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Is sewage sludge applied to farmland
good for the health of drinking water,
foods and humans or not? This is a per-
plexing question facing humanity. Each
wastewater treatment facility serves a
particular area’s homes, businesses,
industries and hospitals and produces a
somewhat different chemical blend of
sludge, depending on substances treated
and method of treatment. Besides the
obvious, we know that sewage treatment
facilities can receive most anything
including pathogens, toxic chemicals,
radionuclides (or radioactive elements),
poisons and drugs, just to mention a few. 

Since the passage of the Clean Water
Act in 1972, the U.S. has been trying to
protect drinking water and the overall
environment from sewage contamination
by using sewage treatment plants. These
plants are designed to separate water
from the solids, eliminate contaminants
as much as possible, and return the water
fraction to a steam, river or ocean in a rel-
atively purified form. Sewage sludge,
also euphemistically called “biosolids”
by its advocates, and TSS (treated sewage
sludge) is the solid fraction. 

According to the U.S. EPA, about 50
percent of all TSS is recycled to land as
fertilizer on less than one percent of the
nation’s farms. There are two types of
TSS: Class A, which can be in liquid
form, but is typically dried and called
“exceptional” quality by the sludge
industry; and Class B which includes all
sludge not classified as Class A and
which is often volatile. The vast majority
of farmland application is Class B. 

For many people living in the vicin-
ity of TSS application, the practice of
land application stinks. 

One of many grass roots groups
addressing this problem is the Sewage
Sludge Action Network based in Orange
County, North Carolina. 

Myra Dotson, founder and chairper-
son of the Network talked about TSS
application in her area. Dotson holds a
Master’s Degree in respiratory therapy
and worked in pathology and medical
research for 13 years. She is a certified
electron microscopist and a certified reg-
istered respiratory therapist. 

Founded in 2008, the Network con-
sists of about 200 members living in a 3
county area of central North Carolina. It
has been working with other similar
groups throughout the state, across the
country and coordinates with groups in
other countries. 

Dotson told her personal story and
why she is opposed to spreading TSS as
fertilizer: 

“I moved to this rural area in the
1980s and they started sludging nearby
farms shortly after I moved there. I would
have never moved there if I had known
about sludging. I’ve seen and experienced
what has happened as a result. It’s like
living in somebody’s toilet! They just
came out and dumped all this toxic waste
on us. It’s poisoned our wells and made
us sick. We can’t sell our property and it’s
just a wretched situation.

“So I formed the Network to educate
people about what sewage sludge is and
how their food and water is being
affected. It’s not just the people who live
here, but all people and animals that eat
food grown in sludge. Besides, all the
water that runs off this land affects every-
one and everything in the environment.
My well water is poisoned with high
nitrogen and high bacterial counts.” 

Dotson reported that her well water
has been so contaminated by TSS that she
had to spend $25,000 dollars to install a
home water treatment system to wash
dishes and clothes. She is forced to buy
and drink bottled water as are her neigh-
bors because of poisoned wells.

Most seriously, she attributes her
many Ill health effects to TSS including
severe MERSA infections, chronic bron-
chitis, COPD and multiple pneumonias. 

“Odor is a definite problem, but the
industry has developed odor cover-ups to
mask the smell,” said Dotson. “Some-
times it does not smell, but that does not
reduce the damage of consuming prod-
ucts grown in it. Feedstocks that animals
eat are grown in sludge and we eat that
beef, pork, chicken, eggs, butter, milk and

yogurt. Even beer is affected because bar-
ley is grown in my area. Other grains are
grown in it and we’ve followed the trucks
and found out they go for human con-
sumption. In Washington State they are
now heavily sludging wheat fields…more
food for people. 

“In our area sewage is piped to
wastewater treatment plants from towns
and cities. These plants also accept swage
pumped out of residential and commer-
cial septic tanks. The plant separates the
water from the solids and wind up with
wastewater and sewage sludge. The
sludge then goes to treatment. They say
it’s safe because it’s treated. But you have
to find out what the word ‘treatment’
means. How is it treated? What is it
treated for? Can it be treated to remove
all the 80,000 potential chemical contam-
inates and the infinite number of deriva-
tives? Are they testing to make sure the
treatment works? 

“For farmland application, most
sludge is Class B, but our treatment facil-
ities also produce Class A sludge that is
supposed to kill all the pathogens. But the
pathogens can reemerge when put on a
farm field and there is research to sup-
ports that. Prions cause Mad Cow Dis-
ease and are also tied to Alzheimer’s.
Some plants go an extra step and dry it to
make powder and pellets. It can be sold
and mixed with other things and put on
golf courses, ball fields, playgrounds and
public parks without telling anyone that
they are being exposed to toxic sewage
sludge. There’s no law that says there has
to be truth in labeling about bagged
sewage sludge products. A landscaper
can be told its organic fertilizer and he
spreads it. I’ve had calls from people

PHOTO COURTESY OF STEVE WING, UNIVERSITY OF NORTH CAROLINA

by MIKE BRESLIN
mbreslin@americanrecycler.com

I think recycling human
feces and urine is a

good idea. 
—Steve Wing

See FERTILIZER, Page 6

Treated sewage sludge being spread in North Carolina.
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According to a national survey, 70
percent of Americans surveyed say they
are bothered by the amount of food
wasted in the U.S. Most cite money lost
as the leading cause for concern (79
percent), while nearly half of respon-
dents also are bothered by others not
having enough to eat (45 percent). 

In contrast, only 15 percent made
the link between food waste and
adverse impacts on the environment. Yet
the U.S. EPA says that wasted food is
the most prevalent material in our land-
fills and contributes significantly to
greenhouse gas emissions. 

EPA also noted as major concerns
are the wasted energy, water and other
resources used to produce the 30 to 40
percent of food that goes uneaten in the
U.S.

Conducted by TNS Global, the sur-
vey of 1,000 adults on attitudes toward
food waste and packaging revealed that
76 percent of households say they throw
away leftovers at least once a month,
while 53 percent throw them away every
week. And 51 percent say they throw
away food they bought but never used.
Americans overall may underestimate
the value of that wasted food; survey
respondents estimated wasting $640 in
household food each year – U.S. govern-
ment figures are closer to $900. 

“People from all walks of life and
around the globe understand that wasted
food is a critical issue,” said Steve Rus-
sell, vice president of plastics at the
American Chemistry Council, which
sponsors the Plastics Make it Possible
initiative and this survey. “Improving the

way we protect and preserve foods can
help consumers save money, get more
food to people who need it, and signifi-
cantly reduce our environmental foot-
print.”

Fortunately, nearly all Americans
surveyed (96 percent) say they take one
or more steps to prevent food waste,
such as eating leftovers and avoiding
over-buying of perishables. Although
only 46 percent of Americans said they
actively use proper packaging to keep
food from spoiling, plastics can play a
significant role in minimizing food
waste and its environmental impacts.

Plastic packaging helps prevent
food waste by providing barriers to oxy-
gen, light, temperatures, moisture,
microbes and other factors that lead to
spoilage. 

Americans concerned about nation’s
wasted food, but underestimate impact

The Institute of Scrap Recycling
Industries (ISRI) and Earth911 released
the results of an online poll asking if the
convenience of not separating recy-
clables is worth the possibility of nega-
tively impacting the amount of
recyclable materials. The results indicate
that 75 percent of people would rather
maintain a separate bin for recycling
than negatively impact the amount of
recyclable materials.

“One bin collection jeopardizes the
quality of recyclables by mixing recy-
clables with wastes, including liquids,
food, and chemicals, thereby lowering,
and in many cases all together destroy-
ing the value of the recyclables,” said

Robin Wiener, president of ISRI. “The
results of this Earth911/ISRI opinion
poll are promising in that they demon-
strate that the majority of people recog-
nize the importance of collecting
recyclables separate from waste.”

The poll question and results are
below:

Is it worth the convenience to not
separate your recyclables from your
trash if when sorted after collection, it
negatively impacts the amount of mate-
rials that can be recycled?

1. No, it’s not that difficult to main-
tain a separate bin for recycling. (75 per-
cent).

2. I’m not sure. (17 percent).

3. Yes, added convenience is worth
losing some recyclables to a landfill (9
percent).

The poll further bolsters ISRI’s offi-
cial position opposing one bin collec-
tion. The policy, adopted in July 2015,
states, “ISRI supports the collection and
sortation of recyclable materials in a
manner that optimizes the value and uti-
lization of the material as specification
grade commodities to be used as feed-
stock to manufacture new products.
Since the quality of the recyclables as
specification grade commodities is
essential, ISRI opposes the commingling
of recyclables with solid waste or mixed
waste processing in one-bin system
where all solid waste and recyclables are
placed together with no separation prior
to recycling.”

New poll shows support for sorting recyclables
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A bipartisan majority of the Califor-
nia State Assembly Committee on Rev-
enue and Taxation approved legislation
sponsored by Californians Against
Waste (CAW) that would create a sales
tax exemption for recycling and com-
posting equipment. Assembly Member
Susan Eggman (D-Stockton) authored
AB 199 to help California’s recycling
industry create high-paying jobs and
process more of the state’s recyclable
materials, instead of shipping them 
overseas.

AB 199 would provide a sales and
use tax exemption for recycling equip-
ment or equipment that uses recycled
content in the manufacturing of new
products. According to CalRecycle, Cal-
ifornia exports 20 million tons of recy-
clables annually, worth nearly $8 billion.
Keeping more of these valuable materi-
als here would allow Californians to
share in both the environmental and eco-
nomic benefits of their recycling efforts.

According to CalRecycle, for every
ton of materials that gets recycled
instead of being disposed, California’s
5,300 recycling establishments will pay
an additional $101 in salaries, produce
$275 more in goods and services, and
generate $135 more in sales. Further-
more, CalRecycle estimates that meeting
the state’s recycling goals with in-state
infrastructure could generate an addi-
tional 110,000 jobs, on top of the exist-
ing 125,000 people employed in
recycling.

As California strives to achieve its
recycling goal (AB 341, 2011) of 75 per-
cent of the solid waste it generates by
2020, an estimated 22 million tons will
have to be collected diverted from the
state’s waste stream.

AB 199 now goes to the Assembly
Committee on Appropriations.

California
proposes sales
tax exemption
on equipment 
Exemption applicable 
for recycling equipment

“When I was 5 years old, my mother
always told me that happiness was the
key to life. When I went to school, they
asked me what I wanted to be when I
grew up. I wrote down ‘happy.’ They told
me I didn’t understand the assignment,
and I told them they didn’t understand
life.” —John Lennon
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STANDARD FEATURES

The lightweight
alternative

for hauling scrap!
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888-274-6010 / www.maurermfg.com

  Trailer lengths:  40’, 44’ and 48’
  Choice of 4’, 5’, 6’ or 8’ side walls
  22.5k tandem axles with one

    axle ABS brake
  Three-leaf, heavy duty, spring

    suspension, closed tandem
  Two-speed landing gear

  Rubber mounted lights and sealed
    wiring system
  All exterior mating surfaces are

    caulked prior to paint 
  Diamond Vogel polyurethane primer

    and paint
  D.O.T. approved conspicuity tape
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Pennsylvania marks 20th
anniversary of signing of
land recycling laws

The Pennsylvania Department of
Environmental Protection (DEP)
released a new video commemorating
the 20th anniversary of the signing of
Pennsylvania’s Land Recycling laws that
encourage the voluntary cleanup and
reuse of contaminated commercial and
industrial sites. 

The video features interviews with
Governor Tom Wolf and former Gover-
nor Tom Ridge who signed Acts 2, 3 and
4 into law on May 19, 1995, at the U.S.
Steel Tube Works in McKeesport,
Allegheny County. 

 “Land is a vital resource. It has both
economic and environmental value,”
Governor Wolf said. “For every acre of
brownfields we restore, we save around
four acres of green space. It’s really
important.”

“You talk about recycling plastic.
You talk about recycling paper. How
about recycling land?” Governor Ridge
said. “We thought it was a green initia-
tive because, for every company you
support building on the old infrastruc-
ture, you’re not building on green
fields.”

The goal of Pennsylvania’s Land
Recycling Program is to encourage pub-
lic sector cleanup of contaminated,
vacant or otherwise underutilized prop-
erties and return them to productive use.
In the 20 years since the laws were
enacted, more than 5,000 Pennsylvania
brownfields sites have been cleaned up

and approximately 97,000 jobs have
been created or retained. 

Pennsylvania’s Land Recycling Pro-
gram is built on four cornerstones aimed
at removing obstacles to redevelopment.
They include: 

•Uniform cleanup standards —
enables the remediator to clearly under-
stand the extent and cost of site cleanup.
The selection of standard(s) assures that
a site is protective of its present and
future use. A property used for industrial
development need not be as clean as a
residential site. 

•Liability relief — addresses the con-
cerns that previously inhibited site redevel-
opment and sale of properties, the liability
protection extends to future owners. 

•Standardized reviews and time lim-
its — provides date certainty. Consistent
reporting requirements and standardized
review procedures provide a definite
time frame for report review. 

•Financial assistance — provides
grants and low-interest loans for assess-
ment or remediation. These programs are
available to people who did not cause or
contribute to contamination at the site. 

In 1997, Pennsylvania’s Land Recy-
cling Program was named the winner of
the Ford Foundation’s Innovations in
American Government Award adminis-
tered by Harvard University’s Kennedy
School of Government in partnership
with the Council for Excellence in 
Government. 

Lowe’s donates $1 million 
to Keep America Beautiful 

Keep America Beautiful, the
nation’s nonprofit that builds clean,
green communities, disclosed that
Lowe’s has donated $1 million to sup-
port 50 local community service projects
and Keep America’s Beautiful’s Great
American Cleanup, the nation’s largest
community improvement program. The
2015 projects range from restoring
neighborhood parks and planting com-
munity gardens to leading disaster
restoration initiatives and large scale
cleanups.

The Keep America Beautiful/Lowe’s
grant program engages local volunteers
to take action to benefit communities
across the country. Over the past 4 years,
Lowe’s has supported Keep America
Beautiful and its affiliates with more
than $4 million in contributions and the
support of Lowe’s Heroes employee vol-
unteers. With the help of the 2015 grant,
Lowe’s and Keep America Beautiful will
have mobilized more than 40,000 volun-
teers since the partnership began.

Following are some of the high-
lights of Lowe’s grant initiatives that
will take place in 2015:

Keep Texas Beautiful (Austin) – A
$20,000 grant will allow Keep Texas
Beautiful to provide 12 drought affected
affiliate communities with the support
and materials needed to create and main-
tain native plant demonstration gardens
with the goal of educating and engaging
people to grow natives in their home gar-
dens and at their workplaces.

Keep Las Vegas Beautiful –
Selected Las Vegas City schools each
will receive a $4,000 grant to help bring
community murals to low-income areas.

The mural program successfully brings
together community advocacy groups,
professional muralists and neighborhood
youth to generate community involve-
ment and neighborhood pride.

Keep Knoxville Beautiful – Keep
Knoxville Beautiful received a $20,000
grant to plant 6,000 bulbs along a main
highway exit interchange and another
58,000 bulbs at 2 additional exits. Future
plans include working with the city to
add shrubs and trees to enhance these
roadways.

Keep Georgia Beautiful (Atlanta) –
With the help of Lowe’s Heroes, Keep
Georgia Beautiful will use a $20,000
grant to begin outfitting all of Georgia’s
State Parks with Nature Explore class-
rooms – nature-based play and learning
spaces. The initial pilot parks are
among the most visited in the state.

Keep Cincinnati Beautiful –
Lowe’s Heroes will join Keep Cincin-
nati Beautiful and additional volunteers
to repair a community playground, revi-
talize nearby abandoned buildings with
fresh paint and clean and landscape
vacant lots with the support of a
$10,000 grant.

Keep Riverside Clean & Beautiful –
A $5,000 Lowe’s grant will help Keep
Riverside Clean & Beautiful continue to
clean and restore the Santa Ana River
and local waterways in Riverside, Cali-
fornia, providing a healthier habitat for
natural wildlife and vegetation to thrive.
It also will support the affiliate’s efforts
to communicate the importance of water
conservation as California manages
through a statewide drought.

Cox Enterprises reaches milestone
Cox Enterprises’ comprehensive

Atlanta headquarters recycling program
has led to more than 1,000 tons of mate-
rials being reused or diverted from land-
fills since 2006. Additionally, the
company has composted more than 20
tons of food waste and materials from a
campus cafeteria since 2014 – resulting
in nearly a 75 percent diversion rate. 

Cox Enterprises has a goal to send
zero waste to landfill by 2024. The com-
pany’s approach to recycling is a holistic
one that employs three strategies: waste
reduction, strategic partnerships for e-
waste and engagement with customers
and employees. 

Cox Enterprises has waste reduction
programs at locations across the nation. 
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2014 OverBuilt Loader  Stationary mount,  480 V electric motor. 5,000 lbs. lift at 25’, total reach 26’6.  $75,000
2002 OverBuilt Car Crusher   Gas engine,  remote, high speed, hyd. landing gear.
2012 OverBuilt Car Crusher   Remote, high speed, hyd. landing gear. Low hours.

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

We will look at any reasonable offer!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2012 OverBuilt Baler
Air compressor. 3,300 hours. 

Loaded. $310,000.

1996 E-Z Car Crusher
Portable with remote and hydraulic landing
gear. One owner, used every day.  $65,000.

2009 Big MAC QS
11,067 hours, recently serviced. Remote
control. A/C, hyd. landing gear. $75,000.

2011 Al-jon 580 Baler/Logger
5,700 hours. $275,000.
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Events Calendar
August 17th-19th

Waste Conversion Tech Conference &
Tradeshow. Hyatt Regency Mission Bay Spa
& Marina, San Diego, California. 800-441-
7949 • www.wasteconversionconference.com

August 19th-20th
Agricultural Plastics Recycling Conference
& Trade Show. Hyatt Regency Mission Bay
Spa & Marina, San Diego, California. 
800-441-7949 • www.agplasticconference.com

August 24th-27th
SWANA’s WASTECON. The Gaylord Palms,
Orlando, Florida. 
800-467-9262 • www.swana.org

September 14th-16th
Missouri Recycling Association
Conference. Adams Pointe Conference
Center, Blue Springs, Missouri. 
573-491-4255 • www.moraconference.org

September 30th-October 2nd
25th Annual Arkansas Recycling Coalition
Conference & Trade Show. Mariott Hotel 
and Statehouse Convention Center, Little
Rock, Arkansas.
866-290-1429 • www.recycleark.org

Motorists in Virginia must
slow down to get around
waste and recycling vehicles

Virginia Governor Terry McAuliffe
took part in a ceremonial signing of House
Bill 1649 that enhances safety for workers
in the waste and recycling industry. The
event kicked off public education efforts
from the Virginia Waste Industries Associ-
ation (VWIA) a chapter of the National
Waste & Recycling Association (NWRA,)
as they urge motorists to obey the new law
that went into effect on July 1. House bill
1649, also known as “Slow Down to Get
Around” requires drivers to change lanes if
possible or slow down to at least 10 miles
per hour below the posted speed limit and
pass at least 2 feet to the left of the station-
ary vehicles that are in the process of col-
lecting trash or recycling or face a penalty
of up to $250.

