
Plans to build facilities to gasify municipal
solid waste are starting to materialize around the
country as work proceeds on a plasma gasifica-
tion facility in Florida.

The St. Lucie County Solid Waste Baling &
Recycling Facility in St. Lucie County, Florida,
which processes nearly 1,300 tons of waste a day,
hopes to start construction on a new plant to turn
trash into power in the next 12 months.

St. Lucie County started its due diligence
process to find a permanent solution for its
waste stream over three years ago, said Ron
Roberts, assistant solid waste director. The
county researched bioreactors, incineration, stan-
dard gasification, plasma arc gasification, pyroly-
sis, and other thermal conversion technology
processes.

“After more than 4,000 pages of research,
one technology had the staying power to remain
at the top of the list. It was plasma arc gasifica-
tion,” Roberts said. 

An ionized gas is passed over an electrical
arc creating plasma, a super heated gas more than
5,000 degrees Celsius. This breaks the molecular
bonds and the carbonaceous waste is converted
into a synthetic gas of mainly hydrogen and car-
bon monoxide.

Atlanta-based Geoplasma LLC, a subsidiary
of Jacoby Development Inc., is developing the
plasma-arc gasification project in St. Lucie Coun-
ty. The facility, which will be owned and operated
by Geoplasma, will cost approximately $200
million. 

The State of Florida has allocated $160 million in non-taxable
bonds for the project. The rest is being financed with equity, non-
taxable and taxable bonds.

“One of the primary objectives of plasma gasification of
municipal solid waste is to recover energy from the waste and we
believe no other technology comes as close to maximizing energy
recovery,” said Hilburn Hillestad, president of Geoplasma.

Each ton of recovered municipal solid waste contains approx-
imately the same amount of energy as one barrel of oil, Hillestad

said. Processing 1,500 tons of solid waste a day at the facility
would recover enough energy to power approximately 55,000
homes. 

“We are currently negotiating with a utility to build, own, and
operate the power generation facility. In this model, we would pro-
vide syngas to the utility,” Hillestad said.

“The economics supporting the model are based on process-
ing fees for the municipal solid waste and the sale of syngas. Both
primary components are sufficient at St. Lucie for the project to be

Macon Iron & Paper Stock
Co. announced the winners of
their 8th Annual Junque Yard
Art Sculpture Contest.

In addition to announcing
the contest winners, Evan
Koplin, president of Macon
Iron, recognized the leadership
of local businesses in their recy-
cling efforts to divert materials
from area landfills. 

Koplin also praised the ded-
ication and leadership of the
professors and instructors at
Georgia Southwestern State
University and Mercer Universi-
ty in the quality of work demon-
strated by the students partici-
pating in the sculpture contest.

The winners of the 8th
Annual Junque Yard Art contest
are:

Best Use of Materials
“Torch” by Mukund Udva-

dia from Mercer University
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Plans to gasify solid waste expand
by Brian R. Hook

Westinghouse Plasma is providing gasification technology, which has been used in
Mihama-Mikata waste-to-energy facilities in Japan for more than five years.

PHOTO COURTESY OF WESTINGHOUSE PLASMA CORP.
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While the collection of solid waste
across the United States is uniform, the
collection of recyclables is not and there
is room for dramatic improvement, says
Pete Grogan, manager, Market Develop-
ment for Containerboard and Recycling
for Weyerhaeuser Company.

Grogan, a long-time advocate of
recycling, stresses that states lagging
behind in recycling must join those that
have aggressive and effective recycling
programs to help protect the environ-
ment, reduce solid waste management
costs and to establish a recycling infra-
structure that will create jobs and gener-
ate government revenue.

His concerns are based on the sur-
vey that is done by Bio-Cycle Magazine
every two years that assesses on a state-
by-state basis how much material is
being recycled, composted, diverted and
being disposed of.

“We see states that have good
recovery diversion rates like California,
Minnesota, Washington and Oregon,”
says Grogan, who in his 32-year career
in waste management, has been an ana-
lyst with R.W. Beck and Associates and
played a key role in the creation of the
recycling program in Boulder, Colorado,
“we also see states with poor recovery
diversion rates such as Colorado, New
Mexico, Georgia and Alabama.”

The American Forest and Paper
Association’s (AF&PA) Community
Survey (revised every two years) shows
that 55 percent of Americans residing in
single-family homes and in some cases,
apartments with seven units, have access
to residential curbside recycling.

But Grogan notes that having the
service does not guarantee that it will be
used.  

“The aluminum industry reports
that only 50 percent of the population
that has curbside recycling service, uses
it,” he says, “and when you factor in

people that drop off material and so on, I
would guesstimate that 30 to 35 percent
of Americans participate in some form
of residential recycling.”

Expanding recycling, he says, must
include large-scale apartments and con-
dominiums and require all residents of a
city or county to participate, as well as
rural areas.

“I don’t always buy the argument
that because it is a rural community, that
you cannot provide service,” says Gro-
gan. “They get trash collection service
and therefore they could have a recy-
cling service. 

“A lot of apartments and condo
buildings do not have recycling and
there are a variety of reasons for it,
including the fact that one system
does not fit all like it does for in a
single-family system,” he adds. In the
single-family home situation, we have
friendly peer pressure – you don’t want
to be the only one on the block not par-
ticipating.

“But in an apartment complex,
where you would be dropping material
off in a central location, you don’t have
that ability to create that peer group
pressure,” he adds. “This is why you are
seeing the movement in the Vancouver,
British Columbia’s and Seattle’s of the
world where they have realized that it is
time to engage that population and the
population at large and they have gone
to mandatory recycling.”

Grogan supports mandatory recy-
cling and appreciates Seattle’s legisla-
tion that requires mandatory recycling
(brought in two years ago) on the part of
residents, commerce, institutions and
industry.

Continued on Page 6
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feasible.” The gasification facility would
also sell the by-product, an inert, obsidi-
an-like slag material for aggregate use in
the local area.

Madison, Pennsylvania-based West-
inghouse Plasma Corp., a subsidiary of
Calgary, Alberta-based Alter NRG
Corp., is providing the plasma gasifica-
tion technology, which has been used in
Japan to gasify waste for more than five
years. 

“We have demonstrated in our
plants at Utashinai and Mihama/Mikata
that these plants can operate reliably for
many years and with emissions superior
to incineration,” said Thomas Gdaniec,
vice president of marketing and sales at
Westinghouse Plasma.

The Utashinai facility, developed by
Hitachi Metals Ltd. in 2003, has been
treating 200 to 280 tons a day of munic-
ipal solid waste and auto shredder
residue. Hitachi also commissioned the
facility located between the towns of
Mihama and Mikata to process 20 tons a
day of municipal solid waste and four
tons a day of sewage sludge.

Both Japanese plasma-arc gasifica-
tion facilities meet stringent environ-
mental regulatory requirements, produc-

ing extremely low levels of dioxins,
Gdaniec said.

In addition to St. Lucie County,
other plasma-arc gasification projects
have been announced that will use the
technology. There are plans to build a
facility in New Orleans to convert 2,500
tons a day of solid waste to produce 138
megawatts of power. 

Plans to turn 150 tons of municipal
solid waste a day in Koochiching Coun-
ty, Minnesota into synthetic gas for use
at a neighboring paper mill are under-
way. Plus, Renewable Fuels of Tallahas-
see LLC plans to install another facility
in Florida.

Two more plasma-arc gasification
facilities are already under construction

in India. SMS Infrastructure LTD is
building two 68 tons per day waste-to-
energy plants to use Westinghouse Plas-
ma gasification technology. A project in
Pune, India is scheduled to start opera-
tions this summer and another in Nagpur
is scheduled to start this fall.

All of these projects will use the
plasma arc technology, which was first
developed by NASA in the 1960s to test
the integrity of heat shield materials. A
General Motors Corp. plant in Defiance,
Ohio, has been using the technology for
18 years.

“Our plasma technology is proven.
We have extensive proven experience
demonstrating the reliable operation of
our plasma torches,” Gdaniec said.

“The benefits of plasma gasification
are the ability to turn a waste fuel into an
energy source, reducing our reliance on
fossil fuels and improving our environ-
ment.”

Facility costs vary with location,
size of the facility and planned use, he
said.  

In addition to municipal solid waste,
other feed materials could include indus-
trial waste, bio-mass, coal, petroleum
coke and tires. According to Westing-
house Plasma, the technology is also
suited for hazardous waste, chemical
waste and sediment sludge.

Compared to conventional waste
management strategies, plasma gasifica-
tion is able to recover more energy from
residual waste, according to Westing-
house Plasma.

Plasma gasification of typical haz-
ardous waste generates almost eight to
ten times as much energy per unit of
waste than the energy required to
destroy the waste. The plasma torch
itself provides approximately 5 to 10
percent of the heat input into the reactor,
minimizing the electrical power required
in the gasification process. 
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Group Category:
3rd Place
“Sad Puppy” by Anissa Brightwell

& Tammy Harris from Georgia South-
western State University

2nd Place
“Paramount Silver (Batteries Not

Included)” by John Lin, Sunni Zem-
blowski, Skylar Jones, Courtney Bond,
Ben Bronson & Felicity Leckman from
Georgia Southwestern State University

1st Place
“Fenrir” by Jordan Walker, Zach

Highnote, Greg Black, Leigh Ann Col-
ley, Phylicia Corey & Robert Grissett
from Georgia Southwestern State Uni-
versity

Individual Category:
3rd Place
“Springer Spaniel” by Zoe Alexan-

dra from Georgia Southwestern State
University

2nd Place
“Brutus’ Ball” by Rachel Wilson

from Mercer University
1st Place
“Lunge” by Kaylie Damen from

Mercer University
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First place winner in Individual Catego-
ry: “Lunge” created by Kaylie Damen
from Mercer University.

Junque sculptures
Continued from Page 1

First place winner in Group Category:
“Fenrir” created by Jordan Walker, Zach
Highnote, Greg Black, Leigh Ann Colley,
Phylicia Corey and Robert Grissett from
Georgia Southwestern State University.

"Why not go out on a limb? Isn't that
where the fruit is?"

—Frank Scully (1892-1964)

To help spur the use of compact fluorescent light bulbs, or
CFLs, and make it easier for the public to recycle the bulbs,
the Pennsylvania Department of Environmental Protection
(DEP) is providing receptacles to municipalities, small busi-
nesses and community organizations across the state hoping
the experience will lead participants to continue with their
own programs.

Compact fluorescent light bulbs sales have increased
nationwide, but some consumers are hesitant to purchase the
energy efficient bulbs because they are not sure how to dispose
of them properly. Pennsylvania encourages consumers to recy-
cle CFLs whenever possible, and in order to make recycling
more convenient and accessible, DEP has launched a recycling
campaign in partnership with local governments across the
state.

The department is partnering with 43 counties, townships,
environmental groups and small businesses statewide in set-
ting up CFL collection programs.

More than 110 containers were purchased from Pennsyl-
vania firms AERC Recycling, based in Allentown, and Heller-
town, Northampton County-based, Bethlehem Apparatus
Company. Both companies shipped the receptacles directly to
the participants for use in conjunction with Earth Day and

other hazardous household
waste collection events.

The AERC containers
will hold 100-150 bulbs,
and the Bethlehem Appara-
tus containers will hold
slightly less than 100.

Once the containers
are filled, participants will
ship the receptacles back to
AERC or Bethlehem
Apparatus for the physical
recycling.

DEP invited counties,
municipal governments,
environmental groups and
other organizations to host
CFL recycling containers
in publicly accessible
buildings. To recycle a
bulb, a consumer simply
needs to hand it over to a
trained employee, who slides it into the container.

Pennsylvania launches campaign to
improve fluorescent light recycling

PHOTO © ALEXEY POLIKARPOV | DREAMSTIME.COM

Additional fluorescent bulb recy-
cling programs are necessary.
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“You will recycle or there will be consequences,”
he says. “The mayor of Seattle tells his taxpayers every
year that he saves them millions of dollars because of
their progressive and aggressive recycling and com-
posting programs. In time, we are going to see more of
that as everybody tunes into the fact that recycling is
one of the most climate-friendly activities on earth.”

Many of nation’s large cities, as well as small
towns, do not have recycling bins to ensure that resi-
dents can recycle “on the go.”

But Grogan says that the lack of recycling bins
does not tell the full story, citing the example of New
York City.

“Transient audiences are very difficult to engage,
whether they be on the street, at festivals or stadiums,
due to the lack of friendly group pressure, signage and
the need to have containers that are accessible and
available,” he says, “but a lot of recycling in New York
City takes place behind the scenes. We believe office
paper recovery to be in the range of 55 percent or high-
er and that is higher than the national average. New
York City’s Department of Sanitation is dedicated to
doing a good job. We need to engage people at home or
at work. Once you engage there, then we have a shot at
engaging them in other locations.

“Is enough being done in relation to all the cities
in America that are currently not providing services?

Absolutely not. When you look at the latest report out
of Colorado, it seems to make the case that only 25 per-
cent of the households in the state have recycling serv-
ices. We are not seeing the government leadership that
we are going to need to see on the issue in relation to
energy and resource sav-
ings.”

In terms of commer-
cial and industrial recy-
cling rates, Grogan notes
that there are successes,
such as the 75 percent
recovery rate for corrugat-
ed paper.

“We have an excellent
infrastructure in place,” he
says, “and thousands of
recyclers providing that
service and many end-use
mill groups like Weyer-
haeuser making use of that material to produce new
recycled content. There are still some areas where we
could acquire more material, typically in small retail
outlets and homes.”

In addition to implementing residential recycling
programs with RW Beck, Grogan was the co-founder
and executive director of the Eco-Cycle program in
Boulder, a recycling program that has been serving the
residential and commercial sectors since 1976.

“It’s one of the most successful non-profit recy-
cling organizations in North America,” he says.

Like others, Grogan says there is a correlation
between land values and higher levels of recycling.

“Eco-Cycle is in a unique situation because here
we have this gem of a recycling program in Boulder
County,” he says, “while the rest of Colorado has not
progressed into effective recycling programs because
land filling is so cheap.”

Land values in New England and Florida are high,
as well as the west coast states of Oregon, Washington
and California. Grogan stresses that states such as
Oregon, Washington, California and Minnesota also
have good rates due to a strong “green” ethic.

While not expecting any legislative support from
the federal government, Grogan says that state and
municipal government leadership is essential to imple-
menting good recycling programs.

“It’s not a coincidence that Oregon has one of the
best recycling rates in the country and maybe the #1
recycling state,” he says. “In 1983 they passed into law
the Recycling Opportunity Act that required, among
other things, that every city with 4,000 people or more
had to provide residential recycling. You could do the
exact same thing with Colorado, New Mexico (ranked
43rd in terms of recycling) and Georgia and in a very
short period of time, get to the same recovery level.

“The approach that was taken in Oregon was
replicated in Pennsylvania and some other place,” he
adds. “The fundamental problem here is that many
Americans, including public officials, seem to live in a
fantasy world where they think resources and energy
are limitless.” 

Pete Grogan

Recycling in America
Continued from Page 3
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King County, Washington’s
new recycling and transfer
station recognized

The recently renovated Shoreline
Recycling and Transfer Station, King
County’s model for future solid waste han-
dling facilities, has earned accolades in an
international competition from the Seattle
Chapter of the American Institute of
Architects (AIA), receiving an Honorable
Mention designation

Featuring a number of green compo-
nents, including a rain-harvesting roof and
recycled content material, the recycling
and transfer station is one of 13 projects
recently honored by the Seattle chapter of
the AIA in its ‘What Makes it Green?’
Regional Top Ten Green Awards.

“The new facility is more efficient for
users, quieter for the neighboring commu-
nity, offers increased recycling opportuni-
ties and helps protect the headwaters of a
nearby salmon-bearing stream,” said King
County executive Ron Sims. 

The recycling and transfer station was
built on the site of an old landfill. It
reopened in mid-February, following a
nearly two-year closure while the $24 mil-
lion rebuilding project was completed. 

The Shoreline Recycling and Transfer
Station is targeting a gold rating under the

U.S. Green Building Council’s Leadership
in Energy and Environmental Design rat-
ing system. Its energy-saving and sustain-
able features include:

A roof-top rainwater harvesting sys-
tem collects water to wash floors and
equipment and to flush toilets. This
reduces water needs by 57 percent, saving
254,000 gallons of water annually. 

Solar panels generate electricity even
during cloudy days and will provide up to
5 percent of the building’s energy needs. 

The facility uses natural daylight as
the primary light source through the
translucent wall panels and overhead sky-
lights, reducing energy costs by 50 percent. 

A natural ventilation system pushes
air through the building, reducing energy
needs for ventilation by 80 percent. Low
volatile, organic compound paints and
adhesives contribute to healthy indoor air. 

Green building materials include:
recycled content steel, Forest Stewardship
Council-certified wood, and fly ash con-
crete. Landscaped bioswales slow water
flow to reduce stream bank erosion along
Thornton Creek, a nearby salmon-bearing
stream. 

The Rechargeable Battery Recycling
Corporation (RBRC), a nonprofit, public
service organization dedicated to recycling
used rechargeable batteries, has recog-
nized Austin’s Department of Solid Waste
Services, Household Hazardous Waste
program with a 2007 “Regional Recycling
Leadership Award” for its efforts in
rechargeable battery recycling. 

A Call2Recycle participant since
2004, Austin’s Department of Solid Waste
Services has collected more than 13,000

pounds of rechargeable batteries to date.
The department has a comprehensive pub-
lic education program designed to build
and maintain awareness of recycling used
rechargeable batteries as well as the ability
to recycle them at the Household Haz-
ardous Waste recycling center or approxi-
mately 30 participating retail locations. 

The RBRC Recycling Leadership
Awards recognizes outstanding
Call2Recycle participants each year for
their exceptional efforts.

Austin receives waste program award

Hartford, Connecticut receives
grant to promote recycling in city

Hartford, Connecticut, with the sup-
port of the National Recycling Partner-
ship, a coalition committed to improving
recycling rates in the United States, will
implement a one-year pilot program
called “Go Green Use Blue” to demon-
strate the positive impact of making
recycling more convenient for residents
and offering household incentives to
recycle.

The pilot program will involve
using “Single Stream Recycling,” a sim-
ple and environmentally friendly
approach to recycling in which all recy-
cled materials go into one large bin. 

Beginning in May 2008, approxi-
mately 5,000 Hartford households
(about one-sixth of city-served house-
holds) will be provided with 64-gallon
carts by the city in conjunction with its
service partner RecycleBank. Partici-

pants can place all recyclables into this
cart and, using RecycleBank’s incentive
system, be able to obtain coupons valued
at up to $400 per year for use at local
retail establishments.

Hartford will be the first community
in the nation to benefit from the Nation-
al Recycling Partnership’s grant pro-
gram, which helps cities to demonstrate
best managerial, technical and educa-
tional practices in residential recycling
programs and show how recycling rates
can be improved..

The National Recycling Partnership
initiated the grant program to address
the stagnant recycling rates across the
country. With the bulk of recyclables
being consumed in homes, underper-
forming curbside recycling programs
explain much of the weakness in recy-
cling rates in recent years.

Composting: The Practical Science
program offered in June near Pittsburgh

The Professional Recyclers of Penn-
sylvania (PROP) in conjunction with the
Pennsylvania Department of Environmen-
tal Protection (PA-DEP) and Penn State
Altoona are offering their class on the
basics of large-scale composting. The
class covers how compost works, from the
microbes to the mega-machines. Sessions
on site design, equipment selection, envi-
ronmental protection, and product quality
are all included. Several hands-on exercis-
es are part of the course, giving students
practice in measuring various aspects of a
working compost pile and in the various
calculations that go into compost manage-
ment.

The class is offered in a different part
of the Commonwealth each year. This year
it returns to the Pittsburgh area, where the
compost facility of AgRecycle will be fea-
tured. AgRecycle is one of the premier
compost facilities in the state, having won
the Governors’ Award for Waste Mini-
mization in 1995. The site provides the
opportunity for a demonstration of the var-
ious types of equipment as well as an area

for the students to learn some important
techniques.

Two well known composting experts
return to teach the class: Bob Rynk, editor
of the On-Farm Composting Handbook,
and Cary Oshins, long-time compost edu-
cator for Rodale Institute and PROP.

Tuition for the course is $139 for
PROP members and $279 for non-mem-
bers and takes place on the New Kensing-
ton Campus of Penn State. For detailed
information, please contact Amy Carlotto
Zuckett, Education Director, at azuck-
ett@proprecycles.org or call 814-742-
7777. The course brochure is available
online at www.proprecycles.org. 

Upon completion of this course, par-
ticipants will receive a Penn State certifi-
cate verifying 1.4 hours of continuing edu-
cation credits earned towards the Recy-
cling Professional Certification. Also, this
course is a required elective for the Com-
posting Specialization and the Composting
Operator Course Certificate. 

Advance registration and payment is
required by June 4, 2008.
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Midwest Auto & Equipment

800-234-4464, Ext. 2 • Fax 507-932-4497 • Hwy. 14 West, St. Charles, MN

SUPPLIERS OF FORKS, LOADERS & PARTS

See our Complete Inventory at:   www.Midwest-Auto.com

Case 621B ........... $36,900
Good condition, new tires, painted, 
6BT Cummins with bucket, forks 
available.  

1988 Volvo L-90 ........ $39,500
Nice condition, coupler and bucket. 
Ready to work--forks available!

Volvo L-90C ’99, coupler, 3rd valve ............................................... $59,500
Fiat Allis FR12B, low hr., gov.-owned ............ Just In! ............... $32,900
New Holland LW80 ‘00, coupler, bucket, fork ............................. $34,900
Volvo L120, coupler, forks avail., very good condition ........................ $39,500
Volvo L70 ....................................................................................... $21,900
Volvo L70C, good condition ................................................. $39,500
Case W-20B ................................................................................... $19,500
Fiat Allis 645B .............................................................................. $18,900
Fiat Allis FR220, 5 yd. bucket ........................................................ $39,500
Fiat Allis FR-140 .......................................................................... $29,500

Fiat Allis FR-15.............$29,500
Good solid machine, foam-filled tires (two 
on front are new), rebuilt engine and 
includes crushing forks. 

