
Blending crumb rubber
made from scrap tires into
asphalt formulations to pave
roads is a winning strategy – one
being adopted by more and more
state departments of transporta-
tion (DOTs). Rubber modified
asphalt (RMA) is a closed-loop
recycle process that takes scrap
tires off the road, keeps them out
of landfills, and makes for lower
cost, better quality roads. 

Earlier this year, Florida’s
DOT (FDOT) became the latest
state to create new specifications
that ease the way for more
paving using rubberized asphalt,
thereby further opening compe-
tition with conventional poly-
mer-asphalt formulations. 

Asphalt, also called bitu-
men, is a sticky, black and
highly viscous liquid or semi-
solid form of petroleum. It’s
found in natural deposits or may
be refined as a product. 70 per-
cent of all asphalt/bitumen is
used in road construction as a
binder mixed with aggregate to
create asphalt concrete. 

Currently, states have either
standard specification for blend-
ing in rubberized asphalt, or spe-
cial provisions. Twelve states
have standard specs where rub-
berized asphalt has been used
for many years and is readily
accepted. In addition, about half
the states have some type of spe-
cial provision in their spec books
to allow its use. 

There are three basic ways
of putting recycled rubber into
asphalt paving:

1. The asphalt-rubber (AR)
binder first developed in the
1960s has an American Society
for Testing and Materials, speci-
fication ASTM D6114, is
defined as “a blend of paving
grade asphalt cement, ground
recycled tire (vulcanized) rubber
and other additives, as needed,
for use as binder in pavement
construction. The rubber shall be
blended and interacted in the hot
asphalt cement sufficiently to
cause swelling of the rubber par-
ticles prior to use.” 

This binder is heavily mod-
ified and has about 20 percent
rubber with rubber particles 2
mm and smaller in size. It is
comparable to an asphalt modi-
fied with 7 percent polymer and
can be used in reduced thickness
compared to regular asphalt.

This binder is widely used in
Arizona, California and Texas,
and being used more frequently
in the Northeast U.S. and in
Canada. 

Cost savings can be
achieved with AR mixes through
reduced thickness designs that
have been validated in tests in
several states, and in practice in
California. (California has been
using AR successfully for over
30 years). Generally, a two inch
AR Gap Graded Mix has the
same structural value as a four
inch unmodified dense graded
mix. The AR friction courses
can be placed in 12 mm lifts on
asphalt and 25 mm lifts on con-
crete and can last 7 to 15 years
without maintenance depending
upon preexisting conditions. In
some cases, total asphalt cost
can be reduced by 50 percent
with the reduced thickness. 

2. Then there’s the Polymer
Switch, Performance Graded
(PG) binder where rubber is 8 to
12 percent with a 0.5 mm parti-
cle size. It can be used in any
type of asphalt mix. This binder
is being routinely used in
Florida, Louisiana, Missouri,

and recently in Arizona and
Texas in the place of polymer
modified asphalt. Louisiana was
the first state to allow the use of
fine grind rubber in the place of
SBS (styrene-butadiene-styrene)
polymer at the bidder’s option.
This binder can provide a 15
percent reduction in modified
asphalt costs since recycled tire
rubber has a much lower cost.
Louisiana’s DOT has seen a $2
to $5 dollar savings per mix ton
when rubber is used instead of
polymer.

3. Finally, there’s a mix
additive, often called Plant Mix.
This crumb rubber is also small,
0.5 mm and smaller and can be
used in almost all asphalt mixes.
Georgia’s DOT currently allows
the use of Plant Mix rubber in
certain projects. This mix pro-
vides a lower cost than a poly-
mer modified mix since it is
made on demand using a simple
metered hopper. 

“The State of Florida has
had a long-term commitment to
the use of recycled materials,
such as recycled tires,” said Jim
Musselman, state bituminous
materials engineer for FDOT.

“Tire rubber is routinely used as
a modifier for asphalt binder in
pavements. In controlled
amounts, this product helps to
provide resistance to rutting and
cracking. Under the right condi-
tions, rubberized asphalt can
minimize the impact on limited
resources and help to achieve
Florida’s goal of longer lasting
roads and bridges.”

Musselman reported that
the new PG 76-22 specification
of 500-ton test sections were
placed on 4 FDOT construction
projects at various locations
around the state. In addition, test
sections were also placed at the
National Center for Asphalt
Technology test track and at
FDOT’s Accelerated Pavement
Test Facility. “Constructability
and short-term performance was
good. While the evaluations at
both locations are still on-going,
performance to date has been
positive. It is our hope that over-
all performance of the material
will improve and its usage will
increase.” Musselman added. 

While there are a number of
ongoing projects in Florida that
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FOCUS:
Paper/Plastics Rubberized asphalt gains traction

by MIKE BRESLIN
mbreslin@americanrecycler.com

See ASPHALT, Page 4
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Curbside recycling is available to
more than half of American adults, but the
public could benefit from additional edu-
cation on what can be recycled, according
to a recent national survey. 

The survey, commissioned ahead of
Earth Day by the National Waste & Recy-
cling Association and conducted online by
the Harris Poll among more than 2,000
U.S. adults in April, found that two-thirds
of Americans are clear on what belongs in
recycling bins, indicating an opportunity
to expand the other third’s knowledge of
what can be recycled.

The survey found that more than half
of Americans (55 percent) confirm their
town or city offers “curbside collection” of
recyclables, which they place into a bin or
cart separate from their household trash
bin. Additionally, two-thirds of Americans
(67 percent) say they’re clear on what
materials go in recycling bins, and 64 per-
cent know it is necessary to rinse used
food containers before placing them into
recycling receptacles.

Yet, there is some room for improve-
ment on our recycling behaviors. For
example, the survey found that one item

causes particular confusion, as 39 percent
of Americans incorrectly believe it is
acceptable to recycle plastic bags by toss-
ing them into household bins. Plastic bags
can damage and even shut down recycling
facilities and should instead be recycled at
participating grocery stores.

The survey also uncovered that 1 in
every 10 Americans admit to having put
their trash into recycling bins or carts
when their own trash container was full,
and 1 in 5 admit they will place an item
into a recycling container even if they are
not completely sure it is recyclable.
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View products in action  
on our YouTube channel!2009 ELECTRIC TUB GRINDER

THE BLUE OX
POUND-FOR-POUND THE MOST EFFICIENT GRINDER ON THE MARKET.

Call today or visit us online to learn more.

888-210-0902
w w w.duratech.info
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Parks win award for reuse
of cargo containers

King County Parks, located in Wash-
ington State, took top honors for their eco-
friendly cargo camping containers.

King County Parks’ popular cargo
container-turned-camping structure at
Tolt-MacDonald Park near Carnation
has been honored with the “Spotlight
Award for Innovative Facility” from the
Washington Recreation and Parks Asso-
ciation.

The camping container has been a
hit with visitors to Tolt-MacDonald Park
and Campground since its installation
among the tall trees and near the west
bank of the Snoqualmie River.

Campers have enjoyed the comfort
and convenience of the container,

including a double/single futon bunk and
a futon cot-sized chair that converts to a
bed. 

Radiant heat, LED lighting, a table
and bench set, and food storage are
among the additional indoor features,
while outside there is a deck, picnic
table and fire pit. 

Developed in partnership with the
King County Solid Waste Division
Green Tools program, the cargo camping
container has been retrofitted with sus-
tainable and recycled materials through-
out the design. The work resulted in a
facility that achieved the highest “Plat-
inum” rating on the King County Sus-
tainable Scorecard.

When was the last time your camping experience included staying in a repurposed cargo container? 
PHOTO COURTESY OF ELI BROWNELL | KING COUNTY PARKS

American recycling habits have room to improve

RadioShack and Call2Recycle®

stated that the battery collection and
recycling program is expanding to stores
in Hawaii and Puerto Rico. 

In 1994, Call2Recycle was estab-
lished as a non-profit stewardship pro-
gram to collect, transport and recycle
rechargeable batteries in order to keep
them out of the waste stream. Today
RadioShack, one of the first national
retailers to voluntarily participate, has
become Call2Recycle’s highest-volume
retail partner. Anyone can bring a cell
phone or used rechargeable battery into
any RadioShack for recycling, with no
purchase necessary. 

All RadioShack stores in the con-
tiguous U.S. offer the program to their
customers. This widespread program
participation is responsible for approxi-
mately 10 percent of Call2Recycle’s
total rechargeable battery and cell phone
collections to date. 

Call2Recycle
expands to
Hawaii and
Puerto Rico

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

What does a nosey pepper do? Get
jalapeño business.
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• 96" Big Grapple
• Approximate Weight 2,500 Lbs.

• Lifting Capacity 25,000
• Tines 5/8"

• 2 Yd. and Up Loader

• 72" Skid Steer
• Small Loader 
 Grapple

36" 36" 
Custom Custom 
GrappleGrapple

Designed for 
1½ to 3½ Yard Loaders
Larger and Smaller Sizes 
Available!

Skid Steer Skid Steer 
Buckets and Buckets and 

GrapplesGrapples

Excavator GrapplesExcavator Grapples

SCRAP SCRAP 
GRAPPLESGRAPPLES

Extreme 
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Replacement Replacement 
L-tines 42"–14'L-tines 42"–14'

CustomCustom
AssemblyAssembly

Shredder Shredder 
ForksForks

Custom AssemblyCustom Assembly

Replacement Flat TineReplacement Flat Tine

3-Pt.3-Pt.
Hook-upHook-up

4-Pt. 
Hook-upHook-up

QuickQuick
Coupler -Coupler -

JRB/ITJRB/IT

L5GLGRLGRLGR

PNEUMATIC AND SOLID

We Also 
Have: 

• Wheels 
• Tubes 

and Flaps 
• Retread 

Tires 
• Used 

Tires 
• New 
Tires

DT – Wide footprint for maximum 
contact and longer life. Deeper 
lugs for a better bite. Ideal for 
softer soil conditions and dirt 
areas.

SM – Wide footprint for maximum 
contact and longer life. Ideal for 
use on dry asphalt and concrete 

Ideal for 
Scrap and 
Auto Salvage 
Operations!

SKID STEER, SKID STEER, 
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LG – Wide footprint for maximum 
contact and longer life. Best for 
use in areas with sharp debris. 
Ideal for use on dry and wet 
asphalt or concrete surfaces.
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 100’s of in-stock items
 Heavy ply tires  Reduced fl ats

Most Items 

Shipped Same Day!

Deals On

New And Used 

Equipment!

Bucket ForksBucket Forks

10–15 ft. 10–15 ft. 
Vertical Vertical 

TinesTines

Skid Skid 
Steer Steer 

Universal Universal 
QCQC

BUD ROBERTS COMPANY, INC.
3027 SUMMER OAK PLACE, BUFORD, GA 30518

Office: (678) 546-8691 • Fax: (678) 546-8692 • Nationwide Toll Free: (800) 955-8288
FOR INFO ON SPECIFIC ITEMS, SEND YOUR REQUESTS TO:  sales@budrobertsco.com

www.budrobertsco.comwwwwwwwww..bbbuuudddrrrooobbbeeerrrtttssscccooo..cccooommm

SAVE $100
on any purchase over $2,000 when you mention this ad.

Limit one coupon. Offer expires 6/30/2014.
d.

COUPON

with Bud!with Bud!

Recyclers seek elimination
of trade barriers for
environmental goods

Institute of Scrap Recycling Indus-
tries (ISRI) chief economist Joe Pickard
testified before the U.S. International
Trade Commission (ITC) at a hearing to
examine the economic impacts of barriers
to the free trade of environmental goods.
Given the critical role the recycling
industry plays in global trade and the
environment, Pickard called for the ITC
to include all scrap commodities and
equipment in its classification of environ-
mental goods. He also testified that elimi-
nating tariff barriers would benefit the
industry, our balance of trade and the
environment.

“The export of environmental goods
such as scrap commodities and recycling
equipment are not only good for the
health of the planet, but also have positive
impacts on our balance of trade,” Pickard
testified. “The United States has already
leveled the playing field for the importa-
tion of recycled commodities including
recovered paper and fiber, metals and
plastic scrap, as well recycling equipment
such as shredders, balers, shears, cranes,
material handlers, conveyors, magnetic
separators and spectro analyzers. At the
same time, U.S. exporters face significant
trade barriers including import tariffs that
restrict the free flow of these goods.”

In 2013, the United States exported
42.8 million metric tons of commodity
grade scrap to 160 destinations world-
wide for the manufacture of new 
products. These activities generated $24

billion in export sales and significantly
helped the U.S. trade balance. In terms of
volume, scrap materials are among the
nation’s largest commodity exports. In
addition, U.S. exports of recycling equip-
ment totaled $435 million in 2011 as
export sales accounted for 15 percent of
total scrap equipment revenues.

Tariff duties were applied to nearly
$700 million worth of U.S. ferrous scrap
exports and $300 million worth of recov-
ered paper exports last year, while U.S.
exporters also face a range of import tar-
iffs on the trade of nonferrous metal scrap
and plastic scrap exports as well. In con-
trast, harmonized tariff data show that
there are no general duties imposed by
the U.S. on the import of recovered paper
and fiber, ferrous and nonferrous scrap, or
plastic scrap. Similarly, there is a signifi-
cant discrepancy between the tariff barri-
ers faced by U.S. exporters of recycling
equipment and the treatment of equip-
ment imports into the United States.

“Eliminating tariffs overseas would
clearly provide a significant boost to
U.S. exporters of recycled goods and
recycling equipment and would have
positive implications for the U.S. bal-
ance of trade,” said Pickard. “ISRI fully
supports the ITC’s timely and much-
needed investigation and would wel-
come the inclusion of the full range of
scrap and recycling equipment in this
and future examinations.”

Lowe’s to pay $18.1 million
for illegally dumping waste

San Diego County District Attorney
Bonnie M. Dumanis disclosed that the
Environmental Protection Unit, working
with 31 other state District Attorneys and
two city attorneys, obtained an $18.1 mil-
lion settlement against North Carolina-
based Lowe’s Home Centers, LLC for
environmental violations.

The judgment is the culmination of
a civil enforcement action filed in
Alameda County and led by the District
Attorneys of Alameda and joined by San
Diego and other counties claiming that
more than 118 Lowe’s stores throughout
the state unlawfully handled and dis-
posed of various hazardous waste and
materials over a 6.5 year period. The
material included pesticides, aerosols,
paint and colorants solvents, adhesives,
batteries, mercury-containing fluores-
cent bulbs, electronic waste and other
toxic, ignitable and corrosive materials.

Between 2011 and 2013, investigators
from the Alameda and San Diego County
District Attorney’s offices and from the
California Department of Toxic Substances
Control, along with regulators from San
Diego Department of Environmental
Health and others statewide, conducted a
series of waste inspections of dumpsters
belonging to Lowe’s stores. The inspec-
tions revealed that Lowe’s was routinely
and systematically sending hazardous
waste to local landfills throughout Califor-
nia that were not permitted to receive that
waste. The inspections also revealed that at
some Lowe’s stores, instead of recycling
batteries and compact fluorescent light
bulbs that the company had gathered from

customers at store recycling kiosks as part
of a program to responsibly reduce waste,
employees were unlawfully discarding
these items directly into the trash.

There are eight Lowe’s stores in San
Diego County and all eight stores were
found to be unlawfully disposing haz-
ardous waste, including numerous contain-
ers of paint, fluorescent bulbs, batteries
and aerosol cans.

Under the final judgment, Lowe’s
must pay $12.85 million in civil penalties
and costs. An additional $2.1 million will
fund supplemental environmental projects
furthering environmental protection and
enforcement in California, and Lowe’s will
fund hazardous waste minimization proj-
ects of $3.2 million. 

Lowe’s was cooperative throughout
the investigation and has adopted enhanced
policies and procedures designed to elimi-
nate the disposal of hazardous waste prod-
ucts in California. Hazardous waste
produced by California Lowe’s stores
through damage, spills and returns is being
collected by state-registered haulers, taken
to proper disposal facilities and properly
documented and accounted for.
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are using the new specification, only six of
them have actually started placing the
asphalt layers that include asphalt rubber.
According to Musselman, no significant
problems have been encountered.

“The update to Florida specifications
requires storage stability so that the rubber
will not separate from the asphalt,” said
Doug Carlson, vice president of asphalt
products at Liberty Tire Recycling. 