State Representative Ron Villanueva
(R-Virginia Beach) championed this leg-
islation and worked closely with VWIA
chapter representatives to achieve this
victory for the industry’s workers. Vir-
ginia now joins eight other states that
have enacted Slow Down to Get Around
legislation, including Wisconsin, North
Carolina, West Virginia, Florida, Geor-
gia, Indiana, Michigan and Alabama.

Motorists are asked to be aware of
this important change in the law and to
exercise caution when they are
approaching or are driving near a waste
or recycling vehicle. NWRA is asking
public safety agencies and community
leaders to help amplify awareness of the
new law.

Covanta Long Beach Renewable
Energy, a subsidiary of Covanta Holding
Corporation, entered into an extended
agreement with the City of Long Beach,
California for the operations and mainte-
nance of the Southeast Resource Recov-
ery Facility (SERRF). The amended
agreement, which was recently approved
by Long Beach City Council, extends
the term of the current agreement from
December 8, 2018 to June 30, 2024. 

Since 1988, SERRF has served the
City of Long Beach and the sanitation
districts of Los Angeles County with
sustainable waste disposal and has been
a critical component of the city’s com-
prehensive solid waste management sys-
tem. After source reduction and
recycling, the residual waste that
remains is processed at the energy-from-
waste facility to generate clean electric-
ity for approximately 35,000 homes. The
facility also recycles 7,000 tons of metal
per year. 

In 27 years, the SERRF has:
•Converted approximately 12,500,000

million tons of municipal solid waste into
approximately 6 million megawatt hours
of clean, renewable energy – enough to
power over 530,000 homes for a year 

•Recovered and recycled approxi-
mately 150,000 tons of metal, the equiv-
alent amount of steel used to build
125,000 automobiles

Recovering energy from waste after
employing efforts to reduce, reuse and
recycle is a critical component of man-
aging residual waste and reducing green-
house gases. By processing municipal
solid waste at energy-from-waste facili-
ties like Covanta Long Beach, green-
house gas emissions are avoided by
eliminating methane from landfills, off-
setting greenhouse gases created from
fossil fuel electrical production and
recovering of metals for recycling.

Covanta
extends Long
Beach contract

Steve Bennett named 
NRRA’s recycler of the year

The Northeast Resource Recovery
Association (NRRA) presents this award
each year in remembrance of Sami Izzo
who passed away in 2001. Izzo was a
multi-talented individual who was
known for her contributions in the world
of waste reduction and recycling.

The award is given to an individual
who best combines the qualities of com-
mitment, leadership and enthusiasm in
developing and sustaining an environ-
mentally and financially sound solid
waste management program. This year’s
recipient of the Sami Izzo 2015 Recycler

of the Year Award is Steve Bennett,
Loudon, New Hampshire.

Bennett has been the transfer station
manager in Loudon for 12 years. He has
always been willing to help on the
NRRA Solid Waste Advisory Team
which included creating traffic flow dia-
grams and suggested facility layouts for
fellow operators. He also embraced new
ideas as in the NRRA Consolidation
Program – analyzing each idea and
change to make sure it was the right
thing for his town.
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IF THIS IS YOUR FLUID REMOVAL EQUIPMENT,
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The ENVIRO-RACK
Get full details at IronAx.com today.
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SSI Shredding Systems, Inc.
www.ssiworld.com  |  sales@ssiworld.com  |  +1-503-682-3633   See every imaginable thing being shredded at www.watchitshred.com 

WHAT NEEDS SHREDDING?
®

MINING FOR GOLD IS
NOT FOR THE FAINT OF HEART

But you didn’t get into the e-scrap business because it was 
easy. Or a sure thing.

This is where the tools you use are critical and your shredding 
system can make all the difference between striking it rich 
and busting.

We listen to your needs and consider the unique challenges of 
e-scrap processing as we help you develop the best possible 
solution for your business.

For an introduction to how we approach e-scrap mining, watch 
our overview video at go.ssiworld.com/escrap

Of course, we always start with that first critical question...
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whose pets have died from being
exposed to sewage sludge. 

“They claim it’s free to farmers, but
we have evidence from farmers who
have told us that they have gotten finan-
cial benefit under-the-table to allow
spreading on their farms. They will
often be paid a ‘gate-fee’ or compen-
sated in other ways. There’s no way to
prove it, but we know it to be true.
Sewage sludge is a conspiracy…a
secret that’s been kept from the public
for 30 to 40 years. That’s the basis of
my group… to uncover this dirty little
secret of the sludge industry. We can’t
put a moratorium on it, but have to find
a better way.” Dotson firmly believes. 

For a scientific opinion on spread-
ing TSS on farmlands, American Recy-
cler contacted Steve Wing, Ph.D. and
associate professor of epidemiology at
the University of North Carolina at
Chapel Hill. Epidemiology is the
branch of medicine that deals with the
incidence, distribution and possible
control of diseases and other factors
relating to health. Wing has participated
in several studies on land application of
sewer sludge and is considered one of
the leading authorities on this subject.

“I think recycling human feces and
urine is a good idea. In order to do it
safely and to protect health it has to be
done so as not to threaten water and air
quality. Recycling is the right thing to
do, however the primary reason we
have a problem now is that we mix
feces and urine with an uncountable
number of contaminants. And, we apply
sewage sludge material in very large

quantities near where people live and
near sensitive water resources. That’s
where our problems come from…the
contamination of our waste stream and
the scale of the activities that threaten
people’s lives. 

“I think the goal should not be to
develop more expensive treatment
processes, but to remove the toxins
from the waste stream. Over time, it
would be helpful to reduce our use of
toxic components in the production sys-
tem we have and eliminate them to the
extent possible. And toxins should not
mix with human feces and urine. We
should treat them as a separate waste
stream. Then we could potentially recy-
cle them in commercial applications.
But right now they are mixed with
human feces and urine and treated as
agricultural fertilizer. That’s where I
think we have our problems.

“I think the problem of sewage
sludge should not be isolated as a sepa-
rate topic, but needs to be considered
along with other points where systems
for sustaining life are under pressure.
Furthermore, most of the big problems
are not coming from consumers; they
are coming from industries and manu-
facturers that use toxic chemicals in
their processes. Many treatment plants
are receiving industrial waste, hospital
waste and other toxic materials. 

“Over time the solution is to regu-
late our waste stream at the source.
And, when we look to the next century,
given what’s expected in terms of cli-
mate-change as well as human popula-
tion size, we should expect there to be
huge pressures on potable water
resources. In the future we’ll have less
and less potable water to waste on feces
and urine.

Steve Wing believes that municipal
wastewater treatment facilities are not
responsible for the problem and feels
strongly they cannot be blamed. “Most
are doing the best job they can receiv-
ing chemicals which they are not pre-
pared to treat and should not have to
treat,” he said “If they were not receiv-
ing the toxins we would all be much
better off.” 

American Recycler News also con-
tacted the North Carolina Department
of Environment and Natural Resources
(NCDENR) and spoke with Jon Ris-
gaard, waste water branch chief about
spreading TSS: 

“In North Carolina our permitted
wastewater treatment plants, including
municipal and single-family systems
number in the thousands,” said Risgaard.
“Municipalities or permit holders pro-
vide biosolids free to landowners pro-
vided that they meet administrative
code, statutes and permit conditions for
land appliance. It’s up to them whether
or not they want to charge for it or not.
But almost nobody charges. There are a
few treatment facilities that make Class
A sludge, or exceptional quality residu-
als, that they bag and sell as fertilizer in
the competitive market.

“North Carolina regulations match
or exceed the federal requirements for
testing treated sludge. Metals are tested
on a regular basis. We also do annual

soil sampling for nutrients and micro-
nutrients and a handful of metals as well.
The federal rules for biosolids are con-
tained in 40-CFR-503 and North Car-
olina rules meets those requirements,
except some discrepancies in set-backs
for land application where state rules are
more stringent than the federal rules. 

“We don’t get a lot of feedback
from the general public on the spreading
of sludge in our central office. If com-
plaints come in it’s usually about odors
and they call one of our regional offices.
They’ll go and check it out to make sure
the applicator is properly permitted and
meets permit requirements. We get occa-
sional questions about what’s going on
with the program, but generally we don’t
get a lot of feedback from the public. 

Asked is there are any threat to pub-
lic health or safety from TSS, Risgaard
replied: “We have administrative codes
and statuary requirements that are
intended to make the material safe to
use. The regulations are intended to be
protective of drinking water supplies.
There have been a few cases where we
have had issues with drinking water sup-
plies that were a result of over applica-
tion of the residuals, or a permittee not
meeting other permit requirements.
When that happens there are corrective
action requirements to address the
impact to groundwater including any
public water supply sources.

“It is obvious that wastewater treat-
ment is a practical and necessary process
for modern life, but apparently we have
a long way to go to find better ways of
preventing the contamination of liquids
and solids going into sewer systems. At
the same time, technologists are seeking
cost-effective methods to treat sewage
water and sludge and make it safer.” 

Fertilizer
■Continued from Page 1

Sewage sludge is a
conspiracy…a secret

that’s been kept 
from the public for 

30 to 40 years.



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5
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www.franklinmiller.com

Since
1918

                                From pallets to steel drums,  
                             cardboard to bio-waste, 
      whether wet or dry, there’s a  
                             TASKMASTER® Shredder that’s 
                             perfect for the job!

                     Franklin Miller shredders offer unique 
               features, high quality and over 95 years of 
        engineering know-how so you are assured the 
    very best in shredding technology.

  TASKMASTER Shredders: An American Original!

Call 1-800-932-0599 (973-535-9200) or email info@franklinmiller.com.

TASKMASTER®

Shredders 
Cut it Down 

to Size!

TM14000
TM2300

TM3000

PAPER

AF&PA releases paper reports
The American Forest & Paper Asso-

ciation released its May U.S. paper
reports. 

Containerboard
Containerboard production was less

than 1 percent higher compared to May
of last year. The month-over-month
average daily production compared to
April 2015 was 2 percent lower. The
containerboard operating rate for May
decreased to 97.2 percent from April’s
98.6 percent.

Kraft Paper
Total Kraft paper shipments were

140.7 thousand short tons, less than 1
percent lower compared to May 2014.
Bleached Kraft paper shipments
decreased from 10.3 thousand tons in
April 2015 to 8.4, while unbleached
Kraft paper shipments remained essen-
tially flat at 132.3 thousand short tons.
Overall, shipments for the first five
months of 2015 were 1.4 percent lower
than the same period in 2014. Total
month end inventories increased to 81.5
thousand tons.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 9
percent in May compared to May 2014,
with inventory levels increasing 8 per-
cent from April.

•Uncoated free sheet (UFS) paper
shipments in May decreased 5 percent
compared to May 2014. Imports of UFS

decreased 12 percent year-over-year in
April.

•May coated free sheet (CFS) paper
shipments decreased 10 percent com-
pared to May 2014. Imports of CFS
papers increased 28 percent in April, the
eleventh year-over-year increase in the
last 12 months.

•Uncoated mechanical (UM) paper
shipments decreased 19 percent when
compared with May 2014. Imports of
UM papers were down 25 percent in
April, the tenth consecutive monthly
decline.

•Coated mechanical (CM) ship-
ments in May decreased 14 percent rela-
tive to May 2014. Imports of CM
increased in April, up 17 percent com-
pared to April 2014, while exports of
CM were up 16 percent.

Paperboard Report
Total boxboard production

decreased 0.9 percent when compared to
May 2014, but increased 4.7 percent
from last month. Unbleached Kraft
Boxboard production increased over the
same month last year and increased
compared to April. 

Total Solid Bleached Boxboard &
Liner production decreased when com-
pared to May 2014, but increased com-
pared to last month. The production of
Recycled Boxboard decreased compared
to May 2014, but increased when com-
pared to April.

A farmer in the field with his cows counted 196 of them, but when he rounded
them up he had 200.
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U.S. Supreme Court denies challenge to
Alameda County drug disposal ordinance

California local governments have
received the news they have been wait-
ing for since 2012 – that an industry
legal challenge against Alameda County
to make producers share in responsibil-
ity for safe medicine disposal will not be
taken up by the Supreme Court, allowing
Alameda, San Francisco, and San Mateo
Counties to implement their ordinances
and other counties to proceed in adopt-
ing similar ordinances.

“The High Court did the right thing
– there was no legal reason for this case
to be heard by the Supreme Court,” said
Robert Kennedy Jr. “Manufacturers
should share in the responsibility to
manage and pay for their products’ dis-
posal and recycling. This decision
upholds a local government’s right to
ensure that happens if the state and fed-
eral government fail to act.”

Alameda County was the first in the
country to adopt an Extended Producer

Responsibility (EPR) ordinance and then
defend it in court. EPR is a policy
approach that shifts the responsibility for
waste management costs from solely
being the burden of government to
include manufacturers as well as the
users of these products – the consumer.
It is a fair share of responsibility and
countries including Mexico, provinces
of Canada, and much of Europe use it to
sustainably fund and operate medication
collections.

“It is not fair to have 100 percent of
the costs of disposal externalized on to
government without any sharing of
responsibility by the producers,” stated
Heidi Sanborn, executive director for the
California Product Stewardship Council. 

San Francisco adopted an ordinance
in March and San Mateo County
adopted the third ordinance in April.

Santa Clara County voted to adopt
another ordinance in May with the final

adoption hearing scheduled in June, and
Santa Barbara is considering a similar
move. More counties are likely to fol-
low.

Background: The U.S. 9th Circuit
Federal Court of Appeals upheld an
Alameda County ordinance passed in
July 2012 requiring drug producers who
sell, offer to sell or distribute prescrip-
tion drugs in Alameda County to collect
and safely dispose of the county’s
unwanted prescription medications. The
lawsuit, filed by trade associations repre-
senting the manufacturers and distribu-
tors of pharmaceutical products, argued
that the ordinance violated the dormant
Commerce Clause of the US Constitu-
tion as it interfered with interstate com-
merce. In a 3-0 ruling the Court of
Appeals denied the appeal saying that
the Alameda Ordinance “neither dis-
criminates against nor directly regulates
interstate commerce.”

WASTE

Tamara Oliver Washington, a former
Baltimore City Department of Public
Works (DPW) employee, plead guilty to
conspiracy and to solicitation of bribes in
connection with a 14 year scheme in
which DPW employees accepted cash
payments from commercial haulers in
return for allowing the commercial haulers
to dump trash at the Quarantine Road
Landfill without paying the disposal fees.

The plea agreement was disclosed by
U.S. Attorney for the District of Maryland
Rod J. Rosenstein; special agent in charge
Stephen E. Vogt of the FBI; Robert H.
Pearre, Jr., inspector general, City of Balti-
more Office of Inspector General; special
agent in charge Thomas Jankowski of the
IRS – criminal investigation; and Colonel
William M. Pallozzi, superintendent of the
Maryland State Police.

Commercial haulers of trash that
meet certain vehicle weight limitations

must, in addition to purchasing a landfill
permit, pay a waste disposal fee of $67.50
per ton of trash deposited at the landfill.

According to Washington’s plea
agreement, Washington was a DPW
employee assigned to the scale house at
the landfill. DPW employees assigned as
scale house operators weigh each truck as
it enters, which is recorded on a computer-
ized point-of-sale system. To activate the
system and record a particular transaction,
DPW employees must enter the tag num-
ber of the truck and a corresponding
billing code. The scale house operators
reweigh each truck as it leaves the landfill.
The net weight of the deposited trash and
the required disposal fee is then calculated
and printed on a receipt that is handed to
the driver.

Beginning in 2001, Washington
started accepting bribe payments from
small haulers in lieu of charging the full

disposal fee. Beginning in 2002, Washing-
ton started accepting bribe payments from
large haulers of trash in lieu of charging
them the full disposal fee. Washington and
other scale house employees accepted
$100 bribe payments from some haulers
for each truckload of trash dumped at the
landfill. Washington participated in the
bribery scheme for more than 14 years,
until her arrest in May 2015.

Washington and others concealed the
bribery scheme by not entering a truck’s
registration number into the computerized
scale system, which meant the transaction
was not recorded. Consequently, the trans-
action would not appear on the scale
house’s daily logs and the commercial
hauler would not be billed for using the
landfill on that particular occasion. To
maintain the pretense that the trucks had
been weighed and the disposal fee paid,
Washington and others would hand the

truck drivers fake or blank receipts when
they crossed the outbound scale. In return,
the commercial haulers either paid the
$100 bribe in cash through the outbound
window at the scale house or met with the
defendant or another scale house operator
at an off-site location to pay a week’s
worth of bribes or more. 

By paying the $100 bribes in lieu of
the disposal fees, these haulers saved their
businesses thousands of dollars each
month, which, in turn, cost Baltimore
more than $6 million in revenue. From
July 1, 2014 through May 1, 2015 alone,
Washington accepted on her own behalf,
and on behalf of other DPW employees,
more than $40,000 in bribe payments in
return for not charging the required waste
disposal fees, which totaled approximately
$120,000 during that period of time.

Washington has agreed to pay restitu-
tion of $6 million.

Employee pleads guilty to accepting bribes from haulers

The National Waste & Recycling
Association (NWRA) honored 23 of 
its industry’s finest professionals at 
its annual awards ceremony at 
WasteExpo. 

The awards included Drivers of the
Year, Members of the Year, Chapter
Leadership Awards and Distinguished
Service Awards. 

The winners were announced at
Waste Expo and included four industry
executives who were named to the
NWRA Hall of Fame.

Top professionals
receive honors
and scholarships
from NWRA 

For a complete list of honored
professionals in each category, 

view this article on
www.AmericanRecycler.com.
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Copper Granulators & Flexible Recycling Lines
• Cable granulating, 200 - 3,000 lbs/hr
• Car wire granulating
• Shredder residue with ST/ST removal
• Non-ferrous recovery

www.crowenvironmental.net
Mason Smith 540-255-4909540-255-4909

Contact us today!