Case 921B, big loader, good cond., grapple bucket ................ $49,500
John Deere 624H ’02, w/JRB coupler ............................ $64,900
CAT 914-G ‘02, very nice ................................................... $49,500
JCB, 436EHT ‘98, 30,000 Lbs. machine w/coupler .............. $44,900
Hundai 740-3 ‘00, nice condition! .................................... $39,500
Fiat Allis FR-11 ................................................................ $25,900
Fiat Allis FR15................................................................... $24,900
(2)Fiat Allis FR-20B ........................................................ $29,500
Fiat Allis 745-C ................................................................ $20,900
Ford A-64, forks & bucket .......................................... $17,900

Vesco Oil wins award for oil
filter recycling process

Vesco Oil Corporation, a Southfield,
Michigan-based distributor and supplier,
received the Environmental Achieve-
ment Award for its used oil filter man-
agement program from the Environmen-
tal Management Association (EMA). 

Vesco began collecting used oil fil-
ters in 1991 to complement its used oil
collection program. At that time, Vesco
identified and utilized only processing
facilities that legitimately recycled all
parts of the filter (paper, rubber, steel
and oil). In 2003, Vesco started process-
ing filters at its Detroit plant. Operating
“The Kruncher,” an existing piece of
Canadian equipment that Vesco specially
modified and adapted, the company
compresses 10-15 filters into a brick,
essentially removing all the oil from
them and encapsulating the paper and
rubber elements. 

In early 2005, Vesco invested nearly
a half million dollars in a bulk filter col-
lection and handling system. The
process is housed in a completely
enclosed and contained structure. By
taking steps to drain all free-flowing liq-
uids from the filter product after it has
been processed, it becomes an attractive
raw material for certain steel-making
foundries. 

Vesco provides customers with spe-
cial containers, an efficient and clean
means of storing filters at their sites, cre-
ating greater incentive for customers to
manage their filters properly, rather than
disposing of them in the trash. The com-
pany empties the containers from loca-
tions throughout Michigan into trucks
that can carry in excess of 25,000 filters
per load and safely transports them to
the Detroit location for processing.

NRRA sponsors compost bin sale 
The Northeast Resource Recovery

Association (NRRA), located in Epsom,
New Hampshire, sponsored their annual
compost bin sale to support nature’s way
of recycling.

It is estimated that 25% of an aver-
age household’s waste contains kitchen
scraps and yard trimmings, material that
can easily be composted instead of dis-
posed of in a landfill.  

Utilizing the principal of coopera-
tive purchasing to leverage lower prices,
the NRRA was able to offer participat-
ing groups high quality Earth Machine
backyard compost bins for less than half
the retail price. The 80 gallon bins,
which are made of 100%, recycled plas-

tic, enable residents to convert leaves,
grass and table scraps into a supply of
rich garden soil. Over 63 organizations
in 4 states participated in the sale. 

In total, participants in the sale sold
1,540 compost bins. Each bin diverts
approximately 500 pounds of organic
matter from household waste per year,
diverting it from collection, the landfill
or incinerator. This year’s sale will help
divert a total of over 770,000 pounds of
waste; which is the equivalent of 32
garbage trucks full of waste.

If you are interested in purchasing a
bin or two this year, visit the Northeast
Resource Recovery Association’s web-
site at www.nrra.net. 
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Portable handheld and high
volume automated solutions for
maximum profits.

Ferrous, non-ferrous, glass,
plastics, electronic waste, wood

Call:
(781) 938-5005  (866) 4-innov-x

Email:
sales@innovxsys.com

Check it out:   
www.innovxsys.com/demoar 

Ask about our rental programs:
rentals@innovxsys.com

Get More Info

innovxsys.com/ar

And did we mention, the best Customer Support…

• Weatherproof - sealed to moisture & dust
• Superior speed - alloy chemistry & grade
match in seconds

• Vacuum upgrade for Al, Si, Mg, P - no gas or
tanks to carry

• Field-proven XRF technology - over 5,000
systems in operation

Know Your Scrap with the Innov-X
Ultra-Rugged Alloy Analyzer

Innov-X's QXR is the 
only high volume system
available on the market today to
sort by highly specific material
chemistry - increasing the value
of your scrap asset.

Home of Innovative 
Scrap Sorting

Need to Sort, Separate or Extract
Up to 150 Tons Per Hour?

Worth More? Worth Less?

NewsVoice of Salvage, Waste and Recycling

ecyclerR
A
R

Advertise.

ecyclerRe
AA
RR
AAA

Advertise.
877-777-0737

Communities in 43 states will share
more than $74 million in brownfields
grants to help revitalize former industrial
and commercial sites, turning them from
problem properties to productive com-
munity use. The grants, awarded by the
United States Environmental Protection
Agency (EPA), also go to two tribes and
two United States territories.  

In all, 209 applicants were selected
to receive 314 assessment, revolving
loan fund, and cleanup grants: 

• 194 assessment grants totaling
$38.7 million to be used to conduct site
assessment and planning for eventual
cleanup at one or more brownfields sites
or as part of a community-wide effort. 

• 108 cleanup grants totaling $19.6
million to provide funding for grant
recipients to carry out cleanup activities
at brownfields sites they own. 

• 12 revolving loan fund grants
totaling $15.7 million to provide funding
for communities to capitalize a revolv-
ing loan fund and to provide subgrants
to carry out cleanup activities at brown-
fields sites. Revolving loan funds are
generally used to provide low interest
loans for brownfields cleanups. 

In addition to industrial and com-
mercial redevelopment, brownfields
approaches have included the conversion
of industrial waterfronts to river-front
parks, landfills to golf courses, rail corri-
dors to recreational trails, and gas sta-
tions to housing. More information on
the grant recipients can be found by vis-
iting www.epa.gov/brownfields.

$74 million
awarded
towards
brownfields 



Alter Trading Corporation has
acquired Jake’s Auto Parts, a salvage yard
based in Mississippi. The facility will now
be known as Alter Metal Recycling. The
acquisition will enable Alter to continue its
growth in the southern United States. 

The facility is located in Gulfport,
Mississippi and is situated on 10 acres of
concrete. 

Cody Waite will serve as facility man-
ager and Kirk Polk will serve as account
executive. 
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While the company name says,
“Disposal,” Bryce Isaacson, vice presi-
dent of sales and marketing for Western
Disposal noted, “We are as much a
recycling company as a trash company.
Material that used to be in the trash is
now recycled.”

Isaacson has been with the compa-
ny for 20 years. “It’s forever changing,”
he said. “It is a very dynamic business.”
Western Disposal got its start in the
gravel business with just one truck, and
it has evolved into one of the largest
independent trash haulers in Colorado. 

“We’re equally involved in residen-
tial as in business,” Isaacson said. The
company services about 37,000 residen-
tial customers and 6,000 business cus-
tomers in Boulder and Broomfield
counties. He said that Western Disposal
is the only independent trash hauler in
the area that uses automated carts for
recycling, while the others rely on recy-
cling bins and two-man teams on the
trucks.

The City of Boulder, Colorado, one
area where Western Disposal operates,
recently changed its requirements as far
as recycling construction and demoli-
tion (C&D) material. “Colorado has one
of the lowest average disposal rates in
the nation,” Isaacson explained, which
meant there was no financial incentive
for recycling the C&D material. “We’ve
been working with the people who have
wanted to do it, but now it’s become
mandatory. Now we’re going to satisfy
the market need.”

Another change is the planned shift
to single-stream recycling “as soon as
the plant is ready to take it,” Isaacson
said. The plan is to begin converting
customers’ pickups to single-stream
beginning in May, and have the process
complete by October. “Everything is
waiting for the plant.” But that’s not all.
“We’ll be rolling out curbside com-
postables in the City of Boulder,” Isaac-
son said. 

Western Disposal composts wood
waste and household yard waste,
processes commercial cardboard and
paper, and accepts residential hazardous
waste at its facility. The company is also
involved in “spring clean-ups” for resi-
dents. Isaacson said that about 5 tons of
cardboard a day is sorted from the trash,
along with metal and concrete, all des-
tined for recycling.

It’s not all about making money,
though. Western Disposal leases two
acres of land for $1 per month to a com-
pany called Resource Resource, which

resells construction materials like doors,
windows, flooring, brick, stone, light
fixtures, pavers, doorknobs, wood
beams and some appliances. Resource
Resource will also plane and cut timbers
for customers. 

Recently, Western Disposal got
involved with Impact on Education,
which organizes a program called
Crayons to Calculators. That program
provides backpacks and school supplies
to local underprivileged children. Isaac-
son explained that the backpacks are
different for each grade, filled with sup-
plies based on school needs at that
level.

The company donated $25,000 to
Crayons to Calculators, then offered a
matching employee grant for another
$5,000. In total, the company and its
employees donated $46,597, which will
fill more than 850 backpacks. 

For fundraising, Western Disposal
employees divided into five teams to
compete to see which team would raise
the most money. As added incentive, the
company offered a $1,000 prize to the
winning team. Even vendors got
involved, donating tickets to sporting
events, which were raffled off to raise
money. 

Isaacson said one of the things he’s
most proud of at Western Disposal is
“our name and our reputation. If we
screw up, we bend over backward to fix
it.” Not only does the company respond
to customers’ calls about problems, it
invites feedback by sending out surveys
every month “and we follow up on all
the negative comments.” 

He credited the longtime employ-
ees and the management team with
making the company what it is. “We are
forever on the forefront of how to be a
better company.” And now, a new focus
is on “trying to get more recognition for
the environmental side of what we do –
to get more visibility for what we do
that people don’t know about.” 

A Closer Look
by Donna Currie

Western Disposal
Bryce Isaacson • 303-444-2037

Western Disposal services about 37,000
residential customers and 6,000 business-
es in Colorado.

TAYLOR MACHINERY CORPORATION 

RD-45 CRUSHED CAR TRAILER 

U.S. Patent No. 6,896,316 B1 
U.S. Patent No. 6,902,226 B1 

859-548-2153 
Cell 606-521-6432  •  Lancaster, Kentucky  •  triple12@alltel.net 

All the features you’ve 
been looking for... 

Load and unload in 15 minutes 
Steel floor with fork risers 
Safety lock system 
Pilot-operated check valve in 
hydraulic system for safe 
operation 
Operates from truck P.T.O. 
system 
Lightweight = better payload 
Expanded metal sides control 
flying debris 
Auxiliary power available 
Retrofit kits available 
Available in spread axles, 
sliding tandem spring or air ride 
 

One picture 
says it all, 
but 3 say 

AWESOME! 

Call for a brochure and a 
video of the loading process! 

See the RD-45 in action 
at our new website,  
www.TaylorMachineryCorp.com! 

SEE FOR YOURSELF! 

AUTO
Capitol Hill is briefed on
electrification of autos

Ener1, Inc. an alternative energy
company, took part in an industry brief-
ing of United States Congressional staff
on the latest developments in the electri-
fication of the American automotive
industry.

Manufacturers of advanced automo-
tive batteries joined electric vehicle
makers, representatives of ‘Big Three’
hybrid divisions, and electrical utilities
for the briefing in late April. The event
was titled ‘The Electric Drive Answer:
Transportation Technologies & Policies
to End Oil Dependence’. 

“The United States Congress, as
well as all three Presidential contenders,
are highly sensitive to the revolution
about to take place in the auto industry

which will help relieve dependence on
oil imports and sustain the environ-
ment,” commented Ener1 chairman,
Charles Gassenheimer. “The collective
goal of the electric drive industry is to
collaborate effectively with elected offi-
cials who are right now establishing our
government’s funding priorities to sup-
port the future of the United States auto
industry.”

Under the nation’s two newest com-
prehensive energy laws, Congress is cur-
rently preparing to allocate up to several
hundred million dollars for a range of
programs supporting research and devel-
opment and the creation of domestic
manufacturing capacity for key tech-
nologies. 

Jake’s Auto Parts acquired by Alter Trading



The Automotive Recyclers Associa-
tion’s Educational Foundation (ARAEF)
has added two new training programs to its
online university. 

The ARA University (ARAU) will
now give the auto recycler the ability to
plug in to e-training offered by the Coordi-
nating Committee for Automotive Repair
(CCAR) and ARA Product Services, LLC.
These new additions to the ARAU curricu-
lum will provide the recycler with direct
access to industry-recognized hazmat and
airbag training. Both programs are
designed to help the auto recycler stay in
compliance with federal regulations. 

ARAU has partnered with CCAR to
bring the auto recycler two specialized
training courses, S/P2 and HazmatU, that
are focused on safety and pollution pre-
vention and hazmat materials. 

S/P2 is an e-learning program devel-
oped by CCAR to address key safety and
pollution prevention subjects. The training
is based on U.S. Environmental Protection
Agency (EPA) and U.S. Department of
Labor, Occupational Safety and Health
Administration (OSHA) standards, which
require that personnel be trained on safety

and environmental issues at the beginning
of their employment, and at least annually
thereafter. 

Also available, the HazmatU was cre-
ated by CCAR in cooperation with the
North American Automotive hazmat
Action Committee (NAAHAC), a group of
regulatory compliance specialists repre-
senting the major automotive manufactur-
ers in North America, and ShipMate, Inc.,
a hazmat specialty training company with
an extensive background of serving auto-
motive companies. DOT regulations
require any employee who works in the
shipping or receiving of hazardous materi-
als to receive training within 90 days and
recurring training at least every three
years. Both of these training courses will
be offered to the ARAU member at a frac-
tion of the regular participation cost. 

ARAU has teamed up with the ARA
Product Services, LLC’s Airbag Resources
and ARA Airbag Protocol training and cer-
tification programs. Airbag Resources is
new software designed to enable members
to train and certify employees, inspect and
track Original Equipment Manufacturer
(OEM) non-deployed airbag modules

effectively and efficiently within their
operations. The Airbag Resources site and
customized software are provided by ARA
Product Services, LLC, as value-added
tools readily available for members of the
ARAU. The ARA Airbag Protocol training
program provides in-depth training on

airbag inspection and handling, and haz-
ardous materials regulations as they are
related to shipping airbags in commerce. 

For additional information, contact
the Automotive Recyclers Association or
visit www.a-r-a.org.
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For all your transportation needs, call Mark at
Global Recycling Transportation, LLC:

866-679-LOAD (866-679-5623)

2800 N. Tryon St., Charlotte NC 28206
P: 704-332-9752, F: 704-342-5388

Any Size Electric Motor
Sealed Units

Shredder Pickings
Starter & Alternator Scrap
Transformer Cores & Coils

Steel Roll Mills
Manganese Steel

Oversize Demolition Scrap
Contaminated Steel Turnings
All Other Nonferrous Grades

Mixed Loads Accepted

1  Loaded in our Trailers (Dump-Van-Flatbed) 
2  Loaded in Export Containers at your yard 
3  Delivered loose or boxed to our plants:  
     Charlotte, NC and Little Rock, AR 

For professional service and competitive pricing, call: 
Steve Gilbert ● Scott Greenberg ● Jim Hurlburt ● Steve Nedelman 

www.globalrecyclinginc.com 

Now accepting rail deliveries: 
Norfolk Southern-Charlotte ● Union Pacific-Little Rock 

EASY AS 1, 2, 3! EASY AS 1, 2, 3! 

Call for a QUOTE FAS or FOB on export container loading. 

Toll Free: 877-MOTORS9 
(877-668-6779) 

“ALWAYS BUYING ELECTRIC MOTORS” 

PROMPT PAYMENT TERMS 

GLOBAL RECYCLINGGLOBAL RECYCLING, INC. INC.GLOBAL RECYCLING, INC.GLOBAL RECYCLING, INC.

2800 N T St Ch l tt NC 28206
GLOBAL RECYCLING, INC.GLOBAL RECYCLING, INC.

www.grtllc.net

‘96 Case 621  
Wheel Loader 
           $48,900 only 

T: 800-509-8333 / 507-932-5683 
F: 507-932-5951 

craig@ferguson-trailersales.com 
VIEW LOADERS ONLINE: 

www.ferguson-trailersales.com 

WE DELIVER! 

15’ Car Handling 

FORKS   
$5,550 

6’ Car Crushing 

FORKS   
$4,450 

We have great used wheel loader & fork packages available NOW!!! 

’92 JOHN DEERE 544E WHEEL LOADER 
CAB, HEAT, QUICK ATTACH, BUCKET, FORKS, GREAT SHAPE,  

READY TO WORK, ONLY ............................................................. $46,500 
‘98 FIAT ALLIS FR100 WHEEL LOADER 
CAB, HEAT, BUCKET AND CRUSHING FORKS, READY FOR WORK,  

MINT CONDITION, ONLY ............................................................. $39,500 
’85 FIAT ALLIS FR15 
155 HP Fiat Allis diesel engine, 3 yard bucket,   

6’ forks, mint condition ............................................................. $29,500 
FIAT ALLIS 645 WHEEL LOADER 
GOOD SHAPE & RUNNER, 6 FORKS & 3 YD. BUCKET,  

CAB HEAT, READY TO WORK! ...................................................... $18,900 

QUALITYQUALITY,  ,  USED WHEEL LOADERS USED WHEEL LOADERS ___________ ___________ 
PRICED WITH BUCKET AND YOUR CHOICE OF FORKS PRICED WITH BUCKET AND YOUR CHOICE OF FORKS 

Mint condition & 
Ready to work! 

‘86 FIAT ALLIS FR12 WHEEL LOADER 
CAB, HEAT, BUCKET, FORKS, 8,600 HRS ........................ $28,500 
CASE W-20B WHEEL LOADER 
103 HP Case diesel engine, 2 yard bucket,  
forks incl., great shape ............................................... $24,500 
‘82 MICHIGAN-CLARK 45C  
WHEEL LOADER 
FORKS, CAB, EROPS, READY TO WORK! ........................ $15,900 
’98 JOHN DEERE 8875 SKIDLOADER 
4 FT. FORKS, 83” GRAPPLE BUCKET, 2,530 HRS  ........... $14,500 
’04 JOHN DEERE 250 SERIES 2 
2.9L JD POWER TECH 3 CYL. DIESEL TURBO,  
NEW 10 x 16.5 TIRES, 60” BUCKET, 4,775 HRS ............. $12,500 
 

Quick attach,  
bucket, forks,  
A/C, and low  
hours (1,032) 

JOHN DEERE 544-E  
Wheel Loader 

$43,900 only 

Cab, heat, 
bucket, & forks 

Great shape! 

AUTO

New training programs are available for auto recyclers



The United States Department of
Transportation’s Maritime Administration
has sold a ship from the Beaumont
Reserve Fleet for more than $1million, the
first time under the current program that a
ship has brought such a price. 

International Shipbreaking, Ltd., in
Texas, will pay $1,151,727 for the ship
Adonis, now moored at the Beaumont
Reserve Fleet site in Texas. Three other
government-owned, obsolete ships are also
being sold to the company for an addition-
al $173,297, the Cape Catawba, the Cape
Canaveral and the Buyer.

These sales stand in contrast to most
ship disposal contracts in recent years,
which have involved the federal govern-
ment paying to have its obsolete ships
recycled. High worldwide prices for scrap
steel have recently made such ships more
valuable to recyclers who sell the steel and
materials recovered from the ships.

Two of the ships being sold, the Cape
Catawba and the Cape Canaveral, are
breakbulk freighters and when they depart
the James River site for recycling, they
will be the 70th and 71st vessel to do so
since January of 2001.

Deals in the global metals industry in
North America soared to record levels in
2007, according to Pricewaterhouse-Coop-
ers, indicating that the credit crisis in the
United States has not hindered industry
growth. 

The report titled, ‘Forging Ahead:
Mergers and Acquisitions Activity in the
Global Metals Industry’, reveals that 115
deals, totaling $77 billion in value, took
place last year in North America. This
accounts for 53 percent of total deal value
in the global metals industry during 2007
and nearly matches the global metals
industry deal value for 2006 ($86 billion).

The majority of deals took place in
the steel industry, with North American
companies serving as targets for three of
the top six deals in the steel sector. This
contrasts deal-making in the rest of the
world, which saw dynamic shifts of focus
in 2007 - from steel to aluminum and
away from Western Europe to North
America.

“Industry consolidation and the
declining value of the dollar will continue

to make the United States an attractive
region for steelmakers from emerging and
industrialized markets alike,” said Douglas
Dean, United States metals leader, Price-
waterhouseCoopers. “It does not appear
that steel consumption will not taper off
anytime soon, and, in North America
specifically, consumption is likely to out-
pace production over the next couple of
years.”

Several steelmakers based in emerg-
ing economies acquired North American
producers during 2007, both as a way of
moving up the value chain and also to
obtain greater access to the United States
market. In return, some North American
producers bought smaller competitors as a
means for reducing overcapacity and
expanding their product offerings.

North America’s aluminum market
was particularly valuable in 2007, with 18
deals totaling $46.7 billion. In contrast, the
steel sector accounted for a great number
of deals (71) but accumulated less total
deal value than the aluminum sector, at
$30 billion. In addition, 26 deals closed in

the base metals industry, accounting for
$300 million in North American deals last
year.

While deal-making in the global met-
als industry soared to unprecedented levels
during 2007, the sector was not complete-
ly unaffected by the credit crisis. Histori-
cally, financial buyers account for a signif-
icant portion of the total deal value of
transactions (20 percent in 2006); howev-
er, they only accounted for four percent in
2007. According to the report, the fallout
from the credit crunch has been particular-
ly evident in the steel sector, where finan-
cial buyers only accounted for $3.9 billion
of deal value in 2007 compared to $14.2
billion in 2006.

“With increased uncertainty in the
financial environment, financial buyers are
acting more cautiously than ever before
proposing deals in the metals industry,”
said Jim Forbes, global metals leader,
PricewaterhouseCoopers. “With continued
strong metal prices and demand, corporate
buyers will help drive and support the
booming global mergers and acquisitions
metals market over the next few years.”
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SELL YOUR

CATALYTIC
CONVERTERS

TODAY!

Call Randy at
256-417-2506 

or 
877-553-7733

We have over 20 years of experience!

ARW METALS, INC.
e-mail: ran_wilkerson@yahoo.com

Completely 
Self-contained

Compact Size

Fast & Efficient

Available with
electric, gas or
battery power

866-846-6007
www.JawsCutters.com

INCREASE PROFITSINCREASE PROFITS from from
CATALYTIC CONVERTER CATALYTIC CONVERTER 
REMOVALREMOVAL

J A W S  H Y D R A U L I C  S H E A R S

Watch a video
demonstration on our site...

