
The lightweight, polyethylene shop-
ping bag is a masterpiece of modern engi-
neering. It’s a cheap, simple solution to
carry heavy weights without the danger of
breaking from moisture. And, they can be
reused in innumerable ways. 

The problem is not with the bags them-
selves, but with careless people who litter
the land and water causing ugly vistas and
damage to wildlife. Their low weight and
aerodynamics blow them into endless trou-
ble. Unfortunately, due to their durability,
most single-use bags take forever to decom-
pose. 

The ultimate solution, of course, is to
recycle the plastic bags which also reduces
the consumption of fossil fuels and avoids
landfilling or transitioning to biodegradable
plastic bags or voluntarily buying and using
durable shopping bags. Meanwhile, how-
ever, various jurisdictions debate legislation
and propose and pass laws by the bushel
that confuse consumers and add further red
tape to an already too complicated world. 

In response to the environmental prob-
lems caused by plastic shopping bags, sev-
eral states, cities and municipalities have
banned them, passed laws to dictate their
biodegradability, attached fees for their use
or have mandated recycling programs.
Many laws differ and often cause burdens
for bag manufacturers and retailers. And, as
each new law passes it usually involves hir-
ing more government workers to imple-
ment, monitor and enforce the regulations. 

Nationally, experts estimate that 150 to
200 municipalities now have laws regarding
plastic shopping bags. Major U.S. cities and
counties that have banned single use plastic
bags include Los Angeles, San Francisco,

and Chicago; all four populated counties of
Hawaii and Austin, Texas; Seattle Washing-
ton and Cambridge, Massachusetts. Major
U.S. cities and counties that charge a fee for
plastic bags include Montgomery County,
Maryland; Washington, D.C.; Brownsville,
Texas; Boulder, Colorado and Portland,
Maine. 

Take for example the new law in
Chicago which went into effect August 1.
Essentially, this solution bans lightweight
plastic bags and offers customers bigger,
thicker plastic bags. Sound crazy? Many
think it is. 

The law applies to any store with a
floor area of more than 10,000 sq.ft. that is
part of a chain store organization. Small,
independent stores and restaurants are
exempt. Consumers are urged to buy and
use reusable shopping bags. But subject
retailers can offer their customers free,
reusable plastic bags that are at least 2.25
millimeters thick, hold up to 22 pounds and
be reused up to 125 times.

The law doesn’t affect the free distribu-
tion of paper shopping bags. So what will
that likely cause?

Many laws have unintended conse-
quences. According to the Carrier Bag Con-
sortium, a group of UK bag suppliers, the
Irish Bag Tax is instructive as to what can
happen when government starts managing
shopping bags. 

In 2002, Ireland instituted a tax on
plastic bags in which retailers charged their
customers 15 Euro cents (about 17 U.S.
cents) for every plastic shopping bag pur-
chased. Because customers were driven to
use paper bags, it is now common to double
or triple-bag to overcome the inferior
strength of paper. This meant that at least
twice the numbers of paper bags were used

than plastic had been used. This led to huge
increases in the number and truckloads to
transport paper bags.

There is clear evidence that the switch
to paper bag substitutes consumed 8 times
the raw material, 3 times the energy, created
twice the levels of air pollution, and wasted
50 times the water in manufacturing. 

Moreover, the Irish bag tax invited
more shoplifting. Because plastic bags are
normally offered or after payment is
received, it provides the most effective
visual evidence of payment. When cus-
tomers bring their own shopping bags into
stores, it has made shoplifting easier and is
costing every small grocery shop in Ireland
an average of 5,400 Euros per annum in
stolen and/or abandoned wire baskets and
shopping carts. 

Lastly, research has shown that since
the bag tax was introduced in Ireland, there
has been little significant reduction in the
tonnage of plastic bags of all types used in
that country. There is some evidence in Ire-
land, however, of plastic bag litter having
been reduced somewhat due to the tax. But
was the effort, expense and inconvenience
worth the result? 

To find out what’s happening with plas-
tic bag laws in the U.S. we asked Jennifer
Schultz, policy associate at the National
Conference of State Legislatures (NCSL).
NCSL is a bipartisan organization that
serves the legislators and staffs of the
nation’s 50 states and territories. “In 2015, a
total of 37 bills were introduced in 17 states
to decrease the use of disposable plastic car-
ryout bags, either through a ban, fee, or to
increase recycling. Conversely, bills intro-
duced in five states: Arizona, Georgia, Mis-
souri, Pennsylvania and Texas sought to
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www.IronAx.com
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THERE IS A BETTER WAY...
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320-274-3594  WON’T LAST - CALL TODAY!

E-Z CAR CRUSHER “B” MODEL powered with a Ford gas 
power plant. Featuring a 3 month warranty. Perfect for 
the first time car crusher owner or the yard that wants 

to keep their 
bigger crusher 
out making 
money crush-
ing other 
yards. Priced 
to sell at ONLY 
$43,000!

2008 OVERBUILT REBUILT STATIONARY UNIT. New guide 
services and features a remote automation, electric 

power plant. 
We removed 
the entire top 
deck of this 
crusher and 
did a major 
retightening 
of  the guides. 
$50,000.

Foamed asphalt used as base course
of new travel lane in Maryland

The new travel lane on US 29 in Columbia, Maryland will
have “green” asphalt pavement but drivers will not be able to
see a difference. The Maryland Department of Transportation’s
State Highway Administration (SHA) is using 2,600 tons (5.2
million pounds) of recycled material on its $32.7 million widen-
ing project on northbound US 29 between Seneca Drive and
MD 175 in Columbia, Howard County.

The recycled material is called foamed asphalt, which is
comprised of reclaimed asphalt pavement and cement. In gen-
eral, foamed asphalt production involves injecting water and
into a special chamber that contains millings from other resur-
facing projects which causes the asphalt to foam and bind
together. This produces a useable material that is 10 to 15 times
the original volume of the millings. Crews then mix the material
with Portland cement to create foamed asphalt. The recycled
material will be used as a base course and will be the proper
load-bearing strength after compaction.

“Using recycled materials in road building and mainte-
nance supports practical design principles,” said SHA acting
administrator Douglas Simmons. “The amount of material in this case is about half the volume of water in an Olympic-sized swim-
ming pool. Using less new asphalt and wasting less from other projects is an environmental benefit.”

The New York City Chapter of the
National Waste and Recycling Associa-
tion (NWRA) is urging New York City
to proceed with implementation of Local
Law 146, sometimes referred to as the
Commercial Organics Law. The 2013
law seeks to divert organic materials
such as food scraps from traditional dis-
posal sites, and requires that specific
businesses that generate large amounts
of organic waste work with their carter
to seek and utilize alternatives to dis-
posal for their material. One provision of
Local Law 146 required the city’s
Department of Sanitation commissioner
to determine whether adequate capacity
exists within 100 miles of the city in
order to proceed with compliance and
implementation of this new organics dis-
posal ban requirement.

NWRA’s New York City Chapter,
which represents the approved and
licensed private carting industry in the
City, applauds the city’s efforts to divert
organics for higher and better use than
traditional disposal. NWRA and its
member companies in the City believe
the Commissioner should use all the
tools available to her to proceed with
further implementation of this City law.
Further, NWRA’s New York City Chap-
ter is concerned that any possible delay
of implementation of Local Law 146
would undo and slow the progress that
has been made between the private cart-
ing industry, generators of these organ-
ics and the City’s Department of
Sanitation.

Commercial
organics law
pending in NY

The California Legislature, in a bipar-
tisan vote, approved legislation authored
by Assembly Member Susan Eggman (D-
Stockton) that would generate investments
in jobs and a more efficient economy by
creating a sales tax exemption on equip-
ment used for recycling and composting.
A previous attempt to enact this policy
stalled during the prior legislative session.
AB 199 now goes to the desk of Governor
Jerry Brown. 

AB 199 would provide a sales-and-
use tax exemption on recycling and com-
posting equipment, as well as equipment
that uses recycled content in the manufac-
turing of new products. According to Cal-

Recycle, California exports 20 million
tons of recyclables annually, worth nearly
$8 billion. Keeping more of these valuable
materials here would allow Californians to
share in the benefits of their recycling
efforts.

According to CalRecycle, for every
ton of materials that gets recycled instead
of being disposed, California’s 5300 recy-
cling establishments will pay an additional
$101 in salaries, produce $275 more in
goods and services, and generate $135
more in sales. Furthermore, CalRecycle
estimates that meeting the state’s recycling
goals with in-state infrastructure could
generate an additional 110,000 jobs, on

top of the existing 125,000 people
employed in recycling.

As California strives to achieve its
ambitious recycling goal (AB 341 Ches-
bro, 2011) of recycling 75 percent of the
solid waste it generates by 2020, an esti-
mated 22 million tons will have to be col-
lected and diverted from the state’s waste
stream. Additionally, next year’s imple-
mentation of AB 1826 (Chesbro) will
require restaurants, grocery stores, apart-
ments and other commercial generators of
organic waste to contract to have to that
waste composted or anaerobically
digested, increasing the need for infra-
structure to handle this new material.

Equipment tax exemption legislation passes in CA
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prevent localities from imposing bans or
fees on plastic bags,” said Schultz. 

California, of course, is the national
leader in shopping bag legislation with
approximately 90 municipalities having
some type of law. To add to the confusion,
last year California passed a statewide law
to prohibit stores from handing out free,
single use plastic bags. Opponents, how-
ever, secured enough signatures to put the
ban in question on a referendum ballot to
take place November 2016, so the ban is
on-hold until then. There are also several
pending amendments to the ban such as
providing a free reusable grocery bags to
senior citizens and college students and to
repeal the entire law. 

In Connecticut, two bills failed to pass
in 2015. One would have required the
phase out of single use plastic and paper
carryout bags. The other called for a con-
sumer fee of $0.10 for a single use bag and
the use of only recycled, compostable or
reusable bags. 

Delaware has a bill pending that
would require stores to charge $.05 for
every single use plastic and paper bag,
establishes reporting requirements on bags
and expands in-store recycling programs.

A Florida bill failed to authorize cer-
tain municipalities to establish  programs to
regulate or ban disposable plastic bags.

All of Hawaii’s counties have enacted
some type of single use bag ban, but there
are differences between them. A pending
bill asks for further study to iron things out. 

While cities like Chicago pass local
laws, the State of Illinois has another
statewide bill pending. It requires bag
makers to support collection and recy-
cling of plastic carryout bags. 

Massachusetts has four laws pend-
ing. Among the legislation there are prohi-
bitions for stores to distribute plastic bags
or use recycled paper bags. Reusable
bags, recycled paper bags and com-
postable plastic bags may be sold for a
minimum of $.10 each. Every store would
have to pay to the State an excise of $.02
per plastic bag provided to customers dur-
ing the year. There is also a pending pro-
posal that the State DEP write regulations
to prohibit the use of plastic carryout bags
by 2019.

Maryland had three failed bills that
included bans on disposable bags and
fees.

Proposed fees on disposable bags in
Maine failed to pass.

Missouri had a bill banning single use
bags that failed and another that was
vetoed. The vetoed bill would have pre-
vented localities from imposing any ban,
fee or tax on the use of either paper or plas-
tic bags. 

In New Jersey there are three bills
pending. One would impose a $.05 fee for
each disposable bag. Another requires
retailers to establish in-store recycling. The
last provides for a decrease and eventual
ban on non-compostable bags at retailers. 

New York State has no less than five
bag bills pending covering fee schemes,
bans and recycling requirements. 

Pennsylvania has three bills pending
covering fees, bans on fees and recycling
studies.

Rhode Island, Texas and Virginia
together have a total of six bills that failed
that would have imposed fees, bans or
recycling requirements for bags. 

Vermont has a pending ban on single
use carryout bags and a proposed fee that
requires stores to charge $.05 for each dis-
posable carryout bag.

Finally, Washington State has a bill
pending that bans single use bags and
requires stores only to provide com-
postable plastic, recycled paper or reusable
bags. 

A recent and refreshing law passed in
Arizona and was signed into law by Gov-
ernor Doug Ducey in June now makes it
illegal for any city, town, or county in the
state to pass bans on single use plastic
bags and makes it illegal for any part of
the state to charge a fee to shoppers for
paper bags. Those few municipalities that
already have bans can keep them. This
new law sounds like an exercise in com-
mon sense to prevent a hodgepodge of dif-
ferent regulations spreading throughout
the state which would have ultimately
resulted in higher costs for retailers and
higher food costs for everyone. 

Arizona has now become the second
state, after Florida, to preempt local gov-
ernments from imposing bans or fees on
plastic bags. Efforts to repeal the Florida
law have thus far failed. 

“In 2015, Georgia, Missouri, Penn-
sylvania and Texas also considered bills
that would prevent local governments
from imposing a ban or fee on the use of
either paper or plastic bags,” said Schultz.
“The Georgia bill failed, Missouri’s was
vetoed, Pennsylvania’s is pending and the
Texas bill failed. Most of the bills pro-
posed in states this year are still pending,
so I cannot say there is trend for them to
fail. I will say though that state legisla-
tures are considering more bills related to
plastic bags than ever before.” 

One would think that lawmakers
would have more pressing matters to
attend to than plastic shopping bags, but
pressures brought by environmental
groups and draft legislation provided by
their lawyers is behind many of the laws. 

Everyone seems to agree that single-
use plastic bags are a problem. They clog
machinery at waste recycling facilities and
continue to litter our land and waters. Per-
haps more effort should be directed to pub-
lic education on the environmental cost of
the problem and establishing more conven-
ient drop-off locations to collect thin-film
plastics for recycling rather than rely on
more government micromanagement
.through local and state wide bans, fees
and assorted schemes. 

Events Calendar
October 7th-10th

ARA’s 72nd Annual Convention & Expo.
The Westin Charlotte, Charlotte, North Carolina. 
888-385-1005 • www.araexpo.org

October 25th-27th
WV Educational Conference on Litter
Control & Solid Waste Management.
Canaan Valley Resort & Conference Center,
Davis, West Virginia.
304-573-5194 • www.awvswa.com

November 4th-5th
Canadian Waste & Recycling Expo. Palais
des Congres, Montreal, QC.
770-984-8016 • www.canadian-waste-
recycling-expo-us.messefrankfurt.com

November 4th-6th
New York State Recycling Conference.
Otesaga Resort Hotel, Cooperstown, New York.
518-482-7395 • www.nysar3.org

November 9th-10th
NERC Fall Conference. Providence Biltmore,
Providence, Rhode Island.
802-254-3636 • www.nerc.org

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

Plastic bags
■Continued from Page 1
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NEW USA-made 7” HYD. Alligator Shear. $5,595
****Looking for rebuildable al/can 
densifiers & flattener/blowers****

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

—SIERRA 500T—
Shear/Logger/Baler Complete, 
SELLING FOR PARTS. 

Conveyors available. Call for photos.

Guillotine shear, steel-belt 
conveyors w/stacker. $29,500K

AL/CAN DENSIFIERS and 
FL/Blowers, Recond. call for details!

ALLI SHEAR/McIntyre/ 12”/Recond. $8,750

Logeman 345F1-AT 2RAM BALER, VG cond.,
$65,000, LOADED NY State, photos available,

spare main cyinder available: $22,500

2008 Sierra RB6000 Car Logger Baler. Vg cond.!

Metal dump trailers, 38’. Call for details.
Used downstroke balers, 2 avail. Vg condition.

