
Philadelphia Mayor Michael A.
Nutter announced that Philadelphia is
now the largest city on the East Coast of
the United States to move to citywide,
single stream recycling. All Philadel-
phia residents are now allowed to put all
recyclables into one bin - any bin. 

“Single stream recycling has
proven so effective in increasing the
amount of recyclables collected, and we
will build upon that success as we
expand citywide,” said Mayor Nutter.

The upcoming switch from ana-
log to digital television at the start of
next year may increase the amount of
electronics dumped in landfills in the
United States.

The numbers are staggering.
Consumers are expected to get rid of
43.5 million television sets this year,
41.9 million in 2009 and 34.3 million
in 2010, according to a consumer
electronics trade group. But what
will happen to these old televisions is
hotly debated. 

On one side are the environmen-
talists. Electronic waste is already the
fastest growing portion of the waste
stream, says Barbara Kyle, national
coordinator of the Electronics Take-
Back Coalition in San Francisco. She
says the transition to digital televi-
sions starting next year will only lead
to a faster pace of consumers dump-
ing old units.

On the other side is the $161 bil-
lion United States consumer elec-
tronics industry. “There’s never been
a proven link between the purchase
of a new television and the removal

of an old one,” says Parker Brugge,
vice president of environmental
affairs and corporate sustainability
at the Consumers Electronics Asso-
ciation in Arlington, Virginia. 

Kyle strongly disagrees. “I
think we’re in for a pretty rude
awakening when a lot of people in
February 2009 wake up and aren’t
able to watch television,” she says.
“I think we’ll see a spike in the
number of televisions going into the
trash sometime around February.”

This could lead to health haz-
ards, Kyle says, because televisions
contain hazardous materials. Older
televisions with tubes contain
between four and eight pounds of
lead. Most new flat-panel televi-
sions contain less lead but the tele-
visions have more mercury. Just
1/70th of a teaspoon of mercury has
the potential to contaminate 20
acres of a lake, making fish unfit to
eat.

Kyle expects most old televi-
sions to go to landfills. “Sadly this
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Switch to digital televisions expected 
to increase electronic recyclers’ workload

by Brian R. Hook

Computer monitors are dismantled manually by employees at EPC, Inc.’s plant in Earth City,
Missouri.

Keystone Pipeline expansion to serve
the United States Gulf Coast.  Page A3

China imports at highest level since
August 2007.  Page A19

E-waste legislation expands in the
United States.  Page A12

Biofuel cells provide long-lasting power,
potential military uses.  Page B1

Georgia Power cracks down on
copper theft.  Page A18

Cellulosic ethanol facility to be built in
Michigan.  Page B5

Continued on Page 4
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Discarded televisions need 
to be diverted from landfills

Philadelphia moves
to single stream

Scrap coalition forms to unite
against global trade barriers

As steel scrap prices reach record levels
of more than $600 per ton and with United
States scrap exports steadily rising, a group
of steel scrap-using industries has formed the
American Scrap Coalition and urged imme-
diate governmental action to remove global
barriers to trade.

The United States steel scrap processing
and consuming industries are facing a steel
scrap export crisis. Steel scrap exports from
the United States have tripled since 2000,
rising from 6.3 million tons in 2000 to more
than 18 million tons in 2007. Scrap exports
have surged to a variety of countries, includ-
ing Turkey, Taiwan, Malaysia, Thailand,
India, Egypt, Greece, Hong Kong, Pakistan,
Indonesia, Japan, Italy, Vietnam, Bangladesh
and Colombia. China and Korea also remain

Continued on Page 4

United States exports
tripled in recent years



The Enviro-Rack
Auto Fluid Removal & Dismantling Station

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 
system on the market comes close to the Enviro Rack. Meet EPA and State level regulations 

concerning fluid removal. The Enviro Rack is totally air operated. There are no 
gasoline or electric motors that could create a spark. The 

Enviro Rack is a safe system. Complete fluid removal in less 
than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:

Options:
Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.



TransCanada Corporation (TransCanada), on
behalf of the Keystone Pipeline partnerships (Keystone)
between TransCanada and ConocoPhillips, announced
plans to expand the Keystone crude oil pipeline system
and provide an additional capacity of 500,000 barrels
per day from Western Canada to the United States Gulf
Coast in 2012. The expansion is expected to cost
approximately US$7.0 billion. When completed, the
expansion will increase the commercial design of the
Keystone Pipeline system from 590,000 barrels per day
to approximately 1.1 million barrels per day and result
in a total capital investment of approximately US$12.2
billion.

Plans to expand to the United States Gulf Coast
follow successful negotiations with several prospective
shippers who have agreed, subject to regulatory
approvals, to make shipping commitments of approxi-
mately 300,000 barrels per day for an average term of
18 years during a binding open season. In addition,
prospective shippers have also agreed to commit anoth-
er 35,000 barrels per day to Wood River and Patoka, Illinois during a future open
season expected in the third or fourth quarter of 2008. With these commitments,
Keystone has now secured long-term commitments for approximately 830,000 bar-
rels per day for an average term of 18 years. These commitments represent approxi-
mately 75 percent of the commercial design of the system.

“The Keystone expansion will be the
first direct pipeline to connect a growing
and reliable supply of Canadian crude oil
with the largest refining market in North
America,” says Hal Kvisle, TransCanada
president and chief executive officer.
“The Keystone Pipeline will be con-
structed and operated as an integrated
system with delivery points in the United
States Midwest and Gulf Coast.”

The Keystone expansion includes an
approximate 3,200-kilometer (1,980-
mile), 36-inch crude oil pipeline starting
at Hardisty, Alberta and extending south
to a delivery point near existing terminals
in Port Arthur, Texas and, subject to ship-
per support, will include an additional
approximate 80-kilometer (50-mile)
pipeline lateral to the Houston, Texas
area. With the addition of incremental
pumping facilities, the Keystone Pipeline
system could be further expanded from
1.1 million barrels per day to 1.5 million
barrels per day.

During the binding open season, Keystone will
seek additional shipping commitments from interested
parties. Once Keystone completes the open season
process, it will proceed expeditiously with the neces-
sary regulatory applications in Canada and the United
States for approvals to construct and operate the pro-
posed facilities. Construction of the facilities is antici-
pated to commence in 2010, following the receipt of the
necessary regulatory approvals. As a result, the majori-
ty of the US$7.0 billion in additional capital investment
required to expand Keystone to the Gulf Coast is
expected to be made between 2010 and 2012.

Certain parties who have agreed to make volume
commitments to the Keystone expansion have an option
to acquire up to a combined 15 percent equity owner-
ship in the Keystone partnerships.

TransCanada is responsible for developing, con-
structing and operating the Keystone pipeline and has
initiated outreach activities with key stakeholders
including local communities and landowners along the
expansion route. It is expected that deliveries to Wood
River and Patoka, Illinois will commence in late 2009.
Deliveries to Cushing, Oklahoma are expected to com-
mence in late 2010 and deliveries to the Gulf Coast are
expected to begin in 2012.

During the binding open season period, which
expires at noon (Mountain Time) on September 4,
2008, TransCanada, on behalf of Keystone, will accept

binding bids from parties for firm transportation capacity for transportation of crude
oil from Hardisty, Alberta to Port Arthur or Houston, Texas. The Keystone expansion
project web page, www.transcanada.com/keystone/kxl.html, provides additional
information about the project, including a summary of the open season documents
and a map of the proposed pipeline corridor.
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Keystone Pipeline expansion project
set to serve the United States Gulf Coast
An additional 500,000
barrels of oil planned 
from Canada per day
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for someone special today.
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among the top five destinations of scrap
exports.

Meanwhile, United States scrap
imports in 2007 decreased 23 percent
from 2006, from 4.8 million tons to 3.7
million tons, as numerous countries have
erected trade barriers to restrict steel
scrap trade and maintain their scrap for
domestic use.

“Steel scrap trade does not occur on
a level playing field,” said Alan Price,
president of the new American Scrap
Coalition and a partner at Wiley Rein
LLP in Washington, which serves as
counsel to the Coalition. “More than 20
countries, including Brazil, Russia, India
and China, have enacted a series of bar-
riers to scrap trade in order to protect

their domestic steel industries.” These
barriers on exports are distorting trade in
steel scrap, Price said, thereby raising
scrap prices in the United States market.
United States steel scrap prices have
surged to unprecedented levels, from
less than $100 per ton in 2002 to more
than $600 per ton today. This has led to
serious and growing concerns about
domestic scrap availability.

In response, industry associations
representing more than 1500 steel scrap
consuming companies have announced
the formation of the American Scrap
Coalition, and are calling on Congress,
the United States Trade Representative
and the Commerce Department to imme-
diately address scrap trade barriers.

“Many of our major trading partners
maintain restrictions on their scrap
exports, through quotas and other export
restrictions,” said Thomas Danjczek,

president of the Steel Manufacturers
Association. “Our government should
work immediately to remove these barri-
ers, using any and all means available.”

The American Scrap Coalition has
identified several priority issues:

•Identify and remove barriers to
trade in steel scrap, which hinder United
States companies and global competi-
tion;

•Ensure that scrap exports are not
permitted as an easy way around state,
federal, and international environmental
obligations; and

•Consider actions by Congress, the
Commerce Department and the Office of
the U.S. Trade Representative to remove
trade barriers.

Sharp price increases and the poten-
tial for scrap shortages are having signif-
icant effects on important manufacturing
sectors of the United States’ economy.
The rising cost and decreasing availabil-
ity of steel scrap impacts all manufactur-
ers, buyers and consumers of steel scrap.
If actions are not taken to open markets
abroad, the United States needs to con-
sider taking more aggressive actions.
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Electric
220 single-phase or 3-phase power 
Magnetic Separator

Shear Bar for Cutting Aluminum
Produces 35 lb. Briquettes
Bales are 10” x 14” x 16”

CALL FOR

MORE DETAILS!

The RD10 can make A N Y O N E
a profitable recycler.

Magnetic Separator • Produces briquettes up to 20 lbs.

Patent #6,543,343,132

Portable
Gasoline powered
Conveyor fed
Shear bar capable

“Philadelphia’s growing number of recy-
clers now have the freedom to use any
hard sided bin for all their recyclables,
as long as it has the word RECYCLING
on it.”

With the program in place city-
wide, Philadelphia is now the largest city
on the East Coast to have single stream
recycling. Since the project began in
2006, recycling is up 35% in sections of
the city with single stream. A total of
540,000 Philadelphia households are
now able to place steel and aluminum
cans, glass jars and bottles, newspapers,
paper items such as food boxes, cata-
logs, magazines, and junk mail, card-
board and #1 and #2 plastics in the same
container. Residents should check the
bottom of plastic containers for the num-
ber to see if the item is acceptable. Resi-
dents may continue to use their blue
recycling bins for curbside collection.
Should one bin not be enough to hold all
recyclables, residents may add another
container and place a sticker on it or
mark it “recycling.” 

Philadelphia
Continued from Page 1

New coalition
Continued from Page 1

Allied Waste Industries, Inc. and
RecycleBank have announced a partner-
ship to launch a nationwide recycling
incentive program.

This partnership has the potential to
bring together Allied Waste’s seven mil-
lion residential customers with Recycle-
Bank’s incentive program that enables
households to earn rewards in the form of
RecycleBank points for recycling. House-
holds can redeem RecycleBank Points for
gift cards, gift certificates and discounts to
more than 400 national and local retailers
across the country. 

Participating retailers include Bed
Bath & Beyond, Coca-Cola, CVS/pharma-
cy, Dunkin’ Donuts, Evian, IKEA, Kraft
Foods, Target.com and Whole Foods,
among others. Participants can also con-

vert their rewards into donations for select
charitable organizations. To date, over 100
million points have been awarded.

Currently, only consumers within
nine Northeastern and Midwestern states
have access to the RecycleBank program.
Yet Allied Waste’s national footprint will
allow for potentially millions of addition-
al residents from around the country to
benefit. 

By the end of 2009, Allied Waste and
RecycleBank hope to add at least one mil-
lion new residential customers to the pro-
gram. Doing so could translate into an
additional 800 million pounds of garbage
being diverted away from landfills and
into recycling centers every year. Plans
include customization for commercial and
industrial customers in the near future.

Participation in the program is sim-
ple. Customers are assigned an RFID
(radio frequency identification) that is
imbedded in their RecycleBank cart, in
which they are encouraged to recycle all
paper, plastics and metal — with no sort-
ing necessary. In each community, Allied
Waste picks up and weighs the recyclables
collected. RecycleBank Points are then
awarded to the community for each pound
of recyclable materials, with the total
amount evenly divided among all partici-
pating customers.

The Allied Waste-RecycleBank part-
nership will be launched in Dallas/Ft.
Worth, Los Angeles and Minneapolis/St.
Paul. It is expected that the program will
expand to the remaining markets across
the country during early 2009.

Allied Waste partners with RecycleBank 



entrants because of the
high-quality designs and
as a result, awarded Hon-
ourable Mentions to two
additional teams; RVTR
of Toronto, Canada, led
by Kathy Velikov and
Paul Raff, and Australian
firm, Bligh Voller Nield
(BVN) Architecture, and
its team members Chris
Clarke and Joel Kelder.
Each team will receive a
€3,000 prize.

Living Steel chose to
change the format of the
2008 competition, bring-
ing all 12 teams together
in Helsinki, Finland, at
Historic Suomenlinna for
presentations to the Jury. 

The participants
watched from the audi-
ence as each team pre-
sented their design con-
cepts and discussed their approaches with the Jury.

As the Jury entered deliberations at Hvitträsk, the 24 architects who made up the
finalist teams were divided into four groups and tasked in a Design Charrette with mas-
ter planning for the community. Mark Verdier, Professeur à l'Ecole Nationale Supérieure
d'Architecture de NANCY, conducted a presentation on considerations for community
planning. The groups were briefed on the Cherepovets development requirements and
then given a day and a half to develop the community’s master plan. To select the win-
ning group, each team voted for one of the three other teams. The winning group which
includes: Daniel Jenkins, ECD Architects, UK; Lourenço Gimenes, FGMF Arquitetos,
Brazil; Pekka Pakkanen, Huttenen-Lipasti-Pakkenen Architects, Finland; Philip Wells,
Hugh Broughton Architects, UK; Vimal Jain, ARCHITECTURE PARADIGM, India;
and Fabio Cibinel, modostudio, Italy, will share a €24,000 Architects Prize.

Each team receives a €3,000 honorarium for participating in the competition, as
well as their travel expenses to Helsinki paid by Living Steel.

Living Steel announced the winners
of its 3rd International Architecture Com-
petition for Sustainable Housing, which
presented architects with the task of creat-
ing energy efficient, single-family,
detached housing that minimizes climate
change emissions and can withstand
extreme temperatures yet is affordable to
build and buy.

Australian firm, Peter Stutchbury
Architects, represented by Peter Stutch-
bury and Richard Smith, was selected as
the winner for extreme housing in Chere-
povets, Russia, receiving the Jury Prize of
€50,000. 

The design was selected for its inno-
vative approach and its awareness of local
environmental and community require-
ments. The Jury’s report stated; “Peter
Stutchbury Architecture’s scheme repre-
sents the kind of thinking the Living Steel
competition is meant to inspire, offering a
more considered, thoughtful and larger
trajectory to the project brief require-
ments. It was the most memorable of all
of the schemes offered in the competition,
and the Jury made a majority decision to
select it as the winning scheme for the 3rd
International Architecture Competition for
Sustainable Housing. It is radically differ-
ent and has a very imaginative under-
standing of the landscape theme, and the
suggested neighborhood plan provides an
incredible playing field for children and a
park-like setting for the community.” 

The Jury was hard pressed to select
only one winner from a number of
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RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL 
518-424-1168

fax 518-233-0006
www.RecyclingFurnaces.com

• Full EPA compliance guaranteed.

• Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

Hi Efficiency Hi Efficiency 
Sweat FurnaceSweat Furnace

US Furnace’s MAX-4000US Furnace’s MAX-4000

Customers report that charges 
of 50% recovery material are 
producing 1,250 to 1,500 lbs. 
metal out per hour at a cost of 

$0.03 per pound for fuel.

Get the
most efficient
sweat furnace
on the market!

The Jury Prize for extreme housing in Cherepovets,
Russia was awarded to Peter Stutchbury Architects,
Australia. Pictured are Peter Stutchbury, left and
Richard Smith, competition team members.

Winners chosen for international
sustainable housing competition 

JURY PRIZE FOR EXTREME HOUSING 

IN CHEREPOVETS, RUSSIA, FIRST PRIZE

Peter Stutchbury Architects, 
Australia.

Top Awards

ARCHITECTS PRIZE FOR MASTER 

PLANNING (DESIGN CHARRETTE)

Daniel Jenkins, ECD Architects, 
United Kingdom
Lourenço Gimenes, FGMF 
Arquitetos, Brazil
Pekka Pakkanen, 
Huttenen-Lipasti-Pakkenen 
Architects, Finland
Philip Wells, Hugh Broughton 
Architects, United Kingdom
Vimal Jain, ARCHITECTURE 
PARADIGM, India
Fabio Cibinel, modostudio, Italy

Peter Stutchbury Architects’ design.



MattCanada is committed to
improving the environment and it is
willing to train potential competitors for
free in order to do accomplish that. 

According to founder and president
Abdul Erdem, MattCanada receives
many calls for advice from companies
and municipalities in Australia, the Unit-
ed Kingdom, Ireland, France, and other
countries.

Many new recycling companies
fail, but Erdem is happy if they succeed.
“Mattress recycling, however, takes time
and knowledge and patience. If people
are thinking of getting into this business
to become millionaires, forget about it.”

Based in Montreal, the company
processes 20 to 25 percent of the mat-
tresses going out of service in its region,
and it dismantles between 500 and 1,000
mattresses a day. In the past four years,
it dismantled 250,000 mattresses –
recently moving to automation.  

Although it also recycles couches,
clothing, appliances, and other materi-
als, mattresses constitute 90 percent of
the volume handled. About 30 percent of
each mattress is polyurethane, says
Erdem, and MattCanada recycles 80,000
pounds of polyurethane every month. It
cannot recycle straw mattresses or mat-

tresses that are waterlogged, nor can it
recycle any polyurethane attached to
metal.

MattCanada charges approximately
$10 for each mattress accepted, while a
landfill tip fee is about $5. Most compa-
nies, however, don’t hesitate to pay a lit-
tle more to help the environment. “If the
big companies are willing.” says Erdem,
“anything is possible.” 

Some entities, mainly individuals,
still send their mattresses to the landfill
to save money. “With no regulations,”
Erdem points out, “it’s tough to compete
with that.” He can foresee the day, how-
ever, when Quebec will pass laws
requiring that many more things be
recycled.

MattCanada has earned the trust of
their clients. Unlike in the United States,
it is illegal in Canada to renovate mat-
tresses. MattCanada destroys most mat-
tresses on the day they arrive, and they
have security measures in place to guard
against theft. Manufacturers know that
any mattresses they send to MattCanada
will not be rebuilt.

For more information on mattress
recycling, contact the International
Sleep Products Association by visiting
their website: www.sleepproducts.org.

PHOTO COURTESY OF MATTCANADA
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Mattress recycling 
is strong in Montreal

Stacked mattresses are stored until ready to be processed for recycling by
MattCanada.

Current Canadian law makes it
illegal to renovate old mattresses

If #2 pencils are the most popular, are they still #2? 



is still legal in a lot of states,” she says,
noting that only ten states have banned
e-waste from landfills.

“More people understand that e-
waste shouldn’t go in the trash, but find-
ing a good recycling option is a chal-
lenge. Some people are just hanging
onto old televisions,” she says, adding
that a lot of unwanted televisions will be
left in basements, garages and in storage.

Brugge, with the consumer elec-
tronics trade group, agrees that more
people are hanging onto old televisions.
But he does not expect an increase in the
number of old televisions thrown in the
trash as a result of the switch to all digi-
tal broadcasting in February.

Brugge says most of the old televi-
sions will be moved into a different
room of the house or put to different
uses by consumers, like watching DVDs
or playing video games.

The switchover also will not impact
that many people, he says, pointing out
that only 12 percent of households rely
exclusively on over-the-air broadcasting.
Cable and satellite subscribers do not
need to convert to a digital television to
receive signals. Of those that rely on
broadcast signals, 48 percent of the
households expect to buy a digital con-
verter box to continue to receive broad-
casts, according to recent survey results. 

Research by the trade group also
shows 95 percent of the televisions con-
sumers plan to remove from their homes
in the next three years will be sold,
donated or recycled.

The U.S. Environmental Protection
Agency (EPA) is not taking a stand on
whether more televisions will be sent to
landfills because of the switchover from
analog to digital. “We are unable to pre-
dict how many televisions will enter the
waste stream because of the digital tran-
sition,” says Roxanne Smith, a press offi-
cer in Washington, D.C. with the EPA.

Regardless of the switch, the EPA
estimates that 82.7 million televisions
will enter the waste stream between

2008 and 2010. Roxanne says continu-
ous changes in technology are spurring
faster conversion rates, irrespective of
the analog to digital transition.

To prevent additional televisions
from entering the waste stream, the EPA
encourages consumers to extend the life
of over-the-air analog televisions by sub-
scribing to a paid television service or
connecting it to an analog-to-digital con-
verter box. The EPA is also working
with television manufacturers and retail-
ers to increase recycling options for
those consumers who choose to pur-
chase a digital television and wish to
donate or recycle the old television.

Smith cites a recycling program ini-
tiated by Best Buy. The retailer will
remove unwanted televisions for recy-
cling when a new set purchased at Best
Buy is delivered.

“Recyclers may benefit from the
push to increase public awareness of
recycling opportunities in preparation
for the digital transition,” Smith says.
She says recyclers need to remain
adaptable to a changing environment.
“Rapid product innovation is likely to
continue. Recyclers will face a continu-
ally changing stream of materials,” she
says. 

Dave Beal, vice president of recy-
cler EPC, Inc. in St. Charles, Missouri,
is already seeing more televisions. EPC,
which recycles mostly computers, recy-
cled around 80,000 pounds worth of tel-
evisions last year. Beal expects that
number to double this year. 

Beal says more education is needed
to get consumers to recycle. “All of the
television spots that are running talk
about converter boxes. None of them
talk about how to recycle old televi-
sions,” he says, adding that recyclers
could advertise to capitalize on the
switchover.

Education alone is not the answer,
says Kyle with the electronics recycling
advocacy group. She says that more reg-
ulation is needed. “The television indus-
try needs to step up and take back tele-
visions and make sure they recycle
responsibly,” Kyle says.

“Clearly they are not doing it on
their own. So, we strongly support legis-

lation. We’ve seen what happens with
voluntary efforts, and it’s not much,”
Kyle says.

Out of the entire television industry,
only Sony is taking back televisions, she
notes. Sony launched its program last
year. It takes back any products with
Sony’s name on it at Waste Manage-
ment Recycling America eCycling cen-
ters throughout the country. 

Twelve states plus New York City
have already passed take-back laws.
California also has a take-back program,
but it is funded by consumer fees, not
manufacturers. 

Brugge, with the trade group repre-
senting electronics manufacturers, says

a shared responsibility would work bet-
ter than forcing manufacturers to recy-
cle.

“Retailers and governments not
only have the best access to consumers,
they also have the infrastructure neces-
sary to facilitate the easy collection of
recyclables,” he says.  

Brugge says a national framework
for electronics recycling would elimi-
nate confusion. “While we are not typi-
cally in favor of increased regulation, in
this particular case, a national frame-
work for electronics recycling is much
preferred over the current patchwork of
state and local regulations on electron-
ics recycling,” Brugge says. 
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2008 Chevrolet C5500 with a 21’ 
Vulcan aluminum 10 series, 8.1 
gas, Allison automatic, power W/L, 
cruise,tilt, AM/FM/CD, 19,500GVW, 
keyless entry, air ride seat, remote 
mirriors, chrome bumper, REMOV-
ABLE RAIL, 8,000lb winch, inde-
pendent hydraulic wheel lift, 138” 
CA, solid rail, 48” toolbox w/SS 
door, galvanized, sub frame, 
upper/lower work lights, SS 
simulators, pylon, L-ams, $52,500

2008 Chevrolet W5500hD with 
a 21 Vulcan steel 10 series carrier, 
Isuzu diesel 205hp, 6-spd Aisin 
transmission, 19,500 GVW, PWR 
W/L, tilt, block heater 144” CA, 
heated mirrors, chrome grill 
EXHAUST BRAKE, 48” toolbox 
w/SS door, LED lights, solid rail, 
upper/lower work lights, L-arms, 
SS simulators, pylon, winch lights, 
SOLID RAIL, $59,500

ALL CHASSIS AND BODY MAKES AND MODELS AVAILABLE,
INCLUDING INDUSTRIAL CHASSIS AND BODIES

VISIT US AT www.lynchtruckcenter.com 
CALL US AT 1-888-538-0800

Towing & Recovery

29000 Sharon Lane Waterford, WI 53185

AWESOMEFUELMILEAGE!

2008GASAUTO!

Televisions
Continued from Page 1

Pennsylvania DEP awards tire pile cleanup
to Entech — 300,000 slated for disposal

The last of 6 million tires that once
marred a Columbia County property and
threatened surrounding communities will
be removed by this fall under a contract
awarded recently by the Department of
Environmental Protection (DEP).

