
As jitters about the economy rise and reces-
sion fears mount, the market for scrap tires con-
tinues to hold steady at Auburndale Recycling
Center Inc., a tire recycling facility in rural Wis-
consin that processes around four million scrap
tires a year.

“The flow of tires is strong. Demand has
been good,” said Jerry Swensen, president of the
facility, which processes tires of all sizes to pro-
duce rubberized playgrounds, horse arenas,
landscaping material, as well as tire-derived
fuel.

“I was concerned the downturn in the econ-
omy and the rising cost of fuel would impact
us,” Swensen said. “But surprisingly, I have seen
very little impact.”

The recycling center used to pick up tires
down into Missouri and Indiana, but Swensen
said he had to shrink his service area because of
high fuel costs. Auburndale Recycling Center,
however, has been able to pass along some of
the higher costs.

“With the increased cost of doing business,
everybody has become very aware of higher
prices,” Swensen said. “When you do have to
pass along these costs to customers, they are
much more ready to accept it because they’ve
been seeing it for awhile.”

The financial plan passed by
Congress to shore up the United
States financial system includes
provisions of the Recycling
Investment Saves Energy (RISE)
legislation that would provide a 50
percent accelerated depreciation
allowance for purchases of recy-
cling equipment. 

The RISE provisions were
part of several energy savings pro-
visions added by the Senate to the
financial rescue plan after the U.S.
House of Representatives voted
against the recovery plan. The
House agreed to the Senate-
revised plan that includes several
energy and tax provisions, includ-
ing RISE. The scrap recycling
industry has been seeking this
accelerated tax depreciation
allowance since the 109th Con-
gress.

“We are immensely gratified
and pleased that the Congress has
chosen to pass the RISE provi-
sions as part of the legislation
dealing with the current financial
crisis,” stated Robin Wiener, presi-
dent of the Institute of Scrap
Recycling Industries, the national
trade association for the scrap
recycling industry. “RISE will
lead to improvements in recycling
by providing low-cost incentives
for purchases of recycling equip-

ment that will ultimately help the
United States reduce its energy
use and greenhouse gas emissions
while helping the United States
economy and creating good manu-
facturing jobs.” 

At a time when worldwide
demand for recyclable materials
continues to grow, Americans con-
tinue to generate huge quantities
of recyclable materials. RISE will
encourage the procurement of
sorting, separation and processing
technologies that will enable recy-
clers to better process mixed mate-
rials, such as paper and plastics,
into commodities that can be used
as valuable raw material feedstock
in additional manufacturing appli-

cations. These new processing
technologies will help expand
America’s recycling capacity.

“Spurring these new equip-
ment purchases with RISE would
also help grow the United States
economy and create jobs,” Wiener
stated. “Scrap recyclers purchase
heavy manufacturing equipment
such as auto shredders, balers,
cranes and shears among other
equipment, creating manufactur-
ing jobs. The capital costs of these
new innovative technologies can
range from hundreds of thousands
of dollars to tens of millions of
dollars per piece of equipment. As
the scrap recycling industry con-
tinues to grow its processing infra-
structure, it employs more and
more working Americans through-
out the country.”  

RISE also includes a reference
to electronic “scrap” rather than
waste, setting an important prece-
dent for future legislation.  This
“important distinction helps
change the negative perceptions
(and regulatory impediments) that
hurt recycling efforts here in the
United States,” said Wiener.
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Recycled tire market
is steady 

Ford awarded $10 million grant to
speed plug-in creation.  Page A10

Environmentalists question safety of
artificial turf.  Page A20

Scrap recyclers warn of consequences
from anti-theft legislation.  Page A12

California legislation dictates new per
capita waste disposal reporting.  Page B1

Majority of discarded tires in US are
recycled.  Page A18

Waste consultant cuts costs for
customers.  Page B3

by Brian R. Hook

Accelerated depreciation a
go for recycling equipment

Current economy is
surprisingly easy on
most tire recyclers

Continued on Page 5

Detroit Edison boosted the amount
it will pay for information leading to the
arrest of copper thieves and urged its
customers to help stop the growing
problem of copper cable and trans-
former theft by reporting illegal activity.

Copper thieves have not only tar-
geted live power lines, but in recent
months have taken transformers from
Detroit Edison utility poles. Both prac-
tices are not only illegal, but extremely
dangerous.

“We have to put a stop to copper
thievery,” said Michael Lynch, DTE

Detroit Edison boosts reward
amount for theft information

MATTHEW COLLINGWOOD | DREAMSTIME

Continued on Page 4Workers spend hours replacing stolen equipment.

Equipment purchases
mean employment for

more Americans.

THORVIS | DREAMSTIME



The Enviro-Rack
Auto Fluid Removal & Dismantling Station

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 
system on the market comes close to the Enviro Rack. Meet EPA and State level regulations 

concerning fluid removal. The Enviro Rack is totally air operated. There are no 
gasoline or electric motors that could create a spark. The 

Enviro Rack is a safe system. Complete fluid removal in less 
than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:

Options:
Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.
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New strategic investments targeted
to increase the use of recyclable materi-
als will help manufacturers manage
energy costs, reduce pollution and bol-
ster local recycling collection programs,
Pennsylvania Governor Edward G. Ren-
dell announced.

The Governor indicated that the
commonwealth is making $1 million
available for manufacturers to buy
equipment that increases use of recycled
content in finished products.

The Governor also announced
$950,000 to continue the progress being
made by the Pennsylvania Recycling
Markets Center in expanding and devel-

oping markets for recovered materials,
and stimulating demand for products
with recycled content.

“Recycled materials are an impor-
tant resource for Pennsylvania’s manu-
facturers. They can cut soaring energy
costs by incorporating recyclable materi-
als that require less energy to process
than virgin raw materials,” said Gover-
nor Rendell. 

The $1 million available through the
recycling markets infrastructure devel-
opment grants program will help compa-
nies find new ways to use more types of
recyclable materials. Grants of up to
$500,000 are available to buy machinery

or equipment that will increase con-
sumption of recyclable materials recov-
ered in Pennsylvania.

The grants are made to businesses
and nonprofit organizations that will
manufacture a product or reuse an exist-
ing product using recyclable materials.

Applications for recycling markets
infrastructure development grants will
be accepted until November 3. To obtain
a grant application, visit
www.depweb.state.pa.us, keyword: Mar-
ket Development, or contact Charles
Scheidler, Bureau of Waste Manage-
ment, cscheidler@state.pa.us, (717) 787-
7382.

Pennsylvania recycling investments will benefit
manufacturers, environment, municipalities

The United States Environmental
Protection Agency (EPA) is proposing
revisions to certain regulatory require-
ments for hazardous waste shipments
between countries to ensure that recov-
ery is done in an environmentally sound
and economically efficient manner.
These changes would make the
Resource Conservation and Recovery
Act’s (RCRA) hazardous waste trans-
boundary shipment regulations more
consistent with those of the Organiza-
tion for Economic Cooperation and
Development (OECD). 

Hazardous waste is often shipped
between countries for recovery. EPA has

established an extensive set of regula-
tions under RCRA governing the ship-
ment of hazardous waste within the
United States. Additionally, the United
States participates in a number of bilat-
eral waste agreements between countries
and in the multilateral waste agreement
controlling the shipment of hazardous
waste for recovery between OECD
Member countries. 

Specifically, this rule proposes to
revise: 

•The existing RCRA regulation
regarding the transboundary movement
of hazardous wastes for recovery among
countries belonging to the OECD to

conform to legally required revisions
made by the OECD.

•The RCRA regulations for spent
lead-acid batteries to add export notifi-
cation and consent requirements. 

•The hazardous waste import
requirements. 

•The address to which export
exception reports are to be sent. 

Comments were accepted for 60
days following publication in the Feder-
al Register, which was expected by mid
October.

More information is available at
www.epa.gov/epawaste/hazard/interna
tional/oecd-slab-rule.htm.

EPA proposes changes to hazardous
waste shipment regulations

The City of Savannah is currently
gearing up to offer single-stream curb-
side recycling to their residents at the
beginning of 2009. With assistance from
the Curbside Value Partnership (CVP),
the City of Savannah will roll out a
grassroots education campaign encour-
aging residents to recycle curbside,
rather than simply at the drop-off loca-
tions in the city.

Beginning this fall and running
through 2009, CVP, a national program
designed to help communities grow their
curbside programs through education,
will help the City of Savannah teach res-
idents about the new curbside recycling
system, specifically how and what can
be recycled and the benefits to be
gained. 

The City will work with CVP to
implement a local communication cam-
paign designed to reach city residents
through strategic advertising, participa-
tion in local events, partnerships and
media relations. 

Additionally, CVP will work with
Savannah officials to unveil the new
statewide recycling brand currently
being developed by the state’s Depart-
ment of Community Affairs.

City of Savannah
works to offer
curbside recycling

Call2Recycle announced the recipients
of the eighth annual “Recycling Leader-
ship Awards”. The Recycling Leadership
Awards recognize Call2Recycle’s commu-
nity and public agency program partici-
pants for their efforts in rechargeable bat-
tery and cell phone recycling.

The following groups were nationally
recognized participants in the program:

King County, Washington Solid
Waste Division; Seattle, Washington –
Since its enrollment in 2003, King County
Solid Waste Division has recycled more
than 33,000 pounds of rechargeable batter-
ies through the Call2Recycle program,
with more than 8,000 pounds collected
this past year alone. 

Essex-Windsor Solid Waste Authori-
ty; Essex County, Ontario, Canada –
More than 9,000 pounds of rechargeable
batteries have been collected during
Essex-Windsor Solid Waste Authority’s
seven-year tenure with the program. The
success of Essex-Windsor’s rechargeable
battery recycling efforts has resulted in a
continual year-over-year increase in col-
lection results, with more than 4,000
pounds collected in 2007.

The following groups were recognized
on a regional level for their participation
in the Call2Recycle program:

Washington County Household
Hazardous Waste Program; St. Paul,
Minnesota – Ongoing community
involvement has helped Washington Coun-
ty’s Household Hazardous Waste Program
collect more than 8,000 pounds of
rechargeable batteries since joining
Call2Recycle in 2000. Through successful
public education campaigns and partner-
ship with GreenGuardian.com, the county
collected almost 2,500 pounds of
rechargeable batteries last year.

Lancaster County Solid Waste Man-
agement Authority; Lancaster, Pennsyl-
vania – Almost 30,000 pounds of
rechargeable batteries have been recycled
since the county first received an award in
2002. A participant since 2001, Lancaster
County Solid Waste Management Authori-
ty recycled more than 5,300 pounds of
rechargeable batteries last year. 

Fort Hood, Directorate of Public
Works, Environmental Division; Fort
Hood, Texas – The United States Army
Fort Hood base has recycled more than 14
tons of rechargeable batteries during its 5
years of participation in Call2Recycle.
Base employees are provided with instruc-
tional pamphlets for recycling processes
and conforming battery chemistries to for-
tify the integrity of the collection program,
resulting with nearly 7,000 pounds of bat-
teries collected in 2007.

Florida Division of Blind Services
Bureau of Braille and Talking Book
Library Services; Daytona Beach, Flori-
da – As one of the largest users of
rechargeable batteries in the Southeast, the
Bureau of Braille and Talking Book
Library Services has had a significant pos-
itive impact on the environment by keep-
ing more than 4,000 pounds of recharge-
able batteries out of the landfills in just the
last year.

Call2Recycle
announces 2008
award winners
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energy chief security officer. “This is a
dangerous activity for the people steal-
ing copper, but also for the people
affected by power outages caused by
copper theft. As recently as last week we
had 4,000 feet of power lines stolen
from one location alone.”

DTE Energy is raising to $2,500
from $1,000 the amount it will pay for
information leading to the arrest of peo-
ple stealing copper. In addition, the
company will pay $5,000, up from
$2,500, for information leading to the
arrest of people buying stolen copper.

The number of copper theft inci-
dents this year is keeping pace with
2007’s record incident rate, but what has
increased dramatically is the number of
transformers being stolen, Lynch said.
Last year, Detroit Edison experienced
nearly 250 incidents of thieves taking
copper from Detroit Edison power lines
and equipment.

While a majority of the thefts have
occurred in the Detroit area, copper
cable theft is a growing problem across
the state and across the country.

Both the Detroit City Council and
the Michigan Legislature has acted to
try to stem the tide of copper thefts. The
City Council amended an ordinance to
place stricter regulations on scrap metal
dealers and scrap iron and metal proces-
sors, while the state legislature placed
tougher penalties on certain entities
caught buying or selling stolen copper
cable. However, thefts have continued to
rise as the local economy has soured.

Rewards
Continued from Page 1

‘98 JOHN DEERE 
544-H Wheel Loader
             $46,500only

‘92 Case 621 WHEEL LOADER
116 H.P.., CAB, HEAT, 2.25 YD. BUCKET ......................................... $35,500
Case W-20-B WHEEL LOADER
GRAPPLE, BUCKET, 14’ FORKS ...................................................... $22,500
‘98 FIAT ALLIS FR100 WHEEL LOADER
CAB, HEAT,  BUCKET, CRUSHING FORKS ......................................... $29,900
‘86 FIAT ALLIS FR12 WHEEL LOADER
CAB, HEAT,  BUCKET ...................................................................... $19,900

‘89 JOHN DEERE 544E
WHEEL LOADER
CAB, GRAPPLE, BUCKET, QUICK ATTACH ....................... $44,500
JOHN DEERE 544B
WHEEL LOADER
CAB, HEAT, BUCKET ..................................................... $19,900
MICHIGAN CLARK 45C
WHEEL LOADER
FORKS, CAB, EROPS, READY TO WORK! ......................... $19,900

T: 800-509-8333 / 507-932-5683
F: 507-932-5951

craig@ferguson-trailersales.com
VIEW LOADERS ONLINE:

www.ferguson-trailersales.com

QUALITYQUALITY,  ,  USED WHEEL LOADERSUSED WHEEL LOADERS

We have great, used wheel loader & fork packages
available--BUY NOW WHILE THEY LAST!!!!!!!!!!

Cab, heat, 130 h.p.,
3 yd. bucket, great shape!

‘97 Case 621B 
Wheel Loader
          $44,500only

Cab, heat, 124 h.p.,
quick attach, 2.5 yd. 

bucket and forks!

15’ Car Handling

FORKS  
$6,400

6’ Car Crushing

FORKS  
$4,725

Fork Prices!!!
WEDELIVER!

EPA settles with waste
treatment facility 

The United States Environmental
Protection Agency (EPA) announced a
$304,500 settlement with Perma-Fix
Northwest Richland, a waste treatment
facility, for failure to properly manage
hazardous waste and PCB waste at its
facility in Richland, Washington. 

Perma-Fix, which acquired the facility
on June 13, 2007, has cooperated with
EPA to improve its waste management
procedures and come into compliance. 

On March 6, 2007, EPA and the
Washington State Department of Ecolo-
gy conducted an inspection of the facili-
ty, located at 2025 Battelle Blvd., Rich-
land, Washington, which was at that time
owned and operated by Pacific EcoSolu-
tions, Inc. (PEcoS). On June 14, 2007,
EPA issued a Notice of Violation and a
notice that the facility was unacceptable
for receipt of Comprehensive Environ-
mental Response, Compensation, and
Liability Act (CERCLA) remedial
waste, citing violations of the permit and
Washington dangerous waste regula-
tions. 

Of greatest concern were: 
•PEcoS’s prolonged storage of dan-

gerous waste and PCB waste; 
•Failure to manage mixed-Toxic

Substances Control Act (TSCA) regulat-
ed PCB waste properly in accordance
with its permit; 

•Failure to properly manage danger-
ous waste generated during treatment of
low-level waste; 

•Failure to determine if a generated
solid waste is a dangerous waste; 

•Failure to determine whether haz-
ardous waste must be treated to meet
Land Disposal Restrictions (LDRs); 

•Disposal of dangerous waste at an
unpermitted facility; and 

•Transporting a dangerous waste
without a manifest. 

Perma-Fix worked promptly with
the Agency to correct the violations and,
by letter dated September 24, 2007,
received notification of EPA’s determi-
nation that the facility remained accept-
able for the receipt of CERCLA off-site
wastes. 

Waste Pro partners with SP Recycling
Waste Pro USA, Inc., in conjunction

with SP Recycling, Inc., announced the
opening of Waste Pro’s Bradenton/Saraso-
ta materials recycling facility (MRF). 

The new MRF is co-located within
Waste Pro’s new trucking and customer
service facility. Waste Pro just celebrated
the grand opening of this new facility in
Manatee County along with the start up of
a long-term waste and recycling collection
contract for Manatee County.

This facility will enable Waste Pro to
have a combination of flexibility and oper-
ational savings by having the MRF right at
its facility when the trucks empty their
loads and are already at home for the
night.

This will enable Waste Pro and SP
Recycling to help reach the 75 percent
recycling goal established in the Florida
Legislature’s 2008 Florida Energy Bill. 

Blue Earth Solutions, Inc. has been
granted approval on its second of a
series of planned municipal bond offer-
ings nationwide for the construction of
StyroSolve™ foam recycling facilities.
The Gulf Coast Waste Disposal Authori-
ty (WDA) board of directors approved
two resolutions agreeing to issue bonds
for Blue Earth Solutions in Harris and
Dallas Counties. Each inducement reso-
lution was in the amount of $10 million.

As soon as Blue Earth Solutions has
approval from the Secretary of State,
Gulf Coast WDA will file for state cap
from the Bond Review Board. Blue
Earth Solutions and Jesup & Lamont
Securities are finalizing the details in
connection with the approval and sale
process for each of these bond offerings.

In addition to being granted
approval on its second series of bond
offerings the Company announced that it
has also secured two new foam waste
supply contracts within the Orlando
market from Foam By Design, Inc. and
Beaver Street Fisheries, Inc.

Foam recycling
facilities approved

Advice for the day: 
If you have a lot of tension and you

get a headache, do exactly what it says
on the aspirin bottle, “Take two aspirin”
and “Keep away from children.”
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The cost of maintaining equipment
has also increased. Swensen estimates
that the cost of parts has gone up
between 50 to 100 percent. “Lead time
to buy new equipment is ridiculously
long because companies aren’t keeping
inventories,” Swensen said.

Despite higher costs for fuel and
parts, Swensen said he expects business
to remain steady through next near. “By
expanding our customer base and sourc-
ing new customers, we are going to be
able to keep the same volumes,”
Swensen said.

There is plenty of supply as well.
Swensen said there is little competition
in Wisconsin for scrap tires. Auburndale
Recycling Center is the largest scrap
processor in the state, processing
between 35 to 48 percent of the tires
generated in the state.

Supply and demand for scrap tires
varies by region of the country, said
Michael Blumenthal, vice president of
the Rubber Manufacturers Association, a
Washington D.C.-based trade group that
represents the $21 billion a year rubber
industry.

The demand for scrap tires in New
England is high, for example, but the
demand is mostly for tire-derived fuel,
while the demand for tire-derived prod-
ucts in the Southeast is also high, the
demand is for ground rubber and tire-
derived fuel.

“It is a function of where in the
country you are,” Blumenthal said.

Demand for tire-derived fuel is also
strong in the North Central and South-
west regions. In the West demand for
tire-derived fuel is moderate. “If you
look at it from an overall view, demand
is very good in most of the country,”
Blumenthal said.

There is strong demand for ground
rubber from scrap tires in the Southeast,
Southwest and the West, Blumenthal
said, adding that there is only moderate
demand sprinkled around the country for
scrap rubber in civil engineering appli-
cations.

“We are seeing stronger markets
than a couple of years ago,” Blumenthal
said. He said he expects the trend to con-
tinue, barring any major policy or regu-
latory changes. 

The high cost of energy throughout
most of this year has been a major driv-
ing factor for demand of tire-derived
fuel, Blumenthal said. “What we are
seeing in the fuel market is that tire-
derived fuel is a very economical fuel. It
is a readily available fuel.” 

Some large end users of tire-derived
fuel have installed permanent feeding
systems, driving up demand for scrap
tires. “If you install a permanent feeding
system, chances are you are going to
continue using tire-derived fuel,” Blu-
menthal said. 

“We’re going to see consistent
demand, which is great for the industry.”

However, the current turmoil in the
financial markets might have an impact
on the scrap-rubber market. For exam-
ple, when property taxes go down, states
and cities have less money to spend on
schools, which means less money for
replacing football fields with artificial
turf made from scrap tires. “If it is a
question of buying books or replacing a
football field, most of the time they are
going to buy books,” Blumenthal said.

The slowing economy will also
have an impact on households buying
mulch made from scrap tires. “This is a
luxury product that people use their dis-
cretionary income for,” Blumenthal said.
“With job losses and housing prices
going down, I don’t think people are
going to be buying a lot of these types of
items, not just mulch.”

The economic turmoil currently
underway is not hurting revenue or prof-
it yet at GreenMan Technologies, Inc.,
which collects, processes and markets
scrap tires. 

Lyle Jensen, chief executive officer
of the Savage, Minnesota-based recycler,
said he expects both revenue and profits
this year will exceed results recorded
last year.

Revenue totaled $7.5 million in the
company’s fiscal third quarter, ended
June 30, 2008, compared to $5.3 million
in the same quarter last year. Net income
increased 42 percent to $2.9 million
compared to $314,000 during the same
quarter last year.

“Supply is steady within our eco-
nomic circle of collection and demand
for our tire-derived fuel and crumb-rub-
ber feedstock remains strong,” Jensen
said. 

Changes are underway, however, at
GreenMan Technologies. The company
announced in September that it is selling
its tire collection and recycling business
to Pittsburgh-based Liberty Tire Services
LLC for $26 million. GreenMan Tech-
nologies will no longer collect or shred
tires in the upper Midwest following the
sale.

Instead, it will focus on recycled
products, renewable fuel and alternative
technologies. “GreenMan will be a con-
sumer of scrap tire feedstock,” Jensen
said.

Post divestiture, expected in the
fourth quarter, GreenMan Technologies
will be based in Des Moines, Iowa and
will continue operating its two remain-
ing subsidiaries, Welch Products, Inc.,
and GreenMan Renewable Fuel and
Alternative Energy, Inc. 

Jensen said that the divestiture is
part of the company’s strategy of
realigning its business model to focus on
recycled products and other green-based
technologies.  

“There has been significant global
investment made over the past several
years in the area of renewable energy and
clean-tech technologies,” Jensen said.  

“We anticipate devoting increasing
resources over the next fiscal year to
exploring our heightened participation in
this fast growing global initiative.” 

AK7000 AK6000

Other models and sizes available to fit any need!

641-732-5558 • Fax 641-732-1385
www.AluminumKing.com

Aluminum King Manufacturing, Inc.

Aluminum Sweat Furnaces
—An Essential Tool for Recycling Aluminum—

Waste oil and gasoline burners are also available.

AK8000AK8500

Aluminum King furnaces meet the industry standards and 
are backed by a company with a solid reputation. 

Our years of experience provide the best customer support. 

—AK Customers Only—
Remarket sows for

around $1.20
per pound.

At today’s fuel
price, cost of operation
is .02¢ per pound with
50% recovery material.

Holding Chamber
(approx. weight)

500-600 lbs.
750-800 lbs.
850-900 lbs.

1,200-1,500 lbs.
3,000-3,200 lbs.

Model No.

AK3500
AK5500
AK6000
AK7000
AK8000
AK8500

Capacity Example

8-9 transmissions
15-16 transmissions
20-22 transmissions
40-45 transmissions
50-55 transmissions
70-80 transmissions 4,500-5,000 lbs.

Tire market
Continued from Page 1

There's an older driver on the high-
way. His wife calls him on his cell phone
and in a worried voice she warns him,
“Herman, be careful! I just heard on the

radio that there is a madman driving the
wrong way on Route 310!”

Herman replied, “I know, but there
isn't just one, there are hundreds!”

Central Ohio mailers support
recycling awareness 

The U.S. Postal Service and the Solid
Waste Authority of Central Ohio (SWACO)
have initiated two pilot programs that will
help raise awareness of recycling disposed
mail and reducing landfill waste. 

Both programs will be identified under
the banner of, “Read, Respond, and Recy-
cle,” said Joshua D. Colin, the postal ser-
vice’s Columbus district manager.

In the first pilot initiative announced,
SWACO and the postal service joined a
number of major central Ohio mailers to
educate consumers that mail is recyclable.

The effort will use the 3Rs - “Read,
Respond, and Recycle” - in a number of
approaches to remind consumers to recycle
mail once they are ready to dispose of it.
The message will be carried in public serv-
ice announcements, on websites and on out-
going mail pieces.  

“SWACO is excited to partner with the
U.S. Postal Service on ‘Read, Respond and
Recycle’,” said Mills. “We hope this project
will serve as a strong reminder to residents
and businesses that much of what we throw
away is recyclable. If you shred your mail
after reading, we still accept that for recy-
cling as well. Just put the shredded material
in a bag to keep it from blowing around.
Most of what comes to SWACO’s Franklin
County Landfill can be recycled. As a mat-
ter of fact, 43 percent of what is delivered to
the landfill is paper or cardboard. That’s
about 375,000 tons annually! A lot of it is
discarded mail. We believe the efforts by the
Post Office and these direct mail customers
will help us deliver the message that most
mail can be recycled.” 

According to the EPA, advertising mail
makes up 2.4 percent of municipal solid
waste, while more than 35 percent of this

mail is now recycled. Mills said that 43 per-
cent of what is delivered to the Franklin
County Landfill is paper or cardboard that is
recyclable. 

Adam Trabitz, director of sales and
marketing for Custom House Publishers, a
Worthington-based company specializing in
direct marketing strategies, said his compa-
ny has already begun phasing in the recy-
cling message onto an expected seven mil-
lion customized newspapers in the coming
year. “It is a small but effective way each of
us can help,” he said. 

Another early supporter, Columbus-
based Highlights for Children, anticipates
the slogan appearing on six million of its
catalogs this year, while Cheryl and Co., the
Central Ohio company known for its cook-
ies, said it will print the logo and tagline on
its outgoing mail to customers “to help reit-
erate the importance of recycling.” The
company mails millions of catalogs each
year. The law firm of Porter Wright Morris
& Arthur, LLP plans to use the recycling
logo on outgoing First-Class mailings, while
Columbus-based Ohio Appliance Service
Center, and its getmyfilter.com subsidiary,
will place the logo on outgoing Priority mail
and parcels.

In a second initiative announced in
Columbus, locked and secure recycling con-
tainers will be placed in 23 Post Office lob-
bies in Columbus, Dublin, Hilliard and
Westerville for use by post office box cus-
tomers who wish to recycle. 

Many customers who open mail and
conduct business in the lobbies will now
have the option of recycling discarded paper
rather than sending it to landfills. Central
Ohio Post Offices are the first in the nation
to receive the containers.
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The Pennsylvania Department of
Environmental Protection (DEP)
announced a new grant program to pro-
vide communities with the tools and
resources needed to restore illegal dump
sites and it awarded $1 million to PA
CleanWays to continue its mission to
cleanup and remediate illegal dump sites
in communities throughout the com-
monwealth.

Pennsylvania will invest $500,000
in the Illegal Dump Cleanup Grant pro-
gram for communities and nonprofit
groups. 

The program will focus on the
cleanup of illegal dumps; site restora-
tion and beautification; surveillance of
existing dump sites and remediated
sites; enforcement of littering and ille-
gal dumping ordinances; and public
awareness and education to inform local
citizens about illegal dumping, littering
and clean-up activities.

