
Back in January, 2010
American Recycler published
an article penned by Mark
Henricks titled Rough Roads
Ahead about the problem of
auto recyclers acquiring cars.
At that time, it was the num-
ber one issue facing recy-
clers. 

Five years later, we fol-
lowed up with Michael E.
Wilson, chief executive offi-
cer of the Automotive Recy-
clers Association (ARA) and
asked how business is for
auto 
recyclers.

“I wouldn’t say that the
economy for auto recyclers
has improved since 2010. In
some aspects there may be
some better opportunities for
recyclers in the coming
months, but if you are look-
ing at the last five years,
really not much has changed
on buying at the auctions,
other than fees continuing to
increase. 

For the last 18 months,
because of the economic con-
ditions in China, India,
Turkey and so forth, full serv-
ice recyclers have seen seller
services and scrap prices take
a huge downturn, probably 50
percent of what they were,
maybe down more towards 75
percent on scrap prices. For
recyclers on the self service
side, it’s been a huge factor.
The prices may have come
down for purchasing vehicles,
but if the scrap processors are
not buying the hulks it causes
a lot of issues and challenges
for them. 

“The self service part of
the industry really had signif-
icant growth from about 2010
and coming out of the reces-
sion. That part of the market
was definitely picking up.
Folks in our industry that
were full service were look-
ing at opening up hybrid
yards where one part was full
service and the other part self
service. Those who did that
over the last two or three
years did not experience an
upturn for very long. 

“In the full service sec-
tor, with the electronic com-
merce and on line auctions of

salvaged vehicles, it contin-
ues to be more than auto
recyclers that are buying
vehicles. Probably about 50
percent of the buyers at the
salvage pool auctions are
recyclers and the rest are the
general public and used car
dealers. There’s been a con-
tinued trend towards an
increase in the public and
used car market, probably a
single digit increase since
2010. With the price of used
vehicles being at an all-time
high, a lot of dealers are com-
ing into the salvage auctions,
purchasing vehicles, fixing
them up and putting them up
for sale.” 

Edmunds.com, a leading
reference for car shoppers,
recently reported that certified
pre-owned (CPO) car sales
are at an all-time high. In the
company’s latest used vehicle
market report, analysts noted
that in 2014 CPO sales hit an
all-time high of 2.3 million.
Last year, CPO made up 20.8
percent of total used car sales
at franchised dealerships, the
highest percentage since cer-
tified pre-owned programs
were introduced.

“We fully expect CPO
popularity to continue
throughout 2015 because
many leased cars are being
returned to the dealership in
excellent shape and lightly
used cars are being traded 
in at faster rates than in previ-
ous years. This allows 
dealers to maintain a large
CPO inventory,” explained
Edmunds.com senior analyst
Jessica Caldwell. “Car shop-
pers are finding a great selec-
tion to choose from, and, in
the current economy, many
are comfortable spending a
bit more for that extra peace
of mind that a CPO car
brings.”

Wilson estimated that the
number of used vehicles
being exported out of the
U.S. from auctions at about
30 percent. But it’s mostly
late model vehicles in the
$15,000 to $20,000 price
range, because it doesn’t make
economic sense to export the
older, less expensive cars. 

Also, Wilson pointed out
that over the last 18 months
the U.S. dollar has really
strengthened, which is going
to have a dramatic effect on
the used vehicle export sector.

In 2010 ARA estimated
that there were 8,400 automo-
tive recyclers in the U.S.
“Since then we sense there’s
probably been a small reduc-
tion in that number,” said Wil-
son. “We are hearing of

closing of shops because it’s
getting harder and harder to
stay in business. In addition,
there have been and continue
to be numerous acquisitions.
The landscape really hasn’t
changed that much since
2010. It was hard then and it’s
hard now. Some of the folks
that were on the fringes back
then have been weeded out. 

“From what I hear, low
prices for scrap metal are not
going to rebound anytime
soon,” Wilson continued.
“Prices, I believe, are pretty
much going to stay where they
are for the rest of the year, at
least, and I don’t know how
much further into 2016. The
longer that price is down, it
hurts each and every month
for those relying on crushing
cars when they are making
one quarter or one third of
what they were making five
years ago. That’s painful. 

“Scrap prices are also
having a hard time in the colli-
sion repair industry where we
sell a lot of our parts. They’ve
had a huge wave of public
consolidation and we believe
the recycling industry is going
to see more taking place.” 

Wilson was referred to a
group of recycling companies
that consolidated with an IPO
this spring as Fenix Parts, Inc.
It combined eight original
companies and created a net-
work of full service and self
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With the economic conditions in China, India and Turkey there’s not a big appetite for scrap.
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operations...
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New York Department of
Sanitation offers curbside
collection of clothing

To help NYC residents responsibly
recycle their unwanted clothing and tex-
tiles, the New York City Department of
Sanitation (DSNY) is launching a pilot
program to pick-up clothing and textiles
from residents at their curbside through a
special one-time collection this fall.

“Each year, city residents throw away
more than 200,000 tons of clothing and
textiles,” said Sanitation Commissioner
Kathryn Garcia. “This trial illustrates our
continuing efforts to find innovative ways
of recycling the most common materials
found in our waste stream. Textiles make
up about six percent of our waste. Recy-
cling and reusing this material will help
the City reach its goal of zero waste to
landfills by 2030.”

Residents living in areas covered by
the program will receive notice and
instructions in the mail. Covered areas
include:

•Staten Island Community Board 3 -
Includes Arden Heights, Tottenville,
Huguenot, New Dorp

•Bronx Community Board 8 –
Includes Riverdale, Fieldston

•Queens Community Board 11 –
Includes Bayside, Auburndale, Oakland
Gardens, Douglaston, Little Neck

•Brooklyn Community Board 11 –
Includes Bath Beach, Bensonhurst,
Gravesend, Mapleton

Districts were chosen for the pilot
based on the high percentage of single-
family homes, which are not eligible for
the re-fashioNYC textile recycling pro-

gram, and limited access to drop off loca-
tions for donation of clothing and textiles.
More than 210,000 households will be
able to participate.

After collection, DSNY will bring all
items to Goodwill, where donations will
help support their mission of empowering
individuals with disabilities and other bar-
riers to employment gain independence
through the power of work.

This program is a partnership with the
Uniformed Sanitationmen’s Association,
Local 831. It will use existing personnel
and equipment to collect the items on the
overnight shift. After the collections,
DSNY will evaluate the viability of the
program.

Residents in the designated pilot
neighborhoods will receive a specially
marked pink colored bag in the mail.
Additional bags can be picked up from
their local Community Board, or they may
use a clear bag with labels available
online.

Residents should fill the pink bags
with clean, unwanted textiles. Next, they
should securely tie the bags and place
them at the curb after 4 p.m. the night
before recycling collection day, during
their designated collection week. DSNY
will make only one pick-up, from each
residence during their specified collection
week.

DSNY will accept clean, unwanted
clothing, shoes, handbags, belts, towels,
linens, and curtains. Ripped or torn items
will also be accepted and recycled.

Universities compete to
reduce stadium waste

Until the end of November, college
football is scoring big by tackling sta-
dium and tailgating waste through the
national GameDay Recycling Chal-
lenge, where teams and their fans com-
pete to see who can reduce and recycle
the most GameDay items, such as glass
bottles and food packaging waste.

The GameDay Recycling Chal-
lenge is a national program adminis-
tered by Keep America Beautiful in
partnership with the College and Uni-
versity Recycling Coalition, Recycle-
Mania, Inc. and the Environmental
Protection Agency’s WasteWise pro-
gram. During the Challenge, colleges
and universities select one or more
home football games to promote waste
reduction and recycling.

Winners for each athletic confer-
ence will be recognized, with five dif-
ferent categories per conference.
National winners will be recognized in
two categories: 1) total amount recy-
cled, composted and donated; and 2)
diversion rate – or the percentage of

waste diverted from disposal. During
the 2014 GameDay Recycling Chal-
lenge, nearly 2.2 million pounds of
waste was diverted from 91 colleges
and universities.

“Football is big on our campus and
the GameDay Recycling Challenge is
our chance to shine,” said Dave VanDe-
venter, Clemson University’s solid
waste and recycling manager. “The
Challenge allows us to showcase our
athletics department’s sustainability
efforts and demonstrate Clemson’s
competitiveness off the field as well as
on.” The Clemson Tigers beat out col-
leges across the nation to win the 2014
GameDay Recycling Challenge by col-
lecting over 60,000 pounds of recy-
clables and food organics during a
single home game.

GameDay Recycling Challenge
also honors schools each year that are
committed to Zero Waste via an online
“Zero Waste Wall of Fame.” Zero waste
is commonly defined as reaching a 90
percent or higher diversion rate.

California Governor approves
equipment sales tax exemption

As reported in American Recycler’s
October 2015 edition, the California
Legislature passed AB 199, which was
then moved to Governor Jerry Brown for
approval.

Governor Brown has now approved
the sales tax exemption on equipment
that businesses can use to help the state
reach its green goals. 

AB 199 creates a sales and use tax
exemption on purchases of equipment
used for recycling and composting, as
well as equipment that processes recy-
cled materials. Businesses may apply for
the exemption with the California Alter-
native Energy and Advanced Transporta-
tion Financing Authority (CAEATFA),
which provides similar exemptions for
sustainable energy and transportation
purchases with the goal of reducing
greenhouse gas emissions.

As California strives to achieve its
ambitious recycling goal of recycling 75
percent of the solid waste it generates by
2020, an estimated 22 million tons will
have to be recycled or composted
instead of being sent to a landfill. Addi-
tionally, a new law set to take effect next
year will require restaurants, grocery
stores, apartments and other commercial

generators of organic waste to contract
to have their waste composted or anaero-
bically digested, increasing the need for
equipment to handle this new material.

CAEATFA is authorized to approve
up to $100 million in sales tax exemp-
tions per year. However, despite approv-
ing almost every exemption application,
it has only approved $82 million in total
exemptions since the initial exemptions
were first created through legislation in
2010.

According to California’s Depart-
ment of Resources Recycling and
Recovery, CalRecycle, every year the
state exports 20 million tons of recy-
clables that are worth nearly $8 billion.
They estimate that meeting the state’s
recycling goals with in-state infrastruc-
ture could generate an additional
110,000 jobs, on top of the existing
125,000 people employed in recycling.
Furthermore, CalRecycle reports that,
for every ton of material that gets recy-
cled instead of being disposed, Califor-
nia’s 5300 recycling establishments will
pay an additional $101 in salaries, pro-
duce $275 more in goods and services,
and generate $135 more in sales.

3 out of 4 people will read this headline,
but only 1 of 4 continue reading.
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service recycling parts yards in key
regional markets in the U.S. and Canada.
The founding companies had been in
business an average of 25 years and
operate from 13 locations. Since the
IPO, Ocean County Auto Wreckers of
Bayville, New Jersey has also joined the
Fenix consolidation. 

In speaking of the advantages of
consolidation, W. Kent Robertson, chief
executive officer of Fenix said, “Given
the highly fragmented nature of the
automotive recycling industry with liter-
ally thousands of companies, there is a
great opportunity for further consolida-
tion. In addition to growing organically,
expansion through acquisition will be an
important part of our overall strategy
and a key long-term value driver for our
customers and shareholders. 

“We also believe there are signifi-
cant benefits of scale – first, increased

parts availability through the hub; sec-
ond, synergy with respect to how we buy
cars, tow and distribute parts to our cus-
tomers; and third, the leverage we gain
on our fixed cost structure and corporate
general, administrative expenses. We see
additional growth opportunities by
enhancing the effectiveness of our sales
force, the development of an integrated
technology platform for bidding and
pricing, the expansion of our disman-
tling capacity, and by growing our distri-
bution in existing and adjacent markets,”
Robinson concluded. 

“It wouldn’t surprise me that other
entities look to an IPO as a possibility over
the next few years because of economies
of scale and to make sure there’s a long
term plan for a business,” Wilson pre-
dicted. “We have many generational busi-
nesses in the scrap industry, often third and
fourth generation family businesses.
Sometimes the latter generations don’t
necessarily want to be in that business and
are looking for ways to continue opera-
tions. Consolidation is one way.” 

Wilson said that one of the most sig-
nificant changes for full service auto recy-
clers over the past five years is change at
an accelerated pace. A lot of electronic
commerce has taken place, especially over
the past two or three years with new plat-
forms coming into the marketplace that
have caused issues. GM, for example, is
looking at a dynamic pricing platform for
their replacement parts. That will make it
more difficult to price recycled parts.
There are regional and seasonal pricing
differences and many other supply and
demand factors. Electronic platforms,
especially in the collision and repair indus-
try are getting more and more sophisti-
cated so the quality of recycled parts needs
to be raised. OEMs want to recapture the
replacement parts market because it’s
dropped from 74.8 percent back in 2008,
2Q. Now they are at 65 percent on 
replacement parts. 

“Since the spigot has kind of been
turned off from China and other foreign
markets some shredders are not even buy-
ing scrap depending on how much they
have in inventory,” Wilson observed. “And
since there’s really not much of a demand
from shredders to buy scrap, that’s really
been hurting recyclers. 

“No question, automotive recyclers
are definitely getting more curves
thrown at them these days, but the indus-
try has been around for 100 years and
they have modified their operations to
compete as time has gone by. And, I am
confident that most all of them will do
the same down the road, but they will
have to continuously adapt their opera-
tions to change,” Wilson concluded. 

NORTH AMERICAN ATTACHMENTS

GRAPPLES

800-380-8808
www.excavatorattachments.com

Automotive
■Continued from Page 1

Bigbelly, Inc. disclosed that the Los
Angeles Ninth Council District is signif-
icantly expanding its use of the Bigbelly
system to help combat the litter problem
on city streets and throughout the
region’s public areas. 

The Bigbelly system is part of a
comprehensive effort to eliminate blight,
improve livability, and spur economic
development. The initiative also
includes the development of a multi-
agency taskforce, installation of cameras

in chronic dumping sites, and deploy-
ment of hundreds of trash cans. To date,
combined efforts have resulted in the
removal of over 6,000 tons of bulky
items and nearly 4,000 tons of 
abandoned waste. 

The Bigbelly system includes waste
receptacles that contain a built-in com-
pactor, which increases waste volume
and improves operational efficiencies by
up to 80 percent. The smart system and
its cloud connected communication

informs waste collection operators when
the waste and recycling units need emp-
tying. The innovative platform has
proven effective and efficient in reduc-
ing collection frequency, which in turn
reduces labor costs, and the Department
of Public Works’ carbon footprint. The
expansion will help curb what has his-
torically been an ongoing problem for
residents and businesses in the Ninth
District. 

Los Angeles district expands Bigbelly
recycling system installations
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In an effort to have more
uniform and easier to understand
recycling rules for all businesses,
the New York City Department
of Sanitation (DSNY) proposed
amended rules governing recy-
cling requirements for commer-
cial establishments and others
who have their garbage and recy-
cling collected by private carters.

DSNY published the pro-
posed rules in the City Record
and accepted comments until the
October 22 public hearing.

The proposals would revise
the city’s current commercial
recycling rules to simplify the
requirements, which would
make them more understandable
for businesses and easier to fol-
low. Currently, businesses are
required to recycle different
materials based on their business
type. Eliminating the distinction
between business types and
applying the same rules for all
businesses will facilitate greater
recycling participation. In addi-
tion, the proposed rules allow for
co-collection of recyclables in a
single recycling stream, which
will help make commercial recy-
cling easier to manage and can
significantly increase diversion
of recyclables from landfills.

The proposed rules:
•Designate a number of

recyclable materials including,
but not limited to, metal, glass,
plastic, and paper that businesses

that receive private carter collec-
tion are required to recycle.

•Prohibit the commingling
of any designated recyclable
materials with garbage or other
solid waste.

•Allow private carters to
collect recyclables in separate
paper and metal, glass, and plas-
tic streams or as a single recy-
cling stream.

•Require each business to
post a sign identifying its private
carter(s), each designated recy-
clable material that will be col-
lected by each private carter, and
if such private carter will be uti-
lizing single stream recycling.

•Provide implementation
and notice requirements for own-
ers, net lessees, or persons in
charge who arrange for private
carter collection, and set forth
recycling requirements for their
tenants and occupants.

•Set forth responsibilities of
operators of non-putrescible and
putrescible solid waste transfer
stations.

•Provide for the enforce-
ment of such rules in accordance
with the New York City Admin-
istrative Code.

If adopted as proposed, the
rules would go into effect in July
2016, though businesses would
have an additional year, until
July 2017, until violations would
be written.

NYC proposes recycling
rules for businesses

In a unanimous 5-0 vote, the
Ventura County board of supervi-
sors approved a zoning change
that will enable Agromin to
expand its composting facility on
Limoneira Company property
near Santa Paula. Agromin, head-
quartered in Oxnard, is the food
and organic waste composter for
cities throughout Ventura County
and its unincorporated areas.
Agromin’s organic compost and
soil products are used by farmers,
landscapers and homeowners. 