Entech, Inc. will process and remove
the last 300,000 tires from the Starr prop-
erty in Greenwood Township. The com-
pany worked at the site in 2007, having
processed and removed approximately 1
million tires for beneficial reuse.

The $447,000 contract requires
Entech to remove the remaining tires
from Area C of the Starr tire pile, as well
as a few hundred heavy equipment tires
elsewhere on the property. The work
began in May to prepare Area C and the
tires for processing and removal.

The tires are scheduled to be
processed on-site beginning in early July.

Entech, of White Pigeon, Michigan, will
use a shredder to cut each tire into 6- to
12-inch pieces. The pieces will then be
transported via tractor-trailers to various
locations for beneficial reuse.

The tires should be removed and the
site re-vegetated by the end of September.

Last October, McGinty announced
that North East and Central Rail Trans-
portation LLC was the apparent low bid-
der for the tire removal, but the company
was unable to fulfill the contractual
requirements.

In 1987, the commonwealth issued
an administrative order requiring the
property owners, Max and Martha Starr,
to stop accepting tires and provide an
estimate of the number of tires at the site.
After subsequent orders and appeals by
the owners, the Starrs and DEP finalized
terms of a legal agreement in March 2004

to clean up the 6 million tires that accu-
mulated on the property.

Aside from a $400,000 civil penalty
for failing to remove the waste tires, the
Starrs also had to relinquish operational
control of the pile to DEP, but maintain
liability insurance. Once all tires have
been removed, the Starrs must sell the
properties and give the proceeds to DEP.

Waste tire piles have plagued states for
decades.

The Hawaii State Department of
Health (DOH) Solid and Hazardous Waste
Branch has signed a Settlement Agreement
with Reynolds Recycling, Inc. for viola-
tions of Hawaii’s Deposit Beverage Con-
tainer (DBC) law.

DOH assessed a total penalty of
$42,279, of which $20,039 has been paid.
Reynolds must complete three Supple-
mental Environmental Projects (SEPS),
which include completion of a training
video for use by certified redemption com-
panies, conducting a Mystery Recycler
Program, and implementing an Aban-
doned Cart Removal Program. Reynolds
will be credited for a total of $22,400 for
the successful completion of these SEPS.

Reynolds has admitted responsibility
for all violations stated in the enforcement
case. Non-compliance will subject
Reynolds Recycling to stipulated penalties
of $1,000 per day.

Hawaii settles with
Reynolds Recycling



The United States Environmental
Protection Agency (EPA) Region 5
announced an agreement with Dow
Chemical Co. that requires the company
to clean up dioxin contamination in the
Riverside Boulevard neighborhood of
Saginaw, Michigan. Construction work
in this neighborhood on the Lower Tit-
tabawassee River began in late July and
is expected to continue through the fall.

EPA data shows unacceptably high
levels of dioxin contamination in yards,
the unpaved Riverside Boulevard road-
way and in the interior of some homes.

Last April, EPA took soil samples at
the residential properties following dis-
cussions and consultation with the
Michigan Department of Environmental
Quality and the Michigan Department of
Community Health. 

The new agreement includes the
excavation of residential yards, then
backfilling with clean soil, interior
cleaning of the homes involved, and
remediation of all unpaved surfaces on
Riverside Boulevard.

Dow’s Midland facility is a 1,900-
acre chemical manufacturing plant.
Dioxins and furans are byproducts from
manufacturing chlorine-based products.
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Dow Chemical to clean up dioxin
contamination of a Saginaw neighborhood

RecycleBank™, a rewards program
that motivates people to recycle, has
begun service to households in the
Omaha, Nebraska area and has seen a
more than 100 percent increase in recy-
cling in one month. 

Through a relationship with
Elkhorn Sanitation Service (ESS) and
Firstar Fiber, RecycleBank will continue
to rollout its program to several thou-
sand homes in the area during the next
few months.

ESS has teamed up with Firstar
Fiber, the single-stream recycling facili-
ty in Omaha. Together, these two com-
panies are enabling ESS households in
West Omaha, Papillion, LaVista, Gretna,
Elkhorn and Bennington, Nebraska, to
participate in the RecycleBank program.
ESS is providing participating house-
holds with a 96 gallon recycling cart,
outfitted with an RFID (Radio-Frequen-
cy Identification) tag that allows Recy-
cleBank to track the total weight and
participation of households’ recycling.
Within the first month of participation,
households have more than doubled the
amount of recyclables from 22 pounds
per household to 47 pounds per house-
hold.

For RecycleBank, this expansion to
the Midwest marks the beginning of the
company’s rapid growth outside of its
roots in the East Coast.

Currently, RecycleBank is in more
than 75 municipalities throughout Penn-
sylvania, Delaware, Massachusetts, Ver-
mont, Connecticut, Nebraska, Virginia,
New York and New Jersey. To date,
RecycleBank households have already
diverted more than 36 million tons of
recyclables from landfills, saved 24 mil-
lion gallons of oil and more than
360,000 trees.

Recycling services
expanded in
Omaha, Nebraska

Smurfit-Stone Container Corpora-
tion’s recycling division has partnered
with Advanced Disposal Services Inc.,
to operate Advanced’s materials recy-
cling facility (MRF) in Jacksonville,
Florida.

“Our partnership with Advanced
Disposal will complement Smurfit-
Stone’s existing recycling facility in
Jacksonville and will help both compa-
nies achieve their recycling goals by dig-
ging deeper into the waste stream,” said
Mike Oswald, senior vice president and
general manager of Smurfit-Stone’s
recycling division.  “With more capacity
and greater capabilities, we’ll be able to
better serve customers in this area while
focusing on greater efficiencies between
the operations.”

Partnership enhances
recycling in Florida

“But doctor,” lamented the young hus-
band in counseling, “whenever Sue and
I quarrel, she becomes historical.” 

“You mean hysterical,” lectured the
doctor.

“No! Historical. She is always dig-
ging up my past.”

Portable handheld and high
volume automated solutions for
maximum profits.

Ferrous, non-ferrous, glass,
plastics, electronic waste, wood

Call:
(781) 938-5005  (866) 4-innov-x

Email:
sales@innovxsys.com

Check it out:   
www.innovxsys.com/demoar 

Ask about our rental programs:
rentals@innovxsys.com

Get More Info

innovxsys.com/ar

And did we mention, the best Customer Support…

• Weatherproof - sealed to moisture & dust
• Superior speed - alloy chemistry & grade
match in seconds

• Vacuum upgrade for Al, Si, Mg, P - no gas or
tanks to carry

• Field-proven XRF technology - over 5,000
systems in operation

Know Your Scrap with the Innov-X
Ultra-Rugged Alloy Analyzer

Innov-X's QXR is the 
only high volume system
available on the market today to
sort by highly specific material
chemistry - increasing the value
of your scrap asset.

Home of Innovative 
Scrap Sorting

Need to Sort, Separate or Extract
Up to 150 Tons Per Hour?

Worth More? Worth Less?



Government Liquidation operates an exclusive sales contract for the Defense
Reutilization and Marketing Service to sell scrap material to the public.  

All sales of scrap are conducted via our online auction platform through 
Internet Auctions and Sealed Bid Events.  For a list of upcoming scrap auction 

events visit our website or contact us at: 
480. 367. 1300
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Brian Brundage, CEO of Intercon Solutions, didn’t plan on getting involved
in recycling. “My family has always been in the automotive recycling industry,”
he said, and he didn’t think he’d follow in those footsteps.

However, with Intercon, he saw a need for what he called a proper electron-
ics recycler, “without a negative impact on the environment.” He explained that
while other electronics recyclers were claiming that none of the material was
landfilled in the United
States, that wasn’t
enough for him. “We
don’t landfill any-
where,” he said. 

What Brundage
saw in the industry was
a trend for electronics
recyclers to salvage
parts and resell work-
ing electronics. “That’s
not true end-of-life
recycling,” he said.
“We recycle for raw
base metals.”

Intercon demanu-
factures the electronics
they recycle, and all of the work is done by hand. Brundage said that’s the only
way to make sure it’s done correctly. “To us, it’s not about the amount of work;
it’s about doing the job right.” Most of the material that Intercon receives is from
manufacturers, and the second largest source is government entities. 

Brundage noted that while some electronics recyclers offer their services for
free, Intercon charges a small fee. “But it’s the last time you have to worry about
that component,” he said. “Customers know that it’s done 100 percent right.”

Brundage said, “We do processing for the DOD [Department of Defense],” a
particularly sensitive customer when it comes to data security. The hard drives
that Intercon processes are completely dismantled, ensuring that the data can’t be
retrieved. “That’s why the demanufacturing is so critical. When it leaves here,
it’s aluminum for smelting. We make sure they [the customers] don’t have to
worry,” he said. As far as the aluminum from those drives, “It’s going to be lawn
furniture next year,” Brundage said.

It’s not all about assurances, though. Intercon has the data to back up its
claims. The company is in the process of becoming ISO 9001 certified. “It’s pret-
ty expensive to do that,” Brundage said, but he feels that the certification is
important. “We have a third party come in and audit the whole process,” he said.

Intercon has about 55 employees, 35 of whom work on demanufacturing,
which is a big change from the two employees that were on staff when Brundage
bought the company in 2000. 

In the electronics industry, one big change Brundage has seen is in the
states’ regulations for electronics recycling. Many states have their own regula-
tions, while others are still unregulated. Brundage foresees that there will be fed-
eral regulations soon, because the state laws are so inconsistent. “It will be inter-
esting to see what happens in two to five years,” he said. “There needs to be blan-
ket regulations.” Along with making laws the same throughout the country, he
said that, “it will help to fund some of the proper recycling that we do.” 

Brundage is expecting to see a surge in the volume of electronics recycling
soon because of the upcoming change from analog to digital broadcasting. But
along with growth comes challenges, including finding good quality people, put-
ting systems in place, and managing growth. Brundage is getting ready for those
challenges. He expects to see his business grow by 200 percent over the next two
years, but, “as much as we’re growing, we can still handle new business,” he
said.

The company growth, Brundage said, “is like expanding your family.” The
new jobs “provide for employees and their families.”

Along with government and business changes, Brundage said that he has
noticed a change in the public attitude towards recycling. He said, “All of a sud-
den, green is cool. People respect what we do.” 

Even without public acknowledgement, Brundage said he enjoys the fact
that his company is making a positive impact on the environment and he’s par-
ticularly proud of Intercon’s zero-landfill tolerance policy. “What we’re doing is
really making a difference,” he said. 

Even better, Brundage’s seven-year-old son is “into recycling.” Brundage
said that his son tells people, “My dad is in recycling – he’s helping to save the
earth.” That’s about as cool as any dad can be. And by the time this article is pub-
lished, Brundage expects that his second son, another future recycling fan, will
be born.

A Closer Look
by Donna Currie

Intercon Solutions
Brian Brundage • 708-756-9838

—Brian Brundage

PAPER

Recovered paper prices
to hit record high

Prices for recovered paper will ascend
to a new peak in 2009 following a sus-
tained increase in paper and paperboard
output and recovered paper consumption,
says David Clapp, senior economist of
recovered paper at Resource Information
Systems, Inc. (RISI). 

Clapp reveals his expectations for the
recovered paper industry in RISI’s most
recent quarterly World Pulp & Recovered
Paper Forecast, identifying the West as the
primary driving force behind the surge in
output. The United States’ single largest
export is waste paper, sending the majority
of it — over nine million tons annually —
to China. 

China is the biggest buyer of recov-
ered fiber in the world and is rapidly
increasing their recovered paper mills’
capacities to meet the tremendous

demand. Chinese recovered paper produc-
er Nine Dragons plans to double its capac-
ity to nearly ten million tons by 2009,
while Lee & Man Paper strives to top five
million tons in that same year.  

Because of the soaring price of recov-
ered paper, Clapp predicts producers will
begin to seek out alternative sources of
fiber and invest in virgin (containing no
recycled fibers) pulping capacity. He
believes that although recovered paper will
still play a dominant role in papermaking,
new investments into recovered paper will
decelerate while other pulp options are
explored. Clapp specifies, “Pulp sources
like bamboo and eucalyptus in South Asia
and Latin America and spruce and fir in
Russia will be an increasingly attractive
alternative to recovered paper as we move
through the current decade.”

Smurfit-Stone wins honor from
Pulp & Paper Safety Association 

Five Smurfit-Stone Container Cor-
poration facilities received top honors
and a total of 30 were recognized for
their outstanding safety achievements at
the Pulp & Paper Safety Association’s
(PPSA) annual conference.

Smurfit-Stone’s Hodge, Louisiana,
mill and Williamsport, Pennsylvania,
container plant earned the PPSA’s 2007
Award of Safety Excellence by achiev-
ing the best safety records in their cate-
gories for three consecutive years. The
industry safety association presents only
three awards in this category each year.

The Hodge mill recently achieved a
major safety milestone by becoming the
first mill in Smurfit-Stone’s history to
work more than three million hours
without a recordable injury. 

Smurfit-Stone’s Oakland, Califor-
nia, recycling plant and Homerville,
Georgia, sawmill were recognized with
Best One-Year Safety Record awards for

having the lowest incident rate in their
categories in 2007 as defined by the stan-
dards set by the Occupational Safety and
Health Administration (OSHA). Both
facilities completed the work year with-
out a single OSHA recordable incident.

Smurfit-Stone’s St. Louis recycling
plant received the Most Improved Award
for showing the greatest improvement in
its category over the previous three
years. The plant had no reportable inci-
dents or injuries in 2007.

Smurfit-Stone’s operations worked
more than 50 million hours in 2007 and
finished the year with the lowest rate of
injuries and number of days lost due to
occupational injuries and illnesses in
company history.

The company decreased its rate of
injuries and illnesses by nearly 10 per-
cent compared to 2006, and reduced the
number of days lost due to occupational
injuries and illnesses by 48 percent.



The United States Environmental
Protection Agency (EPA) announced that
the clean up at International Paper’s
Franklin, Virginia facility has been com-
pleted. International Paper utilized the
EPA’s Facility Lead Program.

The clean up, completed on the
3,660-acre site, will continue to be moni-
tored by International Paper under the
supervision of the Virginia Department of
Environmental Quality. 

EPA’s final decision prohibits any res-
idential use of the site and prohibits the
use of groundwater from the upper level
aquifer. It also requires International Paper
to implement a water monitoring program
and conduct regular inspection and main-
tenance at the site which has been covered
with an impermeable cap. 

The site is located on the Blackwater
River in Isle of Wight County, eight miles
from the North Carolina state line. 

The corrective action was undertaken
pursuant to the Resource Conservation
and Recovery Act. However, instead of

issuing a corrective action permit requir-
ing work to be done under a highly restric-
tive legally mandated structure, EPA invit-
ed International Paper to join and perform
the clean up under EPA’s Facility Lead
Program (FLP). This program invites busi-
nesses like International Paper, which
meet certain standards of environmental
citizenship, cooperation and technical
ability, to complete the required clean-up
on a more self-directed track, while still
under the supervision of EPA.   

As part of the corrective action clean
up, International Paper conducted a site
characterization which included surface
and subsurface soil sampling, sediment
and surface water sampling and ground-
water sampling. 

Prior to, and following the samplings,
International Paper completed work
involving the removal of waste materials
from several on-site solid waste manage-
ment units, including: the removal of
37,422 tons of lime mud and soil; and
9,519 tons of tall oil and solids. 
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Equipped exclusively 
with KEITH® V-Floor®

Unloading System

SCRAP, CRUSHED CARS, DEMO...
The Perfect Trailer for

The

 on the market.

TOUGHEST TOUGHEST 
TRAILERTRAILER

SCRAPPER®

TRAILER

A DIVISION OF BLUE TEE CORP.

Durable Hardox 450 body 
Horizontal unloading: No risk of roll-over
Low maintenance 

800-627-8326800-627-8326            www.StecoTrailers.com

100 to 130 cu.yd.
Models Available

TRAILER

KEITH, WALKING FLOOR and V-FLoor are
worldwide registered trademarks of KEITH Mfg. Co.

PAPER
Clean up at International
Paper in Virginia completed

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0737

Advertising works.

 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.

Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

A
R

Sonoco closes paperboard mill 
Sonoco, a global packaging compa-

ny, will permanently close its Montreal,
Quebec, Canada uncoated recycled paper-
board mill, effective August 27, 2008,
according to James Harrell, division vice
president and general manager, Paper
North America.

The mill has the capacity to produce
48,000 tons annually of primarily heavy-

weight coreboard that has been principally
used for the Company’s internal convert-
ing operations. The plant closure will
impact 53 employees. The Company will
offer severance benefits and outplacement
assistance to employees.

Sonoco will maintain paperboard
operations at two mills in Ontario, Canada
to meet its customers’ supply needs.



Tackling the issue of e-waste and e-
cycling in the United States will not be an
easy one, but according to Barbara Kyle,
national coordinator for the San Francis-
co-based Electronics TakeBack Coalition
(ETBC), pressure is mounting in the form
of state “producer responsibility” legisla-
tion and landfill bans for electronic equip-
ment.

While figures vary, Kyle notes that
one industry association estimates that
Americans – individuals, companies, insti-
tutions and government – dispose of 400
million units of electronics annually.

According to a 2005 EPA study, 85
percent of this material is either landfilled
or incinerated, with the remainder diverted
to recyclers.

“But most of that material gets
exported – the recyclers don’t recycle it,”
says Kyle. “Not a lot of it is being reused
or recycled. From what the recyclers tell
us, 50 to 80 percent of what is collected
for recycling gets exported.

“Many of the companies who are
truly recycling (and not simply exporting)
electronics are also promoting reuse,” she
adds. “If the whole unit can be reused,
they will refurbish it. Component parts can
be reused and the rest of the computer has
to be sorted into separate material streams
and be processed to be recycled into other
materials.”

While California has SB20 (2003),
which charges consumers an up-front
recycling fee for the purchase of computer
monitors and televisions – the money col-
lected is placed into a fund to pay for recy-
cling, the other states with e-cycling laws
follow the principle of “producer responsi-
bility” legislation.

The 15 states with producer responsi-
bility legislation are Maine (2004); Mary-
land (2005); Washington (2006); Con-
necticut, Minnesota, Oregon, Texas and
North Carolina (all passed in 2007); and
New Jersey, Oklahoma, Virginia, West Vir-
ginia, Missouri, Hawaii and Rhode Island
(all passed in 2008).

New Hampshire and New Mexico
have legislation in place.

Illinois’ legislation passed both hous-
es July 10 and is going to the governor for
signature.

New York City, the first municipality
to do so, recently passed its e-waste legis-
lation. Thus far, 19 states have considered
e-waste bills. 

In general, this legislation requires
electronics manufacturers to be responsi-
ble for collection and disposal of their old
products, and set up programs to collect
their old products at reasonably conven-
ient locations. As well, manufacturers
must register with state environmental
agencies and pay registration fees to cover
state costs for recycling programs.

The majority of the state laws will
take effect in 2009 and Kyle anticipates
that states considering similar legislation
will be heartened by the results.

“The California model is dead,” says
Kyle. “It’s not going to be passed any-
where else in this country. Those bills
don’t even get out of committee anymore.
The manufacturers’ coalition of television
companies led by Panasonic, Philips and
Sharp that was promoting is gone.

“Panasonic has made statements
acknowledging that producer responsibili-
ty is the way to go and it has formed a
recycling company with Sharp and Toshi-
ba to meet their obligation in Minnesota
and presumably will move it to other
states,” she adds. “There are variations
between producer responsibility laws –
some are stronger than others, with some
that only apply to computer companies
and not televisions.”

Kyle does not support SB20 because
it removes the emphasis of producers to be
responsible for their products.

“At some point, the light has to go on
for them to say, we must be able to save
some money if we make products that are
more recyclable,” she says. “A key con-
cept of producer responsibility is that it
helps motivate green design. If Hewlett-
Packard, as they do, claims that their prod-
ucts are more recyclable, than theoretical-
ly they are adding less money into their
internalized price to cover the cost of recy-
cling.”

Minnesota is considered to have the
strongest law due to the specific goals that
are tied to companies and which have to
collect and recycle 60 percent of the video
display licenses they sold in previous
years by weight within the first year of the
program. The percentage increases in sub-
sequent years.

Most state legislation covers moni-
tors, laptops and monitors, with some
adding faxes, printers and mice.

“We have basically been working on
these bills since early this decade and now
things are getting more aggressive as far as
the scope of products and performance
measures,” says Kyle, who notes that per-
formance goals are key to act as drivers to
get manufacturers to make the effort to
secure the return of their products.

Some state legislation allows compa-
nies to pay into a central fund to cover the
costs of state-run program. Kyle says this
costs more per pound and serves as an
incentive for companies to establish their
own programs.

Because export law is a federal juris-
diction, states cannot forbid the export of
e-waste to developing countries. The
export of e-waste to developing countries
such as China, Vietnam and to Africa is

raising concerns about the export of haz-
ardous material, the use of child labor and
recycling processes that are not environ-
mentally friendly.

The ETBC would like to see the fed-
eral government enact legislation that
would ban the export of toxic materials to
developing countries.

Kyle notes that it is impossible to
fully recycle electronics in the United
States. “We don’t have the smelters that
can handle circuit boards and we only
have one smelter for glass and it has very
limited capacity,” she says. “The glass and
circuit boards have to be exported and we
want them to go to the developed world, to
the best smelters in the world.”

America did not ratify the Basel Con-
vention, covering the trade of toxins
between nations. By exporting electronics
to developing nations, Kyle says the Unit-
ed States is violating their laws.

“We should not be trading with the
countries that are party to that agreement
because we did not ratify it,” she says.
“But they are not pressing charges against
the United States because they have very
limited enforcement of their laws, espe-
cially on health and safety issues, which is
another reason why we don’t want our
stuff to go there.”

These products, says Kyle, should be
sent to Japan and Europe, particularly Bel-
gium and Scandinavia, that have the prop-
er smelters and have profitable operations.

“The links are there and plenty of
people are using them,” she says. “There
are some good recyclers that are doing the
right things and making money. It’s not
impossible.

“And now it is coming back in chil-
dren’s jewelry,” she adds. “It has been doc-
umented that some of the lead solder from
e-waste in China is in these products. The
Wall Street Journal made the connection
between the people melting down the sol-
der off circuit boards and then selling it
other metal companies that are selling it to
the jewelry companies.”

In passing landfill bans for e-waste,
which often occurs when new legislation is
enacted, states begin to build an e-cycling
infrastructure. “It’s a really good start and
that is what many are doing – it’s happen-
ing at a fairly robust pace,” says Kyle.
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AL-JON 20 CRUSHER
Reconditioned.
Only $35,000

800-549-0490

Harris NF2
BRIQUETTER,  

6 x 6 x 12 bricks. 
Completely factory recond.

PERFECT FOR 
NON- FERROUS and 
TIRE WIRE BALING!

716-646-4133

mobile   
716-913-1600

800-549-049
Hamburg, NY

RECYCLINGEQUIPMENTLOCATORS.COMCALLSHAUGHNESSY.COM

Closed door & open end IPS & Balemaster 
avail immediately. You do the upgrades or we will.

BALER-CLIPS/STAINLESS STEEL.
Completely reconditioned with warranty: $110,000.

XTRA HD Downstroke Balers. Great 
Deals with Immediate Delivery!

Distributors for McIntyre 
Shears, Strip-Tec Cable 
Strippers & Wire Choppers.
BUY NOW, prices up soon!

We offer the best 
available D&J/Harris parts, 

service & rebuild/repair!

Do you own a
D&J/Harris baler

or briquetter?

NEW and RECONDITIONED Downstroke Balers

LOGGER 
BALERS

AVAILABLE!
Call for current list.

—BALER—
IPS CLOSED DOOR. 
HD for non-ferrous. 

IT'S DEAL TIME.
*Lease 1st yr interest FREE!

Downstroke Baler 60"/EPCO-McClain
10 h.p. Reconditioned. Under $6,750!

WE NEED
REBUILDABLE 

ALLIGATOR SHEARS & 
Alum. Can Densifiers!

N 20 CRUSHER
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EQUIPMENT
USA Made. Call for details!

 NEW 8” ALLIGATOR SHEARS

CP CD 1000 
Reconditioned. 

Call.
We have
tire wire 

balers/conv.

Magnet, Crane
NEARLY NEW

w/generator. Call.

Trommels (2) AVAIL

Shredder Jeffrey 
800 h.p.  60 x 60, 

AVAIL. NOW!

Sheet Iron Grapple, 
LaBounty 7-tine 

w/cylinder. $4,950.

We have the "World's Best" 
Strip Tec Wire Strippers in stock!
Immediate shipment.

AVAIL IMMEDIATELY - RECONDITIONED:
    Densifier - CP3000 IMMACULATE
    Flattener Blower - CP200

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear
   $5,500.  �Compare at $5,950!

ELECTRONICS

E-waste legislation expands in United States
by Irwin Rapoport

STATES AND CITIES WITH 
LANDFILL BANS FOR E-WASTE

(Both in effect and scheduled 
for implementation)

Arkansas
California
Connecticut
Maine
Massachusetts
Minnesota

New Hampshire
New Jersey
New York City
North Carolina
Oregon
Rhode Island

There are some good
recyclers that are

doing the right things
and making money.

—Barbara Kyle



More electronic equipment, particu-
larly computers and accessories, could be
refurbished and upgraded for the second-
ary market in the United States, says
Christine Nyirjesy Bragale, director, media
relations and spokesperson for Goodwill
Industries Inter-
national (GII).