Liberty, the largest provider of tire
recycling in the U.S. reclaims more than 33
percent of the nation’s discarded tires and
annually converts more than 140 million
tires into raw material for sustainable prod-
ucts. The company operates two scrap tire
recycling facilities in Florida. 

“Florida’s old rubberized asphalt spec-
ification did not have any equipment
requirements for the manufacturing and
storage of the binder. There had been some
problems with separation and it was non-
homogenous when used. The rubber went
to the bottom of the tank and all of asphalt
would be at the top of the tank. That was
because there were no equipment require-
ments for an agitation system during 
storage,” said Carlson. 

According to Carlson, the Florida
specification is now a performance graded
standard. It allows rubberized asphalt to be
used in any type of mix, but is designed for
use in mixes for heavy traffic and high
pavement surface temperatures. 

“There are benefits to the paving con-
tractor,” Carlson said. “The new specifica-
tion requires a suspension agent to keep the
rubber suspended in the liquid so the
advantage to the contractor is that their nor-
mal polymer tanks can easily be used to
handle rubberized asphalt. This can be a

significant cost saving since rubberized
asphalt generally costs from 5 to 15 percent
less than polymer asphalt. Rubber costs less
than the asphalt liquid and if asphalt prices
stay high, it could make sense to put rubber
into regular asphalt, even if a modifier is
not needed. The market will decide.” 

The change in the Florida specification
also allows the use of cryogenically pro-
duced crumb rubber. Cryogenic crumb rub-
ber refers to the grinding of scrap rubber at
temperatures near minus 80°C using liquid
nitrogen or commercial refrigerants,
whereas ambient or mechanical grinding
rubber reduction happens at or above nor-
mal room temperature. 

Ryan L. Alleman, sales director for
coatings, asphalt and construction materials
at Lehigh Technologies in Tucker, Georgia,
said, “Lehigh Technologies is the world’s
largest producer of micronized rubber pow-
der (MRP) and ground tire rubber (GTR);
however, we are not a tire recycler. We pur-
chase scrap rubber in the form of chips
from recyclers throughout the U.S. and fur-
ther reduce it to finer powders through our
patented manufacturing process. 

“We rely on hard technical data to help
develop the specialty chemical industries
we serve, through research completed
either at our applications and development
center in Tucker or at industry partner labs.
One of our recent studies was a joint devel-
opmental project completed at the National
Center for Asphalt Technology. It assessed
nearly a dozen rubber powder products that
differentiated in grinding technique and
particle size in both a liquid binder and in
mix designs. The conclusion affirmed that
particle size and surface area have a signifi-
cant impact on the performance of a rubber
modified asphalt binder while grinding
technique proved to be insignificant. This
has helped shed light on how the various
properties of GTR and MRP affect an

asphalt binder and has supported multiple
states in the updating of their GTR specifi-
cations to allow the use of cryogenic rub-
ber, Florida being one of them,” he stated. 

Florida is a pioneering state in RMA
and related product specifications and many
states that are now pulling together their
program look to the rubber powder experi-
ences of states like Florida to support their
program’s development. This is why we felt
it was important to pull together industry
and state leaders to create a study relevant
to today’s activities,” concluded Alleman. 

Tire manufacturers are also supporting
the use of RMA. Bridgestone Corporation,
the world’s largest tire-rubber company, is
an active proponent. 

John Sheerin, environmental director
of retail operations for Bridgestone Amer-
ica was asked about his company’s support
of rubberized asphalt and the new Florida
specifications. 

“Bridgestone has an initiative called
Tires4ward, where we envision a waste-free
tire industry. We want to make sure that for
every new tire we sell in the U.S. a spent
tire goes to a valuable purpose. One of the
best is rubberized asphalt. This is a technol-
ogy that’s been slowly developing over
many years and we think that it’s a very
favorable time to emphasize rubberized
asphalt. Not only does the material last
longer on the roads and have lower mainte-
nance costs, but the economics are now
becoming favorable on the original install
costs as well. It’s getting to the point where
the question is: Why wouldn’t you use rub-
berized asphalt? 

“The new Florida specification is a
significant development. Road building is
very particular and Florida’s new specifica-
tions should enable road construction engi-
neers and contractors to speak the same
language. For Florida to take this step and
lay it out clearly for all the engineers makes
it simple and standardized for the entire
state and should improve the volumes of
rubberized asphalt used. That will assure
that the RMA being laid down meets the
high quality standards necessary to make
sure that our roads are better.” 

Last year Bridgestone held confer-
ences in Tennessee and Ohio for the pur-
pose of promoting the greater use of
asphalt rubber. “The engineers and regu-
lators from the DOTs who attended
those conferences were very favorably
impressed. The indications we received
from those seminars was that the use of
the material would continue to increase,”
Sheerin said. 

It appears that increased state interest
in rubberized asphalt is not only a great
recycling story, but also one that saves tax
payer dollars while paving the way for
more durable roads. 

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

2011 Sierra 5000 Baler | $275,000 150 HP with 2,445 hours, orange peel grapple, air compressor.
1996 MAC Crusher Portable Remote | $42,500 Rebuilt diesel engine, remote control. Located in Central FL.
1994 E-Z Crusher Elec. Stationary | $35,000 No automation. Located in Northern IA.
2007 OverBuilt Crusher | $85,000 Remote control - Hyd. landing gear. Located in Huron, SD.

More trades coming in weekly, check them out on our website!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2009 E-Z Baler 
1,200 hours. Serviced and well-maintained.  

Located in Kentucky. $115,000.

2005 Al-jon 580 Baler
Loaded - 520 hours on new motor. $225,000.

2013 OverBuilt Logger/Baler
Loaded - full rotation, air compressor, 

hydraulic landing gear. $380,000.

2010 E-Z Crusher Elec. Stationary
248 hours. Fully automated. Like new. 

Located in Northern Iowa. $90,000.

Asphalt
■Continued from Page 1
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Engineered Solutions for Moving Your 
Materials in the Right Direction

SCRAP MANAGEMENT AND MATERIAL HANDLING SOLUTIONS 

YOUR JOB IS TO KEEP THE SCRAP COMING. OUR JOB IS TO TAKE IT AWAY.

• Shuttle Conveyors   • Diverter Chutes   • Rotating Chutes
• Sensor-driven performance to ensure level loading
• Laser sensors detect trailer scrap levels to move shuttle as 
 necessary for even loading. Increases scrap value and reduces cost 
• Allows for installation of weigh scales for improved accuracy of   
 scrap loading

Put the experience of an industry leader to work in your 
facility with engineered solutions for scrap management. 
Choose the leader of multiple container load-out systems. 
Numerous design options available:

www.Mayfran.com • 877.MAYFRAN
scrapinfo@mayfran.com

  

The municipal waste collection,
recycling, and disposal industry in Penn-
sylvania contributes more than $4.2 bil-
lion a year to the state’s economy and
supports more than 26,000 jobs, accord-
ing to a new research report prepared by
the Philadelphia consulting firm Econ-
sult Solutions, Inc., for the Pennsylvania
Waste Industries Association (PWIA). 

PWIA is the Pennsylvania chapter
of the National Waste & Recycling
Association and represents private-sec-
tor recyclers, haulers, and landfill opera-
tors. The report’s conclusions are based
on accepted economic methodology,
using official state and national data and
information collected in a survey of
Pennsylvania landfill operators, haulers,
and recyclers.

PWIA president Mark Pedersen
said the municipal waste industry col-
lects, hauls, and disposes of 8.6 million
tons of Pennsylvania municipal solid
waste annually. “Along with that, we
have also evolved into the ‘front end’ of
recycling in Pennsylvania,” he said.
“Our members collect, haul, separate,
and process recyclables that become the
feedstock for re-use and re-manufacture
into new products. Recycling has
become the fastest-growing component
of our industry.”

The amount of materials recycled in
Pennsylvania grew from 4.8 million tons
in 2006 to 5.85 million tons in 2011, an
increase of 20 percent, according to the
report. About 30 percent of Pennsylva-

nia’s recycled commodities are exported,
which brings new money into the state
economy.

Pedersen said private-sector compa-
nies in the industry have helped make
recycling more attractive and effective
by investing heavily in single-stream
processing technology. In just the period
of 2010 to 2012, the report shows, the
industry has invested $400 million in
capital improvements. The report found
that single-stream recycling increased by
almost 150 percent between 2006 and
2011 and now accounts for 43 percent of
all materials recycled in Pennsylvania.

Single-stream generates higher par-
ticipation in recycling because it doesn’t
require consumers to separate materials
such as glass, paper, and aluminum. Sep-
aration is done at a processing facility,
often by machines with sophisticated
sorting devices. This leads to significant
increases in recycling rates, even within
communities that already provide curb-
side collection of recyclables.

According to the report, about half
of the industry’s $4.2 billion statewide
annual economic contribution is in the
form of direct annual operating expendi-
tures and employment within the munic-
ipal waste industry – roughly $2.3
billion. The industry directly provides
jobs to about 12,000 people at an aver-
age wage of $55,000 per year.

The other half of the economic con-
tribution occurs in the form of indirect
and induced impacts – ripple economic

activity and employment “across a mul-
titude of industries” that do business
with and provide services to the munici-
pal waste industry.

The report noted that Pennsylvania
has more than 2,200 operations involved
in the collection and processing of recy-
clables, about 500 manufacturers that
use recycled materials, and another thou-
sand enterprises involved in reuse and
remanufacturing.

“This kind of ‘downstream’ activity
is an important part of the contribution
the industry is making to the economy,”
Robert Bylone, president of the Pennsyl-
vania Recycling Markets Center, said.
“I’m glad to see the documentation in
this report about the growing emphasis
on recycling in relation to disposal that,
in part, is occurring in response to the
expansion of private markets. We con-
tinue to develop the efforts of the RMC
and its partners producing results that
greatly benefit the economy of
Pennsylvania.”

The report also said the municipal
waste industry annually generates about
$250 million in various taxes and fees to
state and local governments, including
about $80 million a year in state dis-
posal, recycling, and environmental fees
and about $60 million a year in pay-
ments to municipalities that host dis-
posal facilities.

Waste and recycling industry contributes
$4.2 billion to the Pennsylvania economy

What is the difference between ignorance and apathy? I don’t know, and I don’t care.

The City of Houston has partnered
with the Carton Council of North America
to launch a new recycling awareness cam-
paign aimed at encouraging residents to
recycle their food and beverage cartons.
This campaign will follow the city’s recent
expansion to an automated recycling pro-
gram, all designed to make recycling as
convenient as possible for residents. 

The City of Houston is a part of a
national movement of communities large
and small to add cartons to their recycling
programs. Houston residents can recycle
their cartons in their green recycling bin or
cart, or at one of the city’s recycling drop-
off centers. The Solid Waste Management
Department continues to expand its popu-
lar automated curbside recycling program,
with 210,000 homes now receiving these
services, and future expansions scheduled. 

In addition to the Carton Council, a
key sponsor of the campaign includes
WhiteWave Foods. Because the vast
majority of WhiteWave’s products are
packaged in cartons, the company is com-
mitted to ensuring that consumers learn
about the availability and importance of
carton recycling. 

Made mainly from paper, lightweight
and compact in design and with a low car-
bon footprint, cartons have proven to be a
sustainable packaging solution that is
growing in use for a variety of liquid and
food products. Including cartons as an
accepted material in curbside recycling
programs offers a more cost-efficient
option and is a needed component for
communities interested in achieving Zero
Waste goals.

Houston to
recycle cartons

For a direct link to the full study,
view this article on

www.AmericanRecycler.com.
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SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

Michigan Governor Rick Snyder
disclosed a statewide plan designed to
increase residential recycling access
statewide. He also appointed a nine-
member Michigan Recycling Council to
guide the plan’s implementation.

In his November 2012 Special Mes-
sage on Energy and the Environment,
Snyder called on the Department of
Environmental Quality (DEQ) to assem-
ble a stakeholder group tasked with
developing a plan. The governor pre-
sented his plan during a tour of Clean
Tech Inc., Michigan’s largest plastic bot-
tle recycling plant, near Monroe.

“Michigan has a strong tradition of
protecting and enhancing its environ-
ment,” Snyder said. “But when it comes
to recycling, we must do better. Michi-
gan trails other Great Lakes states and
much of the nation in residential recy-
cling. It’s a complex challenge but one
that we can address. This plan puts us on
the right path.”

Michigan’s recycling rate for resi-
dential household waste is about 15 per-
cent. The national average is 35 percent.
A recent study concluded more than
$435 million in recyclable metal, glass,
paper and plastics goes from Michigan
households to Michigan landfills each
year.

“States with healthy recycling pro-
grams have found that, in addition to
reducing pressure on landfills and help-
ing the environment, recycling creates
jobs and opens markets for recovered
materials,” Snyder said. “We’ve been
throwing away money for decades.
Addressing this issue is simply the right
thing to do.”

The 15 point plan focuses on 4 key
areas:

•Benchmark and measure progress
– including developing ways to better
track Michigan’s recycling rate and doc-
ument the progress of the state’s effort.

•Public education and technical
assistance for communities – other states
report that an informed and supportive
public is a key to increasing recycling,
along with providing tools for local gov-
ernments to develop local programs.

•Provide convenient access – suc-
cessful recycling programs feature con-
venient access at the local level.

•Develop markets – stimulation of
market opportunities for recycled prod-
ucts will be addressed with grants and
other economic incentives.

The DEQ drafted the plan in coop-
eration with 45 key stakeholders includ-
ing recyclers, landfill operators,
manufacturers, waste haulers, bottlers,
grocery store operators and others.

The effort is supported by a $1 mil-
lion appropriation in the governor’s rec-
ommended fiscal year 2015 budget,
along with $500,000 in DEQ pollution
prevention grants that will be committed
to support local recycling programs over
the next 2 years.

Appointees to the newly created
Michigan Recycling Council are:

•Michael Csapo, of Fenton, will
represent the recycling community and
is the general manager of Resource
Recovery and Recycling Authority of
Southwest Oakland County. 

•Jim Frey, of Detroit, will represent
academics and consultants. He is chief
executive officer and co-founder of

Resource Recycling Systems and has
over 30 years of expertise in environ-
mental program development both in
public service and private enterprise.

•Linda Gobler, of Lansing, will rep-
resent the retailers on the council. She is
president and chief executive officer of
the Michigan Grocers Association,
where she has served in multiple capaci-
ties for the past 28 years. She previously
served as a legislative analyst for the
Michigan House of Representatives and
as an administrator for the Greater Lans-
ing Urban League. 

•Jim Kulp, of Dexter, will represent
the processors. He has worked 32 years
with Plastipak Packaging, and currently
is the operations manager for Clean
Tech Inc., the state’s largest bottle recy-
cling facility.

•Bill Lobenherz, of Lansing, will
represent the bottlers. He has served as
the president of the Michigan Soft Drink
Association for more than 25 years. He
has also worked as an attorney for
Dykema Gossett PLLC, as vice presi-
dent of Wayne State University, the legal
counsel for Michigan School Board
Association, and as a drafter for the Leg-
islative Service Bureau.

•Kerrin O’Brien, of East Lansing,
will represent environmental interests.
She is the executive director of the
Michigan Recycling Coalition and has
also worked as an independent consult-
ant, executive director of the Mid-
Michigan Environmental Action
Council, resource recovery agent, and a
grant coordinator.

•Tonia Olson, of Lansing, will rep-
resent waste haulers, waste industry,
and landfill owners and operators. She
is the director of governmental and
community relations for Granger. She
also chairs the Michigan Chamber
Energy and Environment Committee.
She has worked as a director of market-
ing and communications and as a recy-
cling coordinator. 

•Elisa Seltzer, of Levering, will
represent public and community 
interests. She has been the public
works director for Emmet County for
24 years. She has also worked as a
curbside recycling coordinator and per-
sonnel coordinator for Recycle Ann
Arbor.

•Doug Wood, of Muskegon, will
represent local government and regions.
He is the director of the Kent County
Department of Public Works. He has
also worked as the executive vice presi-
dent of ECH Recycling Inc., a project
manager for a county resource recovery
agency, the manager of a county waste-
to-energy project, and as manager of
the environmental health division of a
county health department.

All members are appointed to a
two year term on the council.

Michigan unveils statewide recycling initiative

Al l  members of the
new recycl ing counci l

are appointed to a
two year term.
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The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

We have a new Iron Pack Baler in stock 
and ready to begin work.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!
• Low Operating Cost
• Flip the Tip without Rebuilding!
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OE REPLACEMENT STARS

Elder
Rubber Co.