Gas Model
Shown

*Distributor Inquiries Welcome

METALS
North America is hotbed for mergers and
acquisitions in the global metals industry 

With at least 40% of the average
aluminum can made from recycled
material, Pepsi is telling the story of how
used cans gain new life through recy-
cling. Pepsi’s “Have we met before?”
campaign is designed to communicate
the benefits of aluminum can recycling
and encourage Pepsi consumers to recy-
cle.

The recycling facts and messages,
which were provided by the National
Recycling Coalition, will be featured on
approximately 500 million Pepsi cans
and 250 million Diet Pepsi cans nation-
wide each month. That’s a total of seven
billion cans by the end of the year. The
ad value for the space on those cans is
estimated to be worth between $35 mil-
lion and $40 million. Kate Krebs, execu-
tive director of the National Recycling
Coalition, says the initiative is well
worth it.

Research has shown that people are
more inclined to recycle when they learn
about the benefits of recycling, particu-
larly the energy savings.

Seven billion Pepsi
cans to feature
recycling messages

Obsolete ship sold for $1.3 million 
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Alternative energy sources are
expected to play a crucial role in helping
the United States reduce its reliance on
imported petroleum and natural gas and
in general, reduce the burning of fossil
fuels to generate electricity and provide
fuel for vehicles.

The U.S. Department of Energy,
along with many partners, is helping to
develop alternative fuel sources through
funding for research and developing leg-
islation that will help to create viable
and commercial alternative energy
sources.

Tom Welch, a DOE spokesman,
believes that power generated from bio-
mass is a proven commercial electricity
generation option that the United States
must pursue.

ON TOPIC Q & A
by Irwin Rapoport

Answer: With about 9,733 megawatts
(MW) of installed capacity in 2002, bio-
mass is the single largest source of non-
hydro renewable electricity in the United
States. This includes about 5,886 MW of
forest product and agricultural residues,
3,308 MW of generating capacity from
municipal solid waste, and 539 MW of
other capacity such as landfill gas.

Our studies show that the majority of
electricity production from biomass is
used as base load power in the existing
electrical distribution system.

Question: To what extent is electricity
generated by biomass contributing to
the nation’s energy supply?

National biomass research conducted on all scales

Answer: More than 200 companies out-
side the wood products and food indus-
tries generate biomass power in the Unit-
ed States. Where power producers have
access to very low cost biomass sup-
plies, using biomass in the fuel mix
enhances their competitiveness. This is
particularly true in the near term for
power companies choosing to co-fire bio-
mass with coal to save fuel costs and
earn emissions credits.

It is evident that an increasing number of
power marketers are starting to offer
environmentally-friendly electricity,
including biomass power, in response to
consumer demand and regulatory
requirements. This will only bolster and
enhance that demand.

Many states, particularly California, are
setting benchmarks for biomass and
other alternative fuel sources to generate
a percentage of their annual energy
needs. We encourage these efforts - be
they state or municipally directed initia-
tives.

Question: In addition to pulp and paper
facilities using wood products and food
processing plants that use waste mate-
rial to generate electricity, to what
extent are other industries and compa-
nies turning to biomass as an energy
source?

AK7000 AK6000

Other models and sizes available to fit any need!

641-732-5558 • Fax 641-732-1385
www.AluminumKing.com

Aluminum King Manufacturing, Inc.

Aluminum Sweat Furnaces
—An Essential Tool for Recycling Aluminum—

Waste oil and gasoline burners are also available.

AK8000AK8500

Aluminum King furnaces meet the industry standards and 
are backed by a company with a solid reputation. 

Our years of experience provide the best customer support. 

—AK Customers Only—
Remarket sows for

around $1.20
per pound.

At today’s fuel
price, cost of operation
is .02¢ per pound with
50% recovery material.

Holding Chamber
(approx. weight)

500-600 lbs.
750-800 lbs.
850-900 lbs.

1,200-1,500 lbs.
3,000-3,200 lbs.

Model No.

AK3500
AK5500
AK6000
AK7000
AK8000
AK8500

Capacity Example

8-9 transmissions
15-16 transmissions
20-22 transmissions
40-45 transmissions
50-55 transmissions
70-80 transmissions 4,500-5,000 lbs.

Answer: There are four primary classes
of biomass power systems: direct-fired,
co-fired, gasification, and modular sys-
tems. Most of today’s biomass power
plants are direct-fired systems that are

Question: What are the limits to bio-
mass energy production and what can
be done to improve output?

similar to most fossil fuel-fired power
plants. 

While steam generation technology is
very dependable and proven, its efficien-
cy is limited. Biomass power boilers are
typically in the 20-50 MW range, com-
pared to coal-fired plants in the 100-
1,500 MW range. The small capacity
plants tend to be lower in efficiency
because of economic trade-offs. We find
that efficiency-enhancing equipment can-
not pay for itself in small plants.

Although techniques exist to push bio-
mass steam generation efficiency over
the 40 percent level, actual plant efficien-
cies are in the low 20 percent range. Co-
firing involves substituting biomass for a
portion of coal in an existing power plant
furnace. This is the most economic near-
term option for introducing new biomass
power generation. Because much of the
existing power plant equipment can be
used without major modifications, co-fir-
ing is far less expensive than building a
new biomass power plant.

Answer: Compared to the coal it
replaces, biomass reduces sulfur dioxide
(SO2), nitrogen oxides (NOx), and other
air emissions. After reconfiguring the
boiler for peak performance, there is little
or no loss in efficiency from adding bio-
mass. This allows the energy in biomass
to be converted to electricity with the
high efficiency (in the 33-37 percent
range) of a modern coal-fired power
plant.

Biomass gasifiers operate by heating
biomass in an environment where the
solid biomass breaks down to form a
flammable gas. This offers advantages
over directly burning the biomass. The
biogas can be cleaned and filtered to
remove problem chemical compounds.

The gas can be used in more efficient
power generation systems - combined-
cycles, which combine gas turbines and
steam turbines to produce electricity. The
efficiency of these systems can reach 60
percent. We anticipate that gasification
systems will be coupled with fuel cell
systems for future applications. 

Moreover, as the costs of fuel cells and
biomass gasifiers come down, we expect
these systems will proliferate.

Question: To what extent is biomass
power helping to reduce green house
gases and other pollutants?

Modular systems employ some of the
same technology used in the other sys-
tems, but on a smaller scale more appli-
cable to villages, farms and small indus-
try. These systems would be most useful
in remote areas.

Answer: We are a major provider of
funding for basic and applied research
for converting biomass to biofuels. Via
our e-center, companies can register to
submit proposals and seek funding for
their projects. We also conduct joint
solicitations with the U.S. Department of
Agriculture as part of the Biomass
Research and Development Initiative.

Question: What is the Department of
Energy doing to promote research in
alternative fuels?

The primary focus of the Biomass Pro-
gram is to dramatically increase usage
by developing advanced technologies
using cellulosic biomass instead of
grains, for more efficient power produc-
tion or for catalytic conversion to valu-
able products.

Through the program, we foresee biore-
fineries converting biomass into a variety
of fuels, chemicals, materials and power,
much as petrochemical refineries do with
oil and gas.

Answer: Sugar platform technology
breaks cellulose and hemicellulose (the
bulk of most plant material) down into
their component sugars. Those sugars
can be fermented or otherwise converted
to valuable fuels and chemicals, while
thermochemical platform technology
transforms solid biomass to gas or liquid
by heating it with limited oxygen.

The intermediate synthesis gas or pyroly-
sis oil can be more efficiently and cleanly
combusted or converted to valuable
chemicals or materials. We are looking to
industry to develop products from sug-
ars, lignin, synthesis gas, pyrolysis oils,
and other intermediate chemicals devel-
oped with these platform technologies.

Question: The program has placed a
focus on platform technologies, in
which biomass would be converted to
base platform chemicals to create a
variety of products. How much progress
is being made on that front?



Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of March totaled
2,413,000 net tons (NT). 

This was a 2 percent decrease from
the 2,454,000 permit tons recorded in
February 2008, and also a 2 percent
decrease from the February preliminary
imports total of 2,458,000 NT. Import

permit tonnage for finished steel in
March was 1,960,000 NT, an increase of
3 percent from the preliminary imports
of 1,905,000 NT in February. 

For the first three months of 2008
(including March SIMA and February
preliminary), total steel imports were
7,537,000 NT, down 13 percent from the
8,655,000 NT imported in the first quar-
ter (1Q) of last year. 

For March 2008, the largest finished
steel import permit applications for off-

shore countries were for China (233,000
NT), Korea (189,000 NT), Japan
(133,000 NT), India (117,000 NT) and
Germany (80,000 NT). Finished steel
import permit applications for China
declined 1 percent in March compared
to February preliminary imports. 

Product categories that increased in
March vs. February preliminary include:
Cut Length Plates (up 110 percent),

Standard Pipe (up 60 percent), Oil
Country Goods (up 43 percent) and Hot
Dipped Galvanized Sheet & Strip (up 35
percent). 

Products that showed an increase in
1Q 2008 vs. 1Q 2007 include: Oil Coun-
try Goods (up 44 percent), Standard Pipe
(up 13 percent), and Structural Shapes
Heavy (up 6 percent).
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Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5

#1 Bushelings per gross ton $329.00 $310.00 $432.00 $370.00 $480.00

#1 Bundles per gross ton 327.00 310.00 428.00 364.00 455.00

Plate and Structural per gross ton 315.00 305.00 393.00 315.00 482.00

#1 & 2 Mixed Steel per gross ton 385.00 295.00 373.00 425.00 458.00

Shredder Bundles (t in) per gross ton 295.00 295.00 341.00 358.00 294.00

Crushed Auto Bodies per gross ton 290.00 300.00 289.00 350.00 311.00

Steel Turnings per pound — 200.00 187.00 224.00 315.00

#1 Copper per pound 3.40 3.00 3.62 3.54 3.71

#2 Copper per pound 3.36 2.88 3.42 3.31 3.54

Aluminum Cans per pound 1.00 .89 .93 .95 .88

Auto Radiators per pound 2.05 2.10 1.88 2.25 2.21

Aluminum Core Radiators per pound .91 .79 .70 .76 .77

Heater Cores per pound 1.40 1.41 1.90 2.03 1.98

Stainless Steel per pound 1.20 1.21 1.25 1.31 1.27

All prices are expressed in USD. Printed as a reader service only.

METALS
Applications for steel import permits down from February

ASARCO agrees to remedy
contaminated yards in Arizona

ASARCO agreed to continue contam-
ination investigations and remove arsenic,
lead and copper contaminated soil in Hay-
den and Winkleman, Arizona. 

ASARCO has agreed to spend up to
$13.5 million on yard cleanups. In addi-
tion, ASARCO is required to complete a
Remedial Investigation/Feasibility Study
to determine the full extent of soil contam-
ination and identify cleanup techniques. 

“This agreement outlines the process
which will be used to clean up the legacy
of waste left in Hayden and Winkelman,”
said Keith Takata, director of the Super-
fund division for the EPA’s Pacific South-
west region. 

The EPA and the Arizona Department
of Environmental Quality will oversee all
of ASARCO’s operations to ensure com-
pliance with the agreement. The agree-
ment further requires ASARCO to conduct
additional cleanups, as necessary, ensure
full and final completion of the work and

to fully reimburse the EPA and the Ari-
zona Department of Environmental Quali-
ty for expenses related to the oversight. 

The agreement will become effective
upon approval by the U.S. Bankruptcy
Court, because ASARCO had filed for
bankruptcy, and following a 20-day public
comment period after publication of notice
in the Federal Register. 

The ASARCO Hayden Plant site is an
active copper ore processing, concentrat-
ing and smelter facility. The ASARCO
plant includes a crusher, concentrator,
smelter and tailings impoundment areas.
The EPA collected samples in Hayden and
Winkelman after the EPA and the Arizona
Department of Environmental Quality dis-
covered elevated levels of arsenic, lead and
copper in previous sampling. In addition,
ASARCO operates an overland conveyor
that directs ore from the crusher to the mill
building for processing while passing over
some of Hayden’s residential streets.



The Enviro-Rack
Auto Fluid Removal & Dismantling Station

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 

system on the market comes close to the Enviro Rack. Meet EPA and State level 
regulations concerning fluid removal. The Enviro Rack is totally air operated. 

There are no gasoline or electric motors that could create a 
spark. The Enviro Rack is a safe system. Complete fluid 
removal in less than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:
Options:

Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.



  What’s holding
   your back wall?
   What’s holdingWhat’s holding
   youryour backback wall?wall?
  What’s holding
   your back wall?

    With R.M. Johnson’s E-Z Crushers, 
you won’t have to cross your fingers.
       With R.M. Johnson’s E-Z Crushers, With R.M. Johnson’s E-Z Crushers, 
you won’t have to cross your fingers.you won’t have to cross your fingers.
    With R.M. Johnson’s E-Z Crushers, 
you won’t have to cross your fingers.

800-328-3613  |  320-274-3594  |  Fax 320-274-3859
EZCrusher.com  |  davev@ezcrusher.com

E-Z Crushers have fully-enclosed chambers and are the E-Z Crushers have fully-enclosed chambers and are the onlyonly 
auto crushers with a back wall that is welded auto crushers with a back wall that is welded 100%100%. . 

No high-speed break downs here! Our equipment has been tested and No high-speed break downs here! Our equipment has been tested and 
proven to out-last, out-perform, out-crushproven to out-last, out-perform, out-crush the competition for over 35 years! the competition for over 35 years!

The Economic Stimulus
Act of 2008 makes

BUYING NOW
the smartest decision

you’ll ever make!
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800-823-9688
DADECapital.com

Metal baler on 75-ton triaxle roll-off trailer.
Very nice, low hours.  $230,000

2005 COLMAR P5.5260 AUTO LOGGER

Factory rebuilt with motor, controls and
infeed conveyor. Better than new!  $165,000

BARCLAY ROTOSHRED
PRIMARY TIRE SHREDDER

Baler with 800-ton shear. Excellent condition
with 6,000 hours. Many extras.  $550,000

2004 COLMAR 6269-800 SHEAR BALER

Good condition. 54’ reach, 25kw generator.
Plumbed for grapple.  $146,500

2003 FUCHS MHL 360

Rebuilt, new motor with gen-set and grapple.  $155,000

FUCHS MHL 340 REBUILT

Metal baler in good condition.
Immediately available.  $215,000

2005 SIERRA 5250
AUTO LOGGER

CAT in good condition, rebuilt shear.  $85,000

CAT 235 with LABOUNTY
MSD 220 SHEAR

MOSLEY 500-Ton Shear
with Squeeze Box 

$65,000

Good Operating Condition. 
Can be seen running.

Very nice shear combination. Good condition. $129,000

KOEHRING 6644-7 w/LABOUNTY MSD 70

2005 E-Z 
METAL BALER

Nice condition
with 2,500 hours.

$135,000.

Immediately Available

ALSO AVAILABLE

EQUIPMENT FINANCING DONE RIGHT



The American Iron and Steel Institute
(AISI) and the Association for Iron &
Steel Technology Foundation’s “Ferrous
Metallurgy Education Today,” or FeMET
Initiative, which is aimed at attracting top
scholastic talent to the North American
steel industry, are now accepting design
and curriculum development grant propos-
als for the 2008–2009 school year.

The FeMET Design Grant Program
seeks innovative designs and solutions to
industry-related issues. Student-Professor
teams are asked to address an important
industry concern or “challenge” by work-
ing collaboratively. Proposals must
include the team’s approach/methodology,
including a budget and schedule. Propos-
als will be judged on: technical approach
and relation to the theme, probability of
success and its potential benefits, and team

qualifications. The program may award a
grant of up to $50,000.   

The 2008 theme is “Technologies for
Welding of New Generation Steels.”
Teams must quantify the benefits of the
proposed technique and study. Data will
be provided, where available, from AISI to
the teams. Other data will be determined
by the investigation during the study.
Teams may propose to perform one or
more comparative studies, as long as they
remain within the outlined budget parame-
ters.

Completed proposals must be submit-
ted electronically, via PDF, to manufactur-
ingt@steel.org by June 30, 2008.
Awardees will be announced July 31,
2008. 

FeMET Curriculum Development
Grant proposals are being solicited from

professors of ferrous metallurgy or materi-
als science at North American universities
for funding of a curriculum development
assistant to enhance or update industry
curriculum in ferrous metallurgy pro-
grams. The program objective is to utilize
students to assist in the editing and updat-
ing of textbooks and/or other course mate-
rials for use in ferrous metallurgy educa-
tion, with an underlying objective to
increase industry awareness. 

The proposals must indicate how the
professor will approach the task, including
budget and schedule requirements. Up to
five university professors will be awarded
$5,000 each to fund initiatives designed to
enhance or update industry curriculum in
ferrous metallurgy programs.

The maximum allowable time for a
curriculum development grant is five

years, beginning the fall of 2008. The
number of awards granted depends on
fund availability; each grant will be
$5,000 maximum per year for five years.

Proposals will be evaluated on the
following criteria: direct benefits to the
iron and steel industry and the ferrous
metallurgy/materials science programs in
North America, the plan’s potential to
increase the number of students studying
metallurgy and materials science in North
America, and the expertise and capabili-
ties of the professor to fulfill the program
objective.  

Completed proposals must be submit-
ted electronically in PDF format, to
lwharrey@aist.org by June 31, 2008.
Awardees will be announced July 31,
2008. 
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METALS
FeMET initiative accepting proposals for 2008–2009
design and curriculum development grants

Aleris International, Inc. will perma-
nently close its Bedford, Ohio coil coating
facility. Production will be phased-out and
the site is expected to be permanently
closed by the end of the second quarter of
2008.

The facility employs 40 people and
supplies coated aluminum coil for building
and construction, transportation, distribu-
tion and consumer durables applications.
The closing results in restructuring charges
of approximately $4.8 million related to
severance, shutdown costs and asset
impairment. Production will be transferred
to other Aleris facilities.

Aleris to close coil
coating facility



Your source for 
solid skid steer tires & 

solid loader tires!

800-445-6647
www.AdvanceTires.com

SOFT RIDING • DURABLE

ADVANCE TIRE IN
C
.

TY Cushion 
Solids
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PAYING
TOP DOLLAR 

FOR:

PROMPT PAYMENTS

ELECTRIC MOTORS

SEALED UNITS
(COMPRESSORS)

SHREDDER PICKINGS

SHREDDED STEEL/HMS

ALUMINUM ELECTRIC 
METERS

MILESTONE 
METALS,

 INC.
Contact Ram

703.222.0074
Cell: 571.228.9426   FAX: 703.222.0991

e-mail: milestone100@aol.com

$$
METALS

Nucor reports record results
for first quarter of 2008

Nucor Corporation announced record
first quarter net earnings for their fifth con-
secutive year. 

Consolidated net earnings for the first
quarter of 2008 were $409.8 million, an
increase of 8% compared to the first quar-
ter of 2007 net earnings of $381.0 million
and an increase of 12% from the fourth
quarter of 2007 net earnings of $364.8
million. Diluted earnings per share
increased 12% to $1.41 from $1.26 in the
first quarter of 2007 and in the fourth quar-
ter of 2007. The increase in earnings per
share from the first quarter of 2007 is par-
tially due to the reduced number of shares
outstanding as a result of stock repurchas-
es made in 2007.

Nucor’s consolidated net sales
increased 32% to a record $4.97 billion
compared with $3.77 billion in the first
quarter of 2007 due to a 15% increase in
average steel sales price per ton, an 11%
increase in average steel products sales
price per ton, and a significant increase in
steel products shipments attributable to
acquisitions made in 2007. 

The increase in sales is also due to the
February 29, 2008 acquisition of the stock
of SHV North America Corporation,
which owns 100% of The David J. Joseph
Company (DJJ) and its affiliates, for a
cash purchase price of approximately $1.4
billion. DJJ, which now operates as a
wholly owned subsidiary of Nucor Corpo-
ration, has been the broker of ferrous scrap
to Nucor since 1969.

The average scrap and scrap substi-
tute cost per ton used increased 29% from
$259 in the first quarter of 2007 to $333 in
the first quarter of 2008 and increased
17% from $285 in the fourth quarter of
2007.

Starting with the May 9, 2008 divi-
dend payment, Nucor is increasing the
base quarterly cash dividend rate from
$0.30 to $0.32 per share. In addition to the
$0.32 per share base dividend amount, the
board of directors approved the payment
of a supplemental dividend of $0.20 per
share, for a total dividend of $0.52 per
share. 

Severstal reaches agreement to
acquire Sparrows Point 

OAO Severstal has reached an agree-
ment to purchase ArcelorMittal’s Sparrows
Point steel mill in Baltimore, Maryland. 

Sparrows Point, currently owned by
ArcelorMittal, is being sold by Joseph G.
Krauss, Divestiture Trustee, as required by
the Final Judgment entered on May 23,
2007 in the United States District Court
for the District of Columbia in the matter
known as United States v. Mittal Steel
Company N.V., to settle a complaint filed
by the United States Department of Justice
following the merger agreement between
Mittal Steel and Arcelor SA in 2006. 

Severstal has agreed to acquire Spar-
rows Point LLC for an all cash purchase
price of $810 million. 

The transaction is expected to be
accretive in year one based on current pro-
jections of costs and prices and offers
value creation potential. 

Severstal and the United Steel Work-
ers have agreed to enter into a collective
bargaining agreement, reinforcing the
Company’s strong relationship with organ-
ized labor.

The acquisition is expected to close in
the second quarter, 2008.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

I’ve just returned from speaking at the Saskatchewan Recycler Conference,
where it was cold! It was four degrees below zero. (Ok, it was Centigrade!) They
were gracious hosts, and most of the Canadian recyclers who attended the con-
ference are doing very well. 

After my remarks, usually one or more attendees will come up and want to
talk with me about how to cope with the brutal downward spiral in selling prices
for used parts and the increased expenses of running a recycling operation. 

When asked about some of the fundamentals that I’ve just spoken about—
offering extended warranties, taking steps to reduce dismantling costs, or putting
salespersons on commission—none has been done. 

My response is generally the same: You just need to be a little better to beat
your competition. 

Even more encouraging: Once you make the decision to focus on beating
the competition, the odds of achieving a measurable difference are way in your
favor. 