Goodwill’s
168 local agen-
cies across the
country (exclud-
ing Alaska and
Utah) operate
stores in which
various products
are sold for reuse, with the revenues gener-
ated to fund job training and other related
programs.

In 2005, GII received 27 million
pounds of electronics, the equivalent of
963,000 computers, via donations. In
2004, local Goodwills received 23 million
pounds, equivalent to 821,000 computers.

“The numbers vary from place-to-
place, but nearly 30 percent of the elec-
tronics we receive are unusable,” says Bra-
gale. “We receive a wide range of comput-
ers. Some can be resold as is, some need
repairs and we try to do whatever possible
to refurbish and resell the equipment.
There are instances where it needs to be
demanufactured and the parts recycled. A
number of Goodwills have Computer
Work stores where they will sell different
computer parts and pieces.”

In addition to promoting the recycling
of computer equipment, the demanufactur-
ing and refurbishment facilities provide a
work component to Goodwill in terms of
jobs and job training for computer repair
and refurbishment in the private sector.

“They create jobs and we train people
how to fix computers,” says Bragale. “We
love those great working computers
because there are a number of Goodwill
locations where they give computers to
their program participants and provide
them with on-line career training.” 

But taking in tremendous amounts of
computer equipment also creates prob-
lems, particularly the cost of disposal in an
environmentally responsible way.

“It is very costly,” says Bragale. “For
every dollar that we spend disposing of
something that we cannot sell and use, that
is $1 we don’t have to spend on job train-
ing programs.

Because disposal costs bite into rev-
enues, the national leadership is calling
upon Congress to enact legislation that
would provide a solution to help with the
development of sustainable national recy-
cling and reuse infrastructure for unwant-
ed electronic products.

“Product design changes could facili-
tate the re-use, disassembly and recycling

of products,” says Gerardo Castro, director
of contracts and environmental services at
Goodwill Industries of Southern Califor-
nia, in recent testimony before the House
Committee on Science and Technology.
“Standardized chargers for cell phones are
an example of design changes that would
add minimal costs to the product while
achieving substantial impact in the reuse
area.”

Bragale says there should be federal
tax credits for manufacturers who partner
with social agencies, as well as grants and
other kinds of initiatives that “are going to
spur good solutions and help people and
organizations that can handle that prob-
lem. Goodwill is a natural stop in the life-
cycle of computers and pretty much any-
thing in your house that you don’t want
anymore. We are looking for support

because charities cannot bear the cost of
disposing of these items. The ultimate goal
is an environmentally sound recycling sys-
tem, whatever the nuts and bolts are. The
whole point is to keep the material out of
the landfill.”

Goodwill is seeking federal legisla-
tive help to assist in the development of a
sustainable infrastructure, support incen-
tives to manufacturers for product design
changes and to offer recycling grants and
other initiatives to help stakeholders han-
dle this problem.

Due to the quantity of computer
equipment that Goodwill receives, most of
its organizations do not have advertising
campaigns to secure computer-related
items.

“In San Francisco, the Goodwill there
has a campaign of ‘Goodwill, not landfill’
and that is for all items,” says Bragale.
“There are 25 Goodwill organizations that
work with Dell under the Dell Reconnect
Program. We have been working with Dell
since 2004 and the program is growing.
Together, we have collected 32 million
pounds of computers.”

Goodwill recently launched Dell part-
nerships in the greater Rochester (July 3)
and Buffalo (June 16) areas in New York
State.

Goodwill allows local associations to
develop programs and relationships with
city and state governments to meet local
needs. Goodwill does not have national
guidelines on what type of computer
equipment to accept, with some local
organizations taking anything, some tak-
ing equipment that is a few years old and
others not accepting any items.

Goodwill has approximately 40 com-
puter recycling facilities nationwide,
including Austin, Texas; Pittsburgh, Penn-
sylvania and Sacramento and Santa Anna,
California.

Taking a computer apart does not
require sophisticated tools, but having
tech-savvy employees is essential as they
can quickly determine which parts require
replacement and which parts, such as
video cards, can be sold as parts.

Barbara Kyle, the National Coordina-
tor for the San Francisco-based Electron-
ics TakeBack Coalition (ETBC), says
reuse is where there are more options.

“Sadly, most of the big computer
makers don’t make their equipment to be
fully upgradeable,” she says. “You can
upgrade the memory and other things, but
they are not made to keep up with proces-
sors.”
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CONVEYOR SYSTEMS
CUSTOM BUILT for any

APPLICATION!

DEPENDABLE  QUALITY
YOU CAN AFFORD

~ ~ ~

GREENMACHINESALES.COM

GREEN MACHINE
SALES, LLC

~ ~ ~
(800) 639-6306

or
Clear Canables® recycling receptacles,

made of 100% recycled PET plastic.

800-527-7848
www.windsorbarrel.com

ELECTRONICS

Goodwill computer
refurbishment has
multiple rewards
by Irwin Rapoport

Two women enjoy shopping for a computer at their local Goodwill store.

PHOTO COURTESY OF GOODWILL INDUSTRIES INTERNATIONAL

—Christine Nyirjesy

Goodwill employees, many with disabili-
ties, refurbish or recycle donated com-
puters as part of the e-waste program.
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The growing awareness at all levels of society to the prob-
lems associated with the disposal and recycling of electronic
products, especially computers, monitors and televisions, is
being translated into legislation at the state and municipal levels.

Many are calling upon Congress to step in and bring for-
ward legislation to set basic standards for the United States,
with an emphasis on persuading citizens, companies and institu-
tions to do their part in ensuring that e-waste is dealt with in an
environmentally-friendly way.

American Recycler recently interviewed House of Representative Member Mike
Thompson (D-CA), co-chairman of the Congressional E-Waste Working Group, for the
latest developments on the drafting of federal legislation.

ON TOPIC Q & A
by Irwin Rapoport

Thompson: It is extremely important that
Congress address the growing amount of
e-waste, which poses a serious risk to
the environment and public safety. The
stakeholders involved understand it will
be easier to comply with a federal e-
waste program, rather than a patchwork
of state laws. The Congressional E-
Waste Working Group's (CEWG) inten-
tion is to introduce legislation that would
create a national program, and we hope
to introduce the bill as soon as possible.

Will the federal government estab-
lish a nationwide ban on the landfill-
ing of electronic goods and if so,
when could this be implemented?

Thompson: We are currently developing
legislative language that would address
the export of e-waste, so it is too soon to
discuss details. But the public health and
environmental impacts of e-waste are the
primary reason we are working to
address this problem. 

Can the federal government restrict
e-waste exports to nations that
already have an established e-
cycling infrastructure and standards
that guarantee that such products
are deconstructed and recycled in a
way that is environmentally sound?

Electronics Recycling

Thompson: The CEWG is a bipartisan
effort including members from both sides
of the aisle and both sides of the Capitol.
The issue of e-waste is not a political
one, and I do not anticipate any trouble
finding support from either party.

Is the issue of e-cycling legislation a
bipartisan issue or will it require that
one party has effective control of the
Congress and the presidency?

Thompson: A few months ago, the staff
of the CEWG released a framework for
the legislation and solicited feedback
from stakeholders. We are currently
reviewing their comments and beginning

What is the state of the negotiations
regarding the proposed federal legis-
lation on e-cycling and when do you
expect legislation will be introduced
into the House of Representatives
and the Senate?

Thompson: Any cathode ray tube, flat
panel screen, or similar video display
device with a screen size greater than
four inches measured diagonally, and
any central processing unit, which would
cover desktop and laptop computers.

What type of electronics would you
like to include in national legislation?

Thompson: I am pleased that 13 states
and New York City have adopted e-waste
laws and 20 more states have proposed
bills. That being said, it is also important
to consider the issues that arise from a
patchwork of fifty different state regula-
tions. The CEWG’s concept paper
addresses this problem by setting high
standards for federal certification of state
programs; at the very least, states will
have minimum benchmarks to meet.

Individual states are passing produc-
er responsibility laws in terms of
dealing with e-waste. Should there
be a level-playing field across the
nation and how would federal legis-
lation mesh with existing state legis-
lation?

—Mike Thompson

to craft the bill. We aim to get the bill
finalized as quickly as possible; however,
it's critical that this bill is carefully crafted.

Brinkley builds 
a range of different 
conveyor types for 
different loads and 

conditions. Metal slat, 
chain belt, and belt 
conveyors are all 

designed for long life 
and abusive work.

Call for a FREE video!

P: 800-521-0424 / 206-682-4051 
F: 206-467-6813
www.jamesbrinkley.com
3327 NE 125th Street, Suite 104

Brinkley builds 
a range of different 
conveyor types for 

Additional Options:
● Walkways & platforms 
    with hand rails & 
    kick plates
● Weighing or 
    metering systems
● Variable speed 
    drive controls
● Special paint 
    & coatings
● Load leveling 
    mechanisms
● Weather enclosures 
    & galleries

ELECTRONICS
Comcast collects more than
70,000 pounds of e-waste

Denver-area residents responsibly
recycled their unused televisions, comput-
er monitors and other e-waste at Comcast
Colorado’s Screen to Green Recycling
Rally held in June in Denver. More than
70,000 pounds of e-waste, including near-
ly 1,000 screens and computer monitors
were collected at the event in four hours.  

Denver-area residents were able to
drop-off their unused electronics for a
reduced rate at the event where e-waste
recyclers Guaranteed Recycling Xperts
(GRX) and Waste Management collected
the e-waste and prepared it to be responsi-
bly recycled. On average, each participant
recycled about two screens per vehicle. In
addition to recycling, participants received
a mini-education on electronics recycling
through the event’s e-Waste Education
Alley that was staffed by volunteers armed
with knowledge and facts about electron-
ics recycling.

Participants learned that electronic
waste, including televisions, if improperly
disposed could become toxic waste. Elec-
tronics are full of toxic materials such as

lead, mercury and beryllium and other ele-
ments that if not responsibly managed,
could be harmful to people and the envi-
ronment. Also, each television or comput-
er monitor may contain up to eight pounds
of lead. When televisions and other e-
waste are discarded and crushed in land-
fills, they may leach chemicals into
groundwater and pollute the air. The
Screen to Green Recycling Rally provided
residents with the opportunity to responsi-
bly recycle their electronics and keep them
out of local landfills. 

In addition to keeping electronics out
of landfills to protect the environment,
recycling has additional benefits. For
example, valuable resources such as pre-
cious metals, plastics and glass can be
extracted and reused. According to the
EPA, reusing and recycling these materials
from end-of-life electronics conserves nat-
ural resources and avoids air and water
pollution as well as green house gases that
are emitted by the manufacturing of new
products.

Former Fujicolor employee pleads
guilty to environmental crime

Gerald Lakota, a former employee of
Fujicolor Processing, pleaded guilty to
willfully concealing and covering up a
material fact in reports required to be filed
under the Clean Water Act, the Justice
Department announced.

According to a plea agreement, while
employed at Fujicolor’s film developing
facility in Terrell, Texas, Lakota was
responsible for environmental compliance
at the plant, which included preparing and
submitting the plant’s wastewater Dis-
charge Monitoring Reports.

In order to ensure compliance with
the plant’s monthly Discharge Monitoring
Reports, Lakota selectively screened or
“cherry-picked” samples of the facility’s
wastewater effluent. Samples that were out
of compliance with the facility’s pre-treat-

ment permit for silver were not reported
on the Discharge Monitoring Reports as
required by the facility’s permit. The film
finishing process at the facility generated a
significant amount of process wastewater
that contained silver.

Using this sampling process, Lakota
falsely presented the analysis of the final
“good” samples as representative of the
facility’s discharge, when he knew this
was not true, and created the false impres-
sion that the facility was meeting its efflu-
ent limits required by the discharge permit.

Lakota was charged in the Northern
District of Texas and pleaded guilty in
U.S. District Court for the Eastern District
of Tennessee. He faces up to five years in
prison, a $250,000 fine, and five years of
supervised release.
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ELECTRONICS
United States Postal Service
launchs e-waste recycling program

The United States Postal Service is
developing a free national collection pro-
gram for small electronic items.

The pilot program provides
envelopes with pre-paid postage for
patrons to deposit their digital cameras,
printer cartridges, MP3 players, cell
phones, and PDAs. International recy-
cling company Clover Technologies
Group will process the devices in its
United States and Mexican facilities to
refurbish and resell them, if possible.

Now limited to select cities, includ-
ing Chicago and Los Angeles, the pro-
gram may expand nationwide in the fall,
and it eventually may accept a wider
range of devices. “It doesn’t cost us any-
thing because [Clover] is paying for
postage on the envelope,” said Joanne
Veto, a post office spokesperson. “For us,
it’s a really smart thing to do.”

The program would be a de facto
national electronic recycling program -
the first for the United States. As the only
industrialized nation not to ratify the
1989 Basel Convention, which requires
its signatories to notify developing
nations of incoming hazardous waste
shipments, many environmentalists have
criticized the country for its lack of
action to reduce the international spread
of electronic garbage, known as e-waste.

Americans discard at least 2 million
tons of household electronics each year,
according to the Environmental Protec-
tion Agency (EPA). Less than 20 percent
of that e-waste is recycled, although

state-led initiatives are beginning to
improve this recycling rate. Once recy-
cled, however, e-waste is frequently sold
to brokers who ship it to the developing
world, where it is often dismantled with
little regard for worker safety, then
burned in the open air or dumped into
bodies of water.

The postal service program made it
a priority to avoid sending e-waste to
developing countries. “Are all these
shipped to non-approved third world
countries? No. Not at all. That was a big
concern of the contract,” said Eric Mar-
tin, Clover’s vice president of sales.

If a product is not recycled, it is
shipped internationally to smelters that
strip the item of its plastics and metals.
The remaining waste - in some facilities
as little as half of one percent of the total
collected waste (by weight) - is burned as
fuel. But even the best industry practices
are incapable of removing all e-waste
toxins. A typical cell phone, for example,
contains hazardous lead, beryllium,
chromium, arsenic and flame retardants.

While the United States is among
the leaders of e-waste production, it is
not alone. According to the United
Nations Environment Program, the world
produces 50 million tons of e-waste each
year. But while the United States has
encouraged manufacturers to reduce haz-
ardous waste in their products on a vol-
untary basis, the European Union has
made such reductions mandatory.

Kraft Foods and Terracycle
sponsor recycling program

Kraft Foods announced a partnership with TerraCy-
cle, a company that takes packages and materials that are
challenging to recycle and turns them into affordable,
high quality goods. 

The partnership will expand the number of collec-
tion sites TerraCycle has available across the country and
will help prevent a significant amount of packaging
waste from going into landfills.

Kraft will become the first major multi-category
corporation to fund the collection of used packaging
associated with its products. Several Kraft brands,
including Balance bars and South Beach Living bars,
Capri Sun beverages, and Chips Ahoy! and Oreo cook-
ies, are now the lead sponsors of TerraCycle Brigades.
These nationwide recycling programs make a donation
for every piece of packaging a location collects.

“Sustainability is about looking out for future gener-
ations. Kraft is proud to partner with TerraCycle, an
innovative company that has made it their mission to
reduce the impact on landfills and to educate consumers
on the importance of recycling,” says Jeff Chahley, sen-
ior director, sustainability, Kraft Foods. 

To encourage more recycling, each program is free to individuals and organizations
looking to participate and all shipping costs are paid. Once the used packaging items are
collected, TerraCycle upcycles each material into an eco-friendly product because it’s
made from waste. 

The Energy Bar Wrapper Brigade collects used bar wrappers and donates two cents
for each wrapper collected. TerraCycle has found a unique way to braid these wrappers
into colorful, durable purses and backpacks. 

The Cookie Wrapper Brigade collects used Nabisco cookie wrappers and donates
two cents for each wrapper collected. TerraCycle will fuse the wrappers together into
sheets of waterproof fabric, which then can be made into umbrellas, shower curtains,
backpacks, placemats and much more. 

The Drink Pouch Brigade collects used drink pouches and donates to participating
school or community groups two cents for every pouch collected. The used pouches are
then sewn into tote bags, handbags and other durable items that will be available as early
as April 1st at several major retailers. 

By encouraging people to rethink ‘what is waste,’ TerraCycle is making it simple
for consumers to have a positive impact on the environment. And with a monetary
reward as incentive to recycle, the programs help schools, community groups, and non-
profits across the country earn funds to support local activities.

Used packaging materials
are collected and upcycled
into eco-friendly products.
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E-Z Log Baler

R.M. Johnson Co.     Annandale, Minnesota

The E-Z baling process ‘rolls’ the scrap 
into an interwoven bundle, providing tight 
bales that can still be processed by a 
2,500 h.p. shredder with ease.

The bale density is 20-30 lbs. per cu. ft.

The E-Z Log Baler produces a bale size
averaging 28" x 54" x variable (28” avg.)

Fully              
portable in     
the closed 
position.

Coming soon - NEW High-speed E-Z Baler!Coming soon - NEW High-speed E-Z Baler!Coming soon - NEW High-speed E-Z Baler!

Produces
up to 45 tons

per day.

Cycles in
just

3 minutes!



800-823-9688
DADECapital.com

Factory rebuilt with motor, controls and
infeed conveyor.  Good as new!  $165,000

BARCLAY ROTOSHRED
PRIMARY TIRE SHREDDER

Good condition. Dismantled with all plans, drawings,
electrical, etc. A/C power.   $55,000

LOGEMANN 365-TON SHEAR
with SQUEEZE BOX

Good condition.  Dismantled, ready for
immediate delivery.  Spare parts included.  $165,000

SIERRA 380-Ton SHEAR
LOGGER/BALER

Factory overhauled.  Runs great.  $35,000

AL-JON 20 CAR CRUSHER

Good condition, runs well.
Immediately available.  $90,000

1980s AL-JON 400 BALER

New Cummins motor and cylinders.
Immediately available.  $110,000

1993 AL-JON 400 BALER

50 h.p. motor - excellent for non-ferrous, paper and
cardboard.  Very nice condition.  $65,000

IPS WIDE MOUTH BALER

Very nice shear combination. Good condition. $129,000

KOEHRING 6644-7 with 
LABOUNTY MSD 70

EQUIPMENT FINANCING DONE RIGHT

74” x 120” feed opening, auto-tie,
100 h.p. motor - a monster for

non-ferrous metal.
$160,500

HARRIS HRB-8NF 2-RAM
BALER, REBUILT

—Coast to Coast and Canada—

DADE Capital Corp.
finances projects for

the salvage, recycling and
waste industries.

CURRENT PROJECTS:

Auto Mega Shredder

Auto Shredder

Metal Shredder

Auto Shredder

Recycling Center

Salvage Facility Loan 
Consolidation

Shear Baler

Shear Baler

12.0 M

5.2 M

1.4 M

3.4 M

4.4 M

7.3M

720 K

550 K

DADE Capital would
like to help YOU grow!



Rising prices for copper have led to
increased thefts from utilities, construc-
tion and industrial sites, creating a seri-
ous problem throughout Georgia.

Georgia Power has been no excep-
tion. As the price of copper goes up,
Georgia Power has seen a steady corre-
lated increase in the number of thefts,
attempted thefts and break-ins at substa-

tions, from the poles themselves and
other property locations.

In the past two years the average
price of a pound of copper has gone up
almost 200 percent. But from 2005 to
2007, the number of wire theft cases the
company has investigated has gone up
more than 500 percent, while losses
have increased more than 600 percent.

“We actively investigate all thefts or
attacks on our property,” says Philip
Peacock, investigations supervisor for
Georgia Power. “We work closely with
local law enforcement to identify and
prosecute anyone who does something
like this. Arrests of individuals involved
in these thefts from Georgia Power have
increased more than 900 percent.”

Not only is there a financial impact
to the company, there are significant
safety implications as well. When
thieves target electric lines and equip-
ment they put themselves, utility
employees and, potentially, residents in
danger.

Many substations receive power at
500,000 volts and reduce it down to
about 11,000 volts, which is still a lethal
dose. 

These thefts also threaten the oper-
ation of the electric grid, which can
cause widespread outages and endanger
employees working on lines.

The company has initiated a num-
ber of programs to tackle the problem.
Security has been increased at all com-
pany locations. Peacock says, where
possible, copper wire in the system is
being replaced with steel-clad wire,
which has little value in the scrap metal
market.

In addition, the Georgia legislature
passed a new law in 2007 increasing the
penalties for anyone who steals or
knowingly recycles stolen copper.

Georgia Power cracks down on copper theft 
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METALS

Keith Rhodes,
CPA, chief finan-
cial officer and
vice president of
finance of Alter
Trading Corpora-
tion, was named
2008 CFO of the
Year at the inaugu-
ral St. Louis Busi-
ness Journal CFO
of the Year Awards. 

The awards were developed to honor
St. Louis-area chief financial professionals
in the St. Louis region for outstanding per-
formance in their roles as corporate finan-
cial stewards. An independent panel of
academic and finance-industry leaders
selected Rhodes as the CFO of the year in
the large private company category. In
total, there were 70 nominees, 15 finalists
and five category winners. 

With new acquisitions always on the
radar, Alter has reached nearly $2 billion
in annual revenue and is generating record
profits. Leading the charge is Rhodes,
Alter’s CFO for the past 11 years. Rhodes
has successfully led the senior manage-
ment team in developing strategic plans
for growth, investing $100 million in capi-
tal improvements over the past four years
(not counting acquisitions), and acquiring
nine companies. In addition, he converted
Alter’s information systems to an integrat-
ed database environment, developed an
industry-leading payment solution to bet-
ter serve suppliers, and pioneered new
branding and marketing initiatives.

Prior to joining Alter in 1997, Rhodes
served as president of Homestar Indus-
tries, a building products manufacturer.
Rhodes currently serves as a member of
the board of directors for the Association
for Corporate Growth - St. Louis.

Alter exec named
CFO of the Year 

—Keith A. Rhodes



Commercial Metals Company (CMC)
has completed the acquisition of substan-
tially all the operating assets of ABC Coat-
ing Company of Texas, Inc. of Waxa-
hachie, Texas; ABC Coating Co., Inc. of
Brighton, Colorado; Banner Rebar, Inc. of
Denver, Colorado; and Toltec Steel Servic-
es, Inc. of Kankakee, Illinois. 

The acquisition also includes Texas-
based Rebar Trucking, Inc. and the 50%
interest of the ABC Coating of North Car-

olina joint venture with CMC in Gastonia
and ABC Coating Tennessee of Nashville.
Established in 1978, ABC Coating compa-
nies are involved in rebar fabrication and
epoxy-coated reinforcing bar servicing the
southwest, midwest and southeast United
States with approximately 250 employees.
All six locations will become a part of the
CMC Americas Fabrication and Distribu-
tion segment.
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Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5

#1 Bushelings per gross ton $368.00 $345.00 $551.00 $509.00 $807.00

#1 Bundles per gross ton 360.00 340.00 542.00 459.00 734.00

Plate and Structural per gross ton 360.00 325.00 478.00 450.00 528.00

#1 & 2 Mixed Steel per gross ton 479.00 300.00 448.00 419.00 478.00

Shredder Bundles (t in) per gross ton 330.00 265.00 339.00 341.00 321.00

Crushed Auto Bodies per gross ton 335.00 259.00 340.00 330.00 322.00

Steel Turnings per pound 289.00 170.00 268.00 250.00 379.00

#1 Copper per pound 3.35 3.22 3.47 3.41 3.33

#2 Copper per pound 3.21 3.01 3.29 3.20 3.13

Aluminum Cans per pound .95 .85 .90 .93 .90

Auto Radiators per pound 2.00 1.70 2.01 2.09 2.10

Aluminum Core Radiators per pound .80 .78 .80 .74 .78

Heater Cores per pound 1.78 1.58 1.92 1.42 1.28

Stainless Steel per pound .75 .80 .95 .89 .96
All prices are expressed in USD. Printed as a reader service only.

METALS
New Kentucky law helps
authorities stem metal thefts

A new Kentucky law will help com-
bat copper metal theft across the state. The
new law became effective on July 15, 2008
and gives law enforcement authorities
valuable new tools to help curb the grow-
ing trend of copper metal theft.

“Kentucky residents are put at risk by
these thefts, which can cause phone serv-
ice outages that leave people without
access to 911 emergency services,” said
Joan Coleman, president of AT&T Ken-
tucky. “The new law will help police catch
thieves and makes it harder for thieves to
profit from such thefts.”

Coleman said the passage of the new
law was the result of leadership by the
bill’s sponsor, representative Mike Den-
ham of Maysville, as well as Gov. Steve
Beshear, who signed the bill into law on
April 11, 2008. The bill passed both leg-
islative chambers unanimously.

By requiring scrap metal dealers to
keep records related to resale transactions,
the law is expected to deter metal thefts
and make it easier for police to apprehend
criminals.

The law, originally House Bill 106,
establishes stronger record-keeping

requirements for metal sales to scrap deal-
ers. Scrap metal dealers must register the
date and time of the transaction, descrip-
tion of the metal and the amount paid. In
addition, scrap metal dealers must retain
for two years, the seller’s identification
information, including a copy of the photo
ID of the seller and tag number of the
vehicle used to transport the material.
They must also retain the metal material in
its original form for three business days or
keep a digital photograph of the material.

The bill, similar to laws passed in
more than 30 other states, was backed by
many Kentucky associations and compa-
nies in the telephone and electric indus-
tries as well as law enforcement officials.

