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For metal recyclers, commodity
prices have always been a moving target,
but today’s market is being shaped by
a wider range of forces, making price
swings more difficult to predict and
manage. Demand from data centers, grid
infrastructure, electrification and solar
manufacturing is creating new dynamics
for metals such as copper, aluminum and
silver, while tariffs and trade policies can
shift domestic pricing almost overnight.
Interest rates, currency movements,
scrap supply and changing global trade
relationships add still more variables.

For metal recyclers, the result is a
market in which different metals increas-
ingly follow different trajectories.

“Five years ago, a recycler mostly
watched COMEX and the LME. Today
you monitor ever-changing tariff policy,”
said Brett Henderson, chief executive
officer and co-founder of Solar Panel
Recycling LLC and vice president of
PowerHouse Recycling Inc. “A tariff proc-
lamation can reset premiums overnight.”

Henderson’s companies recover a
range of metals from electronics and
solar panels, including copper, alumi-
num, steel, gold, palladium and silver,
providing a window into how differently
today’s markets can behave. “Alumi-
num seems to be a tariff story. Copper
is a data center and grid story. Steel is
a domestic capacity and scrap supply
story,” Henderson said. “It used to be
that metals rose and fell together with
the global economy. Now they each
have their own narrative, and we must
manage them separately.”

New demand drivers

Traditional drivers such as construc-
tion, manufacturing and housing remain
important, but energy infrastructure and
technology are increasingly influenc-
ing demand. Copper is a prime exam-
ple, with grid expansion, data centers
and electrification creating substantial
demand for the metal.

“Copper demand and pricing now
seems driven by grid buildout, Al data
centers and electrification,” Henderson
said. “Those buyers are far less sensitive
to the business cycle than homebuilding
or traditional manufacturing needs.”

That can improve the economics of
recovering copper from electronics,
industrial equipment and other scrap
streams, while simultaneously increas-
ing competition for copper-bearing
material. Silver is also benefiting from
changing industrial demand as solar-
cell manufacturing consumes the metal,
while solar manufacturing supports
demand for aluminum.

At South Post Oak Recycling Center,
chief executive officer, Brandi Harleaux,
said recyclers need to look at the broader
economic cycle because the industries
generating scrap are closely connected
to the industries purchasing recovered
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metals. “At its core, it still comes down to
basic economics — supply and demand,”
Harleaux said. “What has changed is
the number of external factors influenc-
ing both sides of that equation and how
quickly those factors can shift.”

Construction, demolition, manufac-
turing, automotive and other industrial
activity determine how much material
flows into recycling facilities, while mills,
foundries and processors depend on that
material as manufacturing feedstock.
When those industries slow, less scrap
may be generated at the same time that
downstream demand declines.

Interest rates can amplify those effects
by influencing construction, equipment
purchases, manufacturing expansion and
other capital-intensive projects. “Recy-
cling does not operate in isolation,”
Harleaux said. “We are connected to the
entire lifecycle of materials — from manu-
facturing and use to end-of-life recovery
and ultimately back into production.”
Tariffs add another variable

Trade policy has become an increas-
ingly important component of the metal-
price equation. Henderson pointed to
aluminum as a clear example, with tariffs
on primary aluminum pushing domestic
pricing higher and increasing the value of
clean domestic aluminum scrap to U.S.
foundries.

“The price is high, which recyclers
welcome, but it is also finicky and you
have to plan for large swings over short
cycles,” Henderson said.

Copper has also been affected by tariff
policy while demand for domestic power
infrastructure remains strong. For recy-
clers that already have relationships with
U.S. consumers, increased domestic
demand can provide an advantage.

“What began as an environmental
and onshoring decision has become a
commercial one,” Henderson said. “Trade
policy is increasingly pushing to keep
critical metals in the U.S., and having
those domestic relationships already
established is an advantage.”

But trade restrictions can create chal-
lenges when domestic processing capac-
ity is insufficient. Henderson pointed
to black mass from lithium-ion battery
recycling, which contains nickel, cobalt,
lithium and manganese. Restrictions on
exporting black mass for refining can
complicate the economics of recycling
when U.S. refining capacity is not yet
available at sufficient scale.

Harleaux likewise sees trade policy
as a source of uncertainty because recy-
cled metals move through an intercon-
nected global marketplace. “Markets
that made economic sense six months ago
may look very different today,” she said.
“As a result, recyclers and downstream
consumers are constantly evaluating
alternatives and, in some cases, rerout-
ing material into different markets.”

The result is a market in which one
commodity may command premium
pricing while another moves sideways,
forcing recyclers to remain flexible. “The
entrepreneurs and business owners in
this industry are having to be incredibly
nimble,” Harleaux said. “We are finding
workarounds, developing new down-
stream relationships and adjusting strat-
egies as trade conditions evolve.”

The cost of holding inventory

Volatility also changes the econom-
ics of inventory management within the
metal recycling space. Holding material
during a rising market may appear attrac-
tive, but inventory carries costs related to
capital, floor space and handling, along
with the risk of a sudden price decline.
Higher interest rates increase those
carrying costs.

“We hold inventory, and so do the
consumers of our metals, whether that
is a smelter, a refinery, a foundry or a
steel mill,” Henderson said. “Every week
material sits on the floor has a real cost,
and higher rates make that cost higher.”

Rather than trying to identify the
perfect selling day, PowerHouse Recy-
cling follows a consistent shipping

See METAL RECYCLING, Page A4
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Building a stronger future for C&D recyclmg

by MAURA KELLER
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As construction and demolition (C&D)
recycling continues to evolve, investment
in infrastructure, advances in process-
ing technology and the development of
new end markets are helping make mate-
rial recovery increasingly viable across
the country. At the same time, recyclers,
contractors, equipment manufacturers
and other industry stakeholders are work-
ing to address persistent challenges, from
geographic gaps in processing capacity to
contamination and the need for reliable
markets for recovered materials.

In this Q&A, Andrea Johnson, execu-
tive director of the Construction & Demo-
lition Recycling Association (CDRA),
discusses the progress being made across
the industry and the factors driving that
change. Johnson addresses everything
from mixed-load sorting and facility certi-
fication to shingle recycling, emerging end
markets and the role of data in demon-
strating recovery performance, while also
looking ahead to what the next 5 to 10
years could bring for C&D diversion and
recycling.