Crow EnvironmentalCrow Environmental
Recycling Solutions

We specialize in

Aaron Metals
Aaron Forkash • 800-732-2766

Aaron Forkash, part of
the third generation of the
family to work at Aaron
Metals, said that his business
card says simply that he’s a
“Scrap Metal Recycler” with
no other title – and he’s quite
pleased with that title.

The business was
founded in 1976 by Aaron’s
father, Paul, and grandfather
Jack, which begs the ques-
tion of where the company
name came from. Aaron said
that the company was named
after him, but his grandfather also pointed out that when people looked in the phone
book to find a scrap recycler, a company with a name that started with “Aa” would be
at the top of the list.

Prior to starting the scrap business, Jack Forkash was in a different sort of recy-
cling business, buying and selling used furniture. Paul Forkash spent some time work-
ing for relatives who owned a scrap company, and he became excited about the scrap
business, and decided he wanted his own company. Together with his Jack, he founded
Aaron Metals.

The younger generation is now very involved in the business, with Aaron and his
two sisters, Jesykah and Molly, all working for the family company.

From the beginning, the company has focused almost entirely on nonferrous met-
als. Aaron said that it was a conscious decision, based on the fact that there were
already a number of large steel recycling companies in the area. They knew they
couldn’t compete on steel prices, but felt confident they could buy and sell nonferrous.

Aaron Metals does accept some steel, if a customer brings it in along with non-
ferrous, but Aaron said they’re very upfront about telling customers that they would
get more money for the steel from other scrap companies.

The purchasing process at Aaron Metals is designed to make things easy for the
customer, and particularly comfortable for the small customers. “We have families
who come here,” Aaron said, “who bring their little kids.”

The company buys from a wide range of customers, from individuals who are
cleaning out their basements, to peddlers, to large industrial customers where Aaron
Metals picks up the scrap.

When people bring in their scrap, parking attendants show them where to park
and employees unload, sort and weigh the materials while the customers keep their
hands clean. Cars and small trucks are unloaded at a loading dock, while larger trucks
are unloaded in the yard. 

The company has four scales and three buying stations for most of the material,
with a separate area with two scales for aluminum cans, which are handled differently
because of the deposits people pay. When they bring their cans to Aaron Metals to
recycle, they receive the deposit back, plus the value of the aluminum.

Aaron said that he’s “not an equipment guy” and enjoys the buying process and
talking to customers. “You can meet so many people, the types of industries that
they’re in and the projects that they’re working on.”

In the 18 years he’s been with the company, a lot has changed, including some
revitalization in the area near their original facility in Oakland, California, where
Aaron works. He said that there are some new businesses moving in and some of those
have become customers of Aaron Metals.

The Oakland facility is just under three acres in size, and Aaron said that it is
operating at over what should be its maximum capacity for handling scrap. A newer
yard in nearby Hayward, where Aaron’s sister Jesykah is the owner-operator, is 6.7
acres and has potential for accommodating more material. He estimated that it could
handle twice as much capacity in the future.

The majority of the materials purchased from both yards – up to 70 percent – is
shipped overseas. Aaron’s sister, Molly, is the traffic manager for those outbound ship-
ments as well as the domestic shipments. 

But that’s not the end of the family involvement. Although Aaron’s mother 
doesn’t spend as much time at the business as she used to, she can still sign checks and
sometimes helps with administrative tasks.

While Aaron emphasized customer service, cleanliness of the facility, and the
safely of both employees and customers, and when asked about the one thing he was
most proud of regarding the company, he didn’t hesitate with his answer: “The dedica-
tion my father has,” he said. “He’ll be 70 years old in December and he works full
time.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

INTERNATIONAL

Canada Fibers bolsters solid
waste recycling initiatives

Canada Fibers Ltd. has taken steps
towards the creation of superior value
from municipal and commercial solid
waste. Canada Fibers has created an
affiliate named Urban Resource Group
Inc., which will focus on production of
high quality sustainable products from
solid waste. Canada Fibers’ solid waste
recovery operations include four state-
of-the-art municipal recovery facilities
in the Province of Ontario, as well as
two large-scale commercial recovery
facilities.

Canada Fibers formed Urban Poly-
mers, which is engaged in production of
pure, homogeneous plastic raw materials
for plastic processors from both post-
consumer and post-industrial plastic
waste. During its first phase of evolu-
tion, Urban Polymers will focus on the
creation of pure Polyethylene Tereph-
thalate (PET) flake from post-consumer
beverage bottles, as well as highly for-
mulated polyethylene and polypropy-
lene compounds in pellet form from
both post-consumer and post-industrial
waste. Urban Polymers has created over
20 jobs since its inception this spring.

Urban Resource Group has entered
into agreements to acquire three compa-
nies, which will expand the portfolio of
products and services available to
Canada Fibers’ growing customer base.
Urban Resource Group recently entered
into agreements to purchase the shares

of Ecowood Ltd. and the shares of All
Waste Removal Inc. Both of these
acquisitions were expected to close
soon. The third acquisition involves the
assets of a manufacturer of wooden 
fuel pellets, which was completed 
earlier this year. 

Ecowood is engaged in the produc-
tion and sale of architectural garden
mulch products from post-industrial
wood. Sold through home improvement
retail chains as well as garden centers,
Ecowood’s products are well known
across Canada for enhancing the beauty
of landscape projects. Over time,
Ecowood will be rebranded Urban 
Garden Products. 

The wooden fuel pellet operation is
engaged in the production of wooden
fuel pellets from post-industrial wood
materials. This product line will be sold
through home improvement chain stores
in Canada was well as through distribu-
tors in the U.S. Over time, these prod-
ucts will be branded Urban Biofuels.

Finally, All Waste is engaged in
providing waste management services
to industrial commercial and institu-
tional organizations. All Waste will
play an important role for Canada
Fibers in obtaining materials for recov-
ery and recycling business units. All
Waste has begun the process of
rebranding its activities as Urban Waste
Recycling. 
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METALS

The Monroe and Whiteville loca-
tions of Metal Recycling Services
(MRS) won the prestigious North Car-
olina Department of Labor (NCDOL)’s
Gold level “Certificate of Safety
Achievement” for 2014. The award rec-
ognizes each location’s outstanding
safety and health efforts and the promo-
tion of safe working conditions. This
places MRS in a select group of busi-
nesses and public agencies in North Car-
olina and represents the third
consecutive year in which these two
locations were recognized for their
safety record. 

The annual awards program, run by
the NCDOL, recognizes companies that
strive to excel in safety. In order to qual-
ify for the Gold award, each company
must have ten or more full time employ-
ees, must have had zero lost time acci-
dents, and also must have achieved
incident rates 50 percent below their
NAICS code.

“We are honored to receive these
awards from the North Carolina Depart-
ment of Labor in recognition of our
commitment to safety,” said Bob Evis-
ton, president of Metal Recycling Serv-
ices. “Safety is our number one core
value at MRS. Providing a safe environ-
ment for our employees and our cus-
tomers is paramount to our success.”

Metal Recycling Services operates
three scrap recycling facilities in North
Carolina: Gastonia, Monroe and
Whiteville. MRS recycling facilities
include two automobile shredders,
balers, shears, mobile shearing, torch
processing, auto crushers, and an exten-
sive truck and railcar fleet. MRS has
over 100 employees. The MRS recycling
centers buy ferrous scrap and automo-
biles as well as common household non-
ferrous scrap metal items like aluminum
cans and other aluminum, stainless steel,
copper and brass products. MRS is
wholly owned by The David J. Joseph
Company. 

Two facilities
recognized
for safety 

Today, recycling methanegas is not only a growingsource of energy generation

agriculture through cost-effec-tive voluntary actions and newfederally regulated standards. Followed by carbon diox-ide, methane (also calledh

carbon dioxide pollution in2030 without additional actionto reduce emissions.
Two sources of methaneemissi h

investment and jobs, improvessafety and leads to cleaner air.According to the U.S. EPA,there were 636
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“Too many of us are not living our
dreams because we are living our fears.” 

—Les Brown



DEALER FINANCING • NEW EQUIPMENT FINANCINGDEALER FINANCING • NEW EQUIPMENT FINANCING

Entire auto shredding plant! Lightly used and in excellent condition. 
Disassembled and loaded on your trucks....          $1,750,000

2008 AMERICAN PULVERIZER 60 X 85 SHREDDER

ONLY 200 HOURS!

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $275,000

2011 FUCHS MHL335
Completely rebuilt by AIMS. Ready to go!                                         $215,000

2500 HP SCHORCH SHREDDER MOTOR

This is a wound rotor induction motor, 600 rpm, 4160 volt, 60 hz. 
Recently overhauled and ready to be placed into service.          $425,000

WESTINGHOUSE 5000HP SHREDDER MOTOR

42” x 33’ in good condition. Comes with new belt!                          $80,000

WENDT TUMBLEBACK FEEDER
16,665 hours. Engine replaced 11,766 hours.                                 $168,000

2007 SENNEBOGEN 850M  W/ GENSET

Rebuilt like new.              $110,000

2005 LABOUNTY MSD4500R ROTATING SHEAR

New Hoffman 3000 HP 87 x 106 auto shredder. Complete through UMO.  
New and never assembled.  Immediately available.  Call!

HOFFMAN 87 X 106 AUTO SHREDDER

Good operating condition.             $650,000
OBERLANDER 1650 TON SHEAR

Good operating condition.           $395,000
HARRIS 1000-T SHEAR

Separate lights from heavies, 60” x 25’.                   CALL
GENERAL KINEMATICS TWO KNIFE DE-STONER

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $99,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

720 rpm, 30 amps, 4160 volts, 3-phase, 60 cycle. Need power 
immedaitely?  Call!

SELF-CONTAINED 750KW GENERATOR



DEALER FINANCING • NEW EQUIPMENT FINANCING

New, never used!  Immediate delivery, save $75K over new. 

COLUMBUS MCKINNON LIBERATOR

Completely rebuilt rotor, bearings, wear plates and knives. Complete 
shredder package with electric panel.                                              $185,000

2007 CM MULTI STACK CHIPPER 

Great C&D application.            $335,000
2013 MILL POWER 7’ X 40’ FINGER SCREEN

Hewitt-Robins 8' x 20' Double Deck Vibrex Screen with US electric 50 HP 
motor. Top deck is metal approx. 1.5” x 1.5” wire and 2nd deck screen is 
approx 1” x 3/16” slotted metal.                                                             $35,000

DOUBLE DECK VIBREX SCREEN

Good working condition.                                                                       $179,000
2006 AL-JON 580 CL

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCINGUSED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit www.DADECapital.com for other available equipment.CCCa

COMPLETE SYSTEM
AMERICAN PULVERIZER 60 X 85

INCLUDING OVER $750,000 IN NEW SPARE PARTS!

Call for Details

AUTO SHREDDER



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,374,000 net
tons (NT) of steel in May 2015, includ-
ing 2,744,000 NT of finished steel
(down 3.6 percent and 7.2 percent,
respectively, vs. April final data). Year-
to-date (YTD) total and finished steel
imports are 18,597,000 and 15,368,000
NT, respectively, up 6 percent and 20
percent respectively, vs. the same period
in 2014. Annualized total and finished
steel imports in 2015 would be 44.6 and
36.8 million NT, up 1 percent and 9 per-
cent respectively vs. 2014. Finished steel
import market share was an estimated 29
percent in May and is estimated at 32
percent YTD.

Key finished steel products with a
significant import increase in May com-
pared to April are tin plate (up 101 

percent), sheets and strip galvanized hot
dipped (up 17 percent), hot rolled bars (up
15 percent), cut lengths plates (up 13 per-
cent), hot rolled sheets (up 12 percent) and
standard pipe (up 11 percent). Major 

products with significant YTD import
increases vs. the same period last year
include line pipe (up 67 percent), standard
pipe (up 44 percent), reinforcing bars (up
38 percent), heavy structural shapes (up 36

percent), cut lengths plates (up 36 per-
cent), tin plate (up 32 percent), plates in
coils (up 28 percent), cold rolled sheets
(up 27 percent), sheets and strip galva-
nized hot dipped (up 26 percent) and hot
rolled sheets (up 13 percent).

In May, the largest volumes of fin-
ished steel imports from offshore were
all from Asia and Europe. They were
from South Korea (355,000 NT, down
30 percent vs. April final), China
(302,000 NT, up 3 percent), Turkey
(222,000 NT, down 3 percent), Japan
(184,000 NT, down 19 percent) and Ger-
many (131,000 NT, up 8 percent). For
five months of 2015, the largest offshore
suppliers were South Korea (2,745,000
NT, up 28 percent), Turkey (1,446,000
NT, up 90 percent), China (1,330,000
NT, up 3 percent), Japan (1,047,000 NT,
up 23 percent) and Germany (675,000
NT, up 40 percent).
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

MAY
2015

APR
2015

2014
Annual

2015
Annual Est.

% Change 2015
Annual vs. 2014

SOUTH KOREA
TURKEY
CHINA
JAPAN
GERMANY
BRAZIL
TAIWAN
All Others
TOTAL

355
222
302
184
131
112
89

1,348
2,744

511
228
293
226
121
111
123

1,343
2,956

5,449
2,199
3,189
2,106
1,278

810
1,188

17,531
33,751

6,588
3,471
3,192
2,512
1,620
1,466
1,436

16,599
36,882

20.9%
57.9%

0.1%
19.2%
26.7%
80.9%
20.9%
-5.3%
9.3%

Steel imports decrease by 4 percent in May

SMS idles metal recycling facilities
Scrap Metal Services LLC, headquar-

tered in Burnham, Illinois, plans to idle
three of its SMS Paul’s Auto Yard opera-
tions in Demotte, Elkhart and Westville,
Indiana. The Coloma, Michigan yard was
idled earlier this year. About 25 SMS
Paul’s Auto Yard employees were affected
by these reductions.  

SMS plans to renew its focus on the
three remaining SMS Paul’s Auto Yard
locations in South Bend, Gary and Lake
Station, Indiana, which will continue to

offer full-service auto yard and recycling
services to the public. It will also con-
tinue to serve the needs of its customers
through its auto shredder operations in
New Carlisle, Indiana. SMS has no
immediate plans to reopen the idled
SMS Paul’s yards until business 
conditions recover, but hopes that 
this difficult decision will allow SMS
Paul’s to remain profitable, and increase
its options with respect to future 
opportunities.

Alcoa to close smelter in Brazil
Alcoa disclosed that it permanently

closed its Poços de Caldas primary alu-
minum smelter in Brazil on June 30, 2015.
The smelter has been curtailed since May
2014 and the underlying market conditions
have not improved.

“The closure of the Poços smelter
permanently removes a high-cost smelting
facility from the Alcoa system and is
another step in creating a more profitable
primary metals business,” said Alcoa
Global Primary Products president Bob
Wilt.

Once the Poços smelter closed,
Alcoa’s total global smelting capacity will
have been reduced by 96,000 metric tons,
to 3.4 million metric tons. The Poços
mine, refinery, aluminum powder plant
and casthouse will continue normal 
operations.

As a result of the closure, Alcoa
expects to record restructuring-related
charges in second quarter 2015 between
$100 million and $110 million after-tax, or
$.08 to $.09 per share, of which approxi-
mately 60 percent is noncash.



Cody, Wyoming’s Valley Elementary
School has reclaimed first place in the fifth
annual Great American Can Roundup
(GACR) School Challenge. This one room
school, comprised of five students, col-
lected and recycled nearly 11,035 pounds
of aluminum beverage cans. This equates
to more than 2,200 pounds recycled per
student to gain top honors in this year’s
challenge. Overall, schools from 36 states
recycled nearly 142,000 pounds of alu-
minum cans.

Sponsored by the Can Manufacturers
Institute (CMI), this year’s GACR School
Challenge had 38,000 plus students partic-
ipate in the 2014-2015 challenge. Over 35
of the competing schools collected 1,000
pounds or more beverage cans.

As the front runner of this year’s
challenge, Valley Elementary School
will receive $5,000, along with an addi-
tional $1,000 prize for coming in first
place within their state. The school in
each state with the most pounds of alu-
minum recycled per student will also
receive a $1,000 prize for their achieve-
ments in recycling.

Last year’s GACR School chal-
lenge winner, Riverton High School
Alternative Program in Riverton,
Wyoming, came in second place for this
year’s challenge. Riverton High School
Alternative Program had 22 students
work together to recycle more than
16,600 pounds of aluminum beverage
cans.

CMI created the GACR to build
awareness of the environmental benefits
of recycling cans. At $.50 per pound for
recycled aluminum cans, competing
schools raised nearly $71,000 to put
towards school activities, local charities,
special causes and community 
outreaches of their choice. This year’s
winner will be able to complete a 
playground project with the proceeds 
by installing a new swing set and 
zip line.

The Institute of Scrap Recycling
Industries (ISRI) recently disclosed that
new specifications have been published
in the Scrap Specifications Circular
2015. There are three amendments, as
well as two additions and one deleted
specification that have been approved by
the ISRI board of directors.

“Our specifications serve both as
broad guidelines and as a starting point
in discussions between scrap buyers
and sellers in the U.S. and around the
world,” according to ISRI chief econo-
mist and director of commodities Joe
Pickard. “The new and amended speci-
fications were made to more accurately
reflect what is being traded in the scrap
marketplace and to facilitate trade.”

The first amendment is categorized
under ferrous specifications:

• 207 / No. 1 Busheling is clean
steel scrap, maximum size 2 feet by 5 feet,
including new factory busheling, (for

example, sheet clippings, stampings, etc.);
may not include, old auto body and fender
stock; free of metal coated, limed, vitreous
enameled, and electrical sheet containing
over 0.5 percent silicon.

The following two amendments
can be found under nonferrous specifi-
cations:

•Radio – mixed hard/soft scrap
lead shall consist of clean lead solids
and lead shots free of other materials,
such as Drosses, battery plates, lead
covered cable, collapsible tubes, type
metals, aluminum, zinc, iron and brass
fittings, dirty chemical lead and
radioactive materials. Review packag-
ing specifications and regulatory status
pertaining to shipping with buyer prior
to sale.

•Relay – lead covered copper cable
is free of armored covered cable, and
foreign material subject to negotiation
between buyer and seller.

