
Today, recycling methane
gas is not only a growing
source of energy generation,
but also an effective means of
preventing greenhouse gas
from polluting the atmosphere
and turning it into a valuable
revenue stream. Reducing
methane is also a hot issue
among environmental and cli-
mate change advocates, rela-
tive to lowering greenhouse
gas emissions. 

To that end, in June 2013,
president Obama issued his
broad-based Climate Action
Plan, announcing a series of
executive actions to reduce
carbon pollution and lead
international efforts to address
climate change.

Earlier this year, a key
part of that plan was released
with the administration’s
Strategy to Reduce Methane
Emissions. This Strategy sum-
marizes sources of methane
emissions, commits to new
steps to cut emissions and out-
lines efforts to improve emis-
sion measurements. 

The administration wants
to further cut methane emis-
sions from landfills, oil, and
gas systems, coal mining and

agriculture through cost-effec-
tive voluntary actions and new
federally regulated standards. 

Followed by carbon diox-
ide, methane (also called
marsh gas) is the second most
prevalent greenhouse gas
emitted in the U.S. from
human activities. In 2012,
methane represented about
nine percent of all U.S. green-
house gas emissions from
human activities. Globally
over 60 percent of total
methane emissions come from
human activities with the bal-
ance generated from a number
of natural sources such as wet-
lands. 

The big problem with
methane – it is more efficient
at trapping radiation than car-
bon dioxide. According to the
U.S. EPA, pound for pound,
the comparative impact of
methane on climate change is
over 20 times greater than car-
bon dioxide over a 100 year
period.

Ironically, since 1990,
methane pollution in the U.S.
has actually decreased by 11
percent, even as activities that
produce methane have
increased. However, methane
pollution is projected to
increase to a level equivalent
to over 620 million tons of

carbon dioxide pollution in
2030 without additional action
to reduce emissions.

Two sources of methane
emissions that hold the great-
est potential for recycling are
landfill gas which accounts for
18 percent of all U.S. methane
emissions and natural gas and
petroleum production,
accounting for 29 percent.
More difficult to recycle are
coal gas from mining, animal
manure, enteric fermentation
(intestinally produced by
humans and animals) and mis-
cellaneous sources, which
account for the balance of
methane emissions.  

This summer the EPA
will propose updated stan-
dards to reduce methane from
new landfills and gather pub-
lic comment on whether to
update standards for existing
landfills. As we know, landfill
gas (LFG) is created as solid
waste decomposes in a land-
fill. This gas consists of about
50 percent methane (the pri-
mary component of natural
gas), about 50 percent carbon
dioxide and small amounts of
organic compounds. 

Putting LFG to use can
support local economies with
sources of clean energy that
generates revenue, spurs

investment and jobs, improves
safety and leads to cleaner air.
According to the U.S. EPA,
there were 636 operational
LFG energy projects in the
U.S. As of January 2014,
approximately 450 landfills
are good candidates for LFG
projects. Of the approximately
2,400 currently operating or
recently closed municipal
solid waste (MSW) landfills in
the U.S., more than 580 have
LFG utilization projects. EPA
also estimates that approxi-
mately 450 additional MSW
landfills could turn their gas
into energy, producing enough
electricity to power nearly a
half-million homes.

The country’s largest
operator of LFG-to-energy
projects is Waste Management
Inc. (WM), an environmental
solutions provider serving
more than 20 million cus-
tomers in North America. 

Sue Briggum, WM’s vice
president of federal affairs
commented on the administra-
tion’s new plan. “When the
methane strategy came out
there wasn’t much that was a
surprise to us. One thing they
mentioned, of course, was the
fact they are hoping to update
the standards for methane
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FOCUS: Rubber Once maligned methane gas now
an asset for energy production

by MIKE BRESLIN
mbreslin@americanrecycler.com

See METHANE, Page 4
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Pictured (l to r): Dave Rodrigue, NH DOT assistant director of operations, Jim Hewitt, NH DOT systems
engineer, Patrick McKenna, NH DOT deputy commissioner, John Dumais, NH the Beautiful chairman, Larry
Melanson, NH the Beautiful board member and Mike Durfor, executive director NRRA.

NH the Beautiful donates
bags for litter clean up 

New Hampshire the Beautiful, Inc.
presented the Governor and Council with
their annual donation of blue bags for the
Litter Free Highway Program. The bags
were delivered to the NH Department of
Transportation (DOT) in Concord to be
distributed to other DOT districts across
the state. 

The New Hampshire DOT’s Sponsor-
A-Highway program, in cooperation with
New Hampshire the Beautiful, coordinates
volunteers to remove litter from portions
of the state’s highway system. The New
Hampshire legislature established the pro-
gram through RSA 230:83 and administra-
tive rules were adopted on April 1, 1994.
Volunteer groups are asked to sponsor

both sides of a two mile section of high-
way and agree to a two year commitment;
and volunteers are asked to remove litter
four times between April and November.
In 2013, 13,800 bags of litter were
removed equaling approximately 35 tons
or 46,000 cubic feet of litter. Since 2007,
New Hampshire the Beautiful has donated
282,450 bags to the NH DOT for litter
clean up efforts at a value of over $28,000. 

In addition to the donation of bags
to NH DOT, NH the Beautiful also pro-
vides bags to communities across the
state. Since 2007, a total of 565,650 bags
(at a value of over $ 56,000) have been
donated for litter clean up efforts in New
Hampshire. 

Republic Services has dedicated the
Conover Recycling Facility in Catawba
County, which will introduce or expand
single-stream recycling capabilities
throughout Alamance, Catawba, Guild-
ford, Montgomery, Richmond and Stanly
counties in North Carolina. The expanded,
highly-advanced facility has the capacity
to process more than 25 tons of mixed
recyclables per hour, or 400 tons per day. 

The Conover Recycling Facility
accepts and processes all plastics marked 1
through 7, paper products, cardboard,
glass, aluminum and other materials. The
facility utilizes several advanced technolo-
gies to include a touch-screen Human
Machine Interface control, Supervisory
Control and Data Acquisition monitoring,
and sorting technologies that maximize
sorting efficiencies. The facility has the

capacity to sort and process incoming
materials, and ship finished commodities
to domestic and international markets.

There are approximately 43 full-time
employees working at the Conover Recy-
cling Facility. In addition, the facility
offers a unique Learning Center for the
community to visit, experience a rare, up-
close view of the recycling process and
learn more about recycling and sustain-
ability issues. 

Republic Services employs more than
200 personnel, and serves more than
94,000 residential, 7,400 commercial and
1,400 industrial customers throughout cen-
tral and western North Carolina. The
Company operates four hauling divisions,
three transfer stations, one landfill, and
one recycling facility in the area. 

Republic implements new
cutting-edge technologies

Veolia North America disclosed that
four of its U.S. facilities have been recog-
nized for environmental excellence. Sites
in Philadelphia and Grand Rapids as well
as two locations in Boston, have achieved
certification to the International Organiza-
tion for Standardization (ISO) 14001 Envi-
ronmental Management System Standard.

•Boston, Massachusetts – Helping to
support the city of Boston in its carbon
reduction goals, the Kneeland Street Plant
facility provides thermal energy to down-
town Boston buildings producing
1,275,000 lbs. of steam per hour. In
Boston and Cambridge, Massachusetts,

Veolia’s district energy and cogeneration
operations help the city avoid emissions of
approximately 475,000 tons. 

•Philadelphia, Pennsylvania – The
Grays Ferry/Schuylkill Station is a 163-
MW cogeneration facility. By producing
steam and electricity simultaneously, the
plant avoids the emission of approximately
430,000 metric tons annually. 

•Grand Rapids, Michigan – Produc-
ing 450,000 lbs. per hour of steam, the
Grand Rapids plant serves over 100 cus-
tomers, ensuring consistent energy supply
while reducing impact to the environment. 

Veolia North America noted
for Environmental excellence 
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www.OverBuilt.com
sales@overbuilt.com

1996 MAC Crusher Portable Remote | $42,500 Rebuilt diesel engine, remote control. Located in Central FL.
1994 E-Z Crusher Elec. Stationary | $35,000 No automation. Located in Northern IA.
2007 OverBuilt Crusher | $85,000 Remote control - Hyd. landing gear. Located in Huron, SD.
2001 Big Mac Crusher | $65,000 Portable Automation, New John Deere Engine - Less than 100 hours.

More trades coming in weekly, check them out on our website!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2005 Al-jon 580 Baler
Loaded - 520 hours on new motor. $225,000.

2010 E-Z Crusher Elec. Stationary
248 hours. Fully automated. Like new. 

Located in Northern Iowa. $90,000.

2011 Sierra 5000 Baler 
150 HP with 2,445 hours, orange peel

grapple, air compressor. $275,000.

2012 OverBuilt Logger/Baler
Loaded - full rotation, air compressor, 

hydraulic landing gear. $345,000.

Farmer Brothers strives for zero landfill status
Farmer Bros. Co. has paired with

GreenDrop Recycling Stations to handle
the diversion of its recyclable and com-
postable waste from landfills in Oregon.

Farmer Brothers’ ultimate objective
is to reach 100 percent landfill diver-
sion by the year 2015, prolonging the
lifecycle of resources while reducing
greenhouse gas emissions.

The GreenDrop Recycling Station
was designed through multi-year efforts
of the Portland Trail Blazers head office
and the newly named Moda Center. The
arena’s landfill diversion rate increased
from 38 percent in 2007 to over 90 per-
cent in 2013, in part by replacing old-
style garbage cans with GreenDrop
Recycling Stations. GreenDrop Recy-
cling Stations reduce landfill contribu-
tions by enabling Farmer Brothers
employees to easily self-sort recyclable
and compostable items. 

In addition to the GreenDrop Recy-
cling Stations diverting the composting
and recycling waste streams, Farmer
Brothers has developed programs to
recycle an estimated 1,500,000 pounds
of packaging machine waste from land-
fills each year. Farmer Brothers receives
over 500,000 lbs. of fiber bags per year
used for shipping green coffee. These
bags are now being repurposed for weed
control in reclamation projects, tools for
local farmers harvesting fruits and veg-
etables, bag-and-burlap for tree plant-
ings and much more. Most of these bags
were once bound for landfills, but today
there is a waiting list to extend the useful
life of these bags. Another success has
been taking at least 15,000 lbs. per
month of chaff from their Portland facil-
ity left over from coffee processing and
selling this material to companies pro-
ducing natural fertilizers. 

Rochester Hills increases recycling by 323 percent 
The City of Rochester Hills, Michi-

gan has celebrated five successful years
of partnership with Recyclebank. The
city also renewed the relationship for an
additional five years which will allow it
to continue offering residents Recycle-
bank’s recycling incentives program.
Rochester Hills was the first community
in the Midwest to offer Recyclebank’s
program in an effort to help create a
more sustainable community. 

Since 2008, Recyclebank, in part-
nership with Republic Services, and
Rochester Hills have worked together
to reward residents for taking more sus-
tainable actions, like recycling, with

discounts and deals at local and
national businesses. At the time,
Rochester Hills also expanded its
household recycling program and
implemented single stream collection,
which allows residents to put all types
of recyclable materials into a single bin.
These recycling innovations, in concert
with the recycling incentives program,
led to a 323 percent increase in the
pounds recycled since 2008. 

Since 2009, residents have
increased recycling to an average rate
of 670 pounds per household per year
with a 27 percent diversion rate. Over-
all, Rochester Hills has collected nearly

22 thousand incremental recycling tons
since April 2009. Through its program,
Recyclebank has also helped save resi-
dents money and stimulate the local
economy. A combination of dollars
saved by residents and dollars spent at
local businesses as a result of reward
redemption adds up to more than $1.9
million since January 2011.

Rochester Hills schools have been
longtime participants in Recyclebank’s
Green Schools Program. Eight commu-
nity schools have participated since the
program’s inception. Green Schools
awards grant money to schools to fund
unique student projects that will green

their classroom and community, such as
a community garden or the implemen-
tation of in-school recycling efforts.
This year, two Rochester Hills schools
participated in the Green Schools
Program. Both Meadow Brook Elemen-
tary and University Hills Elementary
proposed building community veg-
etable and flower gardens to inspire a
love of nature among students and help
educate them on plants native to
Michigan. Meadow Brook also pro-
posed the use of rain barrels to water
the garden and teach students about
water conservation. 

National Coca-Cola bin grant
program awards recycling bins
to 51 communities and colleges

Colleges, K-12 schools, nonprofits
and local governments will now be bet-
ter able to advance their recycling efforts
thanks to a significant grant made possi-
ble by The Coca-Cola Foundation. The
winning communities, schools, universi-
ties and organizations will receive nearly
4,500 recycling bins. Over 65 percent of
the bins are designed specifically for
permanent, ongoing use in heavily-traf-
ficked public spaces and events, with the
remaining 35 percent to be used by stu-
dents in collegiate residence halls.

In its 9th year, the Coca-Cola/Keep
America Beautiful Recycling Bin Grant
Program continues to recognize the sig-
nificant need for public space recycling
bins with over 1,027 applications
received. Overall, recycling bins will be
used for special event recycling and
placed at athletic fields, streetscapes,
parks, K-12 schools and local govern-
ment facilities. 

Additionally, Coca-Cola has
expanded its investment in the bin grant
program to include a specific focus on 2
year community colleges, with 15 recy-
cling bin grants going to 2 year colleges
and 28 going to traditional 4 year col-
leges and universities.

As public space recycling becomes
a more pressing need, communities are
seeking to increase the availability of
recycling bins at local libraries, home-
town art or music festivals, or simply at
any on-the-go location. All of these loca-
tions are eligible to receive bins through
the Coca-Cola/KAB Recycling Bin
Grant Program. 

Recipients were chosen by Keep
America Beautiful based on criteria
including the extent of their need, recy-
cling experience and their ability to sus-
tain the program in the future. Special
outreach was made to colleges and uni-
versities through a partnership with the
College and University Recycling Coali-
tion, a membership organization serving
campus recycling managers. 

The Coca-Cola/KAB Recycling Bin
Grant Program awards recycling bins
directly to recipients and leverages vol-
ume buying discounts. Since 2007, the
program has placed more than 35,000
recycling bins in over 500 communities
across the U.S. 

For a full list of recipients and more
information, view this article on
www.AmericanRecycler.com.
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Events Calendar
July 20th-22nd

Agricultural Plastics Recycling Conference
& Trade Show. Marco Island Marriott Beach
Resort, Golf Club & Spa in Marco Island,
Florida. 800-441-7949 • www.aprc2014.com

July 29th-31st
2014 WV Solid Waste, Sustainability, and

STEM SUMMER WORKSHOP. NASA IV&V

Facility, Fairmont, West Virginia. 

304-825-1976 • www.marioncoswa.org

August 26th-28th
WASTECON/SWANA. Gaylord Texan,
Dallas, Texas. 
800-467-9262 • www.swana.org

September 23rd-25th
Waste Conversion Tech Conference &

Tradeshow. The Westin Downtown Denver,

Denver, Colorado. 

800-441-7949 • www.waste-to-fuels.org

September 24th-26th
19th International Congress for Battery
Recycling ICBR 2014. Hamburg, Germany.
41 62 785 10 00 • www.icm.ch

October 19th-21st
WV Educational Conference on Litter
Control & Solid Waste Management.
Huntington, West Virginia.
304-573-5194 • www.awvswa.com

October 22nd-25th
71st Annual ARA Convention & Expo.
Gaylord Opryland Resort & Convention
Center. Nashville, Tennessee.
888-385-1005 • www.araexpo.org

October 29th-November 1st
The 9th Eco Expo Asia. AsiaWorld Expo,
Hong Kong, China.
852-1830-668 • www.ecoexpoasia.com

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

releases at landfills. We have been work-
ing with EPA for over a year on that pro-
posal. EPA is getting down to the final
details in terms of making sure that strat-
egy reflects the best technology for
assessment of methane from landfills
and the best control technology. So we
felt very comfortable with that. We were
also pleased to see the administration
cite with favor its Landfill Methane Out-
reach Program (LMOP), which encour-
ages the development of LFG to energy
projects across the country.” 

Susan Robinson, WM’s director of
public affairs, added, “At most of our
landfills we are using recovered methane
to create electricity. But we are also
using our methane to create renewable
natural gas (RNG) to fuel our trucks. At
our Altamont Landfill in Livermore,
California we make approximately
13,000 gallons of renewable, liquefied
natural gas (LNG) a day, which powers
nearly 300 of our trucks in California,
about one-third of our state fleet. That
reduces our greenhouse gas emissions
by over 90 percent compared to the
diesel trucks they replace. Ninety per-
cent of Waste Management’s new truck
purchases each year will be natural gas
(NG) vehicles. Currently over 3,100 of
our nearly 18,000 heavy duty vehicles
are powered by NG. We are now build-
ing another facility in Illinois that will
also make renewable natural gas from
methane, and we have begun construc-
tion of a plant in Oklahoma that will
convert landfill methane to renewable
diesel fuel. So we are taking advantage
of these technologies to create both
renewable electricity and fuels. “ 

Another way to curb LFG emis-
sions is an avoidance strategy that
reduces the volume of organic material
going to landfills and recycles it
through anaerobic digestion to produce
both biogas to power electric genera-
tion and compost, or make compost
alone for fertilizer. 

Sue Briggum expanded on WM’s
efforts to recycle methane from organ-
ics. “We have 137 LFG projects gener-
ating 682 megawatts of electricity. The
only reason we would flare landfill gas
is as a control in the beginning and at
the end of the landfill life cycle when
there is too little gas being emitted to
support a gas collection system. 

As a general matter, our landfill
gas collection systems are extremely
efficient and do an excellent job of cap-
turing the methane. All of this is part of
an air permit that makes sure you have
best controls sufficient both to meet
both Clean Air Act and Resource Con-
servation and Recovery Act (RCRA)
standards for control of methane.” 

Robinson explained, “We also have
a team of folks dedicated to our organic
recycling projects. Last year we
diverted about 2.5 million tons of
organic material and have about 40
compost facilities in the U.S. and
Canada to specifically manage various
types of organics whether yard waste or
food waste. 

