
When Superstorm Sandy
hit New Jersey and New York in
October it was defined by the
National Hurricane Center as a
post-tropical cyclone. No mat-
ter what it was called, Sandy
clobbered the east coast with
the most destructive and costli-
est storm in the area’s history.
Rebuilding will be a monumen-
tal undertaking with demolition
and site clearing of condemned
structures leading the way.
Recycling as much of the
ruined material as possible will
help mitigate the cost of
rebuilding and lessen the strain
on landfills. 

Sandy is being blamed for
tens of billions in damages, the
majority of which occurred in
New York and New Jersey. It’s
being estimated as the second-
costliest storm in U.S. history,
right behind 2005’s Hurricane
Katrina, which caused an esti-
mated $128 billion in damages. 

In New York, Governor
Andrew Cuomo estimated the
storm damage at $42 billion
across the state. That estimate
included $9 billion for preven-
tive measures for future storms. 

New York City Mayor
Bloomberg announced that they
red-tagged 800 to 900 homes
and estimated that up to 300
will have to be demolished. 

Governor Chris Christie
gave a preliminary estimate of

$29.4 billion in damages for
New Jersey. “This preliminary
number is based on the best
available data, field observa-
tions and geographical map-
ping, and supported by expert
advice from my cabinet, com-
missioners and an outside con-
sulting company,” Christie said. 

New Jersey officials claim
that 72,000 homes were dam-
aged. An aerial analysis of the
Jersey shore by the Federal

Emergency Management
Agency (FEMA) showed more
than 500 buildings were totally
destroyed. An additional 5,000
structures suffered major dam-
age and 24,000 suffered minor
damage. FEMA expects the
number of damaged homes and
businesses to increase as closer
inspections proceed. 

In any case, billions will be
spent to collect and dispose of
material wrecked by wind and

flooding to remove collapsed
structures and demolish con-
demned buildings before even
more billions are spent on
reconstruction. If black clouds
have silver linings, this is one
for the waste industry, demoli-
tion contractors and many other
businesses – an unwelcome, but
short-term financial boost in a
sluggish economy. For munici-
pal, county, state and federal
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Ford celebrates saving 120 million lbs.
of damaged parts from filling landfills

Approximately 120 million
lbs. of damaged vehicle parts
have been processed through the
Ford Core Recovery Program
since its inception; the program
celebrates 10 years in 2013.

Reusing parts as often as
possible helps control costs and
quality while conserving valu-
able resources and giving new
life to vehicle components other-
wise likely destined for a junk-
yard or landfill.

In the last 2 years, bumpers
and headlights were added to the
list of parts     recycled or reman-
ufactured through the program – about
26,000 headlight units were collected in the
last year alone.

Ford’s recycling and remanufactur-
ing program has kept 120 million lbs. of

damaged vehicle parts from landfills
since 2003, effectively ending the days
when the crack of a headlamp or crunch
of a bumper would render useless such
components.

The Core Recovery Pro-
gram oversees collection, reman-
ufacturing and recycling of
damaged parts – everything from
small sensors and fuel injectors
to large engine parts – from Ford
vehicles that have been repaired
through the company’s dealer
network.

Several issues necessitated
the program – from more com-
plex and expensive parts in cars
and trucks to a need to get more
control over the sale of aftermar-
ket components to a need to
recycle more.

Over the last nine years, the list of
parts recycled or remanufactured continues
growing. In the last two years, bumpers and
headlights were added to the list. In the

Mountains of white goods and metals from homes are piling up at Universal Recycling & Scrap Iron located near the Jersey
shore.

Approximately 120 million lbs. of damaged vehicle parts have been processed
through the Ford Core Recovery Program since its inception in 2003.

PHOTO COURTESY OF FORD MOTOR COMPANY

See SANDY, Page 5

See FORD PARTS, Page 4
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SKID STEER, FORKLIFT, AIRCRAFT AND LOADER TIRES 
– PNEUMATIC AND SOLID 
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LG – Wide footprint for maximum contact 
and longer life. Best for use in areas 
with sharp debris. Ideal for use on dry 
and wet asphalt or concrete surfaces.

DT – Wide footprint for maximum 
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for a better bite. Ideal for softer soil 
conditions and dirt areas.
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 100’s of in-stock items
 Heavy ply tires

 Reduced fl ats

FOR INFO ON SPECIFIC ITEMS, SEND YOUR REQUESTS TO:  sales@budrobertsco.com

Ideal for Scrap and
Auto Salvage Operations!

We Also Have: 
• Retread Tires 
• Used Tires 
• New Tires

• Wheels 
 Tubes and 
Flaps

The U.S. Environmental Protection
Agency has awarded nearly $50,000 to
two Puerto Rico organizations, Leaders of
the World and the Scuba Dogs Society, to
educate low-income communities about
effective waste management, recycling
and the negative effects of improper waste
disposal on people’s health and water
quality. The grant was awarded under the
EPA’s Environmental Justice Small Grants
Program, which supports and empowers
communities working on solutions to local
environmental and public health issues.

Using a $25,000 EPA environmental
justice grant, Leaders for the World Inc.
will educate young adults in San Juan’s
Cantera Peninsula about the harmful
effects that improper waste disposal has on
the ecosystem of Cantera’s lagoon system
and the local community. Leaders of the
World will work with the community to
monitor water quality, conserve and
restore local wetlands and other areas of
the ecosystem and prevent water pollution. 

The Scuba Dogs Society, Inc. will use
a $24,286 EPA environmental justice grant

to educate residents of Loiza about the
serious impacts of illegal dumping on
nearby water bodies and the deficiencies
of local waste management services.
Through a hands-on educational program,
workshops and direct assistance, the
Scuba Dogs Society will work with Loiza
residents, many of whom are subsistence
fishers, to properly manage waste and to
recycle. The program will also educate
residents about the effect marine debris
has on local waterways. 

EPA grants help Puerto Rico with recycling 

Free downloadable and customizable
recycling signs are now available from the
Recycling Association of Minnesota
(RAM). Through a partnership with the
Minnesota Pollution Control Agency
(MPCA), RAM created standardized recy-
cling signs intended for use at home, in
schools and offices, and in various other
away from home settings where recycling
is offered. 

The static signs can be downloaded
for free from RecycleMinnesota.org and
RecycleMoreMinnesota.org. You can now
also customize the signs with your own
logo and contact information on Recy-
cleminnesota.org.

“Standard, consistent signage is one
of the crucial components of a successful
recycling program. The new sign cus-
tomization tool offered by RAM allows
users to tailor the recycling signs to their
program needs while maintaining a sim-
ple, clear, and consistent message,” said
Mark Rust, supervisor of the Sustainable
Materials Management Unit at the MPCA.

RAM is a non-profit organization
focused on education and promotion of
recycling. RAM offers free tools and
resources for Minnesotans to recycle more
through niche recycling programs. 

The design of the standardized recy-
cling signs is clear and simple, with each
sign including bold images and a few
descriptive words. This straightforward
layout quickly communicates where to
place a can, bottle, or piece of paper.
Schools, businesses and other organiza-
tions can now customize the signs with
their logo and contact information as well.

Customizable
recycling signs
available online The U.S. Environmental Protection

Agency (EPA) finalized changes to Clean
Air Act standards for boilers and certain
incinerators that will achieve extensive
public health protections by slashing toxic
air pollution, including mercury and parti-
cle pollution, while at the same addressing
feedback provided by industry and labor
groups, increasing the rule’s flexibility and
dramatically reducing costs. As a result,
99 percent of the approximately 1.5 mil-
lion boilers in the U.S. are not covered or
can meet the new standards by conducting
periodic maintenance or regular tune-ups. 

The final adjustments to the standards
are based on an extensive analysis of data
and input from states, environmental
groups, industry, lawmakers and the pub-
lic. As a result of information gathered
through this review, including significant
dialogue and meetings with public health
groups, industry and the public, the final
rule dramatically cuts the cost of imple-

mentation by individual boilers that EPA
proposed in 2010. At the same time, these
rules will continue to deliver significant
public health benefits. EPA estimates that
for every dollar spent to reduce these pol-
lutants, the public will see $13 to $29 in
health benefits, including fewer instances
of asthma, heart attacks as well as prema-
ture deaths.

The rules set numerical emission lim-
its for less than one percent of boilers –
those that emit the majority of pollution
from this sector. For these high emitting
boilers and incinerators, typically operat-
ing at refineries, chemical plants and other
industrial facilities, EPA is establishing
more targeted emissions limits that protect
public health and provide industry with
options to meet the standards.

EPA has also finalized revisions to
the Non-Hazardous Secondary Materials
Rule to provide clarity on what types of
secondary materials are considered non-

waste fuels and provide greater flexibility
in rule implementation. This final rule
classifies a number of secondary materials
as categorical non-wastes when used as a
fuel and allows operators to request that
EPA identify materials through rulemak-
ing as a categorical non-waste fuel. 

Particle pollution and other harmful
pollutants released by boilers and incinera-
tors can lead to adverse health effects
including cancer, heart disease, aggravated
asthma and premature death. In addition,
toxic pollutants such as mercury and lead
that will be reduced by this rule are linked
to developmental disabilities in children.

In a separate EPA action, to meet a
court deadline, the agency issued final
amendments to the 2010 clean air stan-
dards for the cement manufacturing indus-
try. The final amendments maintain the
significant emission reductions from the
2010 standards, while providing industry
additional time for implementation.

Clean Air Standards for industrial boilers,
incinerators and cement kilns finalized
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As food and beverage cartons
become more common on grocery store
shelves, they are also becoming more
common in curbside recycling bins. In
2009, a group of carton manufacturers
joined forces as the Carton Council to
increase carton recycling availability in
the U.S. In just 3 years, the number of
households that can recycle cartons has
grown from 18 percent to now more
than 40 percent, an increase of 128 per-
cent. This represents more than 47.9
million U.S. households.

“In these budget-strapped times, the
private sector is increasingly identifying
solutions and ways to help the public
sector meets its sustainability goals. Our
work through the Carton Council is a
great example of how business competi-
tors can find common ground and work
together to solve big challenges, which
in our case is the lack of access to recy-
cle what we know is a very environmen-
tally friendly package – the carton,” said
Jason Pelz, vice president, environment,
Tetra Pak North America, and vice pres-
ident of recycling projects for Carton
Council of North America.

In 2009, 21 million households
could recycle shelf-stable and refriger-
ated cartons, which contain common
food and beverage items like milk, broth

and juice. Now, more than double that
amount are able to recycle cartons
through their community’s recycling
programs, including programs in Dallas,
Philadelphia, Milwaukee, San Diego and
Los Angeles. Today, 43 states and 62 of
the top 100 U.S. cities accept cartons.
Consumers can find out if their
program is included by visiting
www.recyclecartons.com.

Cartons are a highly recyclable
material. In fact, the paper fiber con-
tained in cartons is extremely valuable
and useful in making new products
when recycled. Depending on what area
of the country the cartons are recycled in
and which paper mill they are sent to,
recycled cartons can be made into office
paper and tissues, and can even be used
as one of the materials for wallboard
manufacturing. The fact is, there is a
high demand for recycled cartons, and
recycling cartons increases waste diver-
sion from landfills while still offering a
potential revenue stream from the sale of
cartons.

Cartons offer a sustainable packag-
ing solution. In addition to being made
mainly from a renewable resource, car-
tons are lightweight and have a compact
packaging design. They also have a low
carbon footprint throughout their life

cycle, allowing them to be shipped more
efficiently, and in the case of shelf-stable
cartons, they can be shipped and stored
without requiring refrigeration, further
reducing their carbon impact.

“We know from experience that res-
idents respond more favorably to recy-
cling when they are given opportunities
to include more materials,” said Dale
Gubbels, chief executive officer of
Firstar Fiber, a materials recovery facil-
ity (MRF) that handles residential recy-
cling collection for the City of Omaha,
Nebraska. “With the Carton Council’s
assistance, we were able to secure guar-
anteed market outlets for cartons, which
in turn helped us convince the City of
Omaha to allow the inclusion of cartons
in the recycling program.”

While the 40 percent access mile-
stone is being celebrated in communities
across the country, the Carton Council
has its eyes set on even bigger numbers,
with the goal of having carton recycling
as widely accessible as possible.

“Our efforts in the U.S. will not
stop at 40 percent access. Now, we see
50 percent on the horizon and are aim-
ing much higher,” said Pelz. “We want
cartons to be as common in curbside
bins as they are on store shelves.”

Food and beverage cartons can now be
recycled by 40 percent of U.S. households 

short time since, approximately 62,000
bumpers have been collected while about
26,000 headlights have been recycled.

“Most parts that come back to us
through the program still have a lot of life
left,” said Kim Goering, manager of Ford’s
remanufacturing and recycling programs.
“That makes a strong business case to do
whatever we can to extend the life of these
components. Even more important, how-
ever, is that Ford strongly believes it’s just
the right thing to do from an environmen-
tal perspective.”

Ford has remanufactured parts for
decades, but it formed the Core Recovery
Program in 2003. 

Other factors led to the creation of the
Core Recovery Program – vehicle compo-

nents, for example, have become increas-
ingly complex and expensive, making it
more important than ever to recycle and
reuse parts whenever possible. 

Take the headlight portion of the pro-
gram: As recently as 15 years ago, head-
lights were pretty basic and utilitarian –
consisting mostly of a bulb, a glass lens
and a reflector.

Now, typical headlight assemblies are
almost two feet wide and have become a
major part of the vehicle, both in terms of
design and function – consisting of not just
a few parts, but expensive plastics,
advanced bulb technology, additional
wiring harnesses and more.

The headlight portion of the program
started in November 2011. In its first year
alone, about 26,000 units were reclaimed
and every single part of the headlamp is
recycled. In fact, more than 85 percent of
each Ford vehicle today is recyclable, with

more and more parts being kept from
landfills.

Bumpers, for example, are now col-
lected and sent to a third party where they
are processed into pellets that can then be
used to make brand-new products. Since
2010, about 62,000 bumpers have been
recycled through the program.

Dealers pay a core charge on each
new part bought from Ford to replace a
damaged one. When the original damaged
part is returned to Ford, the dealer gets the
money from the core charge back – operat-
ing exactly like bottle return systems do in
some parts of the United States.

Parts recycled are sent to third-party
processors and the raw material is resold.

When parts are remanufactured, they
are cleaned, machined and tested to meet
Ford quality standards. Like the raw mate-
rial that comes from recycling, the parts
that are remanufactured can then be sold
or used in new applications. In the rare
instances when recycling or remanufactur-
ing is not an option, Ford ensures proper
disposal.

Goering said that whether parts are
recycled or remanufactured, the Core
Recovery Program has been profitable for
Ford – and that it could grow even more.

Ford parts
■Continued from Page 1
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COPPER GRANULATOR (THE ORIGINAL)
MODEL – 380 ZT GRANULATOR  •  120 HP  

1,750-2,650 LBS PER HR  •  CUMBERLAND PRE- 
SHREDDER  •  MODEL – EBS850  S/N 2B850 1006006
FEATURED AT ISRA 2011  •  MODEL – M G RECYCLING   

480 V  •  S/N   M/07129  •  HRS – 200

SLOW SPEED TIRE SHREDDER
AND ALUMINUM SHREDDER

100 HP  •  500 HRS  •  480 V  •  S/N   92787-93
MODEL – SATURN COMPLETE CONTROL

RITCHIE BROS AUCTION
ORLANDO, FL • FEB 18th - 23rd

800.211.3983

agencies, it means unexpected spending
and additional workloads to deal with the
aftermath. 

To get an update on the demolition
industry and how it relates to Sandy, Amer-
ican Recycler News interviewed Mike Tay-
lor, executive director of the National
Demolition Association (NDA). His associ-
ation represents approximately 900 U.S.
and Canadian companies that offer demoli-
tion and related services.