The following additions are 
both categorized under nonferrous 
specifications:

•Vader – sealed units shall consist
of whole steel cased compressors origi-
nating from condensers from air condi-
tioner units, freezers, refrigerators or the
like, containing a motor inside; free of
hazardous materials, including chlo-
roflourocarbons (CFCs) or other refrig-
erants and polychlorinated biphenyls
(PCBs); no loose iron or extra iron
attachments such as framework permit-
ted.

•Darth – ballasts (fluorescent) shall
consist of whole and complete fluores-
cent light ballasts containing copper
inside; must not contain polychlorinated
Biphenyls (PCBs); electronic ballasts
subject to agreement between buyer and
seller.

The deleted specification pertains to
a nonferrous material:

•Rails [should] specify whether
automotive, industrial or mixed. Also
whether they are groups or loose. The
only other metallic that might be
included could be lead connectors and to
be free of non-metallics, i.e., plastic or
rubber, with the exception that separa-
tors may be included. Material should be
dry; may be bought on an assay basis or
a flat price; submarine plates subject to
negotiation. Review packaging specifi-
cations and regulatory status pertaining
to shipping with buyer prior to sale.

ISRI’s scrap specifications are inter-
nationally recognized guidelines used by
buyers and sellers of recycled materials
and products including nonferrous and
ferrous scrap, glass cullet, paper stock,
plastic, electronics and tire scrap. The
specifications are intended to assist the
trading of scrap commodities and are
regularly reviewed and updated.
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INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $180.00 $185.00 $150.00 $245.00 $265.00
#1 Bundles per gross ton 169.00 170.00 145.00 245.00 262.00
Plate and Structural per gross ton 175.00 175.00 172.00 220.00 270.00
#1 & 2 Mixed Steel per gross ton 175.00 175.00 170.00 220.00 250.00
Shredder Bundles (t in) per gross ton 108.00 105.00 134.00 158.00 175.00
Crushed Auto Bodies per gross ton 108.00 105.00 134.00 158.00 175.00
Steel Turnings per gross ton 90.00 91.00 90.00 100.00 151.00
#1 Copper per pound 2.30 2.05 2.20 2.35 2.40
#2 Copper per pound 2.18 1.95 2.08 2.17 2.21
Aluminum Cans per pound .41 .45 .53 .57 .50
Auto Radiators per pound 1.39 1.35 1.65 1.59 1.62
Aluminum Core Radiators per pound .47 .47 .55 .54 .53
Heater Cores per pound 1.20 1.00 1.09 1.08 1.31
Stainless Steel per pound .40 .40 .50 .55 .52
All prices are expressed in USD. Printed as a reader service only.

METALS

ISRI releases updates to the Scrap Specifications Circular

Wyoming school claims first place in contest
The American Iron and Steel Insti-

tute (AISI) released its 2014 Annual Sta-
tistical Report (ASR). The 2014 ASR
shows that U.S. steel production, ship-
ments and imports all increased in 2014
over 2013. Both total and finished steel
imports increased to near record levels
as imports garnered a record 28 percent
share of apparent steel supply. 

U.S. steel shipments were at 98
million net tons, a 3 percent increase.

AISI releases
2014 stats report
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PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

NEW USA-made 7” HYD. Alligator Shear. $5,595

****Looking for rebuildable al/can 
densifiers & flattener/blowers****

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

—SIERRA 500T—
Shear/Logger/Baler Complete, 
SELLING FOR PARTS. 

Conveyors available. Call for photos.

Guillotine shear, steel-belt 
conveyors w/stacker. $29,500K

AL/CAN DENSIFIERS and 
FL/Blowers, Recond. call for details!

Wire stripper demo model CSX001 - Save $300!

ALLI SHEAR/McIntyre/ 12”/Recond. $8,750

Logeman 345F1-AT 2RAM BALER, VG cond.,
$65,000, LOADED NY State, photos available,

spare main cyinder available: $22,500

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Operating metrics
The first article in this series listed

several tactics to increase your busi-
ness success. Each of the successive
articles takes a closer look at one of
those tactics. Last month, we talked
about financial statements. This month
we’re covering a subject vital to your
success – operating metrics. 

Much of my success in every busi-
ness I have been involved in comes
from being good at tracking financial
and operating metrics. Put simply,
operating metrics are the measure of
how well a business is doing. 

You should not be gathering the
data to do a monthly report on your
operating metrics. However, you must
understand the operating metrics
because you are ultimately responsible
for every aspect of your business. 

Please don’t gather the data and
record your own operating metrics. It’s
dull, so dull that if you do it yourself,
you probably won’t keep up with it and
will lose the benefit of having timely
information about how your business is
performing. 

Delegate gathering the data and
preparing the report to someone else in
administration or accounting. Make
sure that they have the data tabulated
and a report on your desk by the 5th of
the month. If you don’t know why you
need it at the start of the month, review
last month’s article about financials. 

You will have operations data on
the 5th, a few days before you get
financials data for the previous month
on the 10th. Don’t worry about not
having the financials. Focus on the
operational metrics. Your report should
include key operational metrics such as
total sales, sales per employee, sales
per salesperson, total number of deliv-
eries, average dollar of each invoice,

amount of credits in dollars and as a
percentage of the total sales. 

Again, have someone else in your
company gather your metrics and lay
them on your desk. Then get your
flashlight. Remember, wherever you
shine it gets the attention. If you are
not sure which metrics you need to be
looking at, email me and I will send
you a template with all the crucial
ones. 

The template will show the prior
months’ operating metrics as well, so
study the past data to see what has
changed. I promise your study will
reward you with new insights. Then fly
up out of your chair and go figure out
why a key operational metric is better
or worse than it should be. 

Repeat this process every month
without fail. Your time studying, ana-
lyzing, and acting on the insights will
be the highest paid work you do
because it will make the biggest differ-
ence on your bottom line per hour you
devote to it. 

Later in the month, on the 10th,
you will get the financial results that
score your performance on key finan-
cial measures. Again, get your flash-
light out. Get ready to fly out of your
chair! I used to eagerly anticipate get-
ting my reports each month because I
wanted to know where we were
excelling and where we were not. I
could not wait to start solving issues
and improving operations. 

It is much more fun to be solving
issues and getting results than to be
gathering data and filling out a metrics
chart. However, you cannot get to the
fun part unless you have someone get-
ting reporting on the key operational
metrics. If you have not been looking
at the metrics, commit to doing it. Start
now. 

Tools for success – an ongoing series

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

AUTOMOTIVE
KAR Auction Services expands
into United Kingdom

KAR Auction Services, a provider of
end-to-end vehicle remarketing services,
disclosed that its subsidiary ADESA (UK)
Limited has acquired HBC Vehicle Serv-
ices. Headquartered in Canvey Island,
England, HBC specializes in salvage vehi-
cle auctions and related services. 

HBC Vehicle Services provides sal-
vage collection and disposal services for
the UK’s top insurance, fleet and accident
management companies. A leader in sal-
vage auction technology, the company
conducts business using a multitude of

sales channels, including online auctions,
and operates from 10 UK locations. With
more than 50 years of experience, HBC
Vehicle Services has a significant buying
audience throughout Europe. 

ADESA (UK) Limited is a wholly
owned subsidiary of KAR Auction Serv-
ices and is focused on bringing products
and services to the UK automotive market-
place with special emphasis on upstream
remarketing services that emphasize effi-
ciency and technology to support franchise
and independent retailers. 

Blue Sphere breaks ground
on waste-to-energy project

Blue Sphere Corp., a clean energy
company that develops, manages and
owns waste-to-energy projects, broke
ground on their newest waste to energy
project in Johnston, Rhode Island.

The Blue Sphere facility will pro-
duce 3.2 megawatts of clean energy
from uneaten food that would normally
end up in local landfills. That electricity
will then be sold to NG to provide power
to local homes and businesses. 

This project is a joint venture with
an affiliate of York Capital Management
to develop, construct and operate a 3.2
MW biogas generation facility in John-
ston, Rhode Island under the manage-
ment of Entropy Investment
Management. The National Resource
Defense Council estimates roughly 40
percent of food is wasted in the U.S.
every year, amounting to a $165-billion
loss. Blue sphere said their solution is a
win-win for all involved.

“This facility is the ultimate landfill
because we take waste in the front end

with nothing coming out. There’s no
smell just electricity and compost,” said
chief executive officer Shlomi Palas.

Blue Sphere plans to be operational
by the end of the Q4 2015.

Blue Sphere generates electricity
from biogas derived from organic waste,
which is mostly food waste, and sells
this electricity to leading electric compa-
nies through long-term power purchase
agreements. Waste-to-energy is one of
the fastest growing segments in the
renewable energy markets. According to
SBI Energy, the thermal and biological
segments reached $6 billion in 2012 and
will reach $29 billion by 2022.

Orbit Energy, Inc., based in
Raleigh, North Carolina, co-developed
the project. Blue Sphere has made
arrangements for the inclusion of two of
Orbit’s high solid anaerobic digester
units to work in parallel with the
digesters of Austep S.p.A., the project’s
EPC contractor, subject to the 
fulfillment of certain conditions.

ALTERNATIVE ENERGY

DTE Energy installs Detroit’s first
solar energy trash compactors

DTE Energy will install smart, solar
powered trash compactors and recycling
units in its downtown Detroit, Michigan
neighborhood. 

The Bigbelly units, the first solar-gen-
erated compactors in the city of Detroit,
are expected to arrive this summer. 

DTE will install seven of the units
which collect and compact trash on site
and also gather aluminum and plastic con-
tainers for recycling. The pilot program
supports the company’s Energize Detroit
neighborhood revitalization initiative
while helping to protect the environment.
Waste Management of Michigan Inc. will
install and maintain the units. 

The compactors eliminate trash over-
flow which helps beautify the neighbor-
hood and keeps pests away. The solar

panel on the unit extracts energy from the
sun to continuously charge the battery
powering the system. When the unit needs
to be emptied the smart system sends a
signal via its Clean management software
to Waste Management of Michigan. The
system dramatically reduces trash collec-
tions and vehicle carbon emissions.  

DTE Energy will set up the units at
the Third Street bus stop area across from
the MGM Grand Detroit, the Navitas
House office building at Bagley Avenue
and Third Street and in the company’s
food truck area near its entrance. The com-
pany also will install four units inside its
headquarters complex. These systems will
use electricity as the backup to solar
energy.
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Canada’s ONLY trade event serving the waste, 
recycling and public works markets

November 4 - 5, 2015
Palais des Congrès, Montréal, QC

Where key buyers from all segments of the industry find the latest innovations. 
 
Composting  •  Construction & Demolition Waste  • Scrap Recycling  •  Infrastructure Redevelopment / Public Works   
•  Incineration / Gasification / Thermal Technologies  •  Landfill  • MRFs / Transfer Stations / Storage / Containers    
• Recycling  • Waste Treatment / Disposal  • Software / Technology  • Trucks & Transportation Equipment 

Save the admission fee and register for free with this link  www.cwre.ca/ADS11

For more information on this exciting industry event, contact Arnie Gess
Call:  +1.403.589.4832   Email:  arnie.gess@cwre.ca     Visit:  www.cwre.ca 
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877-SAS-FORK
(877-727-3675)

877-SAS-FORK
(877-727-3675)

www.sasforkssasforks.com
FORKSSAS

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.com
Casey@sasforks.com

E-mail:

((88777-727-3675)))( )((8877-727-3675)2(( )))(((8877-727-3675((8877-727-3675
d h

Paul@sasforks.com
Adam@sasforks.com
C @ f k

E-mail:

Built to Last

BYBY

SAS ForksOPEN UP
PROFITABILITY!

CAT GUILLOTINE

303-900-4040
vortexdepollution.com

T GCAAT OT GUILL TINEO

303-900-4040303-900-4040303-900-4040
dexteorv

303-900-4040
pollution.comde

303-900-4040
pollution.com

303-900-4040

Kyocera Corporation, Gaia Power,
Kyudenko Corporation, and Century
Tokyo Leasing Corporation disclosed
that the companies have made a joint
investment in Kanoya Osaki Solar Hills
LLC, a solar power operating company,
to construct and operate a 92 megawatt
(MW) solar power plant. Planned for
construction on a site stretching across
Kanoya City and Osaki Town in
Kagoshima Prefecture, the project will
become one of the largest solar installa-
tions in Japan. 

Project planning began in January
2014, as the local community expressed
interest in effectively using the project
site, which had been designated for a
golf course more than 30 years ago but
subsequently abandoned. Covering a
total of approximately 494 acres, the site
will accommodate 340,740 Kyocera
solar modules, and is expected to gener-
ate roughly 99,230 MWh annually —
enough electricity to power approxi-

mately 30,500 typical households, off-
setting roughly 35,730 tons of CO2
emissions per year. 

Under the agreement, Kanoya
Osaki Solar Hills LLC will operate the
site, and a joint venture established by
Kyudenko and Gaia Power will under-
take the design, construction and main-
tenance of the solar installation. Kyocera
will supply its solar modules, and Cen-
tury Tokyo Leasing will arrange financ-
ing. 

The land development application
for the project was submitted in April
2015, along with a year-long environ-
mental impact assessment which has
been completed. The massive installa-
tion will contribute to the local commu-
nity through job creation and increase of
tax revenues in Kanoya City and Osaki
Town. The companies are cooperating
with Kagoshima Prefecture, Kanoya
City and Osaki Town to ensure environ-
mentally friendly construction methods,

and remain committed to promoting
renewable energy as well as contributing

to environmental protection and the 
creation of a sustainable society. 

New solar power plant being constructed in Japan
ALTERNATIVE ENERGY

Rendering of the Kanoya Osaki Solar Hills Solar Power Plant in Japan.
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Atlas Copco appointed Matt Cadnum
as vice president of sales for its rental
channel where he will grow its breadth of
products and services for rental centers
across the U.S. Cadnum, formerly Atlas
Copco Construction Equipment’s after-
market vice president, is also responsible
for leading the current rental service team
and ensuring that the team provides qual-
ity support for rental centers.  

Cadnum, from Cleveland, Ohio,
brings more than 20 years of experience in
the construction equipment industry. This
experience gives him insight on finding
innovative equipment and service-based
solutions, as well as focusing on key issues
within the rental industry, such as cost of
ownership and fleet utilization. 

Prior to the new appointment, Cad-
num was Atlas Copco vice president,
aftermarket for more than six years. He
contributed to building a strong service
network with seven service centers across
the U.S. and developed a robust logistics
system to ensure spare parts and con-
sumables were readily available for 
customers.

Atlas Copco names new
VP of sales for rentals

Advanced Disposal has promoted
Mike Stoeckigt to district manager over
the company’s north central Wisconsin
and Missouri districts. In his new role, he
will oversee 28 hauling, landfill, transfer
stations and recycling facilities. 

Stoeckigt has been with the company
for seven years.

Advanced Disposal names
Stoeckigt as manager 

Vortex De-Pollution and Recycling
Equipment are to represent Tetronics
International, a leader in environmen-
tally friendly resource recovery solu-
tions, in North America. Tetronics has
five decades of experience in developing
plasma arc systems for a number of
applications, with 109 patents granted or
pending. 

Vortex will be focusing on the auto-
motive catalytic converter recovery mar-
ket, where Tetronics’ technology has
been used for decades to recover plat-
inum, palladium and rhodium from pre-
cious metal bearing waste materials with
class leading recovery rates, along with
the lowest cost base and environmental
impact.

Vortex has also coupled Tetronics’
addition to its offering with the release of
new solutions to offer a full product and
services line up for catalytic converter
processing. This includes, removing the
converter from the vehicle, de-canning,
crushing, grinding and homogenizing the
material ready for an assay, then finally
smelting the product to extract the 
precious metals.

Vortex partners with
Tetronics International

Peterson Pacific Corp. a manufacturer
of horizontal grinders, drum and disc chip-
pers, blower trucks, and screens disclosed
that Barry Equipment, Co. of Webster,
Massachusetts, as their 2014 Dealer of the
Year. This is the third year in a row that
Barry Equipment has won the award.

Peterson chooses dealer 
of the year for 2014

Toter, a Wastequip brand, and a
manufacturer of two wheel carts for
curbside collection of waste, recycling,
and organics, has added two regional
sales managers. Gareth Buxton will have
responsibility for the mid-Atlantic
region, and Blake Wetzel will be respon-
sible for the upper Midwest region. Both
will be tasked with growing sales in
Toter’s residential channel, specifically
with municipalities and private waste
haulers.

Buxton began his career with Toter
in January 2015 as an industrial distribu-
tion manager, where he focused on
developing Toter’s industrial, commer-
cial, and institutional customer channels
while driving long-term, sustainable
growth for the Toter professional prod-
ucts business. 

Prior to joining Toter, Buxton was
the founder of Allied Enterprises, LLC,
where he offered health and wellness
services. Before his entrepreneurial stint,
he served six years with a Special Forces
unit of the British Royal Marines. He
also managed operational planning and
crisis management as an assistant direc-
tor of operations for Aegis, a defense
security and risk management service
organization. In addition, he served as
the reconstruction liaison team leader,
focusing on building strategic relation-
ships with government officials and key
leaders in Iraq. Buxton’s responsibility
for the mid-Atlantic region includes
North and South Carolina, Georgia, Vir-
ginia, Maryland, Delaware and the Dis-
trict of Columbia.

Wetzel brings more than 12 years of
industry and sales experience. He joined
Toter’s parent company, Wastequip, in
2014. He served as a regional sales man-
ager for Wastequip’s technical division,
and was responsible for growing business
for the company’s compactor and baler
product lines. Prior to joining Wastequip,
he worked as a sales supervisor for
Republic Services. Wetzel’s responsibil-
ity for the upper Midwest region includes
Ohio, West Virginia, Indiana, Illinois,
Michigan, Wisconsin and Minnesota.

Toter adds two regional
sales managers

Galbreath, a Wastequip brand, and a
manufacturer of hoists, container han-
dlers and trailers, has named Carolina
Environmental Systems (CES) its exclu-
sive equipment dealer for Georgia.

CES will now service all of Geor-
gia, expanding its current coverage area
of northern Georgia, North Carolina and
South Carolina. CES expanded opera-
tions in Georgia in early 2014, when it
opened a location in Austell. At that
time, CES became a Galbreath dealer for
the northern Georgia region.

CES sells both new and pre-owned
equipment for the solid waste and recy-
cling industry including hoists; front,
rear and side-loading refuse trucks;
knuckle boom loaders; tarping systems;
refuse containers; parts, services and
more. 