Such thefts are on the rise nationally,
particularly as the price of copper has
increased over the last several years.
Thefts in Kentucky have included copper
wire from power poles, electric substa-
tions, construction sites and telecommuni-
cations companies. Nationally, copper
thefts have caused power and 911 service
outages in entire neighborhoods and
knocked out railroad signals. Repairs and
replacement can cost millions of dollars.

China imports at highest
level since August 2007

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the Ameri-
can Iron and Steel Institute (AISI) reported
that steel import permit applications for
the month of June totaled 2,533,000 net
tons (NT). 

This was a 1 percent increase from
the 2,514,000 permit tons recorded in May
2008, and a 3 percent increase from the
May preliminary imports total of
2,451,000 NT. Import permit tonnage for
finished steel in June was 2,075,000 NT,
an increase of 4 percent from the prelimi-
nary imports total of 1,998,000 NT in
May. For the first six months of 2008
(including June SIMA and May prelimi-
nary), total steel imports were 15,684,000
NT, down 12 percent from the 17,822,000
NT imported in the first half of last year.
Total steel imports for 2008 would annual-

ize at 31.4 million NT, or 6 percent below
the 2007 12-month total.

For June 2008, the largest finished
steel import permit applications for off-
shore countries were for China (359,000
NT), Korea (196,000 NT), Japan (130,000
NT), and Germany (107,000 NT). 

Finished steel import permit applica-
tions for China increased 25 percent in
June compared to May preliminary
imports and were the highest monthly total
since August of 2007. Product categories
that increased in June vs. May preliminary
include: Wire Rods (up percent 48 per-
cent), Hot Rolled Bars (up 40 percent),
Standard Pipe (up 41 percent), Oil Coun-
try Goods (up 21 percent) and Line Pipe
(up 16 percent). Products that showed a
significant year-to-date increase vs. 2007
include: Oil Country Goods (up 25 per-
cent) and Line Pipe (up 16 percent).

Nucor settles lawsuit against
SeverCorr and John Bell

Nucor Corporation has settled its
pending lawsuit against former employee
John Bell and SeverCorr. The lawsuit was
brought by Nucor in Federal Court in
South Carolina to protect Nucor against
the theft of its confidential information
when Bell left Nucor to join SeverCorr.

Under the terms of the settlement, the
Court has entered an order extending the
injunction it previously entered in Nucor’s
favor on March 14, 2008. The order pro-
hibits Bell, and SeverCorr, from using the

services of Bell in the preparation or man-
ufacturing of interstitial free and ultra-low
carbon steels. The court-ordered prohibi-
tion will remain in place until June 2009.

In addition, the new order prohibits
SeverCorr from producing, qualifying,
promoting or marketing any ability to pro-
duce and sell interstitial free and ultra low
carbon steels to prospective or actual cus-
tomers. The order will remain in place
until at least September 2009.

CMC acquires assets of ABC Coating 
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NEW PRODUCT SHOWCASE
TRAMAC INTRODUCES THE 
SC-42 HYDRAULIC BREAKER 

The Tramac SC-42 light-range breaker is for carriers
from 11,000 to 26,500 pounds (5 to 12 metric tons),
sufficiently satisfying the needs of the skid steer,
backhoe loader, and mini and mid-size excavator mar-
kets. 

The SC-42 has an automatic pressure regulator
that ensures that the breaker operates at maximum
performance on all carriers, regardless of flow varia-
tions. Shock absorbers isolate the breaker from the
carriage, reducing noise and vibrations. 

Maintenance is easy and if needed, the breaker can
quickly be disassembled without special tools.

Tramac
800-E Beaty Street
Davidson, NC 28036
866-472-4373
www.tramacus.com

STECO INTRODUCES NEW
CONTAINER LOADING SYSTEM

The STECO Scrapper® Container Loader fills
shipping containers to their maximum capacity,
without damage to the container. The two-part system
consists of the transfer trailer base and the container
packer/loading sleeve (CL unit). Material is loaded
into the CL unit rather than directly into the
container, enabling the CL unit to take the brunt of any
impact.

The loading system travels on its own street-legal
transport trailer and requires no special onsite set-up.
It is self-contained with diesel power to drive the
hydraulics and comes with an integrated weight scale.

STECO, 
A Div. of Blue Tee Corp.
2215 South Van Buren
Enid, OK 73701
800-627-8326
www.stecotrailers.com

MORBARK MODEL 40 
DEBRIS SHEAR

The more compact Morbark Model 40 is equipped
with a replaceable blade and tips, and rated for 30,000
– 50,000 pound carriers. This shear is operated from
existing carrier hydraulic circuitry and no additional
hydraulics are necessary. By utilizing a Morbark debris
shear you effectively reduce the size of large diameter
stumps and logs being fed into your machine, which in
turn increases productivity.

Morbark, Inc.
PO Box 1000
Winn, MI 48896
800-831-0042
www.morbark.com

SICON’S POLYFLOAT-PLASTIC
SEPARATION TECHNOLOGY

In close cooperation, the German companies
Leiblein GmbH and SiCon GmbH have developed the
Polyfloat® process for plastic recycling. With an incor-
porated intelligent control technology which allows the
use of different fluid densities, a level of purity of 99%
is achieved — all with an uncommonly-high overall
efficiency. 

SiCon delivers turnkey polyfloat systems including
material preparation, drying and process water purifi-
cation for 0.5 to 5 t/h throughput for all known separa-
tion tasks for hard plastics as well as films. 

SiCon GmbH
PO Box 1348
57261 Hilchenbach
Germany
0049 2733 7896
www.en.sicontechnology.com

VECOPLAN’S NEW RG 70-XL
ROTARY WASTE SHREDDER

Vecoplan’s new RG 70-XL industrial shredder was
designed for processing paper and plastic waste for
reclamation and recycling, large extruder purgings,
large reject parts, trim scraps, baled or loose film, syn-
thetic fiber, carpet, wood processing scrap, medical
waste, and cardboard. 

The hopper has a volume capacity of 10.25 cubic
yards and a 70” x 82” infeed opening. Its 25” diameter
rotor has 84-126 cutting inserts, is powered by a 150-
200 h.p. motor, turns at 125 rpms, and is fed by a 10
h.p. two-speed hydraulic feed ram. 

Vecoplan 
PO Box 7224
High Point, NC 27264
336-861-6070
www.VecoplanLLC.com

TEXAS INSTRUMENTS OFFERS
NEW LOW FREQUENCY TAGS 

Texas Instruments
6550 Chase Oaks Blvd.
Plano, Texas 75023
800-962-7343
www.ti.com/rfid

NEW V-SLAM VERTICAL SHAFT
IMPACTOR FROM STEDMAN

Stedman’s new V-Slam™, Model VS-88 Vertical
Shaft Impactor has a size reduction ratio up to 15:1
with speeds up to 12,500 feet per minute and a capac-
ity range from 5 to 500 tons per hour. Typical industrial
applications include minerals and ores, slag, bottom
boiler ash, flux, alloys, glass, chemicals, magnesite,
corn, salt, coke, rendering of poultry, pet food and
other animal feed supplements and bakery waste. The
V-Slam is equipped with an indexing feed tube and
anvil ring and an automatic recirculating lubrication
system.

Stedman
PO Box 299
Aurora, IN 47001
800-262-5401
www.stedman-machine.com

SPECTRONICS’ NEW INDUSTRIAL
DYE DETECTS LEAKS

Spectronics Corporation introduces OIL-GLO™ 40.
OIL-GLO pinpoints leaks in all synthetic- or petroleum-
based fluid systems, including light-colored hydraulic
fluid, dark or intensely blue hydraulic and lubrication
fluids, compressor oil, engine oil and gearbox oil.  

Add the dye and allow it to circulate. Wherever there
is a leak, the dye escapes with the system oil and
remains at the site of all leaks.

Scan the system with a Spectroline® ultraviolet lamp
and locate every fluid leak by its bright blue glow,
which stands out from other leak detection dyes. 

Spectronics Corporation
956 Brush Hollow Road
Westbury, NY 11590
800-274-8888
www.spectroline.com

MAGNET ADDS VERSATILITY 
TO ECO-CRUSHER BUCKET

Demolition and concrete contractors using the Eco-
Crusher, a jaw crusher bucket for crushing material
on-site, have the option of adding a magnet to provide
an easy and efficient means of removing rebar. 

The installation kit consists of a magnet, support
structure, mounting bolts and a wiring diagram. The
magnet and support structure combined weighs
between 716 and 804 pounds, depending on unit size.
Operational distance between the magnet and the
product to be picked up is approximately six inches. 

Giberson Enterprises 
5 Park Drive 
Shamong, NJ 08088
609-268-3451
www.ecocrusher.com

NEW READING LANDSCAPE BODY
BUILT TO SERVE AND ENDURE

The Reading Landscape Body provides the edge
landscapers need to get the job done with standard
features including:

•Hoist assembly.
•Recessed tail lights and marker lights.
•Easy open, heavy duty tailgate.
•Full width upper rear doors.
•Wide access side door.
•Cab guard.
•Heavy-duty floor.
•Corrosion resistant steel side wall construction.
Reading bodies are backed by a three-year warranty.

Reading Truck Body, Inc.
PO Box 650
Shillington, PA 19607
www.readingbody.com
800-458-2226

The 12mm Multi-Usage Wedge LF Transponder
offers improvements in chip circuitry that enable
direct-on-metal mounting.

The 24mm LF Circular Inlay, manufactured using
TI’s patented tuning process, provides improved con-
sistency in read and write performance in applications
such as waste management and industrial production.

Both tags incorporate a number of TI’s patented
RFID technology and quality innovations, including
half-duplex (HDX) radio communication, which boosts
read range by 50 percent compared with full-duplex
(FDX) LF and offers a stronger RF signal.
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T: 800-509-8333 / 507-932-5683
F: 507-932-5951

craig@ferguson-trailersales.com
VIEW LOADERS ONLINE:

www.ferguson-trailersales.com

WEDELIVER!

15’ Car Handling

FORKS  
$6,400

6’ Car Crushing

FORKS  
$4,725

QUALITYQUALITY,  ,  USED WHEEL LOADERSUSED WHEEL LOADERS______________________
PRICED WITH BUCKET AND YOUR CHOICE OF FORKSPRICED WITH BUCKET AND YOUR CHOICE OF FORKS

‘90 JOHN DEERE 544-E 
Wheel Loader

$39,900only

Cab & bucket,
good shape 
and runner!

‘92 Case 621ZF 
Wheel Loader
           $38,900only

Cab & GP bucket,
6’ car crushing forks!

’92 JOHN DEERE 544E WHEEL LOADER
ROPS, QUICK ATTACH, BUCKET, GREAT SHAPE, 
READY TO WORK, ONLY ............................................................. $29,900
‘98 FIAT ALLIS FR100 WHEEL LOADER
CAB, HEAT, BUCKET AND CRUSHING FORKS, READY FOR WORK, 
MINT CONDITION, ONLY ............................................................. $29,900
545B FIAT ALLIS
GOOD SHAPE & RUNNER, BUCKET, 
CAB HEAT .................................................................................. $18,900

‘86 FIAT ALLIS FR12 WHEEL LOADER
CAB, HEAT, BUCKET, FORKS, 8,600 HRS ........................ $28,500
FIAT ALLIS 645 WHEEL LOADER
GOOD SHAPE & RUNNER, 3 YD. BUCKET, 

CAB HEAT, READY TO WORK! ....................................... $14,900
‘82 MICHIGAN-CLARK 45C 
WHEEL LOADER
FORKS, CAB, EROPS, READY TO WORK! ......................... $12,900

We have great, used wheel loader & fork 
packages available NOW!!!

BUY NOW WHILE THEY LAST!!!!!!!!!!

Good shape and runner!

PO Box 412 / New Stanton, PA 15672 

sales@usaconvey.com / www.usaconvey.com

• CONVEYORS
• RADIAL STACKERS
• CONVEYOR PARTS
• STANDARD SIZES
    OR CUSTOM-BUILT 
• SALES & RENTALS

T: (724) 925-8500  F: (724) 925-6421

METALS

The American Iron and Steel Insti-
tute (AISI) announced the selection of
Thomas J. Gibson as the association’s
president and chief executive officer.

Currently senior vice president of
advocacy for the American Chemistry
Council (ACC), Gibson will assume his
new responsibilities on September 1.   

Gibson will succeed AISI president
and CEO Andrew G. Sharkey, III, who
has announced his retirement after lead-
ing the Institute over the past 15 years
and following a distinguished 30 year
career leading steel-related trade associ-
ations.

Over his years at ACC and PCA,
Gibson has established a track record of
achieving legislative objectives working
with both Democrats and Republicans.
At ACC, he led the chemical industry’s
global, federal and state advocacy efforts
and has represented the Association
before government and media. 

At PCA, he led efforts to increase
the cement industry’s visibility and clout
in Washington, including spearheading
industry efforts on climate change and
successfully advocating for the cement

industry’s inclusion in the Asia Pacific
Partnership.

As chief of staff to administrators
Whitman and Leavitt, Gibson directed
the activities of EPA’s 12 program
offices and 10 regional offices, serving
as the administrator’s day-to-day manag-
er for the 17,000 employee agency.
While serving as majority deputy staff
director to the U.S. Senate Committee
on Environment and Public Works, his
most significant legislative accomplish-
ment was in leading the Senate effort on
the bipartisan Water Resources Develop-
ment Act of 2000 that included the $8
billion Everglades Restoration Bill.   

Prior to that, Gibson served as the
Congressional Liaison Specialist for the
EPA, representing the Agency on Capi-
tol Hill on issues diverse as the Resource
Conservation and Recovery Act, Super-
fund, energy policy, global climate
change and the Clean Air Act.   Before
that, he worked for Raytheon Company,
first as a naval architect for the Systems
Engineering Laboratory and then as a
program manager for the Submarine
Systems Directorate.

AISI appoints new president
and CEO to replace Sharkey

Nucor reports record 
results for first half of 2008

Nucor Corporation announced record
consolidated net earnings for the second
quarter of 2008 of $580.8 million ($1.94
per diluted share), an increase of 68% over
$344.9 million ($1.14 per diluted share)
earned in the second quarter of 2007 and
an increase of 42% over the $409.8 mil-
lion ($1.41 per diluted share) earned in the
first quarter of 2008.

In the first half of 2008, Nucor’s con-
solidated net earnings increased 36% to a
record $990.5 million ($3.36 per diluted
share), compared with net earnings of
$725.9 million ($2.39 per diluted share) in
last year’s first half.

In the second quarter of 2008,
Nucor’s consolidated net sales increased
70% to a record $7.09 billion, compared
with $4.17 billion in the second quarter of
2007 and increased 43% compared with
$4.97 billion in the first quarter of 2008.
Average sales price per ton increased 24%
over the second quarter of 2007 and
increased 19% over the first quarter of
2008. Total tons shipped to outside cus-
tomers were 7,734,000 tons in the second
quarter of 2008, an increase of 38% over
the second quarter of 2007 and an increase
of 20% over the first quarter of 2008.

The increases in sales and net earn-
ings are also attributable to the significant
acquisitions made by Nucor in the last 18
months, specifically, the acquisition of
Harris Steel Group, Inc. (Harris) in March
2007 and The David J. Joseph Company
(DJJ) in February 2008. In addition, Nucor
has used these two companies as platforms

for additional acquisitions to grow the
rebar fabrication and scrap businesses.

The average scrap and scrap substi-
tute cost per ton used in the second quarter
of 2008 was $456, an increase of 57%
over $291 in the second quarter of 2007
and an increase of 37% compared with
$333 in the first quarter of 2008. The aver-
age scrap and scrap substitute cost per ton
used in the first half of 2008 was $396, an
increase of 44% over $275 in the first half
of 2007.

Total energy costs in the second quar-
ter of 2008 increased $5 per ton from the
second quarter of 2007 and increased $2
per ton from the first quarter of 2008. Dur-
ing the first half of 2008, total energy costs
increased $5 per ton compared with the
first half of 2007.

Total steel shipments increased 9% to
a record 12,068,000 tons in the first half of
2008, compared with 11,067,000 tons in
last year’s first half. Steel shipments to
outside customers increased 5% to
10,597,000 tons in the first half of 2008,
compared with 10,119,000 tons in last
year’s first half.

In June, Nucor’s board of directors
declared a supplemental dividend of $0.20
per share in addition to the $0.32 per share
base dividend. The total dividend of $0.52
per share is payable on August 11, 2008 to
stockholders of record on June 30, 2008. 

Nucor expects that their third quarter
results will be strong, with earnings in the
range of $1.80 to $1.85 per diluted share. 

Masdar Clean Tech Fund and
Virgin Green Fund acquire
Texas metal recycling business

Masdar Clean Tech Fund and Virgin
Green Fund announced the buy-out of
DuraTherm, Inc., a petroleum and metal
recycling business based in Texas City,
Texas. The transaction, structured as an
asset acquisition, was supported by debt
from HSH Nordbank AG.

DuraTherm provides treatment serv-
ices, either at its facility in Texas City or
with its mobile units at a customer’s site,
for waste streams generated by petroleum
and olefin-related industries. The propri-
etary technology produces “clean” residu-
als while maximizing the recovery of
metal and oil values contained in the
wastes.

DuraTherm addresses a variety of
waste streams, including oil-contaminated
drill cuttings, refinery wastes, petrochemi-

cal wastes, hydrocarbon-contaminated
soils, spent catalysts, and other petroleum-
compatible residuals. 

The new investors are providing addi-
tional capital to support DuraTherm’s
growth. DuraTherm will also invest in
improving and deploying its mobile
DuraTherm Desorption units, thus expand-
ing its geographic availability to both
United States and international customers.

Kevin Trant has been hired as CEO to
lead the next phase of DuraTherm’s
growth. Trant was previously with
Siemens Water Technologies where he
was executive vice president of its Servic-
es and Products Group, a division focused
on five business segments targeting munic-
ipal and industrial customers.



The Aluminum Association, Can
Manufacturers Institute (CMI), and Insti-
tute of Scrap Recycling Industries (ISRI)
announced a 2.2 percentage point increase
in aluminum can recycling rates, the
largest gain in recycling rates in ten years. 

In 2007, Americans and the alu-
minum industry recycled nearly 54 billion
aluminum cans - nearly two billion more
than in 2006. At a recycling rate of 53.8
percent, the aluminum can is by far the
most recycled beverage container in the
United States. 

“This increase in the recycling rate
demonstrates the serious commitment to
recycling by the Aluminum industry,” said
Kevin Anton, chairman of The Aluminum
Association and vice president of Alcoa
and president of Alcoa Materials Manage-
ment, Inc. “The aluminum can is environ-
mentally sustainable. Our industry is com-
mitted to doing the right thing and contin-
uing to work to increase the number of
aluminum cans recycled annually.”

The Aluminum Can Council, made
up of members from both the Aluminum
Association and the Can Manufacturers
Institute—Alcoa, Anheuser-Busch Pack-
aging Group, ARCO Aluminum, Ball Cor-
poration, Novelis and REXAM supports
several recycling initiatives. 

The Curbside Value Partnership
(CVP) is one of these important programs
that works with material recycling facili-
ties and municipalities assisting them in
making curbside recycling programs more
efficient for their communities. Currently,

CVP is engaged with more than 40 com-
munities. Partner communities have seen
an average increase of 22 percent in recy-
cling volume and 20 percent in participa-
tion. 

Other Aluminum Can Council pro-
grams include: The Recycle Challenge
school drop-off program, can advertising
promotions, recycling promotions, student
environmental education programs, school
and civic organization collection programs,
and other projects. Through this group’s
efforts, the aluminum can industry recog-
nizes and promotes the value and impor-
tance of recycling.

The aluminum beverage can is 100
percent recyclable into new beverage cans
indefinitely – a demonstration of recycling
at its finest. Today’s lightweight beverage
can weighs only 0.468 ounces with 34.17
cans per pound of aluminum. The can is
the only beverage container that more than
covers the cost of collection and re-pro-
cessing for itself. It also helps subsidize the
collection of other recyclable materials.
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PLUG IN & PRODUCE!

GENIUS GEN  SET

•  MOZELT GENERATOR

•  KUBOTA DIESEL 4 CYLINDER

•  REMOTE CONTROL OPTION

•  COMPACT PROFILE

•  ISOLATOR EQUIPPED

•  ENABLES GENERATOR 

    "MIGRATION"

•  QUICK INSTALLATION

•  PARTS AND SERVICE – 

    ST. PAUL, MN

FEATURES:

MADE IN THE USA BY  JOB MACHINERY, INC.

FOR PRICING, CALL JOHN FRYKLUND

- MODEL 13kW 57 AMP -
L: 34”, W: 28”, H: 34” WEIGHT: 750 lbs

- MODEL 20kW 90 AMP -
L: 34”, W: 31”, H: 34” WEIGHT: 850 lbs

ALL GENERATOR FUNCTIONS ARE CONTAINED 
IN A COMPACT UNIT. 

THIS IS THE COMPLETE PACKAGE!

INTRODUCING 
TWO COMPACT DIESEL GEN SETS:

IN STOCK:
NEW, USED & FACTORY REBUILT LIFTING MAGNETS!

JOB MACHINERY, INC.
612-961-8893 • www.jobmachineryinc.com

TOCK:

MERGER & ACQUISITION
SERVICES

FOR THE

RECYCLING INDUSTRY

Member FINRA, SIPC

Walker
Capital PartnersW

I N V E S T M E N T  B A N K E R S

WWW.WALKERCP.COM

ACQUISITIONS               FINANCINGS                 RESTRUCTURINGS

ESOPS                    RECAPITALIZATIONS

WALKER CAPITAL PARTNERS, LLC
ATLANTA, GEORGIA

P (404) 549-6929

METALS
United States aluminum can
recycling grows in 2007



Consumers could save fuel and
money while reducing carbon emissions
through greater use of low weight alu-
minum in hybrid- and diesel-powered
vehicles, according to a new study
released by The Aluminum Association,
Inc.

It is well known that diesel and
hybrid powertrains provide better fuel
economy, but at an increased cost to the
consumer. In addition, at equivalent vehi-
cle performance levels compared to a
gasoline engine, the advanced power-
trains have a payback period of several
years. The study titled, “Benefit Analysis:
Use of Aluminum Structures in Conjunc-
tion with Alternative Powertrain Tech-
nologies in Automobiles,” specifically
demonstrates that by reducing the weight
of the vehicle, the power requirements
can be correspondingly reduced, leading
to a more affordable powertrain and vehi-
cle, with a shorter payback period.

“With sky-high fuel costs expected
over the long term and intense consumer
pressure demanding long-term solutions,
the time has come to rethink the basics of
vehicle design,” said Steve Larkin, presi-
dent of the Aluminum Association. “Alu-
minum builds a better car, and this study
demonstrates that high-strength, low-
weight aluminum offers safe and afford-
able alternatives for the next generation
of vehicles, compared to the heavier, less-
efficient vehicles on the road today. If
automakers opt to reduce the weight of

vehicles with next-generation hybrids and
diesels through greater use of aluminum,
consumers will be “paid back” faster at
the gas pump, compared to the payback
time associated with the added costs of
today’s heavier hybrids and diesels.”

The study, conducted for the alu-
minum industry by IBIS Associates, was
released during a panel discussion with
the Washington Automotive Press Associ-
ation. The study analyzed the impact of
vehicle mass reduction on the cost and
power requirements of modern diesel and
hybrid powertrains.

“Our study revealed impressive fuel
economy gains of 46 percent in diesel-
powered vehicles and 51 percent in
hybrid-powered vehicles complemented
by aluminum structures when compared
to existing gasoline-powered vehicles,”
Larkin added. “While the aluminum-bod-

ied hybrids’ upfront costs would be more
than the aluminum-bodied diesels, they
offer significant potential for fuel econo-
my gains and related consumer payback
at the pump.”

Generally, all new fuel-saving tech-
nologies come with an added cost. An
aluminum vehicle platform on its own
costs more than a current platform. How-
ever, by reducing the horsepower and
torque requirements of the new power-
train and hence cost, the overall costs
almost balance out. The increased cost of
the aluminum platform is almost bal-
anced out by the decreased cost of the
powertrain and other components. For
example, a smaller fuel tank is required
for the same driving range. The fuel sav-
ings gained offsets the additional cost of
the platform and powertrain within one to
four years.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

How do you promote your company? There is so much noise out there in
the form of advertising that you must have a good answer to this question, or
you won’t climb above your competitors. If people don’t know about you and
your business, you won’t be in a position to be considered when they need the
products or services that you sell. This is just as true for an e-commerce web-
site as it is for a shop on the street. 

Are marketing and advertising the same thing? Many people believe they
are. The typical small business makes this assumption. Some small business
owners don’t think about marketing.

That’s too bad. A clear understanding of the difference between marketing
and advertising is something every businessperson should have. 

Marketing is the crafted means of letting people know you are in business
and where they can find you. Advertising is paid promotion of your products
or business. You might channel revenue into marketing, perhaps even contract
a marketing firm, but that’s not the same as advertising. 

A good location can compensate for a poor understanding of marketing,
but that’s an exception to the rule. On the flipside, properly run and marketed
businesses routinely excel in poor locations. Marketing has many, many forms.
It’s press releases, magazine articles, newspaper articles, and interviews. It’s
company participation in public events. It’s participation on a private level on
public boards. Marketing is contacting people who can influence others and
help create awareness of your market presence. Effective marketing is even
having your banker speak favorably of you when you are not present. Market-
ing is having a customer refer your business to a friend.