Contact Clayton@ElderRubber.com
800-231-2099

www.ElderRubber.comDALLAS, TEXAS

ELDER RUBBER EXCLUSIVE FORMULA. LONG WEAR & GOOD MOVEMENT. CUSTOM UNITS TO FIT YOUR SPECS.

6 Finger
Double Wide

12 Finger Large
and Small

25.5” OCC
Replacement Discs

Two-piece 6 Finger Double
Wide with Hub and Hubless.

Triangle to replace the small 12 finger.

CUSTOM REPLACEMENT STARS

At the 14th International Automo-
bile Recycling Congress (IARC 2014)
in Brussels, the industry painted a new
picture of the future of sustainable
automobile production and recycling.
New regulations at EU level as well as
innovations in the field of auto manu-
facturing are leading to major changes
in the recycling of numerous materials. 

At the IARC, representatives of
major recycling companies, car manu-
facturers, authorities and researchers
discussed how the industry can – and

indeed must – rise to meet the chal-
lenges of upcoming new regulations
and changing trends in auto manufac-
turing. 

New energy sources and drive sys-
tems demand innovative, sustainable
recycling processes. The increasing
electrification of drive assemblies in
cars calls for technologies capable of
recycling new types of manufacturing
materials and electric drive components
when dismantling the vehicles at the

Automobile recycling on
the threshold of a new era

AUTOMOTIVE

See AUTO RECYCLING, Page 9

The BMW i3 is powered by an emission free electric motor.
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866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

end of their life cycles. The process
produces various metal compounds and
electronic wastes, which can then be
recovered and sold to a new market to
generate added value. 

“Business with rare metals will
reach new dimensions with the para-
digm shift to renewable sources of
energy,” said Roger Burri, manager of
Air Mercury AG, a company that spe-
cializes in reusing metals obtained
from recycling processes. 

E-mobility will be the buzzword of
the future, Olivier François, vice chair-
man of the IARC Steering Committee,
is also convinced. How can we replace
our limited supply of fossil fuels in the
medium term, and how can we gener-
ally reduce the consumption of and the
demand for energy in society? 

In his speech, Peter Kronschnabl,
president and chief executive officer of
BMW in Belgium and Luxembourg,
explained ways of utilizing new 
materials in the field of automotive
manufacture and the transformation
that is leading to the use of new energy
systems. He even brought along his
favorite example for test drives – the
BMW i3. Powered by an emission-free
electric motor, the BMW i3 provides
urban mobility wherever it is really
important such as in city centers that
have long since introduced driving
restrictions for certain types of 
vehicles.

New high-voltage lithium-ion batter-
ies enable electric vehicles to cover greater
distances without refueling, but also raise
new questions about the end-of-life dis-
posal of their components. In this field, the
industry still needs to develop suitable
solutions, especially since the EU is intro-
ducing new regulations that set tougher

standards for vehicle recycling. With the
new End of Life Vehicles Directive, as of
January 2015, the EU requires that 85 per-
cent of a car’s components are either recy-
cled or reused in the production process –
and that 95 percent of the production

materials are recovered in the recycling
process and disposed of professionally.
However, the question of whether and, in
particular, how these targets and specifica-
tions can be implemented, was not conclu-
sively answered at the IARC. 

Auto recycling
■Continued from Page 8

AUTOMOTIVE

Ryder Truck settles with EPA
Ryder Truck Rental Inc. has agreed

to pay a $22,500 penalty to settle alleged
violations of underground storage tank
(UST) regulations at the company’s
facility located at 6605 Governor Printz
Boulevard in Wilmington, Delaware, the
U.S. Environmental Protection Agency
(EPA) disclosed.

EPA cited the company for not
complying with safeguards designed to
prevent, detect and control leaks of
petroleum and other hazardous sub-
stances from USTs. The alleged viola-
tions involved 2 diesel fuel USTs, each
with a 12,000 gallon capacity. 

According to EPA, the company
failed to conduct required leak detection
measures for various periods totaling
more than six months, and failed to
respond in a timely manner to a sus-
pected fuel leak in 2009. These alleged

violations were documented in an EPA
inspection in April 2012 as well as sub-
sequent document requests.

As part of the settlement, the com-
pany did not admit liability for the
alleged violations. The settlement
penalty reflects the company’s coopera-
tion with EPA in correcting the alleged
non-compliance and resolving this
matter.

With millions of gallons of petro-
leum products and hazardous substances
stored in USTs throughout the U.S.,
leaking tanks are a major source of soil
and groundwater contamination. EPA
and state UST regulations are designed
to reduce the risk of underground leaks
and to promptly detect and properly
address leaks, thus minimizing environ-
mental harm and avoiding the costs of
major cleanups.

Mercedes-Benz sets pricing
for new B-Class Electric Drive

Mercedes-Benz USA disclosed its
pricing for the all-new MY14 B-Class
Electric Drive, which is the first electric
offering for the brand in the U.S. 

The B-Class Electric Drive is priced
at $41,450, excluding $925 destination
and delivery. Customers may be eligible
for federal tax credits (which run up to
$7,500) or state/local tax credits, which
further enhance the overall offering.

The B-Class Electric Drive will
launch in summer of 2014.

The MY14 B-Class Electric Drive
includes the following standard 
equipment: 

•All Electric Front Wheel Drive 
•Twenty-eight kWh lithium-ion 

battery 
•Three years of mbrace2 – including

access to EV apps and Vehicle Home Page 
All B-Class Electric Drive vehicles

will be covered by Battery Coverage Plus
which includes 8-year, 100,000 mile bat-
tery coverage, coverage for defects, cover-
age for capacity, no cost annual
maintenance and roadside assistance.

Quiet and local emission-free driving
is ensured by an electric motor generating
177 hp (132 kW). Typical for an electric

drive system, the motor develops its maxi-
mum torque of 251 lb-ft (340 Newton
meters). This is approximately equivalent
to the torque from a modern three-liter
gasoline engine. The result is noticeably
powerful acceleration from a standing
start, regardless of whether the vehicle is
in “E” efficiency or “S” sport mode. The
electrically driven B-Class drives from
zero to 60 mph in 7.9 seconds.

The B-Class Electric Drive features a
full regenerative mode (D-), normal drive
(D), and coasting (D+) feature. The “D
Auto” feature features a unique radar-
based recuperation, which adjusts speeds
depending on traffic in front of the vehicle.

The power supply to the electric drive
is delivered via a high-performance
lithium-ion battery, which is compactly
housed in the “Energy Space” in the
underfloor of the vehicle. 

The MY14 B-Class Electric Vehicle
will be available beginning in mid-July,
2014 to dealers in the following states:
California, Connecticut, Maine, Maryland,
Massachusetts, New Jersey, New York,
Oregon, Rhode Island and Vermont. Other
state availability will be announced in
2015.

Insurance Auto Auctions expands 
Insurance Auto Auctions, Inc.

(IAA), a business unit of KAR Auction
Services, has opened a new branch in
Tulsa, Oklahoma. 

IAA’s new 32 acre facility in Tulsa
will utilize 17 acres with additional
room for expansion including a second

run and drive lane. The fully-functioning
auction facility includes a 10,000 sq.ft.
building. The facility supports growing
demand in Oklahoma and gives IAA the
additional capacity to service customers
in the Tulsa market, which accounts for
a large percent of all sales in the state.
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NEW PRODUCT SHOWCASE

GRANUTECH LAUNCHES NEW
HYBRID-DRIVE OPTION 

Granutech-Saturn Systems
201 E Shady Grove Road
Grand Prairie, TX 75050
888-387-9650
www.granutech.com

DOOSAN RELEASES THREE NEW
MATERIAL HANDLERS

Doosan Infracore Construction Equipment America
has introduced three new material handlers and four-
tine grapples. Each model is factory fitted with cab ris-
ers for increased visibility, straight boom and droop
nose arm for optimal performance and improved
machine guarding for maximum uptime. Straight
booms improve reach and lift height, while droop nose
arms provide good grapple clearance and enhanced
access into containers, trucks and railcars. Features
such as dual-boom cylinders and under-mount arm
cylinder placement provide excellent lifting
capabilities.

Doosan Infracore
Construction Equipment 
250 E Beaton Drive
West Fargo, ND
515-557-2062
www.doosanequipment.com

Granutech-Saturn Systems has developed a
hybrid-drive mechanism option for its line of Saturn®

industrial shredders, available on new machines and
as a retrofit kit. 

Hybrid-drive testing has been done on Saturn’s
dual-shaft shredders but the system will be an option
on their single and quad shaft shredders soon.

Users can expect up to a 25 percent increase in
efficiency and up to 30 percent more production than
equivalent horsepower hydraulic or electric drive
shredders. This option is ideal anywhere you would
use a single, dual or quad shaft shredder.

NEW CARBIDE INLAID
DENSIFIER BLADE FROM ACE

American Cutting Edge (ACE) has released their
newest carbide inlaid densifier blade for a popular line
of pelletizer machines used in the film industry. 

Customers who use this part can expect a signifi-
cant increase in the life span of their blade and should
see cleaner cuts. The carbide inlay will ensure that
users have less down time from blade changes, which
means more run time for their machines.

American Cutting Edge
4455 Infirmary Road
Miamisburg, OH 45342
800-543-6860
www.americancuttingedge.com

NEW AC TRANSDUCER/SWITCH
FROM NK TECHNOLOGIES

NK Technologies new ATS Series AC Current Sen-
sors combine a current operated switch and trans-
ducer in a single package. A prominent feature to the
new design is its built-in digital display that provides a
quick visual indication of where the contact changes,
making it the easiest and most accurate setpoint
adjustment available. 

ATS current operated sensors are advantageous
over electromechanical pressure or flow devices by
providing more reliable electronic proof-of-operation,
while eliminating the need for multiple pipe or duct
penetrations.

NK Technologies
3511 Charter Park Drive
San Jose, CA 95136
800-959-4014
www.nktechnologies.com

MOLEY DEBUTS ALLIGATOR
SHEARS

Moley alligator shears have adjustable blade dis-
tance and an adjustable set screw to support the
blade. A constant power piston pump on the shear
optimizes all work stages and minimizes the power of
the electric motor. The electric motor and the pump
are found outside the tank. In this way, there is more
oil available, while oil heating is reduced. So, mainte-
nance becomes considerably easier. The shears have
cylinders with brake and chrome-plated and tempered
rods. In addition, the gaskets used have been devised
specifically for high speeds and pressures.

Moley Magnetics, Inc.
4922 IDA Park Drive
Lockport, NY 14094
716-434-4023
www.moleymagneticsinc.com

ELECTRONICS

TechWaste extends
operations in New York

A new TechWaste Recycling center
has opened up in Brooklyn New York.
This is the second major location for the
company. The new location furthers Tech-
Waste’s recycling goal of meeting the
growing needs for businesses seeking to
dispose of unwanted and outdated elec-
tronic waste and IT equipment.

The new location features new serv-
ices. In addition to providing businesses
with electronic waste and recycling pro-
grams, TechWaste Recycling is now offer-
ing the option of new “Recycle Boxes,”
and florescent and high intensity discharge
lighting disposal services. The Recycle
Boxes are free to businesses and include
prepaid postage. The boxes are mailed out
to businesses and provide a convenient

way for businesses to dispose of electronic
products ranging from old cell phones, fax
machines and printers to other small elec-
tronic items that have met their end of life.
All items get recycled responsibly, and in
strict compliance with Environmental Pro-
tection Agency standards and zero landfill
policies.

The New York location is 10,000 sq.
ft. with room to expand to 20,000 sq.ft.
More than 20 new employees have been
hired at the Brooklyn, New York location.
TechWaste Recycling is looking to make
new business relationships with a broad
based clientele. The New York location
hopes to reach out to surrounding schools,
businesses and communities.

Vermont establishes law for state-
wide single-use battery recycling

Vermont lawmakers passed H. 695,
“Act Relating to Establishing a Product
Stewardship Program for Primary Bat-
teries,” the first single-use battery prod-
uct stewardship law in the U.S. Once
approved by Gov. Peter Shumlin, the bill
will become the first extended producer
responsibility law in the U.S. that covers
primary batteries of multiple chemistries
(e.g., alkaline, zinc carbon, lithium pri-
mary silver oxide and zinc air). 

The program will go into effect on
January 1, 2016.

While some municipal governments
and private organizations are already vol-
untarily collecting and recycling single-
use batteries, their efforts have been
fragmented and costly. Municipalities in
particular have had to carry the burden of
collecting batteries without the funds to
offset their costs.

To address this issue in Vermont, the
bill requires manufacturers to finance col-
lecting and recycling single-use batteries
and encourages consumers to recycle
through education and outreach programs.



Richard Van Hattem, one of the
founders of Republic Services, Inc., was
inducted into the National Waste & Recy-
cling Hall of Fame. During his 44 years in
the industry, Van Hattem launched suc-
cessful business ventures that helped give
rise to the modern waste industry. 

In 1972, Van Hattem founded
National Scavenger Service in Chicago,
which grew to become one of the region’s
largest independent haulers until its com-
bination with a Republic Services prede-
cessor company in the 1990s. Early on,
Van Hattem recognized the operational
efficiency and cost competitiveness that
could be achieved through a transfer sta-
tion, and built one on Chicago’s west side.
It wasn’t until years later that the same
model would be broadly adopted, creating
an operational improvement with impact
industry wide.

“Republic Services would not be the
company it is today without Rich,” said
Republic Services president & chief exec-
utive officer Don Slager. “Not just for the
financial assets brought to the company
through National Scavenger Service, but
for his vision and the leadership model
Rich inspired in all of us. Future genera-
tions will point to Rich as one of several
individuals who enabled the modern waste

industry’s growth and rise to a position of
strength.”

Van Hattem also has been heralded
for his collaborative leadership style,
which often was called upon 
to bring parties together. He earned high
regard from waste haulers, for the way
he built and operated his business and
for his adherence to the highest ethical
standards. 

During his tenure, Van Hattem was
largely responsible for setting in motion
the company’s growth trajectory, provid-
ing the vision and business acumen neces-
sary to dramatically expand its operations
nationally. Growing from $25 million to
more than $6 billion at the time of his
retirement in 2006, Van Hattem’s leader-
ship in multiple, executive-level positions
helped build the Company into the second
largest waste services provider in the
United States.

Van Hattem also served as treasurer
and a member of the Board of Trustees of
the National Waste & Recycling Associa-
tion for nearly 10 years. 

WASTE
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Van Hattem inducted into
Recycling Hall of Fame

Residents near Bridgeton
Landfill to receive settlement

A federal magistrate judge gave pre-
liminary approval to a settlement that will
require Republic Services, the owners of
the Bridgeton Sanitary Landfill, Missouri,
to pay residents living near the site nearly
$7 million. The class action lawsuit that
prompted the settlement alleged lost prop-
erty value and public nuisance caused by
the overwhelming and noxious odors
released from an underground fire in the
depths of the landfill. Notification will go
out immediately to residents who will
have a choice to accept or reject their por-
tion of the settlement.

The lawsuit was filed March 2013 by
attorney Ted Gianaris, of Simmons Brow-
der Gianaris Angelides & Barnerd LLC,

on behalf of more than 400 residences
impacted by the putrid smells.

The settlement will go to individuals
who were legal residents living in the areas
immediately surrounding the landfill
between November 2010 and December
2013. In order to receive a portion of the
settlement, class members are required to
complete and return a claim form. 

Residents have compared the smell to
rotten eggs or something dead. 

The Bridgeton Sanitary Landfill is
located at the intersection of Interstate 70
and 270 on St. Charles Rock Road in Mis-
souri. The landfill covers 52 acres and
extends below the surface approximately
240’. 

Whole Foods Market Bellevue and
WISErg Corporation, a bio-clean technol-
ogy company that converts food scraps into
organic fertilizer, have agreed to deploy the
WISErg Harvester unit at Whole Foods
Market Bellevue, Washington. 

The Harvester unit will enable Whole
Foods Market Bellevue to reduce food
waste in a sustainable way and provide
data reports to better manage perishable
inventory and improve their bottom line.

Whole Foods Market Bellevue will also
sell WISErganic organic liquid fertilizer. 

By identifying the sources of waste,
the Harvester gives Whole Foods a more
sustainable solution for dealing with their
food scraps and provides a solution that
minimizes odor and noise associated with
compost removal services. The Harvester
also captures data about the sources of
food scraps that grocers analyze for better
inventory management decisions. 

