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by MARK HENRICKS
mhenricks@americanrecycler.com

Exports produce scrap tire shortage
Salvage auction access
prompts legislative
actions in several states

A shortage of scrap tires that drasti-
cally reduced tipping fees collected by
recyclers in some regions of the country
has eased as China tightened its import
restrictions, but observers say it could
resume at any time and impose signifi-
cant hardships for many recyclers in
hard-hit areas. 

Scrap automobile and truck tires are
recycled for a variety of end uses, from
being burned for fuel to power cement
kilns and electric generation plans to
being ground up for use in roadway
paving and running tracks. The supply of
scrap tires is normally stable, with the
U.S. vehicle fleet generating approxi-
mately 300 million tires per year due to
replacement and retirement. 

But around the beginning of 2011,
that changed. Exports of baled scrap tires
to Vietnam surged powerfully and stayed
well ahead of normal levels for about 18
months. During this period Vietnam was
importing tires at a rate of about 20 mil-
lion annually, according to Michael Blu-
menthal, vice president of the Rubber
Manufacturers Association, a Washing-
ton, D.C., industry group representing
tire makers. 

The baled tires sent to Vietnam were
ultimately headed to China, Blumenthal
said. There, they were primarily burned
for energy generation. China officially
bans importation of scrap tires, but
because the tires were in demand for the
country’s industries, it looked the other
way at tires entering from Vietnam, he
stated. 

The tires shipped to Vietnam repre-
sented about eight percent of the scrap
tires processed annually in the U.S., Blu-
menthal said. However, the effect of the
diversion of tires was concentrated in
three areas, including ports in California,
Florida and New York/New Jersey. In
these areas, recyclers faced significant
shortages of tires.

The result of the shortages was that
recyclers reduced the tipping fees they
normally charged tire retailers, body
shops and other sources of scrap tires. In
some cases, tipping fees, which represent
a major source of income for recyclers,
were depressed more than 50 percent,
Blumenthal said.

Americans are throwing
away 40 percent of food in the
U.S., the equivalent of $165 bil-
lion in uneaten food each year,
according to a new analysis by
the Natural Resources Defense
Council (NRDC). 

“As a country, we’re essen-
tially tossing every other piece of
food that crosses our path – that’s
money and precious resources
down the drain,” said Dana Gun-
ders, NRDC project scientist with
the food and agriculture program. “With the price of food continu-
ing to grow, and drought jeopardizing farmers nationwide, now is
the time to embrace all the tremendous untapped opportunities to
get more out of our food system. We can do better.”

NRDC’s issue brief – Wasted: How America is Losing Up to
40 Percent of Its Food from Farm to Fork to Landfill – analyzes the
latest case studies and government data on the causes and extent of
food losses at every level of the U.S. food supply chain. It also pro-
vides recommendations for reducing this waste. Key findings
include:

•Americans trash 40 percent of our food supply every year,
valued at about $165 billion;

•The average American fam-
ily of 4 ends up throwing away an
equivalent of up to $2,275 annu-
ally in food;

•Food waste is the single
largest component of solid waste
in U.S. landfills;

•There has been a 50 percent
jump in U.S. food waste since the
1970s.

The causes of losses in our
food system are complex, but
there are notable problem areas.

At the retail level, grocery stores and other sellers are losing as
much as $15 billion annually in unsold fruits and vegetables
alone, with about half of the nationwide supply going uneaten.
In fact, fresh produce is lost more than any other food product –
including seafood, meat, grains and dairy – at nearly every
stage in the supply chain. Some of this is avoidable. For
instance, retailers can stop the practice of unnecessary abun-
dance in their produce displays, which inherently leads to food
spoilage.

But consumers are also a major contributor to the problem,
with the majority of food losses occurring in restaurants and

Americans trash 40 percent of food supply

Tire recyclers should realize that the shortage is likely to return once international tensions ease. 

See SCRAP TIRE SHORTAGE, Page 4

See FOOD WASTE, Page 4
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New  PC 1627 ACV shear: productivity above 100 t/h 

Scrap Processing Equipment 
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Eastern USA    877-727-3675
Paul@sasforks.com

Western USA    877-727-3675
Adam@sasforks.com

    www.sasforks.com FORKSSAS
e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

Is recurring fork failure
becoming an issue?

         Cracks and wear are the first signs of  fork failure but 
lack of  preventative maintenance and daily inspection 
normally leads to catastrophic failure at the most inoppor-
tune times.

This increases downtime 
and causes added 
operating expenses.  
Work takes longer and 
is more difficult to do 
with bent or worn forks.
     www.sasforks.com

        SAS Forks are manufactured to allow the user to main-
tain them for extended life. Simply inspect and replace 
skid plates on the carriage to prevent wear. Forged steel 
blades are completely replaceable. Proper maintenance 
means forks that last decades. For more information con-
tact an SAS representative today or log on to

Get your FREE inspection forms at www.sasforks.com/inspect
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Knives and Tips

   Buy Direct from Asko!

 

877-937-2756   
412-461-4110

Asko Has Your 
Shears or Balers!
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Call us today! 
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Metso’s pre-shredders help clean
up waste in Japan’s tsunami region

In April 2012, Metso supplied four
M&J Eta PreShred 6000 machines to
Kouki Corporation in Japan for the Ishi-
nomaki incineration plant.

The entire plant is located on a pier in
Ishinomaki and was established to clean
up the area after the tsunami devastated the
region on March 11, 2011. Waves surging
up to a height of 30 meters and the high
water level persisting for about 48 hours
left approximately 25 million tons of
waste along the 500 km coastline. The
coastline has been divided into sections,
with Ishinomaki as being the biggest one,
and the Ishinomaki government now faces
the difficult task to eliminate 7 million
tons of waste. This particular waste con-
tains all sorts of debris from the sea, mixed
up with structural components of houses
and a lot of mud.

The gigantic mass of waste of 7 mil-
lion tons will be processed by 4 M&J Eta
PreShred 6000 machines, employing
around 300 persons per shift. Due to the
huge amount of mud, the waste density at
Ishinomaki is significantly higher than
usual. In addition to the Eta PreShred 6000
units, the plant setup includes 6 feeding
systems to supply the machines and 1
excavator to even out the waste, conveyed
by the feeder belt and sorting lines, on the
cutting table in the hopper. Forty workers
are needed for the picking line only.

Metso Japan’s customer support man-
ager will provide permanent support for
the Ishinomaki plant for the next couple of
years, while also being responsible for the
other M&J 4000M units installed in the
same area in Japan.

Keep America Beautiful, the nation’s
largest volunteer-based community action
and education organization, is again team-
ing up with Nestle Waters North America
to launch the second annual Recycle Bowl
youth recycling competition. 

In its inaugural year, more than 1,200
elementary, middle- and high-schools
around the country, representing more than
500,000 students, participated in a fun,
interactive way to learn about waste reduc-
tion and environmental responsibility
through in-school recycling. Of participat-
ing schools, 67 percent saw a “significant”
or “some” increase in the amount of mate-
rials their school recycled during the com-
petition timeframe.

Registration for this incentive-based
recycling competition is open to all U.S.
schools at the Recycle-Bowl website at
http://recycle-bowl.org. The competition
runs from October 15 through November
9, 2012, culminating around America
Recycles Day. Participating schools will
track and report how much recyclable
material they collect for a chance to win
prizes. At the close of the 4-week competi-
tion, the school in each state that collects
the most recyclable material per capita
will win $1,000. A national champion will
then be chosen from among the statewide
winners to receive an additional grand
prize valued at $2,500.

Educational recycling activities will
also be provided online and through a reg-
istration toolkit. Recycle-Bowl is spon-
sored by Nestle Waters North America.

Second annual
Recycle-Bowl
Competition
set to begin
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WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

Equipment MANUALS Available - CALL

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

New Low Price for Lower-pressure ALLIGATOR
SHEARS – Ideal for radiator cleaning, etc.

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

Our 22nd Year - Thanks to You!

We need logger balers for resale! Call with details.

NONFERROUS BALERS
closed door, large bore cylinders, reconditioned,

under $65k!

MAC PORTABLE: Late 80s, runs, 
AS-IS for under $50K.

NEW

$5,250 plus freight

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blower CP200, reconditioned!
 AL-CAN DENSIFIER: CP1000, Comp. Reconditioned.

Balers (2) MAC 1850 VG Cond. Video Avail.

Colmar 3200 Portable Logger Baler, CALL!
Large selection of GOOD, used DOWNSTROKE balers.  

MAGNETS & GRAPPLES

 2-RAM BALER
Marathon 200 h.p.

w/door. Running under $100K

DRUM CRUSHER
10 h.p., Reconditioned

Immaculate condition. $5,500

household kitchens. A significant reason
for this is large portions, as well as
uneaten leftovers. Today, portion sizes
are two to eight times larger than the
government’s standard serving sizes.

Wasted food also translates into
wasted natural resources, because of the
energy, water and farmland necessary to
grow, transport and store food. About
half of all land in the U.S. goes to agri-
culture; some 25 percent of all the fresh-
water consumed in this country, along
with 4 percent of the oil, goes into pro-
ducing food that is never eaten. More-
over, uneaten food accounts for 23
percent of all methane emissions in the
U.S.

Europe is leading the way in reduc-
ing food waste. In January 2012, the
European Parliament adopted a resolu-
tion to reduce food waste 50 percent by
2020, and designated 2014 as the “Euro-
pean year against food waste.” In the
U.K., an extensive 5-year public aware-
ness campaign called “Love Food Hate
Waste” has contributed to an 18 percent
reduction in avoidable food waste. And
53 of the leading U.K. food retailers and
brands have adopted waste reduction
resolutions.

Food waste
■Continued from Page 1

Scrap tire shortage
■Continued from Page 1

Recyclers pointed the finger of
blame for the situation at what they
described as unlicensed operators. Blu-
menthal said most of the organizations
doing the collecting, baling, storage and
shipments of the scrap tires exported to
Vietnam weren’t properly licensed to
do so. Licensed recyclers have been
calling on state regulators to enforce
permitting and licensing requirements
in an effort to control the traffic, he
said.

The effects of the tire export surge
on products made from scrap tires have
been modest, according to Blumenthal.
Low-value uses, such as cement kilns
that burned tires for energy, have seen
the biggest reduction in scrap tire avail-
ability. Higher-value uses, such as
crumb rubber, however, have been able
to maintain their supplies, he said. 

Recyclers have likely not seen the
last of the export-induced tire shortage.
That’s because the end of the export
surge in July 2012 was largely caused
by international tensions between
China and other Southeast Asian coun-
tries including Vietnam that have
prompted China to ratchet up enforce-
ment of its tire import ban. In fact, said
Blumenthal, “They have banned tires
from Vietnam. About two months ago,
the import of tires from Vietnam came
to a sudden end. It went from about 20
million tires per year down to about
zero.”

The source of the tension is con-
flicting claims over islands in the oil-
rich South China Sea, with China
declaring it owns islands that other
countries consider theirs. While the ten-
sion is high now, it may well abate as
the disputes are resolved, at which
point Blumenthal thinks it is likely
China will again permit imports of
scrap tires from Vietnam. If and when
that happens, he said, U.S. scrap tire
exports to Vietnam are likely to mush-
room once again.

The effects on recyclers if that hap-
pens again may be somewhat dimin-
ished if they succeed in getting states to
more tightly regulate collectors, balers
and shippers of export scrap tires. Blu-
menthal said recyclers and associations

in the most-affected areas of California,
Florida, New York and New Jersey are
working with regulators to make them
aware of the issue and educating them
about identifying unlicensed operators. 

Recyclers are also working proac-
tively to improve their sources of sup-
ply so that, even if Vietnamese exports
pick up again, they won’t have to dras-
tically discount tipping fees in order to
obtain sufficient tires to operate eco-
nomically. This effort is complicated by
the fact that most of the scrap sources
involved in the exports were smaller
operators, according to Blumenthal. 

It’s naturally harder to negotiate
long-term contracts with a lot of small
shops than with a few national chains of
tire stores and auto repair centers. How-
ever, he said that, since many of the
companies doing the collecting of scrap
tires for export have ceased operations
since the Vietnam market dried up,
scrap tire sources that formerly dealt
with them are looking for more reliable
places to dispose of their scrap tires. 

Otherwise, since July or so, it’s
generally back to business as usual for
scrap tire recyclers across the United
States including those previously
affected by the export-induced short-
age. However, Blumenthal warned, tire
recyclers should realize that the short-
age is likely to return once international
tensions ease and China begins accept-
ing tire imports from Vietnam again.
That’s why now is no time to ease up
on pressure to improve regulation. 

“The export market is a legitimate
market with no restrictions on it,” Blu-
menthal said. “The problem is that the
companies that invested in the scrap tire
business and have permits and have
developed markets are suffering
because of this market anomaly.”

His solution, rather than trying to
keep Vietnam or China from buying
U.S. scrap export, is to keep unlicensed
operators from selling it to them. “We
can’t say you can’t export tires,” he
said. “What we can say is, if you’re
going to be in the game you have to
play by the rules, be permitted and have
the licenses. That’s where we’re focus-
ing our efforts.”
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Lynn & Don Roemer
Owners,
Cascade Metal Recycling
Grant’s Pass, Oregon

“We’re buying our 8th piece of
Al-jon equipment to help us keep
up with growth.”

K E E P I N G I T S I M P L E . B U I L D I N G I T S T R O N G.

Al-jon Manufacturing LLC | 15075 Al-jon Ave. | Ottumwa, Iowa 52501 | U.S.A.

(+1) 641-682-4506 | 800-255-6620 | www.aljon.com

“After working with one 580CL for a year, we learned that having customers
set up for a baler increased our production substantially,” reports Don.

“Customer demand led to our purchase of a second 580. Even with the
efficiency of one machine, we couldn’t keep up with requests from new
customers. When they discovered how efficient we were, they kept giving us
more business. That’s why we’re buying a third 580,” says Don.

“We tried another brand once,” explains Lynn. “It cost a fortune for parts.
Their service department was horrible and no one was helpful or cared about
anything. Needless to say, we gathered our wits, embraced our Al-jon tradition
and never looked back.”

Over the past 16 years, Cascade has purchased eight Al-jon machines, which
helped grow the business. “We never thought we would achieve what we
have,” states Lynn. “They have always gone over and above to make sure we

had what we needed. If we have achieved some measure of success it was,
in part, because of our relationship with the folks at Al-jon.”

Member container shipping lines
in the Westbound Transpacific Stabi-
lization Agreement (WTSA) will add a
new component to their bunker fuel
charges, to offset the added cost of
burning more costly low-sulfur fuel
while sailing within 200 miles of North
American coastal waters.

The low-sulfur component (LSC)
will be incorporated into WTSA’s
guideline bunker charge, effective with
the calendar quarter beginning October
1, 2012, in the amount of $11 per 40’
container (FEU) from the West Coast,
and $38 per FEU from the East and
Gulf Coast. It will be based on the
same 13 week reporting period as the
standard bunker charge and will be
adjusted on the same effective dates. 

The LSC is based on:
•Average weekly price differentials

between standard bunker and low-sul-
fur fuel as reported by Platt’s; 

•A weighted average of WTSA
carriers’ relative daily consumption of
the different fuels; and 

•Average per-sailing days within
the 200 mile ECA limit. 

The component is applied by back-
ing out from the current bunker charge
the number of sailing days within the
ECA per voyage, at the fuel consump-
tion rates and prices for standard
bunker fuel, and then adding back in
the number of days in the zone and
costs based on average low-sulfur con-
sumption and prices. All other calcula-
tion variables used in the existing
bunker charge formula remain the
same.

The United Nations’ International
Maritime Organization (IMO) estab-
lished its new North American Emis-
sions Control Area (ECA) effective
August 1, 2012, under the MARPOL
Annex VI protocol, to which the U.S.
and Canada are signatories. The result
has been higher costs during the sailing
days WTSA line vessels operate inside
the expanded zone – a weighted aver-
age 4.3 days from the U.S. West Coast,
and 4.75 days from the U.S. East and
Gulf Coasts.

According to price data reporting
service Platt’s, price differentials
between standard bunker and premium
low-sulfur fuel at the four key loading
locations used to calculate the WTSA
component – Los Angeles/Oakland,
Seattle, Charleston and New York –
ranged from $87 to $260 per metric ton
as of mid-August. 

Price differentials tracked by
WTSA have risen in recent months,
particularly on the West Coast as the
ECA has been implemented in August.
An internal price sensitivity study
reveals that for every $20 per metric
ton change in low-sulfur fuel prices,
component levels rise or fall $5 to the
West Coast, and $7 to the East and Gulf
Coasts.

WTSA Lines add
low-sulfur
component to
bunker charge



Finished Product in One Pass

Great New Opportunity
Environmentally sound | Fast-growing market | Profitable revenue stream

You Just Can’t Beat a Morbark
for Durability and Versatility. 

          
         

       
        

          
        

       
        
          

See it in action at www.morbark.com

100 Tons per Hour!
Recycle Asphalt Shingles 
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California companies
recognized for product
stewardship achievements

Four California businesses were
honored by the California Product Stew-
ardship Council during the organiza-
tion’s Arrow Awards ceremony in
Oakland, California at the California
Resource Recovery Association’s 36th
annual conference. Shaw Industries, No
Toil Industries, Call2Recycle and Arm-
strong Ceiling Systems received state
wide recognition respectively for overall
excellence in product stewardship, green
design, coalition building and product
take-back. 