How are these things achieved? Do they happen because your doors are
open between 8:00 a.m. and 5:00 p.m.? No. Marketing does not just happen. It
is a calculated effort that comes from careful planning.

Before the first plans are made, every entrepreneur should grasp the key
difference between marketing and advertising. Not only that, but it is equally
important to know which of the two is more important. Start your marketing
efforts by asking yourself who your customer is and where your market is. If
you answer: everyone is a potential customer, that’s a hint that you need to
sharpen your marketing focus. In the auto-recycling industry, not everyone
driving a car is a potential customer. In the floral industry, not everyone is a
potential customer to buy flowers. 

Climbing above the competition:
Marketing vs. advertising 

Part 1 of 5

AK7000 AK6000

Other models and sizes available to fit any need!

641-732-5558 • Fax 641-732-1385
www.AluminumKing.com

Aluminum King Manufacturing, Inc.

Aluminum Sweat Furnaces
—An Essential Tool for Recycling Aluminum—

Waste oil and gasoline burners are also available.

AK8000AK8500

Aluminum King furnaces meet the industry standards and 
are backed by a company with a solid reputation. 

Our years of experience provide the best customer support. 

—AK Customers Only—
Remarket sows for

around $1.20
per pound.

At today’s fuel
price, cost of operation
is .02¢ per pound with
50% recovery material.

Holding Chamber
(approx. weight)

500-600 lbs.
750-800 lbs.
850-900 lbs.

1,200-1,500 lbs.
3,000-3,200 lbs.

Model No.

AK3500
AK5500
AK6000
AK7000
AK8000
AK8500

Capacity Example

8-9 transmissions
15-16 transmissions
20-22 transmissions
40-45 transmissions
50-55 transmissions
70-80 transmissions 4,500-5,000 lbs.

AUTO
Study confirms benefits of lightweight
aluminum use in auto bodies

Copart, Inc., an online vehicle remar-
keting company, filed an antitrust lawsuit  
alleging that Auto Auction Services Cor-
poration (AASC) is restraining competi-
tion and stifling innovation by denying
Copart access to an essential electronic
network called AutoIMS.

AutoIMS is an electronic vehicle
inventory management system owned and
operated by AASC, which in turn is owned
and controlled by a consortium of major
vehicle remarketing firms which compete
with Copart, including Manheim Auctions,
Inc., ADESA, Inc., and other members of
the National Auto Auction Association.

A vehicle remarketing company like
Copart must have access to AutoIMS in
order to receive and accept assignments of
vehicles for resale from banks, finance
companies, and fleet operators. Yet when
Copart recently requested access to
AutoIMS in order to effectively compete
in that market, AASC insisted Copart pay
discriminatory access fees, including an
initiation fee of $50,000 per location.
Because Copart operates over 130 loca-
tions in North America, that fee would
exceed $6.5 million — a discriminatory
demand equal to denying access altogether.

Copart also claims that other compa-
nies in direct competition with Copart
such as Manheim and ADESA paid a
nominal initiation fee for access to
AutoIMS. 

The suit was filed in the United States
District Court for the Northern District of
California.

Copart files
antitrust lawsuit 
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Each year United States electron-
ics recyclers process more than 2.8 bil-
lion pounds of e-scrap, including 65
million units of computer equipment,
according to the International Associa-
tion of Electronics Recyclers. Elec-
tronics recycling yielded 1.3 billion
pounds of recyclable materials,
according to the Albany, New York
based trade association for the elec-
tronics recycling industry. E-scrap is
also growing, up from just over 2 bil-
lion pounds in 2000.

Recycling e-scrap is packed with
challenges, from safely handling toxic
metals to economically sorting recy-
clable materials from a mixed waste
stream. Before recyclers can deal with
these issues, however, they have to
move the e-scrap to shredders, balers
and other equipment. That’s where
conveyor manufacturers come in.

At NEXGEN Baling Systems in
Vernon, Alabama, Joe Szany, director
of NEXGEN sales, says the company
takes much the same products it might
use as ancillary feeders to recycling
apparatus such as separators and
sorters used for recycling any materi-
als. “The quality and strength of these
conveyors is very comparable to what
you would need on the electronic scrap
business that we’ve done to date,”
Szany says. 

One difference is that e-scrap
tends to be lighter-weight material
than other recycling applications, so e-
scrap conveyors may be less robust. E-
scrap may also contain sharp edges,
from such sources as broken CRT
tubes that can damage conveyor belts
used to transport the materials. “You
typically have to have pans underneath
to keep from ripping belting,” Szany
says. 

Most units his company sells for
e-scrap use combination belts consist-

ing of a flexible belt over a steel
trough. Steel belts work well for heav-
ier materials, but not for e-scrap
because they are hinged. “The hinges
leave a lot of gaps that smaller valu-
able pieces of recycled e-scrap would
fall through,” Szany explains. 

“Slider beds right now are the
most popular,” Szany continues. “A lot
of that has to do with that they are
among the lowest cost conveyers. It’s a
pretty simple operation com-
pared to what we have done tra-
ditionally.”

E-scrap is a fairly new busi-
ness for NEXGEN, but the com-
pany is finding appealing appli-
cations for its product. “One of
the recent projects that we sold
was to a company that wants to
destroy hard drives,” Szany says.
“They need to destroy them to
prove to their customers that
nothing is readable and they
were using some kind of process that
took them 30 minutes per hard drive.” 

NEXGEN’s system, which
includes conveyors, magnetic separa-
tors and hammer mills, will be able to
destroy 2,000 hard drives an hour.
“And it’s just simple slider bed tech-
nology, almost like the ones you’d see
in a warehouse moving clothes,” Szany
says.

Shredded hard drives are
worth around $1 per pound
according to Szany, and more
once materials are conveyed to
a separator and separated.
“Once they realized the kind of
product we’d make out of their
hard drives, they’re no longer
interested in sending their
destroyed material to a land
fill,” he says. “The material
commingled is worth practical-
ly nothing. The material sepa-
rated is worth what the compo-

nents are worth.”
Government regulations on infor-

mation security are pushing demand
for recycling electronics that are used
to store data about people or organiza-
tions. “There is a driving force out
there, especially with anybody that’s
doing business with banks or insurance
companies,” Szany says. 

Szany is looking for continued
good news about e-scrap. “Quite
frankly with the coming change in tel-
evisions starting in February, there is

an expected massive amount of televi-
sions that are going to be destroyed,”
he says. “This is the next big thing in
recycling.”

Not everyone is finding e-scrap as
exciting today. At Metso Minerals
Industries, Inc. in Brunswick, Ohio,
Tim Frajter says the company’s e-scrap
recycling business remains small com-
pared to auto recycling. “We haven’t
seen too much to be honest,” he says. 

“The technology itself is more on
the separation of the scrap than the
conveyance,” Frajter adds. “The con-
veyance is an afterthought. More atten-
tion is on the shredding and separa-
tion.” The main difference he’s seen in
e-scrap conveyor markets is on the
requirements for being robust. “It’s
just a little lighter duty,” he says. “We
convey it two different ways, either by
belt or a twin motor vibratory feeder.
Our biggest sellers are our twin motor
feeders.”

At General Kinematics Corpora-
tion in Crystal Lake, Illinois, Tom
Musschoot, marketing manager, says
the company’s most popular models
for e-scrap are its Syncro-Coil vibrato-
ry conveyors and Paramount II Vibra-
tory Feeders. General Kinematics
models feature low horsepower and
energy efficient two-mass drive, Muss-
choot says. “All our equipment is cus-
tom-designed for each customer’s
application,” he added.

Buyers today are increasingly
interested in energy usage. “We have a
very diverse customer base for recy-
cling equipment, from typical
C&D/MRF applications to specialized
minerals recovery,” Musschoot adds.
“We have also been successful in the
recycling of CRT screens using a com-
bination of our equipment.” 

Musschoot agrees that regulatory
and legislative changes have not tend-
ed to hurt his business with e-scrap

recyclers. “Actually, it seems some
regulations are in favor of using our
recycling solutions,” he says. 

He also considers e-scrap’s future
to be bright. “With the reduction in
natural resources on top of the need for
raw materials, the future of all forms
of recycling looks promising for every-
one involved in the industry,” Muss-
choot says. 

Conveyors
for e-scrap recycling

by Mark Henricks

EQUIPMENT
SPOTLIGHT

N

Manufacturer List

C.S. Bell Company

Dan White

888-958-6381

www.csbellco.com

General Kinematics

Bill Guptail

815-455-3222

www.generalkinematics.com

Green Machine Sales, LLC

John Green

800-639-6306

www.greenmachinesales.com

Hustler Conveyor Company

Dave Guyton

636-441-8600 

www.hustler-conveyor.com

International Fabricating & Machining

Henry Peters

519-776-8731

www.ifminc.ca

James Brinkley Company 

Clyde Crawford 

800-521-0424 

www.jamesbrinkley.com

Karl W. Schmidt & Associates, Inc.

Jeffrey B. Van Galder

303-287-7400

www.karlschmidt.com

Metso Minerals Industries, Inc.

Tim Frajter 

262-717-2500

www.metsominerals.com

NEXGEN Baling Systems

Joe Szany

800-633-8974 

www.marathonequipment.com

Recycling Equipment Manufacturing

Mark Blankenship

800-745-4736

www.remfg.com

Smalis Conveyors

Doug Smalis

800-348-0765

www.usaconvey.com

Green Machine Sales, LLC

Metso Minerals Industries, Inc.
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EQUIPMENT
SPOTLIGHT

NA
R
To be included in the spotlight, you

must manufacture the equipment
featured.

We require a company name, con-
tact person, telephone number and,
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

09/08 Sorting Systems for 
Single Stream Recycling

10/08 Wheel Loaders

11/08 Wire Removal Systems (tires)

12/08 Can Flatteners/Blowers

01/09 Catalytic Converter Shears

02/09 Shredders

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their company
is listed in the Equipment Spotlight.

INTERNATIONAL

The Boeing Company and Alenia
Aeronautica, a Finmeccanica company,
are joining forces to help establish
Italy’s first composite recycling facility,
which will be located in Southern Italy. 

Together with partners Milled Car-
bon (based in Birmingham, United
Kingdom), Karborek (based in Puglia,
Italy), and ENEA (Italian National
Agency for new Technologies Energy
and the Environment), the two compa-
nies have signed a letter of intent to
apply their expertise and work with aca-
demia to advance industry knowledge
surrounding the recycling of composite
airplane parts into reusable materials for
manufacturing. Financial terms were not
announced.

The composite recycling facility,
which is expected to be operational in
mid to late 2009, will be in Italy’s Puglia
region, near the Alenia Aeronautica
manufacturing center and its supply

chain production centers. When fully
operational, the center is expected to
process an average of 1,000 metric tons
(1,102 tons) of composite scrap annually
and add approximately 75 jobs to the
regional economy.

Boeing, which is pioneering the use
of composites as the primary structure
on the 787 Dreamliner, and Alenia, a
major 787 partner, will support the proj-
ect by partnering to advance associated
knowledge and technologies and reuse
of recycled aircraft parts and manufac-
turing materials. Both companies will
work together to process carbon fiber
scrap material from all of the Alenia
facilities and related supply chain facili-
ties. Over the longer term, Boeing and
Alenia will work closely with Italian
industry and academia to develop addi-
tional markets for the reuse of the car-
bon fiber, which could include automo-
tive, civil engineering, sporting goods,
nautical and other industrial applications
in Italy and across Europe.

Working collaboratively with Boe-
ing, Milled Carbon has demonstrated the
ability, in a pilot industrial plant, to
process cured and uncured composite
parts on a continual feed that extracts

high-quality carbon fibers. The recycled
material potentially can be used for non-
critical structures such as interior lin-
ings, galley and seat parts and tools that
can benefit from stronger, lighter-weight
materials.

ENEA, the Italian Research Insti-
tute, has long worked with Karborek to
develop recycling process technologies
for the recovery of carbon and glass
fiber from composite materials. ENEA
and Karborek have separately developed
prototypes of complementary technolo-
gy.

Boeing and Milled Carbon are both
members of the Aircraft Fleet Recycling
Association (AFRA), an international
nonprofit organization dedicated to
developing best practices for the recy-
cling of end-of-service aircraft and parts.
The new joint venture is also anticipated
to become an AFRA member and ulti-
mately bolster the organization’s capa-
bilities in the area of composite recy-
cling.

Karborek, located in Lecce, is team-
ing with Milled Carbon with regards to
the building and operation of the com-
posite recycling plant.

Agreement establishes
framework for recycling
aircraft composite waste
into reusable materials

Italy’s first composite recycling plant
planned by Boeing and partners

New research from Waste Resources
Action Programme (WRAP) has found
that recycling not just plastic bottles but
other plastic packaging as well can be
cost-effective and environmentally friend-
ly. WRAP has launched its first business
plan for Scotland and proposes to review
the outcomes of its mixed plastics research
against Scotland’s circumstances. 

Scotland produces around 250,000
tons of mixed plastic packaging waste
every year. 

WRAP did the research to see if it
made financial sense to recycle this waste
and if recycling it would be better for the
environment than other options – such as
burning it or sending it to landfill. In par-
ticular, WRAP wanted to see if these ordi-
nary household items could be recycled to
make new ones, rather than having to use
virgin plastics every time.

WRAP’s research included trials of
sorting different types of plastics, an
analysis of the type of technology needed,
estimated costs and modeling of the finan-
cial rate of return. It also compared the
environmental impacts of various meth-
ods, including burning or sending it to
landfills. Research showed that recycling
can be cheaper than both these options.

Overall, landfill is the least favorable
option for disposing of plastics waste.
However, in terms of global warming
potential, the research found that incinera-
tion of plastic packaging was the worst
option. This is because more CO2 is emit-
ted by burning plastics than by burning gas
or coal to generate the same amount of
electricity.

The research showed that, on balance,
the best environmental option is to invest
in technology to produce high quality
recycled plastics, but there will still be a
need for solid recovered fuel (SRF) in
some cases. Consequently, it makes sense
to build integrated plants capable of both
options, as this improves the economic
benefit and maximizes the environmental
impact.

Scotland explores
recycling plastics 
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Events
Calendar

September 7th-10th
2008 Global Waste Management
Symposium. Copper Mountain Conference
Center, Copper Mountain, Colorado. 203-358-
4314 • www.wastesymposium.com

September 11th-13th
State of California Auto Dismantlers
Association. Hyatt Regency, Newport
Beach, California. 
916-979-7088 • www.scada1.com

September 21st-24th
National Recycling Coalition’s 27th Annual
Expo. David Lawrence Convention Center,
Pittsburgh, Pennsylvania. 
202-789-1430 • www.nrc-recycle.org

October 20th-21st
75th Annual Meeting of the Aluminum
Association. The Greenbrier, White Sulphur
Springs, West Virginia. 
703-358-2975 • www.aluminum.org

October 21st-25th
ARA 65th Annual Convention &
Exposition. Hyatt Regency Crown Center,
Kansas City, Missouri. 
888-385-1005 • www.a-r-a.org

October 21st-23rd
Wastecon 2008. Tampa Bay Convention
Center, Tampa, Florida. 
800-467-9262 • www.wastecon.swana.org

October 26th-29th
The 2008 National Renewable Energy
Marketing Conference. Marriott City Center,
Denver, Colorado. 415-561-2135
www.renewableenergymarketing.net

November 1st-3rd
APRA’s 2008 International BIG R Show.
Riviera Hotel & Casino, Las Vegas, Nevada.
703-968-2772 • www.bigrshow.com

November 6th-8th
International Autobody Congress &
Exposition. Mandalay Bay Convention
Center, Las Vegas, Nevada. 
888-529-1641 • www.naceexpo.com

February 24th-25th, 2009
Plastics Recycling 2009. Disney Coronado
Springs Resort, Orlando, Florida.
503-233-1305 • www.plasticsrecycling.com

March 1st-4th
The Southeast Recycling Conference &
Trade Show. Hilton Sandestin Beach Golf
Resort & Spa, Destin, Florida.
800-441-7949 • www.southeastrecycling.com

BUSINESS BRIEFS

MEMBER

Machines ut i l ize powerful  e ject ion FINGERS, by induct ion sensors
for ASR, non-ferrous -  S/S, e-scrap recycl ing 

and other mater ia ls sor t ing.
Also. . .

RARE EARTH, high strength,  EDDY CURRENT SEPARATORS of standard 
s izes. Drum-type magnet ic separators /  Rare Ear th Magnet ic Drum Pul leys,

Magnet ic Crossbel t  Separators /  Wet Drum Magnet ic Separators,
Three Stages Rare Ear th Magnet ic Separators for  “FINES” Measured

Drum Surface values from 700-11,000 Gauss (+/-  10%).

SORTING  MACHINES  

‘CanSort’ Air-Less Metal Sorting Machines
and High Quality Magnetic Products

888-518-8469 -  USA & Canada
www.hawiltschekinc.com

For fur ther informat ion 
please cal l : 

Henry A. Wi l tschek, Inc.

Cal Dooley, currently the president
and CEO of the Grocery Manufacturers
Association (GMA), has been selected
to lead ACC. The ACC Executive Com-
mittee approved Dooley’s selection to
take over the position as current ACC
president and CEO Jack Gerard leaves
to head up the American Petroleum
Institute (API) on September 1. Dooley
will officially begin at ACC on Septem-
ber 8.

Dooley has led GMA since it
merged with the Food Products Associa-
tion (FPA) in January 2007, and was
president and CEO of FPA for two years
before the merger. Prior to that, he
served seven terms as a member of Con-
gress from the San Joaquin Valley area
of California. 

In 2005, President George W. Bush
appointed Dooley to the President’s
Advisory Committee for Trade Policy
and Negotiations. Before his election to
Congress, Dooley was a partner in his
family-owned Dooley Farms.

American Chemistry
Council names new CEO

Nucor Corporation has completed
the acquisition of 50% of the stock of
Duferdofin - Nucor S.r.l., for a purchase
price of approximately US$658 million.
The company will continue to operate
from its current headquarters in San
Zeno (near Brescia) Italy.

Duferdofin - Nucor S.r.l. operates a
steel melting and bloom/billet caster in
San Zeno, Italy as well as rolling mills
in Pallanzeno in the Piedmont region
and Giammoro in Sicily. Total produc-
tion in 2007 was approximately one mil-
lion tons. 

A new merchant bar mill is under
construction at the Giammoro plant and
is expected to be fully operational in late
2008. 

The new mill at the Giammoro
plant is expected to produce approxi-
mately 450,000 tons. The new company
also includes the distribution companies
of the former Duferdofin.

Nucor acquires 50% of
Duferdofin - Nucor S.r.l.

MHF Logistical Solutions, Inc.
announced that it has opened an office
for its parent company, MHF Holdings,
in Jacksonville, Florida.

In addition to housing MHF Hold-
ings, this new office will also be the
regional branch office for the company’s
non-asset-based division, Magellan
Transport Logistics. 

Magellan Transport staff in Jack-
sonville includes Melinda Yates, logistics
manager, and Janet Haber, logistics sales
and operations.

MHF Logistical Solutions
opens branch offices

IronPlanet appointed Greg Forke to
the position of governmental sales man-
ager. Forke will be responsible for Iron-
Planet’s continued expansion in the gov-
ernmental/municipal equipment market.

Forke has nearly 30 years of experi-
ence in the auction industry. He began
his career as part of Forke Brothers,
where he held several positions, includ-
ing vice president of North American
auction operations. Most recently, he
helped start the heavy construction
equipment division for GoIndustry
Michael Fox International, an auction
company specializing in industrial
machinery and equipment.

IronPlanet sets manager
of governmental sales

Eriez® Magnetics announced the
appointment of Andy Lewis to the newly
created position of vice president inter-
national. Andy joined Eriez in 1976 and
has served as managing director of
Eriez-Europe since 1995, during which
time the Company experienced signifi-
cant growth and profitability.

Also, Paul Fears has been appointed
to the position of managing director,
Eriez-Europe, and now reports to Andy
Lewis. Fears joined the company in
1989 as marketing executive. His most
recent assignment has been as marketing
director of Eriez-Europe. Paul takes the
reins of the company’s largest operation
apart from the Erie World Headquarters.

Eriez-CPT Canada and Eriez-CPT
Brazil, manufacturers of Column Flota-
tion Systems for the minerals processing
industry, will continue to report through
Mike Mankosa, vice president opera-
tions, while Eriez-North America’s
export sales group will continue under
the direction of Charlie Ingram, vice
president of sales and marketing.

Key personnel appointed
at Eriez Magnetics

Jim Kenyon recently joined Roll-Rite,
LLC as vice president of sales and market-
ing in North America. In his new position,
Kenyon will be responsible for developing
and implementing Roll-Rite’s domestic
sales and marketing initiatives.  

Previously Kenyon served as region-
al sales manager for East Manufacturing,
Inc., a manufacturer of aluminum dump,
platform and refuse trailers, and as sales
manager for Scientific Brake & Equip-
ment, Inc. in Saginaw, Michigan, a pre-
mier truck and trailer distributor and
Roll-Rite tarp system installer.

Kenyon named Roll-Rite
North America VP

ReCellular announced a new cell-
phone recycling campaign to benefit the
American Red Cross. 

The goal of the initiative is to raise a
minimum of $50,000 for the Red Cross,
through the collection and recycling of
cell phones.

The program will include cell phone
donations from Red Cross supporters.
Those who would like to participate can
download a prepaid shipping label from
the Red Cross website at www.redc
ross.org/sponsors/howtohelp/recellular.asp.

For every cell phone collected and
sold until October 31, 2008, ReCellular
will donate $1 to the American Red
Cross, with a minimum commitment of
$50,000.

ReCellular campaign
aids American Red Cross

Consolidated Scrap Resources, Inc.,
a large metal shredding and recycling
plant located in Harrisburg, Pennsylva-
nia, is acquiring the recycling business
assets of Brandywine Recyclers, Inc.

Brandywine Recyclers operates a
12-acre recycling facility in Lebanon,
Pennsylvania, where it collects and
processes ferrous and non-ferrous scrap
metals. Brandywine also processes
paper and plastics.

Financial terms of the acquisition
were not disclosed.

Consolidated Scrap
acquires Brandywine

Strategic Materials, Inc. (SMI),
located in Houston, Texas, has acquired
the Container Recycling Alliance
(CRA), located in Lombard, Illinois.

CRA previously was acquired by
WHI Capital Partners in 2006 from Waste
Management. CRA consists of eight plants
that handle 800,000 tons per year of post-
consumer container glass. CRA’s specialty
is the processing of three-color mix from
curbside collection. 

Strategic Materials processes 2.4
million tons of glass per year, specialty is
on flat glass and sorted bottle cullet. 

CRA acquired by 
Strategic Materials, Inc.

Alcan Packaging, part of Rio Tinto
Alcan, announced that Michael Cronin,
president, Alcan Packaging Food Europe
has been re-elected chairman of the Flexi-
ble Packaging Europe (FPE) association
for a second consecutive year. One of
Cronin’s priorities as chairman will be for
the association to take a leading position
on sustainability.

Alcan Packaging
president re-elected

I never view mistakes as failures.
They are simply opportunities
to find out what doesn't work.

—Thomas Edison



BUILT-RITE Heavy-Duty Rim Crushers

******We also make single RAM and truck rim crushers!*******

BUILT-RITE MFG. CORP

Highway towable

Extra heavy-duty 
1½” thick top plate

Crush and remove
 rims in one stroke

Also in stock:
Model 3RG, 24 hp Honda will crush up to 120 rims/hour

Model 3RD, 33.5 hp Kubota will crush up to180 rims/hour

WILL CRUSH up to 180 RIMS per HOUR!

800.757.2520  •  www.built-rite.com
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Midwest Auto & Equipment

800-234-4464, Ext. 2 • Fax 507-932-4497 • Hwy. 14 West, St. Charles, MN

See our Complete Inventory at:   www.Midwest-Auto.com

Terex TXL-200 .... $69,500
(2) Excellent condition, American 
coupler system, A/C, Michelin radials, 
770 hrs. & 1,650 hours (927) 

‘98 CAT IT28G ................. 62,900
Low hours, this machine is in 
cherry condition! (932)

Fiat Allis FR-12B, just in, new center pins ....................................... $24,900
Ford A-64, forks & bucket (713) .............................................. $17,900
Hough 90E, 4 yd. bucket, Detroit engine ............................................ $11,900
Hundai 740-3 ‘00, nice condition! (912) ........................................ $39,500
JCB, 436BHT ‘98, 30,000 lbs. machine w/coupler, A/C (924) ............ $49,500
John Deere 544, includes forks & bucket ....................................... $12,900
New Holland LW80 ‘00, (2) coupler, bucket, fork (919) ............... $34,900
Trojan 1500Z, foam-filled tires, low hrs., prior gov. (926) .................. $17,900
Volvo L-90C ‘97 ............................................................................ $49,500
Volvo L70, with forks, foam-filled tires, very nice condition (616) ........ $25,900

‘99 John Deere TC54H
......................................$59,500
(544H) tool carrier, JRB coupler system, 
A/C (928)

Case 921B, big loader, good cond., grapple bucket (857) ........ $49,500
CAT 914-G ‘02, very nice (911) ........................................... $39,500
Dresser 510, low hours, excellent conditions ......................... $17,900
Fiat Allis FR15 (874) .......................................................... $24,900
(2)Fiat Allis FR-20B (865 & 847) ...................................... $29,500
Fiat Allis 745-C (851) ........................................................ $20,900
Fiat Allis FR-15B,  prior gov.-owned, very nice ..................... $32,900
Fiat Allis 545B,  new engine, includes forks .......................... $17,900
Fiat Allis FR220, 5 yd. bucket (915) ............................................ $39,500
Fiat Allis FR-140 Cummins ........................................................ $29,500

SUPPLIERS OF FORKS, LOADERS & PARTS

BUSINESS BRIEFS

Pennsylvania Governor Edward G.
Rendell appointed Joseph R. Powers as
acting secretary of the Pennsylvania
Department of Environmental Protection
(DEP). Powers has served as executive
deputy secretary at DEP since 2003.