The California Senate voted to pass
AB 876, authored by Assembly Member
Kevin McCarty (D-Sacramento), which
requires local governments to plan for
the building of sufficient composting
infrastructure to process the organic
waste generated in their jurisdictions
over a 15 year period.

Local governments have long been
required to plan for 15 years of disposal
capacity to avoid running out of landfill
space, but, as the state begins to success-
fully divert organic waste from landfills,
it is becoming increasingly important to
plan for the composting and anaerobic
digestion facilities that will be necessary
to handle this material. 

Nearly two-thirds of the material
that Californians send to landfills is
plant based and nearly half is com-
postable or digestible. Not only is recov-
ering this material an indispensable part
of the state’s goal of recycling 75 per-
cent of California’s waste, but it is also
crucial to the state’s climate efforts. 

The Air Resources Board has set a
goal of effectively eliminating disposal of
organic waste at landfills by 2025 to pre-
vent landfill methane emissions, and Gov-
ernor Jerry Brown has established a
Healthy Soil Initiative to increase the use
of compost to increase water retention and
remove carbon from the atmosphere. In
addition, CAW-sponsored legislation will
require businesses to separate their organic
waste (AB 1826, Chesbro) and local gov-
ernments to find new uses for yard trim-
mings that had been previously sent to
landfills (AB 1594, Williams).

AB 876 will require local govern-
ments, beginning August 1, 2017, to play a
larger role in achieving these goals by
requiring them to assess the amount of
organic waste that will be generated in a
region over a 15-year period, and identify
locations for new or expanded organic
waste recycling facilities capable of han-
dling this material.

California
Senate
approves
compost bill
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SHREDDING 
EXCELLENCE

Now Includes
Hammermills!

New!  Saturn® Hammermill

For more than four decades, Saturn has built the 
reputa�on as the shredder brand of choice for 
demanding applica�ons all over the plant.  

    Now Saturn shredders include a powerful line 
of new hammermill and  ringmill  systems to address 
ferrous, aluminum and other non-ferrous metals 
recycling with ease.

SINGLE-sha� DUAL-sha� QUAD-sha�

Contact us about Saturn Shredders today!
888-900-4308  •  www.granutech.com

ASK ABOUT OUR NEW HAMMERMILL
for your non-ferrous metal applica�on!

TAKE THE URBAN MINING CHALLENGE
Why are Panhandle Converter Recycling’s partners continuing to 
grow in a down market? Unprecedented sampling, proprietary 
machinery, real-time data analytics. Locations nationwide. Call 
Panhandle Converter Recycling, 855-752-0393.

www.panhandleconverters.com

See you at ARA booth #302!
oth #302!
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Association honors the very
best in recycling innovation 

The National Waste & Recycling
Association (NWRA) named its recycling
award winners at the inaugural Waste360
Recycling Summit in Chicago, Illinois, an
event hosted by Penton and NWRA. Four
awards and three honorable mentions were
given to companies that have made sub-
stantial contributions to American recy-
cling through partnerships, public
education, innovations in recycling equip-
ment and innovations in recycling facili-
ties. Winners were selected by a panel of
judges who are professionals not only in
waste and recycling but also in other tech-
nology and education roles. 21 applica-
tions were received for the 4 awards.

The Sustainability Partnership Game
Changer award, the headlining category of
the program, was given to the “Fill it, Tilt
it, That’s how we roll” campaign. This
project was a collaboration between
Kessler Consulting, Hillsborough County
Government in Florida, Progressive Waste,
Republic Services, Waste Management,
ESG, McNeilus Trucks, Sonrai Systems,
Schaefer Systems, Cascade Cart Solutions,
WasteRec Services and Trio Environmen-
tal Solutions. This campaign was based on
a strategic plan of sustainable partnerships
that would modernize waste and recy-
clables collection for the 21st century. The
program focused on reducing costs, main-
taining high service levels and protecting
the integrity of the collection system as the
partners served 260,000 households and
processed almost 1,000,000 tons of mate-
rial per year.

The Excellence in Public Education
award was given to the Montgomery
County Environmental Learning Center in

Ohio which seeks to encourage waste
reduction, recycling and water and energy
conservation. The facility opened its doors
in 2014 and served 6,000 visitors in its
first 10 months of operations as it hosted
free tours. During tours, visitors learn
about ideal behaviors that contribute to
environmental sustainability. The “Green
Grades” campaign by Dem-Con Compa-
nies received an honorable mention in this
category.

The Recycling Equipment Innovator
of the Year award was given to the Blue
Line Biogenic CNG Facility in Lafayette,
California as the country’s first dry anaero-
bic digestion facility that will convert
organic waste into compressed natural gas
to fuel the very collection vehicles that
supply it. Their closed loop system and
facility construct pioneers the future of
materials management by creating a fuel
source for trucks from materials collected.
The “Rumpke Innovates to Meet Glass
Recycling Challenges” project by Rumpke
received an honorable mention.

The Recycling Facility of the Year
award was given to the Sunset Park Mate-
rials Recovery Facility in Brooklyn, New
York for its successful efforts to build a
facility that enclosed processing opera-
tions, avoided potential noise impacts,
implemented inbound scales for on-site
quieting and addressed potential truck traf-
fic. The facility boasts an impressive
safety record and safety training program
for its employees. Sunset Park MRF has
yielded a high production rate with system
throughput exceeding design capacity.
Rumpke’s Cincinnati MRF received the
honorable mention in this category.



Be Green Packaging is one of four
companies operating in California who
will be honored by the California Product
Stewardship Council (CPSC) during the
organization’s 6th Annual Arrow Awards
ceremony held at the California Resource
Recovery Association’s 39th annual 
conference.

Be Green Packaging is the winner of
the Golden Arrow Award for Overall
Excellence in Product Stewardship. This
award is given to a company that demon-
strates excellence in several aspects of
product stewardship, including green
design, toxics and packaging reduction,
increased reuse, repair, re-manufacture,
convenient product take-back and end of
life management for products.

Be Green Packaging designs, manu-
factures and distributes the only non-
GMO verified, tree free and compostable
packaging for the food and consumer
packaging industries. 

The first food packaging company to
be certified Cradle to Cradle, Be Green
Packaging foodservice products hold a sil-
ver certification, and their packaging
materials are tree-free Biodegradable
Products Institute (BPI) certified com-
postable and are made from agricultural
waste and rapidly renewable fibers such as
bamboo. Be Green Packaging continues to
advance closed loop systems and zero-
waste production techniques in the indus-
try and at their manufacturing facilities in
Ridgeland South Carolina and China and
feature innovative systems for water recy-
cling, composting, recycling and zero-
waste.  

Be Green Packaging holds additional
3rd party certifications from numerous
organizations, including the Non-GMO
Project Verified Product, USDA BioPre-
ferred Products Program, and Western
Michigan University’s Recycling Pilot
Program. “Be Green Packaging was
selected by CPSC for the Golden Arrow
Award because of their exemplary overall
stewardship efforts including green sourc-
ing, green design, building partnerships
and going the extra mile bringing manu-
facturing jobs back to the U.S.,” said Heidi
Sanborn, executive director.   

Be Green Packaging
receives award recognition 
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Southern California based Tech-
Waste Recycling, LLC, an electronics
recycler, has recently received Respon-
sible Recycling Practices Standard
(R2), ISO 14001 and OHSAS 18001
certifications recognized by the Envi-
ronmental Protection Agency (EPA) for
its Southern California facility.

TechWaste Recycling, LLC is an
electronics waste management com-
pany that helps businesses and organi-
zations incorporate and maintain
various electronics recycling manage-
ment and IT asset disposition 
programs.

TechWaste now
certified by EPA

Pratt Industries, America’s fifth
largest paper and packaging company,
celebrated the opening of its newest
recycling material recovery facility at its
corporate eco-campus in Conyers, 
Georgia.

The plant, which will receive mate-
rials from both municipal and commer-
cial recycling programs, is the most
advanced MRF in Georgia. It can
process single stream recyclables,
source separated and baled materials.
These include various grades of paper,
plastic and metal as well as other 
materials. 

In 2013, the City of Conyers chose
Pratt Recycling to be its residential and
commercial waste services provider, as
well as the recycler to service all house-
holds in the city, for single stream recy-
cling. At that time, Pratt built a
municipal solid waste transfer station on
the campus, the company’s first and the
first for this area of Georgia.

The newly opened MRF is the final
phase of this project, and will help both
Conyers and other Atlanta area munici-
palities and businesses greatly reduce
their landfill costs as well as increase the
recovery of recyclables.

Company chairman Anthony Pratt
said the MRF would process 10,500 tons
of materials a month at capacity, includ-
ing some 5,000 tons of paper which will
be used as fiber for the 100 percent recy-
cled paper mill on site. That is the same
amount of paper produced from more
than 1 million trees a year.

Pratt Industries
opens new
MRF in Conyers
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SSI Shredding Systems, Inc.
www.ssiworld.com  |  sales@ssiworld.com  |  +1-503-682-3633   See every imaginable thing being shredded at www.watchitshred.com 

WHAT NEEDS SHREDDING?
®

STARTING FROM SCRATCH  
IS SO LAST CENTURY

In fact, nearly every type of plastic in the market today is 
either recycled into new  material or converted to fuel.

From manufacturing waste and baled plastics to security 
product destruction, SSI designs and builds shredding 
systems that efficiently shred, bale break or pre-process 
plastics for recycling or plastic-to-fuel applications. With 
SSI’s new SmartFeed™ system, even the toughest materials 
like baled super sacks, yarn or films can now be shredded at 
higher rates with less equipment wear and tear.

To discover how to maximize your plastics processing, check 
out our video at go.ssiworld.com/plastics

The more experienced you get, the more questions you have. 
We always start with…
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WASTE

Fatalities in waste and recycling
industry fifth highest among jobs

The U.S. Bureau of Labor Statistics
(BLS) released its 2014 Census of Fatal
Occupational Injuries Summary, which
details that refuse and recyclable mate-
rial collectors, as a category, ranked fifth
among American workers, with a total of
27 fatalities, down from 33 in 2013.

Despite this decrease, the rate of
fatalities rose from 33 to 35.8 per
100,000 workers for the year. After
reaching a 12 year high in 2003, fatali-
ties fell by more than half by 2007.
Since then, fatalities have been trending
upward. In response to these trends, the
National Waste & Recycling Association
(NWRA), which represents more than
800 private industry waste and recycling
companies nationwide, has spearheaded
a comprehensive industry wide series of
initiatives in concert with its member
companies aimed at reducing fatalities,
injuries and accidents. Only logging
workers; fishers and related fishing
workers; aircraft pilots and flight engi-
neers; and roofers had higher fatality
rates, according to the report, while
workers in, electrical power-line
installers and repairers; farmers, ranch-
ers and other agricultural managers;
structural iron and steel workers;
Driver/sales workers and truck drivers;
and first-line supervisors of construction

trades and extraction workers had lower
fatality rates. 

“Workers in our industry provide a
vital public health and environmental
service for every community nationwide
and their safety is a shared responsibil-
ity of both their employer and residents
in the communities they serve,” com-
mented Sharon H. Kneiss, president and
chief executive officer of NWRA. 

“The lower rate of fatalities shows
that the collective safety efforts of the
solid waste and recycling industry may
be an indicator of positive progress, but
the fact that the percentage rate of fatal-
ities is up underscores the need for a
continued relentless focus on lowering
the rate of accidents, injuries and 
fatalities.”

“A majority of these fatalities
could have been prevented, as these
workers are struck by passing vehicles,”
commented John Haudenshield, NWRA
director of safety. “Whether it is driver
apathy or distracted driving, or other
factors, the leading safety voices repre-
senting companies across our industry
have been engaged in a multi-year effort
to ensure we have the practical tools and
resources available to all of our mem-
bers that will help us reverse these
trends.”

NWRA and its members have
undertaken numerous initiatives that rep-
resent a comprehensive approach to
improving safety for workers in the
waste and recycling industry, including:

•Hosting safety seminars in cities
nationwide for haulers, processors and
other stakeholders in the waste and recy-
cling collection process;

•Development of safety manuals for
use by drivers and workers in the indus-
try;

•Creation of the first-of-its-kind
driver certification program for waste
and recycling collection vehicle opera-
tors;

•Temporary worker safety training;
•Safety Monday – A bi-lingual

poster sent each week with important
practical tips to prevent accident and
injury;

•Commercial vehicle safety inspec-
tion briefings and demonstrations;

•Online safety webinars and educa-
tion sessions at industry conferences to
promote sharing of best practices;

•Championing Slow Down to Get
Around, which is now the law in Ala-
bama, Florida, Georgia, Indiana, Michi-
gan, North Carolina, Virginia, West
Virginia and Wisconsin.

As part of the Climate Action Plan –
Strategy to Reduce Methane Emissions,
the U.S. Environmental Protection Agency
(EPA) issued two proposals to further
reduce emissions of methane-rich gas
from municipal solid waste (MSW) land-
fills. Under these proposals, new, modified
and existing landfills would begin collect-
ing landfill gas at emission levels nearly a
third lower than current requirements.

Municipal solid waste landfills
receive non-hazardous wastes from
homes, businesses and institutions. As
landfill waste decomposes, it produces a
number of air toxins, carbon dioxide, and
methane. MSW landfills are the third-
largest source of human-related methane
emissions in the U.S., accounting for 18
percent of methane emissions in 2013. 

Combined, the proposed rules are
expected to reduce methane emissions by
an estimated 487,000 tons a year begin-
ning in 2025. EPA estimates the climate
benefits of the combined proposals at
nearly $750 million in 2025 or nearly $14
for every dollar spent to comply. Com-
bined costs of the proposed rules are esti-
mated at $55 million in 2025.

EPA will take comment on the pro-
posed rules for 60 days after they are pub-
lished in the Federal Register. The agency
will hold a public hearing if one is
requested within five days of publication.

EPA proposes
emissions cut
from landfills

My boyfriend was recently crushed by a pile of books but he only has his shelf to blame.
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Legal For Trade
NTEP SCALES

American Weigh Scales, Inc.
Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com
Office hours: M-F, 9am - 6pm EST

www.scales.net

The U.S. Environmental Protection
Agency (EPA) is proposing two new
hazardous waste rules to strengthen
environmental protection while reducing
regulatory burden on businesses. One of
the proposed rules will protect water-
ways, including drinking and surface
water, by preventing the flushing of haz-
ardous waste pharmaceuticals and sim-
plify the requirements for healthcare
workers. The other rule will provide
greater flexibility to the industry while
requiring new safeguards to protect the
public from mismanagement of haz-
ardous waste.

The proposed hazardous waste
pharmaceuticals rule will make our
drinking and surface water safer and
cleaner. EPA’s proposal is projected to
prevent the flushing of more than 6,400
tons of hazardous waste pharmaceuticals
annually by banning healthcare facilities
from flushing hazardous waste pharma-
ceuticals down the sink and toilet.

The proposed rule will reduce the
burden on healthcare workers and phar-
macists working in healthcare facilities
by creating a specific set of regulations

for these facilities, including hospitals,
clinics, and retail stores with pharmacies
and reverse distributors that generate
hazardous waste.

EPA’s proposed generator rule will
enhance the safety of facilities, employ-
ees, and the general public by improving
labeling of hazardous waste and emer-
gency planning and preparedness. The
proposal will also reduce burden by pro-
viding greater flexibility in how facilities
and employees manage their hazardous
waste and make the regulations easier to
understand.