In a lot of communities across the
country we’ve diverted most of the yard
waste from landfills and that is prima-
rily going to composting. Composting
handles a lot of volume very efficiently
so it’s a great solution.  

Our customers are very focused on
looking for solutions for recycling food
waste. In order to meet their aggressive
diversion goals from a municipal per-

spective, we have been developing both
residential and commercial solutions.
We have also invested in our recently
patented CORe technology, for com-
mercial food waste, where we process
commercial food waste for anaerobic
digestion at existing wastewater treat-
ment facilities,” Robinson concluded. 

Nearly one-third of methane emis-
sions comes from oil and gas drilling
and production operations, and espe-
cially from leaking natural gas pipeline
infrastructure. The boom in shale gas
production led by new applications of
hydraulic fracturing and horizontal
drilling technology has led to major
increases in U.S. reserves of natural
gas. Building on success in reducing
methane emissions from the oil and gas
sector through voluntary programs and
targeted regulations, the Administration
plans to take new actions to encourage
additional cost-effective reductions.

One company, Primus Green
Energy, based in Hillsborough, New
Jersey, claims to have an innovative
solution; in essence a process that cap-
tures natural gas and methane leaking
or being flared into the air and recycles
it into liquid fuel. Primus has developed
a highly efficient thermochemical gas-
to-liquids (GTL) conversion process
which produces gasoline, jet fuel or
diesel. These fuels are usable directly in
gasoline, diesel or jet fuel engines with-
out any modification or adjustment.

George E. Boyajian, PhD and vice
president of business development at
Primus explained, “Whether it’s
Obama’s, or anybody’s strategy to
reduce methane emissions, you have to
pipe the natural gas coming out of the
well to the market. At every step along
that way from the well-head to where

Methane
■Continued from Page 1

See METHANE, Page 6
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The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

We have a new Iron Pack Baler in stock 
and ready to begin work.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!
• Low Operating Cost
• Flip the Tip without Rebuilding!
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the gas is consumed there is a chance
for leaks to occur. What our system
does is take the natural gas right next to
the well-head and converts it into a liq-
uid fuel. That enables us to eliminate all
the leaks downstream from the well-
head. If we put our plant right at the
well site we can take the natural gas
and make it into a liquid product so
methane could not escape into the
atmosphere. 

“Biogas or landfill gas also has
methane in it. Not as concentrated as
natural gas, but I think a combination of
landfill gas and natural gas would make
a very good combination for us. We are
looking at projects in several parts of
the country to take landfill gas and turn
it into liquid fuels. 

“The other way we help is not only
on the methane side, but is also on the
carbon dioxide side. If you are flaring
the gas at the well-head, or at a land-
fill, or if your flaring is just so the gas
does not build up and explode, we can
turn that flare gas methane into liquid

product as well. At least we can make
useful energy out of it before it goes
into the atmosphere.” 

Boyajian noted that Primus is 
issuing a white paper that describes
exactly the size and configuration of
a system that would make about 350
to 500 barrels of liquid fuel per day
out of natural gas from a single well
at costs competitive with traditional
liquid fuels. He believes that the wells
in the Bakken region of North Dakota
that are flaring gas could be
producing liquid fuels instead of being
wasted and sending methane into the
air. 

With oil and natural gas production
and distribution accounting for nearly
one-third of all U.S. methane emis-
sions, and coal mining representing 10
percent, it appears that greater reliance
on clean energy production such as
wind and solar can also play a larger
role in reducing methane emissions and
avoiding harmful climate change. 

Methane ■Continued from Page 4

EPA agreement with Pfizer
will fund recycling program 

The U. S. Environmental Protection
Agency (EPA) has settled a case with
Pfizer Pharmaceuticals LLC for violations
of the Clean Air Act at the company’s
pharmaceutical manufacturing plant, in
Barceloneta, Puerto Rico. Pfizer did not
have the proper air pollution controls to
prevent leaks of methylene chloride gas
used in the manufacturing process. In
addition to coming into compliance with
the leak detection requirements, Pfizer has
agreed to spend $410,000 to expand the
municipal recycling program in
Barceloneta. 

Under the Clean Air Act, Pfizer’s
chemical and pharmaceutical manufac-
turing plant is subject to federal leak
detection and repair regulations. In addi-
tion to not having air pollution controls
to prevent leaks of methylene chloride
gas used in the manufacturing process,
the company failed to test its air pollu-
tion control equipment. 

The EPA worked with Pfizer over the
past several years to bring the facility into

compliance with federal regulations. As a
result, the plant is currently in compliance
with air pollution control requirements in
the Clean Air Act. The company will also
pay a civil penalty of $318,000.

Under the agreement, Pfizer will pur-
chase new recycling containers, equipment
and vehicles necessary to enhance the
recycling program in Barceloneta. Munici-
pal recycling programs are essential to the
protection of people’s health and the envi-
ronment and also reduce greenhouse gas
emissions, conserve energy and create
jobs. Barceloneta has a population of
approximately 25,000 and is located in the
environmentally sensitive Karst region. In
2012, the municipality reported that it had
disposed 9,474 tons of solid waste in land-
fills and had recycled 252 tons of solid
waste, which translates into a recycling
rate of only 3 percent. With the additional
new equipment, the program will be
expanded and the recycling rate will
increase. 

New Mexico Recycling
Coalition awards grants

As part of its plan to work with local
businesses to promote and increase food
waste diversion, The New Mexico Recy-
cling Coalition (NMRC) awarded $18,750
to 3 entities working to combat food waste
in New Mexico. 

Food waste is the single largest type
of material entering landfills. Americans
throw away 40 percent of their food, yet
nearly 15 percent of Americans don’t
know where their next meal will come
from. With proper management, food
waste can be channeled into the desired
diversion hierarchy to first feed people,
secondly feed animals and finally col-
lected for compost to enrich soils and
therefore grow more food. 

“This funding will help support food-
generating businesses and events to
expand their options for wise food scrap
management, thus reducing the amount of
this material sent to the landfill,” noted
NMRC’s executive director, English Bird.
“The next phase of this program will be to
develop resources and actively educate
food handling entities on best practices of
food scrap management – so we can see
more donations to those in need and
increase food scrap composting.”

Soilutions, located in Albuquerque,
will receive $8,908 to purchase collection
equipment in order to expand their serv-
ices. Soilutions is a full service company
providing both pick up and processing of
food scraps. They began collecting food
waste from large and small businesses in
2008, and in 2013 collected and com-
posted 2120 tons of food waste from Albu-
querque, Rio Rancho and Bernalillo food
waste generators. 

Reunity Resources out of Santa Fe
recently secured a public-private part-
nership with the City of Santa Fe to
launch a pilot food scrap collections pro-
gram last month. They will receive
$6,305 for collections handling equip-
ment to assist with their efforts. In its
first month of operations this pilot pro-
gram secured 9 clients and diverted 10.5
tons of food scrap from the landfill. 

The third grantee is Knowaste, an
Albuquerque-based organization that
creates and manages Resource Recovery
Stations for public events, which
includes food scraps collections. NMRC
awarded Knowaste $3,537 for public
collection stations. Not only do the sta-
tions divert material from landfills, they
also serve as highly visible educational
tools to help the public understand what
is in the waste stream, what can be recy-
cled and what can be composted. With
volunteers and the Resource Recovery
Stations, Knowaste sees diversion rates
of approximately 78 percent at its
events.

NMRC secured program funding
through a generous $50,000 grant from
The Walmart Foundation’s State Giving
Program. Aside from sub-awarding
monies to the businesses mentioned
above, the project, entitled “Reducing
Food Waste in New Mexico: Feeding the
Hungry, Building Our Soils and Divert-
ing Waste with Food Management Best
Practices,” will provide training,
resources and market development sup-
port to implement food waste reduction,
donation and diversion programs.

Primus Green Energy’s 100,000 gallon-per-year continuous production demonstration plant Hillsborough,
New Jersey. It will convert natural gas directly into 93-octane gasoline. Primus expects to incorporate a jet
fuel production line in 2014, followed by a biomass gasification unit to convert biomass directly into fuels.
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Copper Wire Stripper

Model CWS-1

• GRAPPLES:  Orange Peel,
    Scrap, Magnet, CBG Car
    Body, Tire
• Power Picker™ Sorting
    and Recycling Tools
• FORKS:  Rotating, Utility
• Shears and...
    Refuse Buckets

                        for Metal Recycling 

800-393-6688

   Refuse Buckets

ATTACHMENTS

Pembertonattachments.com

EPA provides job training
for pollution reduction

The U.S. Environmental Protection
Agency (EPA) has selected 18 grantees
for the award of approximately $3.6 mil-
lion through the Environmental Work-
force Development and Job Training
(EWDJT) program. The grants fund
training programs in local nonprofit
organizations, community colleges,
cities, states, tribes, and counties that
provide unemployed and under-
employed, including veterans, minority,
and predominately low income individu-
als with the comprehensive skills and
certifications needed to enter full-time
careers in the environmental field. The
funding also supports job placement and
recruitment activities. These green jobs
give hope to individuals to overcome
significant barriers to employment and
help protect public health and the envi-
ronment by providing a skilled job force
to clean up contamination and build
more sustainable futures for local 
communities. 

“A key aspect of the success of the
program is the partnership between
grantees and the private sector to design
curricula based on local markets with an
eye toward hiring graduates, which is
why there is a 71 percent placement
rate,” said Gina McCarthy, EPA Admin-
istrator. “We link our investment in com-
munities with brownfields to enable
residents from lower income communi-
ties that surround many of these sites
with training opportunities.” 

Graduates of the program develop a
comprehensive set of skills to secure
full-time, sustainable employment in
many areas of the environmental field
and average an hourly starting wage of
$14. This has resulted in an excellent
cumulative job placement rate. Program
graduates obtain employment within
their own communities, areas often his-
torically affected by blight, economic
disinvestment, and sites contaminated
with solid and hazardous wastes. Rather
than filling local environmental jobs

with professionals outside of these com-
munities, these grants help provide an
opportunity for local residents to secure
careers that make a visible impact clean-
ing up their neighborhoods, creating a
locally skilled workforce. Graduates
obtain employment in fields such as:
recycling, brownfields assessment and
cleanup, wastewater treatment, stormwa-
ter management, emergency response,
oil spill cleanup, solar installation, and
superfund site remediation.

The 18 grantees are:
•Hunters Point Family; San Fran-

cisco, California.
•City of Durham, North Carolina.
•Memphis Bioworks, Tennessee.
•City of Milwaukee, Wisconsin.
•Los Angeles Conservation Corps,

California.
•Cypress Mandela Training Center;

Oakland, California.
•St. Nicks Alliance; Brooklyn, New

York.
•Civic Works; Baltimore, Maryland.
•Community Development Corpora-

tion of Tampa, Florida.
•Limitless Vistas; New Orleans,

Louisiana.
•City of Camden, Arkansas.
•Energy Coordinating Agency;

Philadelphia, Pennsylvania.
•Lewis and Clark County, Montana.
•Alaska Forum
•Northstar Center for Human Devel-

opment; Hartford, Connecticut.
•City of Detroit, Michigan.
•The Workplace, Inc.; Bridgeport,

Connecticut.
•Mo-Kan Regional Council; St.

Joseph, Missouri.
Since the EWDJT program’s incep-

tion in 1998, the EPA has funded 239
job training grants totaling more than
$50 million. More than 12,800 individu-
als have completed training, and of
those, more than 9,100 have secured
employment in the environmental field. 

‘I Want To Be Recycled’
campaign launched

Keep America Beautiful (KAB) and
the Ad Council revealed that the City of
Austin, Texas is the first city to partner in
the “I Want To Be Recycled” multimedia
public service advertising campaign.

The “I Want To Be Recycled” cam-
paign aims to motivate Americans to recy-
cle every day. Created by San
Francisco-based ad agency Pereira &
O’Dell, the bilingual multimedia cam-
paign illustrates that recyclable materials
can be given another life when someone
chooses to recycle.

Americans recycle an average of 1.5
lbs. out of the 4.4 lbs. of trash they pro-
duce daily, which totals more than 250
million tons of trash a year. National recy-
cling rates continue to hover at 34.5 per-
cent, according to the Environmental
Protection Agency.

The City of Austin has a goal to keep
50 percent of trash out of landfills by
December 2015. City residents can make
progress toward this goal by recycling 5
lbs. more each month.

To spur Austin residents into action,
the City of Austin and Austin Resource
Recovery partnered with KAB and the Ad
Council to localize the national campaign
by using television, radio, outdoor, online,
social and mobile advertising across the
city. In addition, the city will distribute the
campaign’s educational materials to
schools and other civic organizations to
increase awareness about the benefits of
recycling.

The City of Austin and Austin
Resource Recovery are working closely
with Keep Austin Beautiful, the commu-
nity-based affiliate of KAB, to educate and

motivate Austin residents to give their
garbage another life by recycling.

On average, City of Austin residential
customers recycle 46 lbs. monthly. Mayor
Leffingwell and Austin Resource Recov-
ery challenged Austinites to increase recy-
cling by 5 lbs. each month to help reach
the City’s 50 percent goal by 2015.

The City of Austin is localizing the
campaign with the city’s branding, and the
English and Spanish language cam-
paign will direct audiences to austinrecy
cles.com. Here, Austinites can find tips
and schedules for residential recycling and
learn more about the recycling challenge.
Users can also follow the national cam-
paign at iwanttoberecycled.org or on Face-
book, Twitter, YouTube and Tumblr to
share their own stories and receive inspira-
tional and educational content about 
recycling.

National sponsors of the “I Want To
Be Recycled” campaign include Alcoa
Foundation, American Chemistry Council,
Anheuser-Busch, City of Austin, Institute
of Scrap Recycling Industries, Nestlé
Waters North America, Niagara Bottling,
Unilever and Waste Management.

The “I Want To Be Recycled” cam-
paign was launched by KAB and Ad
Council in July 2013 with a series of tele-
vision, radio, outdoor and digital PSAs.
The Ad Council and KAB first partnered
more than four decades ago in 1971, creat-
ing Iron Eyes Cody, “The Crying Indian,”
campaign. Launched on Earth Day in
1971, the ad emphasized the personal
responsibility each American has to help
protect the environment.

Q: If an electric train is traveling north-by-northeast at 59 MPH, and the wind is
blowing west at 18 MPH, which way is the smoke blowing? A: There is no smoke;
it’s an electric train. 
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SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

ALTERNATIVE ENERGY
Honeywell UOP technology
powers largest biofuel facility

UOP LLC disclosed that its UOP/Eni
Ecofining™ process technology is power-
ing the largest commercial advanced bio-
fuel facility in the U.S., capable of
producing more than 130 million gallons
of renewable diesel per year.

The Diamond Green Diesel facility in
Norco, Louisiana, converts inedible oils
and other waste feedstocks to produce
high-quality renewable diesel, also known
as Honeywell Green Diesel™. Unlike
biodiesel, renewable diesel produced using
the UOP process is chemically identical to
petroleum-based diesel and can be used as
a drop-in replacement in vehicles with no
modifications. Renewable diesel produced
using the Ecofining process also features
up to an 80 percent lifecycle reduction in
greenhouse gas emissions compared with
diesel from petroleum. 

The facility, a joint venture of Darling
International Inc. and Diamond Alterna-
tive Energy, LLC, achieved all of its per-
formance and quality targets. 

“Commercial production at the Dia-
mond Green Diesel facility is a significant
milestone for the renewable energy indus-
try,” said Veronica May, vice president and
general manager for Honeywell’s UOP
Renewable Energy and Chemicals busi-
ness unit. “UOP has leveraged 100 years
of refining technology to make real alter-
native fuels, including Honeywell Green
Diesel and Honeywell Green Jet Fuel™,
from a range of inedible biofeedstocks.”

Randall C. Stuewe, chairman and
CEO at Darling, said, “The availability of

sustainable feedstocks is a key driver for
the continued growth of renewable fuels.
One of the benefits of the Ecofining
process is that the technology is capable of
processing a variety of feedstocks col-
lected and manufactured by Darling to
produce high-quality green diesel.”

Fuel produced at the facility is
designed to meet the U.S. Environmental
Protection Agency’s Renewable Fuel Stan-
dard, which requires a minimum volume
of transportation fuels sold in the U.S. to
contain renewable fuel to help reduce
greenhouse gas emissions. The Diamond
Green Diesel facility will produce over
200 million ethanol-equivalent-gallons per
year of biomass-based diesel as defined
under the Renewable Fuel Standard. 

UOP and Eni SpA jointly developed
the Ecofining process, which uses
hydroprocessing technology to convert
non-edible natural oils and animal fats to
Honeywell Green Diesel. The fuel offers
improved performance over biodiesel and
petroleum-based diesel, including a high
cetane value of 80 compared with a cetane
range of 40 to 60 found in diesel at the
pump today.

Cetane value is the measure of the
combustion quality of diesel. Higher
cetane values help diesel engines operate
more effectively. Diesel with high cetane
can be blended with low-cetane diesel to
help meet transportation requirements.
Honeywell Green Diesel also offers high
energy density and excellent performance
at cold or warm temperatures. 

Eisenmann converts waste
to compressed natural gas

The design and engineering phase of
CR&R’s anaerobic digestion project is in
full swing. The planned facility in Perris,
California, is permitted to process over
80,000 tons of organic waste per year in
Phase 1 and expandable to process over
300,000 tons per year in 3 additional
phases, making it one of the largest anaer-
obic digestion projects in the U.S.

Expanding on their recycling
processes, CR&R will integrate the new
plant into their existing operations. Feed
for the new system will include green yard
waste and food waste which requires a
robust, flexible digestion process to ensure
efficient biogas production. 

Eisenmann’s system is fully auto-
mated and continuously monitors and opti-
mizes the digestion environment and feed
rate. The CR&R plant features four paral-
lel, primary digesters. Following the pre-
processing stage, each individual digester
vessel is automatically fed through con-

veyors and dosing bins. The digesters are
equipped with a slow moving horizontal
agitator to ensure proper mixing of the
feedstock – maximizing exposure to bio-
logical colonies and facilitating gas release
from the homogenized material. Produced
biogas is stored in a flexible, double mem-
brane gas storage roof within the post
digester.