American Recycler (AR): What are
some of the most encouraging advance-
ments you’ve seen in C&D recycling?

Andrea Johnson: One of the most
encouraging shifts I’ve seen is the scale of
investment coming from across the waste
industry, landfill operators, haulers and
independent operators. Landfill opera-
tors are putting real capital into recycling
infrastructure, often because they want to
conserve airspace and protect the long-
term value of their sites. A landfill cell is
a finite, expensive asset, so operators who
once treated C&D material as straightfor-
ward tonnage to bury waste are increas-
ingly looking at it as a resource to divert
and monetize instead. At the same time,
rising landfill disposal costs are changing
the calculation for haulers and independent
operators who don’t own landfill capacity
themselves. Diverting material to recy-
cling or opening and operating their own
facilities has become a more attractive
option financially, not just an environmen-
tally motivated one. Layered on top of that
is growing demand from customers and
contractors who want to see sustainable
practices built into their projects, including
recovering and recycling as much material
as possible off the jobsite. That demand is
starting to shape how haulers and operators

position themselves competitively. Recov-
ery and recycling used to be treated as a
side operation, almost an afterthought to
the core business of disposal. Now, across
landfill operators, haulers, and indepen-
dent recyclers alike, it’s increasingly seen
as core to staying competitive and meeting
where the market and the customer base
are headed.

AR: Mixed loads are a standard part
of the C&D recycling process. How are
today’s sorting and processing technol-
ogies improving recovery from mixed
C&D loads?

Johnson: Mixed loads coming off a
jobsite are the norm, not the exception,
and the industry has built its technol-
ogy and its processes around that reality
rather than relying on source separation to
happen consistently in the field. Modern
facilities combine mechanical processes
like screens, trommels and magnets with
optical sorting, along with manual sorting
for the materials that automated systems
can’t reliably distinguish. Not every facil-
ity relies on this level of automation,
though. A meaningful share of the indus-
try still sorts effectively using well-trained
staff and methodologies like cart-based
separation, where workers sort material
into carts as an integral part of their sort-
ing process. Done well, that approach can
recover a comparable range of material to
a more automated facility, and it reflects
the fact that staff training is just as much
a driver of recovery performance as the
equipment on the floor.

AR: Some recycling facilities are
achieving recycling rates of more than 70
percent on mixed loads. What technolo-
gies and practices are enabling facilities
to achieve recovery rates that high?

Johnson: Facilities reaching those
recovery rates tend to combine several
things well rather than relying on any
single piece of equipment. That includes
pre-sorting to pull out large or hazardous
items early, multi-stage mechanical sepa-
ration, optical and sensor-based sorting for
finer material streams, and, just as impor-
tantly, well-trained staff doing hand sort-
ing where automated systems fall short.

A facility doesn’t need to be fully auto-
mated to hit strong recovery numbers.
Some of the best-performing operations
lean heavily on experienced staff who
know the material streams well enough to
catch what a sensor or screen alone would
miss. It also depends heavily on facility
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layout and process
design. The best-per-
forming operations
tend to think through
the full path a load
takes from tip floor
to final bunker, mini-
mizing the number
of times material has
to be handled and
designing the line
so each stage builds
cleanly on the one
before it.

Just as important is having reliable
end markets lined up for each material
stream before the material is even recov-
ered. Recovery technology only matters if
there’s somewhere for the material to go,
so the strongest operators invest as much
in market relationships, contracts with
paper mills, aggregate buyers and scrap
processors, as they do in equipment.

A facility’s recovery rate is only as
good as the recyclability of the material
coming off the jobsite. If contractors are
using building materials that simply aren’t
recyclable, whether due to composition,
contamination, or a lack of any viable end
market, the facility has no real choice but
to send that material to landfill regardless
of how sophisticated its sorting process is.
High recovery rates aren’t purely a func-
tion of facility performance. They also
reflect the materials and product choices
being made upstream, which is part of
why contractor and manufacturer deci-
sions matter just as much as what happens
on the sorting line.

AR: What role does independent
certification play in demonstrating
facility performance?

Johnson: This one matters a great deal
to me. A facility that pursues certification
through the Recycling Certification Insti-
tute (RCI) opens itself up to a full third-
party audit, including a review of scale
data across a minimum of twelve months.
If any reported number varies by more
than 5 percent, the facility doesn’t receive
certification. That’s a meaningfully tight
standard, and it means certified facilities
are reporting numbers that have actually
been tested against their own operational
records, not estimates rounded in a favor-
able direction. RCI also verifies claims
directly with end markets. If a facility
reports shipping 100 bales of cardboard
to a paper mill, RCI will contact that mill
and confirm the amount actually received.

What certification really represents,
though, goes beyond any single audit. A
facility willing to go through this process
is agreeing to be audited on a contin-
ual basis, not just once. That willingness
to stand behind their numbers year after
year is what actually builds confidence,
both with consumers and with the general
public who want to know that the recy-
cling claims attached to their project are
real. It carries real weight for LEED proj-
ects as well, where verified recycling data
supports credits and documentation. But
I’d argue the consumer confidence piece
is just as important as the LEED benefit, if
not more so. It gives the industry as a whole
a credible answer when our recycling rate
claims get questioned, which they some-
times are given how commingled our

incoming material streams tend to be. This
gives everyday consumers a reason to trust
that the recycling happening behind the
scenes on their project is genuine.

AR: Looking ahead, what excites
you most about the future of C&D
recycling?

Johnson: What excites me most is
watching an industry that used to operate
in the background start to gain a real policy
voice. Over the next 5 to 10 years, I expect
to see continued movement on extended
producer responsibility legislation, more
consistent battery fire safety standards as
electrification changes what shows up in
the waste stream, and stronger DOT-level
specifications that make recycled materials
like RAS a standard input rather than an
exception. I also expect to see growth in
end markets we’re only starting to develop
today, particularly around gypsum and
other materials where the recovered prod-
uct is still working to earn the same level
of confidence that recycled aggregate or
scrap metal already commands.