Galbreath expands dealer
network in Georgia

Ray Barry joined Vecoplan, LLC as
sales manager – mobile, document
destruction and paper recycling division.
Formerly deputy executive director for
the National Association for Information
Destruction (NAID), Barry has also
served as dean of shred school and
began his career in executive sales and
operations positions with private sector
shredding service providers. Barry
brings over 15 years of practical sales
and marketing experience within the
secure destruction industry to his new
position at Vecoplan.  

In addition to sales management,
other responsibilities of Barry’s new posi-
tion include working with customers and
Vecoplan R&D engineers to develop solu-
tions for challenges faced by processors in
the field. He will also play an integral role
coordinating the introduction of these new
technologies to the market.

Recognized as a thought-leader in
the secure destruction industry, he has
authored numerous articles published in
international document destruction trade
journals, has been a featured speaker at
NAID technical conferences. 

Ray Barry joins Vecoplan
as sales manager

A man rudely said to his wife one day,
“I don’t know how you can be so stupid
and so beautiful at the same time.”

'The wife responded, “Allow me to
explain: God made me beautiful so you
would be attracted to me; God made me
stupid so I would be attracted to you!”
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BUSINESS BRIEFS

Call2Recycle, Inc. has named Tim
Michaels managing director of opera-
tions. With more than 15 years’ experi-
ence, Michaels is known for his
expertise for domestic and international
work in logistics, process improvement
and operations management. 

In his new position Michaels will
manage all operational logistics of
Call2Recycle’s battery collection and
recycling program in the U.S. and
Canada. In addition he will drive infra-
structure enhancements with a continued
focus on greater operational effective-
ness and efficiencies.

Michaels has an extensive back-
ground in the sustainability and distribu-
tion sector, having previously managed
operations at BlueLinx Corporation, GE
Polymershapes and GE Supply. He has
also served as the director of logistics at
Ogin Energy, Inc., a wind turbine manu-
facturer, as well as Manager of global
logistics for wind turbine and water
purification projects at GE Power &
Water. 

Call2Recycle names new
managing director 

Absolute Data Shredding of Nor-
man, Oklahoma, a NAID certified shred-
ding company, has hired former Mid
America Recycling and Greenstar Recy-
cling general manager, Brian Reid as
their major account representative. 

Reid brings extensive experience
along with a vast clientele following. 

Absolute Data Shredding
hires new account rep

Waste Pro has acquired Waste Away
Services, LLC, a full service hauling
company serving approximately 1,850
customers in Elberton, Georgia. The
operations will become part of Waste
Pro’s existing Athens, Georgia location
adding both staff and equipment.

Waste Away Services is one of three
residential and commercial waste serv-
ice and disposal companies acquired by
Waste Pro in the past three months.

In April, Waste Pro acquired Hen-
son Waste Disposal, adding the service
operations into their Asheville, North
Carolina division.

The third acquisition occurred in
May, when Waste Pro acquired Liberty
Waste Services. Liberty Waste is tucked
in with the Waste Pro Charlotte, North
Carolina regional operations.

Waste Pro acquires three
waste hauling companies

David McConnell joined Enerkem’s
management team as vice president, busi-
ness development, North America. He has
over 25 years of experience in operations,
sales and procurement in the industry.

McConnell was most recently vice
president of supply chain at Waste Man-
agement, where he was responsible for the
alignment between corporate functions
and field operations in order to achieve
WM’s transformation goals. In his prior
position, McConnell was area vice presi-
dent overseeing the financial and opera-
tions of the Waste Management of North
Florida and Puerto Rico. 

Enerkem appoints David
McConnell as VP

Liebherr Construction Equipment
Co., a sales division to a manufacturer of
earthmoving equipment, has disclosed a
new partnership with Bane Machinery
Inc. 

Under the new agreement Bane
Machinery is given responsibility for the
promotion, sales and service for the full
line of Liebherr earthmoving and mate-
rial handling equipment in north, east
and west Texas.

Bane’s corporate office is located in
Dallas with additional locations in Tyler
and Forth Worth, Texas. Each facility is
equipped with parts and service centers,
state-of the-art tools and factory certified
technicians to support Liebherr customers
in these areas. 

Liebherr Construction adds
Bane as new dealer

Hyundai Construction Equipment
Americas, Inc., said that Corey Rogers has
rejoined the company as marketing man-
ager. In his new role, Rogers leads all
brand and product marketing and commu-
nications for Hyundai’s construction
equipment and forklift product lines. He is
based at the company’s North American
headquarters in Norcross. 

Rogers has more than 20 years of
industry experience in sales and market-
ing, most recently for a leading crane man-
ufacturer where he was regional sales
manager for Latin America. He previously
served in management positions with a
manufacturer of material handling 
equipment and an excavator manufacturer.

Hyundai Construction adds
Corey Rogers as manager

Lori Scozzafava has joined 
Gershman, Brickner & Bratton, Inc.
(GBB) as vice president, operations
officer. An experienced senior level
executive, she has over 25 years of
industry experience.

Prior to joining GBB, Scozzafava
was most recently executive director of
both the U.S. Composting Council and
the Composting Council Research &
Education Foundation, where she
improved the organizations’ programs
and influence, expanded membership
value, and dramatically turned around
finances. 

From 1999 to 2013, she was a key
part of the leadership of the Solid Waste
Association of North America, which
included nine years as deputy executive
director supervising administration,
membership, information technologies,
and database implementation. During
her tenure, she was instrumental in
increasing membership and net assets
and achieving overall growth.

Scozzafava also brings valuable
public-sector experience as a former
division manager, recycling services
division, at the Maryland Department of
the Environment. She directed the state’s
$4 million program for 21 counties
where she led a team of program man-
agers and enforcement officers and man-
aged public outreach; technical
assistance; policy development permit-
ting; contract management; enforce-
ment; and coordination among
organizations, businesses, state agencies
and counties. 

Scozzafava joins GBB as
VP, operations officer
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

Solid Waste Business Brokers 
(M&A Services)
WE WILL SELL your Collection Business, Landfill, 
Transfer, or Solid Waste Facility. We have been in 
the US solid waste industry Mergers & Acquisitions 
business for three decades…and we NOW have 
Strategic and Financial Buyers Who Will PAY Top 
Dollar For Premiere Industry Companies. You will 
be able to work with our Four Point M&A Program 
to represent your hard-earned business success to 
real BUYERS for your company, permits, and solid 
waste management operations. 

412.562.0891 tel
412.562.0892 fax

rs@sternerconsulting.com

sternerconsulting.com

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO. E-
mail lloyd@picknpullsa.com or call 210-
389-7321. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

NOTICE OF PUBLIC SALE OF COLLATERAL 
UNDER CALIFORNIA UNIFORM COMMERCIAL CODE

 PLEASE TAKE NOTICE that, pursuant to Section 9610 of the California Commercial Code (West’s 
Ann. Cal. Com. Code § 9610), and that certain Order Approving Confirmation of Receiver and for Preliminary 
Injunction in Aid of Receiver issued by the Superior Court of the State of California for the County of Kern on 
March 15, 2015 (“Order”) in Case No. S1500-CV-283834, H. West Equipment Co. v. Central Metal, Inc. et al., 
court-appointed receiver Kenneth A. Krasne (“Receiver”) will sell the following collateral of Debtor Central 
Metal Inc., a California corporation f/k/a Bakersfield Central Metal, Inc. f/k/a San Bernardino Central Metal, 
Inc. (“Debtor”), currently located at 220 Industrial Street, Bakersfield, California 93307 and 144 S. G Street, 
San Bernardino, California 92410: 

 Two Sennebogen Model 840M cranes, S/N 840.0.173, S/N 840.0.191, with wheel excavators, 
elevating cab, extra-long reach boom, four claw hydraulic freeswing grapples with power supply for magnet 
attachment, 25-kilowatt direct current generator, four hydraulic outriggers, tires, and all associated collateral 
attached thereto (collectively, the “Assets”).  

Receiver is not purporting to sell any asset of Debtor, whether owned or leased, except for the Assets. The 
Assets are presently subject to a first priority lien in favor of H. West Equipment Company, Inc., a Nevada 
corporation (“Lender”). The Assets secure the repayment of the indebtedness of Debtor to Lender under that 
certain “Master Lease Agreement,” dated as of June 08, 2007. 

 SUBJECT TO ALL THE TERMS OF THIS NOTICE, the Assets will be sold pursuant to public 
auction (the “Sale”) to be held telephonically at (866) 906-7447 on August 10, 2015, at 10:00 a.m. (PST), 
except as modified or extended by Receiver, at his discretion (the “Sale Date”). Bidders must enter the 
passcode 2909162# to join the auction.  If you wish to inspect the Assets, please contact Receiver, at 
310-944-9724, during normal business hours for an appointment.

 The Assets will be sold pursuant to the following terms and conditions: on the Sale Date, the 
Assets will be offered for sale, with a reserve minimum opening price of $315,000, and sold to the highest 
bidder at the conclusion of the Sale, as determined by Receiver in its sole and absolute discretion, on an “AS 
IS, WHERE IS” basis, with all faults, without recourse, and without any express or implied representations or 
warranties whatsoever, including, without limitation, condition of title, value or quality of the Assets, or with 
regard to assets, liabilities, financial condition or earnings of Debtor or any of its affiliates. WITHOUT 
LIMITING THE GENERALITY OF THE FOREGOING, ALL WARRANTIES OF MERCHANTABILITY, FITNESS 
FOR A PARTICULAR PURPOSE, TITLE, POSSESSION, QUIET ENJOYMENT OR THE LIKE IN THIS 
DISPOSITION ARE EXPRESSLY DISCLAIMED.  

 As a condition to bidding at the Sale, all bidders (other than Lender, who has the right to credit bid 
part of all of the debt owed by Debtor to Lender) shall present an earnest money deposit in the form of a cash, 
money order, certified or cashier’s check, major credit card, or personal check, so long as such personal 
check is accompanied by a letter of guaranty from the payor bank, made payable to Krasne & Company, Inc. 
for not less than twenty-five percent (25%) of their initial bid for the Assets (“Initial Deposit”), by August 5, 
2015, via personal or overnight delivery to Receiver’s business address – Krasne & Company, Inc., 608 Silver 
Spur Road, Suite 245, Rolling Hills Estates, CA 90274. 

Upon acceptance of a bid (the “Accepted Bid”), the successful bidder (other than Lender) shall pay Receiver 
the full amount of the Accepted Bid minus the Initial Deposit (the “Balance”), within forty-eight (48) hours of 
the conclusion of the Sale in the form of a cash, money order, certified or cashier’s check, major credit card, 
or personal check, so long as such personal check is accompanied by a letter of guaranty from the payor 
bank, made payable to Krasne & Company, Inc. and personally or overnight delivered to the Receiver’s 
business address – Krasne & Company, Inc., 608 Silver Spur Road, Suite 245, Rolling Hills Estates, CA 
90274.  

If the successful bidder fails to pay the Balance of its bid within such time, bidder shall forfeit the Initial Deposit 
to Receiver as liquidated damages and Receiver may (but shall not be obligated to) offer the Assets to the 
next highest bidder.  Receiver reserves its right, on or prior to the Sale Date, to withdraw all or a portion of the 
Assets from the Sale for any reason whatsoever, modify, waive or amend any terms or conditions of the Sale 
or impose any other terms or conditions on the Sale and, if Receiver deems appropriate, to reject any or all 
bids or to continue the Sale to such time and place as Receiver, in its sole and absolute discretion, may deem 
fit, or to cancel such Sale.  Additional or amended terms and conditions of the Sale may be announced on the 
Sale Date, or any continued Sale.  

 Lender is permitted to credit bid any or all of the debt owing by Debtor to Lender, which is in the 
principal amount of $906,615.94 plus interest, late charges and other fees and costs, and/or otherwise bid at 
the Sale and to have the Receiver apply the expenses of the Sale and all or any part of the total amount of the 
indebtedness owed to Lender under the Master Lease Agreement. Debtor, at any time after receipt of this 
notice and prior to consummation of the Sale, may request at its expense an accounting from Lender of the 
unpaid indebtedness secured by the Assets. Lender reserves all of the rights accruing to it under the Master 
Lease Agreement, including the right to seek a judgment for any deficiency remaining on account of its 
indebtedness after the conclusion of the Sale. 

 Persons interested in bidding on the Assets at the Sale, and/or desiring other information, may 
contact Receiver at 310-944-9724, during normal business hours.  Receiver reserves the right to require any 
person making such request to disclose the person or entity upon whose behalf such information is being 
sought and to require the execution and delivery of a confidentiality agreement as a condition to the receipt of 
any confidential or sensitive information.

We’re not 
just blowing

smoke.

877-777-0043               www.AmericanRecycler.com

Advertising in 

American Recycler
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Featured Classifieds

Auto Recycling

Balers

2006 EZ CRUSHER A+, runs great,
remote control, portable, $55,000. 812-
879-5786

1994 BIG MAC PORTABLE CRUSHER.
Bought directly from Saturn Corporation.
$22,500, runs good. 410-984-4813 ask for
Jack.

2004 Terex TM 3-90E

$49,500

Enclosed cab with heat & cold AC.
Joy stick pilot controls, all wheel seals
dry, no external leaks. Cleats 6” +/-
height. Tight trunions, 13,325 hours.
No sheet metal damage. Serial# GJ435
See more info at our website!

757-545-3600 www.secva.net

ADVERTISING IN AMERICAN RECYCLER is
one of the smartest things you can do for
your business! It’s also one of the easiest
ways to increase your sales income. Call
877-777-0043 and tell us what you would
like to share with our tens of thousands of
readers! All ads are also shown on Ameri-
canRecycler.com FREE!
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GEN-SETS
MAGNETS
GRAPPLES

 No gen-set required!
Up to 40" that run off of machine’s batteries.

CALL FOR A QUOTE TODAY!
800-472-0453

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2009 Fuchs MHL340D MH - 4,000 hrs, hydraulic cab, A/C,
45 ft. reach MH boom & stick, NEW gen set, grapple,
outriggers, and solid tires.  Excellent.  Call For Price! 

 2006 Case CX240 - 6,200 hrs., equipped w/LOW TIME
Genesis GXP400R  Mobile Shear w/360° rotation.
Very Clean, one owner package.  Call For Price!  

2005 Cat M325C MH - Hydraulic cab, A/C, 51 ft. reach
MH boom & stick, grapple, outriggers, and solid tires. 
Call For Price!  

Mobile Scrap Shears
Genesis GXP500R w/360 degree rotation, 2 units.  Choice
of fully RECONDITIONED or good used.  Call For Price!

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis GXP660R MAXX w/360º rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, 
and ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Cat M322C MH - Hydraulic cab, A/C, 41 ft. reach MH
boom & stick, gen set, Cat grapple, and solid tires. 
Call For Price!  

2005 Cat 325CL MH - Hydraulic cab, A/C, 50 ft reach
MH boom & Stick, auto lube, and excellent U/C. 
Call For Price!

■For more CLASSIFIED ADVERTISEMENTS, see page A22.

PLANNING FOR RETIREMENT, ferrous
and nonferrous with auto salvage, 20+
acres, warehouse, heated floor, 24' ceiling,
2 loading docks, 2008 FUCHS material
handler, grapple and magnet. Also,
LaBounty Shear 220, Komatsu excavator,
lots of support equipment. Roll-off and tilt
bed service with or without industrial
accounts. Located 100 miles in all direc-
tions of major shredders, 75 miles from
New Castle, Pennsylvania and 7 miles
from Dubois Airport close to I-80. Turn-key
operation. Fax offers to 814-772-9735.

NORTHWEST INDIANA AUTO SALVAGE
YARD (30 miles from Chicago) for sale.
The yard is approximately 10 acres and is
located on the town's main street within
one mile of all major highways. In business
since 1956, the yard includes a 10,000
sq.ft. dismantling building and parts ware-
house. The yard also has a 6,000 sq.ft.
building which is currently being used as
an office, customer showroom and parts
storage area. Sale also includes Hollander
Powerlink inventory software. Asking price
is $1.1 million. Send all replies to
yards4sale@gmail.com.

YARD FOR SALE. 8.1 acres on borderline
of Minnesota and Iowa. Southwest of
Albert Lee. Includes loader and all existing
scrap. Many antiques stored also. Farm
house on the property. Call 507-383-5988.

Material Handlers

Material Handlers Material Handlers

Businesses

Containers

SIX ACRE, RAIL SERVED, TURNKEY
SCRAPYARD. Chattanooga, Tennessee.
Equipment: 700T shear baler, Genesis
1000R mobile shear, Fuchs 340 MH, 70’
truck scale, boxes and trucks. 5,000 sq.ft.
office and 45,000 sq.ft. of ware-
house space. 70 percent paved. 
recyclingfacility@yahoo.com or visit
www.loopnet.com/lid/19239043 for prop-
erty only. Call 678-848-9051.

Balers

2002 Fuchs MHL 360: Good condition. Fresh motor 
and main pump.  $155,000. Call 800-823-9688.

ADVERTISE! What do you have to gain?
Call 877-777-0043 today!

! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! !
SUBSCRIPTION 

SPECIAL
Buy a 

2-year subscription 
and get a 1-year

subscription 
FREE* for a friend or

coworker!
Call

877-777-0043
to order.

*US subscriptions only.

NEXT DEADLINE
AUGUST 18
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SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Fuchs Material Handlers
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

Made in the USA. 

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

ClearSpan.com/ADAPWA1.866.643.1010
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DERREFER
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Shredders - Bale Breakers

303-900-4040
vortexdepollution.com

Whatever
size the waste,

let us
help
you
shred it!
We offer the best range of products

to get the job done.

ADVERTISE IN AMERICAN RECYCLER

87 7-7 7 7-0043

FOR SALE!
SETCO TIRES & WHEELS - “LIKE NEW”
(Fits Cat 910 & 920 Wheel Loaders)

+ Others available.  $12,000

(4) 17.5 X 25, TOYO TIRES
18-PLY, “FOAM-FILLED”, 90% RUBBER

(Fits 914G, CAT wheel loader, s/n: 7ZM00168)
$6,000

LA BOUNTY SHEAR $35,000

See our website for additional recycling equipment,
attachments and much, much more!!

info@dicksaw.com / www.dicksaw.com
909-823-1529

WE MANUFACTURE SIZE REDUCTION
PROCESSORS: crushers, shredders,
grinders, screens, macerators and deag-
glomerators. Equipment is suitable for
wet/dry industrial applications, wastewater
grinding and screening or solid waste
reduction and perfect for applications
intended to improve product consistency
and quality in shredding bulk solids and
documents. Franklin Miller, 800-932-0599.