The biogas is directed from the post
digester to an upgrading unit provided by
Greenlane Biogas Ltd. Their upgrading
process uses water to make biogas inter-
changeable with conventional natural gas,
allowing CR&R to fuel their fleet of col-
lection vehicles with compressed natural
gas (CNG) and to feed excess natural gas
into the pipeline distribution system. Over-
all, the anaerobic digestion plant is pro-
jected to generate approx. 1,000,000
Diesel Gallon Equivalent (DGE) of CNG
per year.

Enerkem launches new facility
Enerkem officially inaugurated its

first full scale municipal waste-to-biofuels
and chemicals facility in Edmonton,
Alberta Canada. 

This facility, operated by Enerkem
Alberta Biofuels, is among the world’s
first commercial facilities to be built for
the production of renewable chemicals and
advanced biofuels. 

This industry breakthrough is a col-
laboration between Enerkem, the City of

Edmonton and Alberta Innovates – Energy
and Environment Solutions. The facility
will have a production capacity of up to 38
million liters per year and is expected to
generate net economic spending in the
local area of nearly $65 million annually.

The start-up of biomethanol produc-
tion will begin progressively. A module
converting the biomethanol into advanced
ethanol will be added by the end of 2015.

We’re not 
just blowing

smoke.

877-777-0043                www.AmericanRecycler.com

Advertising in American Recycler
W O R K S
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• 64" wide JRB 416 w/adjustable 3"x7"x96" forks
• 5' Wicker IT-38 Q/C - w/adjustable 2.5"x7"x80" 

forks
• 6' Car Body Forks BRCO Volvo Q/C
• (2) 6' Car Body Forks BRCO - can put brackets 

to fit your machine
• 5' Werk Brau Pin On Komatsu WA 180-1, WA 

200-5, WA 200-6, DR 518, can put on desired 
fork length

• (2) 64' JRB 416 Q/C Adjustable fork frame - 

can put on desired fork length
• (3) IT28 Q/C Utility Frame, 4' & 5' forks
• Attachment Sales HD frame for JD 644E-can 

put on desired forks

USED FORK ASSEMBLIES

We can modify 
these to fit almost 

any loader!

CALL US 
FOR USED 
L-TINES! 
48"–96"

JRB 416
• Komatsu WA250-5
• John Deere 544-H
• Case 621D

ACS
• Case 621 CXT 2000 Series
• Case 621 DXT 2000 Series
• Case 621 thru 621C 2000 

Series
• Case 621 thru 621C 1000 

Series

SKID STEER GRAPPLES OR 
GRAPPLE BUCKETS

Skid Steer 
Universal QC,

In Stock

We’ll put on brackets according to need! Fits 2½–4 yd. machines

LOADER OR BUCKET GRAPPLES

di t d! Fit

Ready to Ready to 

ship today!
ship today!

• 8' Pemberton JRB 416
• 8' Remco IT28

STACKING 
RAKESIn Stock:

• JRB 416 QC Series, 6 ft., 7 ft., and 15 ft.
• IT 28 QC, 6 ft.
• Volvo L50-110 QC, 6 ft. and 7 ft.

Replacement Flat TineIn Stock:
• 2½"x8" • 3"x8" • 3½"x8"
• 6 ft.   • 7 ft.  • 8 ft.

15-ft. Car Handling 
Fork NEW FORK ASSEMBLIES

Quick Coupler - 
JRB/IT/Volvo

Ready Ready 

to ship today!
to ship today!

LOOSE TINES
• 2 1/2 x 6 x 60 - 2 pair • 3 1/2 x 6 x 60 - 1 pair

Don’t see 
what you need? 

Just call!

USED QUICK COUPLERS

SOLD!SOLD!

1-800-955-8288
678-564-8691Local

3027 Summer Oak Place
Buford, Georgia 30518

budroberts.com
sales@budrobertsco.comBUD ROBERTS COMPANY, INC.

Don’t see 
what you need? 

Just call!

ALTERNATIVE ENERGY

Bluesphere to build new
waste-to-energy project 

Bluesphere Corp. (BLSP) has
signed a Memorandum of Understand-
ing (MoU) with a local developer operat-
ing in the recycling and compost
business to co-develop a waste-to-energy
project in the Boston metropolitan area.

This marks the third waste-to-
energy facility in development for Blue-
sphere. The company is developing a 5.2
MW facility in Charlotte, North Car-
olina, which is currently in its design
and engineering phase and is expected to
break ground on construction this year
and be fully operational in 2015. The
Charlotte, North Carolina facility has
received over $22 million in project
financing commitments from a Fortune
50 company and a leading environmen-
tal investment fund, as well as having
signed a long-term contract with one of

the largest power holding companies in
the U.S. to purchase electricity gener-
ated at the plant. Bluesphere is also
developing a 3.2 MW waste-to-energy
facility in Johnston, Rhode Island.

Per the terms of the MoU, Blue-
sphere will take advantage of the site’s
existing operations to build and operate
a 5.2 MW waste-to-energy plant on the
same premises in the Boston metropoli-
tan area. The advantage of such an
approach is that the joint project will
benefit from the site’s existing permits
and feedstock supply arrangements.

Bluesphere generates electricity
from biogas derived from organic waste,
which is mostly food waste, and sells
this electricity to leading electric compa-
nies through long-term power purchase
agreements. 

5.2 MW facility to convert organic waste into
clean electricity to power Massachusetts

EPA names top organizations
utilizing renewable energy

The U.S. Environmental Protection
Agency (EPA)’s Green Power Partner-
ship released a list of the top 100 organ-
izations that are choosing to use
electricity from clean, renewable
sources like wind and solar power. 

Intel Corporation continues its 7
year run as the nation’s largest volun-
tary user of green power, meeting 100
percent of its electricity load with
renewable resources. Other technology
companies in the top 10 include
Microsoft Corporation, Google Inc.,
and Apple Inc. Apple increased its
annual green power use by nearly 100
million kilowatt-hours (kWh), moving
from No. 11 to No. 8 on the list. In
total, the combined green power usage
of these Top 100 Partners amounts to
nearly 24 billion kWh annually, which
represents close to 83 percent of the
green power commitments made by all
EPA Green Power Partners. The list is
calculated based on annual green power
usage (in kilowatt-hours) by Green
Power Partners. 

In addition, for the eighth year in a
row, EPA is encouraging increased
green power use among higher educa-
tion institutions through the College
and University Green Power Challenge.
Out of the 33 competing conferences,
the Big 10 is this year’s conference
champion, collectively using more than
309 million kWh of green power annu-
ally and avoiding carbon pollution

equal to that produced by the electricity
use of more than 30,000 American
homes. The University of Pennsylvania
continues to be the top individual
school in the challenge for the seventh
year in a row, purchasing more than
200 million kWh of wind power annu-
ally – more green power than any of the
78 other competing schools. 

As part of the EPA’s Green Power
Partnership, more than 1,200 organiza-
tions are purchasing more than 28 bil-
lion kWh of green power annually,
avoiding carbon pollution equal to that
created by the electricity use of more
than 2.4 million American homes.

TOP 10 PARTNERS APPEARING
ON THE TOP 100 LIST

Intel Corporation 
Kohl’s Department Stores 
Microsoft Corporation 
Whole Foods Market 
Google Inc. 
Wal-Mart Stores, Inc.
Staples
Apple Inc.
City of  Houston, Texas
U.S. Department of  Energy

1.

2.

3.

4.

5.

6.

7.

8.

9.

10.

Casella partners on solar project
Borrego Solar Systems Inc. has part-

nered with Soltage Greenwood, a joint
venture between Greenwood Energy and
Soltage LLC to develop a solar project,
launched by Casella Waste Systems on its
Coventry, Vermont landfill site.

The 2.7 megawatt (MW) project will
sell power to Vermont Electric Power Pro-
ducers Inc., a purchasing agent appointed
by the Vermont Public Service Board,

under Vermont’s Sustainably Priced
Energy Development Standard Offer Pro-
gram – one of the nation’s first feed-in-tar-
iff programs. 

The energy produced by the system is
expected to generate approximately 3,199
MW hours annually. Now in its construc-
tion phase, the 9,018 panel ground-mount
solar array will be installed on the site’s
buffer zone, which is not slated for waste. 
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NEW PRODUCT SHOWCASE

866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

INTERNATIONAL

Ontario would benefit
from recycling reforms

The Conference Board of Canada
released Economic Impacts of Waste
Diversion in North America. This policy
briefing report contains extensive and
relevant information for Ontario regula-
tors and politicians currently deadlocked
on waste diversion reforms. 

The report describes the significant
potential net economic opportunity asso-
ciated with increasing waste diversion in
Ontario from the current rate of under 25
percent to 60 percent. 

Rob Cook, chief executive officer of
the Ontario Waste Management Associa-
tion (OWMA) observed, “Increasing
Ontario’s waste diversion rate to 60 per-
cent would support close to 13,000 net
new jobs in the province. This jobs cal-
culation, which is deemed conservative
by the OWMA, would be accompanied
by a boost to GDP of $1.5 billion and a
decreased dependence on U.S. landfills
as home for Ontario waste.”

The OWMA contends that three pri-
ority actions will put Ontario on the cor-
rect path to reap the benefits of more
jobs and enhanced environmental 
stewardship:

1. Fix the broken waste diversion
framework.

2. Increase waste diversion in areas
of low diversion by utilizing economic
instruments such as disposal bans and
extended producer responsibility. 

3. Require direct accountability for
achieving environmental outcomes.  

Cook noted, “With Ontario’s elec-
tion pivoting around jobs and the econ-
omy, the OWMA has taken the step of
distributing copies of Economic Impacts
of Waste Diversion in North America to
each provincial party leader. We trust
this is the right information, provided at
the right time to aid politicians of every
stripe to understand and embrace the
potential employment and waste diver-
sion benefits.”

ReThink Waste (released by the
OWMA in 2013) complements the new
Conference Board of Canada report.
ReThink Waste is a blueprint to unlock
Ontario’s resource recovery potential
and sets the stage for a multi-million
dollar investment by expanding
Ontario’s waste management infra-
structure. 

GFL Environmental acquires
WM Canadian assets

GFL Environmental Inc. has entered
into a definitive agreement with Waste
Management of Canada Corporation to
buy Waste Management’s assets in the
Provinces of Nova Scotia, New Brunswick
and Newfoundland and Labrador. The
closing is subject to conditions, including
obtaining certain regulatory and contrac-
tual consents. GFL and Waste Manage-
ment will work together to obtain the
required consents and expect to close the
purchase in due course. GFL has commit-
ted to make all of Waste Management’s
employees in Atlantic Canada part of the
GFL team. 

“The acquisition of Waste Manage-
ment’s assets in Atlantic Canada offers
GFL a unique opportunity to acquire a
strong base of customers and assets with

six hauling yards and three landfills,” said
Patrick Dovigi, president and chief execu-
tive officer of GFL.

GFL, headquartered in Vaughan,
Ontario, is a diversified environmental
services company providing a comprehen-
sive line up of solid waste, soil remedia-
tion, and liquid waste services. Through a
national platform that currently spans 5
provinces, GFL serves approximately
12,100 commercial and industrial cus-
tomers and approximately 888,000 house-
holds under municipal solid waste
contracts. With the addition of Waste Man-
agement’s Atlantic Canada employees and
the employees of Tri-Line and Deuce from
GFL’s recent acquisition in Alberta, GFL
will have a workforce of over 1,600
employees. 

SCREEN CHANGER KEEPS MELT
FLOW AND PRESSURE CONSTANT

Nordson Corporation 
28601 Clemens Road
Westlake, OH 44145 
440-892-1580
www.nordson.com

URETHANE KIT REPAIRS
DAMAGED SBR CONVEYOR BELTS

The new Devcon® R-Flex™ Belt Repair Kit from
ITW Polymers Adhesives North America quickly
repairs tears, gouges and holes in styrene-butadiene
rubber (SBR) conveyor belts. Offering excellent abra-
sion resistance as well as adhesion, the R-Flex ure-
thane compound is easy to mix and cures quickly –
the repaired belt can be back in service just 90 min-
utes after application.

R-Flex has a two year shelf life, mixes as liquid, and
within three to four minutes becomes non-sagging,
self-leveling putty. Working time is 7 to 9 minutes, and
functional cure is 1.5 hours.

ITW Polymers Adhesives 
North America
30 Endicott Street
Danvers, MA 01923
855-489-7262
www.devcon.com

An automated, hydraulically powered backflush
system enables the V-Type screen changer from
Nordson Kreyenborg to purge even heavy contami-
nant from the melt filter element while maintaining
extrusion throughput, minimizing operator intervention
and avoiding downtime in constant-pressure
processes like film and fiber extrusion or strand pel-
letizing. This “power backflush” technology efficiently
purges filter media even in extrusion lines running
highly viscous polymers; minimizes the amount of
material consumed in backflushing; and lengthens the
working life of filter media.

IROCK DEBUTS TRACKED JAW
CRUSHING PLANT 

IROCK Crushers released the TJ-3046 Tracked Jaw
Crusher. This primary jaw crushing plant is designed
for medium-scale operators in quarrying, demolition,
recycling and mining applications. The TJ-3046 fea-
tures a 13 cu.yd. feeder and an inlet opening of 46” by
30” and is equipped with a hydraulic wedge adjust-
ment to control product size down to 2”. The 110,250-
lb. TJ-3046 can be equipped with a wireless remote
control and features track mobility for relocation
around a jobsite or onto a heavy-haul trailer and its
hydraulic folding sides make for easier set up.

IROCK Crushers
5531 Canal Road
Valley View, OH 44125
866-240-0201
www.irockcrushers.com

NEWGEN SHREDDERS FROM
VECOPLAN

Vecoplan now offers their NewGen series of shred-
ders. The series features direct drives to cutting rotors.
This increases torque and eliminates drive belts. With
no drive belts to tighten or replace, maintenance time
and costs are decreased proportionately. Swing-up
screens provide access to wear parts for easy mainte-
nance, as well as for clean out. NewGen models come
equipped with externally adjustable bed knives, allow-
ing you to easily maintain optimal cutting tolerances.
These bed knives are also reversible to deliver twice
the wear life. 

Vecoplan, LLC
5708 Uwharrie Road
Archdale, NC 27263
336-861-6070
www.vecoplanllc.com

NEW JRB TRIAD 416 CAST
COUPLER REDUCES OFFSET

Paladin Attachments introduces the JRB TRIAD™

416 Cast Coupler for wheel loaders. Its cast design
gives the attachment added strength and durability
while also reducing the overall weight by up to 32 per-
cent. The coupler offset has been reduced to provide
up to a 44 percent improvement in breakout force
impact, improving the performance and productivity of
the coupler system. The design optimizes the weight
distribution of the coupler, bringing the center of grav-
ity closer to the machine for better load stabilization
and management.

Paladin 
Heavy Attachments
820 Glaser Parkway
Akron, OH 44306
800-428-2538
www.paladinattachments.com
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The American Forest & Paper Asso-
ciation released its April paper reports. 

Containerboard
Containerboard production

decreased 5.6 percent from March and
was 0.8 percent lower compared to the
same month last year. The month-over-
month average daily production
decreased 2.4 percent. Shipments for
April were 2,817.5 thousand tons, repre-
senting 160.2 billions of square feet. The
containerboard operating rate for April
decreased 1.2 points from March, from
95.9 percent to 94.7 percent.

Kraft Paper
Total Kraft paper shipments were

133.5 thousand tons, 4.4 percent higher
compared to March. Bleached Kraft
paper shipments were 2.6 percent higher
than March, while unbleached Kraft
paper shipments were 4.6 percent higher.
Overall, shipments for the first four
months of 2014 were 2 percent lower
than the same period last year. Total
month-end inventories decreased 3.6
percent compared to March.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 3
percent in April compared to April 2013,
with increases in year-over-year shipments
in uncoated mechanical, coated mechani-
cal and coated freesheet grades.

•Uncoated free sheet (UFS) paper
shipments in April decreased 8 percent
compared to April 2013. YTD shipments
are down 7 percent in 2014. UFS imports
increased 38 percent in March compared
with a decrease in UFS export shipments
of 12 percent.

•April coated free sheet (CFS) paper
shipments increased 1 percent to 313,800
tons. YTD shipments of coated freesheet
grades are essentially flat in comparison.

•Uncoated mechanical (UM) paper
shipments also increased 5 percent in
April, the seventh year-over-year increase
in the past eight months. Year-to-date ship-
ments of UM are up 3 percent.

•Coated mechanical (CM) shipments
in April increased 1 percent relative to April
2013, the first year-over-year increase in the
past 21 months. Imports of CM through
March were down 12 percent relative to
the same three month period in 2013.

AF&PA releases
paper reports 

The American Forest & Paper Associ-
ation (AF&PA) has reported that 63.5 per-
cent of paper consumed in the U.S. was
recovered for recycling in 2013, down
slightly from the previous year’s recovery
rate of 65.1 percent.

The annual paper recovery rate has
nearly doubled since 1990, and the indus-
try has set a goal to exceed 70 percent
paper recovery by 2020 as part of its Bet-
ter Practices, Better Planet 2020 sustain-
ability initiative. Paper recovery for
recycling helps extend the life of paper
and paper-based packaging products.

Paper recovery
rate down in 2013



DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!

Visit www.DADECapital.com
for more photos 

and other available equipment.

DEALER FINANCING
NEW EQUIPMENT FINANCING
USED EQUIPMENT FINANCING

PRIVATE SALE FINANCING

Excellent condition with only 2,500 hours.                                      $425,000
2010 SIERRA 500SL SHEAR LOGGER BALER

16,665 hours. Engine replaced 11,766 hours.                                 $168,000
2007 SENNEBOGEN 850M  W/ GENSET

1,200 hours. Very good condition.                                                      $121,000
2009 E-Z METAL BALER

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $310,000

2011 FUCHS MHL335

In great operating condition.                                                                  $99,000
2003 CATERPILLAR 330C

6 cylinder John Deere engine. Well maintained.            $80,000
2007 OVERBUILT MODEL 10 CAR CRUSHER

1999 Sierra 500 ton shear/logger/baler.                                           $127,500
1999 SIERRA 500T SHEAR/LOGGER/BALER

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $750,000

WILLIAMS 60 X 60 METAL SHREDDER
7,600 hours. Good condition and immediately available.           $195,000

2006 AL-JON 400 XL METAL BALER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360



This Harris 1335-ton shear was 
completely rebuilt only months 

before it was professionally 
decommissioned and dismantled.