Grants of up to $25,000 will be
awarded with a match of at least 50 per-
cent of the grant amount by the grantee.

The grants are available on a com-
petitive basis to any existing local gov-
ernment or incorporated nonprofit
organization currently located in Penn-
sylvania. An applicant cannot, in any
way, be responsible for any illegal dump
located in Pennsylvania.

“PA CleanWays has shown a strong
commitment to the elimination of illegal
dumps and littering in Pennsylvania,”
DEP deputy secretary Thomas Fidler
said. “In the past three years alone, PA
CleanWays’ volunteers have cleaned up
268 sites, hauling out 2,244 tons of
trash, 288 tons of scrap and thousands of
tires. PA CleanWays also provides
important educational resources to help
communities raise awareness on the haz-
ards of illegal dumping and on afford-
able disposal and recycling alternatives.”

With DEP financial support, PA
CleanWays initiated an effort in 2005 to
identify illegal dumps within each coun-
ty across the commonwealth. The Illegal
Dump Survey Program serves to educate
state, county and local officials about the
problem of illegal dumping so con-
stituents at all levels can begin to
address the problem through cleanups,
municipal waste collections, and recy-
cling programs. To date, these surveys
have identified 2,600 dump sites with
approximately 11,000 tons of illegally
disposed trash in the 24 counties that
have completed surveys. The grant
award announced today will provide
funding for 16 more counties to be com-
pleted by 2010, with an overall goal to
have the entire commonwealth surveyed
by 2012.

Grant applications are available at
www.depweb.state.pa.us keyword: Ille-
gal dumping.

New grant program to combat
illegal dumping in Pennsylvania

Two nationally-noted Big Diverter
Awards were presented in October at the
third annual WasteCap Wisconsin R3
Awards. Mortenson Construction and
LaMacchia Group received the Big
Diverter Awards for their excellent recy-
cling rates.

Mortenson Construction received
the Big Diverter Award in the construc-
tion category for the new $189 million
Aurora Medical Center in Summit. The
project consists of the Aurora Medical
Center and the Aurora Medical Office
Building and Cancer Center, and which
achieved a 94.94 percent project recy-
cling rate.

Brad Folkert, Mortensons’ construc-
tion executive in lieu of the Project Man-
ager credits the high recycling rate to
WasteCap’s senior project manager
Ralph McCall.

Folkert also gave credit to the 600 peo-
ple who work on the site everyday for tak-
ing responsibility for the environment.
They understand the importance of recy-
cling and how to do it correctly. They have
paid close attention to not mixing materi-
als in dumpsters, which would contami-
nate the load, causing the hauler to rule the
entire dumpster as trash. 

The LaMacchia Group received the
Big Diverter Award in the demolition
category for reusing and recycling 96.55
percent of the demolition debris from an
office and retail complex in Milwaukee’s
Historic Third Ward. 

Mortenson Construction was also
the recipient this year of WasteCap Wis-
consin’s Outstanding Commitment
Award for their commitment to recycling
on their sites and their experience and
success in recycling. Mortenson recycles
construction and demolition debris even
when they are not required. Their proj-
ects recycle, according to the Company,
because, “it’s the right thing to do”.

The Wisconsin Department of Admin-
istration, Division of State Facilities was
awarded the Outstanding Partnership
Award for its role in sharing WasteCap’s
vision of transforming waste into
resources. The Division of State Facilities
is working to incorporate recycling on all
State of Wisconsin projects. They are
working in partnership with WasteCap and
with the support of the Wisconsin Depart-
ment of Natural Resources to develop
methods, documentation and trained staff
to result in successful recycling on State of
Wisconsin projects. 

City Wide Recycling’s co-owner
John Hansen was present to receive the
Innovative Achievement award for the
firm’s trail-blazing initiative, taken in
establishing the first-in-the-state facility
which takes mixed construction debris
and separates it for recycling.

Construction and
demolition waste
recyclers awarded

We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to: Circulation, American Recycler, 
900 W. South Boundary, Bldg. 6, Perrysburg, OH 43551
or visit AmericanRecycler.com and select ‘Update Sub-
scription’ from the menu on the left.

Moving        
soon?

The Wood Biomass Market Report
released in October dispelled a wide-
spread thought in regards to the avail-
ability and cost of wood fiber for wood
biomass projects. 

The Report, published monthly by
RISI, an information provider for the
global forest products industry, reported
that operators of new wood biomass

projects, often industry newcomers, are
finding that their wood cost projections
were unrealistic and that to their sur-
prise, existing mills are willing to fight
with dollars to preserve their wood sup-
plier loyalty. The Report also stated that
these operators, hungry for large vol-
umes of wood, and frequently armed
with government subsidies, are finding

that the perceived overabundance of
“waste wood” in the nation’s forests is
simply not there. As a result, the
increased demand for more traditional
forms of wood fiber has already trig-
gered wood price spikes and cross-
grade competition in the tightest mar-
kets.

William Perritt, editor of the Wood
Biomass Market Report, commented,
“Recent and upcoming project starts in
the energy, pellet, and biofuels sectors
will add an estimated 37 million tons
per year to existing wood fiber demand
in North America, and that number
could easily jump to 50 million tons in
short order.” 

He continued, “In the rush and
excitement to develop North America’s
largest renewable energy source, estab-
lished low-grade wood consumers have
not always responded positively to the
appearance of new players, and these
new players should understand that
they are going to have to fight much
harder than they might have planned to
procure enough wood fiber to run at
their capacity.”

We manufacture a variety of 
    • grapples
    • buckets
    • rakes 
    • forks
    • crushers
    • and shears for 
       loaders 
       and 
       excavators.

 pembertoninc.com • salesdpt@pembertoninc.compembertoninc.com • salesdpt@pembertoninc.com

...The Scrap Handling Specialist!

800.393.6688800.393.6688

“You can clearly see the
prices for wood fiber in most
regions of North America, as

reported in our Report,         
seeing significant increases.”

—William Perritt

Wood Biomass Market Report dispels
‘overabundant waste wood’ myth



Midwest Coca-Cola Bottling Com-
pany and Coca-Cola Recycling, LLC
(CCR), announced a partnership with
Holiday Stationstores to enable beverage
container recycling at Holiday stores
around the Twin Cities. Midwest Coca-
Cola Bottling Company and CCR will
work with the Recycling Association of
Minnesota (RAM) to manage the pro-
gram. 

Giant, bottle-shaped recycling bins
will be placed on each fuel island at Holi-
day Stationstores. Through vocational cen-
ters, RAM will employ adults with disabil-
ities to pick up the materials and sort them
at the designated sorting facility. Finally,
the collected material will be returned to
Midwest Coca-Cola Bottling Company in
Eagan, Minnesota to be processed and
recycled into new cans and bottles.

The recycling program will be up
and running at all 150 Twin Cities Holi-
day stores by the end of 2009.

According to Ellen Telander, direc-
tor of the Recycling Association of Min-
nesota, “Most Minnesotans recycle at
home, but studies show that recycling
rates decrease dramatically when people
are away from home. We hope this pro-
gram will reverse that trend.”

RD-16 ALUMINUM CAN DENSIFIERRD-16 ALUMINUM CAN DENSIFIER
AMERICAN MADE

Shear Bar for Cutting Aluminum

Produces 35 lb. Briquettes

Bales are 16” x 14” x 12” 

Conveyor with Magnetic 
Separator

Gas or Electric Powered

Choice of 220 Single-Phase
or 3-Phase Power

Large Oil Cooler for 
Continuous Cycling

The RD-16 Aluminum Can Densifier can be used for baling other
aluminum products, copper wire and even steel cans!

TAYLOR MACHINERY CORPORATIONTAYLOR MACHINERY CORPORATION
859-548-2153  •  www.TaylorMachineryCorp.com

Cell 606-521-6432 or 859-361-8694 •  Lancaster, Kentucky
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Choose between a stationary 
unit or the completely mobile

portable model.
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Patent #6,543,343,132
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2008 CHEVROLET C5500 WITH A 
21 VULCAN STEEL WITH REMOV-
ABLE RAILS, 325HP V8 GAS, 
ALLISON AUTO, POWER W/L, 
AM/FM, CRUISE, 138CA, TILT,  
AIR RIDE SEAT, AC, REMOTE 
MIRRORS, 19,500GVW, BLOCK 
HEATER, PTO, 48" TOOLBOX W/SS
DOOR, UPPER/LOWER WORK-
LIGHTS, INDEPENDENT HYDRAULIC 
WHEEL LIFT, CHAIN PKG, FRONT 
TOW PKG, PYLON, LIGHTBAR, SS 
SIMULATORS.

ALL CHASSIS AND BODY MAKES AND MODELS AVAILABLE,
INCLUDING INDUSTRIAL CHASSIS AND BODIES

VISIT US AT www.lynchtruckcenter.com 
CALL US AT 1-888-538-0800

Towing & Recovery

29000 Sharon Lane Waterford, WI 53185

GREATFUELMILEAGE!

2009 CHEVROLET W5500 WITH A
‘21 VULCAN STEEL WITH REMOV-
ABLE RAILS, 205HP ISUZU DIESEL, 
6-SPD AUTOMATIC, 19,500 GVW, 
POWER W/L, 150CA, CRUISE, AM/
FM/CD, TILT, EXHAUST BRAKE, 
AC, HEATED MIRRORS, BLOCK 
HEATER, 48" TOOLBOX W/SS 
DOOR, JLL 14 HEAD LIGHTBAR, 
INDEPENDENT HYDRAULIC 
WHEEL LIFT, UPPER/LOWER 
WORKLIGHTS, PYLON CHAIN 
PKG, SS SIMULATORS.

GASENGINE!

Away-from-home recycling program launched
Recycling bins are expected to collect 900 tons of beverage containers 

New Jersey recycling leaders awarded for 2008
Recycling awards were presented

on behalf of New Jersey Commissioner
Lisa Jackson during the 28th New Jersey
Recycling Symposium and Awards
Luncheon. The DEP and the Association
of New Jersey Recyclers co-sponsor the
event each year.

The awards ceremony recognizes
the vision, innovation and leadership of
individuals, organizations, businesses
and government entities that have taken
notable steps to boost recycling during
the past year.

Winners of the 2008 Recycling
Awards are as follows:

Institution category winner: Laval-
lette Elementary School, Lavallette -
The school implemented a recycling
program that is a model for team work.
The school went beyond traditional
recycling of bottles, cans, paper and
cardboard by also recycling food scraps,
printer cartridges, batteries, computers,
and cell phones. 

Business category winner:
Anheuser-Busch, Inc. - Anheuser-Busch

is one of the largest recyclers of alu-
minum cans in the state and reclaims
nearly all of its waste and byproducts.
For example, the Newark brewery recy-
cled 293 million pounds of its 295 mil-
lion pounds of waste last year. The com-
pany also encourages its employees to
participate in the company’s efforts
through a computer-based and paperless
suggestion program.

Government category winner: Trap
Rock Industries, New Jersey Department
of Transportation and Rutgers University
-  Kingston-based Trap Rock, working in
conjunction with the New Jersey DOT
and Rutgers, developed a process that
recycled more than 80,000 tires in
repaving of Interstate 95. They subse-
quently developed specifications for
continued use of the material. 

Leadership category winner: Janet
Pellichero, Princeton Township recy-
cling coordinator - Under Pellichero’s
leadership, Princeton Township achieved
a 49 percent recycling rate in 2007. She
routinely visits schools and businesses to

evaluate recycling compliance. Recy-
cling containers are regularly maintained
at all township parks and recreation
fields. Pellichero implemented a com-
munity paper-shredding program, an e-
waste recycling program and dissemi-
nates recycling information to the com-
munity through web sites and mailings.

Rising star category winner: Rowan
University, Glassboro - Rowan devel-
oped a community-wide effort through
its students that has consistently been
recognized with national environmental
awards. The school was the first institu-
tion of higher education in New Jersey
to convert to single-stream recycling.
With its recycling committee, student
recycling team and President’s Council
for Sustainability, the university is a
model for recycling.

Rising star category winner:
Thomas Quinn, Mansfield Township
School District -  As facilities manager
for the Mansfield Township School Dis-
trict in Burlington County, Quinn has
developed a “Green Team” approach to

generate staff support for improving the
district’s recycling efforts. The district
has now diverted most of its recyclables
from the waste stream.

Educational program category win-
ner: Ocean County Master Composting
Program - Under the auspices of the
Ocean County Department of Solid
Waste Management, the program is a
growing network of volunteers that
spreads awareness of the benefits of
home composting free of charge to
county residents. It now has about 50
active members.

Volunteer citizen category winner:
Megan Giulianelli - The part-time
teacher and mother of a fifth-grader
spearheaded an environmental filmmak-
ing project at the Glen Ridge Upper Ele-
mentary School. Designed to appeal to
children in Kindergarten through eighth
grade, the film provides practical tips on
how to recycle. The film was released
on-line and on DVD.   

American Ash Recycling Corp. was
issued an air quality permit by the Depart-
ment of Environmental Protection for pro-
cessing municipal waste incinerator ash at
its facility in York County, Pennsylvania.

The permit follows a decision by the
department to authorize American Ash to
remove metal from incinerator ash gener-
ated when waste is burned at the York
County Solid Waste and Refuse Authori-
ty’s facility.

Air permit granted to
York County recycler
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ELECTRONICS

Illinois Governor Rod R. Blagoje-
vich signed legislation requiring elec-
tronics manufacturers to collect and
recycle or reuse electronics products.
The announcement was made on the
same day the United States Government
Accountability Office released a report
on e-waste dumping and scolded the
United States EPA for failing to ade-
quately address the problem of electron-
ic products containing hazardous waste.

As one of the most comprehensive
pieces of electronics collection and recy-
cling legislation in the nation, Senate

Bill 2313, sponsored by Sen. Susan Gar-
rett (D-Highwood) and Rep. Elaine
Nekritz (D-Des Plaines), protects the
environment and citizens of Illinois from
harmful toxins in electronics waste.

At no charge to consumers, the law
authorizes the use of a combination of
incentives and mandates to reduce the
ever-increasing amount of electronic
waste – televisions, printers, computer
monitors, computers, laptops, printers,
fax machines and MP3 players – and
their toxic substances, such as lead, cad-
mium, copper, flame retardants, and

phosphorus, from being disposed in Illi-
nois landfills. It also gives manufactur-
ers flexibility in the strategies they use to
meet their goals, such as partnering with
retailers and local governments to spon-
sor collections. Manufacturers, recy-
clers, refurbishers and collectors must
also register annually with the Illinois
EPA.

Effective January 1, 2012, landfills
would be prohibited from knowingly
accepting any of the covered electronic
devices for disposal.

SB 2313 is effective immediately.

Illinois passes e-waste legislation

Based on preliminary approval by
the Oregon Department of Environmen-
tal Quality of its new state-wide Oregon
program, the Electronic Manufacturers
Recycling Management Company, LLC
(MRM) and CRT Processing, LLC,
announced the start-up of the MRM
Group Manufacturer Plan, three months
in advance of the state-mandated start-
up date.

Working with 21 leading electronics
manufacturers, MRM is scheduled to
operate the largest electronics recycling
program in Oregon. The first three
months of the program’s operation will
be used to test its performance, and will

be funded by Panasonic, Sharp, Toshiba
and CRT Processing. Beginning in Janu-
ary 2009, financing for the program will
come from the 21 participating manu-
facturers.

Oregon state law requires manufac-
turers of certain electronic products,
including computers, monitors, laptops
and televisions that are generated by
Oregon households, small businesses
and organizations to provide free and
convenient recycling services starting
January 1, 2009. The law permits manu-
facturers to work collaboratively to
address the challenge of e-waste
recycling.

The Pacific Northwest’s largest
non-profit recycler, Goodwill Industries
of Columbia Willamette (GICW), will
partner with CRT Processing in the new
MRM program. Utilizing its existing
network of 38 stores and 58 donation
centers, Goodwill will accept all elec-
tronics free of charge and transport the
products to CRT’s Clackamas location.

MRM already operates in Minneso-
ta and is in the process of developing
collection and recycling programs in
other states and jurisdictions, including
Connecticut, North Carolina, New Jer-
sey, New York City, Oklahoma, Texas,
Virginia and West Virginia.

MRM and CRT Processing launch recycling program 

Overheard at a computer store: “I want a game capable of holding the interest of my six-year-old, but it’s got to be simple
enough for his father to play, too.”

Waste Management Recycle America
announced its commitment to adopt the
Electronics Recycler’s Pledge of True
Stewardship for the dismantling and recy-
cling of electronics waste.

Signatory companies of the pledge are
required to prevent hazardous e-waste
from entering municipal incinerators or
landfills; to prevent the export of such e-
waste to developing countries; and to pro-
vide visible tracking of e-waste throughout
the product recycling chain. The pledge
confirms that the company will conduct its
electronics recycling programs transpar-
ently and in accord with rigorous environ-
mental and worker safety standards.

“We are thrilled to see Waste Manage-
ment Recycle America choose to commit
itself to these rigorous environmental and
social criteria and differentiate themselves
markedly from the vast majority of irre-
sponsible companies now pretending to be
reputable electronics recyclers,” said Sarah
Westervelt of the Basel Action Network. 

To encourage consumers to dispose of
electronic devices in an environmentally
sound manner, WM Recycle America has
partnered with Sony and LG Electronics,
two of the nation’s largest consumer elec-
tronics brands, allowing their customers to
drop off for free all of their Sony, LG,
Zenith or GoldStar branded electronics
waste at more than 150 eCycling drop-off
centers across the country. 

WM Recycle America
commits to 
E-Stewards Pledge
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PAPER/WOOD
Wood recycler faces million
dollar fine for failure to secure
required state air permits

The American Forest & Paper Associ-
ation (AF&PA) announced that Paul Noe
has been named vice president for Public
Policy. Noe will lead AF&PA’s policy
development and regulatory advocacy and
support its government affairs efforts.

Noe has extensive regulatory, leg-
islative and technical experience, includ-
ing in the environmental, energy, natural
resources, and regulatory policy arenas.
He most recently served as vice presi-
dent of Regulatory Affairs for the Gro-
cery Manufacturers Association, where
he worked on a wide range of issues
including sustainability, green chemistry
and regulatory issues.  

Previously, Noe served at the White
House Office of Management and Budg-
et as Counselor to the Administrator of
the Office of Information and Regulato-
ry Affairs. He also has been a lawyer in
private practice, most recently as a part-
ner with C&M Capitolink LLC, as well
as counsel in Crowell & Morings’s Envi-
ronment & Natural Resources Group.  In
all of these positions, he worked closely
with clients on environmental, energy
and regulatory policy, as well as other
issues central to manufacturing and agri-
culture.

Noe currently serves on the Council
for the American Bar Association’s Sec-
tion of Administrative Law and Regula-
tory Practice and chairs its Rulemaking
Committee.

AF&PA names
Paul Noe VP for
public policy

For the second year in a row, Kim-
berly-Clark Corporation received an
Environmental Excellence Award from
the U.S. Environmental Protection
Agency SmartWay Transportation Part-
nership for its leadership in conserving
energy and lowering greenhouse gas
emissions.

Kimberly-Clark's 2007 SmartWay
action plan included investing in a
strategy to locate distribution centers
near large cities, implementing a new
transportation management system
and collaborating with internal and
external supply chain partners. 

As a result, Kimberly-Clark
reduced its usage of diesel fuel by 1.7
million gallons and decreased carbon
dioxide emissions by 113,728 tons,
which is the equivalent of removing
over 15,000 cars from the road.

“We are very pleased to receive the
SmartWay award,” said Steve Harmon,
vice president of transportation for
Kimberly-Clark. 

Kimberly-Clark was one of 27
companies and organizations from
among the Partnership's more than
1,000 Partners to receive this distinc-
tion. The awards were announced at the
annual conference of the Council of

Supply Chain Management Profession-
als in Denver, Colorado.

SmartWay Transportation Partner-
ship is a collaboration between the
United States EPA and the freight sec-
tor designed to improve energy effi-
ciency, reduce greenhouse gas and air
pollutant emissions, and improve ener-
gy security.

Through the SmartWay Partnership,
companies are conserving over 540 mil-
lion gallons of diesel fuel per year, saving
the trucking industry at least $2.3 billion in
annual fuel and maintenance costs and
eliminating over 6 million tons of carbon
dioxide emissions.

Kimberly-Clark recently received
additional recognition for its overall sus-
tainability accomplishments — ranking
first for the fourth consecutive year in the
personal products category of the Dow
Jones Sustainability World Index.

Kimberly-Clark wins EPA SmartWay
Environmental Excellence award

“Not only are we operating
more efficiently and effectively,
which is good for business, but

we are doing our part to
improve the environment.”

—Steve Harmon

The New Jersey Department of
Environmental Protection has fined a
Mercer County wood and mulch recy-
cler more than $1 million for operating
various pieces of diesel-powered equip-
ment at its facility without the necessary
air permits, Commissioner Lisa P. Jack-
son announced.

Britton Recycling, located on Bak-
ers Basin Road in Lawrence Township,
also faces an order to cease operations if
it does not immediately secure the nec-
essary air permits and equipment operat-
ing certificates.

“The company has repeatedly
snubbed DEP orders to obtain the proper
permits. No company, even a recycler, is
above the laws and regulations of this
state,” Commissioner Jackson said. “The
company even added new equipment
while under DEP orders to secure per-
mits for existing equipment. As a result,
this company faces stiff fines and poten-
tially being shut down.”

The DEP has issued administrative
orders stemming from a host of viola-
tions involving the operations of equip-
ment including wood grinders, tree chip-

pers, mulch-baggers, screening
machines and conveyer belts.

The company was further cited with
failure to comply with previous adminis-
trative orders regarding lack of permits
as well as failure to maintain emission
statements.

Based on information available
about the equipment used at the facility,
the DEP estimates Britton Recycling has
the potential to emit 319 tons of nitrogen
oxides and 27 tons of particulates in a
year. This means the company would be
categorized as a major source of air pol-
lutants under state and federal laws.

The enforcement actions result from
inspections this year by the central
region office of the DEP’s Air Compli-
ance and Enforcement program. The
penalty calculation is based on the com-
pany’s operation of equipment without
permits on 105 days between April 24
and August 8. 

Air permits are required in
an effort to control diesel-
causing ozone pollution.
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NEED SAFETY WEAR OR TARPS?

WE CAN COVER THAT.

TOP HAND SAFETY  800-241-7001

We carry stock and custom tarps, a wide selection of gloves, 
glasses, rainwear & other safety gear. With competitive pricing 

and outstanding service, your needs are covered. 
Call today for our FREE color catalog!

www.tophandglove.com
Since 1982

AUTO
Honda provides update on its
environmental performance

Honda released their fourth annual
North American Environmental Report.
Some of the highlights from their report
include the following:

•The United States corporate aver-
age fuel economy (CAFE) for model
year 2007 Honda and Acura cars and
light trucks rose to 29.5 miles per gallon,
the highest level in five years, based in
part on the expanded application of fuel-
efficient technologies like i-VTEC® vari-
able valve control for 4- and 6-cylinder
engines, and second-generation Variable
Cylinder Management™ for V-6 engines.

•Three Honda facilities in North
America attained Leadership in Energy
and Environmental Design (LEED) cer-
tification from the U.S. Green Building
Council in FY2008. Three additional
facilities, two in the United States and
one in Canada, will seek LEED certifica-
tion in FY2009.

•81 percent of automobiles were
shipped by rail, the most fuel-efficient
means of product transportation. CO2
emissions from automobile transport
were reduced by 5,493 metric tons
though the use of more fuel-efficient
Auto-Max railcars.

•A $7 million renovation of
Honda’s Ohio product distribution cen-
ter, improved efficiency and reduced
consumption of diesel fuel by more than
500,000 gallons.

•Promotion of “green factory” prac-
tices to more than 650 North American
OEM supplier partners helped lead 85
percent of suppliers to be third-party cer-
tified to ISO 14001 environmental man-
agement standards in FY2008, up from
80 percent in the previous fiscal year.

•Total waste from manufacturing
processes sent to landfills was reduced
34.5 percent in 2008, exceeding their
target of a 70 percent reduction from
their baseline by 2010. In 2008, Honda
Canada’s two automobile plants joined
four other Honda plants as “zero waste
to landfill” facilities, including Honda
Manufacturing Alabama which was the
first automobile plant in North America
to achieve zero waste to landfill status.

Zero waste to landfill facilities
include Lincoln, Alabama; El Salto,
Mexico; Swepsonville, North Carolina;
Alliston, Ontario, Canada – Plant 1; and
Alliston, Ontario, Canada – Plant 2.

Toyota opens first green
dealership in the West

Mark Miller Toyota, located in Salt
Lake City, Utah, has been designed from
the ground up with environmental stan-
dards in mind and expects to earn a Gold
LEED Certification in the near future. 

The majority of Mark Miller Toy-
ota’s facility is made up of construction
elements that are designed to conserve
energy and water. The dealership was
built to maximize local and recycled
materials. 

In building the new dealership,
Mark Miller Toyota retained much of
the original building on the site to fur-
ther reduce the needs for new materials
in construction. Most of the building
waste was recycled. Eco-friendly ele-
ments include:

•A high-performance, high-efficien-
cy heating and cooling system;

•Innovative sun-tracking skylights
to optimize natural daylight use to lower
interior light use;

•A cool-roof system to lower the
overall heat that comes off large build-
ings;

•Self-sustaining landscaping that
requires a minimal amount of water;

•Low-flow faucets and toilets as
well as waterless urinals to conserve
water and use of 300 MPH paperless
hand dryers;

•A cistern system to collect and
store rainwater and air conditioning con-
densation for irrigation and for washing
cars;

•High-speed glass service bay doors
to reduce heat and cold loss from service
areas while providing additional light to
the interior;

•Recycled materials used in tile,
carpeting, wood paneling and cubicles
including the use of recycled windshield
glass used as carpet backing; and

•A full-service cafe as well as a fuel
farm on-site so employees won’t have to
drive to get something to eat or to fuel
their cars.

Mark Miller Toyota expects to be
the first dealership in the West to ever
earn LEED certification by the US
Green Building Council. 

New York recycler removes
over 15,000 mercury switches

Brookfield Resource Management,
Inc., located in Elmsford, New York, has
removed more than 15,000 mercury
switches from end-of-life vehicles at its
Westchester County facility.  

The mercury switches were collect-
ed over the past two years at the compa-
ny’s Elmsford facility and sent to the
End of Life Vehicle Solutions Corpora-
tion (ELVS) for safe mercury recovery. 

“The cost to remove a switch from a
vehicle is more than we receive in
income for the recovered mercury, but
this program isn’t about financial results

it’s about environment gain,” said Tom
Malone, president, Brookfield Resource
Management, Inc.  

The Environmental Protection
Agency (EPA) and various industry
groups, including auto manufacturers,
steel makers and recyclers, started the
National Switch Recovery Program in
August 2006. The program’s goal is to
prevent toxic mercury emissions when
vehicles are recycled. The EPA estimates
that about eight tons of mercury per year
is emitted from furnaces that melt scrap
metal from end-of-life-vehicles. 

Invaluable Gifts are Hard to Find
Purchase a gift subscription for 
someone special today. 877-777-0737

www.AmericanRecycler.com
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Ford awarded $10 million grant
to speed development of plug-ins 

 Ford Motor Company has been award-
ed a $10 million grant by the United States
Department of Energy for research, devel-
opment, and demonstration of plug-in
hybrid electric vehicles (PHEVs).