A lot of that progress will come down
to continued investment, and specifi-
cally to better data reporting that helps
facilities, contractors, and end markets
make decisions based on real numbers
rather than assumptions. The industry
has gotten much better at capturing this
data, but there’s still room to grow, and
I think the facilities that invest in strong
reporting now will be the ones best posi-
tioned to demonstrate their value over the
next decade. I also expect to see contin-
ued investment in recycling infrastructure
nationwide, closing some of the geographic
gaps that still leave certain markets with-
out a viable processing facility within a
reasonable haul distance.

None of that happens in isolation from
policy, though. A meaningful part of the
work ahead involves better educating
lawmakers and working directly with
them to understand how our industry can
support the sustainability goals they’ve
already set for their states and commu-
nities, while also bringing real economic
benefit through jobs, investment, and
reduced landfill dependence. When
lawmakers understand C&D recycling as
an economic development tool as much as
an environmental one, the policy conver-
sation tends to shift in the industry’s favor.
If the industry keeps building the kind of
verified, defensible data that regulators
and end markets need to trust, while also
doing the work to bring lawmakers along
as genuine partners, I think diversion rates
climb meaningfully over that window
and recovered C&D materials stop being
treated as a lesser substitute and start being
treated as a preferred input.
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ABAT reports record
breaking profits

American  Battery = Technology
Company, an integrated domestic criti-
cal mineral manufacturing company that
is commercializing its internally-devel-
oped technologies for both primary crit-
ical mineral manufacturing and second-
ary critical mineral recycling, released the
unaudited financial results for its fourth
quarter of fiscal year 2026 (FY26) ended
on June 30, 2026.

During the quarter, American Battery
Technology Company (ABTC) continued
to scale-up and implement operational effi-
ciencies at its Nevada critical mineral recy-
cling facility and achieved record breaking
quarterly revenue of $8.2 million, while
simultaneously decreasing cost of goods
sold, resulting in a quarter-over-quarter
increase in gross profit of 86 percent to
$1.3 million. This substantial growth in
gross profit of its recycling facility further
demonstrates the advantages of ABTC’s
internally-developed technologies and its
position as one of the dominant critical
mineral recyclers in the U.S.

In addition to operating its criti-
cal mineral recycling facility, ABTC
is also developing and constructing its
critical mineral mine and refinery at its
Tonopah Flats Lithium Project (TFLP)
near Tonopah, Nevada. During the quar-
ter, ABTC announced that it had success-
fully won its appeal with the U.S. Depart-
ment of Energy and had its previously
terminated grant for $57 million support-
ing the $115 million construction of the
first processing train at the TFLP fully
reinstated.

Financial highlights, Fourth Quarter of
FY26 (unaudited):
* $8.2 million in Revenue, a 5.1 percent
increase from the previous quarter
* An additional $0.3 million income
from interest for the quarter
* $6.9 million in Cost of Goods Sold, a
2.8 percent decrease from the previous
quarter
Resulting from implementation of
several operational efficiencies
* $1.3 million in Gross Profit, an 86
percent increase from the previous
quarter and ABTC’s largest ever posi-
tive gross profit from operations
* $50.3 million cash, a 31 percent
increase from the end of the previous
quarter
* Includes $49.5 million in unrestricted
and $0.8 million in restricted cash
 $0.0 million debt, ABAT currently
holds zero debt
These preliminary estimated unau-
dited financial results for the three months
ended June 30, 2026, are based upon
information available to the company
currently. The data is not a comprehen-
sive statement of the company’s finan-
cial results for the three months ended
June 30, 2026, and the company’s actual
results may differ materially from this
preliminary estimated data. While the
company currently expects its results for
the three months ended June 30, 2026, to
be within the range set forth herein, the
review of its financial statements for the
three months ended June 30, 2026 has not
been completed.

Nashville's construction boom
fuels a new model for recycling

As Nashville’s east side undergoes
one of the most aggressive redevelop-
ment cycles in the country — anchored by
projects like the new Tennessee Titans
stadium—the volume of construction
debris has surged.

But a different story is emerging
behind the scenes. What was once consid-
ered waste is now treated as a resource.
The way it’s managed could reshape the
construction industry nationally.

At the center of that shift is Rock-
wood Sustainable Solutions, a Leba-
non, Tennessee-based company that has
moved beyond traditional hauling and
disposal to a new model: one focused on
material recovery, end-market creation
and infrastructure-level sustainability.

While large-scale sorting facilities
have helped push recycling rates from
single digits to roughly 50 percent locally,
Rockwood’s recent projects have achieved
material recovery rates of 98 percent.

That performance level isn’t the result
of better sorting alone — it’s the result of a
fundamentally different approach.

“Most of the industry starts with the
question, ‘How do we move this waste?”
said Lincoln Young, president of Rock-
wood. “We start with, “What can this
material become?’ We build the system
backwards from there.”

Rockwood was founded on the

premise that “we’re not a waste company
that looks for ways to recycle. Rockwood
is a recycling company that figures out
unique ways to transform waste.”

Wood, plastics, metals, drywall and
organics are repurposed into every-
thing from agricultural products and
engineered materials to site infrastruc-
ture and energy inputs. Instead of rely-
ing on centralized facilities, Rockwood
pushes material separation upstream onto
jobsites.

Their Tommy Carts® system allows
crews to sort materials in tight, urban
environments where traditional roll-
off containers are inefficient, unsafe, or
impractical. The result is improved mate-
rial purity, safer working conditions, and
more efficient logistics. When a roll off is
the best tool for the job, Rockwood works
closely with partners.

The broader impact goes beyond any
single project. Rockwood works with
national developers, contractors and
research institutions to build repeatable
systems that scale across markets, turning
construction waste from a liability into a
high value material stream.

In a world where construction debris
accounts for nearly 30 percent of global
waste, that shift has significant implica-
tions not just for sustainability goals but
for how cities grow.
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schedule, moving recovered metals
on a regular cycle regardless of short-
term market conditions. That approach
also makes processing speed a financial
consideration.

“Processing speed becomes a finan-
cial decision, not just an operational
one,” Henderson said, particularly for
solar recycling operations where regula-
tory requirements and limited warehouse
space can add pressure to move material
through a facility.