Whole Foods reduces food scraps

HERBOLD USA 
Toll free: 888 612.7774     www.herboldusa.com

For Brochures, Flow Charts and Videos, scan

the QR Code or visit www.herboldusa.com/ar

From modular components to turnkey solutions
PLASTICS RECYCLING SYSTEMS

Choose from a wide range of standard equipment to solve 
a specific problem or let Herbold engineers custom design 
a complete recycling system to satisfy all your application 
requirements. From advice to design to installation and start-
up, we guide you every step of the way.  Talk to an application 
specialist today to discuss your recycling system needs. 

STANDARD FEATURES

The
lightweight

alternative
for

hauling scrap!

www.maurermfg.com
888-274-6010

Gondola
Trailers

Trailersavailable withHARDOX®450

•  Trailer lengths:  40’, 44’ and 48’
•  Choice of 4’, 5’, 6’ or 8’ side walls
•  22.5k tandem axles with one
    axle ABS brake
•  Three-leaf, heavy duty, spring
    suspension, closed tandem
•  Two-speed landing gear
•  Sealed wiring system designed for 
    Maurer by Trucklite
•  Phosphate washed for
    superior adhesion
•  All exterior mating surfaces are
    caulked prior to paint 
•  Diamond Vogel polyurethane
    primer and paint 
•  D.O.T. approved conspicuity tape
    and rubber mounted lights
•  Anti-sail mud flaps



DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!

Visit www.DADECapital.com
for more photos 

and other available equipment.

DEALER FINANCING
NEW EQUIPMENT FINANCING
USED EQUIPMENT FINANCING

PRIVATE SALE FINANCING

Excellent condition with only 2,500 hours.                                      $425,000
2010 SIERRA 500SL SHEAR LOGGER BALER

In great operating condition.                                                                  $99,000
2003 CATERPILLAR 330C

6 cylinder John Deere engine. Well maintained.            $80,000
2007 OVERBUILT MODEL 10 CAR CRUSHER

2,750 hours. Includes Lincoln Quik Lube.                                         $275,000
2008 ELECTRIC AL-JON 400XL BALER

Rebuilt like new.              $110,000
2005 LABOUNTY MSD4500R ROTATING SHEAR

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $750,000

WILLIAMS 60 X 60 METAL SHREDDER

4,200 hours. Good condition, great price!                                        $265,000
2010 AL-JON 580CL CAR LOGGER

GOOD condition.  $98,500  
1996 AL-JON 400 METAL BALER

5,000 hours on new motor.                                                                   $215,000
2005 SENNEBOGEN 850M

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360



This Harris 1335-ton shear was 
completely rebuilt only months 

before it was professionally 
decommissioned and dismantled.

It is immediately available for sale 
and ready to be loaded on trucks, 

railcars or sea vessels.
$595,000. USD

Harris BSH
1335-Ton Shear 

This shear comes 
with THOUSANDS 

OF DOLLARS in new 
spare parts!

2011 Hitachi 225LC with 2012 Genesis GXP300R shear.              $196,000
2011 HITACHI 225LC W/SHEAR

Being completely rebuilt.               $68,000
2006 LABOUNTY MSD3000 SHEAR

16,665 hours. Engine replaced 11,766 hours.                                 $168,000
2007 SENNEBOGEN 850M  W/ GENSET

1,200 hours. Very good condition.                                                      $121,000
2009 E-Z METAL BALER

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $310,000

2011 FUCHS MHL335
Koehring 6630 SK material handler with 15kW hydraulically driven 
genset.  8.3 Cummins power.                                                                 $47,500

KOEHRING 6630 SK MATERIAL HANDLER

1999 Sierra 500 ton shear/logger/baler.                                           $127,500
1999 SIERRA 500T SHEAR/LOGGER/BALER

Completely rebuilt by dealer. Very nice shear at a very good price.  
$68,000

2000 GENESIS GMS 400 SHEAR
Great price! Recently painted and reworked.                                     $70,000

1988 AL-JON 400 METAL BALER

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

READY TO SHIP!
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Steel import market share
at 28 percent in April

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of April total
3,682,000 net tons (NT). This was a 4 per-
cent increase from the 3,551,000 permit
tons recorded in March and 14 percent
increase from the March final imports total
of 3,234,000 NT. Import permit tonnage
for finished steel in April was 2,658,000,
up 9 percent from the final imports total of
2,439,000 in March. For the first 4 months
of 2014 (including April SIMA and March
final), total and finished steel imports were
13,407,000 NT and 9,814,000 NT, respec-
tively, up 29 percent and 19 percent from
the same period in 2013. The estimated
finished steel import market share in April
was 28 percent.

Finished steel imports with large
increases in April permits vs. the March
final included standard rails (up 108 per-
cent), wire rods (up 55 percent), standard
pipe (up 52 percent), heavy structural
shapes (up 41 percent), cold rolled sheets

(up 34 percent), line pipe (up 29 percent)
and hot rolled bars (up 19 percent). Prod-
ucts with significant year-to-date (YTD)
increases vs. the same period in 2013
include wire rods (up 105 percent), plates
in coils (up 63 percent), cold rolled sheets
(up 54 percent), reinforcing bars (up 40
percent), sheets and strip hot dipped galva-
nized (up 36 percent), sheets and strip all
other metallic coatings (up 35 percent), hot
rolled sheets (32 percent), mechanical tub-
ing (31 percent), oil country goods (up 16
percent) and cut lengths plates (up 12 
percent).

In April, the largest finished steel
import permit applications for offshore
countries were for South Korea (402,000
NT, up 16 percent from March final),
China (398,000 NT up 99 percent), Japan
(195,000 NT, up 14 percent), Turkey
(121,000 NT, down 29 percent) and Russia
(103,000 NT, up 3 percent). Through the
first 4 months of 2014, the largest offshore
suppliers were South Korea (1,568,000
NT, up 27 percent from the same period in
2013), China (965,000 NT, up 73 percent)
and Japan (692,000, up 5 percent).

Novelis Inc. president and chief exec-
utive officer, Phil Martens, issued the fol-
lowing statement in response to a ruling by
the UK High Court regarding planned
changes to aluminum warehousing rules
by the London Metal Exchange (LME):

“We are very disappointed with the
outcome of the legal process in the UK,”
said Martens. 

“It is indefensible that queues of
more than a year exist at warehouses,
and unconscionable that players in the
aluminum market are actively working
to maintain the status quo to protect arti-
ficially inflated premiums. The diver-
gence between the LME price and the
physical market price is undermining the
credibility of the industry’s pricing dis-
covery process and causing havoc in the
fabricating and consuming end of the
industry. This is a global issue.

“This recent legal action taken out-
side of the LME’s consultation process is
grievous – it sanctions the continuation of
this destructive regime. At the same time,
the producers are continuing to make out-
sized windfall gains, which a year ago we
estimated to be $3 billion, but are now
twice that level. This exploitation of an
artificial market squeeze appears to us to
be blatant, and the effects are being felt
further down the supply chain and ulti-
mately by the end consumer.

Novelis reacts to
lawsuit against
London Metal
Exchange

The Institute of Scrap Recycling
Industries (ISRI) launched a redesign to
ScrapTheftAlert.com, an online tracking
system used to by law enforcement to
report stolen materials. The system
allows law enforcement (and corporate
security personnel) to post alerts that are
sent to users within a 100-mile radius of
the theft location.

ScrapTheftAlert.com has yielded
more than 235 arrests or warrants issued
and helped to recover more than $1.3
million in property. The newly
redesigned ScrapTheftAlert.com offers
the following features to make the sys-
tem easier to use while expanding func-
tionality:

•Easier user interface for registering
and submitting alerts;

•Ability to select multiple locations
to receive alerts;

•Enhanced customizable search
capabilities by material, region, date,
and key words;

•Extractable search results; and,
•Additional materials categories to

include vehicles, batteries, and cargo
theft.

Earlier this year, ISRI announced
the creation of the Law Enforcement
Advisory Council which is tasked with
the development of a multi-layered
training program to assist law enforce-
ment in metals theft prevention.

Theft tracking
system now
easier to use

March steel shipments up 9.4 percent
The American Iron and Steel Insti-

tute (AISI) reported that for the month
of March 2014, U.S. steel mills shipped
8,337,578 net tons, a 9.4 percent
increase from the 7,618,380 net tons
shipped in the previous month, February

2014, and a 5.2 percent increase from the
7,922,265 net tons shipped in March
2013. Shipments year-to-date in 2014 
are 23,851,251 net tons, a 1.2 percent
increase vs. 2013 shipments of
23,569,379 net tons for 3 months.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $272.00 $289.00 $298.00 $375.00 $365.00
#1 Bundles per gross ton 270.00 288.00 298.00 370.00 360.00
Plate and Structural per gross ton 267.00 289.00 298.00 370.00 370.00
#1 & 2 Mixed Steel per gross ton 265.00 289.00 295.00 345.00 355.00
Shredder Bundles (t in) per gross ton 225.00 250.00 190.00 275.00 290.00
Crushed Auto Bodies per gross ton 225.00 250.00 190.00 275.00 290.00
Steel Turnings per gross ton 175.00 179.00 128.00 230.00 231.00
#1 Copper per pound 2.85 2.80 2.90 3.04 2.98
#2 Copper per pound 2.74 2.68 2.74 2.87 2.76
Aluminum Cans per pound .60 .65 .75 .78 .70
Auto Radiators per pound 1.92 1.90 1.90 1.98 1.89
Aluminum Core Radiators per pound .61 .60 .70 .68 .63
Heater Cores per pound 1.69 1.60 1.40 1.70 1.59
Stainless Steel per pound .70 .61 .70 .87 .79
All prices are expressed in USD. Printed as a reader service only.

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

U.S. Coast Guard Academy
wins recycling contest 

The U.S. Coast Guard Academy
claimed top honors in the Great Ameri-
can Can RoundUp’s (GACR) first Com-
mander-in-Chief’s Challenge by
recycling more than 89,000 beverage
cans, equating to almost a pound per
cadet or more than 2,560 pounds of total
cans recycled. U.S. Military Academy
Company C3, 3rd Regiment recycled
nearly 11,790 aluminum cans, putting
them in first place for the individual
company competition.

Sponsored by the Can Manufactur-
ers Institute (CMI), the GACR spreads
awareness of the environmental benefits
of recycling aluminum cans. This first
Commander-in-Chief’s Challenge, pro-
vided an environment that fostered
healthy competition and educational
opportunities for both the U.S. Coast
Guard Academy and U.S. Military Acad-
emy. The challenge ran from November
15, 2013, through March 15, 2014 and
with more than 163,200 cans recycled
overall, both academies fully embraced
the recycling competition. 

As the top per capita aluminum
can recycling winner of the inter-acad-
emy challenge, the Coast Guard Acad-
emy distinguishes itself with an
engraved plate on the Commander-in-
Chief’s Perpetual Trophy, as well as
$3,000 for future academy activities.
Of the eight companies within the
academy, the Echo Company received
$500 for collecting the most cans, recy-
cling 3,254 cans, which equates to 94
pounds. Accepting the award were
Cadets Allyson Roesch and Kimberlee
Capp.

Nearly 74,200 cans were collected
and recycled by the U.S. Military Acad-
emy during this challenge, which
equates to more than 2,100 pounds
recycled by all 36 companies within the
academy. 

Company C3, 3rd Regiment
received $500 for taking first place
against all 44 competing companies.
Cadet McKenzie Hudgins, C1C,
accepted the check for the academy. 

METALS

The Great American Can RoundUp
resulted in over 163,200 cans recycled

NEXT DEADLINE: June 17Call Today  87 7-7 7 7-0043

ADVERTISING IN AMERICAN RECYCLER WORKS

Circosta Iron & Metal fined
$500,000 for violation of
metal theft prevention laws

San Francisco District Attorney
George Gascón disclosed that one of San
Francisco’s largest metal recyclers, Cir-
costa Iron and Metal Company, Inc., will
pay $500,000 as part of a settlement of a
civil prosecution brought by the District
Attorney.

“We can’t rely on enforcement
alone to effectively stop metal thieves.
We also have to make sure they can’t
find an avenue to sell their stolen goods,
and that requires recycling companies to
do their part to deter metal theft by fol-
lowing the law,” said District Attorney
George Gascón.

In recent years, California has seen
an increase in metal theft from local
governments, construction sites, public
transit, utilities and foreclosed homes. In
an effort to shut down the market for
stolen metal, California has passed laws
designed to prevent, deter and detect
metal theft by imposing requirements on
companies that purchase scrap metal.
For example, scrap metal dealers must
take steps to determine that the material
they are purchasing was not stolen, and
they must photograph, fingerprint, and
record the identification of individuals
selling certain types of scrap metal.
Unless a statutory exception applies,
dealers must also wait three days before
paying the seller for the scrap metal.

Circosta owns and operates a single
metal recycling facility in San Francisco.
According to the complaint, Circosta
consistently violated these anti-metal
theft laws, including, for example, not
holding payments for the required three
days or buying scrap metal without
requiring identification or other informa-
tion from the sellers.

Under the settlement, Circosta must
pay $500,000 in civil penalties and
costs. Circosta will also be bound by a
permanent injunction that ensures good
business practices and prohibits future
violations of the law. By entering into
this injunction, Circosta is agreeing to
procedures that will make it a model for
California metal recyclers in the future.

This settlement is the third metal
recycler prosecuted by the San Francisco
District Attorney’s office since 2013.
These three companies represent the vast
majority of metal recycling in San 
Francisco.

Within the last 12 months, the Dis-
trict Attorney has brought civil enforce-
ment actions against each of the largest
San Francisco metal recyclers in an
effort to put an end to the metal theft
epidemic. The settlement with Circosta
brings the total penalties and costs
assessed against these companies thus
far to $4.6 million dollars.



Bringing modernized, climate
friendly recycling technology to the
U.S., the world’s largest tire recycling
company officially opened their new
state-of-the-art tire recycling facility in
Houston, Texas. 

Genan, a business engaged in the
extraction and production of rubber granu-
late (crumb rubber), rubber powder and
steel from scrap tires, currently operates
the world’s four largest tire-processing
plants in Germany and Denmark. The

Houston facility will employ approxi-
mately 60 workers and was constructed
over the last 2 years with an investment of
$140 million. The new plant has the
capacity to recycle approximately 10 mil-
lion passenger car tire equivalents a year,
about a third of all the used tires in Texas.

The grand opening of Genan’s Hous-
ton facility, now the largest of its kind in
the world, marks the first manufacturing
location launched by the company in the
U.S. and will become the U.S. headquar-
ters for their expansion plans in an effort
to capture 10 percent of the American
recycled tire market. The company’s
strategic expansion plans include a net-
work of four new plants across the U.S. in
the coming years.

Lars Raahauge, Genan’s director of
business development, said, “We are cur-
rently performing due diligence on a num-
ber of states across the country. Exact
locations will depend on the long-term
reliability of available tire supplies as well
as a business setting, community support
and a legislative and regulatory approach
that is compatible with Genan’s environ-
mentally and climate friendly tire recy-
cling concept.”

Today, a large percentage of the
world’s scrap tires are incinerated in
cement kilns for tire derived fuel, disposed
of in landfills or utilized in civil engineer-
ing filling operations. This unfortunate end
use of a valuable resource prohibits the
beneficial recovery for the replacement of
new virgin material.

Numerous scientific studies and life
cycle assessments have demonstrated
that the Genan recycling process, com-
pared to incineration for tire derived fuel
and civil engineering filling operations,
dramatically reduces greenhouse gas
emissions, acidification and fossil fuel
demand. The company has a motto of
“Don’t dump or burn a valuable
resource!” to highlight the process
Genan utilizes compared to other dis-
posal methods for scrap tires. 

Genan’s recycling technology is
fully automated and has undergone con-
tinuous development since inception in
1990. Scrap tires are separated into their
basic components: rubber powder and
granulate, steel and textiles. The end
products are uniform, clean and well
suited for high quality substitution appli-
cations, such as asphalt and bitumen
modifications. 

Genan’s products are also used for
synthetic turf installations, playgrounds
and recreational facilities, sports tracks
and grounds, asphalt roads, building
products, flooring, injection molded
products, industrial applications, noise
insulation and many other purposes and
applications. 