Shaw Industries, located in Santa Fe
Springs, California was honored for their
overall excellence in product stewardship
with a Golden Arrow Award. Shaw’s pre-
mier carpet brand, Tuftex, is manufactured
exclusively in California which is a cradle-
to-cradle product which can be reclaimed,
disassembled and remanufactured into
itself. Shaw’s Tuftex facilities in California
are at “Zero Waste to Landfill” status.
Shaw also has a sustainable energy strat-
egy focused on maximizing efficient use
of critical resources, as well as reducing
their overall environmental footprint by
decreasing energy, waste and water con-
sumption.

Yuba City, California-based No-Toil
was awarded the Green Arrow Award for
System Design and Innovation for man-
ufacturing the world’s first and only
biodegradable and non-toxic foam air
filter for the motorsports industry. The
No-Toil Bio Air Filter Oil reduces petro-
leum oil use, hazardous waste, landfill
waste, and emissions while still increas-
ing vehicle performance. One can main-
tain a motorcycle air filter without
hazardous solvents and waste in a one-
step cleaning process, versus the old
three-step cleaning process. This makes
it easier to do the right thing.  

Located in Ladera Ranch, Califor-
nia, Call2Recycle was given the Bow
and Arrow Award for Coalition Building
for their partnership with local govern-
ments and retailers to create battery
recycling opportunities that are conven-
ient to the public. Call2Recycle has
become the first battery recycling pro-
gram to obtain Responsible Recycling
certification and e-Stewards recognition
by the Basel Action Network. These
third-party certifications demonstrate
Call2Recycle’s commitment to responsi-
ble recycling and ensure participants that
their batteries and cellphones are recy-
cled in accordance with the highest stan-
dards. Call2Recycle is affiliated with
other stewardship organizations such as
Product Stewardship Institute, Global
Product Stewardship Council and Elec-
tronic Product Environmental Assess-
ment Tool.

Armstrong World Industries with a
plant in South Gate California, received
the Infinity Arrow Award for Service and
Take-Back. Their Ceiling Tile Recycling
Program is the longest running program
of its kind for mineral fiber and fiber-
glass ceiling tiles. The process is a
closed loop in which ceiling tiles that
have been removed from renovation and
demolition projects are sent to the near-
est Armstrong ceilings plant, where they
are used in the manufacture of new ceil-
ing tiles. Armstrong designates new tiles
made with high levels of recycled ceil-
ings as Ceiling-2-Ceiling tiles. Since the
program began in 1999, Armstrong has
recycled over 123 million sq.ft. of old
ceiling tiles. This represents more than
16,000 roll-off containers of discarded
construction materials that would have
otherwise been taken to landfills. 

College football fans compete
to reduce game day trash

College football fans across the
country will compete to see which
school can become the powerhouse in
waste reduction and recycling during
the annual Game Day Challenge. Reg-
istration for this national competition is
open at http://gamedaychallenge.org.
The national champion will be
announced in December.

The 2012 Game Day Challenge
will be administered by the College &
University Recycling Coalition
(CURC), Keep America Beautiful
(KAB) and the RecycleMania, Inc.,
with support from the U.S. Environ-
mental Protection Agency (EPA).

The competition will be as intense
off the field as it will be on the field
during the collegiate football season.
The rules are simple. Any college or
university in the United States with a
football program can enter. Schools
choose a home football game, sign up
with Game Day Challenge and then
promote waste reduction and recycling

at the football game. At the end of the
game all waste and recycling is col-
lected and measured. Waste and recy-
cling numbers, plus game attendance,
are then reported to Game Day Chal-
lenge and used to rank schools in sev-
eral categories including: 

•Least amount of waste generated
per attendee.

•Greatest greenhouse gas reduc-
tions (from diverting waste).

•Highest per capita recycling.
•Highest per capita organics recov-

ery (food donation and composting).
•Highest combined recycling and

composting rate.
Reducing waste generated at colle-

giate sporting events can save energy
and reduce greenhouse gas emissions.
Last year, 75 participating schools kept
nearly 500,000 pounds of game-day
waste out of the landfill, which pre-
vented nearly 810 metric tons of carbon
dioxide from being released.
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Strategic Materials, Inc. of Houston,
Texas faces a fine for allowing polluted
stormwater from its glass recycling facility
in Franklin, Massachusetts to flow into
nearby waters, in violation of the Clean
Water Act. The company faces a maxi-
mum penalty of up to $177,500 for the
alleged violations.

According to allegations in the com-
plaint, Strategic Materials initially failed to
obtain permit coverage for its stormwater
discharges and failed to prepare a storm
water pollution prevention plan. Once
Strategic Materials obtained permit cover-
age, it discharged stormwater from the
facility in violation of various terms and
conditions of EPA’s “Multi-Sector General
Permit for Stormwater Discharges Associ-
ated with Industrial Activity.” The com-
pany failed to implement control measures
necessary to minimize pollutant discharges
from stormwater and failed to conduct
inspections of the facility and visual
assessments of the discharge outfall.

The Clean Water Act requires indus-
trial facilities, such as recycling facilities,
to have controls in place to minimize pol-
lutants from being discharged with
stormwater into nearby waterways. Each
site must have a stormwater pollution pre-
vention plan that sets guidelines and best
management practices that the company
will follow to prevent runoff from being
contaminated by pollutants.

Without on-site controls, runoff
from recycling facilities can flow
directly to the nearest waterway and can
cause water quality impairments. As
stormwater flows over these sites, it can
pick up pollutants, including sediment
and other debris which can inhibit the
receiving streams use.

Glass recycler
faces fine for
clean water
violations 

Advanced Disposal Services, Inc.,
combined Interstate Waste Services into
its operations. Advanced Disposal Serv-
ices has officially assumed managerial
and financial control of Interstate Waste
Services effective in September.

Interstate Waste and Advanced Dis-
posal, both portfolio companies of High-
star Capital, owned through Star Atlantic
Waste Holdings II, LP, have historically
operated independent of each other. In
September, the companies were consoli-
dated and began working together under
the Advanced Disposal name.

The new consolidated Advanced
Disposal, post Veolia closing, will oper-
ate in 20 states and the Bahamas, service
more than 1.8 million residential cus-
tomers and more than 200,000 commer-
cial and industrial customers, and
generate an estimated $1.4 billion in
annual revenues. 

Interstate Waste
operating under
the Advanced
Disposal name
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PAPER
July AF&PA paper reports

The American Forest & Paper Asso-
ciation (AF&PA) released its July 2012
U. S. paper reports. 

Containerboard
Containerboard production rose 2.3

percent over June 2012 but fell 2.2 per-
cent compared to same month last year.
The month-over-month average daily
production decreased 1 percent. The
containerboard operating rate for July
2012 lost one point over June 2012 from
96.3 percent to 95.3 percent.

Paperboard
Total boxboard production

decreased by 4.1 percent compared to
July 2011 and decreased 0.4 percent
from last month. Unbleached Kraft Fold-
ing production decreased over the same
month last year but increased compared
to last month. Total Solid Bleached
Boxboard & Liner production decreased
compared to July 2011 and last month.
The production of Recycled Folding
decreased compared to July 2011 but
increased when compared to last month.

Recovered Fiber
According to the report, total U.S.

industry consumption of recovered paper
in July was 2.43 million tons, less than 1
percent lower than June 2012. Year-to-date
consumption in 2012 is 4 percent lower
than during the same period last year. 

U.S. exports of recovered paper, as
reported by the U.S. Census Bureau,

dropped 3 percent in June compared to
May, led by a steep decrease in Pulp
Substitutes exports to China. Year-to-
date exports of recovered paper in 2012
are 5.5 percent lower than during the
same period in 2011.

Printing-writing paper
According to the report, total print-

ing-writing paper shipments decreased 3
percent last month compared to July
2011. Shipments of coated mechanical
papers posted the only year-over-year
increase among the four major grades.
U.S. purchases (demand) of printing-
writing papers also decreased by 4 per-
cent in July. Additional key findings
include:

•Shipments of coated mechanical
papers increased compared to July 2011
– the third such year-over-year increase
in 2012.

•Shipments of coated free sheet
papers reached a new high for the year
but still decreased slightly year-over-
year.

•Shipments of uncoated free sheet
papers were down year-over-year, the
fifth consecutive year-over-year
decrease.

•Uncoated mechanical paper ship-
ments continue the downward trend with
sixteen consecutive month year-over-
year decreases.

In the first year of marriage, the man speaks and the woman listens. In the second
year, the woman speaks and the man listens. In the third year, they both speak and
the neighbors listen.
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800-999-8100 or 480-789-3893
supershears.com / NEW fax# 480-304-4870

Building the best products on the market for over 20 years.

Don’t buy a Copycat!

110-Volt 
Supershear

De-Canning
Shear

12-Volt 
Supershear Gas

Supershear

r

D

Buy the ORIGINAL Supershear
Catalytic Removal Tool!

Bid on a new Supershear
at the ARA show–

All proceeds benefit the
ARA Education Foundation!

SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

RUBBER ELECTRONICS
Survey reveals recycled tire
rubber often in asphalt

The results of a survey by the Rubber-
ized Asphalt Foundation (RAF), a research
foundation dedicated to the science and
practical use of recycled tire rubber in
asphalt pavements, revealed that 70 per-
cent of transportation agencies have previ-
ously used or currently use recycled tire
rubber in asphalt. About half of the
respondents indicate that they have a spec-
ification for using recycled tire rubber.

The survey was conducted for RAF
by the Highway Sustainability Research
Center at the University of Massachusetts
Dartmouth and was distributed to 152
transportation professionals, including
members of each state transportation
agency, the Federal Highway Administra-
tion and other government agencies.

Agencies have utilized recycled tire
rubber routinely for crack sealing (30 per-
cent), chip seals (26 percent), dense-graded
hot mix asphalts (15 percent), joint sealants
(15 percent), stress absorbing membrane
interlayers (11 percent) and open-graded
friction courses (11 percent). Other respon-
dents reported the same uses for rubberized
asphalt on an experimental basis.

Another aspect of the survey noted
the predominate technology currently
being used for incorporation of the rubber
is terminal blending. It is being chosen 59
percent of the time.

Lehigh raises $16M for expansion
Lehigh Technologies Inc. has com-

pleted $16 million in financing, securing
investments from top global venture cap-
ital firms, led by Leaf Clean Energy and
including Kleiner Perkins Caufield
Byers, Index Ventures and NGP Energy
Technology Partners. The funding will
go toward expanding the company’s
geographic reach and research and
development initiatives – bolstering its
ability to meet growing commercial
demand for its micronized rubber pow-
der (MRP) technology. 

Lehigh Technologies’ MRP technol-
ogy transforms end-of-life tire and post-
industrial rubber into new materials that

are incorporated into high-performance
tires, consumer and industrial plastics
goods, asphalt and coatings and con-
struction materials. Lehigh’s MRPs are a
lower cost, sustainable replacement for
higher priced synthetic polymers and
associated rubber compounds. The new
MRP material helps Lehigh customers
lower product costs and increase their
sustainability profile while maintaining
or improving product performance.
Lehigh’s customer base includes the
largest tire companies in the world –
over 140 million tires have been manu-
factured using Lehigh’s MRP.

For a direct link to the full report,
view this article on

www.AmericanRecycler.com.

U.S. Coast Guard Academy
awarded for green electronics

A federal facility in New London,
Connecticut was among 25 federal facil-
ities nationally recognized for helping
the federal government be greener in its
buying, using and disposing of elec-
tronic equipment.

The U.S. Coast Guard Academy in
New London was one of 33 winners
from 10 federal agencies nationwide to
receive the 2012 Federal Electronics
Challenge award, sponsored by the
Environmental Protection Agency (EPA)
and the Office of the Federal Environ-
mental Executive.

In addition, Chris Beling, a project
manager at EPA’s New England office,
was among 10 individual federal
employees to be recognized as a cham-
pion in the Federal Electronics
Challenge.

The activities of all the winners
resulted in $7.8 million in savings last
year and greenhouse gas emissions
reductions equivalent to taking 6,000
passenger cars off the road for a year.
The federal government purchases bil-
lions of dollars worth of information
technology equipment and services
annually.

This year’s award winners include:
10 Platinum Awards, five Gold Awards,

ten Silver Awards and eight Bronze
Awards. These winners completed a
variety of electronics stewardship activi-
ties in fiscal year 2011, including pur-
chasing more than 105,000 green
electronics registered with EPEAT – the
Electronic Product Environmental
Assessment Tool, software that com-
pares the environmental attributes of
computer desktops, laptops and moni-
tors; enabling power saving sleep fea-
tures on more than 97 percent of their
computers and monitors; and recycling
more than 361,000 lbs. of electronics.

The U.S. Coast Guard Academy
was given a bronze medal for its success
in reducing the environmental impacts
of electronics.

Beling, a project manager in the
EPA’s Office of Assistance and Pollution
Prevention, was given a Champion
Award for her dedication and support to
this electronics challenge.

The Federal Electronics Challenge
is a partnership program that encourages
federal facilities and agencies to buy
greener electronics; reduce the impacts
of electronics during use and to manage
the disposal of used electronics in an
environmentally safe way.

At the beginning of my medical shift, I placed a stethoscope on an elderly and
slightly deaf female patient’s anterior chest wall. 

“Big breaths,” I instructed. 
“Yes, they used to be,” the patient remorsefully stated.
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866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

METALS

Schnitzer to cut 300 jobs
Schnitzer Steel Industries, Inc.

reported that in early June, export sales
prices for ferrous metals, net of freight,
dropped approximately $70 to $80 per ton
from May levels, largely driven by slower
global growth rates, economic uncertainty
and the stronger U.S. dollar. Export sales
prices remained relatively flat for the
remainder of June and July before increas-
ing slightly in August for September ship-
ments. During the quarter, the supply of
scrap continued to be constrained by low
U.S. gross domestic product growth, and
was further impacted in the fourth quarter
by a lower price environment and unusu-
ally hot weather. As a result of these con-
ditions, average inventory costs were not
able to decline as quickly as cash purchase
costs for raw materials. Average inventory
costs are expected to adversely impact
consolidated operating income by approxi-
mately $25 million compared to the third
quarter, with approximately two-thirds of
this impact affecting their metals recycling
business.

In Schnitzers’ metals recycling busi-
ness, ferrous average net selling prices are
expected to decline 10 to 15 percent from
the third quarter of fiscal 2012. Ferrous
sales volumes are also expected to decline
10 to15 percent due to reduced flows of
raw materials. Nonferrous average selling
prices and volumes are expected to decline
approximately 5 to  10 percent from the
third quarter. Operating income per ferrous
ton is expected to be $8 to $9, approxi-
mately 35 percent lower than the third
quarter of fiscal 2012, primarily due to the
adverse effect of average inventory
accounting and the impact of lower vol-
umes on unit costs partly offset by
improved cash metal spreads generated in
the early part of the quarter. For fiscal year
2012, Schnitzers’ metals recycling busi-
ness is expected to achieve operating
income per ferrous ton of approximately
$12 on aggregate sales volumes of approx-
imately 5 million ferrous tons and 600 mil-
lion nonferrous lbs.

In the auto parts business, the sharp
drop in commodity prices is expected to
result in a decline of 15 to 20 percent in
revenues from the third quarter of fiscal
2012. Operating margins in the fourth
quarter are expected to approximate break-
even, with over half of the decline from
the third quarter due to the significant neg-

ative impact from average inventory
accounting. The remainder of the decline
is expected to result from the effects of
falling commodity prices on scrap and
core revenues and seasonally lower parts
sales. For fiscal year 2012, their auto parts
business is expected to generate an operat-
ing margin of approximately 10 percent on
an aggregate 340 thousand cars purchased.

Schnitzer also announced initiatives
which they expect will extract greater syn-
ergies from the significant acquisitions and
technology investments made in fiscal
2011 and realign the organization to sup-
port future growth. The completion of
these initiatives is expected to yield higher
earnings by further integrating their metals
recycling and auto parts businesses,
streamlining corporate functions, and
reducing organizational layers. These ini-
tiatives are expected to lower annual oper-
ating costs by $25 million and be
substantially complete by the end of the
first quarter of fiscal 2013. Total restruc-
turing charges are expected to be approxi-
mately $12 million, with $5 million of that
amount expected to be incurred in the
fourth quarter of fiscal 2012. Of the
remainder, approximately half is expected
to be incurred in the first quarter of fiscal
2013, with the balance by the end of the
fiscal 2013. The restructuring charges
primarily represent costs connected with
the elimination of approximately 300
positions. 

In light of the expected segment oper-
ating performance, including the adverse
impact of average inventory accounting,
slight improvements expected in corporate
costs and modest tax benefits as compared
to the third quarter, their reported earnings
are expected to approximate break-even
for the quarter before restructuring charges
of approximately $0.12 per diluted share.
Actual financial performance may be
materially different based on, among other
factors, market conditions and the timing
of shipments.

During the quarter, operating cash
flow was used to fund capital expendi-
tures, to repurchase approximately
500,000 additional shares of their Class A
common stock and for the acquisition of a
metals recycling facility in Canada. As a
result, total debt to total capital is expected
to be approximately 25 percent, in line
with the third quarter.