“It’s been a good time for us over the
past six or seven months. The last three
years were pretty dry and the recession had
an impact on the association’s membership.
It tended to cull the herd. When the reces-
sion was in full bore the number of people
showing up for bid-walks tripled. You had
everybody and his brother; little general
contractors in the home improvement mar-
ket, small builders, even pool installers and
landscape contractors trying to get into the
business. In that environment margins
dropped precipitously. But now we are see-
ing a decent amount of work almost
everywhere. 

“Sandy, just like after every other
major event, whether it’s a big fire in Cali-
fornia, or Katrina, or Hurricane Ike in
Texas, our industry expresses great interest.
If you consider the nature of the structures
along the Jersey coast when you head north
from Atlantic City for 50 miles, there are
some real pockets of significant damage.
Most construction in those areas are wood,
pretty standard shore houses many dating
back to the 1950s and older. Many of those
washed out and collapsed. It’s not dissimi-
lar to the World Trade Center in that there
isn’t that much demolition, it’s really a lot
of site clearance. I think very little of the
material will be recycled. Speed is of the
essence here to give the impression that
over the next six months they are making
progress. The infrastructure will be repaired
and the shore will be open for business. I
think ideally they would like to recycle a lot
of this material, but I don’t know if they
have the time. I envision them crunching
the vast majority of the wood so they can
increase the volume that can be removed
with each truckload that will be landfilled,”
Taylor concluded.

Metal recycling is another matter. One
prime destination for Sandy metal is Uni-

versal Recycling & Scrap Iron (URSI) in
Bayville, New Jersey.  

Located just five miles from the hard-
est hit section of the Jersey shore, URSI has
been inundated with materials and is pro-
viding a host of services to help with the
Sandy cleanup. 

“Since Sandy, there has been a great
increase of scrap from residents, municipal-
ities, local scrappers, electricians, HAVC
companies and contractors,” said Damon
Kozul, Professional Engineer and Certified
Hazardous Materials Manager and safety
officer at URSI. 

“We are obtaining scrap metals either
through our own container and trailer
pickup service or via clients bringing the
scrap metals and cars to our facility.
Because of the strategic location of our
yard, people who are providing debris
removals and recycling services are bring-
ing materials here. We’ve seen a tremen-
dous influx of white goods, refrigerators,
washers and dryers all that stuff and lot of
copper, white iron, flooded equipment from
people’s basements, aluminum siding and a
steady stream of flooded cars. Any metals
you would find in a home or commercial
structure are arriving.”  

Before Sandy, the yard was receiving
30 to 40 junk cars per week. After the
storm, they are averaging more than 70 cars
per week. The yard has gone to a seven day
work week schedule to meet the increased
volume.

Due to the increased supply of metals,
URSI has seen an increase in revenues, but
says it has invested this back into the com-
pany by hiring additional manpower and

purchasing additional trucks, containers
and equipment. In addition, URSI pur-
chased a mobile car crusher to facilitate the
recycling of flooded vehicles, but also to
provide clients with a mobile alternative to
process the sizeable stockpiles of flooded
cars in the area.  

“For customers who do not have
trucks or have larger loads, we are provid-
ing container and trucking services. We
also have a 16 acre, fenced-in area to safely
store flood damaged boats, campers and
vehicles,” Kozul continued. “Our Universal
Companies are also experts in demolition
and debris removal. We provide complete
building demolition, home demolition and
debris cleanup services. We are fully
insured, have safety trained employees and
own specialized demolition equipment to
perform any project safely and efficiently.”

In Long Island, New York the entire
south shore and parts of the north shore
were decimated by Sandy. At Winters
Bros., a Progressive Waste Solutions Com-
pany, volume on its residential routes dou-
bled in the weeks after the storm. Winters,
recently acquired by Progressive, handles
residential and commercial waste, contrac-
tor debris and operates several MSW C&D
transfer stations on Long Island.

Winters’ employees suffered from the
storm, some losing homes and vehicles, yet
most worked seven days per week on heavy
overtime during the cleanup because the
volume of the storm debris was so huge.
The company had about 185 people work-
ing on storm debris; 4 came up from Mary-
land and 4 down from Toronto each with a
truck. In addition, Winters brought in 50

extra roll-offs from outside the area.
Because of the unavailability of hotel
rooms, the out-of-town crews slept on cots
at company offices during the first week and
a half.  

Peter Casserly, director of government
affairs at Progressive said, “Our experience
was probably very similar to all the other
companies on the Island. We were just inun-
dated and overloaded with material, not
only the hauling and disposal but also the
actual cleanup in the streets. We work for a
number of municipalities, actually going
down the streets, providing dumpsters and
tractor trailers and hauling the material to
disposal sites. There were a number of tem-
porary disposal sites set up. By the second
day of the cleanup, all of the facilities on the
Island, including ours, were backed up and
the material was flowing out into the streets.
No one could handle the overwhelming
amount of debris that we were faced with.”

“Depending on which municipality we
were working for, a lot of material went
directly to other processing plants for which
we were doing just the hauling. We have
picking lines at all our three C&D facilities
to pull out the metals, paper, plastic, wood,
stones and concrete. Typically, we recover 9
to 12 percent of the volume. With C&D the
percentage usually goes up a bit,” said
Casserly. 

Sandy has meant heartbreak for count-
less people as well as a historically large
cleanup. This disaster was not welcomed by
anyone, but the demolition industry and
scrap yards were there and ready to work
overtime to help the victims recover from
this tragedy.

Call today or visit us online to learn more.

888-210-0902
www.duratech.info
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Sandy
■Continued from Page 1
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Strategic Materials, Inc. has agreed
to pay a penalty of $159,750 to settle
EPA’s claims that it violated the federal
Clean Water Act by allowing polluted
storm water from its Franklin, Massa-
chusetts facility to flow into nearby
waters. Strategic Materials, Inc., based
in Houston, Texas, operates the glass
recycling facility, which is located at the
edge of wetlands abutting Mine Brook, a
tributary of the Charles River.

EPA alleged that Strategic Materials
initially failed to obtain permit coverage
for its storm water discharges and failed
to prepare a storm water pollution pre-
vention plan. EPA also alleged that once
Strategic Materials obtained permit cov-
erage, it discharged stormwater from the
facility in violation of various terms and
conditions of EPA’s “Multi-Sector Gen-
eral Permit for Stormwater Discharges
Associated with Industrial Activity.”

Since the inspection, Strategic
Materials has come into compliance
with the federal law. The company
revised its storm water pollution preven-
tion plan, improved the design and
implementation of control measures that
minimize pollutant discharges, and
began regularly performing the required
facility inspections and outfall
assessments.

The Clean Water Act requires indus-
trial facilities, such as recycling facili-
ties, to have controls in place to
minimize pollutants from being dis-
charged with stormwater into nearby
waterways. Each site must have a
stormwater pollution prevention plan
that sets guidelines and best manage-
ment practices that the company will fol-
low to prevent runoff from being
contaminated by pollutants.

Glass recycling
company pays
for violations

Lisa Jackson, administrator of the
U.S. Environmental Protection Agency
(EPA) for President Barack Obama’s
first term, announced that she will
resign. 

“I will leave the EPA confident the
ship is sailing in the right direction, and
ready in my own life for new challenges,
time with my family, and new opportuni-
ties to make a difference,” Jackson said
in a statement. 

With a tenure that included a host of
new air-quality regulations, Jackson
gained praise from environmental
groups but severe criticism from regu-
lated industries and Republican leaders. 

Lisa Jackson
resigns from EPA
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MAGNETS

HSS SHEARS

Speed Valve
Dual Slide Pucks

4-Turn Reversible Blades
Bolt-on

Piercing Tip

Dual Guide Blades

Offset Jaw Apex
Oversized Main Pin

360°
Rotation

�
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�
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�

HONESTYHONESTY

INTEGRITYINTEGRITY

QUALITYQUALITY
SERVICESERVICE

Mobile Hydraulic Shears from 1 to 10 tons

Fast installation,

no generator

or controls to mount,

just install two hoses.

GRAPPLES
For All Types 

of Scrap Applications.

Fas

n

or co

just in

ESA Fully Enclosed Hydraulic Magnets

www.MoleyMagneticsInc.com • 716-434-4023 or cell 716-417-2591

SWACO to build waste
recycling facility in Ohio

Team Gemini, a sustainable project
design and development company based in
Orlando, Florida, has entered into an
agreement with the Solid Waste Authority
of Central Ohio (SWACO) to build a land-
fill receiving facility and materials recov-
ery facility (MRF) on property in Grove
City, Ohio. 

The agreement sets the stage for inte-
grating a viable sustainable solution that
reduces SWACO’s use of landfills and will
eventually eliminate the need for their use
by replacing them with a landfill receiving
facility (LRF) that works with a waste
stream recovery and recycling facility.

Team Gemini has been selected by
SWACO to build both the LRF and the
waste stream recovery facility, which is
being called the “Center for Resource
Recovery and Recycling” or COR3, in a
tract of land south of Ohio State Route 665
in Grove City, Ohio.

The LRF will be owned and operated
by SWACO, while the COR3 facility will
be owned and operated by Team Gemini
and both buildings will have a combined
area of over 185,000 sq. ft. 

When the project is completed, all
municipal solid waste (MSW) will be
delivered to the receiving facility, where
the waste will then be directed to either the
MRF/COR3 or the landfill – a procedure
that will allow MSW haulers to remain on
pavement without having to climb the hill.

Initially, the MRF will be able to
process up to 2,000 tons per day, with
plans to achieve nearly 100 percent
recycling of the MSW received from
the LRF.

After recyclable materials are recov-
ered, which include metals and plastics,
the balance of the organic waste will be
preprocessed for use in anaerobic digesters
and other sustainable energy generation
technologies. 

In addition to the LRF and COR3
projects, Team Gemini has signed a lease
with SWACO to develop a 343 acre tract
of land north of S.R. 665, to create indus-
trial and research park that will serve as a
sustainable business cluster powered by
the waste stream located within a Commu-
nity Reinvestment Area.

Team Gemini plans to become the
anchor tenant in the industrial park, which
will be named Gemini Synergy Center,
and will build process facilities including a
biogas/biomass plant, a facility for con-
verting compost into fertilizers and hybrid
soils and the conversion of plastics into oil.

In addition, Team Gemini will man-
age an additional 35 acres of automated
greenhouses that can grow organic food
year-round. 

The total investment by Team Gemini
is planned to be up to $300 million.

—Artist’s rendering
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Choose from a wide range of standard equipment to solve a specific problem or let Herbold 
engineers custom design a complete recycling system to satisfy all your application 
requirements. From advice to design to installation and start-up, we guide you every step 
of the way.  Talk to an application specialist today to discuss your recycling system needs. 

From modular components to turnkey solutions
PLASTICS RECYCLING SYSTEMS

HERBOLD USA 
Toll free: 888 612.7774     www.herboldusa.com

Scan this code for more information

OSHA holds meetings on
vehicle backover prevention

Representatives from the solid
waste and recycling industry are partici-
pating in stakeholder meetings organized
by the Occupational Safety and Health
Administration (OSHA) to solicit com-
ments on preventing fatalities and
injuries from vehicle backovers. These
stakeholder meetings will provide
employers, workers, safety professionals
and equipment makers with an opportu-
nity to inform OSHA about ways to
address backover risks. The purpose of
the meetings is to gather information,
determine whether or how backovers
may be prevented by new technology or
other methods, and discuss the effective-
ness of those measures.

Seventy-nine workers were killed in
2011 when backing vehicles or mobile
equipment crushed them against an
object or rolled over them, according to
Bureau of Labor Statistics.

An initial meeting was held at the
U.S. Department of Labor in January,
2013, in Washington, D.C. An additional
meeting was held in February 5, 2013, in

Arlington, Texas. At the initial meeting,
attendees discussed ways to eliminate
blind spots using technology, as well as
backing-specific training for drivers.

National Solid Wastes Management
Association (NSWMA) safety director
David Biderman was one of the partici-
pants at one of these meetings. About the
effort, Biderman stated, “I was pleased
by the solid waste and recycling indus-
tries’ strong participation at this meet-
ing, including NSWMA and the Waste
Equipment Technology Association
(WASTEC) members. We emphasized
that the industry currently devotes seri-
ous attention to backing, as it is the lead-
ing cause of vehicular accidents
involving collection vehicles. NSWMA
intends to highlight backing in future
issues of Safety Monday, the associa-
tion’s weekly safety newsletter, and its
2013 safety seminars.”

NSWMA and WASTEC members
will also participated in the OSHA meet-
ings scheduled to be held in Texas.

WASTE

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0737

Advertising works.

 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.

Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

A
R
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866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

SWACO makes a move
to increase recycling

WASTE INTERNATIONAL
Plastics recycling will
continue growth in Europe

Plastics recycling will continue to
grow; it was confirmed during this year’s
EuPR Annual Meeting, which took place
in Brussels. 

The event was devoted to the subject
of “Resource Efficiency for Plastics.” It
turned out to be a great success with more
than 160 guests in attendance. 

During the event EuPR unveiled its
new corporate identity. The new image
stands for positive changes in the Euro-
pean plastics recycling industry. The new
name Plastics Recyclers Europe, as well
as, the new website are to emphasize the
transformations that the plastics recycling
industry is currently undergoing – its
development, improvement and growth to
serve the plastics industry on its way to
sustainability. 

The panel of conferences, moderated
by Alexandre Dangis, on “Resource Effi-
ciency for Plastics” and the debate were

concerned mainly with the issue of boost-
ing plastics recycling as well as improve-
ment of current waste management
systems. EuPR has revealed, as well, its
priorities and objectives for the future in
an updated Strategy Paper. Plastic Recy-
clers Europe main objective is to increase
recycling targets. Their aim is to introduce
an eco-design for plastics products to
make recycling more efficient and more
accessible. Additionally, they are empha-
sizing the need to stop landfilling of waste
which could be destined for reuse and
recycling.

2012 has been difficult and at the
same time fruitful in achievements for the
Plastics Recyclers Europe. EuPR success-
fully launched the EuCertPlast accredita-
tion and made prominent progress within
the End of Waste Criteria; the tools will be
now ready to help member states in
Europe to create jobs in plastics recycling.

Tracbel becomes exclusive
dealer for Precision Husky in Brazil

Tracbel, a distributor of heavy equip-
ment, forestry and agricultural machinery
in Brazil, has signed a partnership with
Precision Husky as exclusive distributor of
its products in Brazil. 

The objective is to meet the growing
demands of the Brazilian timber market,
offering a comprehensive portfolio of pro-
ductive solutions at more competitive

prices for the timber harvesting sector
throughout the country. 

As official distributor for Precision
Husky equipment, Tracbel will be even
better equipped to serve strategic markets,
such as pulp, paper, and to compensate the
furniture market and sawmills, as well as
service providers. 

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

The board of trustees for the Solid
Waste Authority of Central Ohio
(SWACO) approved two land lease con-
tracts in January which serve as blueprints
for new facilities that will significantly
increase the area’s recycling rates. The
board approved the agreements with Team
Gemini, LLC, a sustainable project design
and development company headquartered
in Orlando, Florida. 

The leases mark completion of con-
tract negotiations between SWACO and
Gemini. SWACO executive director
Ronald J. Mills also recently signed a con-
tract where Gemini agrees to construct the
recycling center and an industrial park that
will be powered primarily by renewable
energy. 

Under details spelled out in the con-
tract and land leases, Gemini agrees to
lease 22-acres of SWACO land next to the
Franklin County Sanitary Landfill to con-
struct receiving facilities; Gemini will
lease 343-acres of SWACO land north of
State Route 665, which will house Gem-
ini’s green-energy industrial park. In both
cases, Gemini agrees to pay SWACO
$1,000 per acre per annum once the facili-
ties are constructed. 

The contract also requires Gemini to
build at its expense a combined receiving
facility, which will be owned and operated
by SWACO, and a Material Recovery
Facility (MRF), which will be owned and

operated by Gemini. Once completed in
2014, Team Gemini agrees to recycle a
minimum of 1,000 tons of waste per day
that would otherwise be headed to the
landfill and pay SWACO $4.81 per net ton
for the usable material. This payment is in
addition to normal tipping fees paid by
haulers at the gate. 

