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FOCUS: Waste Recycling glass into building materials
by MIKE BRESLIN
mbreslin@americanrecycler.com
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Glass comes into our
homes, commercial buildings
and vehicles in the form of
windows, doors, countertops,
floors, fixtures, other building
materials and in an endless
stream of glass containers.
According to industry experts,
only about 27 percent of man-
ufactured glass is eventually
recycled at municipal solid
waste or at construction and
demolition facilities. The U.S.
EPA estimates the recycling
rate for glass containers at
33.4 percent. These days,
however, more and more recy-
cled glass is finding its way
back into homes and commer-
cial buildings as new con-
struction materials.

Tune into any of the many
do-it-yourself, house flipping
or home decorating TV shows
to see how more and more
products made of recycled
glass are being used effec-
tively indoors for kitchens,
baths, accent walls and out-
doors for applications such as
landscaping and road con-
struction. 

In fact, even entire build-
ings are now being made of

recycled glass. In Las Vegas,
for instance, the Morrow
Royal Pavilion claims to be
the world’s largest building
made from recycled beer bot-
tles. This 30,000 sq.ft. manu-
facturing facility was
constructed from more than
500,000 beer bottles collected
from hotels on the Las Vegas
Strip. Built with a material
called GreenStone, this con-
crete-like substitute is made
from 100 percent recycled
glass aggregate mixed with fly

ash, a byproduct from coal-
fired power plants. Made in
different colors, it can be
poured into blocks, panels, or
shaped in molds for whatever
building material is required.

The entrepreneurial com-
pany behind Greenstone is
Realm of Design, Inc., which
has been designing and creating
architectural details for over 20
years for commercial and resi-
dential projects in Las Vegas,
Los Angeles and across the
nation. “We added some land-
scaping to the Morrow Royal
Pavilion that used another
175,000 beer bottles and we’re
planning on adding a double

spiral staircase to the front,”
said Cindy McCombs, partner
in the company. “For the stair-
case we estimate using 200,000
more beer bottles. Depending
on the design for the top of the
staircase, we will most likely
surpass using a million beer
bottles for the entire project.”

McCombs reported that
their new machine for creating
stair treads will be completed
by July or August, and that the
company hopes to soon offer a
Greenstone licensing package.

One of the most visible
advances in employing recy-
cled glass in construction can
be seen in the new breed of
countertops and backsplashes
found in today’s kitchens,
baths, bars, laundry rooms and
used for outdoor tables and
seating. 

One of the leading manu-
facturers of these surfaces that
incorporate recycled glass is
Polycor/Vetrazzo. “Vetrazzo is
made of 85 percent recycled
glass and 15 percent modified
Portland white cement,” said
Jesse Cole, at Vetrazzo’s cus-
tomer service. “Variation in
the glass source of a Vetrazzo
slab is the result of the recy-
cling process made possible
by the nature of commingled
recycling. As a result the
color, pattern, size, shape and
shade are unique characteris-
tics to be expected in a slab of
Vetrazzo. Each is truly a work
of art.”

Cole reported that from
time to time their recycled
glass sources change and
result in slabs that may differ
slightly from what is pre-
sented on its website and in
samples. He said Vetrazzo is
durable and more resistant to
surface damage than other
stone. However, all stone can
be damaged by force and no
stone is chip proof.

The beauty of glass recy-
cling is it consumes less
energy than manufacturing
glass from scratch using sand,
lime and soda, and in most
cases glass is endlessly recy-
clable. Fiberglass products,
including fiberglass insulation
represents approximately 25
to 35 percent of the demand
for recycled glass. Glass pack-
aging, however, is the largest

consumer of recycled glass at
about 40 to 50 percent. 

Construction related prod-
ucts made with recycled glass
are widely employed with new
applications continually emerg-
ing. One of the oldest uses, still
widely used and now made with
advanced chemistry, is mixing
bits of colored recycled glass
with cementations binders to
create terrazzo floors, counter-
tops and other surfaces.

Strategic Materials Inc.
(SMI) is the largest glass recy-
cler in North America. Their
end markets include contain-
ers, fiberglass and specialty
markets, such as landscaping,
countertops and flooring.
“We’ve always been strong in
flooring,” said Scott Wight-
man, vice president and gen-
eral manager of SMI’s
Specialty Division. “We have
plants that take recycled post-
industrial glass like clear plate
glass, re-melt and color it.
This enables us to offer about
30 different colors in 10 dif-
ferent sizes to contractors
around the country that use
this product as decorative
aggregate in countertops and
terrazzo floors.”

Terrazzo dates back thou-
sands of years and is an art
form that was brought to the
U.S. from Italy. Marble chips
are still used in terrazzo, but
they are a cheaper alternative.
Those wanting a premium
look tend to use recycled
glass. The National Terrazzo
and Mosaic Association estab-
lish standards for all terrazzo
floor and wall systems and
provide specifications to
architects and designers. 

“These people are real
artists the way they put these

PHOTO COURTESY OF REALM OF DESIGN, INC.

See GLASS, Page 4

An entire 30,000 sq.ft. building made of Greenstone, a product made from recycled beer bottles and fly ash. 

Using a recycled glass base and cycling, colored LED lights, glowing fire-pits are
brightening up outdoor and indoor spaces. 

PHOTO COURTESY OF AMERICAN SPECIALTY GLASS, INC.



Re-Clothe NY, a statewide cam-
paign to promote clothing and textile
recycling in New York, received a 2015
U.S. EPA Environmental Champion
Award in April. A collaboration between
the Secondary Materials and Recycled
Textiles Association (SMART), the New
York State Association of Reduction,
Reuse and Recycling (NYSAR3), and
the Council for Textile Recycling
(CTR), the initial launch collected more
than 100,000 lbs. of textiles in munici-
palities across New York on America
Recycles Day in November 2014 – the
number continues to increase as special
events and local efforts continue through
Earth Day and beyond.

The campaign produced an innova-
tive set of public communication tools,
including a website with a searchable
database of textile drop off locations, a
media relations tool kit and social media
platforms. Recycling coordinators from
across the state are using these tools to
educate local residents about their role
in preventing over one billion pounds of
post-consumer textile materials, with a
market value of over $200 million, from
ending up in the trash each year. This
unprecedented campaign generated
statewide awareness of the need to recy-
cle textiles, with traditional and digital
media attention reaching more than
4,000 media outlets.

“We believe this collaboration with
NYSAR3 and CTR has produced a tem-
plate that can be used by any state in the
country seeking to launch an effort to
raise awareness about textile reuse and
recovery,” said Jackie King, SMART
executive director. “No other state in the
nation has yet undertaken such an exten-
sive campaign to focus on this material
and develop resources to provide a turn-
key template for any state, municipality
or town to raise awareness and increase
diversion of this valuable and untapped
reuse and recycling resource. We
strongly urge other states to take a look
and use this effort as a model for the
nation.”

According to NYSAR3, each year,
New York residents dispose approxi-
mately 1.4 billion lbs. of recoverable
clothes and textiles, with an estimated
market value of over $200 million.
NYSAR3 estimates approximately 9,600
jobs would be created across the state if
that material was dropped off for reuse
and recycling. Across the country, only
15 percent of recyclable clothes and tex-
tiles are actually recovered, while 85
percent ends up in landfills and waste-
to-energy facilities.

“Textiles comprise six percent of
New York City’s waste stream,” said
sanitation commissioner Kathryn Garcia
of the NYC Department of Sanitation.
“Our ‘re-fashioNYC’ program aims to
make donating and recycling unwanted
apparel as easy and convenient as possi-
ble. With this program, we’re proud to
contribute to the statewide recycling
campaign and congratulate NYSAR3,
SMART and CTR on their national
recognition.”
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View products in action on our YouTube channel!2009 ELECTRIC TUB GRINDER
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EATS TREES FOR BREAKFAST

Call today or visit us online to learn more.
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Textile recycling program
receives EPA award

2015 Coca-Cola Bin Grant
Program awards 5,300 bins 

Keep America Beautiful and The Coca-Cola Com-
pany awarded 89 grants to communities in 41 states across
the nation. The Coca-Cola/Keep America Beautiful Recy-
cling Bin Grant Program will provide 3,662 recycling bins
to colleges and universities, along with 1,638 bins to local
governments and nonprofit organizations. The recycling
bins are made possible through a grant from The Coca-
Cola Foundation, the philanthropic arm of The Coca-Cola
Company.

More than 66 percent of the bins are designed
specifically for permanent, ongoing use in public spaces
such as athletic fields, K-12 schools, fairs and festivals,
special events and park settings, with the remaining 44
percent to be used by students in college residence hall
settings.

“Research has shown that convenience is a key factor in getting people to recycle,”
said Brenda Pulley, senior vice president, recycling, Keep America Beautiful. “With
Coca-Cola’s continued support, the recycling bins provided through the grant program
create literally thousands of new opportunities for people to recycle in public areas
across the country.”

The Coca-Cola/Keep America Beautiful Recycling Bin Grant Program addresses
lack of convenience by providing a significant number of bins in strategic locations.
Including the 2015 grants, nearly 45,000 recycling bins will have been placed by the
program in 560 communities nationwide since its inception in 2007. In addition to the
grants, Keep America Beautiful provides technical best practice guidance to grant recip-
ients and organizations about setting up effective away-from-home and on-the-go recy-
cling programs.

Grant recipients were chosen by Keep America Beautiful based on their potential to
collect the most cans and bottles as well other considerations such as the extent of their
need, recycling experience, and their ability to sustain the program in the future. Special
outreach was made to colleges and universities through a partnership with the College
and University Recycling Coalition
(CURC), a membership organization 
serving campus recycling managers. 

For a full list of recipients,
view this article on

www.AmericanRecycler.com.

Dynamic Recycling LLC is building a
recycling and ethanol disposal plant in
Bristol, Tennessee. The tank farm con-
struction is complete and operations are
expected to be underway by mid-June.

The capabilities of the new plant will
enhance the capacity of the company’s
operations by 200 percent. 

Once the plant is operable, Dynamic
Recycling will be able to handle all opera-
tions with an increased capacity. All
unsaleable consumer goods will be
destructed through the plants state-of-the-
art decasing operation. 

Dynamic Recycling
constructs ethanol
disposal plant

To ensure you continue 
receiving your copy of 
American Recycler, please 
notify us as soon as you have 
your new address!

Send changes to 
donna@americanrecycler.com.

Moving
Soon?
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Copper Granulators & Flexible Recycling Lines
• Cable granulating, 200 - 3,000 lbs/hr
• Car wire granulating
• Shredder residue with ST/ST removal
• Non-ferrous recovery

www.crowenvironmental.net
Mason Smith 540-255-4909540-255-4909

Contact us today!

Crow EnvironmentalCrow Environmental
Recycling Solutions

We specialize in

Covanta partners with
RecycleForce to fill jobs in
advanced recycling center

Covanta and RecycleForce, a provider
of recycling services for residents and cor-
porate clients, entered into a partnership to
staff operations at the Covanta Advanced
Recycling Center in Indianapolis set to
break ground in 2015 with a planned
opening in 2016.

RecycleForce provides electronics
recycling along with comprehensive social
services to help formerly incarcerated
individuals rebuild their lives by breaking
down the barriers to employment through
transitional jobs and workforce training.

Approximately 60 permanent, full-
time workers will be hired to operate the
facility once construction is completed.
The exact number of jobs to be filled
through RecycleForce has not yet been
determined.

Employees hired through Recycle-
Force are expected to fulfill quality control
functions after materials pass through the
Covanta Advanced Recycling Center,
state-of-the-art automated materials recov-
ery facility modeled after the most modern
recycling facilities in the world. 

Using the latest mechanical and sen-
sor-based technologies, and supported by
skilled operators, the facility will recover
recyclables from mixed waste that will be
sold to manufacturing customers through-
out the Midwest.

In addition to the partnership to staff
operations at the Covanta Advanced Recy-
cling Center, the company is exploring
other staffing opportunities with Recycle-
Force.

Covanta is investing $45 million to
build the Advanced Recycling Center adja-
cent to its energy-from-waste facility.
Together, the facilities will create a first-
of-its-kind, next-generation system for
sustainably managing waste in North
America. It will bring recycling to all sin-
gle family homes in the city of Indianapo-
lis, increase recycling by 5 times the
current rate and recover up to 80 to 90 per-
cent of valuable resources such as recycla-
ble paper, cardboard, plastics and metals –
at no cost to the city or its residents.

When recycled into new products, the
materials recovered will save the equiva-
lent of the annual energy use of more than
20,000 homes. The system complements
Covanta’s existing energy-from-waste
facility by sharing trucks and maintaining
current traffic flow and avoiding additional
vehicle emissions and burdens on road
infrastructure.

Since 1988, the Covanta energy-
from-waste facility has diverted 16 million
tons of municipal solid waste from Indi-
anapolis landfills by providing the city a
safe and sustainable waste disposal
method that reduces greenhouse gases and
produces clean, renewable steam energy
from solid waste. The current facility pro-
vides approximately half of the steam used
by the Downtown Indianapolis steam loop. 

Once the permitting process is com-
pleted, Covanta expects the Advanced
Recycling Center to be up and running in
2016.

Two family recycling business
innovators receive awards

The Institute of Scrap Recycling
Industries (ISRI) recognized two indi-
viduals who took over family businesses
and ushered in an era of innovation and
success for the entire industry and the
association. Both Scott Newell, founder
of The Shredder Company and Toby
Shine of Shine Brothers Corporation
were presented with the Lifetime
Achievement Award presented at ISRI’s
annual convention.

Scott Newell began his career
working in the Texas scrap plants owned
by his father Alton Scott Newell, Sr.
After attending college, Scott became
manager of the Newell Salvage Com-
pany of Phoenix, from 1959 to 1965.
While in Arizona, Scott alerted his
father to the market possibilities for
shredded tin cans to be used in the cop-
per mining industry. 

Alton Newell then used his knowl-
edge and began to design a powerful
shredding machine. In 1960, the first
Newell family shredder was built and
patented by Alton Newell. Scott Newell
built the second Newell shredder in
1961 and has been designing, building,
and operating shredding systems since.
In 2000, Scott Newell and his son, Alton
Scott Newell, III, formed The Shredder
Company, which operates a modern
manufacturing plant and steel foundry
in El Paso, Texas.

Newell has served on the national
board of directors of ISRI, and as vice
chairman of the ISRI Shredder Committee
and vice chairman of the ferrous division.
He has also served on the shredder com-
mittee of the Bureau of International
Recycling. An important part of all his
association work has been improving the
recovery of nonferrous metals and finding
environmentally sound applications for
auto shredder residue.