Within 24 months, the Genan Hous-
ton plant will be expanded to produce a
line of very fine cryogenic rubber pow-
der and a technologically unique devul-
canization line for the production of
rubber, which will be able to substitute
virgin rubber compounds.

American RecyclerPage A16, June 2014

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

One of a continuing series of articles
on increasing profits and cash flow.

Increasing sales often takes months
and requires the capital to buy more cars
and absorb more marketing expenses.
Want a quicker path to increased prof-
itability? In past articles, I have discussed
pay for performance for sales people,
inventory people, parts pullers and order
fulfillers, dismantlers and delivery 
drivers. 

You can get back to the level of
profitability that you once enjoyed by
lowering your costs. The beauty of
increasing profits by cutting expenses is
that it can be done immediately and that
it often produces better cash flow and
profit numbers within weeks. Having
achieved better cash flow and profits, you
can then use the surplus to buy more cars
and get the inventory to drive higher
sales. 

In this article, I will discuss how you
can implement pay for performance for
cradle-to-grave dismantling. 

This concept is very simple. It
should be implemented at the same time
that you start to pay dismantlers by the
vehicle. Most yards have different people
moving cars in and out, cleaning parts,
tagging and stocking parts, as well as
having dismantlers. Parts get handled
many times by different people. Parts fre-
quently get misplaced in one of the steps
or damaged, and no one knows who
damaged the parts or how it happened. 

Yards I have worked with combine
all of these functions into a cradle-to-
grave dismantler. Head count drops sig-
nificantly, but productivity increases and
less time is lost hunting for parts or try-
ing to figure out who damaged them.
Dismantlers do it all. 

Expect about 2 cars per day and
expect to pay about $75 per car. Your best
dismantlers will never leave because they
will work fast enough to earn about
$1,000 per week. Your labor cost per
vehicle will drop like a rock. 

I’ve heard all the excuses some own-
ers make for not trying cradle-to-grave

dismantling and pay for performance.
Some yard owners say it won’t work.
However, I know that their best run com-
petitors are doing it and that it does work. 

These more aggressive yards are
using the extra money they earn from
switching to cradle-to-grave dismantling
and pay for performance to buy more
cars and grow. 

By the way, one key to making it
work is to have enough forklifts. Dis-
mantlers should never wait for more than
15 minutes for a forklift. Forklifts are
cheap, they don’t take lunch breaks, and
they never complain, so buy one when
your dismantlers ask if wait times justify
the purchase. 

How much more productive are cra-
dle-to-grave dismantling yards? Expect a
50 percent lift in productivity when you
switch to pay for performance and cra-
dle-to-grave dismantling. 

If your dismantlers get finished
early, let them go home early, or issue
them a P.O. for other work in an amount
that seems fair. Be sure they know that
you are calculating their hourly wage
based upon what they earn dismantling,
so the faster they are, the more they will
get for any other hourly work. Even their
vacation pay should be calculated based
upon their last eight weeks’ average
hourly earnings. When these incentives
are in place, stand back. Your dismantlers
will hustle like you’ve never seen. 

On the very rare occasions when we
did not have cars to dismantle, we usu-
ally gave our people other work or had
them sweep the warehouse. Our people
made more money, some went home ear-
lier, and our warehouses were always
spotless. 

You can’t afford to put off this
move; your most successful competitors
have already lowered their labor costs.
The benchmark – your labor expenses
should be at or below 20 percent of your
total parts sales. 

Make the move to pay for perform-
ance this year and become more efficient,
more productive, and more profitable.

Pay for performance – could your yard
become twice as productive at dismantling?

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Copper Wire Stripper

Model CWS-1

RUBBER

Large tire recycling facility opens in Houston
New $140 million plant capable of recycling 10 million tires annually 



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5
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Meese Orbitron Dunne Co. (MOD),
Ashtabula, Ohio, has named David
McHugh and Don Fowler regional sales
managers. 

McHugh, offering 25 years of mate-
rial handling experience, serves the
northeastern territory, which encom-
passes New York, New Jersey, eastern
Pennsylvania, Connecticut, Rhode
Island, Vermont, Massachusetts, New
Hampshire, Maine, Delaware, Maryland,
Virginia and the Canadian provinces of
Quebec, Newfoundland, Labrador, New
Brunswick and Nova Scotia.

Fowler brings a wide range of
expertise in plastics, packaging, ware-
housing and industrial safety to the south-
eastern territory, which encompasses
Arkansas, Alabama, Mississippi, Georgia,
Florida, North Carolina, South Carolina
and Puerto Rico. 

Meese Orbitron Dunne
adds regional sales reps

ADS Waste Holdings, Inc., operating
as Advanced Disposal, has appointed John
Spegal chief operating officer (COO). He
will direct company-wide operations for
Advanced Disposal’s footprint.

Prior to joining Advanced Disposal,
Spegal spent more than 6 years with AIR-
serv Group LLC as regional vice president
and was responsible for their East coast
operations, providing tire inflation and
vacuum vending services for 20,000
machines at service stations to 
convenience stores. 

Spegal was employed at Allied
Waste Industries/Browning Ferris Indus-
tries for over 20 years serving in various
management roles. 

Advanced Disposal
appoints Spegal as COO

Morbark, Inc., continues to aggres-
sively expand its dealer network domes-
tically and internationally, signing
contracts to establish nine new dealers
and expand the equipment offerings of
three existing dealers over the past year.  

New dealers Bobcat of Buffalo,
Bobcat of Fort Wayne, Cubex, Ltd.,
Encon Equipment, Equipment Seekers,
Goodfellow Corporation and Greenman
Machinery Company, as well as existing
Morbark industrial equipment dealer
James River Equipment, became author-
ized dealers of Morbark tree care equip-
ment, selling the company’s heavy-duty
Beever line of brush chippers, as well as
Morbark stump grinders.  

New dealers Suffolk County Brake
Service, Goodfellow Corporation and
AfrEquip, as well as existing Morbark
tree care dealers Alexander Equipment
Company and Ness Turf Equipment, are
now official industrial equipment dealers,
handling Morbark’s complete line of
recycling and forestry machines, includ-
ing biomass chippers, Chiparvestors®,
flails and tub and horizontal grinders. 

Morbark continues to
expand dealer network 

Terex Construction Americas is mak-
ing a strategic investment in its Terex®

Fuchs material handler business, begin-
ning in the second quarter of 2014. The
company will significantly expand the
Terex Fuchs sales force to broaden repre-
sentation and support for its existing scrap
distribution network and customers. 

Leading the charge of the expanded
field sales force initiative is Martin Gonza-
lez, newly appointed sales director for
Terex Construction Americas. Gonzalez
will have primary responsibility for the
market expansion and sales initiatives for
Terex Fuchs equipment in the Americas, as
well as manage strategic programs for
compact construction equipment sales and
distribution in the Latin American region.

Terex appoints Gonzalez
to expand sales force

Carpet America Recovery Effort
(CARE) has named Brendan McSheehy as
chairman of its board of directors.

McSheehy has participated on
CARE’s board of directors since 2006,
previously serving as vice chair and treas-
urer. He has 38 years of experience in the
textile industry, and has been actively
involved in carpet fiber recycling since
1993. He has worked with Bristol, Vir-
ginia-based Universal Fiber Systems LLC
for more than 24 years, currently serving
as vice president of innovation, sustain-
ability and intellectual property.

Carpet America Recovery
Effort names chairman

US Ecology, Inc. has entered into a
definitive stock purchase agreement to
acquire The Environmental Quality
Company (EQ), an environmental serv-
ices and waste management company
based in Wayne, Michigan, with facili-
ties throughout the Eastern U.S. EQ is
owned by an affiliate of New York based
private equity fund Kinderhook Indus-
tries, LLC. The transaction, valued at
$465 million, is expected to close in the
second or third quarter of 2014 and is
subject to customary closing conditions,
and a purchase price adjustment based
on working capital. The acquisition is
expected to be accretive to adjusted
earnings per share for the full year 2014.

The total purchase price of $465 mil-
lion will be financed using a combination
of cash on hand and committed debt
financing, consisting of a new $540 mil-
lion credit facility made up of approxi-
mately $415 million in a 7 year term loan
and a $125 million 5 year revolving credit
facility. 

US Ecology to acquire The
Environmental Quality Co. 

Granutech-Saturn Systems has sold
three of its mobile shredders to the U.S.
Military, through the Defense Logistics
Agency. The additional dual-shaft Sat-
urn shredders have recently been
deployed and will be used on military
bases overseas in locations that include
Okinawa, Guam and Hawaii. 

Granutech ships shredders
to overseas military bases

Matt Davidson has been promoted
to sales engineering manager – waste
systems, at Vecoplan LLC. In his new
position, Davidson will oversee techni-
cal engineering input and assistance
from initial discussions of client needs,
through the development and commis-
sioning of systems that meet those
needs.

Vecoplan names Davidson
sales engineering manager
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BACE, a manufacturer of vertical
balers and compactors, has hired Gregory
J. Leon to the position, senior vice presi-
dent, sales and marketing. Leon brings
more than 25 years of experience with
major manufacturing firms in the waste
and recycling equipment industry. 

Leon started out his family’s business,
K-Metal Fabrication of Croydon, Pennsyl-
vania, ultimately assuming the role of
sales manager and growing sales more
than 350 percent in a 3 year period. He
then moved on to become operations man-
ager for Philadelphia Tramrail Company,
then regional director of sales for
Marathon Equipment Company. In his two
most recent positions, he served as director
of sales at PTR Baler & Compactor Com-
pany in Philadelphia followed by vice
president of sales for River Road Waste
Solutions of Tinton Falls, New Jersey. 

BACE hires Leon as senior
VP, sales and marketing

A woman had twins and gave them up
for adoption. One went to a family in
Egypt and was named Amal. The other
went to a family in Spain and was named
Juan. Years later, Juan sent a picture of
himself to his mum. Upon receiving the
picture, she told her husband that she
wished she also had a picture of Amal.
Her husband responded, “But they are
twins! If you’ve seen Juan, you’ve seen
Amal.”
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2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO.
(2) 1996 utility flatbed trailers with front
and rear headache racks, Mountain Tarp
curtain system, ready to haul cars, one
holds 18-21 cars and the other will haul
21-23 bales. Asking $6,250 each. E-mail
lloyd@picknpullsa.com or call 210-389-
7321. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

BalersAuto Recycling

2006 E-Z A+ CAR CRUSHER

989-386-7552
6,500 hours $65,000 OBO

John Deere power unit, good condition, ready to work,
2004 OR 2005 model:

$89,000 each, or both for $172,000

BIG MAC Remote-Controlled Car Crushers

601-319-1812 or 601-649-4238

NEXT DEADLINE
JUNE 17

BUSINESS BRIEFS

The Timken Company has further
expanded its industrial services capabili-
ties with the acquisition of assets from
the Schulz Group, based in New Haven,
Connecticut. 

Schulz Group serves customers
nationwide in the commercial nuclear
power sector, as well as regionally in the
hydro and fossil fuel market sectors,
water management, paper and general
manufacturing sectors in the New Eng-
land and Mid-Atlantic regions. In 2013,
Schulz Group had full-year sales of
approximately $18 million and
employed 125 people.  

The purchase includes assets from
Maine Industrial Repair Services, Inc.,
based in Augusta, Maine; Schulz Electric
Company in New Haven, Connecticut,
S.E.C. Electrical located in Braintree,
Massachusetts; and Stultz Electric Motor
& Controls of Portland, Maine, which
collectively operate as the Schulz Group. 

The Timken Company
acquires Schulz Group

Atlas Copco Construction Equip-
ment has entered into a distributor
agreement with Stewart & Stevenson
throughout various territories in the
U.S. 

Headquartered in Houston, Texas
since 1902, Stewart & Stevenson pro-
vides equipment and service from a net-
work of sales and service centers. Stewart
& Stevenson teams with partners to pro-
vide a broad line of products, including
quality custom power generation pack-
ages for on-site continuous, emergency
standby, peak-shaving and now, Atlas
Copco portable energy equipment.

Atlas Copco partners with
Stewart & Stevenson  

Aleris has completed its acquisition
of Nichols Aluminum, LLC, a producer
of aluminum sheet for the transportation,
building and construction, machinery
and equipment in North America.  

The acquisition includes two produc-
tion facilities in Davenport, Iowa, a facil-
ity in Decatur, Alabama, and a facility in
Lincolnshire, Illinois. The company has
agreed to pay $110 million in an all-cash
transaction.

Aleris completes
acquisition of Nichols 

Newalta Corporation has nominated
two new directors for election to the
board of directors.

Harvey Doerr, retired in 2009 as
executive vice president of El Dorado,
Arkansas-based Murphy Oil Corpora-
tion. With more than 28 years in the oil
and gas industry, his experience includes
broad exposure to domestic and interna-
tional exploration and production, heavy
oil/oilsands, offshore, refining, retail
marketing, acquisition and divestiture,
strategic planning and government rela-
tions. At Murphy, a major U.S.-based
independent oil company, he was
responsible for worldwide refining and
marketing operations and strategic plan-
ning. Doerr is also on the board of MEG
Energy Corp. of Calgary, which is
actively developing enhanced oil recov-
ery projects in Alberta that utilize steam-
assisted gravity drainage extraction
methods. 

Robert Gemmell, was president and
chief executive officer of Citigroup
Global Markets Canada and its predeces-
sor companies (Salomon Brothers
Canada and Salomon Smith Barney
Canada) from 1996 to 2008. In addition,
he was a member of the Global Operating
Committee of Citigroup Global Markets
from 2006 to 2008. Gemmell is a director
of Agnico Eagle Mines Limited, one of
the world’s largest gold mining 
companies. 

Newalta corporation
nominates new directors

Italian-based automotive recycling
equipment manufacturer, Iris Mec, has
entered into an exclusive distribution
agreement with OBC Baling. OBC will
manage the sales and servicing of Iris
Mec products throughout the U.S.

As an established provider of balers,
shears and other scrap metal recycling
equipment, OBC is positioned to intro-
duce the Iris Mec products, and the cost-
effective benefits they provide. 

Iris Mec’s products assist recyclers
with the removal of hazardous materials
from retired automobiles.

OBC becomes exclusive
U.S. distributor for Iris Mec

Lakeshore Recycling Systems
(LRS) has appointed Alan T. Handley to
chief executive officer, and John J.
Larsen, vice president of operations.
Handley, previously served in the capac-
ity of chief financial officer at LRS;
Larsen joins LRS from Republic Serv-
ices, where he served as general man-
ager, Chicago operations. 

Handley previously served as chief
financial officer at LRS and has helped
drive the company’s growth and integra-
tion following the merger of Lakeshore
Waste Services with Recycling Systems
Inc. in 2012. He brings more than two
decades of frontline executive manage-
ment leadership, operations and turn-
around experience. 

Larsen will be responsible for all
LRS commercial, residential and roll-off
operations. He joins LRS following a
successful 15 year run at Republic Serv-
ices, Inc., where he rose to the rank of
general manager for the company’s
Chicago operations, overseeing 210
employees who serviced commercial
and industrial customers. 

Larsen also served as liaison and
contract administrator with large govern-
ment accounts, including Chicago Pub-
lic Schools, Chicago Transit Authority
and the Metropolitan Pier and Exposi-
tion Authority. 

Larsen began his career at Waste
Management, Inc., where he served as
operations manager of the company’s
Morris, Illinois division.