Ford received the grant for the contin-
ued development of a demonstration fleet
of 20 PHEVs. The total project cost is $20
million, and the government will fund 50
percent of the program. 

In June, Ford delivered the first flexi-
ble fuel capable plug-in hybrid electric
SUV to the Department of Energy. The
Ford Escape Plug-in Hybrid, capable of
running on gasoline or E85, is part of a
demonstration fleet Ford is developing in a
partnership with Southern California Edi-
son, the Electric Power Research Institute,
DTE and Johnson Controls/Saft.

Advanced vehicle testing is underway
in California, Michigan and Washington,
D.C. The company delivered the first
gasoline-only Escape PHEV to Southern
California Edison in December 2007.

The Ford Escape PHEV is equipped
with a 10 kilowatt advanced lithium ion
energy battery supplied by Johnson Con-
trols/Saft that stores enough electric ener-
gy to drive up to 30 miles at speeds of up
to 40 mph. The battery works in tandem
with a small,  four-cylinder engine.

Based on current estimates, the vehicle
would emit 60 percent less CO2 than a
conventional gasoline-powered vehicle.
The CO2 reduction would reach 90 per-
cent if cellulosic ethanol is used in place of
gasoline.
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Iowa encourages proper recycling of vehicles 
The State of Iowa is considered to

be a leader based upon its program that
informs residents and businesses about
disposal of their vehicles when they
reach the end-of-life stage.

The Department of Transportation
(DOT), through its website, gives resi-
dents several options for vehicle disposal
with an individual, dealer or recycler, or
to donate it to a nonprofit organization.

“It’s an attempt to encourage people
to comply with the recycling, salvage
and certificate titling laws,” said Major
Paul Steier, with
the Iowa DOT’s
Office of Motor
Vehicle Enforce-
ment (OMVE).
“In general peo-
ple want to do
what is right and
they don’t want
to spend a lot of
time and money
to dispose of a
junk car.”

The nation’s faltering economy has
led to more people operating older vehi-
cles, while at the same time, demand
and prices for scrap metal continue to
rise.

“With prices increasing, we’re finding
more people involved in the scrap business
and trying to be in the business of helping
people dispose of their cars,” said Steier.
“We want to see people complying with
the law and follow the steps, as well as the
people in the business of picking up or dis-
posing of vehicles.”

The transfer of proper ownership
documents from the seller to the pur-
chaser and registering that information
with the DOT is essential to protect the
former owner from any possible legal
implications and ensure that the state is
aware of the vehicle’s status.

The website is receiving a fair
amount of inquiries and the OMVE is
receiving a lot of calls from people and
companies.

“The businesses that are licensed
appreciate the interest that the depart-
ment has taken in regards to compliance
because these firms have to maintain
their licensing, insurance and have to be
zoned properly,” said Steier. “It’s a con-
siderable financial cost compared to
somebody who is not licensed.

“A lot of vehicle owners don’t typi-
cally deal with the disposing of a car,”
he added, stressing that many return
their cars to dealers when purchasing a
new one and have no idea of the paper-
work involved in the process. “There is a
liability concern if they sell their end-of-
life vehicle to someone who maybe
takes the car and uses it for ill gain. If
the proper documents have not been
transferred, the previous owner may be
held accountable for problems that may
occur from the use of the vehicle.”

A growing concern for the environ-
ment is one of the reasons why Iowans
are taking steps to ensure that cars are
properly recycled. The Iowa Recycling
Association has been active in support-
ing environmental awareness. Having
vehicles properly recycled is also in the
interest of the state’s Department of Nat-
ural Resources, which will have a better
understanding of where cars are being
recycled and if those operations are fol-
lowing state regulations.

“It’s a higher level of accountabili-
ty,” said Steier. “A big concern now is
the disposal of fluids, tires and other
parts of a vehicle. People do not want to
see these materials contaminate the
groundwater.”

The DOT recently put out a press
release entitled Iowa DOT puts illegal
motor vehicle scrappers on notice.

The OMVE is currently cracking
down on and stepping up investigations

into the activities of illegal motor vehi-
cle scrappers, including persons placing
classified advertisements on websites
and local newspapers, as well those put-
ting up signs that say “WE BUY JUNK
CARS FOR CASH $$$.”

According to the press release,
“High scrap metal prices have made
illegal scrapping a lucrative moneymak-
er for those who prey on Iowans anx-
ious to get rid of their junk vehicles. It’s
not uncommon for these individuals to
make false claims such as ‘We are able
to remove vehicles without titles.’”

“Legitimate entities that are proper-
ly licensed as authorized vehicle recy-
clers know the requirements for accept-
ing vehicles to process as scrap metal,”
said OMVE Major Kerry A. Kirk-
patrick, “and refuse to take vehicles
from individuals that don’t have the
necessary paperwork to transfer owner-
ship.”

Steier agrees that the established
auto recyclers are trying hard to comply
with regulations, and notes that some
people enter the disposal and salvage
business on a part-time basis with the
best of intentions.

“That’s where we want to get to
those people and help educate them
on what the laws and regulations are,”
he said. “We will have investigators go
out to a site to help them conform to
regulations.”

The majority of vehicles go
through auto dealers and recyclers, but

concerns are growing about small, unli-
censed operations that are the subject of
investigations. Salvage laws have been
enforced for the past 30 years, as have
education campaigns, but high scrap
prices have called for heightened
efforts.

Businesses that do not have proper
salvaging licenses have been fined.
Auto dealerships are also required to
have licenses. Fines for not having one
start out at a $250 minimum, with
judges having discretion to raise the
fine. 

Current recycling laws charge vio-
lators with a serious misdemeanor for
breaking the law, with fines ranging
between $250 and $1,000 and/or 1 year
in jail.

“We are trying to update our sal-
vaging and recycling laws,” said Steier.
“We try very hard to communicate with
the Justice Department, various legisla-
tive subcommittees and with dealer and
recycling associations to educate them
on what we see the real issues and prob-
lems.”

When asked if a small state incen-
tive, such a tax deduction or credit, be
given to residents in return for ensuring
that vehicles are properly transferred
when they reach their end-of-life stage,
Steier replied, “That is certainly a
viable option to help encourage people
to comply and properly dispose of their
vehicle.”

by Irwin Rapoport

—Paul Steier
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Pull-A-Part receives Tennessee
environmental award

Pull-A-Part was the recipient of the
Tennessee Chamber of Commerce &
Industry award for outstanding environ-
mental accomplishments for its
Knoxville, Memphis, and Nashville
locations at the annual Tennessee Cham-
ber Environmental Conference.

Pull-A-Part was presented with the
award for Solid Waste Management and
achievement certificates for significant
contributions in air quality, water quali-
ty, hazardous waste management and
environmental excellence – receiving
recognition in all five award categories
again for the third consecutive year. The
award winners were selected by a com-
mittee consisting of members of the Ten-
nessee Department of Environment and
Conservation.

Pull-A-Part was acknowledged for
its efforts in going beyond regulatory

compliance and devoting resources to
produce an environmentally safe raw
material for the steel recycling industry
while eliminating the potential for auto-
motive fluids and chemicals to pollute
Tennessee’s land, water, and atmos-
phere. The company also opens its facil-
ities to police and fire training programs
in the areas it serves.   

Based on recycling an average of
3,000 tons of automobiles each month at
the three Tennessee locations, Pull-A-
Part annually prevents, as a result of a
unique de-pollution process, 4.5 million
pounds of waste from entering Ten-
nessee landfills. Additionally, each loca-
tion recycles approximately 50,000 gal-
lons of oil, gasoline, brake fluid, trans-
mission fluid and antifreeze, as well as
thousands of lead-acid batteries, each
year. 
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The Rubber Pavements Association (RPA) has been a
strong advocate for use of tires in asphalt concrete mixes
for highway construction in the United States and its
advocacy efforts are paying dividends.

American Recycler recently spoke with Doug Carl-
son, executive director of the RPA, to learn the latest on
technological developments and what more can be done to
have the road construction industry play a greater role in
the recycling of tires.

ON TOPIC Q & A
by Irwin Rapoport

Carlson: There are two sides to the
industry, tire recycling and asphalt-rubber
manufacturing. Generally speaking, the
whole tire processing industry is still rela-
tively new, having gone “mainstream” in
the mid 1990s, and there has been some
good advances. 

On the asphalt side, material property
tests and standard specifications used by
the city, county and state paving agen-
cies have better defined the technology
to generate consistent performance of
the pavements in the field. 

The common usage today is about 20
percent tire rubber and 80 percent
asphalt cement used as a binder for
asphalt concrete (8 percent binder and
92 percent rock) surfaces in the top one
to two inches on a roadway. 

The blending equipment used to combine
the solid tire rubber particle and the liquid
asphalt cement has advanced tremen-
dously since the 1970’s when the first
roads in Arizona were paved. Computer
controls have been a great help and more
accurate meters, scales and heating effi-
ciency have boosted the quality for mass
production and large-scale projects.  

A new technology used to measure
tire/pavement noise called On Board
Sound Intensity (OBSI), where a micro-
phone is mounted to a vehicle and tuned
to a tire as it drives on the highway, has
really demonstrated the long-term per-
formance of rubber pavements with
respect to overall traffic noise. At speeds
of 45 mph and greater, the tire noise on
automobiles can be over 75 percent of
the total traffic noise.

This new technology gives the pavement
maintenance engineer an effective tool to
control and lower traffic noise impacts on
the community along the entire length of
the highway instead of hundreds of spot
checks along the side of the road, which
is the current technology.

What type of technological advances
have been made in terms of the use
of rubber from tires in asphalt con-
crete mixes?

Carlson: Most highway construction
companies spend most of their time just
building what the paving agency speci-
fies in the construction contract. They
would use tire material if a project speci-
fied it for use. So the key is the specifier,
or designer of the project.  

Individual companies that have invested
in the asphalt-rubber blending equipment
often do valued engineering proposals
for projects that are not currently specify-
ing tire rubber. The value engineering
proposal shows either the cost saving
upfront, through a reduced thickness
application, or a life cycle cost savings
where the road maintenance can be
reduced by $20,000 per mile over twenty
years because the tire material is so
effective at stopping cracks.

Highway construction is an extremely
competitive business and those that see
the advantages of using tire rubber and
how the market can grow in their area
can grab the public domain technology
and really run with it and have a compet-
itive advantage.  However, those compa-
nies that don’t want to invest may wish to
push the potential rubber champions out.

Some asphalt refining companies have
created asphalt materials where the tire
rubber is completely dissolved in the liq-
uid asphalt and they have done some
damage to new markets creating much
confusion in the engineering community.
Engineers are expecting asphalt-rubber,
but get something else instead.

What is being done to lobby highway
construction companies to use tires
in their mixes? Are they lobbying for
the increased use of tires as material?

Carlson: I don’t see anyone hindering the
process, but policies such as the Noise
Policy are very slow to change. If the Unit-
ed States policy were to change and allow
states to use rubber to control noise,
every state would use it within a year.

Is government helping or hindering
the campaign to promote the use of
tires in highway construction?

Carlson: The use of tire rubber in
asphalt is increasing. The very positive
field performance of roads constructed
using the proven standard specifications
has caught the attention of many engi-
neers outside of Arizona, California, and
Texas where tire rubber has been rou-
tinely used for 10 to 40 years. 

Growth in the United States has been
about 10 percent each year, but outside
the United States it has been much high-
er. For example, the market in China five
years ago had little or no producers and

Is the use of tires in various mixes of
asphalt concrete increasing or
decreasing?
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—Doug Carlson

Rubber pavement progresses

now there are reportedly over 20
blenders in that country (the United
States has about 30).

Carlson:  The RPA advises against man-
dates or quotas and has dedicated the
last 10 years or more to training and edu-
cation for engineers so that they volun-
tarily choose to use asphalt-rubber. An
engineer out of Texas once told me that
“the best way to build a road is to keep
the water out of the base material and
the politics out of the surface.”

Should government introduce legis-
lation to set quotas for the use of
tires as road construction material?
What type of tax incentives and cred-
its should be offered?

Scrap recyclers warn 
of consequences from
anti-theft legislation

The Institute of Scrap Recycling
Industries (ISRI) called on members of
Congress interested in truly combating
metal theft to take a step back to look at
the big picture.

“In the last minute rush to appear con-
cerned about metal theft, a bill was intro-
duced in Congress to deal with copper
theft that could seriously harm recycling,
while never once mentioning the thief!”
said ISRI spokesman Bruce Savage. “The
legislation introduced by Rep. Bart Stupak
(D-MI) and Sen. Amy Klobuchar (D-MN)
is the copper theft equivalent of addressing
bank robbery by punishing the bank for
having the money.”

ISRI has been actively working with
law enforcement and businesses that are
often victims of metal theft for more than
two years – long before recent Congres-
sional efforts to address the problem.

More than two years ago, ISRI provid-
ed recommended practices to the scrap
recycling industry encouraging them to
reach out to police and leaders in their
community, to take additional identifica-
tion from scrap peddlers who are not regu-
lar customers, to maintain and make avail-
able records of scrap transactions that can
aid prosecutors in taking these cases to
court, and to avoid accepting materials
suspected of having been stolen by making
certain items off-limits except by author-
ized owners.

“Recyclers have been working to be
a part of the solution to this national

problem for years, but were never once
contacted before these pre-election bills
were introduced,” Savage said. “The bill
fails to take advantage of industry
expertise; fails to consider the many suc-
cessful local coalitions of recyclers,
police and victims groups; fails to
encourage better protection of vulnera-
ble materials; and fails to strengthen
punishment for the thieves. No doubt the
authors are trying to do the right thing,
but their rush-job effort to introduce a
bill before the election fails to address
the root of the problem and will bring
serious harm to recycling and environ-
mental protection.”

The recycling industry has experi-
enced the unintended consequences of bad
legislation before. In recent months, cities,
counties, and states across the country
have sought legislative solutions to the
problem of metal theft, many of which
have not achieved their stated goal.

“Their goal was to curb metal theft but
their result was to curb recycling in gener-
al!” Savage said. “Efforts to curb metal
theft should address theft prevention and
punishing the thieves, employ successful
strategies and should promote recycling in
general.”

Savage noted that, while the prob-
lem of metal theft is unquestionably a
problem in communities around the
country, stolen material makes up only a
small fraction of material that comes to a
scrap yard each day.

Alter Metal promotes facility manager
Alter Metal Recycling has promot-

ed Greg O’Leary to facility manager of
Alter’s Anoka, Minnesota, location.

O’Leary joined Alter in 1999 as a
management trainee in the company’s
Des Moines, Iowa, facility. He later
advanced to the position of account

executive safety-environmental coordi-
nator, and he currently serves as the
operations manager for Alter’s Des
Moines Euclid shredder facility. 

O’Leary is a member of the Insti-
tute of Scrap Recycling Industries.



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
2,346,000 net tons (NT) of steel in
August 2008, including 1,958,000 NT of
finished steel (down 19 percent and 13
percent, respectively, vs. July final data). 

While total and finished steel
imports through the first eight months of
2008 are down 11 percent and 12 per-
cent, respectively, vs. the same period in
2007, the monthly average for finished
steel imports in the most recent 3-month
period (June-August 2008) is up 1 per-
cent vs. the monthly average in the previ-
ous 3 months (March-May 2008). Total
and finished steel imports on an annual-
ized basis this year are down 4 percent
and 5 percent, respectively, vs. 2007. 

A key product with a large increase
in August compared to the month before
is Hot Rolled Bars (up 17 percent). For
the year-to-date in 2008, products with
significant increases vs. the same period
in 2007 include Oil Country Goods (up
42 percent), Line Pipe (up 10 percent)
and Hot Rolled Bars (up 9 percent).

In August, the largest volume of fin-
ished steel imports from offshore was
from China (485,000 NT, up 37 percent
from July). While steel imports from
China in the first eight months of 2008
are down 30 percent compared to the
same period last year, Chinese imports
for the most recent 3-month period
(June-August) are up 70 percent com-
pared to the prior 3 months (March-

May). Much of this tonnage is in high-
value steel products still receiving gov-
ernment export tax rebates (e.g., OCTG,
line pipe and hot-dipped galvanized
sheet). Other major offshore suppliers in
August include Japan (171,000 NT, up
13 percent from July), South Korea
(166,000 NT, down 35 percent), Ger-
many (69,000 NT, down 35 percent) and
Ukraine (60,000, up 34 percent).
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Source:  U.S. Dept. of Commerce, Bureau of the Census

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS BY COUNTRY OF ORIGIN
(Thousands of Net Tons)

Prelim 
Aug 2008

July
2008

Aug
2007

Aug vs. July
2008 

% Change

2008 Total vs.
2007 Total
% Change

China 485 355 364 36.5% -20.7%

South Korea 166 256 144 -35.1% 15.6%

Japan 171 151 156 13% 10.3%

Germany 69 106 105 -34.5% 8.4%

India 53 80 70 -33.9% 32.0%

Taiwan 51 48 131 5.1% -39.3%

Australia 61 53 77 15.9% 25.8%

Turkey 13 37 19 -65.3% 10.9%

All Others 889 1,157 994 -23.2% -6.5%

Total        1,958 2,244 2,059 -12.8% -5.0%

August 2008 steel imports down from July

Steel import permit applications up
nine percent over previous month

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of September totaled
2,684,000 net tons (NT). 

This was a 9 percent increase from
the 2,460,000 permit tons recorded in
August 2008, and a 14 percent increase
from the August preliminary imports
total of 2,346,000 NT. Import permit
tonnage for finished steel in September
was 2,279,000 NT, an increase of 16 per-
cent from the preliminary imports total
of 1,958,000 NT in August. For the first
nine months of 2008 (including Septem-
ber SIMA and August preliminary), total
steel imports were 23,869,000 NT, down
9 percent from the 26,144,000 NT
imported in the first nine months of last
year. Total steel imports for 2008 would
annualize at 31.8 million NT, or 4 per-

cent below the 2007 12-month total.
For September 2008, the largest fin-

ished steel import permit applications
for offshore countries were for China
(594,000 NT), South Korea (221,000
NT), India (142,000 NT) and Japan
(128,000 NT). Mainly because of a
record monthly amount of import per-
mits for Oil Country Goods from China,
Chinese steel permit tons for the second
consecutive month set a new high for
2008. They exceeded the previous
monthly high this year (495,000NT in
August) by 20 percent, and were 23 per-
cent higher than China’s preliminary
imports in August.   This was the largest
monthly total for Chinese steel since
October 2006. 

Major import product categories
that registered large increases in Sep-
tember vs. the August preliminary
include Oil Country Goods (up 56 per-
cent), Hot Dipped Galvanized Sheet &

Strip (up 51 percent), Cold Rolled
Sheets (up 38 percent), Line Pipe (up 35
percent), Standard Pipe (up 23 percent)
and Hot Rolled Sheets (up 22 percent).
Import product categories with signifi-
cant increases year-to-date vs. 2007
include Oil Country Goods (up 59 per-
cent) and Line Pipe (up 10 percent).

In commenting on the import situa-
tion, Thomas J. Gibson, AISI president
and CEO, said that, “The trend with
respect to China is of particular concern.
Imports of Chinese finished steel were
more than 70 percent higher in the third
quarter than in the second quarter and,
for September, represented more than a
quarter of all United States imports of
finished steel. Regarding surging
imports of Oil Country Goods from
China, it is worth stressing once again
that the Chinese government is continu-
ing to provide a 13 percent rebate on its
exports of this high value product.”

The American Iron and Steel Institute
(AISI) reported that for the month of July
2008, United States steel mills shipped
9,175,000 net tons, a 3.8 percent increase
from the 8,844,000 net tons shipped in
July 2007 and a 0.4 percent increase from
the 9,136,000 net tons shipped in June.  

A year-to-year comparison of year-to-
date shipments shows the following
changes within major market classifica-
tions: service centers and distributors, up
5.8 percent; automotive, down 3.9 percent;
construction and contractors’ products,
down 1.2 percent; and oil and gas, up 5.4
percent.

July steel shipments
up from last year
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Ken Winters, executive
vice president of Rubber
Recovery Inc., explained the
rather convoluted history of
the company, and his involve-
ment. According to Winters,
Rubber Recovery got its start
as UTT, a small operation
that recycled tires under the
ownership of Vern Mabry. 

Robert Davis, working
for GreenMan Technologies,
bought the company from
Mabry for GreenMan. Davis
ran the company as Green-
Man Technologies of California for six or seven years, before he moved on.

Meanwhile, Winters had been working for his family’s rubber recycling busi-
ness, Altos Rubber Incorporated, which had been founded by his grandfather in
1939. When the company dissolved in 2004, he opened a brokerage business and
did some consulting work.

One of Winters’ consulting customers was GreenMan Technologies of Cali-
fornia, and said that he acted as “part time sales manager and sales force.” 

At that time, Davis had already left GreenMan Technologies and had part-
nered with Mabry; the two were negotiating to buy the California business from
GreenMan. When they saw Winters, they recognized him and asked him if he
would work for them if they succeeded in buying the business.

Winters said that it was “kind of an interesting position to be in,” trying to
build up the business for his current employer while also looking out for the inter-
ests of his future employer. “There’s an enormous amount of strength in the truth,”
he said of his precarious position. 

In the end, the business was sold to Davis and Mabry who renamed it Rubber
Recovery. Winters became the executive vice president. And, according to Winters,
“everybody’s happy.”

Winters background in the rubber business started with the history of his
grandfather who was at first cutting tire patches from old rubber. Later, he started
thinking about uses for the buffed bits of rubber that came from tires that were
being recapped. He ended up selling those buffings to people who made things like
mud flaps. “It didn’t have to be pretty,” Winters said.

When Winters’ father, Robert, came into the business, he realized that grand-
father was sifting through the material and throwing away the larger pieces. “He
went off in search of machinery to do size reduction,” Winters said, which helped
the company recycle even more product.

Winters started working for the company from the ground up, and he said that
over time, he did every job in the company except three: changing cutting knives,
driving an 18-wheeler, and using a cutting torch. “As a kid, I was helping to drag
around bags of asphalt,” he said.

Robert Winters, along with Charlie McDonald, was co-inventor of a process
that added rubber to asphalt, which led to stronger and more resilient material. Fol-
lowing in his father’s inventive footsteps, Winters said that he was the first person
in the United States to sell rubber for use in equestrian surfaces.

Winters explained that rubber had been in use in Europe for horse arenas, but
that Americans were resistant to the idea. “It took 10 to 12 years to convince
them,” he said. Eventually, Winters convinced one person, a veterinarian, to use
tire rubber in his horse arena. The vet liked the surface so much that he wrote an
article about it for an equestrian publication, which gave the idea a wider audience.
“He was biased against it at first, but afterwards he was very positive,” Winters
said.

Now, Winters, through Rubber Recovery, sells rubber for playground surfac-
ing, mats, pads, equestrian arenas, and more. The company also resells usable
tires, and makes every attempt to use every portion of the tires it takes in. “We are
looking to make a decent living without leaving any carnage behind,” Winters said.

He also said that one of the biggest challenges in the rubber recycling business
is that “the machinery is very hard to keep together.” He said that people who get
into the business from other industries often don’t realize that rubber “does incred-
ible damage to the inside of machinery.”

Besides maintenance issues, he said that since the margins are so low, “there’s
no room for any errors or any surprises.” To keep the company headed in the right
direction, Winters said that they’re willing to try new things within the company –
to keep the inventive streak that his father and grandfather had. But he added that
it’s not a competition in the company, it’s a team effort.

The company’s ultimate goal is to utilize every last bit of the tire material so
that nothing ever goes to waste, “and ultimately create products of our own.”

A Closer Look
by Donna Currie

Rubber Recovery, Inc.
Ken Winters • 626-633-1174

—Ken Winters

Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5

#1 Bushelings per gross ton $174.00 $168.00 $200.00 $276.00 $330.00

#1 Bundles per gross ton 171.00 167.00 190.00 240.00 316.00

Plate and Structural per gross ton 168.00 135.00 170.00 175.00 222.00

#1 & 2 Mixed Steel per gross ton 195.00 126.00 160.00 172.00 195.00

Shredder Bundles (t in) per gross ton 170.00 108.00 108.00 109.00 157.00

Crushed Auto Bodies per gross ton 170.00 120.00 100.00 112.00 154.00

Steel Turnings per pound — 65.00 98.00 90.00 —

#1 Copper per pound 2.56 1.89 1.80 1.75 1.97

#2 Copper per pound 2.41 1.74 1.70 1.45 1.85

Aluminum Cans per pound .40 .45 .63 .59 .59

Auto Radiators per pound 1.54 1.10 .79 .75 1.58

Aluminum Core Radiators per pound .40 .40 .39 .58 .83

Heater Cores per pound 1.30 .80 .79 .47 1.19

Stainless Steel per pound .59 .35 .24 .25 .45

All prices are expressed in USD. Printed as a reader service only.

METALS
Nucor reports record results
for third quarter 2008

Nucor Corporation announced
record consolidated net earnings for the
third quarter of 2008 of $734.6 million
($2.31 per diluted share), an increase of
93 percent from the $381.2 million
($1.29 per diluted share) earned in the
third quarter of 2007 and an increase of
26 percent compared with $580.8 mil-
lion ($1.94 per diluted share) earned in
the second quarter of 2008.

Consolidated net earnings for the
first nine months of 2008 were a record
$1.73 billion ($5.70 per diluted share),
an increase of 56 percent from net earn-
ings of $1.11 billion ($3.68 per diluted
share) in last year’s first nine months.

In the third quarter of 2008,
Nucor’s consolidated net sales
increased 75 percent to a record $7.45
billion, compared with $4.26 billion in
the third quarter of 2007 and increased
5 percent compared with $7.09 billion
in the second quarter of 2008. Average
sales price per ton increased 51 percent
from the third quarter of 2007 and
increased 21 percent from the second
quarter of 2008. Total tons shipped to
outside customers were 6,701,000 tons
in the third quarter of 2008, an increase
of 16 percent over the third quarter of
2007 and a decrease of 13 percent com-
pared to the second quarter of 2008.

The increases in sales and net earn-
ings are attributable in part to the signif-
icant acquisitions made by Nucor in the
last 21 months, including Harris Steel
Group, Inc. (Harris) in March 2007 and
The David J. Joseph Company (DJJ) in
February 2008. Nucor has also used
these two companies as platforms for
additional acquisitions to grow the rebar
fabrication and scrap businesses.

The average scrap and scrap substitute
cost per ton used increased 92 percent
from $277 in the third quarter of 2007 to
$533 in the third quarter of 2008, and
increased 17 percent from $456 in the sec-
ond quarter of 2008. The average scrap
and scrap substitute cost per ton used in
the first nine months of 2008 increased 60
percent to $439 compared to $275 in the
first nine months of 2007.

In September, Nucor’s board of
directors declared a supplemental divi-
dend of $0.20 per share in addition to
the $0.32 per share base dividend. The
total dividend of $0.52 per share is
payable on November 11, 2008 to
stockholders of record on September 30,
2008. The payment of a supplemental
dividend in any future period will
depend upon many factors, including
Nucor’s earnings, cash flow and finan-
cial position.

Tube City and Sinosteel sign
strategic cooperation agreement

Tube City IMS, LLC announced the
signing of a strategic cooperation agree-
ment with Sinosteel Corporation of Bei-
jing, China.