Harleaux said volatility similarly
makes South Post Oak more cautious
when purchasing material. “If we
purchase material today but do not know
what the market will look like seven
days from now when we’re ready to sell
it, we have to account for that risk,” she
said. Contracts and stronger downstream
relationships can help create greater
predictability, while careful inven-
tory management helps recyclers avoid
taking unnecessary positions in a volatile
market.

Quality and diversification

Although recyclers cannot control
commodity prices, they can control the
quality and consistency of their output.
Clean, properly graded material can

provide an advantage when buyers are
already managing price uncertainty.

“Volatility rewards recyclers who
produce a clean, consistent, specified
product,” Henderson said. “When prices
are moving, buyers pay up for material
they can trust and discount material they
must sort or sample.”

That makes processing technol-
ogy, sorting and quality control import-
ant tools for protecting value, whether a
recycler is producing a clean aluminum
stream or a well-graded copper fraction.

Harleaux also recommended evaluat-
ing the downstream market before accept-
ing material. “We also need to ask, What
is the downstream market for it? Who is
buying it? What is the demand? Does the
economics of handling that material make
sense for our business?” she said.

Diversification can extend beyond
commodities. Solar Panel Recycling, for
example, uses processing fees as part of
its business model because some recov-
ered materials, particularly glass, have
limited or negative value after transporta-
tion and processing. Electronics recyclers
similarly can generate revenue through
data destruction, logistics, reporting,
compliance and other services.

“Service value, meaning data destruc-
tion, on-site services, reporting, logis-
tics and compliance, is a growing share
of what customers pay for relative to the
metal,” Henderson said.

Harleaux sees the same broader shift
occurring at South Post Oak, where the
company evaluates its product mix based
not only on commodity prices but also on
labor, equipment, logistics and customer
value.

“I think this market is encouraging
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recyclers to understand that our value
cannot be based solely on what is on
the scale,” Harleaux said. “Commod-
ity pricing will always move. The busi-
nesses that remain strong will under-
stand where else they create value and
build their service models accordingly.”
Moving closer to the end user

Direct relationships with mills,
foundries, smelters and other end users
can provide recyclers with better visibil-
ity into demand while reducing depen-
dence on intermediaries. Henderson
said his companies increasingly work
directly with precious-metal smelters
and aluminum remelt facilities, while
Solar Panel Recycling’s Georgia oper-
ation is located within a major glass
consumer’s facility, reducing transpor-
tation requirements.

Harleaux also considers relationships
an important source of market intelli-
gence. “In a volatile environment, infor-
mation is incredibly valuable,” she said.
“The closer you are to your customers
and downstream partners, the better
positioned you are to make informed
decisions rather than reactive ones.”

Customers are also increasingly inter-
ested in documentation and traceability.
Utilities and asset owners, for example,
may want information about where mate-
rials went, their purity and whether they
remained in domestic markets.

“Customers increasingly want
documentation as much as they want a
check,” Henderson said, making report-
ing and traceability another way recy-
clers can differentiate their services.
Preparing for the upcoming year

Looking ahead, trade policy, infra-
structure demand and domestic process-
ing capacity are likely to remain major
influences on metal prices. Industry
experts agree that the pace of grid and
data-center development will affect
copper demand, while the availabil-
ity of domestic refining, remelting and
processing capacity will influence how
vulnerable U.S. recyclers are to interna-
tional disruptions.

Harleaux is also watching how
manufacturers respond to higher mate-
rial costs, including whether they turn to
alternative materials, change production
methods or pass costs along to consum-
ers. Those choices can ultimately
reshape the recycling stream itself.

“What companies manufacture with
today becomes what our industry will
recover tomorrow,” Harleaux said.

For recyclers, preparing for contin-
ued volatility is less about predicting the
next price spike than building operations
that can withstand uncertainty. That
means maintaining strong customer and
downstream relationships, producing
clean and consistent material, turning
inventory efficiently, diversifying reve-
nue streams and staying informed about
policy changes.

At South Post Oak, Harleaux indi-
cated that changing markets may influ-
ence individual decisions, but they do
not change the company’s fundamental
approach. “Volatility may change some
of the decisions we make, but it does
not change our core,” she said. “We will
continue to lean into trust, relationships,
education and community impact.”
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A-22" H.O.S.S.
A INCLUDES SPECIFICATIONS
fl B ' ] . OPENING:
/| | EZcmumggs oo John Deere power plant S -
ﬂ-. * Remote automation WIDTH 7'g"
| \ * Hydraulic outriggers HEIGHT 91"
| T  Air compressor OVERALL:
' - : LENGTH 42'
‘- A_dv_amced_ hydrau“c WEIGHT 61,000 LBS.
e All models can _be o
portable or stationary PRESSURE 2,400 PSI
PoORT RELIEFS 2,600 PsI
CycLE TIME 48 SECONDS
CYLINDERS 10" BORE
TRAVEL 72"
SHAFT 4" Rob

$235,000 gt

+ freight

SUPPORT

Our technicians will give

you a full demonstration

of the E-Z CRUSHER, and

will train your operators
how to use it.

800-328-3613 | 320-274-3594
EZCrusher.com | davev@ezcrusher.com

, MN

1

Vi Jonnson Go: * Annandaile



https://www.ezcrusher.com/
http://EZCrusher.com
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Page A6, October 2026

American Recycler

World crude steel
production drops

World crude steel production for
the 70 countries reporting to the World
Steel Association (worldsteel) was 149.2
million tonnes (Mt) in July 2026, a 0.3
percent decrease compared to July 2025.
Crude steel production by region

Africa produced 2.0 Mt in July 2026,
up 6.1 percent on July 2025. Asia and
Oceania produced 109.4 Mt, down 1.2
percent. The EU (27) produced 10.5 Mt,
up 3.8 percent. Europe, Other produced
3.7 Mt, up 5.8 percent. The Middle East
produced 3.8 Mt, down 13.4 percent.
North America produced 9.6 Mt, up 4.9
percent. Russia & other CIS + Ukraine
produced 6.7 Mt, up 2.2 percent. South

America produced 3.6 Mt, up 2.8
percent.
Top 10 steel-producing countries
China produced 76.9 Mt in July
2026, down 3.6 percent on July 2025.
India produced 14.4 Mt, up 1.9 percent.
The United States produced 7.4 Mt, up
4.4 percent. Japan produced 6.9 Mt,
up 0.4 percent. Russia is estimated to
have produced 5.7 Mt, up 3.3 percent.
South Korea produced 5.7 Mt, up 6.4
percent. Turkey produced 3.4 Mt, up 7.0
percent. Germany is estimated to have
produced 2.8 Mt, up 3.0 percent. Brazil
produced 2.8 Mt, up 0.1 percent. Viet
Nam produced 2.7 Mt, up 34.7 percent.