Powers’ appointment was effective
July 19. He will serve until a permanent
successor is named.

Prior to joining the Rendell adminis-
tration, Powers worked in a number of
policy development and committee man-
agement positions within the General
Assembly. He also was chief of staff to
the Lieutenant Governor from 1987 to
1993. He has taught Political Science
classes at several universities and holds a
bachelor’s degree from St. Joseph’s Uni-
versity in Philadelphia.

Pennsylvania appoints
acting DEP secretary

Scott R. Nelson has been named
chief executive officer of Doosan Infra-
core International (DII), a United States-
based subsidiary of Doosan Infracore, a
global manufacturer of construction
equipment. The appointment was made
by Yongmaan Park, chairman of Doosan
Infracore.

Nelson will continue as worldwide
president of Bobcat Company while
serving as DII chief executive officer. His
chief executive officer responsibilities
include all aspects of the global business
for DII. Nelson replaces David Rowles.
With over 20 years of experience with
Bobcat, Nelson most recently served as
president of Bobcat Europe. Prior to that
he was president of Bobcat Americas.

Scott Nelson named 
CEO of Doosan Infracore 

Stellar Industries announced the
addition of Ron Alexander as the South-
east regional sales manager for their
demountable product lines.

Alexander has over seven years of
experience in a sales role covering the
southeast region of the United States.

Stellar Industries adds
regional sales manager 

ASA Electronics, an Elkhart, Indi-
ana based manufacturer and supplier of
mobile audio and video equipment,
announced the recent hiring of Aaron
Irions as its new product/business devel-
opment manager. 

In his new position, Irions will be
developing and investigating new busi-
ness opportunities within current distri-
bution as well as outside normal business
channels. His job responsibilities also
will include researching competition and
coordinating with ASA engineering on
proposed product design and cost.

Irions has extensive experience in
the mobile electronics industry. Irions
began his career at ASA Electronics
working in various positions before serv-
ing his country in the in U.S. Army. Prior
to his most recent hiring at ASA, Irions
was employed at Gulf Stream Coach as a
purchasing agent.

ASA Electronics chooses
new business manager

Norcal Waste Systems’ board of
directors named George P. McGrath,
executive vice president and chief oper-
ating officer. 

McGrath will be responsible for all
Norcal facilities and operations with a
focus on customer service and sustain-
ability programs associated with the
company’s integrated collection, recy-
cling and diversion services to over 60
communities in California.

For the past ten years, McGrath has
served as Norcal’s senior vice president
and chief information officer, responsi-
ble for the company’s information sys-
tems. From July 1996 to June 1997, he
served as vice president and general
manager of Alta Environmental Servic-
es, Inc., a wholly-owned Norcal sub-
sidiary that manages and administers
landfill and compost operations. 

Prior to joining Norcal in October
1995, McGrath served as vice president
and area general manager for Chemical
Waste Management in the Western
Region of the United States.

Norcal Waste appoints
chief operating officer

Vecoplan, LLC has promoted Gary
Kolbet to the newly created position of
vice president of engineering. Prior to
his promotion, Kolbet was engineering
manager at Vecoplan, during which time
he won numerous engineering awards.
In his new position Kolbet will oversee
all aspects of engineering, new technolo-
gies development and complete systems
integration. 

Vecoplan also named Dale Walker
to the position of manager-sales engi-
neering. Walker was formerly a sales
engineer at Vecoplan working on project
designs with the sales team. 

Walker’s responsibilities, as manag-
er-sales engineering, will expand to
include the oversight and coordination of
interactions between customers, sales
staff, and sales engineers as projects
develop from initial contact with the cus-
tomer through design, engineering, and
production.

Vecoplan promotes
two new managers

Stanley A. Rabin, chairman of the
board of Commercial Metals Company
(CMC) announced that the board of direc-
tors has elected Murray R. McClean chair-
man of the board, in addition to his
responsibilities as president and chief
executive officer, effective upon Rabin‘s
previously announced retirement August
31, 2008. McClean has served as a director
since July 2006 and was named chief
executive officer in September 2006.

McClean joined Commercial Metals
Company in 1985 as managing director
of its marketing and distribution office in
Sydney, Australia. In 1993, he was
appointed president of the International
Division of the Marketing and Distribu-
tion segment. Following his appointment
as president of CMC’s Marketing and
Distribution segment in 1999, McClean
relocated to the Company’s headquarters
in Dallas, Texas, was named executive
vice president and chief operating officer
in September 2004, president in January
2006 and CEO in September 2006.

McClean named chairman
of Commercial Metals

Utica Alloys, Inc. headquartered in
Utica, New York, has been acquired by
ELG Haniel GmbH, headquartered in
Duisburg, Germany. With this acquisi-
tion, ELG unites their existing activities
in the superalloys and titanium market
segments with Utica Alloys, strengthen-
ing logistics and processing services to
particularly aerospace, power generation
and chemical industries worldwide. 

Utica Alloys will continue to operate
under the direction of its founder, Joseph
Jiampietro, who remains as managing
director. Jiampietro, together with Dim-
itrij Orlov, ELG’s head of this segment,
who will take a seat on the board of Utica
Alloys.

German firm ELG Haniel
acquires Utica Alloys

The Texas Commission on Environ-
mental Quality (TCEQ) voted unani-
mously to appoint Mark Vickery as the
executive director of the agency, effective
June 17, 2008. Vickery has served as the
deputy executive director since May 1,
2004. He succeeds Glenn Shankle, who
is retiring from state government. Vick-
ery previously served as deputy director
for the Office of Permitting, Remediation
and Registration, as well as for the Office
of Compliance and Enforcement.

Vickery began his career in state
government 21 years ago as an enforce-
ment coordinator with the Texas Water
Commission, a predecessor agency of the
TCEQ. His experience includes work in
all areas of the agency, including indus-
trial and hazardous waste enforcement,
municipal solid waste compliance and
enforcement, waste tires, and as director
of field operations which included super-
vising more than 800 employees in 16
regional offices across Texas.

As the deputy executive director,
Vickery served as the agency’s chief
operating officer and provided oversight
of the day-to-day operations of more
than 2,900 employees and an annual
operating budget in excess of $564 mil-
lion.

TCEQ commissioners
name executive director
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$65 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

Horizontal Auto - Tie Baler
MFG: BALEMASTER
Motor: 30 hp,  230-3-60, cylinder: 8”
Load chamber:  27”w x 32” L

Horizontal Closed Door Baler
MFG: International 1400 Series
Specialty aluminum can baler
Motor: 40 hp, 230-3-60, cylinder: 10”
Load chamber:  30” w x 50” L

Mini Mag Self Contained Compactors
McClain model MM75
LH + RH dog house hopper 
18 cu. yard container
5 HP motor, 460-3-60 
Oil heater, full door seal

Used Vertical Baler
Piqua heavy duty 2200 HD
Cylinder: 6" x 4" x 52” 
Motor: 15 HP

Book Debinder
MFG: Roeqco
Debind up to 1800 books per hour
Multiple conveyors, twin feed
In excellent condition.

NEW Vertical Balers
IPS V606 HD
Cylinder: 6”, 1800 PSI, 10 HP  
230/480/575v 1000lb OCC Bales 
12 GPM Pump, UL Listed

Shrink Wrap Balers
(5) Full penetration,  
36” plastic balers, 110 volt
27” x 36” Feed opening

NEW Trash Receptacles
(75) Otto trash bins, lockable and
pole mountable, great for outdoor 
applications or any high volume 
public area. Call for pictures.  

HJA INTERNATIONALHJA INTERNATIONAL
800 - 836 - 2253800 - 836 - 2253

hjaservice@hotmail.comhjaservice@hotmail.com

RECYCLING EQUIPMENT
BALERS - COMPACTORS - MORE

$39,000

$32,500

$7,500
each

$6,500

$21,500

$8,999.99
each

$75 each

$5,000

Balers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

216-398-8800

Your Source for  all  Recycling Equipment Needs
OHIO BALER COMPANY, INC.

EXCLUSIVE HARRIS DEALER FOR 
OHIO, WESTERN PA. & WESTERN NY.

NEW, USED & RECONDITIONED
ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Auto Recycling

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists 

Mobile Car Crushing Service 

Call Toll-Free 800-837-1520 

Atlas Recycling, Inc. 
Scrap solutions for business and industry. 

www.atlasrecycling.com 

ISO  
9002  

 

Al -jon 20 Crusher

$35,000
Call Kenny at

330-233-4186  /  800-837-1520

Manufacturing date: 6-6-77, Model #PPC620, Serial 
#1181W, 4 cyl. Detroit engine, remote control, 
all new hoses & repacked cylinders. Good condition.

MOBILE CAR CRUSHING SERVICE
Have Car Crusher — Will Travel

S&S AUTO SALVAGE and RECYCLING

Our car crusher comes to your site ready to 
work and make $$$ for you!  We supply the 
crusher, loaders, trucking and crew and pay 

you the $$$ HIGHEST $$$ PRICE $$$

724-420-1046 • 724-217-0109
Toll free Fax: 866-327-8381 • ssautosalvage@netscape.com

NEXT DEADLINE

August 18

SEPTEMBER EQUIPMENT
SPOTLIGHT TOPIC

Sorting Systems for
Municipal Recycling

Programs

877-777-0737

BUSINESS BRIEFS

The United States Environmental
Protection Agency (EPA) administrator,
Stephen L. Johnson, announced the
appointment of Lynn Buhl. Buhl will
serve as regional administrator for EPA
Region 5, which encompasses Illinois,
Indiana, Michigan, Minnesota, Ohio and
Wisconsin. 

Bharat Mathur, EPA’s acting region-
al administrator since May of 2008, will
resume his position as deputy regional
administrator. 

Since September 2006, Buhl has
served as deputy assistant administrator
in the Office of Enforcement and Com-
pliance Assurance at EPA Headquarters,
where she advised the administrator on a
wide range of environmental enforce-
ment issues. 

Previously, Buhl served as acting
secretary of Maryland’s Department of
the Environment and deputy secretary of
Maryland’s Department of Natural
Resources. During her years of service
in Maryland, she provided policy advice
to Governor Robert Ehrlich, Jr. and was
instrumental in reforming Maryland’s
contaminated site cleanup program. 

Prior to her service in Maryland,
Buhl worked at Michigan’s Department
of Environmental Quality, Daimler
Chrysler Corporation and in EPA’s
Region 5 office as an assistant regional
counsel.

EPA Great Lakes regional
administrator chosen

Peterson, a Eugene, Oregon-based
manufacturer of grinders, chippers and
blower trucks, appointed Claudia Moug
as a parts sales representative. 

Moug has worked in the heavy
equipment parts industry for many years.
She has most recently worked for Madill,
an equipment manufacturer, and several
equipment dealers including Triad
Machinery, Papé Brothers and Howard
Cooper. 

Peterson appoints new
parts sales representative

Gerdau Ameristeel announced the
appointment of Rick J. Mills, former
corporate vice president of Cummins,
Inc., to its board of directors. 

With more than 30 years of experi-
ence in global business development
within the manufacturing industry,
Mills’ broad experience in corporate
finance, accounting and global manage-
ment will provide strategic depth to Ger-
dau Ameristeel’s board of directors,
which now consists of eleven members.

Mills joined Cummins, Inc., a man-
ufacturer of large diesel engines, in
1970. He has served in various senior
executive positions, most recently as a
corporate vice president for Cummins,
Inc. from 1996 until his retirement in
May of this year. He also serves on the
board of directors at Rohm and Haas
Company and Flowserve, Inc.

Gerdau Ameristeel
appoints Mills to board

Anders Vesterholm has been named
sales manager of Forge and Custom
Hydraulic Presses for Erie Press Sys-
tems. The announcement was made by
Doug Currie, president of the company.

Vesterholm will be responsible for
domestic and international sales of
application-based forging machinery and
custom hydraulic applications. He will
manage new equipment orders, and the
sales process for equipment rebuilds and
replacement parts. He will also deter-
mine sales direction, effective sales
strategies and marketing support to
achieve product line sales objectives.

Vesterholm has over 20 years of
metal forming, hydraulic press and
automation system experience, in addi-
tion to a broad international and domes-
tic background that includes sales, new
product development, engineering, serv-
ice and manufacturing in various indus-
tries. 

His educational background is from
Sweden with degrees in Mechanical
Engineering and Control System Engi-
neering.

He was most recently employed at
AP&T North America as sales account
manager for mainly the automotive and
appliance markets in the United States,
Canada and Mexico. Vesterholm has also
held positions with ABB and Emerson
Electric Corporation. 

New sales manager joins
Erie Press Systems 

Commercial Metals Company,
Texas, announced the Company has
entered into a definitive agreement to
purchase substantially all the operating
assets of Reinforcing Post-Tensioning
Services, Inc. (RPS), Regional Steel
Corporation, and RPS Cable Corpora-
tion, based in Claremont, California. 

RPS is a fabricator and installer of
concrete reinforcing steel, post-tension-
ing cable and related products for com-
mercial and public construction projects,
with facilities in Fontana and Tracy, Cal-
ifornia, and Las Vegas, Nevada, with
annual capacity of approximately
150,000 tons. 

Completion of the acquisition is
contingent upon regulatory approval and
satisfaction of other closing conditions
which are expected to be finalized with-
in 60 days. At closing, the acquired
assets will operate as part of the CMC
Americas Fabrication and Distribution
segment.

Commercial Metals
expands rebar fabrication

Doosan Infracore International
recently moved into its new global head-
quarters in Charlotte, North Carolina. 

Doosan Infracore selected Charlotte
after conducting a feasibility study com-
paring the city with other major metro-
politan areas, including Atlanta, Chica-
go, Minneapolis and New York.

Doosan Infracore opens
headquarters in Charlotte
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Miscellaneous

RADIOACTIVE
Waste Disposal

• Self-Illuminating Exit Signs
• Smoke Detectors
• Contaminated Pipe
• Water Filtration Media
• Contaminated Demolition Trash
•  “Hot” Equipment & Machinery

ADCO Services, Inc.
708-429-1660 / www.adcoservices.com

                         accepted for 
 these products or lease option.

trip-TecTM

wire stripper

   Official distributor 
    for  
 and McIntyre Shears.

  john@callshaughnessy.com

716-646-4133
Fax: 716-646-4301

Mobile: 716-913-1600

800-549-0490

COPPER
CHOPPERS

Call for parts & service!

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2000 FUCHS MHL360 (Rubber) 54' Reach, 
Hydraulic Cab, Gen Set & Grapple
1999 FUCHS MHL350 (Rubber) 49' Reach, 
Hydraulic Cab, Gen Set & Grapple
1993 Liebherr A912 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
2003 Liebherr R924 (Crawler) 42' Reach, 
Elev Cab, Gen Set & Grapple
1993 Liebherr R932 (Crawler) 45' Reach, 
Elev Cab, Gen Set & Grapple
1999 Caterpillar M325B MH (Rubber) 50' 
Reach, Elev Cab, Gen Set & Grapple
2004 Caterpillar 375L MH (Crawler) 55' 
Reach, Elev Cab, Gen Set

HEAVY EQUIPMENT
SERVICES CO

• Material Handler Front Ends Complete
• Long Reach/High Reach/Demolition Fronts

NEW

Call Stretch Boomer TODAY
for Great Prices & Fast Turn Around!

(888) 726-7863
www.longreachhighreach.com

NEW

Convert your Machine 
&

Save Big $$$ 
over 

New Machine Prices!

Convert your Older Machine or Sell your Inventory 
faster as a Specialty Machine and...

Call

Stretch

Boomer!

Complete Front Ends
Starting at

$25,000!!

Call Don at 708-758-2062
www.SargentsEquipment.com

Call us for your new or 
used shear requirements!!!

• Material Handlers
• Grapples
• Magnets

Komatsu 
PC 300 LC-6 

w/Reconditioned
Genesis 700 Shear

In Stock Items:

FO
R S

ALE
:

Material Handlers

800-472-0453      Ivan
    Jacobs

2005 COLMAR 5260
LOGGER/ BALER 

2,500 hours, 16.5' chamber, bale 
eject door, crane w/rotating grapple.

Material Handlers

1999 KOMATSO PC220LC-6
 Complete with
        magnet.

  Ready
for work! 

Call 248-348-7774  Fax 248-348-7776
www.AcmeConstructionEquipment.com

2003 KOBELCO SK 250 (crawler), new gen-set, 
48” magnet and demo grapple.
2005 CAT M325C (rubber) with 46' reach, 
hydraulic cab, A/C, gen-set and grapple.
2005 CAT M322CMH (rubber), 42' reach, 
hydraulic cab, A/C, gen-set, plumbed for grapple.
2002 CAT M318 (rubber) with 35' reach, 
hydraulic cab, A/C, gen-set and grapple.
2000 & 2001 CAT 325BLMH (crawler), 46' 
reach. 4' cab riser, gen-set and grapple.
2000 CAT M320 (rubber), 39’ reach, hydraulic 
cab, gen-set and grapple.
1995 CAT 320L (crawler) with 40' reach, 
hydraulic cab, A/C, gen-set and grapple.
2003 LIEBHERR A934BHD (rubber), 49' reach, 
hydraulic cab, A/C, gen-set, plumbed for grapple.
2001 LIEBHERR A924 REBUILT (rubber) with 
38' reach, hydraulic cab, gen-set and grapple.
2000 LIEBHERR A932 (rubber), 52’ reach, 4’ 
cab riser, gen-set and grapple.
1998 LIEBHERR R932EW (crawler) with 46' 
reach, 4' cab riser, gen-set and grapple.
1997 LIEBHERR A922 (rubber), 42’ reach,
hydraulic cab, gen-set and grapple.
2004 FUCHS MHL 350 (rubber), 50’ reach, 
hydraulic cab, gen-set and grapple.
1995 FUCHS MHL340 REBUILT (rubber), 41’ 
reach, hydraulic cab, gen-set and grapple.
2007 SENNEBOGEN 830R (crawler), 52' reach, 
hydraulic cab, gen-set, demo grapple, A/C, 700 hrs.
2000 SENNEBOGEN 830M REBUILT (rubber), 
50’ reach, hydraulic cab, gen-set and grapple.
1997 SENNEBOGEN 835M REBUILT (rubber), 
52’ reach, hydraulic cab, gen-set and grapple.
2003 NEW HOLLAND MH (rubber), 40’ reach, 
cab riser, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab, 
A/C, grapple. 
1995 DEERE 595D (rubber), new gen-set and 
47” magnet.

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(1) USED ROTATING GRAPPLE
REBUILT MAGNETS:  48”-55”- 66”
NEW 4-TINE ROTATING SCRAP 

GRAPPLES

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-sets

EQUIPMENT
International

BUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-setsBUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Call Ivan Jacobs today at

Hydraulic Material Han

Call Ivan Jacobs today at

800-472-0453

Material Handlers

2003 Komatsu 
PC220LC-7 
(Crawler) with new 
LaBounty 

MSD2000R Shear
2005 Komatsu 
PC300LC-7 (Crawler) with new LaBounty 
MSD2500R Shear

2003 Komatsu
PC220LC-7
(Crawler) with new 

LaBounty
MSD2000R Shear

y

2005 K t

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

248-348-7774
www.AcmeConstructionEquipment.com

2003 CAT 330C
HYDRAULIC CRAWLER MH

Put in service 2004. 2-pc. front. 
20kW mag gen with controller. 

11,000 hrs.

Ohio 
Location

2003 VOLVO 
EC 240 with 
Genesis GMS 

                                 400R rotating shear. 
2002 VOLVO EC290 CRAWLER 
with Genesis GXP 500 shear.
1996 KOMATSU PC220 CRAWLER 
with LaBounty MSD 50 shear.

800-472-0453      Ivan
    Jacobs

with 
Cab Guards

2003 VOLVO
EC 240 with 
G i GMS

Guards

MOBILEMOBILE
SHEARSSHEARS

A LWAY S  B U Y I N GA LWAY S  B U Y I N G

Call Ivan at 
800-472-0453.

Used Material Handlers, 
Portable Shears and Balers. 

800-472-0453      Ivan
    Jacobs

10 KW DIESEL GEN-SET
Gen-sets & Magnets
  —Any size—

New American built:
Belt, Gas or Diesel-driven

Material Handlers

SCRAP YARD MANAGER/SUPERVI-
SOR. Fast-paced scrap yard in Toledo,
Ohio seeks full-time yard manager. Exten-
sive experience in processing and
ability to identify ferrous and non-ferrous
metals a must. E-mail resumes to
rmrecycling1@yahoo.com.

Employment

Businesses for Sale

ATTENTION FLORIDA BUYERS AND
SELLERS: (Just listed at $750k each: 3
acre and 4 acre, mol, yards, generous
terms!) We have scrap metal, auto recy-
cling yards, remanufacturing business and
industrial acreage for sale! Industrial
acreage and qualified buyers available
throughout Florida. Please contact Al Ryan
at Rutenberg Realty, 727-463-2400.

CURRENTLY ACTIVE AUTO SALVAGE
YARD in southwest Michigan area. Four
big buildings on approximately eight acres
with or without stock and equipment. Land
contract or cash. Serious calls only. Need
more information or for an appointment,
call 574-288-9970 and leave message.

LATE-MODEL YARD IN DETROIT
METRO AREA. Invest or buy-out, 7+
acres including 10,000 sq. ft. building.
Good inventory. Strong wholesale/retail
base, very good future for positive, strong-
minded person. In business for 50 years.
Serious inquiries only. Call 248-433-3029,
ask for Mr. Sanford.

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572
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$60 for up to 50 words.
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Fax 

Visit 

877-777-0737 

419-931-0740 

AmericanRecycler.com 

To Place Your Ad 

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

Wanted

Antique Timber
& Boards

Yellow Pine
Douglas Fir

Tank Cypress
Tank Red Wood

512-328-8837
What Its Worth, Inc.

WANTED: DEAD OR ALIVE: Top Dollar
Paid. Skid Steer Loaders, all brands—
Bobcat, New Holland, Case, Gehl, Mus-
tang, Thomas, etc. Any condition, all or
part. Also buying articulated loaders and
backhoes, any condition. Call 407-341-
2577. Ask for Allen or e-    mail:
Roberts743@aol.com.

‘93 Volvo White

(above) w/Galbreath 60,000 lb. outside rail roll-off 
hoist. CAT 3306 - 300 HP engine, 8LL w/OD, 19,000 
lb. front, 46,000 lb. rear .............................. $25,000
1992 Mack DM690 - 300-7 speed, 18/44, auto 
tarper, 60,000 lb. hoist, very clean with nearly new 
30 yd. container ........................................ $35,000
2003 IHC 4300 w/new Swaploader 22,000 lb. 
hooklift. DT466, Fuller 6 speed, 54" jib, handles 16'-
20' boxes. Comes w/one 20 yd box ........... $58,500
2000 IHC 4700 w/8,000 lb.  Mini Roll Off.  DT466, 
6 Speed, 18,000 lb. GVW, comes w/one 12 yd 
container. Very Nice ................................... $29,500

607-693-2064
www.hackerspackers.com

Trucks & Trailers

1989 Mack RD6906 w/Converto
Model L120 50,000# Lugger Body

7 Spd, 290 Eng, 298,000 Miles.
$23,000

Joseph Freedman
Company, Inc.

Call John @ 413-781-4444
Ext. 100

330-659-6566/www.markstrucksales.com

Black, 4/axle, stock number: 169001, tire size: 22.5 STL HP
serial: 1A9SS2846V1169001, tire percent: 70/80, wheel base/ 
C.T. single pt. tan., w/2 air axles.. Also Available:

Black/gray, ST 2/axle, stock number: JBB032,  
serial: AJ9DT3626PPJBB032, wheel base/C.T. single pt.  
susp., tire size: 22.5 STL BUDD, tire percent: 50/60,  30'x56", 
SS gate.

Engine: DT 466, HOOKLIFT 1/AXLE, stock number:  643069, 
serial: 1HTSDAAN0XH643069, horsepower: 230, trans: 6, 
brakes: A, front axle 12, rear axle 21 spring, power steering, 
A/C, wheel base / C.T. 236, Tire Size: 22.5 BUDDS tire 
percent: 90 / 50, mileage: 144,427, Has one (1) new 
Stellar 120-16-20 20,000 lbs. Hook-lIift roll-off, plastic rear 
fenders, air PTO, cable outside controls. 54" hook height.
Also Available:
’86 Mack dm685  tandem rolloff truck. Mack 300hp, 
maxi 10 spd. 18fr/44hendrickson susp.  $15,500
’85 Mack rd688sx tandem rolloff truck. Mack 283hp,
8LL trans.  Engine brake. 18fr/44 camelback susp. 
Galbreath unit.  $18,500

 ‘99 IHC 4900 

Hook-Lift

$37,500

’93 J&B 30' 
Steel

Frameless 
Dump Trailer 

$10,000

‘97 Ace ART 60 Roll Off Trailer 
$29,500

’94 Benlee 43’x96” triaxle rolloff. Tarp system. 
Air susp.  $26,500
‘88 Benlee triaxle rolloff.  Spring susp.  $16,500

 
        
     



Trucks & Trailers

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Software

Scales

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5'x5' 5,000 lbs. $1,100. Scales come facto-
ry calibrated with digital readout. Free ship-
ping, other sizes and capacities available.
Industrial Commercial Scales, LLC, 843-
278-0342, sales@icscale.com.