I. Michael Coslov, from Tube City
IMS, and Huang Tianwen, from Sinosteel,
signed the agreement at Tube City’s head-
quarters in Glassport, Pennsylvania.
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www.sasforks.com

FORKSSAS
e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

877-SAS-FORK
727 3675877 - -

SCORPION™ ENGINE PULLER

12’  to 18’  SAS Forks ™

Flat and Vertical Tines Available

SAS ™ Crushing Forks
Blades 30% Stronger than T-1

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

 The SAS™Scorpion™ Puller processes vehicles completely in 60 seconds.

When Quality Means Production!

E-mai l   Buyit@SASForks.com

A DIVISION OF BLUE TEE CORP.

TITAN 
END-DUMP TRAILER

SCRAPPER®

EJECTOR TRAILER

3/16” Hardox 450 body
Full frame or frameless
Spring or air-ride suspensions

50 to 90 cu.yd.
Models in Stock

SCRAP, CRUSHED CARS, DEMO...
The Perfect Trailer for

The

 on the market.

TOUGHEST TOUGHEST 
TRAILER

Durable Hardox 450 body 

Low maintenance 

Horizontal unloading: 
No risk of roll-over

A DIVISION OF BLUE TEE CORP.

800-627-8326800-627-8326
www.StecoTrailers.com

METALS
Severstal steel plant
incurs PCB violations

Severstal Sparrows Point, LLC has
settled a case involving alleged violations
of federal regulations of polychlorinated
biphenyls (PCBs) at its steel making facil-
ity in Baltimore, Maryland.

In a consent agreement with the EPA,
the company has agreed to pay a $107,500
civil penalty to resolve alleged violations
uncovered during an August 2005 inspec-
tion when the plant was owned and operat-
ed by ISG Sparrows Point, LLC. 

In 1976, Congress enacted the Toxic
Substances Control Act, which strictly reg-
ulated the manufacture, use and disposal
of PCBs. For more information on the
health effects, regulations, and cleanup of
PCBs, visit www.epa.gov/pcbs.

Alleged violations included the stor-
age of combustible materials near PCB
transformers; failure to perform daily
inspections to verify containment of a
PCB transformer leak; failure to include
required information in quarterly PCB
transformer inspection and maintenance
records and in written annual document
logs; improper storage of PCB articles for
reuse and for disposal; improper disposal
of PCB waste; and failure to include
required information in prepared manifests
that accompanied the off-site transport of
PCB containers and PCB articles.

ISG Sparrows Point, LLC cooperated
with EPA’s investigation and Severstal
Sparrows Point, LLC has certified that the
facility now is in full compliance with
PCB regulations. 

Steel Dynamics, Inc. (SDI)
announced third quarter 2008 net income
of $193 million, or $0.98 per diluted
share, down sequentially 8 percent from
$210 million, or $1.05 per diluted share,
compared to the second quarter of 2008,
but 92 percent higher than the $101 mil-
lion reported for the third quarter of
2007. Net sales of $2.6 billion for the
third quarter were up 7 percent compared
to $2.4 billion in the second quarter of
2008, and increased 122 percent from
$1.2 billion in the third quarter of 2007.
For the first nine months of 2008, both
net sales of $6.9 billion and net income
of $546 million set company records.
Earnings were $2.75 per diluted share for
the first nine months versus $1.51 for the
year-earlier period. Third quarter 2008
results included contributions from the
Recycle South operations that were pur-
chased in June 2008.

Third quarter steel shipments of 1.4
million tons were 12 percent lower than
second quarter 2008. Reduced volume
was due primarily to a 19 percent sequen-
tial decrease in flat-rolled steel shipments
by the Flat Roll Division and The Techs.
Flat-rolled steel shipments for late Sep-
tember were below expectations as steel
customers reduced order entry and
deferred order releases when steel selling
prices started to fall. Lower September
prices resulted in reduced margins for the
Flat Roll Division while working down

mill scrap inventories that had been pur-
chased at higher prices.

Compared to the second quarter, SDI’s
merchant bar shipments were up 8 per-
cent, engineered bar shipments were up 3
percent, and structural steel shipments
were down 2 percent. Operating income
for the long products steel operations
remained very strong. New Millennium
Building Systems saw modest improve-
ment in volume and higher selling prices,
but continued to experience weak com-
mercial building market conditions.

OmniSource shipments of ferrous
scrap were 1.8 million net tons, up 17
percent compared to the second quarter
of 2008 and non-ferrous shipments were
242 million pounds, down 5 percent. Iron
Dynamics continued to operate well, pro-
ducing 70,000 net tons of pig iron for use
in flat-roll steel production.

“SDI’s third quarter results of $0.98
per diluted share were somewhat below
our July 21 third-quarter earnings guid-
ance, principally due to the unprecedent-
ed decline in ferrous scrap prices in Sep-
tember,” said Keith Busse, chairman and
CEO of Steel Dynamics. “The steep drop
in ferrous and non-ferrous scrap prices in
September resulted in significantly
reduced profits for OmniSource due to
lower selling values for shipments as
matched against higher August input
costs. Despite record performances in
July and August, and although the level

of OmniSource’s scrap inventories was
within a customary range, the September
decline of approximately $300 per ton in
prime scrap prices nevertheless caused a
significant decrease in OmniSource’s
September operating profit, reducing
SDI’s expected quarterly earnings results
by about $0.12 per diluted share.

“Because scrap-yard inventories typi-
cally turn within the month, the impact of
this large price reduction on scrap operat-
ing profits is primarily confined to Sep-
tember, although there will be some fur-
ther impact on scrap operating profits in
the fourth quarter due to further ferrous
pricing declines. Normal margins should
return to health in the November-Decem-
ber timeframe, but volumes could be
lower, with anticipated further improve-
ment in the first quarter of 2009. The
bright side of this recent significant
decline in ferrous scrap prices is that with
lower scrap costs, raw material costs at
our steel operations will be significantly
lower.

During the third quarter, the company
repurchased 18.9 million shares of its
common stock at a cost of $439 million,
or at an average purchase price of $23 per
share. At the end of the quarter, there
were 183.1 million shares of Steel
Dynamics common stock outstanding.
During the quarter, the last of the out-
standing 4.0 percent convertible notes
were converted to stock.

Steel Dynamics reports strong third
quarter and nine-month 2008 results
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Are you spending thousands
         of dollars over the phone?!
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If you are, R.M. Johnson has
just one word for you...

Tired of spending thousands of dollars over the phone? 
Why not meet your sales representative in person?             
A simple phone call will put us right at your door!                  
Our representatives are in the field over 35 weeks per year. 

We work hard to get you in the best equipment for your site 
by meeting with you and talking about your vision about 
your company’s future and how you’re going to get there.

Our reps are backed by over 20 years of experience each 
in our manufacturing plant and service. 

Call our office at 800-328-3613 and your sales rep will be 
dispatched directly to your location before or after the sale!

s of experience each 
e. 

our sales rep will be
efore or after the sale!r

When was the last
    time you saw 
         your sales rep?



800-823-9688
DADECapital.com

Perrysburg, OH

Great condition with 6,300 hours.  $235,000

2004 AL-JON 400XL METAL BALER

All options, only 500 hours!
$150,000

2007 E-Z A+ CRUSHER

This auto logger has only 2,900 hours.   $340,000

2005 AL-JON 580CL AUTO LOGGER

EQUIPMENT FINANCING DONE RIGHT

—Coast to Coast and Canada—

DADE Capital Corp.
finances projects for

the salvage, recycling and
waste industries.

CURRENTLY REFINANCING
FOR OUR CUSTOMERS:
Metal Processor

Metal Processor

Shredding Operation

Recycling Center

750K

245K

3.5M

375K

Put our experience
to work for you.

Call DADE Capital today!

Runs very well.  With automation. $22,500

AL-JON 9/20 AUTO CRUSHER

Very nice shear combination. Good condition. $145,000

KOEHRING 6644-7 with 
LABOUNTY MSD 70

Forks included.  Runs very well.  $42,000

CAT 950 LOADER

Magnet and grapple included.  Very good
condition.  $68,750

CAT EL300 MATERIAL HANDLER

Refinance equipment
you paid CASH for to

WE HAVE
CAPITAL

TO SPEND!
IMPROVE YOUR

CASH FLOW!

Unbelievable LOW, LOW rates!



Of the approximately 300 million
tires that are discarded in the United
States annually, an estimated 80 percent
are recycled.

The remainder mostly ends up in
landfills, with some being exported. The
main reason for the high number of
recycled tires is due to the efforts of gov-
ernment and the tire industry.

With 48 states having legislation
regulating the management of scrap
tires, these laws affect most Americans
and their local environments. Moreover,
32 states have consumers pay an up-
front recycling fee when they purchase
tires.

Because tires are considered to be a
non-hazardous solid waste, the regula-
tion of this material – a combination of
rubber and steel – is the responsibility of
the individual states and does not fall
under EPA jurisdiction.

“In almost all those states,” says
Mary Sikora, director of Tire and Rub-
ber Recycling for the Tire Industry Asso-
ciation (TIA), “these regulations cover
generators, haulers, processors and recy-
clers. The regulating infrastructure is
pretty much in place.”

A key element of the regulations is
that the shipments of tires from dealers
to their final destination are documented.

“In most cases,” says Sikora, “the
permitting and licensing of scrap tire
collection, hauling, processing, recy-
cling and storage is probably the most
common elements of the state regula-
tions. The paperwork is different in each
state; some even require a manifest sys-
tem, where they have to sign off at each
step of the process.”

The Rubber Manufacturers Associa-
tion’s (RMA) latest estimate has 80 per-
cent of scrap tires being recycled, with
the majority of the recycled tires being
used as tire-derived fuel (TDF), while
the remainder is used for rubberized
asphalt and reuse in manufactured prod-
ucts, civil engineering applications,
ground rubber and a variety of other
applications and markets.

As part of its advocacy work, the
TIA’s Tire and Rubber Recycling Advi-
sory Council (TRRAC) has identified
sound legislative and regulatory policies
that are key components to fulfilling its
mission of “ensuring the long term via-
bility of tire and rubber recycling, while
pursuing economic and environmental
benefits.”

Early on, TRRAC included in its
goals the need to maintain a vigorous,
constant and credible advocacy program,
as well as the need to promote and assist
the tire and rubber recycling industry in
legislative, judicial and regulatory are-
nas, when appropriate.  

To carry out these goals, TRRAC
and TIA’s Government Affairs Commit-
tee work in co-operation with TRRAC
serving as the “watchdog” arm - identi-

fying issues and proposed measures that
may be harmful to tire and rubber recy-
cling businesses, tire dealers and retread-
ers and the industry as a whole.

One of the first resources TRRAC
developed to address legislative and reg-
ulatory issues were the creation of “Ele-
ments for Scrap Tire Legislation.”

Some of the elements included are:
•A fee is collected on the sale of

new tires to create a recycling fund dedi-
cated strictly to scrap tires.

•The scrap tire collection, sorting,
processing and storage functions are
licensed and closely regulated to ensure
the proper flow of tires. While regulated,
these functions are still allowed to oper-
ate in a competitive, free enterprise, mar-
ket-driven economy.

•Reimbursement and grant pro-
grams are used to create market incen-
tives for the material. These incentives
are directed to end users within the state,
as well as to recyclers in other states, to
encourage the maximum marketing
potential for the scrap tire material.

•Cleanup of states’ illegal sites is
encouraged.

•Sufficient revenue is provided to
enforce the proper flow of material.

•Security (proper storage) at the
generator level is essential.

•Identify markets for scrap tires or
scrap tire-derived materials.

It’s these elements that TIA and the
tire industry it represents - including
dealers and recyclers - like to see in state
regulations,” says Sikora. “And, in many
cases, they are.”

Sikora stresses that organizations
like TIA have been advocating the use of
money raised from up-front recycling
fees charged on retail tire purchases to
fund tire recycling.

“TIA would like to see those funds
always go to a dedicated tire recycling
fund,” she says, “with the money used to
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To be included in the spotlight, you

must manufacture the equipment
featured.

We require a company name, con-
tact person, telephone number and,
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

12/08 Can Flatteners/Blowers

01/09 Catalytic Converter Shears

02/09 Rubber Shredders

03/09
Separation Systems 
for Electronics Recycling

04/09 Eddy Current Separators

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their company
is listed in the Equipment Spotlight.

RUBBER
Majority of discarded
tires in US are recycled 
by Irwin Rapoport

Continued on Page 21
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To the average motorist, a tire rep-
resents a way to move down the road.
To a recycler, a tire represents both
promise and puzzle, because automo-
bile, truck and other tires contain the
elements of a valuable stream of fuel,
recyclable crumb rubber and steel wire.
That’s the promise part. The puzzle is
how to separate wire from chopped,
ground or otherwise reduced tires eco-
nomically and efficiently.

“Tire wire is some of the most dif-
ficult material to process and handle,”
says Mark Bielicki, president of Bi-
Metal Corp. in Ridgefield, Connecti-
cut. “It’s abrasive. The density is lousy.
And it’s extremely hard on equipment.”
For the last 12 years, Bi-Metal has
been selling two Clean Wire System
(CWS) machines for separating wire
from rubber. The Model 6130 is suit-
able for handling the output from one
second-stage processor. The higher-
volume Model 9160 can accommodate
materials from two second-stage
processors operating simultaneously.

Bielicki’s wire separators use a
combination of classification, agitation
and magnetic and air separation, all
working together, for wire that is less
than two percent contamination by
weight, Bielicki says. “We make a
machine which is incredibly rugged,
requires very little maintenance, offers
low power consumption and most
importantly, the CWS produces consis-
tently clean tire wire, regardless of how
the first and second stage processors
are running,” he says.

Sales of Bi-Metal’s wire removal
equipment have been very good – bet-
ter than Bi-Metal’s own business sell-
ing steel reclaimed from tires, Bielicki

says. “The scrap steel market has come
down drastically in the past few
months,” he says. “It’s simply reflect-
ing world economic conditions.”

In Grand Prairie, Texas,
Granutech-Saturn Systems sells its
MD-80 Grizzly for wire separation
applications. Salesman Greg Wright
says the Grizzly’s block-style cutters
make it stand out. “What’s good about
that is you basically have four edges,”
he says. “So after your edge dulls
down, you can flip it over and then
rotate it and flip it again. After those
four edges are worn, you can regrind it
two times. So you end up getting 12
uses out of it.”

The Grizzly’s cutter design con-
tributes to a low cost of operation,
Wright says. The 300-horsepower,
electrically-driven machine produces
sub-1-inch tire chunks from which the
wire has been stripped. After the
stream is fed onto a vibratory screen,
overhead magnets remove the wire
from the rubber chunks. The remaining

chunks are suitable for
further processing into
ground rubber, or
transformed as-is into
landscape mulch or
fuel.

Amandus Kahl of
Alpharetta, Georgia,
takes a much different
approach to removing
wire from tires with its
Model 60-1250 flat-
die pelleting presses.
“On ours, the grinding
takes place on a sta-
tionary die plate which
would have 16 or 18,
3/4-inch or 5/8-inch

diameter holes in it,” explains salesman
Robert Trimbee. “We have a roller
head that rotates on this stationary die
plate. That’s how we get our separa-
tion.”

Amandus Kahl’s design minimizes
operating costs, Trimbee says. “The
recyclers in the steel business want
clean steel,” he adds. “And this will
give a clean steel, with good rubber
separation off the steel.” The 400-
horsepower machines are designed to
be fed 2- to 3-inch chips from primary
shredders. 

Some of Amandus Kahl’s cus-
tomers are taking all of their scrap tires
and processing them through the

Model 60-1250 to
recover steel. Busi-
ness, he says, is good.
“I think its commodity
prices and the general
environment in the
country that every-
body’s trying to get
more into recycling,”
he says. “And they’re
closing landfills and
not allowing tires to
go into landfills.”

In Sarasota, Flori-
da, Columbus McKin-
non Corporation has
two models of its CM
Liberator - the 2R and the 4R – that are
sold into tire recycling applications.
“The 2R is two and four tons per hour
input, and the other is between four
and nine tons per hour, depending on
the screen size,” says national sales
manager Richard Colyar. 

Liberators are placed downstream
from primary shredders and employ a
special knife swing designed primarily
for pulling wire out of tires. “It doesn’t
cut,” Colyar says. “It works similar to a
hammer mill in its knife action. It’s rip-
ping, tearing and extracting the steel
from the rubber rather than trying to
cut it. If you cut it, you’re still going to
have pieces of rubber with the steel
inside them. A cutting technology is
not what you want at this stage.”

Depending on the effectiveness of
magnets or other equipment used on
downstream of the machine, Liberators
can produce steel wire with less than
five percent contamination, Colyar
says. “Our steel is a longer piece,
which is more conducive to baling or
densifying,” he adds. 

Most of Columbus McKinnon’s
sales are directly into the tire recycling
industry, including sales to Japan,
Spain, Korea and England as well as
the United States. “Business is good,
nice and steady,” Colyar says. “The
regulations that would affect us are the
banning of whole tires in landfills or
the banning of shred in landfills.
Where markets are being promoted,
that’s where we have the most suc-
cess.”

Wright also reports sales all over
the world, thanks in part to currency
exchange rates that help United States
exporters. “Our export business has
really gotten good with the weak dol-

lar,” he says. “That puts our stuff on
sale to anyone outside the United
States. And additionally, any competi-
tors coming from outside the United
States to sell, their stuff is more expen-
sive.”

“As far as tire recycling, it’s
always good,” Wright continues.
“That’s a market that seems to be
growing. We get more inquiries from
people wanting to get into tire process-
ing than anything else.”

by Mark Henricks
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Manufacturer List
Action Equipment Co.

Andrew LaVeine

503-537-1111

www.actionconveyors.com

Amandus Kahl

Martin Johnson

770-521-1021

www.akahl.us

Bi-Metal Corp.

Mark Bielicki

800-477-5717

www.bi-metalrecycling.com

Columbus McKinnon Corporation

Richard Colyar

800-848-1071

www.cmworks.com

ELDAN, Inc.

John  Crowley

716-731-4900

www.eldan.us

Granutech-Saturn Systems

Greg Wright

877-582-7800

www.granutech.com

SSI Shredding Systems, Inc.

Dave Fleming

800-537-4733

www.ssiworld.com

Bi-Metal Corp.

Wire Separators

Granutech-Saturn Systems



An environmental group is raising
questions about artificial turf made from
recycled crumb rubber that is being
installed by schools across the United
States. 

North Haven Connecticut-based
Environment and Human Health, Inc.

initiated an exploratory study with the
Connecticut Agricultural Experiment
Station to examine whether rubber tire
crumbs may cause health hazards or
environmental damage.

Researchers identified four com-
pounds in the recycled tire crumbs; ben-
zothiazole causes skin and eye irritation
and is harmful if swallowed, butylated

hydroxyanisole is a recognized carcino-
gen, n-hexadecane is a severe irritant
based on human and animal studies, and
4-(t-octyl) phenol is corrosive and
destructive to mucous membranes. 

“When a recycled tire is ground
down to crumbs or pellets the chemicals
are available for exposures both as dust
and, on a hot field, as gases,” says David
Brown, an oncologist at Greenwich Hos-
pital and a board member at the environ-
mental group.

“Players on turf fields have severe
exposure to the crumbs and the dust.
Mere observations of children who play
on the field show that exposures are very
high.”

Brown says the rubber industry
should at the least post signs on fields
stating that there is a possible, untested
hazard from the exposure and that chil-
dren use the fields at their own risk. He
says the industry should not assure peo-
ple that the fields are safe.

Mary Jane Martina, who heads the
department of analytical chemistry at the
Connecticut Agriculture Experiment
Station, says that more testing is needed.

Before calling for the artificial turf
to be taken off the market, further exam-
ination of the materials must be conduct-
ed, Martina says. “The product, crumb
rubber derived from recycled tires, clear-
ly merits additional study,” she says.
“Efforts should be coordinated at the
federal level and should include both
state and municipal labs.” 

The U.S. Environmental Protection
Agency has started testing on several
playground and running tracks, says
Dale Kemery, a press officer in Wash-
ington D.C. But he says testing has been
delayed due to difficulties locating will-
ing venues.

“Some work has been done, but it
isn’t complete and there are no results
in,” Kemery says. He says if there is any
regulatory action it would be “well into
the future.”

Michael Blumenthal, vice president
at the Rubber Manufacturers Associa-
tion trade group says the study by the

environmental group raises a lot of ques-
tions, which requires the attention of the
ground rubber industry. But he says the
analysis from the report is overstated.
He says the study raises questions
instead of providing answers.

“Quite honestly, I think that the
report out of Connecticut was done for
one reason and one reason only. It was
done so that these institutions could get
awarded more research dollars,” Blu-
menthal says. “I think it was a self-serv-
ing exercise.”

Blumenthal acknowledges that the
study presents problems for the recycled
rubber manufacturers. “Parents obvious-
ly do not want to expose their child to
any kind of unhealthy environmental sit-
uation,” he says. “Of course parents are
going to be very careful when they hear
all of these reports out there” question-
ing artificial turf.

Jerry Swensen president of Auburn-
dale Recycling Center Inc. in Auburn-
dale, Wisconsin says the biggest issue
facing the tire recycling industry is mis-
conceptions about the products the
industry produces. “There has been a lot
of bad press on tire recycling over the
last year,” he says. “It has caused some
market turmoil.”

The industry needs to get its mes-
sage out and educate customers about
the benefits of products made from recy-
cled tires, Swensen says. “Slowly the
mentality is starting to change and peo-
ple are realizing that the products we
produce are beneficial.”
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

In 1993, a good friend of mine and fellow auto salvage business owner,
DL Fitz, opened a new location about 60 miles south of his family’s existing
locations, near Tacoma, Washington. Traffic in the Tacoma area made deliver-
ing parts on time very difficult. In response, a new facility at Graham was
added to speed deliveries.

DL created a marketing plan that outlined how they would attract retail
and wholesale business in the Graham area. Following the plan, they adver-
tised on the back of buses. They figured bus ads were a smart use of their
advertising dollars because all the slow-moving traffic would have plenty of
time to look at their ads. 

They failed to consider, however, that wholesalers were accounting for
most of the volume that the Graham facility was adding at the time. The added
orders from wholesalers came as a result of reliably and promptly delivering
excellent quality parts.  

The back-of-buses campaign was expensive and yet the retail market in
that locale did not yield the gains they anticipated. Retail generally provided
fewer hits per dollar spent; the market was too broad. They were broadcasting
to everyone by virtue of the bus ads. No primary customer had yet been iden-
tified.

As DL and his father analyzed and discussed the situation at Graham,
they realized most of the business was wholesale. So they decided to slowly
cut back on their bus-advertising budget.

This point should help illustrate the differences between advertising and
marketing. They gained business by cutting their advertising budget in half
and focusing their efforts on the wholesalers. They redirected those advertis-
ing dollars into marketing directly to their target customers, monitoring the
zip codes against the returns. They created a customized list of wholesalers
within reach. They added new customers by going after them with outside
sales reps. 

More direct marketing by mail and personal contact by sales reps caused
an even greater surge in their wholesale sales. They still served a retail mar-
ket, but they were no longer throwing money at it unnecessarily.

Here’s another brief marketing tip. Isolate your top one hundred cus-
tomers. Put them down on an exclusive list. Then interview them, either per-
sonally or through your sales reps. Ask about your competition. Ask your cus-
tomers what they want or need most. Ask them what pleases them within your
service/product structure and what would please them more. You want them to
suggest ways in which you could be of even better service or provide a better
product. One of them just might give you a clue you hadn’t considered before.

That’s marketing. You define the customer. You make sure he knows who
you are and what you provide. Then you go after the customer to see what he
really needs and what he really desires. If you can, fill the need and provide
the desired service. The return is in part more revenue, which of course you
want; but you will also see returns in customer loyalty. It’s something you
can’t buy with advertising dollars.

Once you know who your customer is, you use that information to guide
all your decisions. This knowledge helps you determine how many parking
places you should put in, how many delivery trucks you really need, and what
to display in your showroom. It affects all product and services decisions.

Climbing above the competition:
Choosing your customers
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EQUIPMENT

AL-JON 20 
CRUSHER

New Engine
Only $36,000

800-549-0490

Harris NF2
BRIQUETTER,  

6 x 6 x 12 bricks. 
Completely factory recond.

    PERFECT FOR 
NON- FERROUS and 
TIRE WIRE BALING!

716-646-4133

mobile   
716-913-1600

800-549-049
Hamburg, NY

RECYCLINGEQUIPMENTLOCATORS.COMCALLSHAUGHNESSY.COM

Closed door & open end IPS & Balemaster 
avail immediately. You do the upgrades or we will.

BALER-CLIPS/STAINLESS STEEL.
Completely reconditioned with warranty!

NEW and RECONDITIONED Downstroke Balers
XTRA HD Downstroke Balers, new and reconditioned

Distributors for McIntyre Shears,
Strip-Tec Cable Strippers & 
Wire Choppers.  BUY NOW!
New on the Market: McIntyre 36" Shear

Reconditioned compactors,             
various sizes available.

LaBounty portable 
shear available, 

large crane required.

We offer the best 
available D&J/Harris parts, 

service & rebuild/repair!

Do you own a
D&J/Harris baler

or briquetter?

WE NEED
REBUILDABLE 

ALLIGATOR SHEARS & 
Alum. Can Densifiers!

—BALER—
IPS CLOSED DOOR. 
HD for non-ferrous. 

IT'S DEAL TIME.
*Lease 1st yr interest FREE!

USA Made.

 NEW 8” ALLIGATOR 
SHEARS

We have
tire wire 

balers/conv.

AL-JON 550 BALER. 
16 x 16 x 'v' bale. 

$47,500

Guillotine Shear 
1,000-ton Mosley, 

very nice.

2-ram Mosley Baler  200 h.p. 
16" main cylinder x 13" side cylinder. 

As-Is SPECIAL.

We have the "World's Best" 
Strip Tec Wire Strippers in stock!
Immediate shipment.

AVAILABLE IMMEDIATELY!
  BOTH RECONDITIONED:
     Flattener Blower - CP250
    Can Densifier - CP 1000

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

      $5,500.  �Hard time special: 
Free freight in continental US!  

Freight allowed for Hawaii and Alaska.

RUBBER
Environmentalists question safety of artificial turf 
by Brian R. Hook

Controversy over artificial turf has esca-
lated recently.

PHOTO COURTESY OF ENVIRONMENTAL AND HUMAN HEALTH, INC.



The State of Arizona is still in posses-
sion of the 6 to 8 million tires they seized
from Steve Robinson’s Mobile-based stor-
age yard, the now defunct Envirotech
Industries International.

Robinson, owner of Envirotech since
1997, had been collecting tires commer-
cially, purportedly to produce tire derived
fuel (TDF), and had contracts with Ari-
zona’s primary population centers – Mari-
copa, Pinal and Pima counties.

The storage yard was located on land
that Robinson had leased from the state. In
2007, he began defaulting on his monthly
rent payments, and in time came to owe
the State more than $870,000 in unpaid
rent, security costs, brush removal, legal
fees and interest.