It is immediately available for sale 
and ready to be loaded on trucks, 

railcars or sea vessels.
$595,000. USD

Harris BSH
1335-Ton Shear 

This shear comes 
with THOUSANDS 

OF DOLLARS in new 
spare parts!

2011 Hitachi 225LC with 2012 Genesis GXP300R shear.              $196,000
2011 HITACHI 225LC W/SHEAR

Being completely rebuilt.               $68,000
2006 LABOUNTY MSD3000 SHEAR

2,750 hours. Includes Lincoln Quik Lube.                                         $275,000
2008 ELECTRIC AL-JON 400XL BALER

Koehring 6630 SK material handler with 15kW hydraulically driven 
genset.  8.3 Cummins power.                                                                 $47,500

KOEHRING 6630 SK MATERIAL HANDLER

Rebuilt like new.              $110,000
2005 LABOUNTY MSD4500R ROTATING SHEAR

Completely rebuilt by dealer. Very nice shear at a very good price.  
$68,000

2000 GENESIS GMS 400 SHEAR

4,200 hours. Good condition, great price!                                        $265,000
2010 AL-JON 580CL CAR LOGGER

GOOD condition.  $98,500  
1996 AL-JON 400 METAL BALER

Great price! Recently painted and reworked.                                     $70,000
1988 AL-JON 400 METAL BALER

Nice condition, ready to work.            $205,000
2006 LOLLINI AUTO LOGGER AL6000

READY TO SHIP!
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Steel imports increase by 15 percent in April 2014
Based on preliminary Census

Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,726,000 net
tons (NT) of steel in April, including
2,738,000 NT of finished steel (up 15.2
percent and 12.2 percent, respectively,
vs. March final data). Year-to-date
(YTD) total and finished steel imports
are 13,451,000 and 9,894,000 NT,
respectively, up 29 percent and 20 per-
cent respectively, vs. 2013. Finished
steel import market share was an esti-
mated 27 percent in April and is esti-
mated at 26 percent YTD. 

Key finished steel products with a
significant import increase in April com-
pared to March are wire rods (up 71 per-
cent), heavy structural shapes (up 43
percent), line pipe (up 34 percent), cold
rolled sheets (up 27 percent), standard

pipe (up 24 percent), hot rolled bars (up
21 percent) and plates in coils (up 14
percent). 

Major products with significant
YTD import increases vs. the same
period last year include wire rods (up
113 percent), plates in coils (up 68 per-
cent), cold rolled sheets (up 52 percent),
reinforcing bars (up 47 percent), sheets
and strip all other metallic coatings (up
41 percent), sheets and strip galvanized
hot dipped (up 35 percent), hot rolled
sheets (35 percent), mechanical tubing
(31 percent), oil country goods (up 15
percent) and cut lengths plates (up 13
percent). 

In April, the largest volumes of fin-
ished steel imports from offshore were
all from Asia and Europe. They were
from China (416,000 NT, up 108 per-
cent vs. March final), South Korea

(401,000 NT, up 16 percent), Japan
(210,000 NT, up 23 percent), Turkey
(138,000 NT, down 19 percent) and
Russia (106,000 NT, up 6 percent). For
four months of 2014, the largest off-
shore suppliers were South Korea

(1,567,000 NT, up 27 percent), China
(983,000 NT, up 76 percent), Japan
(707,000 NT, up 8 percent), Turkey
(607,000 NT, up 30 percent) and Russia
(393,000 NT, up 295 percent).

Import market share 27 percent in April U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
CHINA
JAPAN
TURKEY
RUSSIA
GERMANY
INDIA
All Others
TOTAL

APR
2014
401
416
210
138
106

99
52

1,317
2,738

MAR
2014
345
200
170
170
100
142

81
1,232
2,439

2014
Annual (est)

4,702
2,950
2,121
1,822
1,179
1,132
1,061

14,715
29,681

2013
Annual
3,651
1,652
1,931
1,347

595
1,279

762
13,614
24,829

% Change 2014
Annual vs. 2013

28.8%
78.6%

9.8%
35.3%
98.1%
-11.5%
39.2%

8.1%
19.5%

New York based scrap metal recycler Upstate
Shredding – Weitsman Recycling has been named
the world’s leader in scrap and recycling by Platts,
an international publication. 

Adam Weitsman, owner of the Owego-based
company, believes this award is a great honor and
testament of his company’s commitment to excep-
tional operations and dynamic growth strategies.
Adam Weitsman along with company officials were

on hand to accept the award at the ceremony in Lon-
don. 

Nominees were considered from all across the
globe. Judges selecting the finalists and winner of
each category carefully examine the finalists’
achievements, financial results, leadership, integrity,
job growth, and operational excellence before
announcing which companies are considered to be
the industry leaders. 

Upstate Shredding – Weitsman Recycling
wins award for scrap and recycling



American Recycler July 2014, Page A15

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $275.00 $285.00 $297.00 $378.00 $386.00
#1 Bundles per gross ton 270.00 280.00 290.00 369.00 350.00
Plate and Structural per gross ton 270.00 280.00 295.00 369.00 372.00
#1 & 2 Mixed Steel per gross ton 269.00 289.00 295.00 340.00 345.00
Shredder Bundles (t in) per gross ton 230.00 260.00 200.00 275.00 282.00
Crushed Auto Bodies per gross ton 230.00 260.00 200.00 275.00 282.00
Steel Turnings per gross ton 170.00 169.00 138.00 220.00 228.00
#1 Copper per pound 2.85 2.85 2.90 2.79 2.91
#2 Copper per pound 2.70 2.72 2.80 2.66 2.72
Aluminum Cans per pound .65 .69 .76 .72 .70
Auto Radiators per pound 1.96 1.90 1.94 2.00 1.99
Aluminum Core Radiators per pound .60 .62 .73 .69 .66
Heater Cores per pound 1.60 1.38 1.39 1.70 1.75
Stainless Steel per pound .70 .70 .79 .85 .80
All prices are expressed in USD. Printed as a reader service only.

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

NEW USA-made 7” HYD. Alligator 
Shear. $5,000 free freight in lower 48

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers
*Looking for rebuildable Alcan Densifiers*

Colmar 3200 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

(2) Yard Closing Sales!
Many Items! Call for list.

SIERRA 500T Shear/Logger/Baler
w/Conveyors, needs work. REAL DEAL!

COLMAR 700T Diesel 
Shear/Logger/Baler w/Grapple. Call!

Al-jon 580 Car Logger / Al-jon LC90 Car Crusher

3 out of 4 people will read this headline,
but only 1 of 4 continue reading.

Information like this impacts the
effectiveness of your advertising dollars. 

Creativity and Experience in Ad Design
Are Offered Free to Advertisers
in American Recycler.

A
R

877-777-0043

METALS

Metal theft claims see
three year decrease

According to a new report released
by the National Insurance Crime Bureau
(NICB) evidence exists that the national
problem of metal theft might be decreas-
ing. The report reviews metal theft insur-
ance claims from January 1, 2011,
through December 31, 2013. 

In 2011, a total of 14,676 metal
theft claims were processed. The number
dropped to 13,603 in 2012 and
decreased again in 2013 to 10,807 – a
decline of over 26 percent from 2011.
During this period, 41,138 insurance
claims for the theft of copper, bronze,
brass or aluminum were handled –
39,976 of them (97 percent) for copper
alone. When the number of metal theft
claims per month and monthly average
copper prices are compared, the number
of claims filed is found to have a statisti-
cally significant correlation with the
price of copper.

NICB’s previous report on metal
theft reports Ohio ranked first of all the
states generating 4,144 metal theft
claims. It was followed by Texas
(2,827), California (2,489), Pennsylva-
nia (2,345) and Georgia (2,067).

The top five core based statistical
areas generating the most metal theft
claims were New York-Newark-Jersey
City, NY-NJ-PA (1,725); Chicago-

Naperville-Elgin, IL-IN-WI (1,386);
Philadelphia-Camden-Wilmington, PA-
NJ-DE-MD (1,200); Atlanta-Sandy
Springs-Roswell, GA (1,198) and Dal-
las-Ft. Worth-Arlington, TX (948).

While this report deals exclusively
with submitted insurance claims, the
ultimate impact of this activity falls, to
some degree, on all consumers. Losses
to businesses and government entities
are shared with customers and taxpayers
through higher costs for goods and serv-
ices and/or reductions in services. More-
over, depending on the circumstances of
the theft, these incidents may not gener-
ate an insurance claim, or even a police
report. Consequently, comprehensive
empirical data is elusive.

Public awareness often drives nec-
essary legislative activity, which enables
law enforcement to better perform its
functions. In 2012, Ohio passed legisla-
tion which requires scrap metal dealers
to obtain identification from scrap metal
sellers and prohibits cash payments to
scrap metal sellers. Michigan Governor
Rick Snyder signed a similar bill into
law as did Colorado. While metal thefts
continue, the downward trend shown in
this latest report may be attributed, in
part at least, to these cumulative efforts. 

Advantage Metals Recycling
awarded for safety standards

Nine of Advantage Metals Recy-
cling’s (AMR) scrap metal recycling facil-
ities received the 2014 Corporate Safety
Award from The Safety Council of the
Ozarks, a regional branch of the National
Safety Council. 

This award is presented to those
companies that strive to provide a cul-
ture of safety at their workplace, with
safety practices and accident rates which
are better than the industry average. The
nine award winning recycling facilities
are located in Emporia, Kansas City
(2nd Street) and Topeka, Kansas and
Clarence, Clinton, Columbia, Holts

Summit, Linn Creek and Kansas City,
Missouri.

AMR buys common household fer-
rous and nonferrous scrap metal items
like automobiles, appliances, sheet
metal, aluminum cans and other alu-
minum, copper and brass products.
State-of-the-art technology is utilized to
allow customers to quickly and effi-
ciently recycle their scrap metal and
receive payment on site.

AMR operates 16 scrap metal recy-
cling locations across Kansas and Mis-
souri and is wholly owned by The David
J. Joseph Company (DJJ). 

Pushis appointed AIST president 
Glenn A. Pushis, vice president and

general manager, Steel Dynamics Inc. –
Flat Rolled Division, Butler, Indiana, has
been appointed president of the Associa-
tion for Iron & Steel Technology (AIST)
for 2014–2015. He succeeds past presi-
dent, Terry G. Fedor II, executive vice
president – U.S. Iron Ore Operations,
Cliffs Natural Resources.

AIST named its executive committee
and board of directors during AISTech
2014, their annual conference.

Also appointed as officers were: 
•First vice president: George J.

Koenig, president, Berry Metal Co., Har-
mony, Pennsylvania.

•Second vice president: Anton Lukac,
vice president, U.S. Flat Rolled Opera-
tions, United States Steel Corporation,
Pittsburgh, Pennsylvania.

•Past president: Terry G. Fedor II,
executive vice president, U.S. Iron Ore
Operations, Cliffs Natural Resources,
Cleveland, Ohio.

•Officer at Large: Wendell L. Carter,
vice president and general manager,
ArcelorMittal Indiana Harbor, East
Chicago, Indiana.

•Officer at Large: Randy C. Skagen,
vice president and general manager, Nucor
Steel Tuscaloosa Inc., Tuscaloosa, Ala-
bama.

•Officer at Large: Ronald J. O’Mal-
ley, F. Kenneth Iverson chair, professor
and director of the Peaslee Steel Manufac-
turing Research Center, Missouri Univer-
sity of Science & Technology, Rolla,
Missouri.

•Officer at Large: Steven J. Hender-
son, vice president, east region, CMC
Americas, Cayce, South Carolina.

•Treasurer: William C. King, assistant
corporate controller, United States Steel
Corporation, Pittsburgh, Pennsylvania.

•Secretary: Ronald E. Ashburn, exec-
utive director, Association for Iron & Steel
Technology, Warrendale, Pennsylvania.



The U.S. Environmental Protection
Agency (EPA) disclosed that Ford
Motor Company is revising the miles
per gallon (mpg) estimates for six vehi-
cle models to correct errors found in an
internal Ford audit. Ford is required to
correct fuel economy labels on affected
vehicles immediately. 

EPA oversaw Ford’s re-testing pro-
gram and conducted independent tests to
confirm the corrected results as soon as
it was notified by Ford of the potential

errors. Ford has agreed to implement
enhanced validation tests for future vehi-
cles under EPA oversight.

“This issue highlights the need for
continued strong oversight of the fuel
economy labeling program,” said Chris
Grundler, director of EPA’s Office of
Transportation and Air Quality. “Con-
sumers need to trust that fuel economy
window stickers are giving consumers
reliable and fair estimates of real world
fuel economy.”

Cars currently in dealer lots will
be re-labeled with new window stick-
ers reflecting the corrected mileage
estimates. Ford will re-label four ver-
sions of the Ford Fiesta, the Hybrid
and Energi versions of the Ford Fusion,
the C-Max Hybrid and Energi, and the
Lincoln MKZ Hybrid. Most labels will
change between one to five mpg. The
largest change is for the Lincoln MKZ
hybrid whose combined city and high-
way fuel economy value has been
reduced by 7 mpg. EPA and DOE have
updated their joint fuel economy site,
www.fueleconomy.gov, to reflect the
corrected numbers.

EPA’s National Vehicle and Fuel
Emissions Laboratory in Ann Arbor,
Michigan, conducts fuel economy test-
ing on a number of vehicles each year to
ensure that their performance matches
the mileage and emissions data submit-
ted to EPA by automakers. These “spot-
checks” are part of the oversight
program that helps verify that vehicles
on the road meet tailpipe emission stan-
dards and that all carmakers follow the
same procedures for calculating mileage
estimates.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

A continuing series of articles on
increasing profits and cash flows.

Some of the auto yard owners who
come to me for advice ask for help
increasing profits. Many have owned
yards for years and are struggling to earn
what they did a few years ago.

Most of the time, they want me to
give them a formula to sell more parts.
They think the easy way to more profit is
more sales.

I lay out the capital needed to buy
more cars and the cost of added market-
ing to bring in more part sales and I let
them know that building the momentum
to raise sales might take several months
or longer.

Sometimes, they don’t have the
money to invest in inventory or promo-
tion. I always suggest that we take a look
at the expense side of the ledger or find
low cost ways to get add on sales.

Cutting expenses can be done right
away and can improve cash flows in
weeks, not months. Then the better cash
flows can be invested in more inventory
and better marketing and revenues will
go up.

One of the best ways to work on the
expense side of the ledger is to revamp
compensation from hourly to pay for
performance. In past articles in this
series, I have discussed pay for perform-
ance for inside sales, dismantlers, parts
pullers, delivery drivers, inventory peo-
ple, and outside sales. This installment is
about selling extended warranty.

Part of giving your salespeople the
right incentives to perform has to be a
solid extended warranty program. If you
are not offering warranties on parts, you
are leaving a lot of money on the table.

When I sold my Texas yards to Ford
in 1999, we were selling about 15 mil-
lion per year. About one million of that
was extended warranty. When Ford was
doing its due diligence, they asked about
extended warranty claims. 

We had studied extended warranties
and knew that a warranty sale produced
a claim less than five percent of the time.
They thought our numbers were too
good to be true. We gathered more data
and re-did the analysis. 

It was still below 5 percent. That
means extended warranties are insanely
profitable. I was glad to pay 20 percent
commission on these add on sales. We
excluded some parts with proven high
failure rates, but most parts we sold had
at least one warranty option. 

Many recyclers offer extended war-
ranties only on mechanical parts. Why?
Why not offer one on a fender or a
wheel? Your customers are buying a
fender because theirs was smashed in a
wreck. Yep, we guarantee to replace that
fender even if that happens again. Think
about it, what are the odds? 

If you have a top-performing, well-
trained sales staff, extended warranty
should be 10 percent of your sales. It’s
found money! Why wait to start adding
it to your bottom line? Some of your
competitors have been milking the
extended warranty cash cow for more
than a decade. 

Some yards don’t do warranty
because they worry about returns.
Remember that used parts almost always
fail right away if they are going to fail.
You are probably already offering 90 day
warranties and a return in this period is a
return, not an extended warranty claim. 

How many parts come back more
than 90 days after they were purchased?
Almost none.  

I remember one Mazda RX 7 owner
who got two replacement engines over a
five year period. We took his picture and
used it in our warranty sales brochure.
His picture made me a lot of money even
though he was the exception. Who keeps
a 10 year old car for 5 years? And
engines today are lasting longer than
they ever have. 

Pay for performance – milking the
extended warranty cash cow

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

AUTOMOTIVE

EPA requires Ford to correct fuel economy

In the aftermath of the April 28 tor-
nado that struck Northeast Mississippi,
Toyota asked how they could help those in
need. The answer shaped itself in the form
of almost $86,000 donated by Toyota, near
site suppliers and team members. 

Toyota Mississippi and its team mem-
bers collectively donated more than
$35,000 to volunteer organizations
responding to tornado relief efforts in
North Mississippi. The donation included
a company donation of $20,000 to the
Northeast Mississippi Chapter of the
American Red Cross and $15,000 from
Toyota team members and the company’s
dollar-for-dollar donation match program.

In addition to monetary donations,
Toyota and supplier team members volun-
teered 1,445 hours of personal time
removing debris from damaged areas. 

Toyota disaster
relief giving
nears $86,000

Tanke, Inc., a diversified holding
company focused on emerging tech-
nologies and “cleantech,” has signed a
$30 million contract in the e-waste
industry. 

Over 65 million tons of annual
global e-waste is forecasted to be gener-
ated by 2017 with strong and continuous
growth. Across the world, e-waste is
already the fastest growing of all waste
streams. In 2012, the most recent year
for which reliable data exists, China
alone generated 7.25 million metric tons
of e-waste, which is 2nd only to the
United States at 9.4 million tons. 

Under this contract, Tanke will pro-
vide management under the eManage-
ment brand, and in partnership with
E-Waste Systems Inc., bring state-of-
the-art technologies and processes for
the proper handling of electronics recy-
cling, and electronic waste materials
recovery and reuse on a global scale. 