Let me share with you why I feel that way.
Imagine that your business has 100 competitors. Consider where most of

them are in relation to these four key thresholds that lead to competitive advan-
tage:

1. Recognize that there is an issue. Most owners and managers know that
they are facing pressure on earnings. Something isn’t quite right, but they don’t
want to devote the energy to defining the issue precisely. I would estimate that
only about one in four has the willingness to face issues directly. So, out of 100
competitors, simply recognizing the issue puts you in better shape than 75 of
them. 

2. Zero in on the issue and create a workable solution. Now, how many
of the 25 competitors left will act upon the insight? How many will invest the
time to design a workable solution? Let’s be generous and say that half of the
remaining competitors recognize the issue and can remain focused long enough
to design a solution. Now, of your hypothetical 100 competitors, only 12 remain.

3. Quantify the solution with goals, metrics, and milestones. As busi-
ness owners, we know that implementing a major initiative (such as shifting
sales people and delivery drivers to pay for performance) doesn’t happen
overnight. It takes careful planning and good leadership. It requires sound man-
agement and  agreed upon measures of progress. How many of your competitors
will do this step effectively? Let’s be kind and say half of the remaining twelve
get this far. 

4. Execute the plan. Among the six of your competitors that have a plan
with measurable milestones to deal with the issue(s) that have been identified,
only half, or three, will have the gumption to carry it out. It takes a lot of energy
and involves changing key processes. Before you become discouraged about
competition, consider that only three of your hypothetical 100 competitors might
be doing the right things to make meaningful improvements to their businesses. 

The very good news - If you can carry out these four steps, you only have to
be a little better than these final three to win. 

You must delegate effectively to make sure that you cross all four of the key
thresholds to lasting competitive advantage. If you find you’re stuck, get help.
It’s available, and the cost is small relative to the IMMINENT decline in earn-
ings you will see if you don’t constantly innovate, cannibalize your old para-
digms in favor of new ones, and change. 

My friend used to say I threw 100 changes against the wall every year, and
only a few really stuck, but they were real humdingers. 

Visit our website and review the articles from earlier this year about strate-
gic planning. Most recyclers simply don’t do it. Consider joining one of our non-
competitive groups of six recyclers for a one-day strategic planning session
designed to assess and prioritize your proposed initiatives. You’ll head home
with new energy and a strategic plan that will put you miles ahead of the vast
majority of your competition. 

The secret to beating your competitors -
the odds are in your favor!

METALS
February steel imports
down by 8% from January

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
2,458,000 net tons (NT) of steel in Feb-
ruary 2008, including 1,905,000 NT of
finished steel (down 8 and 14 percent,
respectively, vs. January final data). 

Total and finished steel imports on
an annualized basis are down 8 and 7
percent, respectively, vs. 2007. On an
annualized basis, total imports of steel in
2008 would be 30.7 million NT.

For the first two months of 2008,
products showing increases were Line
Pipe (up 59%), Heavy Structural Shapes
(up 19%), Hot Rolled Sheet (up 9%) and
Oil Country Goods (up 6%).

For February, the largest volume of
finished steel imports from offshore was
from China (at 235,000 NT, down 14%
from January). Other notable offshore sup-
pliers were South Korea (151,000 NT,
down 35%), Japan (88,000 NT, down
29%), Germany (88,000 NT, up 2%) and
India (83,000 NT, down 19%).

Source:  U.S. Dept. of Commerce, Bureau of the Census

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS BY COUNTRY OF ORIGIN
(Thousands of Net Tons)

Prelim 
Feb 2008

Jan
2008

Feb
2007

Jan 2008 vs.
Feb 2007
% Change

2008 Total vs.
2007 Total
% Change

China 235 272 330 -13.6% -33.8%

South Korea 151 232 174 -35.1% 14.6%

Japan 88 124 124 -28.6% -14.2%

Germany 88 86 65 2.0% -3.8%

India 83 102 79 -18.6% 41.6%

Turkey 72 69 58 4.3% 49.7%

Australia 61 63 25 -2.9% 44.8%

Taiwan 56 66 128 -14.5% -33.5%

All Others 1,070 1,190 1,168 -10.1% -6.2%

Total        1,905 2,204 2,149 -13.6% -7.3%

January steel shipments up 7.3 percent 
The American Iron and Steel Institute

(AISI) reported that for the month of Janu-
ary 2008, United States steel mills shipped
9,246,000 net tons, a 7.3 percent increase
from the 8,614,000 net tons shipped in
January 2007 and an 8.8 percent increase
from the 8,495,000 net tons shipped in the
previous month, December 2007.  

A year-to-year comparison of year-to-
date shipments shows the following
changes within major market classifica-
tions: service centers and distributors, up
9.3 percent; automotive, up 1.3 percent;
construction and contractors’ products, up
8.5 percent; and oil and gas, up 3.2 per-
cent.



Redemtech revealed that raising
reuse rates of desktop and laptop busi-
ness computers in the United States to
the level of the rest of the world would:

- Save enough energy to power
every home in Phoenix, Arizona, Ameri-
ca’s fifth largest city, for a year (653,000
households).

- Reduce carbon emissions by the
equivalent of that produced by 462,000
passenger cars in a year.

- Reduce solid waste equal to the
weight of 2,490,000 bricks.

“One of our clients achieved more
than $9 million in savings and reduced
their carbon footprint equivalent to
removing nearly 25,000 cars from the
road for a year,” said Robert Houghton,
founder and president of Redemtech.
“That got us thinking about what would
happen if more businesses took action to
extend the lifecycle of technology sys-
tems.”

Organizations seeking to reduce the
environmental impact of their IT sys-
tems need to think reuse first. Extending
lifecycles reduces the need for new com-
puters, avoiding resource-intensive man-

ufacturing processes, saves 20 times the
energy required for recycling and can
put useful technology in the hands of
organizations that would not otherwise
have access to it.

Microsoft recently launched the
Microsoft Authorized Refurbisher
(MAR) program, which lowers the cost
of adding the Windows operating system
to computers entering the secondary
market. In addition, schools and non-
profits are in desperate need of technolo-
gy and can often benefit from previously
used computers. TechSoup (www.tech-
soup.org), which partners with
Redemtech, provides a channel for get-
ting these computers to deserving non-
profits.

“Too much of the electronics com-
ing out of businesses today is entering
the waste stream prematurely and too
much of that is not being handled prop-
erly,” Houghton said.

Earth Day represents the largest day
for electronics collection, but it’s esti-
mated that as much as 80 percent of
electronics targeted for recycling are
actually shipped overseas where they are

contributing to environmental problems.
Redemtech has strict zero-landfill, zero-
incineration, zero-export, and zero-
prison-labor policies. An increasing
number of Redemtech clients are imple-
menting employee collection programs
to ensure that the personal computers of
their employees are handled using the
same processes and policies as the cor-
porate assets.

The Redemtech analysis is based on
analyst estimates that 40 million
replacement PCs entered the secondary
market from United States businesses in
2007. Of these, 39 percent were reused,
compared to 48 percent worldwide.
Reuse includes internal redeployment,
resale, or charitable donation. The
remainder is placed in storage or dis-
posed, despite that fact that approxi-
mately 75 percent of these are four years
old or less. Environmental equivalencies
were determined using the Electronics
Environmental Benefits Calculator
(EEBC), developed under cooperative
agreement with the Environmental Pro-
tection Agency.
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CONVEYOR
SYSTEMS

CUSTOM BUILT
for any

APPLICATION!

DEPENDABLE  QUALITY
YOU CAN AFFORD...

GREENCONVEYOR.COM

GREEN CONVEYOR 
AND MACHINE GROUP

800-639-6306
or The Car, Can & Appliance Condensing Experts

Otoe, NE
Haag Manufacturing Company

www.HaagMfg.com

with the ABS-450 CAN DENSIFIER

Increase the value of your
aluminum and tin

402-269-5426 or 402-265-3000

The portable model is powered by gas, the stationary model by 220 electric.
It bales 450 to 500 pounds per hour in 30-lb. bales.

A magnetic sorting table dumps loads directly into the hopper.  
The ABS-450 has a hydraulic shear for aluminum extrusions and tin cans.

Also have an AB-250 Can Densifier — Call for more details!

ELECTRONICS

Computer reuse key to saving energy 

Sony of Canada Ltd. expanded its
recycling efforts to collect all end-of-life
Sony products in April.

“Sony Canada’s goal is to divert all
Sony products from landfill” said Doug
Wilson, president & COO, Sony of
Canada Ltd.” 

All Sony products will be accepted
for recycling at no charge, at any of the
25 non-retail collection sites to be
opened across Canada. These sites will
accept all Sony products, including larg-
er items like televisions and stereos.

Handheld Sony electronics will be
accepted for recycling, at no charge, at
all 79 Sony Style retail stores across
Canada. Handheld electronics include
camcorders, cameras, Walkman personal
stereos, PDAs, and cordless phones.
Sony Style retail stores currently accept
portable rechargeable batteries and cel-
lular phones for recycling, and offer a
notebook trade-in program. 

All Sony products can be mailed in
for recycling. Shipping costs are not
covered by the program. 

Sony is partnering with Global
Electric Electronic Processing, Inc.
(GEEP) to expand its recycling program. 

“All of the collected Sony products
will be safely processed at our facilities
through closed-loop procedures,” said
Alfred Hambsch, president and CEO of
GEEP. “The processes we use will
ensure the products are recycled in an
environmentally responsible manner,
resulting in maximum resource recovery
with a zero landfill objective.”

Sony Canada
recycling program
expands to 25 sites

There are now 70 GREENspot e-
waste drop-off locations in California
where people can take their outmoded
electronics.

After unveiling 49 GREENspot e-
waste drop-off locations at the end of
January, more than 1,387 tons of e-waste
has been diverted from landfills.

E-waste disposal in
California now easier
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NEW PRODUCT SHOWCASE

ALLIANZ MADVAC OFFERS THE
MADVAC 61 LITTER COLLECTOR

The Madvac 61 is a portable vacuum litter collector
that fits on a pickup truck, removing trash from landfill
fence lines, parking lots and parks with a 40 foot hose.

One Madvac 61 does the work of 4 or 5 manual
pickers, increasing productivity by 400%! 

Easy to maintain, easier to operate, and engineered
to last…this is the most cost effective approach to litter
collection.

The Madvac 61 is available in diesel, gasoline,
propane or electric.

Allianz Madvac Inc.
1690 Eiffel
Boucherville, Quebec
Canada
450-616-8100
www.madvac.com

INNOVATIVE EQUIPMENT OFFERS
NEPTUNE WHEEL WASH SYSTEMS

Innovative Equipment Solutions’ new Neptune
Series of automated, drive-through wheel wash sys-
tems can be configured with one, two, or three-tire rev-
olutions of cleaning to eliminate jobsite trackout. With
concrete or galvanized steel sidewall construction, the
system can be permanent or temporary. 

All models have a fully-automated, closed-loop
water recycling and solids separation process. The
extra-wide, 42” wash elements allow the high water
volume flow to flush the tires clean. 

Innovative Equipment 
Solutions
174 Cornerstone Blvd. 
Hot Springs, AR 71913
866-303-4437 
www.innovativeequipment.org

INDUCTOR’S GLASS BLASTER
ATTACHMENT REMOVES GLASS

Induction Innovations introduced a new “U” Series
Glass Blaster attachment for use with their Flameless
Heat System. 

The U-311 Glass Blaster® features ergonomic grip-
ping and beveled edges so the magnetic fields can get
even closer to the pinch weld on wider glass moldings.
Uses for this new attachment include removing glass,
decals, bonded SMC panels, metal bond adhesives,
spray-on bedliners, and more.

Induction Innovations, Inc. 
120 Center Drive
Gilberts, IL 60136
877-688-9633
www.theInductor.com

TILT TRUCK LINE FEATURES
ERGONOMIC HINGED LID

Tilt trucks in the Poly-Trux® line feature an optional,
ergonomic, hinged lid that permits the cover to be
opened and closed with one hand without removal of
the cover from the tilt truck. The hinged lid fits over the
outer rim to control odors. It is available on all six mod-
els in the line, with capacities from 750 lbs. to 2,000
lbs. 

The lid and body are rotationally molded of 100%
weatherproof polyethylene.

MOD 
4920 State Road 
Ashtabula, OH 44004
800-829-4535 
www.Recycleosaurus.com

THERMO FISHER OFFERS NITON
XL3 800 ALLOY ANALYZER

The Thermo Scientific NITON® XL3 800 Series alloy
analyzer provides fast alloy grade identification and
laboratory-quality composition analysis of metal alloys.
Typical time for routine positive grade identification is
less than 2 seconds. 

This easy-to-use instrument provides accurate, non-
destructive, direct elemental analysis of virtually any
sample type. Its rapid testing speed, along with the tilt-
ing touch-screen display means more measurements
per day, increasing sorting volume as much as tenfold.

Thermo Fisher Scientific
900 Middlesex Turnpike
Billerica, MA 01821
978-670-7460
www.thermo.com/niton

SPECTRONICS’ LEAK DETECTION
LIGHT CUTS INSPECTION TIME

Spectronics Corporation’s new Spectroline® OPX-
3000 OPTIMAX™ 3000 is a portable fluorescent leak
detection flashlight. The OPTIMAX™ 3000 uses super-
hi-flux LED technology to deliver 15 times brighter
leak detection light than regular LED lamps. 

Its power equals that of 150-watt lamps that must
be plugged into an AC power source, and it has an
inspection range of up to 20 feet. Powered by a
rechargeable NiMH battery, the unit has a 50,000-hour
bulb life. 

Spectronics
956 Brush Hollow Road
Westbury, NY 11590
800-274-8888 
www.spectroline.com

DUST COLLECTOR ELIMINATES
CONFINED SPACE ENTRY HAZARD

Dust collectors feature a low-maintenance, safety-
first design that places all serviceable components on
the outside of the casing to permit inspections, part
replacement and other maintenance to be performed
without requiring human entry. 

The PAC Sonic Jet Dust Collectors safeguard work-
ers from harmful situations while complying with
OSHA’s 29 CFR 1910.146 regulating permit-required
confined space entry. The line has seven units ranging
in capacity from 12 to 64 filters.

Precision AirConvey
210 Executive Drive
Newark, DE 19702 
302-999-8000
www.precisionairconvey.com 

NEW JOHN DEERE 210LJ
LANDSCAPE LOADER OFFERED

The new John Deere 210LJ Landscape Loader has
been redesigned from the ground up with a Tier 3-cer-
tified engine and a cab option that makes it even more
versatile and productive.

The 210LJ features a turbocharged, Tier 3-certified
John Deere PowerTech™ E 4045HT engine with
increased horsepower, new 3-point hitch controls and
a PTO option. The redesigned John Deere 210LJ also
sits a full 12 inches lower, enabling it to grade under
eaves of existing structures.

John Deere 
1515 5th Avenue
Moline, IL 61265
309-765-1920
www.johndeere.com

HENDRICKSON’S PRIMAAX
RECEIVES IMPROVEMENTS

Hendrickson Truck Systems Group plans to enhance
the PRIMAAX heavy-duty, air-ride rear suspension in
mid 2008. To counter the increased weight of new
engine technology, a highly engineered, main suspen-
sion beam reduces weight and improves reliability for
severe vocational applications.

PRIMAAX is available at major truck manufacturers
in capacities ranging from 23,000 to 26,000 lbs. for sin-
gle axle, 46,000 to 52,000 lbs. for tandem axle and
69,000 to 78,000 lbs. for tridem axle applications.

Hendrickson Truck 
Systems Group 
2070 Industrial Place
Canton, OH 44707 
330-456-7288
www.hendrickson-intl.com

ANDAX INDUSTRIES
INTRODUCES DRIP SHIELD

Put a Drip Shield down to create a barrier between
leaking containers and your floor, counter, work area
or any other area. 

Use it under a leaky oil or gas can or under paint
cans. Place oily machinery parts on Drip Shield to pro-
tect your work bench. There is absolutely no leak-
through. 

The sorbent in the Drip Shield is available in Oil-
Selective or Universal and comes in 12 and 18” diam-
eters.

Andax Industries LLC
613 West Palmer Street
St. Marys, KS 66536
800-999-1358
www.andax.com
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Events
Calendar

June 2nd-5th
WasteTech 2009. International Exhibition
Center Crocus Expo, Moscow, Russia. 
+7 495 225 5986 • www.waste-tech.ru

June 3rd-6th
Electronics & Battery Recycling ’08
International Conference, Exhibition &
Plant Tours. The Westin Harbour Castle,
Toronto, Canada. 
+41 62 785 10 00 • www.icm.ch

June 18th-19th
5th Renewable Energy Finance Forum -
Wall Street.  The Waldorf Astoria, New York
City, New York.  +44 (0)20 7779 8945
www.euromoneyenergy.com

June 24th-27th
The Air & Waste Management
Association’s 101st Annual Conference &
Exhibition (ACE).  Oregon Convention
Center, Portland, Oregon. 
412-232-3444 • www.amwa.org

August 3rd-7th
5th SETAC World Congress. Sydney
Convention and Exhibition Centre, Australia.
+61 2 9265 0700 • www.setac2008.com

September 7th-10th
2008 Global Waste Management
Symposium. Copper Mountain Conference
Center, Copper Mountain, Colorado. 203-358-
4314 • www.wastesymposium.com

September 21st-24th
National Recycling Coalition’s 27th Annual
Expo. David Lawrence Convention Center,
Pittsburgh, Pennsylvania. 
202-789-1430 • www.nrc-recycle.org

October 20th-21st
75th Annual Meeting of the Aluminum
Association. The Greenbrier, White Sulphur
Springs, West Virginia. 
703-358-2975 • www.aluminum.org

October 21st-25th
ARA 65th Annual Convention &
Exposition. Hyatt Regency Crown Center,
Kansas City, Missouri. 
888-385-1005 • www.a-r-a.org

SHEAR LOGGER BALER
Elec. Sierra 500T

Won’t last - Call!

800-549-0490

D&J Model 15AR 
BRIQUETTER,  

6 x 6 x 12 bricks. 
Completely factory recond.

PERFECT FOR 
NON- FERROUS and 
TIRE WIRE BALING!

(2) Available at $45,000 each

716-646-4133

mobile   
716-913-1600

800-549-049
Hamburg, NY

RECYCLINGEQUIPMENTLOCATORS.COMCALLSHAUGHNESSY.COM

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear
   $4,950.  �Compare at $5,950!

CRAM A LOT, MODEL HE60 WIDE 
MOUTH BALER, RECOND.
Closed door & open end IPS & Balemaster 
avail immediately. You do the upgrades or we will.

BALER-CLIPS/STAINLESS STEEL.
Completely reconditioned with warranty: $110,000.

XTRA HD Downstroke Balers. Great 
Deals with Immediate Delivery!

Distributors for McIntyre 
Shears, Strip-Tec Cable 
Strippers & Wire Choppers.

We offer the best 
available D&J parts, 

service & rebuild/repair!

Do you own a
D&J baler

or briquetter?

NEW and RECONDITIONED Downstroke Balers

Al-jon 20 Crusher, 
good shape, needs 

TLC. $21,500

LOGGER 
BALERS

AVAILABLE!
Call for current list.

—BALER—
IPS CLOSED DOOR. 
HD for non-ferrous. 

IT'S DEAL TIME.

Downstroke Baler 60"/EPCO-McClain
10 h.p. Reconditioned. Under $7,500!

WE NEED
REBUILDABLE 

ALLIGATOR SHEARS & 
Alum. Can Densifiers!

LOGGER BALER
Si 00T

EQUIPMENT
USA Made. Call for details!

 NEW 8” ALLIGATOR SHEARS

CP CD 1000 
Reconditioned. 

Call.
We have
tire wire 

balers/conv.

Magnet, Crane
NEARLY NEW

w/generator. Call.

Trommels (2) AVAIL

Shredder Jeffrey 
800 h.p.  60 x 60, 

AVAIL. NOW!

We have the "World's Best" 
Strip Tec Wire Strippers in stock!
Immediate shipment.

AVAIL IMMEDIATELY - RECONDITIONED:
    Densifier - CP3000 IMMACULATE
    Flattener Blower - CP200

See you in Vegas!

PLASTICS
Oakland, California required
to examine adverse impact
of banning plastic bags

The Progressive Bag Affiliates of
the American Chemistry Council
applauded the decision by Alameda
County Superior Court Judge Frank
Roesch invalidating the recently passed
Oakland plastic bag ban. 

The Alameda County Court held in
a ruling that the ban violates the Califor-
nia Environmental Quality Act because
the City of Oakland failed to review the
law’s adverse environmental impacts.
The Court’s decision will become final
on April 27, 2008 and will require the
City to rescind the plastic bag ban.

After finding that Oakland failed to
consider evidence in the record of the
plastic bag ban’s potentially significant
adverse effects, the Court held that, “It is
because of that evidence in the record
and the unanimity of the uncertainty
whether paper bags are less (or more)
environmentally friendly than plastic
bags that the City cannot assert that
there is ‘no possibility’ of any significant
environmental effect caused by the ban.”

“Like many who have been waiting
for this decision, we are pleased with the
judge’s ruling,” said Keith Christman,
senior director of ACC’s Plastics Divi-
sion. “Banning plastic bags would dra-
matically increase energy use, double
greenhouse gas emissions and increase

waste. Recycling plastic bags is the right
approach and makes plastic bags the
environmentally responsible choice.” 

The suit presented strong evidence
that the City’s ban would actually result
in adverse environmental impacts and
would impede plastic bag recycling.

After the decision becomes final,
Oakland can decide to address plastic
bags through the State’s recently enacted
recycling program, or it can decide to
conduct a thorough analysis of the envi-
ronmental impacts of the ban.

“We certainly encourage the City to
help City residents improve the recy-
cling of plastic bags consistent with AB
2449, California’s state-wide recycling
program,” said Christman. “Plastics are
a valuable resource — too valuable to
waste and we believe effective imple-
mentation of the State’s recycling pro-
gram is the best and fastest way to stew-
ard environmental resources and reduce
litter by recycling these bags.”

During the first quarter of 2008,
ECO2 Plastics, Inc. completed the nec-
essary FDA testing for the use of their
product in the manufacture of food con-
tact applications. The Company’s prod-
uct now meets FDA standards for up to
100 percent inclusion in 12 categories of
focus by the FDA.