On October 3, the Department of
Administration (DOA) secured the right to
evict Robinson and seize the tires. Howev-
er, Envirotech filed Chapter 11 bankruptcy
last December, which prevented the
State’s seizure of the tires and other assets.
Arizona still secured the right to terminate
the lease due to a bankruptcy judge’s rul-
ing following Robinson’s failure to meet a
court ordered deadline by which he must
assume the lease. Robinson’s lawyers did
not return calls asking for comment.

Now, the State is trying to decide how
best to dispose of the tire stockpile, which
is located in the middle of the Sonoran
Desert National Monument, which was
created subsequent to Envirotech’s lease
being signed in 1997.

The county is worried that the stock-
pile poses serious risks to public health.
The tires are an imminent fire hazard, and
with prevailing winds blowing from the

southwest, any smoke and fumes from
such a fire would be blown directly into
Phoenix’s metropolitan area.

“We want to remove the tires from the
site as soon as possible,” says DOA
spokesperson Alan Ecker. “We want to
make the right decisions and act in the tax-
payers’ best interest. A tire fire would be
catastrophic. Our primary concern is pub-
lic health and safety.” 

Due to the risk of fire, the State Fire
Marshal ordered Envirotech to not accept
any new tires, levied multiple fire-code
violations, and spent nearly $50,000 per
month to secure the facility.

Several state agencies came together
to address the problem of the pile, includ-
ing the Departments of Environmental
Quality (DEQ), Health Services, Home-
land Security, and the Fire Marshal’s
office.

Ecker noted that in 2007, Robinson
presented a proposal to utilize microwave
technology to recover liquid fuel, natural
gas, carbon and steel from the tires.

“Robinson came to us with technolo-
gy,” he says. “We involved the DEQ and a
demonstration was held, which could not
account for all the emissions associated
with the proposal. The DEQ told them that
they needed to be able to demonstrate that
this technology worked on a large scale
outside of a lab and to account for all the
emissions. We never heard back.

“Since this issue received press atten-
tion,” he says, “we have received proposals
from 15 to 20 providers that purport to use
some kind of technology, including
microwave and pyrolysis, to recycle the
tires. Because this deals with state con-
tracting, it has to be a competitive process.”

The DEQ has since passed legislation
to tighten up regulations regarding tire
facilities. The updated regulations require
privately-owned facilities with more than
500 tires to submit site plans to the DEQ.
The agency may also limit the number of
tires that can be stored at a particular site.

The State is eager to have the pile dis-
posed of, and notes that the Envirotech site
is the largest tire dump in the state. 

“There is no other [dump] that
comes even close to that number,” com-
ments Mark Shaffer, the DEQ’s director
of communications. Steps are being
taken by the State to find people and

companies that will use and/or recycle
the tires. Says Shaffer, “One of the con-
versions has been for rubberized asphalt.
There have been several contracts let for
the production of rubberized asphalt and
that has been a real solid use for these
tires.”

However, the size of the dump makes
progress slow. “The Solutions are out
there,” Shaffer adds,” but when you have a
tire dump on the Envirotech magnitude, it
makes it very difficult. Private industry has
not caught up with this yet and found
enough of a market.”

Arizona tire pile problem remains unresolved
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Midwest Auto & Equipment

800-234-4464, Ext. 2 • Fax 507-932-4497 • Hwy. 14 West, St. Charles, MN

See our Complete Inventory at:   www.gomidwest.com

Terex TXL-200 .... $69,500
(2) Excellent condition, American 
coupler system, A/C, Michelin radials, 
770 hrs. & 1,650 hours (927) 

‘00 Hundai 740-3 ............ 39,500
Nice, tight machine, Cummins
engine and A/C (912)

Fiat Allis 545B ......................................................................... $17,900
Fiat Allis FR220, 5 yd. bucket (915) ................................................ $39,500
Fiat Allis FR-140.2 ’95 Cummins ................................................ $28,900
Fiat Allis FR-12B, just in ............................................................... $25,900
Ford A-64, forks & bucket (713) .............................................. $17,900
Hough 90E, 4 yd. bucket, Detroit engine ............................................ $11,900
Hundai 740-3 ‘00, nice condition! (912) ........................................ $39,500
John Deere 544, includes forks & bucket ....................................... $12,900
Volvo L70, with forks, foam-filled tires, very nice condition (616) ........ $25,900

‘99 John Deere TC54H
......................................$56,900
(544H) tool carrier, JRB coupler system, 
A/C (928)

Bobcat 773 ‘99 .................................................................... $9,950
Bobcat 864,  rubber tracks ................................................... $12,900
Case 921B, good condition .................................................. $49,500
CAT IT28G ‘98, good cond. , Mich.  Xmine tires, (foamed) (963) ........... $49,500
CAT 914-G ‘02, very nice (911) ........................................... $39,500
Clark 75B,  3 yard, good condition .......................................... $17,900
Dresser 510, low hours, excellent conditions ......................... $17,900
Fiat Allis FR15 (874) .......................................................... $24,900
(2)Fiat Allis FR-20B (865 & 847) ...................................... $29,500
Fiat Allis 745-C (851) ........................................................ $20,900

SUPPLIERS OF FORKS, LOADERS & PARTS

RUBBER

support ongoing recycling operations,
education programs and research to
develop new uses and products that can
be created with scrap tires.”

While some states ban the disposal
of tires in landfills, others allow the
practice to continue – some with a
requirement that they be processed prior
to dumping.

As is the case with some solid waste
landfills that discourage or reject the
dumping of C&D material because these
items take up valuable space, tires are
also discouraged or not accepted.

Among his responsibilities, Mike
Fitzpatrick, an environmental scientist
with the EPA, works with the EPA’s
Resource Conservation Challenge pro-
gram and serves on the Scrap Tire Com-
mittee. Although tires are non-haz-
ardous, there are environmental issues
associated with their disposal in open
dumps or tire piles.

Fitzpatrick says TDF can provide “a
fair amount of energy and when properly
managed, is pretty much equivalent to
other sources of fuel such as oil or coal.
It is certainly something that we think is
a legitimate recycling use.

“Given appropriate emissions con-
trols, which you need for whatever type
of fuel you are burning,” he adds, “they
can be handled properly. It’s a matter of
making sure that your system is
designed and operating correctly for the
type of fuel you are using. There is an
economic incentive for them to use
TDF.”

The EPA can, under certain circum-
stances, go after a tire dealer if his/her
scrap tires are found in a superfund
cleanup site, and, even if he/she uses a
reputable recycler.

“The way the law is written,” said
Fitzpatrick, “it’s not only the person who
managed the Superfund site, but any-
body who contributed waste that went
into it – all can be held liable. So in that
sense, if somebody is supplying tires
that went into a landfill that later
becomes a superfund site, even if they
were not the one who delivered them
there, technically the Superfund law
does allow them to be held responsible.” 

Finding effective solutions for tire
recycling is essential since science has
not yet provided a way to de-vulcanize
rubber to its basic components, as
opposed to a product like glass that can
be melted down and reassembled into a
new glass product.

Tire recycling
Continued from Page 18

PHOTO COURTESY OF ARIZONA DEPARTMENT OF ENVIRONMENTAL QUALITY

The Arizona Department of Environmental Quality has now passed legislation requir-
ing privately-owned facilities with more than 500 tires to submit site plans.

We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to: Circulation, American Recycler, 
900 W. South Boundary, Bldg. 6, Perrysburg, OH 43551
or visit AmericanRecycler.com and select ‘Update Sub-
scription’ from the menu on the left.

Moving        
soon?

by Irwin Rapoport
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NEW PRODUCT SHOWCASE
BANDIT INTRODUCES MODEL
2000XP STUMP GRINDER

Bandit recently unveiled the self-propelled stump
grinder, Model 2000XP. The tri-wheel Bandit Model
2000XP offers a tight turning radius with two hydraulic
steering options. The 2000XP is offered with a stan-
dard 27hp Kohler engine, along with 3 different steer-
ing axles – three-wheeled manual, three-wheeled
hydraulic and four-wheeled hydraulic. 

The Bandit 2000XP also features a 20” diameter
cutter wheel with 18 Greenteeth. Dual hydraulic drive
motors increase torque, which allows the 2000XP to
traverse uneven terrain more easily. An optional, nar-
row, 29” wide, four-wheeled frame is available.

Bandit Industries, Inc.
6750 Millbrook Road
Remus, MI 49340
800-952-0178
www.banditchippers.com

JOHN DEERE ROLLS OUT TWO
NEW WHEELED EXCAVATORS

John Deere Construction & Forestry has introduced
two new wheeled excavators, the 190D W and the
220D W, featuring Tier 3-certified engines and signifi-
cant increases in horsepower.

Both units have fuel-efficient, 5.2-L diesel engines
rated at 159 hp. In addition to its heavier operating
weight, the 220D W has a greater dig depth at 20’ 8”,
and more digging forces. The 190D W and 220D W
are available with mono booms and blades for backfill-
ing.

The 190D W and 220D W have Deere’s exclusive
Powerwise III™ engine/hydraulic management system. 

John Deere
PO Box 8806
Moline, IL 61266
309-765-1920

WEST SALEM OFFERS HYDRAULIC
CASE FOR HORIZONTAL GRINDER

West Salem Machinery (WSM) has added a
hydraulic case option to the horizontal grinder. The use
of a pivoted, split front housing combined with dual
hydraulic cylinders mounted to the sides of the
machine make the hog faster, simpler, and safer to
open. The large opening provides outstanding access
to common wear components, including the anvil,
hammers, and screens. 

As the first to build this unique design, WSM has
improved machine access, decreased downtime and
increased safety for customers.

West Salem Machinery Co.
665 Murlark Avenue
Salem, OR 97304
800-722-3530
www.westsalem.com

ATLAS COPCO INTRODUCES DP
2000 HYDRAULIC PULVERIZER

Atlas Copco Construction Tools LLC introduces the
DP 2000 hydraulic demolition pulverizer attachment. 

The new demolition pulverizer attachment offers
292 tons of cutting force and 94 tons of crushing force
at the jaw tip. With a service weight of 4,520 pounds,
the unit is suitable for carriers in the 18-to-27 metric
ton weight class.

Operating at a maximum pressure of 5,075 psi and
accepting maximum hydraulic flow of 66 gallons per
minute, the DP 2000 utilizes a straight jaw design that
allows the jaws to open to a width of 30.7 inches.

Atlas Copco 
Construction Tools
94 North Elm Street
Westfield, MA 01085
413-746-0020

ALLIANZ SWEEPER INTRODUCES
THE ALLIANZ 3000 SWEEPER

With superior visibility, handling and comfort the
3000 is built tough to satisfy your demands and still
provide the best value with the lowest operating cost-
per-swept-mile and easy, low-cost maintenance.

The Allianz 3000 has increased operating visibility.
It’s centralized, weatherproof systems locker fully pro-
tects electrical and hydraulic components. The 3000
has unsurpassed pick-up ability for the heaviest of
workloads and features a center-mounted hopper for
stability and even weight distribution.

Safety features include a drive lock-out when hop-
per is in the raised position.

Allianz Sweeper Co.
4651 Schaefer Avenue
Chino, CA 91710
909-613-5600
www.allianzsweeper.com

CSIPLASTIC’S THE BETTER BAG -
ECO-FRIENDLY REUSABLE BAG 

CSIPLASTICS, Inc. has developed strong, large-
capacity, woven and laminated bags which are
designed to last. The Better Bag is made with recycled
materials and are the only reusable bags guaranteed
100 percent recyclable.

The bags are moisture, grease and stain resistant
and hand washable. 

The Better Bag was designed by people with exten-
sive knowledge in plastic recycling. These bags pro-
vide a green product guaranteed to be completely
recyclable.

CSIPlastics, Inc.
697 Main Street
Holden, MA 01520
800-933-6889
www.thebetterbag.com

ERIEZ MAGNETICS DESIGNS NEW
SCRAP DRUM SEPARATORS

Newly-designed electromagnetic and permanent
magnetic drum separators from Eriez® enable auto-
matic, continuous separation of ferrous materials from
high-volume and heavy-duty applications. 

These drums are designed for the removal of fer-
rous material from shredded automobiles, bottom ash,
slag and other recyclable scrap that proves to be a
processing challenge.

The All Electro Agitator utilizes a deep field rectan-
gular–core pick up magnet to grasp the ferrous, and a
second rectangular-core agitator magnet flips or agi-
tates the ferrous, cleaning it of contaminants.

Eriez 
2200 Asbury Road
Erie, PA 16506
888-300-3743

STEDMAN INTRODUCES NEW
FABRICATED HAMMER MILLS 

Stedman introduces a new line of fabricated ham-
mer mills for crushing, grinding and pulverizing. 

Type “A” Hammer Mills feature a two-stage reduc-
tion principle for a dual mechanical reduction using the
revolving hammers to shatter materials upon entry
and then further disintegrating materials against the
breaker plates. Type “B” Heavy Duty Hammer Mills use
heavy, reversible hammers in conjunction with a saw-
tooth breaker plate to produce uniform product. 

Type “BX” Medium-Duty Hammer Mills feature a
larger feed opening for medium hard, lumpy or bulky
materials. 

Stedman 
129 Franklin Street
Aurora, IN 47001 
800-262-5401 
www.stedman-machine.com

AIM ATTACHMENTS INTRODUCES
SPECIAL PIPE GRAPPLES

AIM Attachments’ special pipe grapples offer a lead-
ing combination of rugged construction and innovative
features. Varying pipe diameters can be held securely
at the same time thanks to stabilizing clamps. Impor-
tant features include:  Fully-forged steel tines; over-
sized dual-arm top clamps connected with structural
steel tubing; top clamps and stabilizer clamps articu-
lated by quality hydraulic cylinders; high-strength
structural steel backframe; and hose guards to protect
exposed hydraulic lines.

Special pipe grapples are available for loaders of all
sizes with various tine lengths.

AIM Attachments
1720 Feddern Avenue
Grove City, OH 43123
800-803-3365 
www.aimattachments.com

MEESE OFFERS 100% RECYCLED
PLASTIC BULK CONTAINERS 

Ship Shape™ bulk containers are now manufactured
in a choice of 100 percent recycled plastic, in virgin
plastic or in a blend to promote the use of recycled
materials. 

They feature top quality polyethylene regrind
processed from the company’s excess material with
minimal heat history for strength comparable to vir-
gin. 

The Ship Shape containers may be tasked with
virtually all of the same dry handling applications
as the original line of containers with payloads up to
600 lbs.

Meese, Inc.
4920 State Road
Ashtabula, OH, 44005
800-829-4535
www.ShipShapeContainers.com
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TRYCO • Selling UNTHA since 1984
(217) 864-4541  •  www.tryco.com

Make chips or strips 
with our

One-Pass Grinders.

Often Copied – Never Duplicated!

PLASTICS
Wal-Mart Stores aim to
reduce plastic bag waste

Wal-Mart Stores, Inc. committed to
reduce its global plastic shopping bag
waste by an average of 33 percent per
store by 2013. This is expected to elimi-
nate more than 135 million pounds of
plastic waste globally. To help reach this
goal, Wal-Mart will reduce the number
of bags given out by its stores, encour-
age the use of reusable bags and give
customers the ability to continue recy-
cling plastic shopping bags. 

Wal-Mart’s comprehensive bag
reduction strategy is being developed in
partnership with Environmental Defense
Fund (EDF). It is estimated that roughly
60 to 80 percent of all marine debris is
plastic. Reducing plastic shopping bag
waste could also help reduce govern-

ment expenditures. For example, the
state of California spends approximately
$25 million per year to discard plastic
bags into landfills.

As part of the goal to reduce plastic
bag waste, Wal-Mart stores in Mexico
and the United States are introducing
new, more affordable reusable bags. In
early September, Wal-Mart de Mexico
introduced reusable bags at one-third the
cost of its current bags. In the United
States, Wal-Mart began offering reusable
bags in October for $.50 each.

Wal-Mart’s commitment to reduce
plastic bag waste globally by 33 percent
includes a 25 percent reduction from
United States stores and a 50 percent
reduction from international operations.

Effort could eliminate plastic waste
equivalent to 9 billion plastic bags

Graham Packaging closes two plants  
Graham Packaging Company, L.P.,

a plastics container manufacturer in
York, Pennsylvania, will close two
plants – one in Lakeland, Florida, and
the other in Montgomery, Alabama – as
customer volume has shifted to other
locations. Approximately 20 jobs will be
affected.

The company’s McCue Road con-
tainer plant in Lakeland was scheduled
to close October 9. Several of the 15
hourly employees will be transferred to
the company’s County Line Road plant
in Lakeland. The remainder will be eli-
gible for severance packages and given

an opportunity to post for jobs at compa-
ny plants in other locations.

Graham Packaging’s plant in Mont-
gomery, Alabama, was scheduled to stop
production November 1. About a dozen
employees were laid off there at the end
of August. Of the remaining nine
employees, four will be transferred to
other plants and the rest offered sever-
ance packages.

Production of containers made at
the two affected plants will be moved to
other plants in Graham Packaging’s net-
work. 

Plastinum enters into joint venture 
to recycle e-scrap mixed plastic

Plastinum Polymer Technologies
Corp. announced that it has entered into
a Letter of Intent with Creative Recy-
cling Technologies, LLC, for the estab-
lishment of a joint venture that will
process mixed plastic e-scrap in Tampa,
Florida. 

The establishment of the joint ven-
ture is subject to the negotiation and exe-

cution of a mutually satisfactory defini-
tive joint venture agreement and related
documentation.

Jacques Mot, president and chief
executive officer of Plastinum, said,
“With this Letter of Intent, we estab-
lished the foundation for our first com-
mercial operation in the United States.”

BASF creates first
antimicrobial plastic

BASF is offering a plastic that has the
property of killing microbes. This material
belongs to the specialties found in the
styrene plastic product line. It goes by the
name Luran® S BX 13042 and is currently
the only ASA (acrylonitrile-styrene-
acrylate copolymer) with an antimicrobial
effect. 

The antimicrobial material contains
silver compounds that are incorporated
into the plastic in order to impart its sur-
face with a germicidal effect. Interesting
areas of application for this material are
not only hand dryers, soap dispensers or
entire sanitary units in public washroom
facilities, but also other products that come
into contact with bacteria and other
microorganisms and that need to be sterile
such as, hospital beds, medical treatment
chairs or computer keyboards in public
offices. The combination with the classic
ASA properties such as weathering resist-
ance, high thermal-aging stability, good
chemical resistance and outstanding sur-
face quality yields a new material with an
extraordinary property profile.

Rexam Prescription Products in the
United States has developed and market-
ed the first liquid prescription oval made
with 100% post-consumer recycled PET
resin.

The pack is available in 2, 3, 4, 6, 8,
12 and 16 ounce sizes.

Pat O’Connell, vice president of
sales, said, “Pharmacists and consumers
have shown a preference for packaging
using recycled material.”

The recycled oval meets the same
government standards as its current vir-
gin PET line, including United States
Pharmacopeia requirements for light
transmission and moisture permeation
and the Consumer Product Safety Com-
mission’s child-resistant and senior-
friendly protocol requirements.

The pack will be available in
November in retail pharmacies across
the United States.

Rexam launches
post-consumer
prescription bottle 
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A mechanic was working on a motor-
cycle when he spotted a well-known
heart surgeon in his shop waiting for the
service manager. The mechanic shouted
across the garage, “Hey, Doc, can I ask
you a question?”

The surgeon, a bit surprised, walked
over to the mechanic. The mechanic
stood up and asked, “So Doc, look at
this engine. I open its heart, take valves
out, fix 'em, put 'em back in, and when I
finish, it works just like new. So how
come I get such a small salary compared
to you, when you and I are basically
doing the same work?”

The surgeon paused, smiled and whis-
pered to the mechanic, “Try doing it
with the engine running.”
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THE ULTIMATE SWEEPER!
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PLASTICS

The San Francisco Bay Area Rapid
Transit (BART), which serves 104 million
passengers via commuter trains in the
densely populated California’s Bay Area,
has given the recycling of plastic a major
boost by embarking upon a plan to replace
the wood rail ties that it currently uses on
its tracks with those made from plastic
products such as discarded grocery bags,
old milk bottles and discarded tires.

“What we’re doing is swapping out
worn wooden railroad ties with plastic
ones made from recycled grocery bags,
milk bottles and old car tires,” said BART
board president, Gail Murray. “These plas-
tic ties are incredibly strong, last twice as
long and are three times cleaner to make
than the wooden ones.”

BART has 104 miles of track that run
through 4 counties and 26 cities. The met-
ropolitan area has seven million people.

BART Board Member Bob Franklin,
who chairs the Board’s Sustainability-
Green Committee, stresses the importance
of  recycling to manufacturing products.

“BART has replaced roughly 400
wooden railroad ties with these recycled
plastic ones,” he said. “That’s the equiva-
lent of 1.1 million grocery bags that won’t
be going into landfills.”

This can also be translated into
246,400 plastic bottles and 1,200 tires.

San Francisco and other Bay area
cities such as Oakland, have enacted legis-
lation that bans plastic shopping bags.
This is in addition to aggressive recycling
programs.

BART notes that plastic ties are envi-
ronmentally superior to wood ties, based
on the following reasons:

•Wood ties require manufacturers to
seek fresh wood products, which promotes
logging in the nation forests.

•In order to make wood ties more
durable, manufacturers soak the wood in
creosote, which is a byproduct of the
chemicals that come from heating coal to
produce a tar-like substance.

•Compared to wood ties, it’s signifi-
cantly more difficult for plastic ties to
catch fire. Wood ties tend to dry out as
they age and become increasingly more
susceptible to catching fire.

“According to researchers,” said
BART chief spokesperson Linton John-
son, “the process to make plastic ties out
of discarded grocery bags, car tires and

milk bottles is at least three times cleaner
than the process to make a wooden rail-
road tie. Additionally, once the useful life
of a plastic tie is up, they can be recycled
into other plastic products.

Currently, BART sends worn out
wooden ties to biomass plants to generate
electricity.

BART’s plan is to eventually replace
14,000 wood ties with plastic ties over the
next 5 to 10 years. BART’s various rail
lines have approximately 38,000 ties on its
track.

BART maintenance crews are current-
ly replacing wood ties for plastic ones as
wood ties reach their end-of-life stage.
Depending on their location, ties in the
Bay Area last between 15 and 40 years.
BART estimates that plastic ties have a
lifespan of 50 to 60 years.

Thus far, the cost of installing 400
recycled plastic ties has been $200,000. 

“Plastic ties cost about the same as
premium quality wood ties, which is
approximately $15 to $20 per lineal foot,”
said Johnson, noting that a standard tie is 9
feet long and a switch tie can be as long as
25 feet. “Low quality wood ties are cheap-
er, but have a much shorter life because
the wood has minor imperfections like
split cracks and twists. BART’s costs for
plastic ties will be greatly reduced because
of an upcoming multi-year high quantity
purchase. In the end, the overall life cycle
costs of plastic ties will be much cheaper
as research shows that they are incredibly
strong and last twice as long.”

The ties are manufactured by Perform-
ance Rail Tie, Plastic Pilings and Recycle
Technologies International.

To dispose of the wooden ties, BART
has partnered with Anderson, California-
based Wheelabrator Shasta Energy Com-
pany. The utility shreds and burns the
scrap wood. 

BART replaces wood rail ties with recycled plastic
PHOTO COURTESY OF THE SAN FRANCISCO BAY AREA RAPID TRANSIT 

After the wooden ties are replaced with plastic, the old ties are sent to biomass plants.

Plastic ties last twice as long.

PHOTO COURTESY OF THE SAN FRANCISCO BAY AREA RAPID TRANSIT 

by Irwin Rapoport
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INTERNATIONAL
Six zero waste places
named across England

Six places ranging from a residen-
tial street to an entire region of England
were named as England’s first “Zero
Waste Places” by Environment Minister
Jane Kennedy.

The Zero Waste Places will aim to
go as far as possible in reducing the
environmental impact of waste, whether
it be at home, in the workplace or in the
community.

The six places chosen to implement
zero waste plans are:

•The London Borough of Brent,
which will develop 20 Green Zones
across the borough by September 2009,
which will involve establishing Green
Teams of residents and developing a
GIS-based map of the borough, showing
green “threads” growing through the
borough to track the progress of the ini-
tiative.

•Shenley Church End in Milton
Keynes will see the area of nearly 1,500
homes, two schools and a number of
high street businesses aim to cut waste
and litter right across the area.

•Kings Lynn in Norfolk will achieve
zero waste as far as possible within the
historic area of the Tuesday Market,
which is home to businesses and homes,
as well being a tourist hotspot and the
focus of many civic events.

•The London Borough of Lewisham
will run an Eco Street initiative, where
around 100 properties will  be targeted

through a range of measures including
specialist advice and support to cut
waste.

•Peterborough will run a Zero Waste
City Centre initiative, which will focus
on Cathedral Square and the three streets
leading from it (Bridge Street, Cowgate
and Long Causeway), including the
Queensgate Shopping Centre, encom-
passing more than 200 retailers and
offices, including the Town Hall and
council offices.

•The West Midlands will create a
Zero Waste Region, focusing on busi-
nesses and organizations that produce a
large quantity of waste, identifying
region-wide waste infrastructure needs,
improving co-operation and cutting busi-
ness waste right across the region.

Environment Minister, Jane
Kennedy said, “Across England, we are
seeing communities come together with
innovative ideas and a shared determina-
tion to tackle waste locally. These six
zero waste places will test what can be
done to make it easier for people and
businesses to change the way they view
and deal with waste.”

The Zero Waste Places have been
selected as demonstrators for innovative
and replicable initiatives that enable waste
prevention in schools, households and
businesses, and support local authorities in
taking a leadership role in reducing the
overall environmental impact of waste.

Flytipping down across England
Flytipping, otherwise known as

dumping, on public land across England
has decreased by 7.5 percent in the last
year, according to new figures published
by Defra.

As well as flytipping decreasing
overall, enforcement action and success-
ful prosecution for flytipping increased
over previous years.

The key findings in the report are:
•Flytipping on public land is down

overall by 7.5 percent.
•The total number of flytipping inci-

dents recorded, excluding Liverpool City
Council (LCC), was 1.24 million in
2007-08.

•A Twenty-six percent increase in
the number of enforcement actions
issued by local authorities.

•There were 1,871 prosecutions for
flytipping carried out in 2007-08 and 95

percent of these achieved a successful
outcome.

•Eleven percent of all flytips
involved single black bags.

•Fifty percent of recorded flytips
occurred on the highway.

•Sixty percent of the flytips dealt
with by local authorities involved house-
hold waste. This is approximately the
same as 2006-07.

•Flytip incidents appeared 50 per-
cent higher last year due to a reporting
anomaly by Liverpool City Council.
This has now been corrected. 

Waste Minister Jane Kennedy said,
“Flytipping is unacceptable and a blight
on public land. I am pleased to see the
decrease in incidents, but we still need to
work on the serious environmental and
social problem of flytipping.”

Project saves 391,000 tons from landfill
Waste facilities in Leicestershire and

the South West in England will see major
improvements, thanks to a combined GBP
181.6 million in funding announced by
Defra. In Leicestershire, the Private
Finance Initiative (PFI) project is expect-
ing to divert 98,000 tons of biodegradable
municipal waste from landfills in 2020. In
the South West, the PFI project will divert
293,000 tons from landfills in 2020.