Aluminum can recycling
rate reaches 65.1 percent

The U.S. recycling rate for alu-
minum beverage containers jumped 7
percentage points, from 58.1 percent to
65.1 percent for 2011, the Aluminum
Association, Can Manufacturers Insti-
tute (CMI) and Institute of Scrap Recy-
cling Industries (ISRI) announced. That
means 61 billion cans were recycled in
2011, a milestone that marks solid
progress toward the industry’s goal of a
75 percent recycling rate. The higher
recycling rate also secures the aluminum
can’s position as the most recycled bev-
erage container. Aluminum cans are
recycled at a rate that is more than dou-
ble that of any other beverage container.

“Cans are an obvious green packag-
ing choice because it takes 95 percent
less energy to produce a can from recy-
cled material, resulting in significant
energy, emissions and resource savings.
The amount of energy saved just from
recycling cans in 2011 is equal to the
energy equivalent of over 17 million bar-
rels of crude oil. That’s the amount of oil
needed to fuel more than 1 million vehi-
cles on the road for 12 months. Interest-
ingly, that same amount of energy
equivalency that recycling cans saved
(17 million barrels of crude oil), is also
what it takes to produce the 29 billion
plastic water bottles Americans consume
each year,” said the Association’s Can
Committee chair, Allison Buchanan of
Alcoa.

“What’s more, these savings can be
realized over and over again due to the

infinite recyclability inherent in alu-
minum cans. That means the cans we
recycle after our upcoming Labor Day
barbecues will be back on the store shelf
as new cans by Halloween; not just this
year, but for many years to come.”

This can-to-can closed loop process
happens in as little as 60 days. In fact,
aluminum cans not only have the highest
recycling rate of all beverage packages,
they also have by far the greatest amount
of total recycled content – an industry
average of 68 percent. 

A large part of the increase in the
recycling rate was driven by imports of
used beverage containers; imports in
2011 increased approximately 25 per-
cent, underscoring the need for
improved recycling among U.S. con-
sumers as well as the value of alu-
minum. Because of a high demand for
recycled aluminum cans in the United
States, the aluminum industry purchases
UBCs from Mexico, Canada and other
countries as many cans get shipped to
those countries. Used cans have value,
the highest of any material in the recy-
cling stream, and are shipped into the
United States for melting and conversion
into new cans. The Aluminum Associa-
tion has included imported cans in its
recycling rate since it began reporting in
1972. In the last several years, the steady
increase in imports has become a more
impactful factor to the overall recycling
rate in the United States. 
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $250.00 $279.00 $320.00 $360.00 $359.00
#1 Bundles per gross ton 259.00 278.00 320.00 365.00 360.00
Plate and Structural per gross ton 265.00 282.00 321.00 360.00 370.00
#1 & 2 Mixed Steel per gross ton 265.00 285.00 321.00 340.00 360.00
Shredder Bundles (t in) per gross ton 230.00 245.00 239.00 280.00 300.00
Crushed Auto Bodies per gross ton 230.00 245.00 239.00 280.00 300.00
Steel Turnings per gross ton 170.00 175.00 210.00 215.00 240.00
#1 Copper per pound 3.00 3.15 3.20 3.30 3.38
#2 Copper per pound 2.84 3.06 3.12 3.17 3.16
Aluminum Cans per pound .60 .65 .73 .80 .77
Auto Radiators per pound 1.95 2.05 2.15 2.09 2.10
Aluminum Core Radiators per pound .75 .78 .70 .70 .70
Heater Cores per pound 1.70 1.70 1.80 1.69 1.75
Stainless Steel per pound .59 .63 .75 .70 .73
All prices are expressed in USD. Printed as a reader service only.

METALS

Novelis emerges as
sustainability leader in
the aluminum industry

Novelis Inc. has made significant
progress in its commitment toward reduc-
ing its carbon footprint and delivering on
key measures of sustainable business per-
formance. Among the milestones detailed
in its second annual sustainability report is
an increase in the recycled content of its
products from 33 percent to 39 percent in
the first year since announcing its ambi-
tious target to achieve 80 percent recycled
content by 2020. 

Other highlights of the comprehen-
sive report include the following results vs.
baseline performance:

•A 19 percent reduction in energy
intensity – halfway to Novelis’ 2020 goal
of 39 percent;

•An 11 percent reduction in water
intensity, almost halfway to its goal of 25
percent;

•A seven percent reduction in green-
house gas emissions, representing signifi-
cant progress towards reaching its total
goal of halving Novelis’ absolute GHGs;
and,

•An 18 percent improvement towards
the company’s goal of reducing waste to
landfill to zero.

The Novelis report received an “A”
rating from the Global Reporting Initiative
(GRI), the world’s most widely used
framework for sustainability reporting.

“Sustainability is, without a doubt,
driving our business strategy going for-
ward,” said Phil Martens, Novelis presi-
dent and chief executive officer. “A
growing percentage of people today
want to purchase products that lower
their personal carbon footprint, and they
expect the companies and technologies

behind these products to operate in a
sustainable manner. By dramatically
increasing the amount of recycled con-
tent in our aluminum sheet and applying
innovation to our product development,
we enable consumers to make sensible,
environmentally sustainable purchasing
choices.”

Already the world’s largest recycler
of aluminum beverage cans, Novelis is
investing in new technologies and facili-
ties to process a broader array of alu-
minum scrap. In the past 3 years, the
company has announced investments of
approximately 810,000 metric tons of
increased global recycling capacity in
Germany, Korea and Brazil. The com-
pany is also strengthening its recycling
collection systems, including the estab-
lishment of a new, independent beverage
can procurement organization in North
America.

A critical component of the com-
pany’s sustainability commitment is the
newly-created Novelis Sustainability
Council, which brings a wealth of knowl-
edge and experience in corporate sustain-
ability. The members of the Council
include:

•Matt Arnold, head of environmental
affairs, JP Morgan Chase;

•Stuart Hart, S.C. Johnson chair in
sustainable global enterprise, Cornell Uni-
versity;

•Jeffrey Keefer, former executive vice
president, DuPont;

•Miguel Milano, president, Instituto
LIFE; and,

•Jonathon Porritt, founder, Forum for
the Future.



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,582,000 net
tons (NT) of steel in July, including
2,028,000 NT of finished steel (down 8
percent each, respectively, from June
final data). Year-to-date (YTD) finished
steel imports, however, are up 19 percent
vs. the same period in 2011. Annualized
total and finished steel imports in 2012
would be 34.7 and 26.8 million NT,
respectively, up 22 and 23 percent, each,
respectively vs. 2011. Finished steel
import market share in July was an esti-
mated 23 percent and is estimated at 24
percent YTD. 

Key finished steel products with a
significant import increase in July 2012
compared to June are plates in coils (up
23 percent), line pipe (up 22 percent)
and cold finished bars (up 12 percent).

Major products with significant YTD
import increases vs. the same period last
year include reinforcing bar (up 54 per-
cent), line pipe (up 45 percent), plates –
cut lengths (up 42 percent), oil country
goods (up 36 percent) and sheets & strip
galvanized hot dipped (up 32 percent).

In July, the largest volumes of fin-
ished steel imports from offshore were
all from Asia and Europe. They were
South Korea (285,000 NT, down 9 per-
cent), Japan (169,000 NT, up 12 per-
cent), China (116,000 NT, down 41
percent), Italy (95,000 NT, up 56 per-
cent) and Germany (87,000 NT, down 30
percent). For the first 7 months of 2012,
the largest offshore suppliers were South
Korea (2,171,000 NT, up 20 percent),
Japan (1,171,000 NT, up 31 percent),
Turkey (939,000 NT, up 94 percent),
China (923,000 NT, up 29 percent) and
Germany (724,000 NT, up 27 percent).
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MAGNETS

HSS SHEARS

Speed Valve
Dual Slide Pucks

4-Turn Reversible Blades
Bolt-on

Piercing Tip

Dual Guide Blades

Offset Jaw Apex
Oversized Main Pin

360°
Rotation

�

� �

��

�

�

�

�

�

HONESTYHONESTY

INTEGRITYINTEGRITY

QUALITYQUALITY
SERVICESERVICE

Mobile Hydraulic Shears from 1 to 10 tons

Fast installation,

no generator

or controls to mount,

just install two hoses.

GRAPPLES
For All Types 

of Scrap Applications.

Fas

n

or co

just in

ESA Fully Enclosed Hydraulic Magnets

www.MoleyMagneticsInc.com • 716-434-4023 or cell 716-417-2591

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
CHINA
ITALY
GERMANY 
INDIA
TURKEY
All Others
TOTAL

JUL
2012
285
169
116
95
87
75
34

1,167
2,028

JUN
2012
312
151
196
61

123
30
89

1,242
2,204

2012
Annual (est)

3,722
2,007
1,583

736
1,242

795
1,609

15,106
26,800

2011
Annual

2,837
1,477
1,231

238
954
717
733

13,648
21,835

% Change 2012
Annual vs. 2011

31.2%
35.9%
28.6%

209.2%
30.2%
10.9%

119.5%
10.7%
22.7%

July preliminary data show
large import increases in
several key products

METALS

Nucor sells wire products facility
Nucor Corporation has completed

the sale of the assets of their Nucor Wire
Products Pennsylvania facility located in
New Salem, Pennsylvania, to an affiliate
of Wire Mesh Corporation. 

“We continually evaluate our busi-
nesses for long-term strategic fit and
earnings potential. After careful evalua-
tion of the wire mesh market and
Nucor’s role in that market, we made the

decision to sell these particular assets.”
said James Darsey, Nucor’s executive
vice president of bar products.

Nucor acquired the facility in Octo-
ber 2007 after purchasing the assets of
Nelson Steel, Inc. Nucor is continuing to
produce wire and wire mesh products at
facilities located in Utah, Connecticut
and Laurel LEC Operations in Canada.



Here is an oldie but a goody! Was crushing cars 
the day we took it in trade! 

Perfect for             
the first time 

crusher owner!

Wont last long         
at this price!!
$40,000.00

This 1990 B crusher is 
clean as a whistle! 

Gas powered to burn 
that extra gas you 

get in the cars!

Great introductory 
crusher for just 

$50,000.00

Here is a 2012 (demo model) E-Z Log 
Baler with larger crushing chamber. 
Automated crushing chamber. Bales 

approx. 70 tons per day! Powered with   
a John Deere 4045T Diesel motor, 
continuous rotation grapple. Air 

conditioned cab, new joy stick controls, 
dual pump drives, 10" plunger cylinders, 

more comfortable seat for operator. 
Cycles in under 2 minutes!

Priced to move at $205,000.00

This is one of the two E-Z Log 
Balers we have in stock! 

Powered with a John Deere 
4045T and has 8 inch bore 

plunger cylinders! 
Continuous rotation grapple, 
hydraulic out riggers and air 

conditioned cab.
45 tons per day for only 

$105,000.00

Loaded!! Automation, 
John Deere 4045T

hydraulic outriggers 
and air compressor!

Loaded for $100,000.00

E-Z A+ car crusher with 
John Deere 6068T. 

Remote automation, 
hydraulic outriggers, air 

compressor.
Ready to go to work for 

the private yard or 
custom crushing!  

$100,000.00

Diesel 
powered.

$50,000.00 
takes it home 

today!

Spacious 
9'1"

OpeningBUILT-IN FEATURES 
INCREASE 
PRODUCTIVITY 
AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

H.O.S.S.H.O.S.S. high opening
super speed

2 YEAR
WARRANTY!

Starting at just $110,000

USED EQUIPMENT • NOW AVAILABLE!USED EQUIPMENT • NOW AVAILABLE!
2012 (demo model) E-Z Log Baler E-Z A+

Car Crusher

2008 B Model 
Crusher

1990 B Model Crusher1989 Big Mac Car Crusher



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

Excellent condition with 2,695 hours.                                               $119,000
2006 MAC CRUSHER

Rebuilt 80 hours ago. Very good condition.                                        $18,000
BATEMAN 3YD ROTATING GRAPPLE

A/C, 32” tracks, 13,000 hours. Equipped with a 1998 LaBounty MSD50R 
shear.               $149,000

2001 KOMATSU PC400LC-6 WITH SHEAR

17,000 hours, electric power. Runs well.                                           $440,000
1997 SIERRA 700-TON S/L/B

Good condition with only 9,500 hours on machine.                     $225,000
2005 HITACHI 330 W/2011 GENESIS 3000 SHEAR

See it in operation, immediately available.                                                $Call
1992 VEZZANI 550 TON SHEAR

Machine is in impeccable condition with low hours. Priced to sell 
immediately.             $105,000

2009 OVERBUILT MODEL 10 HIGH SPEED CRUSHER
1994 Serco 270 with gen-set, magnet and Grapple.                      $75,000

1989 PETERBUILT 357 WITH 3306 CAT

In very, very good condition. One look and you’ll buy this extremely 
clean machine.                                                                                          $140,000 

HARRIS 550TON SHEAR 

3’ throat, relined and new hinges 3 years. Approximately $140,000 in 
spare parts.                                                                                                 $350,000

HARRIS SHEAR DSH 1123 1,100 TONS

150hp, 12 cylinder, PLC upgrade, soft start. Excellent for OCC, high grade 
paper, LDPE film, and shrink wrap.           $120,000

REBUILT EC 2 RAM BALER

Very good condition with 4,900 hours                                               $320,000
2005 AL-JON 580 AUTO LOGGER / METAL BALER

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $75,000

2002 AL-JON IMPACT V AUTO CRUSHER
Good condition. Fresh motor and main pump.                               $155,000

2002 FUCHS MHL 360
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+1 877 582 7800 (toll free)
email: sales@granutech.com
www.Granutech.com

SIZE REDUCTION MADE SIMPLE

Tire Granulation SystemSaturn ShredderGrizzly Grinder BIG MAC Auto Crusher

MAC High-Density 
Baler

At Granutech Saturn Systems, we know how to shred, 
grind, granulate, bale and crush better than anyone, and 
we have 40 years’ worth of satisfied customers to prove 
it. After thousands of installations, recyclers all over the 
world know to ask for us by name:

 Balers

Whether you need a complete system, one unit, service, 
support or parts, at Granutech we’re ready when you are.

Contact us today to learn more about processing . . .
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INTERNATIONAL

Dog sniffs out stolen metals in UK
The first detection dog in the world to

be trained to sniff out forensic markings
on stolen metal is set to help police offi-
cers crack down on metal theft in the UK. 

Instead of locating drugs or human
remains, a two year old black Labrador
called Jazz has been trained by former
police officer and home office police
dog instructor Mick Swindells to locate
SelectaDNA forensic markings on a
range of metals including copper, lead
and aluminum. 

Metal theft is costing the UK econ-
omy millions of dollars per year and there
are about 1,000 incidents reported each
week. 

SelectaDNA is being used in many
police-backed crime reduction initiatives
across the UK and by companies such as
Network Rail to protect copper cable from
metal theft. 

Mick Swindells started his company
Search Dogs UK after retiring as a police
officer for Lancashire Constabulary. He
has trained dogs for a variety of purposes
including drugs detection, tracking and
trailing and disaster recovery. 

Complimenting existing police search
procedures, Jazz is able to sniff for stolen
metal in places like scrap yards, where
metal is often piled high and any contain-
ing forensic markings is not immediately
visible to the human eye. 

Jazz was originally a gundog at a
farm near Blackpool in north-west Eng-

land and it took Swindells two months to
train her fully for her new role. 

Swindells said: “Jazz has been trained
to sniff out SelectaDNA, which is a unique
covert security marker being used by more
than three quarters of UK Police forces to
track down burglars, robbers and metal
thieves and bring them to justice.” 

James Brown from Selectamark, the
Kent-based security company that pro-
duces SelectaDNA, said, “Jazz could revo-
lutionize the way we search for stolen
metals and criminals themselves.” 

He explained, “Previously, officers
had to search manually for marked metal
which could prove time consuming and
at times not successful, as often the
process was like finding a needle in a
haystack. 

“The combination of using a trained
dog like Jazz to sniff out stolen metal
marked with SelectaDNA is surely the
ultimate search tool for police and any
other investigators determined to catch
metal thieves and other types of
offenders.” 

Can recycling
grows in EU

Two out of three aluminum beverage
cans are now being recycled in Europe,
and the future looks bright for even more
recycling. Hydro, a major global supplier
of rolled aluminum products for cans, sup-
ports many initiatives.

For the European Union 27 including
EFTA countries and Turkey, the overall
recycling rate has increased further, by 2.4
percent, to 66.7 percent in 2010 (the latest
figures available).

In 2010, overall consumption of alu-
minum beverage cans went up. A further 2
billion units added up to a total utilization
of 36 billion cans in 2010.

This means that at least 24 billion alu-
minum beverage cans have been recycled,
resulting in potential total greenhouse gas
savings of 2.5 million metric tons – the
equivalent of taking as many as 1 million
passenger cars off the roads for a whole
year.

The European Aluminium Associa-
tion (EAA) has now reported recycling
results for aluminum beverage cans in
Europe for 20 consecutive years. In the
early 1990s, only 30 percent of all bever-
age cans were recycled. This figure rose to
52 percent in 2005.

Today, the EAA Packaging Group is
confident that Europeans will be recycling
three out of four cans by 2015, with fur-
ther growth potential towards 2020.
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INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

PLASTICS
Illinois plastic bag bill vetoed

Illinois Governor Pat Quinn vetoed a
bill that would require plastic bag manu-
facturers to set up collection and recycling
programs, calling it a “roadblock” for local
communities to make their own choices.