Recently, Tanke announced a new
investment in the amount of $2.3 million
in the e-waste industry. The initial value
of the deal is worth $800,000, plus roy-
alties and a minimum $5,000,000 sales
commitment that were fulfilled in record
time. 

By 2020, e-waste in China is
expected to jump by 400 percent from
2007, while discarded mobile phones
will be 7 times higher. Profits for the
emerging e-waste industry in China are
forecasted to rise by over 300 percent
reaching $10 billion by 2017. 

Tanke signs
$30 million
contract 

RUBBER

Two men were sentenced to die in the
electric chair on the same day. The war-
den, turning to the first man, solemnly
asked, “Son, do you have a last
request?” The man replied, “Yes sir, I
love dance music. Could you please play
The Macarena for me one last time?”

“Certainly,” replied the warden. He
turned to the other man and asked,
“Well, what about you, son? What is
your final request?”

“Please,” said the condemned man,
“kill me first.”
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www.maurermfg.com
888-274-6010

STANDARD FEATURESSTANDARD FEATURES
•  Trailers available in lengths of 40’, 44’ and 48’
•  Choice of 4’, 5’, 6’ or 8’ side walls
•  22.5k tandem axles with one axle ABS brake
•  Three-leaf, heavy duty, spring suspension, closed tandem
•  Two-speed landing gear
•  Sealed wiring system designed for Maurer by Trucklite
•  Phosphate washed for superior adhesion
•  All exterior mating surfaces are caulked prior to paint 
•  Diamond Vogel polyurethane primer and paint 
•  D.O.T. approved conspicuity tape & rubber mounted lights
•  Anti-sail mud flaps

Trailersavailable withHARDOX®450

The
lightweight

alternative
for hauling

scrap!

Gondola
Trailer

WASTE

TV ad campaign launched
against New York’s plan to
build transfer stations

Pledge 2 Protect (P2P) and Asphalt
Green launched their first television ad,
aimed at educating New Yorkers about
the risks of the remaining components of
the Solid Waste Management Plan
(SWMP) adopted by former Mayor
Michael R. Bloomberg. Although most
of the SWMP has been adopted, two
Marine Transfer Stations (MTSs) remain
to be built that the city maintains are key
to the plan. In particular, the East 91st
Street MTS is slated for construction in
one of the most densely populated areas
of New York City and sited so it would
cut through the center of Asphalt
Green’s 5.5-acre sports and recreational
campus. Building this MTS will expose
34,000 children who use Asphalt Green
to the toxic fumes and safety hazards
created by hundreds of garbage trucks
driving on a ramp that will bisect this
sports facility.

As currently designed, a truck ramp
would sit only 11 feet from Asphalt
Green’s toddler playground, and would
run alongside virtually the entire road-
side perimeter of Asphalt Green’s sports
fields. Hundreds of garbage trucks a day
would enter and exit on this ramp. No
other MTS site is in an area as densely
populated or as close to recreational
facilities, parks, playgrounds, schools
and hospitals.

The 30-second spot will air on local
New York City television stations and be
distributed through social media.

The ad campaign is part of a
broader effort that includes more ads,
grassroots and other activities to con-
tinue to educate New Yorkers about the
negative impacts of remaining compo-
nents of the Bloomberg SWMP, and how
these components will harm new 
communities. 

Ute Mountain Ute Tribe
receives grant for clean up 

The U.S. Environmental Protection
Agency (EPA) revealed that the Ute
Mountain Ute Tribe will receive a
$200,000 EPA Brownfields grant to
clean up the Old Towaoc landfill near
the community of Towaoc. The cleanup
will enable the Tribe to move forward
with redevelopment plans for the site,
including the installation of solar panels
to produce renewable energy for use on
the Ute Mountain Ute Reservation. 

The Ute Mountain Ute Tribe will
use the EPA Brownfields funds to clean
up the Old Towaoc Landfill, which has
been closed and abandoned since the
late 1990s. The cap used for closing the
landfill is currently eroding, exposing
landfill materials, trash and contamina-
tion. Site contaminants include metals,
and organic and inorganic compounds.
Upon completion of the cleanup, the
Tribe intends to redevelop a portion of
the landfill site as a solar farm. 

The Tribe is among 171 communi-
ties nationwide receiving 264 grants
totaling $67 million in brownfields fund-
ing to clean and redevelop contaminated
properties, boost local economies and
leverage jobs while protecting public
health and the environment. The FY14

Brownfields Assessment, Revolving
Loan Fund, and Cleanup grants will give
communities and businesses a chance to
return economic stability to under-
served and economically disadvantaged
neighborhoods through the assessment
and clean-up of abandoned industrial
and commercial properties, places where
environmental cleanups and new jobs
are most needed.

“EPA Brownfields funds continue
to help tribal communities put blighted
sites back into productive use,” said
Shaun McGrath, EPA’s regional admin-
istrator in Denver. “These projects will
create new community assets and lever-
age investments that create jobs and
opportunities.” 

Since the inception of the EPA’s
Brownfields program in 1995, cumula-
tive brownfield program investments
have leveraged more than $21 billion
from a variety of public and private
sources for cleanup and redevelopment
activities. This equates to an average of
$17.79 leveraged per EPA brownfield
dollar expended. These investments have
resulted in approximately 93,000 jobs
nationwide.

Tribe among 171 communities receiving
grants to assess and clean up properties

EPA reaches settlement with
operators of Arecibo Landfill 

The U.S. Environmental Protection
Agency (EPA) recently disclosed a legal
settlement with Landfill Technologies of
Arecibo, the municipality of Arecibo
and the Puerto Rico Land Authority to
settle alleged violations of the Clean Air
Act. As part of the settlement, the land-
fill’s owners and operators have agreed
to make numerous upgrades to the land-
fill that will protect the health of area
residents and the Caño Tiburones, an
environmentally-sensitive wetland and
natural reserve that is adjacent to the
landfill.

Under this agreement, Landfill
Technologies and the municipality of
Arecibo will fund and implement a recy-
cling program in the city and continue to
collect and treat non-methane com-
pounds from its landfill gas collection
system, which will also reduce methane
emissions. In addition, Landfill Tech-
nologies will pay a $250,000 penalty
and the Puerto Rico Land Authority and
Arecibo will each pay $50,000 in penal-
ties.

Under the settlement terms, the
landfill operators have agreed to imple-
ment a comprehensive recycling pro-
gram, as well as a composting program
designed to compost agricultural and
yard waste. Landfill Technologies will
provide the municipality with recy-
clables collection, a compacting vehicle

and 21,000 14-gallon collection bins to
be distributed to households for curbside
recycling. The municipality of Arecibo
will establish recycling collection cen-
ters in areas of the municipality where
there is no curbside collection.

Arecibo will also implement an edu-
cation and community outreach program
to be funded by annual, $10,000 payments
over an 11 year period by Landfill Tech-
nologies. This program will educate com-
munity members about the benefits of
composting and will provide guidelines
for implementing a composting program
in households and businesses.

The landfill operators have agreed
to make improvements at the landfill,
including the implementation of addi-
tional flood protection measures, ground
water monitoring improvements,
stormwater runoff controls, leachate
controls, the removal of junked autos
and other targeted waste from nearby
wetlands and the implementation of a
plan to properly fund closure of the
landfill once it reaches capacity.

Landfill Technologies using methane
collected to generate electricity. This sys-
tem, the first of its kind in Puerto Rico,
supplies power for facility operations at
the landfill. The landfill’s operators are
working to connect the system to the
Commonwealth electric grid.

To ensure you continue receiving your copy of American 
Recycler, please notify us as soon as you have your new address!

Send changes to Circulation, American Recycler News,               
900 W South Boundary St, Bldg 6, Perrysburg, OH 43551               
or call us at 877-777-0043.

Moving soon?

It’s hard to explain puns to kleptomaniacs because they always take things literally.
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Schaefer Systems International’s sen-
ior vice president of waste technologies,
Michael L. Knaub, is retiring after 23
years with the company and over 40 years
in the waste and recycling industry.
Knaub joined Schaefer in 1991.

Knaub’s career in the waste and recy-
cling industry began as a child. His father
owned and operated a waste hauling and
recycling company started by his grandfa-
ther in 1915. During his high school and
college years, Knaub continued to work
with the family business. In 1979, he
began working with Rubbermaid Applied
Products in a regional sales position.

Knaub joined Schaefer Systems
International, Inc. in 1991 as regional
sales manager and worked his way
through the ranks until he was appointed
senior vice president/managing director in
2007. During his years with the company,
he served on many boards and committees
within the industry. These include the
WASTEC Board of directors (2003-2008)
and the SWANA North Carolina Board of
directors (2008-2010). Knaub was also
the SWANA International Corporate
director (1997-1999) and WASTEC chair-
man of the board of directors (2007-
2008). 

Effective July 1, Maria Frizzell, cur-
rent executive director of sales and oper-
ations, leads the Waste Technology
Division at Schaefer Systems Interna-
tional, Inc. Frizzell joined the company
11 years ago. During this time, she
worked side by side with Knaub growing
the division into one of the top suppliers
of products for waste technology and
recycling in North America.

Senior vice president at
Schaefer Systems to retire

KAR Auction Services, Inc., a
provider of used and salvage vehicle
auction services, disclosed that John
Kett has assumed the position of chief
executive officer and president of Insur-
ance Auto Auctions, Inc. (IAA), the
company’s leading live and live-online
salvage auto auction subsidiary. 

Kett formerly served as the presi-
dent and chief financial officer of IAA.
He has worked for IAA for more than 12
years, and has played an integral role in
developing and directing the company’s
strategy, helping IAA grow into a
national company with $830 million in
annual revenue and more than 160 loca-
tions across North America. 

Kett assumes the role of chief execu-
tive officer from Tom O’Brien. 

Kett appointed as CEO
and president of IAA

Chicago Pneumatic has named Rob
Teasley as their new regional sales man-
ager for the Midwest territory. Teasley
will represent the full construction
lineup for Chicago Pneumatic.

With a background in construction,
Teasley will be responsible for working
with Chicago Pneumatic independent
sales representatives to maintain existing
accounts and help with cultivating new
customers. He will also provide product
training and other support resources
throughout his territory, which will
include Illinois, Indiana, Iowa, Ken-
tucky, Michigan, Minnesota, Missouri,
Nebraska, North Dakota, Ohio, South
Dakota, West Virginia and Wisconsin.

With 20 years of professional sales
experience, Teasley spent his previous 12
years as a sales manager for a brand of
construction tools, working closely with
rental and construction houses as well
industrial distributors.

Chicago Pneumatic
names new sales manager

The U.S. Environmental Protection
Agency (EPA) has named Sylvia Quast as
regional counsel for the Pacific Southwest.
EPA’s Pacific Southwest office serves Ari-
zona, California, Hawaii, Nevada, the
Pacific Islands, and 148 Tribes. Quast has
over two decades of experience handling
environmental matters in both the public
and private sectors. 

Prior to joining EPA, Quast served as
executive assistant U.S. Attorney in the
U.S. Attorneys’ Office (USAO) in Sacra-
mento, California where she was responsi-
ble for managing an office of 170
employees and personally handled envi-
ronmental enforcement and defense cases.
She has litigated environmental enforce-
ment actions in the U.S. Supreme Court,
as well as the Ninth Circuit Court of
Appeals.

Quast also served as the chief of the
USAO’s Defense Litigation Unit, where
she was responsible for litigation on vari-
ous issues including environmental cases
involving, among other laws, the Clean Air
Act and Clean Water Act. After several
years in private practice, Quast started her
federal career in 1994 with the Department
of Justice’s Environment and Natural
Resources Division in Washington, D.C.,
where she worked on cases involving a
variety of environmental issues. 

Sylvia Quast to head EPA’s
Pacific SW legal office

Republic Services, Inc. has elected
Ramon A. Rodriguez as non-executive
chairman of the company’s board of
directors, succeeding James W.
Crownover who completed his term and
will remain a director. Rodriguez has
been a director of Republic Services
since 1999. 

Rodriguez has over 40 years of
experience in public accounting and
business management. He served as
president and chief executive officer of
Madsen Sapp Mena Rodriguez & Co.,
P.A., a firm of certified public account-
ants. During his tenure there, which
spanned from 1971 to 2009, Rodriguez
developed vast accounting, management
and financial experience. 

Rodriguez served as chairman of
the company’s audit committee and was
a member of the integration committee
before becoming chairman of the board
of directors. He is also a member of the
board of directors of Alico, Inc. and the
Public Broadcasting Service (PBS). 

Rodriguez elected to
Republic Services board

BUSINESS BRIEFSWASTE

Three charged in illegal
dumping on state lands

The New Jersey Department of
Environmental Protection’s (DEP) new
initiative to crack down on illegal dump-
ing in state parks and lands has yielded
two more arrests and a warrant for a
third arrest, all related to illegal dumping
at Leonardo State Marina in Middletown
Township (Monmouth County).

The DEP’s “Don’t Waste Our Open
Space” campaign was launched in late
March. Since the launch, investigations
of illegal dump sites on state properties
by State Park Police, Division of Fish &
Wildlife’s Conservation Officers and
DEP’s Compliance & Enforcement per-
sonnel has resulted in 10 arrests or
enforcement actions.

The program is a coordinated effort
of a host of DEP agencies, including
Parks, Fish & Wildlife, Solid Waste,
Water Resources, State Forestry Serv-
ices and the Natural Lands Trust. 

Recent enforcement actions related
to illegal dumping at Leonardo State
Marina include:

•Matthew Pereira, of Leonardo, was
arrested and charged with illegal dump-
ing and illegal transportation of solid
waste, stemming from investigations that
started in late April. According to
authorities, Pereira was hired by a
Hazlet resident to replace a fence and
remove large amounts of construction
and household debris, a large fireplace
mantle and a mailbox. All of these items
were located in a pile on the marina
property.

Pereira, who was released on
$1,500 cash bail, faces a maximum fine
of $75,000. The case was investigated by
State Park Police Detectives Timothy
Kasony and Officers Ramin Ghaffari,
Jason MacAvoy and Joshua Stinson.

•Luis Salmon, of Long Branch has
an active warrant out for his arrest and
has been charged with illegal dumping

after his 1998 Wave Runner was found
near the beach area at Leonardo State
Marina, in the area of other illegally
dumped piles of debris. Salmon faces a
maximum fine of $35,000. Detective
Kasony and Officer Ghaffardi investi-
gated the case.

•Damien Smith, of Leonardo, has
been charged with attempted illegal
dumping and illegal transportation of
solid waste after being found driving on
the beach at Leonardo State Marina with
a pick-up truck full of trash in late April.
According to authorities, Smith stopped
his truck in an area of previous illegal
dumping activity and attempted to leave
as he was observed by Officer MacAvoy,
who was patrolling the marina to prevent
further illegal dumping. 

MacAvoy conducted a traffic stop
with the assistance of the Middletown
Police Department. Smith’s vehicle was
impounded. Smith faces a maximum
fine of $15,000 for the charges.

Strategically deployed motion-sen-
sor cameras have been set up in select
state parks and wildlife management
areas to help nab violators. Information
on arrests and charges filed in connec-
tion with illegal dumping will be posted
on www.stopdumping.nj.gov.

The DEP is being aggressive in its
pursuit of civil and criminal complaints
against violators. Penalties for illegal
dumping in state parks and in fish and
wildlife areas will include criminal fines
of up to $5,000 per violation and civil
penalties of up to $1,500 per violation.
In addition, the state also will seek much
stiffer penalties for major violations
through the Solid Waste Management
Act, which authorizes the DEP and
county health departments to initiate
civil actions for illegal dumping 
violations.

Advanced Disposal and Energy
Systems Group converts waste

Representatives from Advanced
Disposal, Green Power EMC, and
Energy Systems Group (ESG) held a rib-
bon-cutting ceremony to commemorate
completion of the Pecan Row Landfill
Gas-to-Electricity facility at the Pecan
Row Landfill in Valdosta, Georgia. 

Advanced Disposal partnered with
ESG, an energy services provider, to
design, build, own and operate the land-
fill gas-to-electricity facility at the Pecan
Row Landfill. This renewable energy
facility will qualify for a federal invest-
ment tax credit and is expected to gener-
ate 4.8 MW or enough energy to power
approximately 2,000 homes.

The Pecan Row Landfill Gas-to-
Electricity facility will produce power
by capturing landfill gas emitted from
decomposing trash and using it as a fuel

source to power generators. By captur-
ing these landfill gases, this project is
helping provide environmental benefits
equivalent to the removal of emissions
from more than 34,000 cars per year or
the planting of about 38,000 acres of for-
est annually. 

The power produced will be pur-
chased by Green Power EMC, via a long
term Power Purchase Agreement. Green
Power is a non-profit corporation com-
prised of 38 of Georgia’s member-
owned electric cooperatives. Green
Power EMC’s mission is to facilitate
procurement and marketing of electricity
from renewable sources in Georgia and
make it available to its member coopera-
tives to complement their wholesale
power portfolio.

Deep summer is when laziness finds respectability.
—Sam Keen
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Vecoplan LLC has named Mike
LaGoe director of project management.
LaGoe has worked as a manager in
Vecoplan’s project engineering depart-
ment since 2011 and brings a total of 15
years of engineering management expe-
rience to his new position. Prior to join-
ing Vecoplan he was an engineering
manager with a manufacturer of air pol-
lution control systems. 

LaGoe’s responsibilities will include
directing the design and development of
large scale, turnkey, mechanical systems
for the processing and production of
alternative fuel feedstock from biomass
and waste, as well as general waste recy-
cling and treatment systems. In order to
ensure continuous quality control, he will
also oversee the manufacture and imple-
mentation of projects once the engineer-
ing phase has been completed. 

Vecoplan names director
of project management

Western Metals Recycling (WMR)
purchased the assets and business of
Sims Metal Management’s Utah recy-
cling facilities. The operations include a
shredder facility in Salt Lake City and a
feeder yard in Orem, Utah. Western
Metals Recycling is wholly owned by
The David J. Joseph Company (DJJ), a
subsidiary of Nucor Corporation.