Agromin currently operates
at Limoneira on a 15 acre site in
an unincorporated portion of the
county. It hopes to increase the
size to up to 100 acres. Agromin
also has a nine acre composting
yard in Oxnard near Ormond
Beach, but plans to close the

facility once the Santa Paula
expansion is complete. Before
the expansion can take place, the
new facility must be permitted by
the county. The transition to the
larger site is expected to take
place in about three years.

“Having a composting loca-
tion that can handle all of the
county’s green and food waste
ensures that the county doesn’t
have to send recyclable organic
materials outside the area for
composting or have it end up in
landfills,” said Bill Camarillo,
Agromin chief executive officer.
“With new laws coming on the
books that reduce how much
cities can place in landfills, Ven-
tura County and its cities will be
in great shape to be in full com-
pliance for years to come.”

Agromin would process
about 300,000 tons of organic
material at the expanded site each
year – 200,000 tons would be
green waste from homes and
businesses and 100,000 would be
food waste from restaurants and
other food service facilities. Once
collected and cleaned, the mate-
rial is naturally processed into
compost and mulch. Of the
processed material, 60 percent
will be used by Ventura County
commercial farmers. The rest
would be used in residential,
commercial and municipal land-
scapes. Agromin also plans to
capture the gases created by the
composting process and turn it
into clean biofuels that can be
used by trucks, buses and other
vehicles.

Ventura County approves zoning
change for compost facility

At busy Alewife Station in
Massachusetts, 7’ tall kiosks built
with 100 percent recycled materi-
als offer Massachusetts Bay
Transportation Authority (MBTA)
users the ability to recycle.

The two kiosks are part of a
pilot program designed by Mass-
Recycle in partnership with the
MBTA, the Massachusetts Bever-
age Association, and Casella
Recycling, with the long-term
goal of increasing recycling in
MBTA Subway stations.

The recycling receptacles
are expected to not only be cost-
neutral when it comes to mainte-
nance, but to have the potential to
increase revenue for the MBTA if
used on a larger scale by making
space for increased advertising
revenue and adding valuable
materials to recycling tonnages,
including aluminum and PET, the
material used for water bottles.

The Massachusetts Beverage
Association is a sponsor of the
Alewife pilot program as part of

its Massachusetts Recycling
Challenge, which has included
placing recycling receptacles in
high foot-traffic areas in Worces-
ter, Lowell, Salem, Quincy, and
several other communities to
increase on-the-go recycling, as
well as providing technical assis-
tance to communities seeking to
enhance their municipal recy-
cling programs, and holding sem-
inars that were collectively
attended by representatives from
over 100 cities and towns.

Recycling in subway stations to increase

WWW.KOMAREK . COM
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INTERNATIONAL

Plastic recycling in Europe to increase significantly by 2025
According to a new study of consultancy ecoprog,

up to 300 new sorting plants for plastic wastes will be
commissioned in Europe by 2025. This happens
against the backdrop of increasing recycling shares in
the different countries. 

Today, Europe has almost 1,200 active plastic sort-
ing and recycling plants. However, this portfolio will
not be large enough as recycling becomes increasingly
important.

This is why sorting plants with a capacity of 5.2
million tons will be commissioned by 2025. This is a
growth of 25 percent and the number of plants will
increase by about 300. 

The EU Waste Framework Directive will be the
main market driver. By 2020, 50 percent of the plastics
in municipal solid waste (MSW) have to undergo mate-
rial recovery. Almost no EU member state has yet
reached this goal, which creates financial challenges
for many countries.

“Within the waste management sector, recycling
will be the most important growth markets in the next
years” said project head Marcel Siebertz.

South Europe has the largest market potential:
France, Spain and Italy are three populous states with a
lot of catching up to do.

The waste management systems in Eastern Europe
are currently being transformed and therefore also pro-

duce a strong development potential, even though
financial incentives and unambiguous political frame-
work conditions for recycling are lacking.

However, many European waste management sys-
tems that are considered as more advanced also do not
yet reach MSW recycling quotas complying with the
targets. This holds true for the Netherlands, Denmark,
Austria, Sweden and Norway. 

Contrary to the situation in South and Eastern
Europe, however, the main reason for this is not the sta-
tus of landfilling but the traditionally large market
share of waste incineration. Switzerland, for instance,
only reaches a material recovery share of plastic wastes
of 10 percent, with 90 percent being incinerated. In late
2015, however, a revision of the Environmental Protec-
tion Act should also include a significant increase of
recycling.

“Many countries increase their sorting capacities
by expanding or building additional plants at already
existing sites. An analysis of the active plants in Europe
has been lacking so far,” said Siebertz.

This is why ecoprog has collected information on
around 1,200 plastic sorting and recycling plants
throughout Europe, analyzed and compared them in a
market study and forecast the future market develop-
ment on the basis of a transparent methodology. 

The operational plants and those that are currently
being planned differ considerably by size and techno-
logical equipment. The more heterogeneous the waste
stream to be sorted, the larger the processing plant. 

The UK has the largest active plants, with an aver-
age capacity of 59,000 annual tons. The reason for this
is that the separate collection is executed through a dry
recyclables bin, which does not only include plastics,
but also paper, metal and in some cases even glass.

IMAGE COURTESY OF ECOPROG
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ADVERTISING IN AMERICAN RECYCLER WORKS

Canada’s national consumer battery
recycling organization, Call2Recycle
Canada, Inc. and the province of Prince
Edward Island (P.E.I.) are working
together to divert even more batteries from
landfill. The parties formalized an agree-
ment in P.E.I. with Hon. Robert Mitchell,
Minister of Communities, Land and Envi-
ronment, and Jean-Paul Thiebolt, Eastern
Canada Program director, Call2Recycle
Canada, Inc.

Currently, 90 percent of P.E.I. resi-
dents live within a 15 km radius of an
available drop off site. Over the next year
Call2Recycle will be strategically adding
locations across the island in easily-acces-
sible places like hardware stores, elec-
tronic stores and pharmacies, government
buildings, schools, and health care centers.
The program will also leverage its newly-
formed collaborative arrangement with the
Canadian Battery Association (CBA), the
stewardship organization that recycles
lead-acid batteries across Canada, to make
battery recycling even more convenient for
P.E.I. residents.

This agreement reaffirms Call2Recy-
cle’s leadership in product stewardship –
effectively diverting batteries from land-
fills in Canada for over 20 years.
Call2Recycle has a strong track record of
educating Canadians about the importance
of battery recycling and how easy it is to
make a big difference with a small act. 

Call2Recycle and
Prince Edward
Island sign
agreement
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2014 OverBuilt Loader  Stationary mount,  480 V electric motor. 5,000 lbs. lift at 25’, total reach 26’6.  $75,000

2012 OverBuilt Car Crusher   Remote, high speed, hyd. landing gear. Low hours.

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

We will look at any reasonable offer!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2011 OverBuilt Baler
Air compressor.  3,900 hours. 

Loaded. $245,000.

2012 OverBuilt Baler
3,600 hours, loaded. Ready to go to work!

2009 Big MAC QS
11,067 hours, recently serviced. Remote
control. A/C, hyd. landing gear. $75,000.

2011 Al-jon 580 Baler/Logger
5,700 hours. $275,000.

$
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NOW
$65,000

NOW
$195,000

INTERNATIONAL
British Columbia’s container
recycling system strong
amidst concerns over fees

As it nears its half century mark, the
beverage container deposit return system
in British Columbia, Canada, remains the
elder statesman of global recycling and
extended producer responsibility pro-
grams, boasting an overall recovery rate of
84.2 percent. However, a new study by the
Container Recycling Institute (CRI) raises
some concerns about the system, including
unprecedentedly high container recycling
fees, a lack of transparency in financial
reporting and a bloated reserve fund.

CRI undertook the study, titled “The
Environmental and Economic Perform-
ance of Beverage Container Reuse and
Recycling in British Columbia, Canada,”
to expand its body of research on best
practices for the recovery and quality recy-
cling of packaging materials, and to inves-
tigate recent increases in the province’s
container recycling fees (CRFs).

With the passage of its Litter Act in
1970 (replaced in 1997 by the Beverage
Container Stewardship Program Regula-
tion), BC became the first jurisdiction in
the world to establish a mandatory refund
system for soft drink and beer containers.
Today, its law applies a deposit ($.05, $.10
or $.20) on the vast majority of packaged
beverages sold in the province. It is one of
the highest performing recycling programs
in the world because of its coverage of
beverage and container types, convenient
return-to-retail and depot consumer return
options, its very high collection rate and its
high use of refillable containers.

Responsibilities for the program are
split between two private stewardship
agencies, Encorp Pacific (Canada) and
Brewers Distributor Ltd. Encorp oversees
the container recovery system for all soft
drinks, water and other nonalcoholic bev-
erages, as well as all wine, spirits, beer and
cider sold in non-refillable glass bottles.
To cover program costs, Encorp charges
consumers of these beverages a non-
refundable container recycling fee (CRF).
Encorp’s return rate has averaged roughly
80 percent for the past 5 years.

The other stewardship agency, Brew-
ers Distributor Ltd. (BDL), has responsi-

bility for all beverage alcohol sold in cans
in the province, as well as all beer and
cider sold in refillable glass bottles. BDL,
whose overall recovery rate has exceeded
92 percent for the past 6 years, boasts a
near 100 percent recovery rate for its refill-
able containers, which are moreover
reused an average of 15 times before being
recycled. BDL embeds its program costs
in the shelf price of its beverages and thus
does not charge consumers an external
recycling fee.

While CRI’s study acknowledges and
liberally documents these achievements, it
also uncovers several issues of concern: 

•The combined costs for transporta-
tion and processing in BC are, on a per-
container basis, more than twice as high as
the equivalent line item in neighboring
Alberta: $.023 versus $.01. Transportation
and processing costs in Encorp’s program
exceeded $22 million in 2013, making this
the agency’s second largest expense after
the handling fees paid to collection depots
and retailers.

•Encorp charges Canada’s highest
CRF of $.35 cents for glass bottles larger
than one liter. This is three times the high-
est fee in any other province. Furthermore,
Encorp charges more for non-alcohol bev-
erage containers under a cost-allocation
practice that is highly unusual among
stewardship agencies.

•The presentation of financial data in
Encorp’s annual report makes it impossi-
ble to know exactly how much its bever-
age container program costs. The report
does not provide sufficiently transparent
financial information to the Ministry of
Environment, the agency authorized to
carry out BC’s recycling regulation, nor to
the public. Moreover, Encorp’s CRFs are
determined by Encorp with no approval
required by the Ministry, leaving con-
sumers no recourse to affect change if
desired.

•As Encorp’s CRFs have been
steadily rising, its reserve fund has grown
beyond the $17 million it has calculated as
a “prudent” minimum. By the end of 2014,
the reserve stood at nearly $34 million.

Europe recycles over 66 billion bottles
The equivalent of 66 billion PET

bottles were collected and recycled in
2014 in Europe, representing 57 percent
of bottles and containers.

This conclusion comes from a
report carried out by PCI PET Packaging
Resin & Recycling Ltd for Petcore
Europe from a Europe-wide survey
among actors involved in the collection,
sorting and recycling of PET.

Looking at the 2014 collection rates
in Europe shows that with 1.8 million
metric tons of bottles and containers,
PET collection has grown by 6.8 percent
compared to 2013. 

The collection rates vary consider-
ably across Europe, with a number of

Member States exceeding the average 57
percent while several others are still lag-
ging behind where much more can be
done and should be done.

In 2014, 1.7 million metric tons of
PET was recycled in Europe. With an
installed processing capacity estimated
of circa 2.1 million metric, the recycling
industry operating rate reached only 79
percent; lower than the 83 percent rate of
2013. This decrease illustrates the chal-
lenges that the PET industry had to face
in 2014, in particular the pricing
throughout the RPET (recycled PET)
chain and pressure from low virgin PET
resin prices that occurred during the last
quarter of the year.

Sims Recycling Solutions
joins SERI as R2 leader

Sims Recycling Solutions, a
provider of global IT asset disposition
(ITAD) services, is partnering with Sus-
tainable Electronics Recycling Interna-
tional (SERI) as an R2 leader. R2 leaders
work with a team to take on a leadership
project based on their organization’s
core competencies and sustainability
goals. These projects are designed to
advance responsible reuse and recycling
around the world. 

The leadership project that Sims
Recycling Solutions is involved in will
help educate and support the R2 stan-
dard in Latin America. Sims personnel
will help with translations and internal
audits of recycling facilities in prepara-
tion for their R2 Certification.

“As an R2-certified company, our
team of experts have a strong under-
standing of the standard and can help
these companies identify focus areas of
their operations,” stated Steve Skurnac,
president of Sims Recycling Solutions.
“The first step in achieving the certifica-
tion is performing the gap analysis and
taking action on it, and I am proud we
have the resources to assist facilities in
emerging markets.”

In addition to the R2 certification,
Sims Recycling Solutions recently
received accreditations for energy man-
agement, security and occupational
health and safety management. Specifi-
cally these certifications included ISO

50001:2011, BS OHSAS 18001:2007,
and CAS-S certification for data 
destruction.

ELECTRONICS
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Legal For Trade
NTEP SCALES

American Weigh Scales, Inc.
Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com
Office hours: M-F, 9am - 6pm EST

www.scales.net

PAPER
AF&PA releases paper reports

The American Forest & Paper Associ-
ation released its July U.S. paper reports. 

Containerboard
Containerboard production was

three percent higher compared to August
of last year. The month-over-month
average daily production compared to
July 2015 was 1.1 percent higher.  The
containerboard operating rate for August
remained flat at 96.3 percent.

Kraft Paper
Total Kraft paper shipments were

147.2 thousand short tons, 9.4 percent
higher compared to July 2014. Bleached
Kraft paper shipments decreased from
10.9 thousand short tons in June 2015 to
8.6, while unbleached Kraft paper
remained essentially flat at 138.6 thousand
short tons. Overall, year-to-date shipments
up through July 2015 were 1.0 percent
higher compared to the same period in
2014. Total month end inventories
increased to 77.4 thousand short tons.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 8
percent in July compared to July 2014,
with inventory levels increasing 2 per-
cent from June. 

•Uncoated free sheet (UFS) paper
shipments in July decreased 2 percent

compared to July 2014, with imports of
UFS increasing 26 percent year-over-
year in June.

•July coated free sheet (CFS) paper
shipments decreased 12 percent com-
pared to July 2014. Imports of CFS
papers increased less than 1 percent in
June, with exports down 15 percent.

•Uncoated mechanical (UM) paper
shipments decreased 14 percent when
compared with July 2014. Imports of
UM papers were down 12 percent in
June, the 12th consecutive monthly
decline. Inventories of UM increased in
July, up 10 percent.

Paperboard Report
Total boxboard production

decreased 2.8 percent when compared to
July 2014, but increased 2.7 percent
from June. 

Unbleached Kraft boxboard produc-
tion increased over the same month as
last year and increased compared to
June. Total solid bleached boxboard &
liner production decreased when com-
pared to July 2014, but increased com-
pared to June. 

The production of recycled
boxboard was flat compared to July
2014, and increased when compared to
June.

Domtar Corporation has been
awarded the Pulp and Paper Interna-
tional (PPI) 2015 Environmental Strat-
egy of the Year Award for The Paper
Trail, its newly revitalized digital trans-
parency tool. When using the tool, cus-
tomers are able to learn where their
paper comes from and track the gate to
gate environmental impact of their paper
purchase across five categories: fiber,
greenhouse gas emissions, water, renew-
able energy, and waste.

Earlier this year, Domtar re-launched
The Paper Trail, broadening its sustain-
ability focus to also include the social and
economic impacts associated with paper.
The online tool showcases the people and
places behind the products, featuring sto-
ries and photos from all 13 of Domtar’s
North American pulp and paper mills.

The Paper Trail also assesses Dom-
tar’s community investments by tracking
charitable donations and volunteer
efforts, such as recycling programs or
educational initiatives. Additionally, it
demonstrates the paper industry’s local
economic impact, as Domtar employs
nearly 9,000 people across North Amer-
ica and contributes billions to local and
regional economies.

The PPI Awards are held each year to
recognize the achievements of companies,
mills, and individuals in the pulp and
paper sector, and are organized by RISI.

Domtar wins
environmental
award for 2015

Doggy quotes
“Whoever said you can’t buy happi-

ness forgot about puppies.”  —Gene Hill
“Dogs feel very strongly that they

should always go with you in the car, in
case the need should arise for them to
bark violently at nothing right in your
ear.”                                 —Dave Barry

“I wonder what goes through his mind
when he sees us peeing in his water
bowl.”                   —Penny Ward Moser

“I wonder if other dogs think poodles
are members of a weird religious cult.”      