Under Senate Bill 3442, plastic bag
manufacturers would have been required
to set up recycling programs with the goal
of increasing the recycling rate by 12 per-
cent by 2015 and to eventually make bags
from at least 30 percent recycled content.
It also would have required manufacturers
to register with Illinois officials, as retail
stores would have been able to use bags
only from registered manufacturers. And
local municipalities would have been pro-
hibited from enacting their own plastic bag
laws, including bans.

Environmentalists did not support the
bill. They claimed that the goals set by the
law were minimal and that local communi-

ties could do more by passing their own
laws. Plastic bag manufacturers and the
Illinois Retail Merchants Association sup-
ported the bill.

Quinn said he wanted to work on a
better plan to increase recycling efforts.

“Let’s not tie the hands of innovative
Illinois municipalities that are laboratories
of reform for Illinois,” Quinn said in a
statement. “While well-intentioned, this
legislation is a roadblock to innovation
that would do little to boost recycling in
Illinois. We can do better.”

Dozens of cities nationwide have
banned plastic bags, including Los Ange-
les and Seattle. Some municipalities fine
customers who use them because of con-
cerns over petroleum products, littering
and animals becoming tangled in or swal-
lowing them. 

Economic backlash felt from bans
A ban on plastic bags used by gro-

cers and retailers can negatively impact
sales in the ban area and increase sales
among stores just outside the ban region,
according to a new study from the
National Center for Policy Analysis
(NCPA).

The NCPA surveyed store managers
in Los Angeles County where a ban of
thin-film bags took effect in July, 2011,
to determine the ban’s impact on rev-
enues and employment.

Over a 1 year period before and
after the ban, stores that fell under the
bag ban experienced a 10 percent reduc-
tion in employment, while employment

in stores outside of the ban slightly
increased.

Additionally, the majority of stores
surveyed in areas with a ban reported an
overall average sales decline of nearly
six percent. However, the majority of
respondents surveyed in areas without a
ban reported an overall average sales
growth of nine percent. 

“These findings suggest that bag
bans may displace commerce and have
real economic effects,” said NCPA sen-
ior fellow Pamela Villarreal. “Shoppers
want to have a choice and will vote with
their feet.”

CONSTRUCTION & DEMOLITION
Armstrong Ceiling Recycling
Program receives award

The California Product Stewardship
Council (CPSC) has awarded its 2012
Infinity Arrow Award for Service and
Take-Back to Armstrong World Indus-
tries and its Ceiling Recycling Program.

The award was presented at the 36th
Annual Conference of the California
Resource Recovery Association held
recently in Oakland, California. 

The California Product Stewardship
Council recognizes businesses that are
based in or operate in California for out-
standing leadership, innovation and part-
nerships in product stewardship and
green design. Armstrong has a plant
located in South Gate, California.

The CPSC-award-winning Ceiling
Recycling Program is the longest run-
ning program of its kind and enables
commercial building owners to send

ceilings from construction sites to an
Armstrong ceiling plant as an alternative
to landfill disposal.

The process is a closed loop in
which mineral fiber and fiberglass ceil-
ing tiles that have been removed from
renovation and demolition projects are
sent to the nearest Armstrong ceilings
plant, where they are used in the manu-
facture of new ceiling tiles. Armstrong
designates new tiles made with high lev-
els of recycled ceilings as Ceiling-2-
Ceiling tiles.

Since the program began in 1999,
Armstrong has recycled over 123 million
square feet of old ceiling tiles. This rep-
resents more than 16,000 roll-off con-
tainers of discarded construction
materials that would have otherwise
been taken to landfills.

Builder to pay $270,000 in fines
Turner Construction Co., an interna-

tional builder based in New York City, and
its subsidiary Tompkins Builders, Inc. of
Washington, D.C., have agreed to pay
$270,000 in civil penalties for alleged vio-
lations of federal stormwater regulations at
construction sites throughout the mid-
Atlantic region, according to the U.S.
Environmental Protection Agency (EPA).   

On August 27, 2012 EPA filed two
consent agreements and final orders alleg-
ing that Turner and Tompkins violated
their Clean Water Act permits allowing for
the discharge of stormwater from con-

struction sites, and in other instances dis-
charged construction stormwater without
permits. The alleged violations occurred at
17 construction sites the companies oper-
ated in Maryland, Virginia, Pennsylvania
and Washington, D.C. Fifteen of these
sites are located in the Chesapeake Bay
watershed and two are in the Delaware
River watershed. 

Turner and Tompkins operated these
sites for clients including federal and local
governments, the Department of Defense,
universities and other organizations. 
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FOR SALE
● Minutes from the 
   Port of Tampa
● 5 minutes from I-75
● 2 minutes from US
   highway 41
● Licensed for salvage
   or scrap metal

EQUIPMENT INCLUDED:
● Three tractors
● Three air 
   compressors
● Four toxic fluid
   storage tanks
● Monitored 16-camera
   security system
● Tire repair center

5.25 Acre Scrap Metal/Auto Salvage Yard

One of The Best-Looking Yards You’ll Ever See!!!
● Retail parts store
   (w/back offices)
● Four mechanic bays
   (3 w/hydraulic lifts)
● Addtl. office building
● Covered warehouse

● Call center (for internet sales)
● Land mostly concrete-covered
● Separate fenced parcel
   w/office trailer (can be leased)
● Covered areas for engine
   disassembly/cleaning

● Full parking lot

727-515-7466

OEC seeks permission to build recycling
facility at McCommas Bluff Landfill

Organic Energy Corporation (OEC)
is seeking permission from the City of
Dallas to build a multimillion dollar
recycling facility at the McCommas
Bluff Landfill. The privately owned and
operated facility would capture up to 95
percent of the recyclables available from
the city’s garbage, while bringing
between $5 to $20 million annually to
city coffers. The first facility represents
a nearly $100 million investment
directly into South Dallas and would
create a public/private partnership, while
the City’s only input would be a com-
mitment to provide the garbage and
lease some land.

“Dallas brings 6,000 tons of
garbage every day to the landfill,” said
Barney Gorey, vice president of public
affairs for OEC. “Even with the curbside
recycling program over 3,500 of those
tons are recyclable products which can
be captured and sold. The paper, plastic
and metals are worth millions and can
begin to bring real green jobs to Dallas,”
he said.

Those jobs number 100 per facility
and range from non-skilled to semi-
skilled at better than minimum wage
according to the company. “With 3 shifts
running 24/7, we need local labor,” said
Gorey. “These are not desk jobs but
manual labor with a chance for training
and the ability to move up in the organi-

zation. We need the workers from South
Dallas as much as South Dallas needs
us,” he said.

The facility uses people and equip-
ment to mechanically sort garbage
straight from the route truck. The system
is modeled after plants in Europe where
recycling and waste minimization have
been necessary for decades. The com-
pany also has a reference facility in
Roseville, California it designed, which
has been operating for over 17 years.

“Curbside recycling is a bad joke in
this country,” said Gorey. “We love to
think we make an impact, but Dallas
actually spent $12 million on curbside
last year to resell $2 million worth of
recyclables.”

The truth is in the numbers accord-
ing to the company. A multi-patent
pending mechanical separation system
uses proven technology to make all the
items homogenous, while separating the
recyclables from the food and green
waste and inert materials. The system
has a comprehensive performance guar-
antee by the manufacturers and systems
integrator, backed by a major insurance
company.

It’s not a box, it’s cardboard and it’s
not a milk jug it’s plastic to be bundled
and sold. The plastics, papers and metals
are baled for resale while the food and
green wastes are put into large tanks to

gather the methane they make. “Just like
the methane system currently at
McCommas,” said Gorey, “the methane
is captured and can be used for many
different products, or simply cleaned and
sold as natural gas, again just like they
do at the landfill.”

The company said it can finance the
entire operation from the waste gener-
ated by the city and revenue share its
profits on a 50/50 basis with Dallas.
According to Gorey, the total monies
given to the city range between $5 mil-
lion and $20 million annually for a 20-
year contract.

“Depending on the waste brought in
and the commodity markets for metals,
papers and plastics, we can all directly
benefit from this facility,” said George
Gitschel, CEO. “Then we can look at
manufacturing markets for the items we
recover, like cans to metal or recycled
paper processed to new paper. Those are
real green jobs,” said Gitschel.

The company also said resource
flow control can add to the total of recy-
cled products. “The extra 5,000 tons
daily being buried in private landfills has
incredible value,” according to Gitschel.
“Millions of dollars of Dallas revenue is
being needlessly buried in private land-
fills, when we can capture that value and
give it back to the citizens. It’s their
money,” he said.

WASTE

Joe was in court for parking his car in a restricted area. The judge asked him if he had anything to say in his defense. “They
should not display a misleading notice,” said Joe. “It read: FINE FOR PARKING HERE.”

Republic Services, Inc. started opera-
tions in the world’s largest recycling facil-
ity, which can process up to 110 tons per
hour of multiple waste streams. The facil-
ity will process all of the commercial
waste generated by businesses in San Jose,
California. In addition, the facility is
expected to divert at least 80 percent of
material collected.

Until now, the system for collecting
commercial waste was managed by 20 dif-
ferent haulers with 4 to 6 of the haulers
providing standard garbage/recycling col-
lection services. Additionally, rates varied
widely for similar services and neighbor-
ing businesses with less than half of the
businesses receiving recycling service.
The new program views waste as a
resource. It provides standard recycling
services for all and introduces the recy-
cling of organics using advanced technol-
ogy that generates energy from waste.

Republic’s commitment to advanc-
ing sustainability continues with the
modernization at the company’s 342-
acre Newby Island Recycling Complex.
The hauling company operates nearly 70
natural gas vehicles and provides
wet/dry collection service to all San Jose
businesses, and residential and commer-
cial service to the City of Milpitas; com-
mercial and industrial service in the
Cities of San Jose and Santa Clara. The
landfill recovers landfill gas and features
an on-site compressed natural gas fuel-
ing station.

Republic opens
world’s largest
processing facility
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Guess you didn’t see 
THAT coming!

The TRACK-VISION 
back-up camera 
gives you eyes where 
you can’t see!

1-800-648-8132
www.track-vision.com

Dealer enquiries welcome

Back-up cameras 
specially designed for 
heavy equipment

Ask about our Premium 
3+2 Warranty

Event recorder available

Veolia Environment North America
(VENA) held a ribbon-cutting ceremony
to mark the commencement of operations
for its new landfill gas-to-energy project
(LFGTE) at the Veolia ES Hickory Mead-
ows Landfill, located in eastern Wisconsin.
State, community and business leaders
gathered at the project site to recognize the
environmental and economic benefits of
the project for the state of Wisconsin.

This project represents a compre-
hensive, beginning-to-end environmental
solution that begins with the collection
of solid waste, continues with the land-
filling process and decomposition of
matter, progresses through the collection
of landfill gas, and ends with the effi-
cient production of clean energy for use
by the local utility. 

The Hickory Meadows landfill gas-
to-energy project has the capacity to gen-
erate 42,000 megawatt hours (MWh) of
renewable electricity per year, enough to
power 2,800 Wisconsin homes. The
renewable power facility features 3 landfill
reciprocating engine generator sets with a
capacity of 1.6 megawatt (MW) each,
fueled exclusively by the landfill gas.

The gas, which consists of about 50
percent methane and 50 percent carbon
dioxide, is naturally generated through
the anaerobic decomposition of organic
material in a landfill. At the site, the gas
had previously been captured and flared
off by the site in a controlled manner.
With the addition of the plant, the gas is
distributed via the landfill’s existing gas
collection system to the renewable

power facility, where liquid and particu-
late matter is removed. The landfill gas
is then injected into the internal combus-
tion engines to produce environmentally
clean electric power, while also reducing
greenhouse gas emissions.

By using the landfill gas for this
beneficial re-use project and displacing
fossil fuels, the direct and avoided emis-
sion reductions of this 4.8-MW plant
will be about 25,000 tons per year of
carbon dioxide, or the equivalent of
removing nearly 38,000 automobiles
from the road (according to the U.S.
Environmental Protection Agency’s
emission reductions and environmental
benefits calculator).

Veolia Energy will sell all of the
power generated by the plant, along with
the Renewable Energy Credits associ-
ated with the energy output, to Wiscon-
sin Public Service (WPS). Landfill gas
qualifies as an eligible resource under
Wisconsin’s Renewable Portfolio Stan-
dard (RPS), so the power produced at
the Hickory Meadows will help WPS
meet its RPS requirements, while also
supporting the state’s goal of having 10
percent of its retail energy needs come
from renewable resources by 2015.

In addition to the associated envi-
ronmental benefits, the project provided
a number of economic benefits to the
surrounding area. The plant development
and construction process involved the
efforts of nearly 20 Wisconsin-based
subcontractors, suppliers and local
businesses. 

Veolia begins operations at its
Wisconsin landfill energy project

WASTE
Arizona County solicits proposals
for one of the largest landfills

La Paz County, Arizona, supervisors
said that the county will issue a Request
for Proposals (RFP) seeking qualified
companies interested in operating a large,
well-located landfill with public support
for importing municipal and special waste
via rail or truck. The 160-acre landfill is
permitted for up to approximately
24,000,000 tons capacity, with another 480
contiguous acres controlled by the county
that could potentially develop capacity
estimated at up to an additional
75,000,000 tons. The fully permitted, Sub-
title D landfill has been in operation since
1994 in a remote desert location approxi-
mately 300 miles east of Los Angeles.

The landfill site is located 15 miles
from the nearest resident, near the Ari-
zona/California border between Parker and
Quartzsite on AZ State Highway 95.
Transportation access is provided via
Interstate 10 and The BNSF Railway
Company and Rail America to a 2,400’ rail
siding located six miles north of the land-
fill. A rail spur and/or heavy truck road
right-of-way is entitled with provisions
planned in the short term to allow heavy
trucks to access the landfill from the rail
siding. With no daily tonnage limits, the

site historically has received both munici-
pal solid waste and special waste streams
from California. The operator would
assume operating responsibilities for the
landfill in December 2013.

La Paz County supervisor Holly Irwin
said they are seeking proposals from
“financially capable waste operators that
will recognize the unique economic
advantages of the site and align interests in
a public-private partnership to maximize
revenues to both parties from its opera-
tions.” The county has retained Mintz
Levin, Strategic Management and Michael
Brown Consulting Engineers to assist
them with the proposal and contracting
process, which will require proposers to
provide detailed information including
waste marketing plans, waste commit-
ments to the site, landfill development,
operations and closure methods, and his-
tory of working with governmental enti-
ties. The operator will be expected to
provide transfer and disposal for a small
volume of residential trash delivered to
transfer facilities throughout the County,
as well as to provide recycling services
and capacity for local industries and
private haulers.

The orthopedic surgeon I work for was moving to a new office, and his staff was
helping transport many of the items. I sat the display skeleton in the front of my car
with his bony arm across the back of my seat. 

At one traffic light, the stares of the people in the car beside me became obvious,
and I looked across and explained, “I’m just delivering him to my doctor’s office.”

The other driver leaned out of his window. “I hate to tell you, lady,” he said, “but
I think it’s too late!"



Community Waste Disposal
introduces natural gas trucks

Community Waste Disposal,
(CWD) the largest privately-owned

waste management company in North
Texas, introduced five new environmen-
tally-friendly compressed natural gas
(CNG) waste trucks.

The company expects the new vehi-
cles to eliminate 225 metric tons of
greenhouse emissions each year – the
equivalent of taking 370 vehicles off
Metroplex roads each day. 

CWD manages waste and recycling
for 13 North Texas municipalities, as
well as office and apartment buildings
and industrial locations. 

The five “green” trucks, which are
also bright green in color, were unveiled
at a ceremony attended by state and
local officials, and company customers.
T. Boone Pickens, well-known advocate
of green practices that make good busi-
ness sense, was guest speaker. 

Since the CNG trucks run quieter,
they lead to less noise pollution. Cus-
tomers will hear less as the CNG trucks
travel Metroplex streets.

In addition, natural gas costs 40 per-
cent less than diesel.

Over the next 10 years, CWD will
convert its diesel fleet to CNG trucks.
The company currently operates 125
Class A diesel trucks, the largest pri-
vately-owned waste management fleet in
the Metroplex. By 2022, when the tran-
sition is complete, CWD anticipates hav-
ing 175 environmentally-friendly trucks
on Texas roads.

Assigned to specific areas, the new
green trucks will cover 5 of the 100
routes that CWD operates daily.

Covanta Energy Corporation, a sus-
tainable waste management and renew-
able energy company, is the recipient of
three 2012 Excellence Awards from the
Solid Waste Association of North Amer-
ica (SWANA). Covanta Onondaga, Inc.
was awarded gold, Covanta Fairfax, Inc.
was named silver, and Covanta Marion,
Inc. received bronze, all in the waste-to-
energy category. The awards were pre-
sented at the annual Wastecon
conference in Washington, D.C. 

SWANA’s Excellence Awards Pro-
gram recognizes outstanding solid waste
programs and facilities that advance the
practice of environmentally and eco-
nomically sound solid waste manage-
ment through their commitment to
utilizing effective technologies and
processes in system design and opera-
tions, advancing worker and community
health and safety, and implementing suc-
cessful public education and outreach
programs. Programs also must demon-
strate that they are fiscally and environ-
mentally responsible through their
compliance with all applicable federal,
state and local regulations. 

Covanta Onondaga, L.P., located in
Jamesville, New York, is the operator of

the Onondaga County Resource Recov-
ery Facility and serves Onondaga
County and the greater Syracuse region
with sustainable waste disposal. The
facility processes approximately 990
tons of municipal solid waste per day
into more than 39 megawatts of renew-
able energy – enough to power approxi-
mately 40,000 homes. 