EPA solicited public comment on
improving hazardous waste management
from states, healthcare facilities, retail-
ers, facilities generating hazardous waste
and other key stakeholders. Both propos-
als directly address the challenges raised
by these stakeholders in implementing
and complying with hazardous waste
regulations.

The Agency will accept public com-
ments on the proposal for 60 days fol-
lowing publication in the Federal
Register.

EPA works to improve
hazardous waste handling

PAPERWASTE

Republic Services reports
increased income for quarter

Republic Services, Inc. reported net
income of $190.3 million, or $0.54 per
diluted share, for the three months ended
June 30, 2015, versus $179.0 million, or
$0.50 per diluted share, for 2014. 

For the 6 months ended June 30,
2015, net income was $362.7 million, or
$1.03 per diluted share, versus $311.5 mil-
lion, or $0.87 per diluted share, for the
comparable 2014 period. On an adjusted
basis, net income for the six months ended
June 30, 2014, was $336.1 million, or
$0.94 per diluted share.

Revenue growth from average yield
was 2.4 percent and volumes increased
1.1 percent. Adjusted EBITDA margin

was consistent with the prior year period
at 28.3 percent of revenue. The positive
contribution from lower fuel costs and
expansion in the solid waste business
was offset by continued headwinds in
the recycling business.

Second quarter diluted EPS was
$0.54 per share, which includes a $.03
benefit from a lower than anticipated tax
rate. These results were in line with our
expectations excluding the favorable tax
rate.

Year-to-date adjusted free cash flow
was approximately $410 million, and in-
line with expectations.

AF&PA releases paper reports
The American Forest & Paper Asso-

ciation released its July U.S. paper
reports. 

Containerboard
Containerboard production was 1.8

percent higher compared to July of last
year. The month-over-month average
daily production compared to June 2015
was 0.2 percent lower. The container-
board operating rate for July decreased
to 96.3 percent from June’s 97.5 percent.

Kraft Paper
Total Kraft paper shipments were

147.2 thousand short tons, 9.4 percent
higher compared to July 2014. Bleached
Kraft paper shipments decreased from
10.9 thousand short tons in June 2015 to
8.6, while unbleached Kraft paper
remained essentially flat at 138.6 thou-
sand short tons. Overall, year-to-date
shipments through July 2015 were 1.0
percent higher compared to the same
period in 2014. Total month end invento-
ries increased to 77.4 thousand short tons.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 8
percent in July compared to July 2014,
with inventory levels increasing 2 per-
cent from June. 

•Uncoated free sheet (UFS) paper
shipments in July decreased 2 percent
compared to July 2014, with imports of
UFS increasing 26 percent year-over-
year in June.

•July coated free sheet (CFS) paper
shipments decreased 12 percent com-
pared to July 2014. Imports of CFS
papers increased less than 1 percent in
June, with exports down 15 percent.

•Uncoated mechanical (UM) paper
shipments decreased 14 percent when
compared with July 2014. Imports of
UM papers were down 12 percent in
June, the 12th consecutive monthly
decline. Inventories of UM increased in
July, up 10 percent.

•Coated mechanical (CM) ship-
ments in July decreased 18 percent rela-
tive to July 2014. Imports of CM
increased in June, up 9 percent, while
exports of CM were down 19 percent,
the first decrease in the past six months.

Paperboard Report
Total boxboard production

decreased 2.8 percent when compared to
July 2014, but increased 2.7 percent
from June. 

Unbleached Kraft boxboard produc-
tion increased over the same month as
last year and increased compared to
June. Total solid bleached boxboard &
liner production decreased when com-
pared to July 2014, but increased com-
pared to June. 

The production of recycled
boxboard was flat compared to July
2014, and increased when compared to
June.

What do you get when you divide the circumference of a jack-o-lantern
by its diameter?

Pumpkin pi.
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Konell Construction and Demolition Corp.
Jeff Konell • 503-668-3516

Jeff Konell, a vice president of Konell Construction and Demolition
Corp. said that the company was originally founded as a demolition company
by his brother Steve. 

Steve had left home at 16 and was working for a heavy equipment com-
pany that demolished buildings. “He got better and better and was a very
good operator,” Jeff said. In 1981, Steve decided to go out on his own with
the blessing of his previous employer. He had been going to school to be a
forest service ranger, but decided that he wanted to work for himself. And he
liked wrecking buildings.

Steve hired Jeff shortly afterward. “I liked working all over the place,”
Jeff said, and the demolition company offered that freedom.

At that time Jeff had been going to a community college to become a
machinist, but he said, “I had run heavy machinery when I was a kid,” so he
was a good fit for his brother’s company. “Dad had a gravel pit,” Jeff said,
and “I worked there since I was in grade school. I got off the school bus and
went to work. We’ve been around it all our lives.”

At one time, there were two separate companies under the Konnel name,
but when Steve passed away in 2009, the companies were combined. The
ownership of the company was transferred to Steve’s two children, Kyle and
Karha, along with several employees, including Jeff. Kyle and Karha own the
majority of the company, but have no voting rights until 15 years have
passed.

“We keep running it the same,” Jeff said, but there have been some small
changes, including buying new equipment and getting rid of old equipment.
But as always, the business is constantly changing as jobs come in and are
finished. “We’re swamped right now,” Jeff said. “It’s always feast or famine.”

Although Kyle and Karha work for the company, Jeff said that Kyle isn’t
as interested in the business as his sister who “wants to become president one
day.” Right now, Jeff is teaching Karha how to bid demolition jobs. “We’re
here to help her,” he said. Jeff is looking forward to semi-retirement in about
five years, but expects that he’ll remain involved in the company for long
after that.

Besides demolition work, the company does site preparation for con-
struction, including underground water and sewer work. Jeff is involved
almost exclusively with the demolition side of the business. 

He said that the company has two mobile concrete crushers, and much of
the concrete and asphalt is reused onsite, although some might be shipped
elsewhere. Metal goes to local recyclers. Lumber is shipped to several differ-
ent states, and some is also sent to Japan.

Many of the buildings in Oregon constructed in the early 1900s were
built with very large wooden beams, mostly made from Douglas fir. Jeff said
that the beams are often as long as 50’ long, 16” wide and 34” deep, so they
are in demand for reuse as beam in big lodges. Some of the beams are re-
sawn to smaller dimensions for reuse.

Broken wood is brought back to the company’s site where it is ground
and shipped to paper mills where it is burned to produce power. 

“We salvage everything that we can,” Jeff said. He estimated that 95 to
98 percent of demolition material is recycled. Insulation, roofing, and
asbestos are the few things that don’t get recycled. The small amount of
material that goes to landfills are sorted there to make sure nothing recycla-
ble is missed.

The biggest challenge in the business isn’t competition or regulations, or
even the economy – it’s the weather. “It rains a lot and you have to work with
that rain,” Jeff said. “In the dirt, it turns to mud.” Because of that, they might
have to do de-watering and jobs can take longer than expected. 

The business isn’t without humorous moments. Jeff said that buildings
prepared for demolition don’t have power and are thus very dark inside. “You
walk through the building and you never know what you’ll find.” At one site,
there was someone sleeping on a couch left inside the building. “The fellow
came flying out,” Jeff said. “There were about 10 steps and the fellow never
touched one of them.”

Jeff said that one of the strengths of the company is that “we treat the
employees right.” For the annual holiday party, the company gets rooms for
every employee “so no one has to drive home after drinking.” The company
also offers benefits including insurance and a 401K. “That’s how you keep a
company together,” he said. “It’s all about teamwork.”

Working with the employees is one of the best parts of the job, Jeff said.
“The camaraderie we have – they’re like family. I’m proud of the connec-
tions I have with the people that I work with.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

Copper Wire Stripper

Model CWS-1

ALTERNATIVE ENERGY
Tri-State and juwi sign solar
energy purchase agreement

Tri-State Generation and Transmis-
sion Association, Inc., a wholesale power
supplier owned by 44 member electric
cooperatives and public power districts,
and juwi Inc., a Colorado-based renewable
energy company, have signed a 25 year
contract to supply the utility with renew-
able energy from the planned San Isabel
Solar Project to be constructed in southern
Colorado. 

Tri-State will purchase the entire out-
put of the 30 MW solar farm over the life
of the contract. The facility is expected to
come online in the 4th quarter of 2016. 

The San Isabel Solar Project will con-
sist of over 100,000 photovoltaic solar
panels resting on 250 acres of land in Las
Animas County, located approximately 20
miles north of Trinidad, Colorado. 

The project lies within the service ter-
ritory of San Isabel Electric Association

(SIEA), a Tri-State member system serv-
ing nearly 19,000 members and 24,000
meters in all or parts of seven counties in
southern Colorado. Like Tri-State, SIEA is
a not-for-profit, member-owned rural elec-
tric cooperative.  

This is the second renewable energy
purchase agreement for Tri-State this year,
following the June announcement of the
76 MW Twin Buttes II Wind Project south
of Lamar, Colorado. In 2014, 24 percent of
the energy Tri-State and its member sys-
tems delivered to cooperative members
was generated from renewable resources.
In February, the U.S. Department of
Energy recognized Tri-State and SIEA as
the 2014 Wind Cooperatives of the Year in
the generation and transmission coopera-
tive and the distribution cooperative cate-
gories, respectively.

Enerkem raises $115 million in capital
Enerkem Inc., a waste-to-biofuels

and chemicals producer, has raised $115
million and initiated the production of
biomethanol at their facility in Canada.

The financing is comprised of a
recently accessed $22 million debt facil-
ity from Integrated Asset Management
Corp.’s private debt group as well as

$37.5 million in private placements from
current investors and $55.5 million of
debt from two other lenders, closed over
the past year. This funding will be used
for the product expansion of the Edmon-
ton facility and the company’s global
growth.

An honest out-of-the-office auto reply:
You are receiving this automatic notification because I am out of the office. If I

was in, chances are good that you wouldn’t have received anything at all.



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5



DEALER FINANCING • NEW EQUIPMENT FINANCINGDEALER FINANCING • NEW EQUIPMENT FINANCING

New, never used!  Immediate delivery, save $75K over new. 

COLUMBUS MCKINNON LIBERATOR

Good condition, can be seen running.                                               $155,000
2008 BARCLAY PRIMARY TIRE SHREDDER

Completely rebuilt by AIMS. Ready to go!                                         $215,000
2500 HP SCHORCH SHREDDER MOTOR

This is a wound rotor induction motor, 600 rpm, 4160 volt, 60 hz. 
Recently overhauled and ready to be placed into service.          $425,000

WESTINGHOUSE 5000HP SHREDDER MOTOR

Call for pricing and details.  MAKE OFFER!
1983 VEZZANI 800T SHEAR

Great C&D application.            $335,000
2013 MILL POWER 7’ X 40’ FINGER SCREEN

42” x 33’ in good condition.                                                                     $55,000

WENDT TUMBLEBACK FEEDER

Rebuilt like new.              $110,000

2005 LABOUNTY MSD4500R ROTATING SHEAR
New Hoffman 3000 HP 87 x 106 auto shredder. Complete through UMO.  
New and never assembled.  Immediately available.  Call!

HOFFMAN 87 X 106 AUTO SHREDDER

Equipped with LaBounty 2011 MSD1500R Shear. 4,500 H/1,500 H. Good 
condition.                                                                                                    $168,000

2009 KOMATSU PC 200-LC8 WITH SHEAR

Good operating condition. Some spare parts.                                 $225,000
HARRIS 1000-T SHEAR

Separate lights from heavies, 60” x 25’.                   CALL
GENERAL KINEMATICS TWO KNIFE DE-STONER

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $85,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

Good working condition. PRICED TO SELL. Check it out!               $179,000
2006 AL-JON 580 CL

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCING



DEALER FINANCING • NEW EQUIPMENT FINANCING

Comes with 2” knives.                                                                                $75,000
REBUILDABLE CM TIRE SHREDDER

Processes tires, pallets, glass and aluminum cans. Includes spare set of 
blades.                                                                                                            $68,000

UNTHA RS-50-4-S SHREDDER

Hewitt-Robins 8' x 20' Double Deck Vibrex Screen with US electric 50 HP 
motor. Top deck is metal approx. 1.5” x 1.5” wire and 2nd deck screen is 
approx 1” x 3/16” slotted metal.                                                             $35,000

DOUBLE DECK VIBREX SCREEN

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCINGUSED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit www.DADECapital.com for other available equipment.CCCa

EMD diesel, cheap power! 4160 volts, 3-phase, 60 cycle. Need power 
immedaitely?  Call!

SELF-CONTAINED 750KW GENERATOR

(2) Exodus MX447HDR
MATERIAL HANDLERS

Very well-maintained by 
Caterpillar!  Only 5,523 
and 6,840 hours.

$120,000 each.



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,243,000 net
tons (NT) of steel in July 2015, includ-
ing 2,578,000 NT of finished steel (up
4.6 percent and 3.7 percent, respectively,
vs. June final data). Year-to-date (YTD)
thru 7 months of 2015 total and finished
steel imports are 24,964,000 and
20,440,000 NT, respectively, no change
and up 10 percent respectively, vs. the
same period in 2014. Finished steel
import market share was an estimated 27
percent in July and is estimated at 31
percent YTD.

Key finished steel products with a
significant import increase in July com-
pared to June are reinforcing bars (up 57
percent), plates in coils (up 29 percent),
sheets and strip hot dipped galvanized
(up 26 percent), cold rolled sheets (up
25 percent), heavy structural shapes (up
12 percent), sheets and strip all other
metallic coatings (up 12 percent) and cut
lengths plates (up 11 percent). Major
products with significant YTD import
increases vs. the same period last year
include line pipe (up 55 percent), rein-

forcing bars (up 51 percent), standard
pipe (up 33 percent), sheets and strip hot
dipped galvanized (up 22 percent), tin
plate (up 17 percent), plates in coils (up
16 percent), cold rolled sheets (up 14
percent), heavy structural shapes (up 13
percent) and cut lengths plates (up 12
percent).

In July, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (307,000 NT, down 3
percent vs. June final), China (283,000

NT, up 49 percent), Turkey (229,000
NT, up 42 percent), Japan (179,000 NT,
down 2 percent) and Germany (145,000
NT, down 3 percent). For seven months
of 2015, the largest offshore suppliers
were South Korea (3,367,000 NT, up 6
percent), Turkey (1,837,000 NT, up 68
percent), China (1,805,000 NT, up 1 per-
cent), Japan (1,410,000 NT, up 18 per-
cent) and Germany (968,000 NT, up 46
percent).
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

JUL
2015

JUN
2015

2014
Annual

2015
Annual Est.

% Change 2015
Annual vs. 2014

SOUTH KOREA
TURKEY
CHINA
JAPAN
GERMANY
TAIWAN
BRAZIL
All Others
TOTAL

307
229
283
179
145
78
94

1,263
2,578

315
161
191
182
148
109
73

1,307
2,487

5,449
2,199
3,189
2,106
1,278
1,188

810
17,531
33,751

5,772
3,149
3,094
2,417
1,659
1,347
1,334

16,268
35,040

5.9%
43.2%
-30%

14.8%
29.8%
13.4%
64.7%
-7.2%
3.8%

METALS

Steel imports increase 5 percent in July

MetalX completed the acquisition of
the assets and business of Metal Shred
Industries LLC (MSI), a scrap aluminum
toll processor located in Indiana.