Toby Shine was drawn to a career in
the family’s scrap business – Shine
Brothers Corporation – at an early age.
His grandfather, Sam, and uncle, Harry –
both Russian immigrants, founded the
company at the start of the 20th century.
Working alongside his father, Toby
quickly learned the intricacies of the
scrap trade, and joined full-time in 1960.
By the early 1980s Toby bought the
company and the Shines made a strate-
gic decision to adopt wire chopping to
maintain their competitiveness. Soon it
would become one of the top five wire
chopping operations in North America.
His commitment to serve ISRI included
two terms as president of the Northwest
Chapter; the ISRI board of directors; the
wire choppers committee, the govern-
ment relations committee, among other
positions. He also served as chair of the
National Association Supply Coopera-
tive (NASCO-OP).

While he was visiting, my uncle asked
for the wi-fi password.

“It’s stuck under the desk,” I told him.

After a few failed attempts, he asked,
“Is it all lower-case? s-t-u-c-k-u-n-d-e-
r-t-h-e-d-e-s-k?”
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Events Calendar
June 2nd-4th

WasteExpo. Las Vegas Convention Center,
Las Vegas, Nevada. 
800-927-5007 • www.wasteexpo.com

June 8th-9th
NRRA’S 34th Annual Northeast Recycling
Conference & Expo. Radisson Hotel
Manchester/Center of NH, Manchester, 
New Hampshire. 
800-223-0150 • www.nrra.net

August 17th-19th
Waste Conversion Tech Conference &
Tradeshow. Hyatt Regency Mission Bay Spa
& Marina, San Diego, California. 800-441-
7949 • www.wasteconversionconference.com

August 19th-20th
Agricultural Plastics Recycling Conference
& Trade Show. Hyatt Regency Mission Bay
Spa & Marina, San Diego, California. 
800-441-7949 • www.agplasticconference.com

August 24th-27th
SWANA’s WASTECON. The Gaylord Palms,
Orlando, Florida. 
800-467-9262 • www.swana.org

September 14th-16th
Missouri Recycling Association
Conference. Adams Pointe Conference
Center, Blue Springs, Missouri. 
573-491-4255 • www.moraconference.org

floors down,” said Wightman. “They use
separators to create different patterns
and create pictures in the flooring. There
are places in Las Vegas where they have
stunning floors. Many sports stadiums
use terrazzo in hallways because of the
outstanding appearance and durability. 

“Today terrazzo flooring is prima-
rily epoxy flooring that’s filled with a
decorative aggregate. Recycled glass is
one of the most popular. It creates really
nice floors that installers advertise as
100 year floors because they are so
durable. We are also seeing more con-
crete terrazzo.”

Other major construction products
that can include recycled glass are fiber-
glass insulation, ceramic kitchen and
bathroom fixtures, brick manufacturing
and as an additive to concrete. 

Glass aggregate, of course, can
often be substituted or augmented in
gravel or crushed stone for any number
of fill or leveling jobs. An emerging use
of recycled glass is as a high-perfor-
mance hydroponic growth medium and
soil aerator. These products are engi-
neered to help deliver proper air and
water balance to plant roots without the
danger of overwatering. 

Recycled glass has become very
popular in making outdoor and indoor
fire-pits. A recent design uses large
pieces of glass in a pattern at the base

which is backlit with LED lights that
cycle through various colors. 

States that support bottle bills help
recyclers make better economic sense,
but necessitate collection and redemp-
tion costs. Recovery is low because not
enough is collected as separated, curb-
side waste. Curbside collection of recy-
clables has also become more single
stream, mixing glass with paper, plastic
and metal, which requires additional
separating costs. Glass thrown into the
garbage is not economically recyclable.
Even curbside glass is not always eco-
nomically recyclable if there’s an insuf-
ficient quantity in an area to justify
building a recycling plant.

If more, cleaner, recovered glass
were available to glass recyclers, the cost
for its acquisition by recyclers would
likely go down. Greater recovery would
reduce landfilling of glass scrap and be
an environmental benefit. And, with
lower prices for this commodity there
would be greater incentive for scientists,
entrepreneurs and builders to find new
values in sustainable applications. 

Glass recycling
■Continued from Page 1

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

The National Waste & Recycling
Association (NWRA) and the Solid Waste
Association of North America (SWANA)
disclosed comprehensive new guidelines
designed to improve protocols and stan-
dards for contracting practices for munici-
pal recycling programs. The guidelines
address challenges facing public agencies
and private industry as they seek to
improve the effectiveness of local residen-
tial recycling programs.

NWRA and SWANA’s Joint Advisory
on Designing Contracts for Processing of
Manual Recyclables is the culmination of
a nearly year long process that brought
together subject matter experts from pri-
vate industry and local government agen-
cies to collectively address the need for
consistent standards in contracting for

recycling services. Their challenge was to
develop joint standards that can help
municipalities and private industry cooper-
atively address the evolving nature of the
residential recycling stream and dramatic
price fluctuations in global commodities
markets.

Specific protocols in the guidelines
directly address best practices for improv-
ing the quality and the quantity of materi-
als captured in the recycling processing
stream with an eye also to ensuring that
recycling programs are economically
viable for both local agencies and private
industry.

“With these guidelines, NWRA and
SWANA have addressed head-on the chal-
lenges and obstacles faced by public agen-
cies and private sector contractors in

designing effective residential recycling
programs,” commented Sharon H. Kneiss,
president and chief executive officer for
NWRA. “Adoption of these best practices
creates a solid framework to meet the ever-
evolving dynamics of the recycling mar-
ket.”

“The potential changes in the quantity
and composition of collected wastes com-
bined with variability in prices for recycla-
ble commodities create considerable
uncertainties in today’s recycling mar-
kets,” said John H. Skinner, SWANA exec-
utive director and chief executive officer.
“It is very important for contracts for recy-
cling services to anticipate the changes
and reflect an appropriate sharing of risks
and rewards between contracting munici-
palities and service providers.”

National trade groups develop pricing
guidelines for residential recycling services
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800-999-8100 or 480-789-3893
supershears.com / FAX# 480-304-4870

Building the best products on the market
for over 20 years.

110-Volt  Supershear

De-Canning
Shear

12-Volt Supershear

Gas
Supershear

The one
and

ONLY!
Buy the

ORIGINAL Supershear
Catalytic Removal Tool!

BANDIT BEAST 3680BANDIT BEAST 3680
MOBILE WOOD GRINDERMOBILE WOOD GRINDER

FOR SALE

•• PRICED TO SELL PRICED TO SELL
• VALUED TO MAKE $ FOR YOU VALUED TO MAKE $ FOR YOU
• FINANCING AVAILABLE FINANCING AVAILABLE

CONTACT JERRY
765-469-7600

Recyclebank Green Schools
Program funds 38 projects

Through this year’s Green Schools
Program, Recyclebank will provide
$69,000 in grants to environmental proj-
ects at 38 schools across the country. Each
year, the Recyclebank Green Schools Pro-
gram awards grants of up to $2,500 per
school for unique environmental projects
that positively affect students, schools and
communities.  

Recyclebank’s partner Domtar Cor-
poration, helps make more green projects
a reality by contributing additional dona-
tion dollars to participating schools and
offering a prize of Domtar EarthChoice
Office Paper to the most innovative proj-
ects. In 2015, Recyclebank expanded the
Green Schools Program prizing by adding
four sub-category prizes: Garden & Water,
Recycling & Waste Reduction, Art &
Sculpture and Sustainable & Creative
Paper Usage. The grand prize winner for
Most Innovative Project will receive a
year’s worth of paper from Domtar. Win-
ners of each category will also receive a
paper prize from Domtar. Here are the
winners: 

•Most Innovative Project: Imagine
Hill Academy in Toledo, Ohio, for its
Green Roof Project. 

•Garden & Water Category Winner:
John Story Jenks Academy in Philadel-
phia, Pennsylvania, for its Get out and
Garden campaign. 

•Recycling & Waste Reduction Cate-
gory Winner: North Allegheny School
District in Pittsburgh, Pennsylvania, for its
recycling education program at district
athletic events. 

•Art & Sculpture and Sustainable
Category Winner: Henry C. Beck Middle

School in Cherry Hill, New Jersey, for its
Art/Sculpture project. 

•Creative Paper Usage Category Win-
ner: W.A. Meacham Middle School in Fort
Worth, Texas, for its Reduce Paper Waste
project.

This year’s grand prize winner was
Imagine Hill Academy, for its Green Roof
project. One of the goals at Imagine Hill is
to inspire students to be curious about new
ideas. To build upon their environmental
mission and instruction, they plan to estab-
lish a green roof on the school designed to
reduce air pollution, lower heating and
cooling costs and improve water quality.
The structure will incorporate water col-
lection barrels, grassy areas, plots for veg-
etation and the potential for solar panels.
The water from the barrels will be used to
nourish the rooftop plants, as well as to
clean the school. Students will help in the
collection and distribution of the rain bar-
rels and will actively engage in discussions
about how and when to use the rain the
school collects. 

The Recyclebank Green Schools Pro-
gram is an annual program in which resi-
dents donate Recyclebank points to
support their local school’s environmental
projects. The company then transfers the
points into real dollars – turning the com-
munity’s green actions into funds. 

In addition to providing a year’s sup-
ply of paper to Imagine Hill Academy,
Domtar awarded $500 to each school that
was able to reach 50 percent of its dona-
tion goal. Nearly all of the 38 participating
schools reached 50 percent of their
fundraising goals and will receive funds
from Domtar. 
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TerraCycle is returning its Recycled
Playground Challenge – an initiative in
partnership with Colgate-Palmolive and
ShopRite – to help encourage oral
hygiene and sustainability among school
children and consumers. 

Through June 13, schools in New
York, New Jersey, Pennsylvania,
Delaware, Connecticut and Maryland
have a chance to win a new playground
made completely of recycled material. 

To be eligible, the schools must par-
ticipate in the Oral Care Brigade™, a free
recycling program run by Colgate and
TerraCycle. Schools will earn one play-
ground credit for each shipment of
empty toothpaste tubes, toothbrushes
and floss containers sent to TerraCycle.
Schools can earn additional playground
credits by voting online at 
http://www.terracycle.com/en-US/col
gateshopriteplayground. Last year’s win-
ner was BelovED Community Charter
School in Jersey City, New Jersey with a
total of 178,303 playground credits
earned.

This year’s school with the most
playground credits will be announced as
the winner by July 15 and the grand prize
playground will be installed during the
2015/2016 back-to-school season. The
first and second runner-up schools, as
well as six honorable mention partici-
pants, will be awarded various upcycled
prizes and ShopRite gift cards. 

Recycled
playground
challenge
launched

Charles Cannon, president and chief
executive officer of the Rubber Manu-
facturers Association (RMA) disclosed
that he will retire at the end of 2015 after
nearly eight years at the helm of RMA.

Cannon joined RMA in February
2008. During his tenure, RMA became a
tire manufacturer-only trade association
and the industry tackled a number of
high-profile issues such as tire service
life and the initial rulemaking process
for a federal Consumer Information Pro-
gram to create a rating system for tire
fuel efficiency, tread wear and wet 
traction.

Under Cannon’s tenure, RMA also
launched a number of pro-active strate-
gic initiatives to address the sale of
unsafe used tires; seek minimum stan-
dards for tire rolling resistance and wet
traction; and to address long-term short-
comings in the federal tire registration
system.

A search firm has been selected to
advise the RMA board of directors and
help select a new RMA president and
chief executive officer by late 2015. The
search will be conducted by Russell
Reynolds Associates.

RMA president
Charles Cannon
to retire



More than 900 new recycling bins
will be provided by Keep America Beau-
tiful and Dr Pepper Snapple Group for
parks across America.

Now in its third year, the Dr Pepper
Snapple Group /Keep America Beautiful
Park Recycling Bin Grant program has
awarded more than 2,500 recycling bins
to local governments and community
organizations across 33 states to expand
the availability of recycling in a variety
of park settings, including neighborhood
and larger regional parks, beaches, ath-
letic fields and walking trails.

“We’re pleased to see the momen-
tum of our recycling bin grant partner-
ship with Keep America Beautiful
continue to build in its third year,” said
Vicki Draughn, vice president of corpo-

rate affairs for Dr Pepper Snapple.
“Efforts like these are helping make
recycling more convenient in our com-
munities, reducing the waste going to
landfills and making our public spaces
cleaner and more enjoyable for every-
one. It’s a win-win.”
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www.franklinmiller.com

Since
1918

                                From pallets to steel drums,  
                             cardboard to bio-waste, 
      whether wet or dry, there’s a  
                             TASKMASTER® Shredder that’s 
                             perfect for the job!

                     Franklin Miller shredders offer unique 
               features, high quality and over 95 years of 
        engineering know-how so you are assured the 
    very best in shredding technology.

  TASKMASTER Shredders: An American Original!

Call 1-800-932-0599 (973-535-9200) or email info@franklinmiller.com.

TASKMASTER®

Shredders 
Cut it Down 

to Size!

TM14000
TM2300

TM3000

Dr Pepper Snapple Group
and KAB bring recycling
to more public parks

For a full list of recipients,
view this article on

www.AmericanRecycler.com.

PLASTICS

Repreve recycles plastic bottles
into graduation caps and gowns

Unifi, Inc.’s Repreve® recycled fiber
will be used in Oak Hall graduation
gowns at more than 1,100 colleges and
universities across the nation this year.
Since the introduction of Repreve,
nearly 60 million plastic bottles have
been recycled into Oak Hall Green-
Weaver gowns worn by more than 2.2
million students. Repreve is made from

recycled materials, including plastic bot-
tles. Each graduation gown is made from
approximately 27 bottles.

During the spring 2015 graduation
season alone, more than 300,000 stu-
dents around the nation will graduate
wearing Oak Hall Repreve-based gowns,
using more than 8 million recycled 
plastic bottles. 



American Recycler June 2015, Page A9

2014 OverBuilt Loader  Stationary mount,  480 V electric motor. 5,000 lbs. lift at 25’, total reach 26’6.  $75,000

2011 OverBuilt Baler/Logger  4,200 hours, John Deere, air compressor.  $290,000

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

We will look at any reasonable offer!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2012 OverBuilt Baler
360° rotation, air compressor. 

3,300 hours. Loaded. $310,000.

2011 Al-jon 580 Baler/Logger
5,700 hours. Located in 

Central Florida. $275,000.

1996 E-Z Car Crusher
Portable with remote and hydraulic landing

gear. One owner, used every day.

1994 E-Z Crusher Elec. Stationary
Automation can be added!

Located in Northern IA.  $25,000.

PLASTICS
APR encourages markets
to recycle rigid plastics

As grocery store chains focus on
zero waste initiatives, a recently devel-
oped economic overview of recycling
grocery rigid plastics helps grocers rec-
ognize that recycling their bakery, deli
and other “behind the counter” rigid
plastic containers makes economic
sense. According to the study by the
leading plastics recycling group, recy-
cling of these containers reduces the
amount of material going to landfill,
while at the same time generating new
revenue for the chains. 