Jul 2026 % change Jan-Jul % change
(Mt) Jul 26/25 2026 (Mt) Jan-Jul 26/25
China 76.9 -3.6 577.0 -3.1
India 14.4 1.9 101.1 6.1
United States 7.4 4.4 50.2 6.0
Japan 6.9 0.4 47.3 -0.3
Russia (e) 5.7 3.3 38.1 -6.1
South Korea 5.7 6.4 374 27
Turkey 3.4 7.0 23.2 7.9
Germany (e) 2.8 3.0 21.4 8.1
Brazil 2.8 0.1 191 -1.2
Vietham 27 34.7 17.9 28.0
e-estimated. Ranking of top 10 producing countries based on year-to-date aggregate

AlS| releases statistical report
on steel industry

The American Iron and Steel Insti-
tute (AISI) has released its 2025 Annual
Statistical Report (ASR), which provides
comprehensive data on the American
steel industry and select data on the North
American steel industry as a whole.

“The 2025 Annual Statistical Report
underscores just how vital it is for our
industry to have a clear, data-driven
picture of where we stand,” stated Kevin
Dempsey, president and chief executive
officer of AISI. “In a moment when trade
policy and market conditions are shifting
so quickly, the ASR gives analysts and the
broader steel community a reliable founda-
tion for understanding the domestic steel
industry. It remains the gold standard for
steel statistics and analysis.”

The report highlights that, in 2025,
shipments from domestic steel mills
measured 91 million net tons (NT), up
five percent from the previous year. U.S.
raw steel production was 90 million net
tons in 2025, a three percent increase from
2024. The report also shows that total steel

imports into the United States decreased
by 13 percent in 2025 compared to the
previous year, while finished steel imports
decreased by 17 percent over the same
period and captured an 18 percent share
of apparent steel consumption. The report
also notes that the construction and auto-
motive industries continued as the leading
end-use markets for shipments of U.S. steel
products.

The AISI ASR is the most compre-
hensive reference of its kind, providing
extensive coverage of the American steel
industry and selected statistical data on
the Canadian, Mexican and world steel
industries. It features dozens of charts
and graphs, including selected statistical
highlights on shipments, apparent supply,
imports, employment and raw steel data
over a 10-year period; selected financial
highlights; shipments by products and
markets over a 10-year period; raw steel
production (including selected state-level
production data) and capability utilization;
and detailed imports and exports data.

Steel imports up 7.4 percent

Based on preliminary Census Bureau
data, the American Iron and Steel
Institute (AISI) reported that the U.S.
imported a total of 2,260,147 net tons
(NT) of steel in July 2026, including
1,561,961 NT of finished steel (up 7.4
percent and 6.3 percent, respectively,
vs. June 2026). Total and finished steel
imports are down 19.6 percent and 22.1
percent, respectively, year-to-date vs.
2025. Over the 12-month period August
2025 to July 2026, total and finished
steel imports are down 21.6 percent
and 25.3 percent, respectively, vs. the
prior 12-month period. Finished steel
import market share was an estimated
17 percent in July and is estimated at 16
percent over the first seven months of
2026.

Key steel products with a significant
import increase in July compared to
June are wire rods (up 53 percent), hot
rolled bars (up 52 percent), oil country

goods (up 45 percent), and standard
pipe (up 36 percent). Products with a
significant increase in imports over the
12-month period August 2025 to July
2026 compared to the previous 12-month
period include heavy structural shapes
(up 44 percent).

In July, the largest suppliers were
South Korea (556,000 NT, up 32 percent
vs. June), Canada (280,000 NT, down
5 percent), Brazil (253,000 NT, up 3
percent), Mexico (192,000 NT, up 0.3
percent) and Vietnam (150,000 NT, down
0.4 percent). Over the 12-month period
August 2025 to July 2026, the largest
suppliers were South Korea (3,430,000
NT, up 20 percent compared to the previ-
ous 12-months), Canada (3,268,000 NT,
down 42 percent), Brazil (3,001,000 NT,
down 33 percent), Mexico (2,103,000
NT, down 39 percent) and Vietnam
(1,244,000 NT, up 9 percent).

U.S. Imports of Steel Mill Products by Country of Origin

(thousands of net tons)
JULY JUNE % VAR. YTD YTD % VAR. AUG. AUG.
COUNTRY 2026 2026 JULYVS. | 2026(7 | 2025(7 | 2026 VS. | 2025TO 2024TO | % VAR.
PRELIM FINAL JUNE MON.) MON.) 2025 JULY 2026 | JULY 2026
Canada 280 294 -4.7% 1,741 3,110 -44.0% 3,268 5644 -42.1%
South Korea 556 422 31.8% 2,407 1,782 35.1% 3,430 2,870 19.5%
Brazil 253 245 3.4% 1,650 2,883 -42.8% 3,001 4,453 -32.6%
Mexico 192 192 0.3% 1,228 2,029 -39.5% 2,103 3,422 -38.5%
Vietnam 150 151 -0.4% 894 474 88.8% 1,244 1,139 9.2%
Japan 79 108 -27.0% 602 3.2% 1,136 1,048 8.4%
Taiwan 73 70 4.0% 493 743 -33.6% 876 1,149 -23.8%
Germany 67 58 15.3% 395 738 -46.5% 811 1,253 -35.3%
India 53 64 -18.2% 353 336 5.0% 591 461 28.1%
Turkey 30 40 -25.1% 316 318 -0.4% 560 433 29.4%
China 47 38 22.0% 286 -8.6% 436 480 -9.1%
Netherlands 33 29 15.8% 190 335 -43.4% 392 622 -36.9%
Argentina 0 35 -100.0% 145 41 256.9% 344 101 240.2%
United Arab Emir. 0 2 -97.9% 123 184 -32.8% 327 406 -19.6%
Indonesia 88 68 29.4% 247 97 155.4% 383 131 193.4%
All Other 361 291 24.2% 2,487 2,928 -15.1% 3,090 3,728 -171%
Total 2,261 2,105 -7.4% 13,552 16,886 -19.7% 21,991 27,974 -21.4%
memo EU-27 302 233 29.5% 1,615 2,615 -38.3% 2,981 4,434 -32.8%
American
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Increase visibility & sales by advertising
in American Recycler News

With just OMNE call to American Recycler News,
you'll get the equivient of an entire sales force.