Leicestershire plans to build on its
already successful recycling and compost-
ing record. Not only does the county
expect to reach the Government’s 2020
recycling target of 50 percent 10 years
early, but with further plans it aims to
reach 58 percent by 2017. In the South
West, 92 percent of the biodegradable
waste in the area will be diverted from
landfill.
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Events
Calendar

November 1st-3rd
APRA’s 2008 International BIG R Show.
Riviera Hotel & Casino, Las Vegas, Nevada.
703-968-2772 • www.bigrshow.com

November 6th-8th
International Autobody Congress &
Exposition. Mandalay Bay Convention
Center, Las Vegas, Nevada. 
888-529-1641 • www.naceexpo.com

January 26th-29th, 2009
U.S. Composting Council’s 17th Annual
Conference & Tradeshow. Westin Galleria,
Houston, Texas. 
631-737-4931 • www.compostingcouncil.org

February 24th-25th
Plastics Recycling 2009. Disney Coronado
Springs Resort, Orlando, Florida.
503-233-1305 • www.plasticsrecycling.com

March 1st-4th
The Southeast Recycling Conference &
Trade Show. Hilton Sandestin Beach Golf
Resort & Spa, Destin, Florida.
800-441-7949 • www.southeastrecycling.com

March 22nd-24th
C&D World 2009 Exhibition & Conference,
Annual Meeting of (CMRA). Tampa
Convention Center, Tampa, Florida. 
630-585-7530 • www.cdrecycling.org 

May 3rd-6th
Battery Council International’s 121st
Convention. Red Rock Resort, Las Vegas,
Nevada. 312-644-6610
www.batterycouncil.org

May 17th-19th
2009 Waste-to-Fuels Conference & Trade
Show. Hyatt Regency Mission Bay, San
Diego, California. 800-441-7949 
www.waste-to-fuels.org

June 8th-11th
WasteExpo 2009. Las Vegas Convention
Center, Las Vegas, Nevada. 
800-927-5007 • www.wasteexpo.com

INTERNATIONAL
UK councils have five years
to tackle waste or pay

UK councils could face fines total-
ing millions of pounds unless they deliv-
er planned waste treatment facilities and
keep up the pressure to reduce, reuse and
recycle, according to an Audit Commis-
sion report published on September 25. 

It congratulated people and councils
for their ongoing efforts to recycle and
reduce the amount of waste produced in
the first place. Recycling rates have
quadrupled since 1999 and have dramat-
ically reduced the amount of waste that
ends up in the dump.

But the Commission’s report warns
councils that they cannot rely solely on
creating less waste and increased recy-
cling if the 2013 target is to be achieved.

The report said investment in waste
disposal technologies that convert waste
into energy or fuel will have the most
significant impact on landfill reduction

and that delays to the projects currently
underway pose the greatest threat to
achieving the target.

These are major, often controversial
projects that can take ten years or more
to deliver. Together they will create addi-
tional capacity for 6.4 million tons of
waste. But if schemes already planned
were delayed by just two years, England
would exceed its landfill allocation by
13 percent and incur penalties which
would be picked up by the taxpayer.

Councils that are struggling to find
effective ways of reducing their landfill
cannot afford to do nothing. Even if
England as a whole meets the 2013 tar-
get, those authorities that exceed their
individual landfill allocations could still
be facing fines. This bill could only be
paid by increasing the council tax or cut-
ting services.

China Bio Energy Holding Group
(CBEH), an energy company that dis-
tributes heavy oil and finished oil prod-
ucts and the production and distribution
of bio-diesel fuel, announced that it has
added four retail gas stations to its oper-
ations. China Bio Energy now operates
five retail gas stations.

The stations, previously operated by
the Shaanxi Highway Service Company
and equipped to sell gasoline and diesel
fuel, are all located along major high-
ways in Shaanxi Province. CBEH will
operate the stations under long-term
leases for which the initial duration is 15
years. 

The Company expects that annual
revenue per station will average at least

$8 million and anticipates net margins of
10 percent or more.

“We are very pleased to have
expanded our retail business,” stated
Gao Xincheng, chief executive officer of
China Bio Energy. “Demand for fuel is
high in China and often outstrips supply.
As such, retailers are frequently unable
to secure enough supply to sustain oper-
ations. Because we regularly distribute
large amounts of gasoline and diesel fuel
it is relatively easy for us to secure sup-
ply. In our bio-diesel business our ability
to utilize our existing fuel distribution
network to facilitate sales has allowed us
to grow rapidly without having to invest
significant time and capital into develop-
ing a new customer base.”

China Bio Energy adds four
retail bio-diesel gas stations

New plastic waste recycling 
facility to be built in Wales

The first company in the UK capa-
ble of recycling waste plastic bottles
back into useful food packaging materi-
al is investing nearly US$21,000,000 to
open a new plant in North Wales.

Closed Loop Recycling opened its
first plant in London this past June.
Now, backed by private equity invest-
ment from the Foresight Group and
backing from the Assembly Govern-
ment, the company intends to open its
second plant.

The new recycling plant, which will
employ 50 people, will take an annual
total of 50,000 tons of water, milk and
other soft drink bottles and turn them
into recycled raw material for new food
and drink packaging.

Company managing director, Chris
Dow said, “This plant will allow us to

make a real impact to plastic recycling
in North Wales and North West England
and we are delighted to have such posi-
tive support from the Welsh Assembly
Government. Until we started opera-
tions there was no facility to recycle
plastic bottles back into plastic food
packaging. Now that we provide that
facility, the industry is beginning to
view recycled plastic in a new light.”

According to a recent study, the
total amount of plastic bottles entering
the UK waste stream is approximately
525,000 tons a year – equivalent to an
estimated 13 billion bottles. 

In 2007, the study found that 4.5
billion bottles were being recycled, with
an estimated eight billion being export-
ed or sent to landfills.

Trials offering separate collections
of food waste to over 94,000 households
have shown high levels of public support
for diverting food waste from landfill,
Waste & Resources Action Programme
(WRAP) announced. Following the tri-
als, some local authorities have already
decided to roll out these collections on a
permanent basis. Consumer surveys
conducted by WRAP showed 78 percent
of residents were satisfied with the col-
lection service they received and in
around half of the areas where participa-
tion monitoring was conducted, 70 per-
cent of households were taking part in
the service. The collected food waste
was either composted at in-vessel facili-
ties or treated by anaerobic digestion.

The trials, conducted by 19 local
authorities and supported by WRAP,
provided weekly food waste collections
to over 94,000 households in a range of
urban and rural locations. Households
were provided with a caddy for separat-

ing food waste in the kitchen, a supply
of caddy liners and a container for stor-
ing food waste in prior to collection. The
average quantity of food waste collected
at curbside each week was between 2 to
4 lbs. per household. During the trials,
approximately 4,400 tons of food waste
was diverted from landfill, avoiding
emissions equivalent to 2,000 tons of
CO2.

Analysis of the results shows that:
•The use of caddy liners, making

the food collections clean and easy for
residents, was an important factor in
encouraging participation.

•The trials have begun to encourage
changes in attitude towards food waste.
A proportion of survey respondents stat-
ed that their awareness of the need to
avoid food waste had increased as a
result of the trial.

•Weekly food waste collections
have been shown to be successful in
areas where residual waste is collected

either fortnightly or weekly, although
higher participation and yields were
found with the former.

•Size of household, lifestyle and the
communications strategies of different
local authorities are other factors likely
to affect the amount of food waste col-
lected.

•Overall, trials in more affluent
areas achieved higher yields of food
waste compared to the trials in less
affluent areas. This may be the result of
social, environmental and housing issues
which local authorities will want to con-
sider as they develop collection
schemes.

Phillip Ward, director for Local
Government Services at WRAP said,
“We throw away 6.7 million tons of food
every year in the UK and most of that
goes to landfill. Even those households
that believe they aren’t producing much
or any food waste are discarding on
average nearly 6.6 lbs. per week.

Residents support food waste recycling
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BUSINESS BRIEFS

David Stahlman has been named
vice president of global marketing for
Doosan Infracore Portable Power. 

In his new capacity, Stahlman is
responsible for strategic marketing ini-
tiatives worldwide for the full line of
Ingersoll Rand branded portable equip-
ment such as portable air compressors,
mobile generators, lighting systems,
concrete equipment and light com-
paction equipment.

Stahlman began his career with
Ingersoll Rand Company in 1994 as an
engineer in product development and
management of pneumatic and hydraulic
piston pumps. He then moved to product
development of portable air compressors
for the Ingersoll Rand utility business
(now Doosan Infracore Portable Power).
Stahlman has had six United States
patents issued for product enhancements
invented throughout his career.  

In 2001, Stahlman became sourcing
and logistics manager for Ingersoll Rand
where he developed and nurtured strate-
gic global partnerships focusing on
diesel engines.

Doosan Infracore
appoints David Stahlman

Leo Pierre Roy, has been appointed
to the board of directors of the Environ-
mental Business Council of New Eng-
land (EBC), at the EBC annual meeting.

Leo Pierre Roy is managing director
of the Massachusetts Environmental and
Energy Services Group for Vanasse
Hangen Brustlin, Inc. He actively pro-
motes sustainable development, water
resource stewardship, ecological restora-
tion, and renewable energy, and special-
izes in large, complicated NEPA and
MEPA projects. A recognized expert in
sustainable design, Roy has been a
LEED Accredited Professional since
2002 and has served for five years on the
Application Guide for Retail Committee
of the U.S. Green Building Council,
developing an amended rating system.  

As Undersecretary of Environmen-
tal Affairs for the Commonwealth of
Massachusetts from 1993 to 1997, Roy
led the development and implementation
of numerous environmental policies and
programs, including the Watershed Ini-
tiative, the Wetlands Restoration and
Banking Program, and the state’s
Brownfields legislation.

Environmental council
sets new board member

Schnitzer Steel Industries, Inc.
announced that it has signed a definitive
agreement to acquire Ponce Resources
of Salinas, Puerto Rico (Ponce). Ponce
is engaged in the business of collecting,
processing, and selling ferrous and non-
ferrous scrap metal and operates at four
locations in the Commonwealth of Puer-
to Rico. The acquisition is expected to
close during Schnitzer’s fiscal first quar-
ter of 2009. 

Terms of the transaction were not
disclosed.

Schnitzer Steel acquires
Puerto Rican recycler

Michael G. DeGroote will assume
the role of chairman of Canada-based
Waste Services, Inc. 

David Sutherland-Yoest, who had
been chairman, will continue as chief
executive officer and president.

Waste Services names
DeGroote chairman

Waste Management Recycle Ameri-
ca (WM Recycle America) announced
that it has purchased Gulf Coast Recy-
cling.

“The purchase of Gulf Coast Recy-
cling’s two Houston facilities along with
its Beaumont, Texas recycling plant,
makes us one of the largest recycling
companies in Southeast, Texas,” stated
Patrick DeRueda, president of WM
Recycle America.

Gulf Coast Recycling was estab-
lished in 1974 as Golden Triangle Paper
Stock Co., Inc., which provided recy-
cling services in the Beaumont, Texas
area. The name Gulf Coast Recycling
(GCR) was adopted in 1989 to better
reflect its growing business activities. 

Gulf Coast Recycling provides front
load and roll-off recycling collection
services, bale pick-up and trailer drop-
off services, and commodity brokerage
services.

There will be no interruption in
service for any WM Recycle America or
Gulf Coast Recycling’s customers.  

Alan Stein, president of Gulf Coast
Recycling, who has nearly 40 years in
the recycling and waste industry includ-
ing senior leadership positions with BFI,
will remain with WM Recycle America
in a management position.

The acquisition fits into Waste Man-
agement’s strategy to expand single-
stream recycling and enhanced commer-
cial recycling.

Gulf Coast Recycling’s
Texas locations acquired 

Tube City IMS, LLC announced
that Jun Aoki has joined the Company’s
finance department as Latin America
controller.

Aoki will be responsible for the
operation of the Company’s financial
and administrative processes and con-
trols for its operations in Mexico, the
Caribbean and South America. Prior to
joining the Company, he worked at Bras-
tel, Inc. in Los Angeles, California, as
director of finance and operations. Aoki,
who is based at the corporate headquar-
ters office in Glassport, Pennsylvania,
has more than 20 years of finance expe-
rience.

Tube City also announced that Mar-
sha Smolcic has joined the Tax Depart-
ment as tax manager. Prior to joining the
Company, she worked at Deloitte &
Touche LLP and Matchett Frusco &
Associates PC. Smolcic, who is based in
Glassport, Pennsylvania, has nearly 20
years of tax experience. 

Tube City names Latin
America controller

Sims Group Limited (Sims)
announced it has acquired the assets of
Weinert Recycling, a ferrous and non-
ferrous scrap metal recycler with opera-
tions in Middletown and Liberty, New
York. 

The financial terms of the deal,
including price, were not disclosed.

Sims Group acquires
Weinert Recycling

Bayne Premium Lift Systems has
hired Jim Loeffler as Northeast regional
sales manager.

Loeffler is charged with growing
and managing customer relationships
and increasing Bayne product awareness
and revenue in the Northeastern region
of the United States. His territory covers
New England, south through Virginia,
and west to Ohio and Kentucky.

Loeffler has extensive experience in
the refuse industry, having spent more
than 16 years in sales management roles
for refuse equipment manufacturers and
distributors. Most recently he served as
sales manager for Suburban Equipment
Company of Harborcreek, Pennsylvania,
a distributor for refuse and recycling
equipment, including rollout carts, Bayne
cart tippers, and recycling bins. Previous-
ly, he was northeast regional sales man-
ager for cart manufacturer Zarn, Inc.,
sales manager for cart manufacturer
UltraCart, Inc., and director of sales for
Suburban Container Service. Loeffler
also has experience in retail management
and served for six years in the Pennsylva-
nia National Guard. 

Bayne Premium Lift hires
regional sales manager

Dr. Andreas M. Lippert, director of
Global Energy Systems for General
Motors Corporation, will join Mascoma
Corporation’s Scientific Advisory
Board, expanding the automaker’s
involvement with Mascoma as it moves
closer to commercial production of cel-
lulosic fuels. 

Dr. Lippert leads GM’s strategic
analysis and outlook on global energy
developments and energy supply chains,
and co-authored GM’s recent founda-
tional outlook on energy diversity for
transportation.

He has authored more than 20
research papers, conference publications
and reports. He received his bachelor’s
and master’s degrees from the University
of Pretoria, South Africa and holds a
doctorate in mechanical engineering
from the University of Wisconsin-Madi-
son.  

The Mascoma Corporation Scientif-
ic Advisory Board is comprised of tech-
nology leaders with in-depth knowledge
of the composition and structure of cellu-
losic biomass, conversion of biomass to
sugars using microorganisms, and the
fermentation of these sugars, biomass
processing and related industries.

Mascoma names GM
director to advisory board

Air One, Inc. has announced that it
has been named a Northeast dealer for
the Monsoon line of dust suppression
and odor control systems. They will sell
these systems throughout the United
States to demolition contractors, transfer
stations, construction sites, landfills, and
compost sites.

Air One to distribute dust
suppression products

Kuttner North America, a single-
source engineering company for process
equipment and air emission systems,
announced three key promotions.

John Fieber has been named vice pres-
ident – business development. In this posi-
tion Fieber will be responsible for devel-
oping new markets for Kuttner’s environ-
mental, heat recovery and process integra-
tion solutions. Fieber will also oversee all
marketing efforts, trade shows, advertise-
ments, technical papers and sales efforts
for existing and new markets. 

Jim Ruka has been named vice presi-
dent – engineering and foundry sales. In
this position Ruka will be responsible for
the development of cupola and foundry
product lines that includes process engi-
neering, project management/engineers,
electrical engineering, designers, field
operations and sales. 

Adel Rahman is now vice president –
operations. In this position Rahman will
oversee all activities related to commer-
cial, financial, human resources, purchas-
ing and estimating functions.

Promotions made at
Kuttner North American 

Magnum D’Or Resources, Inc.
appointed Carole Larose as their produc-
tion manager.

Larose joined the Magnum Recy-
cling Canada team with 20 years of pro-
fessional experience in rubber and plas-
tics. She was the previous plant manager
for GDX Automotive in Magog, manag-
ing over 500 key employees directly
involved in the rubber field.

Magnum appoints Magog
productions manager

Imagination is more important than
knowledge. —Albert Einstein
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Tube City IMS announced that John
J. Connelly has been elected to the Com-
pany’s board of directors.

Connelly retired as senior vice pres-
ident-Strategic Planning and Business
Development from United States Steel
Corporation in February 2008 after a
long and distinguished career.

Connelly began his career in the
commercial department at U.S. Steel
International in New York as a manage-
ment trainee in 1971 where he pro-
gressed to the position of president
before being promoted in 2002 to com-
pany-wide responsibilities for Strategic
Planning and Business Development.
Over the years, Connelly also served in
various management positions in U.S.
Steel’s commercial, marketing and tubu-
lar products groups.

John J. Connelly elected
to Tube City’s board

ThermoEnergy Corporation has
appointed Kevin F. Donnelley, PE as
vice-president for project operations.
Donnelly will initially focus on the
Company’s planned Ammonia Recovery
Project (ARP) for New York City. Don-
nelley joined ThermoEnergy after con-
sulting with the firm for several months
while at Shaw Group and working on the
26th Ward Project intricacies.

Donnelley has over 27 years of
experience in civil, environmental, infra-
structure engineering, design and con-
struction. His project management expe-
rience includes large and small projects
for private, municipal and federal clients
in both design and construction. 

Donnelley was awarded the Air
Force Meritorious Service Medal while
serving as a Captain and Civil Engineer-
ing Officer at Norton Air Force Base,
California. He will be based in New York
City.

Kevin Donnelley joins
ThermoEnergy

In response to the terrific growth of its
recycling division, NEXGEN, Marathon
Equipment has created an autonomous
business unit for the product group. 

Leading the expansion is Gene
Laminack, Marathon CFO and NEX-
GEN business unit director. Laminack
joined Marathon in 2007. 

Joe Szany, director of NEXGEN sales,
will continue to lead the sales team. Szany
joined Marathon in 2003 as director of
horizontal baling systems sales. 

Two seasoned Marathon managers,
James Robbins and Mark Floyd, have
been appointed to lead the development
and service segments of the unit. 

Robbins will be the product devel-
opment manager and will concentrate on
expanding the NEXGEN product line
and enhancing existing equipment.

As the new NEXGEN technical and
customer service manager, Floyd will
examine current service processes and
introduce fresh methods.

NEXGEN shifts positions
and adds business unit

Veolia ES Technical Solutions,
L.L.C., announced they have opened a
new Research and Development (R&D)
facility in Lombard, Illinois. The
Reclaim Research and Development
Center (RDC) was conceived by Veolia
ES Technical Solutions to increase its
effectiveness in the reclaim and recovery
market.

The primary function of the RDC is
to evaluate potential solvent waste
streams for possible recovery, either
through reclamation or tolling, which
returns the recycled stream to the origi-
nal generator. Additionally, it provides
technical support to existing Veolia
reclaim facilities to improve recycling
efficiencies of current reclaim streams. 

The RDC consists of office space, a
warehouse area and a lab. The lab is con-
figured for both analytical and lab scale
processing.

Veolia Environmental
opens R&D facility 

SCS Engineers (SCS) has acquired
RJR Engineering, Ltd., LLP (RJR)
through an asset acquisition. Headquar-
tered in Houston, Texas, RJR has been
an environmental engineering, consult-
ing and construction management firm
serving public and private clients in the
solid waste industry. 

The engineering practice of the new
SCS Houston office will continue to be
led by Jeffrey K. Reed, P.E. and James
Roy Murray, III P.E., who bring a com-
bined experience of approximately 50
years of diversified environmental engi-
neering experience. 

SCS Engineers acquires
RJR Engineering

Jon Jeffries assumed duties as direc-
tor of sales and marketing for Hendrick-
son Trailer Suspension Systems.

Formerly director of trailer OEM
sales, Jeffries held a number of positions
of increasing responsibility, including
senior trailer account manager in his 10-
year tenure at Hendrickson.

With more than 20 years in the
transportation industry, he brings great
knowledge and experience to his new
position. He will work out of Indianapo-
lis, Indiana and Canton, Ohio.

Jeffries earned a business degree
from Indiana University at Bloomington
and is a member of the Truck Trailer
Manufacturers Association.

Jeffries named marketing
director for Hendrickson 

WCA Waste Corporation has
announced the acquisition of Advantage
Waste Service in Springfield, Missouri.
The acquisition consists of a transfer sta-
tion and two hauling operations. Advan-
tage currently operates 15 routes, bring-
ing the total number of routes run by
WCA in the southwestern Missouri
region to over 70.

WCA Waste acquires
Advantage Waste Services 

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists 

Mobile Car Crushing Service 

Call Toll-Free 800-837-1520 

Atlas Recycling, Inc. 
Scrap solutions for business and industry. 

www.atlasrecycling.com 

ISO  
9002  

 

Auto Recycling

RM JOHNSON E-Z CRUSHER A+ model
portable John Deere diesel very nice con-
dition, price is $74,900. See it at gomid-
west.com, 800-234-4464, x2.

Balers

Horizontal Baler
MFG: BALEMASTER
Balemaster 200 Series
Great small horizontal baler for
light duty volume.
Call for pictures and specifications.

Mini Mag 
Self Contained Compactors
(2) McClain Model MM75
LH + RH Dog house hopper, 
18 Cu Yard Container,
5 HP Motor, 460-3-60, 
Oil Heater, Full Door Seal.

Stationary Compactor
Philly Tramrail 2 yard compactor.
Painted and Refurbished
Options availalbe for additional cost.
Call for pictures and specifications.

Vertical Compactor
Marathon Veritipack,
Completely refurbished. 
Call for pictures and specifications.

NEW Vertical Balers
IPS V606HD Balers,
10HP, 1000# bales OCC,
230/460/575v.
Call for pictures and specifications.

USED Vertical Balers
EPCO E-11 Balers,
10HP, 1000# bales OCC.
Call for pictures and specifications.

NEW Trash Receptacles
75 Otto litter bins. Pole mountable, 
great for outdoor applications or any 
high volume public area. Call for pictures.

HJA INTERNATIONALHJA INTERNATIONAL
800 - 836 - 2253800 - 836 - 2253

hjaservice@hotmail.comhjaservice@hotmail.com

BUYING and SERVICING
BALERS - COMPACTORS - MORE

WE REBUILD YOUR EQUIPMENT!

CALL 
TODAY!

$7,500
each

$7,850

$9,995
each

$49.95
each

$8,500

$7,995
each

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

216-398-8800

Your Source for  all  Recycling Equipment Needs
OHIO BALER COMPANY, INC.

EXCLUSIVE HARRIS DEALER FOR 
OHIO, WESTERN PA. & WESTERN NY.

NEW, USED & RECONDITIONED
ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

2004 Sierra RB-5000 Baler
with Crane on Tri-axle Trailer

Call Francis: 718-812-1551

4,200 Hours

Excellent Condition, $229,000.

READY TO WORK

Balers

OWNER RETIRING FROM CURRENTLY
ACTIVE AUTO SALVAGE YARD in south-
west Michigan area. Four big buildings on
approximately eight acres, fully stocked
with operating equipment. Cash only. Seri-
ous calls only. Need more information or
for an appointment, call 269-684-1854 and
leave message.

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

Businesses

BE YOUR OWN BOSS, START YOUR
OWN RECAP TIRE BUSINESS! All the
equipment you need to get started at your
location. You can see the equipment in
operation. Located in Wisconsin. $75,000.
715-446-2512 - ask for Norm.

HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service.
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Call 248-348-7774  Fax 248-348-7776
www.AcmeConstructionEquipment.com

(3) KOEHRING 
SCRAP HANDLERS

All plumbed for magnet/grapple. 80,000#
class, high-cab, magnet generators.

2005 Komatsu PC300LC-7 (Crawler) with 
new Genesis GXP500R Shear
2003 Komatsu PC400LC-6 (Crawler) with 
rebuilt Genesis GMS1000R Shear

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2003 FUCHS MHL360 (Rubber) 54' 
Reach, Hydraulic Cab, Gen Set & Grapple
2006 FUCHS MHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
1999 FUCHS RHL340 (Crawler) 41' 
Reach, Elev Cab, Gen Set & Grapple
2002 Liebherr A904 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
1993 Liebherr R932 (Crawler) 45' Reach, 
Elev Cab, Gen Set & Grapple
2002 Caterpillar M325B MH (Rubber) 50' 
Reach Elev Cab, Gen Set & Grapple
1994 Caterpillar 375L MH (Crawler) 55' 
Reach Elev Cab, Gen Set

HEAVY EQUIPMENT
SERVICES CO

Material Handlers

- Also Available - 
Long Reach/High Reach/Demolition Fronts

Call Stretch Boomer TODAY
for Great Prices & Fast Turn Around!

(888) 726-7863
www.longreachhighreach.com

New
Material Handler

Front Ends
for your

Excavator 
Starting at

$29,000!!

Convert your Older Machine or Sell your Inventory 
faster as a Specialty Machine and...

Call

Stretch

Boomer!

30, 40, 
50 or 60 ft.!

708-758-2062
www.SargentsEquipment.com

Material Handlers

• 2001 CAT 345 BL 
  withLaBounty MSD 3000R
• 2000 Komatsu PC300-6 
  with Genesis GMS 700 Shear
• 1998 Komatsu PC220 LC-6 
  with Genesis GMS 400R
• 1998 Kobelco SK220 LC IV 
  with LaBounty 40R

2003 CAT 345B Series II MH 
2003 Fuchs MHL 340
2002 CAT 345B MH
2002 Liebherr A944 BHD
2001 Liebherr R944 BEW
1997 Liebherr A932 HD Litronic

Mobile Shears

Material Handlers

2002 & 2005 FUCHS MHL 360 (rubber), 59' 
reach, hydraulic cab, gen-set, magnet & grapple.
2003 FUCHS MHL 350 REBUILT (rubber), 50' 
reach, hydraulic cab, gen-set and grapple.
2002 FUCHS MHL 331 (rubber), 35' reach, 
hydraulic cab, gen-set and grapple.
1998 FUCHS MHL 350 REBUILT (rubber), 50' 
reach, hydraulic cab, gen-set and grapple.
2007 SENNEBOGEN 830R (crawler), 52' reach, 
hydraulic cab, gen-set, demo grapple, A/C, 700 hrs.
2000 & 2001 SENNEBOGEN 830M REBUILT 
(rubber), 50’ reach, hydraulic cab, gen-set and 
grapple.
2005 CAT M325C (rubber) with 50' reach, 
hydraulic cab, A/C, gen-set and grapple.
2003 CAT M322 (rubber), 42' reach, hydraulic 
cab, gen-set and grapple.
2003 LIEBHERR A934BHD (rubber), 49' reach, 
hydraulic cab, A/C, gen-set, plumbed for grapple.
2001 LIEBHERR A924 REBUILT (rubber), 40' 
reach, hydraulic cab, gen-set and grapple.
2000 LIEBHERR R914 REBUILT (crawler), 38' 
reach, 4' cab riser, gen-set and grapple.
2000 LIEBHERR A904 REBUILT (rubber), 35' 
reach, 4' cab riser, gen-set and grapple.
2003 NEW HOLLAND MH (rubber), 40’ reach, 
cab riser, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27’ reach, cab, 
A/C and grapple. 
2002 KOMATSU PC220LC (crawler) with new 
gen-set and 48" magnet.
2000 DAEWOO 200W (Rubber), with new 
gen-set and 48" magnet. 
1997 DEERE 595D (rubber), new gen-set and 
47” magnet.