—Rita Rudner

WASTE

The Family Business Center at Loy-
ola University Chicago’s Quinlan School
of Business announced the winners of its
22nd Annual Illinois Family Business of
the Year Awards. The awards program
recognizes exceptional Illinois based
family businesses that demonstrate a
strong commitment to business develop-
ment, family, and the greater-Illinois
community. The annual awards drew
nominations in six categories: small
(companies with fewer than 50 employ-
ees), medium (50 to 250), large (more
than 250), community service, dean’s
award, and century award. Award win-
ners have all demonstrated positive fam-
ily/business linkage, multigenerational
family business involvement, contribu-
tions to industry and community, and
innovative business practices and strate-
gies.

Flood Brothers Disposal & Recy-
cling Services was named the winner in
the Medium Business Category. Starting
with one truck, one employee and one
simple philosophy, “Provide a great
service at a fair price,” the Flood Family
has been in the waste removal industry
in one form or another since 1930. 85
years and 5 generations later, this family
owned and operated waste removal com-
pany has updated its trucks and tech-
nologies, and expanded its scope of
operations, all the while remaining com-
mitted to the simple concept. They still
believe in honest, responsive, hard work
and its employees practice those tenets
every day.

Winners in the other categories
were: Small Family Business of the
Year, Carl Becker & Son Ltd.; Large
Family Business of the Year, O’Neil
Industries Inc.; Community Service
Award, Mariani Enterprises; Dean’s
Award, Dot Foods Inc.; and Century
Award, Matot Inc.

Flood Brothers
wins a 2015
business of the
year award
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BringingIndustrialWorldsTogether

Servicing Automotive, Aluminum, Steel
and Metals Recycling Industries

John Bertling
US: 739-946-1457
Canada: 905-548-0979

www.ColeIntegratedProcesses.com

Phone

Web

Cole Integrated Systems 
works with it’s 

customers to find 

dependable, safe, 

and efficient solutions 

for all of their material 

handling needs including 

recovery of ferrous and 

non-ferrous metals.

MAXIMIZE YOUR RETURN ON INVESTMENTS
CONTACT COLE INTEGRATED SYSTEMS TODAY

WASTE
Municipality of Isabela
agrees to landfill settlement 

The U.S. Environmental Protection
Agency (EPA) and the Municipality of
Isabela, Puerto Rico, have reached a
legal agreement that will result in
upgrades at the Isabela Municipal Solid
Waste Landfill, and a plan to perma-
nently close the landfill by June 2020.
Isabela will also implement a recycling
and composting program. 

“This legal agreement will improve
the operation and ensure the proper clo-
sure of the Isabella landfill, and will
make sure more material will be recy-
cled and composted,” said EPA regional
administrator Judith Enck. “It is impor-
tant that every community in Puerto
Rico step up its recycling and compost-
ing programs.”

As part of the agreement, Isabela
will establish an enhanced, comprehen-
sive recycling program within 10
months to eliminate the landfilling of
recyclable materials such as paper, met-
als, plastic and glass, as well as scrap
tires and certain auto parts. The munici-
pality will also establish a pilot com-
posting program for the collection of
compostable materials. As part of the
initiative, the municipality will provide
education and community outreach, tar-
geting households, small businesses,
government facilities and other estab-
lishments. This educational program
will include community workshops to
educate the public on the benefits of
recycling and composting, as well as

guidelines for complying with the recy-
cling and composting requirements.

The Municipality of Isabela has
also agreed to make improvements at
its landfill, including covering exposed
areas on a regular basis and reducing
dust. Additionally, the leveling of steep
slopes at the site will decrease the
chances of storm water runoff and 
landslides. 

The landfill is scheduled to be
closed no later than June 30, 2020. At
that point, the municipality will take
significant steps to improve the landfill,
including: installing a gas collection
system for reducing methane and non-
methane emissions from the landfill;
capping the landfill to reduce the
amount of rainwater filtering into the
landfill; and controlling stormwater. 

The Isabela Municipal Solid Waste
Landfill has been receiving waste since
1978. The majority of the waste
deposited in the landfill includes solid
household waste, as well as commercial
solid waste and construction and demo-
lition debris. Following inspections, the
EPA determined that the landfill lacked
adequate stormwater controls and a
groundwater monitoring system, among
other things. Groundwater beneath the
Isabela landfill can flow into the North
Coast aquifer system, which serves as a
public water supply source for munici-
palities along Puerto Rico’s north coast.



DEALER FINANCING • NEW EQUIPMENT FINANCINGDEALER FINANCING • NEW EQUIPMENT FINANCING

New, never used!  Immediate delivery, save $75K over new. 

COLUMBUS MCKINNON LIBERATOR

Only 5,500 hours.                                                                                      $205,000 
2012 EXODUS MX447HDR MATERIAL HANDLER

This is a wound rotor induction motor, 600 rpm, 4160 volt, 60 hz. 
Recently overhauled and ready to be placed into service.          $425,000

WESTINGHOUSE 5000HP SHREDDER MOTOR

Call for pricing and details.  MAKE OFFER!
1983 VEZZANI 800T SHEAR

Great C&D application.            $335,000
2013 MILL POWER 7’ X 40’ FINGER SCREEN

Processes tires, pallets, glass and aluminum cans. Includes spare set of 
blades.                                                                                                            $68,000

UNTHA RS-50-4-S SHREDDER

Rebuilt like new.              $110,000

2005 LABOUNTY MSD4500R ROTATING SHEAR

New Hoffman 3000 HP 87 x 106 auto shredder. Complete through UMO.  
New and never assembled.  Immediately available.  Call!

HOFFMAN 87 X 106 AUTO SHREDDER

Equipped with LaBounty 2011 MSD1500R Shear. 4,500 H/1,500 H. Good 
condition.                                                                                                    $168,000

2009 KOMATSU PC 200-LC8 WITH SHEAR

Hewitt-Robins 8' x 20' Double Deck Vibrex Screen with US electric 50 HP 
motor. Top deck is metal approx. 1.5” x 1.5” wire and 2nd deck screen is 
approx 1” x 3/16” slotted metal.                                                             $35,000

DOUBLE DECK VIBREX SCREEN

Good operating condition. Some spare parts.                                 $225,000
HARRIS 1000-T SHEAR

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $85,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

Complete system with conveyance. 1,500 hp. Disassembled and loaded 
on your trucks.                                                                                           $425,000

2008 MAGNATECH 60 X 60 HAMMERMILL

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

EMD diesel, cheap power! 4160 volts, 3-phase, 60 cycle. Need power 
immedaitely?  Call!

SELF-CONTAINED 750KW GENERATOR



DEALER FINANCING • NEW EQUIPMENT FINANCING

Comes with 2” knives.                                                                                $75,000
REBUILDABLE CM TIRE SHREDDER

Completely rebuilt by AIMS. Ready to go!                                         $215,000
2500 HP SCHORCH SHREDDER MOTOR

42” x 33’ in good condition.                                                                     $55,000

WENDT TUMBLEBACK FEEDER

Separate lights from heavies, 60” x 25’.                   CALL
GENERAL KINEMATICS TWO KNIFE DE-STONER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

USED EQUIPMENT FINANCING • PRIVATE SALE FINANCINGUSED EQUIPMENT FINANCING • PRIVATE SALE FINANCING

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit www.DADECapital.com for other available equipment.CCCa

FINANCING

ANY EQUIPMENT

NEW OR USED

You’ve found some great deals on equipment. 
Conserve your cash. Let DADE Capital 
provide your funding. It’s fast & easy!



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,016,000 net
tons (NT) of steel in August 2015,
including 2,439,000 NT of finished steel
(down 8.2 percent and 6.7 percent,
respectively, vs. July final data).Year-to-
date (YTD) through 8 months of 2015
total and finished steel imports are
28,023,000 and 22,915,000 NT, respec-
tively, down 2 percent and up 7 percent,
versus the same period in 2014.

Finished steel import market share
was an estimated 26 percent in August
and is estimated at 31 percent YTD. Key
finished steel products with a significant
import increase in August compared to
July are wire rods (up 45 percent), hot
rolled sheets (up 29 percent), oil country
goods (up 15 percent) and standard pipe
(up 14 percent). Major products with
significant YTD import increases versus
the same period last year include rein-
forcing bars (up 51 percent), line pipe
(up 40 percent), standard pipe (up 30

percent), sheets and strip hot dipped gal-
vanized (up 19 percent), tin plate (up 17
percent), wire drawn (up 11 percent),
cold rolled sheets (up 11 percent) and
plates in coils (up 10 percent).

In August, the largest volumes of
finished steel imports from offshore
were from South Korea (303,000 NT,
down 1 percent versus July final), Japan
(215,000 NT, up 20 percent), Brazil

(211,000 NT, up 124 percent), China
(157,000 NT, down 45 percent) and
Turkey (153,000 NT, down 41 percent).
For eight months of 2015, the largest
offshore suppliers were South Korea
(3,670,000 NT, up 1 percent), Turkey
(2,020,000 NT, up 55 percent), China
(1,961,000 NT, down 3 percent), Japan
(1,626,000 NT, up 20 percent) and Ger-
many (1,052,000 NT, up 34 percent).
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

AUG
2015

JUL
2015

2014
Annual

2015
Annual Est.

% Change 2015
Annual vs. 2014

SOUTH KOREA
TURKEY
CHINA
JAPAN
GERMANY
BRAZIL
TAIWAN
All Others
TOTAL

303
153
157
215

85
211
113

1,203
2,439

307
258
283
180
145

94
78

1,270
2,615

5,449
2,199
3,189
2,106
1,278
1,188

17,531
810

33,751

5,505
3,030
2,942
2,438
1,578
1,484
1,347

16,048
34,373

1.0%
37.8%
-7.7%
15.8%
23.5%
83.1%
13.4%
-8.5%
1.8%

Steel imports decrease 8 percent in August

Reliance Steel & Aluminum Co.
responded to the proposed penalties of
$367,500 and related commentary issued
by the Environmental Protection Agency
(EPA) against Reliance’s Earle M. Jor-
gensen Company (EMJ) subsidiary. The
proposed penalties relate to EMJ’s partici-
pation in the ongoing environmental
cleanup of sediments in a portion of the
Lower Duwamish Waterway (LDW)
which EPA has listed as a Superfund site.
EMJ, which was acquired by Reliance in
2006, is one of more than 100 parties iden-
tified as potentially responsible for reme-
diating sediments in the site. Despite
having sold its facility within the site to a
third party in 1992, EMJ has been working
cooperatively for over 13 years to address
contamination at the LDW Site. 

Gregg J. Mollins, Reliance’s presi-
dent and chief executive officer, com-
mented, “It is always Reliance’s intention
to comply with the law. Furthermore,
EMJ’s proactive cleanup efforts at the
LDW Site for over a decade demonstrate
our commitment to protecting the environ-
ment. EMJ has been working in collabora-
tion with EPA to implement the agreed
cleanup plan, and we strongly disagree
with the assertion that EMJ has been any-
thing but extremely cooperative, respon-
sive and diligent. Despite this dispute,
EMJ intends to continue working coopera-
tively with EPA and all stakeholders to get
this job done.” 

Reliance Steel
responds to
EPA penalties

U.S. Senator Rob Portman (R-OH)
was honored at the AISI’s Zanesville,
Ohio Works with the “2015 Congressional
Steel Champion Award” from the Ameri-
can Iron and Steel Institute (AISI). The
award recognizes Senator Portman for his
dedication to and support of the American
steel industry and its employees.

The award was presented by James L.
Wainscott, chairman, president and chief

executive officer of AK Steel, and Thomas
J. Gibson, president and chief executive
officer of AISI. Also attending the cere-
mony were representatives from AK
Steel’s corporate headquarters, along with
employees of the Zanesville plant, includ-
ing Thomas Harlan, president, UAW
Local 4104.

“AK Steel and other domestic steel-
makers have faced a tidal wave of what we

believe are unfairly traded imports,” said
Wainscott. 

AISI president and chief executive
officer Thomas Gibson commented, “Sen-
ator Portman played a key role in getting
recent trade legislation signed into law to
improve the effectiveness of antidumping
and countervailing duty laws to combat
unfairly traded imports. These come at a
key time for the steel industry.”

Senator Rob Portman named “Steel Champion”
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $155.00 $150.00 $160.00 $210.00 $215.00
#1 Bundles per gross ton 155.00 150.00 160.00 210.00 208.00
Plate and Structural per gross ton 160.00 160.00 155.00 205.00 230.00
#1 & 2 Mixed Steel per gross ton 145.00 162.00 150.00 205.00 210.00
Shredder Bundles (t in) per gross ton 100.00 100.00 98.00 135.00 165.00
Crushed Auto Bodies per gross ton 100.00 100.00 98.00 135.00 165.00
Steel Turnings per gross ton 80.00 79.00 70.00 95.00 110.00
#1 Copper per pound 2.10 1.95 2.14 2.40 2.28
#2 Copper per pound 1.95 1.84 2.05 2.30 2.20
Aluminum Cans per pound .43 .44 .54 .50 .50
Auto Radiators per pound 1.39 1.40 1.40 1.46 1.51
Aluminum Core Radiators per pound .42 .40 .49 .54 .48
Heater Cores per pound 1.09 1.06 1.03 1.04 1.21
Stainless Steel per pound .40 .45 .47 .48 .49
All prices are expressed in USD. Printed as a reader service only.

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

NEW USA-made 7” HYD. Alligator Shear. $5,595

****Looking for rebuildable al/can 
densifiers & flattener/blowers****

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

—SIERRA 500T—
Shear/Logger/Baler Complete, 
SELLING FOR PARTS. 

Conveyors available. Call for photos.

Steel-belt conveyors w/stacker 
for guillotine shear. $29,500K

AL/CAN DENSIFIERS and 
FL/Blowers, Recond. call for details!

ALLI SHEAR/McIntyre/ 12”/Recond. $8,750

Spare main cylinder/platen for Logemann 345/200hp.
Combined price: $22,500 Photos available.

Schorch shredder motor - call for details.

E-Z Logger Portable Diesel 
w/Crane. Good cond. Under $60K.

Used downstroke balers, 2 avail. Vg condition.

Colmar 700T Shear Logger Baler, port. Running cond., under $100K.

METALS

Metals site to be cleared
EPA has completed the “Record of

Decision” (ROD) for the Nuclear Metals,
Inc. Superfund Site, located in Concord,
Massachusetts. The ROD outlines a
detailed plan for cleaning up contaminated
soil, sediment and groundwater at the site.

The ROD explains the various
cleanup options chosen by EPA for the
site. EPA selected a cleanup that includes
excavation and off-site disposal of sedi-
ments and soils located outside of the
Holding Basin, stabilization of Holding
Basin soils, and containment of those soils
with a vertical wall and horizontal cover.
The ROD also includes treatment and
monitoring of groundwater at the site. The
approximate cost for EPA’s cleanup deci-
sion is estimated to be approximately $125
million.

A remedial investigation conducted at
the site was completed in April 2014. The
investigation summarized the nature and
extent of the site’s contamination and was
used to prepare a feasibility study, com-
pleted in October of 2014, which identi-
fied all of the options EPA considered for
the cleanup. The study evaluated different
combinations of cleanup options to restrict
access to, contain, remove, and/or treat
contamination to protect human health and
the environment by preventing risk of
exposure from site related contaminants in
the soil, sediment, and groundwater. 

The ROD includes the following
components:

•Excavation and off-site disposal of
approximately 82,500 cubic yards of con-
taminated materials.

•In-Situ stabilization of depleted ura-
nium contaminated soils in the Holding
Basin using apatite injection.

•Extraction and ex-situ treatment of
groundwater for volatile organic com-
pounds (VOCs) and 1,4-dioxane.

•In-situ treatment of depleted uranium
and natural uranium in groundwater.

•Long term monitoring to monitor the
effectiveness of the treatment.

•Institutional controls to prevent dis-
turbance of the Holding Basin area, pre-
vent the use of site groundwater, and
address potential vapor intrusion risks.

As part of this ROD, EPA has also
decided to accelerate the cleanup of 1,4
dioxane in groundwater by initially
addressing the contamination under Non-
Time Critical Removal Authority. Recent
sampling indicates that the 1,4 dioxane
plume may be migrating underneath the
Assabet River. Beginning the groundwater
remedy for 1,4 dioxane before the rest of
the proposed remedial action would con-
tain this plume from expanding further,
thereby avoiding the increase in time and
cost for this component of the remedy. The
ROD provides additional information
regarding risks at the site relating to 1,4
dioxane in groundwater.

In 1958, Nuclear Metals, Inc. began
operating a manufacturing facility on pre-
viously undeveloped land. The company
produced depleted uranium products, pri-
marily as penetrators for armor piercing
ammunition. They also manufactured
metal powders for medical applications,
photocopiers, and specialty metal prod-
ucts, such as beryllium tubing used in the
aerospace industry. Operations at the site
resulted in contamination of soils, 
sediments and groundwater. 