MSI, founded in 2006 as an affiliate of
Metropolitan Alloys, is in the business of
shredding scrap aluminum on a toll basis

for a variety of customers. The company
designed and operates a unique shredding
and separation system that recovers and
returns high quality shredded aluminum
products to its customers, and has devel-
oped a reputation as the premier 
toll processor in the Midwest. MSI cur-

rently processes almost 20 million pounds 
annually.

MetalX intends to maintain the com-
pany’s current toll processing relationships
and volumes, but also plans to expand the
scope of operations. Over the next several
months, the company estimates that annual

volumes at this facility will increase to over
40 million pounds, and will serve as a key
element of MetalX’s ongoing efforts to
develop new and more refined scrap alu-
minum products. The MSI name will be
retired and the facility will be identified as
MetalX, effective immediately.

MetalX acquires aluminum shredding business and assets

David Gibb, chief financial officer
of Raleigh Recycling NC Scrap Metal
LLC, which owns Raleigh Metal Recy-
cling and Goldsboro Metal Recycling in
North Carolina was just recently named
chief financial officer of the year for a
mid-sized company in the Raleigh-
Durham area of North Carolina. Raleigh
recycling is the largest recycling center
in Wake County, North Carolina and is
also a junk and salvage yard supporting
eastern North Carolina. 

Gibb was recently named one of the
Top Ten Human Resource Professionals
of the year by the Society of Human
Resource Professionals in the State of
Michigan in October 2014. Gibb is also
the chief financial officer of Benlee, a
manufacturer of roll-off trailers located
in Metro Detroit that directly sells roll off
trailers and trucks internationally for the
scrap recycling, waste, oil and gas 
industries. 

Chief financial
officer of Scrap
Metal Recycling
wins awards



Residents and commercial outlets in
Colchester County, Nova Scotia can soon
add polystyrene foam foodservice packag-
ing, egg cartons, meat trays and protective
packaging to their recycling bins, thanks to
a $50,000 grant from the Foam Recycling
Coalition. 

Colchester County will use the grant
money to upgrade their facility and pur-
chase equipment that compacts poly-
styrene foam into bricks prior to
transportation to the end markets. The
recovered foam will be processed in a
material recovery facility owned by the
Municipality of the County of Colchester.
This Kemptown facility, located in the
center of Nova Scotia and near the Trans-
Canada Highway, also provides processing
contracts with neighboring municipalities
and waste management authorities. 

Colchester County is the first recipi-
ent outside the U.S. to win a grant from
the coalition. The grant program is

designed to increase the collection, pro-
cessing, and marketing of post consumer
polystyrene foam in North America. 

The coalition will continue to offer
grants that promote foam recycling in resi-
dential curbside, drop-off and commercial
programs. 

American Recycler October 2015, Page A15

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $159.00 $154.00 $165.00 $220.00 $225.00

#1 Bundles per gross ton 155.00 154.00 165.00 220.00 218.00

Plate and Structural per gross ton 169.00 170.00 155.00 220.00 239.00

#1 & 2 Mixed Steel per gross ton 149.00 174.00 150.00 225.00 207.00

Shredder Bundles (t in) per gross ton 105.00 100.00 110.00 135.00 169.00

Crushed Auto Bodies per gross ton 105.00 100.00 110.00 135.00 169.00

Steel Turnings per gross ton 85.00 79.00 70.00 95.00 115.00

#1 Copper per pound 2.09 1.89 2.13 2.15 2.27

#2 Copper per pound 1.94 1.78 2.06 2.07 2.08

Aluminum Cans per pound .43 .44 .54 .49 .50

Auto Radiators per pound 1.40 1.40 1.38 1.40 1.51

Aluminum Core Radiators per pound .42 .40 .50 .58 .43

Heater Cores per pound 1.09 1.06 1.03 1.04 1.22

Stainless Steel per pound .35 .42 .45 .48 .49
All prices are expressed in USD. Printed as a reader service only.

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

PLASTICS
New York State Supreme
Court overturns foam ban

The New York State Supreme Court
overturned sanitation commissioner
Kathryn Garcia’s decision to ban foam
foodservice items, clearing the way for
the city to embrace a recycling program
that would cover 100 percent of poly-
styrene products and generate new rev-
enue for the city.

“This decision is a victory for the
environment and for New York City,
which can now become a national leader
in recycling by removing every piece of
polystyrene from its waste stream – and
making money in the process,” said for-
mer city councilman Robert Jackson,
who heads the Restaurant Action
Alliance that was a part of the lawsuit.
“The judge has ended the debate about
polystyrene recycling by making clear it
can be recycled and there is a market for
it. Now it’s time for the City to capitalize
on this development. ”

Michael Westerfield of Dart Con-
tainer Corporation, which was also a
party to the legal case, said, “Our offer
to pay every dime of the start-up costs
for recycling, and to ensure the city can
sell its recycled product, stands. The vic-
tory here is for the environment and for
recycling. We are eager to work with the
city to get recycling started as soon as
possible.

The ruling from Judge Margaret
Chan overturns the ban completely, stat-
ing clearly that the “one undisputed
short answer to whether EPS is recycla-
ble is yes: single serve EPS is recycla-
ble.” The ruling refers the matter to the
Department of Sanitation for further
consideration consistent with the court
order, allowing for recycling of the city’s
foam and #6 rigid polystyrene to move
forward.

Colchester, Nova Scotia receives
grant from recycling coalition

METALS
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Ohio leads nation in metal
theft insurance claims  

Continuing a recent trend, the
National Insurance Crime Bureau
(NICB) reported that insured metal theft
claims in 2014 were down 8 percent
from 2012 levels.

In 2012, a total of 13,731 metal
theft claims were processed. The number
dropped to 13,632 in 2013 and
decreased again in 2014 to 12,630 – a
decline of 8 percent from 2012. During
this 3 year period, 39,993 insurance
claims for the theft of copper, bronze,
brass or aluminum were handled –
38,985 of them (98 percent) involving
copper. When the number of metal theft
claims per month and monthly average
copper prices are compared, the number
of claims filed is found to have a statisti-
cally significant correlation with the
price of copper.

As in NICB’s previous report on
metal theft, Ohio ranked first of all the
states generating 4,438 metal theft
claims. It was followed by Pennsylvania
(2,770), Texas (2,379), New Jersey
(2,192) and California (2,127).

The top five Core Based Statistical
Areas generating the most metal theft
claims were New York-Newark-Jersey
City, NY-NJ-PA (2,066); Philadelphia-
Camden-Wilmington, PA-NJ-DE-MD
(1,581); Chicago-Naperville-Elgin, IL-
IN-WI (1,487); Atlanta-Sandy Springs-
Roswell, GA (1,086) and
Detroit-Warren-Dearborn, MI (945).

While this report deals exclusively
with submitted insurance claims, the
ultimate impact of this activity falls, to
some degree, on all consumers. Losses
to businesses and government entities
are shared with customers and taxpayers
through higher costs for goods and serv-
ices and/or reductions in services. More-
over, depending on the circumstances of
the theft, these incidents may not gener-
ate an insurance claim, or even a police
report. Consequently, comprehensive
empirical data is elusive.

For access to the full report,
view this article on

www.AmericanRecycler.com.

Nucor approves share repurchase
The board of directors of Nucor

Corporation approved the repurchase of
up to $900 million of the company’s
common stock. Share repurchases will
be made from time to time in the open
market at prevailing market prices,
through private transactions or block
trades. The timing and amount of repur-
chases will depend on market condi-
tions, share price, applicable legal
requirements and other factors. The

board of directors also terminated any
previously authorized repurchase pro-
grams. 

In a separate action, Nucor’s board
of directors declared the regular quar-
terly cash dividend of $0.3725 per share
on Nucor’s common stock. This cash
dividend is payable on November 10,
2015 to stockholders of record on Sep-
tember 30, 2015, and is Nucor’s 170th
consecutive quarterly cash dividend.
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STANDARD FEATURES

The lightweight
alternative

for hauling scrap!
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888-274-6010 / www.maurermfg.com

  Trailer lengths:  40’, 44’ and 48’
  Choice of 4’, 5’, 6’ or 8’ side walls
  22.5k tandem axles with one

    axle ABS brake
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    suspension, closed tandem
  Two-speed landing gear

  Rubber mounted lights and sealed
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PLASTICS
Mixed waste processing
may increase diversion rates

The Evolution of Mixed Waste Pro-
cessing Facilities, 1970-Today by Gersh-
man, Brickner & Bratton, Inc. (GBB) of
Fairfax, Virginia notes that mixed waste
processing (MWP) facilities use a variety
of new and existing technologies to sepa-
rate recyclable commodities from a stream
of mixed trash, or MSW.

In a review of evolving technologies,
the study’s authors recount how MWP
facilities initially were designed to capture
high-energy elements of waste for com-
bustion based energy recovery (also
referred to as waste-to-energy). However,
today MWP is attracting renewed interest
as a means to boost recycling rates. This is
important because even after many resi-
dents have separated out their recycled
commodities, the average MSW stream
may contain up to half of the total volume
of recyclables, and in some cases, more.

The authors conclude: “Based on its
roots in single stream sortation, today’s
MWP technology appears promising. The
results in terms of outputs, net revenue,
and reduced collection costs could be
attractive for some communities. The
combination of recycling with energy

recovery for non-recycled materials is an
excellent approach to managing post-use
materials more sustainably.”

The report also identifies outstanding
issues that need to be addressed to achieve
these improvements. For example, in some
cases technologies may deliver more vol-
ume of recycled material, but increased
contamination could lead to reduced com-
modity prices. The authors point out the
need for better data and case studies to
demonstrate realistic recovery numbers for
MWP.

The authors also suggest that cou-
pling MWP facilities with existing large
materials recovery facilities (MRFs) could
help communities increase diversion rates:
“GBB finds that combined MRF and
MWP systems have the potential to signif-
icantly increase both the volume and total
revenue from recycling materials. The
potential exists to divert 180 percent more
high value metals and plastics from land-
fill than are diverted today.”

The report was commissioned by the
Plastics Division of the American Chem-
istry Council (ACC), which is examining
methods to increase recovery of plastics.

APR accepting nominations
A program recognizing innovations in

product design and technology promoting
plastics recycling is accepting nominations
through October 31. 

The APR Plastics Recycling Show-
case, developed by the Association of
Postconsumer Plastic Recyclers (APR),
will focus on recently commercialized
innovations developed by APR members
that have a positive impact on the ability of
a package or container to be recycled. As
an international trade association repre-
senting the plastics recycling industry,
APR works to provide leadership for long-
term industry growth and vitality. This
program is part of APR’s continued effort
to address technical challenges facing
plastic recyclers. 

Possible candidates may include the
following types of recently commercial-
ized technology:  Packaging products, pro-
cessing equipment, recycling process step,
bale capability, collection or supply capa-
bility for postconsumer plastics, and PCR
products, products with high PCR content
or applications of PCR.

“Showcase recipients will be selected
by an APR board appointed selection com-
mittee comprised of APR members that
represent a variety of roles within the
value chain,” stated Steve Alexander,
APR’s executive director.

For a direct link to the application and
more information, view this article on

www.AmericanRecycler.com.

MATERIAL RECOVERY STATION
SEPARATES LIQUIDS FROM SOLIDS 

The MRS-30 Material Recovery Station automatically
separates liquids from solids within a single, self-con-
tained unit. It features a proprietary screening panel set
inside a leak-proof, plastic container to screen out and
capture solid particles and allow liquids to safely pass
through and accumulate in the container bottom. 

When filled it may be drained to allow the liquids to be
reprocessed and reused on-site while the solids may be
sold as highly marketable scrap.ModRoto

4920 State Road
Ashtabula, OH 44004
800-772-7659
www.modroto.com

ANDAX INDUSTRIES LAUNCHES 
20 GALLON TANK TRAP

The 20 gallon Tank Trap™ is the newest addition to the
Andax line of portable containment pools. Engineered
as an affordable single-use option for emergency spills
and leaks from vehicles with low ground clearance.
Ready-to-use in 3 seconds – perfect for lift trucks, acci-
dents and equipment leaks. 

Drive right over the sidewalls and it immediately pops
back up. Stored size is 16” x 18” x 7” and stows easily
and is completely portable. Additional sizes available in
50, 100 and 150 gallons.

Andax Industries LLC
613 West Palmer Street
Saint Marys, KS 66536
800-999-1358
www.andax.com

SPILLFIX INDUSTRIAL OFFERS
ORGANIC ABSORBENT 

SpillFix® Industrial Organic Absorbent is made of 100
percent renewable organic material and instantly
absorbs hazardous liquid spills on contact including oils,
fuels, solvents, paints and chemicals. 

SpillFix is made from a bi-product of the coconut
(coir) that is non-carcinogenic, contains no chemicals
and is silica free. It can be reused to clean up more than
one spill due to its superior absorbency, and is landfill
safe. When compared to clay-based absorbents, SpillFix
clients need 80 percent less product to clean up spills in
less than half the time. 

SpillFix Industrial Products
180 Towerview Court 
Cary, NC 27513
919-535-8278
www.spillfix.com

SCREEN MACHINE INTRODUCES
NEW CONE CRUSHER

Screen Machine Industries introduced the CXT Cone
Crusher. This mid-sized track mounted unit boasts a 40”
high-speed bushing cone with hydraulic adjustment and
tramp relief.

The CXT offers high production of cubical-shaped
material within a compact overall footprint. It’s driven by
a Caterpillar C-13 415HP ACERT diesel engine. The
wireless remote capability makes it a perfect fit with our
other track mounted crushers and screens to form a
complete portable system. 

Structural frames and fabricated wear components
made of Grade 80 steel provide long-term reliability.

Screen Machine 
Industries LLC
10685 Columbus Parkway
Etna, Ohio 43062
800-837-3344
www.screenmachine.com

NEW PRODUCT SHOWCASE

RAYCO INTRODUCES RCT110S
CRAWLER TRUCK

Rayco
4255 E Lincoln Way
Wooster, OH 44691
800-392-2686
www.raycomfg.com

Rayco is launching the RCT110S. It is designed to uti-
lize the 100hp, steel tracked crawler truck as a tow vehi-
cle and carry payloads on a gooseneck trailer. 

The RCT110S is powered by a Kubota diesel engine
and features a steel track undercarriage to maximize
traction and durability. An enclosed cab with heat, A/C
and suspension seat keep the operator safe. Joystick
propel makes operation simple while the gooseneck
trailer design provides the tightest possible turning
radius. The RCT110S can also be configured with a 2-
5/16” ball coupler.
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CONSTRUCTION & DEMOLITION
Clifton uses concrete crusher
to help city save money

The Clifton, New Jer-
sey Department of Public
Works (DPW) utilized a
crusher to break apart a
stockpile of concrete pipes,
catch basins and blacktop
that had accumulated on
the public works property
over the past three years. 

The debris was pulver-
ized into a fine grained
reusable fill. Dennis
Markovich, a Clifton pub-
lic works supervisor said it
would have cost about
$18,000 to truck away the
700 tons of debris to an
asphalt plant. Instead the
city contracted with a Lyn-
dhurst company, DAG, for
about $8,000 to pulverize
the material. Clifton plans
to use the material as a
temporary fix for potholes or foundation for new sewer pipes and roads. When fac-
toring in the costs from not having to buy fill material for future products an addi-
tional $25,000 was saved, commented Markovich.