419-931-0737
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OverBuilt

OVB HOLDINGS, LLC

HIGH-SPEED CAR CRUSHER

* 400 gal. fuel cell

* Ground accessible safety
arm lock out

* Remote control

OPTIONAL

22' cuSTOM SiZE . e HIGH SPEED oil
CUSTOM SIZES AVAILABLE I* ! - bypaSS System
S | o] g ° 20, 22, 24’ charge box
e Auxiliary fuel cell

STANDARD

e 180 gal. fuel cell

e Open 20’L x 8’5”"W :
* Closed 20°’L x 40”W x 26”H

e Clam grapple S

OPTIONAL B
e Additional 180 gal. fuel cell
e Orange peel grapple

i

Crushers and Baler Loggers in the Industry

Contact Todd or Steve
800-548-6469 | 605-352-6469
www.OverBuilt.com
sales@OverBuilt.com



https://overbuilt.com/

<> DADE | CONNECTING

N AUCTIONS
WITH EXCEPTIONAL CUSTOMER SERVICE,

THE EQUIPMENT MARKETPLACE

FOR SALVAGE, RECYCLING & WASTE COMPLETE TRANSPARENCY & BETTER RESULTS

i IR L e
g CH 3
70 1

B ! L -«

022 AF - 2023 BONFIGLIOLI SQUALO 2000 ING.INE SHEAR 209 KOPTEH TERMINATOR 60005 SHREDDER
gﬁﬁ&)ﬁ%ﬁ%ﬁ%?&%ﬁ%&? sﬂﬁFESSHREDDER HOURS: 4,826, 6 CYLINDER CAT DIESEL ENGINE MOBILE SINGLE-SHAFT SHREDDER W/ F-TYPE ROTOR

|

M

HOAT METALS REMEDIATION SYSTEM 2020 CASECX145DSR EXCAVATORW/ BUCKET THUM HARRIS HAMMERMILL 60 X 90 SHREDDING SYSTM
PORTABLE TROMMEL AND EDDY CURRENT SYSTEM HOURS: 812, ENCLOSED CAB W/ A/C, HEATER RECENTLY REMANNED BY HARRIS, COMPLETE DOWNSTREAM SYSTEM!

7 : :
BEST 48 INCH VIBRATORY METERING BATCH FEEDER
NEW ENGINE IN 2022 AND NEW UNDERCARRIAGE IN 2024 1,170HP MOTOR. FERROUS AND NON-FERROUS SEPARATION DIMENSIONS: HEIGHT 10, WIDTH 8, LENGTH 21.6'

2003 CATERPILLAR 3458 MH MATERIAL HANDLER

2020 BONFIGLIOLI DRAKE 16 HAMMERMILL

2008 AL-JON 580CL AUTO LOGGER 2010 E-Z CRUSHER MODEL 3 BALER 2013 FREIGHTLINER M2 SIDE LOADER TRUCK
CUMMINS DIESEL ENGINE, OPERABLE & ROAD READY LOW HOUR MACHINE! PRICE REDUCED! MILEAGE: 133,040, WAYNE TOMCAT BODY, DUAL ASL

Sell your equipment with us. Call 844-333-3030 today!


https://dadeauctions.com/

BUYERS WITH SELLERS

See all equipment at www.DADEauctions.com

2004 TALLERES LLANEZA 200 MTR HOOK SHEAR AMERICAN PULVERIZER 60X50 SHREDDER
250HP MOTOR. 55" X 58" OPENING. SPARE PARTS INCLUDED 1,000HP. INCLUDES INFEED CONVEYOR AND CONTROLS

M

GRANUTECH SATURN MAC 5200 METAL BALER 2006 COLMAR B 6200 W AUTO LOGGER/LER
HAS REMOTE AND AUTOMATION, TONS OF SPARE PARTS! PRODUCES 34" 25" VARIABLE-LENGTH LOGS/BALES

e S

ELDAN TIRE RASPER SHREDDING/ C
THREE ELDAN R-1200-1 RASPERS, MULTIPLE SCREENS, CONTROLS INCL.

2012 DOPPSTADT SM 414 PROFI SCREENERER
HOURS: 339, PORTABLE TROMMEL-STYLE SCREENER

4\ DADE

8 \/ AUCTIONS

THE EQUIPMENT MARKETPLACE
FOR SALVAGE, RECYCLING & WASTE

LAMB 36X48 HAMMERMILL SHREDDER LINE
325 HP CUMMINS DIESEL, GREAT FOR ALUMINUM ENGINES!

2008 HARRIS H-562SE SHEAR BALER
520 TON SHEAR FORCE. INCLUDES 2 WORKING REMOTES

2004 STEINERT ISS NONFERROUS METAL SORTER
INCLUDES OPERATING PANEL AND AIR COMPRESSOR

2011 ERIEZ 48"X48" DRUM MAGNET
NEVER PUT INTO SERVICE! APPROX. 1,600 GAUSS AT DRUM SURFACE

Call Dade Auctions.
Why settle for less?

844.333.3030

www.DADEauctions.com

$& Financing available at www.DADEcapital.com



https://dadeauctions.com/

Page A10, October 2026

American Recycler

Canada escalates tariffs
on U.S. metals

Canada has implemented a new round
of retaliatory tariffs on U.S. imports, with
steel, aluminum and related metal products
among the most heavily targeted sectors.
The measures, which took effect Septem-
ber 8, apply tariffs ranging from 15 percent
to 50 percent on approximately C$27.6
billion (US$20 billion) of U.S. goods.