VEHICLE RECYCLING EQUIPMENT:
High volume, Midi & low volume vehicle
drainage, fuel extraction, CAT cutter & de-
canner, air conditioning tool, tire removal,
lifts, tanks, airbag deployment unit, copper
wire granulation, car wire granulators,
engine breakers. Finance, service and
technical information also available:  Crow
Environmental. Call Mason 540-255-4909.

SELLING
SHREDDERS
and PARTS
since 1984!

217-864-4541
tryco.com

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

MiscellaneousMiscellaneous ShreddersMiscellaneous

Software

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 214-662-2648

steven@scrapequip.com / scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• 400HP Pallmann Mdl. PSR16-12
   Ram Fed granulator 
• 52" Vecoplan Mdl VAZ145/135
   single rotor shredder 
• 34" & 50" Vecoplan pull roll fed
   shredder

EQUIPMENT FOR SALE
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EQUIPMENT
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Attachments

Close Date: 09/17
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Rubber

EQUIPMENT
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View our
TRADE-IN 

INVENTORY 
on page A9!Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER Selling
CRUSHER!

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

“I really appreciate their service, 
technical support, 10-foot opening 
and how quickly the lid gets out of 
the way. I have run a lot of different 
crushers but the OverBuilt is the 
best.”

I must tell you how pleased we are with our new Overbuilt baler. This 
machine is built heavy duty and the factory has taken into consideration 
any items needed for daily service. We love the ease of loading the baling 
chamber and the perfect bales it produces every time. The layout of the 
cab is perfect and the flexibility to change hydraulic controls is impressive. 
I have had experience with the other balers and feel that this Overbuilt 
baler is superior in every aspect. Thanks again for raising the bar on balers 
for the company; it makes processing tin/vehicles a pleasure.

“I really appreciatow pleased we are with our new Overbuilt baler This

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Jessie Breger
B&B Trucking & Crushing

Coalgate, OK
3-time Repeat Customer

Operates 5 OverBuilt Balers



If there was ever a city that cried
out for demolition and construction it’s
Detroit. In July 2013, the city filed for
Chapter 9 bankruptcy with an estimated
debt of $18 to $20 billion dollars, mak-
ing it the largest municipal bankruptcy
in U.S. history. A steady erosion of pop-
ulation from a peak of 1.8 million in
1950 to less than 700,000 today left a
legacy of abandoned properties. By one
estimate, there were more than 86,000
blighted buildings, mostly residential
homes. 

But things have been looking up for
Detroit and many other rust-belt cities
and suburbs that suffered decay due to
the disappearance of manufacturing
jobs, population shifts and a weak econ-
omy. Thankfully, in December, 2014
Detroit formally emerged from bank-
ruptcy court protection and has been
struggling to rebuild new infrastructure
and a viable local economy.

Naturally, the first step towards
building back infrastructure is to clean-
out or demolish distressed properties so
new construction can begin. 

One company that has been in the
forefront of Detroit’s renewal is the
Adamo Group. Founded in 1964 this
Detroit based company has grown from
a small family owned operation into a
national decontamination, decommis-
sioning and demolition business that
works across the U.S. and Canada.
Adamo has a full time staff of 100 that
swells to over 200 during peak periods
and fields a $25 million dollar fleet of
modern machinery. 

John Adamo Jr., chief executive
officer of Adamo provided an update on
the demolition business in his area. 

“I would say our business these
days is good,” said Adamo. “Six months
ago we were swamped, but that’s the
nature of the beast. We get peaks and
valleys. A year ago we were swamped,
too. The Detroit area has been economi-
cally up and down, but there’s always
been demolition activity here. Now
there’s a great deal of concentration
within neighborhoods to get rid of aban-
doned or fire damaged homes. There’s
been quite a bit of that business and I
know it’s happening in other metro areas
in the state, but not at the level of
Detroit. In a year, Detroit will demolish
approximately 3,000 to 5,000 structures.
Other cities won’t see 500 structures
demoed. I know there was some ramp-
up in Flint and they may have done 500
to 1,000 last year. There’s an emphasis
to eliminate blighted structures. 

“Generally, cities across the nation
have always had these programs to get
rid of abandoned homes. But in Detroit
there’s been more emphasis because of
its bankruptcy. It’s one of the things the

city can do to help it come back, so
Detroit is making much more of an
effort. They are probably going to
demolish more structures per year than
they have in the past. Naturally, they
have to have the money to do it.” 

In May, 2014 the City of Detroit
announced that their goal was to
remove 1,000 structures per month. But
that was toned down because of fund-
ing issues. The high-water mark for
Adamo was 400 houses per month.
Currently Adamo is doing about 50 per
month. Demolition contracts are issued
by the Detroit Land Bank Authority and
the City of Detroit Buildings, 
Safety Engineering & Environmental 
Department. 

When an Adamo crew starts to
demolish a structure it has usually been
stripped of recyclable metals by
thieves. Unfortunately, most of the
demolition debris is wood and not suit-
able for recycling, so it is landfilled.
Recycling wood has been tried, but
proved cost prohibitive largely because
the wood is often contaminated with
lead paint or asbestos. 

“Some homes have asbestos and
because they are so damaged you can’t
remove the asbestos,” said Adamo. “We
have to take all the asbestos contami-
nated waste to a permitted landfill. If
the house is structurally sound and has
not been fire damaged, we can remove
the asbestos prior to demolition, bag it
and ship in a lined truck to a specially

licensed landfill area. Houses with
asbestos are costing $10,000 to $40,000
each because of plaster in it that needs
to be abated. On average, a house con-
taining asbestos runs about $25,000 but
can be as low as $500. For a house
without asbestos, the average price is
$8,000 to $15,000. 

“We separate concrete from drive-
ways, blocks and footings and send
those to a recycler. I would say we
recycle about 20 percent of the mate-
rial, tops. Houses are not like big steel
or concrete projects.” 

One of the challenges faced by
Adamo in the Detroit area is the lack of
adequate trucking services to haul
debris to landfills and truck material to
job sites to fill-in foundations. He says
that many companies that were doing
this work suffered when the recession
hit and did not recover, or downsized
and that the trucking capacity in the
area is about half of what it used to be. 

“We always had trucks, but now
we own more, said Adamo. “We bought
cautiously because they are good when
you have work, but when you don’t
have it they sit in the yard. Right now
we’re running about a dozen trucks. 

“House demolition in this market
is always challenging because it brings
out a lot of competition. If you have a
pickup truck, an excavator and a couple
of dumpsters you could probably get a
house demolition contract. Entry at that
level does not cost much. You can rent

equipment or buy a used piece for a
nominal amount.” 

Adamo said his company is best
able to compete on multiple, larger proj-
ects where there are 50 or 100 homes on
the bid pack. Detroit always has 10 to 20
house packages, a good arena for every-
one to compete. 

“There’s a lot of demo work out
there,” said Adamo. “However in the
industrial-commercial world there are
strange buying habits by customers.
When I started in the business in the 80s,
there was a bid pack put together, usually
by a consulting engineer or architect, and
a set of plans and documents that all
would bid against. Generally you were
comparing prices as apples to apples, but
a lot of things today have changed. If a
customer has an abandoned plant, for
instance, some people would come in and
say I’ll tear it down for a buck, or I’ll pay
you a buck for scrap value. Many times
there are no rules for the scope of work.
It’s kind of an open market so it’s hard to
bid on some of these projects because the
owners are obviously out to get the best
deal without using traditional purchasing
methods. It’s often hard to compete
because we may price things that we
know need to be done, but are not neces-
sarily being priced by our competitors. I
think the biggest challenge is the lack of
consistent delivery method of specs for
bidding. It’s pretty much a wide open
season.

Teardown and rebuilding of blighted cities
by MIKE BRESLIN
mbreslin@americanrecycler.com

C&D RECYCLING
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See REBUILDING BLIGHT, Page B7

By one estimate, Detroit has more than 86,000 blighted buildings, mostly residential homes. 



The U.S. Environmental Protection
Agency, U.S. Department of Justice
and the State of California announced a
settlement requiring the Lehigh cement
plant near Cupertino to reduce toxic
discharges of selenium and other met-
als to Permanente Creek, a tributary of
San Francisco Bay. The facility, owned
by Hanson Permanente Cement Inc.
and operated by Lehigh Southwest
Cement Co., will spend more than $5
million to install wastewater treatment
and make other facility improvements
to prevent future violations. The com-
pany will also pay $2.55 million in civil
penalties to settle the case.

The settlement addresses Lehigh’s
and Hanson’s violations of the Clean

Water Act. The Cupertino facility rou-
tinely discharged excessive selenium
into Permanente Creek in violation of
Lehigh’s permits from at least 2009 to
2014. The plant’s discharges also rou-
tinely exceeded standards for total sus-
pended solids, total dissolved solids,
turbidity, and pH, and in some cases
exceeded standards for mercury, hexa-
valent chromium, nickel, and thallium. 

“Today’s Clean Water Act settle-
ment, done jointly with the state of Cal-
ifornia, will remove selenium and other
toxic substances from Permanente
Creek and help protect the fragile and
life-sustaining ecosystem of San Fran-
cisco Bay,” said assistant attorney gen-
eral John C. Cruden of the Justice

Department’s Environment and Natural
Resources Division. “By bringing this
older facility up to contemporary stan-
dards, and by pushing it to introduce
cutting-edge treatment technology, the
Department of Justice and our partners
are helping create a level playing field,
where all industry members are held to
the same standards and no company
can gain an economic advantage over
its competitors by shortchanging envi-
ronmental compliance.”

Since at least 2009 to 2014,
Lehigh’s limestone mine and cement
plant discharged millions of gallons of
quarry process water and stormwater to
Permanente Creek daily. These dis-
charges contained thousands of pounds
of sediment, and hundreds of pounds of
selenium and other toxic metals each
year in violation of the federal Clean
Water Act. The settlement requires
Lehigh to construct an advanced waste-
water treatment system to significantly
reduce its selenium and other metals
discharges. Lehigh already installed an
interim treatment system and a perma-
nent system will be completed by 2017.
Lehigh will make other facility
improvements to remove sediment from
its stormwater runoff, spending more
than $5 million overall to come into
compliance.
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A Letter from
the Editor

Esther Fournier
Editor & Publisher

Readers,

As some of you may know, Amer-
ican Recycler is based out of Perrys-
burg, Ohio. Recently, we Ohioans got
some interesting news – our very own
Governor, John Kasich, has officially
announced his candidacy for the presi-
dency. 

As the 16th major Republican
candidate, his candidacy may seem
like a non-starter, but there are several
reasons not to write him off yet.
Firstly, Kasich enjoys broad support in
Ohio – a critical swing state in the
general election. Since 1960 or so, no
Republican president has taken office
without first winning Ohio in the gen-
eral election. Having won his last
gubernatorial race by a landslide – tak-
ing 86 of 88 counties – no other candi-
date can bring that sort of swing-state
support to the Republican ticket. In
fact, some polls show Kasich easily
beating Hillary in Ohio.

Secondly, while he hasn’t man-
aged to match the funding of Jeb
Busch or Donald Trump, he has man-
aged to come up with a decent amount
of capital for his campaign. Prior to
his formal announcement, a non-profit
organization that was created in April
to kick start his candidacy managed to
raise almost $12 million to promote
him. That he managed to raise so
much in such a short time, in spite of
his centrist views and somewhat abra-
sive handling of his donors, speaks
well of his ability to continue to gener-
ate capital going forward in his cam-
paign.

Third, Kasich has a great conser-
vative resume. His tenure in Congress
and as governor of Ohio have proven
that he is comfortable with budget
numbers, and working to keep them
balanced (and low). He’s implemented
measures to make Ohio more busi-
ness-friendly, cut taxes and helped
Ohio reduce unemployment at rates
that outpace the rest of the nation.
He’s also unapologetically religious,
but whether that will help or hinder
him on a diverse national stage
remains to be seen.

Kasich does have some issues that
he’ll have to overcome if his candi-
dacy is to have any staying power.
He’ll have to temper his usual blunt-
ness and perhaps work on being a little
less prickly. And he’ll also need to
work on establishing better donor rela-
tionships, and try not to say things that
cause them to leave his fundraising
events prematurely. 

But the biggest factor that Kasich
has in his favor? He’s not Trump. 

Until next month,

NOTICE OF PUBLIC SALE OF COLLATERAL 
UNDER CALIFORNIA UNIFORM COMMERCIAL CODE

 PLEASE TAKE NOTICE that, pursuant to Section 9610 of the California Commercial Code (West’s 
Ann. Cal. Com. Code § 9610), and that certain Order Approving Confirmation of Receiver and for Preliminary 
Injunction in Aid of Receiver issued by the Superior Court of the State of California for the County of San 
Bernardino on February 24, 2015 (“Order”) in Case No. CIVDS1417470, H. West Equipment Co. v. Central 
Metal, Inc. et al., court-appointed receiver Kenneth A. Krasne (“Receiver”) will sell the following collateral of 
Debtor Central Metal Inc., a California corporation fka San Bernardino Central Metal, Inc. (“Debtor”), currently 
located at 144 S. G Street, San Bernardino, California 92410: 

 A 2005 Harris Model BSH-26-1003B hydraulic baler/logger/shear, Serial Number 2910, 26 foot 
“tuck-&-fold” hopper, four l00 horsepower electric hydraulic motors, 1,500 gallon hydraulic oil tank, control 
room with Harris control panel with Allen Bradley Model Panelview 600 catwalks, 60” by 48’ discharge 
conveyor, 48” throat and all associated collateral attached thereto (collectively, the “Assets”).  

Receiver is not purporting to sell any asset of Debtor, whether owned or leased, except for the Assets. The 
Assets are presently subject to a first priority lien in favor of H. West Equipment Company, Inc., a Nevada 
corporation (“Lender”). The Assets secure the repayment of the indebtedness of Debtor to Lender under that 
certain “Master Lease Agreement,” dated as of March 30, 2006. 

 SUBJECT TO ALL THE TERMS OF THIS NOTICE, the Assets will be sold pursuant to public 
auction (the “Sale”) to be held telephonically at (866) 906-7447 on August 10, 2015, at 10:00 a.m. (PST), 
except as modified or extended by Receiver, at his discretion (the “Sale Date”). Bidders must enter the 
passcode 2909162# to join the auction.  If you wish to inspect the Assets, please contact Receiver, at 
310-944-9724, during normal business hours for an appointment.

 The Assets will be sold pursuant to the following terms and conditions: on the Sale Date, the 
Assets will be offered for sale, with a reserve minimum opening price of $700,000, and sold to the highest 
bidder at the conclusion of the Sale, as determined by Receiver in its sole and absolute discretion, on an “AS 
IS, WHERE IS” basis, with all faults, without recourse, and without any express or implied representations or 
warranties whatsoever, including, without limitation, condition of title, value or quality of the Assets, or with 
regard to assets, liabilities, financial condition or earnings of Debtor or any of its affiliates. WITHOUT 
LIMITING THE GENERALITY OF THE FOREGOING, ALL WARRANTIES OF MERCHANTABILITY, FITNESS 
FOR A PARTICULAR PURPOSE, TITLE POSSESSION, QUIET ENJOYMENT OR THE LIKE IN THIS 
DISPOSITION ARE EXPRESSLY DISCLAIMED.  

 As a condition to bidding at the Sale, all bidders (other than Lender, who has the right to credit bid 
part of all of the debt owed by Debtor to Lender) shall present an earnest money deposit in the form of a cash, 
money order, certified or cashier’s check, major credit card, or personal check, so long as such personal 
check is accompanied by a letter of guaranty from the payor bank, made payable to Krasne & Company, Inc. 
for not less than twenty-five percent (25%) of their initial bid for the Assets (“Initial Deposit”), by August 5, 
2015, via personal or overnight delivery to Receiver’s business address – Krasne & Company, Inc., 608 Silver 
Spur Road, Suite 245, Rolling Hills Estates, CA 90274. 

 Upon acceptance of a bid (the “Accepted Bid”), the successful bidder (other than Lender) shall 
pay Receiver the full amount of the Accepted Bid minus the Initial Deposit (the “Balance”), within forty-eight 
(48) hours of the conclusion of the Sale in the form of a cash, money order, certified or cashier’s check, major 
credit card, or personal check, so long as such personal check is accompanied by a letter of guaranty from 
the payor bank, made payable to Krasne & Company, Inc. and personally or overnight delivered to the 
Receiver’s business address – Krasne & Company, Inc., 608 Silver Spur Road, Suite 245, Rolling Hills 
Estates, CA 90274. 

 If the successful bidder fails to pay the Balance of its bid within such time, bidder shall forfeit the 
Initial Deposit to Receiver as liquidated damages and Receiver may (but shall not be obligated to) offer the 
Assets to the next highest bidder.  Receiver reserves its right, on or prior to the Sale Date, to withdraw all or a 
portion of the Assets from the Sale for any reason whatsoever, modify, waive or amend any terms or 
conditions of the Sale or impose any other terms or conditions on the Sale and, if Receiver deems appropri-
ate, to reject any or all bids or to continue the Sale to such time and place as Receiver, in its sole and 
absolute discretion, may deem fit, or to cancel such Sale.  Additional or amended terms and conditions of the 
Sale may be announced on the Sale Date, or any continued Sale.  

 Lender is permitted to credit bid any or all of the debt owing by Debtor to Lender, which is in the 
principal amount of $906,615.94 plus interest, late charges, and other fees and costs, and/or otherwise bid at 
the Sale and to have the Receiver apply the expenses of the Sale and all or any part of the total amount of the 
indebtedness owed to Lender under the Master Lease Agreement. Debtor, at any time after receipt of this 
notice and prior to consummation of the Sale, may request at its expense an accounting from Lender of the 
unpaid indebtedness secured by the Assets. Lender reserves all of the rights accruing to it under the Master 
Lease Agreement, including the right to seek a judgment for any deficiency remaining on account of its 
indebtedness after the conclusion of the Sale.

 Persons interested in bidding on the Assets at the Sale, and/or desiring other information, may 
contact Receiver at 310-944-9724, during normal business hours.  Receiver reserves the right to require any 
person making such request to disclose the person or entity upon whose behalf such information is being 
sought and to require the execution and delivery of a confidentiality agreement as a condition to the receipt of 
any confidential or sensitive information.