SCALE:  Howe Richards in-ground, 
60 ft., 160,000 lb. capacity, in good 

condition. Located in NY, call 
(613) 234-3000, x 234

Miscellaneous

Perry Videx LLC • 800-899-6224 x-3134
fgarcia@perryvidex.com • www.perryvidex.com

#37 125 h.p. & #50 250 h.p.Cumberland grinders
200 h.p. Mitts & Merrill hog grinder, 20” x 36"
150 h.p. SSI shredder, RAM feed, 45" x 74"
(2) 36" Hydraulic guilotine cutters w/ 30" stroke

EQUIPMENT FOR SALE

Rigby hydraulic shears & 
wire strippers, 10” to 26” 
shears available. New, 26” 
standard shear, only $13.5k!! 
Four models of wire 
strippers, vertical balers, 
can densifiers and scrap 
choppers. Call for parts.

REW, LLC:  701-837-5654
rew75@msn.com / www.scrapyardequip.com 

Also: New can densifier, gas or electric, 11-20 lb. bales, $8,900.
New can baler, gas or electric, 150 lb. bales, $10,550. Used
Equipment:  Lollini AL 5000 auto logger, $125,000, Colmar 
403 scrap handler, $210,000, Aljon 400, $75,000, E-Z Crusher 
Car Crusher, $75,000.  More equipment available!

NF Metals business for sale in IL, call

NEW 4-TINE ROTATING HYDRAULIC
GRAPPLES. Various sizes with rotation
and connector link. In stock. Call Ivan
Jacobs at 800-472-0453.

2004 CAT 345 SCRAP HANDLER, HIGH CAB, $175,000

LIEBHERR A902 SCRAP HANDLER, $49,000

CAT 245 W/LA BOUNTY MSD 100 SHEAR, $145,000

D & K #2 ALLIGATOR SHEAR, 24” CUT, $6,800

FERROUS BALER, 6’ x 10’ BOX, DIESEL POWER, $30,000

CD 3000 CAN DENSIFIER, W/CONVEYOR $25,000

USED EQUIPMENT
FOR SALE

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

scrapequip.com
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24” GAS TANK 
STRAP CUTTER

27” SLIDE HAMMER 
HANDLE GAS TANK
STRAP CUTTER

28” STEEL 
CABLE
CUTTER
33” COPPER & ALUMINUM
CABLE 
CUTTER

$155
3 lb. RAM

��

Blade 
                 opens 1-1/8"

Blade
opens
 2-1/8"

$155 C
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888-866-5244

 

www.kagiburner.com

Heat with Waste Oil
and SAVE!

Kagi Heating Supplies & Mfg, Inc.

KAGI Multifuel
Waste Oil Burners...

simply the best,
most reliable waste

oil burner you can buy!
The HEATWAVE® by Siebring

KOEHRING SCRAP CRANES. 6630-7
Skrapper, 20kw generator. 6633-7 Skrap-
per, 20kw generator. 6633-7 Skrapper,
20kw generator. Ken Kohart, 419-786-
9243 or 419-399-4144.

Miscellaneous

Balers 
Shears

Two Ram Balers
Portable & Mobile
Loggers & Shears

Shredders

EQUIPMENT FOR SALE
NEW & USED

LET US SELL YOUR
EQUIPMENT

Gus
813-282-8712

Gunn
813-713-1210

Alan Ross Machinery Corporation

NEW SCRAP LIFTING MAGNETS
High Performance, Low-priced MagnetsHigh Performance, Low-priced Magnets

Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”

847-480-8900 • www.rossmach.com

ADVERTISE! What do you have to gain?
Call 877-77-0737 today!



Save $$$ NOW on scrap tire disposal !

Visit our website for a Free DVD!
www.desco-usa.com

Turn a pile of THIS... Into a pile of THIS...
Federal laws & most state laws ALLOW cut-up tires to be in landfills as regular GARBAGE! 

2 Year Warranty, Parts and Labor!
The way we handle warranty,

WE ARE THE GOOD GUYS!

2 Year Warranttttyy PPaarrttss aannddddddd LLaabbboorr!!

MODEL ST200

Derimmer/Wheel Crusher 

MODEL CP600
Tire Cutter & 

Derimmer/Wheel Crusher

MODEL 1000
Tire Cutter

Call us at 800-344-0814

Cut your disposal cost
by 70%!

SAVE MONEY!
Scrap auto tires $1 CUT .29

Semi tires $8 CUT $2.30
Call us to show you how, and your Return on Investment!

Save $ on tire disposal!Make $ on steel rims!

with one of THESE!



10 Foot Opening 
Over 2 feet higher than most other crushers on 
the market!

Advanced Oil Recovery System
Dual sludge traps, water separating valve and 
a 400-gallon “on-board” waste oil storage tank.

Optional Auxiliary Fuel Pump
Lockable cabinet with a 12-volt fuel pump and 
hose lets you fuel your loader from the crusher’s 
huge 400-gallon fuel tank.

Optional High-speed Oil Bypass System
Patented control system with 2.5” bypass valves and cylinder ports.

10 ft.

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Huron, South Dakota

Join Our Satisfied Customers!
Join Our Satisfied Customers!

CALL TODAY!

OVERBUILT CRUSHERS
THE PRODUCTION BOOSTER
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Biofuel cells provide long-lasting
power, potential military uses

Biofuel cells, using enzymes to trig-
ger chemical reactions to produce elec-
tricity for long periods, might soon
power remote sensors for the United
States military.

Akermin Inc., a biocatalyst tech-
nologies company, has developed a bio-
fuel cell in the lab that has generated
power continuously for more than three
years. This new technology lasts two to
four times longer than high-performance
lithium batteries.

The biofuel cell technology, first
invented at Saint Louis University, uses
enzymes that replace the metal catalyst
in conventional cathodes to create elec-
tricity.

“We employ naturally occurring
enzymes that we immobilize in our pro-
prietary polymer that stabilizes them for
the reaction condition of the fuel cell,”
says Nick Akers, founder and director of
business development of the Creve
Coeur, Missouri-based firm.

“Other biofuel cell work has
demonstrated enzyme operating times of
days to weeks, whereas our unique
immobilization technology has demon-
strated over three years, and counting,
enzyme stability for the reaction to gen-
erate electricity from alcohol.”

Enzymes, which have been used as
catalysts for years in a variety of indus-

trial processes, react with the fuel at the
electrode’s surface to generate electrici-
ty. However, enzymes usually exhibit a
short life span when exposed to harsh
chemical environments and high temper-
atures. Akermin’s stabilization technolo-
gy solves this problem.

Akermin developed an enzyme sta-
bilization technology using a protective

polymer structure to extend the operat-
ing life of the biofuel cell. The technolo-
gy immobilizes the enzyme so it can be
attached to a support structure that does
not inhibit enzyme contact with the sub-
strate, yet protects the enzyme from
harsh elements.

“The key barrier to commercial via-

by Brian R. Hook

Continued on Page 3

On June 25, 2008 the Environmental
Protection Agency (EPA) concluded a
week long test in Louisiana for disaster
debris reduction by means of air curtain
burners or air curtain incinerators. Air
Burners, LLC made available one of its
largest above ground S-327 fireboxes. The
goal was to compare the emissions data
from the burning of vegetative waste, for
which the machines are traditionally used,
with debris from disaster demolished
houses, such as those destroyed by Hurri-
cane Katrina, in order to determine
whether the machines should be used to
dispose of such debris. Potentially toxic
components, such as asbestos, were not
included in the debris mix.

Disaster recovery planning must
include the safe and economical disposal
of debris. Air curtain burners have been
used to deal with vegetative debris, such
as trees, but they were not extensively
used to reduce debris from destroyed
houses. The cost of disposing of this
debris by hauling it to a landfill is high.
Burning it on site in an air curtain firebox
would result in a quick return to normality
for the affected residents and a significant
cost savings.

The preliminary results confirmed
that the mass reduction of vegetative
waste is nearly 99% with no harmful
emissions. The burning of a demolished
house was equally efficient with little vis-
ible smoke. Extensive emissions samples
were collected for analysis at the EPA lab-
oratories and the results will be published
in due course.

Air curtain burners were designed
solely as a pollution control device for
open burning. Their sole purpose is to
reduce or eliminate the particulate matter
(smoke) that results from burning clean
vegetative waste. These machines do not
incinerate nor do they inject any fuels to
support incineration. They develop a cur-
tain of high velocity air over a fire that
traps the smoke particles and causes them
to re-burn. One hundred tons of waste can
be reduced to less than one ton of ash
which has several potential uses, or could
be recycled into the soil.

EPA tests air
curtain burners
for disaster
waste disposal

Republic Services, Inc. and Allied
Waste Industries, Inc. have announced
that their boards of directors have unani-
mously approved a definitive merger
agreement. The merger would create an
entity with expected pro forma annual
revenues of approximately $9 billion
and an expected total market capitaliza-
tion of approximately $12 billion.

These numbers are daunting, and
perhaps the spur that goaded competitor
Waste Management, Inc. to make an
unsolicited counter bid for Republic.
The counter bid, an offer for $6.19 bil-

lion in cash, was Waste Management’s
attempt to have a say in the ongoing
negotiations, and perhaps to prevent the

emergence of a unified competitor.
A merged Allied and Republic

would employ more than 35,000 people,
and serve more than 13 million cus-
tomers in 40 states and Puerto Rico.
Before Waste Management became
involved, the proposed merger was
expected to be complete by the fourth
quarter of 2008 and to generate approxi-
mately $150 million in net annual syner-
gies. Now, however, the deal isn’t quite
so clear.

The originally proposed merger
would integrate the collection, transfer,
recycling, and disposal operations under
the management of Republic’s chairman

Republic and Allied to form $20 billion company

Continued on Page 2

John Zillmer, Allied Waste CEO

Akermin, Inc. is developing fuel cells that use naturally occurring enzymes

Waste Management
makes counter bid
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and chief executive officer, James E.
O’Connor. It would also assemble a
growing landfill gas-to-energy portfolio
and significant untapped renewable
energy resources.

Cash flows from operations are
expected to be in excess of $1.7 billion
annually, much of which would be slated
for reinvestment in the business, divi-
dend program funding, and debt reduc-
tion.

The terms of the agreement dictate
that Allied shareholders will receive 0.45
shares of Republic common stock for
each share of Allied common stock held.
The completion of the transaction would
see Republic issuing approximately 198
million shares of common stock to
Allied shareholders, or approximately
52% ownership of the combined compa-
ny.

The merger agreement also allowed
for Republic to enter into discussions
with a third party who offered them a
better deal. Enter Waste Management.

Waste Management’s offer initially
represented a 22% premium over
Republic stock’s July 11th closing price.
But Republic’s shares have risen on the
recent news, and the original premium
has fallen to approximately 5%.

The counteroffer, however, was not
an idle one. Waste Management has
made provisions with Credit Suisse
Securities, LLC to make any necessary
divestitures in order to maintain compli-
ance with its 1999 Department of Justice
decree and to stave off anti-trust
inquiries. The company believed that
this could all be accomplished by early
2009.

Republic was not swayed. The offer
was firmly rejected in a letter to Waste
Management, calling it opportunistic,
and asserting that it would deny Repub-
lic shareholders the benefits that the
original merger with Allied would pro-
vide.

Shortly after Republic’s rejection of
its offer, Waste Management expressed
its disappointment with the decision.
Waste Management CEO David P. Stein-
er noted that it was uncertain how far his
company might go in order to acquire
Republic, if indeed they decide to pursue
the matter.

If the original merger of Republic
and Allied goes through, the board of
directors for the combined companies
would consist of 11 members including
Mr. O’Connor and five independent
directors from the current boards of each
company. The company would be based
in Phoenix, Arizona.

Republic and Allied merger
Continued from Page 1

Plasco to build 440-ton Ottawa
waste conversion facility 

Plasco Energy Group, Inc. (Plas-
coEnergy) of Ottawa announced that the
Ottawa City Council unanimously
agreed to issue a letter of intent to Plas-
coEnergy to build, own and operate a
440 ton-per-day waste conversion facili-
ty that will process residual household
waste that would otherwise be sent to
landfill.

The City will continue to operate
source separation blue box (plastic,
metal and glass), black box (paper and
paperboard) and yard waste composting
programs introduced many years ago,
and is currently introducing source sepa-
ration of organics for anaerobic diges-
tion. The Plasco Conversion Facility will
convert substantially all residual house-
hold waste to valuable products, includ-
ing synthetic fuel gas for operation of
internal combustion engines. Generators
driven by the engines and by waste heat
from the conversion process will pro-
duce approximately 21 MW of net
saleable base-load power for delivery to
Hydro Ottawa.

Upon approval, the facility will be
funded, built, owned and operated by
PlascoEnergy and will be capable of
processing 440 tons per day (150,000
tons per year) of garbage. PlascoEnergy
will separate large metal objects prior to
feeding the garbage into the conversion
system and will send them back to the
City for recycling. The City will pay a
tipping fee of $60 per ton of waste
processed, escalated to reflect CPI over a
20-year contract. All risks of operation
and efficiency of power generation are
assumed by PlascoEnergy. The City will
receive 25% of annual revenues that
exceed an amount mutually agreed to by
PlascoEnergy and the City.

The facility will occupy a six-acre
site near an existing city owned and
operated landfill. The city’s leftover
garbage will be converted into synthetic
engine fuel, agricultural sulphur, indus-
trial salt and construction aggregate with

no emissions to the air, land or water. In
addition, the excess moisture in the
waste will be recovered through the
process as clean water.

The engines will drive electrical
generators to produce reliable base-load
power. Emissions from the engines will
be monitored by continuous emissions
monitoring and by periodic source test-
ing. The results of both continuous and
source testing will be reported on the
ZeroWasteOttawa.com website and will
be reviewed by independent experts
approved by the Ministry of the Environ-
ment (MOE). An independent Public
Advisory Committee will review and
make public comments as it sees fit on
the environmental performance of the
facility and MOE will assure that the
facility continuously meets its environ-
mental requirements under the Min-
istry’s Certificate of Approval.

The move by City Council comes
three years after the Council approved
development by PlascoEnergy of a plant
to demonstrate the Plasco Conversion
System on a City-owned site on the
capped Nepean Landfill on Trail Road.
The demonstration facility received
funding support by Sustainable Develop-
ment Technology Canada, and from the
Ontario Ministry of Research and Inno-
vation. Ottawa provided the demonstra-
tion site and has provided garbage for
processing at the demonstration plant.
The Plasco Trail Road demonstration
plant began commissioning in July last
year.

All necessary permits including
Certificates of Approval by the Ontario
MOE must be received before com-
mencement of operations. Certificates of
Approval will be based on exhaustive
operating data from the existing Trail
Road Demonstration Facility. The entire
process of approvals and construction is
expected to take approximately two
years.

OAKLEAF, a provider of waste
logistics and recycling solutions, has
been awarded two Business Champions
Rising Star awards – largest employee
growth and largest revenue growth, for
the second year in a row. The Business
Champions Awards program, established
by the MetroHartford Alliance and their
partner, the Hartford Business Journal,
recognizes privately-held, fast track
companies headquartered in Central
Connecticut.

OAKLEAF was selected due to its
impressive year-over-year revenue –
exceeding 10% from the previous year,
as well as for its continued job growth in
the region. These two key factors were
major components in OAKLEAF being
chosen among a wide pool of applicants
from around the region.

OAKLEAF
recipient of
Rising Star

CleanTech Biofuels, Inc. has
announced the signing of an agreement
with Terra Vista Systems to develop and
implement Carbon Sequestration Proto-
cols for CleanTech’s waste-to-ethanol
processes and manage CleanTech’s Car-
bon Credits program.

CleanTech Biofuels’ waste-to-energy
cellulosic ethanol technology systems uti-
lize waste otherwise filling landfills to pro-
duce renewable sources of ethanol fuel
locally. The Carbon Credits Protocols
being integrated by Terra Vista Systems
into CleanTech’s systems will quantify
and capitalize on CleanTech’s added bene-
fit of mitigating methane and other danger-
ous greenhouse gases emissions from
release into the atmosphere through tradi-
tional disposal of waste in landfills.

CleanTech to
develop revenue
through carbon
credit protocols

Pennsylvania DEP discovers
violations on waste trucks

Forty-four operational and safety
violations were discovered on 36 trucks
during recent inspections by the Depart-
ment of Environmental Protection (DEP)
at four landfills and one municipal waste
transfer station in Pennsylvania’s north-
west region.

The inspections were conducted on
June 24 at Lake View Landfill in Erie
County, Northwest Landfill in Butler
County, Seneca Landfill in Butler Coun-
ty, Veolia Greentree Landfill in Elk
County, and Tri-County Waste Transfer
Station in Mercer County.

“Our inspections underscore the pri-
ority we give to ensuring that trash
trucks on Pennsylvania highways are
safe and in compliance with environ-
mental regulations,” said DEP Regional
Director Kelly Burch. “We have con-
ducted thousands of trash truck inspec-
tions over the past several years because
we want to get unsafe trash trucks off the
highways.”

The DEP regional staff inspected a
total of 519 trucks and found the follow-
ing:

•Lake View Landfill – 170 trucks
inspected, 3 trucks with violations;

•Northwest Landfill – 40 trucks
inspected, 6 trucks with violations;

•Seneca Landfill – 115 trucks
inspected, 14 trucks with violations;

•Veolia Greentree Landfill – 161
trucks inspected, 11 trucks with viola-
tions; and

•Tri-County Waste Transfer Station
– 33 trucks inspected, 2 trucks with vio-
lations.

Some trucks had more than one vio-
lation. All of the violations were against
haulers, not the landfills or transfer sta-
tion.

Trash haulers must obtain authori-
zation from DEP through Act 90, the
state’s Waste Transportation Safety Act,
to haul waste in Pennsylvania to in-state
facilities. DEP inspectors look at com-
pliance history, and if outstanding viola-
tions exist or there is an inability to com-
ply with Act 90 regulations, the state can
revoke authorization.

In addition to checking the Act 90
authorization, DEP inspectors look for
fire extinguisher and sign violations;
drivers not properly managing waste
during transportation; leaking loads;
improper covers over the waste; trucks
that are overweight or otherwise over-
loaded; and log book or record-keeping
violations.

James E. O’Connor, chairman and CEO
of Republic Services



Shell Hydrogen LLC announced the
opening of California’s first hydrogen
refueling station on a conventional Shell
gasoline forecourt in West Los Angeles
(LA).

Located on Santa Monica Boulevard
and Federal Avenue, the station joins Cali-
fornia’s ‘hydrogen highway’, and gives
consumers a taste of the future, with refu-
eling services for hydrogen powered fuel
cell vehicles becoming just as convenient
as conventional gasoline motors.

California already has more fuel cell
vehicles (FCVs) and hydrogen refueling
stations than any other part of the world,
and last year recorded 1.5 million zero
emission miles from hydrogen FCV trials.
Twenty-five hydrogen stations currently
operate in California, most in the San
Francisco-Sacramento corridor and the
Greater Los Angeles and San Diego
regions, serving more than 100 fuel cell
passenger vehicles and transit buses, with
a further ten stations already in the plan-
ning stages.

Hydrogen produced at the Shell sta-
tion will be done on-site by the electrolysis
of water using green electricity purchased
from the Los Angeles City Department of
Water & Power. It will then be compressed
and stored to provide daily fueling.

The station will also support a U.S.

Department of Energy hydrogen infra-
structure program, to supply hydrogen to
future and existing General Motors FCVs
in the LA metro area. GM plans to provide
more than thirty Chevrolet Equinox Fuel
Cell-Electric compact SUVs to private and
commercial customers in Southern Cali-
fornia, as part of a three-year trial, called
“Project Driveaway” to test the vehicles in
real world driving conditions.

The United States, with over 247 mil-
lion vehicles on its roads, is one of the
largest auto markets – and car ownership is
predicted to increase by 45% between
2005 and 2020. United States energy con-
sumption is set to rise to 139.9 quadrillion
Btu by 2015, and hydrogen FCVs are posi-
tioned to play an important part in the
country’s growing energy and mobility
needs.

In addition to zero tailpipe emissions,
finding ways to produce hydrogen from
renewable sources will be critically impor-
tant to making the fuel infrastructure sus-
tainable. And with ground breaking
approaches to produce ‘green hydrogen’,
manufactured from renewable energy
sources, such as bioethanol (derived from
biomass) and solar energy being
researched for the future, ‘well to wheel’
emissions will be able to near zero.
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We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to Circulation, American Recycler, 
118 E. Third St, Suite A, Perrysburg, OH 43551 or visit 
AmericanRecycler.com and select ‘Update Subscription’   
from the menu.

Moving        
soon?

Long lasting biofuel cells
Continued from Page 1

bility has been the instability of enzymes
in a fuel cell,” says Akers, co-inventor of
the stabilized enzyme biocatalyst sys-
tem.

By immobilizing the enzyme at an
electrode surface with Akermin’s poly-
mer, the enzyme activity has been
retained to continuously oxidize the fuel
for over three years. Without the stabiliz-
ing technology the enzyme remained
active for only hours to days.

Biofuel cells differ from traditional
fuel cells. With biofuel cells, the catalyst
uses enzymes to directly react with the
fuel, rather than using precious metals.
The enzymes are naturally occurring and
are renewable. Enzymes are also less
expensive than metals.

Akermin is targeting the wireless
sensor market for both industrial and
military uses, where customers seek a
low-wattage, long-lasting energy source
for unattended devices. Examples
include sensor devices for perimeter and
border security. Akermin also hopes to
enhance the value of food, pharmaceuti-
cal and chemical production.

The company is in the process of
sampling an advanced prototype with
qualified customers. Akermin also
received an $860,000 contract in June
from the U.S. Army’s Communications-
Electronics Research Development and
Engineering Center in Aberdeen Proving
Ground, Maryland. The award is for the
development of a stabilized enzyme bio-
fuel cell for use in unattended ground
sensor applications for the military.

“Biofuel cell technology has several
advantages for unattended ground sensor
applications,” says Elizabeth Ferry, fuel
cell team leader at CERDEC. In addition
to the long run-time and using enzyme
catalysts rather than precious metals, the
technology is non-toxic, which allows
the sensor to be disposable and left in
place without recovery. 

“The use of unattended sensor tech-
nologies for remote battlefield applica-
tions has greatly increased,” Ferry says.
“Unattended ground sensors provide
valuable information to the soldier and
an increased level of situational aware-
ness on the battlefield.”

The unattended sensors can exist in
various sizes and forms, contain several
sensor technologies and can report infor-
mation on or about different types of tar-
gets, Ferry says. Plus, the longer these

devices can be powered without the need
to return to change the battery or power
source, the lower the risk is to military
personnel. 

Akermin is hoping for further mili-
tary contracts to produce more stabilized
enzyme biofuel cells. CERDEC will
consider more contracts once the first
12-month process is completed. “If
Akermin is successful, we hope to com-
plete a significant amount of government
testing and identify a suitable path for-
ward,” Ferry says. 

Akermin has raised almost $9 mil-
lion since its start in 2004. Barry Black-
well, one of the first investors in the firm
as part of the St. Louis Arch Angels Net-
work, has been on the firm’s board since
inception. Members of the Arch Angels
provide financing for early-stage compa-
nies based in the St. Louis region with
high growth potential.

Blackwell, who is now Akermin’s
president and chief executive officer,
says further financing is needed to com-
mercialize the company’s technology.
He hopes to have commercial products
available for the sensor market by late
next year.

“We are able to differentiate our-
selves for the product runtime versus
alternative power sources, whether it is
incumbent batteries or other fuel cells,”
Blackwell says. “We continue to expand
our development opportunities with our
mobilization technology.“

Blackwell says that Akermin plans
to build upon its mobilization technolo-
gy, expanding beyond biofuel cells in the
future. He says he hopes to make more
announcements about further opportuni-
ties in the fourth quarter of this year. 

Chrysalix Energy Venture Capital, a
venture capital firm in Vancouver that
focuses on clean-energy technology,
invested in Akermin in 2005. “We felt
Akermin had a very interesting platform
technology,” says Mike Walkinshaw,
managing director.

“Our experience in clean energy
technologies indicated that the enzyme
encapsulation technology will dramati-
cally improve the performance of
enzymes in a variety of functions. Life-
time of the enzyme in the application is
the key variable and it is where Akermin
has shown a significant advantage over
comparable technologies.”

Los Angeles’ first  hydrogen
and gasoline station opens

Shell Hydrogen opened California’s first retail hydrogen and gasoline refueling sta-
tion in West Los Angeles on June 26, 2008.

ASTM approves standard
biodiesel blend specifications 

ASTM International D02 Main Com-
mittee approved a trio of long-awaited
ASTM specifications for biodiesel blends. 