Under terms of the contract, SWACO
can increase the amount of waste Gemini
receives, leaving the potential for larger
scale recycling. 

Mills said the projects will not affect
existing curbside recycling programs.
About 60 percent of landfill waste comes
from businesses. 

“Curbside programs can continue to
harvest the best of recyclables. This proj-
ect is a way for us to increase recycling in
what is left,” Mills said. “This project is a
tremendous step toward SWACO’s goal of
decreasing dependence on the landfill
while providing SWACO financial stabil-
ity where ratepayers ultimately benefit.”

In addition, Gemini agrees to build a
conveyor system that will bridge State
Route 665 and transport the recyclables
from the MRF to processing facilities
located in the industrial park. The park is
also expected to include greenhouses, a
fish farm, an anaerobic digester and other
production and industrial facilities. Under
the design concept, waste from one center
will help fuel another. 
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Copper Wire Stripper

Model CWS-1

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

ALTERNATIVE ENERGY
First Wind projects 50 percent portfolio growth
following passage of wind energy tax credit

First Wind, an independent U.S.-
based renewable energy company, hopes
to increase its operating portfolio of
wind projects by 50 percent or more
after the recent extension of the federal
tax credits by Congress last week. 

The effort could mean that thou-
sands of people will be employed build-
ing new First Wind projects over the
next few years along with millions of
dollars in investment and new revenue
generated for host communities and oth-
ers, while delivering cost-competitive
clean energy to more homes across the
country. First Wind currently operates
980 MW of wind projects in 6 states
across the United States.

“With the passage of the wind
energy tax credit extension, First Wind
and other wind energy companies
around the country have predictable fed-
eral policy in place that will allow for

millions of dollars of investment in local
communities over the next few years,”
said Paul Gaynor, chief executive officer
of First Wind. “We are planning to sub-
stantially expand our portfolio – by as
much as 50 percent or more – with sev-
eral projects starting construction by the
end of 2013. That will mean jobs and
investment, and consumers will be get-
ting clean energy at a competitive price.”

The extension of the wind energy
Production Tax Credit (PTC) and Invest-
ment Tax Credits for wind energy proj-
ects will allow for the continued growth
of cost-competitive wind energy in the
United States. In 2012, wind energy was
the most-installed new electrical gener-
ating capacity in America. First Wind
alone commissioned five new projects in
four states last year.

The bill passed would cover all
wind projects that start construction in

2013. The new legislation includes lan-
guage that projects meeting certain crite-
ria by December 31, 2013 to be “in
construction” will be eligible for the tax
credits. First Wind already has a number
of projects in late stages of development
that could be ready for early construc-
tion work by the end of the year. Some
of the prospective projects that could
meet the criteria include several projects
in Maine, along with possible projects in
Oregon, Washington, Idaho, Utah and
Hawaii. In addition, First Wind is also
exploring possible projects in other areas
of renewable energy to complement the
company’s nearly 1,000 MW wind
power portfolio.

Nearly 1,000 people worked on the
construction and development of the 5
wind projects First Wind brought online
in 2012. 

General Biodiesel fined for hazardous chemicals
General Biodiesel, in south Seattle,

Washington, will pay a penalty for fail-
ing to report their hazardous chemicals
in violation of federal emergency plan-
ning laws, according to a consent
agreement with the U.S. Environmental
Protection Agency.

General Biodiesel converts used
cooking oils, fish oil, vegetable oil and
animal fats into biodiesel fuel and glyc-

erol in a process that uses hazardous
chemicals including methanol, sodium
methoxide and sulfuric acid. 

In 2009 and 2010, General
Biodiesel failed to submit Emergency
and Hazardous Chemical Inventory
forms to the Seattle fire department,
King County emergency management,
and Washington’s Emergency Response
Commission.

Failure to report large amounts of
hazardous chemicals to appropriate
agencies is a violation of the federal
Emergency Planning and Community
Right-to-Know Act.

General Biodiesel agreed to pay a
$62,985 penalty and fully comply with
federal emergency planning rules to
protect their workers, emergency
responders and the local community.

Plasco Energy Group, Inc., Ottawa,
Ontario, has signed a contract with the city
of Ottawa and said that it will build a
150,000 ton per year facility to convert the
city’s municipal solid waste (MSW) to
energy.

Plasco will design the facility around
its Plasco Conversion technology.  The
city of Ottawa will supply 109,500 tons of
MSW per year to the facility and has the
right of first refusal to supply the balance
of the plant’s capacity.

The contract has a base period of 20
years with four 5-year extensions at the
option of the city, which will pay an esca-
lating tipping fee starting at $83.25 per ton.

Plasco builds
Ottawa plant 

On December 31, 2012, Fortistar,
through its affiliate TruStar Energy, pur-
chased a majority interest in Vocational
Energy. TruStar Energy will continue the
existing construction business of Voca-
tional Energy and expand into offering
long term fuel supply agreements to com-
panies wishing to convert their transporta-
tion fleets to compressed natural gas
(CNG). 

A future division is expected to pro-
vide operations and maintenance services
to owners of CNG facilities. Existing
Vocational Energy management will
remain in place.

Fortistar acquires
Vocational Energy
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Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

7”, USA-made. 220v. NEW #7 Hydraulic 
Alligator Shear. $5,250 plus freight

NONFERROUS BALERS

MAC PORTABLE: Late 80s, runs, 
AS-IS for under $50K.

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers

Balers (2) MAC 1850 VG Cond. Video Avail.
Colmar 3200 Portable Logger Baler, CALL!

 2-RAM BALER
Marathon 200 h.p. w/door. Under $95K

NEW MAGNETS & GRAPPLES
McIntyre Shears & Strip-Tec Products

DRUM CRUSHER. 10 h.p., Recon. 
Immaculate condition. $5,500

Call Shaughnessy
800-549-0490

CALLSHAUGHNESSY.COM

Lynn & Don Roemer
Owners,
Cascade Metal Recycling
Grant’s Pass, Oregon

“We’re buying our 8th piece of
Al-jon equipment to help us keep
up with growth.”

K E E P I N G I T S I M P L E . B U I L D I N G I T S T R O N G.

Al-jon Manufacturing LLC | 15075 Al-jon Ave. | Ottumwa, Iowa 52501 | U.S.A.

(+1) 641-682-4506 | 800-255-6620 | www.aljon.com

“After working with one 580CL for a year, we learned that having customers
set up for a baler increased our production substantially,” reports Don.

“Customer demand led to our purchase of a second 580. Even with the
efficiency of one machine, we couldn’t keep up with requests from new
customers. When they discovered how efficient we were, they kept giving us
more business. That’s why we’re buying a third 580,” says Don.

“We tried another brand once,” explains Lynn. “It cost a fortune for parts.
Their service department was horrible and no one was helpful or cared about
anything. Needless to say, we gathered our wits, embraced our Al-jon tradition
and never looked back.”

Over the past 16 years, Cascade has purchased eight Al-jon machines, which
helped grow the business. “We never thought we would achieve what we
have,” states Lynn. “They have always gone over and above to make sure we

had what we needed. If we have achieved some measure of success it was,
in part, because of our relationship with the folks at Al-jon.”

METALS

For the year 2012, Alcoa revenue
was $23.7 billion, compared to $25 bil-
lion in 2011. Income from continuing
operations was $191 million, or $0.18
per share, in 2012 compared with $614
million, or $0.55 per share, in 2011.
Excluding the impact of special items,
income from continuing operations was
$262 million, or $0.24 per share, for
2012, compared to $812 million, or
$0.72 per share, for 2011.

Full-year 2012 net income was
$191 million, or $0.18 per share, com-
pared to $611 million, or $0.55 per
share, in 2011.

Alcoa’s midstream and down-
stream businesses achieved record per-
formance in 2012 with ATOI of $358
million and $612 million, respectively.
Adjusted EBITDA per metric ton for
Global Rolled Products was a full-year
record at $390, 66 percent higher than
the 10-year average and 19 percent
higher than 2011. Engineered Products
and Solutions ended the year with a
record annual adjusted EBITDA margin
of 19.2 percent, more than double
where it was 10 years ago.

Alcoa turned in strong perform-
ance against its financial targets in
2012, delivering strong cash results in a
challenging market. 

Despite a drop in both realized alu-
mina prices and realized aluminum
prices year-on-year, and $561 million
in cash contributions to the pension
plan, the company generated $1.5 bil-
lion in cash from operations and $236
million of free cash flow in 2012. At the
same time, Alcoa reduced net debt by
over $450 million to its lowest level
since 2006 ($7 billion), while maintain-
ing a strong cash position of $1.9
billion.

Alcoa ended 2012 with a debt-to-
capital ratio of 34.8 percent, within its
30 to 35 percent target range.

Alcoa reports
strong 2012
earnings



Look what YOUR
government did for you! 

Look what YOUR
government did for you! 

They extended the Sec. 179 Deduction!!

Here is a 2012 (demo model) E-Z Log 
Baler with larger crushing chamber. 
Automated crushing chamber. Bales 

approx. 70 tons per day! Powered with   
a John Deere 4045T Diesel motor, 
continuous rotation grapple. Air 

conditioned cab, new joy stick controls, 
dual pump drives, 10" plunger cylinders, 

more comfortable seat for operator. 
Cycles in under 2 minutes!

Priced to move at $205,000.00

This is one of the two E-Z Log 
Balers we have in stock! 

Powered with a John Deere 
4045T and has 8 inch bore 

plunger cylinders! 
Continuous rotation grapple, 
hydraulic out riggers and air 

conditioned cab.
45 tons per day for only 

$105,000.00

Loaded!! Automation, 
John Deere 4045T

hydraulic outriggers 
and air compressor!

Loaded for $100,000.00

E-Z A+ car crusher with 
John Deere 6068T. 

Remote automation, 
hydraulic outriggers, air 

compressor.
Ready to go to work for 

the private yard or 
custom crushing!  

$100,000.00

Spacious 

9'1"
OpeningBUILT-IN FEATURES 

INCREASE 

PRODUCTIVITY 

AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 

EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

H.O.S.S.H.O.S.S. high opening
super speed

2 YEAR
WARRANTY!

Starting at just $110,000

USED EQUIPMENT • NOW AVAILABLEUSED EQUIPMENT • NOW AVAILABLE

2012 (demo model) E-Z Log Baler E-Z A+
Car Crusher

2008 B Model 
Crusher

CALL FOR PRICING ON IN-STOCK 2012 MODELS!CALL FOR PRICING ON IN-STOCK 2012 MODELS!

soldsold soldsold

soldsold soldsold

1989
Little MAC

$38,000

$
$

$
$



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $825,000

WILLIAMS 60 X 60 METAL SHREDDER

17,000 hours, electric power. Runs well.                                           $440,000
1997 SIERRA 700-TON S/L/B

Good condition with only 9,500 hours on machine.                     $225,000
2005 HITACHI 330 W/2011 GENESIS 3000 SHEAR

In very, very good condition. One look and you’ll buy this extremely 
clean machine.                                                                                          $140,000 

HARRIS 550 TON SHEAR 

PORTABLE slow-speed rip shear shredder powered by twin 

375kw John Deere gen-sets.  

Heavy castings – 15 to 20 tons per hour

White Goods – 10 to 12 tons per hour

Tires – 10 to 14 tons per hour

800 gallon fuel tank

700 gallon oil tank

26 cutters, 3” nominal. 

Power Unit Trailer – 58,000#

Shredder Trailer – 90,000 to 95,000#

12.5 Ltr John Deer Tier 3 generator

Additional photos available. Call for details.

AMERICAN PULVERIZER TRS 72” X 72”
With factory warranty. Multi mount setup.  SAVE!                        $185,500

NEW LABOUNTY MSD 3000 R

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $75,000

2002 AL-JON IMPACT V AUTO CRUSHER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

723-Ton Hydraulic
Scrap Shear

PRICED TO SELL IMMEDIATELY.  $225,000.

CALL FOR A VIDEO OF IT IN OPERATION.
This machine is in EXCELLENT condition.

36” Blades
Hydraulic Power Supply with (3)75‐HP Main Motors
21’ Hydraulically Actuated Compression Box
8’ Shaker Table
32”W x 35’L Inclined Powered Belt Conveyor
Operator Shack with Control Panel, Joystick Controls
Completely rebuilt in 2010 at a cost of over $200,000.
Only used for 800-ton after rebuild



The David J. Joseph Company’s
Metals Group (DJJ) and JW Aluminum
announced that JW Aluminum is utiliz-
ing DJJ as the primary scrap buying
agent for the Mt. Holly, South Carolina
aluminum manufacturing facility. JW
Aluminum will continue to source scrap
directly from the marketplace for its
other three manufacturing facilities.

The agency relationship also pres-
ents significant marketing, administra-
tive and support service benefits to JW
Aluminum’s scrap suppliers.

Founded in 1979, JW Aluminum
manufactures specialty flat-rolled alu-
minum products including “fin stock”
used by the heating and cooling indus-
try, light gauge converter foil for the

flexible packaging industry, honeycomb
foil for the aerospace industry, bare and
painted sheet products for window cov-
erings and the building and construction
markets, and other foil and sheet prod-
ucts. JW Aluminum operates four facili-
ties located throughout the country – in
Mt. Holly, South Carolina, St. Louis,
Missouri, Russellville, Arkansas and
Williamsport, Pennsylvania.

DJJ and JW Aluminum sign scrap agreement

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,659,000 net
tons (NT) of steel in November, includ-
ing 1,988,000 NT of finished steel (up 2
percent and down 6 percent, respec-
tively, from October final data). Year-to-
date (YTD) finished steel imports are up
18 percent vs. the same period in 2011.
Finished steel import market share in
November was an estimated 24 percent
and is estimated at 24 percent YTD. 

Key finished steel products with a
significant import increase in November
2012 compared to October are reinforc-
ing bars (up 60 percent), sheets and strip
all other metallic coatings (up 43 per-
cent), cold rolled sheets (up 28 percent)
and plates in coils (up 20 percent).
Major products with significant YTD
import increases vs. the same period last
year include reinforcing bar (up 57 per-
cent), line pipe (up 40 percent), sheets &
strip galvanized hot dipped (up 38 per-
cent), oil country goods (up 27 percent),
sheets and strip all other metallic coat-

ings (up 24 percent) and cut lengths
plates (up 22 percent).

In November, the largest volumes of
finished steel imports from offshore
were all from Asia and Europe. They
were South Korea (286,000 NT, down
25 percent), China (145,000 NT, up 10
percent), Japan (143,000 NT, down 21
percent), Turkey (108,000 NT, up 54

percent) and Germany (101,000 NT,
down 17 percent). For the first 11
months of 2012, the largest offshore
suppliers were South Korea (3,478,000
NT, up 32 percent), Japan (1,844,000
NT, up 37 percent), China (1,469,000
NT, up 28 percent), Turkey (1,294,000
NT, up 99 percent) and Germany
(1,153,000 NT, up 33 percent). 
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $315.00 $340.00 $360.00 $380.00 $380.00
#1 Bundles per gross ton 328.00 344.00 369.00 376.00 375.00
Plate and Structural per gross ton 326.00 344.00 359.00 380.00 382.00
#1 & 2 Mixed Steel per gross ton 285.00 347.00 360.00 379.00 360.00
Shredder Bundles (t in) per gross ton 299.00 301.00 330.00 340.00 320.00
Crushed Auto Bodies per gross ton 299.00 301.00 330.00 340.00 320.00
Steel Turnings per gross ton 220.00 210.00 230.00 199.00 240.00
#1 Copper per pound 3.09 3.05 3.39 3.57 3.42
#2 Copper per pound 3.00 2.98 3.24 3.42 3.25
Aluminum Cans per pound .58 .68 .78 .75 .71
Auto Radiators per pound 2.10 1.81 2.15 1.95 2.20
Aluminum Core Radiators per pound .69 .67 .72 .70 .65
Heater Cores per pound 1.51 1.51 1.59 1.59 1.75
Stainless Steel per pound .67 .66 .77 .75 .78
All prices are expressed in USD. Printed as a reader service only.