EPA requires Lehigh Cement to cut
toxic discharges to San Francisco Bay

Waste Management named the win-
ners of the 2015 “Sustainability Circle
of Excellence Award,” a recognition
given to the top waste reduction cus-
tomers in the construction industry
whose various projects achieved out-
standing sustainability milestones. 

•Balfour Beatty Construction, LLC –
Mark Layman, chairman and chief 
executive officer.

•Gilbane Building Company –
Thomas F. Gilbane, Jr., chairman and chief
executive officer.

•J.H. Findorff & Son, Inc. – Dave
Beck-Engel, president.

•M.A. Mortenson Company –
Thomas F. Gunkel, chief executive officer.

•Robins & Morton – Bruce Adams,
president.

•Skanska USA, Inc. – Richard Caval-
laro, president and chief executive officer.

•Wespac Construction, Inc. – John
Largay, president.

•The Whiting-Turner Contracting
Company – Timothy Regan, president and
chief executive officer.

•Walsh Construction – Matthew
Walsh, chairman and chief executive 
officer.

•W.M. Jordan Company – John Law-
son, president and chief executive officer.

In total, these winning companies
put over 90 thousand tons of materials to
reuse and achieved a 70 percent 
diversion rate. 

WM recognizes
companies for
waste reduction



Construction spending climbed in
May to the highest level since October
2008, according to an analysis by the
Associated General Contractors of Amer-
ica. Association officials cautioned, how-
ever, that those spending gains could be at
risk unless all levels of government
strengthen programs to develop the con-
struction workforce.

“There were solid monthly and year-
over-year gains in May for all major con-
struction categories,” said Ken Simonson,
the association’s chief economist. “The
private segments appear poised to main-
tain growth throughout the year. But con-
tractors increasingly report difficulty in
finding workers with the right skills to
construct large and complex projects.”

Construction spending in May totaled
$1.036 trillion at a seasonally adjusted
annual rate, 0.8 percent higher than the
April total despite a steep upward revision
in that figure and 8.2 percent higher than

in May 2014, Simonson said. He noted
that the year-over-year growth rate was the
strongest since March 2014, indicating a
faster pace of construction spending.

Private nonresidential spending in
May increased 0.9 percent from April and
10.3 percent from a year earlier, while pri-
vate residential spending increased 0.3
percent for the month and 7.8 percent over
12 months. Public construction spending
rose 0.7 percent from a month before and
2.8 percent from 12 months earlier.

“Several components of the private
categories posted especially large year-
over-year increases,” Simonson said.
“Whether they can continue to grow
depends in part on companies being able
to find enough skilled workers.”

Simonson cited as areas for which
worker shortages could be problematic the
one-year increases of 70 percent in manu-
facturing construction spending, 46 per-
cent in amusement and recreation

construction, 30 percent in lodging con-
struction, 26 percent in private office con-
struction and 21 percent in multifamily
construction.

Association officials urge federal,
state and local officials to enact the meas-
ures outlined in the association’s Work-

force Development Plan. Those measures,
which include expanding career and tech-
nical education opportunities, making it
easier for firms to establish regional train-
ing programs and immigration reform, are
designed to make it easier to recruit and
prepare new construction workers.

www.AmericanRecycler.com Construction & Demolition August 2015, Page B3

To be included in the spotlight, you 
must manufacture the equipment 
featured. We require a company 
name, contact person, telephone 
number and, if applicable, a website 
address.

To be listed in the appropriate
spotlight, please call 877-777-0043.
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American Recycler is not responsible for non-inclusion of manufacturers and their equipment. 

Manufacturers are to contact American Recycler to ensure their company is listed in the Equipment Spotlight.

Three cement plants received spe-
cial recognition for their commitment
to improving the environment and their
communities at the 14th Annual
Cement Industry Environment and
Energy Awards. 

The Awards were presented by the
Portland Cement Association (PCA)
and Cement Americas magazine at
PCA’s spring meeting in Chicago, 
Illinois.

The awards honor cement produc-
tion facilities that have taken actions
toward continuous environmental
improvement, beyond government reg-
ulations and local laws, to make their
plants and their communities better
places to work and live.

“Cement companies are constantly
improving manufacturing practices and
incorporating new technologies to
make their plants cleaner and more
energy efficient,” said James G. Toscas,
president and chief executive officer of
PCA. “These particular facilities are
being recognized for going even fur-
ther, directly improving the land and
neighboring communities.”

Plants throughout North America
were evaluated in six categories, and
the following received awards (listed by
category, company, and plant location):

Overall Environmental 
Excellence

Lafarge North America Inc.,
Alpena, Michigan – Throughout 2014,
the Alpena plant took several measures
to improve its performance, as well as
the area and community around it.
Alpena took on a voluntary commitment
to undertake pollution prevention proj-
ects within the plant by partnering with
the Michigan Department of Environ-
mental Quality. The Lafarge Alpena
Plant successfully reduced several emis-
sions by fifty percent inducing sodium
dioxide, nitrogen oxide, and mercury.
The plant joined with General Motors
and the Girl Scouts who built bat houses
made from recycled materials including
wood pallets, and battery covers from
the Chevy Volt, and placed on the
Lafarge property.

Outreach 
CEMEX USA, Lyons, Colorado –

For the past year, the CEMEX USA
Lyons facility focused its support on the
recovery of the town of Lyons and adja-
cent communities after the area was dev-
astated by a 100 year flood in the fall of
2013. In addition to monetary donations,
the plant partnered with several agencies
on flood relief and rehabilitation. The
plant donated dumpsters and waste dis-

posal for flood debris as well as rock for
the repair of a creek to pre-flood path in
coordination with Boulder County and
Colorado’s Division of Reclamation and
Mining.

Environmental Performance
Award 

Lafarge North America Inc.,
Alpena, Michigan – The cement plant in
Alpena continued to meet and exceed its
regulatory and permit emission limits.
Compared to 2013, the facility reduced
its Title V emissions by 50 percent by
weight for the total of sodium dioxide
(SO2), nitrogen oxide (NOx), volatile
organic compounds (VOC), hydrogen
chloride (HCI), and particulate manner
(PM). Many of these reductions were a
direct result of replacing cola in the fuel
feed with petroleum coke, a by-product
from oil refineries, and using waste plas-
tics and shredded shingles as alternative
fuels.

Land Stewardship 
CEMEX USA Brooksville South,

Brooksville, Florida – The CEMEX
USA Brooksville facility completed a
top-down approach to land stewardship
in 2014. Starting at the top, CEMEX
established an osprey nesting platform
on top of a 12’ pole overlooking the
property. To attract native birds and

other wildlife to the area, the plant
looked to the bottom, and teamed with
the Wetland Management Services to
plant native species on the littoral shelf
in one of its ponds.

Innovation 
Lafarge North America Inc., Alpena,

Michigan – The Alpena plant took on sev-
eral initiatives to improve processes and
save resources. The plant utilized the bleed
water stream off the wet flue gas desulfur-
ization scrubber in its five clinker coolers.
The water is vaporized in the clinker
cooler and any solids in the stream are
incorporated into the clinker, which pre-
vented the bleed water stream from
becoming waste water and needing addi-
tional treatment. 

Energy Efficiency 
CEMEX USA Brooksville South,

Brooksville, Florida – The Brooksville
South plant received recognition from the
U.S. EPA Energy Star in 2014 for their
energy conversation efforts. The facility
implemented energy conservation and
monitoring technologies, promoted energy
efficiency awareness among employees
and completed energy reduction projects.
The plant’s efforts focused on the use of
supplemental cementitious materials to
reduce greenhouse gas emissions associ-
ated with every ton of cement produced. 

Cement industry honors leaders in environmental excellence

Construction spending in May reaches highest level since 2008
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ScalesEQUIPMENT 
SPOTLIGHT 

N

Recycling centers continually pop
up around the country and the law
requires that the scales used by these
facilities for buying and selling be certi-
fied per the National Type Evaluation
Program (NTEP). 

American Weigh Scales offers low
cost, reliable NTEP industrial solutions
to meet industry requirements. “From
crane scales for the on-the-move busi-
ness, to bench scales, floor scales and
truck scales
for recycling
center loca-
tions, we have
a scale solu-
tion to meet
your weighing
needs,” said
Beth Brown,
industrial sales
specialist.

Brown
continued, “Right now, we offer special
pricing on 4’ x 4’ and 5’ x 5’ floor scales
in 5,000 lb. and 10,000 lb. capacity for
recyclers that have seen us in American
Recycler. Available in many sizes and
capacities, these units are plug-and-play
and set up is done within a few minutes.
All scales are pre-calibrated and most
sizes are readily available for same day
shipping. Our scales will keep you legal
for trade in all 50 states and we’ve been
in business for 12 years. Our experi-
enced industrial specialists are skilled
in recommending the best scale for your
application and recommend checking
with your state department of Weights
and Measures to see if the scale you
need must be put in service by a
licensed scale technician before using.”

“B-TEK Scales is proud to
be one of the largest truck scale
producers in the world. We are
fortunate to be involved with
many different industries and
we supply weighing equipment
for many different applications.
A couple of industries which
have helped make B-TEK a
household name over the past 25 years
are construction and recycling,” Brett
Kaufman, national sales manager
explained.

Although relatively nascent on the
manufacturing side, B-TEK has quickly
gained market share by doing things
differently than their competitors. “Our
roots date back over 80 years in the

service industry, primarily focused in
the Midwest and the ‘rust belt.’ Engi-
neering expertise and product quality
are two of the strengths which estab-
lished our manufacturing presence and
we’ve been able to retain those qualities
as we’ve moved forward. In 2003, we
became one of the first scale manufac-
turers to introduce a standard, over the
road, truck scale that was rated for a
100,000 lb. concentrated load capacity.
This scale offers a 270,000 lb. overall
capacity. We named this scale the Cen-

turion and 12
years later, we
still regard this
as our flagship
product,” said
Kaufman.

Kaufman
indicated that
many of the
design features
in the Centu-
rion have car-

ried the company into the manufacture
of larger, off road vehicle scales and
heavier applications commonly found
in the construction industry. For exam-
ple, B-TEK’s Big Bertha model has the
same principles as the Centurion – an
open beam design, up to 5/8” deck
plate, SSPC-SP6 steel preparation – but
it is geared for dump trucks and loaders
commonly found on construction sites.
“As our economy has continued to
climb back and new building has
increased, we have seen more and more
of our business focused on the construc-
tion and demolition sectors. We look
forward to what the next 5 to 10 years
have in store and we’re poised to handle
the growth that we expect from not just

construction but the American economy
as a whole,” Kaufman said.

“The Quick Clean Roadweigh II
truck scale from Emery Winslow Scale
Company is the most important truck
scale innovation in decades. It is
designed specifically for recycling,
waste, scrap and transfer stations,
where environmental factors cause fre-

quent scale failures,” Rudi Baisch, vice
president stated. He said that the aver-
age waste facility may spend many
thousands of dollars each year to
replace load cells, replace cables and
recalibrate scales. “The Quick Clean
Roadweigh II is starkly different than
all other scales. First, the load cells are
hydrostatic (non-electronic) and guar-
anteed for life against failure from
water, rodents, lightning, flooding and
power surges. Second, the scale plat-
forms can be removed quickly for easy
pit cleaning, without calling your scale
service provider!”

Baisch also explained how the
Quick Clean truck scale consists of two
or three axle scale platforms, usually
10’ x 10’, up to 11’ x 15’ each, posi-
tioned so that the steering, drive and
trailer axle groups are all sitting on a
scale platform. The individual axle
group weights can be displayed and
recorded, as well as the gross weight of
the truck. This allows the trailers to be
filled to capacity, yet not exceed legal
load limits, and thus avoid costly fines.
The scale platforms can be lifted
directly off the load cells with a typical
pay loader, for complete access to the
pit for high pressure wash down and
cleaning. This removal procedure takes
less than 10 minutes, and there are no
special tools required. After the pit is
cleaned, the patented alignment pins
allow the scale platform to be lowered
back onto the load cells, and the scale is
back in operation. There is no need to
call a scale service company, and no
need for scale recalibration and the
scales work with most existing scale
instrumentation and software.

The industrial truck scales built by
Rockwell Scales are available with steel
or concrete decks. Any deck length
needed is available and deck width can
be built to 12’ in size. “Our most popu-
lar item is our steel deck truck scale,
The Hulk,” said Nick Rockwell, presi-
dent. He said The Hulk features up to a
135 ton capacity and a 3/8” deck. Rock-
well said, “A 3/8” deck eliminates the
possibility of deck warping and crack-
ing over time, which occurs with lighter
deck plating. Unlike other encased
structures that include tubing and for-
eign U-beams that don’t allow the metal
to breath and dry, all Rockwell scales
feature an open I-beam understructure
and industrial paint, which limits rust
development. All of our scales are
welded by hand using American steel in

our plant in Montana. Our customers
like our willingness to fight for their
business, our quick response to ques-
tions and our ability to ship orders in a
timely manner. We are able to produce
one 70’ Crusher cement deck truck
scale in 5 days and a 70’ Hulk steel
deck truck scale in 7 days. We’re build-
ing a larger manufacturing plant and
expect to relocate later this summer.
This new factory will allow us to
increase production three fold.”

by MARY M. COX
maryc@americanrecycler.com

Manufacturer List
American Weigh Scales
Beth Brown
866-643-3444
www.scales.net

Avery WeighTronix
James Little
877-888-1646
www.averyweigh-tronix.com

B-TEK Scales, LLC
Brett Kaufman
800-266-8900
www.b-tek.com

Cardinal Scale Manufacturing Co.
Randy Doyle 
800-441-4237
www.cardinalscale.com    

Emery Winslow Scale Co.
Rudi Baisch
800-891-3952
www.emerywinslow.com

Holtgreven Scale & Electronics
Len Holtgreven
800-637-3326
www.loadmasterscale.com

Mettler Toledo
Steve Graham
800-638-8537
www.mt.com/vehicle 

Rice Lake Weighing Systems 
Joe Grell
800-472-6703
www.ricelake.com

Rockwell Scales Inc.
Nick Rockwell
406-799-3945
www.rockwellscales.com

Vulcan On Board Systems
Eric Elefson
800-237-0022
www.vulcansales.com

Walz Scale
Matt Walz
800-747-0701
www.walzscale.com

See SCALES, Page B5

B-TEK Scales, LLC

American Weigh Scales
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“We provide rapid installa-
tion worldwide. A cement deck
can be installed in four days and
a steel deck can be installed in
three days. We are especially
proud of an installation in Billings,
Montana. The site is a landfill where our
crusher model scale is used. That scale
has weighed hundreds of vehicles per
day since 2000, with near perfect per-
formance. One of our Mega Hulk min-
ing scales is used at a gold mine in
Nevada. That scale weighs 400,000 lb.
loads each day. We are proud of all our
products, but these two are certainly per-
formance stand outs. We have been in
business since 1980 and we’ve noticed a
surge in the industry recently: Chinese-
made scales that use a weaker grade of
steel along with enclosed structural
design. Weaker grades of steel will not
stand up to constant deflection and even-
tually fracture and cause problems.
These inferior products pass the industry

NTEP evaluation, but that process 
doesn’t reflect fitness for long term
durability. Typically, the Chinese scales
won’t last as long as American-made
scales,” said Rockwell. 

Rockwell Scales Inc.
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Call today or visit us online to learn more.
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Scales
■Continued from Page B4

Belmont achieves platinum
LEED status

The Wedgewood Academic
Center was recently awarded
LEED Platinum certification by
the U.S. Green Building Council
(USGBC), making Belmont the
first University in Tennessee and
the first LEED for New Construc-
tion project in Nashville to
achieve that level, the highest in
the LEED ratings system.

The 186,000 sq.ft. Wedge-
wood Academic Center sits above a 5 level underground parking garage and represents
Belmont’s largest building to date. The facility houses more than 50 undergraduate pro-
grams from three different colleges as well as 20 science labs, numerous classrooms and
offices, two food service venues, multiple green roofs and a chapel.

David Minnigan, a principal with architectural firm Earl Swensson Associates,
noted that the platinum certification is even more significant considering the challenges
such a building presents in terms of its large size, style (traditional versus modern) and
contents. “With such classical architecture, it is not always appropriate to use contempo-
rary techniques – like some types of green screens or sun shades – that are commonly
utilized on many LEED-certified new construction projects. Plus, a facility that’s in use
by college students 18 hours a day and incorporates science laboratory facilities can
make energy efficiency difficult.”

A few highlights of the sustainable initiatives that are reflected in the Wedgewood
Academic Center as outlined in the LEED report include:

•Over 30,000 sq.ft. of site area was restored or protected.
•Seventy-three percent of the area within the LEED project boundary is vegetated

open space.
•A combination of a vegetated roof and a highly reflective roof will result in signifi-

cant energy savings, reduced heat island effect and effective storm water runoff treatment.
•A 100 percent reduction in potable water usage and 55 percent reduction in total

water usage were achieved through the use of groundwater for irrigation.
•A 41 percent reduction in water usage in flush and flow fixtures, saving approxi-

mately 200 kGal of water annually.

NAPA honors industry leaders
for operational excellence

The National Asphalt Pavement Asso-
ciation (NAPA) honored the winners and
finalists of its 2014 Operational Excel-
lence Awards.

“The five Operational Excellence
Award categories are: Asphalt Operations
Safety Innovation, Community Involve-
ment, Ecological, Outstanding Brochure,
and Outstanding Website. These awards
recognize asphalt pavement industry lead-
ers who are excelling at operational prac-
tices,” stated Jim Mitchell, chairman of the
awards committee.

The 2014 winners and finalists are:
•Asphalt Operations Safety Innova-

tion Award Winner: Lakeside Industries
Inc. of Issaquah, Washington.

•Asphalt Operations Safety Innova-
tion Award Winner: Payne & Dolan Inc. of
Gladstone, Michigan.

•Community Involvement Award
Winner: Pennsy Supply Inc., an Oldcastle
Co. of Harrisburg, Pennsylvania.

•Community Involvement Award
Finalist: Barrett Paving Materials Inc. of
Watertown, New York.

•Community Involvement Award
Finalist: Silver Star Construction Co. Inc.
of Moore, Oklahoma.

•Community Involvement Award
Finalist: Tilcon New York Inc., an Oldcas-
tle Materials Co., of Wharton, New Jersey.

•Ecological Award (existing plant)
Winner: Duval Asphalt Products Inc. of
Jacksonville, Florida, for Plant 2.

•Ecological Award (new plant) Win-
ner: Commercial Asphalt Co. of Maple
Grove, Minnesota, for the Blaine 
Minnesota plant.