The Association of Postconsumer
Plastics Recyclers (APR), the trade organ-
ization representing the plastics recycling
industry in North America, developed the
Grocery Store Recycling Program in 2013.
A 2014 case study of multiple grocery
rigid plastic recycling programs revealed
an average conventional supermarket gen-
erates between 80 to 150 lbs. per week of
rigid plastic containers within the bakery,
deli, seafood and pharmacy departments.
The study identified the economic benefits
of recycling rigid plastics in supermarkets
including lower waste disposal costs, as
well as potential new revenue from mar-
keting these materials. 

APR pointed out that most plastic
packaging used behind the counter can
be easily separated and used as feed
stock for many domestic plastic recy-
clers. The Grocery store project targets
the recovery of high density polypropy-
lene (HDPE – #2) and polypropylene
(PP – #5) trays, pails and covers. 

“There is tremendous demand for
these containers from grocery stores,”
stated Scott Saunders, general manager
of KW Plastics in Troy, Alabama and
chairman of APR. “Because it is gener-
ally clean, and already separated, gro-
cers should be able to generate
substantial revenue should they make
this material available for recycling.” 

As growing numbers of U.S. super-
market chains recycle their rigid plas-
tics as part of their Zero Waste
strategies, the case studies reveal that
removing 5,000 to 7,000 lbs. of bulky
rigid plastics from local landfills not
only lowers grocer’s annual waste dis-
posal costs, but can also generate new
recycling revenue through volume mar-
keting. 

Behind-the-counter rigid plastic
packaging is becoming an integral part
of supermarket recycling strategy. The
studies found that a 1,000 lb. bale of
recycled rigid plastic can be worth $100
to $200, while cardboard is generally
worth $20 to $30. 

“Our studies show there is at a
minimum at least 350 million lbs. of
good, clean material available through
stores for recycling,” commented Steve
Alexander, APR’s executive director.
“That is a great potential source of new
material for recyclers, and a new rev-
enue stream for stores. We are excited
about the project, and expect to see it
grow dramatically in the next few
years” 

AF&PA releases March
2015 paper reports

The American Forest & Paper Asso-
ciation released its March U.S. paper
reports. 

Containerboard
Containerboard production rose 1.1

percent compared to March of last year.
The month-over-month average daily
production compared to February 2015
was 0.8 percent lower. The container-
board operating rate for March increased
to 95.5 percent from February’s 94.7
percent.

Kraft Paper
Total Kraft paper shipments were

130.4 thousand short tons, 1.9 percent
higher than March 2014. Bleached Kraft
paper shipments increased from 8.3
thousand tons in February 2015 to 8.9,
while unbleached Kraft paper shipments
increased from 108.6 thousand tons to
121.4. Overall, shipments for the first
three months of 2015 were 3.8 percent
lower than the same period in 2014.
Total month-end inventories increased to
85.8 thousand tons.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 4
percent in March compared to March
2014, with inventory levels essentially
unchanged from February.

•Uncoated free sheet (UFS) paper
shipments in March decreased 1 percent
compared to March 2014. Imports of
UFS increased 6 percent year-over-year

in February but are down 2 percent year-
to-date.

•March coated free sheet (CFS)
paper shipments decreased 3 percent
compared to March 2014. Imports of
CFS papers also decreased 3 percent in
February, the first year-over-year
decrease in the last 10 months.

•Uncoated mechanical (UM) paper
shipments decreased 9 percent when
compared with March 2014. Imports of
UM papers were down 12 percent in
February, the eighth consecutive
monthly decline.

•Coated mechanical (CM) ship-
ments in March decreased 14 percent
relative to March 2014. Imports of CM
were up 16 percent in February and
exports increased by 17 percent, the sec-
ond consecutive increase.

Paperboard Report
Total boxboard production

decreased 2.6 percent when compared to
March 2014 but increased 8.3 percent
from February. Unbleached Kraft
boxboard production increased over the
same month last year and increased
compared to last month. 

Total solid bleached boxboard and
liner production decreased when com-
pared to March 2014 but increased com-
pared to February. The production of
recycled boxboard decreased compared
to March 2014 but increased when com-
pared to February.

PAPER
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Vermont Compost Company
Karl Hammer • 802-223-6049

The mission of Vermont Compost Com-
pany is to provide compost for growing
organic products. That doesn’t mean the
compost itself is organic, Karl Hammer, the
founder and president, explained. Agricul-
tural products are the only things that can be
labeled organic in the U.S. – but the compost
is certified for use in organic agriculture.
“We’re third party inspected to stay certi-
fied,” Hammer said.

The company was founded in 1992, and
currently sells blended media, container
mixes and potting soil created from the food
waste from homes, restaurants, and commer-
cial entities as well as manure from farms. 

Since 1998, the company also hosts a
flock of laying hens that feast on the waste
and leave behind their own contributions to
the compost. “They forage all year long,” Hammer said. “We use an older, heavier bird
because they need to go out in the Vermont winter.”

Since they’re pastured hens, “they are actually free to leave,” he said, but they have
no reason to wander, since food is plentiful and there is enough shelter to keep them
comfortable. Meanwhile, the heat generated from the composting process helps keep
the chickens warmer than they would be in other outdoor scenarios.

All those chickens produce eggs which are sold, but Hammer noted that “part of
the salary package here are eggs.” There are a total of 12 employees, including Ham-
mer’s son, Sid, so there are plenty of eggs left for sale, but “we could sell more eggs
than we get.”

The composting process isn’t quite as simple as piling up waste materials and hop-
ing for the best – there’s science behind it, and several steps in the process that starts
with the raw food waste and manure kept at 95 to 100 degrees with restricted oxygen,
followed by another stage at higher heat and more aeration, with the material being
turned several times during that stage. 

Depending on the final use, the product might be further aged, while some applica-
tions can use a much younger compost material.

The core customers of the business are commercial organic greenhouse growers,
but the company also sells to schools, nurseries, and individuals. “We’re on the roof of
Fenway Park, growing vegetables,” Hammer said.

In Vermont, the law requires the removal of organics from landfills based on the
size of the waste generators, but Hammer said it won’t be long before all organics from
all sources are banned. 

Right now, the majority of the organics received at Vermont Compost are from
culinary institutes, restaurants, schools, grocery stores, hospital, cafeterias and similar
generators, but they also accommodate residential drop off of “food residuals.”

While Vermont Compost charges companies per ton for the materials received,
Hammer said that it saves companies money since the waste can’t be landfilled and he
said that separating the food waste “also makes the rest of their garbage less offensive,
particularly with restaurants.”

The companies also get bragging rights, since they get stickers they can put on
their doors that say, “We Compost.”

Hammer said that composters are “the gatekeepers for the soil” making sure that
waste is handled properly and that it is turned into something that benefits agriculture.
One of the most difficult things in the business is teaching companies what can and can’t
be composted. “Chickens don’t want plastic and neither does the compost.”

Government regulations can also be difficult because, he said, “we fall into the
cracks between agriculture and solid waste.”

Another challenge is that although some people like the concept of composting,
they’re not too sure they want a compost facility near them, but Vermont Compost
proves that a compost facility can coexist with city dwellers. “We’re on the main street
in the capitol city,” he said, “about a half mile as the crow flies from the Capitol.”

Hammer said that composting is “a task that requires vigor and rigor.” Since his
end users need compost for their businesses, and their businesses are often providing
food to the public, “we have to deliver performance.” The proof of that performance is
that he has had the same customers coming back to him for compost year after year.

Vermont Compost brings in waste and produces compost, but it’s part of a bigger
cycle of people and products from farmers to consumers to waste to compost – and
back to the farmers again, and that’s what Hammer likes best about the business he
built. “We’re part of a community that is producing very wholesome food for their
communities,” he said.

INDUSTRY PROFILE

A Closer Look
by Donna Currie

—Karl Hammer

AUTOMOTIVE
GM to invest in electric
vehicle development

General Motors’ (GM) sustainabil-
ity report chronicles efforts by the com-
pany’s 216,000 employees to live out
GM’s newly defined purpose and values. 

These actions – led by chief execu-
tive officer Mary Barra – further drive
sustainability into the company’s culture
through building safer and smarter vehi-
cles with less environmental impact.

“GM will take a leading role in the
auto industry’s transformation as it
undergoes an unprecedented period of
change,” said Bob Ferguson, senior vice
president, GM Global Public Policy. 

The company believes the future is
electric, with billions of investment to
support an all-in-house approach to the
development and manufacturing of elec-
trified vehicles. It now counts 180,834
on the road in the U.S – up from 153,034
in 2013. 

Chevrolet is helping make EVs
more mainstream by:

•Expanding sales of the Spark EV
to Maryland with a strong infrastructure.

•Committing to produce an electric
family vehicle for all 50 states that will
go 200 miles on a charge and cost
roughly $30,000.

•Designing the second-generation
Volt arriving at dealerships this fall with
a lower price than the original.

•Announcing a hybrid version of the
Malibu that is expected to get a com-
bined 47 city/highway miles per gallon.

Additionally, Cadillac announced
plans for a plug-in hybrid of its range-
topping Cadillac CT6 and Buick offers
e-Assist light electrification technology
on its LaCrosse and Regal. 

GM’s 122 landfill-free facilities
inspired an aspirational goal to become
the first automaker with all manufactur-
ing sites sending zero waste to landfill.
GM’s recycling and reuse efforts in 2014
– 2.5 million metric tons – avoided more
than 10 million metric tons of CO2-
equivalent emissions, which more than
offset its worldwide manufacturing
emissions. 

KAR Auction Services reports results
KAR Auction Services, Inc.

reported its first quarter financial results
for the period ended March 31, 2015.
For the first quarter of 2015, the com-
pany reported revenue of $632.4 million
as compared with revenue of $583.8 mil-
lion for the first quarter of 2014, an
increase of 8 percent. Net income for the

first quarter of 2015 increased 163 per-
cent to $54.5 million. 

The company also announced a cash
dividend of $0.27 per share on the com-
pany’s common stock. The dividend is
payable on July 2, 2015, to stockholders of
record as of the close of business on 
June 24, 2015. 

WasteExpo

Booth

#696!



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5



DEALER FINANCING • NEW EQUIPMENT FINANCINGDEALER FINANCING • NEW EQUIPMENT FINANCING

Car crusher with “QS” quick setup.             $68,000
2008 BIG MAC CAR CRUSHER 

Completely rebuilt by AIMS. Ready to go!                                         $215,000
2500 HP SCHORCH SHREDDER MOTOR

This is a wound rotor induction motor, 600 rpm, 4160 volt, 60 hz. 
Recently overhauled and ready to be placed into service.          $425,000

WESTINGHOUSE 5000HP SHREDDER MOTOR
Completely rebuilt rotor, bearings, wear plates and knives. Complete 
shredder package with electric panel.                                              $185,000

2007 CM MULTI STACK CHIPPER 

2011 Hitachi 225LC with 2012 Genesis GXP300R shear.              $196,000

2011 HITACHI 225LC WITH SHEAR

16,665 hours. Engine replaced 11,766 hours.                                 $168,000
2007 SENNEBOGEN 850M  W/ GENSET

Rebuilt like new.              $110,000

2005 LABOUNTY MSD4500R ROTATING SHEAR
New Hoffman 3000 HP 87 x 106 auto shredder. Complete through UMO.  
New and never assembled.  Immediately available.  Call!

HOFFMAN 87 X 106 AUTO SHREDDER

Good operating condition.             $650,000
OBERLANDER 1650 TON SHEAR

Hewitt-Robins 8' x 20' Double Deck Vibrex Screen with US electric 50 HP 
motor. Top deck is metal approx. 1.5” x 1.5” wire and 2nd deck screen is 
approx 1” x 3/16” slotted metal.                                                             $35,000

DOUBLE DECK VIBREX SCREEN
Complete with two shredders, eddy current separators, conveyors and 
magnets! Take possession immediately.

NON-FERROUS RECOVERY PLANT

Slow speed rip shear shredder with two John Deere 375 kw gen-sets.  
All trailer mounted.              $550,000

2008 AMERICAN PULVERIZER 72 X 72

2013 Cat 336EL with a Genesis GXP700 shear. 4,150 hours. Great 
condition – can be seen and demonstrated.             $290,000

2013 CAT 336EL WITH SHEAR

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

720 rpm, 30 amps, 4160 volts, 3-phase, 60 cycle. Need power 
immedaitely?  Call!

SELF-CONTAINED 750KW GENERATOR



DEALER FINANCING • NEW EQUIPMENT FINANCING

New, never used!  Immediate delivery, save $75K over new. 

COLUMBUS MCKINNON LIBERATOR

ONLY 200 HOURS!

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $275,000

2011 FUCHS MHL335

Excellent condition, always maintained to CM’s schedule and housed 
under roof. New classifier and drum.                                                 $295,000

2010 CM MULTI STACK SHREDDER COMPLETE SYSTEM

Good working condition.                                                                       $179,000
2006 AL-JON CL580

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCINGUSED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit www.DADECapital.com for other available equipment.CCCa

SIERRA 500T SHEAR

Good condition • Great price!
$150,000
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METALS
USW urges U.S. to get tough
with Japan on trade deal

Leo W. Gerard, International presi-
dent of the United Steelworkers (USW),
released the following statement after an
address to a joint session of Congress by
Prime Minister Shinzo Abe of Japan.

“Prime Minister Abe delivered a
speech highlighting the strong partnership
between his country and the U.S. There is
much that our two countries can do
together to promote growth and opportu-
nity around the world. We value the
alliance as we value USW alliances with
trade union brothers and sisters in Japan.

“But the Prime Minister was here in
Washington, in part, to try and put the fin-
ishing touches on the proposed Trans-
Pacific Partnership (TPP) 12 nation trade
agreement. At this point, the potential ben-
efits for Japan to continue the lopsided
trade benefits it enjoys are great, while the
opportunities for U.S. farmers, businesses
and workers are rather limited. 

“Time after time, U.S. trade negotia-
tors have promised the American people
that Japan will change, that the latest trade
initiative will finally open up the Japanese
market to our products. However, year
after year we have seen the results: rising
trade deficits with Japan, a closed market
to our products and lost opportunities for
America’s workers.

The U.S. ran a trade deficit with
Japan of $48.3 billion. While the TPP is
expected to have a lengthy phase-out
period on U.S. tariffs on autos coming into
our country, the tariff on auto parts will be
reduced more quickly. This will only add

to the huge deficit we already run, which
has cost thousands of workers their jobs. 

“In addition, the Obama administra-
tion continues to not even ask for the
inclusion of meaningful and effective dis-
ciplines to combat currency manipulation
– a practice that Japan has employed in the
past to steal market share, sales and jobs
from U.S. producers and their workers.
Other TPP countries like Malaysia also
engage in currency manipulation, but the
administration refuses to even consider
action on this predatory trade practice –
despite the fact that a bi-partisan majority
in Congress favor such action.

“The North American Free Trade
Agreement (NAFTA) required 62.5 per-
cent of the content originate within the
FTA, which was reduced to 50 percent in
the U.S.-Australia FTA and further to only
35 percent in the U.S.-Korea FTA. Lower
rules will lead to additional U.S. auto part
job losses.