Al Dubois, Clifton public works supervisor, suggested Passaic County officials
should coordinate a similar operation for smaller towns that don’t build up as much
construction debris as Clifton does. Then smaller towns could pitch in for the cost of
the contractor and take the fill material as needed.

A combination solar powered trash
compactor and portable cardboard baler
was installed at the LEED Platinum Cer-
tified Bardessono Hotel and Spa in the
Napa Valley. Completely off the grid, the
solar powered compactor packs 16 yards
of loose trash into 4 yards, reducing
waste pickup to just once per week,
slashing hauling costs by 50 percent,
reducing CO2 emissions by over 14 tons
annually, and limiting garbage truck
noise to guests and neighboring resi-
dents. The solar cardboard baler fits into
a small space, yet crushes 150 to 200
boxes into an easy-to-handle 200 lb. bale
making recycling simple and efficient. 

Bay Area Trash Compactor’s solar
combination is the first of its kind to
provide waste handling and recycling
side-by-side with no wired electrical
hook-up. 

Hotel installs
solar powered
compactor
and baler

Education is when you read the fine
print. Experience is what you get if you
don’t. 

—Pete Seeger

Even companies that use recycled
materials have materials to recycle at the
end of the day. Trex Company, a manufac-
turer of high-performance, wood-alterna-
tive decking and railing, has found a viable
way to close the recycling loop by using
its excess raw material to produce linear
low density polyethylene (LLDPE) pellets.
Ideal for use in a variety of manufacturing
applications, these pellets represent an
entirely new business for the Winchester,
Virginia based company.

Leveraging its recycling and extru-
sion capabilities – and using equipment
downtime to experiment with and test dif-
ferent solutions – the Trex engineering
team ultimately delivered a linear low den-
sity polyethylene plastic pellet ideal for
use in a variety of products and industries.

Dave Heglas, a chemical engineer
with a background in rocket science and
missile design, joined Trex in 1996 as an
engineer responsible for the raw materials
and plastic processing side of the business.
After a few years working with recycled
materials, he saw opportunities and poten-
tial value in using and repurposing recy-
cled plastic. In 2004, Heglas formalized
the company’s recycling operations, an
initiative which has evolved into a com-
pany within the company. 

Among those manufacturers were
small companies that Trex contracted to
produce plastic pellets. Over time, it
occurred to Heglas that Trex could be fab-
ricating pellets in-house rather than out-
sourcing to third parties. After nearly a
decade of experience producing pellets for
Trex internal use, the next logical progres-
sion was to leverage the in-house expertise
and expand capabilities to produce pellets
for additional industries and markets. 

Currently, Trex has four lines dedi-
cated to recycled pellet production, mak-
ing it one of the largest producers of
recycled LLDPE pellets in the country.
The company has plans to add several
more lines in the future. 

Trex is actively working with manu-
facturers across a wide range of industries
– such as rotational molding, blown film,
profile extrusion and material compound-
ing – to explore additional uses for its
LLDPE pellets. As the product innovator,
the company has the flexibility to modify
and re-formulate pellet content as needed
to better fit specific needs, processes and
applications. 

Trex enters
commercial
plastics market

ADVERTISE IN AMERICAN RECYCLER

87 7-7 7 7-0043

PLASTICS
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800-999-8100 or 480-789-3893
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Building the best products on the market
for over 20 years.

110-Volt  Supershear

De-Canning
Shear
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BUSINESS BRIEFS

Bandit Industries continues to add to
its network in North America with the
addition of three new dealers.

Southland Machinery is central and
northern Alabama’s source for construc-
tion equipment sales, service and parts –
and now Bandit small equipment. South-
land specializes in excavators, skid steers,
wheel loaders, telehandlers, rough terrain
and industrial forklifts, backhoe loaders,
off-highway dump trucks and Bandit
hand-fed chippers and stump grinders.

FMI Equipment is a locally-owned
small business serving eastern Washing-
ton, northern Idaho and western Montana.
It is a fully authorized dealer for Terex
Compact, Takeuchi, Echo/Shindaiwa,
Scag, Exmark and Bandit hand-fed chip-
pers and stump grinders. With over 100
years of combined experience in logging,
compact equipment, construction and
landscape industries, they are more than
prepared to handle their customers’ 
equipment needs. 

Yancey Bros. Co. is the source of
large Bandit equipment for the state of
Georgia, from the Appalachians to the
Atlantic. In business for more than 100
years and more than 20 dealer locations,
Yancey Bros. has strived to offer the high-
est level of customer dedicated products
and services available. They remain com-
mitted to offering equipment and support
to keep up with their customers’ changing
needs.

Yancey Bros. will offer Bandit’s com-
plete lines of whole tree chippers, forestry
mowers and The Beast® horizontal
grinders.

Bandit Industries adds
three new dealers

Paladin Attachments, a manufac-
turer of couplers and attachments, inte-
grated CWS Industries and Jewell
Manufacturing into its North American
business operations. Canadian based
CWS is a manufacturer of highly engi-
neered attachment products sold through
a network of dealers and end users in the
mining, oil and gas, forestry and con-
struction markets. They have been pro-
viding solutions to unique applications
and geological conditions for over five
decades. 

Prior to the integration, CWS has
been a Paladin distributor in Western
Canada since being acquired in 2012 by
International Equipment Solutions, Pal-
adin’s parent company. 

Jewell Manufacturing, based in Port-
land, Oregon, provides custom machines
and attachments for the world’s harshest
environments including the forestry, dem-
olition, scrap recycling, material handling
and construction industries.

Paladin Attachments adds
to its brand and portfolio

Covanta Holding Corporation dis-
closed that the board of directors declared
a quarterly cash dividend of $0.25 per
share, payable on October 7, 2015 to
stockholders of record at the close of
business on September 30, 2015.

Covanta declares regular
quarterly cash dividend

It’s funny how the colors red, white
and blue represent freedom until they are
flashing behind your car. 
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“The information CRUSH
provides in the purchasing of
vehicles and financial reporting
has transformed our business
and increased our margins.”

Gary Vertucci – ABC U-PULL-IT,
West Palm Beach, Florida

s3softwaresolutions.com
801.355.3388

U-PULL-IT?
U-PROFIT!

with

SEE DEMOS
at our

WEBSITE!
– TESTIMONIALS from our customers –

Software
Solutions

CRUSH is a wonderful yard
management system for the
U-Pull It operator. The CRUSH
team has been very responsive
to our needs.”

Terry & Mary Mandel –
Mega U-Pull, El Paso, Texas

 Simple touch screen POS
    for speedy checkout

 Integrated Interchange to
    locate all possible vehicle
    matches in your yard

 Save thousands in NMVTIS
    Submissions

 Pre-bid vehicles with curb
    weight options

 Track scrap & commodity sales

 Daily management reports

 Vehicle purchasing, scanning,
    yard tracking & search features

Ask us about CRUSH LITE!
SIMPLIFY SEARCHES

and

INCREASE PROFITS

See you at ARA booth #623!

BUSINESS BRIEFS

Bobcat Company and parent organi-
zation Doosan have broken ground on a
$9.5 million headquarters expansion in
West Fargo, North Dakota.

Company officials say the expan-
sion to the existing facility will help
accommodate growth, drive innovation
and improve operations, which are all
key to maintaining global leadership.

Current headquarters houses indi-
viduals within several departments of
business administration, as well as prod-
uct development and marketing commu-
nications for Bobcat Company and
Doosan, a heavy equipment brand. The
expansion will double the space and
employee capacity, and Bobcat and
Doosan will pursue LEED certification
for the facility in both design and con-
struction.

The expansion is slated for comple-
tion in late summer 2016.

Bobcat and Doosan
expand headquarters

Aqua Metals, Inc. which is develop-
ing a electrochemical lead recycling
technology called AquaRefining, has
established its new global headquarters
in Alameda, California.

The facility will include engineer-
ing and design laboratories, offices and
an assembly line for AquaRefining mod-
ules. After completing tenant improve-
ments, Aqua Metals plans to begin
production of the first AquaRefining
modules in the fourth quarter of 2015.

Aqua Metals establishes
new headquarters 

The board of directors of The
Timken Company elected James F.
Palmer, retired chief financial officer of
Northrop Grumman Corp., a director of
the company for a term that will expire
at its May 2016 annual meeting. The
election brings The Timken Company
board to 12 directors.

During his 45 year career in finance,
Palmer acquired extensive experience in
leading change, transforming and restruc-
turing complex businesses, mergers and
acquisitions, capital markets and capital
deployment. For the 8 years prior to his
retirement in 2015, Palmer served as cor-
porate vice president and chief financial
officer of Northrop Grumman Corpora-
tion, a $24 billion global security company
headquartered in Falls Church, Virgina. He
was responsible for the company’s overall
business management function, which
included controller, treasury, contracts and
pricing, financial planning, tax, internal
audit, investor relations and pension
investments.

Palmer’s career also includes posi-
tions as senior vice president and chief
financial officer of Visteon Corporation in
Detroit; senior vice president and presi-
dent of Boeing Capital Corporation, a
subsidiary of The Boeing Company in
Seattle; and senior vice president and
chief financial officer of McDonnell 
Douglas Corporation in St. Louis. 

Timken board elects
James Palmer as director

The road to success is always under
construction.

—Lily Tomlin
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

Featured Classifieds

Auto Recycling
Balers

Solid Waste Business Brokers 
(M&A Services)
WE WILL SELL your Collection Business, Landfill, 
Transfer, or Solid Waste Facility. We have been in 
the US solid waste industry Mergers & Acquisitions 
business for three decades…and we NOW have 
Strategic and Financial Buyers Who Will PAY Top 
Dollar For Premiere Industry Companies. You will 
be able to work with our Four Point M&A Program 
to represent your hard-earned business success to 
real BUYERS for your company, permits, and solid 
waste management operations. 

412.562.0891 tel
412.562.0892 fax

rs@sternerconsulting.com

sternerconsulting.com

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

2004 Terex TM 3-90E

$49,500

Enclosed cab with heat & cold AC.
Joy stick pilot controls, all wheel seals
dry, no external leaks. Cleats 6” +/-
height. Tight trunions, 13,325 hours.
No sheet metal damage. Serial# GJ435
See more info at our website!

757-545-3600 www.secva.net

Harris HRB-8-NF-100, serial # 2325,
COMPLETELY rebuilt, liners, processor,

Crigler Enterprises
404-874-4401

$148,000
with warranty, FOB ATL

HARRIS BALER

BUSINESS BRIEFS

Fenix Parts, Inc., a recycler and
reseller of original equipment manufac-
turer automotive products, has acquired
Ocean County Auto Wreckers, Inc. in
Bayville, New Jersey. 

Ocean County is a full service auto
recycling facility and represents Fenix
Parts’ second location in New Jersey.

Fenix acquires Ocean
County Auto Wreckers 

Travis Body & Trailer, Inc., a manu-
facturer of end dumps, bottom dumps,
transfer trailers and specialty dump trail-
ers, hired Jerry Guerrero as its new
director of operations. Travis created this
new position to keep up with the latest
production processes and techniques,
improve operational efficiency and
increase trailer output.

Guerrero’s main responsibilities
include managing plant supervisors and
employees and overseeing all manufac-
turing operations. His primary focus
includes introducing advanced plant
management and Lean manufacturing
production systems. These new tech-
niques will manage and drive cultural
change to improve and sustain higher
levels of operational performance.

Other skills he brings to Travis
include strategic and tactical planning,
management and leadership with high-
level complexity projects, and experi-
ence in crisis management.

Guerrero brings more than 25 years
of experience in the manufacturing and
automotive industries to his new role.
Prior to joining Travis, he worked as a
plant operations manager at Taxa Inc. in
Houston, Texas, where he helped trans-
form a shop into a manufacturing facility
and increase productivity and output. He
also has worked as a Lean quality man-
ager, Lean manager, operational excel-
lence leader and staff engineer.

Travis Body & Trailer names
director of operations

ReCommunity is working with
Resource Recovery and Recycling Author-
ity of Southwest Oakland County
(RRRASOC) to jointly rebuild and re-
open the Southfield, Michigan materials
recovery facility (MRF). The building ren-
ovation work will complete this summer.
ReCommunity has ordered the equipment
to process the collected recyclables, target-
ing an early 2016 reopening. The facility,
located on 8 Mile Road in Southfield, has
been undergoing repairs and reconstruc-
tion for eight months. A fire closed the
facility in 2014.

ReCommunity engaged in an exten-
sive equipment review process, ensuring
that the new processing system will con-
tinue a tradition of maximizing recovery
of recycled materials. The processing sys-
tem that resulted from this analysis will be
constructed and installed by Van Dyk Sys-
tems, and is a turnkey Bollegraaf system. 

RRRASOC has funded the building
construction and will partner with ReCom-
munity to invest and install the new pro-
cessing system.

ReCommunity to reopen
Southfield, Michigan MRF

Many a small thing has been made
large by the right kind of advertising.

—Mark Twain

1987 E-Z CAR CRUSHER. Owner wants
to retire. Straight rams & bed, new Cum-
mings diesel motor a few years ago. 8,500
hours. Good work horse, only two people
ever ran the crusher. $40,000. 218-639-
0150

SEE YOUR AD PUBLISHED in the Fea-
tured Classifieds and add one color for
just $95! It’s a great way to stand out in
a crowd! Call 877-777-0043 today.

! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! !
SUBSCRIPTION SPECIAL
Buy a 2 year subscription

and get a
1 year subscription FREE* 
for a friend or coworker!
Call 877-777-0043 to order.

*US Subscriptions only.
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Material Handlers Material Handlers Material Handlers

Businesses

Balers

EQUIPMENT
INTERNATIONALINTERNATIONAL
800-472-0453

 No gen-set required!
Up to 40" that run off of machine’s batteries.

CALL FOR A QUOTE TODAY!
800-472-0453

NEW & USED
GEN-SETS, MAGNETS

AND GRAPPLES

• Material Handlers
with Cab Risers, Magnet
Gen-sets & Rotating Grapples.

• Mobile Shears
• Portable Balers
         • New Grapples
              • New Gen-Sets 

                   & Magnets

SPECIALIZING IN:

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

IN STOCK:

We offer Equipment 
Locator Services and 

We Custom-Build 
Machines with 

Magnets, Shears, Etc.

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2009 Fuchs MHL340D MH - 4,000 hrs, hydraulic cab, A/C,
45 ft. reach MH boom & stick, NEW gen set, grapple,
outriggers, and solid tires.  Excellent.  Call For Price! 

 2006 Case CX240 - 6,200 hrs., equipped w/LOW TIME
Genesis GXP400R  Mobile Shear w/360° rotation.
Very Clean, one owner package.  Call For Price!  

2005 Cat M325C MH - Hydraulic cab, A/C, 51 ft. reach
MH boom & stick, grapple, outriggers, and solid tires. 
Call For Price!  

2006 Cat M318C MH - Hydraulic cab, A/C, MH boom
with sorting stick, and solid tires.  Equipped with Cat
G325B sorting & demo grapple with 360º rotation.  
Call For Price!

Mobile Scrap Shears
Genesis GXP500R w/360 degree rotation, 2 units.  Choice
of fully RECONDITIONED or good used.  Call For Price!

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis GXP660R MAXX w/360º rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, 
and ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Cat M322C MH - Hydraulic cab, A/C, 41 ft. reach MH
boom & stick, gen set, Cat grapple, and solid tires. 
Call For Price!  