Lakeshore makes
management changes
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CATERPILLAR

2005 M325 (rubber) 50' reach, hydraulic cab, 
gen-set, grapple.
2000 M320 (rubber) 38' reach, hydraulic cab, 
gen-set, grapple. 
FUCHS

2002 MHL331 (rubber) 36' reach, hydraulic 
cab, gen-set, grapple.
1995 MHL340 REBUILT (rubber) 41' reach, 
hyd. cab, gen-set, grapple.
2006 MHL 340 (rubber) 41' reach, hydraulic 
cab, gen-set, grapple. 
2005 MHL350 (rubber) 50' reach, hyd. cab, 
gen set, grapple (4 available).
2003 MHL360 REBUILT (rubber) 59’ reach, 
hyd. cab, gen-set, grapple.
2005 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple (2 available).
LIEBHERR

2005 & 2007 A934C (rubber) 51' reach, hyd. 
cab, gen-set, grapple. 
2005 Liebherr R934EW (crawler) 51' reach, 
hydraulic cab, gen-set, grapple. 
2006, 2008 & 2009 A924C (rubber) 42' reach, 
hyd. cab, gen-set, grapple.
2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.
1994 A932 REBUILT (rubber) 48' reach, hyd. 
cab, gen-set, grapple.
1995 A932 (rubber) 50’ reach, 4’ cab riser, 
gen-set.
SENNEBOGEN

2006 840M (rubber) 62' reach, hydraulic cab, 
clamshell sand bucket.
2004 & 2007 821M (rubber) 36' reach, hyd. 
cab, gen-set, grapple.
2007 825M (rubber) 41' reach, hyd. cab, 
gen-set, grapple.
2003 & 2007 830M (rubber) 50' reach, hyd. 
cab, gen-set, grapple.
2004 & 2005 835M (rubber) 55’ reach hyd. 
cab, gen-set, grapple.
ATLAS

2003 1704 (crawler) 39' reach, 4’ tilting cab 
riser, gen-set, grapple. 
1996 1804 (crawler) 48’ reach, 2’ cab riser, 
gen-set, grapple.
SHEARS

2006 Caterpillar 345CL-VG12 with Cat S385C 
rotating shear.
2005 Kobelco SK210 with rebuilt pump; 
LaBounty MSD 40 straight shear with rebuilt 
cylinder.
MISCELLANOUS

1997 Case 1188 (rubber) 38' reach, hydraulic 
cab, gen-set, new magnet
2006 Al-jon 580 CL portable baler with 4,600 
hours, crane and grapple.
2005 & 2006 Komatsu PW220-7 (rubber tired) 
41' reach, hydraulic cab, gen-set, grapple.
2007 Komatsu WA-250-5 wheel loader with 
5,930 hours, quick coupler, forks, 2.5 cy. GP 
bucket, 3.25 cy. grapple bucket, on-board 
scale.
2003 MultiDocker CH65B REBUILT (crawler) 
72' reach barge loading material handler.
2001 New Holland EW200 (rubber) solid tires, 
new Baldor gen-set, new magnet. 
NEW 4 or 5 tine rotating hydraulic grapples 
all sizes with rotation & link.
NEW 28” to 40” diameter magnets designed 
to work off of the machines batteries – 
complete system, NO gen-set required and 
very easy to install.

800-472-0453

EQUIPMENT
INTERNATIONAL

Rebuilt LaBounty UP30 SV Universal Processor w/360°
rotation & shear + pulverizer jaws.  Komatsu PC300 bracket. 
Call For Price!

2013 Genesis GXP500R w/360° rotation & Jaw Armor. 
LOW TIME USE.  Komatsu PC300 bracket & factory warranty
through 10/2014. Call For Price!

Genesis GXP660R MAXX w/360º rotation.  In shop now
for reconditioning.  Call For Price!

Factory Rebuilt Genesis GXP990R MAXX w/360º rotation 
and a 6 month warranty.  Cat 345 bracket.  Call For Price!

Genesis GMS500R with 360º rotation.  Through shop and
work ready.  Call For Price!

NEW Genesis GDP650 "Demo Pro", 7500 lb. concrete 
steel processor with 360º rotation and a one year Genesis
warranty.  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Volvo EC460BLC equipped w/LOW TIME, factory 
rebuilt Genesis GXP660R MAXX Mobile Shear w/360°
rotation. Call For Price!

Mobile Scrap Shears

2006 Cat 330DL equipped w/factory rebuilt LaBounty
MSD2500R Saber Series Shear w/360° rotation and
warranty.  Call For Price!

Material Handlers Material Handlers

2011 Cat M322D MH with hydraulic cab, A/C, 41 ft. reach MH
boom & stick, grapple, NEW gen set, and solid tires. 
Call For Price!

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, and
ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com
800-472-0453

EQUIPMENT INTERNATIONAL

GEN-SETS
MAGNETS
GRAPPLES

800-472-0453
EQUIPMENT INTERNATIONAL

 No gen-set required!
Up to 40" that run off of machine’s batteries.

Material Handlers

BUSINESS FOR SALE. We are a turnkey
recycling facility in the New England area.
We purchase ferrous and nonferrous met-
als. We have newer crusher/baling equip-
ment. We have high volume door accounts
and warehousing capability. We have
optional business rental opportunities and
are an Ideal feeder yard. Serious inquiries
only, pricing is negotiable. Inquires can be
sent to business4saleRI@gmail.com. 

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

Businesses

™Our exclusive No Worries 
Guarantee ensures that if 
you purchase new or
reconditioned recycling 
equipment from OBC and 
are not completely satisfied, 
we’ll make it right or take it 
back. No worries. Period.

Balers

ADVERTISING IN AMERICAN RECY-
CLER is one of the smartest things
you can do for your business! It’s also
one of the easiest ways to increase
your sales income. Call 877-777-0043
and tell us what you would like to
share with our tens of thousands of
readers! All ads are also shown on
AmericanRecycler.com FREE!

HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0043 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!

EVEN ON 
THE BEACH, 
NEWS IS ON 
YOUR MIND.

TAKE US 
ALONG.877-777-0043

A
R

SUBSCRIBE
TODAY

ONE YEAR - DELIVERED TO YOUR DOOR - $48
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Floor scales: 4 x 4 5,000 lbs. $685. 
    5 x 5 5,000 lbs. $730. Ship free! 

Crane scales 250 lbs. and up
    start at $596.25. 

Bench scales 100 lb. and up
    start at $265. 

Truck scales start at $6,124.50. 

NTEP SCALES
LEGAL FOR TRADE

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

American Weigh Scales

All scales pre-calibrated.  Other sizes/capacities. 

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WE BUY GAS drained from salvaged
vehicles! Call today: 855-218-3013,
info@lambfuels.com, www.lambfuels.com. 

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

PORTABLE CAN DENSIFIERS PCD 500,
also available: sweat furnaces, table strip-
pers, used equipment, call 334-774-6485
or 334-237-0958, www.aramcoinc.com.

Software

Scales

Tire Recycling

Miscellaneous

Wanted

TIRE DERIMMER & CUTTER

 CALL CALVIN BOOTH
AT 812-454-3330 

Cummins 4-cylinder Diesel 
engine. Less than 1,000 hours! 
Can be delivered. 
$11,500.

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• 35" x 70" Amer. Pulv. 2006 shredder w/ram 
• 45 x 40” Ball & Jewel Shred/Grind Combo, 30HP 
• 6" and 8" OD underwater pelletizing lines 
• 50" Cumberland "Hog" grinder, 200HP
• 50" x 52" Vecoplan Single Rtr. Shredder, 75HP 
• 60" x 98" Vecoplan Single Rtr. Shredder, 100HP 
• 34" & 50" W. Vecoplan PVC siding shredders 
• Rapid 24" x 42" 20KN "RS" style Rtr,  granulator
• 6” Davis Standard Extruder 30/1 L/D 400HP

EQUIPMENT FOR SALE

● Mosley portable 300 ton shear w/squeeze box, hard to find
● Al-jon 200 portable tin & appliance baler, $25,000
● ‘98 Fuchs 350 scrap handler w/grapple, genset
● 40” magnet w/ chains, $5,500
● Skidsteer genset and magnet combo
● New wire stripper, $1,450
● New, aluminum can densifier, prices starting at
    $6,950
320-219-7711 / www.scrapyardequip.com

EQUIPMENT FOR SALE
New, 

USA-made, 
hydraulic

alligator shears
7” to 25” 

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!

U
S 
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

Miscellaneous

Shaker
Conveyors

 W x  L
60 x 34
42 x 29
42 x 16
36 x 29
30 x 21
24 x 21

 7 in

Stock!

“
“
“
“
“
“

‘
‘
‘
‘
‘
‘

ALANROSSMACHINERY
847-480-8900  www.AlanRoss.biz

DISC SCREENS, MAGNETIC SEPARATORS,
TIRE DERIMMERS, SHREDDERS, BALERS

WE REPAIR MOST BRANDS
For Quality Work, Call Us.

CYLINDER REPAIR

For Quality W
800-548-6469

WE MANUFACTURE SIZE REDUCTION
PROCESSORS: crushers, shredders,
grinders, screens, macerators and deag-
glomerators. Equipment is suitable for
wet/dry industrial applications, wastewater
grinding and screening or sold waste
reduction and perfect for applications
intended to improve product consistency
and quality in shredding bulk solids and
documents. Franklin Miller, 800-932-0599.

Miscellaneous Miscellaneous

NEXT DEADLINE :   June  17
Call  Today   87 7-7 7 7-0043

AUGUST
FOCUS:

Alternative
Energy

EQUIPMENT
SPOTLIGHT:

Waste-to-Fuel
Equipment

Close Date: 7/17

FOCUS:
JULY

Rubber
Recycling

EQUIPMENT
SPOTLIGHT:

Wire
Separators

Close Date: 6/17

EN
7-7Call  Today   87

ADLINEXT DEE
37-00477-7

:   June  17ADLINE HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0043 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.





20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge 
Traps and Large Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from 
the Ground

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

View our TRADE-IN INVENTORY in our ad on page 4!

 Selling
CRUSHER!
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tiredtired OF DEALING WITH

FINANCE COMPANIES?

UNSUPPORTIVE
UNSYMPATHETIC

UNKNOWLEDGABLE

s t a r ts t a r t
dealing with

We’ll take care of you because we know
and understand your industry.

800-823-9688 | www.DADECapital.com

DADE Capital Corp instead! 

When Chinese inspectors early last
year unexpectedly began rejecting large
quantities of recyclables imported from
the United States and elsewhere for not
meeting contamination standards, the
operation that became known as Green
Fence created problems for a U.S. plas-
tics recycling industry that experienced
a major interruption in ability to sell to
what had been their biggest customer.
More than a year later, Green Fence
appears to have ended, but its effects
linger and promise to significantly
change the plastics recycling industry
here.

Brian Conners, president and chief
operating officer of ARCA Advanced
Processing in Philadelphia, said Chinese
officials at a recent meeting clearly indi-
cated that the stepped-up routine of
inspections that characterized Green
Fence was over. “The enforcement will
continue although it won’t be as rigor-
ous as far as checking everything,” he
said. “But the message is clear: They
don’t want waste coming to China.”

Conners said his own firm, which
processes appliances for recyclable
materials, including large quantities of
plastics, was already meeting specifica-
tions required by regulation. These
called for no more than one or two per-
cent of unrelated material, depending on
the material, in a shipment. Before
Green Fence, some containers labeled as
recyclable materials reportedly had up to
40 percent non-recyclable trash.

“Green Fence actually never
impacted us because we sell really high
quality,” Conners said. The company
had only a single shipment rejected after
Green Fence inspection, he said, and
that was not because it had too much

trash mixed in with the waste. What has
changed as a result of the enforcement
action, Conners said, is the disappear-
ance of middlemen who purchased recy-
clables from processors for shipment to
Chinese end users. “The customers that

solicit us today are representatives of the
actual separator or consumer in China,”
he said.

Another observer said the result of
Green Fence has been profound when it

Post-Green Fence plastics recyclers adapt
by MARK HENRICKS
mhenricks@americanrecycler.com

Now that China’s Green Fence inspections appear to have been relaxed, U.S. plastics recyclers are still reaping the benefits of compliance. Overall, Green Fence
forced recyclers to invest in additional sorting technologies, which are helping to produce cleaner, more uniform bales. DARREN PATTERSON | DREAMSTIME

See GREEN FENCE, Page 5

Business levels for manufacturers
and suppliers of primary plastics
machinery (injection molding, extrusion,
blow molding and thermoforming equip-
ment) posted another strong quarterly
performance in the fourth quarter (Q4)
of 2013. According to statistics com-
piled and reported by the Committee on
Equipment Statistics (CES) of SPI: The
Plastics Industry Trade Association,
shipments of primary plastics equipment

for reporting companies totaled an esti-
mated $335.1 million in Q4.

This was the strongest quarterly
total for all of 2013. The Q4 total repre-
sented a gain of three percent when
compared with the impressive total from
the third quarter (Q3) of 2013, and it
was just slightly lower than the out-
standing total from Q4 of 2012. For
2013 as a whole, the total value for pri-
mary plastics equipment shipments was

up a solid eight percent when compared
with the annual total from 2012.

The shipments value of injection
molding machinery decreased five per-
cent in Q4 when compared with the
unusually large total from Q4 of 2012.
The shipments value of single-screw
extruders slipped 2 percent, but the
value of shipments of twin-screw
extruders spiked up 72 percent. The
shipments value for blow molding

machines jumped 91 percent in Q4. The
shipments total for the volatile thermo-
forming equipment sector fell 34 percent
in Q4 when compared with last year.

The CES also compiles data on the
auxiliary equipment segment (robotics,
temperature control, materials handling,
etc.) of the plastics machinery industry.
New bookings of auxiliary equipment
for reporting companies totaled $101.3

Plastics machinery shipments stay strong in Q4

See MACHINERY, Page 6



Cascades Inc. a manufacturer of
green packaging and tissue paper prod-
ucts, disclosed its unaudited financial
results for the three month period ended
March 31, 2014.

Mario Plourde, president and chief
executive officer, commented, “Excep-
tionally harsh weather conditions in
North America resulted in higher oper-
ating costs and lower shipments. Com-
pared to the last quarter, these factors
negatively impacted our first quarter
results which represent, nevertheless,

an 18 percent EBITDA improvement
compared to the same period last year.

“Sequentially, all our North Ameri-
can groups are showing lower results.
The Containerboard Group suffered
from a 14 day interruption of opera-
tions at its Trenton mill as a result of an
equipment failure. The Specialty Prod-
ucts Group incurred higher energy and
raw material costs. As for the Tissue
Papers Group, it was also impacted by a
more competitive market and a
decrease in volumes in the away-from-
home market and retail in Canada. On
the positive side, results for the
Boxboard Europe Group improved over
the last quarter due to higher shipments
and energy credits amounting to $5
million during the first quarter. Finally,
the productivity of the Greenpac mill
continues to improve gradually and

produced to capacity for a few days in
April.”

Plourde added, “Despite the short-
fall in the results for the first quarter,
we are still confident in our ability to
do better this year than we did in 2013.
The recent decrease of recycled fibre
costs confirms our views that input
costs should remain reasonable. Aside
from Europe where the competitive
environment is expected to be challeng-
ing for recovered grades, our Packaging
Products activities should continue to
improve. In the tissue sector, we will
face headwinds caused by additional
capacity and lower demand from major
retailers in the U.S. 

“Finally, our debt to EBITDA ratio
remained relatively stable during the
quarter despite a weak Canadian dollar
environment and seasonal working cap-
ital requirements and should continue
to improve during the course of the
year.”

In comparison with the same peri-
od last year, sales increased by 4 per-
cent to $994 million as favorable
exchange rates and higher average sell-
ing prices, particularly in the Con-
tainerboard Group, more than offset
lower volumes for the Tissue Papers
Group. Operating income, excluding
specific items, increased from $24 mil-
lion in Q1 2013 to $34 million in the
first quarter of 2014.

Net earnings excluding specific
items amounted to $1 million ($0.01
per share) in the first quarter of 2014
compared to a net loss of $4 million
($0.04 per share) for the same period in
2013. Including specific items, the net
loss amounted to $1 million ($0.01 per
share) in the first quarter of 2014 com-
pared to a net loss of $8 million ($0.09
per share) in the same quarter in 2013.

A Letter from
the Editor

www.AmericanRecycler.comPage B2, June 2014

Dave Fournier
Focus Section Editor
david@americanrecycler.com
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Readers,
You may have noticed that I

periodically use this space to com-
ment on various political happen-
ings. Furthermore, you may have
detected an ever so slight slant to
the right side of the political spec-
trum in my opinions (it’s barely
there!). But what I’d like to dis-
cuss this month should transcend
the politics of right versus left,
Democrat versus Republican.

I’m not talking about Bengazi
or Obamacare – I’m referring to
our veterans; specifically, how we
as a country are breaking promises
we made them. 

If you haven’t heard, it turns
out that we’re failing to provide
acceptable levels of care to our
veterans through the government-
run Veteran’s Affairs (VA) health-
care system. Whistleblowers in
Arizona alerted the media to
manipulation of data that hid the
real waiting periods that vets were
forced to endure before being
allowed to see physicians. They
alleged that vets were waiting so
long that some died without being
able to see a physician at all.