ECO2 Plastics reported its 2007
year-end financial results with revenues
of $4.3 million versus $61,000 during
2006. Operating losses were $16 million
versus $14.9 million during the prior
year, with net losses of $32.6 million in
2007 versus $20.8 million for the prior
year. Cash losses from operating activity
were $7.2 million in 2007 versus $4.1
million for 2006.

In January 2008, the Company
announced a mechanical problem that
impacted the quality of material being
produced. Production lines were recon-
figured, which resolved the quality
issues and shipments of prime quality
flake began again in late February.

ECO2 Plastics files
with FDA, reports
2007 financial results

"You may not realize it when it hap-
pens, but a kick in the teeth may be the
best thing in the world for you."

—Walt Disney (1901-1966)
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Roll-off hoists make stationary recy-
cling containers mobile by pulling them
onto trucks and trailers. From there, it’s
easy to move recyclable materials to sort-
ing centers, balers and other stops on the
way to becoming useful products. But
first, roll-off hoists have to battle tough
conditions and heavy loads. With that in
mind, while hoists come in several differ-
ent designs intended for trailers and trucks
and containers of varying lengths as well
as those with inside and outside rails, the
main differentiating feature is how much
they can lift. 

At American Roll-Off in Trenton,
New Jersey, the company’s product line
consists of a wide array of single-, tan-
dem-, and tri-axle roll-off hoists with
capacities of 20,000 lbs. to 75,000 lbs. for
10 ft. through 26 ft. long containers. Sales
manager Fred Fisher says the use of
heavy-duty hydraulic pumps and other
components makes their products even
sturdier than their ratings indicate. “Our
hoists are popular with people who are
hauling heavy or hauling lots of loads,” he
says. “We’re popular with people hauling
scrap, demolition debris, concrete, dirt -
anything in a tough environment.”

Fisher says their XT series is one of
their most widely-used hoists. The product
appeals to buyers interested in a longer
product life cycle. “The reason is it’s easi-
er for the customer to maintain,” Fisher
says. “You can disassemble the whole
roll-off with wrenches so it’s easier to
change pins and everything else.”

Rather than the usual welded-on pins
that require a welder to remove when one

wears out, American Roll-Off’s XT mod-
els feature bolted-on pins. “To remove or
replace a roller or cylinder pin, you take
off one bolt, remove and replace the pin,”
Fisher says. Extra-durable chrome cylin-
der rods, long-lasting LED lights and
prewired factory-sealed harnesses also
help extend the XT series’ useful life. 

G & H Manufacturing, Inc. located in
Arlington, Texas, offers truck-mounted
and trailer-mounted roll-off hoists with
capacities from 30,000 lbs. to 80,000 lbs.
Ray Campbell, general manager, says
each product is created with its specific
use in mind. “Our hoists are designed
from the chassis up,” he says. “It’s not a
standard product. We try to fit it to the
chassis.”

Depending on the container to be
hoisted, G&H makes hoists in 26 ft., 24
ft., inside-rail, outside-rail and other con-
figurations. “We do extendible tails and
we do dead lift style,” Campbell adds.
“It’s all based around the basic hoist,
either by capacity or some slight style
variations. For instance, you can take the
tail and instead of having it fixed, extend it
out with a separate hydraulic system.”

Rising fuel cost is the biggest factor
affecting G&H’s customers and product
designs. One result of higher fuel costs is
increasing demand for roll-off hoist trail-
ers that allow buyers to increase efficiency
by hauling two containers at a time,
including one truck-mounted and one
trailer-mounted. “People are trying to
maximize loads these days, more so than

ever, largely because of fuel,” Campbell
says. 

The bulk of G & H’s customers are
North American. “We are doing a little bit
in European markets,” Campbell says.
“But the thing with European markets is
they have a different truck configuration
than the United States. Our stuff is big and
brutish and theirs is more compact. But
we do well in Mexico, Canada and Puerto
Rico.”

Stellar Industries in Garner, Iowa,
manufactures its K-Pac Iron Man series of
truck-mounted roll-off hoists in outside
rail, inside rail, extendable tail, and dead-
lift styles, with capacities from 50,000
lbs. to 75,000 lbs. Glenn Rasmus,
demountables sales and product manager,
says their most popular model is the
KP60-174OR. This model features a hoist
prop accessible from both sides, heavy
duty rear bumper with recessed lights,
outside control system and automatic con-
tainer lock. 

Rasmus sums up the product’s
appeal, “Stellar Industries cable hoists are
standard with a 1/4” x 2” x 4” safety prop
instead of a SCh 40 pipe at fenders and
sub frame which is integral to the main
frame of the cable hoist. Stellar’s sub
frame is 1/4” x 2” x 4” instead of compet-
itive models using 3/16” x 2” x 3”. There
is no need to bungee cord to the chassis
frame. Rear hinge lugs are 1.5” instead of
1.25”. There is a 3” rear hinge pin instead
of 1 15/16”. The drop shaft is standard,
not an option with an up-charge.” 

Roll-off Hoists
by Mark Henricks

EQUIPMENT
SPOTLIGHT

N

Manufacturer List

American Roll-Off 

Fred Fisher

800-851-8938
www.americanrolloff.com

Benlee, Inc.

Steve Doughty

800-521-4620
www.benlee.com

Clement Industries, Inc.

Bill Garrison

800-562-5948
www.clementind.com

Converto Manufacturing

Clarence France

800-828-8241
www.convertomfg.com

G & H Manufacturing, Inc.

Delia Galindo

800-654-5291
www.ghmfg.com

Galfab, Inc. 

Perry Frakes

574-946-7767
www.galfab.com

Rudco Products, Inc.

Michael Avis

800-828-2234
www.rudco.com

Stellar Industries

Glenn Rasmus

800-321-3741
www.k-pac.com

Universal Handling Equip-

ment Company Limited

Pierre St. Amand

877-843-1122
www.universalhandling.com

Wastequip, Inc.

Sharon Ball

800-285-0666
www.wastequip.com

Galfab, Inc.

Stellar Industries

American Roll-off

NEW! SUPER MINI:  Short as a Truck (trailer & tractor) but MORE MANEUVERABLE! RE MANEUVERABLE!
$39,975*

CARRIES MORE WEIGHT! 
Don’t settle for less.

734-722-8100Trailers for Today’s Recyclers
www.benlee.com

*Plus 12% Federal Tax

FINANCING AVAILABLE

Carries 20/30/40 yd. box! Only 26’ long!

Continued on Page 27



Effective in April, the curbside recycling program in San
Francisco, California, will expand to include all “rigid” (stiff)
plastics.  

Residents and businesses will be encouraged to recycle
all plastic tubs and lids, yogurt and clamshell containers
(clean, without food or liquids), cups, buckets, plant contain-
ers, and other non-film plastics. 

As long as an item is made only of rigid plastic – not a
plastic bag or other film plastic – it can go into in the blue
recycling cart.  

Plastic toys will be accepted as long as they have no
metal parts, batteries, circuit boards or wiring. 

Plastic film of any kind, such as plastic bags and plastic
wrap, will not be accepted. Styrofoam will not be accepted. 

Sunset Scavenger Co. and Golden Gate Disposal &
Recycling Co. collect bottles, cans, paper, and now rigid plas-
tics, that residents and businesses place together in blue recy-
cling carts and delivers the co-mingled materials to Recycle

Central, the modern sorting plant
operated by SF Recycling, Inc. 

Upgrading the blue cart program
to accept more plastics is part of
ongoing efforts by the city’s recy-
cling companies to help San Francis-
co divert 75 percent of resources
away from landfill disposal by 2010
and to help achieve what the City
calls “zero waste” by 2020. 

By placing more rigid plastics in
the blue cart, residents and business-
es will help provide additional
opportunities for recycling workers
to recover plastic items that can be
recycled and made into new products. 

In this way, the efforts of residents, businesses, and recy-
cling sorters combine to reduce landfill disposal. 
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EQUIPMENT
SPOTLIGHT

NA
R
To be included in the spotlight, you

must manufacture the equipment
featured.

We require a company name, con-
tact person, telephone number and,
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

06/08 Paper Shredders

07/08 Concrete Crushers

08/08 Conveyors (electronics)

09/08 Sorting Systems for Single Stream

10/08 Wheel Loaders

11/08 Wire Removal Systems (tires)

12/08 Can Flatteners/Blowers

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their company
is listed in the Equipment Spotlight.

Stellar’s main customers for roll-
off hoists are refuse companies, munic-
ipalities, construction companies and
recyclers, Rasmus says. The future
“looks very good at this time,” he adds.

Greg Brown, owner of Benlee, Inc.
in Romulus, Michigan, says his compa-
ny’s prospects have been radically
improved by the reception of a roll-off
hoist mounted on a smaller trailer.
“Four years ago, we sold 48 trailers in a
year,” Brown says. “This week alone
we sold eight.” The Super Mini Trailer,
measuring just under 26 ft., can carry
up to 40,000 lbs. in 24 ft. boxes pulled
by a tractor-trailer, and is more efficient
and cost effective than two or three-axle
roll-off trucks, Brown says. 

Super Minis are going to munici-
palities, general recycling and scrap
recyclers who appreciate the unit’s rela-
tively low costs, improved maneuver-
ability and the ability to use it with
tractor-trailers. 

Equipment
Spotlight
Continued from Page 26

Benlee, Inc.

PLASTICS
San Francisco’s curbside recycling
program now accepts rigid plastics
Styrofoam, film plastic or plastic bags continue to be excluded

Rigid plastic toys can
now be included for
curbside recycling.
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INTERNATIONAL

Amcor announced that it will build
a new 345,000 tons per annum recycled
paper mill at its plant in Botany, New
South Wales. The mill will have a gross
cost of more than $400 million.

“The new mill will significantly
improve environmental impact. Recy-
cled and bore water will be used in the
production process with minimal use of
town water for backup purposes,” said
Mr Greg Beatty, managing director of
Amcor Australia. 

The new mill is expected to reduce
water usage by 26%, energy use by 34%
and waste to landfill by 75%.

The new facility will be built on a
vacant section of Amcor’s Botany site,
next to two of its existing paper mills.
These two existing mills, plus Amcor’s
paper mill at Fairfield, will be closed
once the new facility becomes opera-
tional in 2010-2011.

There are currently 90 employees at
the Fairfield site and 116 at Botany –
about 3% of Amcor’s total workforce in
Australia. Approximately 60 employees
will be offered ongoing employment at
Botany beyond 2010-11. Opportunities
for deployment of some employees to
other Amcor sites may also be available.

Amcor will ultimately sell the 16
hectare Fairfield site and approximately
half of the 20 hectare Botany site. Both
sites will be fully remediated by Amcor.
The net cost of the new facility, after the
receipt of proceeds from land sales will
be $230 million.

Amcor to build
recycled paper
mill in Australia

London announces waste
and recycling program

The Mayor of London and the Lon-
don Development Agency (LDA) have
announced a GBP 24 million waste and
recycling program to support the devel-
opment of infrastructure to manage Lon-
don’s commercial and industrial waste
over the next four years. 

The program seeks to tackle climate
change by reducing the amount of waste
being sent to landfills or burnt in inciner-
ators. To move forward with this pro-
gram, the Mayor said he would appoint a
panel of waste, energy and financial
experts to deliver innovative, efficient
waste and recycling facilities appropriate
for London including those which use
waste to create renewable energy and
increase the capital’s recycling repro-
cessing capacity, while reducing reliance

on landfill, which would boost the local
economy and reduce the transport
impacts of waste.

The Mayor of London, Ken Living-
stone, said, ‘There are real opportunities
in London to develop technologies that
treat waste as a resource, rather than
relying on outdated waste disposal meth-
ods which contribute to climate change.
London’s businesses and boroughs are
currently choosing to bury and burn the
capital’s waste - dumping it in the home
counties - while recycling rates lag
behind the rest of the UK. This funding
package of £24 million from the London
Development Agency will accelerate the
use of cleaner, greener recycling and
treatment methods that are already being
effectively used in Europe.’

ArcelorMittal closes
Lachine wire mill

ArcelorMittal Long Carbon North
America - Wire Group announced the clo-
sure of production activities at its Lachine
facility to employees at the Lachine and
Saint-Patrick plants in Montreal. The
Lachine wire mill accounts for 153 posi-
tions and will close on June 30. Different
measures will be put into place to elimi-
nate the need to lay off employees impact-
ed by this decision. There will be a net loss
of 100 positions within ArcelorMittal in
the Montreal area.

Alain Robitaille, general manager,
Wire Group said “We cannot continue
operating two wire mills in a context
where it is more advisable to operate only
one plant and thereby bring our costs
down to more competitive levels to ensure
long term profitability.” Mr. Robitaille
added that U.S. markets for automotive
construction and steel wire consumption
have been on the decline in the past five or
six years, while the value of the Canadian
dollar continued to rise against the United
States dollar. 

ArcelorMittal will work with the
United Steelworkers (USW) union to
facilitate the phasing out process through
regulatory and labor contract mechanisms.
The Saint-Patrick wire mill workforce will
increase from 105 to 158 employees. As
well, employees impacted by the closure
will be offered positions in other Arcelor-
Mittal locations in the Montreal area. In
addition, ArcelorMittal will offer incen-
tives to those eligible for retirement. All
these measures should eliminate the need
to lay off employees impacted by this
decision.

Pennon acquires Scotland’s Shore Recycling
Pennon Group Plc announced that

its Viridor Waste Management Limited
subsidiary has acquired Shore Recycling
Ltd (Shore), a UK waste electrical and
electronic equipment (WEEE) recycling
company, for £23m (US$46 million). 

The acquisition is in line with the
Group’s strategy of expanding its waste
management activities. Shore is head-
quartered in Perth, Scotland, and has
recycling facilities in Perth, Manchester
and St. Helens, along with an associated
collection fleet. 

With the UK’s recent implementation
of the European Union’s WEEE Directive,
WEEE recycling is expected to grow fast. 

Commenting on the acquisition,
Colin Drummond, chief executive of
Viridor said, “The UK’s waste strategy
demands ever increasing levels of recy-
cling, particularly now in the area of
waste electrical and electronic equip-
ment. Shore has an excellent track
record in leading the way in this market
in the North of the UK and is well
placed to capitalize on this opportunity.
The acquisition has an excellent geo-
graphic and business fit with Viridor’s
existing operations and is expected to be
earnings enhancing before amortization
of intangibles in its first full year.”

Norwegian company Energos AS, a
subsidiary of UK-based Ener-G Hold-
ings, has been awarded a contract to sup-
ply an 80,000 ton per annum energy
from waste plant to Hafslund Heat &
Infrastructure AS. 

The contract with Trondheim-based
Energos AS forms the substantive ele-
ment of Hafslund H&I’s investment of
£45m as part of its long term contract to
supply energy to Borregaard Industries’
chemical plant at Sarpsborg, Norway.
The plant will use the proven, low emis-
sion, Energos gasification technology to
recover the energy from residual com-
mercial and household waste into
32MW of steam, which will be used to
displace fossil fuel. 

Energos wins
Norwegian waste-
to-energy contract
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BUSINESS BRIEFS

Environmental Industry Associa-
tions (EIA) president and CEO, Bruce
Parker, announced the appointment of
Thom Metzger as its director of commu-
nications and public affairs.

Metzger will be responsible for
developing a strategic communications
and public affairs strategy to enhance the
voice of the National Solid Wastes Man-
agement Association (NSWMA) in the
local and federal legislative and regula-
tory arenas, in which its members have
significant financial and reputational
interests. NSWMA is a part of EIA.

Metzger, who brings more than 17
years of public affairs, media relations
and marketing experience, also will
develop plans for issue communications
and media relations, and build effective
relationships with media, opinion lead-
ers and EIA’s members.

Most recently, Metzger served as
director of marketing and public rela-
tions for the American Chemistry Coun-
cil (ACC), where he helped oversee a
$20 million public education campaign
to increase awareness of the chemistry
industry’s contributions to modern life. 

Metzger hired as new
communications director

The Florida Biofuels Association,
Inc. has seated its first board of direc-
tors. The Florida BioFuels Association is
an association of private and public sec-
tor professionals dedicated to increasing
the demand, distribution infrastructure,
and capacity for locally produced and
distributed ethanol, biodiesel and other
agriculturally and waste derived fuels. 

New board members and officers
include:

•Dana Weber, executive director
•Ron Silver, chair 
•R.B. “Buzz” Hoover, vice chair 
•Eugene B. Jones, treasurer 
•Ray Moreau, secretary 
•Representative Doug Holder repre-

sents District 70 along the Gulf Coast.
•Senator Mike Bennett represents

District 21 along the Gulf Coast.
•Ted Hill directs the Biomass and

Alternate Fuel Group of CQ, Inc.
•Charles Fletcher is a partner with

the law firm of Shumaker, Loop &
Kendrick, LLP.

•Honey Rand, Ph.D., APR is Presi-
dent of the Environment PR Group in
Tampa.

Biofuels association
appoints board members

East Manufacturing promoted
David Kinsley to director of materials,
announced Mark Holtz, vice president of
sales and marketing.  

Kinsley previously was a partner in
Ohana Ventures in Cleveland, Ohio, and
executive vice president of international
sales and marketing for Toy Biz in New
York City. For 20 years prior, Kinsley
worked for Kay Bee Toys in Pittsfield,
Massachusetts, ultimately serving as vice
president of divisional merchandise.

Kinsley named director of
materials for East Trailers

Advanced Disposal Services, Inc.
announced that its wholly-owned sub-
sidiary, Advanced Disposal Services
North Georgia, LLC, has purchased the
assets of Appalachian Waste Services,
LLC and of its affiliate Mountain Con-
venience Center Properties, LLC. The
acquisition furthers Advanced Disposal’s
footprint in northern Georgia with col-
lection and transfer station operations in
four new counties, as well as Clay and
Cherokee Counties, North Carolina and
Polk County, Tennessee.

The Appalachian Waste assets will
secure additional volumes for the landfill
and ensure long-term, quality collection,
transfer, and disposal services for the
North Georgia communities.

Advanced Disposal buys
assets of waste company

BioGold Fuels Corporation
announced the appointment of Michael
Ott to their board of directors. 

Ott has worked for over five years
in development and funding for renew-
able fuels and bio-mass companies. He
is currently the executive director of
BIOWA, a trade organization and con-
sulting group. He is also a governor of
the American Biofuels Council and an
advisory board member of the Clean
Tech Law and Business Journal.

Michael Ott appointed to
BioGold Fuels’ board

Elizabeth was nervous when she took
the wheel for her first driving lesson. 

As she was pulling out of the parking
lot, the instructor said, "Turn left here,
and don't forget to let the people behind
you know what you're doing."

Elizabeth turned to the students sitting
in the back seat and announced, "I'm
going left."
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DEMOLITION  •  RECONSTRUCTION LARGEST SPECIALIZED FLEET IN NORTH AMERICA ENVIRONMENTAL  •  RECYCLING

New
Millennium
Rentals, Inc.

1-877-667-1998
Peter E. Menner, Presidentc 

Your Attachment Rental Specialist

Member: The Brotherhood of Operating Engineers
Member: National Assoc. of Demolition Contractors

EXCAVATOR AND SHEAR ATTACHMENT PACKAGES AVAILABLE WHILE THEY LAST !!!

AUTHORIZED DISTRIBUTOR

YEAR/EXCAVATOR . . . . . . . . . . . . . .ATTACHMENT . . . . . . .PRICE
2006 Link Belt 80SA . . . . . . . . . . . . . .LaBounty 7R  . . . . $99,900
2005 Link Belt 160LX  . . . . . . . . . . . . .BTI SH180R  . . . $159,900
2003 Komatsu PC200LC-7  . . . .LaBounty MSD30R  . . . $175,250
1993 Kobelco SK220  . . . . . . . . .LaBounty MSD50  . . . $148,450
2004 Link Belt 290LX  . . . . . . . . .LaBounty MSD50  . . . $213,750
2005 Komatsu PC300LC-7L  . . . .LaBounty MSD50  . . . $262,750
2005 Hitachi 330LC  . . . . . . . . . .LaBounty MSD50  . . . $286,365
1991 Komatsu PC300 LC-5  . . . .LaBounty MSD70  . . . . $95,000
1999 Komatsu PC300LC-6  . . . . .LaBounty MSD70  . . . $156,000
2004 Komatsu PC300LC-7  . . . . .LaBounty MSD70  . . . $270,750

YEAR/EXCAVATOR . . . . . . . . . . . . . .ATTACHMENT . . . . . . .PRICE
1999 Cat 330BL  . . . . . . . . . . . . .LaBounty MSD70  . . . $192,750
1995 Hitachi 300LC-2  . . . . . . . .LaBounty MSD70  . . . $169,500
2001 Kobelco SK330  . . . . . . . . .LaBounty MSD70  . . . $180,350
2003 Link Belt 330LX  . . . . . . . . . .Genesis XS600R  . . . $329,900
1998 Komatsu PC400LC-6  . . . .LaBounty MSD70R  . . . $257,000
2004 Komatsu PC400LC-7  . . .LaBounty MSD100R  . . . $399,000
2006 Hitachi ZX450LC  . . . . . . . . . . .Genesis 1000  . . . $379,100
2002 Komatsu PC300LC-7L  . . . . . . .Genesis 500R  . . . $269,900
2005 Fuchs MHL340  . . .5 Tine Grapple & Genset  . . . $207,000
1995 Komatsu PC650  . . . . . . .LaBounty MSD 140  . . . $203,700

www.newmillenniumrentals.comwww.newmillenniumrentals.com

SHEAR PACKAGES
FOR SALE OR RENT

HAMMERS • HIGH & HD-XTENDED REACH DEMOS • LONG REACH FRONTS • GRAPPLES • BUCKETS • PULVERIZERS • SHEARS • PROCESSORS

PACKAGES AVAILABLE WHILE SUPPLIES LAST. PRICES SUBJECT TO CHANGE. ALL APPLICABLE TAXES AND FEES APPLY

BUSINESS BRIEFS

SmartDrive Systems, Inc.
announced that John Garner has joined
the company as vice president of sales.
With extensive expertise in sales and
business development, Garner will
broaden SmartDrive’s current customer
base in order to expand market share and
increase overall sales.