2005 Komatsu PC300L7 - 6,500 hrs, equipped w/-0
hour REBUILT Genesis GXP500R  mobile shear with
360º rotation.  Call For Price!

LOCATED 100 MILES north, south, east
and west of 7 shredders, 75 miles from
New Castle, Pennsylvania and 7 miles
from Dubois Airport! Turn-key operation
looking for offers over $1.25 million. Would
like to settle before 2016. Won't need lots
of support equipment. Fax for details: 814-
772-9735.

2002 Fuchs MHL 360: Good condition. Fresh motor 
and main pump.  $155,000. Call 800-823-9688.

CAT 225 EXCAVATOR with LaBounty
120HDR grapple. Attachable 32" Ohio
Magnet with generator mounted on exca-
vator. Runs good, everything works, can
no longer use in California. $45,000 com-
plete. Pictures available. Contact Clay 760-
716-7063 or clay@ducometals.com

2008 Al-Jon Baler 400 LS XL 
Used everyday! $170,000.

MSD 50 Shear 
$20,000.

1989 Al-Jon 400, 
runs but needs 
some TLC - very 
good machine. 
35,000. 

GREAT BUYS!

936-488-0501 

AVAILABLE FOR IMMEDIATE SALE: 2-
2011 Exodus MX447HRD wheel excava-
tors, one with new re-built motor. Well
maintained by Michigan CAT. Bargain price
of $120,000 each. Pictures available upon
request. Call 989-752-7646.

Material Handlers

For Sale $750,000. Business and real
estate specializing in auto dismantling, sal-
vage and part sales. Operating 30+ years.
Fenced yard, 2-bay and lift. 10+ acres, 2
buildings and full inventory of parts! The
after market value of material is approxi-
mately $2 million. Asset Sale, Call John
Prohaska, Black Diamond Realty, 561-
951-6631.

800-823-9688
www.DadeCapital.com

PLACE YOUR TEXT 
CLASSIFIED AD ONLINE!

—Always Available—
24 HOURS PER DAY/7 DAYS PER WEEK

www.AmericanRecycler.com NEXT DEADLINE:
October 19

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds 
Section. Call 877-777-0043 or visit 
AmericanRecycler.com!
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0043

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

MiscellaneousMiscellaneous ShreddersMiscellaneous

Software

ADVERTISE IN AMERICAN RECYCLER

87 7-7 7 7-0043

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Fuchs Material Handlers
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

Made in the USA. 

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

ClearSpan.com/ADAPWA1.866.643.1010
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Shredders - Bale Breakers

303-900-4040
vortexdepollution.com

Whatever
size the waste,

let us
help
you
shred it!
We offer the best range of products

to get the job done.

FOR SALE!
SETCO TIRES & WHEELS - “LIKE NEW”
(Fits CAT 910 & 920 Wheel Loaders)

+ Others available.  $12,000

(4) 17.5 X 25, TOYO TIRES
18-PLY, “FOAM-FILLED”, 90% RUBBER

(Fits 914G, CAT wheel loader, s/n: 7ZM00168)
$6,000

LABOUNTY SHEARS 
(MODEL 50, 70R, 3000 STRT. HEAD)

See our website for additional recycling equipment,
attachments and much, much more!!

info@dicksaw.com / www.dicksaw.com
909-823-1529

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

USED RECYCLING EQUIPMENT
FOR SALE - DISCOUNTED PRICES
HOVDE RECYCLING EQUIPMENT

800-617-5219 or 480-699-2460
steven@scrapequip.com / scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• Used Erema 120mm, 38/1 L/D
  vented film pelletizing line,
  PP use at 1000 lbs/hr.
• 400HP Pallmann Mdl.
  PSR16-12 Ram Fed
  granulator

EQUIPMENT FOR SALE

DECEMBER
FOCUS:
Metals

EQUIPMENT
SPOTLIGHT:

Auto Loggers/Balers

Close Date: 11/17

FOCUS:

NOVEMBER

Alternative Energy

EQUIPMENT
SPOTLIGHT:

Wind Turbines

Close Date: 10/19

NEXT DEADLINE:  October 17
Call Today  87 7-7 7 7-0043

EN
Call Today  87

:  OctobEXT DEADLINE
37-00477-7

er 17:  Octob

TWO BACE DOWNSTROKE BALERS,
model V63HD, $6,000 each. Allegheny
paper shredder, model 18-250-C, 15 hp
with conveyor, 10 hours, like new, $30,000;
Vecoplan RG62-150kt, new in 2008, low
hours with 20' take-away conveyor, high-
torque drive, $175,000; Innov-X metal ana-
lyzer model 2000, $9,500. 810-793-7557,
ext. 12, Mark.

ADVERTISING IN AMERICAN RECY-
CLER is one of the smartest things
you can do for your business! It’s also
one of the easiest ways to increase
your sales income. Call 877-777-0043.

Scales

ANY TYPE OF SCALE FOR ANY TYPE
OF APPLICATION. Check out our website
today: www.a1scalewis.com 800-890-
3555. We are proud to be Americans so
the quality comes first then our name goes
on it.

Trucks & Trailers

40' CRUSHED CAR ENCLOSED
TRAILER. 13' tall with 4 doors that open
for loading and unloading. New brakes, 11-
22.5 tires 50% or better, reconditioned and
ready to work. Built strong but light, will
carry a 22 ton load. $10,000 as is. $13,000
sandblasted and new paint. 815-357-8625

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com





View our
TRADE-IN 

INVENTORY 
on page B3!Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

2015 New Crusher for 

ONLY $120,0002015 N Crusher for

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

FALL SPECIAL!

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

We purchased our OverBuilt Car Crusher new in early 
2012. This is the best crusher we have ever owned. 
The Sales and Service Staff have been great to follow 
up making sure we have all our filter and  maintenance 
items needed to keep our machine running smoothly 
and efficiently.

I must tell you how pleased we are with our new Overbuilt baler. This machine is built heavy duty and 
the factory has taken into consideration any items needed for daily service. We love the ease of loading 
the baling chamber and the perfect bales it produces every time. The layout of the cab is perfect and the 
flexibility to change hydraulic controls is impressive. I have had experience with the other balers and feel 
that this Overbuilt baler is superior in every aspect. Thanks again for raising the bar on balers for the 
company; it makes processing tin/vehicles a pleasure.

We purchased our OverBuilted we are with our new Overbuilt baler. This machine is built heavy duty and

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Doug Butler
Owner, Butler Salvage

Torrington, WY

company; it makes processing tin/vehicles a

STOP BY
BOOTH #201

AT ARA

Operates 5 OverBuilt Balers



Making an inferior replica of
something in order to trick people is a
crime. If it’s an inferior counterfeit auto
part, it can lead to serious injuries even
deaths. That’s why private industry and
the U.S. government are working
together and have recently ramped up
efforts to combat the growing prolifera-
tion of ersatz, dangerous auto parts. 

Preventing the spread of counter-
feit automotive parts and targeting
criminals who engage in that type of
activity is now a major priority for the
National Intellectual Property Rights
Coordination Center (IPR Center). It’s
a joint task-force agency led by Home-
land Security Investigations, a compo-
nent of the Immigration and Customs
Enforcement (ICE) agency 

Bruce Foucart, director of the IPR
Center reported, “There was a key
investigation out of Washington in
which Homeland Security Investiga-
tions caught individuals trafficking in
counterfeit airbags from Canada. Coun-
terfeit seatbelts, auto glass and wheels
are also a concern. We are working
closely with representatives from
across the auto industry to prevent the
use of dangerous, counterfeit auto
parts.”

Unfortunately, the use of illegal
counterfeit automotive parts is increas-
ing in the U.S., creating public safety
concerns, according to Foucart. These
counterfeit parts usually bear the trade-
mark of a legitimate and trusted brand,
but they were produced by another
party and are not made to the specifica-
tions of the original equipment manu-
facturer. They’re often produced
illegally and sold at a profit to fund
other criminal activities.

“Law enforcement has identified a
trend of counterfeited parts that is
growing at an alarming rate,” said Fou-
cart. “At best these parts will not per-
form as well as authentic parts. At
worst, they can fail catastrophically
with potentially fatal consequences.

“It’s hard to quantify the number
of accidents or deaths caused by coun-
terfeit auto parts. When accidents hap-
pen on the road, sometimes you will
get an insurance adjuster that will do an

investigation, sometimes you’ll get a
state trooper to do an investigation, but
what they are looking at are the condi-
tions of the road or someone texting,
things like that. Rarely are they going
to do a deep dive into the innards of the
car to see, for example, did the airbags
deploy prematurely, or if the brake pads
failed to work.” 

Foucart pointed out that counterfeit
parts often have the automakers logo on
them. “The OEM is going to know
right away by looking at the product if
it’s fake or not. We, as investigators, are
not experts on this and why we work
hand-in-hand with industry. They have
brand protection investigators that are
often out in the field with us as we are
conducting search warrants, or at the
borders doing seizures. 

“Starting in 2009 the automobile
industry started to come to us for help
with the problem. Now we are working
with most of the major manufacturers.
Their investigators and security people
have taken their own initiative and
banned together to create a coalition
group in which they discuss the prob-
lem among themselves as well as share
information with us as to what they are
seeing, and provide potential investiga-
tive leads on counterfeits. I spoke to
this roundtable group in Detroit in July
and we had a great exchange of infor-
mation. I give them a lot of credit; they
are creating their own internal policies
and establishing structure to combat
counterfeit parts.”  

Foucart offered that auto parts
recyclers can help with this problem.
“Auto parts recyclers are pretty sharp

and they know their business. Cer-
tainly, if they recognize that a part
seems out of place, or doesn’t seem
right, we have several methods where
they can “drop-a-dime” so to speak and
provide information to us on our web-
site, www.iprcenter.gov. There we have
a big, yellow ‘button” where the indus-
try or general public can click the but-
ton and provide information about
counterfeit auto parts. They can do it
anonymously or put down their contact
information. Or, they can report the
crime to the HSI Tip Line, toll-free at
(866) 347-2423. That information goes
to our specialists who vet the informa-
tion and create an intelligence product.
That product will either be forwarded
to our field investigators, or it may be
sent to the auto industry. Our job at the
IPR Center is to ensure the right infor-
mation gets to the right agents in the
field for them to investigate.” 

Some of the most dangerous coun-
terfeit products involve airbags that can
literally explode in the victim’s face
during an accident.

Some other counterfeit parts seized
by law enforcement include: seat belts,
oil and air filters, brake pads, brake
rotors, control arms, windshields, bear-
ings, steering linkages, ignition coils,
microchips, spark plugs, wheels, sole-
noids, clutch housing, crankshafts,
diagnostic equipment, suspension parts
and oil pumps.

Foucart warned that it’s imperative
that the public, as well as the industry,
protect themselves from the possible
safety hazards of these parts. He sug-
gested the following: 

•Do business only with reputable
repair shops, the manufacturer’s dealer-
ship repair network, or legitimate auto-
motive recyclers selling used OEM
parts. 

•Stay informed about the sources
of parts you are purchasing or are
installing.

•Beware of too-good-to-be-true
prices that are well below those of
competitors.

•Use caution when purchasing auto
parts on the Internet that are shipped
from other countries or are sold at very
low prices.

If you suspect you have inadver-
tently purchased counterfeit parts, con-
sult an original equipment
manufacturer representative or a rep-
utable mechanic for identification and
replacement. 

The Automotive Recyclers Associ-
ation (ARA) has also become proactive
in warning consumers and the automo-
tive industry about the growing danger
of counterfeit automotive parts and is
urging consumers to use recycled OEM
parts supplied by professional automo-
tive recyclers. ARA represents the
interests of over 4,500 U.S. auto recy-
cling facilities and fourteen other coun-
tries. 

“The issue of counterfeit parts has
become a serious concern for the pro-
fessional automotive recycling industry
because like the auto manufacturers,
ARA members also sell genuine, OEM
parts,” said Michael E. Wilson chief
executive officer of ARA. “Each day
over 500,000 recycled OEM parts that

Counterfeit auto parts endanger everyone
by MIKE BRESLIN
mbreslin@americanrecycler.com

AUTOMOTIVE
SECTION B www.AMERICANRECYCLER.com OCTOBER 2015

FOCUS on

PHOTO COURTESY OF THE NATIONAL INTELLECTUAL PROPERTY RIGHTS COORDINATION CENTER

See PARTS DANGER, Page B7

While counterfeit parts may look exactly like OEM parts and even have the automaker’s logo, they are often cheap reproductions posing danger to drivers and
the public. 

Counterfeit airbags may look like the OEM part, but
do not provide the same protection in an accident.

PHOTO COURTESY OF THE NATIONAL INTELLECTUAL
PROPERTY RIGHTS COORDINATION CENTER



My son and I were checking out a
house he was considering purchasing.

When the owner came to the door,
she looked at me and said, “Larry? I

know you! We went to school together.
I’m Jackie. Do you recognize me?”

I drew a complete blank.
She took out our old yearbook and

showed me her graduation picture—

still nothing. “Let’s look at your pic-
ture,” she said.

She flipped the pages until she came
to me. Under my photo I had written,
“Jackie, I will never forget you.”

Automotive www.AmericanRecycler.comPage B2, October 2015

NORTH AMERICAN ATTACHMENTS

GRAPPLES

800-380-8808
www.excavatorattachments.com
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www.AmericanRecycler.com

Ford released its 16th annual Sus-
tainability Report highlighting its
achievement of several environmental
goals, including Hermosillo Stamping
and Assembly Plant attaining zero
waste-to-landfill status – giving Ford
the distinction of becoming landfill-
free in all of its Mexico manufacturing 
facilities.

As a result, Ford Mexico’s manu-
facturing plants are diverting 1.5 mil-
lion pounds of landfill waste this year
and each year going forward.

The success of the Hermosillo
facility, as well as Ford’s Cuautitlan
and Chihuahua plants in Mexico, will
help the company achieve its target of
reducing global waste-to-landfill by 40
percent per vehicle produced from
2011 to 2016; Ford reduced global per
vehicle waste-to-landfill by 40 percent
from 2007 to 2011.

Work began nearly five years ago
to make Ford Mexico’s manufacturing
plants landfill free. Nearly 45 tons of
cafeteria waste now are composted and
reused by farmers to improve agricul-
tural growth and community green
areas surrounding the plants. Solvents
are recycled and scrap aluminum is col-
lected for reuse – creating closed-loop
systems.

Hermosillo joins 27 other Ford
facilities worldwide in achieving zero
waste-to-landfill status. Thirteen of
those facilities are in North America;
seven are in Europe, five in Asia Pacific
and three in South America.

Ford’s Sustainability Report also
highlights the company’s work to meet
its aggressive goal to reduce CO2 emis-
sions by 30 percent per vehicle pro-
duced by 2025 globally. From 2013 to
2014, CO2 emissions per vehicle pro-
duced decreased by more than 2.4 per-
cent, and the company remains on track
to meet its longer-term goal.

From 2011 to 2016, Ford’s average
energy consumption is on track to
decrease per vehicle produced globally
by 25 percent. Plus, since 2000, Ford
has invested more than $300 million on
energy efficiency upgrades to its global
facilities.