The metals provisions represent a
particularly significant escalation for
manufacturers, fabricators, distribu-
tors and other businesses that rely on
cross-border flows of steel and alumi-
num. More than 300 steel and aluminum
products and derivatives are included in
the new measures. U.S. steel and alumi-
num products that previously faced a 25
percent Canadian tariff are now subject
to a 50 percent rate, while a range of steel
and aluminum derivative products will
face tariffs of 25 percent.

For North American metals markets,
the new duties add another layer of cost
and uncertainty to an already highly
disrupted supply chain. Steel and alumi-
num move extensively between the
United States and Canada, supporting
industries ranging from automotive and
construction to machinery, appliances,
energy and general manufacturing.

The Canadian action follows the
United States’ expansion of tariffs on
Canadian products, including a 50
percent tariff on a broad range of Cana-
dian goods. Ottawa’s countermeasures

also extend beyond metals to products
including agricultural goods, appliances,
pulp and paper, flooring, electronics and
other manufactured products.

The steel and aluminum provisions
are particularly consequential because
they affect both primary metal prod-
ucts and downstream products made
from those materials. The tariff schedule
includes products such as flat-rolled steel
and aluminum bars, along with numerous
derivative products.

The increased duties could put addi-
tional pressure on U.S. exporters seeking
to maintain their Canadian market share
and on Canadian companies that depend
on American metal inputs. The measures
also create the potential for price and
sourcing disruptions as companies reas-
sess supply agreements, inventories and
cross-border logistics.

Industry participants will be watching
closely for changes in Canadian demand,
shifts in sourcing toward domestic or
third-country suppliers, and any result-
ing changes in regional steel and alumi-
num pricing.

Canada’s new measures cover 629 clas-
sifications of U.S. goods and impose rates
of 15 percent, 25 percent or 50 percent,
depending on the product. The govern-
ment has said the measures are intended
as a response to U.S. trade actions and to
encourage a return to a more stable trad-
ing relationship.

Cleveland-Cliffs redirects
clean steel funding to codadl

Cleveland-Cliffs and the Department of
Energy announced plans to continue the
use of coal at Cleveland-Cliffs’ Middle-
town Works steel mill, abandoning previ-
ously announced plans to transition toward
clean energy. The company was origi-
nally selected in March 2024 for up to
$500 million from the U.S. Department
of Energy (DOE) to replace Middletown’s
coal-fired blast furnace with a 2.5-million-
tonne hydrogen-ready Direct Reduced
Iron (DRI) plant and two electric melting
furnaces.

Announcing that award in 2024, Cleve-
land-Cliffs said the project would make
Middletown “the most advanced, lowest
GHG-emitting integrated iron and steel
facility in the world,” securing 2,500 union
jobs, adding 170 permanent positions, and
creating 1,200 construction jobs, while
cutting production costs by $150 per net
ton of liquid steel, which the company
valued at $450 million in annual savings.

The Department of Energy’s Industrial
Demonstrations Program was established
specifically to solicit “first- or early-of-a-
kind” technologies capable of spearhead-
ing American industrial decarboniza-
tion. Selected from over 400 competitive
applicants, Middletown Works was a
centerpiece of that effort, the nation’s first

demonstration of a unionized, coal-based
integrated mill modernizing to cleaner
steelmaking.

Elena Saxonhouse, managing attorney
with Sierra Club said, “Cleveland Cliffs is
recklessly going back on its word when it
promised, back in 2024, to reduce air pollu-
tion in the Middleton community by using
federal investments in the newest cleanest
steel making technology. Instead, Cleve-
land Cliffs is doubling down on pollution
with older-generation, coal-based produc-
tion. In allowing this about-face, DOE is
redirecting half a billion taxpayer dollars
away from Congress’s intended purpose.
Using this massive amount of money to
reinvest in out-of-date production meth-
ods proven to cause harm to people and
the environment is bad business and bad
policy.”

The revised project abandons that
vision. The company is currently seek-
ing a permit to install what the new plan
calls an “advanced” natural gas cogenera-
tion plant, an otherwise standard efficiency
technology that burns blast furnace gas to
raise steam and generate electricity. Cleve-
land-Cliffs already operates this technol-
ogy at its other blast furnace operations,
Cleveland Works, Burns Harbor, Indiana
Harbor, and Dearborn Works.

é}? Scrap Metals

MarketWatch

—

Commodity Zone1 1Ione2 1Ione3d 1Ioned4 1Ione5
FERROUS

#1 Bushelings pergrosston | $449.00 | $430.00 | $425.00 | $435.00 | $450.00
#1 Bundles pergrosston | 429.00 | 410.00 | 405.00| 415.00| 435.00
Structural pergosston | 372.00 | 370.00| 369.00| 368.00| 369.00
#1 & #2 Mixed Steel pergosston | 301.00 | 300.00| 301.00| 309.00| 320.00
Crushed Auto Bodies pergrosston | 210.00 | 214.00 | 220.00 | 223.00| 245.00
Shredded Auto Scrap pergrosston | 429.00| 415.00| 418.00| 419.00| 419.00
NON FERROUS

#1 Copper Bare Bright per pound 6.50 6.40 6.00 5.89 6.21
#2 Copper Wire & Tubing | perpound 6.30 6.20 5.80 5.69 6.01
Aluminum Cans per pound .99 97 .98 97 .98
Al/Cu Radiators per pound 3.30 3.15 3.10 3.11 3.15
Aluminum Radiators per pound 45 .40 A2 Al 40
Heater Cores per pound 1.46 1.41 1.42 1.40 1.45
Stainless Steel per pound .69 .69 .68 .67 .68
All prices are expressed in USD. Printed as a reader service only.

DISCLAIMER:  American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be consistent
with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Nucor to invest $59 million to
expand production capabilities
at its Indiana facility

Nucor Corporation will invest $59
million to expand its Vulcraft Indiana
manufacturing facility in St. Joe, Indiana,
adding capabilities to produce steel grat-
ing products. The investment is expected
to create 20 new full time jobs, adding to
the more than 300 teammates currently
employed at the facility.