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
CHINA
JAPAN
TURKEY
GERMANY 
TAIWAN
INDIA
All Others
TOTAL

NOV
2012
286
145
143
108
101
75
67

1,063
1,988

OCT
2012
383
132
182
70

121
36
71

1,129
2,124

2012
Annual (est)

3,795
1,602
2,011
1,412
1,258

843
781

14,470
26,172

2011
Annual

2,837
1,231
1,477

733
954
647
717

13,239
21,835

% Change 2012
Annual vs. 2011

33.8%
30.1%
36.2%
92.6%
31.9%
30.3%
8.9%
9.3%

19.9%

NEW!NEW!
SAS

EXTREME
AUTO

PROCESSOR

SASSAS
EXTREMEEXTREME

AUTOAUTO
PROCESSORPROCESSOR

877-SAS-FORK
(877-727-3675)

877-SAS-FORK877-SAS-FORK
(877-727-3675)(877-727-3675)

www.sasforkssasforks.com

FORKSSAS
e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.com

E-mail:

METALS

November steel imports increase

Never blame a legislative body for not
doing something. When they do nothing,
they don’t hurt anybody. It’s when they
do something that they become
dangerous.

The American Iron and Steel Institute
(AISI) reported that for the month of Octo-
ber 2012, U.S. steel mills shipped
7,430,267 net tons, a 2.7 percent increase
from the 7,233,375 net tons shipped in the
previous month, September 2012, and a
6.3 percent decrease from the 7,933,653
net tons shipped in October 2011. Ship-
ments year-to-date (YTD) in 2012 are
81,068,394, a 6.1 percent increase vs.
2011 shipments of 76,374,860 for ten
months. 2012 shipments through October
would annualize at 97 million tons.  

Shipments in October were the 2nd
lowest monthly amount in 2012 and raw
steel capacity utilization in October was
68.0 percent. Raw steel production
remains weak but has improved modestly
with the most recent weekly utilization
rate being 73.9 percent for the week of
December 15, 2012.

October steel
shipments up
2.7 percent 

Aluminum producer, Aleris will cease
operations at its Bens Run, West Virginia,
aluminum recycling facility. The projected
closing date is March 1, 2013.

Jason Saragian, director of communi-
cation for Aleris, said 30 to 40 employees
will be impacted.

Aleris’ Bens Run facility produces
pyramid and cone-shaped deoxidizers
used in the steel industry that help
remove impurities during the steel-mak-
ing process. The facility also produces
aluminum ingot in multiple alloys and
manufactures recycled secondary ingot
and sows.

Aleris idles West
Virginia plant



A judge in the United States District
Court in Yakima issued a ruling that
Canadian mining and smelting giant
Teck Metals, Ltd. is liable under United
States environmental law for contami-
nating the Columbia River with millions
of tons of smelting waste.

In finding Teck liable under the
Comprehens ive ,  Env i ronmen ta l
Response, Compensation and Liability
Act (CERCLA, also known as Super-
fund), Judge Lonny R. Suko ruled that,
“For decades Teck’s leadership knew its
slag and effluent flowed from Trail
downstream and are now found in Lake
Roosevelt, but nonetheless Teck contin-
ued discharging wastes into the Colum-
bia River.” The court noted Teck’s
manager’s recognition that it, “had been
treating Lake Roosevelt as a free, con-
venient disposal facility for its wastes.”
Given this conduct and connection with
Washington, Judge Suko decided that
Teck could be tried in Washington, even
though its smelter is located in Canada. 

Included in the decision, the judge
determined:

Between 1930 and 1995, Teck
intentionally discharged at least 9.97
million tons of slag, including heavy
metals such as lead, zinc, mercury, cad-
mium, copper and arsenic, directly into
the Columbia river via outfalls at its
Trail smelter.

Teck knew its disposal of hazardous
waste into the Upper Columbia River
was likely to cause harm, and was told
by the Canadian government that its slag

was toxic to fish and leached hazardous
metals.

Pursuant to CERCLA, Teck is liable
to the Tribes and the State in any subse-
quent action or actions to recover past or
future response costs at the Upper
Columbia River site.

The Court’s finding that Teck is
liable under CERCLA will give EPA the
power to force Teck to fund necessary
clean up. 

First filed in 2004, the lawsuit arose
from Teck’s refusal to comply with
United States Superfund law to study the
nature and extent of hazardous sub-
stances discharged by the mining com-
pany in and around Lake Roosevelt and
the Upper Columbia River. The smelter

is located directly on the Columbia
River. Teck’s smelting wastes have been
documented throughout the 150 mile
reach of the Columbia River between
the Canadian border and Grand Coulee
Dam. 

The Confederated Tribes of the
Colville Reservation joined the lawsuit
in 2005. For seven years, the Tribes,
together with the State of Washington,
litigated to obtain these results – the
determination that Teck is subject to
United States environmental law and is
obligated to investigate and clean up
contamination in the Upper Columbia
River and Lake Roosevelt. 

Teck finally conceded that it
dumped nearly 10 million tons of smelt-

ing waste into the Columbia River,
some of which included hazardous sub-
stances that deposited in the United
States, and that its wastes leached heavy
metals into the environment.

Together with other governmental
entities, the Tribes and the State are
actively planning studies necessary to
identify the extent of injury and damage
in the river, as well as in the upland
areas. Once complete, the Tribes and
State will return for another trial to
address the damages that have resulted
from the decades of release of hazardous
substances in the Upper Columbia River,
Lake Roosevelt, and the upland region.

Colville Tribes win environmental lawsuit against Teck Metals
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We also provide Fluid Recovery,
Transfer, Filtration & Storage Solutions

at No Charge
Lamb Fuels operates throughout
most of the U.S.  Call today for

service availability and a
purchase quote.

SAVE MONEY

• Minimize your waste disposal costs &
   time spent manifesting
MAKE MONEY

• Increase your revenue through recovered
   fuel sales
LIMIT LIABILITY

• Decrease the potential for spills & accidents
HELP THE ENVIRONMENT

• Proper disposal & recycling of a dangerous 
   but valuable commodity

Lamb Fuels, Inc. is the
ORIGINAL and
#1 BUYER

of recovered
gasoline & diesel
from auto salvage and
scrap businesses nationwide.

Our experienced team of professionals is
able to provide revenue-generating solutions
to boost your bottom line. Please call
855-218-3013 or visit
www.lambfuels.com.

s the
d

and
nationwide.

Call Today!

METALS
November import permits up 0.7 percent over October 

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of November totaled
2,557,000 net tons (NT). This was a 6
percent decrease from the 2,721,000 per-
mit tons recorded in October and up 0.7
percent from the October preliminary
imports total of 2,540,000 NT. 

Import permit tonnage for finished
steel in November was 2,014,000 NT,
down 2 percent from the preliminary
imports total of 2,059,000 NT in Octo-
ber. November 2012 total and finished
steel import permit tons would annualize
at 33,581,000 NT and 26,130,000 NT,

up 18 percent and 20 percent, respec-
tively, vs. the 28,515,000 NT and
21,835,000 NT imported in 2011. The
estimated finished steel import market
share in November was 24 percent, and
it is 24 percent through 11 months of
2012.

Finished steel imports with large
increases in November permits vs. the
October preliminary include reinforcing
bars (up 45 percent), hot rolled bars (up
39 percent), plates in coils (up 36 per-
cent), sheets and strip all other metallic
coatings (up 25 percent) and cold rolled
sheets (up 17 percent). Major products
with significant year-to-date (YTD)
increases vs. the same period in 2011
include reinforcing bars (up 55 percent),

line pipe (up 40 percent), sheets and
strip galvanized hot dipped (up 38 per-
cent), oil country goods (up 28 percent),
sheets and strip all other metallic coat-
ings (up 23 percent) and cut lengths
plates (up 22 percent).

In November, the largest finished
steel import permit applications for off-
shore countries were for South Korea
(290,000 NT, down 22 percent from
October), China (175,000 NT, up 49 per-
cent), Japan (147,000 NT, down 18 per-
cent), Turkey (96,000 NT, up 37 percent)
and Germany (93,000 NT, down 10 per-
cent). Through the first 11 months of
2012, the largest offshore suppliers were
South Korea (3,471,000 NT, up 32 per-
cent from the same period in 2011),

Japan (1,844,000 NT, up 37 percent) and
China (1,484,000 NT, up 30 percent). 

“The November data indicates that
steel imports continue to capture a very
high level of U.S. market share,” AISI
president and chief executive officer
Thomas J. Gibson, said, “and this is not
through any competitive advantage, but
largely as a result of government subsi-
dies, currency manipulation, trade barri-
ers and dumping. We continue to seek
aggressive engagement by the U.S. fed-
eral government to stem this import
surge, which is left unchecked, will slow
the industry’s recovery from the reces-
sion and will result in additional job loss
throughout the steel supply chain.”

A truck driver had 500 penguins to
deliver to the state zoo. As he was driv-
ing his truck, his truck broke down. After
a few hours, he waved another truck
down and offered the driver $500 to take
the penguins to the zoo for him.

Later, he saw the new truck driver
cross the road with the penguins  behind
him. The guy jumped out of his truck and
asked, “What’s going on? I gave you
$500 to take these penguins to the zoo!” 

The replacement driver responded, “I
did take them to the zoo! And I had
money left over, so now we’re going to
see a movie, too.”
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State ballot measure passes
It may be the Massachusetts’ ballot

initiative that received the least amount
of national attention on Election Day,
yet its approval benefits every car owner
in the state. On November 6, voters in
Massachusetts approved the pro-con-
sumer, pro-competition Right to Repair
ballot measure with a historic 85 percent
of the vote. Supporters of the legislation
urge Congress to pass a national Right to
Repair law.

“When more than 2.2 million voters
in the commonwealth overwhelmingly
approved Right to Repair, they demon-
strated how important this issue is to
every motorist, not only in Massachu-
setts, but across the country as well,”
said Kathleen Schmatz, president and
CEO of the Automotive Aftermarket
Industry Association. “The Massachu-
setts legislature unanimously passed
Right to Repair legislation earlier this
year and Governor Patrick signed it into

law on August 7, but the referendum was
still on the ballot and voters had their
say. They made it crystal clear that they
want to have the Right to Repair.”

When local repair shops are denied
access to non-proprietary repair infor-
mation from the car companies, compe-
tition and consumer choice are limited.
Right to Repair levels the competitive
playing field for motoring consumers
and between new car dealerships and
independent repair shops by requiring
that car companies provide full, fair
access at a reasonable cost to all non-
proprietary service information, tools,
fault codes and safety-related bulletins
needed to repair motor vehicles.

The Motor Vehicle Owners’ Right
to Repair Act (HR 1449) was introduced
into the 112th Congress by Reps. Edol-
phus Towns (D-NY) and Todd Russell
Platts (R-PA), and currently has 52
co-sponsors. 

The Automotive Parts Remanufac-
turers Association (APRA) announced
their 2012-13 officers.

APRA’s new chairman is Nick
Staub, president of Romaine Electric
in Kent, Washington. Joining Staub
will be vice chairman Joe Kripli,
WABCO Reman Solutions, Rochester
Hills, Michigan; treasurer Tim
Roth, SRC Electrical, Springfield,
Missouri, and secretary Omar Cueto,
L&J Diesel Service, Jacksonville,
Florida. 

APRA names officers

The Automotive Recyclers Associa-
tion (ARA) has expanded its headquarter
operations and leased office space 1,600 ft.
from the U.S. Capitol in Washington, DC.
The Association’s professional staff will
be better able to advance ARA’s policy and
industry-related agendas during busy days
when there are multiple meetings on and
around Capitol Hill, and continue
association-focused business in between
meetings. 

ARA relocates
offices to DC

EPA, LG Electronics collaborate
on environmental sustainability

The U.S. Environmental Protection
Agency (EPA) and LG Electronics USA
(LG) have entered into an agreement to
collaborate on a number of environmen-
tally beneficial goals.

Under the agreement signed by EPA
and LG, the company has pledged to
participate in a broad array of EPA envi-
ronmental stewardship programs with
technical assistance and support from
the EPA. The memorandum of under-
standing (MOU) between the EPA and
LG, states that the company will pursue
a series of initiatives, including:

•Enhancing its leadership in the
Energy Star program by joining the
Energy Star Commercial Building Pro-
gram,

•Expanding its role in the EPA
Green Power Partnership Program by
increasing its purchase of green power,

•Joining the EPA WasteWise Pro-
gram to enhance waste prevention pro-
grams, recycling practices and
sustainable purchasing at all U.S.
 facilities, 

•Incorporating EPA WaterSense
technologies in its facilities to conserve
water,

•Supporting EPA Sustainable Mate-
rials Management programs for elec-
tronics and food waste recycling
challenges,

•Utilizing the EPA GreenScapes
program to support environmentally
beneficial landscaping practices that can
reduce waste, conserve water and cut
energy usage,

•Adopting the EPA Clean Construc-
tion USA Program to help reduce emis-
sions from internal combustion engines
used in facility construction and
operation,

•Implementing environmental best
practices in energy management systems
to reduce greenhouse gas emissions, and

•Achieving LEED certifications
from the U.S. Green Building Council.

The MOU also covers product stew-
ardship, environmentally-preferred pur-
chasing, green infrastructure, green
transportation and environmental educa-
tion initiatives in which EPA and LG
will collaborate.

The programs covered by the MOU
supplement LG’s broad array of sustain-
ability initiatives including energy effi-
ciency and greenhouse gas reductions in
manufacturing and the supply chain;
consumer education aimed at reducing
the environmental footprint of product
use; producer responsibility through
consumer take back/recycling programs;
reduction in the use of hazardous sub-
stances; deployment and promotion of
renewable energy technologies; and
development of innovative green life
cycle product designs.

LG Electronics USA will submit an
annual status report to EPA. EPA will
use this report to determine the environ-
mental benefits associated with the com-
pany’s “green” activities and provide
feedback on ways to further improve its
environmental performance.

ELECTRONICS



Case Construction Equipment named
Hubbard Construction the winner of the
Case Community Challenge. The program
recognized construction contractors for
supporting their local communities with
significant community service projects. 

Hubbard Construction, Winter Park,
Florida, received the award for donating
labor, materials and the use of equipment
in helping build 28 “mud volleyball”
courts for the 19th Annual Mudd Volley-
ball Challenge for the March of Dimes.
The event was held in Orlando, and
attracted the participation of 164 teams
from all over the state of Florida. The tour-
nament raised approximately $165,000,
including matching grants, for the March
of Dimes Central Florida Chapter.

Hubbard donated the use of a wheel
loader, two excavators, a dump truck,
water trucks and electric generators in
preparing the eight acre event site. Crews
from Hubbard also set up a stage, a mobile
office and a 260’ long tent at the site that
served as hospitality headquarters for
teams raising $1,500 or more. The project
required a few weeks of site preparation
and another week to restore the site fol-
lowing the event. 

As grand prize winner of the Case
Community Challenge, Hubbard Con-
struction received one year’s free use of a
Case 580N loader/backhoe. In addition,
Case made a $5,000 cash donation to the
March of Dimes. 

Semifinalists and their projects also
received awards.

Semifinalists for the Case Commu-
nity Challenge award received a $1,000
CNH parts and service reward card, and
the charities their projects supported
received a $1,000 donation from Case.
Semifinalists were: 

•Michael O’Keefe Ltd., Windsor,
Ontario, for its work in developing
Canada’s first Miracle League baseball
field for special-needs athletes in the
southern Ontario town of Amherstburg.
O’Keefe used a fleet of Case excavators,
crawler dozers and loader/backhoes to
provide drainage, sub-base, base and final
grading for 25 acres of the site. 

•Evergreen Remodeling, Corbett,
Oregon, for contributing labor and equip-
ment toward the construction of Corbett
High School’s football stadium, dedicated
to the memory of Jeff Lucas, a Corbett
High graduate and U.S. Navy Seal killed
in action in 2005 during service in
Afghanistan. 

•Creekside Lawnscapes, Marilla,
New York, for installing new underground
power cable to provide upgraded electrical
service throughout Camp Greene. The
camp is used by the New York District
Royal Rangers, an adventure program and
local ministry designed for boys and
young men ages 5 to 17.