Western Metals acquires
Utah recycling facilities

Electronic Recyclers International
(ERI) disclosed that Kelly Thomas has
been named its new chief operating offi-
cer. Thomas most recently served as sen-
ior vice president and general manager
for Rolled Products North America at
Aleris International Inc.

Thomas spent 15 years in the alu-
minum industry progressing in her
career through finance, treasury and
commercial leadership into senior man-
agement responsible for business unit
P&L oversight. Her tenure with Aleris
also included roles as corporate treasurer
and vice president of Metal Risk Man-
agement with roles in both Zurich
Switzerland and Cleveland, Ohio.

Prior to Aleris, Thomas held various
management positions with Alcoa for 10
years, including global oversight of
Alcoa’s commodities risk management
function and senior commercial leader-
ship for Alcoa Europe’s primary prod-
ucts division as vice president Alcoa
Materials Management Europe. During
her career with Alcoa, Thomas gained
global exposure to Alcoa’s primary met-
als operations, working closely with
staff in China, Brazil, Australia, Europe
and Russia to drive better operational
and commercial performance.

ERI’s former chief operating officer,
Tammy Shegerian, has been named chief
revenue officer for ERI.

ERI names Kelly Thomas
chief operating officer

Terex Construction Americas
appointed Jamie Wright as the new
regional sales manager in the northwest-
ern U.S. region for Terex Fuchs material
handling equipment. In this role, Wright
will have sales and distributor develop-
ment responsibilities for the expansive
line of Terex Fuchs purpose-built mate-
rial handlers for the scrap, recycling,
forestry and port markets in a territory
that includes Washington, Oregon,
Idaho, Montana and Wyoming. Wright
has nearly 20 years of industry experi-
ence, including time as a compact equip-
ment product specialist for Terex
Construction. 

Wright began his industry career in
the mid-1990s, working for a heavy equip-
ment distributor. He then moved into a
regional sales position for a compact load-
ing and excavation equipment manufac-
turer. There he developed and expanded
distributor representation throughout his
territory, giving customers local sales and
service support for the equipment. In
2010, he began his career with Terex Con-
struction Americas as a product specialist
for the compact construction equipment
line, where he maintained, presented and
developed product training for the com-
pact equipment market. 

Wright will be based out of Terex 
Construction Americas’ Grand Rapids, 
Minnesota manufacturing facility. 

Wright named Terex Fuchs
regional sales manager 

Lakeshore Recycling Systems (LRS),
Chicago, Illinois has acquired Heartland
Recycling. With the acquisition of Heart-
land, LRS will process over 1.5 million
tons of waste material annually and con-
trol and process more waste than any other
privately-held company in Illinois.

LRS will significantly expand its
footprint in Chicago as a result of the
acquisition, now operating four materials
recovery facilities (MRFs) and transfer
facilities throughout greater Chicago. The
acquisition also increases LRS revenues to
over $100 million and adds nearly 10 per-
cent to its existing workforce. Heartland,
headquartered in Forrest View, Illinois,
processes in excess of 600,000 tons of
waste material a year, operates two MRFs
and serves more than 500 municipal and
commercial customers.

LRS customers include the City of
Chicago, Village of Skokie, City of
Evanston, University of Illinois at
Chicago, Walsh Construction Group and
McHugh Construction Co. 

Lakeshore Recycling buys
Heartland Recycling

Wastequip has opened its newest
manufacturing facility in Blacksburg,
South Carolina.

The Blacksburg facility will initially
produce front-load and roll-off containers,
as well as grease containers and specialty
products. The facility offers space for on-
site inventory to serve customers quickly.
It also will have capacity to manufacture
compactors and other Wastequip products.

Wastequip expands
operations in the Southeast 

Akro-Mils has named Jim Daw
plant manager for the company’s
Wadsworth, Ohio, facility. Daw will
report to Jeff Gervais, vice president and
general manager of Akro-Mils and
Jamco.

Daw previously was director of
operations for Myers Industries’ Lawn &
Garden Segment, and he has transferred
to the Myers Material Handling Segment
to assume the Wadsworth plant manager
position.

Daw joined Akro-Mils’ Wadsworth
plant in 1996 as its manager of shipping
and warehousing, and he was later pro-
moted to operations manager. 

In 2004, he was promoted to plant
manager and transferred to Akro-Mils’
Sandusky, Ohio, facility. He then trans-
ferred to Myers Tire Supply in 2007,
where he held the positions of director
of sales and operations, and director of
supply chain. In 2010, Daw moved to 
Myers Lawn & Garden as director of
operations.

Jim Daw named Akro-Mils
Wadsworth plant manager

Premier Oil Field Services now
operates under a new name, American
Metals Recovery & Recycling Inc.

Also as part of the new move, the
company will now trade as AMRR. The
name change reflects the evolution of
the company into the metals recycling
industry.

Premier Oil Field Services
changes its name 

Police officer: “How high are you?”
Pothead: “No officer, it’s, ‘Hi, how are
you?”
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Dem-Con Companies has opened a
single-stream material recovery facility
(MRF) in Shakopee, Minnesota.

Dem-Con, based in Shakopee,
worked with San Diego-based CP Group
to design and install the 20-tons per hour
MRF with the capability to process 275
tons of recyclables per day. The facility
covers 60,000 sq.ft. and serves the Twin
Cities area and greater Minnesota. It
employs more than 50 people.

The facility includes an education
room to explain how the facility works
and what materials residents can and
can’t recycle.

Equipment includes an MSS Aladdin
optical sorter to separate plastics; a mag-
net for metal capture; a baler for multiple
materials and one for fiber; and propri-
etary screen technology.

Dem-Con opens recovery
facility in Minnesota

ADS Waste Holdings, Inc., operating
as Advanced Disposal, disclosed that Bill
Westrate has been promoted to chief
administrative officer. He will direct
Advanced Disposal’s administrative func-
tions, including human resources, procure-
ment and information technology.

Westrate has more than 17 years of
experience in executive IT leadership. As
vice president of information technology
at Advanced Disposal and former CIO of
Veolia Environmental Services North
America, Westrate has worked closely for
four years with Burke, who became chief
executive officer. 

Advanced Disposal
appoints Bill Westrate

The New Jersey Chapter of the
National Waste & Recycling Association
(NW&RA) has appointed new leader-
ship.

Michael Mastrangelo, vice presi-
dent of Environmental Logistical Serv-
ices LLC, was named the chapter’s first
new chair in 10 years, replacing Armand
E. Lembo, president of Lemcor, Inc.
Mastrangelo will also serve as the chap-
ter’s national representative on
NW&RA’s Waste & Recycling advisory
board.

The chapter also named John F. Cali
III, operations manager for Cali Carting,
Inc., the chapter’s vice chair.

Mastrangelo, whose father is a
NW&RA Hall of Famer, is part of one
of New Jersey’s leading, multi-genera-
tional families in the waste and recy-
cling business. He has worked for
nearly 40 years in the various sectors of
the industry. He currently manages
ELS’s New Jersey operations – includ-
ing transfer stations and a material
recovery facility – which support dis-
posal and re-use sites in the Northeast
and Midwest markets.

Lembo is an active member of
NW&RA’s legislative steering commit-
tee, having contributed to state and fed-
eral testimony on waste industry issues
for elected officials and corporate lead-
ers. He is an active community leader,
fundraising for dozens of charities in
New Jersey and New York and serving
on boards for Gift of Life International
and the Monmouth Council of the Boy
Scouts of America. 

New Jersey NW&RA names
new vice chair
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2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO.
(2) 1996 utility flatbed trailers with front
and rear headache racks, Mountain Tarp
curtain system, ready to haul cars, one
holds 18-21 cars and the other will haul
21-23 bales. Asking $6,250 each. E-mail
lloyd@picknpullsa.com or call 210-389-
7321. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 E-Z A+ CAR CRUSHER

989-386-7552
6,500 hours $65,000 OBO

Balers

Auto Recycling

MOTOR BLOCKS
Paying TOP $ for Unclean Blocks!
METALICO ANNACO

800-394-1300

1994 BIG MAC CAR CRUSHER with
Detroit engine purchased directly from
Saturn Corp. in Texas, operates well,
located in central Maryland, $38,500. 410-
876-3277 or 410-984-4813, ask for Jack. 

John Deere power unit, good condition, ready to work,
2004 OR 2005 model:

$89,000 each, or both for $172,000

BIG MAC Remote-Controlled Car Crushers

601-319-1812 or 601-649-4238

Auto Recycling

NEXT
DEADLINE

July 17



American Recycler July 2014, Page A21

CONTINUED on Page 22

CATERPILLAR

2005 M325 (rubber) 50' reach, hydraulic cab, 
gen-set, grapple.
2000 M320 (rubber) 38' reach, hydraulic cab, 
gen-set, grapple. 
FUCHS

2002 MHL331 (rubber) 36' reach, hydraulic 
cab, gen-set, grapple.
1995 MHL340 REBUILT (rubber) 41' reach, 
hyd. cab, gen-set, grapple.
2006 MHL 340 (rubber) 41' reach, hydraulic 
cab, gen-set, grapple. 
2005 MHL350 (rubber) 50' reach, hyd. cab, 
gen set, grapple (4 available).
2003 MHL360 REBUILT (rubber) 59’ reach, 
hyd. cab, gen-set, grapple.
2005 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple (2 available).
LIEBHERR

2005 & 2007 A934C (rubber) 51' reach, hyd. 
cab, gen-set, grapple. 
2005 Liebherr R934EW (crawler) 51' reach, 
hydraulic cab, gen-set, grapple. 
2006, 2008 & 2009 A924C (rubber) 42' reach, 
hyd. cab, gen-set, grapple.
2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.
1994 A932 REBUILT (rubber) 48' reach, hyd. 
cab, gen-set, grapple.
1995 A932 (rubber) 50’ reach, 4’ cab riser, 
gen-set.
SENNEBOGEN

2006 840M (rubber) 62' reach, hydraulic cab, 
clamshell sand bucket.
2004 & 2007 821M (rubber) 36' reach, hyd. 
cab, gen-set, grapple.
2007 825M (rubber) 41' reach, hyd. cab, 
gen-set, grapple.
2003 & 2007 830M (rubber) 50' reach, hyd. 
cab, gen-set, grapple.
2004 & 2005 835M (rubber) 55’ reach hyd. 
cab, gen-set, grapple.
ATLAS

2003 1704 (crawler) 39' reach, 4’ tilting cab 
riser, gen-set, grapple. 
1996 1804 (crawler) 48’ reach, 2’ cab riser, 
gen-set, grapple.
SHEARS

2006 Caterpillar 345CL-VG12 with Cat S385C 
rotating shear.
2005 Kobelco SK210 with rebuilt pump; 
LaBounty MSD 40 straight shear with rebuilt 
cylinder.
MISCELLANOUS

1997 Case 1188 (rubber) 38' reach, hydraulic 
cab, gen-set, new magnet
2006 Al-jon 580 CL portable baler with 4,600 
hours, crane and grapple.
2005 & 2006 Komatsu PW220-7 (rubber tired) 
41' reach, hydraulic cab, gen-set, grapple.
2007 Komatsu WA-250-5 wheel loader with 
5,930 hours, quick coupler, forks, 2.5 cy. GP 
bucket, 3.25 cy. grapple bucket, on-board 
scale.
2003 MultiDocker CH65B REBUILT (crawler) 
72' reach barge loading material handler.
2001 New Holland EW200 (rubber) solid tires, 
new Baldor gen-set, new magnet. 
NEW 4 or 5 tine rotating hydraulic grapples 
all sizes with rotation & link.
NEW 28” to 40” diameter magnets designed 
to work off of the machines batteries – 
complete system, NO gen-set required and 
very easy to install.

800-472-0453

EQUIPMENT
INTERNATIONAL

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis LXP500 Logix Processor w/pulverizer, cracker, 
and shear jaw sets and 360° rotation.  Low time useage. 
Call For Price!

Rebuilt LaBounty UP30 SV Universal Processor w/360°
rotation & shear + pulverizer jaws.  Komatsu PC300 bracket. 
Call For Price!

Genesis GXP660R MAXX w/360º rotation.  In shop now
for reconditioning.  Call For Price!

Genesis GMS500R with 360º rotation.  Through shop and
work ready.  Call For Price!

NEW Genesis GDP650 "Demo Pro", 7500 lb. concrete 
steel processor with 360º rotation and a one year Genesis
warranty.  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Volvo EC460BLC equipped w/LOW TIME, factory 
rebuilt Genesis GXP660R MAXX Mobile Shear w/360°
rotation. Call For Price!

Mobile Scrap Shears

2006 Cat 330DL equipped w/factory rebuilt LaBounty
MSD2500R Saber Series shear w/360° rotation and
warranty.  Call For Price!

2005 Liebherr A934B MH - Hydraulic cab, A/C, 50 ft. reach
MH boom & stick, Grapple, Gen Set, and NEW Solid Tires. 
Excellent all around.  Call For Price!  

2007 Cat M322C MH - Hydraulic Cab, A/C, 41 ft reach MH
boom & stick, Gen Set, Cat Grapple, and Solid Tires. 
Call For Price!  

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, and
ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2008 Cat M322D MH - Hydraulic cab, A/C, 41 ft. reach MH
boom & stick, NEW gen set, grapple, and solid tires.  
Call For Price!

2009 Cat M318D MH - Hydraulic cab, A/C, 36 ft. reach MH
boom & stick, gen set, cat grapple, and solid tires.  One
owner and CAT maintained since new.  Call For Price! 

2004 Liebherr A934B MH - Hydraulic Cab, A/C, 50 ft reach
MH boom & stick, gen set, and solid tires.  Strong runner.  
$89,500 FOB Miss 

Material Handlers Material Handlers Material Handlers

BUSINESS FOR SALE. We are a turnkey
recycling facility in the New England area.
We purchase ferrous and nonferrous met-
als. We have newer crusher/baling equip-
ment. We have high volume door accounts
and warehousing capability. We have
optional business rental opportunities and
are an Ideal feeder yard. Serious inquiries
only, pricing is negotiable. Inquires can be
sent to business4saleRI@gmail.com. 

™Our exclusive No Worries 
Guarantee ensures that if 
you purchase new or
reconditioned recycling 
equipment from OBC and 
are not completely satisfied, 
we’ll make it right or take it 
back. No worries. Period.

Businesses

FERROUS NONFERROUS AUTO SAL-
VAGE, 20+ years old, up to 100 acres avail-
able in northwest Pennsylvania and within
approximately 100 miles of all major shred-
ders, includes roll-off and tilt bed service,
industrial/commercial/peddler trade. Great
potential for U-Pull-It yard with aluminum
smelter and mini shredder. Partial financing
or J.V. possible: belltownbabe@gmail.com
or fax 626-605-8120. 

Balers

WENDT TUMBLE BACK FEEDER. Deliv-
ered new and never installed, 12 cubic
yard hopper. 48” x 45’ discharge conveyor.
25 hp drive rated for 50 to 75 tons per
hour. Absorbs material surges and delivers
an even, metered material flow to the non-
ferrous system for superior metal recovery.
$97,500. Call 419-776-5070.

BALERS
CLOSED-DOORS

TWO-RAMS

AUTO-TIES

Our complete line of balers process
paper, plastics, non-ferrous and more,

custom-built for your application. 

International Baler
800-231-9286
intl-baler.com

OORS

MS

ES

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds 
Section. Call 877-777-0043 or visit 
AmericanRecycler.com to place your ad
today!
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0043

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Floor scales: 4 x 4 5,000 lbs. $685. 
    5 x 5 5,000 lbs. $730. Ship free! 

Crane scales 250 lbs. and up
    start at $596.25. 

Bench scales 100 lb. and up
    start at $265. 

Truck scales start at $6,124.50. 

NTEP SCALES
LEGAL FOR TRADE

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

American Weigh Scales

All scales pre-calibrated.  Other sizes/capacities. 

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WE BUY GAS drained from salvaged
vehicles! Call today: 855-218-3013,
info@lambfuels.com, www.lambfuels.com. 

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

UNUSED PRINTED CIRCUIT BOARD

PULVERIZING LINE
LINE EQUIPPED WITH AN SSI MODEL Q85 FOUR
ROTOR SHREDDER WITH (2) 75HP AC MOTORS,

CONVEYORS, IPEC SERIES 3000 150HP 
ROTOMILL PULVERIZER WITH DRUM LOADERS,

30HP BLOWER AIR CONVEYING SYSTEM,
DUST COLLECTION AND HEPA FILTER.  

EQUIPMENT FOR SALE

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

Shaker
Conveyors

 W x  L
60 x 34
42 x 29
42 x 16
36 x 29
30 x 21
24 x 21

 7 in

Stock!
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‘
‘
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ALANROSSMACHINERY
847-480-8900  www.AlanRoss.biz

DISC SCREENS, MAGNETIC SEPARATORS,
TIRE DERIMMERS, SHREDDERS, BALERS

WE REPAIR MOST BRANDS
For Quality Work, Call Us.

CYLINDER REPAIR

For Quality W
800-548-6469

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

Software

Scales

Miscellaneous

Wanted

Miscellaneous

72” SCRAPPER 
78” and 84“ widths also available, 
incl. hoses and flat face couplers, 
recessed grease zerks, 1/2” sides 
   & grapple,
   covered 
   cylinders 
   and hoses.  

PORTABLE BALER
3 ton bales, automated remote, 
diesel powered, 10 tons/hour!

402-806-5014

$2,395

With
or without

teeth!

MiscellaneousMiscellaneous

800-472-0453
EQUIPMENT INTERNATIONAL

GEN-SETS
MAGNETS
GRAPPLES

800-472-0453
EQUIPMENT INTERNATIONAL

 No gen-set required!
Up to 40" that run off of machine’s batteries.

Material Handlers

NEXT DEADLINE:  JULY 17

716-434-4023
www.MoleyMagneticsInc.com

ORANGE PEEL GRAPPLES
  FOR ALL TYPES OF SCRAP 

APPLICATIONS
Available with 
and without 
electromagnets 
– sizes from .16  
to 2.6 cu. yds. 
with 4, 5 and 
6-tine con-
figurations 
and with or 
without 
rotation.



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5



20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge 
Traps and Large Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from 
the Ground

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

View our TRADE-IN INVENTORY in our ad on page 3!