Furthering the company’s commit-
ment to sustainable materials, Ford’s
industry exclusive use of Repreve fiber
will help divert more than 5 million
plastic bottles from landfills by incor-
porating the fully sustainable material
made of recycled plastic into the all-
new 2015 F-150 pickup. F-150 is the
fifth vehicle worldwide to be outfitted
with Repreve. Ford began using

Repreve in 2012, and remains the only
automaker to do so.

Mindful of the present but with an
eye on what’s to come, Ford is working
to visualize the future of the company –
guided by these mega trends:

•Urbanization, congestion: There
are 28 megacities today – metropolitan
areas with more than 10 million people.
That’s expected to grow to 41 megaci-
ties worldwide by 2030. Today’s infra-
structure can’t accommodate the
number of vehicles projected to be on
the road.

•Growing middle class: According
to The Brookings Institution, the global
middle class will double in size – from
2 billion to 4 billion – by 2030. Many
will aspire to own vehicles – bringing a
new set of challenges

•Limited natural resources: Com-
panies will be challenged to find inno-
vative ways to address the impacts of
energy use, water use and increasing
demand for raw materials. 

Ford’s Mexico’s manufacturing plants
achieve zero waste-to-landfill status

303-900-4040
vortexdepollution.com

DRAINING
SOLUTIONS

With over 20 different options
for vehicle fluid recovery,

VORTEX has a solution
to suit your needs.

From individual tools to full
systems made in our Colorado

factory, we deliver SAFE, EASY-
TO-USE, ROBUST equipment

that just keeps on working!
See product videos at our website.
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Copper Granulators & Flexible Recycling Lines
 Cable granulating, 200 - 3,000 lbs/hr
 Car wire granulating
 Shredder residue with ST/ST removal
 Non-ferrous recovery

www.crowenvironmental.net
Mason Smith 540-255-4909

Contact us today!

Crow Environmental
Recycling Solutions

We specialize in

See you at ARA booth #319!

2014 OverBuilt Loader  Stationary mount,  480 V electric motor. 5,000 lbs. lift at 25’, total reach 26’6.  $75,000
2002 OverBuilt Car Crusher   Gas engine,  remote, high speed, hyd. landing gear.
2012 OverBuilt Car Crusher   Remote, high speed, hyd. landing gear. Low hours.

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

We will look at any reasonable offer!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2011 OverBuilt Baler
Air compressor.  3,900 hours. 

Loaded. $265,000.

1996 E-Z Car Crusher
Portable with remote and hydraulic landing
gear. One owner, used every day.  $65,000.

2009 Big MAC QS
11,067 hours, recently serviced. Remote
control. A/C, hyd. landing gear. $75,000.

2011 Al-jon 580 Baler/Logger
5,700 hours. $275,000.

$
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NOW
$70,000

NOW
$220,000

NOW
$60,000

Steel Market Development
Institute sponsors truck rodeo

The Steel Market Development
Institute (SMDI), a business unit of the
American Iron and Steel Institute
(AISI), returned as title sponsor of the
2015 Texas Truck Rodeo. The Texas
Auto Writers Association (TAWA) truck
rodeo brings journalists from throughout
Texas and the U.S. to evaluate the
nation’s top trucks and SUVs and
choose the coveted “Truck of Texas.”
The event will be held October 8-10 at
the Knibbe Ranch outside San Antonio.

“We are thrilled to have SMDI
return as title sponsor for this year’s
truck rodeo,” said Michael Marrs, presi-
dent of TAWA. “Since steel is an integral
part of the automotive industry, we are
fortunate to have SMDI partner with us
to keep members updated on the indus-
try. This year’s event is shaping up to be
the best yet.”

TAWA has promoted professional-
ism and quality in automotive journal-
ism, producing two annual events that
have gained national traction: the Texas

Truck Rodeo and the Texas Auto
Roundup at Texas Motor Speedway.
These events give TAWA’s journalists
the opportunity to evaluate vehicles
back-to-back on the street, track or off-
road. Manufacturers and dealerships
promote the award winners and the
“Truck of Texas” is touted in national
television commercials.

Each year, TAWA awards scholar-
ships to Texas college students who
major in journalism, while their Excel-
lence in Craft Competition recognizes
exceptional coverage of the automotive
industry by members.

SMDI increases and defends the use
of steel by developing innovative materi-
als, applications and value-added solu-
tions for customers in the automotive,
construction and packaging markets.
SMDI automotive investors include: AK
Steel Corporation, ArcelorMittal
Dofasco, ArcelorMittal USA, Nucor
Corporation and United States Steel
Corporation. 

Toyota USA Foundation offers 
$5.8 million in education grants 

The Toyota USA Foundation,
which supports the teaching and learn-
ing of science, technology, engineering
and mathematics, will provide $5.8
million in grants to create and
strengthen pathways to manufacturing
careers for high school and adult stu-
dents, with a strong focus on women
and diverse communities.

“The Toyota USA Foundation is
committed to supporting the American
manufacturing sector to strengthen our
economy,” said Michael Rouse, Toyota
USA Foundation president. “By helping
students discover their interests in manu-
facturing careers now, we can cultivate
their talents and passions to bolster this
critical field for the future.”

Quest adds 667 full service
auto repair centers as clients

Quest Resource Management
Group, LLC, a subsidiary of Quest
Resource Holding Corporation, dis-
closed that Quest added one of the
largest nationwide chains of full service
auto maintenance and repair centers to
its portfolio of clients. 

Under the three year agreement,
Quest will manage the recycling of used
motor oil and other automotive waste
streams including antifreeze, drummed
waste, oil filters, oily water, and parts
cleaners. Quest will also distribute bulk
antifreeze and windshield washing fluid
to the chain’s 667 centers located
throughout the U.S. 

“Adding this national chain to our
portfolio of clients further diversifies our
sources of revenue and is a strong testa-
ment to the value our services provide in

helping organizations achieve their envi-
ronmental goals,” said Brian Dick,
Quest’s chief executive officer. “By part-
nering with Quest, our clients have a
‘one-stop’ solution for all of their recy-
cling, sustainability, and waste disposal
needs. With the addition of this auto
maintenance and repair chain, Quest
now manages comprehensive recycling
solutions for over 11,600 automotive
maintenance, dealerships and fleet ter-
minals across the U.S. and Canada, an
increase of 36 percent since the end of
2014.” 

This partnership further highlights
Quest’s ability to provide large automo-
tive repair chains with a fair market
price for waste material such as used
motor oil. 

Carburetor Superfund work started
Demolition and removal work at the

Carter Carburetor Superfund Site in north
St. Louis, Missouri commenced in August
2015. 

The Carter Carburetor Corporation
and Carter Automotive Products, both of
which were subsidiaries of ACF Indus-
tries, manufactured automotive compo-
nents at the site from the 1920s until
operations closed down in 1984. The plant
consisted of several multi-story manufac-
turing, testing, office and warehouse build-
ings that contained more than 500,000
sq.ft. of space.

Structures and grounds at the site
became contaminated with toxic polychlo-
rinated biphenyls, trichloroethylene and

asbestos over decades of use as a manufac-
turing plant for automotive components.

EPA Region 7 approved the work
plans and health and safety plans for the
demolition and removal work, which is
projected to be finished around April 2016,
weather permitting. EPA will oversee all
of the work, and will conduct air monitor-
ing throughout the duration of the project
to provide further health and safety protec-
tion for workers and the public.

After the main buildings are torn
down and removed from the site, addi-
tional removal, on-site hazardous waste
treatment and cleanup work at the site will
likely continue into late 2017.
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Attachments used in the dismantling
of discarded autos are integral to the typi-
cal recycling process that is involved at
any facility that accepts such autos.

The Builtrite Auto Dismantling Sys-
tem is designed to offer auto recyclers a
means to capture the maximum value
from every end of life vehicle (ELV). This
system consists of two excavator mounted
attachments. The first is a grapple, capa-
ble of tearing into all types of automobiles
and removing valuable nonferrous metals
with surgical precision. To secure the
automobile, a set of heavy duty, hold-
down arms are mounted to the excavator’s
undercarriage. Two large bore cylinders
articulate the arms up and down, allowing
them to hold every type of vehicle in
place. 

“In the past, most auto recyclers and
pick your part yards would crush their
vehicles and haul them to the local
scrap yard, which had a shredder to
downsize the remaining metals and
then dispose of the fluff and plastics.
Today, even this waste is now consid-
ered a valuable commodity, capable of
being processed and re-manufactured
into new products. These shredders,
along with the downstream separation
equipment, require huge capital invest-
ment, into the millions of dollars,”
stated Uwe Kausch, senior vice presi-
dent, sales and marketing.

Kausch claims the Builtrite System
captures the valuable metals found in the
radiators, engines, transmissions, wiring
harnesses, heater cores, air conditioning
units and even computers on the front end
of the process, allowing the auto recycler 
to capture the value in this material. Much
of the plastic and ferrous 
items such as doors, trunk covers,
hoods, etc. can be torn off
and put into separate piles
for baling. The larger plas-
tics found in newer
bumpers and grills can be
torn off and separated as
well. 

“Builtrite’s System is
designed for a standard,
20-24 metric ton excavator
or as an alternative, it can
be combined with a sta-
tionary electric material
handler which signifi-
cantly reduces operating
costs and can be used

indoors since it does not give off
emissions. Most customers report
that they can process from six to
eight automobiles per hour, pro-
viding a quick payback on their
investment,” said Kausch. 

According to John Kitchens,
Iron Ax’s vice president, “Iron
Ax produces a full line of scrap
processing equipment and attach-
ments. Part of our product line is
comprised of shears and grap-
ples. All of our shears feature
replaceable wear parts, a remov-
able tip and 360° continuous rota-
tion. We offer 4 different sized shears with
the smallest that provides 600 tons of cut-
ting force and the largest that provides
1,000 tons of cutting force.”

“The various grapples we manufac-
ture can be purchased as rotating or non-
rotating. All of our rotating grapples

feature 360° continuous rotation and we
offer the standard 4-tine grapple with
wings which gives the grapple greater
enclosure for smaller pieces of scrap. We
also offer opposing tine contractor’s grap-
ples in 2 x 3 and 3 x 4 configurations.
We’ve made custom grapples that have
included a grapple designed for the place-
ment of railroad ties for spurs and track
repair and a grapple that was used in the

Gulf coast to retrieve steel
pipe from the seabed after
Hurricane Katrina.” 

Kitchens said that all of
Iron Ax grapples are made
out of domestic T1 plate;
they are heavy duty and built
to last. “The range in grapple
pricing is extreme from one
manufacturer to another. Not
all grapple manufacturers
build their grapples out of
heavy duty plate. It is worth
paying more to get a grapple
that will last. We own and
operate 5 scrap yards and

have been in the scrap business for 45
years. We know what our customers need
to get the job done and they seem to really
appreciate our unique perspective,” he
added. 

Moley Magnetics manufactures
scrap yard magnets, shears and grapples.

Their grapple products span
many applications, including
scrap yards, railroads, land-
scaping, lumber and waste
handling. “Our 2 in 1 magnet
grapple is truly the state-of-
the-art grapple solution for
scrap yards,” commented Ron
Slaby, vice president, sales at
Moley Magnetics. He contin-
ued, “The majority of scrap
yards use a grapple and a
magnet in daily operations to

load or unload material, then the magnet
might also be used for cleanup duty. One
difficulty some scrap yards face is limited
excavator or material hander availability.
If there is also only one machine available
to operate the magnet and the grapple, the
operator is forced to change attachments
often, alternating between the grapple and
the magnet. The magnet grapple was
invented to eliminate this problem
because it combines a magnet and an
orange peel grapple.” 

The product is available with either
24V or 230V magnets, to fit all budgets.
Also, Moley Magnetics states they offer
the only mag/grapple without diminished
carry capacity in grapple performance.
This characteristic is made possible by
building the magnet into the body of the
grapple vs. using a standard orange peel
grapple that simply has a magnet bolted to
the bottom of the grapple body. The
Moley Magnetics product also offers a
Hardox steel body and a 24 month 
warranty.

by MARY M. COX
maryc@americanrecycler.com Manufacturer List

Aim Attachments
Chris Nichols
800-803-3365
www.aimattachments.com

Anvil Attachments LLC
Shane Toncrey
888-464-2926
www.anvilattachments.com

Allied Construction Products LLC
Greg Smith
216-431-2600
www.alliedcp.com

Bateman Manufacturing
Mark Vandenberg
705-487-5020
www.batemanmanufacturing.com

Breaker Technology Inc. 
John Wittenberg
951-369-0878
www.rockbreaker.com

Bud Roberts Co Inc. 
Bud Roberts
800-955-8288
www.budrobertsco.com

Builtrite Manufacturing LLC
Uwe Kausch
218-834-5555
www.builtritehandlers.com

CF Fork Mfg. and Equipment Sales
Craig Ferguson
800-509-8333
www.ferguson–trailersales.com

Genesis Attachments
Todd Kirchner
888-743-2748
www.genesisattachments.com

Iron Ax, Inc.
John Kitchens
877-247-6629
www.ironax.com

Kenco Corp
Tracy Black
800-653-6069
www.kenco.com

Kinshofer 
Francois Martin
800-268-9525
www.kinshofer.com

Moley Magnetics Inc.
Ron Slaby
716-434-4023
www.moleymagneticsinc.com

North American Attachments
Mike Miller
800-380-8808
www.excavator-attachments.com

ContinuedSee ATTACHMENTS, Page B5

Iron Ax, Inc.

Moley Magnetics, Inc.

SAS Forks
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877-SAS-FORK
(877-727-3675)

877-SAS-FORK
(877-727-3675)

www.sasforkssasforks.com
FORKSSAS

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.com
Casey@sasforks.com

E-mail:

((88777-727-3675)))( )((8877-727-3675)(( )))(((8877-727-3675((8877-727-3675
d h

Paul@sasforks.com
Adam@sasforks.com
C @ f k

E-mail:

Built to Last

BYBY

SAS Forks

BringingIndustrialWorldsTogether

Servicing Automotive, Aluminum, Steel
and Metals Recycling Industries

John Bertling
US: 739-946-1457
Canada: 905-548-0979

www.ColeIntegratedProcesses.com

Phone

Web

Cole Integrated Systems 
works with it’s 

customers to find 

dependable, safe, 

and efficient solutions 

for all of their material 

handling needs including 

recovery of ferrous and 

non-ferrous metals.

MAXIMIZE YOUR RETURN ON INVESTMENTS
CONTACT COLE INTEGRATED SYSTEMS TODAY

For the auto salvage industry, the prod-
uct line at SAS Forks includes forks, buck-
ets, grapples and several styles of hydraulic
engine pullers. The forks are used for mov-
ing everything from a basic pallet to auction
vehicles when speed and productivity are
often essential. SAS Forks attachments are
built for severe duty applications that
require a product that can withstand abuse
and provide zero down time.

Adam Lindley, sales manager at SAS
Forks, commented, “With tight scrap metal
prices, the SAS Extreme Auto Processor
has become a popular product in the auto
salvage industry as well as in scrap yards.
This unit allows an operator to use an exca-
vator to process vehicles quickly and com-
pletely, and to remove all nonferrous and
any other components that can carry added
value to the bottom line. We offer machines
from 16 to 30 tons in size, and we can help
customers to choose the machine that will
work best for their needs. With its patented
claws and replaceable teeth, the Extreme is
the most precise machine on the market. If
speed and power are more of a requirement,
the SAS Scorpion or Claw are a perfect
addition to any salvage yard. SAS Forks are
built for severe duty applications where
everything needs to be engineered tough to
with stand the abuse and need for zero
down time. The products allow operators to
use an existing wheel loader to move,
process, crush and load cars without switch-
ing attachments.”