Garner joined SmartDrive with nearly
15 years experience in the sales and mar-
keting of high-tech products and has
extensive experience in selling. Most
recently, Garner held the role of vice pres-
ident of client development at Tellme Net-
works, a subsidiary of Microsoft, helping
to grow the company to over $100M in
annual revenue. 

John Garner joins
SmartDrive as VP of sales

Gerdau Ameristeel Corporation
announced that Pacific Coast Steel
(PCS), a majority owned Gerdau
Ameristeel joint venture, has acquired
all the assets of Century Steel, Inc.
(CSI), a reinforcing and structural steel
contractor specializing in the fabrication
and installation of structural steel and
reinforcing steel products, for approxi-
mately $152 million.

CSI, headquartered in Las Vegas,
Nevada, operates reinforcing and struc-
tural steel contracting businesses in
Nevada, California, Utah and New Mex-
ico. With fabrication facilities that have
an annual capacity in excess of 250,000
tons per year, CSI participates in virtual-
ly all segments of the marketplace in the
western United States.

Gerdau Ameristeel also announced
that, concurrently with the acquisition of
Century, Gerdau Ameristeel will pay
approximately $68.0 million to increase its
equity participation in the PCS joint ven-
ture to approximately 84%.

Gerdau Ameristeel
acquires Century Steel

Aleris International, Inc. announced
that Roeland Baan will join Aleris as
executive vice president and president,
Aleris Europe, reporting to Steven J.
Demetriou, chairman and CEO. In this
role, Baan will be responsible for all
activities in Aleris’s European region as
well as its European headquarters.

In 2004, Baan worked for Mittal
where he most recently served as execu-
tive vice president and chief executive
officer, Mittal Steel Europe and served
on Arcelor Mittal’s Management Com-
mittee. Prior to joining Mittal, Baan
served as the senior vice president of
SHV Gas BV, a member of SHV NV, a
privately held international conglomer-
ate with activities in retail, energy and
venture capital activities. 

Aleris announces new
Aleris Europe executive 

Sharps Compliance Corp.
announced the appointment of Al Alad-
wani to the position of senior vice presi-
dent of operations. Aladwani joined
Sharps from Generic Medical Devices
(GMD) where he served as vice presi-
dent of operations.

Prior to GMD, Aladwani served in
various operational roles with Cyberon-
ics, Inc., Creos Medical and Ohmeda
Medical. 

Aladwani accepts position
with Sharps Compliance

China Solar & Clean Energy Solu-
tions, Inc. headquartered in the People’s
Republic of China (PRC), announced the
appointment of Yihai Yang to the position
of the acting chief financial officer.

Yang replaces Gary Lam, who
resigned the position of chief financial
officer to pursue other interests.

Yang has accountant, controller and
CFO experience gained over the past
seven years working for several PRC-
based companies. From September 2006
until the present, Yang served as finan-
cial controller of China Diagnostics
Medical Corporation. From April 2005
to August 2006, Yang served as the chief
financial officer of Beijing Tanglewood
Tour Development, Ltd. 

China Solar appoints Yihai
Yang as new CEO

ChromaScape, Inc., headquartered
in Twinsburg, Ohio named Joseph
Majewski as its new president effective
March 1, 2008. Majewski succeeds
George Chase, who will remain as chief
executive officer and chairman.

Majewski has been vice president of
operations for ChromaScape, Inc. for the
past three years and previously worked as
operations manager, plant manager,
regional director and sales manager for
several specialty chemical companies,
including Technor Apex, M.A. Hanna
Company and Allied Color Industries.

ChromaScape, Inc. names
new president

Allied Waste Industries, Inc.
announced the election of David P.
Abney to the Company’s board of direc-
tors, effective April 7, 2008. In conjunc-
tion with joining the Board, Abney has
been appointed to serve on the Gover-
nance Committee.

Abney is currently chief operating
officer for UPS. Prior to his current posi-
tion, Abney served as senior vice presi-
dent and president, UPS International
from 2003 to 2007, and as UPS/Fritz
Companies integration manager from
2001 to 2002. Abney served in various
positions of increasing responsibility
since the start of his career with UPS in
1974. Abney also serves as a trustee of
the UPS Foundation.

Allied Waste elects Abney
to board of directors

Covanta Holding Corporation
announced the appointment of Allard M.
Nooy to the position of President Covanta
Asia Pacific for its principal subsidiary,
Covanta Energy Corporation. Nooy’s
appointment is effective immediately.

Nooy has extensive experience work-
ing with municipal governments to devel-
op infrastructure projects throughout Asia.
He was previously regional director of
Infrastructure Development for Leighton
Asia Limited. Prior to his appointment
with Leighton, Nooy was Thames Water
International’s regional director of Greater
China. Before joining Thames Water,
Nooy was the general manager of the
international EPC group Vermeer - Ballast
Nedam’s Southeast Asian operations,
based in Vietnam. Nooy will be based in
Shanghai.

Covanta names Nooy as
Asia Pacific president

Nucor Corporation has completed
the acquisition of substantially all the
assets of Metal Recycling Services, Inc.
(MRS) based in Monroe, North Caroli-
na. MRS, founded in 1999, operates a
full-service processing facility (includ-
ing an automobile shredder) and two
North Carolina feeder yards. MRS will
operate under the Metal Recycling Serv-
ices, LLC name.

MRS will become part of Nucor’s
wholly owned subsidiary, The David J.
Joseph Company (DJJ). Nucor and DJJ
welcome the Metals Recycling Services
management team and employees to the
Nucor family.

This acquisition represents a step in
Nucor’s utilization of DJJ as a platform
for continued growth in the industry.

Metal Recycling Services
acquisition finalized

There are two rules for success: 
1.) Don't tell all you know. 
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JOB MACHINERY, INC. 

ALSO AVAILABLE IN HYDRAULIC AND BELT DRIVE  
IN 10, 13, 20 AND 30 kW MODELS 

PLUG IN & PRODUCE! 

GENIUS GEN  SET 
A NEW, COMPACT DIESEL 13kW 

INTRODUCING THE  

ALL GENERATOR FUNCTIONS ARE  
CONTAINED IN THIS COMPACT UNIT.  
THIS IS THE COMPLETE PACKAGE! 

LENGTH: 34”, WIDTH: 28”, HEIGHT: 34” 

•  MOZELT GENERATOR 
•  KUBOTA ENGINE 
•  57 AMP CAPACITY 
•  SIZED TO 58" MAGNET* 
•  ISOLATOR EQUIPPED 
•  ENABLES GENERATOR  
    "MIGRATION" 
•  QUICK INSTALLATION 
•  PARTS AND SERVICE –  
    ST. PAUL, MN 
•  DELIVERY: TWO WEEKS 

FEATURES: 

NEW, USED & FACTORY REBUILT MAGNETS IN STOCK! 

FOR PRICING, CALL JOHN FRYKLUND

“The economy is scary,” remarked
one worker to another. 

“My bank failed before the toaster
did.”

BUSINESS BRIEFS

Environmental Power Corporation
has completed its move to its new corpo-
rate headquarters in Tarrytown, New
York. The company’s relocation from its
previous headquarters in Portsmouth,
New Hampshire, positions Environmen-
tal Power to execute on a deep pipeline
of renewable energy facilities through
greater access to the region’s financial
community.

The company will initially employ
approximately 20 people at the headquar-
ters but expects to grow to 30 full-time
employees over the next year.

Environmental Power
opens new headquarters

Universal Stainless & Alloy Prod-
ucts, Inc. announced that M. David
Kornblatt has joined the Company’s
board of directors, increasing the num-
ber of Company directors to five. As an
independent director, Kornblatt will
serve on each of the established commit-
tees of the board.

Kornblatt brings diverse industry
and in-depth financial experience to his
position as a director. He currently
serves as senior vice president and chief
financial officer of Triumph Group, Inc. 

Prior to joining Triumph, Kornblatt
held the post of senior vice president and
chief financial officer of Carpenter Tech-
nology Corporation. From 2002 until its
acquisition by Johnson Controls, Inc. in
December 2005, Kornblatt was with
York International Corporation serving
as vice president finance for York Amer-
icas and then as vice president and chief
financial officer of the corporation.

Universal Stainless names
David Kornblatt to board

Smurfit-Stone Container Corpora-
tion has named Ken Kushibab vice pres-
ident and division controller for the
company’s recycling division. 

Kushibab is returning to Smurfit-
Stone after serving with Altivity Packag-
ing since 2006. Prior to the formation of
Altivity, Kushibab served 26 years with
Smurfit-Stone and its predecessor com-
panies in a variety of financial roles.

Smurfit-Stone names VP
and division controller
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$55 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Material HandlersAuto Recycling

Balers Businesses for Sale

Serving Ohio & Western Pennsylvania 
Non-Ferrous Metal Specialists

Mobile Car Crushing Service

Call Toll-Free 800-837-1520

Atlas Recycling, Inc.
Scrap solutions for business and industry.

www.atlasrecycling.com

ISO 
9002 

MOBILE CAR CRUSHING SERVICE
Have Car Crusher — Will Travel

S&S AUTO SALVAGE and RECYCLING

Our car crusher comes to your site ready to 
work and make $$$ for you!  We supply the 
crusher, loaders, trucking and crew and pay 

you the $$$ HIGHEST $$$ PRICE $$$

724-420-1046 • 724-217-0109
Toll free Fax: 866-327-8381 • ssautosalvage@netscape.com

AL-JON 400 LOG/BALER, ser #12991.
Very good condition, just go to work. New
John Deere 6068T power unit, 524 hrs. on
power unit, $135,000. Al-jon 20 car crush-
er, ser #12245. Very good condition, just
go to work. Detroit 4-53 power unit, remote
control, $35,000. 800-371-4212 Pictures
available, ask for Tom.

AL-JON CAR CRUSHER, #20, excellent
condition, used very little since late 80's,
diesel, $35,000. Trojan 1900-Z articulating
loader with car forks, $21,000. Case Exca-
vator, 28,000 lbs. with bucket and thumb
for scrap handling. Four misc. roll-off flat
beds: $7,000 - $10,000 range. Call for
details and directions. 50,000 lb. Fiat-Allis
dozer, $15,000. Call 585-764-7811.

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder,  3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

Building Relationships since 1981...

• Balers • Shears
• Conveyors • Shredders

• Baling Wire

Visit our website at www.elyent.com
888.8.BALERS

216-398-8800

Your Source for  all  Recycling Equipment Needs
OHIO BALER COMPANY, INC.

EXCLUSIVE HARRIS DEALER FOR 
OHIO, WESTERN PA. & WESTERN NY.

NEW, USED & RECONDITIONED
ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

APPLIANCE BALER, DIESEL POW-
ERED. Made by Haag Manufacturing.
Needs work. Call for details and/or pic-
tures. Best offer by end of May. Action
Recycling 509-483-4094.

Balers

LATE-MODEL YARD IN DETROIT
METRO AREA. Invest or buy-out, 7+
acres including 10,000 sq. ft. building.
Good inventory. Strong wholesale/retail
base, very good future for positive, strong-
minded person. In business for 50 years.
Serious inquiries only, Call 248-433-3029,
ask for Mr. Sanford.

USED AUTO PARTS business in South-
east Virginia, turn-key, includes building,
inventory and equipment, four acres,
please call Elaine at 757-288-4685.

WOODWARD, OKLAHOMA. First time in
26 years the business will be offered for
sale. Five acres of land, 1997 John Deere
track-hoe with thumb, 7' x 4' stationary
baler, 40,000 watt generator with 2 new
plasma cutters. Inventory. Ferrous and
non-ferrous operation. Call for details at
620-481-0797.

ROI AUCTION SERVICES determined to
deliver a return on your investment.
Experts in industrial, commercial and recy-
cling auctions. For a free brochure, contact
Mike at 763-245-7058, Mark at 612-810-
4512 or e-mail michael4123@msn.com.
Serving the Central States of MN, WI, IA,
SD and ND.

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

Businesses for Sale

ATTENTION FLORIDA BUYERS AND
SELLERS: (Just listed @ $750k each: 3
ac. and 4 ac., mol, yards.) We have scrap
metal, auto recycling yards, remanufactur-
ing business and industrial acreage for
sale! We also have qualified buyers avail-
able that are seeking the same type of
properties, and trash collection routes in
various locations throughout the state.
Please contact Al Ryan at Rutenberg
Realty, 727-463-2400. 

BELTWAY CAPITAL PARTNERS is affili-
ated with Beltway Business Brokerage.
Beltway has more than ten salvage yards
for sale in PA, MD, DE and WV. Offering
prices range from $1 million to over $10
million. Most yards are offered with the real
estate. Most are well-located near inter-
states. Yards for sale have good product
sources and up-to-date equipment. Please
call Dennis Berlin for more information at
202-841-4433.

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2002 FUCHS MHL360 (Rubber) 54' Reach, 
Hydraulic Cab, Gen Set & Grapple
2004 FUCHS MHL350 (Rubber) 49' Reach, 
Hydraulic Cab, Gen Set & Grapple
1995 FUCHS MHL340 (Rubber) 41' Reach 
(Rebuilt), Hyd Cab, Gen Set & Grapple
2003 FUCHS MHL331 (Rubber) 36' Reach, 
Hydraulic Cab, Gen Set & Grapple
1993 Liebherr A912 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
2004 Liebherr R924 (Crawler) 42' Reach, 
Elev Cab, Gen Set & Grapple
2004 Sennebogen 835M (Rubber) 55' 
Reach, Hydraulic Cab, Gen Set

HEAVY EQUIPMENT
SERVICES CO

Call Don at 630-774-1988
www.SargentsEquipment.com

New & Used Young Grapples In Stock!!!

Other Material Handlers Available:

2000 
Fuchs 

MHL 350
Includes 

Generator & Grapple

• 1995 Liebherr A932 HD, 
    Generator and Grapple,
• 2001 Liebherr R944 BEW
    (Parts Machine)
• 1999 CAT 345B
• 1995 Koehring 6650, Generator

NEXT DEADLINE - May 16 Call 877-777-0737 or place your text classified 
ad online 24/7 at www.AmericanRecycler.com.
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Material Handlers Material Handlers MiscellaneousMaterial Handlers

Call Ivan Jacobs
800-472-0453800-472-0453

MOSLEY 300-ton MOSLEY 300-ton 
STATIONARY SHEARSTATIONARY SHEAR

Attached hydraulic material handler, grapple- 
magnet combo, take away conveyor, ex. cond.

One-person
Operation!

800-472-0453800-472-0453

USED ROTATING GRAPPLE
REBUILT MAGNETS:  (1) 48” (1) 67”

NEW BELT, GAS or DIESEL-DRIVEN
GEN-SETS COMPLETE

   2005   
 KOMATSU 
 PC300LC-7 
 CRAWLER with 

LaBounty    
 MSD2500-R 
rotating shear.

1997 KOMATSU PC220-6 CRAWLER with  
rebuilt LaBounty MSD 40R rotating shear.
MOSLEY 300-TON STATIONARY SHEAR with 
attached hydraulic material handler, grapple-
magnet combo, (one person operation), take  
away conveyor, ex. cond.
2002 VOLVO EC290 CRAWLER with Genesis 
GXP 500 shear.
2005 KOBELCO SK250LC (CRAWLER) with 
LaBounty 2000R rotating shear.
2003 KOBELCO SK 250 LC CRAWLER with 
rebuilt LaBounty MSD 40 R rotating shear.

800-472-0453      Ivan
    Jacobs

with 
Cab Guards

MOBILE
SHEARS

   2005   
KOMATSU 
 PC300LC-7
CRAWLER with 
LaBounty  

MSDSS 2522 00-00 R
rotating shear

Guards

OBILE
HEARRRRRRRRRRRRRRRRRRSSSSSSSSSSSSSSSSSSHEARRRRRRRRRRRRRRRRRRRRAAEEHH ARSSSSSSSSSSSSSSSSSS

248-348-7774
www.AcmeConstructionEquipment.com

2003 CAT 330C
HYDRAULIC CRAWLER MH

Put in service 2004. 2-pc. front. 
20kW mag gen with controller. 

11,000 hrs.

Ohio 
Location

Call 248-348-7774  Fax 248-348-7776
www.AcmeConstructionEquipment.com

2004 CAT 345 BII
MATERIAL HANDLER

25 kW Mag Generator
Hyd. Pumps 
recently rebuilt
Ready for work!

2005 Kobelco 
SK250LC (Crawler) 
with new LaBounty 
MSD2000R 
rotating shear

2004 Komatsu 
PC300LC-7 (Crawler) with used LaBounty 
MSD50R shear
2005 Komatsu PC300LC-7 (Crawler) with 
2004 LaBounty MSD2500R shear

2005 Kobelco 
SK250LCLL (Crawler)))) ((
with new LaBounty
MSD2000R 
rotating shear

2004 Komatsu

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

MOSLEY 300-ton STATIONARY SHEAR with 
attached hydraulic material handler, grapple-
magnet combo, (one person operation), take 
away conveyor, ex. cond.
2008 FUCHS MHL350D (rubber), 50’ reach, 
hydraulic cab, gen-set and grapple.
2004 FUCHS MHL380 (rubber), 69’ reach, 
hydraulic cab, gen-set and grapple.
2004 FUCHS MHL350 (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.
2003 FUCHS MHL 360 (rubber), 59’ reach, 
hydraulic cab, A/C, gen-set and grapple.
1998 & 2004 FUCHS MHL340 (rubber), 41’ 
reach, hydraulic cab, gen-set and grapple.
1998, 2002 & 2003 FUCHS MHL331 (rubber), 
36' reach, hydraulic cab, gen-set and grapple.
1995 FUCHS MHL340 REBUILT (rubber), 41' 
reach, hydraulic cab, gen-set and grapple. 
2005 CAT M322CMH (rubber), 42' reach, 
hydraulic cab, A/C, gen-set, plumbed for grapple.
2003 & 2004 CAT M318 (rubber), 36' reach, 
hydraulic cab, gen-set and grapple. 
2003 CAT M320 MH (rubber), 39' reach, 
hydraulic cab, gen-set and grapple.
2000 CAT M320 REBUILT (rubber), hydraulic 
cab, 39' reach, A/C, gen-set and grapple.
2000 & 2001 CAT 325BLMH (crawler), 46' 
reach. 4' cab riser, gen-set and grapple.
2006 LIEBHERR A904 (rubber), 38' reach, 
hydraulic cab, A/C, gen-set and grapple. 
2003 LIEBHERR A934BHD (rubber), 49' reach, 
hydraulic cab, A/C, gen-set, plumbed for grapple. 
2000 LIEBHERR R914 REBUILT (crawler), 38’ 
reach, 4’ cab riser, gen-set and grapple.
1999 LIEBHERR R934 EW REBUILT (crawler), 
50’ reach, 4' cab riser, A/C,17KW gen-set and 
grapple.
1997 LIEBHERR A922 (rubber), 42’ reach,
hydraulic cab, gen-set and grapple.
1999 KOMATSU PC220LC-6 (crawler),10KW 
gen-set and 45" magnet.
2004 SENNEBOGEN 835M (rubber), 55' reach, 
hydraulic cab and gen-set.
2003 SENNEBOGEN 825M (rubber), 43’ reach, 
hydraulic cab, A/C, gen-set and grapple.
1997 SENNEBOGEN 835M REBUILT (rubber), 
52’ reach, hydraulic cab, gen-set and grapple.
2003 NEW HOLLAND MH (rubber), 40’ reach, 
cab riser, gen-set and grapple.
2001 NEW HOLLAND EXCAVATOR (rubber), 
2,800 hours, new 10KW gen-set and 47” magnet.
2003 ATLAS 1804 (crawler), 51' reach, hydraulic 
cab, A/C, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab, 
A/C, grapple. 
1994 PRENTICE 210, trailer mounted self- 
propelled log loader. 30' reach, magnet, grapple.

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

1 USED ROTATING GRAPPLE
REBUILT MAGNETS:  (1) 48” (1) 67”
57”  USED MAGNET ♦ NEW 4-TINE 

ROTATING SCRAP GRAPPLES

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-sets

EQUIPMENT
International

BUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-setsBUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Call Ivan Jacobs today at

Hydraulic Material Han

Call Ivan Jacobs today at

800-472-0453

Call Don at 630-774-1988
www.SargentsEquipment.com

Call us for your new or 
used shear requirements!!!

• 1997 Komatsu PC 400 
    w/LaBounty MSD 70R III SV
• Genesis GMS 700, GMS 500R

Komatsu 
PC300 LC-6 
w/LaBounty 

MSD 70 
Factory Rebuilt 

Shear

Other Shears in Stock:

2000

Alan Ross Machinery Corporation

NEW SCRAP LIFTING MAGNETS
High Performance, Low-priced MagnetsHigh Performance, Low-priced Magnets

Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”

847-480-8900 • www.rossmach.com

Miscellaneous

AK 8000 ALUMINUM SWEAT FURNACE,
EPA-equipped. Prentice log handler,
Mosley 51 baler, Mighty Mite car crusher
(stationary or portable), 620-481-0797.

8
0

0
-2

5
3

-5
6

4
6$119

$89

24” GAS TANK 
STRAP CUTTER

27” SLIDE HAMMER 
HANDLE GAS TANK
STRAP CUTTER

28” STEEL 
CABLE
CUTTER
33” COPPER & ALUMINUM
CABLE 
CUTTER

$155
3 lb. RAM

��

Blade 
                 opens 1-1/8"

Blade
opens
 2-1/8"

$155 C
A

LL
 J

O
H

N
 H

A
R

TY
 T

O
O

LS

888-866-5244

 

www.kagiburner.com

Heat with Waste Oil
and SAVE!

Kagi Heating Supplies & Mfg, Inc.

KAGI Multifuel
Waste Oil Burners...

simply the best,
most reliable waste

oil burner you can buy!
The HEATWAVE® by Siebring

Continued on Page 34

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

10KW GENERATORS

NEW 10KW Self-Contained Generators, Skid- 
Mounted, Kubota Diesel, Baldor Generator, 

Hubbell Controller & Fuel Tank.