•Reames Concrete, Valdosta, Georgia,
for participating in the second annual
week-long Freedom Build, organized by
the Valdosta-Lowndes County Habitat for
Humanity. A complete home was built to
honor the U.S. military and those who lost
their lives in the September 11. Reames
Concrete excavated and poured the con-
crete foundation and driveway.

•Seneca Landscapes, Wake Forest,
North Carolina, for helping build the first
“green-certified” home built in Raleigh by
Habitat for Humanity of Wake County,
North Carolina. Seneca designed and
installed landscaping that helped create a
resource-efficient home. 
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SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

Get MORE from Your U-Pull It Yard

YARD MANAGEMENT SYSTEMEM

SIMPLIFYSEARCHES• 

• 

• 
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• 

• 

 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
801.335.3388 • www.softwaresolutions.com

CONSTRUCTION & DEMOLITION

Florida contractor wins Case challenge

Case Community Challenge grand prize winner, Hubbard Construction received one year’s free use of a
Case 580N loader/backhoe. Pictured from left to right are Jim Bansen, Case territory sales manager; David
Moore and Bob Ramos, Trekker Tractor; James Ankrum, Jr., Freddy Cruz and Gregoria Estrella (seated on the
loader/backhoe), Hubbard Construction Company.

Two new categories of recognition,
including a C&D Recycling Hall of
Fame, have been developed by the Con-
struction Materials Recycling Associa-
tion. The awards will be announced at
C&D World, the association’s Annual
Meeting to be held April 20 – 23 in
Tampa, Florida.

Also new is the Member Of The
Year Award bestowed on the association
member who has done the most to
advance the association’s agenda during
the past year. In addition, the association
will continue to honor the most impor-
tant person in C&D recycling with its
annual C&D Recycler of the Year
Award.

“The establishment of a Hall of
Fame provides a way to spotlight the
pioneers and leaders in the C&D indus-
try,” said John Adelman, current CMRA
president and president and CEO of
CPRC Group. “But our goal with all
these awards is to recognize excellence
within the C&D recycling industry. It
always means more when the recogni-
tion comes from one’s peers.”

Nominations will be reviewed and
winners determined by a committee of
CMRA. Entries are due by March 1,
2013 and can be sent via e-mail to
info@cdrecycling.org. 

CMRA expands
award program 

C&D Technologies Inc., a global
manufacturer of energy storage solu-
tions, named Jeff Miller as vice presi-
dent of operations.

Miller's prior experience includes
23 years with Delphi Corporation and
most recently as President of Miller
Lean Realities. Miller has an MBA in
Industrial Management from the Univer-
sity of Michigan and a Bachelor of Sci-
ence in Electrical Engineering from
Michigan State University. 

C&D Technologies
Names Miller as
VP of operations
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Events Calendar
March 10th-13th

The 26th Southeast Recycling Conference

& Trade Show. Hilton Sandestin Beach Golf

Resort & Spa, Destin, Florida.

800-441-7949 • www.southeastrecycling.com

March 13th-15th
13th International Automobile Recycling

Congress IARC 2013. Brussels, Belgium.

41 62 785 10 00 • www.icm.ch 

March 20th-21st
Spring 2013 Association of Postconsumer

Plastic Recyclers Meeting. Sheraton New

Orleans, New Orleans, Louisiana.

202-316-3046 • www.plasticsrecycling.org

March 20th-22nd
Global Plastics Environmental Conference.

Sheraton New Orleans, New Orleans, Louisiana.

810-223-1949 • www.sperecycling.org

April 2nd
NERC Spring Workshop, Textiles Reuse and

Recycling. Nathan Hall Inn at the University of

Connecticut, Storrs, Connecticut.

802-254-3636 • www.nerc.org

Auction Calendar
February 8, 8:00 am

10500 Clark Petersen Blvd., Las Vegas, NV:

Material handlers and other heavy equipment. 

Ritchie Bros. Auctioneers.

800-211-3983 • www.rbauction.com

February 10, 9:00 am
12601 State Road 545 North, Winter

Garden, FL: Tires, attachments for: Hydraulic

excavators, rubber tired loaders and more.

Alex Lyon & Son. 

407-239-2700 • www.lyonauction.com

February 11, 8:00 am
651 W. Southport Road, Kissimmee, FL:

39th Annual 7 Day Winter Auction. Yoder &

Frey Auctioneers, Inc.  800-842-6221

www.yoderandfreyauctioneers.com

February 18, 8:00 am
700 Ritchie Road, Davenport, FL: Material

handlers, granulator, shredder and other

heavy equipment. 

Ritchie Bros. Auctioneers.

800-211-3983 • www.rbauction.com

BUSINESS BRIEFS

Moley Magnetics, Inc. of Lockport,
New York and GI-DA S.r.l of Pompiano,
Italy have completed a supply agree-
ment. GI-DA is set to supply magnet
systems for material handling in ship-
ping and in steel mills as well as mag-
netic separators for the recycling
industry. The specific types include
cross belt, induction, plate, drum and
head pulley-style magnets. 

GI-DA has over 20 years of experi-
ence in magnet system design and manu-
facturing. The company builds complete
magnetic material handling systems and
provides consulting work for steel mills.
With this new partnership, Moley Mag-
netics will now offer complete magnet
solutions for the scrap, demolition, recy-
cling, steel mill and shipping industries.

Moley Magnetics
completes agreement

MaxWest Environmental Systems,
Inc. named Steven D. Winchester as the
organization’s new chief executive
officer. 

Winchester, a MaxWest board mem-
ber since the beginning of 2012, has
been leading the company as interim
chief executive officer since August of
2012. He brings to MaxWest a strong
background in mergers and acquisitions
and leadership in support of aggressive
growth strategies. 

Prior to joining the leadership team
at MaxWest, Winchester was chief execu-
tive officer of Winchester Consulting
Group, LLC and has served in senior
management roles in the water and waste-
water divisions of engineering firms Pso-
mas and Black & Veatch.

Winchester named CEO of
MaxWest Environmental

The U.S. Department of Commerce
recently appointed two U.S. solid waste
and recycling industry leaders to the U.S.
Environmental Technologies Trade Advi-
sory Committee, a group that advises the
government on expanding U.S. exports of
environmental technologies, goods and
services.

Ronald J. McCracken, the principal of
RJM Associates and a trustee of Environ-
mental Industry Associations (EIA), and
Janice Comer Bradley, EIA executive vice
president of EIA’s Waste Equipment Tech-
nology Association (WASTEC), joined the
government committee.

McCracken and Bradley’s appoint-
ments are effective through September
24, 2014.

Industry leaders appointed
to advisory committee

Global Green Matrix Corporation
appointed Herbert Towning to the board of
directors effective immediately. 

Towning has been on the company’s
advisory committee since February 2012. 

Towning joined CT Bowring & Co in
1956 and worked with various Banking
Houses in London, leaving the UK in 1974
to commence an international banking
career in Europe, the United States,
Bahamas and the Arabian Gulf with the
International Investment Corporation
Bahrain until 1994. 

In the last few years, Towning has
become involved in environmental issues
particularly waste management and recy-
cling. He founded OWaste2Energy Com-
pany Ltd. in the UK with a waste to energy
technology in Wales. This system is now
operational in Mexico through his Mexi-
can Company OWaste Mexico de CV
which has joint ventures with certain
Municipalities in Mexico. 

Towning’s extensive background and
experience provides him a unique ability
to make business decisions and create
opportunities. 

Global Green appoints
new board member

Sims Recycling Solutions, Canada,
expanded into Quebec with their newest
electronics recycling facility. Sims has
expanded their current recycling service
offerings of waste electronic and electri-
cal equipment (WEEE) for consumers,
businesses, governments and provincial
programs throughout Canada. The new
55,000 sq.ft. facility is located in Laval,
Quebec, in the greater Montreal area. It
joins the two sites operating in Ontario,
and one in British Columbia to provide
truly national Canadian service.

The new facility has been estab-
lished to uniquely serve the Quebec mar-
ket given the establishment of the
Quebec WEEE stewardship regulations,
Direction des matières résiduelles et des
lieux contaminés – Service des matière
résiduelles/ Regulation Respecting the
Recovery and Reclamation of Products
by Enterprises, which took effect July
14, 2012.

The Canadian operations are cur-
rently ISO 14001:2004, OHSAS
18001:2007, RCMP and Controlled
Goods Approved, RQP (2010) and
Responsible Recycling (R2) Practices
certified.

Sims Recycling Solutions
expands into Quebec 

What is the difference between a cat
and a comma?

A cat has claws at the end of its paws,
but a comma shows a pause at the end of
a clause.

Alcoa has named Eric Roegner chief
operating officer of Alcoa Investment
Castings, Forgings and Extrusions.

Roegner has been president of Alcoa
Forgings and Extrusions since 2009 and
has led Alcoa Defense since June 2012. In
his new role, Roegner will have responsi-
bility for Alcoa’s Power and Propulsion,
Forgings and Extrusions, Oil and Gas, and
Defense businesses. He will also serve on
Alcoa’s executive council, the senior lead-
ership team that sets strategic direction for
the company. Roegner will continue to
report to Olivier Jarrault, executive vice
president and group president, engineered
products and solutions.

Succeeding Roegner as president,
Alcoa Forgings and Extrusions is Jacques
Vanier, who had been COO, Forgings and
Extrusions, since January 2012. Both
Vanier and Mike Pepper, president of
Alcoa Power and Propulsion, will report to
Roegner.

Roegner joined Alcoa in 2006 as chief
operating officer of Global Extruded Prod-
ucts. In 2007 he became the president of
Global Hard Alloy Extrusions. 

Jacques Vanier rejoined Alcoa in
2010 as the chief operating officer of
extrusions and assumed operations respon-
sibility for forgings in 2012. Prior to
rejoining Alcoa, Vanier was the vice presi-
dent of manufacturing at American Com-
mercial Lines. Earlier in his career, he held
several leadership assignments including
director of global manufacturing and oper-
ations, Alcoa Transportation Systems, and
director of manufacturing for Alcoa Soft
Alloy Extrusions. 

Roegner named CEO of
Alcoa Investment Castings

Bunting Magnetics Co. has made sev-
eral appointments to the Bunting field
sales organization for industrial products. 

Jason Cohen will cover Texas and
Oklahoma. Darrick Litten will work in
Ohio, West Virginia and Western New
York, and  Dan Murphy will cover Illinois
and Wisconsin.

Bunting Magnetics
appoints field service reps
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FOR DETAILS:
612-961-8893
www.jobmachineryinc.com

MOZELT
Defining Generator Leadership

■   13kW dimensions   L 34" x W 30" x H 34"
■   20kW dimensions   L 34" x W 32" x H 34"
■   30kW dimensions…COMING SOON!!!
■   MOZELT GENERATOR FEATURING:
      Micro processor based digital controller
      - No wearing parts…no brushes or contactor points
      - Short-circuit proof
      - CYBER SERVICE USB data port provides instant free factory support
■   Kubota diesel (4) cylinder….both 13kW & 20kW generators
■   Generator driven without using machine production power…i.e., not slowing cycles
■   Mounts on (4) vibration isolator feet
■   Enables ease of migration and low cost mounting
■   Safety shield capsule enclosure features rounded profile with vertical and
      horizontal frame construction
■   Made in America by JOB Machinery, Inc.

WHY WOULD YOU WANT ANY OTHER GENERATOR ON YOUR MATERIAL HANDLER?

ALSO AVAILABLE 13kW/20kW HYDRAULIC DRIVE GENERATORS

GENIUS, as in COMPACT INSTALL SIZE!

WITH A CCOOL  GENEN™ GENERATOR
FROM JOB MACHINERY, INC...

YOU GET GENIUS™

Sennebogen has expanded its support
with the appointment of Ryan Zenor as
regional sales manager for its northeastern
sales territories of North America.

Zenor will work closely with Sen-
nebogen distributors and customers in
the New England states and in the east-
ern provinces of Canada, from Manitoba
to Nova Scotia. 

Zenor leads Sennebogen
sales in New England

Millbrook Capital Management Inc.,
a New York City-based investment firm,
has created a new entity to enter the waste
and recycling equipment industry. 

The new entity, Wastebuilt Environ-
mental Solutions, LLC, has acquired two
companies: Stepp Equipment Company
and Galfab, Inc. and is seeking similar
acquisitions. 

Millbrook Capital enters
waste equipment industry 

Upstate Shredding, located in
Owego, New York, has signed a lease
with the Port of Albany, New York.  The
15 year lease comes with an option for
two five-year extensions. 

Upstate Shredding will build and
operate a scrap metal facility on the 18
acre site at the port.

Upstate Shredding signs
lease with Port of Albany

Rumpke Consolidated Companies,
Inc. was authorized to receive $32 mil-
lion in financing by the Ohio Air Quality
Development Authority (OAQDA) for a
new recycling plant in Cincinnati. The
new plant will replace a predecessor
facility that was severely damaged in a
fire in April 2012.

Under the financing package,
OAQDA authorized the issuance and
sale of up to $32 million in Exempt
Facility Revenue Bonds. The authoriza-
tion was OAQDA’s first-ever federally
tax exempt financing for a recycling
facility. The bonds will be issued in two
series, as Series A and Series B.

The new 84,000 sq. ft. recycling
plant will employ 110 workers and
process residential and commercial
materials through a dual infeed process-
ing system at 55 tons per hour of resi-
dential material and 20 tons per hour of
commercial material. The processing
and baling systems to be installed
include six optical scanners for sorting
fiber and containers, two eddy-current
separators for aluminum, an electromag-
net for ferrous scrap and an extensive
mixed-glass removal system.

Groundbreaking for the new facility
was in December, with project comple-
tion scheduled for October 2013. 

Financing approved for
Rumpke recycling facility
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 
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Rates
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Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. NEW PRODUCT SHOWCASE

REDWAVE SEPARATES
TRANSPARENT AND WHITE HDPE

BT-Wolfgang Binder GmbH
Muehlwaldstrasse 21
8200 Gleisdorf, Austria
+43 3112 8377-0
www.btw-binder.com

BOGE DEBUTS EFFILENCE AIR
COMPRESSOR END

BOGE Effilence stands for two quality attributes –
efficient compression (efficiency) and quiet operation
(silence). Its innovative rotor profile geometry, smooth
rolling properties, optimized configuration of perform-
ance ranges, low performance losses and high volu-
metric efficiency are hallmarks of a new level of
efficiency. Designed for 40 to 150 hp, BOGE Effilence
is the most efficient air end ever incorporated in
BOGE compressors.BOGE America, Inc.

3414 Florence Circle
Powder Springs, GA 30127
770-874-1570
www.boge.com

BT-Wolfgang Binder, reacting to customer demands
for a machine able to separate transparent and white
colored HDPE, has debuted Redwave optical sorting
technology. Working with near-infrared and color
detection technologies, the Redwave can reliably sep-
arate higher-value transparent HDPE from white and
other colored materials. 

Redwaves optical sorting can also be used to sift
high grade PET materials such as clear bottles from
low-grade materials in a single pass.

NEW CLEAR LIDS AVAILABLE FOR
AKROBINS PRODUCT LINE

Akro-Mils has expanded its AkroBins® line with the
addition of new clear lids. The redesigned lids are
crystal clear and feature integrated hinge pins. The
new one-piece lid design allows for easy installation
without the use of tools. AkroBins that are compatible
with the lids have pre-drilled holes for a perfect fit
every time. And adding clear lids to AkroBins provides
protection from dust and debris while keeping con-
tents highly visible and accessible.Akro-Mils

1293 South Main Street
Akron, OH 44301
800-253-2467
www.akro-mils.com

FLEX-MAT 3 MODULAR LOCKING
SYSTEM OPTIONS INTRODUCED

Major Wire Industries Limited now offers a wide
variety of Flex-Mat® 3 modular high-performance, self-
cleaning screen media panel locking systems that
increase overall screening production without costly
screen box modifications. These locking systems fit
virtually any existing screen box. 