EPA has taken two time critical
removal actions, one in 2002 and one in
2008, to address materials which pre-
sented more immediate risks at the site. In
2011, a Non Time-Critical Removal
Action began at the Site to address the
contaminated buildings. This removal
action is ongoing. 

Steel import market share at
25 percent in September

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis data, the American Iron
and Steel Institute reported that steel
import permit applications for the month of
September total 2,891,000 net tons (NT).
This was an 8 percent decrease from the
3,130,000 permit tons recorded in August
and a 6 percent decrease from the August
Final imports total of 3,061,000 NT.
Import permit tonnage for finished steel in
September was 2,226,000, down 10 per-
cent from the final imports total of
2,478,000 in August. For the first 9 months
of 2015 (including September SIMA and
August final), total and finished steel
imports were30,959,000 NT and
25,180,000 NT, respectively, down 5 per-

cent and up 3 percent from the same period
in 2014. The estimated finished steel
import market share in September was 25
percent and is 30 percent year-to-date.

In September, the largest finished
steel import permit applications for off-
shore countries were for South Korea
(306,000 NT, up 1 percent from August
Final), Japan (188,000 NT down 13 per-
cent), Germany (153,000 NT, up 80 per-
cent), Turkey (148,000, down 13 percent)
and China (127,000 NT, down 19 percent).
Through the first 9 months of 2015, the
largest offshore suppliers were South
Korea (3,977,000 NT, down 1 percent
from the same period in 2014), Turkey
(2,186,000 NT, up 48 percent) and China
(2,089,000, down 11 percent).

AISI urges government to address
steel issues with Chinese president

American Iron and Steel Institute
(AISI) president and chief executive offi-
cer Thomas J. Gibson urged president
Obama to fight for manufacturing and for
steel during the U.S. visit of Chinese pres-
ident Xi Jinping in September. Gibson said
his group, which represents the majority of
North American steelmaking capacity,
wholeheartedly supports the positions out-
lined in letters sent this week to the
Administration by nearly 70 members of
the Congressional Steel Caucus, led by
Reps. Tim Murphy (R-PA) and Pete Vis-
closky (D-IN); and by leading senators
from key steel states, Sens. Sherrod Brown
(D-OH) and Richard Burr (R-NC).

Gibson echoed the concerns of the
members of Congress, saying, “China cur-
rently produces as much steel as the rest of
the world combined. A significant amount
of this Chinese steel is exported to the U.S.
and other world markets which has con-
tributed to a devastating import surge that
has caused steel plants to be idled and
workers to lose jobs. We know that China
doesn’t play by the same rules as we do.
China manipulates its currency to gain

unfair advantage in the U.S. and other
export markets, and most of China’s steel
industry is state owned and subsidized
which has led to massive global overca-
pacity. The Administration cannot let the
opportunity to discuss these critical issues
during president Xi’s visit pass us by.”

He noted that through the first seven
months of 2015, China has exported 67
million metric tons of steel, which is a 27
percent increase over 2014 figures, levels,
and on track to exceed 100 million metric
tons, greater than all steel production in
the United States last year.

Gibson also said that China continues
to “fail to abide by market principles,” and
noted that AISI on Wednesday filed formal
comments with the Office of the U.S.
Trade Representative (USTR) regarding
concerns about China’s WTO compliance.
AISI’s submission emphasized that
“China’s substantial, long-term breach of
its WTO commitments continues to have
serious consequences for American steel
producers, other American manufacturers,
and the U.S. and world economies.”



Ford Motor Company’s Research &
Engineering Center (R&E) is now landfill
free, helping the automaker achieve its
goal to trim waste-to-landfill by 40 percent
per vehicle produced from 2011 to 2016.

The R&E Center sits on 720 acres in
Dearborn, Michigan near Ford World
Headquarters. With more than 12,000
employees working out of 34 buildings
including research labs, design studios,

and a major data center, the campus is
much like a small city. Paring waste
streams will allow Ford to be more effi-
cient while helping to improve the 
environment.The nearly three-year effort
to achieve landfill-free status started by
identifying various waste streams and cat-
egorizing them from smallest to largest. 

Waste managers and environmental
engineers then worked to find creative
solutions to avoid using landfills while not
incurring additional cost to manage the
waste. The move also included recycling
training for campus employees.

The Research & Engineering Center
houses test operations – including a test
track, wind tunnels, crash sleds and
dynamometers.

The campus now diverts 230,000
pounds of waste from landfills annually.

Ford has reduced the amount of
global waste sent to landfills by 50 percent
per vehicle over the last 5 years.

Thirty Ford facilities no longer send
any waste to landfills; this includes all
Canadian and Mexican manufacturing
plants.

Ford is committed to improving its
environmental impact. The company is
working to shrink greenhouse gas emis-
sions from manufacturing facilities by 30
percent per vehicle between 2010 and
2025. Ford eased global water use by 30
percent per vehicle from a 2009 baseline –
reaching its goal two years ahead of
schedule. Since 2011, Ford has been
working to trim energy consumption by 25
percent by 2016.

Ford research center now landfill free
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Copper Wire Stripper

Model CWS-1

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Be your own advocate – Get
help from others

The first article in this series
listed more than 25 tactics to increase
your business success, all of them
based on my experience. I started
with nothing and didn’t attend col-
lege, so I know you can achieve max-
imum success, regardless of your
education. E-mail me to get the first
article or any of the other articles in
the series. Each of the articles after
the first takes a closer look at one of
the tactics.

Rely on peers and other profes-
sionals, including consultants, to help
you. Be prudent about the costs of
outside consulting, however. Much of
my success in auto salvage came from
ideas that I got from other operators
who belonged to a peer-mentoring
group I joined in 1988.

The participants in that group
grew to have the largest and most suc-
cessful auto salvage operations in the
U.S. and all sold out for big money
when public companies came look-
ing. It was not luck or coincidence.

The members of that group had
been sharing metrics and discussing
the way the person with the best met-
ric was achieving above-average suc-
cess in that area twice a year for a
long time when the buyout offers
came. We were geographically remote
from one another and had confiden-
tially agreements, so we had no prob-
lem sharing the strategies, and tactics
that we knew worked. We creamed
the local competitors who were not
learning from their peers at nearly as
fast a rate.

You don’t know what you don’t
know, but you can learn it from others
in the same business. I currently facil-
itate peer-mentoring groups for auto
salvage operators. I want to expand
that practice to other industries
because I know first-hand how well it
works to explode the growth of the
business owners who participate.

There are many ways to make
your business better without spending
much. Start by taking advantage of
the opportunities to network within
industry groups. Go to the state and

national conventions and take the
training classes. Socialize with other
operators. I have learned a lot about
the business by talking with peers at
the happy hours after the presenta-
tions end. 

Even today, I insist that ALL my
employees attend seminars and I pay
for them. Investing in your people
makes them feel good about them-
selves and the company, and they
always learn something that makes
them more productive and valuable. 

Think broadly about training. You
have employees right now who could
benefit from a course in Excel or in
delegating more effectively or in set-
ting priorities. Most employees are
eager to learn new skills or improve
old ones. The ones who don’t want
training are not ones that have the
right level of personal ambition for a
growing firm. They likely will leave
on their own or move naturally into
positions of lesser importance
because they lack the skills training
would have given them. 

If you are an employee and your
boss sends you to seminars, don’t for-
get to thank him or her. If you are not
being sent to seminars, take the initia-
tive to find one or two you would like
to go to and ask. Local seminars are
generally not expensive, typically
about $100 or a little more, so the cost
should not be an obstacle. If your
company will not support such
growth, you may be working at the
wrong place. Also, be sure to keep
copies of the certificates you have
earned and to update your resume and
LinkedIn profile. 

One last way to get inexpensive
help – share what you know. Speak at
your industry’s local meeting or con-
vention. By sharing what you know,
you will become part of a circle that
will cause others to want to help you
reach a higher level of success. 

Let me reiterate one of my
favorite sayings: “You don’t know
what you don’t know”. Fortunately,
the world gives the ambitious lots of
ways to learn by seeking help from
others.

Tools for success – an ongoing series

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

AUTOMOTIVE GLASS

Manufacturers using recycled glass
for making new containers, fiberglass,
color-coated aggregate, concrete applica-
tions and blasting medium, as well as col-
lectors and processors of recycled glass,
will all take part in discussions at the
Northeast Recycling Council’s Forum –
Glass Recycling – Exploring Possible
Solutions. 

The forum is an opportunity to look at
ways to bolster glass recycling and recy-
cled glass markets throughout the region. 

The event agenda focuses on explor-
ing solutions for providing quality feed-
stock to end markets and growing recycled
glass markets. Topics include collection
methods that garner the highest quality
material, processing systems that result in
meeting manufacturers’ material specifica-
tions, and identifying strategies for effec-
tive communication among the glass
recycling stakeholders.

An added bonus to the event is two
facility tours being offered by Rhode
Island Resource Recovery Corporation
(RIRRC) and Strategic Materials. The first
stop will be at the RIRRC Material Recov-
ery Facility (MRF) and then to Strategic
Materials’ new satellite recycled glass pro-
cessing facility at the RIRRC compound.
Strategic takes all of the recycled glass
from RIRRC’s MRF and uses it to make
cullet for manufacturers at its Franklin,
Massachusetts facility.

Glass recycling
options explored

For additional information,
view this article on

www.AmericanRecycler.com.
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SSI Shredding Systems, Inc.
www.ssiworld.com  |  sales@ssiworld.com  |  +1-503-682-3633   See every imaginable thing being shredded at www.watchitshred.com 

WHAT NEEDS SHREDDING?
®

ABOUT TO HAVE A MELTDOWN?
Well, then you know that efficient aluminum processing all 
comes down to preparation.

Industrial manufacturing operations and scrap metal yards 
around the world rely on SSI shredders to process, liberate, 
densify and prepare metal materials for sorting, delacquering 
systems and furnaces. From baled UBCs, sheet, taint tabor, 
slitter balls, coils and siding to HRB bales, wheels, extrusions 
and radiators, SSI’s patented low-speed, high-torque 
technologies provide efficient solutions for metal size and 
volume reduction for recycling and remelting.

To discover how to maximize your metal processing, check 
out our video at go.ssiworld.com/aluminum

Of course, we always start with that first critical question...
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CONSTRUCTION & DEMOLITION

Construction spending in August
reaches highest level since 2008

Construction spending in August
reached a seven year high and climbed at
the fastest rate since 2006, according to an
analysis by the Associated General Con-
tractors of America. Association officials
noted that growing demand for construc-
tion was likely to add to the challenges
many firms are having finding qualified
workers.

“There were widespread monthly and
year-over-year gains in August for all
major construction categories –private
nonresidential, residential and public,”
said Ken Simonson, the association’s chief
economist. “Activity in all three categories

has been accelerating recently and should
continue rising into 2016 – if contractors
can find enough workers with the right
skills to complete the projects underway
and currently being designed or financed.”

Construction spending in August
totaled $1.086 trillion at a seasonally
adjusted annual rate, 0.7 percent higher
than the July total and 13.7 percent higher
than in August 2014, Simonson said. He
noted that the total was the highest since
May 2008 and the year-over-year growth
rate was the strongest since March 2006,
indicating a faster pace of construction
spending overall.

Private nonresidential spending in
August increased 0.2 percent from July
and 16.9 percent from a year earlier, while
private residential spending increased 1.3
percent for the month and 16.1 percent
over 12 months. Public construction
spending rose 0.5 percent from a month
before and 7.0 percent from 12 months
earlier.

“There has been exceptionally strong
growth in manufacturing, lodging and
apartment construction all year,” Simon-
son said. “More recently, office, health
care, highway and educational structures
have rebounded as well.”

The number of unemployed workers
with construction experience dropped to
the lowest total for September since 2000,
as hiring continued to slow despite robust
demand for construction, according to an
analysis by the Associated General Con-
tractors of America. Association officials
cautioned that the hiring slowdown most
likely reflects a lack of available workers
that could lead to project delays unless
more students and workers join the con-
struction sector.

“Growth in the construction work-
force has been slowing throughout 2015,
just at the time that construction spending
has accelerated to a multi-year high,” said
Ken Simonson, the association’s chief

economist. “Contractors would love to
hire more workers but there aren’t enough
qualified craft workers available.”

Construction employment totaled
6,396,000 in September, the most since
February 2009, but the total rose by only
8,000 in September and by 205,000 or 3.3
percent over the past year, Simonson
noted. 

The number of unemployed jobseek-
ers in September who last worked in con-
struction totaled 479,000, the lowest figure
for September since 2000. The unemploy-
ment rate for such workers was 5.5 per-
cent, the lowest September number since
2001. Meanwhile, Census Bureau data
released on October 1 showed that the

growth in construction spending acceler-
ated to a  9 year high of 13.7 percent in the
latest 12 months from a 2.7 percent rate a
year earlier.

Simonson pointed to a survey
released in September that found 86 per-
cent of construction firms reported diffi-
culty filling hourly craft or salaried
positions. In particular, 73 percent of firms
that employ carpenters reporting trouble
finding those workers. Across all 21 crafts
covered by the survey, at least one-quarter
of respondents reported difficulty filling
each craft. Among salaried positions, 55
percent reported difficulty finding supervi-
sors or project managers.

September unemployment lowest in 15 years 

GLASS

Wastewater discharged by a glass
manufacturing company in Milford, Mas-
sachusetts into wetlands adjacent to the
Charles River will be cleaner as a result of
a recent settlement between the manufac-
turer and the US Environmental Protection
Agency (EPA). 

Ardagh Glass Inc. agreed to pay a
$103,440 penalty and to fund 3 environ-
mental projects costing a total of about
$121,700 to settle claims it was discharg-
ing wastewater in violation of its permits.

In the settlement with EPA’s New
England office, Ardagh agreed to install
equipment that will enhance the treatment
of stormwater before it is discharged. In
addition, the company will buy firefighting
equipment and materials for the Town of
Milford Fire Department.

EPA alleged that Ardagh, which
makes glass bottles, jars and other contain-
ers, was in violation of its permits. During
a September 2013 inspection of the facil-
ity, EPA inspectors found that the com-
pany was not consistently in compliance
with permit effluent limitations and that
the company did not comply with the con-
ditions in its stormwater discharge permit. 

EPA also alleged that the company
discharged untreated process wastewater
into adjacent wetlands without a permit.

EPA requires
stormwater
treatment
improvement 
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Copper Granulators & Flexible Recycling Lines
 Cable granulating, 200 - 3,000 lbs/hr
 Car wire granulating
 Shredder residue with ST/ST removal
 Non-ferrous recovery

www.crowenvironmental.net
Mason Smith 540-255-4909

Contact us today!

Crow Environmental
Recycling Solutions

We specialize in

BUSINESS BRIEFS

UNTHA Shredding Technology
America, Inc. continues to grow and has
added another member to its staff.
Located in Hampton, New Hampshire,
UNTHA America is a division of the
Austrian-based UNTHA shredding tech-
nology GmbH, a provider of size reduc-
tion equipment for the recycling
industry. Joining the U.S. team is Ethan
Illsley as a service technician. Illsley
will be trained to service the entire
UNTHA line of shredding machines. He
will provide maintenance and repair
services, and will ultimately also have
the ability to rebuild machines from the
ground up should the need arise. Illsley
will work out of the Hampton headquar-
ters but will also travel throughout North
America to service UNTHA clients. 

Illsley is a recent graduate of the
Seacoast School of Technology in Exeter,
New Hampshire and is currently appren-
ticing under Frank Payson, UNTHA sen-
ior service technician at the Hampton
headquarters. Later, he will travel to Aus-
tria for an extended training program. 

UNTHA America adds
service technician

The National Recycling Coalition
(NRC) has voted nine members on to
their board of directors.

The new and re-elected members
will each serve three year terms.

Following are the board members:
•Stephen Bantillo, executive direc-

tor, Recycling Certification Institute.
•Robert J. Bylone, Jr., executive

director and president, Pennsylvania
Recycling Markets Center.

•George Dreckmann, Strategic Ini-
tiatives coordinator, City of Madison,
Wisconsin Streets Division.

•MaryEllen Etienne, chief executive
officer, Reuse Institute.

•Bob Gedert, department director,
Austin Resource Recover, City of
Austin, Texas.

•Brent Hildebrand, vice president of
operations, Alpine Recycling & Waste.

•Maite Quinn, business develop-
ment and marketing manager, Sims
Municipal Recycling.

•Lisa A. Skumatz, principal consult-
ant/research, Skumatz Economic
Research Associates and Econservation
Institute.

•Melissa Young, assistant director,
Syracuse University Center for Sustain-
able Community Solutions.