$14,950. 
DELIVERED

FOR SALE: MODEL G96-1 WIRE GRAN-
ULATOR, bought new in October 2005,
asking $44,000, call 309-303-1726, if no
answer, leave message and I will call
back.
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$55 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Software

Trucks & Trailers

Wanted

MiscellaneousMiscellaneous

Balers 
Shears

Two Ram Balers
Portable & Mobile
Loggers & Shears

Shredders

EQUIPMENT FOR SALE
NEW & USED

LET US SELL YOUR
EQUIPMENT

Gus
813-282-8712

Gunn
813-713-1210

Perry Videx LLC • 800-899-6224 x-3134
fgarcia@perryvidex.com • www.perryvidex.com

#37 125 h.p. & #50 250 h.p.Cumberland grinders
200 h.p. Mitts & Merrill hog grinder, 20” x 36"
150 h.p. & 450 h.p. SSI shredders
6" Davis Standard 400 h.p. reclaim extru line

EQUIPMENT FOR SALE

350 CAT Material Handler w/grapple
OHIO 67” Scrap Magnet

Liebherr A902 Material Handler
Global Two Ram baler, 75 hp.

LaBounty MSD 100 Shear
CAT 214 Rubber-tired w/magnet

D&K #2 alligator shears, 24”

USED EQUIPMENT
FOR SALE

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

scrapequip.com

Rigby hydraulic shears & 
wire strippers, 10” to 26” 
shears available. New, 26” 
standard shear, only $13,5k!! 
Four models of wire 
strippers, vertical balers, 
can densifiers and scrap 
choppers. Call for parts.

REW, LLC:  701-837-5654
rew75@msn.com / www.scrapyardequip.com 

Also: New can densifier, gas or electric, 11-20 lb. bales, $8,500.
New can baler, gas or electric, 150 lb. bales, $10,550. Used
Equipment:  Sierra 4200 portable logger/baler w/shear, REM
can flattener & blower. More equipment available!

NF Metals business for sale in IL, call

                         accepted for 
 these products or lease option.

trip-TecTM

wire stripper

   Official distributor 
    for  
 and McIntyre Shears.

  john@callshaughnessy.com

716-646-4133
Fax: 716-646-4301

Mobile: 716-913-1600

800-549-0490

COPPER
CHOPPERS

Call for parts & service!

Ohio Steel Mill Lifting Magnets
These four Ohio Steel Mill 
Type Magnets were 
manufactured in 1999 
and weigh 6,900 lbs each.  
They were designed to lift 
beam blanks up to 1,000.  
They are low power and 
extremely versatile. 

Together, these four magnets can lift up to 24,000 
lb beam blanks! Use them for scrap, bar, plate or ?

Contact Terry 315-382-5566
terry@suttoninvestingcorp.com

FREE Shipping, FREE Brochure
800-301-5986

5,000 lb. 4 ft. x 4 ft. Low Profile Floor Scale
with Digital Readout.  $1,350.
10,000 lb. 5 ft. x 5 ft. Low Profile Floor Scale
with Digital Readout.  $1,595.

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4'x 4' 5,000 lbs. $795.,
5'X5' 5,000 lbs. $1,100. Scales come facto-
ry calibrated with digital readout. Free ship-
ping, other sizes and capacities available.
Industrial Commercial Scales, LLC, 843-
278-0342, sales@icscale.com.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown,
invoicing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap Purchase invoice,
Spanish version, send your inventory to
your website. $650 complete, no monthly
fees. Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

888-763-8725

We offer the most complete 
software available for:

Call for a 
FREE demo!

• Billing
• Scales
• Routing
• Dispatching 
• Commodity Tracking

Scales

KOEHRING SCRAP CRANES. 6630-7
Skrapper, 20kw generator. 6633-7 Skrap-
per, 20kw generator. 6633-7 Skrapper,
20kw generator. Ken Kohart, 419-786-
9243 or 419-399-4144.

Software

2005 Garbalizer, CAT 3412 diesel engine,
one owner, hydraulic drive, only 940 hrs.,
operates great.     

TIRE 
SHREDDER

Call Steve at
518-279-0715

www.parkeastused.com

ONLY
$250,000

$2,500 PER MTH RENTAL

DESCO CP600
Car or Light Truck Derimmer

 CONTACT CALVIN AT 
812-454-3330 OR 618-662-4092

TURN YOUR RIMSINTO CASH
NOW RENTING

(Or similar model • Delivery Available)

Steel Wheels Now
Averaging over
$1.50 each!

O CP600

OUR RIMSCASH
NG

TACT CALVIN AATT

TH

ESCO
Light Tr
mo

NNoo
err

O CP600
ruck Derimmmemem rr

H RENTA

AACT CALVIN AAATTTTT

ght Tr
odel • De

ooww
AL

ruck Derimmmememer
elivery Availabblele)))

Tire Recycling

 
        
     


89 Mack DM685

(above) with 60,000 lb. inside/outside rail roll-
off hoist, 350 motor, very good condition,
new paint...............................................$19,500
1988 Ford LTL9000 with Accurate 60,000 lb. roll-
off hoist. 425 HP CAT engine, 8LL transmission, 
new poly fenders, 40,000 lb. rear, 18,000 lb. front-
57,900 lb. GVW plus 20,000 lb. pusher axle for a 
total of 77,900 GVW. 11R22.5 tires..........$15,000
1993 Volvo White with Galbreath 60,000 lb. 
outside rail roll-off hoist. CAT 3306 - 300 HP 
engine, 8LL w./OD, 19,000 lb. front, 46,000 lb. rear
...............................................................$25,000

607-693-2064 • www.hackerspackers.com

Antique Timber
& Boards

Yellow Pine
Douglas Fir

Tank Cypress
Tank Red Wood

512-328-8837
What Its Worth, Inc.

WANTED: DEAD OR ALIVE: Top Dollar
Paid. Skid Steer Loaders, all brands—
Bobcat, New Holland, Case, Gehl, Mus-
tang, Thomas, etc. Any condition, all or
part. Also buying articulated loaders and
backhoes, any condition. Call 407-341-
2577. Ask for Allen or e-    mail:
Roberts743@aol.com.

NEXT DEADLINE
May 16

1995 PETE 330, 28'CAR CARRIER 

CAT DIESEL, AIR BRAKES, 33,000GVW 

(ALSO, 07 INT.4400 JERR DAN 4 CAR 

CARRIER IN STOCK)

NUSSBAUM'S WRECKERS & ROLLBACKS
(717) 684-0189

COLUMBIA, PA 17512
www.nussbaumequipment.com



Government Liquidation operates an exclusive sales contract for the Defense
Reutilization and Marketing Service to sell scrap material to the public.  

All sales of scrap are conducted via our online auction platform through 
Internet Auctions and Sealed Bid Events.  For a list of upcoming scrap auction 

events visit our website or contact us at: 
480. 367. 1300



800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

10 Foot Opening 
Over 2 feet higher than most other crushers on 
the market!

Advanced Oil Recovery System
Dual sludge traps, water separating valve and 
a 400-gallon “on-board” waste oil storage tank.

Optional Auxiliary Fuel Pump
Lockable cabinet with a 12-volt fuel pump and 
hose lets you fuel your loader from the crusher’s 
huge 400-gallon fuel tank.

Optional High-speed Oil Bypass System
Patented control system with 2.5” bypass valves and cylinder ports.

10 ft.

CALL TODAY!

OVERBUILT CRUSHERS
THE PRODUCTION BOOSTER

Huron, South Dakota

Join Our Satisfied Customers!
Join Our Satisfied Customers!



Los Angeles County (LAC) has a
solid waste problem. The county generates
80,000 tons of solid waste daily, and even
though 50 percent of the material is divert-
ed through reduction, recycling and other
programs, much of the remainder (residual
waste) is sent to landfills, which results in
transport costs and tipping fees.

“We end up with a tremendous vol-
ume of residual,” says Michael Theroux,
president of Sacramento-based Theroux
Environmental. “It makes so little sense for
us to throw our resources into a hole when
we can actually better our recovery and do
so economically and super cleanly.”

With the Puente Hills Landfill, the
main landfill in Los Angeles County, clos-
ing in 2013, a solution has to be found to
manage the waste.

Realizing the problem must be dealt
with and in a way that supports the existing
recycling infrastructure, LAC is bringing
forward select conversion technology
demonstration projects, in a program that
is being developed by the County’s Alter-
native Technology Advisory Subcommittee
(ATAS), which falls within the jurisdiction

of the Integrated Waste Manage-
ment Task Force and consists of
technical experts who have been
working in the field of solid waste
and recycling for many years. In
recent years, the ATAS has evalu-
ated hundreds of technologies,
and is now moving to promote
the development of conversion
technologies in all of Southern
California.

Created in 2004, ATAS’s
first task was to assess technolo-
gies that could maximize conver-
sion of residual solid waste to
divert this material from landfill
disposal, while recovering bene-
fits from this material, such as the
generation of electricity, the pro-
duction of liquid fuel and gases,
and various chemical compounds
that can be used by industry. 

The ATAS investigated over
400 technologies being developed
in the United States and abroad,
and produced an exhaustive study
in its Phase 1 report (2005).

“We wanted to make sure that
these technologies were capable of
managing solid waste,” says Coby
Skye, an associate civil engineer
with the County Department of
Public Works, who is the lead staff
for the ATAS. “We identified those
technologies that were most prom-
ising, had reached at least a pilot
scale for processing solid waste,
and were interested in developing
in Southern California.”

The Phase 2 report (October,
2007) identified four technologies
that were recommended for
demonstration projects (Phase 3)

that will potentially be built at up to four
local material recovery facilities. The
report evaluated the technical, economic
and environmental feasibility of these tech-
nologies, which are the key elements
required for the creation of an eventual
infrastructure for managing solid waste in
a whole new way.

“The four recommended technologies
are able to handle whatever comes to them
on an ongoing basis,” says Theroux. “Post-
recycling residual materials have highly
variable constituents in the feedstock. The
four technologies all clean  ly convert the
residual to energy but each do so different-
ly with both strengths and weaknesses.”

A 
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Allco Renewable Energy of New
York signed a letter of intent to build an
eight-megawatt solar panel farm on the
100-acre site of the former Picillo pig
farm on Perry Hill Road in Coventry,
Rhode Island. Allco will have a 50-year
lease on the land, paying Coventry
$200,000 annually, or 4 percent of
gross receipts, whichever is greater.

The proposed farm will cost
about $45 million and will generate
enough power to supply a small town.

The plan will involve erecting
hundreds of 3-feet by 5-feet solar
panels that would rotate from east to
west to maximize their sun exposure
throughout the day. Ninety percent of
the site would be used for the panels. 

The environmentally-friendly pro-
posal will be a turnaround for the prop-
erty, which include an 8-acre parcel that
was declared a Superfund site after a
1977 discovery of more than 10,000
drums of hazardous waste improperly
dumped there. 

The development of the project is
contingent upon the passage of new
legislation (2008-H 7616 and 2008-S
2607) submitted by Representative
Sullivan and Senator Joshua Miller to
guarantee that the project will be
allowed to feed the energy it produces
into the electric grid and receive com-
pensation for it. Commonly referred
to as a “feed-in tariff” law, the legisla-
tion would require National Grid to
purchase electricity generated from
eligible renewable-energy producers
at rates set by the Public Utilities
Commission.

Allco Energy to
build $45 million
solar energy farm 

At the facility in Carthage, Missouri, the thermal
depolymerization system developed by Changing
World Technologies transforms ordinary poultry
guts into diesel fuel. 

Development hinges on
passage of energy policies

LA County investigates advanced solid
waste conversion technology
by Irwin Rapoport

The soil amendment product produced via the
ArrowBio anaerobic digestion process is current-
ly being used in farms in Israel near ArrowBio's
operational facility.  

PHOTO COURTESY OF THE COUNTY OF LOS ANGELES

Continued on Page 5
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Waste Industries USA, Inc.
announced that it has notified Nasdaq of
its intent to delist its common stock from
the Nasdaq Global Market. 

Waste Industries currently anticipates
that it will file with the Securities and
Exchange Commission and Nasdaq a
Form 25 relating to the delisting of its
common stock on or about April 29, 2008,
with the delisting of its common stock
becoming effective ten days thereafter.

Waste Industries anticipates that the
last day of trading of its common stock on
the Nasdaq Global Market will be on or
about May 9, 2008. The delisting will fol-
low the closing of the previously proposed
going private transaction. 

The proposed going private transac-
tion would be pursuant to a definitive
merger agreement with an investor
group led by Lonnie C. Poole, Jr., the
Company’s founder and chairman, and
Jim W. Perry, the Company’s president
and chief executive officer, and financial
partners Macquarie Infrastructure Part-
ners and Goldman Sachs, pursuant to
which the investor group will acquire all
outstanding shares of Waste Industries
that the investor group does not already
own for $38 per share in cash. The total
equity value of the transaction, including
the investment to be made by the
investor group, is valued at approximate-
ly $544 million.

Waste Industries
moves a step closer
to privatization 

Oregon awards grant for C&D
materials salvage program

The Oregon Department of Environ-
mental Quality (DEQ) has awarded a
$46,328 solid waste grant to Deschutes
County to bolster a program that reuses
construction and demolition material from
home building through a building surplus
resale program.

The grant is among 13 awarded this
year by DEQ to help communities pro-
mote solid waste prevention/reduction and
conduct household hazardous waste pro-
grams. DEQ is awarding $370,402 in
grants this year. 

The Deschutes County grant will be
directed to the Bend Area Habitat for
Humanity’s “ReStore Construction and
Demolition Materials Salvage Program.”
Deschutes County and Habitat for Human-
ity are providing a match totaling $73,821. 

The grant will allow ReStore, a build-
ing surplus store, to broaden the amount of
recycled construction and home building
materials it collects through material dona-

tions from area home builders. ReStore
collects the discarded construction and
demolition materials and sells them at a
discount to the public. It contributes profits
to the construction of affordable housing
through the Bend Area Habitat for
Humanity.

Expansion of the program is expected
to forge new partnerships with five of the
area’s top builders, with a goal of diverting
60,000 linear feet of lumber from the
Deschutes County Landfill each month.

The program is not only expected to
benefit local residents looking for afford-
able materials, but will also help local
home builders attain more sustainable
practices by not discarding their unused or
waste building material. Builders will also
benefit from avoiding disposal fees used to
pay the landfill for disposal of the lumber
and other materials that will be picked up
free of charge by ReStore staff.

The United States Environmental
Protection Agency (EPA) Region 4, as part
of the Southeast Diesel Collaborative,
announced the availability of approximate-
ly $3.6 million in grants to fund projects
within the Southeast to demonstrate effec-
tive emission control technologies and
strategies, methods or approaches to
reducing diesel emissions. 

EPA expects to fund between 5 and
10 grants ranging from $250,000 and
$750,000. However, EPA reserves the
option to fund a project at an amount
lower than $250,000 if the proposed proj-
ect involves retrofitting or upgrading an
applicant’s entire fleet. 

EPA is accepting proposals for
funding from regional, state, local or
tribal agencies or port authorities with
jurisdiction over transportation or air
quality. Proposals will also be accepted
from nonprofit organizations or institu-
tions that represent or provide pollution
reduction or educational services to per-
sons or organizations that own or oper-
ate diesel fleets or that have, as their
principal purpose, the promotion of
transportation or air quality. 

School districts, municipalities, met-
ropolitan planning organizations, cities
and counties are all eligible provided they
fall within the definition above. 

For additional information, visit
www.epa.gov/region4/air/mobile/.

Grants offered for
diesel emission
reduction projects 

Renegy to acquire biomass
power generation facility

Renegy Holdings, Inc. (Renegy), a
renewable energy company focused on
acquiring, developing and operating a
growing portfolio of biomass to electricity
power generation facilities, announced that
it has signed a non-binding Letter of Intent
(LOI) for the acquisition of a 20 megawatt
(MW) biomass power plant from Sierra
Pacific Industries (SPI) for $13.0 million. 

The plant operates in Loyalton, Cali-
fornia and currently sells 10 MW of its
electrical power output to Sierra Pacific
Power.

Under the terms of the LOI, the sale
will also include approximately 50 acres
of land at the Loyalton plant site along
with existing fuel contracts and all operat-
ing and environmental permits for the
plant. Renegy expects the transaction to

close by June 30, 2008, subject to its com-
pletion of final due diligence, entering into
a definitive purchase agreement for the
plant, and other closing conditions.

Fuel for the Loyalton plant is com-
prised primarily of wood waste provided
through long-term contracts with local
suppliers. Fifty percent of the fuel is cur-
rently derived from sawmills and other
forest residue from the surrounding area,
and the other fifty percent is derived from
municipal wood waste accumulating in
nearby landfills. To further supplement its
fuel supply, Renegy’s fuel aggregation
team is currently in negotiations with a
large waste management company in the
area, and plans to actively explore oppor-
tunities to procure forest-derived fuel from
U.S. Forest Service lands. 

We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to Circulation, American Recycler, 
118 E. Third St, Suite A, Perrysburg, OH 43551 or visit 
AmericanRecycler.com and select ‘Update Subscription’   
from the menu.

Moving        
soon?



What was once seen as waste at an
automobile manufacturing facility is
being used to generate enough electrici-
ty for 70 homes, replacing 570 tons of
coal a year.

Two assembly plants operated by
Chrysler LLC near St. Louis, in Fenton,
Missouri, are sending paint waste to a
nearby electric utility instead of a land-
fill.

The 855 megawatt Meramec Plant,
run by St. Louis-based Ameren Corp.,
blends the paint waste with coal and
burns it in the plant’s boilers to generate
electricity.

The idea to turn paint waste into
energy originated when an Ameren
account executive was talking with a
Chrysler executive. The executive men-
tioned that the automobile manufacturer
had paint overspray it was paying to
dump in a landfill.

That discussion led to Ameren test-
ing the process in a pilot program that
turned approximately 650 tons of paint
into energy from September 2006 to
September 2007. 

“Chrysler avoids dumping this
material in a landfill. Ameren converts
paint to power,” said Tim Fox, a supervi-
sor in the communications department at
Ameren, which serves 2.4 million elec-
tric customers and nearly one million
natural gas customers.

The paint waste-to-energy process
is out of the pilot stage and Chrysler
sends its paint waste to Ameren on a reg-
ular basis. The paint waste has to have a
certain heat content to be blended with
coal and burned at the plant. The paint
waste is first dried on the Chrysler prop-
erty. Once it reaches the proper specifi-
cations it is hauled to the utility.

“For this project, we developed a
more efficient process for preparing the
paint solids – with some modest cost
savings – and we no longer have to pay
to send the material to landfill,” said
David Lyons, in charge of energy plan-
ning at Chrysler.

The Fenton assembly plants manu-
facture the Dodge Ram light and heavy-
duty pickup trucks and the Chrysler
Town & Country and Dodge Grand Car-
avan minivans.

The Auburn Hills, Michigan-based
Chrysler is now working to expand the
program. 

“We are currently investigating the
possibility of extending this process to
partnership with other electric utilities
near our other plants,” Lyons said.

Researchers at Washington Univer-
sity in St. Louis did the initial research
and development work to study the fea-
sibility of turning the paint waste into

energy. The researchers wanted to deter-
mine not only the feasibility of recycling
the energy content, but also the impact
on combustion characteristics to avoid
any adverse emissions.

While the Fenton plant does not
generate that much paint waste itself, a
lot of manufacturers across the country
send this type of waste to landfills, said
Pratim Biswas, chair of the Department
of Energy, Environmental and Chemical
Engineering.

For every car that is painted about 2
½ kilograms of paint solvent is recov-
ered, Biswas said. “Now you can take it
[paint] and mix it with coal and extract
the energy content.”

There are 22 million vehicles manu-
factured each year in North America,
which would mean 35,000 tons of recov-
ered paint that is going to landfills, he
estimated.

“It is a very small amount, but
extremely valuable in terms of not dis-
posing of waste and keeping it as some-
thing valuable,” Biswas said. “We hope
it catches on.”

Biswas noted that since St. Louis is
not at the center of auto manufacturing it
is important for the Detroit automakers
to expand the paint waste-to-energy
process to other plants throughout North
America. He said that there are also
numerous other kinds of paint opera-
tions and other manufacturers that could
benefit from the process. 

Researchers also wanted to deter-
mine if the process of turning paint
waste into energy could be used to
reduce other emissions from coal com-
bustion. The researchers tested the use
of titanium dioxide to cut mercury emis-
sion from coal-fired electric generating
plants. Mercury is released in trace
quantities when coal is burned. 

The paint solid residues contain
titanium dioxide, which has the potential

to remove mercury from coal power
plant emissions without impacting other
processes in the plant. Mercury is chem-
ically bonded with titanium oxide in a
process known as chemisorption and is
potentially easier to trap in the plant’s
emissions scrubber systems.

Biswas said the process to use tita-
nium dioxide to cut mercury emissions
from coal-fired electric generation plants
worked on a laboratory scale. But he
said that before the process is used on a
larger scale, more research and develop-
ment needs to be done. 

“We still have to go back and
reengineer the paint. Now you’ve got to
go back to the paint manufacturer if you
really want to take this to the next level,”
he said. 

Much of the electric power industry
is studying the use of various chemicals
to remove mercury from power plant
emissions after government regulators
implemented requirements to cut mercu-
ry emissions from coal-fired electric
power plants. 

Ameren supplied Washington Uni-
versity researchers with some equipment
to test the mercury removal capabilities
of carbon-based substances as part of the
pilot program. 

“As a utility that gets 86 percent of
its generation from burning coal, we are
very interested in their results. Ameren
has been a leader in improving the envi-
ronmental impact of our power plants
and this is just an extension of those
efforts,” Fox said. 

“For example, for years we have
burned used tires at our other plants, and
we have decreased air emissions of com-
pounds like sulfur dioxide and nitrogen
oxide. The paint project takes those
efforts a step further by helping another
industry, and an important Ameren cus-
tomer, improve its own environmental
performance.”

by Brian R. Hook

Utility turns paint waste into energy
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We offer a wide selection of 

container configurations 
for the following industries:

www.louisianacontainer.com

Construction and DemolitionConstruction and Demolition
RecyclingRecycling

WasteWaste

Louisiana Container Company

New sites added
to Superfund list,
others proposed

The United States Environmental
Protection Agency is adding 12 new haz-
ardous waste sites which pose risks to
human health and the environment to the
National Priorities List of Superfund
sites. 

EPA is proposing to add six other
sites to the list. Superfund is the federal
program that investigates and cleans up the
most complex uncontrolled or abandoned
hazardous waste sites in the country. 