They install easily using the same fastening sys-
tems as polyurethane and rubber panels, and are
available in both stainless steel wire and proprietary
OptimumWire®. Flex-Mat 3 Modular panels employ
independently vibrating wire technology to better sep-
arate material, increasing throughput up to 40 percent.

Major Wire Industries Ltd.
225 North Montcalm Blvd.
Candiac Canada J5R 3L6
450-659-7681
www.majorwire.cc

CP GROUP RELEASES MCMRF
SMALL SORT SYSTEM

CP Group is reintroducing the McMRF™, designed
to process and separate single stream materials at
approximately 10 tons per hour. The CP Group real-
ized the need for smaller sort systems in small towns
that do not need a full-scale MRF, and still receive the
benefits of a larger system, high quality machinery,
recovery rates and material quality. 

The McMRF is an affordable compact solution that
fits in a 20,000 sq.ft. building with a 95 to 98 percent
recovery rate. It is energy efficient, and optimized to
operate with just a compact wheel loader and a forklift.

CP Group
6795 Calle de Linea
San Diego, CA 92154
800-462-5311
www.thecpgrp.com

Auto Recycling

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
F or sale. 2,695 hours, John Deere Engine,
good shape, road ready. $105,000 OBO.
E-mail lloyd@picknpullsa.com or call 210-
389-7321.

DIRTY MOTOR BLOCKS
Paying TOP $ for all ferrous & NF grades

METALICO ANNACO
800-394-1300

2007 BIG MAC CAR CRUSHER, all the
extras, 1,605 hours, has crushed nothing
but cars, real clean, $125,000 OBO, 417-
247-1266. 

1997 AL-JON IMPACT V CAR CRUS-
HER. Machine is in good condition. Asking
$52,000. 208-267-8527 or 208-946-3834. 

1997 BIG MAC WITH JOHN DEERE
power unit, portable, there are no issues
with this crusher, $90,000; TC300 Rim
crusher $5,000; you may view both items
in action, located in Lenoir, North Carolina.
828-728-8305 or 828-320-7365. 

Balers

Balers

Horizontal Baler, Max-Pak. Closed end
model HCE3060, like new condition, 20 hp,
30x36x60 bale size (up to 1300 lbs.). 7 inch
bore, 100,060 lb. ram pressure, 60 GPM
pump, 2600 PSI, 150 gal. capacity. 230-
460 volt, 3 Phase. Located in Atlanta and
we can arrange for truck delivery if needed.

850-830-0545
ken@greenwaymetals.com

► $18,000 ◄
NEXT DEADLINE is February 15 . Call
today!  877-777-0737
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216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Balers

Businesses

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

28 INDUSTRIAL ACRES: New York at exit
26 NYS Thruway. 1 mile long, 200 to 400'
wide, bordered by CSX and Guilford Rail-
road. Currently an operating parts yard.
Phase I done, II in process. Visit
https://sites.google.com/site/sunenterprizes
for more detailed information. Government
incentives possible. Accepting offers. Call
518-887-2330. 

Material Handlers Material Handlers

Call
Today!

Kohart Surplus & Salvage
Ken Kohart

419-399-4144 • 419-786-9243

Electric Pedestal-mount 
Equilibrium Crane

‘97 Liebherr
Crane
Model #932EW
‘95 Liebherr
Crane
Model #932EW with generator

1997 Harris Model #H6520P,
65’ reach,100 h.p.

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

CONTACT MIKE AT 864-444-4200

2 exact units to choose from, new paint, great tires.
Factory built, 53’ in excellent condition. Asking $20,000.

Scrap Trailer

2008 Cat M322D MH - 5,600 hrs., hydraulic cab, A/C, 41 ft.
MH boom & stick, outriggers, solid tires, NEW 12.5 kw gen set 
and grapple.

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.comwww.HescoMachinery.com
CALL JOHN DAVIS

952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
2009 M318D MH (Rubber) 36' Reach, 
Hyd Cab, 15KW Gen, Grapple
(5) 2007-09 M322D MH (Rubber) 38' 
Reach, Hyd Cab, 12.5KW Gen, Grapple
2004 M322C MH (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
2007 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple
(2) 2008 M325D MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2006 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple

LIEBHERR
(4) 2006-09 A904C (Rubber) 38' Reach, 
Hyd Cab, 10KW Gen, Grapple
(2) 2001-04 A904B (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
(5) 2007-08 A924C (Rubber) 42' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2006 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple 
2001 A924 (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
(3) 2008-09 A934C (Rubber) 52' Reach, 
Hyd Cab, 20KW Gen, Grapple
(2) 2005-06 A934B (Rubber) 48' Reach, 
Hyd Cab, 20KW Gen, Grapple
2009 A944C (Rubber) 48' Reach, Hyd 
Cab, 20KW Gen, Grapple 
2005 R944B HD (Crawler) 49' Reach, 
Hyd Cab, 20KW Gen, Grapple
(2) 2001-04 R934B (Crawler) 47' Reach, 
Hyd Cab, 20KW Gen, Grapple
2007 R924C (Crawler) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple

SENNEBOGEN
(2) 2006 825M (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple"
(3) 2008-10 830M (Rubber) 50' Reach, 
Hyd Cab, 20KW Gen, Grapple
2008 835M (Rubber) 52' Reach, Hyd 
Cab, 20KW Gen, Grapple
2006 840M (Rubber) 55' Reach, Hyd 
Cab, 20KW Gen, Grapple
(2) 2008 850M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 870M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 835R (Crawler) 55' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 840R (Crawler) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2009 880 EQ R (Crawler) 100' Reach-
Fixed Port Cab, 35' Eye Level

FUCHS
2008 MHL340D (Rubber) 45' Reach, Hyd 
Cab, 13KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13KW Gen, Grapple
2000 MHL340 (Rubber) 41' Reach, Hyd 
Cab, No Gen, Grapple
2005 MHL350 (Rubber) 49' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 MHL350D (Rubber) 52' Reach, Hyd 
Cab, 13KW Gen, Grapple
2008 MHL360D (Rubber) 59' Reach, Hyd 
Cab, 30KW Gen, Grapple

2006 Cat 262B with 2,892 hrs., cab w/heat & A/C, Genesis GVP7
Versi Pro w/shear jaws (complete factory rebuild w/warranty)
and NEW solid tires. REDUCED to $69,500!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2000 Komatsu PC450LC-6 MH - 7,600 hrs., 54 ft. (3 piece)
Young material mandling front, elevated cab, 20 kw gen set,
66" magnet, and "like new" orange peel grapple w/360
rotation.  Nice machine, located New Jersey.  Complete
package price.....  $149,500

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  $199,500

2005 Liebherr A924B MH - 6,700 hrs., hydraulic cab, A/C, solid
tires, outriggers, NEW 12.5 kw gen set, and grapple.

(2) 2009 Cat M318D MHs - 4,400/4,700 hrs., hydraulics cabs, A/C,
outriggers + blade, and solid tires, gen set and/or grapple available.

Material Handlers

Material Handlers

Continued on Page 22



American RecyclerPage A22, February 2013

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

MiscellaneousMiscellaneous

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

TUB AND HORIZONTAL GRINDERS in a
variety of horsepower ranges on tracks or
treads. We can recommend a heavy-duty
machine for any recycling application.
Besides their heavy-duty, reliable equip-
ment, our first class parts and service pro-
fessionals provide unmatched customer
support. We are the leading manufacturer
of industrial grinders. Morbark: 800-831-
0042.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $20,750. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

KAGI
MULTI-FUEL

WASTE
OIL

BURNERS

with

MADE IN AMERICA

®

by 
   Siebring

The

LOWER HEATING BILLS
& DISPOSAL of USED OIL

888-866-5244
www.KAGIBURNER.com

KAGI Heating Supplies

EPA
APPROVED

BUY AND SELL 
RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

www.scrapequip.com

‘99 1100 ton Vezzani PC1023 AC

Very low hours • Many spare parts
Well maintained • FOB • Newton, WI

$750,000
Contact Eric or Bob

(920) 693-8261 • bbmetals@tds.net

$575,000!

Kohart Surplus & Salvage

Price Reduced!
74 x 104 Auto Shredder

419-399-4144 • 419-786-9243

3,800 hp diesel drive, feed chute
and compression feeder,

undermill conveyor,
magnetic drum

3,800 hp diesel drive, feed chute
and compression feeder,

pp

undermill conveyor,
magnetic drum

y

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• Reg-Mac 517KW (690 hp) film densifier
• 62 mm Erema 2002 Pelletizing line 
• 52" Retech shredder, 100HP 
• 50" Cumberland "Hog" grinder, 200HP 

COMPLETE TURN-KEY WENDT
ASR/Shredder Residue Plant FOR SALE

Installed December 2011: Tumbleback, 
Trommel, 2 ECS, 2 ISS, Compressor and

all associated equipment including buildings. 

Serious inquiries only (989) 525-6414

1999 KOMATSU PC400 LC6 SCRAP
HANDLER with grapple and gen set,
$50,000; 1989 GMC Brigadier roll off grap-
ple truck, $15,000; 1988 Mac roll off truck,
$16,000; Aluminum melter AK7000, like
new, propane and oil fired, $11,000. 570-
274-3451 

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

630-346-8663 / 262-240-1992
www.scenviro.net

▪ DESIGN & SALES 

▪ INSTALLATION & SERVICE

▪ PARTS & WIRE

▪ SELL & BUY
   NEW, USED & RECONDITIONED

RECYCLING
EQUIPMENT

American Pulverizer TRS 72” x 72”

Call Larry: 314.647.8338
www.tri-rinse.com

Powered by twin 375kw John Deere gen sets, twin
hydraulic units with two 125 hp electric motors power
each shaft independently, shafts have 13 3” cutters,
gear reducers generate over 200,000 lbs./ft of torque/
shaft, two 28’ conveyors remove and load shredded
material, shredder and power units mounted on 48’
drop deck trailers. Unit #1010, 2007, 975 hours,
$470,000; Unit #1011, 2008, 1,096 hours, $660,000.
http://tinyurl.com/axhakxz

Slow Speed Rip Shear Shredder

Miscellaneous

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Software

Wanted

Scales

Tire Recycling

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

Good, Bad or Ugly / Mounted on Rims

WE BUY

SCRAP TIRES

• Roll Off  Containers
• Trailers
• Labor & Transportation Available

For more Information, CALL

508-294-1700

Delivered to Our Site in New Bedford, MA

Passenger
Tires

Sizes 12-19”

$100

$500 Truck
Tires

Sizes 20, 22 & 24”

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Miscellaneous

NEXT DEADLINE
February 15



IRON PACK BALERIRON PACK BALER Remote Control • Automatic CycleRemote Control • Automatic Cycle
All i k i ONE i b l !All it takes is ONE minute to bale a car!

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

MATERIAL HANDLERS
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today. 
Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

NEW EQUIPMENT FROM IRON AXNEW EQUIPMENT FROM IRON AX

USA ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

M
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IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES
All shears feature 

0° continuous rotation360° continuous rotation360° continuous rotation..360° continuous rotation

NEW Doosan DX225 with an Iron Ax 
IA25R Shear AND a used Doosan DX225 

with a used Iron Ax IA25R Shear!    
Won’t last long - call TODAY!Won’t last long - call TODAY!



NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

HIGH-SPEED

BALER/LOGGER

RECENT TRADE-INS = GREAT DEALS!

10 ft.

CALL FOR MORE DETAILS

HIGH-SPEED CAR CRUSHER Sellinelling
CRUSHER!CRUSHER!

2010 OverBuilt Baler/Logger Model 20 BL with crane            $325,000.00
2009 OverBuilt Baler/Logger Model 20 BL with crane           $3 1 0,000.00
2005 OverBuilt Car Crusher Model 10 HS                                      $90,000.00
2005 OverBuilt Car Crusher Model 10 HS                                      $90,000.00
2003 OverBuilt Car Crusher Model 10 HS                                      $85,000.00



Financing the 
Salvage and Recycling Industries 

Financing the 

“We’re what you might call experts.”
Give us a call today:   800-823-9688www.DADECapital.com ll t d 800 823 96

for 27 Yearsfor 27 Years
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Through 2016, growth in domestic
plastic recycling is described as healthy
but not tremendous by Kent Furst, senior
polymers analyst at Cleveland market
research firm The Freedonia Group.
U.S. demand for post-consumer recy-
cled plastic is expected to rise 5.9 per-
cent annually to nearly 3.4 billion lbs. in
2016, according to a new study Furst
authored. 

Behind that overall trend are a
number of smaller developments,
ranging from greater use of light-
weight plastic packaging to more
interest in energy recovery, that will
shape plastics recycling in the next
few years. Plastic recycling has the
potential to grow more strongly, but
not until all participants get their acts
together. The anticipated collection
growth rate of five to six percent annu-
ally is somewhat less than anticipated
growth in demand, Furst noted, high-
lighting the challenge of collecting
sufficient material to meet demand.

“It’s the nature of recycling markets
that everything has to come together –
collection, processing capacity, end-user
demand and pricing – for the industry to
be successful, and this is why we are
unlikely to see stronger growth going
forward,” Furst said.

Not all forces are under the control
of the players in the domestic industry.

“The export market is always a major
wild card in the plastics recycling indus-
try, since so much scrap plastic collected
in the U.S. is sent overseas,” Furst noted.
“China has enacted stricter controls on
scrap plastic imports in the last year that
should reduce volumes, but it is always
unclear how tightly these measures will
be enforced.”

One of the major domestic develop-
ments Furst sees is increasing involve-

ment by beverage bottlers and other
major consumer products brands.
“These companies are becoming
increasingly focused on sustainability,
including the use of recycled plastic
content and the recyclability of their
products,” he said. “In addition to gener-
ating demand for recycled plastic resin,
brand owners are shifting the industry
dynamic by making direct investments
in recycling operations, though joint

ventures and major purchasing agree-
ments.”

Furst warned that the modest
increases in collection of plastics for
recycling, coupled with rising exports,
creates a problem. “Something will have
to give – either increases in collection or
decreases in scrap plastic exports – or a
lot of processors will go out of busi-
ness,” he said.

Demand rises for post-consumer plastic
by MARK HENRICKS
mhenricks@americanrecycler.com

DARREN PATTERSON | DREAMSTIME

See PLASTIC DEMAND, Page 6

Bottled water ban in Toronto now in effect

U.S. demand for post-consumer recycled plastic is expected to rise 5.9 percent annually to nearly 3.4 billion pounds in 2016. 

A recent law approved by the city
council of Toronto has prohibited the
sale and distribution of water bottles in
all civic centers, facilities and parks.

The ban provides exceptions for
public health and safety related situa-
tions, previous lease agreements and
authorized special events in city facili-
ties. Water bottles may still be sold or
distributed at some exempted location.
Although many believe that bottled
water is no threat to the environment

due to the recyclability of plastic mate-
rials, Toronto’s city council has recent-
ly approved a prohibition of the sale
and distribution of these products.

A recent report released by Toronto
explained, “In December of 2008, city
council approved a water bottle ban to
take effect in January of 2012. The ban,
which affects most of Toronto’s parks
and park facilities, prohibits the sale
and distribution of water bottles in all
civic centers, city facilities and parks.” 

The water bottle ban will sup-
port the Toronto’s broader waste
diversion goals, reduce litter in our
parks and lower waste disposal
costs for the city.

Toronto recommended that permit
holders for sports fields and facilities
do the following when using park loca-
tions included in the ban:

•Inform participants of their sports
programs to bring their own refillable
water bottles to the park.

•Encourage coaches to support
players by providing water jugs to refill
their bottles.

•Notify coaches and program
participants that water bottles can
also be filled at water fountains,
where available.

For additional information,
view this article on

www.AmericanRecycler.com.



The International Bottled Water
Association (IBWA) issued the fol-
lowing statement regarding the ban-
ning of bottled water sales in Con-
cord, Massachusetts.