NRC names 2015-2016
board of directors

Akro-Mils has named David Hawk-
ing regional sales manager for the com-
pany’s Midwest sales territory. Based in
the Chicago, Illinois area, Hawking will
report to Doug Trasatt, Akro-Mils’ direc-
tor of sales and marketing.

Hawking comes to Akro-Mils as an
experienced and successful sales man-
agement professional with a background
in providing security-related products to
the transportation, logistics and electric
utility markets.

He previously was national sales
manager for North America at Tyden-
Brooks, Inc. in Angola, Indiana, and he
had several sales positions at E.J. Brooks,
Inc. in Livingston, New Jersey.

Hawking named Akro-Mils
regional sales manager

Covanta Environmental Solutions
has acquired Waste Recovery Solutions,
Inc. (WRS) and Chesapeake Waste Solu-
tions, two privately held environmental
services companies located in Pennsyl-
vania. The acquisitions will expand Cov-
anta’s industrial material management
network and capabilities in the Mid-
Atlantic region, complementing previ-
ous acquisitions of similar businesses in
the Midwest and Carolinas. In total, the
acquisitions completed to date are
expected to contribute approximately
$80 million of annual revenue.

These two acquisitions add four
locations to Covanta Environmental Solu-
tions’ current asset base and allow for
continued expansion of a comprehensive
suite of environmental services offerings.
These offerings include treatment, stor-
age, disposal and recycling of industrial
waste, secure destruction of consumer
products, reverse distribution of highly
regulated pharmaceuticals through a
Drug Enforcement Agency registered
site, and environmental consulting.

Covanta acquires two
Pennsylvania companies

Lakeshore Recycling Systems
(LRS), an independent recycling and
waste diversion services provider, has
been awarded exclusive six year com-
mercial and residential contracts to
deliver recycling and waste collection
services for the City of Highland Park,
Illinois. Services begin January 1, 2016. 

In 2014, LRS earned more than
$110M in revenue, largely fueled by a
significant expansion of new and exist-
ing business in education, retail, munici-
pal and residential service markets
throughout Chicagoland. 

LRS operates five material recovery
facilities in Illinois, and is the recipient of
Chicago Public Schools’ coveted Best
Partnership Award for suppliers who
demonstrate superior commitment to 
students and a strong track record of 
collaboration. 

Lakeshore signs contract
with city of Highland Park

Altronix has added Adam Belkowitz
as western regional sales manager.

Previously, Belkowitz had been
instrumental in promoting Altrtonix
products in California as a sales 
representative with Somerville Security
Associates, Inc., an Altronix business
partner.

Altronix appoints new
regional sales manager

A man went to his doctor’s office and
reported, “Doc, I’m having a hard time
controlling my bladder.”

The doctor immediately barked, “Get
off my new carpet!”

“Give the bad news all at once, and
the good news little by little.”

—Machiavelli

Hoover Container Solutions, a
provider of chemical tanks, cargo carry-
ing units and related products and serv-
ices to the energy, petrochemical and
related industrial end markets, has
acquired Tech Oil Products, Inc.

Founded in 1980 and headquar-
tered in New Iberia, Louisiana, Tech
Oil has become an integral part of the
Gulf Coast business community, and a
market leader for waste processing and
handling equipment to the oil & gas
and marine sectors globally. The com-
pany designs, manufactures, sells and
rents a line of waste compacting, pro-
cessing and recycling products, as well
as offshore cargo equipment. Best
known for their ENVIRO-PAK®, Safe-
Sub® , Windchiller® and TOP Offshore
Basket brands; the full product line
includes over 60 products known
worldwide for their reliable and safe
operation.

The acquisition of Tech-Oil will
firmly establish Hoover as a major sup-
plier of waste processing and handling
equipment, offshore recycling equip-
ment, chemical, cargo and waste man-
agement tanks, baskets, containers and
related accessories and services.
Together they will continue to provide a
diverse product range and robust serv-
ices to their customers across the region
and in the global energy marketplace.

Hoover Container Solutions
acquires Tech Oil Products
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www.franklinmiller.com

Since
1918

                                From pallets to steel drums,  
                             cardboard to bio-waste, 
      whether wet or dry, there’s a  
                             TASKMASTER® Shredder that’s 
                             perfect for the job!

                     Franklin Miller shredders offer unique 
               features, high quality and over 95 years of 
        engineering know-how so you are assured the 
    very best in shredding technology.

  TASKMASTER Shredders: An American Original!

Call 1-800-932-0599 (973-535-9200) or email info@franklinmiller.com.

TASKMASTER®

Shredders 
Cut it Down 

to Size!

TM14000
TM2300

TM3000

Metal Exchange Corporation
(MEC) has promoted Rick Merluzzi to
president and chief operating officer.
Merluzzi will assume responsibility for
the parent company and all of its affili-
ated companies: Pennex Aluminum
Company, Continental Aluminum Cor-
poration, Electro Cycle, Inc., and Metal
Recovery Systems. 

Merluzzi joined Metal Exchange
Corporation in 2005 as president of Pen-
nex Aluminum and later was named
president of manufacturing for the entire
MEC family of companies. 

Before joining MEC, Merluzzi held
key leadership positions with Mobil Cor-
poration, FMC Corporation and Edlon
Inc. His extensive international experi-
ence includes living and working in
Europe and the Middle East. Merluzzi
holds a B.S. in Civil Engineering from
Pennsylvania State University and an
MBA in Finance from Drexel University,
with continued studies at Harvard Univer-
sity, Columbia University and the Univer-
sity of Virginia Darden School of
Business. He is the immediate past chair-
man of the Aluminum Extruders Council
and is active in a variety of charitable
organizations.

Rick Merluzzi promoted 
to president and CEO

Sennebogen LLC has named one of
Canada’s leading distributors of heavy
equipment to represent the manufac-
turer’s green line of material handlers.
Constantino Lannes, president of Sen-
nebogen, confirmed that an agreement
has been completed for Strongco Corpo-
ration to become the dealer north of the
greater Montreal area and in portions of
southern Quebec. The arrangement
builds on the existing agreements that
Strongco has with Sennebogen in parts
of Ontario, New Brunswick, Nova Sco-
tia, Newfoundland and Labrador and
Prince Edward Island.

Based in Mississauga, Ontario,
Strongco represents many leading lines
of construction and mining equipment in
every region of the country. Its sales and
service branches employ approximately
750 through 27 branches in Canada.
Branches serving Sennebogen customers
in Quebec include Baie-Comeau,
Chicoutimi, Saint-Augustin, Trois-Riv-
ières and Val d’Or. 

Strongco will also serve Sennebogen
customers in the company’s geographic
reach in the scrap and recycling industry,
steel, demolition, ports and waterways and
waste-handling facilities.

Strongco named as new
Sennebogen dealer 

Rick Burks has been named mobile
service manager at Vecoplan LLC. In his
new position, Burks will oversee all
aspects of service on Vecoplan shred
trucks. The move is another step in
Vecoplan’s commitment to continuous
improvement in service satisfaction after
the sale. 

Working with the company’s inter-
nal team of service technicians, Burks
has devised and is implementing system-
atic procedures and programs to maxi-
mize service quality and efficiency. In
addition Burks will oversee Vecoplan’s
network of certified shred truck service
personnel throughout North America. 

Burks has 31 years of experience in
machinery construction, operation, serv-
ice and maintenance. Joining the
Vecoplan team in 2003, his tenure has
included stints building shred trucks, as a
field service technician, supervising the
control panel shop, and as an in-house
remote service supervisor. His back-
ground in motor controls, instrumenta-
tion, and controls integration includes
earning an ISA Certified Controls System
Technician certification.

Burks appointed service
manager at Vecoplan

The National Waste and Recycling
Association (NWRA) has named Kevin
J. Kraushaar vice president for govern-
ment affairs, chapter operations and gen-
eral counsel. In this role, Kraushaar will
coordinate all NWRA advocacy and leg-
islative efforts at the federal, state and
local levels.

Kraushaar has more than 25 years of
experience in legislative affairs and advo-
cacy programs. He was most recently a
principal in the firm J. Warren Strategies,
advising associations and corporations on
a wide range of state and federal legisla-
tive initiatives. Prior to that, he served as
the vice president of government relations
for the Consumer Healthcare Products
Association, and he served on the staff of
Representative Carl Pursell (MI). He
began his career with the Michigan State
Senate. He holds a juris doctor from Uni-
versity of Detroit Mercy and a bachelor
degree from the University of Michigan.

NWRA names new VP of
government affairs

Stellar Industries, Inc. has promoted
Steve Schnieders to vice president supply
chain and operations. Additionally, Jim
Fisk has been appointed as director of
operations for both the Garner and
Kanawha facilities. The director of opera-
tions position will report to Schnieders.

Schnieders has been a Stellar
employee for almost 20 years. He has held
the position of engineering manager, in
addition to the operations manager. 

Fisk comes to this position with over
20 years of experience and success with
lean manufacturing in various industries,
including truck and trailer manufacturing.

Stellar announces
management promotions

AmericanRecycler.com
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

Featured Classifieds

Auto Recycling Balers

North, South, East
or West...

Get the most value when selling your business—
with experienced brokers. Experience pays! 

We’ve handled mergers & acquisitions for recycling
& scrap businesses for three decades. Strategic and 
financial buyers are waiting for your listing. Our
specialty consulting, business valuation, and 
business brokerage services provide seamless print 
& internet marketing, transaction help, support, 
and assistance. Call today!

412.562.0891 tel • 412.562.0892 fax
sternerconsulting.comrs@sternerconsulting.com

WE ARE
THE BEST!IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

2004 Terex TM 3-90E

$49,500

Enclosed cab with heat & cold AC.
Joy stick pilot controls, all wheel seals
dry, no external leaks. Cleats 6” +/-
height. Tight trunions, 13,325 hours.
No sheet metal damage. Serial# GJ435
See more info at our website!

757-545-3600 www.secva.net

Harris HRB-8-NF-100, serial # 2325,
COMPLETELY rebuilt, liners, processor,

Crigler Enterprises
404-874-4401

$135,000
with warranty, FOB ATL

HARRIS BALER

REDU
CED

PRIC
E!

REDU
CED 

PRIC
E!

1987 E-Z CAR CRUSHER. Owner wants
to retire. Straight rams & bed, new Cum-
mings diesel motor a few years ago. 8,500
hours. Good work horse, only two people
ever ran the crusher. 218-639-0150

SEE YOUR AD PUBLISHED in the Fea-
tured Classifieds and add one color for
just $95! It’s a great way to stand out in
a crowd! Call 877-777-0043 today.

BUSINESS BRIEFS

Liebherr’s most recent dealer agree-
ment with Orion Equipment will give
the company responsibility for the pro-
motion, sales and service for the full line
of Liebherr earthmoving and material
handling equipment in the states of
Washington and Oregon; covering the
region’s largest metropolitan areas of
greater Seattle and greater Portland. 

Orion Equipment and its affiliated
businesses have been representing manu-
facturers as an authorized dealer and dis-
tributor for more than 30 years. The
company has an extensive customer port-
folio operating in heavy and civil con-
struction, logging and forestry,
demolition, scrap and recycling industries
combined with numerous local, state and
federal governments. Offering sales,
parts, equipment rental, overhaul and
repair services from two locations – Seat-
tle, Washington and Vancouver, Washing-
ton – Orion Equipment has a large
inventory of construction machinery and
parts.

Liebherr expands its
distribution network 

The Institute of Scrap Recycling
Industries (ISRI) has hired Therese
Cirone for the newly created position of
vice president of safety, charged with
leading all of ISRI’s safety efforts.
Cirone’s responsibilities will include
managing all elements of ISRI’s safety
program, providing safety guidance to
members, serving as a liaison with
OSHA and working with ISRI’s team of
safety professionals to strengthen and
develop new tools and resources for
members to enhance their safety 
programs.

Cirone is looking forward to work-
ing with the ISRI safety team to assist
the membership in enhancing safety cul-
tures and encouraging safety leadership
throughout the organization.

Prior to joining ISRI Cirone was the
vice president of health, environment,
safety and security at the Chlorine Insti-
tute. Her primary responsibilities
included providing leadership and sup-
port for the health and safety team, the
environment and security team and asso-
ciated issues and concerns in these areas
along with developing guidelines, safety
and health alerts, projects, 
regulatory updates and training semi-
nars/workshops.

Before coming to the DC area
Cirone held EHS leadership positions
within various industries including RSR
Corporation – a lead recycling operation
– Diamond Shamrock Chemical Com-
pany/Occidental Chemical Corporation
and Halliburton Energy Services.

ISRI adds Cirone as new
vice president of safety

Matt Osborne was recently appointed
director of customer relations at Vecoplan,
LLC. 

In his new position, Osborne is
charged with reengaging older customers
in dialogue to determine, develop and
implement best practices for all interac-
tions between Vecoplan staff and the peo-
ple they serve.

His initial focus will be the expansion
of Vecoplan’s factory certified parts pro-
gram. The plan depends on absolute qual-
ity of information communicated, product
accuracy, cost competitiveness and timely
delivery. Acting as a liaison, Osborne will
facilitate communication and cooperation
between Vecoplan customers and
Vecoplan’s parts and service team. He will
begin by reaching out to Vecoplan cus-
tomers that have not been heard from in a
while.

Osborne initiated the highly success-
ful Vecoplan-Roadshow in his former role
as a regional sales manager in Vecoplan’s
mobile division. During this time he
demonstrated a natural talent for listening
to end users of Vecoplan machinery, glean-
ing insights and implementing programs to
increase customer satisfaction.

Prior to joining Vecoplan, Osborne
was city manager at DR Horton, Amer-
ica’s largest new homebuilder, in Greens-
boro North Carolina where he managed
day-to-day operations, coordinating the
activities of sales, construction, customer
service, acquisitions and administration.
He brings 11 years of sales experience to
his new position.

Osborne leads Vecoplan’s
customer relations

NovX21 Inc. has appointed two
new board members. 

Nicole Blanchard is knowledgeable
about the company’s project for the
recovery of platinum group elements
since 2013. She has extensive interna-
tional experience and expertise in strate-
gic business development in various
industry sectors, namely biotechnology,
telecommunications, financial services,
clean tech and resources. Blanchard is
managing partner of her own company
and specializes in results-driven tactics
to reach positive corporate results. 

Yvan Tremblay has 30 years of
experience in the supervision of chemi-
cal processes and more recently in plant
restructuring. A technical director for
Alcan and subsequently for Rio Tinto
Alcan, Tremblay has worked in Quebec,
Ghana and France as general manager of
bauxite, aluminum and specialty alu-
mina processing plants. Tremblay is a
graduate of the General and Vocational
College of Chicoutimi.

NovX21 appoints two 
new board members

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0043

Advertising works.

A
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 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.
Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

 This Cat has a 7ft. SAS forks, SAS engine ripper, also 

20.5x25 foam filled tires. Engine just had a recent 

over haul, A/C works great. Only has 11k hours, 

mostly idling hours. Used in a small lot so no major 

driving. Asking $95,000.  Call 201-991-6622 or 
e-mail bibsautopn@gmail.com.

2006 CAT IT38
AUTOMOTIVE 
PROCESSOR
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■For more CLASSIFIED ADS, see page A22.

Material Handlers Material Handlers Material Handlers

Businesses

Balers

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2009 Fuchs MHL340D MH - 4,000 hrs, hydraulic cab, A/C,
45 ft. reach MH boom & stick, NEW gen set, grapple,
outriggers, and solid tires.  Excellent.  Call For Price! 

 2006 Case CX240 - 6,200 hrs., equipped w/LOW TIME
Genesis GXP400R  Mobile Shear w/360° rotation.
Very Clean, one owner package.  Call For Price!  

2005 Cat M325C MH - Hydraulic cab, A/C, 51 ft. reach
MH boom & stick, grapple, outriggers, and solid tires. 
Call For Price!  

2006 Cat M318C MH - Hydraulic cab, A/C, MH boom
with sorting stick, and solid tires.  Equipped with Cat
G325B sorting & demo grapple with 360º rotation.  
Call For Price!

Mobile Scrap Shears
Genesis GXP500R w/360 degree rotation, 2 units.  Choice
of fully RECONDITIONED or good used.  Call For Price!

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis GXP660R MAXX w/360º rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, 
and ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Cat M322C MH - Hydraulic cab, A/C, 41 ft. reach MH
boom & stick, gen set, Cat grapple, and solid tires. 
Call For Price!  

2005 Komatsu PC300L7 - 6,500 hrs, equipped w/-0
hour REBUILT Genesis GXP500R  mobile shear with
360º rotation.  Call For Price!