Covanta Fairfax, Inc., located in
Lorton, Virginia, is one of Covanta
Energy’s largest energy-from-waste
facilities, processing more than 3,000
tons of municipal solid waste per day
into 80 megawatts of clean energy –
enough to power 80,000 homes. The
facility recently installed a first-of-its-
kind metals recycling system designed
to recover very small particles of non-
ferrous metal. 

Covanta Marion, Inc. located in
Brooks, Oregon provides the 275,000
citizens of Marion County with a reli-
able and environmentally safe means of
waste disposal. The facility is a key
component to the county’s world-class
integrated solid waste disposal system,
processing approximating 550 tons of
waste per day into 13 megawatts of
clean, renewable electricity. 

Dallas businesses may face
$19 million in higher costs

Businesses throughout Dallas
should be prepared to fork over an addi-
tional $19 million per year if the City of
Dallas flow control program is ever put
into effect. The figure comes from the
National Solid Wastes Management
Association (NSWMA) whose members
collect and dispose of 77 percent of the
commercial waste in the city.

“Flow control will impact every city
council district,” said Tom Brown, Texas
NSWMA president. “While flow control
would certainly have a negative impact
on District 8 it will make the entire city
less competitive because it will cost
more to do business throughout Dallas.”

•Flow control will net only
$6,594,000 per year in income to the
city at a cost of $19,500,000 to area
businesses. It will cost businesses almost
$3 for each $1 the city receives from
flow control.

•Businesses in Southern Dallas are
closer to the McCommas Bluff landfill
but currently have access to less expen-
sive alternatives. Disposal cost for

wastes generated in Southern Dallas
would increase by 29.4 percent under
flow control.

•Costs for the 16,800 Dallas cus-
tomers will increase by 20 percent due
to higher disposal fees, transportation,
labor and capital costs.

•Flow control will reduce competi-
tion from smaller waste haulers who will
not be able to afford the high cost of
additional trucks and other equipment
needed because of the inefficiencies
imposed by flow control.

“The additional costs of flow con-
trol for a local minority owned waste
hauler are dramatic,” said Brown. “The
company would have to invest more than
$1.2 million in new equipment and
would see the cost of running a typical
route increase by $50,000 per year.”

The McCommas Bluff landfill has
been described as a vault holding valu-
able materials that can be mined for later
use in waste to energy or recycling proj-
ects. Landfill mining involves any num-
ber of complex issues including costs,
environmental impact and demand for
recyclables. Flow control will immedi-
ately increase costs to Dallas businesses.
Landfill mining, if it ever becomes eco-
nomically feasible, is decades away
from implementation.

Dallas can move forward now, with-
out flow control, on a wide variety of
green initiatives at McCommas Bluff
that will generate economic activity in
Southern Dallas.
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888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
618-635-2010 / 618-635-2786

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

We offer 40 years of

experience serving the

metal recycling industry.

We offer lightweight and

durable trailers for today's

needs. Call for a free quote

on equipment for trans-

porting your recyclables.

We offer EXPERTISE in
STANDARD or CUSTOM
PROUCTS PER CURRENT
DOT REGULATIONS...
CONTACT US FOR A
QUOTE TODAY!!

EQUIPMENT AVAILABLE:

•TRAILERS - all include heavy-duty
   tailgate hinges and reinforced
   front headache racks

•ROLL-OFF CONTAINERS

•LUGGER CONTAINERS

•SPECIALTY CONTAINERS 

   & TRAILERS

WASTE
Covanta Energy sweeps
SWANA’s 2012 awards



Officials from the Massachusetts
Department of Energy Resources (DOER)
adopted the final Massachusetts Renew-
able Portfolio Standard (RPS) Class I reg-
ulations, implementing changes to
biomass energy eligibility.

The adoption of the final regulations
comes after more than two years of evalu-
ation, public input and careful considera-
tion of how best to utilize woody biomass
resources for energy in a manner consis-
tent with the Commonwealth’s commit-
ments to reduce greenhouse gas emissions
and protect forests.

The enactment of the regulation now
ends the moratorium on the qualification
of woody biomass for the RPS Class I that
DOER imposed in December 2009.

A draft of the regulation was filed in
May 2011 and was the subject of two pub-
lic hearings, a written public comment
period and comments from the Massachu-
setts Legislature’s Joint Committee on
Telecommunications, Utilities, and
Energy.

Based on those comments, DOER
officials had incorporated a number of
changes to the draft regulations in April.
Officials then offered the regulation again
for a 30 day public comment period
between May 19 and June 18, 2012, after
which the final regulation was prepared
and filed for promulgation.

The RPS program requires all retail
electricity suppliers in the Commonwealth
to obtain a minimum percentage of their
supply from eligible renewable energy
generation sources. After passage of the
Global Warming Solutions Act in 2008,
which requires the Commonwealth to
reduce its greenhouse gas emissions
across the economy 80 percent by 2050,
DOER hired Manomet Center for Conser-
vation Sciences to study the long-term
greenhouse gas implications of utilizing
biomass for electrical energy generation.

DOER began this regulatory process
with the goal of incorporating greenhouse
gas emissions requirements consistent
with the GWSA as part of eligibility for
the RPS. The final regulations establish
the following:

•Define eligible woody biomass fuels,
including classifications as either residues
or thinned trees, while ensuring sustain-
able forest resources, and protecting habi-
tats and ecological functions. The

determination of volume of harvest
residues that must be retained on a harvest
site is based on soil productivity.

•Require all woody biomass units to
achieve a 50 percent reduction in green-
house gas emissions over 20 years as com-
pared to a combined cycle natural gas unit.

•Establish an electronic certificate
registry to track and verify eligible bio-

mass fuel supplies and differentiate
between wood derived from residues and
forest thinnings.

•Mandate a minimum operating effi-
ciency, inclusive of electric and thermal
outputs, of 50 percent to receive one half
of a renewable energy credit (REC) with
the ability to receive a full REC at an effi-
ciency of 60 percent.

•Create a special category of biomass
units deemed to be advancing the technol-
ogy that will be eligible for half-RECs at
an efficiency of 40 percent.

•Require a Forest Impact Assessment
every five years to review program imple-
mentation and any impacts on forests and
markets as well as an Advisory Panel to
review tracking and enforcement.

Massachusetts enacts biomass regulations

FOR DETAILS:
612-961-8893
www.jobmachineryinc.com

MOZELT
Defining Generator Leadership

WHY WOULD YOU WANT ANY OTHER GENERATOR

ON YOUR MATERIAL HANDLER?
AVAILABLE ON 13kW/20kW HYDRAULIC DRIVE GENERATORS

WITH A CCOOL GENEN™ GENERATOR
FROM JOB MACHINERY, INC...

YOU GET GENIUS™

GENIUS, as in HYDRA-BRAIN™...
■ Mozelt patented hydraulic oil control valve mounts directly on generator
    and NO adjustment is needed when installing!
■ Receives seamless electric input from generator microprocessor
■ RPM signal powers HYDRA-BRAIN valve, making intelligent flow adjustments
    depending on the lift magnet work cycle:  on/off–pick/drop–drible–or partial lift
■ Hydraulic overspeed of generator is eliminated–NO other hydraulic 
    circuit control elements are needed:  simplicity
■ GENIUS generator reads RPM signal and provides instant guidance to 
    HYDRA-BRAIN for optimal flow and efficiency.
■  Fuel consumption is reducted by over 10% and hydraulic system heat (waste)
     is reduced
■  Reduced lifetime maintenance cost, CYBER SERVICE free for life

Nothing else like it!

ALTERNATIVE ENERGY

Expanding the availability of renew-
able natural gas, Republic Services, Inc.
has signed an agreement to recover landfill
gas from its North Shelby Landfill in
Millington, Tennessee.

Clean Energy Renewable Fuels will
build the high-BTU plant to process land-
fill gas and inject it into the U.S. natural
gas network. 

During the first year of operation, the
plant is anticipated to produce approxi-
mately four million diesel gallon equiva-
lents of renewable natural gas fuel
annually.

Republic builds
landfill gas plant
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Events Calendar
October 15th-16th

Biopolymers Symposium 2012. The Westin

Riverwalk Hotel, San Antonio, Texas.

207-781-9637 • www.biopolymersummit.com

October 23rd-24th
Northeast Recycling Council Fall Conference.

Hotel Northampton, Northampton, Massachusetts.

802-254-3636 • www.nerc.org

October 24th-27th
Automotive Recyclers Association’s Annual

Convention & Exposition. Gaylord Palms Resort

& Convention Center in Kissimmee, Florida.

888-385-1005 • www.a-r-a.org

November 14th-15th
23rd Annual New York State Recycling

Conference and Trade Show. Otesaga Resort

Hotel, Cooperstown, New York.

518-482-7395 • www.nysar3.org

November 14th-15th
Canadian Waste & Recycling Expo.

International Centre, Toronto, Canada.

770-984-8016 • www.messefrankfurt.com

December 2nd-4th
Educational Conference on Litter Control &

Solid Waste Management. Oglebay Resort

and Conference Center, Wheeling, West

Virginia. www.awvswa.com

GET THE POWER

Team up with the CP Group today! 
CALL 888.837.5065 OR VISIT www.theCPgrp.com

The CP Group is your complete MRF provider.

 Single Stream Recycling
Municipal Solid Waste

 Front-End Waste to Energy
 Construction & Demolition
 Commercial & Industrial
 eWaste & more...

One powerful team for all your equipment needs.

BUSINESS BRIEFS

Terex expanded the territory for
Terex Fuchs equipment distributor Penn
Jersey Machinery, LLC, located in
Lionville, Pennsylvania. 

In addition to covering the states of
Pennsylvania, Delaware and New Jer-
sey, Penn Jersey Machinery will now
offer the full line of Terex Fuchs mate-
rial handlers to its customers in Mary-
land and Virginia. Designed for scrap,
portside and recycling applications, the
purpose-built Terex Fuchs product line
includes models with operating weights
ranging from 41,888 to 147,710 lbs.
and work radii from 27 to 72 ft. 

In preparation to support its
expanded territory, Penn Jersey
Machinery has hired two additional
service technicians, specializing on
Terex Fuchs material handlers. Penn
Jersey Machinery’s service department
guarantees its Terex Fuchs customers
that a technician will be on the job no
later than the beginning of the next
business day for a machine-down serv-
ice call during the warranty period and
within 24 hours for a non-warranty
breakdown. 

“We pride ourselves on the reputa-
tion of our 23 factory-trained service
technicians, of which 14 are road tech-
nicians dispatched daily for field serv-
ice support,” said Frank Przelomiec,
service manager for Penn Jersey
Machinery. 

Terex expands Penn
Jersey’s sales territory 

Clean Harbors, Inc. chose vice chair-
man, chief financial officer and treasurer
James M. Rutledge to transition to the
newly created position of president and
chief operating officer. He will retain his
position as vice chairman. In conjunction
with this promotion, Clean Harbors also
announced that Robert E. Gagnon has
joined the company as executive vice pres-
ident, chief financial officer and treasurer.

Prior to Clean Harbors, Rutledge
served as chief financial officer of Rogers
Corporation from 2002 through 2005,
where he was responsible for financial, tax
and legal functions as well supply chain
operations worldwide. Prior to Rogers, he
served as CFO at Baldwin Technology
Company, Inc., a publicly listed manufac-
turer of controls, accessories and material
handling equipment for the printing indus-
try. He also served in various capacities,
including vice president and treasurer,
over a 20 year span at Witco Corporation,
a $2 billion global specialty chemicals
company. Rutledge began his career as a
certified public accountant at Price Water-
house & Co.

Prior to joining Clean Harbors,
Gagnon served as vice president of
finance, business planning and chief
accounting officer at Biogen Idec Inc.
He has held a variety of positions within
Biogen’s finance organization since
joining the company in 2005. Previously,
Gagnon was a senior audit manager
with Deloitte & Touche and Pricewater-
houseCoopers. Prior to those positions,
he was corporate controller at eRoom
Technology.

Rutledge named president
and CEO of Clean Harbors

My insurance salesman doesn’t bother
me anymore since I took out a $100,000
life insurance policy on him.

Nucor Corporation said that its
board of directors increased its size from
10 to 11 members with the election of
Raymond J. Milchovich. 

Milchovich previously served on
Nucor’s board from 2002 through 2007.
Milchovich retired from Foster Wheeler
AG in November 2011 where he served
as chairman, chief executive officer and
president. 

Milchovich began his career in the
steel industry, holding a variety of oper-
ating management positions for Wiscon-
sin Steel Corporation and
Wheeling-Pittsburgh Steel Corporation.
He then joined Kaiser Aluminum and
Chemical Corporation in 1980 where he
progressed from operations management
to become chairman, chief executive
officer and president. Milchovich served
on the board of Delphi Corporation from
2005 through 2009. 

A native of the Pittsburgh area, Mil-
chovich is a graduate of California Uni-
versity of Pennsylvania and later
attended the Program for Management
Development at the Harvard Business
School.

Ray Milchovich to rejoin
Nucor board of directors

Doosan Portable Power has named
Leppo Equipment, headquartered in Tall-
madge, Ohio, an authorized dealer of
mobile generators and lighting systems. In
addition to their corporate headquarters,
Leppo Equipment has branch locations in
Canton, Bedford Heights, North
Ridgeville, Wooster and Youngstown,
Ohio. The dealership’s distribution area
covers all 88 Ohio counties.

Leppo Equipment was founded as a
farm equipment dealer by Roy and Stella
Leppo in 1945 in Akron, Ohio. The com-
pany headquarters moved to its present
Tallmadge store location in 1947, and
additional locations were added in the
mid-1990s through 2010. During the
1950s, Leppo Equipment expanded into
the construction equipment business. By
the early 1970s, construction-related com-
panies had become their primary market.

Leppo Equipment offers new and
used equipment sales and rentals, along
with in-house and on-site service and
parts supplies, serving industrial and
commercial construction markets and
related subcontractor services. 

Doosan Portable Power
names new dealer

Roger Crook has been appointed
business development director for MBA
Polymers, a multinational plastics recy-
cling company.

Crook has broad general manage-
ment experience as well as a track record
in marketing and market research. He is
currently based in Beijing, having been
resident in Asia for the past 20 years. Pre-
viously he was general manager, BOC
Edwards-Tianli, Beijing, where he estab-
lished a Sino-British joint venture and
oversaw its transition to a global business
and achieving strong revenue growth. 

Roger Crook appointed to
position at MBA Polymers 
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Get MORE from Your U-Pull It Yard
YARD MANAGEMENT SYSTEMEM

SIMPLIFYSEARCHES• 

• 

• 

• 

• 

• 

 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
801.335.3388 • www.softwaresolutions.com

BUSINESS BRIEFS

SourceOne, an energy consulting
firm and a subsidiary of Veolia Energy
North America, has opened an office in
Los Angeles to support its growing cus-
tomer base in the West Coast region.

SourceOne provides a wide range of
services in energy management, efficiency
improvements and engineering solutions,
which will complement and expand upon
the suite of Veolia Energy service offerings
on the West Coast. Veolia Energy already
owns, operates and maintains two district
energy networks in Century City and
Bunker Hill, which efficiently produce
chilled water at central plants and distrib-
ute it to prestigious office buildings for
space cooling. 

The new office, located in Los Ange-
les will serve SourceOne’s growing cus-
tomer base on the West Coast. Vice
president, Rick Smith will oversee opera-
tions for all of SourceOne’s California
based projects and contracts, in addition to
identifying and supporting new business
opportunities. As an experienced leader of
operational and business support teams,
Smith has several years of experience at
SourceOne and in the energy industry.
Serving previously as SourceOne’s vice
president of finance, Smith has demon-
strated skills in project management,
financial and business case analysis, and
project budgeting and planning.

Veolia Energy expands
with West Coast office

The Aluminum Association disclosed
the addition of its newest member, Epcon
Industrial Systems, LP. Epcon Industrial
Systems joined the Association as an asso-
ciate member.

Epcon Industrial Systems, LP has
been manufacturing heat processing
equipment including ovens, furnaces, ther-
mal deoilers and thermal cleaning sys-
tems, in addition to air pollution control
systems and design and construction of
building finishing systems for metal pro-
cessing for 35 years.

Epcon is headquartered in The Wood-
lands, Texas.

Epcon Industrial joins
Aluminum Association

Republic Services, Inc. appointed
Robert Boucher to the position of execu-
tive vice president-operations. 

As head of the company’s opera-
tions, Boucher will report to Donald W.
Slager, president and chief executive
officer. Reporting to Boucher will be the
regional senior vice presidents of opera-
tions as well as the functions of opera-
tions controller, operations effectiveness,
project management office, and safety
and environmental compliance.

Boucher is a seasoned leader and
21-year veteran of the waste industry.
Most recently, Boucher served as senior
vice president-operations for Republic
Services’ southern region, covering eight
states and Puerto Rico.

Prior to joining Republic Services
in 2010, Boucher served as president
and chief executive officer of Synagro, a
national company focused on water and
wastewater residuals management
services.

At Synagro, Boucher delivered the
rapid turnaround and restructuring of
under-performing areas and led a series
of strategic growth initiatives. With
Republic Services, he has served as
regional vice president, regional assis-
tant vice president and, most recently,
senior vice president-operations for the
southern region. Boucher worked for
other waste companies in progressively
more responsible positions from 1989-
1997.