Lindley said SAS recently took a step
to make their products safer, “Previously,
we used ID plates to identify load capacities
and limits. Now our products are CE com-
pliant and approved for use in Canada. This
elevates SAS to a safety standard beyond
the competition.”

Attachments ■Continued from Page B4

Manufacturer List Cont.
Paladin Attachments
Mike Cardinal
800-428-2538
www.jrbattachments.com

Pemberton Inc. 
Mike Duffy
800-393-6688
www.pembertonattachments.com

Rotobec Inc. 
Jesse Roy
250-765-1161
www.rotobec.com

SAS Forks
Adam Lindley
877-727-3675
www.sasforks.com

Solesbees Equipment & Attachments 
Dave Jenkins
800-419-8090
www.solesbeesequipment.com

Stanley LaBounty 
Debbie Geisler
800-972-2647
www.stanleyhydraulic.com

Builtrite Manufacturing LLC
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GREAT SAVINGS!

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Be your own advocate – no one
else will

The first article in this series listed
25 tactics that you can use to increase
your business success. Each of the rest of
the articles in this series looks at one of
the 25 in detail. 

All of the tactics have helped me to
reach a high level of business success,
even though I started with nothing and
did not attend college. You can use these
tactics to become highly successful,
regardless of where you start from or
how much education you have. 

Visit AmericanRecycler.com for the
first article or any of the others you have
missed. 

One of the first lessons I learned in
business was to be assertive in promoting
myself. When I’m successful, I talk
about it.  I am also willing to share what
I have learned from a long career in busi-
ness as a mentor. 

In business as in life, you will find
that what goes around comes around.
Your reputation as a helper of other busi-
nesspeople will be remembered and
repaid in ways you cannot foresee. 

However, know that when you
begin to promote yourself, you will find
that some peers will resent you for doing
it. Don’t let that stop you. They are a
minority. Don’t let them deprive you of
opportunities by creating too much anxi-
ety about what others think.

Years ago, Donald Trump spoke
about this at a seminar I attended. Yes,
he’s polarizing, but he is not shy about
promoting himself and has been very
successful as a result. 

If you get nothing else from this
article, remember this: No one is going
to be your advocate; you must do it your-
self. 

If you don’t tell your story, who will
know when you do charitable things?
When you do innovative things? When
you achieve new milestones? When your
business gets so successful you have to
hire new staff or give a star in your
organization greater responsibility?  All
these events are newsworthy, whether
you share them in an employee newslet-
ter or send out a press release. 

You do have a news mailing list,
right? This would be key business con-
tacts, bankers, and close friends. You
should be gathering contacts and net-
working continuously, but if you want to
start on a small non-computerized scale,
take a sheet of mailing labels and hand-

write labels for the key people. Now
when you have news, a new brochure,
anything (try to mail something at least
quarterly), copy the labels in your copy
machine and slap them on some
envelopes. I maintain my list on my
IPhone, syncing with Outlook, and have
over 3,000 contacts divided into cate-
gories like business, personal, news, etc.
I can output and create labels in a
minute. Many of you have received vari-
ous things from me through the years. 

How are people to know if you
don’t tell them? Make sure you add your
bankers to your good news mailing list;
they will love getting news about your
business and sharing it will strengthen
your relationship. Most business owners
don’t make a habit of sharing successes
with their bankers, and so they miss a
chance to show how “on it” they are. 

You have a lot more news opportu-
nities than you think: Just added a new
delivery truck? Added a new water recy-
cler? Put 3 more employees to work?
Promoted someone to a management
position? Put a new quality control sys-
tem in place? Even if it sounds simple to
you, it sounds great to others, and can
even become part of a unique selling
proposition. 

My girlfriend sells insurance and
uses events to connect with prospects.
(We have co-written a book about how to
use events to grow your business. You
can find it on my website or on Ama-
zon). Because of the events, she rou-
tinely has customers come to her and
say, “I feel like I know you. I see your
name all over town.” This HAS TO BE
GOOD for business. When you are out
telling your story, sharing and mentor-
ing, customers feel connected with you
and that connection will lead them to
you when they need what you sell. 

Even a carefully chosen failure and
the lessons you learned from it can be
part of your story. Don’t be afraid to
speak at the local Lions Club about your
success or something innovative about
your business. Ask to speak to budding
entrepreneurs at the local high school or
college. To them, your real-world experi-
ence is much more interesting than a
textbook or journal article by a Ph.D.
And, yes, that speaking engagement is
newsworthy; your banker respects those
who give back. Your employees will love
a boss who is a mentor. By the way, the
public speaking will also make you
much better at leading when it counts. 

Tools for success – an ongoing series

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Joe, my 40-something husband, was
playing basketball with friends his age.
“Soon,” said one of his teammates,
“we’ll have to count it as a basket if the
ball just hits the rim."

“Yeah,” Joe agreed. “It’s scary when
you have to look through the bottom part
of your bifocals to shoot layups and the
top part for making jump shots.”

Insurance Auto Auctions, Inc.
(IAA), a business unit of KAR Auction
Services and a live and live online sal-
vage auto auction company disclosed
that Tim O’Day will join the company as
senior vice president of finance report-
ing to John Kett, chief executive officer
and president.   

With almost 30 years of experience
in finance, operations and general man-
agement, O’Day has a combination of
big company, start up and high growth
business experience. Most recently

O’Day worked for nine years as chief
operating officer and then chief financial
officer (CFO) for MedSpeed, a national
healthcare transportation and logistics
provider. Prior to MedSpeed, O’Day
founded and ran a B2B internet technol-
ogy company, was president of a
regional special event company, CFO of
an equipment rental chain and director
of finance for a national auto glass com-
pany. O’Day earned his Bachelor of Sci-
ence degree in business from Indiana
University.

IAA makes leadership change

GM sees double-digit gains
in pickup and crossovers

General Motors’ Chevrolet, Buick,
GMC and Cadillac brands sold 270,480
vehicles in the U.S. in August 2015.
Retail deliveries climbed 6 percent
compared with a year ago, when results
included the Labor Day holiday. 

GM had the industry’s largest retail
sales increase and gained more than
one percentage point of retail market
share year over year, based on J.D.
Power PIN estimates. Fleet sales were
down 24 percent on a 38 percent
decline in rental deliveries. Total sales
were in line with a year ago.

GM continues to have the highest
average transaction prices (ATPs) and
had the lowest incentives as a percent-
age of ATP in the domestic industry,
according to PIN.

“GM’s retail sales increase far out-
paced the industry in August, and we
have grown our retail share for five
months in a row compared to last year,”
said Kurt McNeil, U.S. vice president of
sales operations. “We will continue this
momentum with the redesigned Chevro-
let Cruze and Malibu, the launch of
diesel engines for our midsize pickups, a
dramatic restyling of the Chevrolet Sil-
verado and the aggressive rollout of
Apple CarPlay and Android Auto.”

GM’s outperformance came in a
very strong month for the industry. The
estimated seasonally adjusted annual
selling rate for light vehicles was 17.5
million units in August, the fourth
month in a row above 17 million units –
a streak unmatched since 2006.
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To be included in the spotlight, you 
must manufacture the equipment 
featured. We require a company 
name, contact person, telephone 
number and, if applicable, a website 
address.

To be listed in the appropriate
spotlight, please call 877-777-0043.
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John Monaghan, CPA, CVA
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were designed and built to meet the
automakers original requirements for
fit, finish, durability and safety are sold
directly to consumers as well as to
repairs shops. The presence of counter-
feit parts in the marketplace is harmful
to automotive recyclers and all other
reputable part suppliers.”

In 1997, ARA established its Gold
Seal Certification Program that defines
standards for recycled parts quality assur-
ance, parts descriptions and other facets of
quality control. This program is recog-
nized by the Automotive Service Associa-
tion and other industry partners.

Wilson said that many professional
automotive recycling facilities employ
multi-step quality control precautions. The
industry has become increasingly sophisti-
cated in methods of processing, inspect-
ing, evaluating and analyzing OEM parts
harvested from salvage vehicles. For
example, at a typical professional automo-
tive recycling facility, these processes may
include a review of the vehicle’s build
codes, capturing images of the vehicle and
its component parts to track the vehicle
part record, verification of interior colors,
conditions and option lines (seats, dash
board, door parts), assessing the extent and
type of any damage, and checking the
vehicle identification number. 

Wilson also noted that additional
inspection of parts or assemblies may take
place after the disassembly process has
taken place. These practices described are
industry practices of well run professional
automotive recycling businesses. As a
result of these quality control processes,
parts found to be of a substandard condi-
tion grade, rusted, non-repairable or other-
wise suspect, such as possible counterfeit
parts, are not listed as available on esti-
mates or sold to customers. 

Lawmakers across the country are
increasingly aware of the threats posed by
counterfeit automotive parts and are taking
steps to address the problem. Legislation
has been passed in several states making it
a crime to knowingly manufacture, import,
install, reinstall or sell a counterfeit or
nonfunctional airbag. “ARA has been able
to reach out to other interested parties,
such as the Association of Global
Automakers, to address the specific issue
of counterfeit airbags,” said. Wilson. “In
March of last year, as a result of ARA’s

interaction with the National Highway
Traffic Safety Administration (NHTSA)
on counterfeit airbags issues, ARA met
with senior policy staff from the Obama
Administration responsible for coordinat-
ing the federal government’s efforts on
intellectual property (IP) enforcement
issues. Also in attendance was a represen-
tative of the U.S. Immigration and Cus-
toms Enforcement division of the
Department of Homeland Security and a
representative of the FBI.”

“The problems of counterfeit airbags
have been getting an increasing amount of
publicity in the past few years,” says Jes-
sica Andrews, ARA’s director of state gov-
ernment and grassroots affairs. “In 2013,
Connecticut was the first state to actually
introduce and pass legislation aimed at
making it a crime to sell, install, manufac-
ture, import or reinstall a counterfeit
airbag or any device that causes a vehicle’s
onboard diagnostic system to inaccurately
indicate that the vehicle is equipped with a
functional airbag.” 

Andrews reported that in early 2013
ARA began working with other stakehold-
ers, led by American Honda and other
global automakers, to introduce legislation
in other states targeting counterfeit and
non-functional airbags. Since that time
several additional states have passed laws
aimed at counterfeit and non-functional
airbags and the number of states introduc-
ing the language has grown each year. A
number of states have passed bills includ-
ing Maryland, Ohio, Iowa, New Mexico,
New York, Alabama and Florida. Pennsyl-
vania lawmakers recently took up the issue
when a bill was introduced in July. 

ARA believes collision repairers
should use their professional training and
judgment to make repair decisions based
on the individual circumstances surround-
ing the damaged vehicles, and that all
stakeholders involved in the collision
repair marketplace should recognize the
genuine value, safety and benefits that
each repair part option (recycled, new,
aftermarket, remanufactured) may provide
in a given repair. ARA urges consumers
and repairers to be informed about the
source of parts being purchased or
installed in a vehicle. Professional auto-
motive recycling operations have robust
product assurance and quality control pro-
cedures in place to identify parts that do
not meet industry accepted standards. If a
counterfeit part is suspected, ARA sug-
gests reporting the incident to HSI, the
IPR Center or an FBI field office. 

Parts danger
■Continued from Page B1

Advance Auto Parts reports
second quarter results

Advance Auto Parts, Inc., an automo-
tive aftermarket parts provider in North
America, disclosed its financial results for
the second quarter ended July 18, 2015. 

Second quarter comparable cash earn-
ings per diluted share were $2.27, which
included a $0.03 unfavorable impact from
foreign currency and was an increase of
9.1 percent versus the second quarter last
year. These second quarter comparable
results exclude $0.08 of amortization of
acquired intangible assets and integration
costs of $0.16 primarily associated with
the acquisition of General Parts Interna-
tional, Inc.

Total sales for the second quarter
increased 1.0 percent to $2.37 billion, as
compared with total sales during the sec-
ond quarter of fiscal 2014 of $2.35 billion.
The sales increase was driven by the addi-
tion of new stores over the past 12 months
and a comparable store sales increase of
1.0 percent partially offset by changes in
their independent store count. Comparable
store sales were negatively impacted by 34
basis points due to foreign currency fluctu-
ations from their Canadian operations.

The company’s gross profit rate was
45.9 percent of sales during the second
quarter as compared to 45.2 percent during
the second quarter last year. The 64 basis-
point increase in gross profit rate was pri-
marily the result of lower product
acquisition costs, inclusive of the com-
pany’s ongoing merchandise cost synergy
savings.

The company’s comparable SG&A
rate was 33.8 percent of sales during the
second quarter as compared to 34.0 per-
cent during the same period last year. The
22 basis point decrease was primarily the
result of lower insurance costs and overall

lower administrative costs driven by syn-
ergy savings partially offset by expense
de-leverage as a result of their low compa-
rable store sales growth. On a GAAP
basis, the company’s SG&A rate was 35.0
percent of sales during the second quarter
as compared to 35.0 percent during the
same period last year.

The company’s comparable operating
income was $285.5 million during the sec-
ond quarter, an increase of 8.7 percent ver-
sus the second quarter of fiscal 2014. As a
percentage of sales, comparable operating
income in the second quarter was 12.0 per-
cent compared to 11.2 percent during the
second quarter of fiscal 2014. On a GAAP
basis, the company’s operating income
during the second quarter of $257.0 mil-
lion increased 6.8 percent versus the sec-
ond quarter of fiscal 2014. On a GAAP
basis, the operating income rate was 10.8
percent during the second quarter as com-
pared to 10.3 percent during the second
quarter of fiscal 2014.

Operating cash flow increased
approximately 3.2 percent to $330.8 mil-
lion through the second quarter of fiscal
2015 from $320.6 million through the sec-
ond quarter of fiscal 2014. Free cash flow
increased to $216.3 million through the
second quarter of fiscal 2015 from $214.3
million through the second quarter of fis-
cal 2014. Capital expenditures through the
second quarter of fiscal 2015 were $114.5
million as compared to $106.3 million
through the second quarter of fiscal 2014.

The company’s board of directors
declared a regular quarterly cash dividend
of $0.06 per share that was paid on Octo-
ber 2, 2015 to stockholders of record as of
September 18, 2015.

Fiat Chrysler recalls trucks
FCA US LLC is recalling an esti-

mated 1,747 trucks in the U.S. and
Canada to inspect, reroute and replace
– as required – their wire harnesses to
prevent a potential short circuit.

An investigation by FCA US 
discovered a battery wiring harness
may chafe against a bracket if assembly
protocols were not followed. 

This condition is limited to vehi-
cles equipped with diesel engines and 
4 x 2 drivelines.

Such a condition has the potential to
cause a short circuit, which may lead to
power loss or fire. The company is
unaware of any related injuries, accidents
or fires.

The campaign is limited to certain
2014-15 Ram 1500 pickups. It is estimated
there are 1,697 in the U.S. and 50 in
Canada.

Affected customers will be advised
next month when they may schedule serv-
ice, which will be performed at no cost.
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2008 MAGNATECH SHREDDER2008 MAGNATECH SHREDDER
Completely rebuilt by Jomar Machining and Fabricating, equipped with 300 hp motor.

Comes with electrical panels and platforms with stairs- $210,000.
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