FEEDER YARD FOR SALE, ferrous and
nonferrous with auto salvage, 20+ acres,
warehouse, heated floor, 24 ft. ceiling, two
loading docks, ’09 Sennebogen 825, ’08
FUCHS material handler, grapple and
magnet. Also, LaBounty shear on a 220
Komatsu excavator. Located 100 miles
north, south, east and west of 7 shredders,
75 miles from NEW CASTLE, PA and
close to I-80. Turn-key operation looking
for offers over 1.25 million. Would like to
settle before 2016. FAX for details: 814-
772-9735.

2002 Fuchs MHL 360: Good condition. Fresh motor 
and main pump.  $155,000. Call 800-823-9688.

800-823-9688

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds 
Section. Call 877-777-0043 or visit 
AmericanRecycler.com!

SALVAGE YARD. West Central Florida. 3
acres (MOL) located on busy highway.
Owner retiring after 18 years due to health.
Operating business. Sale includes real
estate, equipment and inventory..
$375,000. cash. Will consider some owner
financing. Serious inquiries only. Equip-
ment list available. 352-428-4531 or 353-
799-7417.

SCRAPYARD FOR SALE IN
GREENVILLE, SOUTH CAROLINA.
Approximately 10 acres. 70' truck scale.
Pallet scale. Kobelco grapple loader.
Kobelco excavator. T320 Bobcat with
attachments. International roll off truck.
Mack roll off truck. Several roll off contain-
ers (various sizes). Can flattener/blower.
12-camera surveillance system. Looking to
retire. Priced to sell! Call 864-947-8383.

ADVERTISING IN AMERICAN RECY-
CLER is one of the smartest things
you can do for your business! It’s also
one of the easiest ways to increase
your sales income. Call 877-777-0043.

FOCUS:FFFOOOCCCUUUSSS::
MetalsMMeettaalss

Close Date: 11/17

JANUARY
FOCUS:FFOOOCCCUUUSS::

Waste/Organicsgg
Close Date: 12/16

FEBRUARY
FOCUS:FFOOOCCCUUUSS::

Paper/PlasticsPPaa ccssaappeerr//PPllaassttiicc
Close Date: 01/18

DECEMBER
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Call

Fax

Visit

877-777-0043

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

MiscellaneousMiscellaneous

Shredders

Software

SALVAGE YARD SOFTWARE. Auto and
Scrap Recyclers Windows™ yard 
management system from Rossknecht
Software. POS invoices for purchasing
scrap or selling parts. Includes your 
own inventory website, check printing,
bookkeeping, vehicle parts breakdown,
part tags, pictures. $795 complete, 
no monthly fees.  www.rossknecht.com,
arsales@rossknecht.com or call 530-605-
2657 for free online demo.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Fuchs Material Handlers
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

Made in the USA. 

CLEARSPAN IS YOUR PREFERRED
SOLUTION FOR ALL YOUR RECYCLING NEEDS

ClearSpan.com/ADAPWA1.866.643.1010

 

   
     

 

   
     

NAPPASRAELC RPRUOYSI
RUOYLLAROFNOITULOS CYCER

 

   
     

DERREFER
SDEENGNILC

Shredders - Bale Breakers

303-900-4040
vortexdepollution.com

Whatever
size the waste,

let us
help
you
shred it!
We offer the best range of products

to get the job done.

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• Used Erema 120mm, 38/1 L/D
  vented film pelletizing line,
  PP use at 1000 lbs/hr.
• 400HP Pallmann Mdl.
  PSR16-12 Ram Fed
  granulator

EQUIPMENT FOR SALE

Material Handlers

2006 Cat M318C MH - Hydraulic cab, 36 ft. MH 
boom & stick, gen set, and solid tires.  Very clean. 
Call For Price!

2010 Cat M322D MH - 5000 hrs, hydraulic cab, A/C,
37 ft. reach MH boom w/SORTING stick, Cat G320
sorting & demo grapple w/360º rotation and solid
tires.  Like new condition.  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

Miscellaneous

WE MANUFACTURE SIZE REDUCTION
PROCESSORS: crushers, shredders,
grinders, screens, macerators and deag-
glomerators. Equipment is suitable for
wet/dry industrial applications, wastewater
grinding and screening or solid waste
reduction and perfect for applications
intended to improve product consistency
and quality in shredding bulk solids and
documents. Franklin Miller, 800-932-0599.

USED RECYCLING EQUIPMENT
FOR SALE - DISCOUNTED PRICES
HOVDE RECYCLING EQUIPMENT

800-617-5219 or 480-699-2460
steven@scrapequip.com / scrapequip.com



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5



View our
TRADE-IN 

INVENTORY 
on page A9!Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

2015 New Crusher for 

ONLY $120,0002015 N Crusher for

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

FALL SPECIAL!

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

We purchased our OverBuilt Car Crusher new in early 
2012. This is the best crusher we have ever owned. 
The Sales and Service Staff have been great to follow 
up making sure we have all our filter and  maintenance 
items needed to keep our machine running smoothly 
and efficiently.

I must tell you how pleased we are with our new Overbuilt baler. This machine is built heavy duty and 
the factory has taken into consideration any items needed for daily service. We love the ease of loading 
the baling chamber and the perfect bales it produces every time. The layout of the cab is perfect and the 
flexibility to change hydraulic controls is impressive. I have had experience with the other balers and feel 
that this Overbuilt baler is superior in every aspect. Thanks again for raising the bar on balers for the 
company; it makes processing tin/vehicles a pleasure.

We purchased our OverBuilted we are with our new Overbuilt baler. This machine is built heavy duty and

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Doug Butler
Owner, Butler Salvage

Torrington, WY

#1 SELLING
CRUSHER!

Operates 5 OverBuilt Balers



PHG Energy’s (PHGE)
downdraft gasification technol-
ogy may spark a revolution in
biomass-to-energy production.
That’s because the process is
highly flexible, and with minor
adjustments to equipment, can
accept a wide variety of car-
bon-rich feedstocks such as
wood chips, processed munici-
pal solid waste, agricultural,
yard and construction waste
and compost. Another advan-
tage is a 64 ton or more per
day input capacity that yields a
synthetic gas for energy pro-
duction, and biochar, a char-
coal residue that also has
market value. Moreover, it’s
clean burning, allowing for
easier permitting especially
when considering the variety
of feedstock it can process. 

The clean burning syn-
thetic fuel that PHGE calls
Producer Gas can be piped to
existing equipment where it is
fired in direct heat processes
such as for kilns, boilers and
thermal oxidizers, or it can be
further refined to produce a
cleaner fuel for applications
such as powering internal com-
bustion engines for electrical
generation. 

For these reasons, Sevier
Solid Waste, Inc. (SSWI) in
Pigeon Forge, Tennessee,
recently contracted with PHGE
to build a new $2.25 million
dollar biomass gasification
plant capable of converting
compost and other biomass
into thermal energy and high-
value biochar. 

SSWI is a wholly owned
subsidiary of the towns of
Sevierville, Gatlinburg, Pigeon
Forge and Sevier County.
Municipal solid waste (MSW)
is processed through the plant,
with 60 percent made into
compost. The indoor garbage
composting plant processes
more than 100,000 tons annu-
ally from those towns and the
Great Smoky Mountains
National Park. 

The project has been
awarded a $250,000 Clean
Energy Tennessee Grant
through the Tennessee Depart-
ment of Environment and Con-
servation. PHG Energy will
provide the gasifier, thermal
oxidizer, material handling
equipment and build the facil-
ity as general contractor.

Before selecting the
PHGE system, SSWI investi-
gated other companies over the
last 10 years that used the
pyrolysis processes. SSWI
tested pyrolysis with two dif-
ferent companies, but they
were cost prohibitive and not
as efficient. “We wound up
doing a contract with PHGE
because they have a system
that, in my opinion, is better
than the other 10 or 15 that we
looked at,” said Tom Leonard,
director of SSWI. “It’s not
complicated to operate because
its downdraft gravitation,
which means you are dropping
material from the top, down
through the gasifier. With
pyrolysis and some of the
other updraft systems you burn
material and the gas goes up.
Downdraft is better for us from
a disposal perspective and in
general ease of operation com-
pared to other systems.” 

Since   founding in 2010,
the company has installed 13
commercial gasifiers in both
industrial and municipal set-
tings, and logged tens of thou-
sands of hours in production
time.

“The SSWI project is
important to us for several rea-
sons,” PHGE president Tom
Stanzione said. “This is our
second municipal project to
receive approval this year and
demonstrates the confidence in
our technology. It is also very
important to us that we have
been able to prove the com-
mercial value of our biochar as
a commodity, and that it has
become a positive factor in the
economic equation of our 
systems.”

PHGE partnered with
ARiES Energy, a leading
provider of energy consulting
services, to develop the SSWI
project. ARiES has already
successfully installed power
monitoring and power condi-
tioning systems at SSWI. 

The SSWI Compost Plant
processes over 300 tons of
solid waste and biomass per
day, making it the largest
mixed MSW compost facility
in the country. All waste is
processed indoors using in-
vessel digesters where a bal-
ance of heat, moisture and
oxygen combined with natural
organisms breaks down the
organic material such as paper
and food waste over a three

day period. This material is
then set in indoor windrows for
28 days to create a Grade A
compost which is used
throughout the southeast for
farming and erosion control.
SSWI plans to feed a 50/50
mixture of wood chips and
compost into the gasifier. 

Because SSWI is set in the
middle of a large tourist and
residential area, odor control is
a high priority. Odor comes
from both the digesters and the
composting windrows. SSWI
is continually looking for ways
to improve their ventilation
system and the new gasifica-
tion system and thermal oxi-

dizer will be another step to
improve air quality. 

In addition to composting
MSW, SSWI also recycles
other materials such as plastic,
glass, electronics, oil and tires.
As a result, SSWI has a 70 per-
cent recycling rate, the highest
in Tennessee.

“This new installation will
help us reduce the amount and
cost of the compost we need to
transport by truck and convert
it into biochar, creating a new
revenue stream for us,” said
Leonard. “The energy from the
gasification system will be
used in a thermal oxidizer to
promote odor control in our

buildings and will allow us to
defer other upgrades. This rep-
resents a significant savings
from our current disposal and
operating costs.”

Chris Koczaja, vice presi-
dent of engineering and imple-
mentation at PHG Energy
explained their downdraft gasi-
fication process:

“Carbon rich raw material
is sent up to the top of our
downdraft gasifier and is grav-
ity fed into a drying zone. Next
it goes through a pyrolysis
zone, and then to the oxidation
layer where temperatures can
reach upwards of 2500 to

Biomass-to-energy production evolves
by MIKE BRESLIN
mbreslin@americanrecycler.com

ALTERNATIVE ENERGY
SECTION B www.AMERICANRECYCLER.com NOVEMBER 2015
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The PHG Energy’s large frame gasification plant for Sevier Solid Waste follows the basic design shown here at a plant in
Covington, Tennessee. PHOTO COURTESY OF PHG ENERGY



Closed Loop Fund, an impact invest-
ment fund that makes below market loans
for recycling infrastructure, disclosed its
first three investments to bolster recycling
infrastructure and reduce the over $5 bil-
lion dollars spent by cities annually on
landfills.

The initial capital includes $7.8 mil-
lion from Closed Loop Fund, which
helped unlock an additional investment of
$17 million from other public and private
co-investors, totaling $24.8 million. All
three investments demonstrate replicable
economic and environmental returns that
recycling can bring to communities across
the U.S.  This is the first of over $500 mil-
lion the fund expects to unlock to invest in
American recycling over the next 5 years.

In April 2014, Closed Loop Fund
launched a partnership with major corpo-
rations, including 3M, Coca-Cola, Col-
gate-Palmolive, Goldman Sachs, Johnson
& Johnson Family of Consumer Compa-
nies, Keurig Green Mountain, PepsiCo

and the PepsiCo Foundation, Procter &
Gamble, Unilever, Walmart and the Wal-
mart Foundation.

Lack of infrastructure is one of the
greatest barriers to more recycling in the
U.S. The Fund plans to invest $100 mil-
lion in the U.S. recycling infrastructure by
2020.  The Fund invests in the form of
zero-interest loans to cities and low inter-
est loans to recycling companies to prove
that recycling business models are finan-
cially sustainable.

Closed Loop Fund’s first investee is a
joint venture between QRS and Canusa-
Hershman (CHR) to create a one of a kind
plastic recover facility (PRF) in Balti-
more, Maryland that will provide a game-
changing solution for recycling plastics.
Currently 70 percent of communities
across the U.S. are not able to collect and
recycle #3 to #7 plastics, like yogurt con-
tainers and take out packaging or large
rigid plastics such as crates, buckets, 
baskets, etc.

QRS and CHS will combine technol-
ogy that can both separate these products
and recycle them. 

The facility is able to process 4,500
tons of materials every month – double
the capacity of what’s currently possible
in the U.S.

Beginning in October, QRS-CHR
will service the majority of the East
Coast, from Maine to South Carolina. The
opening of the facility is expected to help
divert 440,000 tons of plastics from land-
fills.

Closed Loop Fund’s other two invest-
ments are in Quad Cities, Iowa and
Portage County, Ohio. These investments
will allow the two communities to convert
from dual stream recycling systems to
single stream, making it easier for citizens
to recycle and as a result, increase 
recycling rates. 

The potential impact of the two
investments is substantial. Over the next
10 years, in Portage County alone, 37,000
tons will be diverted from landfills. Quad
Cities is expected to see 86,000 tons
diverted from landfills.

By 2025, Closed Loop Fund aims to
do the following:

•Reduce greenhouse gas emissions
by more than 50 million GHG tons;

•Divert more than 20 million tons of
waste from landfills;

•Create 20,000+ jobs in the U.S.;
•Prove replicable models that will

help unlock additional investments in
recycling.
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The U.S. Environmental Protection
Agency (EPA) distributed almost $2
million to 19 small businesses nation-
wide to develop and commercialize
technologies that tackle critical envi-
ronmental problems. Bio-Adhesive
Alliance, Inc. based in in Greensboro,
North Carolina was awarded $100,000
for a project to convert and repurpose
agricultural waste with recycled 
roof shingles for use in pavement 
construction.

Led by principal investigator
Daniel Oldham, the project aims to
advance a technology for treating old,
tear-off roofing shingles with processed
swine manure, producing a green, low-
cost, durable material for pavement
construction and reducing landfill and
manure wastes.

Each of the 19 companies will
receive a Small Business Innovation
Research (SBIR) Phase I contract for
up to $100,000 to develop their green
technology. When the project is com-
mercially viable, the companies will be
eligible to apply for a Phase II contract
of up to $300,000 to develop and com-
mercialize their technology for the mar-
ketplace. 

The following additional companies
are receiving a phase I SBIR contract:

•Advanced Recovery and Recy-
cling, LLC, New York, for recycling
circuit board components to reduce
electronic waste in landfills.

•Industrial Microbes, Inc., Califor-
nia, for reducing carbon pollution in
chemical manufacturing using a low-
cost biological solution.

SioTeX Corporation, Texas, for
reducing industrial processing pollution
by harvesting silica from rice hulls.

MicroChemica, LLC, Colorado,
for designing a microchip system that
analyzes and monitors airborne 
particles.

•Waddan Systems, LLC, Califor-
nia, for developing a lower cost sensor
for simultaneous detection of multiple
air pollutants for leak detection and air
quality monitoring.

•3D Array Technology, LLC, Con-
necticut, for manufacturing low-cost,
ultra-efficient and robust nano-air fil-
ters to capture pollution from vehicles.

•Advanced Technologies & Testing
Laboratories, Inc., Florida, for design-
ing a self-regenerative air filter that
converts harmful substances in the air
into water and carbon dioxide.

•Faraday Technologies, Inc., Ohio,
for developing a cyanide-free bath to
treat printed circuit boards.

•TIAX, LLC, Massachusetts, for
creating an environmentally benign,
stain-resistant coating for textiles.

•TDA Research, Inc., Colorado,
for developing a cheaper and greener
polyurethane coating for the paint
industry.

•dTec Systems, LLC, Washington,
for recovering excess nutrients from
wastewater at wastewater treatment
plants.

•Green Technologies, LLC, Florida,
for a sustainable nutrient removal,
recovery and conversion system.

•LJJW Aquasolution, LLC, Wash-
ington, for a novel nutrient recovery
system from wastewater.

•Physical Optics Corporation, Cal-
ifornia, for designing a regenerative
desalination system for small drinking
water systems.

•Sporian Microsystems, Inc., Col-
orado, for developing an in-line moni-
toring system that better detects a range
of contaminants in drinking water.

•Metna Co., Michigan, for develop-
ing a new, sustainable and low-cost type
of concrete with improved durability.

•SurfPlasma, Inc., Florida, for
developing a novel method for
pathogen-removal in water pipes.

Business grants support green economy

Closed Loop Fund awards recycling investments

A Maryland couple is suing a realtor
because the agent knew the home was
infested with snakes, but sold it to them
anyway. In fairness, what the realtor
said was the place definitely didn't have
any mice.www.maurermfg.com
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The Environmental Center of the
University of Colorado Boulder will
feature a Sustainable Game Day focus
at Folsom Field and across the tailgate
areas.