I don’t think this is any single
party or politician’s fault (though I
do weary of President Obama’s
handlers claiming that he first
heard about various issues, many
involving his own office, from the
news). I don’t even think this issue
is new or unique. Vets have com-
plained about VA care and waiting
times for many years now, and the
measures that were implemented
to “help” – i.e., the electronic log-
ging of appointment wait times –
were unhelpful and simply encour-
aged officials to game the system
and fudge the numbers to keep up
appearances. 

And I certainly don’t claim to
know how to fix the problem. But
what I do know is that we owe
these people more. They’ve risked
life and limb in service to our
country, to uphold our way of life,
and in return we promised to take
care of them. Our government is
failing them in that regard, and
that is an issue that deserves more
than the shrill, inflated outrage of
the minor scandals and political
snafus that the media normally
hypes. 

I’ll be watching my local leg-
islators to see how they handle this
in the months leading up to the
November elections. I hope you
all do the same. 

Until next month,

Ad space is limited, 
so don’t wait...
877-777-0043
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The American Forest & Paper
Association (AF&PA) has announced
the winners of its 2014 Recycling
Awards.

Now in its ninth consecutive year,
the AF&PA Recycling Awards recog-
nize outstanding paper recycling pro-
grams in three categories: Business
Leadership, Community and School.
This year, the program was redesigned
to reflect the diversity of paper recy-
cling programs across the country. In
each category, there are prizes for cre-
ativity, participation, partnerships and
volume of paper collected.

The winners were selected by a
panel of judges that included represen-
tatives from AF&PA company mem-
bers, 2013 Recycling Award winner
Bishop Watterson High School, Build-
ing Owners and Managers Association,
Rhode Island Resource Recovery Cor-
poration, Sustainable Packaging Coali-
tion and the U.S. Environmental Pro-
tection Agency (EPA).

“More paper is recovered for
recycling from municipal solid
waste streams than any other com-

modity. That is, in part, thanks to
the tremendous efforts of those cel-
ebrated by the AF&PA’s Recycling
Awards,” said Mathy Stanislaus,
EPA’s assistant administrator for the
Office of Solid Waste and Emer-
gency Response.

This year’s winners each receive a
cash prize, an original piece of paper
artwork and gain media recognition
through the award presentation in their
local market.

2014 AF&PA Recycling Award
Winners

Creativity – unique and innovative
ways that have been used to market the
program, raise awareness and generate
interest:

•Community Winner – Township
of Nutley (Nutley, New Jersey).

•School Winner – Greenhill School
(Addison, Texas).

•Business Winner – Michael Dunn
Center (Kingston, Tennessee).

Participation – unique and inno-
vative ways successful programs
increased participation and tonnage
collected:

•Community Winner – Vance Air
Force Base (Enid, Oklahoma).

•School Winner – Damacus Ele-
mentary School (Salem, Ohio).

•Business – Michael Dunn Center
(Kingston, Tennessee).

Partnership – innovative partner-
ships (community, business, non-profit
organizations) used to promote
increased recovery:

•Community Winner – Metro
Waste Authority (Des Moines, Iowa).

•School Winner – Ocosta High
School (Westport, Washington).

•Business Winner – Michael Dunn
Center (Kingston, Tennessee)

Volume – total amount of paper
and paperboard collected:

•Community Winner – Township
of Nutley (Nutley, New Jersey).

•School Winner – Damascus Ele-
mentary School (Salem, Ohio).

•Business Winner – Curly’s Foods,
Inc. (Sioux City, Iowa).

AF&PA announces 2014 award winners

For additional information,
view this article on

www.AmericanRecycler.com.

Cascades releases financial results Q1



In serving the third largest U.S. man-
ufacturing sector, SPI: The Plastics Indus-
try Trade Association works to protect and
promote nearly 900,000 plastics jobs span-
ning across every state. Each year, mem-
bers of the SPI board of directors elect
volunteer leaders from across the industry
supply chain to lead both the organization
and industry as a whole on a path of con-
tinued growth.

Leading the officers will be Kureha
America Inc.’s president Fred Daniell. In
his current role, Daniell is responsible
for carbon fiber products and engineer-
ing plastics, among others. His expertise
stems from a Bachelor of Science in
mechanical engineering from the Geor-
gia Institute of Technology and an Exec-
utive MBA from Duke University, as
well as various professional roles at
Celanese/Ticona, Dow and GE.

Daniell’s advancement to the chair-
manship comes with new priorities for the
SPI Board, chiefly to provide guidance to
its members on recent health care changes.
Launched this spring SPI HealthLINK
aims to be a solution to many of the plas-
tics industry’s questions and concerns
about current health care options for their
employees.

“While health care is a necessity in
today’s workforce, it’s often seen by
those who administer it as a step back-
ward in what our members really want
to be doing – advancing the plastics
industry,” Daniell said. 

By creating a predictable cost
structure and letting companies get
back to the business they know and do
best, this private exchange health care
program is just one of the tools
Daniell will have at his disposal to
point SPI’s members and the industry

in the right direction for future growth
and sustainability.

SPI’s new chairman will not be alone
in this effort. In addition to the other
newly elected officers and the immediate
past chair, there are 24 industry experts
comprising the board of directors, eight of
whom are elected by SPI’s industry coun-
cils. As SPI’s president and CEO,
Carteaux is also a member of the board of
directors, but may not vote in the group’s
deliberations.

New members to the board of direc-
tors include: Michael Gilbert, general
manager at SABIC Innovative Plastics;
Randy Herman, president Advanced
Technology Group at Bemis Manufac-
turing Company; Allen Jacoby, general
manager at Milliken & Company;

Daniel Mohs, CEO at Placon Corpora-
tion; and Jim Russler, vice president of
Commercial Development at Bemis
Manufacturing Company.

The newly elected officers are:
•Fred Daniell, Kureha America Inc.,

SPI chairman;
•James Murphy, David-Standard,

LLC, SPI vice chair;
•Wylie Royce, Royce Associates, SPI

treasurer;
•Tad McGwire, Industrial Heater

Corp., SPI secretary;
•Jamie Clark, Printpack, Inc., officer-

at-large;
•Phil Wilson, BASF, officer-at-large;

and,
•Jay Cude, ITW Medical, immediate

past chair.
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NEW USA-made 7” HYD. Alligator 
Shear. $5,000 free freight in lower 48

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers
*Looking for rebuildable Alcan Densifiers*

Colmar 3200 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

(2) Yard Closing Sales!
Many Items! Call for list.

SIERRA 500T Shear/Logger/Baler
w/Conveyors, needs work. REAL DEAL!

COLMAR 700T Diesel 
Shear/Logger/Baler w/Grapple. Call!

Al-jon 580 Car Logger / Al-jon LC90 Car Crusher
WOOD SHEARS

EXCAVATOR STUMPERS
LOG FORKS with CLAMP

PIPE-n-POLE FORKS 
MILL YARD FORKS

GRAPPLES

Pembertonattachments.com

ATTACHMENTS
                      for ORGANIC WASTE 

800-393-6688

GRAPPLES

Ecologic Brands, makers of recycled paper bot-
tles and the eco.bottle® line, has completed the first
close of a $7 million round of financing. Investors
include a strategic investment from Kruger Inc. and
current angel investors, DBL Investors, Catamount
Ventures and Black Bear Partners. 

As part of the investment agreement, Kruger
will become the exclusive licensee and manufacturer
of Ecologic’s paper bottle technology in Canada.
Kruger’s Consumer Products Division currently
serves the U.S. and Canadian markets with numer-
ous well-known tissue product brands, and the
eco.bottle opens doors to other types of consumer-
facing goods.

Kruger’s strategic investment in Ecologic
unlocks synergies between the two partners, the
most obvious being Kruger’s manufacturing, supply
chain and paper technology with Ecologic’s molded
fiber technology. This will help scale Ecologic’s cur-
rent manufacturing capabilities rapidly, while tap-
ping into over 100 years of Kruger’s industry experi-
ence in pulp and paper products, containerboard and
packaging, lumber, recycling and renewable energy. 

Since commercializing its first paper bottle in
2011 with green cleaning company Seventh Genera-
tion Inc., Ecologic has manufactured and shipped
millions of bottles to 15 brand partners around the
world. Currently, 30 percent of Ecologic’s business
comes from the export of their eco.bottle, showing
that the demand for sustainable packaging is a

global trend. Its customers also include Safeway and
Bodylogix. The company is poised to scale its oper-
ations after building a manufacturing facility in
Manteca, California last year and now forging a
partnership with Kruger.

Ecologic is taking a leadership role in the
emerging sustainable packaging market by building
a profitable business around a closed loop, waste-to-
recovery model, which converts local store waste
into paper bottles and packaging. By simplifying
and cutting cost out of their customers’ supply
chains, Ecologic is creating and on shoring impor-
tant manufacturing jobs in Manteca, California.

Julie Corbett, founder of Ecologic, commented
on the significance of this relationship. “By bringing
the paper eco.bottle into markets that have been tra-
ditionally dominated by plastics, our partnership
with Kruger will help us revolutionize the bottling
business with one of the most renewable and recy-
clable resources – paper.” 

Most recently, Ecologic entered into a general
supply agreement with Sonoma-based winery,
Truett-Hurst Inc., to produce paper wine bottles for
the PaperBoy brand. PaperBoy wine bottles are
made from compressed, recycled corrugate formed
into the shape of a standard Bordeaux wine bottle.
These new paper wine bottles are 85 percent lighter
than traditional glass bottles, and filled with appella-
tion-based, super-premium wines.

Ecologic gets boost from major pulp and paper company

Kureha America’s Fred Daniell chairs new
SPI board of directors; new officers elected The Berry Company collected near-

ly 50,000 lbs. of outdated telephone
directories for recycling in Lincoln,
Nebraska through the sixth-annual Think
Yellow, Go Green program. The Corn-
husker Council Boy Scouts, Lincoln
Parks and Recreation Department and
Recycling Enterprises of Nebraska, Inc.
partnered with Berry on the month-long
campaign, which encourages the local
community to recycle their outdated
directories.

The nearly 50,000 lbs. of outdated
telephone directories, which were col-
lected door-to-door by the Cornhusker
Council Boy Scouts and dropped off by
local residents at several parks and recre-
ation centers in Lincoln, will be recycled
and converted into reusable materials by
Recycling Enterprises of Nebraska.

Scouts help recover
dated directories



Reducing material size for more
efficient handling is a common concern
in the recycling industry. When plastic
is the material involved, there are a wide
range of products available to recyclers
for processing it. 

Cumberland offers products to
reclaim material from the following:
bulk reclamation of post-user industrial
and consumer scrap, standard manufac-
turing or off-spec and malformed or bad
product from manufacturing. The firm’s
granulators are for recycling, injection
molding, extrusion, blow molding and
all other polymer industry processes.
Their beside-the-press product array
ranges from small (6 x 8”) units to large
(16 x 40”). Mid-size units include the
T500 series, available in 3 sizes, 5070
(20 x 28”), 5090 (20 x 36”) and 50120
(20 x 48”).

Their central-type granulator line is
for large part, heavy construction, or
high volume requirements. All products
are available with sound suppression,
are UL-compliant and meet or exceed
every OSHA and international standard.

According to John Farney, national
sales manager, “Market conditions are
good, but indicators for the remainder
of the year rely on continued advance-
ment in the consumer goods and auto-
motive areas. Building material markets
show promise for the balance of 2014,
and for the fourth year in a row, projec-
tions are good for general market
growth. The demand for state-of-the-art
products, high quality, minimal mainte-
nance units, and highest possible pro-
ductivity continue to drive product
development.

“We strive to provide products that
are useable with minimal setup time as
stand-alone products. Integrated sys-
tems, of course, require assembly and
integration, but standard products

require minimal set-up time. We are cel-
ebrating Cumberland’s 75th anniver-
sary, and dedication to our industry, our
clients and our environment continue to
steer our efforts.” 

Herbold Meckesheim USA, a sub-
sidiary of Herbold Meckesheim Ger-
many, sells and installs durable, high-
quality size-reduction equipment (gran-
ulators, shredders, grinders, pulverizers,
etc.) and wash-line systems for recy-
cling all kinds of industrial and post-
consumer plastics. “Units are designed
as modular ‘building blocks’ so that a
system can be extended or modified
according to the customer’s require-
ments,” said David Lefrancois,
president.

Last fall, Herbold introduced five
models of the HOS Heavy-Duty Pipe
Shredder, which efficiently (up to
approximately 3,400 lbs. per hour)
reduces large (to 0.8’ in diameter),
thick-walled plastic pipes to chips of
approximately 2.5 to 4 sq.in.

Lefrancois said, “Herbold’s exten-
sive line of granulators includes heavy-
duty, general-use and compact
machines. Popular HB and SB Series
horizontal models employ a hydraulic
ram or screw-feed mechanism, which
makes them quieter and more efficient
(30 to 50 percent higher throughput)
than same-size gravity-fed cutting
chambers. Suitable for dry or wet opera-
tion, these granulators are capable of
processing up to eight tons of plastic per
hour. 

“The blade geometry of Herbold
granulators, in combination with an
open rotor, provides for cleaner cuts,

higher capacity, fewer fines and less
noise. The knives can be removed easily
and safely, and adjusted precisely in a
fixture outside the unit. Our knives also
last longer because their design pro-

vides 18 millimeters of regrind
capacity, nearly twice that of
most competing models.”

Lafrancois explained that
another benefit of Herbold hori-
zontal granulators is a diagonally
split housing that allows com-
plete access to the cutting cham-
ber for faster maintenance. Rotor
bearings are positioned outside
the cutting chamber, to keep
grease from contaminating
product.

He said the trend toward
recycling and sustainability is

still on the upswing, so “Herbold
Meckesheim’s future appears bright.
Thanks to recent advances in automated
separation equipment, more receivers of
recycled plastics are separating the
waste stream by material type, for sin-

gle-line recycling systems. This makes
it easier for generators of plastic waste
to recycle, and consequently makes it
more likely that they will.”

For over 30 years, Rotogran Inter-
national has designed and manufactured
size reduction equipment for recyclers
and plastic processors. Mike Cyr, presi-
dent, stated, “We are a true North Amer-
ican manufacturer of granulators, con-
veyors and evacuation systems, building
everything in-house with spare parts
readily available on our shelves. For the
recycling industry, Rotogran produces

GranulatorsEQUIPMENT 
SPOTLIGHT 

N
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by MARY M. COX
maryc@americanrecycler.com

Manufacturer & Distributor of Granulators for the Rubber & Plastic
Recycling Industries. All Products Manufactured in North America.

905-738-0101

YOU PRODUCE IT...WE’LL REDUCE IT!

rotogran.com

Manufacturer List
American Pulverizer 
James Holder
314-781-6100
www.ampulverizer.com

CMG America, Inc.
Stephen Myers
810-686-3064
www.cmg-america.com

Cumberland
John Farney
262-641-8638
www.cumberland-plastics.com

Foremost Machine Builders, Inc.
Drew Schmid
973-227-0700
www.foremostmachine.com

Herbold Meckesheim USA 
David Lefrancois
401-597-5500
www.herboldusa.com 

Jordan Reduction
Richard Pyle
866-733-8248
www.jordanreductionsolutions.com

Pallmann Maschinenfabrik
GmbH & Co. KG
Rolf Gren
973-471-1450
www.pallmann.eu

Rapid Granulator
Kirk Winstead
724-584-5220
www.rapidgranulator.com

Rotogran
Mike Cyr
905-738-0101
www.rotogran.com

Vecoplan, LLC
Bob Gilmore
336-861-6070
www.vecoplanllc.com

Zerma America
Peter Litgen
847-848-7230
www.zerma.com

Cumberland

Herbold Meckesheim USA

See SPOTLIGHT, Page 7

Rotogran
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(336) 298-8814

vecoplanllc.com

Vecoplan is America’s
Most Trusted Recycling Expert
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comes to the overall disposition of
American-generated mixed plastic recy-
clables. “We are not seeing any mixed
plastic going to China anymore,” said
Patty Moore, president and CEO of
Moore Recycling Associates, Inc., a
Sonoma, California, recycling consult-
ing firm.

Green Fence has generally
increased costs for companies that buy
plastics for importation into China,
because of the added expense of the
extra sorting required to meet the Chi-
nese standards. Some Hong Kong
traders’ companies are buying U.S. plas-
tics and having them sorted in other
Southeast Asian countries before send-
ing them into China, according to
Moore. The extra processing and ship-
ping can significantly increase the costs
for importing plastics to China, she said.