“On January 1, 2013, a law pro-
hibiting the sale of single-serve non-
sparkling, unflavored drinking water in
PET plastic containers of one liter (34
ounces) in size or less went into effect.
This ban also includes bottled water
sold in cases and individual bottles sold
via vending machines. IBWA opposes
this ban on a healthy, safe, convenient
and refreshing beverage choice.

“IBWA continues to work with its
members, the Northeast Bottled Water
Association (NEBWA), Massachusetts
business and industry associations, and
citizens and businesses in Concord to
prepare for next steps in the fight
against the law. Reflecting local oppo-
sition to the ban, on January 2, 2013,
the group Concord Residents for Con-
sumer Choice filed a petition to repeal
the law at the April 2013 Town Hall
meeting.

“People need to drink more water.
The consumption of water, whether
from the bottle or the tap, is a good
thing and supports people’s pursuit of a
healthy lifestyle. Any actions that dis-
courage people from drinking bottled
water are not in the public interest. Peo-
ple choose bottled water for several
reasons, including its refreshing taste,
reliable quality, zero calories and addi-
tives, and convenience. Banning or
restricting access to bottled water in the
marketplace directly impacts the right
of people to choose the healthiest bev-
erage on the shelf. And for many, bot-
tled water is a critical alternative to
other packaged beverages, which are
often less healthy. Bottled water must
therefore be available wherever pack-
aged beverages are sold.

“For those who want to eliminate
or moderate calories, sugar, caffeine,
artificial flavors or colors and other

ingredients from their diet, choosing
bottled water is the right choice. 

“With one-third of American adults
now considered obese, and an increase
in children’s obesity rates from 5 to 17
percent over the past 30 years, drinking
lower or zero-calorie beverages, such as
water, instead of sugary beverages is
regularly cited as a key component of a
more healthful lifestyle. Now more
than ever, picking bottled water is a
smart decision and a healthy choice
when it comes to beverage options.

“The bottled water industry sup-
ports a strong public water system.
However, the water from public water
systems is often compromised after
emergency situations or natural disas-
ters (e.g., hurricanes, floods, tornados,
fires or boil alerts). During these times,
bottled water is a necessary and reliable
option to deliver clean, safe drinking
water.

“This ban deprives Concord resi-
dents and visitors of their choice of
beverages, deprive the town of needed
tax revenue, and harms local businesses
that rely on bottled water sales.”

A Letter from
the Editor

www.AmericanRecycler.comPage B2, February 2013

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Paper/Plastic

Readers,
Localities across the United

States and Canada are banning the sale
of bottled water. Am I the only one
scratching my head in puzzlement?

The purported reason for enacting
such bans is to protect the environment
from the dangers of discarded plastic
bottles. Concord, Massachusetts has a
law that targets only single-serving
sized bottles of non-sparkling water in
PET containers. Any store found to be
selling them in violation is subject of
non-criminal fines up to $50 per viola-
tion.

But what about the unhealthy
drinks that those same stores sell in
similar sizes? Are the bottles contain-
ing Coke, Pepsi and other caffeine and
sugar-laden beverages any less envi-
ronmentally dangerous, or somehow
more recyclable? Of course not.

At what point do we stop and say,
“Enough is enough?” Where do we
draw the line in the sand and say that
we have quite enough government
oversight in our lives, thank you very
much? 

This column comes at a time
when our federal government is con-
sidering banning something that in my
opinion is of even more import than
bottled water. I’m speaking, of course,
about the so-called “Assault Weapons
Ban” introduced by Senator Diane
Feinstein that would severely restrict
our freedom to keep and bear arms. 

A war is being waged in legisla-
tures across the country against citi-
zens who embrace our American her-
itage of independence and self-suffi-
ciency, and eschew reliance on govern-
ment protections. Policy makers are
trying to protect every individual from
every conceivable harm, and in doing
so, have begun to micromanage the
lives and decisions of We the People.

I, for one, do not need to be told
that I cannot super-size my soda. If a
small size soda isn’t enough, then by
God, I’m going to splurge and order a
second! I don’t need the government
deciding that tap water is just as good
as bottled, and that therefore, I should-
n’t be able to buy bottled water in
stores. Some of us like to drink water
that hasn’t been polluted with fluoride
and other chemicals. 

And I certainly don’t need the
government to protect me and my fam-
ily. I’m asking all of our freedom-lov-
ing and liberty-minded readers to
please call, e-mail and write your leg-
islators and tell them in no uncertain
terms that we don’t need another ban.
We don’t need more government inter-
vention – we need far, far less of it. 

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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Concord, MA enacts water bottle ban

International Paper to sell Temple-Inland
Building Products Division for $750 million

When a waitress in a New York restau-
rant brought him the soup du jour, a vis-
iting Englishman was a bit dismayed.
“Good heavens,” he said, “what is
this?” “Why, it’s bean soup,” she
replied. “I don’t care what it’s been,” he
sputtered. “What is it now?”

International Paper (IP), a global
paper and packaging company with
manufacturing operations in North
America, Europe, Latin America,
Russia, Asia and North Africa, has
reached an agreement to sell its Tem-
ple-Inland Building Products divi-
sion to Georgia-Pacific, LLC for
$750 million in cash, subject to cer-
tain pre- and post-closing adjust-
ments. The assets to be sold include
16 manufacturing facilities – 5 solid
wood mills, 4 particleboard plants, 2
medium-density fiberboard plants, 1
fiberboard plant and 4 gypsum wall-
board plants. 

Temple-Inland Building Prod-
ucts facilities are located across 8
states, primarily in the southeastern
and eastern portions of the United

States, with access to 5 of the top 12
housing markets.

The transaction is expected to be
completed in the first quarter of 2013,
subject to satisfaction of various clos-
ing conditions, including obtaining
required governmental approvals. IP
intends to use the proceeds from the
sale to reduce its debt.

Additionally, the company
announced its intention to report a
new adjusted EPS measure, ‘Operat-
ing Earnings’ beginning with the
fourth quarter 2012 earnings release.
Operating earnings is defined as
earnings from continuing operations
excluding special items and non-
operating pension expense, which is
impacted by changes in interest rates
and plan returns. Significant declines

in interest rates over the past several
years have caused an extraordinary
increase in certain components of
pension expense that the company
considers to be unrelated to underly-
ing operating performance.

This move will thereby reduce
the volatility in earnings from non-
operational factors and improve the
transparency of the performance of
current operations. For the 9-month
period ended September 30, 2012,
non-operating pension expense was
approximately $.18 per share on a
continuing operations basis. The
company will provide further infor-
mation concerning the new reporting
format with their next quarterly earn-
ings release.



The American Forest & Paper Associa-
tion released its November 2012 U.S. paper
reports. 

Containerboard
Containerboard production fell 1.5 per-

cent over October 2012 but rose 1 percent
over the same month last year. However, the
month-over-month average daily production
increased 1.7 percent. The containerboard
operating rate for November 2012 gained 0.6
points over October 2012, from 96.3 percent
to 96.9 percent. 

Boxboard
Total boxboard production increased by

2.1 percent compared to November 2011 and
increased 1.7 percent from October.
Unbleached Kraft Boxboard production
increased over the same month last year and
increased compared to October. Total Solid
Bleached Boxboard and Liner production
increased compared to November 2011 and
increased compared to last month. The pro-
duction of Recycled Boxboard increased
compared to November 2011 but decreased
when compared to last month.

Recovered Fiber
Total U.S. industry consumption of

recovered paper in November was 2.36 mil-
lion tons, 5 percent lower than in October
2012. Inventories increased for most grades.
Year-to-date total consumption in 2012 is 4
percent lower than during the same period last
year. 

U.S. exports of recovered paper showed
strong gains across all grades, except for High
Grade Deinking. Corrugated exports
increased to levels not seen since April 2011.
Year-to-date exports of recovered paper in
2012 are 6 percent lower than during the same
period in 2011. 

Printing-writing paper
Total printing-writing paper shipments

decreased four percent in November com-
pared to November 2011. Three out of the
four major printing-writing grades posted

decreases compared to last November, with
coated free sheet posting the only year-over-
year increase.

Additional key findings:
November shipments of coated free

sheet (CFS) papers increased year-over-year
for the sixth time in the past 12 months. CFS
shipments increased 1 percent when com-
pared to November 2011 to 330,800 tons, the
fourth highest total in 2012.

While uncoated free sheet (UFS) papers
shipments decreased 2 percent compared to
November 2011 to 705,500 tons, October
exports increased year-over-year for the third
consecutive month. Year-to-date shipments of
UFS paper are down 3 percent compared to
the same months in 2011. Exports of UFS
increased year-over-year in October, up 15
percent. Year-to-date UFS exports are up 11
percent in 2012 compared to same 10 months
in 2011.

November uncoated mechanical (UM)
paper shipments decreased 24 percent when
compared to November 2011, the twentieth
consecutive month of year-over-year decline.

November shipments of coated mechan-
ical (CM) papers decreased 5 percent com-
pared to November 2011. Year-to-date ship-
ments of CM are down 5 percent compared to
the same 11 months in 2011.

Kraft Paper
Total Kraft paper shipments were

120.4 thousand tons, a decrease of 11.2
percent compared to the prior month.
Bleached Kraft paper shipments increased
year-over-year 21.2 percent. Unbleached
Kraft paper declined 15.7 percent year-
over-year. Total month-end inventory
increased 4.3 percent to 76.0 thousand
tons this month compared to October 2012
month-end inventories.
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To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

03/13 Asphalt Recycling Equipment

04/13 Magnets

05/13 Truck Scales

06/13 Grinders/Chippers

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

• Separate and dry comingled resins
• Upgrade/clean floor sweeps

Density Separation

• Post-consumer rigid plastics
• HDPE bottles/flake
• PET bottles/flake

Turnkey Wash SystemsT k W h S t

UUPGRADE E 
PLASPLASTICIC
SCRAPSCRAP

• Separate dust, labels, and other
  light contaminants from
  regrind and pellets

Air
Separation

715-835-3233
www.PRSI.comwww.PRSI.com
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AF&PA paper reports
Goodwill Columbus and Book-

destruction.com have joined efforts to
ensure that all types of unwanted books
can now be dropped off at Goodwill’s
donation centers and retail stores in
Franklin County. The books will then be
recycled by Creative Green Marketing
LLC of Westerville, Ohio, rather than be
sent on to area landfills. Members of the
community, local organizations and indi-
viduals with developmental disabilities in
Columbus will all benefit.

“Libraries and schools as well as
local reading enthusiasts will now be able
to drop off all kinds of unwanted books at
Goodwill Columbus sites, knowing that
they will be properly recycled to preserve
our landfills,” said Kevin Malinowski, the
spokesperson for Green Marketing, the
parent national recycler and environmen-
tal consulting company to Book-destruc-
tion.com.

In the past, Goodwill had to limit the
types of donated books it accepted, taking
only in-demand titles suitable for resale
to its thrift store shoppers. As a result old
books were often tossed into the trash
where they ended up in area landfills.

Book-destruction.com and Green
Marketing, will be purchasing unwanted
books from Goodwill retail stores and
turning them back into pulp for reuse in
the making of paper products. Goodwill
will be paid by the pound for the books
and proceeds will benefit Goodwill’s
many day habilitation programs, commu-
nity-based supported living services,
employment training and job placement
services for those with disabilities.

Goodwill will
recycle books

Sappi Fine Paper North America
(SFPNA), headquartered in Boston, Mas-
sachusetts, has approved a $2.5 million
capital project to re-build a specialty
paper coater at its Westbrook Mill in
Westbrook, Maine. The investment is
comprised of an upgrade in the web han-
dling, coating and drying capabilities of
#20 coater. Bringing expanded manufac-
turing capacity and delivering higher
yield, this upgrade allows Sappi’s
Release business to sustain market lead-
ership with its Classics product line into
the next decade. 

“This is tremendous news for West-
brook Mill,” said Donna Cassese, manag-
ing director, Westbrook Mill, SFPNA.
“Over the past few years, we have made
significant gains in safety, yield, equip-
ment reliability and productivity. These
accomplishments helped set the stage for
the decision to invest in our Classics line.”

The Westbrook Mill makes special-
ized release papers. The Classics line is
used to provide the textures and patterns
for synthetic fabrics used in automobiles,
fashionable footwear and apparel as well
as decorative laminate surfaces found in
flooring, kitchens and baths.

Sappi Paper
rebuilds mill



The more challenging the recy-
cling application, the more likely a
shredder is part of a viable solution
for it. Whatever the materials
involved, there are a wide range of

products available to aid in recy-
clables processing.

The Franklin Miller Inc.
Taskmaster® Shredder is available in
a variety of models and sizes, with
motor options from 3 to 125 hp. Each
unit is typically supplied complete
with control, stand and standard hop-
per. The Taskmaster can be ordered
as a stand-alone piece of equipment
or as part of a complete shredding
system, and units are available for
dry, wet or pressurized systems. The
Taskmaster products employ a low-
speed, high-torque mechanism for
powerful reduction of tough and
bulky material. Efficient in a wide
range of applications, the shredders
cut storage and disposal costs, reduce
scrap volume up to 80 percent and aid
in the safe disposal of sensitive, sub-
standard or hazardous materials.

The 90 year old Franklin Miller
Company offers units for recycling,
chemical processing, pharmaceuti-
cals, foodstuffs, minerals, wastewater
treatment and many other industries.
William Galanty, president, said,
“Due to our unique combination of
experience in both dry solids process-

ing and liquid or pressure-seal sys-
tems, we are uniquely capable in
solving many difficult customer
process problems. We specialize in
matching proven solutions to specific
process problems – from stock and
customized machinery to fully inte-
grated systems.”

Greg Wright, sales director of
Granutech-Saturn Systems,
said, “We manufacture sin-
gle rotor, dual shaft, and
quad shaft shredders. Fac-
tors such as capacity,
incoming form of material,
cleanliness of material, and
final product size require-
ments will determine which
particular machine would
work best.” 

Granutech units can
process from 1,000 lbs. per
hr. to 20,000 lbs. per hr. and
Wright noted that contami-
nation of product is of par-
ticular concern for cus-
tomers. “A bale of plastic or
paper can often have some-
thing else inside. We’ve
seen large bolts, wrenches,
hammers and even some

other things that I’ll decline to name.
Other factors such as space con-
straints, availability of power, and
even elevation can come into play
when dealing with an air system, and
we are adept in helping our clients
choose the machine that will best ful-
fill their particular require-
ments,” Wright said.

Along the way, Wright
has noticed that clients
increasingly prefer to mini-
mize the number of suppli-
ers involved on a given
project. For instance, rather
than separate suppliers for
conveyors, air systems and
magnetic separation,
Granutech can provide a
single source for all of that
to their clients. He added,
“With identity theft and
fraud so rampant in our
society, privacy is a big concern.
Businesses want to feel confident in
their ability to destroy sensitive items
and we can help address that concern
as well.” 

With over 40 years in offering
size reduction equipment to the recy-

cling industries, the company offers
the MAC line of car crushers and log-
ger balers, Saturn Shredders and
Granutech tire processing equipment.
The firm serves clients in the metals,
tires, rubber, electronic scrap, paper,
plastic and alternative fuels markets.

Metso Recycling offers pre- and
fine shredders for plastic and paper
recycling. Their twin-shaft M&J
EtaPreShred brand is a robust option
for opening and pre-shredding of
complete bales of any recycled mate-
rial. No manual removal of the metal
or plastic binders is required before
feeding bales into the shredder. Any
wrapping around the shaft is avoided
due to the asynchronous shaft con-
trols that have a self-cleaning system.
The knife geometry has been refined
over the past 20 years so that no
pushing device is necessary and the
self-feeding system maintains a high
capacity in light materials. M&J pre-
shredders are available as stationary
electric or as diesel-driven mobile
units. Capacities range from 5 to 30
tons per hour, depending on the
required grain sizes, which vary from
100 to 450 mm. 