Dole Packaged Foods disclosed that
its North American headquarter building
in Westlake Village, California was
awarded LEED Gold Certification. The
recently constructed building is 105,000
sq.ft., and incorporates a wide range of
aggressive energy efficiency measures as
well as a 577 kW solar panel array
which provides almost 75 percent of the
building’s electricity needs. The building
was developed by the Searles Property
Group in partnership with Amstar.

The building has extensive specifi-
cations for non-harmful interior finishes
and significant use of recycled content.
The construction team was able to recy-
cle 95.6 percent of the construction
debris which amounted to 383 tons of
recycled diversion. The building is
extremely water efficient with low water
use plumbing fixtures that reduce water
usage and waste sewer demand. 

Dole Packaged
Foods achieves
LEED Gold
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CLEARSPAN ADDS NEW
STRUCTURE TO PRODUCT LINE

ClearSpan Fabric 
Structures 
1395 John Fitch Boulevard
South Windsor, CT 06074 
866-643-1010 
www.clearspan.com

BOMAG BC472RB SHOWS NEW
LANDFILL COMPACTOR

The BC472RB refuse compactor from BOMAG offers
the durability of the company’s larger machines. Ideal for
smaller landfills, the 52,900 lb. compactor offers a
sealed frame design with superior compaction capabili-
ties.

The BC472RB utilizes polygonal compaction rings.
The machine eliminates air voids by shredding and
crushing waste, allowing landfill operators to achieve
greater density and extend the lifespan of their landfills.

Powered by a 255 hp Deutz water-cooled diesel
engine, the hydrostatic drive transfers power and torque
to the wheels, providing high pushing power.  

BOMAG Americas, Inc.
2000 Kentville Road
Kewanee, IL 61443 
309-853-3571 
www.bomag.com/us

ClearSpan™ Fabric Structures, the industry leader in
tension fabric buildings, has added a new structure, The
Metal Building, to its line of building solutions. 

The new ClearSpan Metal Buildings offer steel side
walls with proven durability of a Hercules Truss Arch
frame. Since there are no internal support posts, the
building allows for maximum usable space. 

The metal building is design-built to any need and can
be engineered to meet any required building codes or
snow/wind loads. 

ATLAS COPCO LAUNCHES NEW
CP2700 PNEUMATIC ROLLER 

Atlas Copco Road Construction Equipment’s new
CP2700 pneumatic tired roller tackles soil compaction,
in addition to asphalt finishing and sealing applications.

The CP2700 is equipped with a spacious platform,
ergonomic controls and a rotating, sideway-sliding seat
and steering assembly. The ergonomic controls allow
the operator to focus on compacting rather than check-
ing controls, while the sliding seat ensures clear sight
lines of the roller and compacting surface. Contractor
also can equip the unit with a comfortable cab that pro-
vides outstanding all-round visibility and air conditioning
or automatic climate control.

Atlas Copco 
Construction Equipment
3700 East 68th Avenue
Commerce City, CO 80022
720-235-2325
www.atlascopco.com

GENESIS ATTACHMENTS OFFERS
JAW ARMOR PROTECTION SYSTEM

Genesis Attachments launched its Jaw Armor™ pro-
tective system. It is now available for severe-duty con-
tractor grapples. Jaw Armor is a weld-on modular
system constructed of abrasion-resistant, proprietary
GenGuard steel that maintains structural integrity and
eliminates the need for build-up and hard-surfacing of
the protected wear areas. 

Full and tine Jaw Armor kits are available for new and
existing Genesis contractor grapples. Genesis Shear
Jaw Armor is also available for new and existing Gene-
sis shears.

Genesis Attachments
1000 Genesis Drive
Superior, WI 54880
715-395-5252
www.genesisattachments.com

DOOSAN WHEEL LOADERS BOAST
IMPROVED FUEL EFFICIENCY

Doosan has introduced its first Tier 4-compliant wheel
loaders. The DL300-5, DL350-5, DL420-5, DL450-5 and
DL550-5 — with a net horsepower range of 271 hp in
the DL300-5 to 379 hp in the DL550-5. Improvements in
fuel efficiency, serviceability and remote monitoring with
Doosan Telematics are features that make the wheel
loaders stand out.

The engines are optimized for use with a high-pres-
sure common-rail fuel delivery system and a cooled
exhaust gas recirculation system. They utilize a diesel
oxidation catalyst and selective catalyst reduction after
treatment to reduce nitrogen oxides. 

Doosan Infracore 
Equipment 
250 East Beaton Drive
West Fargo, ND 58078
770-353-3800
www.doosanequipment.com

NEW PRODUCT SHOWCASE

Get the 411

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0043

www.AmericanRecycler.com

• The hot topics chosen for the editorial calendar

• Which equipment made it onto our Equipment Spotlight list

• Details about our incredible package deals and discounts

• A price list that hasn’t increased in years!

Call us today to receive the new 2015 Media Kit.Call us today to receive the new 2015 Media Kit.

Inside, you’ll find:

Advertising in American Recycler = 10, A-1, A-OK, aces, astonishing, astounding, awesome, best, 
breathtaking, cool, doozie, excellent, fab, fantastic, fictitious, first-class, good deals, greatest, 
groovy, immense, inconceivable, incredible, legendary, marvelous, mind-blowing, out-of-sight, 
out-of-this-world, outrageous, peachy, phenomenal, primo, prodigious, rad, remarkable, smart 
business, spectacular, striking, stupendous, super, superb, terrific, top drawer, tops, turn-on, 
unbelievable class, unreal value, wicked good.

Advertise in 
American Recycler!
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Puerto Rico developer to
pay penalty for violations

The U.S. Environmental Protection
Agency has reached an agreement with
F&R Contractors Corp. and F&R Con-
tractors LLC (F&R) to settle the compa-
nies’ alleged violations of requirements
to control pollution from stormwater dis-
charges. The agreement requires F&R to
pay a $500,000 penalty, establish new
staffing positions to oversee a stormwa-
ter compliance program, adopt compa-
nywide practices that require site
meetings and inspections prior to con-
struction, and provide comprehensive
stormwater compliance training for
employees and contractors.

Under the federal Clean Water Act,
developers and  contractors responsible
for operations at  construction sites one
acre or larger are required to implement
stormwater pollution prevention plans to
keep soil and contaminants from running
off into nearby waterways. These plans
can include measures such as the estab-
lishment of sediment barriers, the imple-
mentation of controls such as berms or
catch basins to reduce stormwater flow-
ing onto the construction site, and the
protection of slopes. Water carries soil
and contaminants off of construction
sites at a rate typically 10 to 20 times
greater than that from agricultural lands
and 1,000 to 2,000 times greater than
that from forested lands. 

The complaint alleged that F&R
violated numerous stormwater require-
ments at two sites by failing to ade-
quately prepare or revise site-specific
stormwater pollution prevention plans;
failing to implement best management

practices; and failing to post adequate
signage at the sites. The complaint also
alleged that at a third site F&R dis-
charged stormwater into the Río Canó-
vanas, the Río Grande de Loíza and
ultimately the Atlantic Ocean without a
permit.

F&R operates seven construction
sites throughout Puerto Rico. Under the
settlement, F&R will staff a company
stormwater compliance manager to over-
see the company’s stormwater compli-
ance program at these sites and any
future sites the company may operate.
Among other responsibilities, the com-
pany stormwater compliance manager
will implement F&R’s stormwater train-
ing program; submit quarterly compli-
ance summary reports to the EPA;
manage all activities necessary to meet
stormwater requirements at each of the
company’s construction sites; and ensure
a stormwater pollution prevention plan
has been completed prior to commence-
ment of construction activities at all
company sites. F&R will also staff a Site
Stormwater Compliance Manager at
each site to oversee stormwater compli-
ance, to stop work, or order work, if nec-
essary to ensure compliance, and to
update the site’s stormwater pollution
prevention plan. F&R will also provide
stormwater compliance training for
employees and contractors with opera-
tional responsibilities at a construction
site, including comprehensive training
for all managers, site-specific training in
Spanish for field employees and annual
refresher training for all managers.
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

“We’ve done a lot of soft strip-outs
in the past, but what’s going on in down-
town Detroit now is that there’s a lot of
buying and renovating of commercial
and residential real estate. Commercial
strip-outs are usually done by the gen-
eral contractors because they are taking
out old pieces and putting in new, so we
don’t get much of that business,” Adamo
concluded. 

A company making a big difference
in helping renew Detroit is Bedrock Real
Estate Services. The company’s sole
focus is to revitalize Detroit and other
promising urban centers. Created by
Quicken Loans’ founder and chairman,
Dan Gilbert, and veteran real estate
entrepreneur, Jim Ketai, Bedrock
acquires, develops, constructs, leases,

finances and manages commercial and
residential properties in the immediate
downtown Detroit area. 

In just 4 years Bedrock has invested
$1.8 billion in Detroit, owns more than
75 commercial properties including
landmark skyscrapers like One Detroit
Center, One Woodward and the First
National Building representing over 12.5
million sq.ft. of floor space. “We’ve
attracted 130 new businesses to Detroit
but have many more tenants who were
already here,” said Robin Schwartz,
Bedrock’s public relations director. “The
company’s success has resulted in the
creation of over 6,500 new jobs and
Bedrock’s buildings house hundreds of
businesses and approximately 20,000
team members.” 

The number of buildings acquired
by Bedrock that have been renovated, or
are slated for renovation is staggering.
They run the gamut from office towers,
to residential hi-rises and mid-rises, his-
toric and neoclassical structures, parking
garages, lofts and retail spaces. For
example, the old Detroit News building,
a 404,000 sq.ft. architectural gem built
in 1912 and designed by Albert Kahn
Associates is undergoing a meticulous
renovation. Other historic buildings,
some dating back to 1880, have been
preserved and updated. 

“Bedrock’s Madison Building at
1555 Broadway Street, a 1917 theater
building which now houses an entrepre-
neurial hub of high tech businesses, just
received “The Outstanding Building of
the Year” Award in an international com-
petition by the Building Owners and
Managers Association International, in
part because of the company’s sustain-
ability initiatives,” said Schwartz.

During renovation projects and
through the course of everyday business,
Bedrock recycles tons of cardboard,
paper, plastics, batteries, light bulbs and
glass. The full-service real estate firm
also uses solar lighting on some of its
buildings and more energy-efficient
induction lighting in all of its parking
decks. In addition, smart technology in
buildings which have been restored
helps the company optimize mechanical,
electrical and plumbing systems for
energy savings. 

It appears that Bedrock has become
a prime driver of the renaissance that is
helping downtown Detroit attract new
residents and business. As a result, the
city has drawn a variety of companies
from Fortune 500’s, like Ally Financial,
which will be consolidating its opera-
tions and bringing 1,500 employees to
downtown Detroit, to new restaurants,
bars and entertainment venues providing
even more attractions to downtown. 

Made in the USA. 

ClearSpan.com/ADAR1.866.643.1010

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

Spacious interiors without support posts. Easy to expand and relocate.
Cost-effective foundation solutions. Lower energy costs with natural lighting.

Design built for conveyor systems. Low in cost per square foot. 

7-YEAR FINANCING
ZERO DOWN, NO INTEREST & PAYMENTS

- FOR UP TO ONE FULL YEAR -
Some restrictions apply

   
     

 

   
     

 

   
     

 

   
     

 

   
     

 

   
     

 

   
     

 

   
     

 

NAPPASRAELC
OFNOITULOS
   

     

 

N FERPRUOYSI
RO CERRUOYLLA
   

     

 

DERREF
SDEENGNILCYC

   
     

 

   
     

 

Spacious interiors without suppor
fective foundation solutions. Lower energy costs with natural lighting.Cost-ef

   
     

 

t posts. Easy to expand and relocate.Spacious interiors without suppor
fective foundation solutions. Lower energy costs with natural lighting.

7-YEAR FINANCING
ZERO DOWN, NO INTEREST & P

- FOR UP TO ONE FULL YEAR -

   
     

 

t posts. Easy to expand and relocate.
fective foundation solutions. Lower energy costs with natural lighting.

7-YEAR FINANCING
YMENTSAAYNO INTEREST & PPA

- FOR UP TO ONE FULL YEAR -
Some restrictions apply

   
     

 

Unlike large industrial projects, residential demolition yields little metal for recycling. 
PHOTO COURTESY OF THE ADAMO GROUP

Rebuilding blight ■Continued from Page B1

Construction employment expanded
in 205 metro areas, declined in 101 and
was stagnant in 52 between May 2014
and May 2015, according to a new
analysis of federal employment data
released by the Associated General Con-
tractors of America. Association offi-
cials noted even though the majority of
metro areas are still adding construction
jobs, the number of gainers has
decreased to the lowest level since April
2013.

“Although contractors are continu-
ing to add workers in many parts of the
country, construction employment stag-

nated or shrank in nearly half of all
metro areas over the past year,” said Ken
Simonson, the association’s chief econo-
mist. “With Washington unable to figure
out how to finance infrastructure and a
number of large energy projects getting
put on hold, the sector’s recovery
appears to be slowing in certain parts of
the country.”

Seattle, Bellevue and Everett,
Washington added the largest number
of construction jobs in the past year
(11,300 jobs, 15 percent), followed by
Denver-Aurora-Lakewood, Colorado
(10,400 jobs, 12 percent); Warren-

Troy-Farmington Hills, Michigan
(8,100 jobs, 19 percent); and Los Ange-
les-Long Beach-Glendale, California
(7,500 jobs, 6 percent). The largest per-
centage gains occurred in Wenatchee,
Washington (30 percent, 600 jobs),
Bellingham, Washington (23 percent,
1,300 jobs), Atlantic City-Hammonton,
New Jersey (22 percent, 1,100 jobs),
Huntsville, Alabama (19 percent, 1,400
jobs) and Warren-Troy-Farmington
Hills, Michigan.

The largest job losses from May
2014 to May 2015 were in New
Orleans-Metairie, Louisiana (-3,200

jobs, -10 percent), followed by Gulf-
port-Biloxi-Pascagoula, Mississippi 
(-2,600 jobs, -25 percent), Orange-
Rockland-Westchester, New York 
(-1,800 jobs, -5 percent), Akron, Ohio
(-1,300 jobs, -10 percent) and El Paso,
Texas (-1,300 jobs, -9 percent). The
largest percentage decline for the past
year was in Gulfport-Biloxi-
Pascagoula, followed by Santa Fe, New
Mexico (-19 percent, -500 jobs),
Bloomington, Illinois (-14 percent, 
-400 jobs) and Madera, California (-14
percent, -200 jobs).

Metro areas see higher number of construction workers



DADE Capital Corp.

800-823-9688
www.DADECapital.com

92% of companies either finance or lease.Call or Click Today
www.DADECapital.com

How can we help you?How can we help you?

Tumbleback Feeder
Sorting Trommel
Conveyor - Fines ECS Feed
Conveyor - Large ECS Feed
Steinert 60" Dual Metal Separator
Steinert 60" Fines ECS
Steinert 60" MOR Scrap Drum Feeder
Steinert 60" Standard Eddy Current Separator
Dual Deck Platform with Stairs

Enclosure for Dual Deck Platform with 
Windows & Doors

Vibrating Pan Feeder - Finder 1800 Feed

WENDT/TITECH Finder 1800 Separator - 
Standard

Conveyor - Finder Waste Collection

Conveyor - Finder Waste Stacking

Conveyor - Finder Metal Collection

Conveyor - Finder Metal Stacking

125HP Air Compressor Package

Motor Control With PLC Based Touch Screen 
Operator Control

CALL FOR PRICINGR RRPPAA OOCALL FOR PRICINGCALL FOR PRICING

2012 WITH VERY FEW HOURS
ALMOST NEW! 



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /All
  /Binding /Left
  /CalGrayProfile (Gray Gamma 2.2)
  /CalRGBProfile (Adobe RGB \0501998\051)
  /CalCMYKProfile (U.S. Web Uncoated v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Warning
  /CompatibilityLevel 1.5
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.1000
  /ColorConversionStrategy /sRGB
  /DoThumbnails true
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo false
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo false
  /PreserveFlatness false
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Remove
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages false
  /ColorImageMinResolution 100
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 190
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.57368
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 1.30
    /HSamples [2 1 1 2] /VSamples [2 1 1 2]
  >>
  /ColorImageDict <<
    /QFactor 1.30
    /HSamples [2 1 1 2] /VSamples [2 1 1 2]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 10
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 10
  >>
  /AntiAliasGrayImages false
  /CropGrayImages false
  /GrayImageMinResolution 150
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 190
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 1.30
    /HSamples [2 1 1 2] /VSamples [2 1 1 2]
  >>
  /GrayImageDict <<
    /QFactor 1.30
    /HSamples [2 1 1 2] /VSamples [2 1 1 2]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 10
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 10
  >>
  /AntiAliasMonoImages false
  /CropMonoImages false
  /MonoImageMinResolution 300
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 300
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects true
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /CreateJDFFile false
  /Description <<

  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /BleedOffset [
        0
        0
        0
        0
      ]
      /ConvertColors /ConvertToRGB
      /DestinationProfileName (sRGB IEC61966-2.1)
      /DestinationProfileSelector /UseName
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure false
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles true
      /MarksOffset 6
      /MarksWeight 0.250000
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /NA
      /PageMarksFile /RomanDefault
      /PreserveEditing false
      /UntaggedCMYKHandling /UseDocumentProfile
      /UntaggedRGBHandling /UseDocumentProfile
      /UseDocumentBleed false
    >>
    <<
      /AllowImageBreaks true
      /AllowTableBreaks true
      /ExpandPage false
      /HonorBaseURL true
      /HonorRolloverEffect false
      /IgnoreHTMLPageBreaks false
      /IncludeHeaderFooter false
      /MarginOffset [
        0
        0
        0
        0
      ]
      /MetadataAuthor ()
      /MetadataKeywords ()
      /MetadataSubject ()
      /MetadataTitle ()
      /MetricPageSize [
        0
        0
      ]
      /MetricUnit /inch
      /MobileCompatible 0
      /Namespace [
        (Adobe)
        (GoLive)
        (8.0)
      ]
      /OpenZoomToHTMLFontSize false
      /PageOrientation /Portrait
      /RemoveBackground false
      /ShrinkContent true
      /TreatColorsAs /MainMonitorColors
      /UseEmbeddedProfiles false
      /UseHTMLTitleAsMetadata true
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [600 600]
  /PageSize [612.000 792.000]
>> setpagedevice