For over seven years, Buff fans
have been participating in Ralphies
Green Stampede, the nation’s first
NCAA Division 1 sports sustainability
program.

This year, Ralphies Green Stam-
pede is featuring a Sustainable Game-
day at homecoming to thank Buff fans
and celebrate:

•Achieving zero waste (over 90
percent recycling diversion rate in foot-
ball).

•Becoming carbon neutral in athlet-
ics (no net emissions of greenhouse
gases from all athletics facilities 
operations).

•Winning LEED Platinum (the
highest possible rating) for sustainabil-
ity in the construction of the basketball
practice facility.

•Nearing completion of almost
2MW of solar PV panels on basketball
and forthcoming football facilities –
enough to power tens of thousands of
homes.

In addition to promoting sustain-
ability in stadium operations, Ralphies
Green Stampede has promoted fans
increasing their sustainability behaviors
at home, work and play. This year, three
new sustainability promotions will
promote:

•100 percent of plastic bottle recy-
cling (Bring Your Bottle Back to Life!)
by giving away Buff logo shirts every
time the Buffs score a touchdown. The
recycled plastic bottles are used to cre-
ate the recycled fiber used in the shirts.

•Composting of home food waste
by distributing kitchen compost con-
tainers to fans leaving basketball games.

•Conserving water – and restoring
the Colorado River’s water flows (the
CU Water for the West campaign) by
pledging home water conservation
efforts and supporting restoration proj-
ects along the Colorado River basin.

University installs
solar PV panels for
football facilities

TruStar Energy, a developer of
Compressed Natural Gas (CNG) fuel-
ing stations, has opened a company-
owned public CNG fueling station in
Lafayette, Louisiana. 

TruStar Energy has constructed
numerous CNG fueling stations across
the country. Building on this success,
the company has embarked on a strat-
egy to open dozens of company owned
public CNG stations along high traffic
U.S. corridors over the next several
years. TruStar Energy opened its first
company owned public fueling station
in Orlando, Florida in July, followed by
stations in Tulsa, Oklahoma; Houston,
Texas; and now Lafayette. 

TruStar Energy
opens CNG
fueling station



Alliant Energy’s Solar Power
Research Program includes
PowerPost charging stations
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Telefonix®Inc., a developer of
cord reel technology and manu-
facturer of PowerPost com-
mercial electric vehicle
charging stations (EVSEs),
has installed 13 L2 Power-
Post EV chargers at Alliant
Energy headquarters in
Madison, Wisconsin as part
of a solar power technology
research program. 

In order to evaluate
how effective the latest
solar technologies are in
Wisconsin’s climate,
Alliant Energy is launching a
solar demonstration project that
will include the installation of more
than three dozen unique renewable
energy features over the next few years.

In phase one of this multi-year project,
Alliant Energy will install solar power
canopies over 50 parking spaces, solar
café tables, and over 1,000 solar panels
from multiple manufacturers with 11
different types of panels being used.
The 13 PowerPost EV Charging Sta-
tions are being powered by the build-
ing, but the solar energy generated will
offset total building consumption.

Alliant Energy’s project will place
solar energy features in various loca-
tions, angles and elevations to gather
information on the best way to optimize
Midwestern solar energy. A unique
interface available both onsite and on
the internet will allow anyone to view
real-time performance data of the 
solar lab.

As UK winter approaches,
government cuts to solar 

In August this year, the Depart-
ment for the Environment and Climate
Change disclosed a reduction in the
renewable energy Feed-in Tariff (FIT)
from January 1, 2016. 

Cuts to the UK FIT, which cur-
rently enables those most in need to
benefit from highly efficient and cost-
effective energy, could leave thousands
of families struggling to heat their
homes, and worsen the UK’s already
extremely pressing fuel poverty situa-
tion. In September 2015 at the Sustain-
able Development Summit in New
York, David Cameron stated, “Back in
January, I said 2015 should be the year
we tackle extreme poverty and climate
change. These two things go together
and both have the potential to give
security to future generations to come.”
This focus was set on overseas invest-
ment and funding rather than in the
UK.

A recent survey by Turn2us, a
national charity that helps those in
financial hardship, found that nearly
four in five families have struggled with
their energy bills in the past year.
Three-quarters of parents said that their
children’s health has suffered as a
result, and more than half believe that it
even affected their children’s school
work.

Currently, housing associations
that choose to install renewable energy
technology (like solar power) to their
properties, receive money back from
their energy supplier for the electricity
that they generate. By effectively creat-
ing and using their own energy, tenants
are able to significantly reduce their
energy bills, making a huge and worth-
while difference to those who need it
most. Solarplicity, with plans of over
150,000 installations over the next 2
years, including 3,000 freely allocated

systems to housing associations (equat-
ing to £1.2 million per annum in Feed-
in Tariff income), the FIT has the
potential to considerably reduce the
number of people in fuel poverty, and
even result in a CO2 reduction of
150,000 tons. But with such dramatic
cuts, both housing associations and
solar energy providers will be priced
out of the renewable energy market.
Already, two solar energy companies,
Mark Group Ltd. and Climate Energy
Ltd. have gone broke, meaning a total
job loss of over 1,000 and huge invest-
ments gone to waste. If no action is
taken, it will be the fuel poor who are
left most disadvantaged.

In order to address these issues,
engagement with the Government is
vital – a solution is needed that will
enable renewable energy industries to
support housing associations in helping
prevent fuel poverty to thousands of
tenants across the UK. Government
strategy clearly outlines the need to
reduce energy costs, and with electric-
ity making up (on average) 50 percent
of household bills, cutting the Feed-in
Tariff vastly contradicts these aims. 

Possible solutions, moving for-
ward, could include a capital contribu-
tion to investors who install solar
panels on housing association proper-
ties, a new band of FIT for installs at
housing association properties, or tax
benefits for investors.

By working together to find a for-
ward thinking and long term solution,
the Government, Solarplicity and hous-
ing associations could lead the way,
continuing the positive steps that have
already been taken towards a more
affordable, greener future, and helping
to lift the UK’s 2.34 million homes out
of fuel poverty.

Party rental company completes
solar installation for laundry facility

Party Rental Ltd., a full service
event rental company, has completed a
200 kW solar energy system atop its
laundry facility located in Teterboro,
New Jersey. The system will generate
nearly a third of the facility’s annual
electricity requirements. Party Rental
partnered on this project with EnterSo-
lar, a provider of solar solutions. 

Party Rental Ltd. has a long com-
mitment to sustainable practices. Their
efforts include reducing waste and con-
tinual investments in technology to

increase operational efficiency and
profitability. 

The solar energy system, financed
through the PSE&G Solar Loan Pro-
gram, will not only yield significant
financial savings for Party Rental, but
notable environmental benefits as well.
The energy saved by generating onsite
clean electricity will produce annual
environmental benefits equivalent to
saving nearly 18,500 gallons of gas a
year, a significant offset to Party
Rental’s truck fleet.

Littoral Power receives award
for hydropower technologies

Littoral Power Systems Inc.
(LPS), a renewable power technology
developer based in New Bedford,
Massachusetts, was selected to receive
an award from the U.S. Department of
Energy, Office of Energy Efficiency
and Renewable Energy (EERE). 

The EERE funding opportunity
was established under the EERE’s
Water Power Program through the
Wind and Water Technologies Office
to help advance hydropower research
and design techniques. A total of $6.5
million was awarded to seven different
organizations. 

Through a partnership with Alden
Research Laboratory, Inc., GZA
GeoEnvironmental, Inc. (GZA), Uni-
versity of Massachusetts-Dartmouth
and the National Renewable Energy
Laboratory, LPS will utilize the
award to develop its preliminary
design for modular prefabricated
dam, spillway and powerhouse sec-
tions and installation techniques. The

idea is to give rise to low-impact
hydropower installations that can be
easily removed at the end of their
service lives with minimal ecological
impacts, and allow developers to sig-
nificantly improve the economics of
projects. 

Once a full-sized prototype is
developed, the engineering team will
validate structural integrity, leak
resistance, and ease of installation.
The technology has the potential to
reduce construction and maintenance
times and costs.

“We are excited to enlist the
DOE’s support to advance our
hydropower technologies that are easy
to deploy, highly cost effective and
with very low environmental impacts.
Our systems will allow developers to
build hydropower installations that are
easily permitted and economically
attractive,” said LPS chief executive
officer David Duquette.
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According to data published by
the Global Wind Energy Council, Asia
is now the leading user of wind
energy, surpassing the previous leader,
Europe. The total installed capacity for
Asia is projected to amount to 40 to 45
percent of the overall market by 2020.
As for the other large users of this
resource, Europe’s usage is also
expected to fulfill the Council projec-
tions for the next five years. North
American projections are not as firm,
due to a handful of variables involving
the U.S. and Canada. Latin America is
expected to make some gains in usage
and Africa too, although taking a bit
longer to do so, compared to Latin
America. Not surprisingly, more than
one company lays claim to be the lead-
ing manufacturer of wind turbines in
the world, and the projections pub-
lished by the Council indicate contin-
ued market growth for those who
manufacture wind turbines. One of
those companies provided us with a
view of their particular position in the
market.

“UGE International is a global
leader in renewable energy solutions.
We have over 2,000 projects in over
100 countries, including a recent
installation of 2 VisionAIR wind tur-

bines on the Eiffel Tower. Our solu-
tions for commercial and industrial
clients include solar, wind, hybrid and
energy storage solutions. Installation
of some turbines can be done very
quickly – often
within a single
day,” stated Nick
Blitterswyk, chief
executive officer.

UGE started as
a manufacturer of
small wind turbines
in 2008 and
although UGE has
transitioned to a
solar and hybrid
solutions-focused
company, the com-
pany continues to
pioneer technology
in small wind
space, producing
turbines at their
own factory.

Blitterswyk said that as a result of
years of research, UGE designs and
manufactures three different vertical
axis wind turbines (VAWT) for com-
mercial use:

•The VisionAIR3, the smallest tur-
bine offered, is 3.2m high and 1.8m in
width. Designed to be the lightest
weight in the industry, the VisionAIR3

blades are made from fiberglass
and the turbine weighs in at 
274 kg. 

•The VisionAIR5 is UGE’s
most commonly ordered and
installed turbine, at 5.2m high
and 3.2m in width. Similar to
the VisionAIR3, the blades are
made from fiberglass and weight
is 756 kg. Two of these turbines
currently sit on the Eiffel Tower
producing 10,000 kwH of elec-
tricity each year from 400m
above the ground. 

•The UGE 9m is the firm’s
largest turbine, at 9.6m high 
and 6.4m in width. The blades
are made from carbon fiber and
fiberglass with steel re-
inforcement.

According to Blitterswyk,
UGE turbines are the only verti-
cal axis wind turbines with certi-
fied power curves that produce
affordable energy with a small
footprint. Due to the vertical
axis and design of the blades,

UGE turbines are capable of capturing
wind from any direction. “The design
of the turbine is the most innovative in
the industry with helical blades, and a
double axis generator. Small wind 

turbines are ideal for use in areas with
wind speeds of at least 11.2 mph, and
are good for areas where limited space
is a concern – for example, a roof may
not have enough area for a solar array
or may have limited solar resources.
Unlike utility scale turbines, VAWTs
are designed for producing energy to
be consumed on-site,” Blitterswyk
stated. 

He noted that energy density is a
challenge in the distributed energy
space, because buildings may not have
enough space to install systems that
can significantly offset electrical
loads. The term “energy density”
refers to the amount of energy capable
of being generated in a given area.
Blitterswyk added, “Compared to
solar, VAWTs have really high energy
density, which makes them the ideal
choice for a variety of settings. Our
turbines work atop a hotel in Miami,
the Lincoln Financial Field in Pennsyl-
vania, and for a telecom tower along
the Iraqi/Syrian border in Jordan –
proving that small scale wind has a
variety of applications. One of the
other most commonly cited concerns
can involve the noise level of wind tur-
bines. However, UGE’s turbines are
AWEA rated at 38 – 41 dBA, which
means they are as quiet as a human
whisper.”

As solar power is another promi-
nent source of renewable energy, Blit-

terswyk described some advantages of
wind energy, compared to solar power:
“When solar power is the only energy
source in place with a given facility,
two issues may emerge – along with
added cost. For instance, more energy
storage may be required, as sometimes
there may not be enough solar insola-
tion to offset the energy load. Solar
power also may not provide the energy
level needed, due to the low energy
density of solar panels and the space
limitation of a given project site. Our
VAWT products can mitigate such
problems because they provide energy
when the sun is down, and have a

by MARY M. COX
maryc@americanrecycler.com
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Keith Maki
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Dewind
Hyunseok Seo 
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www.dewindco.com

EWT Direct Drive Wind Turbines 
Rob van de Veerdonk  
952-886-7271
www.ewtdirectwind.com

Fortis
David Hodnett
44 7545 241302
www.fortiswindenergy.com

General Electric
Shaun Wiggins
518-385-5992       
www.ge.com

Nordex 
Matthew Coates
312-386-4100
www.nordex-online.com

Senvion
Marie-Danielle Laggner
49 405555090 3040
www.senvion.com

Suzlon
Soren Christensen
773-328-5077
www.suzlon.com

UGE International
Ashley Fallon 
917-338-1668
www.ugei.com

Wind Turbines Corporation
Steve Turek 
952-447-6064
www.windturbine.net

See WIND TURBINES, Page B5

UGE International

EWT Direct Drive Wind Turbines 
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much higher energy density than solar
panels. Solar and wind are actually
complementary resources – often the
sun is not shining when the
wind is blowing, and vice versa.
Hybrid technology that com-
bines wind and solar, and some-
times energy storage, have
already started to dominate the
renewable energy world. Many
sites that incorporate solar and
storage rely on diesel gensets as
a backup power – a dirty and
expensive fuel option. Combin-
ing wind with solar technology
can eliminate the need for a
diesel genset and provide
cleaner, less expensive energy.” 

Fortis, another wind turbine manu-
facturer, has over 6,400 of their units in
place worldwide, many in locations
with extremely harsh environments.
The firm provides on and off grid sys-
tems along with hybrid microgrid sys-
tems, which can also be integrated with
the other systems offered. On grid sys-
tems can be connected to a public dis-
tribution network. This grid connect
wind turbine can reduce utility supplied
electricity and excess energy may also
be returned to the public utility. Local
incentives may even be offered for use
of such systems. Coordinating with the
local utility is recommended before
choosing the best system for your needs
and to confirm all, relative to safety
parameters. The on grid system is a

stand-alone unit that can store back up
energy, charge batteries and works well
for isolated areas. The turn key wind
and solar systems offered by Fortis
combine the two different but comple-
mentary resources and can be moni-
tored locally and remotely.

According to Lucienne van Oost-
veen, marketing and communication,
EWT is a leading wind turbine supplier
for distributed wind energy applica-
tions. With turbines generating electric-
ity for customers from Alaska,
mainland U.S., across Europe and
through to Asia, EWT represents the
technology of choice for many parts of
the distributed wind energy sector. “We
offer a highly efficient product range
based on direct drive technology with a
high yield, low cost of energy and high
quality availability levels. Our com-
pany focuses on offering cost-effective
energy solutions to heavy energy users,
ranging from turbine supply to full
energy provision,” van Oostveen stated.

Fortis

Wind turbines
■Continued from Page B4

New York awards grants for clean energy

New York Governor Andrew M.
Cuomo disclosed $175 million in
awards for five large scale clean energy
projects that will help the state meet its
Reforming the Energy Vision goals to
increase the amount of electricity gen-
eration from renewable energy sources.
The projects will reduce greenhouse
gas emissions and improve the
resiliency of New York’s electric grid
and energy infrastructure while
decreasing the state’s reliance on fossil
fuels leading to a cleaner, healthier
environment. 

Once operational, the five projects
will add approximately 116 megawatts
(MW) of new renewable capacity,
which will provide about 356,000 MW
hours per year of clean renewable
energy to New York – enough energy
to supply over 54,000 average sized
homes per year. 

The projects (in order of size):
•Ball Hill Wind Farm, Western

New York: RES America Develop-
ments Inc. will build a 100 MW wind
farm in Chautauqua County, in the
towns of Villenova and Hanover.

•Orbit Energy NYC, New York
City: Orbit Energy Inc. will build a
9.6 MW anaerobic digestion biogas-
to-electricity facility in Staten Island
that will use food waste and other
organic materials provided by area

restaurants, supermarkets and food
manufacturers. 

•Lyons Falls Mill Hydro, North
Country: Northbrook Lyons Falls LLC
will add 5.2 MW to an existing hydro-
electric facility in Lewis County, result-
ing in a total installed capacity of more
than 11 MW. 