 Selling
CRUSHER!



Danish rubber recycler Genan’s big
new tire recycling plant in Houston is
entering a rubber recycling market that,
to appearances, is stable and already
well-served by existing domestic facili-
ties. The company, which also operates
large tire recycling plants in Germany
and Denmark, spent 2 years and $140
million building recycling capacity for
approximately 10 million passenger car
tire equivalents at the Texas plant. And,
according to the company, this is just the
initial entry in a long-term plan to build
4 new plants across the U.S. to capture
10 percent of the American tire recy-
cling market.

Genan’s moves surprised U.S. tire
recycling veterans, who see a generally
stable industry lacking growing markets,
innovative technologies or unsatisfied
demand for a new player to address.
“Right now it’s the older markets that
are expanding,” according to Michael
Blumenthal, vice president for the
Washington, D.C.-based Rubber Manu-
facturers Association. “Few new markets
are out there.”

Blumenthal said that tire-derived
fuel, which has been the dominant use
for recycled tires in the past, will contin-
ue to increase. “Tire-derived aggregate
will remain at low levels of usage,” Blu-
menthal added. “The use of rubber mod-
ified asphalt is a function of the number
of lane miles paved, which right now is
down considerably.”

Use of crumb recycled rubber as infill
for creating artificial sports fields is cur-
rently stagnant, Blumenthal said. Two
growing markets are rubber mulch and
extruded and molded products created
from materials containing recycled rubber.
“Rubber mulch has increased,” Blumen-
thal said. “Molded/extruded products have
increased gradually.”

That’s similar to the experience of
Max Daughtrey, vice president of opera-
tions for Four D Corp., based in Duncan,
Oklahoma. Daughter said the plant
opened in the mid-1990s to supply recy-
cled rubber for asphalt paving projects.

After the paving market never mate-
rialized, Four D developed a market sup-
plying makers of rubber mats for use in

dairy cow stalls. “I shipped probably
three million pounds of those things,”
Daughtrey said. “We shipped them all
over the world.”

Later markets included ground rub-
ber for making children’s play areas and
playgrounds, and rubber mulch for horti-
cultural purposes. “Then we got into the
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tiredtired OF DEALING WITH

FINANCE COMPANIES?

UNSUPPORTIVE
UNSYMPATHETIC

UNKNOWLEDGABLE
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dealing with

We’ll take care of you because we know
and understand your industry.

800-823-9688 | www.DADECapital.com

DADE Capital Corp instead! 

Stable rubber recycling market attracts new plant
by MARK HENRICKS
mhenricks@americanrecycler.com

The U.S. Environmental Protection
Agency (EPA) stated that the fire burn-
ing underground at the Integrated Waste
Management Tire site in Peñuelas, Puer-
to Rico is now fully extinguished, and
the potential health risks from the smoke
have been abated.

The EPA was able to put out the
smoldering fire in a pile of discarded
tires at the former tire processing facility
by using an excavator to separate the
pile into small batches while the Puerto
Rico Fire Department quenched it with

water and foam. The extinguished mate-
rial was then stockpiled at the site. The
EPA began its work at the site at the
request of the Puerto Rico Environmen-
tal Quality Board (EQB), and worked in
close cooperation with the EQB, the
Puerto Rico Fire Department, the Puerto
Rico National Guard and the municipal-
ity of Peñuelas. 

Tire fires are known to release can-
cer causing pollutants such as benzene,
arsenic and cadmium into the environ-
ment. The toxic smoke from these pollu-

tants is linked to serious health problems
and can aggravate asthma. Scrap tires
have also been identified as breeding
grounds and habitats for mosquitoes,
which are associated with dengue fever,
a debilitating viral disease. 

A pile of shredded tires approxi-
mately 60’ wide by 150’ long and 60’
high caught fire in August 2008. The fire
was partially controlled by covering the
pile with dirt, but it continued to smol-
der underground for years. The EPA
began its work to break up the pile and

put the fire out and sent emergency
response personnel to conduct an initial
assessment. Air quality was monitored
and showed occasional spikes of particu-
late matter or soot. A barrier was con-
structed around the smoldering tire pile
to capture any wastewater from spread-
ing into the surrounding area. The
municipal government and local com-
munity were kept informed. 

The pile of tires, tire scraps and
related waste has been addressed,

EPA puts out smoldering tire fire at Puerto Rico site
See RUBBER MARKETS, Page 7

See TIRE FIRE, Page 7

Due to the relative maturity of the recycled rubber markets, Genan’s significant investment in a large tire processing facility in Houston, Texas caught some industry
players by surprise. The ramifications of this new entry to the market remain to be seen. 

JEVTIC | DREAMSTIME



Jeff Martin, co-founder and CEO of
Yulex, has been named a finalist for the
Ernst & Young (EY) Entrepreneur of the
Year 2014 Award in the Mountain Desert

region in California. The awards program
recognizes entrepreneurs who demonstrate
excellence and extraordinary success in
such areas as innovation, financial per-
formance and personal commitment to
their businesses and communities. 

Since co-founding Yulex in 2000,
Martin has raised over $80 million in
funding which enabled his company to
become the first commercial enterprise to
produce biobased natural rubber in North
America. The company recently
announced a venture with the European
chemical company ENI Versalis to build
guayule rubber capacity in Europe. Addi-
tionally, Yulex just commercialized the
first product made from guayule, a plant-
based wetsuit alternative to the traditional
neoprene (petroleum-based) wetsuit in
partnership with Patagonia.

Jeff Martin, co-founder and CEO of
Yulex, said, “This award validates the suc-
cess of Yulex’s crop science, biorefinery
process and materials science R&D
efforts, as well as our business plan
designed to successfully pursue large-scale
guayule cultivation as an alternative to
tropical rubber and synthetic rubber.”

This August, the red carpet will be
rolled out for 8th Global Rubber &
Tire Markets conference at the Le
Meridien, Jakarta to welcome the
who’s who of the rubber and tire indus-
try. Among top speakers are JK Tyres,
Goodway Rubber Industries, Bridge-
stone and Toyota who will provide
insights on the major market trends,
technological advancements influenc-
ing the rubber and tire industry and
much more.

Specifically, Yugo Zuigyo, manag-
er, Materials Development Department
of Bridgestone Corporation has been
invited to shed light on “Approaches to
Tire Materials Developments over the
Next Decade: Sustainable Materials
and the Rubber Industry,” while Eko
Rudianto, advisor to board of directors
of Toyota Motor Manufacturing
Indonesia will delve into “Indonesia
Automotive Outlook and its Emergence

as an Auto Manufacturing Hub.” Shar-
ing more insights on the Indonesia’s
tire industry is Buddy S. Tanasaleh,
vice president, director and COO of PT
Gajah Tunggal Tbk.

Also, contributing at the confer-
ence are Dr. Rabindra Mukhopadhyay,
director (R&D) of JK Tyres and Tai
Qisheng, head of sales and marketing at
Goodway Rubber Industries who will
share industry perspectives on “Green
Mobility and High Performance Tires –
Technology Trends and Developments”
and “Part-worn Tires: Retreading, is it
Overtaking the Market Share of
Replacement?” respectively.

Other notable sessions are: 
•Global Economic Outlook –

Destry Damayanti, chief economist,
PT. Bank Mandiri (Persero) Tbk

•Butadiene and Synthetic Rubber
Market Outlook – Andrew Lee Fagg,
principal, Nexant

•Natural Rubber: Strategies for
Sustainability in Supply Chain – Ashish
Govil, senior vice president and head –
rubber division, Olam International
Limited

•Recent Developments within the
Solution Styrene Butadiene Rubber
(SSBR) and Neodymium Polybutadiene
Rubber (NdBR) Segments – Massimo
Cialone, APAC technical marketing
manager, Lanxess Pte Ltd

•Tire and Tire Cord Market Outlook
– Cenk Alper, CEO, Kordsa Global

•Carbon Black Market Outlook and
Technology Innovations – Theo Al,
global director, technical service and
application development, Cabot Corp.

•Boosting Performance with Naph-
thenic Tire Oils – The Role and Contri-
bution of Naphthenic Oils in Today’s
Global Tire and Rubber Market – Jason
Wong, general manager, Nynas Pte Ltd

A Letter from
the Editor

www.AmericanRecycler.comPage B2, July 2014

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Rubber Recycling

Readers,
We publish a fair number of sto-

ries regarding the Environmental Pro-
tection Agency (EPA) and their efforts
around the nation. The agency’s pres-
ence is almost ubiquitous in the various
industries on which American Recycler
reports. Whether it’s doling out funds
for clean up and prevention efforts, or
punishing companies that fail to com-
ply with their byzantine guidelines, the
EPA is both Santa Clause and bogey-
man. And under a decision released by
the U.S. Supreme Court last month, it
doesn’t look like the agency’s far-
reaching authority will be curbed any-
time soon.

A previous Supreme Court case,
Massachusetts v. EPA, held that
greenhouse gasses such as carbon
dioxide are air pollutants subject to
EPA regulation under the Clean Air
Act. However, a number of parties,
including several states, argued that
despite that ruling, or possibly as a
result of it, the EPA exceeded the
authority granted to it by Congress
with some of the regulations it prom-
ulgated in the wake of that decision.

The Clean Air Act sets permit-
ting thresholds – facilities emitting
100 to 250 tons per year of any regu-
lated pollutant are subject to the law’s
permitting requirements, which are
overseen by the EPA. Those thresh-
olds do not translate well to green-
house gasses such as carbon dioxide,
since they are everywhere in the
atmosphere. Because of that, the EPA
changed those threshold numbers for
greenhouse gas emissions to 75,000
to 100,000 tons per year to narrow
the number of emitting facilities that
would be subject to the Clean Air
Act’s permitting requirements. 

The Court found that the EPA
could not unilaterally rewrite specific
standards written into law, even
though those standards may not work
in practice. However, the Justices
went on to find that the EPA still had
the authority to impose greenhouse
gas regulations on facilities that are
already regulated under another EPA
program – the Prevention of Signifi-
cant Deterioration program. 

The practical implication is that
while a few stationary sources of
greenhouse gas emissions may yet
evade EPA permitting requirements,
the vast majority are still obligated to
comply with both permitting require-
ments, and requirements that they
install best available emission control
technology. 

And so the behemoth agency
trundles on unfazed and undimin-
ished for the time being. 

Until next month,

Ad space is limited, 
so don’t wait...
877-777-0043
www.AmericanRecycler.com
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pany is listed in the Equipment Spotlight.

Jakarta to host rubber companies at 8th
Global Rubber and Tire Markets Conference

The capital and largest city in Indonesia, Jakarta will be hosting the 8th Global Rubber and Tire Markets Conference. 
ARNE9001 | DREAMSTIME

Yulex CEO Jeff Martin named
Entrepreneur of the Year finalist



www.AmericanRecycler.com Rubber Recycling July 2014, Page B3

Colorado Governor John Hicken-
looper has signed legislation to address
the Rocky Mountain state’s nation-
leading waste tire stockpiles. More than
60 million tires currently sit in 2 mam-
moth piles, known as monofills, that
pose a potential environmental risk
should either pile catch fire.

The Rubber Manufacturers Associ-
ation (RMA), which has worked for
seven years to enact a waste tire meas-
ure in Colorado, lauded the action.

“Colorado needs this legislation to
end the stockpiling of waste tires,
clean up the monofills and help estab-
lish new markets for discarded tires,”
said Michael Blumenthal, RMA vice
president.

Nearly 25 years ago, more than 1
billion tires were stockpiled, while only
11 percent of waste tires were con-
sumed in an end use market. Today,
only 100 million waste tires are left in
piles across the nation and more than
80 percent of annually generated waste
tires are sent to an end use market.

“Colorado has taken a critical first
step toward eliminating the stigma of
having the highest inventory of stock-
piled waste tires in the nation,” Blu-
menthal said.

The bipartisan legislation, champi-
oned by Representatives Max Tyler and
Don Coram, will eventually shut down
and clean up the tire monofills; end an
inefficient taxpayer subsidy payment to
end users of waste tires; and, cut the

state’s tire fee on new tire purchases
from $1.50 to $0.55.

“Experience has proven that state
waste tire management problems can be
solved with enforcement, active
cleanup efforts and the expansion of

waste tire markets,” Blumenthal said.
“By closing the tire monofills and elim-
inating taxpayer subsidies, Colorado
can work toward developing more
diverse and higher-value markets for
waste tires.”

RMA has led efforts across the
country to enact environmentally sound
and economically efficient waste tire
legislation and regulations. RMA is the
national trade association for tire manu-
facturers that produce tires in the U.S. 

Colorado Governor signs waste tire legislation

Colorado has some of the largest tire stockpiles remaining in the nation in the form of some 60 million tires divided over 2 monofills.
PHOTO BY APRESCINDERE | DREAMSTIME

Goodyear to build new
tire plant in the Americas

The Goodyear Tire & Rubber Com-
pany has updated its 2014–2016 capital
allocation plan focused on increasing
shareholder returns and capturing high-
return growth opportunities in North
America and Latin America.

Due to Goodyear’s strong 2013 free
cash flow, which enabled the full fund-
ing of its hourly U.S. pension plans in
early 2014, the company is reallocating
approximately $1.1 billion of its 2014–
2016 cash flow.

The updated capital allocation plan,
which aims to increase shareholder
value by providing approximately $650
million in returns to investors, strength-
ening the balance sheet and investing in
high-return growth, includes:

•Allocating an additional $300 mil-
lion to growth capital expenditures to
enable the company to build a new plant
to serve its North American and Latin
American consumer tire businesses and
capitalize on the anticipated growth in
high-value-added tire markets in the two
regions.

•Increasing the quarterly cash divi-
dend on Goodyear’s common stock by
20 percent to 6 cents per share from 5
cents per share beginning in September.
The payout represents an annual rate of
22 cents per share for 2014 and 24 cents
per share for 2015.

•Increasing the share repurchase
program by $350 million to allow

Goodyear to acquire up to $450 million
of its stock through 2016.

•Based on company performance,
the shareholder return program can be
increased up to an additional $250 mil-
lion, to a total of $900 million.

•Allocating an additional $400 mil-
lion towards debt reduction, further
strengthening Goodyear’s leverage met-
rics and advancing the company’s objec-
tive of achieving an investment grade
credit rating.

The new tire plant will support
Goodyear’s long-term growth in con-
sumer replacement and original equip-
ment market segments. 

Goodyear plans to invest approxi-
mately $500 million to build the new
plant, which will be its most technologi-
cally advanced and have an initial capac-
ity of about six million tires per year.
Capacity can be increased as demand
increases. Site selection is underway to
identify the best location for the plant to
support North America and Latin Ameri-
ca customers. Tire production is expect-
ed to begin in the first half of 2017.

The company also reaffirmed its
2014–2016 financial targets, which
include:

•Segment operating income growth
of between 10 percent and 15 percent
per year; and,

•Annual positive free cash flow
from operations.

Three starving guys were lost in the desert. They came across a tree, but instead of
leaves, it had strips of bacon. They happily climbed the tree and started eating the
bacon, but suddenly a gunshot rang out and one of the guys fell over dead. Turns
out, it wasn’t a bacon tree. It was a ham-bush.



As the practicality of landfill usage
continues to wane in fiscal and ecologi-
cal terms, the practice of extracting
metal from tire waste continues to
increase. Then all materials involved,
rather than being discarded, can be
recycled. Equipment that can separate
metal wire from rubber is a key compo-
nent in this process.

The Bi-Metal Clean Wire System
(CWS) is designed to produce clean tire
wire from the tire recycling process. Bi-
Metal partnered with Aggregates
Equipment to develop the CWS. Bi-
Metal Systems has its roots in the scrap
metal recycling industry, and Aggre-
gates Equipment, Inc. manufactures
systems for the material processing
industry. In the early 1990s, Bi-Metal
devised a method to recycle wire in a
way that also kept the residual rubber at
an acceptable level.

The CWS, working in-line with
tire recycling equipment, is designed
to process the output of a secondary
shredder, which performs the task of
shredding the wire from the rubber.
The CWS process consists of flexible
membrane classification, vibration,
and magnetic separation. It consumes
very little power, requires minimal
maintenance, and no additional labor
to operate. Two models are available:
model 6130 is designed for the output
of a single, secondary shredder pro-
cessing up to 15,000 lbs. per hour, and
model 9160 is designed for two, sec-
ondary shredders or new, larger capac-
ity shredders processing up to 30,000
lbs. per hour. Customized sizes are
available to fit specific customer
needs.

“The CWS consistently produces
tire wire with less than 2 percent rubber
contamination. This is considered the
highest quality according to the ISRI
specification #278. The first CWS was
built and installed in 1997. There are
now installations throughout the United
States – some located with the largest
tire recyclers,” Mark Bielicki, president,
stated.

Bi-Metal also offers brokerage
services to assist tire recyclers in sell-
ing wire produced from the CWS. The
Bi-Metal staff offers vast experience in
the scrap metal recycling business and

they can assist tire recyclers in secur-
ing the best possible price for recov-
ered wire. “Steel mills today are look-
ing for competitively priced scrap to
meet strict quality standards. Some
steel mills prefer tire wire to be loose,
others want it baled and some are
unable to use it in any form at all,” said
Bielicki.

He expects market demand for this
technology to continually increase.

“More and more, tire
recycler end markets
require increased pro-
duction of ‘wire-free’
product, and landfill
disposal is becoming
an unacceptable option
for both economic and
environmental reasons.
Steel mills are more
accepting of tire wire
as a scrap feedstock
and this trend will con-
tinue as long as tire
recyclers can produce a
reliable, consistently
clean tire wire

product,” Bielicki
explained.

CM Tire Recy-
cling Equipment
offers a broad
range of systems
for the reduction
and reprocessing of
scrap tires. Kaytee
Moran, equipment
sales, noted, “From
shredding to fine
grinding of rubber
CM is the world’s
leader in the tire recycling industry. The

CM Zero Waste System includes
a CM Liberator and CM Steel
Reclaim System. The Liberator
will process 4” to 6” pre-shred-
ded tire material producing a
variety of rubber sizes. Depend-
ing on capacity, a CM2R or
CM4R Liberator can be used.”