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(1) USED ROTATING GRAPPLE
(1)  USED 67” OHIO MAGNET

REBUILT MAGNETS:  48”-55”- 66”
NEW 4-TINE ROTATING SCRAP 

GRAPPLES

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-sets

EQUIPMENT
International

BUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Hydraulic Material Handlers
Mobile Shears & Grapples

Magnets & Gen-setsBUY
NOW

to benefit from
the 2008 Economic 
Stimulus Package

Call Ivan Jacobs today at

Hydraulic Material Han

Call Ivan Jacobs today at

800-472-0453

 
 2005 
KOMATSU   
 PC300 
  LC-7L 

w/Genesis GXP 
500R rotating 
shear.

2004 VOLVO EC330B CRAWLER with 
Genesis GXP 660R rotating shear (low hours).
2006 GENESIS GXP700R rotating shear 
lugged for Hitachi.
1996 KOMATSU PC220 crawler 
with LaBounty MSD50 shear. 

800-472-0453      Ivan
    Jacobs

with 
Cab Guards

2005 
KOMATSU   
 PC300
 LC-7L 

w/Genesis GXP 
500R rotating 
shear

Guards

MOBILEMOBILE
SHEARSSHEARS

METALS EQUIPMENT LIQUIDATION:
2007 MAC L3600 Logger, 2006 Prentice
loader, complete metal yard liquidation.
For complete list, contact Pete at 304-472-
0808.

A LWAY S  B U Y I N GA LWAY S  B U Y I N G

Call Ivan at 
800-472-0453.

Used Material Handlers, 
Portable Shears and Balers. 

800-472-0453      Ivan
    Jacobs

New American built  
Diesel, Gas or Belt-driven 

Gen-sets and New Deep Field 
Aluminum Wound Magnets.

800-472-0453      Ivan
    Jacobs800-472-0453800 472 0453  33

1997 JOHN DEERE
    Solid tires, 
       new gen-set 
           & magnet.

5,090
Hours

Material Handlers

Perry Videx LLC • 800-899-6224 x-3134
fgarcia@perryvidex.com • www.perryvidex.com

#37 125 h.p. & #50 250 h.p.Cumberland grinders
200 h.p. Mitts & Merrill hog grinder, 20” x 36"
150 h.p. SSI shredder, RAM feed, 45" x 74"
(2) 36" Hydraulic guilotine cutters w/ 30" stroke

EQUIPMENT FOR SALE

Miscellaneous

Alan Ross Machinery Corporation

NEW SCRAP LIFTING MAGNETS
High Performance, Low-priced MagnetsHigh Performance, Low-priced Magnets

Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”

847-480-8900 • www.rossmach.com

888-866-5244

 

www.kagiburner.com

Heat with Waste Oil
and SAVE!

Kagi Heating Supplies & Mfg, Inc.

KAGI Multifuel
Waste Oil Burners...

simply the best,
most reliable waste

oil burner you can buy!
The HEATWAVE® by Siebring

Kohart Surplus & Salvage, Ken Kohart
419-399-4144 • 419-786-9243

USED MAGNETS:
38” &  45”

Crane magnets

Haag Manufacturing Company

www.HaagMfg.com
402-269-5426 or 402-265-3000

USED EQUIPMENTUSED EQUIPMENT
AVAILABLE NOW!AVAILABLE NOW!

(2) Small Car Crushers, 
Portable

(1) Appliance Baler, Portable
(1) Can Densifier

Priced to Sell - Call Today!

Miscellaneous
Call or e-mail Ted or Bob: (920) 693-8261

or e-mail bbmetals@tds.net

Includes vibrating pan feeder and air 
compressor system.

SSE Metal X Finder 2400

Wendt
‘06

Separator 

Package,

96” wide

New, United
Sweat Furnace

Approx. weight: 20 tons with 3 opening doors, and 5 holes 
for burners. Can use for aluminum, zinc, diecast.

Contact Eric: (920) 693-8261
or e-mail bbmetals@tds.net

Continued on Page 30



WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified 
ADVERTISEMENTS 

Rates 

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds 

Text Classifieds 

$65 per column inch depth, 
2.5” width. 

Call 

Fax 

Visit 

877-777-0737 

419-931-0740 

AmericanRecycler.com 

To Place Your Ad 

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 
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24” GAS TANK 
STRAP CUTTER

27” SLIDE HAMMER 
HANDLE GAS TANK
STRAP CUTTER

28” STEEL 
CABLE
CUTTER
33” COPPER & ALUMINUM
CABLE 
CUTTER

$155
3 lb. RAM

��

Blade 
                 opens 1-1/8"

Blade
opens
 2-1/8"

$155 C
A

LL
 J

O
H

N
 H

A
R

TY
 T

O
O

LS

RADIOACTIVE
Waste Disposal

• Self-Illuminating Exit Signs
• Smoke Detectors
• Contaminated Pipe
• Water Filtration Media
• Contaminated Demolition Trash
•  “Hot” Equipment & Machinery

ADCO Services, Inc.
708-429-1660 / www.adcoservices.com

Miscellaneous

NEW 4-TINE ROTATING HYDRAULIC
GRAPPLES. Various sizes with rotation
and connector link. In stock. Call Ivan
Jacobs at 800-472-0453.

400-Ton, Stationary, Tri-State

Shear, Baler, Logger
$75,000 

Has squeeze box, very good older machine in Newton, WI
Contact Eric: (920) 693-8261
or e-mail bbmetals@tds.net

D & K 24” ALLIGATOR SHEAR, $5800

DOUBLE DOOR 60” VERTICAL BALER $5,000

CD 3000 CAN DENSIFIER W/ CONVEYOR, $25,000

USED EDWARDS 7” SHEAR, 230V/3 PHASE, $2900

16” ALLIGATOR SHEAR, FOOT PEDAL, $8500

HORIZONTAL BALER FOR UBCS, $15,000

USED EQUIPMENT
FOR SALE

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

scrapequip.com

REW, LLC
701-837-5654

rew75@msn.com / www.scrapyardequip.com 

1997 Mac car crusher, auto, portable, $89,000,
2007 Colmar B5500, w/ crane, 18.5’ box, call
Liebherr A912, rubber, high cab, grapple, $39,000
Colmar 3210 scrap baler, 10’ box, $125,000
Sierra 380 shear/logger/baler, $139,000
New can densifier, stationary or portable, $8,900
New horizontal can & PET baler, 150 lb bales, gas 
or electric, $10,900

- More equipment available - 
We are looking for equipment to buy--call today!

EQUIPMENT FOR SALE

1996 MORBARK
1300 TUB GRINDER

CAT 3412 Engine, diesel fuel type.
A/C and Heater in cab. Engine starts

right up. $92,500.  s/n 571-078

shottel@prodigy.net
909-823-7946

Balers / Shears / Loggers
Two Ram Balers / Conveyors

Shredders - All sizes

SPECIALS OF THE MONTH:
HARRIS SHEAR BSH-22- 925

HARRIS BALER TGS 324-3
SIERRA T 500 SHEAR BALER LOOGER

EQUIPMENT FOR SALE
NEW & USED

LET US SELL YOUR
EQUIPMENT

Gus
813-282-8712

Gunn
813-713-1210

Miscellaneous

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5'x5' 5,000 lbs. $1,100. Scales come facto-
ry calibrated with digital readout. Free ship-
ping, other sizes and capacities available.
Industrial Commercial Scales, LLC, 843-
278-0342, sales@icscale.com.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Scales

Software

GREAT BUYS
on used 

equipment!
Visit 

DADECAPITAL.COM
800-823-9688

SAVE YOUR CASH
Financing available on all
new or used equipment. 

Call us today for a quote and
an application!

 
        
     



Trucks & Trailers

11995 InternationalInternational CF8000CF8000

RANTOUL TRUCK CENTER
877-898-9900

Rebuilt Cummins 8.3, 250 h.p. Engine, 
Eaton 10-Speed Manual Transmission.

33,000 lbs. GVW. 2005 Tornado 
Self-Contained 3,500 lb. Shredder.

Antique Timber
& Boards

Yellow Pine
Douglas Fir

Tank Cypress
Tank Red Wood

512-328-8837
What Its Worth, Inc.

WANTED: DEAD OR ALIVE: Top Dollar
Paid. Skid Steer Loaders, all brands—
Bobcat, New Holland, Case, Gehl, Mus-
tang, Thomas, etc. Any condition, all or
part. Also buying articulated loaders and
backhoes, any condition. Call 407-341-
2577. Ask for Allen or e-    mail:
Roberts743@aol.com.

Wanted

NEXT DEADLINE:
11/18

DECEMBER EQUIPMENT 
SPOTLIGHT:

Can Flatteners/Blowers

Steel Buildings

Scales



Government Liquidation operates an exclusive sales contract for the Defense
Reutilization and Marketing Service to sell scrap material to the public.  

All sales of scrap are conducted via our online auction platform through 
Internet Auctions and Sealed Bid Events.  For a list of upcoming scrap auction 

events visit our website or contact us at: 
480. 367. 1300



10 Foot Opening 

Advanced Oil Recovery System

State-of-the-Art Automation System

400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump

Optional High-speed Oil Bypass System

Economical 4-cylinder and Electrical Models

10 ft.

OVERBUILT CRUSHERS

MAXIMIZE YOUR
CRUSHING EFFICIENCY

Huron, South Dakota

HIGH-SPEED BALER/LOGGER

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com



The effort to promote recycling and
waste diversion in California was given
some legislative aid on September 29
when Governor Arnold Schwarzenegger
signed into law Senate Bill 1016 – the
Solid Waste Disposal Measurement Sys-
tem Act of 2008.

The legislation, introduced by Sena-
tor Patricia Wiggins (D – Santa Rosa) on
February 23, 2007, has changed the way
in which diversion is measured and
reported.

Existing law, contained in the Cali-
fornia Integrated Waste Management
Act of 1989 (AB 939), requires each city
or county’s source reduction and recy-
cling element to include an implementa-
tion schedule showing that a city or
county must divert 50 percent of solid
waste from landfill disposal or transfor-

mation on and after January 1, 2000. SB
1016 will now require the 50 percent
diversion requirement to be calculated in
a per capita disposal rate equivalent.

The act also requires each city,
county, or regional agency to annually
submit a report to the California Inte-
grated Waste Management Board
(CIWMB) summarizing its progress in
reducing solid waste, and requires the
report to contain certain information
such as calculations of annual disposal
reduction, information on changes in
waste generated or disposed, and
progress in diverting construction and
demolition waste material.

Under this new law, jurisdictions
that currently meet the 50 percent
requirement will have a review before
the board once every four years, while
jurisdictions currently not meeting the

50 percent requirement will have a
review before the board once every two
years.

Wiggins, who has had a long-term
interest in promoting recycling and
waste diversion, served as a member of
the CIWMB from 2004 to 2006.

“According to the CIWMB,” said
Wiggins, “California diverted more than
46 million tons of solid waste away from
landfills into recycling, composting and
transformation programs in 2005, for an
estimated statewide diversion rate of 52
percent. Diversion has increased nine-
fold since the Integrated Waste Manage-
ment Act was passed in 1989.”

CIWMB statistics show that almost
70 percent of jurisdictions have received
approval for their diversion rates, while
about 30 percent have either been
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For the first time since 1997, New
York City waste haulers are getting an
increase in the maximum waste hauling
rate. The New York City Business
Integrity Commission (BIC) proposed to
increase the maximum rate that waste
haulers may charge New York City com-
mercial establishments for garbage
removal.

Dominick Incantalupo, of Chelsea
Sanitation Service, Inc., and the chair of
the New York City Chapter of the
National Solid Wastes Management
Association (NSWMA), applauded the
move and stated, “This rate cap increase
is long overdue.”

The BIC’s proposed change to the
rate cap is meant to comply with its
statutory obligation to ensure that waste
haulers in New York City can earn a rea-
sonable rate of return and that all com-
mercial establishments continue to
receive high-quality, reasonably-priced,
full-service waste removal.

The BIC’s study of the existing rate
cap structure has concluded that the 200
companies comprising the city’s carting
industry are very competitive. According
to the BIC, the majority of businesses in
New York City pay below the rate cap,
and those businesses that dispose of
recyclables and lighter waste generally
pay significantly less than the rate cap.

David Biderman, a representative
from NSWMA, stated it would be better
to phase out the rate cap and allow the
market to set the price for these services.
“If phasing out the rate cap isn’t possi-
ble, we believe these rules must include
a mechanism to ensure regular and rou-
tine rate cap review so we don’t have to
wait 11 years for another adjustment,
which would be fair for carters and cus-
tomers alike.”

Biderman noted the BIC’s proposal
doesn’t even match the rate of inflation
during the last decade. Especially in
recent years, New York City carters have
absorbed sharp cost increases. Biderman
added, “We urge the BIC to keep an
open mind during the public hearing
process, so we can arrive at a fair and
equitable rate cap.”

New York City
to raise max
hauling rates

California legislation dictates new
per capita waste disposal reporting
by Irwin Rapoport

JEFF BREEDLOVE | DREAMSTIME

The California Integrated Waste Management Act of 1989 requires each city to divert at least 50 percent of solid waste from land-
fill disposal. The new legislation will change the way that 50 percent is calculated, dictating that it now be reported on a per
capita basis.

Continued on Page 5



According to an announcement
made by Enterprise Ireland, Advanced
Manufacturing Control Systems
(AMCS) will deploy its radio frequency
identification (RFID) waste manage-
ment tracking solution in the United
States market for the first time.

Customers can use the RFID tech-
nology to enhance their efforts to accel-
erate recycling rates across the States, as
well as enable them to accurately charge

people for the amount of waste they gen-
erate.

“Increasing recycling rates requires
the deployment of creative new strate-
gies and technologies in the waste man-
agement industry,” said Austin Ryan,
business development director of
AMCS. “We have developed a suite of
advanced waste management tracking
solutions that are bringing new efficien-
cies to waste management activities in

Ireland, the United Kingdom and Scan-
dinavia. Now, we’re enthusiastic to bring
this technology to the United States.
America represents a great opportunity
for us to grow our business, while simul-
taneously helping United States compa-
nies and consumers improve their effi-
ciencies and reduce the impact of waste
on the environment.”

In the States, AMCS technology
will be leveraged by municipalities and
private waste collectors to advance a
program that has been credited with
more than doubling community recy-
cling rates. In the program, an RFID
chip is placed in each recycling bin.
When the bin is weighed, it communi-
cates with back-office information man-
agement systems, allowing the company
to track the recycling activity of individ-
ual residents. The technology can also
be used to charge residents and commer-
cial customers for the exact amount of
waste they send to the landfill.

In addition to its RFID technology,
the company is actively working with
Enterprise Ireland – the Irish govern-
ment agency responsible for the devel-
opment and global promotion of world-
class Irish companies – to make its other
technologies available to the American
market.
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Dear Readers,
I’ve been remiss. This month marks

the fifth edition of American Recycler’s
Waste section that I’ve been responsible
for and I’ve yet to introduce myself. I’d
like to take the time now to remedy that.

I’m sure that not many of you pay
much attention to the credits bar on Page
4 of the Main Section. I don’t blame you
– it isn’t nearly as important as the infor-
mation in the Scrap Metals Market
Watch, or the insights into new tech and
market trends that the rest of the paper
affords.

But some of you may have noticed
that a new name and position have been
shoehorned beneath our venerable edi-
tor’s spot at the top. That would be me,
Dave Fournier, the Waste Section Asso-
ciate Editor.

My job is to help decide what’s
newsworthy in waste, to be the person
who sifts through the trash and finds the
stories that you need to see each month.
Sometimes, when my inbox is piled high
with press releases and articles, it can be
a daunting task. That’s why I’d like to
ask for your help.

I need feedback. I thrive on creative
criticism. I love suggestions and reader
response. Play a part in shaping the sec-
tion – drop me a line and let me know
what I can do to make it more relevant to
you. More articles, more pictures, or
fewer letters from the editor – you tell
me. I’ll do my best to make sure the sec-
tion is what my readers need.

That being said, unless I hear that
readers hate my letters (speak now or
forever hold your peace), you can expect
me to drop in from time to time and
comment on happenings around here.
Like this past September, for example. I
attended my first industry event, the
National Recycling Coalition’s 27th
Annual Congress and Expo in Pitts-
burgh.

I have to say that those of you who
didn’t manage to attend missed out on a
phenomenal experience. Pittsburgh is a
beautiful city, and the Expo was a great
success. The informational sessions
were inspirational and I learned quite a
bit from the industry experts who con-
ducted them. The exhibitor hall was
impressive, and those who put on dis-
plays did a nice job of it. All in all, I
can’t wait for the next one.

Luckily, I have the chance to attend
another event shortly. By the time this
month’s edition goes to print, American
Recycler will have headed out to Kansas
City, Missouri for ARA’s 65th Annual
Convention, where on October 24th and
25th I’ll be wandering the exhibitor’s
hall. Hopefully I’ll see a lot of our read-
ers there. I’m looking forward to meet-
ing you all. 

It’s not news unless it matters to
you, so be sure to keep in touch. Thanks
for reading,

Dave Fournier
Associate Editor
david@americanrecycler.com
(877)777-0737

A letter from
the Editor

Greenstar UK, a recycling-led
waste management company, is to build
one of the capital’s largest materials
recycling facilities (MRFs) which will
process nearly 10 percent of north Lon-
don’s waste. It has acquired the 192,000
square-foot Atlas warehouse building,
purpose-built on a nine acre site.

Adjacent to major transport links,
the site will be fitted out with the most
modern technology for processing  recy-
clable materials. It will also be a depot
for up to 60 recycling vehicles which
will collect commercial recyclables.

Valued at around $30 million, the
deal is Greenstar’s largest strategic
investment to date in developing its
national MRF infrastructure, and is part
of its plan to be the first fully integrated,
end-to-end recycling service provider in
the UK.

The Greenstar Atlas site is licensed
to process up to 270,000 tons of recy-
clables annually through its MRF, as
well as for handling a further 270,000
tons annually through its waste transfer
station. Regarded as one of the largest
facilities of its kind in the capital, and
providing support for a substantial MRF
under-capacity in north London, the
Greenstar site will be capable of han-
dling an estimated nine percent of the
area’s waste.

The waste transfer station is due to
start operation in November this year,

bulking residual waste for landfill dis-
posal, while the MRF should be fully
operational by July 2009. Initially creat-
ing approximately 25 jobs, the project is
expected to create up to 215 jobs total.

The facility will be designed to
process both domestic and commercial
dry recyclables such as paper, card-
board, plastic, metal and glass contain-
ers, textiles and other materials. Its
design and technology will enable the
high quality processing of co-mingled or
source-separated dry recyclables.

Greenstar advocates co-mingled
recyclable collection, though not exclu-
sively, on the grounds that it is more
cost-effective than other collection sys-
tems, it is very easy to use, and is proven
to increase recycling in both domestic
and commercial situations.

Ian Wakelin, CEO of Greenstar UK,
said, “Greenstar’s investment in north
London comes at a critical time. It is
really significant for the capital as there
is a serious shortage of local MRF
capacity. Our new facility is right in the
heartland served by the North London
Waste Authority which acts on behalf of
seven London local authorities, and will
go a long way to providing the recycla-
ble processing and waste bulking
requirements of the area.”

Wakelin emphasized the importance
of a facility like Atlas at a time when
both domestic and commercial recycling

in the capital has to increase substantial-
ly, to meet targets set by both the Mayor
of London and the government which is
calling for a 40 percent national recy-
cling rate by 2010.

“That’s why we’re also establishing
a co-mingled recycling collection serv-
ice for north London’s businesses,”
Wakelin continued. “We want to make it
as easy as possible for people and busi-
nesses to recycle more and to recycle
better.”

In 2006/07, London produced
around 2.2 million tons of household
waste of which around 364,000 tons of
dry recyclables were collected (around
16.7 percent). A 40 percent recycling
rate will require recycling 880,000 tons
by 2010, and 990,000 tons five years
after that.

Gary Ince, CEO, North London
Business comments, “Waste manage-
ment is fast becoming an important busi-
ness sector in north London, where sev-
eral companies have located in the past
decade. Greenstar’s investment in a
modern processing plant will be an
exemplar site showing how waste can be
handled in a way that does not negative-
ly impact an area or neighbors. This
investment, at a time when other areas of
the economy are slowing, is a real boost
for the local Enfield area.”

Greenstar UK invests $30 million
for new Atlas site at Enfield

Irish company’s RFID waste management
technology comes to the United States

ALBERT LOZANO | DREAMSTIME

Radio frequency identification (RFID) tags are employed throughout the United States
to track waste output and encourage recycling.



A herd of 3,900 dairy cows in northern Ohio is pro-
ducing renewable energy in the state’s first-ever project
to capture methane from manure for generation of elec-
tricity.

Bridgewater Dairy in Williams County fired up two
generators at its new anaerobic biodigester facility and
began flowing green power to Buckeye Power, Inc., and
Ohio’s rural electric cooperatives.

Cow manure from the dairy is used to “feed” bacte-
ria that thrive in an airless environment. The organic
waste decomposes. Gaseous byproducts, including
methane, are produced. Methane, a greenhouse gas 23
times more potent than CO2, is captured and used to fuel
a pair of engine-and-generator sets capable of cranking
out a maximum of 1.2 megawatts of electricity.

Buckeye Power, Inc., has a contract with Bridgewa-
ter Dairy to purchase all of the electricity and will use it
to provide green energy to the state’s 24 electric coopera-
tives. North Western Electric Cooperative in Bryan, Ohio,
provided the grid interconnection via a 3-phase circuit on
its 12.4-kilovolt system.

“Bridgewater, we believe, is the first animal waste
biodigester in Ohio to come online and generate substan-
tial amounts of power,” said Buckeye Power chief operat-
ing officer Pat O’Loughlin, adding that several such facil-
ities exist in Wisconsin and other states with high num-
bers of dairy producers.

The facility’s output is determined by the amount of
methane gas produced by the anaerobic digestion
process. Generation has started at the 400 kilowatt level
but should steadily increase. Normal operation will pro-
duce enough electricity to supply an estimated 400
homes.

For the owners of Bridgewater Dairy, the biodigester
generation system provides revenue from the sale of elec-
tricity but also solves the problem of what to do with ani-
mal waste. After cow manure decomposes in the digester
and loses its nutrient value to the “bugs,” as the bacteria
are called, it can be used as a high-grade fertilizer to be
spread or sprayed on pastures. The anaerobic process
kills pathogens and substantially reduces the odor nor-
mally associated with agricultural application of manure-
based fertilizer.

For Ohio electric cooperative members, green power
from Bridgewater Dairy presents an opportunity to help
reduce greenhouse gas emissions by using a renewable
form of energy. Biodigester generation becomes the pri-
mary source of supply for the Envirowatts green power
program offered by Buckeye Power through participating
electric cooperatives.

A second biodigester generation system - this one
using waste from a poultry farm - is expected to come
online soon to generate more renewable energy for mem-
bers of Ohio’s family of electric cooperatives.
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Waste Management fined for
West Hawaii Landfill violations

The United States Environmental
Protection Agency (EPA) announced a
settlement with Waste Management of
Hawaii, Inc. and the County of Hawaii
for $33,500 in fines and at least
$184,400 for a beneficial environmental
project after violating the Clean Air Act
at the West Hawaii Landfill at Waikaloa.

The supplemental environmental
project will address the ongoing smol-
dering conditions at the closed Kona
landfill by conducting heat mapping of
the site for a future landfill-wide fire
suppression program. The project will
also test the effectiveness of proven
landfill fire suppression techniques using
fire-retardant foam that could be used at
the Kona site. Finally, air monitoring
will be done around the Kona landfill to
assess any potential impacts from the
smoldering landfill.

“We’re pleased that, in resolving the
West Hawaii Landfill violations, the

combustion issues at the closed Kona
Landfill will also be addressed,” said
Deborah Jordan, director for the EPA
Pacific Southwest region’s air division.

Since 2001, Waste Management and
the County of Hawaii have violated air
testing and monitoring reporting require-
ments for hazardous air pollutants and
volatile organics at the West Hawaii
Landfill.

The West Hawaii Landfill at
Waikaloa on the Big Island is owned by
the County of Hawaii and run and oper-
ated for the county by Waste Manage-
ment of Hawaii, Inc. Staff from the
Hawaii Department of Health’s Clean
Air Branch and the Solid and Hazardous
Waste Branch provided assistance to the
EPA’s investigators. In addition, staff
from the California Integrated Waste
Management Board assisted in the
development of the environmental
project.

VLAD TURCHENKO | DREAMSTIME

Part of the settlement between Waste Management of Hawaii and the EPA involves
heat mapping a still-smoldering Kona landfill.

Cow manure powers Ohio Electric Cooperative lines

Dairy cow manure in Ohio is being used to cultivate
bacteria that thrive in airless environments. The bac-
teria break down the waste into gaseous byproducts
including methane, used to power engine sets.

Waste consultant cuts
costs for customers

Economic hard times are forcing
companies to look for ways to save
money, providing more business for
companies like St. Louis-based Waste
Remedies LLC.

The waste management consultan-
cy, with revenue of nearly $9 million last
year, helps customers reduce the costs
for their trash service, delivering savings
anywhere from 30 to 50 percent for
thousands of clients, ranging from large
corporate companies to individual
stores.

“Prices for waste disposal have been
going up so much that I think that it
encourages people to look for companies
like Waste Remedies to find ways to
slow down the cost increases,” said Tim
Gray, chief executive officer of the nine
person firm.

“If you are a company with double-
digit growth and everything is fantastic
then saving a little bit of money in trash
is probably not the top priority, whereas
if your company needs to find cost sav-
ings, we’re good people to talk to,” he
said. “I think customers are looking
harder at ways to save money than a
couple of years ago.”

Waste Remedies works on a contin-
gency basis, therefore customers do not
pay anything upfront. Instead the firm is
paid a percentage of savings it achieves
over a three to five year term. “From that
perspective, it is a no risk proposition,”
Gray said.

Waste Remedies goes and gathers
data and looks and things like pricing
information, recycling options and ratios
of trash volumes. It then returns to the
customer with a menu of recommenda-
tions to reduce the cost of a customer’s
waste stream.

“We do a lot of number crunching,”
Gray said “We look at a lot of different
ratios, from compaction ratios to vol-
umes per person for an apartment build-
ing.”

The core of Waste Remedies’ cus-
tomer base is multi-family or apartment
building owners and operators. This
includes real-estate investment trusts,
large property management companies
and regional companies that own or
manage property.

Waste Remedies has clients in 46
states, but most properties are concen-
trated in big metropolitan areas scattered
along the East Coast, in Texas, and in
Chicago.

To get a better picture of the waste
arrangements at a particular location,
Waste Remedies often uses satellite
imagery. “It is a convenient way to talk
about where dumpsters are and where
access to properties is and things like
that,” Gray said.

Waste Remedies installs compactors
with monitors inside to keep track of
compression ratios and the pressure
inside the compactor. A web application
will send an e-mail to a waste hauler
when the compactor is full. It will also
send an e-mail to Waste Remedies. “We
keep an eye on it to make sure it is work-
ing properly,” Gray said.

Waste Remedies programs a com-
puter application that comes with the
monitor to make sure that the compactor
is only being picked up by a hauler when
it is full.