“It would be unfortunate if we let a
car imported from a TPP country duty free
to contain 65 percent auto-parts from non-
TPP partners like China. Especially since
the administration continually argues that
we must write the rules, or China will. 

“Japan’s Prime Minister Abe is right
to fight for concluding the TPP, since the
advantages for Japan appear to be great,
while the benefits for the U.S. are still
questionable. Congress should thoroughly
review the proposed text and make sure
that an agreement doesn’t continue the
lopsided relationship we already face.”

Harry Squires presented with ISRI’s
Safe Driver of the Year Award

Harry Squires of Schnitzer Steel
Industries in Portland, Oregon was pre-
sented with the Institute of Scrap Recy-
cling Industries (ISRI) Safe Driver of the
Year Award for operating his entire 40
plus year career without a single pre-
ventable accident. During this time,
Squires has logged nearly 3 million
miles on the road. The award, now in its
third year, recognizes outstanding driv-
ers who have driven a commercial vehi-
cle for at least 20 years without
incurring a preventable accident.

The Safe Driver of the Year Award
is based on the following criteria:

•Nominations may be submitted
only by ISRI members in good standing.

•Nominees must be full-time employ-
ees whose primary responsibility is to
operate a commercial motor vehicle.

•Nominees must be current employ-
ees of the nominating member company,
and must be employed for at least one
year (12 consecutive months).

•Nominations must be made by
someone familiar with the nominee’s
work history, such as manager or safety
director.

•No more than three drivers may be
nominated from the same company.

•Nominees must meet the minimum
requirement of 20 years of verifiable
employment as a commercial motor
vehicle driver without a preventable
accident.

Other criteria taken into account are
the driver’s contribution to highway
safety (driver trainer), letters of appreci-
ation, deeds of heroism on or off the job,
and civic and fraternal organizations.

Squires drives Schnitzer’s 1926
Mack flatbed truck, which he considers
to be part of the fun of his job. The
truck, which he calls Baby, is kept in
pristine condition and is used as a
Parade truck throughout the city and dis-
played at Auto Shows and other events.

The award was presented to Squires
at ISRI’s 2015 Convention in Vancouver.
In addition to travel to and lodging at the
convention, he received a crystal truck
trophy, personalized certificate, ISRI
Safe Driver leather jacket, congratula-
tory letter and a $500 personal check.

The second place winner was Kim
Carr of GLR Advanced Recycling
Roseville, Michigan, and third place
went to Greg Drier of Padnos, Inc. in
Holland, Michigan.

Schnitzer driver logged over 40 years accident free

In the department store, a greeter
asked, “Can I help you find some-
thing?”

“How about my misspent youth?”
said the man.

The greeter quickly replied with a
serious face, “We keep that way in the
back, between world peace and winning
lottery tickets.”



PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

Mario Longhi, president and chief
executive officer of United States Steel
Corporation, was named Steelmaker of the
Year at AISTech 2015. The Association for
Iron & Steel Technology’s (AIST) award
is presented annually to recognize notable
leaders and their contributions to the steel
industry. 

Longhi received the honor in May
during the President’s Award Breakfast,
recognizing him as a transformative
leader dedicated to the safety and well-
being of every employee and affiliate of
the company, and as a champion of
change who drives performance through
innovation, inspiration and human capa-
bility. Through his high energy leadership
of the enterprise wide Carnegie Way
transformation, he is committed to rein-
venting United States Steel Corporation
and restoring its role as an icon of the
global steel industry. 

Other award winners included: 
AIST Distinguished Member and

Fellow Awards — Established in 1975,
the Distinguished Member and Fellow
Award is presented to an AIST member
who has attained eminent distinction in
advancing the technical development, pro-
duction, processing and application of iron
and steel and/or related activities and has
performed meritorious service. 

Kenneth E. Blazek, principal research
engineer, ArcelorMittal Global R&D, East
Chicago, Indiana. 

Blazek received this award for his sig-
nificant contributions to the scientific
understanding of continuous casting, and
for his distinguished service to AIST. 

Anthony R. Bridge, chief operating
officer of Chester Engineers, Moon Town-
ship, Pennsylvania. 

Bridge received this honor in recogni-
tion of his inspirational career dedicated to

the evolution of blast furnace and alterna-
tive iron production technologies.  His
steadfast management of personnel and
process, as well as his leadership of AIST
as its president, earned the respect of his
peers. 

Bruno C. De Cooman, professor,
Pohang University of Science and Tech-
nology, Kyungbuk, Pohang, Korea. 

De Cooman received this award for
his meritorious service to the steel industry
through relevant research for advanced
steel rolling and processing, and for his
enduring efforts to educate industry pro-
fessionals through curriculum develop-
ment and teaching within the university
system and AIST programs. 

Andrew Harshaw, chief executive
officer, ArcelorMittal Burns Harbor, 
Indiana. 

Harshaw received this honor in recog-
nition of his distinguished career in inte-
grated steel manufacturing operations and
maintenance throughout North America,
and for his exceptional leadership and
service to AIST. His ability to motivate
and inspire his colleagues, combined with
his astute technical expertise, are without
equal. 

AIST William T. Hogan, S.J. Lec-
ture Award — Established in 1990, this
honorary lecturer is selected in recognition
of individual outstanding leadership to the
iron and steel industry, with selected lec-
tures covering trade, economics, steel
industry operations, developments or fore-
casts. 

Lourenco Goncalves, chairman, pres-
ident and chief executive officer, Cliffs
Natural Resources Inc., Cleveland, Ohio. 

Goncalves’ keynote lecture was enti-
tled “Global Iron and Steel Outlook.” 

AIST Tadeusz Sendzimir Memorial
Medal — This distinguished award was
established in 1990 to perpetuate the mem-
ory of Dr. Tadeusz Sendzimir’s achieve-
ments and engineering contributions in
developing process equipment for the steel
industry. The award is presented in recog-
nition of an individual who has advanced
steelmaking through the invention, devel-

opment or application of new manufactur-
ing processes or equipment. 

Frank L. Kemeny, president, Nupro
Corp., Lewiston, New York. 

Kemeny received this honor for out-
standing contributions to the steel industry
through the development of innovative
sensors and process control systems. His
novel applications of measurement, con-
trol and automation technologies have led
to significant process improvements and
have advanced the understanding of steel
production. 

Howe Memorial Lecture — This
award was established in 1923 to honor
the late professor Henry Marion Howe,
who helped turn steelmaking from an art
into a science. This honorary lecturer is
selected in recognition of individual con-
tributions to the practice of iron and steel
metallurgy or metallography. 

Yakov M. Gordon, technical director,
ironmaking, Hatch Ltd., Mississauga,
Ontario, Canada. 

Dr. Gordon’s presentation was titled
“The Role of Engineering Consultancy in
the Transformation of a Technology Idea
to a Working Process Plant.” 
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $162.00 $167.00 $183.00 $212.00 $253.00
#1 Bundles per gross ton 160.00 161.00 172.00 212.00 250.00
Plate and Structural per gross ton 170.00 170.00 190.00 220.00 260.00
#1 & 2 Mixed Steel per gross ton 163.00 165.00 185.00 220.00 242.00
Shredder Bundles (t in) per gross ton 100.00 102.00 141.00 165.00 182.00
Crushed Auto Bodies per gross ton 100.00 102.00 141.00 165.00 182.00
Steel Turnings per gross ton 89.00 89.00 91.00 102.00 140.00
#1 Copper per pound 2.57 2.20 2.70 2.58 2.76
#2 Copper per pound 2.42 2.00 2.56 2.42 2.58
Aluminum Cans per pound .50 .60 .65 .62 .60
Auto Radiators per pound 1.60 1.50 1.60 1.39 1.73
Aluminum Core Radiators per pound .54 .50 .62 .83 .56
Heater Cores per pound 1.15 1.12 1.13 1.10 1.72
Stainless Steel per pound .45 .40 .57 .60 .52
All prices are expressed in USD. Printed as a reader service only.

888-274-6010
www.maurermfg.com

STANDARD FEATURES
•  Trailer lengths:  40’, 44’ and 48’
•  Choice of 4’, 5’, 6’ or 8’ side walls
•  22.5k tandem axles with one
    axle ABS brake
•  Three-leaf, heavy duty, spring
    suspension, closed tandem
•  Two-speed landing gear
•  Rubber mounted lights and sealed
    wiring system
•  All exterior mating surfaces are
    caulked prior to paint 
•  Diamond Vogel polyurethane primer
    and paint
•  D.O.T. approved conspicuity tape
•  Anti-sail mudflaps

The
lightweight

alternative
for

hauling scrap!

Gondola
Trailers

Trailersavailable withHARDOX®450

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

METALS

AIST awards Steelmaker of the Year and others



EPA awards electricity project
Republic Services, Inc. said that

its Sand Valley Landfill Gas-
to-Energy (LFGTE) project in
Collinsville, Alabama has been named
Electricity Project of the Year by 

the U.S. Environmental Protection
Agency (EPA.)

Republic Services’ subsidiary GEK,
Inc. partnered with Energy Developments,
Inc.’s (EDI) subsidiary Bio Energy
(Alabama), LLC to develop the Sand Val-
ley LFGTE project, which also involves
the Tennessee Valley Authority and Sand
Mountain Electric Cooperative.

The Sand Valley LFGTE project has a
generating capacity of 4.8 megawatts and
supplies power to approximately 4,000
homes in the area. Renewable power gen-
erated at the site is sold to the Tennessee
Valley Authority, and exported through an
interconnection with Sand Mountain Elec-
tric Cooperative. 

LFGTE projects typically involve
capturing methane from biogas, which is
generated when materials such as paper,
food and yard waste decompose within a
landfill. The methane can be harnessed
and converted into renewable energy
sources that supply the local power grid.
This process can displace the use of fossil
fuels for energy generation and use, which
can significantly reduce greenhouse gas
emissions in a community.

Republic Services has implemented
72 landfill gas-to-energy projects nation-
wide. In addition, Republic recently
announced a goal of developing at least
two more LFGTE projects per year. The
two additional LFGTE projects each year
are expected to result in roughly 20,000
tons of avoided carbon dioxide.

Blue Sphere Corporation has closed
on a joint venture with an affiliate of
York Capital Management to develop,
construct and operate a 3.2 MW biogas
generation facility in Johnston, Rhode
Island under the management of Entropy
Investment Management.

Under the terms of the joint venture,
Blue Sphere owns 22.75 percent of the
project and received an initial payment
of $1,481,900 in cash at the closing. Two
payments of $562,500 each are expected
to be paid later this year upon the project
achieving mechanical completion and
commercial operation milestones. 

Blue Sphere chief executive officer
Shlomi Palas noted that this is the sec-
ond closing for the company in 2015,
stating “we closed on a joint venture to
develop a second significant food waste
to energy facility in the U.S., which,

under the current construction timeline
for the project, is anticipated to com-
mence production and sale of electricity
during the fourth quarter of 2015. We
booked our second round of revenue in
the history of the company from the cash
payment received at the closing of the
joint venture, and upon successful com-
pletion of the project, expect to earn reg-
ular revenue from the sale of electricity,
compost and feedstock tipping fees.” 

Orbit Energy, Inc., based in Raleigh,
North Carolina, co-developed the proj-
ect. Blue Sphere has made arrangements
for the inclusion of two of Orbit’s high
solid anaerobic digester units to work in
parallel with the digesters of Austep
S.p.A., the project’s EPC contractor,
subject to the fulfillment of certain con-
ditions.
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INTERNATIONAL
Redwave plans and builds
Belgium paper sorting plant

Stora Enso Langerbrugge Paper
Mill produces premium paper products
out of 100 percent recycled paper, col-
lected within a 300 kilometer radius,
encompassing about 80 million people.
“We call it the urban forest. We get the
fiber we need by collecting old paper
from the households, no wood is used
here to produce paper,” said Chris De
Hollander, managing director of Stora
Enso Langerbrugge Paper Mill. 

Stora Enso Langerbrugge Paper
Mill has been a 65 percent majority
shareholder of Vlar Papier since 2005
and employs 380 people. Vlar Papier in
Belgium is active in the procurement of
paper and board through inter munici-
palities. 

“Operating the two Vlar Papier PfR
(paper for recycling) sorting lines on our
premises ensures that about 40 percent of
Langerbrugge Mill’s need for high qual-
ity sorted paper is provided directly to
the mill. On a yearly basis, we need
700,000 tons of high quality sorted paper
to make 550,000 tons of uncoated maga-
zine paper and newsprint. This kind of
local sourcing and handling is cost-effi-
cient and sustainable,” Chris said. 

The total plant has been designed,
manufactured, built and commissioned

by the Austrian company Redwave as a
turnkey project.

The company sorts the inflow of the
raw material into two high quality frac-
tions: paper and board. 

The sorting plant has been designed
for an inflow of 36 tons per hour with
the flexibility to increase to 40 tons per
hour on the right mix of the inflow mate-
rial.

The latest sorting principles and
advanced control concepts are realized
for the highest possible automation
grade with online quality monitoring and
plant optimization tools. Redwave
PMCS (Plant Monitoring and Control
System) has been specially developed to
control, monitor and optimize the entire
treatment. The process is continuously
controlled by material analyze of the
Redwave sorting machines and con-
trolled via volumetric and mass specific
requests. 

The installation includes a large pri-
mary dosing bunker, a corrugated card-
board screen, fine screens, paper spikes,
optical sorting Redwave machines and a
recovery line to obtain a maximum
paper yield from the combined paper
and board input fraction as well as an
own fine paper line.

ALTERNATIVE ENERGY
Blue Sphere closes on joint
venture for biogas generation
facility in Rhode Island

My ten month old child was sitting in
her high chair, twisting and moving all
over the place. My wife said to me,
“Straighten her up.”

I looked at my daughter and said,
“What are you doing with your life? Do
you want to be this way forever? It’s
time to grow up.”

My wife hasn’t asked me to do any-
thing since.
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SHREDDING 
EXCELLENCE

Now Includes

Hammermills!

New!  Saturn® Hammermill

For more than four decades, Saturn has built the 
reputa�on as the shredder brand of choice for 
demanding applica�ons all over the plant.  

    Now Saturn shredders include a powerful line 
of new hammermill and  ringmill  systems to address 
ferrous, aluminum and other non-ferrous metals 
recycling with ease.

SINGLE-sha� DUAL-sha� QUAD-sha�

Contact us about Saturn Shredders today!
888-900-4308  •  www.granutech.com

ASK ABOUT OUR NEW HAMMERMILL
for your non-ferrous metal applica�on!

ALTERNATIVE ENERGY
EAWC Technologies builds
waste-to-energy plant

EAWC Technologies has signed an
agreement with Tecnologias Verdes SA de
CV, a private Mexican Corporation, to
build the country’s first waste-to-energy
(WtE) plant at the state of Chiapas. 

“This plant is designed to process
waste material in order to produce an esti-
mated 95 million cubic meters of synthetic
gas,” according to EAWC Technologies
chief executive officer Ralph Hofmeier.
“The resulting synthetic gas, or ‘syngas’,
which could then be used to power an
internal combustion engine or turbine used
to power generator for electricity,” he
pointed out. 