After more than five years of exten-
sive research and subsequent balloting by
the ASTM fuel experts in the blended fuel
balloting process, ASTM has finally voted
to approve three key sets of biodiesel spec-
ifications that should significantly bolster
automaker support and consumer demand
for biodiesel:

•Changes to the existing B100
biodiesel blend stock specification (ASTM
D6751).

•Finished specifications to include up
to 5% biodiesel (B5) in the conventional
petrodiesel specification (ASTM D975).

•A new specification for blends of
between 6 percent biodiesel (B6) to 20
percent biodiesel (B20) for on and off road
diesel.

Automakers and engine manufactur-
ers have been requesting a finished blend
specification for B20 biodiesel blends for
several years, with some citing the need
for that spec as the single greatest hurdle
preventing their full-scale acceptance of
B20 use in their diesel vehicles.
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Big smiles
and even bigger fish!

Come catch a memory at Horwood Lake Lodge
Horwood Lake is a beautiful 14,000 acre body of water in northern Ontario. 
You’ll enjoy steep granite cliffs, sandy beaches and wooded shorelines. 

and enjoy our northern hospitality
where there seems to be more

moose than people!

5 Star Dining Experiences

Sauna and Screened Lounge

Guided ATV Adventures

Mountain Bicycles

Nightly Bonfires

Rental Boats and Supplies

Call toll-free

866-242-9992
or visit www.HorwoodLakeLodge.com

for pictures and a brochure.

Veolia ES Technical Solutions,
L.L.C., the hazardous waste division of
Veolia Environmental Services, and
Rinchem Company, Inc., a chemical man-
agement services company, announced
that they are forming an alliance to pro-
vide chemical lifecycle management serv-
ices to customers. The alliance will be
called Chemical Lifecycle Management
(CLM).

Chemical Lifecycle Management will
give the marketplace an innovative and
unique solution for managing the chemi-
cal, gas and waste logistics for a customer
from “cradle-to-grave,” or the lifecycle of
a chemical. CLM customers will now have
a single point-of-contact for chemical/gas
management from the purchasing of
chemicals through the recycling, reusing
or disposing of the waste generated from
that chemical. CLM will also work closely
with customers to improve supply chain
efficiencies, reduce costs, and reduce envi-
ronmental liabilities.

The CLM service offering includes:
chemical procurement management,
chemical transportation and delivery,
chemical/gas warehousing and inventory
management, on-site chemical and waste
management, waste collection services,
waste transportation and waste recycling/
disposal services. CLM will offer cus-
tomers a web interface to purchase chemi-
cals, track delivery of chemicals, view
detailed material inventory throughout all
warehouses and on-site at the production
facilities, and track waste activities
through the point of recycle or disposal.

Veolia working
with Rinchem to
provide chemical
services

Biomethane being produced
and utilized in the UK

Gasrec, the UK’s first commercial producer of liquid biomethane fuel, BOC, a
member of the global gases and engineering Linde Group and SITA UK announced
the successful production of liquid biomethane (LBM) fuel from the Gasrec plant at
SITA UK’s Albury landfill site in Surrey, UK.

Gasrec has been working closely with BOC and SITA UK to develop an LBM
production facility at Albury which can recover over 85% of the methane contained
in the raw gas produced from the landfill site.

The Gasrec process cleans the landfill gas of all impurities before one con-
stituent gas, methane, is separated and liquefied to create LBM, a valuable vehicle
fuel. The liquefaction technology for landfill applications is provided under an
exclusive UK agreement with BOC’s parent, The Linde Group. BOC provides plant
operation and maintenance services as well as risk management and engineering
expertise.

LBM not only offers a renewable alternative to fossil fuels, which generate
harmful Greenhouse Gases, but also burns more cleanly and quietly than diesel, with
a 90% reduction in PM10 particulate, a 60% reduction in nitrous oxide, a 50%
reduction in sulphur dioxide and a 30% reduction in noise. The use of LBM as a fuel
substitute for fossil diesel or gasoline results in carbon dioxide savings in the region
of 70%, throughout the chain from extraction of the fossil fuel from the ground to its
use in a vehicle. All vehicles that can operate on CNG (compressed natural gas) or
LNG (liquefied natural gas) can run on LBM, however LBM offers a reduction in
CO2 emissions which is twice that of natural gas

The initial target for the use of LBM is commercial vehicles operating in the
haulage and waste management sectors. Used widely, this fuel could make a valu-
able contribution toward the UK’s short term CO2 reduction targets and lead to an
overall improvement in air quality.

Gasrec has signed an agreement with the Hardstaff Group, one of the largest
LNG bulk transporters in the UK, to manage transport logistics and fuel transporta-
tion from Albury. The haulage trucks use Hardstaff’s dual fuel system running
entirely on LBM.

Survey of Indiana flood waste completed
The United States Environmental Protection Agency (EPA) Region 5 has finished

assessing 30 Indiana counties for hazardous materials and releases associated with the
recent floods. EPA did not discover any significant hazardous debris or chemical releas-
es.

On June 20, at the request of Indiana Department of Environmental Management
and the Federal Emergency Management Agency, EPA began to look for hazardous
materials, oil, orphan containers and sites that might present an imminent danger to
health or the environment. FEMA funded the $150,000 assesment operation.

Governor Paterson should veto
well-intended, but flawed state legisla-
tion that would preempt and weaken the
New York City Council’s plastic bag
recycling law, a leading environmental
group said.

“While we applaud the State Legis-
lature’s efforts to pass legislation to
require the recycling of plastic bags, we
are greatly concerned that this legisla-
tion is weaker that the City law,” said
Andy Darrell, New York Regional Direc-
tor for the Environmental Defense Fund
and a member of Mayor Bloomberg’s
Sustainability Advisory Board. “We urge
Governor Paterson to veto this bill
because it sets a dangerous precedent of
handcuffing the state’s largest city to
meet its huge solid waste challenges.”

Specifically, the state bill weakens
the City law as follows:

•Preempting the City from taking
stronger action on bag recycling

•The Council’s law applies to stores
of 5,000 square feet or more and to
chains under a common name; the State
bill only applies to stores 10,000 square
feet or more. The 5,000 square feet is
better suited to New York City as stores
tend to be smaller than in other parts of
the State.

•The State bill only applies to plas-
tic carryout bags. The Council’s law also
requires the recycling of film plastic,
such as package wrap, dry cleaning bags
and newspaper bags.

Environmental
Group urges New
York governor to
veto bag bill



Governor Jennifer M. Granholm and
Mascoma Corporation CEO Bruce A.
Jamerson announced that the Massachu-
setts-based company has entered into a
series of key strategic relationships to fur-
ther Mascoma’s efforts to build its first
commercial-scale cellulosic ethanol plant
in Michigan’s Upper Peninsula.

Agreements with the Michigan Eco-

nomic Development Corporation
(MEDC), JM Longyear, and alliances
formed with Michigan State University
and Michigan Technological University
will help bring the plant to Chippewa
County, south of Sault Ste. Marie, where
clean-burning, fuel-grade ethanol will be
produced from wood fiber. The agree-

ments build on Mascoma’s decision
announced last July to locate in Michigan. 

Mascoma’s single-step cellulose-to-
ethanol method, called consolidated bio-
processing, or CBP, uses advanced tech-
nologies to make ethanol from non-food
based renewable sources such as wood
chips and other biomass.  The clean-ener-
gy technology is critical to producing

ethanol more quickly, efficiently and eco-
nomically.

Mascoma chose Michigan for its first
commercial-scale facility based on the
vast sustainable forests and agricultural
materials available and the expertise pro-
vided by JM Longyear. In addition, Mas-
coma will collaborate with MSU and

MTU to develop and hone scientific
processes that utilize Michigan feedstocks
for cellulosic ethanol production.

“Working with the state of Michigan,
two of its leading universities, and JM
Longyear on this significant project brings
us closer to commercial scale production
of biofuels that can promote energy inde-
pendence, reduce greenhouse gas emis-
sions, and stimulate regional economic
development,” Jamerson said.

Since becoming governor, Granholm
has been an advocate of growing an alter-
native energy and alternative fuel industry
in Michigan.  Under her leadership, the
Michigan Economic Development Corpo-
ration, led by President and CEO James C.
Epolito, has worked with Mascoma to
secure one of two locations in Chippewa
County. Engineering is underway to final-
ize the site that will be secured through a
land swap under negotiation with the
Michigan Department of Natural
Resources. The Center of Energy Excel-
lence legislation was recently passed
through the Michigan Legislature and with
the governor’s signature, Mascoma will be
eligible for a $15 million grant to become
Michigan’s first Center of Energy Excel-
lence. 

“There are great synergies in Michi-
gan for Mascoma, not only in the ready
supply of wood fiber across northern
Michigan, but also great research institu-
tions with a long-time focus on this sci-
ence and our 21st Century Jobs Fund that
is tuned to bringing job-creating alterna-
tive energy ventures to Michigan,” Epolito
said.

Mascoma and Marquette-based JM
Longyear, a leading natural resource com-

pany, entered into a strategic relationship
to combine Mascoma’s technology with
JM Longyear’s significant project devel-
opment experience, including its recent
$1.6 billion Minnesota Steel project and
its deep natural resource experience.

Mascoma is collaborating with
research partners globally to identify and
patent additional biomass-to-ethanol tech-
nologies. MSU will provide expertise in
areas primarily relating to pretreatment
technology for cellulosic ethanol produc-
tion and assistance with renewable energy
crops that can be utilized by the biorefin-
ery. MTU will contribute its knowledge of
sustainable forestry management practices
and access to its automotive engineering
laboratories for analysis of the biofuels
produced at the project site – part of its
“wood to wheels” initiative.

Prior to the announcement of its first
commercial-scale production facility in
northern Michigan, Mascoma announced a
pilot project in Rome, New York, which is
now under construction and will be com-
pleted by the end of the year, and a pre-
commercial scale facility to be run on
switchgrass in Tennessee. Last month,
Mascoma announced equity investments
by General Motors and Marathon Oil Cor-
poration as part of a $61 million third
round of funding. 

“Collaborative, private-public part-
nerships such as this initiative on the part
of the state of Michigan and Mascoma are
integral to our ability to bring next-genera-
tion, environmentally friendly renewable
fuels derived from non-food feedstocks
out of the laboratory and into full-scale
commercial production,” said Cliff C.
Cook, Marathon senior vice president.
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Cellulosic ethanol facility to be built in Michigan

Mary Beth Stanek of General Motors and Bruce Jamerson, CEO of Mascoma, look
on as Michigan Governor Jennifer Granholm speaks about Mascoma’s plans for a
cellulosic ethanol facility in Michigan’s Upper Peninsula.

COURTESY OF JONATHAN MARTIN

Duke acquires Catamount Energy
for large scale wind operation

Duke Energy announced the acqui-
sition of Catamount Energy Corporation
from funds affiliated with Diamond Cas-
tle Holdings, LLC, a transaction that
will significantly increase Duke Ener-
gy’s wind energy operations.

“This acquisition reinforces Duke
Energy’s commitment to clean, renew-
able energy as a major component of
electricity generation throughout the
United States,” said Wouter van Kem-
pen, president of Duke Energy Genera-
tion Services (DEGS), a business unit of
Duke Energy that owns and develops
renewable energy assets.

Catamount Energy was formed in
1992. Since 2001, the company has
focused on developing wind projects in
the United States and United Kingdom.
Catamount has approximately 300
megawatts of renewable energy in opera-
tion, including its interests in the Sweet-
water project in Texas, which is one of
the largest wind projects in the world. 

The acquisition, valued at approxi-

mately $240 million plus assumed debt,
is a continuation of Duke Energy’s strat-
egy to develop renewable energy. In
May 2007, Duke purchased Tierra Ener-
gy, a leading wind developer in Austin,
Texas. The combined entity will have
more than 5,000 megawatts of wind
energy under development in 12 states
and approximately 500 megawatts of
operating assets by the end of 2008.

This announcement follows several
other recent renewable initiatives
announced by Duke Energy, including a
$100 million plan to install electricity
generating solar panels at up to 850
North Carolina sites; a plan to purchase
electricity output from the nation’s
largest photovoltaic solar farm to be
built in Davidson County, North Caroli-
na; a 20-year contract to purchase 100
megawatts from a wind farm in Indiana;
and a request for proposals to purchase
significant amounts of electricity from
renewable energy providers in Ohio.

Mascoma Corporation to build and operate the new Upper Peninsula facility

All of the biggest technological inventions created by man - the airplane, the auto-
mobile, the computer - say little about his intelligence, but speak volumes about his
laziness.

M E G A  7 2 0

1 - 8 7 7 - 6 4 - S W E E P
Patents Pending

THE ULTIMATE SWEEPER!

T H E  S W E E P I N G  C H O I C E

Allows One-Pass Sweeping 
in Forward or Reverse

20-30 Times Faster 
Than Hand Sweeping 

Keeps Work Sites Clean 
with No Flying Debris

Highly Effective for Sweeping
•Cans, Bottles & Cardboard •Wood Debris •Standing Water •Metal
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MONTHLY CROSSWORD BY Myles Mellor
ACROSS

DOWN
1. Plastic bottles and petroleum products are 
turned into this material for clothing and carpet
2. NY railway

3. Vitality
4. Plastics which can be reformed 
repeatedly by application of heat and 
pressure
5. Sodium symbol
6. Department of Conservation
7. Before, in poetry
8. Arts degree
9. Bar or tope preceder
10. ___ waste, non-soluble, discarded 
materials
13. GHG part
16. Long range, briefly
17. Fast mackerel
19. Sediment deposited during the 
treatment of sewage
21. Partner
22. Oil company
24. Belonging to me
25. Relating to
27. Trend measure, abbr.
29. Earth divider
30. Born as
31. Mother's helper (2 words)

1. Energy basic
4. ___ can, aka steel food can
6. Litter
11. Lithium symbol
12. Ancient Greek marketplace
14. Thus
15. ___ Control Law, local ordinance controlling the collection of 
municipal solid waste in a specific area
18. Pro
19. Sun to some
20. Fire remains
23. Morning times
25. "He's a good ___ boy"
26. Music category
27. Bashful
28. CRV part
31. AP part
33. __inking, process that removes inks, dyes or other contami-
nants from wastepaper
34. Lady's suitor
35. Anti-oxidant, abbr.
36. Not as old
39. Type of plastic that is clear or colored transparent with high 
gloss
40. Auto's grill protector
41. Shamu
44. To loosen soil so that oxygen can get into the roots of the 
grass
46. Wiliam Penn state
47. Cover story
49. Measure of weight
50. Mathematical ratio
52. Retirement fund
53. Simpson's neighbor
54. Cool J or Bean preceder
56. Goal
57. Green fields
60. Child's play thing
61. Substances that yield hydrogen ions when dissolved in water
62. Diversion ___, a financial incentive provided to municipalities 
based on the tonnage diverted from the waste stream
63. Youngster
65. Elaborate melody
67. ___ from Waste, a recognized alternative process to 
reduction of recyclable materials
68. ___fill, waste burial place
69. Rubber, shredded tires

32. Prius, for example
34. Diesel type
37. Exam option
38. Electronics group
42. Military abbreviation
43. Environmental condition
45. Stretches one's budget
46. Standby flame
48. Compacting and binding recycled 
material
51. Unwanted materials remaining 
from manufacturing processes
53. Space association that uses 
hydrogen fuel
55. Pyro___, process of producing 
fuels from waste by heating it in an 
oxygen-deficient atmosphere
58. Driver's ___
59. Wheat husk
60. Support level
62. Govenment intelligence
64. Atop
66. Polo maker, initials

1 2 3 4 5 6 7 8 9 10

11 12 13 14

15 16 17 18 19

20 21 22 23 24 25

26 27 28 29 30

31 32 33

34 35 36 37 38

39 40

41 42 43 44 45 46

47 48 49 50

51 52 53 54 55

56 57 58 59 60

61 62

63 64 65 66

67 68 69

SOLUTION IS FOUND ON PAGE B7

The recent slew of natural disasters
around the nation has highlighted the
need for systems and procedures
designed to minimize the devastating
impact and clean up the resulting mess.

Most recently, the flooding and tor-
nadoes in the Midwest have shown that
foresight and a healthy dose of common
sense can reap big benefits when it
comes to disaster cleanup.

Kansas, whose eastern border is
bounded by the Missouri River, was not
affected by this season’s flooding. But
the state has been affected by major tor-
nadoes in the past three years, and last
year more than 40 counties were flooded
by a combination of rising rivers and 20-
inch rainfalls over several days.

“The amount of debris from torna-
dos in Kansas has been two or three
times greater than [the debris] from
floods,” says Bill Bider, director of the
Kansas Bureau of Waste Management
(BWM). “It has been two years of major
debris and we are in the middle of clean-
ing up the debris from two tornadoes
that hit us a month ago.”

Debris cleanup operations are still
underway in many places, and one of the
key elements in headache avoidance is
the state mandates that no new landfills
and waste transfer stations (WTS) may
be sited on a flood plain.

“A couple of old landfills permitted
before current regulations became effec-
tive were flooded last year, and they
were unusable to handle debris,” says
Bider. “But for nearly 20 years, no land-
fills have been or can be sited or permit-
ted in flood plains, and all our new land-
fills are accessible in cases of flood.”

When Coffeeville was flooded last
year, the oil refinery, located in a flood
plain, filled the town with oil. Many
buildings were ruined, and the contami-
nated debris and vegetation had to be
handled carefully.

“The homes had to be demolished
and specially managed,” says Bider.
“We sent some of the waste to an mixed
municipal solid waste landfill, but for
the majority, we established a new land-
fill disposal cell adjacent to an existing
private landfill.

“We respond quickly and coordi-

nate with local government officials –
and in some cases, private companies –
that are already in the waste business in
the area. It is our philosophy to take care
of things promptly but also properly,
with an eye to certain environmental
considerations. We do not ignore the
environment to clean up the mess and
we have to follow procedures.”

Procedures usually include reason-
able attempts to separate debris by type:
household hazardous waste, appliances,
e-waste, tires, etc., and to recycle what-
ever is viable.

“Our goal is to always divert the
material that cannot go into our land-
fills,” says Bider. “Whether it was a
flood or tornado, with recycling it tends
to be metals, various chemical waste and
e-waste. Woody waste is recovered and
some is burned or mulched. We recycle
and recover what we can.”

However, practicality and the need
to redevelop quickly mean that recycling
isn’t always an option. 

“Economics do come into play and
FEMA does provide funding when recy-

The aftermath: Disaster waste management
by Irwin Rapoport

Continued on Page 7

The London Government is seeking
views on draft guidance for local author-
ities to pilot strategies to cut household
waste through financial incentives.

In response to requests from local
authorities, the Department for Environ-
ment, Food and Rural Affairs announced
in November 2007 that it would allow
up to five local authorities in England to
pilot incentive strategies. Powers to
enable the pilots to go ahead are current-
ly being debated as part of the Climate
Change Bill.

Waste incentive strategies can
charge or reward people according to the
amount of unrecycled waste a household
produces. Strategies could be rebate-
only, offering rewards to those produc-
ing the least waste, or could be charge-
and-rebate based, levying charges on
those producing the most waste and
using these to reward households which
generate the least. Strategies must be
“revenue neutral,” so any money raised
through charges is paid back as rewards.
Local authorities would not be able to
keep any of the revenue themselves.

Environment Minister Joan Rud-
dock will be writing to local authorities,
inviting them to come forward with pro-
posals for pilot strategies. The deadline
will be 8 weeks after Royal Assent to the
Climate Change Bill.

Joan Ruddock said, “Evidence from
countries where these strategies already
operate is that charges and rebates of
around £50 (approx. $100) are enough to
change behavior and deliver real benefits
for waste reduction.

“The shape of any pilot strategy will
be for local authorities to determine -
they know what is most likely to work
for them in their own local circum-
stances. But there are some important
principles to observe. For example, the
need to have a good recycling service in
place already, and the need to take
account of vulnerable households. This
draft guidance will aim to support
authorities through the process of deliv-
ering a pilot strategy, whatever their
ideas may be.”

Joan Ruddock added, “No decision
has been made about rolling out powers
more widely - we will make a decision
only once we have high quality, robust
data from the pilots.

“We hope that publishing draft
guidance will assist both Parliament – in
scrutinizing the proposed legislation –
and local authorities in developing pilot
proposals.”

London pilots
waste reduction
strategies

“We hope that publishing
draft guidance will assist both

Parliament – in scrutinizing
the proposed legislation – and
local authorities in developing

pilot proposals.”

When the congregation falls asleep, it’s
time for the minister to wake up.
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Solution for crossword on page B6.

1989 Mack RD6906 w/Converto
Model L120 50,000# Lugger Body

7 Spd, 290 Eng, 298,000 Miles.
$23,000

Joseph Freedman
Company, Inc.

Call John @ 413-781-4444
Ext. 100

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

Disaster waste management
Continued from Page 6

cling is part of the recovery. But I have
seen and heard of some communities
with waste piles that have sat around for
long periods of time because of the
overemphasis to recycle,” Bider adds.
“Common sense should prevail.”

Missouri also has practices and
policies that mitigate the risk of a flood-
ed landfill.

According to Jim Hull, director of
the solid waste program for the Missouri
Department of Natural Resources,
“Landfills can be sited on a flood plain,
but they have to be protected. Most land-
fills don’t locate in alluvial settings near
rivers because our landfill siting require-
ments entail the effective monitoring of
groundwater beneath the site.

“Even if one of [the landfills] was at
risk to be flooded, there are plans in
place to completely clear out all the
trash in the facility, and they may take
precautions to empty fuel tanks and
leachate holding tanks.”

When flooding or tornadoes do
leave a mess, Missouri policy becomes
flexible for the duration of the cleanup
effort.

“We frequently waive state bans on
certain materials entering landfills,” says
Hull. “There is always an emphasis on
trying to recycle and recover as much
material as possible. Sometimes there is
time to separate out all this stuff, but
once it’s in one pile, it’s pretty much
destined for the landfill.”

Alex Moon, supervisor for the solid
waste section of the Iowa Department of
Natural Resources says that despite the
devastating flooding the state experi-
enced recently, its landfills and WTS’s
were relatively unaffected.

“The closest [landfill] that could
have been impacted was in Cedar Rapids
near the river, but the water didn’t get
high enough to reach it,” says Moon.

But it’s not just water flooding into
landfills that people in Moon’s position
worry about – it’s also about the deluge
of debris into landfills that occurs after
the disaster has taken place. 

“When you get a major disaster,
[landfill space] that you expected to last
for five years now only lasts 60 to 90
days. When that happens, you can’t con-
struct new space fast enough.”

According to Moon, debris from
disasters is sorted and recycled as much
as possible. However, dry tornado debris
is much easier to sort and dispose of
than the wet flood debris that is more
prone to contamination.

Moon says that he is “impressed
with the amount of source separation
and recycling that is occurring to mini-
mize the amount [of waste] going into
landfills.” He stress that “the EPA has
been helpful in that respect by setting up
collection sites for appliances and elec-
tronic goods, and by assisting in the
hardest hit areas – Cedar Rapids and
Waterloo.”

Waste left by flooding. The mixed materials are usually slated for the landfill.
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Largest roof-mounted solar
array installed in Atlantic City

The Atlantic City Convention &
Visitors Authority (ACCVA) announced
that it has awarded Pepco Energy Serv-
ices a 20-year power purchase agree-
ment with the Atlantic City Convention
Center (ACCC) to install the largest sin-
gle roof-mounted solar array in the Unit-
ed States.

Under the 20-year contract, Pepco
Energy Services will build, own, operate
and maintain the 2.36-megawatt solar
array for the Atlantic City Convention
Center. Construction will begin during
the month of June and will be completed

by December 31, 2008. The Convention
Center is operated by the management
company SMG.

The solar panel project is the first in
a series of initiatives the ACCVA is plan-
ning, including participation in the Con-
vene Green Alliance. The ACCVA was
invited to participate as a founding
member of the Convene Green Alliance,
a grass-roots, industry initiative spear-
headed by several associations that seek
to affect positive environmental prac-
tices through national, regional and local
outreach and education.
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Steel BuildingsBusinesses

EQUIPMENT FOR SALE

Refurbished Al-jon Model 20 Car
Crusher with Remote - $35,000

1980’s Al-jon 400 Logger/Baler -
$90,000

1993 Al-jon 400 Logger/Baler,
new motor & cylinders - $110,000

Factory Rebuilt Barclay Roto-
shred Primary Tire Shredder -
$165,000

1991 Komatsu PC300-LC and
LaBounty MSD70 - $115,000

Koehring 6644-7 with LaBounty
MSD70 shear - $125,000

1999 IPS Model CD965HS Baler,
excellent condition - $65,000

Financing available on all new or

used equipment. Call us today for a

quote & application!

SEE MORE EQUIPMENT AND     
PHOTOS AT 

www.DADECAPITAL.com 

800-823-9688

CallShaughnessy.com
800-549-0490

QUALITY EQUIPMENT
NEW
USED

Trucks & Trailers



800-823-9688
Fax 419-931-9001

www.DADECapital.com

A
Capital Corp.

ccD

FINANCINGFINANCING

LOANS or LEASES
BANK RATES

ANY WASTE OR RECYCLING EQUIPMENT
NEW OR USED

for thefor the
SALVAGE, ALVAGE, RECYCLING ECYCLING & & 

WASTEASTE INDUSTRIESNDUSTRIES

FINANCINGINANCING OPTIONSPTIONS