“The challenge is always finding
savings on a property by property basis,”
Gray said. “We are always adding
resources and trying to find new ways to
find savings.”

by Brian R. Hook
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Big smiles
and even bigger fish!

Come catch a memory at Horwood Lake Lodge
Horwood Lake is a beautiful 14,000 acre body of water in northern Ontario. 
You’ll enjoy steep granite cliffs, sandy beaches and wooded shorelines. 

and enjoy our northern hospitality
where there seems to be more

moose than people!

5 Star Dining Experiences

Sauna and Screened Lounge

Guided ATV Adventures

Mountain Bicycles

Nightly Bonfires

Rental Boats and Supplies

Call toll-free

866-242-9992
or visit www.HorwoodLakeLodge.com

for pictures and a brochure.

Definition of solid waste revised
A final rule under the Resource

Conservation and Recovery Act stream-
lines regulation of hazardous secondary
materials when they are recycled by
reclamation. The Environmental Protec-
tion Agency’s (EPA) regulation main-
tains strong protection of human health
and the environment by limiting the
streamlined requirements to specific,
legitimate recycling activities.

“Removing barriers to recycling is
good for business and the environment,”
said Susan Parker Bodine, assistant
administrator for the Office of Solid
Waste and Emergency Response. “This
rule will help conserve natural resources,
save energy and reduce costs.”

The rule excludes materials from
the federal hazardous waste system that
are:

•Generated and legitimately
reclaimed under the control of the gener-
ator;

•Generated and transferred to anoth-
er company for legitimate reclamation
under specific conditions; or

•Determined by the EPA or an
authorized state to be non-wastes on a
case-by-case basis via a petition process.

The rule also contains a provision to
determine which recycling activities are
legitimate under the new exclusions and
non-waste determinations. These exclu-
sions are not available for materials that

are considered inherently waste-like,
used in a manner constituting disposal,
or burned for energy recovery.

The EPA estimates that about 5,600
facilities handling approximately 1.5
million tons of hazardous secondary
materials annually may be impacted by
this rule. The activities most affected are
metals and solvent recycling. EPA esti-
mates that the regulation will save
approximately $95 million per year for
the affected industries.

For information about the definition
of Solid Waste Rule, visit
www.epa.gov/epawaste/hazard/dsw/inde
x.htm

The European Commission has sent
Spain a final written warning for poor
application of EU legislation on the
treatment of waste. Spain still needs to
close and restore 87 illegal landfills
which are receiving 720,000 tons of
waste per year. In addition, a large
number of illegal landfills that have
been closed need to be restored. This
final warning follows an initial warning
sent in March last year about the exis-
tence and operation of illegal and uncon-
trolled landfill sites in the country. The
Commission’s action is the result of a
lengthy appraisal of Member States’
compliance with the waste directive. The
directive oversees the operation of land-
fill sites.

European Environment Commis-
sioner Stavros Dimas said, “All Euro-
pean citizens have a right to a clean
environment, so I call on Spain to
urgently make good these shortcomings
and comply with the waste directive.
The Commission has repeatedly alerted
EU Member States to the dangers that
uncontrolled landfills pose to human
health and the environment.”

Spain’s national urban waste plan,
covering the years 2000-2006, envisaged
steps to close and rehabilitate all harm-
ful landfill sites. The Commission sub-
sequently asked Spain for information
on the existence of illegal landfill sites
and the measures it had taken to close
and restore these sites.

On the basis of data showing a
number of illegal landfill sites, the Com-
mission sent a first warning letter to
Spain in March 2007. In their response
Spain said that the number of illegal
landfills in the original urban waste plan
had been overestimated and that only 87
illegal landfills remained in Spain.
These, it said, would be closed and
restored as part of plans designed for the
years 2007 to 2015. These plans have
not yet been approved and communicat-
ed to the Commission.

The Commission is sending Spain a
second warning letter, which, in the
absence of a satisfactory response within
two months, could refer Spain to the
European Court of Justice.

European Commission sends final warning
to Spain over waste directive violations

The Economic Stimulus Bill
HR1424, more commonly referred to as
“The Bailout”, brought with it incen-
tives for renewable energy production
that will have an impact on the deploy-
ment of biomass and waste-to-energy
conversion technologies. At the second
international Energy from Biomass and
Waste (EBW) Exposition & Conference
on October 14, 2008 in Pittsburgh,
Pennsylvania, professionals from the
power production and waste manage-
ment business met to discuss policy,
market trends and new projects.

The bill provides authorization of
$2 billion dollars of new Clean Renew-
able Energy Bonds (CREBs) for facili-
ties producing electricity from resources
including all types of biomass, landfill
gas, and trash combustion. It further
extends the biodiesel Production Tax
Credit (PTC) for three years, expanding
the field to include non-vegetable oil
diesel producers, and includes a contin-
uation of E85 station and fossil-free
alcohol PTCs. For cellulosic ethanol
facilities that are placed into operation
before January 1, 2013 the bill provides
a 50 percent cost write off.

At the EBW Expo over 70 local
and international organizations were
present to exhibit their products and
services, highlighting the latest in sus-
tainable energy production and safe
waste handling. Conference topics cov-
ered techniques, investment and
finance, policy and regulation, and work
development.

Bailout includes
incentives for
waste-to-energy
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These will be the names to be
remembered as the inaugural winners of
the Green Challenge™ at the American
Le Mans Series’ Petit Le Mans
endurance race in Atlanta:

•Porsche and its Penske RS Spyder
team of Pat Long, Sascha Maassen and
Emmanuel Collard, and

•GM/Chevrolet and its Corvette
Racing team of Johnny O’Connell, Jan
Magnussen and Ron Fellows.

These teams earned the first ever
Green Challenge trophies in their
respective prototype (Porsche) and GT
(Corvette) classes. Each had the best
score in class for overall performance,
fuel efficiency and environmental
impact (measured by greenhouse gas
emissions) over the 1,000-mile, 2.54-
mile road course.

The award was created in conjunc-
tion with the United States Environmen-
tal Protection Agency (EPA), the United
States Department of Energy (DOE) and
SAE International. On hand to present
each trophy were Margo T. Oge, the
EPA’s director of the office of trans-
portation and air quality; Pat Davis, the
DOE’s official for vehicle technologies
and renewable energy and efficiencies;
and Dave Schutt, SAE International’s
COO and executive vice president.

The American Le Mans Series is
the only major race series in the world
in which all cars race on alternative
street legal fuels: sulfur-free diesel, E10
and cellulosic E85. Street legal refers to
fuels that are virtually the same as those
the consumer purchases at the fuel sta-
tion.

Some people, including Oge,
believe the Green Challenge represents a
real game changer within the motor-
sports and automotive industry.

“Racing has always been associated
with high power and fast driving as well
as innovation in safety and perform-
ance,” said Oge. “But we have never
been able to put racing and green(ing)
together. Our hope is by starting here
and introducing environmentally friend-

ly technologies, we will continue and
transfer such developments to what you
and I drive on a daily basis.”

Often viewed as the racing series in
which technology transfers directly
from the race car to the dealer show-
room, the American Le Mans Series has
become a leader in green racing. The 11
automobile marquees that race in the
series – Audi, Acura, Aston Martin,
BMW, Corvette, Dodge, Porsche, Fer-
rari, Mazda, Panos and Ford – readily
admit that the relevancy of the American
Le Mans Series and its ability to create
an environment to develop technologies
is one of the primary reasons they race
in the sports car series.

“We have begun something that will
have a profound effect on the motor-
sports and automotive industry,” said
Scott Atherton, president and CEO of
the American Le Mans Series. “When
you get the type of support we have had
from the highest levels of the EPA and
DOE, you know that you are involved in
something that can really make a differ-
ence. Fuel efficiency and energy inde-
pendence are two of the most relevant
topics we all face today and the Ameri-
can Le Mans Series is prepared to lead
the way.”

Audi Sport North America in its
R10 TDI diesel-powered race car won
the actual race for the ninth consecutive
year with drivers Allan McNish, Dindo
Capello and Emanuele Pirro.

Corvette Racing, Penske Porsches
win Green Challenge world debut

Steve Wesoloski, GM Racing Road Rac-
ing Group manager, hoists General
Motors’ Green Challenge trophy

In a new approach to return land to
productive use, the United States Envi-
ronmental Protection Agency (EPA) has
identified thousands of properties that
could potentially host solar, wind or bio-
mass energy production facilities. The
EPA pinpointed these energy assets
using Google Earth and has listed each
property’s attributes for energy redevel-
opment.

“EPA is putting renewable energy
production on the virtual map,” said
EPA Administrator Stephen L. Johnson.
“Our new interactive website encour-
ages states and energy companies to put
previously contaminated properties back
to work.”

The EPA worked with the Depart-
ment of Energy’s National Renewable
Energy Laboratory to collect informa-
tion on renewable energy availability
across the country, and merged it with
EPA data from several land cleanup pro-
grams. In addition, they applied screen-
ing criteria including distance from
power lines, closeness to roads and site
acreage to identify sites that are good
candidates for hosting renewable energy
production facilities.

In producing the interactive state
maps, the EPA used information on
properties from several land cleanup
programs, including abandoned mine

lands and lands under their Superfund,
Brownfields, and Resource Conserva-
tion and Recovery Act programs.

These properties have varying lev-
els of historic contamination. Contami-
nation at some of these properties has
already been addressed, while the level
of contamination at others is still to be
fully investigated. It is likely that some
of the brownfields properties have little

historic contamination. The appropriate
steps to address the contamination at
these properties will vary from site to
site, depending on the nature of the con-
tamination and intended reuse.

The properties offer a number of
attractive features for the development
of renewable energy facilities including:

•Appropriate location, useful infra-
structure, such as transmission lines and
roads, and appropriate zoning for devel-
opment;

•Landowners and local communi-
ties that are often eager to see new eco-
nomic uses for these properties;

•An alternative to using green
spaces, which may help reduce commu-
nity concerns about the effects of a
planned renewable energy facility.

More information may be found at
www.epa.gov/renewableenergyland.

Contaminated sites examined
for renewable energy locations

granted a time extension or are on com-
pliance orders.

“My bill is intended to focus on dis-
posal reduction and enhanced program
implementation efforts,” said Wiggins,
“and it makes conforming changes to the
provisions requiring state agencies and
large state facilities to divert 50 percent
of all solid waste.

She added, “SB 1016 has two pri-
mary components – it moves the current
emphasis on an estimated diversion
measurement number to using an actual
per-capita disposal rate when determin-
ing program implementation and
reduces the frequency of jurisdictions
reviewed before the board. These com-
ponents will be implemented under a
disposal measurement system while
maintaining a 50 percent diversion rate
‘equivalent’.”

Making reporting more accurate,

efficient and timely is a critical element
of the bill.

“The current system uses a set of
complex adjustment factors that are not
timely – typically they are not available
from other state agencies until 14
months or more after the end of the
reporting period and an additional 4-6
months after that for a jurisdiction to
report,” said Wiggins. “SB 1016 allows
all parties involved to concentrate their
efforts on diversion program implemen-
tation rather than paper work and bean
counting.

“To ensure local performance,” she
added, “CIWMB staff will visit jurisdic-
tions and state agencies at least once
annually and use the Disposal Reporting
System (DRS) to identify disposal
trends/anomalies that indicate potential
performance problems.”

The key elements of SB 1016 are:
•A requirement that on and after

January 1, 2009, the CIWMB will deter-
mine compliance with the diversion
goals established by the 1989 act by

comparing each jurisdiction’s “per capi-
ta disposal rate” with the jurisdiction’s
“50 percent equivalent” per-capita dis-
posal rate on January 1, 2007.

•A specification that CIWMB con-
sider the per-capita disposal rate when
determining compliance with the 1989
act, but that the rate is not the only factor
in determining compliance.

•A requirement by the CIWMB to
evaluate the need for a review of a juris-
diction’s program implementation
should the rate exceed the 50 percent
equivalent.

•It specifies how CIWMB deter-
mines the per-capita disposal rate (total
annual disposal divided by population).

•It authorizes CIWMB to use an
alternative per-capita factor for develop-
ing the per-capita disposal rate if a repre-
sentative rate cannot be determined
using the specified factors.

•Specifies how CIWMB determines
the 50 percent equivalent disposal rate
using years 2003-2007 waste generation
information.

•Retains CIWMB’s authority to
establish an alternative per-capita dis-
posal rate for rural jurisdictions.

•It revises the 10 percent diversion
“credit” for transformation to reflect the
per-capita disposal rate.

•It clarifies and consolidates the
information required for the annual
report submitted by jurisdictions to
CIWMB, including an update of the
jurisdiction’s source reduction and recy-
cling element (SRRE) and household
hazardous waste element (HHWE) to
include any new or expanded programs;
an update of the jurisdiction’s non-dis-
posal facility element to reflect any new
or expanded non-disposal facilities; and
disposal characterization studies or other
studies showing the effectiveness of pro-
gram implementation.

It requires CIWMB staff to visit
each jurisdiction at least annually to
monitor the jurisdiction’s implementa-
tion and maintenance of diversion pro-
grams. Wiggins’ bill enjoyed solid sup-
port among the many stakeholders.

California Law
Continued from Page 1

The EPA used Google Earth to find contaminated sites like this that could be used as
future locations for renewable energy projects.

VINCENT DALE | DREAMSTIME
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MONTHLY CROSSWORD BY Myles Mellor

ACROSS

DOWN
1. ___ center, recycling facility that accepts only anti-freeze, 
batteries, oil, and latex paint
2. Distance measurement

3. Night scope technology, for short
4. Downy coating on a plant
5. ___-family recycling, system of 
collecting separated or commingled 
recyclables at apartment buildings
6. Tree starter
7. Land of opportunity
8. Characteristic of the country
9. Environmental group
12. Swing around
15. Three bears' big guy
16. "I am the ___ ___, I am the walrus," 
Beatles lyric (2 words)
18. Full-blooming plant with daisy-like 
flowers
20. Pine tree dropping
22. Type of order?
24. Sodium symbol
27. Exist
28. MSW part
29. Cassowary look alike
31. Computer department
33. Chargers' home, for short

1. Metallic element that makes up approximately seven percent 
of the Earth's crust
6. ___ reduction, backyard composting, for example
10. "Gladiator" star middle name
11. Reduce, recycle, re-___
13. "Mi casa es ___ casa"
14. Gem stone
17. Transport item
19. DNA cousin
21. Office materials that should be recycled
23. Stallion
24. Dundee denial
25. Exercise class
26. Loosen your laces
27. Cube of recycled material
28. Everyone's Uncle?
29. Large shoe size
30. British Lady
32. One of the largest trees in the world
34. Paper quantity
36. GM's newest electric battery vehicle
37. ___fill, trash heap
40. CRT part
41. Roman 2
42. Sharp recycling material?
45. ___-off centers, these recycling facilities accept materials that 
have been separated
47. Pod dweller
49. Wood factory
51. Trash the environment, for example
54. Counter to
55. Each, abbr.
56. Green waste places
58. Type of ray that SPF's target
60. Girl relation
61. "I" problem
62. Slave
64. ___-consumer content, material that has been used by 
consumers, and then reused
65. View
66. ___ the loop, the last and most important step in the recycling 
process
69. Deli bread
70. Be quiet!
71. Food without manufactured chemicals, description

35. On a cruise? (2 words)
36. ___composting, the process 
whereby worms feed on slowly 
decomposing materials
38. Newer car feature (2 words)
39. Become indistinct
43. Spanish, for short
44. Recyclable material made from 
petroleum
46. Doctor's degree?
48. Picnic problem
50. Hawaiian necklaces
52. Fireplace remains
53. Mixed up yard trimmings used to 
nourish soil
56. Period of time
57. Romantic flower
59. Remote control button, abbr.
60. Ready to grow
63. In addition
67. Older than Jr
68. For example, briefly

SOLUTION IS FOUND ON PAGE B7

Waste Services announces
$300 million refinancing

Waste Services, Inc., a multi-region-
al solid waste services company,
announced that it has completed the refi-
nancing of its term loan and revolving
credit facilities with a new dual-currency
credit facility totaling approximately
US$300 million. The new credit facility
consists of a US$39.9 million term loan,
a C$132.1 million term loan and
US$139.6 million in a dual-currency
revolving credit line. The term loans and
revolver mature in 2013 and bear interest
at LIBOR plus 3.5% on United States
borrowings and a comparable rate on
Canadian borrowings. The facility has
been provided by a consortium of nine
commercial banks with Barclays Capital
and Banc of America Securities LLC
serving as joint lead arrangers and joint
lead bookrunners.

Waste Services’ president and CEO,
David Sutherland-Yoest, applauded the
new facility. “Barclays Capital and Bank
of America have done an outstanding job
during a turbulent period in the capital
markets to provide us with an attractive
new credit facility. The success of this

offering speaks volumes about the reces-
sion resistant nature of the waste indus-
try in general.”

Waste Services’ CFO, Ed Johnson,
commented that the new credit facility
will almost immediately generate several
significant benefits for the company.
“This new facility replaces our old
revolving credit line which was
approaching maturity in April 2009. It
also has allowed us to put a substantial
portion of our debt into Canada, helping
us offset our Canadian profits where we
are a cash tax payer. In addition, the new
agreement is structured with a smaller
term loan portion and a larger revolving
portion, enabling us to use our cash
more efficiently by giving us the flexi-
bility to pay down debt with our excess
cash without compromising our liquidi-
ty. In summary, this new facility
improves our financing structure, signif-
icantly extends our debt maturities and
provides us with usable dry powder for
the opportunities that we expect will
present themselves.”

Covanta celebrates waste
conversion milestone

Covanta Holding Corporation
recently celebrated a major milestone –
the company recently converted its 250
millionth ton of waste into energy.

In the process, the company esti-
mates that 250 million tons of green-
house gases have also been offset. Cov-
anta’s 35 domestic facilities offset
approximately one ton of greenhouse
gases for every ton of waste processed.

Covanta develops and operates large
scale energy-from-waste and other
renewable energy projects. The 250 mil-
lion tons of residual municipal solid
waste converted into energy since begin-
ning operations in 1986 has several sig-
nificant environmental benefits. Covanta
reports that it has:

•Offset enough greenhouse gas
emissions to have the same benefit as
planting 6 billion trees;

•Generated enough clean, renew-
able electricity to power 11 million
homes;

•Preserved hundreds of acres of
land and habitat (250 million tons of

waste is enough to cover the entire
island of Manhattan 30 feet deep); and

•Recycled approximately 5 million
tons of metal that would have otherwise
been landfilled, or enough metal to build
60 Golden Gate bridges.

Said Covanta CEO and president,
Anthony J. Orlando, “Over the past 22
years, we have proven that energy-from-
waste helps address three of society’s
biggest issues: how to provide sustain-
able waste disposal, how to generate
clean energy and how to reduce green-
house gas emissions.”

Each year, Covanta’s energy-from-
waste facilities process approximately 5
percent of the nation’s waste. At the
same time, energy derived from that
waste generates enough energy to power
all the homes in Philadelphia and its
suburbs for a year. Covanta’s facilities
also recover and recycle more than
360,000 tons of metals from the waste
each year.

The U.S. Environmental Protection
Agency (EPA) announced a $304,500 set-
tlement with Perma-Fix Northwest Rich-
land, a waste treatment facility, for failure
to properly manage hazardous waste and
PCB waste at its facility in Richland,
Washington. Perma-Fix, which acquired
the facility on June 13, 2007, has cooperat-
ed with EPA to improve its waste manage-
ment procedures and come into compli-
ance.

On March 6, 2007, EPA and the
Washington State Department of Ecology
conducted an inspection of the facility,
which was at that time owned and operat-
ed by Pacific EcoSolutions, Inc. (PEcoS).
On June 14, 2007, EPA issued a notice of
violation and a notice that the facility was
unacceptable for receipt of Comprehensive
Environmental Response, Compensation,
and Liability Act (CERCLA) remedial
waste, citing violations of the permit and
Washington dangerous waste regulations.
Of greatest concern were:

•PEcoS’s prolonged storage of dan-
gerous waste and PCB waste;

•Failure to manage Mixed-Toxic Sub-
stances Control Act (TSCA) regulated
PCB waste properly in accordance with its
permit;

•Failure to properly manage danger-
ous waste generated during treatment of
low-level waste;

•Failure to determine if a generated
solid waste is a dangerous waste;

•Failure to determine whether haz-
ardous waste must be treated to meet land
disposal restrictions;

•Disposal of dangerous waste at an
unpermitted facility; and

•Transporting a dangerous waste
without a manifest.

Perma-Fix worked with the agency to
correct the violations and, by letter dated
September 24, 2007, received notification
of the EPA’s determination that the facility
remained acceptable for the receipt of
CERCLA off-site wastes.

Perma-Fix fixes
facility for EPA



A subsidiary of GDF Suez will start
the construction of a 115 MW run-of-the-
river hydro project following an auction
for energy companies, which took place in
September 2008.

As a result of this auction, 100 MW
have been sold to distribution companies
for a period of 10 years, between 2013 and
2022. GDF Suez will provide 6,000 GWh
for the length of this period.

The hydro power plant will consist of
three units built down the Chiriqui river.

This enlarges the group’s local offer-
ing of energy sources. Energy prices are
expected to stabilize as less dependence is
placed on fluctuating fuels, resulting in
lower prices for Panamanian consumers.
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$60 for up to 50 words.
Add $1 additional word.
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$65 per inch.Visit

Call
877-777-0737

Fax
419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Rates

NEXT DEADLINE:  
November 18th

Call today!  877-777-0737

Solution for crossword on page B6.

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

Miscellaneous

Steel BuildingsBusinesses

EQUIPMENT FOR SALE
Late model Auto Shredding System
complete from infeed conveyor to
fines line, many brand new compo-
nents, Call for details

Used Al-jon Model 9, upgraded to a
Model 20, $22,500

Factory Rebuilt Barclay RotoShred
Primary Tire Shredder, $165,000

2007 Model A+ E-Z Crusher, 500
hours, $150,000

1992 Koehring 6644-7 with 2000
LaBounty MSD70 shear, $125,000

1999 IPS Model CD965HS Baler,
excellent condition, $65,000

2005 Al-Jon 580CL auto logger, 3600
hours, $375,000

Financing available on all new
or used equipment. Call us

today for a quote & application!

SEE MORE EQUIPMENT AND     
PHOTOS AT 

www.DADECAPITAL.com

800-823-9688

CallShaughnessy.com
800-549-0490

QUALITY EQUIPMENT
NEW
USED

Trucks & Trailers

 
        
     



Wanted

Antique Timber
& Boards

Yellow Pine
Douglas Fir

Tank Cypress
Tank Red Wood

512-328-8837
What Its Worth, Inc.

GREAT BUSINESS OPPORTUNITY. On-
going scrap business for lease, approx. 4
acres with 75 ft. scale, office and approx.
5,000 sq. ft. building. Located off of I-85 on
Hwy. 29 North in Belton, SC. Call 864-226-
7076 or 864-844-2161.

Casella opens 4.8 megawatt
gas-to-energy facility

Casella Waste Systems, Inc.
announced that it is operating its Hyland
landfill gas-to-energy plant and produc-
ing clean energy from landfill methane
gas ahead of schedule. This facility is
the company’s fourth landfill gas-to-
energy project.

The new landfill gas-to-energy
plant, located at the company’s Hyland
landfill in Angelica, New York, is
expected to produce 4.8 megawatts per
hour of clean energy, or enough renew-
able electricity to power over 5,000
households. Casella deployed its low-
emission landfill model at the Hyland
site with a state-of-the-art gas collection
system collecting landfill gases, which
are then scrubbed and used to power
Caterpillar generators.

Beyond producing clean energy, the
facility will reduce carbon dioxide
equivalents – greenhouse gases – by
eliminating landfill methane emissions
and displacing the use of fossil fuel with
renewable energy. In total, the emissions
savings are equivalent to taking approxi-
mately 40,000 cars off the roads each
year. The Hyland facility is expected to
produce clean energy for well over 25
years.

John W. Casella, chairman and chief
executive officer of Casella Waste Sys-
tems, said, “By producing clean energy

at this site, we are creating additional
economic value from the waste stream,
long after we were paid to haul and safe-
ly dispose of the material.”

“We believe that waste is no longer
just a throw-away, but is instead a raw
material for manufacturing new products
and a resource for producing clean ener-
gy,” said Casella. “We are positioning
the company to take advantage of signif-
icant economic, environmental policy
and cultural shifts by pursuing opportu-
nities that create both economic and
environmental value from waste.”

Casella and its partners are now
producing roughly 20 megawatts per
hour of clean energy at four of the com-
pany’s landfills. This clean energy is
powering roughly 20,000 homes and the
emissions savings are equivalent to tak-
ing approximately 165,000 cars off the
roads each year. The company expects to
begin producing clean energy at its Clin-
ton County landfill gas-to-energy facility
during the third quarter of fiscal year
2009 and at its Southbridge landfill gas-
to-energy facility during the first half of
fiscal year 2010. When these 2 new
facilities come on-line, the company and
its partners will be producing approxi-
mately 28 megawatts-per-hour of clean
electricity at 6 landfill gas-to-energy
facilities.

GDF builds hydro plant

Waste Connections, Inc. announced
that the underwriters of its recently
announced public offering have exercised
their over-allotment option to purchase an
additional 1.65 million shares of common
stock from Waste Connections at the pub-
lic offering price of $32.50. In total, Waste
Connections will sell 12.65 million shares
of common stock at $32.50 per share in
this public offering, raising net proceeds of
$393.9 million. J.P. Morgan Securities
Inc., Merrill Lynch & Co., Banc of Ameri-
ca Securities LLC and Credit Suisse Secu-
rities, LLC acted as joint bookrunning
managers for the offering.

Waste Connections
exercises over-allotment

Republic Services and Allied Waste
complete merger plans

Republic Services, Inc. and Allied
Waste Industries, Inc. disclosed that they
are poised to implement their plans to
complete the merger in the fourth quar-
ter of 2008. The companies are highly
confident that they will meet the project-
ed $150 million of merger synergies in
the third year following completion of
the transaction.

“As we move through the planning
process and get closer to the completion
of this merger, we are very confident
that we will be able to achieve value for
our shareholders by building on both
companies’ foundations of profitable
growth,” said Jim O’Connor, chairman
and CEO of Republic Services.

Republic Services and Allied Waste
began the integration planning process
immediately after the announcement of
their definitive merger agreement by
forming 17 functional teams of corpo-
rate, regional and local representatives
from both companies. Over the past
three months, these teams have invested
more than 12,000 man-hours in planning
for the smooth and successful merger of
Republic and Allied. A large part of the
planning process included the review
and selection of the operating systems
that will be used by the combined com-
pany. Additionally, the companies have
named the top 70 executives and man-
agers of the combined company.

A diplomatic husband said to his wife, "How do you expect me to remember your
birthday when you never look any older?" 



SSALVAGE, ALVAGE, RECYCLING ECYCLING & & 
WASTEASTE INDUSTRIESNDUSTRIES

FINANCINGINANCING for thefor the

800-823-9688
Fax 419-931-9001

www.DADECapital.com

We Have
CASH

• Up to 100% of your new equipment's purchase price.

• Up to $250,000.00 with just an application.

• No limit with financial disclosure.

Have you recently paid cash for new equipment?

Do you need cash for purchasing inventory or for operating capital?

Program available for qualified borrowers.

We can refinance your recently-purchased new
equipment to get you the funds you need.
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