EAWC Technologies estimates it will
receive over $5 million in revenue for this
first project in the Mexican market. Man-
agement believes this is the most efficient,
cost effective and profitable solution that
Mexico faces to rid itself of organic and
inorganic; solid or liquid waste and simul-
taneously help manage its energy needs. 

•Mexico produces at least 39,385,595
tons/year of urban waste, not including
organic waste of unusable harvested agri-
culture, raw sewage and contaminants;

•Mexico is a net importer of natural
gas, mostly via pipeline from the U.S.;

•Natural gas demand is rising because
of greater need for power generation;

•Mexico consumes 250 terawatt hours
(TWh) of electricity per year;

•The per capita usage per year is
about 1,578 Kwh with consumption
expected to increase.

This waste-to-energy plant by EAWC
is a closed loop elemental recycling sys-
tem that safely destroys wastes and pro-
duces commodity products. It is expected
to clearly demonstrate how it can solve
serious environmental challenges for Mex-
ico. According to Tecnologias Verdes, it
has plans for more than 30 similar projects
involving EAWC WtE plants. 

Duke plans solar energy farm
Duke Energy received regulatory

approval from the North Carolina Utilities
Commission (NCUC) to construct a solar
farm at Marine Corps Base Camp Lejeune
in Onslow County, North Carolina.

The project is Duke Energy’s first
solar facility at a military base. Covering
80 acres, the facility will be owned and
operated by Duke Energy Progress (DEP)
and is expected to be online in 2015. The
project will enable the Department of the

Navy and U.S. Marine Corps to meet criti-
cal renewable energy and energy security
goals.

Crowder Construction Services,
based in Charlotte, will serve as the engi-
neering, procurement and construction
contractor. The project will use approxi-
mately 55,000 monocrystalline solar pan-
els supplied by SolarWorld Americas.
GE’s Power Conversion business will sup-
ply its Brilliance inverters. 
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BUSINESS BRIEFS

Advanced Disposal has completed
the acquisition of Little Hoppers based
in Sturgeon Bay, Wisconsin.

The acquisition includes municipal,
residential and commercial customers
throughout Door and Kewaunee Coun-
ties, a municipal solid waste, construction
and demolition and metals transfer station
along with equipment. Ten Little Hop-
pers’ employees are joining the Advanced
Disposal team including the previous
owner of Little Hoppers, Steve Estes,
who is now serving as Advanced Dis-
posal’s general manager for the hauling
company and transfer station.

Advanced Disposal
acquires Little Hoppers

Gershman, Brickner & Bratton, Inc.
(GBB) has promoted Christopher A. Lund,
PE, PSS, to the position of senior vice
president. 

Lund joined GBB in April 2008 as a
senior project engineer. In March 2013,
along with John Carlton, PE, BCEE, he
joined GBB co-founders Harvey Gersh-
man and Bob Brickner as part of the firm’s
ownership group. 

Since joining the firm, Lund has been
the key project team leader for GBB,
which is the appointed receiver for the
Guam Solid Waste Authority since a
March 2008 Court Order issued by the
U.S. District Court of Guam, providing
overall engineering and project manage-
ment. As part of the receivership team,
Lund is performing the planning, and
management of the day to day project
engineering, quality assurance review and
analysis, and environmental management
for a consortium of engineering and envi-
ronmental firms conducting design, per-
mitting and compliance reporting and
construction management. Additionally,
Lund executes design, environmental and
construction procurements for the new
landfill construction, operations, permit-
ting, environmental compliance and dump
closure projects. 

Prior to joining GBB, he consulted 13
years with Dames & Moore/URS and
Bowman Consulting Group; chief engi-
neer/water division director for the Guam
Environmental Protection Agency for 6
years; and Engineer Tech at the Wisconsin
Department of Natural Resources, Bureau
of Engineering, for 3 years. 

Chris Lund promoted to
GBB senior vice president

David Serls, chief executive officer
of Colonial Metals Company’s board of
directors disclosed that Michael Mann,
after a total of 45 years of service, will
officially step down in June 2015. He
will stay on as an advisor and a member
of Colonial’s board of directors. 

Serls has named Craig Friedman as
Mann’s successor. Friedman has been
with Colonial since 1989 and has
served for the last 12 years in the
capacity as executive vice president.
Friedman is serving as president and
chief operating officer as of early
March 2015.

Friedman will also remain as a
director of Colonial’s board and direct
all phases of sales, purchasing and
manufacturing in his capacity as execu-
tive vice president. 

Colonial Metals makes
executive changes

Quest Resource Holding Corpora-
tion has appointed Russell J. Knittel to
the Quest board of directors. 

Knittel has more than 35 years of
experience with hi-tech companies rang-
ing from startups to Fortune 500 compa-
nies. He has held various senior
management positions and is experi-
enced in general management, venture
capital, bank and lease financing, public
and private debt financing, initial public
offerings and mergers and acquisitions.
In addition, Knittel’s experience
includes serving on the board of direc-
tors for public and private companies. 

Knittel currently serves on the
board of directors of Synaptics Inc., a
publicly traded developer and supplier
of custom-designed human interface
solutions, and Source Photonics, a pri-
vately held, equity-backed provider of
optical communication products. 

Knittel served as interim president
and chief executive officer of Synaptics
from October 2010 to September 2011; as
executive vice president from July 2007 to
October 2010; as chief financial officer,
chief administrative officer, secretary, and
treasurer from November 2001 to October
2009; as senior vice president from
November 2001 to July 2007; and as vice
president of administration and finance,
chief financial officer, and secretary from
April 2000 to November 2001. Prior to
Synaptics, he served in a variety of finance
and administration roles with senior man-
agement duties at Probe Technology Cor-
poration, Starlight Networks, Crystallume
and Valid Logic Systems Inc.

Quest Resource names
Russell J. Knittel to board

Atlas Copco Construction Equip-
ment recently honored eight employees
who made a significant impact to 
the company’s North America opera-
tion. The eight honorees represent 
Atlas Copco’s wide range of 
construction products and customer
service efforts and were selected by
their peers for exceeding customer and
company expectations. This was the
manufacturer’s third annual awards 
ceremony. 

Erik Sparby, president and general
manager of Atlas Copco Construction
Equipment, awarded Cumming, Geor-
gia-based Rob Repasz, the company’s
southeast district sales manager, with
Sales Person of the Year. Repasz is
responsible for rental accounts in seven
states, including Alabama, Florida,
Georgia, Mississippi, North Carolina,
South Carolina and Tennessee. 

April Colaluca, Atlas Copco com-
munication representative from Santa Fe
Springs, California, received the divi-
sion’s Customer Care Award. She was
recognized for her contributions that
ensure Atlas Copco’s customers receive
quality and timely service.  

Kevin Loomis, Atlas Copco con-
struction tool business line manager,
presented Greg Petherbridge, hydraulic
breaker and compaction product man-
ager, with the Construction Tool Divi-
sion Contributor Award.  

Kell Cleeland, Atlas Copco Car-
olina-area sales manager, received the
Rookie of the Year Award. Cleeland
joined the Atlas Copco team in 2013.

Atlas Copco honors eight
company leaders
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SSI Shredding Systems, Inc.
www.ssiworld.com  |  sales@ssiworld.com  |  +1-503-682-3633   See every imaginable thing being shredded at www.watchitshred.com 

WHAT NEEDS SHREDDING?
®

IT’S JUST A BAG, RIGHT?
Well, actually, it’s more than that. Without a second thought, 
people throw away any and everything; car parts, bowling 
balls, mower blades, carpeting, clothing, dead animals …you 
don’t even want to know.

Over the last three decades we’ve seen things. Weird things. 
If you’ve got the stomach for mixed waste processing, 
you can’t afford a delicate shredder that throws up every 
time something chokes it. You need one designed for the 
unexpected.

To open the bag on reducing mixed waste, check out our video 
at go.ssiworld.com/msw

The more experienced you get, the more questions you have. 
We always start with…
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

HRB-8-NF 2 two ram, 200 hp, serial # 2309,
REDUCED price!

Crigler Enterprises
404-874-4401

$55,000
FOB FL

HARRIS BALER

Solid Waste Business Brokers 
(M&A Services)
WE WILL SELL your Collection Business, Landfill, 
Transfer, or Solid Waste Facility. We have been in 
the US solid waste industry Mergers & Acquisitions 
business for three decades…and we NOW have 
Strategic and Financial Buyers Who Will PAY Top 
Dollar For Premiere Industry Companies. You will 
be able to work with our Four Point M&A Program 
to represent your hard-earned business success to 
real BUYERS for your company, permits, and solid 
waste management operations. 

412.562.0891 tel
412.562.0892 fax

rs@sternerconsulting.com

sternerconsulting.com

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO. E-
mail lloyd@picknpullsa.com or call 210-
389-7321. 

Featured Classifieds

Auto Recycling

Balers

We’re not 
just blowing

smoke.

877-777-0043                www.AmericanRecycler.com

Advertising in American Recycler
W O R K S NEXT DEADLINE

June 17
CALL TODAY!

BUSINESS BRIEFS

Michael Wilhoit has rejoined
Vecoplan, LLC as a project engineer.
Wilhoit’s new position includes coordi-
nating the design and development of
turnkey shredding systems for the recy-
cling sector. In order to ensure continu-
ous quality control, he will also oversee
the manufacture and implementation of
his projects once the engineering phase
has been completed. 

Prior to rejoining Vecoplan, Wilhoit
was managing partner at AREco Indus-
trial Services located in Asheboro, North
Carolina. AREco provided mechanical
and electrical engineering services to a
wide range of industrial customers across
multiple markets. 

Michael Wilhoit rejoins
Vecoplan as engineer

The Timken Company has opened a
new, 27,000 sq.ft., state-of-the-art gear
drive manufacturing facility in Houston.
An integral part of the Timken Power
Systems group, the new plant will sig-
nificantly improve production efficien-
cies in the manufacture of Philadelphia
Gear brand high speed drives. Timken
opened the dedicated facility to expand
the company’s ability to capture strate-
gic opportunities with new and legacy
original equipment customers. 

To meet growing demand, Timken
Power Systems equipped the facility with
two 5-AXIS machines that employ gear
milling technology instead of the tradi-
tional hobbing process. These machines
can perform up to six different operations
used to produce helical gears, shafts and
pinions from raw material, with the
potential to reduce the OE production
cycle by weeks.  

Timken opens gear drive
facility in Houston

Aggregate Industries US, a Holcim
Group Company, disclosed that its Severn
Asphalt facility received the Gold
Achievement Award for exceptional com-
mitment to recycling initiatives. 

The Severn Asphalt facility, located in
Maryland, significantly increased its
asphalt recycling activities 81 percent
between 2012 and 2013 earning recogni-
tion from the Anne Arundel County recy-
cling committee. 

Every year the county challenges
local businesses to recycle 50 percent of
everything thrown away.

This award acknowledges those
organizations dedicated to reducing waste
and increasing recycling enterprises.

Aggregate Industries US
recognized for recycling

Novelis Inc.’s board of directors has
appointed Steve Fisher to serve as the
company’s interim president, effective
immediately. The appointment followed
the departure of Philip Martens, the com-
pany’s former president and chief execu-
tive officer. The search for a permanent
chief executive is under way.

Fisher has served as the company’s
senior vice president and chief financial
officer since 2007 and he will continue to
serve in that capacity. 

Novelis names Steve Fisher
as interim president
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GEN-SETS
MAGNETS
GRAPPLES

 No gen-set required!
Up to 40" that run off of machine’s batteries.

CALL FOR A QUOTE TODAY!

800-472-0453

PLANNING FOR RETIREMENT, ferrous
and nonferrous with auto salvage, 20+
acres, warehouse, heated floor, 24' ceiling,
2 loading docks, 2008 FUCHS material
handler, grapple and magnet. Also,
LaBounty Shear 220, Komatsu excavator,
lots of support equipment. Roll-off and tilt
bed service with or without industrial
accounts. Located 100 miles in all direc-
tions of major shredders, 75 miles from
New Castle, Pennsylvania and 7 miles
from Dubois Airport close to I-80. Turn-key
operation. Fax offers to 814-772-9735.

NORTHWEST INDIANA AUTO SALVAGE
YARD (30 miles from Chicago) for sale.
The yard is approximately 10 acres and is
located on the town's main street within
one mile of all major highways. In business
since 1956, the yard includes a 10,000
sq.ft. dismantling building and parts ware-
house. The yard also has a 6,000 sq.ft.
building which is currently being used as
an office, customer showroom and parts
storage area. Sale also includes Hollander
Powerlink inventory software. Asking price
is $1.1 million. Send all replies to
yards4sale@gmail.com.

YARD FOR SALE. 8.1 acres on borderline
of Minnesota and Iowa. Southwest of
Albert Lee. Includes loader and all existing
scrap. Many antiques stored also. Farm
house on the property. Call 507-383-5988.

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2005 Fuchs MHL350 - Hydraulic Cab, 50 ft reach MH
boom & stick, 20 kw gen set, grapple,  and solid tires.
Rebuilt transmission.  Call For Price!

2009 Fuchs MHL340D MH - 4,000 hrs, hydraulic cab, A/C,
45 ft. reach MH boom & stick, NEW gen set, grapple,
outriggers, and solid tires.  Excellent.  Call For Price! 

 2006 Case CX240 - 6,200 hrs., equipped w/LOW TIME
Genesis GXP400R  Mobile Shear w/360° rotation.
Very Clean, one owner package.  Call For Price!  

2005 Cat M325C MH - Hydraulic cab, A/C, 51 ft. reach
MH boom & stick, grapple, outriggers, and solid tires. 
Call For Price!  

Mobile Scrap Shears
Genesis GXP500R w/360 degree rotation, 2 units.  Choice
of fully RECONDITIONED or good used.  Call For Price!

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis GXP660R MAXX w/360º rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

2008 Cat M322D MH - Hydraulic cab, A/C, 41 ft. reach
MHboom & stick, NEW gen set, outriggers, and solid tires.
 Veryclean machine.  Call For Price!  

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, 
and ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Cat M322C MH - Hydraulic cab, A/C, 41 ft. reach MH
boom & stick, gen set, Cat grapple, and solid tires. 
Call For Price!  

2005 Cat 325CL MH - Hydraulic cab, A/C, 50 ft reach
MH boom & Stick, auto lube, and excellent U/C. 
Call For Price!

HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $65!  Call 877-777-0043 or visit
AmericanRecycler.com for 24/7 service.

■For more CLASSIFIED ADVERTISEMENTS, see page A22.

Material Handlers Material Handlers Material HandlersBalers

Businesses

LARGE, FAMILY-OWNED SCRAP PRO-
CESSING FACILITY located in southeast
Alabama. Well-established, 65-year-old
business. Current owner is seeking retire-
ment. Handling ferrous and nonferrous
metal. Large customer base includes
industrial accounts and the general public.
We service a tri-state area. All licenses,
permits in place. Turnkey operation. 
Serious inquiries. Reply in confidence: 
southeastscrap@aol.com.