The extra costs on that end have
caused prices paid to U.S. recyclable
plastics suppliers to decline. The greatest
drop in value has been in bales consist-
ing of all rigid plastics unsorted by type.
These fell up to 86 percent, from $140
per ton to $20 per ton, between January
2013 and May 2013, according to a
study Moore did with the Association of
Postconsumer Plastic Recyclers.

However, the effect of Green Fence
grew less dramatic as plastic recyclables
were better sorted. At the high end, the
best-sorted bales lost only 8 percent of
value, from $293 to $271 per ton,
Moore’s figures showed. Conners said
that prices for the plastics he was export-
ing had fallen by one or two cents per
pound. 

One side effect of Green Fence has
been that domestic buyers of recyclables
have been able to enforce their own
specifications about the sorting and
cleanliness of plastic bales, Moore said.
Another is that plastics recycling facili-
ties devoted to recycling plastics only,
have begun to appear, she said.

Conners said that these days his
company is seeing fewer buyers for plas-
tic destined for China, but from his per-
spective, they are superior customers

than the middlemen who formerly
played a large role in the field. Selling to
end users in China means dealing with
more established firms who can also
work with him to improve his product to
meet their needs. “In some respects
we’ve benefited by Green Fence,” Con-
ners said.

Today, it seems likely that the new
standards for Chinese recyclable imports
will remain, and that U.S. suppliers will
meet them or find other markets. Moore

said many of those markets are likely to
be domestic. She said it’s possible, how-
ever, that traders will find ways to com-
pensate for the costs of extra processing
and transportation and make Chinese
markets again serious competitors for
domestic users.

Moore is optimistic about the
appearance of plastics recycling facili-
ties. Because they specialize in plastic,
they are able to cost-effectively recycle

Green Fence
■Continued from Page 1

See GREEN FENCE, Page 6



Tom DeVivo is part of the third generation of the DeVivo family in the
waste industry, and Tom’s son, John, is the fourth generation working for the
company.

It all started in 1937 when Tom’s grandfather, Patrick DeVivo, founded
Willimantic Waste Paper in Connecticut. He focused on recycling metal, rags
and paper, as well as tires and glass.

Patrick passed the business on to his son James in 1970. Now James’ wife,
Mary Lou, is the company president, while Tom and his brother, Tim, are vice
president and treasurer. The company operates with about 250 full time
employees and another 15 to 20 part time college students who work during
the summer.

Tom said that working in a family business has been interesting. When
they were younger, both he and his brother occasionally quit their jobs – or
their father fired them – but they always came back. Now, he said they all
cross-train so they all know each other’s jobs in case someone needs time off,
but “we try not to step on each other’s toes.”

“Tim and I moved the company more broadly into waste,” Tom said.
Willi-Waste, as the company is familiarly known, is now a full service solid
waste recycling facility that is constantly looking forward to see what new
products are on the market that might be recyclable. 

“Now it’s laundry detergent bottles,” Tom said. In the future, he thinks mat-
tresses might become more recyclable, if it becomes cost effective for the com-
pany through stewardship programs. According to Tom, while the recyclable
materials in a mattress probably won’t pay for the labor involved in recovering
them, stewardship programs might make recycling them viable for Willimantic.

“We are trying very diligently to be on top of the next technology and
product packaging, and be ready to recycle it.” Not that long ago, computer
cards were desirable as a recyclable product, but as those disappeared, recy-
clers had to find other materials to take the place of those cards.

“We’re always looking,” Tom said. He thinks that Willimantic may be able
to recycle carpets in the future, but one problem is that not all carpet material is
desirable. Nylon carpets could be recycled, but right now Tom isn’t aware of any
buyers for the recovered materials from polyester or blended carpets. 

“If the cost is negative, you’re better off looking at disposal,” he said. “It
has to have at times a positive market.” There might be a charge to the con-
sumer, as is the case for single-stream recycling, “but it has to have value to
process.”

Willi-Waste used to run two dual-stream facilities, but that was recently
combined into one single-stream facility. Tom explained that the dual-stream
facilities were functioning as single-stream because the material sometimes
became mixed in the trucks, and people weren’t always careful about which
material went into which bin.

“You have to make it easy for the consumer and for the business,” he said.
Another upside to converting to single stream is that the auto-load trucks

used for picking up single-stream containers are much safer for the workers. 
However, one problem with single-stream recycling is the quality of the

incoming material, and he’s been seeing a higher percentage of waste material
being picked up with recyclables.

Willi-Waste specializes in working with residential customers and munic-
ipalities, servicing 75,000 homes, as well as small business. But the company
also picks up C&D material – as much as 200 to 300 tons per day, 5 or 6 days
per week. Tom noted that while C&D is very busy at this time of year, that
business slows down considerably over the winter.

Tom said that the one thing he doesn’t like about the business is when
they lose a customer because that customer has gone out of business, “because
you’ve lost them forever.” On the other hand, when a customer is lost to a
competitor, “you can work on getting them back.”

One of the recent challenges was the change in the standards for fiber and
plastic materials imposed by the Chinese government. Since China is a big
player in the market, those changes caught recyclers off-guard since they had
all been complying with established industry standards.

“We strive every day to make quality products,” Tom said, and they’ve
adapted to the new standards. “If you make consistent products, people come
and shop at your store.”

While he enjoys the business, Tom said that one of the best things about
the job was that, “you meet a lot of interesting folks,” and that he gets “a lot of
satisfaction that we are helping to create jobs in the environmental sector.”

And of course, he enjoys finding that next new thing in recycling. “Com-
posting is right around the corner,” he said. “There are opportunities there.”
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more kinds of plastic, she said. One
problem holding back their further
development, according to her, is
that most recycled plastics are sold
on spot markets where prices fluctu-
ate. That makes it difficult for plas-
tics recycling facilities developers
to attract investments to build more
of these facilities, she said. 

“The infrastructure is not nearly
built out as much as it should be,

but it’s growing very rapidly,”
Moore said. “It’s a great opportunity
to keep the value of that material
here in the U.S.”

Conners said one end result of
Green Fence is to emphasize the
importance of providing clean, well-
sorted and accurately labeled recy-
clable materials. “I think it’s very
important that recycling companies
not ship wastes across borders,” he
said. “The bad acts of a few make
business more difficult for every-
body. We need to produce excellent
quality products.”

Green Fence
■Continued from Page 5

million in Q4. This represented a one
percent gain when compared with the
robust total from Q3 of 2013. Precise
year-ago comparisons for the auxiliary
equipment data are not possible at the
present time due to a significant change
in the number of reporting companies
for 2013. It can be reasonably concluded
that the four year uptrend in this data
continued, and the quarterly and annual
totals for 2013 represent a solid gain
when compared with the comparable
totals from 2012.

The gain in the CES data on plastics
machinery shipments compares favor-
ably to the increases in the two major
data series compiled by the US govern-
ment that measure activity levels in the
industrial machinery sector. According
to the Bureau of Economic Analysis,
business investment in industrial equip-
ment rose by three percent (seasonally-
adjusted, annualized rate) in Q4 when
compared with Q4 of 2012. The other
important machinery market indicator,
compiled by the Census Bureau, showed
that the total value of shipments of
industrial machinery escalated 25 per-
cent in Q4.

“When it is combined with the data
reported by the federal government, the
CES data indicates that the recovery in
the plastics machinery sector was gain-
ing momentum at the end of last year,”

according to Bill Wood, the plastics mar-
ket economist who analyzes and reports
on this market sector for the CES.
“These strong gains notwithstanding, the
trends indicate that the manufacturing
sector is poised for further growth in the
coming quarters. Harsh winter weather
constrained the recovery at the begin-
ning of 2014, but accelerating economic
growth will return in the springtime.
This will generate further gains in the
plastics machinery data,” said Wood.

The CES also conducts a quarterly
survey of plastics machinery suppliers
that asks about present market condi-
tions and expectations for the future. The
responses from the Q4 survey were little
changed from the Q3 survey, and they
reveal an upbeat attitude that is broad-
based across the industry. When asked
about expectations for future market
conditions, 87 percent of the respon-
dents expect conditions to stay the same
or even improve in the coming quarter,
and 95 percent expect them to hold
steady or get better during the next 12
months.

North America and Mexico are still
the regions where the strongest gains are
expected, but expectations slipped a bit
for Europe and Latin America. As for the
major end-markets, the respondents
expect that automotive, medical, and
packaging will continue to be the
strongest in terms of demand for plastics
products and equipment. Expectations
for the appliance and construction sec-
tors were significantly improved.

Machinery
■Continued from Page 1

A fisherman returned to shore with a giant marlin that was bigger and heavier
than he. On the way to the cleaning shed, he ran into a second fisherman who had a
stringer with a dozen baby minnows. The second fisherman looked at the marlin,
turned to the first fisherman and said, “Only caught one, eh?”
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severe duty, high-production granulators
with rates up to 10,000 lbs. per hour,
specifically designed to operate 24/7 at
maximum capacity.

“Our Titan series of recycling gran-
ulators are the workhorse of the industry,
featuring huge, 36” diameter cutting cir-
cles, combined with .5” thick screens,
creating a massive, high-yield screen
open area. Severe-duty rotor construc-
tion features a 12” diameter main shaft
and solid knife support blocks across the
entire chamber width, ensuring structur-
al integrity. Available knife configura-
tions range from 3 to 13 rows. The rotor
is driven with twin solid steel flywheels,
weighing over 2.5 tons through a TEFC
premium efficiency motor. Our cutting
chamber is fabricated using 3” thick
plates and welded construction with eas-
ily replaceable wear inserts in key areas
to protect your initial investment. Easy
access for blade changes and routine
maintenance is achieved with hydraulic
cylinders driven by an independent, self-
contained hydraulic power pack.”

Cyr also said that Rotogran recog-
nizes and acknowledges a new trend in
the recycling industry toward sophistica-
tion, process improvement and expan-
sion, combined with upgraded safety
measures and protection of invested
equipment.

“Some of these trends appear in the
form of more advanced, high end metal
detectors to produce products with zero
metal contamination and increased
resale value. These advanced metal
detectors are used between pre-shred-
ding equipment and granulation equip-
ment to improve granulator perform-
ance, reduce maintenance intervals,
maximize blade life and improve overall
profit by producing the cleanest, highest
quality regrind possible. These equip-
ment combinations are often integrated
into systems with advanced control pan-
els. These controls adjust the system on
the fly for maximum production and to
maintain the highest level of safety for
the operators and support personnel
around them,” he noted.

Cyr believes that today’s recyclers
are at the top of their game and expand-
ing into further processing capacities
“and Rotogran is with them every step of
the way,” he concluded.

Spotlight
■Continued from Page 4

AF&PA releases paper reports
The American Forest & Paper Associ-

ation released its March U.S. paper
reports. 

Containerboard
Containerboard production increased

8.7 percent from February and was 3.8
percent higher compared to the same
month last year. The month-over-month
average daily production decreased 1.8
percent. Shipments for March were
2,958.2 thousand tons, representing 166.2
billion of square feet. The containerboard
operating rate for March decreased 1.7
points from February, from 96.3 percent to
94.6 percent.

Boxboard
Total boxboard production increased

1.8 percent when compared to March 2013
and increased 9.3 percent from February.
Unbleached kraft boxboard production
increased over the same month last year
and increased compared to February. 

Total solid bleached boxboard and
liner production increased compared to
March 2013 and increased compared to
February. The production of recycled
boxboard stayed flat compared to March
2013 but increased when compared to
February.

Kraft Paper
Total kraft paper shipments were

123.4 thousand tons, 1.5 percent higher
compared to the prior month. Bleached
kraft paper shipments were 17.3 percent
higher than February, while unbleached

kraft paper shipments were essentially flat.
Overall, shipments for the first three
months of 2014 were 5.3 percent lower
than the same period last year. Total
month-end inventories were also essential-
ly flat compared to February.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 2
percent in March compared to March
2013, with increases in year-over-year
shipments in uncoated mechanical and
coated freesheet grades.

•Uncoated free sheet paper shipments
in March decreased 6 percent compared to
March 2013. Year-to-date shipments are
down 7 percent in 2014.

•March coated free sheet paper ship-
ments increased 4 percent, the first year-
over-year increase in eight months. Year-
to-date shipments of coated freesheet
grades are essentially flat compared to
2013.

•Uncoated mechanical paper ship-
ments also increased 4 percent in March,
the sixth year-over-year increase in the
past seven months. Year-to-date shipments
of uncoated mechanical paper are up 2
percent compared to 2013.

•Coated mechanical (CM) shipments
in March decreased 4 percent compared to
March 2013 to 237,000 tons. Imports of
CM through February were down 9 per-
cent relative to the same period in 2013.

OSHA fines New Wave Plastics 
New Wave Plastics has been cited

for 13 safety violations after the U.S.
Department of Labor’s Occupational
Safety and Health Administration
(OSHA) found a lack of training and
personal protective equipment at the
Cleveland facility, a recycler and plastic
products supplier. After receiving a com-
plaint in November 2013, OSHA initiat-
ed an inspection of the facility. Proposed
penalties total $51,800.

“Employers have a responsibility to
train workers about hazards found in
their facilities and to take precautions to
prevent injuries and illnesses,” said
Howard Eberts, OSHA’s area director in
Cleveland. “Employers must ensure
workers are protected from hazards and
that they receive the required safety
training.”

Twelve serious violations involve
failing to train workers about wearing
personal protective equipment; hazards
associated with the use of chemicals in
the work environment; forklift safety
and fire extinguishers; and failure to pro-

vide fire-retardant clothing. New Wave
Plastics was also cited for failing to
develop a hearing conservation program,
create a hazard workplace assessment
and develop a hazard communication
program. The presence of combustible
dust was also found.

An OSHA violation is serious if
death or serious physical harm could
result from a hazard an employer knew
or should have known exists.

One other-than-serious violation
was cited for not providing required
information to workers on OSHA’s res-
piratory standards. An other-than-serious
violation is one that has a direct relation-
ship to job safety and health, but proba-
bly would not cause death or serious
physical harm.

New Wave Plastics has 15 business
days from receipt of its citations and
penalties to comply, request an informal
conference with OSHA’s area director or
contest the findings before the independ-
ent Occupational Safety and Health
Review Commission.

Sonoco’s Ohio rigid plastics
facility achieves LEED Silver

Sonoco, a global packaging compa-
ny, revealed that its New Albany, Ohio,
rigid plastics facility has achieved Lead-
ership in Energy and Environmental
Design (LEED) Silver Certification from
the U.S. Green Building Council. The
$15 million, 142,230 sq.ft. plant pro-
duces PET bottles for personal care
products, as well as plastic components
for wall air fresheners. The facility has
been operational since October 2012.

LEED Certification is comprised of
four levels, based on points earned: Certi-
fied (40 to 49 points); Silver (50 to 59
points); Gold (60 to 79 points); and Plat-

inum (80 plus points). Projects may earn
points for a variety of different efforts
under one of five rating categories.

Sonoco Plastics is a manufacturer of
mono-layer and multi-layer blow-mold-
ed bottles and jars, thermoformed cups
and trays and engineered molded and
extruded containers, spools and trays.
Sonoco has 25 plastics operations in the
U.S., Canada, Mexico, Ireland, Nether-
lands and Germany. In addition to the
Beauty Park facility, Sonoco Plastics
operates a state-of-the-art food-grade,
blow-molding and injection molding
plant in Columbus, Ohio.
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12,473 Hours
Throat: 34” wide

Box: 25’
Shear force: 1,108 NT

Five 100 HP Motors (special wound to run up 150 HP)
17-27 TPH

Conveyers:
Karl Schmidt all installed new in 2005

First conveyer is a shaker. 4’ wide x 25’ long.
Second Conveyor  4’ wide x 26’ long

Third conveyor a radial stacker  4’ wide x 60’ long. 
Height of discharge 22’ 10” 

En�re System Priced at $799,000.00

2005 Harris GS 1100 Guillo�ne
Shear/Baler/Logger

with 3 Conveyors

DADE Capital Corp.

800-823-9688
Perrysburg, OH

2006 Lollini 
Auto Logger

AL6000

2 Mechanic Stabilizers
4 Hydraulic Stabilizers
Operator-protec�on Bars

Diesel Oil Tank for the Baler
Open Charging Box:  19.6’l x 8.5’w
Closed Charging Box:  19.6’l x 39”w x 24”h 

Minimum Bale Dimensions:  39” x 24”
Working Pressure:  3,800 psi
Price:  $205,000.
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