According to Moran, after
material is discharged from the
Liberator, the CM Steel Reclaim
System efficiently screens and
separates the comingled steel
and rubber that is generated
from the tire recycling process.
The material value can be great-
ly enhanced by this additional
processing. The system utilizes
a special vibratory cleaning

screen in combination with two mag-
netic separators to reclaim all steel and
rubber. Depending on screen size, the
4R Liberator system is capable of pro-
cessing passenger car and truck tire
material at production rates ranging
from 4,000 to 20,000 lbs. per hour. The
2R will do half the production of the
larger 4R.

The CM 2 and 4 Rotor Liberator
has a serrated knife design which gives
each knife more linear inches of cutting
surface. “The larger cutting surface
means less time is needed to process
tire material, thus lower energy con-
sumption. The Liberator’s over-sized
screening area permits efficient screen-
ing and separation of wire and rubber.
This product also offers an exclusive
‘armor-plated’ rotor and rotor housing,
which dramatically reduces wear to
internal components. Internal wear sur-
faces are lined with replaceable wear
liners that are easily changed when
worn. This exclusive feature of the CM
Liberator results in greater machine
uptime. When used together, the CM
Liberator and Steel Reclaim System

will give you the most profitable, zero-
waste scrap tire processing capabilities
in today’s market,” Moran concluded.

“ECO Green Equipment provides
the full solution for scrap tire recycling
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Manufacturer List

Bi-Metal Systems, LLC
Mark Bielicki
203-431-4140
www. bi-metalrecycling.com

Columbus McKinnon Corp.
Kaytee Moran
800-848-1071 
www.cmtirerecyclingequipment.com 

ECO Green Equipment, USA
Brad Swenson
801-505-6841
www.ecogreenequipment.com

Eldan, Inc.
Ken Moulin
716-731-4900
www.eldan-recycling.com

Granutech-Saturn Systems
Greg Wright
877-582-7800
www.granutech.com 

IDM, LLC
Neil Martino
330-757-1210
www.shredandgrind.com

MTB-Recycling
Scott Edwards
716-930-7511
www.mtb-recycling.fr

Bi-Metal Systems, LLC

Columbus McKinnon Corp.

ECO Green Equipment, USA

See SPOTLIGHT, Page 6
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Elder Rubber Company will celebrate its 50th anniversary this year, and it’s
been through some major changes in those years. The company was founded by
Ray Elder who later donated it to a charity.

In September 1987, Shirley Lewallyn’s kids were in school all day, so she
decided to find a job. She checked the classifieds for entry-level jobs. “I knew I
had to start at the very rock bottom.” She found an ad that listed a company
name and location, but no phone number. “I think the reason I got the job was
because I could find it,” she said.

She was hired as a general office worker, but that started to change when James
Robert Riggs bought the company from the charity in early 1988. Rather than take
over someone else’s office space, he planted his new desk right behind Shirley’s.
“He picked up on some abilities I had that I didn’t know I had,” she said.

When they moved out of that office, Shirley said that you could see a circle
on the floor at her desk, because she was constantly turning around to hand
Riggs something he had asked her for. “I’m in the position I’m in because of
him,” she said. One of her favorite parts of her job is that, “I get to work with
numbers all day long.”

One of the things Shirley was good at was analyzing sales and purchasing
reports, and eventually Shirley worked her way up from general office work to
becoming the company’s general manager. She said, “I look back at my life and
think, ‘How did I get here?’

“We weren’t the OEM,” Shirley said of the parts that the company made, “but
the quality was good. As a manufacturer, though, our product line was limited.”

Under Riggs’ control, the company shifted from just being a manufacturer
to also purchasing products from large suppliers. “It wasn’t practical for them to
sell to smaller customers,” Shirley said, and Elder Rubber was already selling to
those small customers.

The company started to grow and acquired another location in 1990. Now
the company has about 30 employees between 2 locations.

“All of the parts are 100 percent inspected,” she said, and the company
recently received its ISO certification, “which we were very proud to accom-
plish.” She said that the company works hard at maintaining good customer
service, and that they still have many customers who were with the company
when it was founded. 

With the automotive repair business slowing down, the company started
looking at other industries. “We’ve got to be competitive,” Shirley said, and soon
they began manufacturing a product they call “the star” which is used by recy-
cling companies in equipment that sorts recyclables. “I’ve never seen it in use,”
Shirley said, but she hopes to see one in action before she retires – a day which
is coming soon.

Shirley has been with the company for 27 years, but she said that there are oth-
ers who have been there even longer. “It’s a good little company,” she said, and
turnover is very low. Many employees have been with the company for more than 10
years, and even the short-timers have been with the company for 3 or more years.

“The people we’ve got are some of the sweetest people,” Shirley said.
“They work hard and they’re loyal to the company.” She said that once she
retires “it will be hard not to see these people every day.”

While Riggs is still the owner, he has retired from his position. “But I still
send him analytics,” Shirley said, so he can keep up with what’s going on in the
company.

Going forward, Shirley said that she expects that the company will “reach
out to get more recycling business,” although it will no doubt continue supplying
parts to the automotive industry as well. But, she said, the automotive business is
still a type of recycling, since the replacement parts give old cars new life.

She also expects that once she retires, her replacement will know more
about the manufacturing end of the business “instead of just numbers,” but she
knows that the company will survive this change just as it survived other man-
agement changes. 

“Elder has been around a long time, and I think it’s going to be around a lot
longer, and I can come back and visit here any time I want to.”

After all her years at the company, she is most proud of the fact that “the
owners trust me. I’m just a down-home girl – I’m just me,” she said. “They’ve
given me so much love and respect.”
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and processing. Since 2010, we’ve
designed and manufactured equipment
for the recycling industry and we’re
emerging as a leader in providing cost-
effective turnkey tire recycling systems,”
stated Brad Swenson, manager.

He explained that the key to the
firm’s equipment line-up is the ECO
Grater. “This unique piece of equipment
separates the steel from rubber tires and
removes up to 99.9 percent of foreign
objects in order for the operator to sell or
re-use the steel. Steel is in high demand
for use as an additive for burning in
smelters and in other energy-related
industries. The ECO Grater is specifical-
ly designed to take pre-shredded tire
chips and produce between 1.75” and
0.5” rubber chip for other uses. The
machine can process up to five tons of
rubber input per hour. The main rotor
housing is equipped with replaceable
wear plates to increase the durability and
longevity of the cutting chamber. It fea-
tures a knife rotation option, which

allows the cutting knives to be turned
once before sharpening or replacement
is required.”

ECO Green Equipment also pro-
vides a full lineup of single and two-
shaft shredders, separation, granulation
and rubber milling equipment. “Our
patented, hydraulic-powered ECO
Krumbuster® is the industry standard for
commercial grade cracker mills. Our
management and engineering teams pro-
vide custom-designed tire recycling sys-
tems that deliver optimum production
for a variety of rubber applications such
as tire derived fuel, wire-free chips,
crumb rubber and rubber powder,”
Swenson added.

He said that ECO Green’s mission
is to provide customers with a competi-
tive advantage. They do this by using
proven technology and components in
combination with sophisticated testing
equipment that ensures all equipment
meets industry standards. Each system is
tailored to the needs of the business
location, market, and customer. ECO
Green products are in operation all over
the world.

Spotlight
■Continued from Page 4

China’s rubber machinery
market bounces back in 2013

According to Global and China
Rubber Machinery Industry Report for
2014-2017, it is projected that the mar-
ket size of rubber machinery in China
will reach $4.07 billion. Fueled by the
rise in tire investment, the rubber
machinery industry in China, following
a downturn in 2012, showed a strong
rebound in 2013, with the revenue for
the year hitting $2.3 billion, up 36.5 per-
cent from a year earlier. And the revenue
accounted for 48.6 percent of the global
total, rising 8.2 percentage points com-
pared with 2012.

In the future, with the rapid growth
in the production and total ownership of
automobiles in China, the supporting tire
market will present a rapid development,
thus giving an impetus to the rapid
growth of the revenue from the rubber
machinery industry in China. What’s
more, the global leading tire manufactur-
ers will speed up the establishment of
factories in China, which would drive
the demand for tire exports, thereby fur-
ther expanding the market demand for
the rubber machinery in China.

In 2013, the top five rubber machin-
ery enterprises in China by the revenue
from rubber machinery business were
respectively MESNAC, Dalian Rubber &
Plastics Machinery, Yiyang Rubber &
Plastics Machinery Group, Tianjin Saixi-
ang Technology and Guilin Rubber
Machinery, the same ranking with that of
2012. And their revenues from rubber
machinery business were $405 million and
$193.4 million, $134.9 million, $127.9
million, and $81.9 million, respectively, up
30.8 percent, 7.0 percent, 38.2 percent,
49.2 percent and 6.0 percent, separately,
on a year-on-year basis.

Among the top five, however,
Yiyang Rubber & Plastics Machinery
Group and Guilin Rubber Machinery are
the subsidiaries of China National
Chemical Equipment Corp.(CNCE),
which also holds Fujian Sino-Rubber
Machinery Co., Ltd., a third subsidiary
specializing in rubber machinery busi-
ness. In addition, vulcanizer and internal
mixer series, manufactured by CNCE,
are sold under the two Chinese brands of
“Lichuang” and “Double-Wheel.”

Sheerin joins RMA as director
The Rubber Manufacturers Associa-

tion (RMA) has hired John Sheerin as
director, end of life tires, to fill the role
served by Michael Blumenthal, who will
retire this summer. Sheerin joins RMA
from Bridgestone Retail Operations, LLC
where he was environmental director since
2008. He joined BSRO as an environmen-
tal manager in 1995. At Bridgestone,
Sheerin directed the company’s environ-
mental activities, programs and systems.
He worked on the creation and implemen-
tation of the company’s spent tire program
and recycling initiatives.

Sheerin also has actively participated
on RMA member committees on Bridge-
stone’s behalf since 2002. Sheerin has a

B.S. in Civil Engineering and an M.S. in
Environmental Engineering from Illinois
Institute of Technology and a law degree
from Chicago Kent College of Law.

Sheerin will be responsible for rep-
resenting RMA on matters regarding
scrap tire generation, processing and end
uses in the U.S.; promote environmen-
tally and economically sound uses for
scrap tires; educate stakeholders, public
officials and the public about proper
scrap tire management; participate in
industry coalitions and; conduct
research, collect data and publish reports
about scrap tire management and end-
uses in the United States.



artificial turf business and did that for
several years,” Daughtrey said. “That’s
kind of winding down.”

More recently, the molded products
industry has begun consuming recycled
rubber. Molders mix rubber and plastic
together and extrude the material into
products such as rot-resistant planks for
use in the flooring of horse and cattle
trailers. Daughtrey also sells recycled
rubber to companies that make it into
durable spacers to put between joints in
cement structures. 

The rubberized asphalt business still
looks promising. Recycled rubber addi-
tives have long been known to give
asphalt roads greater durability and are
safer for motorists to drive on than com-
parable materials. More recently, the
polymers that compete with recycled
rubber for use as asphalt additives have
become more expensive, making recy-
cled rubber more competitive. However,
state highway departments have been
slow to accept rubber-modified asphalt.

“We’re looking toward rubberized
asphalt again, but the state of Oklahoma
has not decided to use it yet,” Daughtrey
said. The company does sell some mate-
rial to another company that regrinds it
into smaller particles and sells it to the
Texas highway department for use in
asphalt, he said.

Four D processes approximately
three million tires per year, and Daugh-
trey said they would like to do more.
“We can’t get enough tires,” he said.
“We have to supplement production
from several of our competitors.” Part of
the problem is logistics – Four D doesn’t
have a large enough fleet of trucks.
However, Daughtrey also said the supply
of tires in the region is not excessive
compared to the capacity of recyclers or
the needs of markets for recycled tires.
He speculated that the new Genan plant
might be able to import tires from
Europe or other markets in order to uti-
lize its capacity.

Rather than added capacity, Daugh-
trey said rubber recyclers would benefit
from having more information about the
ingredients tire manufacturers use to cre-
ate their products. “If we had some indi-
cation of what they’re putting in these
tires, it would help us tremendously,” he
said. However, tire makers guard the
materials for their tires very closely, so

recyclers are usually in the dark about
what is included in the tires they are
recycling.

This has caused problems in the
past when, for instance, tire makers
began adding Kevlar fibers without
informing recyclers. “We had to find out
the hard way that they were putting
Kevlar in these tires,” Daughtrey said.
The Kevlar synthetic fiber tended to
cake and clog sensitive precision recy-
cling machinery, he explains. 

Similarly, when tire manufacturers
began selling tires that contained sealant,
they were found to be impossible to
process using existing machinery. “I have
a stack of a couple thousand of those that I
can’t run through,” Daughtrey said.

In a plant like Four D’s, which
processes 12,000 lbs of tires per hour,
there isn’t time to inspect each individ-
ual tire to find out what it’s made of, he
said. “If we had some indication of what
they’re putting in these tires, it would
help us tremendously,” he said. For the
moment, however, Daughtrey said recy-
clers were having no success getting
information on tire ingredients.

There has also been little recent
change in other key elements of the tire
recycling industry, such as regulation.
Blumenthal said states are tightening up
permitting and hauling requirements, but
not much else is happening in regard to
regulation. And, while laws requiring
manufacturers to take responsibility for
disposal of end-of-life products are com-
mon in Europe, he said such legislation
has not gotten anywhere in the United
States.

So for the moment, the entry of a
fresh competitor in the U.S. tire recy-
cling industry is among the biggest news
in the field. Genan said it serves the
same markets as existing recyclers,
including artificial turf, playgrounds,
sports tracks, asphalt roads, building
products, flooring, and injection molded
products. However, the company also
said that in the next two years its new
Houston plant will begin producing very
fine cryogenic rubber powder as well as
de-vulcanized rubber that can be used in
place of virgin rubber.
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Cooper Tire to receive R&D consultation with NASA
Members of the Cooper Tire &

Rubber Company technology team
were among a select group of compa-
nies invited to the University of Toledo
to consult with scientists and engi-
neers from NASA Glenn Research
Center in Cleveland. A second Cooper
team will travel to NASA Glenn
Research Center for a similar consul-
tation with subject matter experts.

The consultations are being pro-
vided to manufacturing companies
who applied for the opportunity to

receive up to eight hours of no-cost
consulting from the NASA experts to
bring new insights into technical chal-
lenges and opportunities the compa-
nies are experiencing. Cooper applied
for and was qualified to receive assis-
tance with two projects – one focusing
on development of a coating for tire
molds and the other on RFID
technology.

“NASA has some of the best
minds in the world who have devel-
oped all types of innovations; not only

those related to the exploration of
space. Cooper is pleased to have been
selected to tap into the brainpower,
research capabilities and resources of
NASA as we continue to improve our
operations and products,” said Chuck
Yurkovich, Cooper’s vice president,
global research and development.

Companies that applied for the
consulting time submitted detailed
statements of the needs to be
addressed with their projects and also
estimated an economic impact. Cooper

is one of 16 area companies receiving
consulting through the NASA Road-
show, a program which is in its second
year. In Northwest Ohio, NASA is
partnering with The Lucas County
Economic Development Corporation,
Toledo Regional Chamber, The Uni-
versity of Toledo and the Toledo Com-
munity Foundation in partnership with
MAGNET, the Northwest Ohio MEP
and the Ohio Development Services
Agency.

Rubber markets
■Continued from Page 1

eliminating the threat of the fire reignit-
ing. Over 12,000 tires were transported
to a recycling facility. Approximately
8,000 cu.yds. of material that were not
suitable for recycling but were deter-
mined to be non-hazardous were left on
the site and covered with clean soil. The
EPA will remain on site to complete
cleanup operations.

While this site is not on the national
Superfund list of the most contaminated
hazardous waste sites, the work at the
Integrated Waste Management Tire site
was conducted under the authorities pro-
vided by the Superfund law. The Super-
fund program operates on the principle
that polluters should pay for the
cleanups, rather than passing the costs to
taxpayers. The EPA is currently search-
ing for parties legally responsible for the
contamination at the site in order to hold
them accountable for the costs of the
investigation and cleanup. The EPA has
spent about $400,000 on the cleanup.

Tire fire
■Continued from Page 1

Hexpol Compounding, a provider of
elastomer compounds, has integrated Rob-
bins LLC into the Hexpol family. Robbins
LLC is a manufacturer of envelopes and
curing tubes for tires, as well as a rubber
compounding company. 

During the past year, Hexpol’s
NAFTA integration team introduced Rob-
bins LLC business lines to appropriate
Hexpol locations, merged the sales teams
from both companies, implemented finan-
cial controls and cost reductions and
adjusted inventory levels to reflect the new
business model and better serve Hexpol
and Robbins customers.

Under the leadership of new manag-
ing director Christopher Poirier, the Rob-
bins Muscle Shoals, Alabama, facility
recently completed its initial ISO 14001
Environmental assessment and was named
Hexpol’s “Most Improved Facility.”

Building on this success, the Robbins
LLC brand within Hexpol recently devel-
oped a specialized tire market sales team
to focus on multiple aspects of serving the
tire industry.

Hexpol finishes
integration of
Robbins LLC

What did the busy port master say to the rowdy pirates who wanted to dock?
“I don’t have time for your ship!”



12,473 Hours
Throat: 34” wide

Box: 25’
Shear force: 1,108 NT

Five 100 HP Motors (special wound to run up 150 HP)
17-27 TPH

Conveyers:
Karl Schmidt all installed new in 2005

First conveyer is a shaker. 4’ wide x 25’ long.
Second Conveyor  4’ wide x 26’ long

Third conveyor a radial stacker  4’ wide x 60’ long. 
Height of discharge 22’ 10” 

En�re System Priced at $799,000.00

2005 Harris GS 1100 Guillo�ne
Shear/Baler/Logger

with 3 Conveyors

DADE Capital Corp.

800-823-9688
Perrysburg, OH

“New Old Stock”
Delivered new and never installed

12 Cubic yard hopper
48” x 45’ discharge conveyor

25 HP drive rated for 50 to 75 tons per hour
Absorbs material surges and delivers an even, metered 
material flow to the Non-Ferrous System for superior 

metal recovery.

$97,500.00

Wendt Tumble Back Feeder
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