GEHL DL6 L40 TELESCOPIC FORK-
LIFT, 4 x 4, 6,000 lb. capacity, 40' reach,
forks, hydraulic leveling, John Deere turbo-
diesel. 3,625 hours. $18,900. Call 803-
376-6040.

Containers

ADVERTISE! What do you have to gain?
Call 877-777-0043 today!
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0043

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 214-662-2648

steven@scrapequip.com / scrapequip.com

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Fuchs Material Handlers
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Used as an attachment on excavators.
Crush concrete, concrete with rebar, rock, 
block, brick, asphalt, asphalt shingles,
many other breakable products. Weight:
10,000 lbs.

CRUSH-ALL 125

$21,000

615-838-4543/Mike Williams 

Made in the USA. 

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

ClearSpan.com/ADAPWA1.866.643.1010
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SDEENGNILC

Shredders - Bale Breakers

303-900-4040
vortexdepollution.com

Whatever
size the waste,

let us
help
you
shred it!
We offer the best range of products

to get the job done.

ADVERTISE IN AMERICAN RECYCLER

87 7-7 7 7-0043

NEXT DEADLINE:
JUNE 17

Call today!  877-777-0043

MiscellaneousMiscellaneous ShreddersMiscellaneous

Software

Wanted

Less than 500
hours, still has
original blades
and paint inside
feed hopper not
even scratched.
Looks and runs
like brand new. 
Machine can
process up to 800 
lbs. per hour.  

GRANULATOR

631-445-0782
PRossano@CrownRecyclingFacility.net

Contact Peter:

2012
Strip Tech 
Model 600a
Granulator

$49,500

FOR SALE!
SETCO TIRES & WHEELS - “LIKE NEW”
(Fits Cat 910 & 920 Wheel Loaders)

+ Others available.  $12,000

(4) 17.5 X 25, TOYO TIRES
18-PLY, “FOAM-FILLED”, 90% RUBBER

(Fits 914G, CAT wheel loader, s/n: 7ZM00168)
$6,000

LA BOUNTY SHEAR $35,000

See our website for additional recycling equipment,
attachments and much, much more!!

info@dicksaw.com / www.dicksaw.com
909-823-1529

FOR SALE:  AL-JON LID CRUSHER, Iron
Ax Enviro rack, 42” & 54” Ohio magnets,
Moseley 300 ton shear. 402-699-2667.

WE MANUFACTURE SIZE REDUCTION
PROCESSORS: crushers, shredders,
grinders, screens, macerators and deag-
glomerators. Equipment is suitable for
wet/dry industrial applications, wastewater
grinding and screening or solid waste
reduction and perfect for applications
intended to improve product consistency
and quality in shredding bulk solids and
documents. Franklin Miller, 800-932-0599.

NEXT DEADLINE: JUNE 17

JULY EQUIPMENT 
SPOTLIGHT:
Conveyors



RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

877-247-6629
www.IronAx.com

IF THIS IS YOUR FLUID REMOVAL EQUIPMENT,

THERE IS A BETTER WAY...

The ENVIRO-RACK

WE NEED

TO TALK.

IRON
PACK
BALER Remote ControlRemote Control •• Automatic CycleAutomatic Cycle

IN STOCK
READY TO SHIP!

 NOW

Get full details at 
IronAx.com today.



View our
TRADE-IN 

INVENTORY 
on page A9!Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER
 Selling
CRUSHER!

Upgrades for Your EXISTING OverBuilt Crusher

Keep your employees ON the ground and OSHA OFF your back!
Ground operated safety locks 

allow the lid to be locked in 
the up position from the 

safety of the ground.

Ground accessible gang grease 
stations. Allows greasing of the 
cylinder pins without climbing 
on or under the machine.

CALL FOR 
RETROFIT PRICING 



Some good news! The U.S.
has an unlimited amount of vacant
land to build new landfills. Even
with current capacity there’s no
danger of existing permitted land-
fills filling up soon. The bad news:
many jurisdictions have run out of
landfill capacity or are close to
reaching capacity within their
jurisdictions. Many are forced to
haul waste longer distances at
much greater expense. 

That’s the opinion of Jeremy
O’Brien, director of applied
research for the Solid Waste Asso-
ciation of North America
(SWANA). SWANA serves over
8,000 members throughout North
America. “Unlike Western
Europe, where’s there’s con-
strained capacity, we have plenty
of land, and almost unlimited
capacity to develop landfills,” said
O’Brien. But, over the last 30
years in the U.S. the trend has
been to use regional landfills. 

“In the late 1980s we had
over 10,000 landfills. Now we
have 1,700 to 1,800. The number
has dropped by 80 percent, but the
capacity has remained about the
same or increased somewhat.
Rather than using the older, local
dumps that were closed, today
we’re using much larger regional
landfills. That means we have to
haul waste longer distances to
those sites with all of the associ-
ated issues like increased cost for
rail or truck transport, increased
truck accident risks, and greater
air pollution.” 

But solid waste divisions in
each state often face new and
unanticipated challenges that
affect landfill capacity and
costs. “North Carolina, for
instance, has about 30
years of capacity and with
new permitting that
should increase,” said
O’Brien. “But now we’re
dealing with the disposal
issue of coal combustion
ash. And, if that goes to
our MSW landfills, our
capacity can disappear in
a heartbeat. That’s a big
issue for us. Three or four
years ago, there was a big
spill into a river from a
coal ash pond in Ten-
nessee. Then in February,
2014 there was another
one in North Carolina into
the Dan River. A storm
water pipe failed under an
ash basin at the retired

Dan River coal plant and released
up to 39,000 tons of coal ash into
the river. Coal ash has heavy met-
als in it so there’s a serious water
pollution concern. As a result,
utilities are under pressure to
avoid putting coal ash into
quenching ponds on site. One is
400 acres. In turn, the state is
putting pressure on utilities to
move all this ash out of ponds
and dispose of it in landfills.
There’s over 130 million tons of
coal ash in North Carolina alone.
It’s a big number. They have to
do something with it and it may
cost over a billion dollars. It’s a
huge political issue in North Car-
olina,” O’Brien concluded

For a broad view of current
landfill capacity issues we asked
for input from Bob Wallace, a
principal and vice president of
client solutions at WIH Resource
Group, a waste management, recy-
cling and logistics consulting firm
based in Phoenix, Arizona. 

“Landfill capacity is uniquely
different and somewhat challeng-
ing, depending on the region,”
replied Wallace. “The problem is
regional in nature. In a lot of areas
of the country there isn’t a dis-
posal capacity problem, however
in other parts, closely located dis-
posal options are non-existent.
One example is in the northeastern
part of the country for cities such

as New York and New Jersey.
Most of their waste volumes are
being transported long distances
for disposal in other states at a
very high cost per ton. 

“Other areas that were con-
templating and anticipating lim-
ited disposal capacities, such as
the Los Angeles, prepared for and
built infrastructure for long haul
waste-by-rail programs, but ended
up realizing they no longer had a
problem due to a variety of factors.
In the Pacific-Northwest, in areas
like Seattle, I know that King
County is looking at options to
deal with capacity issues. 

“The major problem with dis-
posal capacity in heavily popu-

lated areas and in certain
parts of the country, are
the geographical space
constraints and resistance
to permitting new land-
fills. As such, large vol-
umes of waste are being
transported long dis-
tances. In certain markets,
landfill permitting is not
as restricted. Rural space
is available fairly close to
population centers and
regional disposal prices
are relatively low, such as
in Arizona. WIH
Resource Group has been
retained several times for
clients looking to permit
new landfills. We’ve
developed regional, mar-
ket based wasteshed stud-
ies, to determine market

supply and demand coupled with
population waste volume projec-
tions. Wasteshed studies are valu-
able to commercial developers,
private sector waste companies,
investor groups and public agen-
cies that are engaged in managing
their own programs for their resi-
dents. 

The Los Angeles County
Sanitation Districts (LACSD)
spent over a decade and nearly a
half billion dollars to plan, permit
and build an intermodal waste-by-
rail facility in the county along
with the new Mesquite Landfill
located in the desert about 200-
miles from downtown Los Ange-
les. The plan included hauling
trash in sealed containers to the
intermodal facility, shipping them
by rail to Mesquite and then haul-
ing the containers by truck to the
landfill. Mesquite was designed to
provide LACSD with 20,000 tons
a day of disposal capacity for 100
years, but under current market
conditions it is not economical and
the plan is on-hold. 

That plan was promulgated
by the anticipated closing of their
Puente Hills Landfill located in
southeastern Los Angeles County,
which was the largest landfill in
the U.S. with refuse covering
approximately 600 acres of the
1,365 acre site. It was closed in
October, 2013 as a requirement of
the land use permit issued by Los
Angeles County. The site no
longer accepts waste. 

Today, the intermodal rail
facility is nearly completed and
the Mesquite Landfill is lined and
ready to accept waste, but the sys-
tem sits idle because more cost-
effective options were found.
Instead of paying an estimated $80
per ton for waste-by-rail disposal,
the LACSD is currently paying
roughly half that for closer dis-
posal by truck to Orange County. 

American Recycler News
spoke with Nick Morell, recycling
coordinator in the facilities plan-
ning section of LACSD for an
update on landfill capacity issues.
“If we had to dispose of all of the
trash within the borders of Los
Angeles County, a capacity short-
fall would exist here. But because
there are other larger regional
facilities within a one to two hour
drive, it just makes loading it onto
a train uneconomical at this point. 

“I think the economic geogra-
phy has changed,” said Morell.
“Now our waste just travels further
out, but it’s still a lot cheaper to

The economic geography of landfill capacity
by MIKE BRESLIN
mbreslin@americanrecycler.com

WASTE
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FOCUS on

PHOTO COURTESY OF THE SANITATION DISTRICTS OF LOS ANGELES COUNTY

See LANDFILL CAPACITY, Page B7

This aerial view shows the Puente Hills Intermodal Facility, materials recovery facility and landfill complex (from left to right)
located in Los Angeles County, California.  The intermodal facility and materials recovery facility are key components of the
Sanitation Districts of Los Angeles County’s waste-by-rail system.

Mobile equipment loads residual waste through floor opening into a transfer truck at the Puente Hills
materials recovery facility. PHOTO COURTESY OF THE SANITATION DISTRICTS OF LOS ANGELES COUNTY
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A Letter from
the Editor

Esther Fournier
Editor & Publisher

Readers,
More than two years after he

perpetrated one of the worst terrorist
attacks on American soil since 9/11,
Dzhokhar Tsarnaev, the Boston
Marathon bomber, has been sen-
tenced to death by lethal injection.  

While we hope that the verdict
gives the families of the victims
some closure, we also acknowledge
the realities of our criminal justice
system – namely, that Tsarnaev will
languish on death row for another
10 to 20 years as the appeals process
plays out. 

And that lengthy period of time
between sentencing and execution is
a major problem with the death
penalty. Punishment as a deterrent
works best when it swiftly follows
the behavior that one seeks to deter.
In this case, the attack happened in
2013, sentencing was 2 years later,
and execution won’t be for another
15 years (the average time on death
row in 2012). So 17 years after the
attack, society will finally exact ret-
ribution. In the meanwhile, there is
substantial evidence that death
penalty proceedings and appeals
cost taxpayers a considerable
amount more than similar cases in
which life in prison without the pos-
sibility of parole is the only possible
sentence. 

The other problem isn’t neces-
sarily with the process or the cost.
But by sentencing Tsarnaev to
death, I fear that we’ve turned him
into a martyr for other radical
Islamists. Tsarnaev’s mother has
already made public comments
about the U.S. burning “in the
flames of an eternal and terrifying
fire.” How many others are out there
watching and waiting to inflict fur-
ther devastation to avenge this new
“injustice?” 

Despite the cost and the length
of time it will take to carry out the
execution, the sentence was neces-
sary. By sentencing Tsarnaev to
death, we send a message to other
potential terrorists – we will find
you, and you will be punished. We
also let the families of the victims
know that we care about our citizens
– that America will not meet vio-
lence against her own with a slap on
the wrist for the perpetrators. 

Hopefully we can iron out
some of the kinks in our death
penalty process down the road. But,
however imperfect it may be in its
current form, it has been justly
applied in this case. God bless
America.

Until next month,

NEW USA-made 7” HYD. Alligator Shear. $5,895

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers
*Looking for rebuildable Alcan Densifiers*

Colmar 3210 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

SIERRA 500T Shear/Logger/Baler
w/Conveyors, needs work. REAL DEAL!

COLMAR 700T Diesel 
Shear/Logger/Baler w/Grapple. Call!

Guillotine shear, steel-belt 
conveyors w/stacker. $35K

ALCAN ALUM CAN DENSIFIER CP1200. 
Call for details!

Wire stripper recond. CSX001 - Save $300!
ALLI SHEAR/MacIntyre/ 12”/Recond. $8,750

GUILLOtineSHEAR/HARRIS/1100T. VGcond~CALL

Legal For Trade
NTEP SCALES

American Weigh Scales, Inc.
Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com

Office hours: M-F, 9am - 6pm EST

www.scales.net

Progressive Waste Solutions Ltd.
reported its financial results for the three
months ended March 31, 2015.

“Our performance in the first quar-
ter gives us confidence in our 2015 out-
look for revenue and free cash flow
growth, on a constant currency basis,
and adjusted EBITDA margin expansion
of approximately 100 to150 basis points
for the year. The first quarter contribu-
tions, adjusted for the delayed volumes
due to weather and insurable claims, are
in line with expectations. We are reaf-
firming our 2015 outlook on all meas-
ures provided on February 26, 2015,”
said Joseph Quarin, president and chief
executive officer, Progressive Waste
Solutions Ltd. “In addition, we have
identified further opportunities to reor-
ganize and optimize our regional man-
agement structure, which we expect to
result in a restructuring cost of $3.5 to
$4.5 million, largely in the second quar-

ter of 2015, and an annualized cost
reduction of $3.0 to $3.5 million.”

Quarin continued, “We achieved a
solid first-quarter performance, driven
by strong organic revenue growth,
excluding fuel surcharges and recycled
commodities sales. Our new sales tools
and training programs helped us achieve
consolidated price improvement of 1.8
percent with gains in every service line,
most notably in our commercial collec-
tion business. Consolidated volume
growth of 1.0 percent was driven by
increases in our commercial and indus-
trial segments. We are also starting to
see tangible results from our invest-
ments in our operational improvement
plan. In the markets where we first
introduced automated and compressed
natural gas vehicles, operating costs are
starting to decline. As our capital spend-
ing slows in the second half of this year
with the roll-out of these trucks, we will

realize accelerated gains in adjusted
EBITDA and free cash flow.”