Boucher will be relocating to
Phoenix, where Republic Services is
headquartered.

The position of senior vice presi-
dent-operations, southern region will be
filled by Republic Services veteran Jack
Perko, who will move from his current
post of senior vice president-operations,
midwestern region. Justin Boswell has
been appointed senior vice president-
operations, midwestern region. Boswell
joins Republic from Stanley Black &
Decker. He has more than two decades
of success in general management, oper-
ations, sales and finance across multiple
industries.

Republic Services appoints
Boucher executive VP

The Timken Company has
appointed Peter M. Sproson to the posi-
tion of president for the company’s
China business, succeeding Leong Fang,
who plans to retire at the end of the year
after a 28 year career at the company. In
this role, Sproson will lead the Timken
business in China, the company’s sec-
ond-largest geographic sales region, and
report to J. Ron Menning, senior vice
president, Asia-Pacific. 

Sproson most recently held the posi-
tion of vice president – mobile industries
within the Bearings and Power Transmis-
sions segment. He joined the company in
1978 as a sales engineer in Europe and
continued to advance his career in a vari-
ety of sales and marketing management
positions. From 2003 to 2005, Sproson
served as director of automotive sales in
Europe and was named vice president of
commercial transportation systems for
Mobile Industries in 2009. 

Fang retires after a long career,
advancing to hold leadership positions in
the United States and in Asia. Since
starting his career in 1984, Fang held
various management positions in engi-
neering and sales, advancing to vice
president in 1997 and general manager
in 2005 of Timken’s aerospace business.
Fang served as vice president of sales
and marketing in China before being
named to his current position as presi-
dent of China in 2007. 

Sproson named president
of Timken’s China business

When I was young I was told that any-
one could be president. Now I’m begin-
ning to believe it.

Harris Waste Management Group,
Inc. announced the retirement of Jon
Lanker, who has elected to retire after 46
years of service. 

Lanker started his career as a drafts-
man with Harris in 1966 where he moved
up through the company as inside sales
representative then to regional sales man-
ager and in 1990, was promoted into the
position of ferrous sales manager.

Lanker also served in the U.S. Navy
for four years and received numerous
medals for his service including the
National Defense Service Medal. 

Throughout Jon’s long career with
Harris, he has become well known and
respected within the scrap and waste
industries. 

Harris’ Lanker retires after
46 years of service

Eriez has promoted Nicole Skias to
product engineering manager for the Eriez
Hydroflow line. The mechanical engineers
and designers within the Hydroflow prod-
uct line will report to Skias. 

Skias joined Eriez in 2006 as a
mechanical engineer in the vibratory
design group. Most recently, she served
as product engineer for the Eriez
Hydroflow line.  

As product engineering manager,
Skias will be responsible for all mechan-
ical engineering functions pertaining to
the Hydroflow line, as well as oversight
of production control and purchasing
activities associated with the product
line.

Eriez promotes Skias to
engineering manager



WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. NEW PRODUCT SHOWCASE

GRANUTECH-SATURN
REDESIGNS SUPER 80 GRIZZLY

Granutech-Saturn Systems
201 E. Shady Grove Road
Grand Prairie, TX 75050
877-582-7800
www.granutech.com

CEMCO GLASS GATOR INCREASES
WORKPLACE SAFETY

CEMCO, Inc.’s Glass Gator quickly and efficiently
turns waste glass into a 100-percent recyclable and
safe byproduct, reducing waste handling costs and
minimizing glass-related injuries. 

With the ability to process up to 80 bottles per
minute, the Glass Gator handles everything from
empty glass containers to broken shards of glass. The
glass is transformed into rounded sand that is safe to
the touch – reducing glass-related injuries which typi-
cally make up the largest number of workmen’s com-
pensation claims in the bar and restaurant industry.

CEMCO, Inc.
80 Don Luis Trujillo Blvd.
Belen, NM 87002
505-864-1200
www.cemcoturbo.com

The redesigned Super 80 Grizzly utilizes a serrated
knife design, higher horsepower, slower speed, higher
torque and achieves the highest capacity in the indus-
try. It processes tire chips at a higher volume while
making a smaller product. Primarily used for tires, it
can be utilized in other applications such as electronic
scrap, aluminum and waste to energy. 

The new Super 80 Grizzly produces nearly four
times more torque than the standard Grizzly, while
doubling the machine’s production. With it, a single-
line tire processing system can achieve eight tons per
hour capacity.

ADG OFFERS 200 MICRON FILTER
SCREENS

ADG Solutions now offers filter screens with a size
of only 200 microns (about 80 mesh) and expects to
make a 150-micron (100-mesh) screen available later
this year. 

With the ultra-fine filtration provided by the new
screens, users of the Fimic self-cleaning continuous
screen changer can further enhance product quality, a
critical requirement for film and other applications
requiring a cosmetically desirable appearance and
surface feel.

ADG Solutions
3022 Burr Street
Fairfield, CT 06824
203-255-9444
www.adgs.net

NORTHSHORE DEBUTS WASTE
HANDLING GRAPPLE

Northshore Manufacturing recently introduced a
new grapple to its waste handling attachments, the
Waste Handling/Sorting Grapple. This grapple is
designed to work both on Builtrite stationary electric
material handlers and up to 22 metric ton excavators.
It is ideal for grabbing, loading and sorting solid waste,
C&D waste, wood waste, etc.

A wristing styled head allows for precise picking,
sorting and placement. The heavy duty rotation group,
includes a 20” bearing and heavy duty hydraulic motor
which does not require a case drain line.

Northshore
Manufacturing, Inc.
530 Recycle Center Drive
Two Harbors, MN 55616
218-834-5555
www.builtritehandlers.com

METSO INTRODUCES TS ECOCUT
SCRAP SHEAR

Metso Recycling’s new TS Eco®Cut shear is an
economical, versatile scrap shear designed for a wide
range of scrap types. The shear fits small to medium
capacity demands and promises good performance at
an entry level price. Features such as a robust side
compression system and an efficient hydraulic sys-
tem, ensure optimized operation. Options like the 1 m
or 1.5 m wide lid provide flexibility to adapt the shear
to specific customer needs. The focus markets of the
new scrap shear are North and South America as well
as Asia Pacific.

Metso Recycling
2300 S. 170th Street
New Berlin, WI 53151
262-796-1900
www.metso.com/recycling
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Balers

Horizontal Baler, Max-Pak. Closed end
model HCE3060, like new condition, 20 hp,
30x36x60 bale size (up to 1300 lb.). 7 inch
bore, 100,060 lb. ram pressure, 60 GPM
pump, 2600 PSI, 150 gal. capacity. 230-
460 volt, 3 Phase. Located in Atlanta and
we can arrange for truck delivery if needed.

850-830-0545
ken@greenwaymetals.com

$23,000

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

800-836-2253

BALEMASTER
BIG-BITE AUTO-TIE

FULLY REMANUFACTURED!
• 40 ½” X 60” feed opening
• Twin 50 hp motors
• 19 second cycle time
• 10” main cylinder
• 37,200 lbs.

LIGHTLY USED MULTI-TEK WHEEL
CRUSHER. Model #WC500DLX. Please
call for pictures and more information. Bob
651-768-0000. $8,000 or best offer.

Auto Recycling

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
F or sale. 2,695 hours, John Deere Engine,
good shape, road ready. $110,000 OBO.
E-mail lloyd@picknpullsa.com or call 210-
389-7321.

John Deere power unit, good working condition:
• 2004 model - $105,000
• 2005 model - $112,000

BIG MAC Remote-Controlled Car Crushers

601-319-1812 or 601-649-4238

Paying TOP $ for all Fe & NF grades.
AABCON METALS

703-944-7878 • dave@aabcon.com

WE BUY AC / Fridge Compressors,
Non-PCB Ballasts, Electric Motors

2005 BIG MAC MOBILE AUTO
CRUSHER with remote. A very rare find. It
has never left yard since delivery from
Texas. Excellent condition. Virtually good
as new. John Deere engine. 1,378 hours.
Will come with new tires. Call anytime for
information. Bob Ingram 757-651-3587.
$107,500.

DIRTY MOTOR BLOCKS
Paying TOP $ for all ferrous & NF grades

METALICO ANNACO
800-394-1300

Auto Recycling

ADVERTISE! What do you have to gain?
Call 877-777-0737 today!
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Material Handlers Material Handlers

www.HescoMachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
2000 M318 MH (Rubber) 36' Reach, Hyd 
Cab, 10KW Gen, Grapple
(6) 2007-09 M322D MH (Rubber) 38' 
Reach, Hyd Cab, 12.5KW Gen, Grapple
2004 M322D MH (Rubber) 38' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
(3) 2007-08 M325D LMH (Rubber) 51' 
Reach, Hyd Cab, 20KW Gen, Grapple
(2) 2006 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2008 325D MH (Crawler) 50' Reach, 6'5” 
Elev Cab, 20KW Gen, Grapple
2004 345B MH (Crawler) 55' Reach, 60” 
Elev Cab, 25KW Gen, Grapple

LIEBHERR
(4) 2006-09 A904C (Rubber) 38' Reach, 
Hyd Cab, 10KW Gen, Grapple
(2) 2001-04 A904C (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2007-08 A924C (Rubber) 42' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2006 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
(4) 2007-10 A934C (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple
(3) 2004-06 A934B (Rubber) 48' Reach, 
Hyd Cab, 20KW Gen, Grapple
2007 R924C (Crawler) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
2006 R924B (Crawler) 42' Reach, 48" 
Elev Cab, 15KW Gen, Grapple

SENNEBOGEN
2006 821M (Rubber) 38' Reach, Hyd 
Cab, Waste Sorting Grapple
2008 825M (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
2010 830M (Rubber) 50' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 840M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 840R (Crawler) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 850M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple

FUCHS
2009 MHL331D (Rubber) 39' Reach, Hyd 
Cab, 11KW Gen, Grapple
2007 MHL335D (Rubber) 40' Reach, Hyd 
Cab, 13KW Gen, Grapple
2007 MHL340D (Rubber) 45' Reach, Hyd 
Cab, 13KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13KW Gen, Grapple
2004 MHL350 (Rubber) 49' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 MHL350D (Rubber) 51' Reach, Hyd 
Cab, 13KW Gen, Grapple
2008 MHL360D (Rubber) 59' Reach, Hyd 
Cab, 30KW Gen, Grapple
2007 MHL360D (Rubber) 54' Reach, Hyd 
Cab, 30KW Gen, Grapple

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built CAT B22 TOWMOTOR 22,000 lb. FORK-
LIFT. 2-stage mast with 16’ lift height and
8’ forks. Remanufactured CAT 3208
engine, new remanufactured hydraulic
pump. In good working condition. $12,500.
Call 803-376-6040.

2008 Cat M318D MH - 3,750 hrs., hydraulic cab, A/C, 39 ft. MH
boom & stick, NEW 12.5 kw gen set, orange peel grapple w/360
degree rotation, and solid tires.  Like new!!!  $239,500

2006 Cat 262B with 2,892 hrs., cab w/heat & A/C, Genesis GVP7
Versi Pro w/shear jaws (complete factory rebuild w/warranty)
and NEW solid tires. REDUCED to $69,500!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2008 Cat 307D - 1,530 hrs., A/C cab, cab guarding, blade,
Roadliner pads, and NEW 2012 Genesis GVP7 Versi Pro with
shear jaws.  Like new.  $109,500

2006 Hitachi ZX270LC-3 equipped with rebuilt LaBounty
MSD2000R mobile shear with 360 degree rotation and full
warranty.  Through shop, checked, serviced, and ready to go!!! 
$239,500

2006 Cat M318C MH - 8,640 hrs., hydraulic cab, A/C, 39 ft. MH
boom & stick, 12.5 kw gen set, orange peel grapple with 360º
rotation, and solid tires.  Through shop & work ready! $169,500

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

Material Handlers

Material Handlers

Businesses

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

PENNSYLVANIA AUTO SALVAGE YARD
on 13.1 acres with a 2,400 sq.ft. 3-bay
garage with lift and 400 sq.ft. storage
building; in eastern PA, 1.5 hours from
NYC and 1.5 hours north of Philadelphia.
Asking $445,000. Contact Lindsay Kutz
(484-241-6783) or Louise Sylvester (610-
217-9379). Office (610-250-8880), Cold-
well Banker Heritage, Bethlehem PA
18020. 

216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Balers

NEXT DEADLINE
October 18 CONTINUED on Page 26
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Software

Wanted

Scales

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

Miscellaneous

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

WE OFFER MANUFACTURE/INSTALLA-
TION of vibratory equipment for efficient
processing of bulk materials in down-
stream metal processing, recycling facili-
ties, sawmills, foundries, quarries, and
power plants. Clients in 32 countries rely
on our vibratory expertise, common-sense
engineering solutions, technological inge-
nuity, unwavering equipment reliability, and
responsive customer service. Call Action
Equipment: 503-537-1111.  

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $20,750. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

TUB AND HORIZONTAL GRINDERS in a
variety of horsepower ranges on tracks or
treads. We can recommend a heavy-duty
machine for any recycling application.
Besides their heavy-duty, reliable equip-
ment, our first class parts and service pro-
fessionals provide unmatched customer
support. We are the leading manufacturer
of industrial grinders. Morbark: 800-831-
0042.

PRICE REDUCED: 74 x 104 auto shred-
der, 3,800 hp diesel drive, feed chute and
compression feeder, undermill conveyor,
magnetic drum, 419-786-9243.

MiscellaneousMiscellaneous

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

• 40” X 71” Feed Opening
• 50 HP Motor
• 10” Bore Cylinder
• Refurbished and Painted Blue

800-836-2253

MSI AUTO-TIE BALER
COMPLETELY REBUILT!

BUY AND SELL 
RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

www.scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• Reg-Mac 517KW (690 hp) film densifier
• 62 mm Erema 2002 Pelletizing line 
• Nelmor/Satrind shred/grind combo 42 x 100"
• Ball & Jewell 15x20” Shredder, 15 hp

619-421-0805
www.lambfuels.com

Call today for service
availability and quote:

We also provide fuel recovery,
transfer, filtration & storage

solutions at NO CHARGE!

Save $$$$$ with us!
 Minimize your waste disposal costs

• Gasoline
• Diesel
• Ethanol
• Vehicle Salvage
• Transmix/Blends

• Jet & Aviation
• Aviation Repair
• Military/Government
• Marine Salvage & Repair
• Rail Car Salvage & Repair

SCRAP PROCESSING EQUIPMENT

www.vezzani.biz

Celebrating 50 years
of

INNOVATION

Miscellaneous

Electric or gas engine, 
manual controls, easy
to operate. Can be
stationary or portable.
Comes in two models.
Prices starting
at $6,500

320-219-7711 / josh@scrapyardequip.com

New Hydraulic
Guillotine Shear
Great for cutting non-
ferrous metals, radiators,
etc. 24” blades, 5 hp
single phase motor,
hand controls.
Price: $5,900

More equipment
available at

scrapyardequip.com

New Aluminum Can Densifier

We want equipment
to buy—call today!

PLACE YOUR TEXT
CLASSIFIED AD ONLINE

—Always Available—
24 HOURS PER DAY/7 DAYS PER WEEK

www.AmericanRecycler.com



IRON PACK BALERIRON PACK BALER Remote Control • Automatic CycleRemote Control • Automatic Cycle
All i k i ONE i b l !All it takes is ONE minute to bale a car!

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

MATERIAL HANDLERS
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today. 
Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

NEW EQUIPMENT FROM IRON AXNEW EQUIPMENT FROM IRON AX

USA ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

M
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ap

v

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES
All shears feature 

0° continuous rotation360° continuous rotation360° continuous rotation..360° continuous rotation

NEW Doosan DX225 with an Iron Ax 
IA25R Shear AND a used Doosan DX225 

with a used Iron Ax IA25R Shear!    
Won’t last long - call TODAY!Won’t last long - call TODAY!



NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

HIGH-SPEED
BALER/LOGGER

RECENT TRADE-INS = GREAT DEALS!
2011 OverBuilt Baler/Logger                                      $408,000.00
2006 Big MAC Portable Crusher                                  $96,000.00
1990's Big MAC w/Automation                                     $62,500.00

10 ft.

HIGH-SPEED CAR CRUSHER Sellinelling
CRUSHER!CRUSHER!



Financing the 
Salvage and Recycling Industries 

Financing the 

“We’re what you might call experts.”
Give us a call today:   800-823-9688www.DADECapital.com ll t d 800 823 96

for 27 Yearsfor 27 Years

AUTOMOTIVE
SECTION B www.AMERICANRECYCLER.com OCTOBER 2012
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Salvage auction access prompts
legislative actions in several states

Auto recyclers in three states
are in the middle of or have just fin-
ished dealing with major legislative
efforts aimed at changing rules
about who can bid on cars at sal-
vage auctions. Two laws recently
passed in Florida and Utah have
tightened restrictions, while one
under consideration in Ohio would
open auctions up to almost anyone.

The Ohio Auto and Truck Recy-
clers Association, representing the
state’s nearly 800 licensed recy-
clers, has been in a pitched battle
over Senate Bill 273. The bill intro-
duced in the current session of the
Ohio legislature would amend state
law to permit people other than
licensed salvage dealers to buy cars
at salvage auctions. 

Proponents of the bill, including
automobile insurance companies,
say it would result in lower automo-
bile insurance premiums for Ohio
drivers by allowing insurers to
receive higher prices for wrecked
cars sold via salvage auctions. They
also say it would ease unemploy-
ment, by creating more jobs in the
insurance industry.