•Morgan Stanley Headquarters,
New York City: Morgan Stanley will
install a 790 kilowatt (kW) fuel cell in
its Manhattan offices, where the tech-
nology’s low emissions generation will
contribute to load reduction, system
reliability and cleaner electric power. 

•Fulton Unit 2, Central New York:
Erie Boulevard Hydropower, L.P., a
subsidiary of Brookfield Renewable
Energy Group, will install a new 560
kW minimum flow turbine at a hydro-
electric facility in Oswego County. This
unit will generate electricity using min-
imum flows required by the project’s
license, making use of this energy
resource while protecting the environ-
ment. 

Support for these projects is from
the Renewable Portfolio Standard
(RPS), an initiative that promotes the
development of new large scale renew-
able energy resources in New York
State. NYSERDA will issue one more
RPS Main Tier solicitation for larger
renewable projects in 2016, expected to

be funded through the Clean Energy
Fund. Under a newly established large-
scale renewables proceeding before the
Public Service Commission,
NYSERDA has proposed a long-term
commitment to the next generation of
large-scale renewables. The proposal
calls for a $1.5 billion public invest-
ment over ten years, which is compara-
ble to the level of investment made over
the past decade through the existing
RPS. 

For every $1 invested in RPS Main
Tier projects, New York realizes $3 in
economic benefits. More than $3 bil-
lion of direct investment in New York
State is expected as a result of existing
Main Tier projects in the form of jobs,
payments to public entities, in-state
purchase of goods and services, and
land leases.

The projects were competitively
selected through the RPS process
which continues to provide price stabil-
ity and greater long-term certainty to
contractors through contract terms of
up to 20 years. This is the second solic-
itation for 20 year contracts. The
weighted average award price for this
10th Main Tier solicitation is $24.57
per megawatt hour of production over
the 20 year terms of the awarded 
contracts. 

Wind, biogas-to-power, fuel cell and hydroelectric large scale
renewable projects to add clean energy to state’s electric grid

Inovateus Solar, a provider of solar
energy services, is installing two solar
arrays for electric cooperative power
supplier Hoosier Energy. The arrays will
serve utility customers in central and
southern Indiana. The project is part of
Hoosier Energy’s plan to add 10, 1-
megawatt arrays across member service
territories.

The first project was completed in
August and sits on a 9 acre site near mile
marker 122 on Interstate 70 in New Cas-
tle, Indiana. The second is located along
Interstate 69 near Bloomfield, Indiana,
in Greene County and was completed in
September. Each 1-MW solar array con-
sists of 4,320 solar panels designed to
increase power production by following
the sun as it rises and sets.

“The solar program is part of
Hoosier Energy’s all-of-the-above strat-
egy to provide the best balance for an
affordable power supply,” said Heath
Norrick, Manager of Renewable Energy
for Hoosier Energy.

Inovateus Solar is now collaborat-
ing with other cooperative and munici-
pal utilities across the country.

Inovateus Solar
installs arrays for
Hoosier Energy

A mom texted, “Son, what does IDK, LY &
TTYL mean?” He replied, “I Don’t Know,
Love You, & Talk To You Later.” The mom
texted back, “That’s ok, I’ll ask your sister,
love you, too.” 



Alternative Energy www.AmericanRecycler.comPage B6, November 2015

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

DUST CONTROL OFFERS TRAILER
MOUNTED DUST SUPPRESSOR

Dust Control Technology has developed a versatile
and transportable atomized mist unit, combining a work-
horse electric dust suppression design with a 45 KW
generator set. 

Dust Control Technology designed the DustBoss®

DB-60 Fusion™ – a powerful suppression system with
an efficient diesel generator – so it can be hauled to job
sites that lack a convenient power source. The innova-
tion brings even greater versatility to one of the most
effective dust suppression designs on the market, with
up to 62,800 sq. ft. of coverage.

Dust Control Technology
1607 West Chanute Road
Peoria, IL 61615
309-693-8600
www.dustboss.com

CONCEPT FROM BPS IDEAL FOR
VIBRATORY FEEDER APPLICATIONS

Best Process Solutions (BPS) offers a concept line
feeder. 

The units are powered by twin rotating motor vibrators
designed to give linear and straight-line type con-
veyance action. The system is ideal for all vibratory
feeder applications. Available in mild steel and stainless
steel; options include dust tight covers, pan liners, stain-
less steel noses, standard base and internal isolation
system. 

BPS manufactures a complete line of custom-engi-
neered, bulk-processing equipment and systems.

Best Process 
Solutions, Inc.
1071 Industrial Parkway
Brunswick, OH 44212
330-220-1440
www.bpsvibes.com

SP INDUSTRIES OFFERS
EXTENDED HEIGHT BIN DUMPER

SP Industries offers the EHD Bin Dumper. Available in
135° light capacity and 150° heavy capacity sizes, the
EHD Bin Dumper can easily move loads vertically in
excess of 30 feet. Each bin dumper has a structural
steel frame for durability and is expertly designed to
insure stability under extreme conditions. EHD Bin
Dumpers can be customized for a variety of containers,
carts, boxes, baskets, totes, small barrels and drums. 

SP Industries’ EHD Bin Dumpers are used exten-
sively in the waste handling, recycling, industrial pro-
cessing and food processing industries. 

SP Industries
2982 Jefferson Road
Hopkins, MI 49328
269-793-3232
www.cartdumpers.com

RIGAKU INTRODUCES LIBS
ANALYZER FOR SCRAP ANALYSIS

Rigaku Analytical Devices’ new handheld laser-
induced breakdown spectroscopy analyzer, Katana™,
provides durable and accurate identification of light ele-
ments, enabling users to sort 1100, 6061, 6063 alu-
minum grades and separate stainless steel scrap. 

Katana provides results in less than two seconds with
QuickID™ software at the touch of a button and has an
IP 54 rating, protecting against work environments
encountered in scrap recycling yards. Integrating propri-
etary breakthrough laser ablation and detection engine
technology, Katana is considerably smaller and lighter
than many other handheld analyzers currently available.

Rigaku Analytical Devices 
30 Upton Drive
Wilmington, MA 01887
855-785-1064
www.rigakuanalytical.com

NEW PRODUCT SHOWCASE

MARATHON DEBUTS ASC-215
AUGER COMPACTOR

Marathon Equipment
PO Box 1798
Vernon, AL 35592
800-269-7237
www.marathonequipment.com

Marathon debuts the Marathon ASC-215 auger self-
contained compactor. 

The ASC-215 compacts organic/food waste, sterilized
medical waste and other very wet waste, and requires
less maintenance in these applications because of its
advanced design.

3000°F. The self sustaining oxidation
layer provides heat to the other layers
while remaining a starved oxygen
process. The gas passes through a
reduction zone after which the gas is
separated from the char to be supplied
to a downstream process. 

“For a cold-start of the gasifier,
about half the amount of a normal
input load is filled along with
biochar,” Koczaja continued. “Then a
small amount of charcoal is fired out-
side the vessel and inserted into the
vessel to seed the oxidation layer, fol-
lowed by filling the vessel with carbon
rich material such as compost or wood
chips. Then it’s more or less self-sus-
taining. Once it’s started and the gasi-
fier is heat-soaked, you can turn the
gasifier off by stopping the air flow
and come back a day later, or two days
later, and just by turning the air back
on there is enough residual heat to
continue 
processing. 

“Our gasifier is different. We’ve
patented a new form of downdraft
gasifier where we do not have the
throat, or hearth zone, of traditional
downdraft systems. Our gasifier main-
tains an open throat design, so there’s
no physical restriction that can cause
bridging problems with the material.
Also, gases flow easily through the
gasifier, providing more uniform dis-
tribution. That makes our gasifier
design scalable. So a big advantage of
ours is that it’s a downdraft gasifier,
yet it has a 64 ton per day processing

capacity, which is much higher than
normal downdraft gasifiers.” 

Koczaja said his system is feed-
stock flexible. Generally, the adjust-
ments for different feedstocks are
easily taken care of in the controls.
Only minor changes to the equipment
are required to accommodate different
types of feedstocks, but generally
changes to the gasifier itself are not
necessary. The automation can change
how it operates for different feed-
stocks by how the grate at the bottom
is modulated, or how the air-flow is
controlled in all the zones based on the
carbon value and moisture content of
the feedstock. 

“The system is remarkably quiet,”
said Koczaja. “You can talk in a nor-
mal voice standing next to it. It runs
cleanly and is a fundamentally differ-
ent process than incineration. The
majority of the maintenance is on the
feedstock handling side, in addition to
routine equipment maintenance. The
producer gas also combusts at a lower
temperature than natural gas, helping
limit the formation of thermal nitrous
oxide emissions.”

Koczaja estimates approximately
10 to 15 percent of SSWI’s processed
material will result in biochar. The
biochar is slated to be used for its
energy value to offset coal and other
fossil fuels. SSWI is working on mar-
keting that commodity, which can also
be sold as a soil amendment. 

A major savings for SSWI will be
in trucking costs. The farther they have
to truck compost the higher the
expense. The project is in the permit-
ting phase with an operational forecast
of September 2016. 

Biomass
■Continued from Page B1

Inovateus installs solar array
Indiana based Inovateus Solar was

awarded the installation of a 2.5 MW
AC, ground-mounted solar array proj-
ect for Indiana Michigan Power (I&M)
an operating unit of American Electric
Power (AEP). 

The future site of the new I&M
solar array is in Marion, Indiana, adja-
cent to the company’s Deer Creek sub-
station. This solar project with

Inovateus marks the first for I&M. The
Deer Creek solar array will encompass
over 17 acres near the substation. 

Once completed, the 2.5 MW array
will provide the grid with the equiva-
lent energy to power over 350 homes
for 1 year. The system consists of (9)
972, 310-watt solar panels and 11 
Nextronex 250 inverters.

A park sign said, “Do not allow your dog to chase, injure or worry wildlife.”
How is a dog going to “worry” wildlife? Run up to a bird and yell, “Hey, I think
you’ve got something on your beak! It could be a tumor.” 

—Andy Kindler
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To be included in the spotlight, you 
must manufacture the equipment 
featured. We require a company 
name, contact person, telephone 
number and, if applicable, a website 
address.

To be listed in the appropriate
spotlight, please call 877-777-0043.

EQUIPMENT
SPOTLIGHT

NA
R

UPCOMING TOPICS
DEC

JAN

FEB

MAR

APR

Auto Loggers/Balers

Containers

Cyclones/Blowers

Size Reduction

Eddy Current Sep.

American Recycler is not responsible for non-inclusion of manufacturers and their equipment. 
Manufacturers are to contact American Recycler to ensure their company is listed in the Equipment Spotlight.

Duke Energy to reduce
emissions from power plants 

The U.S. Environmental Protec-
tion Agency (EPA) and the U.S.
Department of Justice disclosed a set-
tlement with Duke Energy Corpora-
tion to resolve Clean Air Act
violations at five coal-fired power
plants across North Carolina. The set-
tlement resolves long-standing claims
that Duke violated the federal Clean
Air Act by unlawfully modifying 13
coal-fired electricity generating units
located at the Allen, Buck, Cliffside,
Dan River, and Riverbend plants,
without obtaining air permits and
installing and operating the required
air pollution control technologies.

Duke recently shut down 11 of the
13 units, and under the settlement
those shutdowns also become a perma-
nent and enforceable obligation under
the consent decree. At the remaining
two units, Duke must continuously
operate pollution controls and meet
interim emission limits before perma-
nently retiring them. In addition, the
settlement requires that Duke retire
another unit at the Allen plant, spend a
total of $4.4 million on environmental
mitigation projects, and pay a civil
penalty of $975,000. The U.S. is
joined in the settlement by co-plain-
tiffs Environmental Defense, the North
Carolina Sierra Club, and Environ-
ment North Carolina.

EPA estimates that the settlement
will reduce emissions by approxi-
mately 2,300 tons per year from the
three Allen units, as compared to
recent emission levels. With these
additional retirements, total emissions
from all 13 allegedly modified units –
which were in excess of 51,000 tons in
2000 when the suit was filed – will be
zero.

The U.S. initially sued Duke in
2000, and trial was set to begin in
October 2015 following years of pre-
trial litigation, including a 2007
Supreme Court decision agreeing with
EPA’s interpretation of the relevant
Clean Air Act regulations modifica-
tions that increase the annual amount
of pollution from a plant. Under the
settlement, Duke must continuously

operate existing equipment to control
sulfur dioxide and nitrogen oxide
emissions at two electricity-generating
units at the Allen facility in Belmont,
North Carolina, and meet enforceable
emission limits, prior to permanently
retiring both units in 2024. In addition,
to help mitigate the harm from the
alleged violations, the settlement also
requires Duke to retire an additional
unit at the Allen plant by 2024.

The settlement also requires Duke
to spend at least $4.4 million to fund
several environmental mitigation proj-
ects. These projects include restoring
native wildlife and plants on National
Park Service and Forest Service lands
in North Carolina, a program to help
North Carolina residents replace
higher polluting wood stoves and fire-
places with cleaner burning alterna-
tives and a program to increase the use
of clean energy and energy efficiency
measures in economically distressed
communities. Other projects may
include efforts towards increasing
truck stop electrification and electric
vehicle charging stations in North 
Carolina.

The settlement was lodged with
the U.S. District Court for the Middle
District of North Carolina and is sub-
ject to a 30 day public comment period
and final court approval.
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As part of president Obama’s
Power Africa initiative, the Overseas
Private Investment Corporation (OPIC),
the U.S. Government’s development
finance institution, committed $233
million in debt financing to support
construction and operation of the
Kipeto Wind Power Project in Kajiado,
Kenya.

The 100 megawatt, grid connected
wind power facility located south of
Nairobi will be, when complete, one of
the first utility scale wind projects to
come online in Kenya, where over 75
percent of the population still lack
access to reliable electricity. Situated in
an area with strong, consistent wind
currents, the Kipeto project will provide
cleaner and more reliable energy to
Kenya’s national grid, helping to further
bolster the country’s growing economy.

Elizabeth Littlefield, president and
chief executive officer of OPIC, signed
a commitment letter of OPIC’s debt
finance support alongside Jurie Swart,
chief executive officer of African Infra-
structure Investment Managers. Little-
field was in Nairobi with president
Obama as part of the U.S. delegation to
the 2015 Global Entrepreneurship
Summit.

OPIC’s financing to the Kipeto
Wind Power Project also demonstrates
the institution’s continuing role in ful-
filling president Obama’s Power Africa
initiative, which seeks to add more than
30,000 megawatts of cleaner, more effi-
cient electricity generation capacity as
well as increased power access with 60
million new connections throughout
sub-Saharan Africa.

The Kipeto project is being devel-
oped in partnership with African Infra-
structure Investment Managers, one of
Power Africa’s 100 private sector part-
ners and fund advisor to African Infra-
structure Investment Fund 2, Kenyan
independent power producer Craftskills
Wind Energy International, Ltd, and the
International Finance Corporation.
Craftskills initially began development
of this project in collaboration with
General Electric in 2010.

Wind power
brought to
Kenya

Tri-State Generation and Transmis-
sion Association, Inc., a wholesale
power supplier owned by 44 member
electric cooperatives and public power
districts, and D. E. Shaw Renewable
Investments, L.L.C. (DESRI), executed
a 25 year contract to supply the utility
with renewable energy from the
planned Alta Luna Solar Project to be
constructed in Luna County in south-
west New Mexico.

Tri-State will purchase the entire
output of the 25 megawatt solar farm
over the life of the contract. The facility
is expected to come online in Decem-
ber 2016 and will receive electric serv-
ice from Columbus Electric, a Tri-State
member system serving approximately
3,000 members and over 6,800 meters
from its headquarters in Deming, New
Mexico. 

The Alta Luna Solar Project is
expected to consist of a single axis
tracking array of over 108,000 photo-
voltaic solar panels located on a 220
acre site in Luna County, approxi-
mately 25 miles northeast of Deming.
The project was developed by Turning-
Point Energy, a Denver based energy
developer, and subsequently sold to an
affiliate of DESRI in partnership with
Bright Plain Renewable Energy, LLC.

Partnership to
serve electric
cooperatives
across four states



DADE Capital Corp.

800-823-9688
www.DADECapital.com

Call or Click Today
www.DADECapital.com

Mosley 2-Ram BalerMosley 2-Ram Baler

Completely rebuilt by Jomar Machining and Fabricating, equipped with 300 hp motor.
Comes with electrical panels and platforms with stairs- $210,000.

2000 Granutech Grizzly2000 Granutech Grizzly

INCLUDES
WARRANTY

Completely rebuilt in 2014 — Rebuilt strapper, new PLC controls, new electronics 
and infeed conveyor. Only lightly used since rebuild. Immediately available.

COMPLETELYCOMPLETELYREBUILT INREBUILT IN2014!2014!
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Paper & Cardboard
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