Reported revenues decreased ($9.6)
million or (2.0) percent from $469.8
million in the first quarter of 2014 to
$460.2 million in the first quarter of
2015. Expressed on a reportable basis,
and assuming FX parity between the
Canadian and U.S. dollar, revenues
increased 2.1 percent quarter over quar-
ter. This increase was due in large part
to a 1.8 percent increase in overall pric-
ing and higher volumes of 1.0 percent,
partially offset by lower recycled com-
modity pricing and lower fuel sur-
charges.

Operating income was $49.2 mil-
lion in the first quarter of 2015 versus
$41.3 million in the first quarter of
2014. Net income was $18.1 million
versus $25.9 million in the first quarter
of 2015 and 2014, respectively.

Progressive Waste reports quarterly results

WM awards $300,000 to Keep America Beautiful 
Keep America Beautiful and Waste

Management disclosed that $300,000 in
2015 Waste Management Think Green®

Grants are being awarded to 39 Keep
America Beautiful community-based
affiliates and partner organizations
across the country. 

This is the ninth year Waste Man-
agement and Keep America Beautiful
have collaborated on community based
grant initiatives. During that time, Waste
Management and Keep America Beauti-
ful have awarded more than $1.3 million
in grant monies to affiliates and partners
in support of more than 205 community
service projects and programs. 

The merit based grant program sup-
ports projects that are implemented to
address local community needs. Among
the 2015 Think Green Grant program
recipients are:

•Keep Baton Rouge, Louisiana,
Beautiful.  Keep Baton Rouge Beautiful
(KBRB) will host a “Waste in Place”
Teacher Workshop, which will provide
educational material to 20 local teachers.
In addition, KBRB will recruit high
school classrooms to adopt roads near
their schools.

•Keep Georgia Beautiful. Keep
Georgia Beautiful will provide five
mini-grants of up to $2,000 each from its
Think Green Grant award for affiliates in
Georgia to plant community orchards on
publicly-accessible land. In turn, the
community orchards will increase the
local tree canopy and provide a source of
local produce.

•Keep Montgomery County
(Ohio) Beautiful. The Keep Mont-
gomery County Beautiful Think Green
Grant will fund public education about

the legal ramifications of illegal dump-
ing, and provide Montgomery County
citizens with tools to report illegal
dumping.

•Keep York (Pennsylvania) Beau-
tiful. The Keep York Beautiful Think
Green Grant for a local organic, urban
farming operation will address the com-
plex interactions among nature, the
economy and York County’s food sys-
tem fostering an increase in community
and home gardening, while promoting
the use of native plantings.

The Waste Management Think
Green Grants are part of the environ-
mental services company’s commitment
to encourage the development and sus-
tainability of environmental solutions
that improve community environments.

NEXT DEADLINE:  June 17
Call Today & Adver tise! 87 7-7 7 7-0043
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Republic Services increased
net income for first quarter 

Republic Services, Inc. reported net
income of $172.4 million, or $0.49 per
diluted share, for the three months ended
March 31, 2015, versus $132.5 million,
or $0.37 per diluted share, for the com-
parable 2014 period. The prior year’s
adjusted diluted earnings per share of
$0.43 excluded a remediation charge of
$0.06 per diluted share.

Earnings before interest, taxes,
depreciation, depletion, amortization
and accretion (EBITDA) during the
three months ended March 31, 2015,
was $625.9 million, or 28.9 percent of
revenue, compared to adjusted EBITDA
of $574.8 million, or 27.7 percent of rev-
enue, for the comparable 2014 period.

Revenue for the three months ended
March 31, 2015, increased to $2,169.4
million from $2,077.2 million for the
comparable 2014 period. This growth in
revenue of 4.4 percent was made up of
increases in average yield of 2.1 percent,
volume of 1.9 percent, and acquisitions,
net of divestitures of 2.1 percent, par-
tially offset by decreases in fuel recovery
fees of 0.7 percent and recycled com-
modities of 1.0 percent.

Republic’s board of directors
declared a regular quarterly dividend of
$0.28 per share for shareholders of
record on July 1, 2015. The dividend
will be paid on July 15, 2015.

Lee County, Florida expands
existing composting facility

The Lee County Composting Facil-
ity (LCCF) in Felda, Florida, has con-
structed three new tension fabric
buildings as part of an expansion project
that will double the operation’s produc-
tion capacity for recycling biosolids and
yard waste. The fabric structures were
designed, manufactured and installed by
Legacy Building Solutions.

The fabric buildings are used to
shelter material from rain and sun for
roughly 30 days in the first stage of

composting. Each of the three structures
are large enough to accommodate six
compost windrows piled 8 feet high and
16 feet wide, for a total storage capacity
of 1,700 cubic yards of material per
building. Equipment and material can
easily enter the structure under the end
walls, which offer a clearance height of
18 feet.

The LCCF site includes six other
fabric structures originally constructed
in 2009. 

Republic Services opens
Germann Transfer Station

Republic Services has opened the
Germann Transfer Station, Arizona which
will provide environmentally friendly
waste solutions throughout the southeast
Valley for years to come. The new transfer
station is capable of processing more than
420 tons of waste per day, and will serve
customers in Apache Junction, Gilbert,
Mesa, Phoenix, Pinal County, Queen
Creek, and Tempe.

“There will always be a need for the
safe disposal of certain items in landfills,”
said Alberto Guardado, area president of
Republic Services. “Waste is inextricably
linked to population growth and economic
prosperity in any community. This new
facility will support growth in our commu-
nity for generations to come.” 

Transfer stations serve as a central
location where collection trucks consoli-
date waste collected from area residences
or businesses, enabling trucks to more
quickly return to their collection routes.

This process minimizes the number of col-
lection trucks that would otherwise haul
waste over long distances to a landfill. In
addition to the operational efficiencies,
transfer stations can enhance roadway
safety, reduce diesel fuel consumption and
improve air quality in a community. 

The Germann Transfer Station is ide-
ally located in the southeast Valley, and is
expected to eliminate roughly 4,000 col-
lection truck trips in 2015 to outlying dis-
posal facilities, or 15 trips per day. This is
expected to reduce diesel fuel consump-
tion in local collection trucks by approxi-
mately 120,000 gallons in 2015, or 450
gallons per day. According to the U.S.
Environmental Protection Agency, the car-
bon emissions reduction benefits as a
result of these operational efficiencies are
equal to preserving more than 870 acres of
U.S. forest land, or introducing more than
27,300 mature trees into the local environ-
ment annually. 

Waste Connections reports
increased revenue for first quarter

Waste Connections, Inc. disclosed
its results for the first quarter of 2015.
Revenue totaled $506.1 million, a 5.1
percent increase over revenue of $481.7
million in the year ago period. Operating
income was $101.9 million compared to
$99.9 million in the first quarter of 2014.
Adjusted EBITDA in the first quarter of
2015 was $168.3 million, or 33.3 per-
cent of revenue, compared to $164.1
million in the prior year period. Adjusted
EBITDA, a non-GAAP measure,
excludes the impact of items such as
acquisition-related costs.

Net income attributable to Waste
Connections in the quarter was $51.8 mil-
lion, or $0.42 per share on a diluted basis
of 124.4 million shares. 

Adjusted net income attributable to
Waste Connections in the quarter was
$56.9 million, or $0.46 per share, versus
$54.9 million, or $0.44 per share, in the
prior year period.

“Notably strong performance from
our solid waste collection and disposal
operations enabled us to exceed our mar-
gin expectations for the quarter and keep
us on-track to attain our free cash flow tar-
get for the year.” said Ronald J. Mittel-
staedt, chief executive officer and
chairman.

Mittelstaedt added, “Over the past
few months, estimates for projected 2015
U.S. E&P capex spending decreased
another 15 percent, to down 45 to 50 per-
cent year over year, with a spending
rebound anticipated in 2016. This more
precipitous decline in drilling activity was
evident in our E&P waste operations
beginning in late March and will impact
our higher margin E&P waste-related vol-
umes for the remainder of the year. How-
ever, better than expected solid waste
performance, improving recycled com-
modity values and potential acquisitions
should help absorb some impact.”
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Tarping SystemsEQUIPMENT 
SPOTLIGHT 

N

Tarping options for trucks used in
the waste industry are intended to help
ensure the safety of the operator and
others by containing the load, whether
on the road or otherwise. In fact, laws
are in place in many areas that man-
date this. As a result, the market offers
plenty of options that comply with
these laws.

Shur-Co manufactures a number
of tarping systems for the waste indus-
try under the Donovan and Shur-Co
brands. Scot Fuhrman is vice presi-
dent, construction and international
markets. He said, “Our product line
includes systems like Sidewinder,
Double Flip and 4500HD for transfer
trailers and Hy-Tower, Quick Flip and
OX for roll offs. As with each of these
products, we’ve created a piece of
equipment that allows drivers to effec-
tively and efficiently secure the loads
from the safety of the ground. Also, we
understand the rugged environment in
which trucks and trailers operate, so
we design with durability, flexibility
and ease of maintenance in mind. 

“The Donovan Sidewinder transfer
trailer tarping system is just one exam-
ple of that. Transfer trailers are over
13’ tall. Manual covering is time con-
suming and extremely dangerous. With
the Sidewinder, a driver can com-
pletely cover a 53’ long trailer in 17
seconds by standing safely on the
ground and flipping a switch. Transfer
trailers flex as they are loaded and
unloaded. The Sidewinder design
allows the tarp system to flex along
with the trailer, avoiding damage and
ensuring consistent, reliable operation.

This is why Sidewinder is the most
popular flip lid covering system for
transfer trailers and has been for over
15 years.”

Fuhrman noted how haulers typi-
cally cover their trailers by hand or by
using a ground operated manual crank
side roll tarp. Besides being physically
demanding and dangerous, either
method is very time consuming. 

“Using Sidewinder allows an
operator to both uncover and cover in
34 seconds. Hand tarping or side roll
tarping can take up
to 15 minutes or
more. If a trailer is
hauling 5 or 6 loads
a day, the time saved 
with a Sidewinder
will translate to extra
loads. It isn’t hard 
to see that a quick
ROI is attainable. 
As a result, we’ve
sold thousands of
Sidewinders through-
out North and South
America, Europe
and elsewhere since
they entered the mar-
ket,” Fuhrman stated.

Pulltarps offers
a full line of tarping
solutions for the waste, recycling, con-
struction and landscape industries. The
product line includes manual, auto-
matic arm and front to back systems,
as well hydraulic towers. Pulltarps is a
family business, founded in 1989 by
Lynn Chenowth, who also founded
Chenowth Racing Products. “We invest
in state of the art technologies and all
of our products are manufactured in-

house so we can
offer superior prod-
ucts and customize
easily,” said Lili
McFarland, director
of marketing and
business develop-
ment. 

The firm’s auto-
matic tower includes
super heavy duty
mesh and the prod-
uct is a fast growing
favorite. It adjusts
from 72” lowered 
to 120” when fully
ex tended  and
includes everything
necessary for instal-

lation along with a self-contained
hydraulic power pack and 102” wide
housing. Made with a durable 2” x 4
3/16” wall, rectangular steel tube
frame that is powder coated, the fixed
cylinder eliminates hose movement
and wear. It is combined with Pull-
tarps’ single spring arm system – also
popular with large volume waste and
scrap trailers. 

The manual tower system is avail-
able in an electric arm style or in
spring-loaded, pull-style housing. The

heavy duty 12 gauge steel wind guard
housing comes complete with an exter-
nal ratchet assembly. With the tower
fully raised, the tarp is pulled out to
cover the load and secured to the back
of the bin. The tower is then lowered
pulling the tarp down over the front of
the bin. All system tarps can be easily
reordered by referencing the identifica-
tion data permanently marked on each
tarp.

McFarland explained, “Whether
related to containment laws, safety
regulations or other aspects, our
designs are continually improved,
based on customer feedback. Our rela-
tionships with customers don’t end
after the sale – they’ve just begun.
When choosing a tarping system, con-
sider: Is it a quality product and how
long will it last? Is it simple to install?
How is the service after the sale? How
long will it take to order replacement
parts? Is this the best solution for my
application? After all, safety, ease of
use and faster tarping means more pro-
ductivity and a better bottom line.” 

Kaplan Tarps manufactures
replacement tarps for all the major sys-

tems – side rolls tarps, drag rags, dia-
per tarps, hand tarps, custom tarps and
they also stock an extensive inventory
of replacement tarps in common sizes.
The firm offers products for the waste,
transportation and aerospace indus-
tries. “We also offer upgraded quality
on tarps, along with installation and

by MARY M. COX
maryc@americanrecycler.com

Shur-Co, LLC

Manufacturer List
AAA Tarps
Aaron Earnhardt
866-840-1354
www.aaatarps.com

Aero Industries
Jeff Boyd
800-535-9545
www.aeroindustries.com

Harp’s Tarps
John Beule
800-282-4277
www.harpstarps.com

Kaplan Tarps
Nick Kaplan
800-464-3042
www.kaplantarps.com

Mountain Tarp
Chris Nicolazzo
800-248-7717
www.mountaintarp.com 

Pulltarps Manufacturing 
Lili McFarland
800-368-3075
www.pulltarps.com

Roll-Rite, LLC
Erl Henry
800-297-9905
www.rollrite.com

Shur-Co, LLC
David Hooks
800-327-9287
www.donovan-ent.com

Tarparmor
Shannon Harrop
800-636-1975
www.tarparmor.com

Tarping Systems Inc.
Jason Brookshire
888-838-3229
www.dumptrucksystems.com

Tarps and Beyond
Brenda Martin
800-441-8277
www.tarpsandbeyond.com

See TARPING SYSTEMS, Page B5

Pulltarps Manufacturing
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parts for systems.
Some of our most
popular products are
heavy duty expand-
able tarps, 22 oz. side
roll and roll off tarps.
We also custom man-
ufacture products to
client specs,” said
owner, Nick Kaplan.

Kaplan added,
“We’re always work-
ing hard to develop
even lighter, yet
wear-resistant mate-
rial for our tarps, so
that our customers
can get the most life
out of a product that
takes intense punish-
ment. We also push to improve the ease
of use and safety of our products and
manufacture items that customers will
return to for quality and durability. Our
customer service is the best in the busi-
ness and I believe that is part of the rea-
son we’re now celebrating our 100th
year in business. Looking ahead, 

we notice that more and more compa-
nies are making operator safety their
number one priority. With the rising
cost of insurance, owners are seeing the
value in a well-built tarp system – one
that can be operated safely by a driver,
keeping them out of harm’s way.”

Tarping systems ■Continued from Page B4

Kaplan Tarps

Britain moves to make
food waste disposal illegal

Companies and organizations that
routinely produce food waste should be
compelled by law to make arrangements to
recycle it, as Britain’s increasingly full
landfill sites reach crisis point.

An environmentally-friendly com-
mercial waste and management company
says that far too much organic waste still
ends up in the UK’s hard-pushed landfill
sites, when they should be aiming for a
zero waste economy instead of allowing it
to produce harmful greenhouse gasses.