To Jim McKinney, sales manag-
er at Milliron Auto Parts in Mans-
field, Ohio, and president of the
Ohio auto recyclers group, these
arguments don’t support the law’s
passage. The organization’s opposi-
tion is based on concerns about
licensing, fairness, theft prevention,
safety, environmental protection and
protecting jobs at the state’s auto
recyclers.

“The problem is that it’s unfair
for recyclers to have to go through
the hoops to be able to buy cars,
such as having a fence and meeting
EPA requirements, when the aver-
age Joe can buy without having the
overhead and expense that we do,”
McKinney said.

One concern is that because
non-licensed bidders don’t have the
costs that licensed salvage operators
do, the non-licensed bidders will be
able to outbid licensed recyclers for
the cars. “It makes for an unfair
playing field,” McKinney said. “We
just want a fair playing field.”

The national Automotive Recy-
clers Association (ARA), based in
Manassas, Virginia, agreed. The
organization said in a statement that
the bill would create “a competitive
disadvantage for licensed recyclers
in Ohio who go to great length and
expense to stay in accordance with
all local, state and federal laws and
regulations. It will reduce the avail-
able inventory for licensed auto
recyclers across the state as these
vehicles are sold to unlicensed indi-
viduals at inflated prices in Ohio
and around the country.”

McKinney said experiences
with similar laws in other states
suggest that costs for acquiring sal-
vage vehicles could rise 20 to 30
percent. While this would benefit
insurers, it would harm recyclers
who would be at a cost disadvantage

with non-licensed Ohioans who
acquire vehicles at auction, as well
as recyclers from other states that
bar unlicensed bidders from salvage
auctions. 

Opponents of the bill also cite
theft concerns. The original ration-
ale for the restrictions that most
states use to keep unlicensed bid-
ders out of salvage auctions is that
they curb VIN theft and vehicles
being stripped. In that sense, the
Ohio proposal is a step backwards
to a time when salvage auctions
were attended by those with crimi-
nal intent, McKinney said. “There’s
concern that we’ll end up back in
that arena as well,” he said.

Discussions of the prospects for
job creation represented by the pro-
posal have taken a confrontational
tone. The recycler association
points out that maintaining the sta-
tus quo on auction access would
help protect the thousands of jobs at
Ohio recyclers. “This bill is going
to kill jobs,” McKinney said.
“Things are bad enough as it in this
industry in Ohio. Yards are strug-
gling. We don’t have room to raise

by MARK HENRICKS
mhenricks@americanrecycler.com

PHOTO COURTESY OF PHOTOCHECKER | DREAMSTIME

See AUTO AUCTIONS, Page 7

Production of passenger vehicles
(cars and light trucks) rose from 74.4
million in 2010 to 76.8 million in
2011 – and 2012 may bring an all-
time high of 80 million or more vehi-
cles, according to new research con-
ducted by the Worldwatch Institute for
its Vital Signs Online service. Global
sales of passenger vehicles increased
from 75.4 million to 78.6 million over
the same period, with a projected 81.8
million in 2012, wrote report author
and Worldwatch senior researcher
Michael Renner. The major driver of
increased production and sales are the
so-called emerging economies, espe-
cially China.

Rising sales translate into ever-
expanding fleets. An estimated 691
million passenger cars were on the
world’s roads in 2011. When both
light- and heavy-duty trucks are
included, the number rises to 979 mil-
lion vehicles, which was 30 million
more than just a year earlier. By the
end of 2012, the global fleet could top
1 billion vehicles – one for every 7
people on the planet.

Electric vehicle (EV) production
remains at barely perceptible levels.
Although several countries have
issued targets for future EV fleets, it
remains to be seen whether these
goals can be met. China, for instance,
wants to put 5 million plug-in hybrid-
electric and fully electric vehicles on
its roads by 2020 – which could
account for more than 40 percent of
the global EV fleet that year. An
analysis by Deutsche Bank Climate
Advisors, however, suggests that pro-
duction of 1.1 million EVs and a fleet
of 3.5 million in China is a more real-
istic projection.

“Automobiles are major contribu-
tors to air pollution and greenhouse
gas emissions,” said Renner. “Greater
fuel efficiency, along with the use of
cleaner fuels, can help mitigate these
impacts, although increases in the

Global auto
sales reach
record high

See CAR NUMBERS, Page 7

A proposed law in Ohio would open up salvage auctions to almost anyone – a move that opponents say
will give an unfair advantage to individuals without operating costs.



There is no doubt the growing
national focus on sustainability and
environmental protection has been ben-
eficial to the growth of the American
recycling industry. With an estimated
yearly economic impact of more than
$100 billion supporting 137,000 jobs,
recycling is an important component of
our economy that also offers significant
environmental benefits. Few industries
have embraced and benefitted more
from a commitment to recycling than
the automotive industry. 

According to industry figures,
nearly 13 million cars are recycled each
year and every new car sold contains 25
percent recycled steel. The success
doesn’t stop there; recycled plastic soda
bottles, carpet fibers, used tires and a
host of other materials are being uti-
lized in new cars. The growing success
of recycling autos and using recycled
materials in new vehicles will continue,
but we must remain ever vigilant for
threats to this success. One such threat
that requires attention from consumers
and manufacturers alike is the reclama-
tion of the spent lead acid batteries
(SLABs) present in every car, truck,
boat and industrial vehicle.

On the surface, battery recycling is
a success story with more than 96 per-
cent of all SLABs being recycled, yet a
closer looks reveals a darker trend that
we see being repeated too often in the
recycling of products like computers,

cell phones and televisions. Increasing-
ly SLABs are brokered, sold off and
exported to developing countries for
recycling under questionable environ-
mental and workplace safety controls
that are far weaker than those found in
American recycling facilities.

Since 2007, the number of dead
car, truck and utility vehicle batteries
exported to Mexico increased by 326
percent. Last year alone approximately
20 percent of all batteries or 754 mil-
lion lbs. of SLABS were sent across the
border. For perspective, that’s roughly
equivalent in weight to the Empire
State Building.

In the best case scenario, these
batteries are recycled in self-contained
Mexican facilities with much weaker
environmental regulations than in the
United States. In the worst case sce-
nario, the batteries are sent to count-
less unregulated and unlicensed back-
yard recycling operations where work-
ers, families and communities are
exposed to lead emissions and other
harmful particulates while sulfuric
acid is allowed to soak into the ground
water. 

Either way, the reason for concern
is clear and pressing. According to
“Exporting Hazards,” a 2011 report by
Occupational Knowledge International
and Fronteras Comunes, a Mexican
non-governmental organization, Mexi-
can battery recyclers emit 20 times
more lead than comparable U.S. facili-
ties. The permissible exposure limit for
airborne lead in the work place is three

times higher in Mexico than in the
United States. In addition, average
blood lead levels among workers as
reported by a recycling plant in Mexico
are five times higher than the average
reported by a U.S. recycler.

People living near substandard bat-
tery recycling facilities are at higher
risk of lead exposure, which is espe-
cially dangerous for children who are
uniquely vulnerable to the threat from
lead poisoning. A December 2011, New
York Times investigative report on
SLAB exports titled, “Lead From Old
U.S. Batteries Sent to Mexico Raises
Risks” revealed that a soil sample taken
from a schoolyard near a battery recy-
cler in Mexico had five times more lead
than is allowed in the U.S. 

This sample was taken before the
United States Centers for Disease Con-
trol announced in May, 2012 that it had
lowered the threshold of acceptable
lead concentration in children for the
first time since 1991, stating clearly
“there is no safe level of lead expo-
sure.” Taking these recent actions into
consideration, it is safe to say that
America’s contribution to Mexico’s
high lead pollution levels is simply
unacceptable.

Not only do SLAB exports repre-
sent a health threat, they also represent
a threat to our nation’s economy. Every
spent battery that is exported reduces
the domestic feedstock for American
recyclers and American workers. At a
time when unemployment remains per-
sistently high and communities are
looking for ways to expand employ-
ment, we have the opportunity to pro-
tect jobs and grow the domestic recy-
cling industry. Stopping the exportation
of SLABs also will contribute to the
auto industry’s recycling success story.
With domestic recyclers using the best
technology available, operating under
strict environmental regulations and
continuously innovating to create better
technology, there is no justifiable rea-
son to export a single car battery, let
alone more than three quarters of a bil-
lion pounds annually. 

A Letter from
the Editor
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Readers,
Happy Halloween! Welcome

to the October edition of Ameri-
can Recycler. The leaves are start-
ing to turn, the weather calls for a
sweatshirt more often than not,
and haunted houses and hayrides
are being opened for one of the
best holidays of the year.

What’s scarier than grown
men in zombie makeup and kids
toilet-papering houses? Our cur-
rent political climate, that’s what.
The presidential election process
is coming to a head, and all of the
alarmist, mud-slinging, and often
blatantly-false political TV spots
and mailers are ruining an awe-
some holiday. And while I discon-
nected my landline phone some
time ago, I imagine that the politi-
cal dialers are also hard at work
interrupting families at dinner. 

I’m honestly curious: Does
anyone change their vote based on
the information contained in these
ads? Does anyone take them as
the unbridled truth, without any
further examination of the wild
allegations that they make? Does
anyone take the time to do any-
thing besides hang up on the
phone solicitations? 

I don’t. And so I wish they
would create the political equiva-
lent of the Do Not Call list – a
place where I could opt-out of
receiving all of the ridiculous
brochures and propaganda that
they still insist on mailing out by
the truckload. 

November cannot come soon
enough. When it does, I encourage
all of you to go out and exercise
your right to vote. While I’m not
thrilled with either presidential
candidate, I will say this much:
the government did not build this
paper. The government does not
publish this paper. And the gov-
ernment organization that delivers
this paper is a failure as a busi-
ness, but it’s our best option to get
to you each month (and some-
times they can’t even do that
properly). 

So when the polls open in
November, I’ll be out casting my
ballot. I hope you all do the same,
regardless of whom you support.
And I’m sure that some of you are
gnashing your teeth in disagree-
ment with me right now, so feel
free to get in touch. But if you
hope to change my mind before
November, you’d best do so soon.

Until next month,

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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TideSmart Global installs
electric car charging station

TideSmart Global, a collective of cre-
ative businesses focused primarily on
experiential marketing, installed a first-of-
its-kind solar-powered public electric vehi-
cle charging station located on its Fal-
mouth corporate campus. 

TideSmart opened the charging sta-
tion September 17 for public use, making
it available to business neighbors (approx-
imately 300 professional workers within a
quarter mile in Falmouth), community
members, friends and family.

The 208-volt charging station, pow-
ered by solar panels, will charge a vehicle
nearly 8 times as fast as a standard outlet,
providing convenient on-the-go service for
an increasingly environmentally aware
community. For example, the station can

recharge the batteries of the Ford Focus
electric vehicle in just over three hours. It
can supply power for all electric cars and
plug-in hybrids that use a standard connec-
tion, pulling energy from TideSmart’s
rooftop solar panels.

This plug-in initiative adds to TideS-
mart’s existing green efforts, which inspire
all aspects of its business. The 6-acre cor-
porate campus features 350 sq.ft. of solar
panels that power 40 percent of the cam-
pus, LED exterior lighting, radiant heating
and many other LEED elements. 

The TideSmart agencies have worked
with clients to support eco initiatives,
including alternative energy and new
technologies.

TideSmart Global president and CEO Steve Woods demonstrates a new electric vehicle charging station on
the Falmouth campus. 

SAE Int’l offers academy
on automotive composites

After more than 40 years of
promise, the next decade will see an
explosion in the use of composite
materials. Aerospace and general
aviation have been using the technol-
ogy for years and automotive and
alternative energy markets are now
on the cusp of broader implementa-
tion. Car manufacturers are already
implementing and launching carbon
fiber composite development pro-
grams and working with both domes-
tic and foreign producers of carbon
fibers and composites.

SAE International’s new “Auto-
motive Composites Technology
Engineering Academy” will provide
an overview of different composite
materials in terms of material types
such as carbon, glass and natural
fibers. The focus, however, will be
on carbon fiber processes, typical
applications, benefits and shortcom-
ings and limitations. Participants
will become familiar with different
composites terminology, quality
issues, costs and automotive market
needs, and will gain a holistic under-
standing of automotive carbon fiber
applications.

The Academy will run October
22 through 26 at SAE International’s

Automotive Headquarters in Troy,
Michigan.

With the significant weight sav-
ings associated with composites, it is
essential for automotive engineers to
become knowledgeable about this
technology which may revolutionize
the way carbon fiber is used in auto-
mobiles and ultimately be instrumen-
tal in meeting government mandates
for fuel economy.

By attending this course, partici-
pants will be able to:

•Describe the benefits of com-
posites technology in automotive
weight savings applications;

•Choose composites manufactur-
ing processes that can influence
quality;

•Identify engineering modeling
methodologies for composite materi-
al and structural performance;

•Specify common methods for
characterization of anisotropic com-
posite materials;

•Evaluate the latest develop-
ments in non-destructive test meth-
ods for composite materials and
structures;

•Identify and contrast damage
and crush characteristics for compos-
ites versus metals;

•Identify assessment approaches
to durability in composites;

•Identify recent developments
and applications of composites in the
automotive industry; and,

•Summarize the opportunities for
weight savings with composites.

Carbon fiber and other
composite materials pose

challenges and provide new
opportunities for engineers

and recyclers. 



North America processes
nearly 12 million cars and light
trucks each year for recycling.
Among other materials, ferrous
and nonferrous metals are
removed from the vehicles. One
component of that metal removal
is a well-known income-producer
for companies in the auto recy-
cling industry – the catalytic con-
verter or “cat.”

When catalytic converters
were first integrated into autos as
a way to reduce emissions and
brown clouds in large cities, they
were disliked. They started fires,
reduced gas mileage, limited a
car’s use of leaded fuel, and
resulted in auto exhaust that
smelled of rotten eggs. Almost 40
years later, converters have
become a commodity kept under
lock and key in recycling yards
where they are harvested.

Originally, the removal of a
converter could be done in one of
three ways: the use of a torch, a
Sawzall, or a complete removal of

the exhaust system. As the recy-
cling value of the catalytic con-
verter was realized, a need arose
for a more efficient removal
method, so that an increase in
revenue from vehicles being recy-
cled could be realized.

In the late 1980s, Supershear
patented a machine designed to
remove the converter quickly,
safely and economically. “Since
that time, it has become the
machine of choice for high vol-
ume auto recyclers. Powered by
one of three hydraulic models, the
guillotine-style cutting head of
the Supershear produces 15,000
lbs. of force at the cutting tip.
Removal of a catalytic converter
takes less than 60 seconds. We
offer three models for recyclers to
choose from: gas, 12 volt DC, and
110/220 AC. As the Environmen-
tal Protection Agency moves pro-
cessing yards to use environmen-
tal racks, the most popular model
has become the 110/220 AC,”
stated Larry Demik, company
owner. 

Supershear also offers a
“decanner.” The machine gives
recycling yards the means to
remove the catalyst from catalytic
converters and send it directly to
the processors. The catalyst is the
material inside the converter that
actually removes the harmful
gases that are created when gas or
diesel fuel is burned.

The decanner cuts the con-
verter in half and helps in the
removal of the catalyst. The
machine allows high-volume
facilities to become more prof-
itable because of the reduced pro-
cessing time it provides. The
decanner utilizes a guillotine-
style cutting head, which has the
ability to cut a converter in half
within seconds.

According to Demik, “This
machine has been well received
by those who have the capability
to operate it, and is a clean and
efficient way to collect the cata-
lyst. We opened for business 22
years ago, and we now service
recycling yards around the globe.
Customer service is our number
one priority. We maintain a large
inventory of parts and possess a

vast knowledge of the technology
needed to support our machines.
We pride ourselves in keeping
your Supershears cutting.”

Josh Baildon is sales manager
at catalytic converter shear dis-
tributor SEDA. “Our new catalyt-
ic converter cutter is labeled as
the SEDA SLC24. The cutter
weighs just 33 lbs. and has a max
cutting force of 118,800 lbs. This
makes it the most powerful cutter
on the market, given its size. The
unit operates using a mineral-
based hydraulic fluid and is pow-
ered using either a 110 or 120
volt electric motor or a 3 hp gas
motor,” Baildon said. The SLC24
also features an interchangeable
cutter blade, available in a 4” or
5” option. Both blades offer a
narrow construction to allow
access to tight catalytic converter
cavities. 

Baildon said the removal of
catalytic converters is always a
challenge for recyclers. “As a
high-value vehicle component,
converters must be removed from
all automobiles and this can
sometimes be a challenging task.
The traditional route for removing
cats has been an electric sawing
tool or a torch. A Sawzall can be
an effective tool, but it is slow
and replacement blades can get
very expensive. It can also be a
fire hazard due to the potential for
sparks. The tool can also create
flying shards of metal, which can
be hazardous to the operator. The
torch can be a very dangerous
tool, as there is always a high risk
of injury when combining gas
fumes and a potential igniter. So,
there is a large increase in cutters
being sold to recyclers – especial-
ly as the need for efficiency and

safety increase, the products
become even more popular,” he
said. Baildon added, “As a United
States-based operation, we felt
the need to partner ourselves with
other U.S.-based manufacturers to
improve service, lower costs and
ensure that we offer the U.S.
recycling market the products that
it needs.”