Contaminants found at these pro-
posed sites include arsenic, barium, car-
bon tetrachloride, chromium, copper,
dichloroethene, dioxins, lead, polychlo-
rinated biphenyls (PCBs), polychlorinat-
ed dibenzofurans, tetrachloroethene
(PCE), trichloroethane, trichloroethene
(TCE), vinyl chloride and zinc.

With all Superfund sites, EPA tries
to identify and locate the parties poten-
tially responsible for the contamination.
 As a result, it may be several years
before significant cleanup funding is
required for these sites.  

The following 12 sites have been
added to the National Priorities List:

•Lusher Street Ground Water Con-
tamination, Elkhart, Indiana.

•Plating Inc., Great Bend, Kansas.
•Washington County Lead District –

Old Mines, Old Mines, Missouri.
•Washington County Lead District,

Potosi, Missouri.
•Washington County Lead District,

Richwoods, Missouri.
•Sherwin-Williams/Hilliards Creek,

Gibbsboro, New Jersey.
•Chem-Fab, Doylestown, Pennsylva-

nia.
•San German Ground Water Contam-

ination, San German, Puerto Rico.
•Donna Reservoir and Canal System,

Donna, Texas.
•Midessa Ground Water Plume,

Odessa, Texas.
•San Jacinto River Waste Pits, Harris

County, Texas.
•Hidden Lane Landfill, Sterling, Vir-

ginia.
The following six sites have been pro-

posed to the National Priorities List:
•Iron King Mine – Humboldt Smelter

Dewey-Humboldt, Arizona.
•Nelson Tunnel/Commodore Waste

Rock, Creede, Colorado.
•Flash Cleaners, Pompano Beach,

Florida.
•Aberdeen Contaminated Ground

Water, Aberdeen, North Carolina.
•Attebury Grain Storage Facility,

Happy, Texas.
•Old Esco Manufacturing Greenville,

Texas.



Section B • Page 4 American Recycler, May 2008

Big smiles
and even bigger fish!

Come catch a memory at Horwood Lake Lodge
Horwood Lake is a beautiful 14,000 acre body of water in northern Ontario. 
You’ll enjoy steep granite cliffs, sandy beaches and wooded shorelines. 

and enjoy our northern hospitality
where there seems to be more

moose than people!

5 Star Dining Experiences

Sauna and Screened Lounge

Guided ATV Adventures

Mountain Bicycles

Nightly Bonfires

Rental Boats and Supplies

Call toll-free

866-242-9992
or visit www.HorwoodLakeLodge.com

for pictures and a brochure.

Georgia Power strikes long-
term landfill waste deal

Georgia Power has now signed
another long-term contract with an inde-
pendent renewable generator that will
produce electricity from landfill waste.

Georgia Power and Georgia Waste
To Energy Cedar Grove LLC, in partner-
ship with America’s Waste To Energy,
penned a  10 year deal for electricity that
will be generated from everyday house-
hold trash. The power will come from
the Cedar Grove gasification facility in
Barnesville, Georgia. The material used
to make electricity will come from
household garbage delivered to the
Lamar County Regional Solid Waste
Landfill.

The Cedar Grove facility initially
will produce six megawatts of renewable
energy annually and plans to expand its
generation capacity to 18 megawatts
within the year. Under the contract,
Georgia Power will purchase 100 per-
cent of the plant’s capacity. 

This marks the first contract Geor-
gia Power has signed for electricity gen-
erated through a gasification process.
This process will not only produce
renewable generation, it will also clean
the existing landfill.

“By tapping into the power of bio-
mass gasification to make electricity,
Georgia Power is not only doing what’s
good for the environment but is also
continuing to diversify its expanding
renewable portfolio throughout the
state,” said Jeff Burleson, director of
Resource Policy and Planning.

Georgia Power also currently pur-
chases approximately 22,500 annual
megawatt-hours from a landfill methane
gas plant in DeKalb County that pro-
duces electricity from household waste,
nearly 90 percent of which has become
part of the company’s Green Energy pro-
gram.

With the addition of this contract,
Georgia Power’s energy portfolio
includes contracts with seven qualified
biomass and renewable facilities
throughout the state that will generate
136 megawatts of capacity, or enough
renewable energy to power more than
34,000 homes. These contracts include
electricity generated from wood waste,
landfill methane gas and hydro. Georgia
Power also buys energy from eight other
renewable sources when available.

Newpark Resources, Inc. has reached
a new agreement to sell its U.S. Environ-
mental Services business to a subsidiary of
CCS Inc., a provider of waste and environ-
mental services headquartered in Calgary,
Alberta Canada. 

Under the terms of the new agree-
ment, Newpark will receive $85 million in
cash, subject to adjustment as provided in
the agreement. This compares to a sales
price of $81.5 million plus a five-year earn
out provision under the previous agree-
ment with Trinity TLM Acquisitions, LLC
(Trinity). Prior to the execution of the
agreement with CCS, Newpark executed
an agreement that terminated Newpark’s
previous agreement with Trinity. This ter-
mination agreement contains an incentive
for Trinity to support the transaction with
CCS by providing for a transaction fee in
the amount of $2.5 million payable to
Trinity from Newpark in certain circum-
stances. 

The sale is expected to close in July
2008 and is subject to customary condi-
tions, regulatory approvals and the satis-
factory completion of due diligence by
CCS. 

Newpark agrees to
sell environmental
services business

Waste Management, Inc. opened its
latest waste-based renewable energy
facility at the company’s Bethel Landfill.
The “green” energy produced from the
landfill gas will provide power for the
service area of the landfill and beyond
through the electrical transmission grid.

The landfill gas-to-energy (LFGTE)
facility at the Bethel Landfill will pro-
duce 4.8 megawatts of green electricity,
which will produce enough energy to
power more than 4,700 homes. The plant
is the first such facility in Virginia for
Waste Management as a solo venture. In
the Commonwealth, the company has
plans to construct two more landfill gas-
to-energy (LFGTE) plants - at their land-
fill in King George County and the Mid-
dle Peninsula Landfill in Gloucester
County - together they will generate an
additional 19.2 megawatts of green elec-
tricity, enough to power more than
20,000 homes.

The landfill will produce gas for the
power plant for the next several decades
and continue even after the landfill no
longer accepts waste.

Waste Management
opens facility at
Hampton’s landfill



The four technologies are: Interna-
tional Environmental Solutions (IES),
which has developed a single-chamber
endothermic pyrolysis unit that has been
tested for conversion of post-MRF residual
at their Romoland facility in Riverside
County, California (8 to 125 tons per day
processing capacity modules); Ntech Envi-
ronmental of Australia, which has a more
complicated thermal system (pyrolysis to
gasification) and can also handle between
10 and 100 tons per day, per module; Inter-
state Waste Technology’s licensed Thermo-
Select process, a Swiss design for a pyroly-
sis to gasification system that is larger and
can handle up to 1,000 tons per day (cur-
rently operating in Japan); and Arrow Ecol-
ogy, an Israeli firm that uses water to create
a biomass-laden “soup” via mechanical
separators to remove the solid objects in
the residual. The soup is then put through
anaerobic digestion to create methane.

The MRFs that may potentially part-
ner with these technologies are a facility in
Ventura County (negotiations still ongo-
ing), Robert A. Nelson in Riverside Coun-
ty, CR&R, also in Riverside County, and
Rainbow Disposal MRF of Huntington
Beach, in Orange County. The technology
suppliers and MRF operators will come
together and determine who will be part-
nered with whom. The actual development
of the demonstration projects (Phase 3) is
expected to begin this fall.

Once the demonstration projects are
completed, the County hopes to replicate
the success of these systems where conver-
sion technologies can handle as much
residual solid waste as possible.

“Ideally we want to manage all of the
waste locally and we are doing that with a
combination of several things,” says Skye.
“Currently, about 5 percent is going to 2
waste-to-energy facilities in Los Angeles
County, about 20 percent is exported to
out-of-county landfills and the rest goes to
landfills within the county. Because many
of our landfills are facing closure very
quickly, we want to accelerate these new
technologies.

“The purpose of the demonstration
projects is to send a signal to the market-
place that we want to see more of these
technologies developed on a commercial
scale,” says Skye. “The clock is ticking and
it is imperative for us to spur the market
and bridge the gap between pilot-scale
facilities and facilities operating overseas,
and the commercial-scale technologies that
we hope to see developed in California.”

“We want to do a three-fold approach
to maximize in-county capacity for solid
waste management; First, we need to main-
tain and expand an efficient in-county solid
waste management infrastructure network
that brings together transfer stations, MRFs
and landfills, in order to make sure we can
protect public health and safety. Our sec-
ond priority is reducing the amount of
waste that is left over for disposal. Right
now we have met our 50 percent state man-
date and we want to keep increasing that
recycling rate.

Third, we want to maximize the devel-
opment of conversion technologies to man-
age the residual solid waste that remains
after reducing, reusing and recycling, espe-
cially the fraction of the waste stream cur-
rently being shipped to remote out-of-
county landfill sites.”

The pilot projects are expected to han-
dle about 300-500 tons per day.

“It’s still a minor amount, but we are
starting,” says Theroux. “Our demonstra-
tion projects will focus on the residual
waste left after recycling, but convert
almost all of that to energy. The IES
process, for example, only ends up with 2
or 3 percent left at the back end of it – a
non-hazardous char.”

While LAC is encouraging the devel-
opment of these technologies, it is counting
on the private sector to join the effort.

“We have to let business take care of
itself,” says Theroux. “There were no con-
version facilities in use in the United States
when we started, so this is groundbreaking.
California is in the lead on this. There is
nothing simple about it and the county is
deeply dedicated to doing this in spite of all
the challenges.”

Theroux is confident that private sec-
tor investment will occur.

“The attention from the financial com-
munity on ‘going green’ these days has just
been a J-curve,” he says. “I’m seeing major
sources of funding moving in. Municipali-

ties will find ways to support this, but our
premise is that these technologies must be
economically feasible.”

Knowing that the demonstration proj-
ects will require clean material for process-
ing, Theroux has noted that additional pre-
processing at the co-located MRFs will
increase the number of cans, bottles, glass
and cardboard that are removed from the
waste stream beyond what currently is
removed.

The process for the county’s conver-
sion technology program is public and on-
line, complete with data, templates, techno-
logical assessments, financial implications,
potential sites and how to integrate conver-
sion with the existing recycling industry.
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Coby Skye

LA County
Continued from Page 1

The United States Environmental
Protection Agency (EPA) Region 7 is stop-
ping the illegal handling of hazardous
wastes at a St. Joseph, Missouri chemical
warehouse and storage facility, citing seri-
ous, long-term neglect of the environment. 

The EPA’s administrative order issued
against Lake Road Warehouse Co., 1400
Lower Lake Road, requires the business to
immediately cease all solid and hazardous
waste handling activity at its location, and
complete an inventory of all chemical
materials stored there. The business must
develop a longer-term comprehensive plan

to clean up any releases of hazardous
wastes on its property and investigate
whether those wastes have migrated
beyond its facility boundary. 

Lake Road Warehouse has served as a
clearing house and commodity storage
facility for bulk chemicals, including
wastewater treatment chemicals, industrial
cleaners and laboratory chemicals pur-
chased in large amounts and then re-sold
in smaller quantities to its customers. The
business opened in the 1940s. 

During a recent inspection, EPA
Region 7 personnel found 69 different

waste chemicals in corroded, torn or leak-
ing containers, many with unreadable
labels or no labeling at all. Inspectors also
discovered multiple instances of chemicals
or wastes being improperly stored togeth-
er, such as strong acids near strong bases,
or strong oxidizers next to combustibles.
Mixtures of these so-called “incompatible
wastes” can result in fire, explosion or the
generation of toxic gases. 

Besides putting an immediate halt to
further illegal waste handling at the loca-
tion, the order also requires Lake Road
Warehouse or its contractor to: 

•Refrain from removing any materials
from the facility without EPA approval. 

•Post warning signs on its property
and restrict access to areas where releases
of hazardous material have occurred. 

•Segregate all incompatible wastes
and materials, and safely contain all haz-
ardous materials. 

•Clean up its buildings and any
releases of hazardous materials that have
occurred on the site. 

•Remove all hazardous wastes and
ship them to an appropriate waste disposal
facility. 

EPA halts illegal chemical waste handling in Missouri  



Titan Trailers incorporates efficiency
in newly-built production facility

Titan Trailers’ R&D operations,
Quality Control and Final Finish has
moved into a new 37,000 square foot
facility that will also accommodate all
scheduling, accounting and training
facilities. 

Using his personal philosophy of
“The only way to change the future is to
invent it”, Mike Kloepfer, Titan Trailers’
president and founder, has done just that
with the company’s new facility. “First
of all, we have created a state-of-the-art
green facility that incorporates the latest
technology and an ideal working envi-
ronment for our employees. Additional-
ly, by combining our R&D facility with

Final Finish, our engineering teams will
be able to keep an eye on product devel-
opment from the inception to the deliv-
ery stage.” 

The new training facility will be
used to keep everyone up-to-date on
everything including the latest equip-
ment, software and safety initiatives. 

The new building features see-
through energy-efficient overhead doors
to let in the most light possible. There
are light sensors strategically positioned
to monitor the overall brightness inside.
The sensors activate and deactivate the
low energy lights to maintain a consis-
tent level of brightness indoors. As the
sun rises, the lights shut down and con-
tinue to shut more down throughout the
day until late afternoon when they begin
turning back on. The south facing trans-
parent doors also assist the heating
process by delivering extra radiant heat
to the building. On sunny winter days,
the floor heating system will not need to
turn on because the radiant heat from the
doors will warm the shop by about 2º.

Another unique feature of this
building, according to Kloepfer, is the
in-floor heating system. This method
was chosen for employee comfort and
efficiency. Titan’s original facility will
continue to house its head office, pri-
mary manufacturing and production
engineering departments.
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MONTHLY CROSSWORD BY Myles Mellor

ACROSS

DOWN
1. ___Technics, Conergy Systems USA former name
2. Chinese philosophy

3. LEED part
4. Behold's partner
6. Clean ___, one strategy to help the 
ports become more green
7. Pressure measure
8. In the direction of
9. ___-EPURON Solar Center, 
Pennslyvania's renewable energy 
project
10. All grades of paper
16. Nap
17. Environmental agency
20. Beer
21. Nevada city, abbr.
22. Wire service
23. GEEP part
25. Computer option
26. Very long time
28. ___Boost, Ford's green engine 
option
32. ___ broke, waste paper produced 
during the paper making process
33. Succeed

34. Baby's first word?
37. One of Canada's largest 
electric waste recycling facilities 
locale
39. Rechargeable battery organiza-
tion
40. October birthstone
41. Cherry Crushed Concrete's 
new plant locale
43. Corporation that purchased 
Aerodyne Development
46. Edward G. ___, Pennslyvania's 
Governor
48. Church official
53. Poet Cummings
55. Electric vehicle, abbr.
58. Done, to a shoelace
60. Hawaiian food
62. 16th President
63. Apple or pecan
65. Let's say __ to destruction of 
our planet
69. Oakland baseball team

1. These types of cargo containers are now being used for          
framing systems
5. Port authority letters
8. Texas program to help reduce air polluting vehicles
11. United Airlines, abbr.
12. Air polluting gases
13. Catalina, for one, abbr.
14. Wild animal now showing up more and more in residential 
environments
15. Face feature
17. Emission reduction grants
18. Recycler of the Year organization
19. ___2Recycle, RBRC's recycling program
22. All stirred up
24. ___ Catoche, ship that will be recycled at the Esco Marine 
facility
27. Dallas ___ Field, airport working with the EPA
29. Negotiation tactic
30. Good grade of steel
31. Famous wizard
32. Residential trash, abbr.
34. St. Louis locale
35. Exist
36. That is, for short
38. Pleasant odor
41. Laughter sound
42. Pancreas and pineal
44. Oil company
45. __ Smith, Brad Pitt role
47. Ancient
49. Dieter's measurement
50. Will the 21st century be the __ of environmental improvement?
51. North eastern state
52. Healing plant
54. ___ School Bus USA, bus emission reduction project
56. Relaxation center
57. Hair holder
59. ___ Inc., processor and marketer of salvage vehicles
61. Savings account
63. Exercise class
64. Lennon lady
66. All right
67. Lyric poem
68. It gets you out of jail
70. ___ ferrous, metals which contain no iron
71. 2nd in the family
72. Fuel that is a form of vegetable oil

SOLUTION IS FOUND ON PAGE B7

Dell headquarters is now
completely green-powered

Dell is powering 100 percent of its
2.1 million square foot global headquarters
campus, home to more than 10,000
employees, with 100 percent green power,
the latest step in meeting the company’s
2008 carbon neutral commitment. 

“It’s time for our industry to take a
lead role in creating a clean energy future,”
said Paul Bell, president, Dell Americas. 

Dell is using all of the power generat-
ed from Waste Management’s Austin
Community Landfill gas-to-energy plant,
meeting 40 percent of Dell headquarters’
campus power needs. The remaining 60
percent comes from existing wind farms
and is provided by TXU Energy. 

Dell is also increasing green power
use for its Austin Parmer Campus from 8
to 17 percent. The company is a partici-
pant in Austin Energy’s GreenChoice®

power program. Dell is powering its Twin
Falls, Idaho, facility with 100 percent
green power, 97 percent of which is wind
power and three percent solar.

Increased efficiency and reduced
electricity use already implemented on
Dell’s central Texas campuses are expect-
ed to save the company nearly $2 million
annually. The purchase of green power
gives Dell price certainty on its operational
costs for power, and the company expects
cost benefits in the future.

Waste Management Recycle Ameri-
ca (WM Recycle America) announced
the appointment of Matthew Coz as vice
president of growth and commodity
sales. Coz, who previously served as
vice president of business development,
will lead the company’s business devel-
opment, eCycling, commodity sales,
brokerage, and international recycling
development initiatives.  

WM Recycle America also
announced the appointment of Don
Majka as vice president of the commod-
ity sales and brokerage group. Majka,
who most recently led the company’s
fiber marketing for the East and South-
east regions, will head up WM Recycle
America’s commodity sales and broker-
age activities, and will report to Coz.

Coz has over 20 years experience in
the industry, working the last nine at
WM Recycle America.

Majka has been with WM Recycle
America for more than fifteen years. 

Waste Management
Recycle America
announces
appointments
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Rates

CallShaughnessy.com
800-549-0490

QUALITY EQUIPMENT
NEW
USED Steel Buildings

Miscellaneous

EQUIPMENT FOR SALE

2005 Colmar P5.5260 Auto Logger,
approx. 3,000 hours, includes 75 ton
triaxle rolloff trailer, $230,000.

2004 Colmar 6260 baler with 800 ton
Shear, $425,000.

1999 IPS Model CD965HS Baler,
excellent condition, $65,000.

2003 Fuchs MHL360 material han-
dler w/25kW gen-set, $146,500.

2006 Big MAC QS car crusher,
$106,000.

Koehring 6644-7 with LaBounty
MSD70 shear, $125,000.

SEE MORE EQUIPMENT AND     
PHOTOS ON DADECAPITAL.COM 

800-823-9688

NEXT DEADLINE:  
May 16

Call today!  877-777-0737

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

Businesses Software

888-763-8725

We offer the most complete 
software available for:

Call for a 
FREE demo!

• Billing
• Scales
• Routing
• Dispatching 
• Commodity Tracking

The Environmental Protection
Agency (EPA) announced the availability
of almost $50 million in grant funding to
establish clean diesel projects aimed at
reducing emissions from the nation’s
existing fleet of diesel engines. 

The unprecedented sum, which was
authorized by the Energy Policy Act of
2005 and funded for the first time this fis-
cal year, will be administered by EPA’s
National Clean Diesel Campaign (NCDC)
and its network of seven collaboratives,
made up of EPA regional offices and pub-
lic and private sector partners. 

Diesels are the economic workhorses
of the nation, and over the past decade,
EPA has set stringent new particulate and
nitrogen oxide standards for most types of
new engines. The funding is aimed at
reducing emissions from the existing fleet
of 11 million diesel engines that pre-date
these standards. Addressing the existing
fleet is important because diesels remain
in use for decades. 

State, local, regional and tribal gov-
ernments can apply for the grants, as well
as non-profits and institutions with trans-

portation, educational services and air
quality responsibilities.  

The grants are targeting school or
transit buses, medium and heavy-duty
trucks, marine engines, locomotives and
nonroad engines. Grant recipients can use
a variety of cost-effective emission reduc-
tion strategies, such as EPA-verified retro-
fit and idle-reduction technologies, EPA-
certified engine upgrades, vehicle or
equipment replacements, cleaner fuels and
creation of innovative clean diesel financ-
ing programs.  

Some EPA regional offices have
already started issuing requests for grant
applications, called Requests for Propos-
als (RFPs), and, along with EPA head-
quarters, will continue to roll them out
throughout the spring. 

NCDC uses a proactive, incentive-
based approach to achieve environmental
results. More than 400,000 existing diesel
engines have already been retrofitted dur-
ing the campaign’s first few years, cutting
harmful emissions by nearly 300,000 tons. 

More information is available at
www.epa.gov/cleandiesel.

$50 million made available
to clean up diesel engines 

COMPLETE SYSTEM

Available in 60 days - just enough
time to get your foundation in place.

CALL  •  CALL  •  CALL

Infeed Conveyors
Eddy Current System

Many extras parts and castings.

NOW
INCLUDES EVERYTHING YOU NEED
   TO START SHREDDING

Motor Controls

80104 with 2,500 h.p. AC motor

See it in operation!

Have your complete system in
60 days!! NOT one year or more!

Automobile Shredder

800-823-9688

Won’t last long in this market!

GREATGREAT
Condition!Condition!

Solution for crossword on page B6.



800-823-9688
Fax 419-931-9001

www.DADECapital.com

A
Capital Corp.

ccD

FINANCINGFINANCING
LOANS or LEASES

BANK RATES

ANY WASTE OR RECYCLING EQUIPMENT
NEW OR USED

for thefor the
SALVAGE, ALVAGE, RECYCLING ECYCLING & & 

WASTEASTE INDUSTRIESNDUSTRIES

FINANCINGINANCING OPTIONSPTIONS
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