While Scotland has taken steps to
ensure that businesses recycle their waste
wherever possible, the rest of the UK is
lagging far behind, the BigGreen.co.uk
company said. It could be time to follow
the California model where all producers
of organic waste become responsible for
their recycling.

“It’s a well-known statistic that
British homes throw out seven million tons
of food every year,” said BigGreen.co.uk
spokesperson Mark Hall, “But the shock-
ing truth is that companies in the UK do
exactly the same. Another seven million
tons, and that is nothing but a national
embarrassment.”

According to BigGreen.co.uk, the
biggest culprits when it comes to food
waste are:

•Food processing industry
•Waste from supermarkets and shops
•Restaurants
•Hospitals
•Schools
•Prisons and other institutions
•Workplace cafeterias and canteens
Hall points to new regulations in

California which came into force last year. 

California’s massive economy is
comparable in size to Britain’s, and
Assembly Bill 1826 requires all commer-
cial generators of food waste to have it
composted or transformed to energy via
anaerobic digestion.

The motivation behind the California
law is the same as that in the UK: Divert-
ing perfectly good recyclable waste from
landfill, and making arrangements for its
future use.

All companies and organizations have
to do is to make an arrangement with their
current waste management company to
collect organic waste separately. Most of
these companies will even provide appro-
priate receptacles free-of-charge, and col-
lect them frequently enough so that food
waste is not left on the premises any
longer than is necessary. Ultimately, it’s
down to waste companies to adapt their
practices to enable greener collections and
better recycling.

“Anaerobic digestion and composting
are preferred outcomes for food waste, as
rotting food left in landfill releases
methane, which is one of the more damag-
ing greenhouse gasses,” said Hall, “So the
sooner companies get round to recycling
organic waste, the better.”

BigGreen.co.uk notes that the biggest
obstacle to the California model is what
one local official called the “knee-jerk
reaction” to new work practices. While
many people are great with recycling
every last scrap of paper and empty drinks
can, we’re not so good at accepting we
need to do the same with food waste, it
appears.

EPA fines Clean Harbors for violations 
The U.S. Environmental Protection

Agency (EPA) recently issued a consent
agreement and final order to Clean Har-
bors Deer Park, LLC, in La Porte, Texas.
The company violated laws under the
Resource Conservation and Recovery
Act (RCRA) related to the storage and
handling of hazardous waste. The com-
pany will pay a $22,400 civil penalty
and is required to take steps to protect
the local community from health and

environmental risks associated with haz-
ardous waste.

An EPA inspector discovered that
Clean Harbors failed to properly label
hazardous containers, clean multiple
spills from the container holding area
and meet secondary containment
requirements.

RCRA is the federal law governing
the treatment, storage and disposal of
hazardous waste. 

WWW.KOMAREK . COM

Prove it to yourself. Call Komarek today at 847.956.0060, 
or email us at: 

info@komarek.com. 

Conversion of reclaimed scrap & waste increases your resale profits. 
K.R. Komarek’s has a century of experience in profitable conversion of reclaimed materials. This is proven 
compaction and briquetting know-how you can use to increase the resale value of your waste metal .  
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TASKMASTER TM3042 SHREDDER
QUICKLY REDUCES BULK WASTE

Franklin Miller Inc. 
60 Okner Parkway
Livingston, NJ 07039 
973-535-9200
www.franklinmiller.com

BANDIT OFFERS MODEL 60FM
FORESTRY MULCHER ATTACHMENT 

Bandit Industries’ Model 60FM is a powerful attach-
ment that combines the utility of a skid-steer loader with
the wood processing expertise of Bandit. 

Featuring a 60” mulcher head powered by a single
110cc hydraulic motor, the Model 60FM is a compact
attachment that turns any skid-steer loader into a
mulcher capable of dealing with brush and small trees.

The 60FM features 36 teeth arranged in a spiral pat-
tern along the full length of the mulcher head. Each 1
5/8” wide tooth creates an aggressive mulching action. 

Bandit Industries, Inc.
6750 Millbrook Road
Remus, MI 49340
800-952-0178
www.banditchippers.com

The Taskmaster® TM3042 Shredder is designed to
handle the heaviest shredding applications quickly and
efficiently. This twin shaft shredder has a large throat
opening and extra heavy-duty construction. The TM3042
reduces a wide range of bulk solids up to 80 percent
including pallets, steel drums, electronic components,
solid propellants, hard drives, plastic, hazardous waste,
wood, documents en masse, tires and more. 

The body is constructed of heavy structural steel.
Hardened and ground cutter disks and spacers ride on
two heavy duty parallel hex shafts. 

ATLAS COPCO INTRODUCES SC 270
HYDRAULIC SCRAP CUTTERS

The Atlas Copco SC 270 is a hydraulic scrap cutter
for the 4,400 to 6,600 pound carrier class. With their
compact blade design and one moving jaw, these scrap
cutters can generate significantly higher cutting forces
than comparable cutters with two moving jaws and long
blades. Higher cutting forces mean higher cutting rates,
ultimately opening up a wider range of applications.

With a combination of high cutting force along entire
blade length, 360 degree hydraulic rotation, short open-
ing and closing times, the SC 270 can power through
the toughest metal demolition projects. 

Atlas Copco 
Construction Equipment
3700 East 68th Avenue
Commerce City, CO 80022
720-235-2325
www.atlascopco.com

SPALECK OFFERS 3D COMBI-FLIP-
FLOW-SCREEN FOR WASTE

The Spaleck Flip-Flow Screen Elastica is the key to
recovering the very last resources from the waste 
material.

The combination of an upper and lower deck – with
the tension shaft screen below and the 3D recyclable
material screen above – loosens up the recycling mate-
rial. All of this is available in mobile form for even more
flexible application possibilities.

The discharge-side has a lower angle and a slighter
amplitude keeping the material closer to the screening-
mats allowing a high grading screening of near-mesh
material without clogging.

Spaleck GmbH & Co. KG 
Robert-Bosch-Strasse 15
46397 Bocholt / Germany
+49 2871 2134-0
www.spaleck.de/f-s

CATERPILLAR INTRODUCES 
NEW 825K SOIL COMPACTOR

The four-drum compactor incorporates Caterpillar’s
Machine Drive Power system, a feature that enables
operators to consistently attain compaction specifica-
tions with minimal passes, yielding low operating costs
by saving time, fuel and rework expense.

Technology for mapping and analyzing data creates
an intelligent compaction system that provides compre-
hensive project management. The 825K has the weight
and power to take on the most difficult compacting and
dozing chores, featuring massive structures for long-
term durability and an operator’s environment that
ensures optimum comfort, safety and productivity.

Caterpillar
501 SW Jefferson Street
Peoria, IL 61614
309-675-4693
www.cat.com

NEW PRODUCT SHOWCASE New York City shoots for
zero waste to landfills 

The de Blasio administration released
“One New York: The Plan for a Strong and
Just City,” a comprehensive plan for a sus-
tainable city for New Yorkers that
addresses social, economic and environ-
mental challenges.

OneNYC sets measurable goals for
tackling these challenges in the coming
years – including a zero waste to landfill
goal by 2030.

“Environmental and economic sus-
tainability must go hand in hand – and
OneNYC is the blueprint to ensure they
do,” said Mayor de Blasio. “Today, we are
laying out specific goals to make sure that
as we build a stronger, more sustainable,
and more resilient city, we are also creat-
ing a more equitable one. From our
unprecedented goal of lifting 800,000 New
Yorkers out of poverty, to sweeping envi-
ronmental initiatives such as Zero Waste,
the cleanest air of any large city, and a dra-
matic reduction in emissions, this is a bold
and ambitious plan – and New York City
requires nothing less.”

OneNYC lays out a series of specific
targets and initiatives to prepare New York
City for the future generations, including: 

•Making New York City home to 4.9
million jobs by 2040.

•Creating 240,000 new housing units
by 2025, and an additional 250,000 to
300,000 by 2040.

•Sending zero waste to landfills and
reducing waste disposal by 90 percent rel-
ative to 2005 levels, by 2030.

The plan – a 332-page document – is
divided into four visions for a stronger,
more equitable, more sustainable and
more resilient New York City, and includes
over 200 new initiatives, with over 80 spe-
cific new metrics and targets.

OneNYC will ensure that New York
City is the most sustainable big city in the
world and a global leader in the fight
against climate change:

“The city council is committed to
making New York a more sustainable city
for all New Yorkers,” said Speaker Melissa
Mark-Viverito. “From passing legislation
to reduce greenhouse gas emissions by 80
percent by 2050 to encouraging low-car-
bon transportation options and increasing
energy efficiencies, the city council is
proud of its work to strengthen New York
City and I thank the de Blasio Administra-
tion for their shared efforts to preserve and
protect New York City for future 
generations.”

877-777-0043

A
R

SUBSCRIBE
TODAY

EVEN ON
THE BEACH,
NEWS IS ON
YOUR MIND.

TAKE US ALONG.
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WHO SEES YOU?

Everyone would, if you advertised in American Recycler.

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0043

www.AmericanRecycler.com

Made in the USA. 

ClearSpan.com/ADAR1.866.643.1010

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

Spacious interiors without support posts. Easy to expand and relocate.
Cost-effective foundation solutions. Lower energy costs with natural lighting.

Design built for conveyor systems. Low in cost per square foot. 

7-YEAR FINANCING
ZERO DOWN, NO INTEREST & PAYMENTS

- FOR UP TO ONE FULL YEAR -
Some restrictions apply
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haul it by truck than by train. That’s for as
long as neighboring counties continue to
allow importation of Los Angeles County
waste.” 

Morell said the district’s largest mate-
rial recovery facility; the Puente Hills MRF
has a contract through the middle of 2016,
where they pay about $35 to $40 dollars a
ton to transport and dispose of residual
waste. The cost for the waste-to-rail system
was estimated at $450 million for the entire
system including the intermodal rail facility
and the remote landfill. 

“When we started to look at waste-by-
rail 20 years ago, we had a lot of trash and
not much recovery,” Morell reported. “Now
we have 60 percent recovery and the county
produces about 40 percent less waste than
10 years ago. More recovered waste like
paper, cardboard and plastic is being sent by
container to Asia. What’s being mined out
of the waste stream is being sold as a com-
modity and no longer being landfilled. That
extends the life of the landfill and interest-
ingly makes the competition fiercer. Now
the State of California is looking at remov-
ing more organics and mandating 75 percent
recycling from the waste stream.”

To further explore landfill capacity
issues, we spoke with Pat McLaughlin,
director of the King County Solid Waste
District (KCSWD). With a total area over
2,300 square miles, King County, Washing-
ton has nearly twice the land area as the
state of Rhode Island and a population of
about two million. The county seat is Seat-
tle, the state’s largest city.

“At the moment we have estimated
capacity through 2030 under our planned
and improvement activities,” reported
McLaughlin. “And we believe we can
extend that beyond 2030 through additional
development activities and policy changes

in our region. We presently have a recycling
rate of about 53 percent, but we think we
can do much better and have set our sights
on a 70 percent rate by 2020. We are in dis-
cussions with our entire region on how
we’re going to achieve that and what the
cost of failure is, both environmentally and
economically. Our current plan calls for
waste exports as our next solution, however,
we are in the midst of developing longer
term strategies and evaluating various alter-
native disposal options.”

KCSWD is custodian of nine different
landfills that were closed some time ago. It
has been using the Cedar Hill Regional
Landfill since about 1965, and it is the only
active and inarguably the last landfill in
King County. 

McLaughlin said that extending the life
of his landfill represents the lowest cost and
most environmentally responsible means of
disposal. The longer he can extend it, the
more time he has to evaluate other disposal
options, whether exporting or building new
waste processing systems within the county.
His primary fear is not achieving higher
diversion rate targets. He is banking on
diversion success, but failure will force
alternative disposal options, inevitably more
expensive and faced much sooner than
anticipated. 

“Waste-to-energy is among the options
that we’re going to be actively evaluating,”
said McLaughlin. “In fact, over the next sev-
eral months we’ll be choosing a consultant
to lead us through an invitation to industry
to look at our waste stream and demonstrate
technologies. We are really interested in
understanding how various disposal tech-
nologies may play a part in our future pro-
cessing. Even though we are located an
environmentally sensitive area, we must be
bold in our pursuit of our environmental

goals. It’s our responsibility to evaluate all
the options and to do so in a manner that
both addresses the regional values and con-
cerns, but also informs our partners, resi-
dents and businesses on the various costs
and benefits of all the options. Even if we
export waste, we still have to be concerned
with what happens to it. It’s our waste and
we want to have a high degree of ownership
in how it’s processed if it leaves our county.” 

King County has a range of intermodal
transport options. It has property with deep
water access, and can ship by rail or high-
way. At this time the county has not consid-
ered any remote sites for export. 

“For the first 15 years we’re fairly solid
with landfill capacity and I think we can go
well beyond that. We have inter-local agree-
ments with our cities that go through the
year 2040 and it’s my hope that we can
secure landfill capacity for the duration of
those agreements.”

McLaughlin is looking at three areas
of his business model – waste prevention,
resource recovery and waste disposal.
KCSWD has found an ability to recover a
substantial amount of resources from the
waste stream. Last year it initiated a
resource recovery pilot program at one of
their transfer stations. By focusing on
clean wood, cardboard and metals
KCSWD increased the recycling rate at
one location by 250 percent. “We see that
as a growing part of our business model
as we’re trying to extend the life of the
landfill,” said McLaughlin. “In that pilot
program there was a modest economic
gain in the value of the recycled materials,
but looking at the avoided costs of trans-
port and landfilling, and the environmen-
tal gains, it’s definitely the right thing to
do. It’s making a substantial offset to the
cost of disposal.” 

Personnel collect plastic film from commercial waste on a tipping floor of the Puente Hills materials recovery
facility prior to additional automated sorting. PHOTO COURTESY OF THE SANITATION DISTRICTS OF LOS ANGELES COUNTY

Landfill capacity ■Continued from Page B1



DADE Capital Corp.

800-823-9688
www.DADECapital.com

92% of companies either finance or lease.Call or Click Today
www.DADECapital.com

How can we help you?How can we help you?

Tumbleback Feeder
Sorting Trommel
Conveyor - Fines ECS Feed
Conveyor - Large ECS Feed
Steinert 60" Dual Metal Separator
Steinert 60" Fines ECS
Steinert 60" MOR Scrap Drum Feeder
Steinert 60" Standard Eddy Current Separator
Dual Deck Platform with Stairs

Enclosure for Dual Deck Platform with 
Windows & Doors

Vibrating Pan Feeder - Finder 1800 Feed

WENDT/TITECH Finder 1800 Separator - 
Standard

Conveyor - Finder Waste Collection

Conveyor - Finder Waste Stacking

Conveyor - Finder Metal Collection

Conveyor - Finder Metal Stacking

125HP Air Compressor Package

Motor Control With PLC Based Touch Screen 
Operator Control

CALL FOR PRICINGR RRPPAA OOCALL FOR PRICINGCALL FOR PRICING

2012 WITH VERY FEW HOURS
ALMOST NEW! 