Catalytic 
Converter Shears

EQUIPMENT 
SPOTLIGHT 

N

by MARY M. COX
maryc@americanrecycler.com
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Contact List

Lance Industries, LLC

Tamarand Campbell

800-501-4964

www.acmecatz.com

SEDA Environmental

Josh Baildon

800-991-7332

www.SEDA-USA.com

Strip Technology, Inc.

Kirk Adkison

800-426-4126

www.striptec.com

Supershear, Inc.

Larry Demik 

800-999-8100

www.supershears.com

2009 OverBuilt
High Speed Crusher

Remote, high speed with oil recovery 
system and extra fuel storage system. This 
machine is like NEW with only 2,000 hours.

Priced to sell at $105,000!

7,600 hours. Good condition 
and immediately available. 

$225,000

2006 Al-jon 400 
XL Metal Baler

8 0 0 - 8 2 3 - 9 6 8 8 F I N A N C I N G  A V A I L A B L EG R E A T  B U Y S !

SEDA Environmental

Supershear, Inc.

Strip Technology, Inc.



By developing more technologies
in-house through investments in infra-
structure and people, Ford is deliver-
ing more affordable and fuel-efficient
vehicles to its customers. Ford is
adding new green jobs, doubling its
battery-testing capabilities and speed-
ing electrified vehicles to market by at
least 25 percent, creating even more
fuel-efficient choices for customers.

Ford is investing $135 million in
the design, engineering and produc-
tion of key components – including
advanced battery systems – for its
next-generation hybrid-electric vehi-
cles going into production this year.

For example, Ford’s battery-test-
ing capabilities will double by 2013 –
to a total of 160 individual battery-test
channels. This includes investing in
more of the highly specialized
machines that can test and simulate
everything from power and perform-
ance to life and thermal behavior over
a complete range of temperatures and
possible operating conditions.

Also, Ford is dedicating a
285,000 sq.ft. research and develop-
ment lab in Dearborn, Michigan, to
focus almost entirely on hybrids and
electrification. The building formerly
known as the Advanced Engineering
Center is renamed the Ford Advanced
Electrification Center and houses
most of the 1,000 engineers working
on hybrid and electrification pro-
grams.

Ford continues to build its electri-
fied team with 60 engineers hired in
the past year and dozens more posi-
tions to be filled this year.

Customers benefit from Ford’s
investments in two ways – more fuel-
efficient vehicle options and even bet-
ter value.

Ford is reducing the cost of its
current hybrid system by 30 percent
versus the company’s previous-gener-
ation system. Ford is also launching
five electrified vehicles this year as
part of its power of choice strategy to
deliver leading fuel economy across
its lineup and triple electrified vehicle
production capacity by 2013.

Ford remains America’s largest
domestic producer of hybrid vehicles. 

Typical of the auto industry,
Ford’s early hybrids contained batter-
ies that involved third parties in every-
thing from design to testing.

As the scope of Ford’s hybrid
program expanded, however, Ford
found new efficiencies by bringing
research, development and production
of electrified vehicles in-house, said
Anand Sankaran, Ford executive tech-
nical leader, Energy Storage and HV
Systems.

“Time is of the essence, especial-
ly when we have a specific launch
date,” said Sankaran.

Ford’s doubling of its battery-
testing capabilities is one example of
how crucial time is maximized as the
company no longer has to search for
the right supplier with the right
equipment to quickly perform specif-
ic tests.

The expanded battery-testing
capabilities allow the team to quickly
collect, analyze and apply vast
amounts of data and, when needed,
modify tests and easily adapt neces-
sary changes. Projects are completed
at least 25 percent faster than they
were with previous-generation
hybrids, Sankaran said.
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To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

11/12 Rubber Shredders

12/12 Metal Recycling Attachments

01/13 Waste-to-Fuel Equipment

02/13 Shredders

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.
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Maximize your investment with ����	
��™.   

Take control of your inventory and the  
revenue it can generate for you. 

 
Backed by the power of Car-Part.com,  

����	
��™ enables you to easily sell large 
quantities of your inventory in one simple 

transaction.  
 

The best feature of all is that, as a  
Car-Part.com subscriber, this service is available 

to you at no additional cost! 

��������
™ takes all the guesswork out of 
selling catalytic converters, placing the power  

at your fingertips.  

This innovative year, make and model  
program allows you to: 

♦ Track and manage your converter inventory 

♦ Get real-time market prices 

♦ Follow market trends 

♦ Sell your inventory at your convenience 

Finally, a FREE program dedicated to helping 
auto recyclers track the catalytic converter market  

and maximize their profits! 

Powered by  

��� �! �! �!
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Core Pricing is an exciting new tool powered by 
Car-Part.com, that helps recyclers make better 

business decisions while dismantling an 
automobile by quickly determining  
which parts can be sold as cores.  

♦ Search for parts/prices by VIN or year, make 
and model. 

♦ Simply select the parts you choose to sell, and 
then print the dismantling report & start pulling 
parts to MAXIMIZE your profit. 

Core Pricing is available at no additional  
cost to Car-Part.com Gold subscribers. 

���%�&���
™ is a convenient,  
FREE visual tool designed to  

MAXIMIZE your dollar.  
 

This tool aids Self-Service Yards  
in identifying the most common,  
cost effective cores and provides 

a real time price list with  
the click of a mouse.  
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Ford invests in electrification technologies center

The boss arrived at work early in the
morning one day and found his manager
kissing his secretary.

He shouted at him, “Is this what I pay
you for?”

The manager replied, “No sir, this I do
free of charge.”
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Now Now that’sthat’s value. value.

While researching public opinion
in relation to driving habits and green
vehicles such as their new Ford
Fusion, a survey commissioned by
Ford Motor Company found that a
majority of Americans say they’re
paying more upfront to save money
over time.

The new Ford Fusion provides a
lineup of fuel-efficient options includ-
ing EcoBoost®, EcoBoost with Auto
Start-Stop technology, hybrid and
plug-in hybrid powertrain offerings.

The Fusion with 1.6-liter EcoBoost
engine is Ford’s first gasoline-powered
vehicle in North America to offer the
Auto Start-Stop fuel-saving technology
– derived directly from Ford hybrids,
and a $295 option – with a six-speed
automatic transmission.

Ford group vice president for
Global Product Development Raj Nair
said, “The new Fusion with Auto
Start-Stop technology is an affordable
way for consumers to enjoy some
hybrid benefits including improved
urban fuel economy and cleaner air.”

A Ford-commissioned survey by
market research firm Penn Schoen
Berland also found many American
drivers are slowing down, coasting
more to stops, and in some cases even
slipstreaming behind larger vehicles
to save gasoline.

Based on $1,000 of discretionary
income to spend on energy savings,
25 percent of the survey respondents
would buy a vehicle with hybrid tech-

nology, with almost equal numbers
choosing energy-efficient appliances
or solar panels.

The study shows the significance
of this greener attitude shift, as seven
out of 10 drivers have changed their
driving habits to become more fuel-
efficient.

This recently released research of
American driver attitudes indicates
the following trends:

•Saving money and helping the
environment are top drivers of energy-
efficient purchases;

•Almost all respondents agree on
the importance of fuel-efficient vehi-
cles (95 percent), followed by energy-
efficient appliances (93 percent) and
light bulbs (85 percent);

•Seven of 10 respondents have
changed their driving habits to save
fuel;

•Sixty-four percent drive less fre-
quently, 41 percent have slowed
down, and 10 percent say they draft
behind larger vehicles to save fuel;

•Thirty-two percent have done
research to find cheaper fuel; and,

•Twenty-one percent have pur-
chased a new vehicle with improved
fuel economy.

Auto Start-Stop switches off the
gasoline engine when the vehicle is
stopped in congested traffic, at stop
signs and traffic signals. Seamlessly
restarting when the driver releases the
brake pedal, the system helps to save
fuel and conserve the environment.

Ford Auto Start-Stop can provide
up to a 10 percent improvement in
overall fuel efficiency, with a corre-
sponding drop in tailpipe emissions.

Auto Start-Stop saves the fuel
typically wasted when a car is stand-
ing and running at idle. Savings vary
depending on driving patterns, but
owners who spend most of the time in
urban areas and city traffic will bene-
fit the most – up to 10 percent.

On average, Auto Start-Stop
improves fuel efficiency by about 3.5
percent. If 50,000 Fusions were
equipped with Auto Start-Stop, the
improved efficiency would reduce
annual CO2 emissions by more than
14 million lbs. and 1 million gallons
of gasoline.

More broadly, a study by the
United States Department of the
Treasury estimates that congestion
consumed an extra 1.9 billion gallons
of fuel in 2011, approximately 5 per-
cent of all the gasoline used. Studies
show drivers encounter an average of
10 to 15 red lights and stop signs on a
typical 20-mile commute, which can
add from 5 to 15 minutes of idle time
and wasted fuel.

“We expect the average Fusion
driver with the 1.6-liter EcoBoost
engine and Auto Start-Stop can recov-
er the $295 cost of this technology
through real-world fuel savings in less
than 18 months,” said Samantha Hoyt,
Fusion Marketing manager.

Survey finds car buyers are willing to
pay more upfront to save money later

In support of New York fire, rescue
and emergency service technicians, Ger-
show Recycling will donate 20 vehicles
to the Suffolk County Fire Academy.
Each vehicle will be provided to the fire
academy for each of the 20 upcoming
classes the academy’s training facility in
Yaphank over the next few months.

Firefighters use junk cars to per-
form in simulated emergency situations
and learn how to extricate victims from
the vehicles in the event a crash occurs.
However, as the economy has taken a
toll on consumers, fewer people have
been buying new cars, thereby keeping
older vehicles – which would have oth-
erwise found their way into the local
scrap yard – on the road. This has result-
ed in a scarcity of junk vehicles to be
provided for firefighters during their
extrication exercises.

Gershow has assisted with numer-
ous fire departments throughout Long
Island by donating vehicles for extrica-
tion exercises. They have also provided
junk cars for the Fire, Rescue & EMS
Mega Show at Nassau Coliseum, the
Chuck Varese Vehicle Extrication Tour-
nament in Northport, and “Gone in Six
Hours,” which is held by the North Mer-
rick Fire Department.

Gershow Recycling has eight loca-
tions in Brooklyn, New Hyde Park, Val-
ley Stream, Freeport, Lindenhurst, Hunt-
ington Station, Bay Shore and Medford. 

Gershow
gifts cars to
fire fighters
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prices or generate that 30 percent
somewhere else.”

One insurance industry lobbyist
who testified for the bill, however,
said that opening up auction access
would help create more insurance
industry jobs. The lobbyist also said
insurance jobs were preferable to
jobs at recycler operations, an asser-
tion that particularly rankled McK-
inney.

The environment is one issue
where licensed recyclers would
seem to hold the upper hand. “We’re
required to track our mercury
switches and get rid of oil properly,”
McKinney notes. “Not just any Joe
Schmoe can do this in his back-
yard.” The ARA echoed that, stat-
ing, “This bill threatens Ohio’s
environment as unqualified busi-
nesses attempt to handle, dismantle
and dispose of environmentally-
harmful products and hazardous
materials such as mercury, oil and
gasoline.”

Vehicle safety might be nega-
tively affected as well, if unlicensed
bidders purchased vehicles that had
been declared total losses and then
returned them to the road after inad-
equate repairs, the ARA statement
said. 

Arguments such as those the
Ohio recyclers are presenting helped
passage of two recent laws in Utah
and Florida. Rather than opening up
salvage auctions, these laws tight-
ened restrictions. The Florida law
was designed to deter metal thieves

by making it easier to track purchas-
es of salvage vehicles and sales of
scrap metal. The bill that passed had
been changed from one version that
would have eliminated a require-
ment that vehicles sustaining 80
percent destruction not be permitted
back on the road. Retaining the 80
percent standard was supported by
the Florida Automotive Dismantlers
and Recyclers Association.

In Utah, a law passed in March
directly addressed the bidder
requirement issue by restricting auc-
tions to those with state business
and tax licenses. In addition, it
required reporting salvage purchas-
es to the National Motor Vehicle
Title Information System and the
Utah motor vehicle enforcement
office, as well as setting a standard
for total loss vehicles that could not
be repaired and returned to the road.

The Ohio legislature is on break
until after the November elections.
Meanwhile, McKinney has been
contacting legislators about the bill,
which has passed the state senate
and will next be considered by its
lower house. He hopes to get a
chance to make his case during the
session, as bill backers did last sum-
mer. 

The normal routine would call
for opponents, including in this case
the recyclers, to testify, followed by
a round of amendments. But nothing
is certain in the battle of Ohio’s
recyclers against the proposed law.
“After the election, who knows?”
McKinney said, “We’ve been lobby-
ing very hard over the summer and
are waiting to see what happens
next.”

Auto auctions
■Continued from Page 1

numbers of cars and the distances driv-
en threaten to overwhelm fuel econo-
my advances.”

Discussions about reducing the
environmental impacts of vehicles
tend to focus on technical improve-
ments, such as engines, aerodynamic
design and fuels – yet another con-
cern is the distances traveled. Even
though the United States has just 25
percent of the total population of the
group of wealthy nations known as
the Organisation for Economic Co-
operation and Development (OECD),
in 2008 it alone accounted for just
over 40 percent of the 10.3 trillion
passenger-kilometers driven in all
OECD member countries. Still, U.S.
car travel is down slightly from its
peak of 4.3 trillion passenger kilo-
meters in 2005, to 4.1 trillion pas-
senger kilometers in 2008.

Further highlights from the report: 
The passenger vehicle fleet in

China grew at an annual average rate
of 25 percent during 2000 to 2011,
from fewer than 10 million cars to 73
million cars.

The top four producers of light
vehicles – China, the United States,
Japan and Germany – together
account for more than half of global
output.

Hybrid vehicles are growing in
number, but they remain below two
percent of total vehicle output.

Car travel in non-OECD countries
doubled between 1975 and 2000, but it
then picked up pace by doubling again
in just the decade to 2010.

Car numbers
■Continued from Page 1

As part of record second quarter
sales, KUKA Systems, the global sys-
tems integrator, booked major orders
from the automotive sector to build man-
ufacturing lines in China and Spain.

The China order, from a premium
German automaker, includes nine manu-
facturing lines, for new car body and
parts assembly, an assembly and finish-
ing line and for building subassemblies
such as front and rear doors, fenders,
engine hoods and tailgates. The Spanish
order, from a large car parts supplier,
comprises engineering and construction
for four highly flexible manufacturing
lines that will produce body sections
such as front and rear sliding doors and
tailgates for various vehicles.

KUKA Systems Group, headquar-
tered in Augsburg, Germany, registered
sales of $330 million for the quarter
ended June 30, 2012 – 29.7 percent
more than for the same quarter of 2011.
Those sales also partly reflect several
orders for its specialty Magnetarc and
friction welding machines received from
automotive customers in the first half of
2012.

Automotive
orders up at
KUKA Systems

When a person assists a criminal in
breaking the law before the criminal gets
arrested, we call him an accomplice. 

When a person assists a criminal in
breaking the law after the criminal has
been arrested, we call him a defense
attorney.



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

60" wide feed, top feed/bottom discharge with spare motor. You can’t 
buy the motors for this price!                                                                $395,000

WILLIAMS 760 3000 HP METAL SHREDDER

With infeed conveyor. 4.9’ system in very good condition.        $169,000
2008 BARCLAY PRIMARY SHREDDER

Equipped with a NEW LaBounty MSD 2500R shear. Komatsu. 4,600 
hours,  has new paint and is double plumbed for shear. LaBounty is 
NEW with factory warranty. Priced plus freight.                            $350,000

2008 KOMATSU PC300LC-8 WITH NEW SHEAR

7,600 hours. Good condition and immediately available.           $225,000
2006 AL-JON 400 XL METAL BALER

NEW Price was $525,000.              TODAY’S PRICE:  $325,000.
LLLLIIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSAAAAAAVVVVVVEEEEEE!!!! •• LLLLIIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSAAAAAAVVVVVVEEEEEE!!!!   ••  LLLLIIIIIKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!! •• LLLLIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!!  •• LLLLIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!!!!!LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! 

5,800 hours. Immediately available.             $55,500
1997 DAEWOO 280LC W/BUCKET

Complete 4,000 h.p. ferrous shredding system.            $1,450,000
1994 MET PRO 74 X 104 AUTO SHREDDER

Universal mount. Factory warranty. Immediately available. Priced each, 
plus shipping.                                                                                            $190,000

(2) LABOUNTY MSD3000R PORTABLE SHEARS
NEW! Never Used

IDM tumble back Feed Bin 
In-feed Conveyor
Columbus McKinnon CM R2 Liberator grinder
Operators Platforms          
Mill Power Vibratory Discharge Conveyor         
Cross belt Magnetic Separator w/support stand      
Discharge Conveyor for Steel Fraction       
Discharge Conveyor for Rubber Fraction 
Mill Power Taper Slot Shaker with Multiple screens
Additional set of blades

ICE: $$325 000

2010 CM 2R Liberator Complete Wire Removal System

SEE IT IN
 ACTION!

NEW

AAddddiittiioonnaall sseett ooff bbllaaddeess

W Price was $525 000W P

Shredder with 2” knives. Infeed conveyor, cross belt magnet, new 
blades and wear plates, hard-faced rotors, soft start, electrical panel 
and out feed conveyor. That’s right, a complete system for only $165,000

1995 COLUMBUS MCKINNON TIRE SHREDDER
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