For subsequent fine shredding,
Metso offers M&J EtaFineShred sin-
gle and twin-shaft models that
include high capacity, a clean cut and
output sizes down to 8 mm. The
shredders produce 15 tons per hour of
RDF at an output size of 40 mm. “All
of the M&J machines can provide a

long-lasting shredding solution due
to well-proven quality, high run fac-
tor and a low maintenance cost. All is
included with our worldwide service
and sales organizations with 24/7/365
service support,” stated Henning

Paper/Plastic
Shredders

EQUIPMENT 
SPOTLIGHT 

N

by MARY M. COX
maryc@americanrecycler.com
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Manufacturer List

Allegheny Shredders
Evelyn Jefferson
800-245-2497
www.alleghenyshredders.com

Ameri-Shred Corp. 
Steve Idalski
800-634-8981
www.ameri-shred.com 

Franklin Miller, Inc.
David Schuppe 
800-932-0599
www.franklinmiller.com

Granutech-Saturn Systems
Greg Wright
877-582-7800
www.granutech.com

Jordan Reduction Solutions
Richard Pyle
888-733-8248
www.jordanreductionsolutions.com

Komar Industries Inc.
Mark Koenig
614-836-2366
www.komarindustries.com

Metso Minerals Industries, Inc.
Adrian Quigg
717-849-7298 
www.metso.com/recycling 

Republic Machine 
Jason Bradley
502-637-6778
www.republicmachine.com

Shred-Tech
Joe Roberto 
800-465-3214
www.shred-tech.com

SSI Shredding Systems, Inc.
Joby Easton 
503-682-3633   
www.ssiworld.com

UNTHA America
Peter Dion 
603-601-2304
www.untha-america.com

Vecoplan, LLC
Sharon Thomas 
336-861-6070 
www.vecoplanllc.com

800-932-0599 franklinmiller.com

We are the Leader in Size Reduction Technology...
Crushers, Shredders, Grinders & Fine Screens for Recycling & Waste applications
See the difference for yourself with Franklin Miller products and services.

See SPOTLIGHT, Page 5

Franklin Miller, Inc.

Granutech-Saturn Systems
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+1 877 582 7800 (toll free)
email: sales@granutech.com
www.Granutech.com

SIZE REDUCTION MADE SIMPLE

Tire Granulation SystemSaturn ShredderGrizzly Grinder BIG MAC Auto Crusher

MAC High-Density 
Baler

At Granutech Saturn Systems, we know how to shred, 
grind, granulate, bale and crush better than anyone, and 
we have 40 years’ worth of satisfied customers to prove 
it. After thousands of installations, recyclers all over the 
world know to ask for us by name:

 Balers

Whether you need a complete system, one unit, service, 
support or parts, at Granutech we’re ready when you are.

Contact us today to learn more about processing . . .
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Lindbjerg, vice president M&J Busi-
ness Unit, Metso Denmark A/S.

Dave Wilson, technical sales, SSI
Shredding Systems, explained how
heavy metal can be especially damag-
ing to conventional grinders and sin-
gle shaft shredders. “You must protect
the downstream equipment! Slow
speed shredders such as the SSI Dual-
Shear® two-shaft machines are the
most reliable technology for any recy-
cling operation that will likely deal
with foreign materials when shred-
ding. These shredders are very seldom
damaged, no matter what is processed.

“Our Dual-Shear shredders have
excellent shock protection systems
that protect the driveline from damage
when the occasional contaminant is
encountered. The cutters are designed
to take all types of abuse. So, as the
quality of the recyclable goes down,
the need for more robust shredding
equipment goes up,” Wilson said. The
processing rates of SSI machines vary
from a few thousand lbs. per hour to
10,000 to 20,000 lbs. per hour. Higher
throughput rates cost more on the
front end for larger size equipment,
but the cost per pound of finished
materials is generally lower.

Wilson explained that bulky mate-
rials must be broken down into a
smaller, more manageable size for
recycling. Bulky materials can include
baled paper, plastic, fibers or just

large items like plastic pal-
lets, drums, cores, crates, or
long unmanageable materials
like PVC siding.

“There is no easy way to
get bulky material downsized
without putting it in a shred-
der with a large in-feed open-
ing. Once these materials are
pre-processed, they can easi-
ly be processed downstream.
A common recycling system
might consist of a slow speed
shredder to pre-shred a
HDPE plastic drum then fur-
ther processing of the materi-
al can be performed with a
conventional granulator.

“Some of the hardest
materials to recycle are plas-
tic or paper that has a low
melting point characteristic.
For example, plastic tape
with adhesive or waxed cardboard are
materials that can be troublesome to
process. Conventional high-speed
shredding can often result in a ‘melt
down’ when processing this type of
material. Heat is generated when pro-
cessing and if the material melts,
equipment performance is impeded.
The only way to process the material is
with a slow speed shredder. Slow
speed technology generates very little
heat or friction when shredding. The
low speed cutting action can reduce
low melt materials down to size for
further processing with minimal
chance of a melt-down,” stated Wilson.

He also noted the importance of
shredding relative to identity theft,

counterfeiting and brand protection
and he commented, “Manufacturers
want the brand or logo on their prod-
ucts or packaging to be destroyed
prior to the material going to a recy-
cling center. Paper labels are an exam-
ple of a material that lends itself to
shredding for security purposes, prior
to recycling. Processing recyclables in
the paper and plastic world are more
challenging than ever. What is left is
the low grade material with contami-
nates, dirt, abrasives and multiple
characteristics that make recycling
more difficult. Here’s the good news:
SSI offers industrial shredding equip-
ment that can handle this type of
waste.” 

Spotlight
■Continued from Page 4

SSI Shredding Systems, Inc.

The Portland city council voted to
expand the city’s plastic bag ban,
impacting retailers larger than 10,000
sq. ft. on March 1, 2013, and the
remaining retailers on October 1,
2013.

The following is a statement from
Mark Daniels, chair of the American
Progressive Bag Alliance, an organiza-
tion representing the United States’
plastic bag manufacturing and recy-
cling sector, which employs 30,800
workers in 349 communities across the
nation – whose jobs depend on plastic
bag manufacturing and recycling.

“The expansion of Portland’s bag
ban will continue to have a negative
impact on consumers, and, ironically,
the environment. Portland residents
will be forced to purchase even more
reusable bags which cannot be recy-
cled, are predominately imported from
China, and have been proven to harbor
dangerous bacteria. Those interested in
real solutions to reducing litter and
protecting the environment should pur-
sue scientifically sound, common
sense policies – ones that encourage a
comprehensive statewide recycling
solution that address all forms of plas-
tic bags, sacks and wraps – instead of
targeting one product that makes up a
fraction of a percent of the waste
stream.”

Portland’s
plastic bag
ban criticized



Gary Cardoza, the vice presi-
dent of sales and marketing for
Impact Plastics, said that the com-
pany is “a supplier of container lids
for the solid waste and recycling
industry.” Besides making those
dumpster lids, the company also
sells parts for dumpsters and roll-off
containers.

Prior to working for Impact
Plastics, Cardoza worked for 20
years for a company that made lighting products. In the eight years he has been
with Impact Plastics, he said he has seen the company grow exponentially. 

Founded in 1999, the company currently has 25 employees and a 70,000 sq.
ft. facility. All of the company’s products are American-made. “We do a lot with
very few people,” he said. The company’s focus is on making high-quality prod-
ucts at a fair price while also incorporating recycled materials and green manu-
facturing.

Cardoza said that there are some standard sizes for dumpsters in the U.S.,
generally by region, but even with the standardization, there are probably 100
different sizes of containers. Internationally, he said, the sizes are even more
diverse, so there are a lot of potential lid sizes a customer might ask for.

The lids made by Impact Plastics are vacuum-formed, which Cardoza said
makes a stronger but more supple product. Not content to make a standard,
unchanging product line, the company is constantly talking to customers and
designing new products and tweaking old ones to work better.

The product he said was the coolest is the double-impact lid that is specifi-
cally designed with thickened areas to “keep it on the container longer.”

“Buying lids is cheap,” Cardoza said, “but replacing them is expensive.” He
said that the cost of a lid is actually less than 20 percent of the cost of replacing
a lid, not to mention the downtime for maintenance.

He said that the company’s lids last five to seven times longer than similar
products, so even though they’re more expensive to purchase, they cost less in
the long run.

Lid durability depends on the materials used, the processes employed to
make the lids, the blend of plastic, and the engineering and design. Cardoza said
that an improperly designed lid will tear when it’s in use. “There’s more science
than most people think.” 

When it comes to that plastic blend, he said that the company uses some
recycled plastic in its blend, but that a lid made from 100 percent recycled mate-
rial would not be durable enough. Much of the recycled material they use comes
from their own customers who are in the waste and recycling industry.

Cardoza said that one of his favorite parts of his job is talking to the cus-
tomers, from the owners of small hauling companies in small towns to CEOs of
major waste hauling companies, about product development. “The job is not
boring,” he said. 

As much as 95 percent of the innovations in products and design have come
from customer input, so it’s extremely important to listen to what the customers
have to say. To make sure customers get heard, it’s a company policy that phone
calls are not sent to voicemail and people are not put on hold. To make it even
easier for customers to communicate with the company on a day-to-day basis
and more casual basis, Impact Plastics maintains a very active Facebook page. 

Cardoza said that his customers would agree that the company delivers
what it promises. “You can’t unshake a hand,” he said, and he is very proud of
the company’s integrity as well as the integrity of the products it sells.

However, it’s a challenge to get the company’s message to all the potential
customers. “There are thousands of people picking up material,” Cardoza said,
and many of those companies would benefit from having lids on containers to
keep out water, deter material theft, and keep out contamination.

Cardoza said he expects that over the next 5 to 10 years the company will
continue to “go where the market dictates we go,” with new products and inno-
vations. “The world is wide open to us,” he said.
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A Closer Look

Impact Plastics
Gary Cardoza • 877-545-3748

by Donna Currie

Purchase a gift subscription 
for someone special today.

877-777-0737
www.AmericanRecycler.com
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A trend toward lighter plastic bot-
tles has made conditions tougher for
collectors and processors, since lower-
density materials challenge convention-
al recycling business models. “Howev-
er, the total volume of plastic bottles in
the marketplace will continue to
increase,” Furst said, “so it’s not like
there will be a shortage of recyclable
material available to process.”

He also identified contamination of
plastic in the recycling stream as a big
issue. “Although improved sorting tech-
nology has made it easier to process
mixed waste streams, yield rates for
plastic recyclers have fallen sharply in
recent years,” he said. “Non-compatible
labels, adhesives and inks have also not
helped.”

While bottle recycling rates seem
to have plateaued, new sources of recy-
cleable plastics have been growing.
Furst expects collections of thermo-
formed PET containers, rigid HDPE
and PP packaging to grow substantially
over the next five years.

Steve Russell, vice president of
plastics at the American Chemistry
Council in Washington, D.C., likewise
identified as an important trend the
expansion of recycling to more contain-
ers, especially non-bottle rigid plastics
used in applications such as yogurt
cups and electronics housings. “There’s
been dramatic growth in recycling of
those,” he said. In 2010, according to a
study sponsored by the council, nearly
820 million lbs. of post-consumer rigid
plastics were collected for recycling
nationwide, up 72 percent from 2009
and 154 percent since 2007.

Film is another growth area. Recy-
clers recover about 1 billion lbs. of pal-
let wrap, newspaper bags, dry cleaning
bags and other plastic films annually,
Russell said, and that amount is up by
50 percent from 5 years ago. He credits
growing consumer awareness that they
can recycle more types of plastic wrap
at more collections points. 

Russell also points to single-stream
collection programs as an important

trend in plastic recycling “When com-
munities are adopting recycling pro-
grams, they are increasingly initially
adopting single-stream,” he said.
“When communities are revising their
recycling, they’re most often revising
toward single stream.” 

As single-stream recycling grows,
so does consumer confidence that mate-
rials are recyclable. “So more material
is getting into the system,” Russell said.
“That’s having an effect on the amount
of high-quality materials being recov-
ered from the stream.”

Another important trend, according
to Russell, is more interest in integrated
recycling operations that focus on ener-
gy recovery. Following the example of
Europe, U.S. cities are starting to look
at combining mechanical recycling with
energy recovery as way to avoid land-
filling. Increasingly, they’re recogniz-
ing that plastics have significant energy
content, and examining technologies
such as pyrolysis and gasification as
means to harvest that energy while
diverting materials from landfills. 

“That’s increasingly attractive here
in the US, particularly as we think
about ways to meet alternative energy
needs,” Russell said. It’s even more
appealing in states that have mandated
landfill diversion targets. “Communi-
ties are increasingly finding that munic-
ipal solid waste is a way to help them
get there,” Russell said. 

Although for the next several years
growth will be moderate, the long-term
plastic recycling outlook is strongly
positive. For instance, Furst said that
added processing capacity on the West
Coast is likely to significantly reduce
exports to China and the effect of that
wild card on the industry. 

In general, greater awareness of
and interest in plastic recycling by all
the players in the field is likely to
increase and drive growth. “If brand
owners continue to see the value of
plastic recycling and participate in the
industry,” Furst said, “we may begin to
see things like expanded container
deposit laws and extended producer
responsibility programs – measures
which have the potential to really boost
recycling rates in the US.”

Plastic demand
■Continued from Page 1

—The Impact Plastics Team

It had been snowing for hours when an announcement came over the intercom:
“Will the students who are parked on University Drive please move their cars so
that we may begin plowing?” Twenty minutes later there was another announce-
ment: “Will the 900 students who went to move 14 cars please return to class?”



•  70+ EXHIBITORS

•  600 - 700 INDUSTRY LEADERS

•  EDUCATIONAL SESSIONS

•  EXCELLENT NETWORKING 
     OPPORTUNITIES

•  SPONSORSHIP & EXHIBITOR
     SPACE AVAILABLE Hilton Sandestin Beach Golf Resort & Spa in Destin, FL

The Southeast Recycling Conference & Trade Show 
(SERC) the Region’s most distinguished recycling 
event and networking conference celebrating 
26 years of promoting recycling .
Don’t miss out - come and join us! 

Why Register?
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If you are interested in Sponsoring  SERC 2013, please 
contact Nicki Mayfield at (443)910-8295 or by email at nicki@acmllc.us 

www.southeastrecycling.com



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
DADECapital.com

60" wide feed, top feed/bottom discharge with spare motor. You can’t 
buy the motors for this price!                                                                $395,000

WILLIAMS 760 3000 HP METAL SHREDDER
With infeed conveyor. 4.9’ system in very good condition.        $169,000

2008 BARCLAY PRIMARY SHREDDER

Equipped with a NEW LaBounty MSD 2500R shear. Komatsu. 4,600 
hours,  has new paint and is double plumbed for shear. LaBounty is 
NEW with factory warranty. Priced plus freight.                            $350,000

2008 KOMATSU PC300LC-8 WITH NEW SHEAR

7,600 hours. Good condition and immediately available.           $225,000
2006 AL-JON 400 XL METAL BALER

5,800 hours. Immediately available.           $55,500
1997 DAEWOO 280LC W/BUCKET

Complete 4,000 h.p. ferrous shredding system.            $1,250,000
1994 MET PRO 74 X 104 AUTO SHREDDER

Equipped with a scrap grapple and a new Gensco 10Kw gen-set.      
6,000 hours and in good working condition.                                    $65,000

2000 JOHN DEERE WITH GRAPPLE

Refurbished and painted. Diesel rebuilt and runs well.                  $38,000
1989 MAC STATIONARY CRUSHER

 
 

 

 

 

 

New Shredder, ready for immediate delivery. 
Rated 70-90 metric tons per hour,                         

ferrous output at 3,000 h.p.

• Equipment includes the following components and subsystems

• Infeed conveyor system    • Double Feed Roll System

• Feed Chute    • Springs for vibration damping

• Shredder Box

ery. 

System is built, 
warehoused and 

ready for delivery!

NEW 3,000 H.P SCHORCH MOTOR ALSO AVAILABLE.

• Shredder Rotor (capped disk with bearings & housings)

• Shredder drive turbo coupling system

• Drive shaft and couplings

• Under Mill Oscillator

• Pin Puller System with Platform

• Shredder Hydraulic System

NEW Hoffmann Auto Shredder 87 x 106
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