“We are pleased to be growing our
Vulcraft business in Indiana with this
investment to better serve our custom-
ers and strengthen our downstream
production capabilities, advancing our
mission to Grow the Core and Expand
Beyond,” said John Hollatz, executive
vice president of fabricated construc-
tion products.

This marks Nucor’s fourth major
investment in Indiana in recent years.
In 2022, the company announced a $290
million investment to modernize its sheet
mill operations in Crawfordsville. The
following year, Nucor announced plans to
build a $115 million utility infrastructure
production facility nearby. The company
also invested $28.5 million to build an
insulated metal panel production facility
in Waterloo, adjacent to its existing Nucor
Building Systems Indiana campus. That

facility began operations in 2021.

Together, these investments have
created approximately 300 new Nucor
jobs in Indiana. Today, Nucor employs
more than 2,600 teammates at more than
a dozen locations across the state.

Nucor acquired Vulcraft in 1962,
marking the company’s entrance into
the steel industry. From a single produc-
tion facility in South Carolina, Nucor
expanded the Vulcraft business and ulti-
mately made the decision to begin produc-
ing its own steel. Vulcraft Indiana opened
in 1972 as Nucor’s fifth Vulcraft facility
and today is one of nine Vulcraft facilities
operating across North America.

Vulcraft is the nation’s leading
producer of open-web steel joists, joist
girders and steel decking, which are used
primarily in nonresidential construc-
tion. These products serve as structural
support systems for roofs and floors in
warehouses, data centers, manufactur-
ing facilities, retail stores, shopping
centers, schools and hospitals as well as
in some multi-story residential buildings.
Vulcraft has an annual joist and deck
production capacity of approximately 1.2
million tons.

Stay informed weekly with E-NewsVoice! Subscribe at AmericanRecycler.com

Digital Advertising Opportunities Available
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NEW PRODUCT SHOWGASE

KEITH MANUFACTURING LAUNCHES NEW RX TECHNOLOGY

KEITH Manufacturing’s new RX Technology A M E R I c A N
represents the next evolution in WALKING
. FLOOR® drive systems, engineered to
“=_ | improve reliability, simplify maintenance and
(4| maximize uptime. Designed for demanding
1 bulk material applications, RX features a

| zero-adjustment switching valve, integrated
pressure filtration, intelligent electronic
controls and comprehensive thermal
protection to help prevent heat-related is now
failures before they occur. Available in both
| RX2 and heavy-duty RX3 configurations,

: - e - the patent-pending technology reduces
Keith Manufacturing Co. system complexity while delivering proven
401 NW Adler St. performance through extensive field and

Madras, OR 97741 in-house testing. RX Technology keeps

541-475-3802 operators moving cooler, cleaner, and more

www.keithwalkingfloor.com efficiently.

DEVELON INTRODUCES DX300LC-9 EXCAVATOR
DEVELON has expanded its -9 Series

lineup with the launch of the 33 metric-ton
DX300LC-9 crawler excavator. Featuring
a fully electro-hydraulic control system,
the machine delivers up to 8 percent
greater fuel efficiency. Ideal for heavy
duty applications including recycling,
the DX300LC-9 features active safety
solutions like DEVELON E-Stop and Virtual
Walls to protect jobsite crews. Operators
benefit from a weighing system for precise
truck loading and standard Prognostics
and Health Management technology to
DEVELON track machine health and maximize uptime
2905 Shawnee Industrial Way, Ste. 100  protection.

Suwanee, GA 30024

678-714-6000

www.na.develon-ce.com/en

GALBREATH LAUNCHES NEW CH8 CONTAINER HANDLER

Galbreath has launched the CHS8
Container Handler, a redesign built
“| around fleet operator feedback. The CH8
adds a new 360 degree slew drive, letting
operators dump full containers in either
direction and sheds nearly 500 pounds
compared to the previous CH8000R model
8l without sacrificing capacity. It handles front
load containers up to 10 yards, rear load

containers up to 6 yards and loads up to
8,000 pounds. A modular, bolt-on design B EY N D
and weld-free installation make setup

faster, and fleets can configure the unit

Galbreath LLC with towing, lighting, camera and toolbox
489 E 150 S options. The CH8 is available now through
Winamac, IN 46996 Galbreath’s dealer network.

574-946-6631
www.galbreathproducts.com

EXPECTED

HUMDINGER EQUIPMENT EXPANDS RECYCLING EQUIPMENT

Humdinger Equipment's new line of
separating equipment helps waste and
recycling operations recover more value from
incoming material while improving efficiency.
The product range includes trommel screens,

vibrating recycling screens, picking stations, Th ree | eden d ar b ran d S
eddy current separators and air density g y o

¥| density and viscosity. Available in tracked
=i wheeled or stationary configurations, the AMERICAN S Y
| equipment integrates easily into existing Harrnis BALER ITERNATIONAL

| processing systems. Mobile models feature a TS el

— true hybrid diesel and electric power system I
Humdinger Equipment for greater flexibility, lower operating costs, Together NOW as one u nmatched partner'
3202 Clovis Rd. and improved energy efficiency. Designed
Lubbock, TX 79415 for demanding applications, these machines
806-771-9944 help increase recovery rates, reduce landfill

www.humdingerequipment.com disposal and more.
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PLASTICS

Plastics machinery shipments
mixed as investment grows

The Plastics Industry Association
(PLASTICS) Committee on Equipment
Statistics (CES) released its second-quar-
ter 2026 report, showing softer ship-
ment activity and stronger new orders
and broader growth in U.S. equipment
investment.

Primary plastics machinery shipments
totaled an estimated $235.8 million in Q2.
While shipments remained soft, stron-
ger new orders and increased U.S. equip-
ment investment point to a strengthening

pipeline for machinery demand.
The report also found:

» Twin-screw extrusion machinery ship-
ments increased 25.4 percent from QI.

* 39 percent of CES survey respondents
expect market conditions to improve
over the next 12 months.

» U.S. plastics machinery exports totaled
$755.8 million in Q2, generating a
$480.3 million trade surplus, a 24.1
percent increase from a year earlier.

Plastic Energy founder Monredl

returns as CEO

Plastic Energy, a global leader in chem-
ical recycling, confirmed a new ownership
structure and the return of founder Carlos
Monreal as chief executive officer. The
transition marks the start of a new chapter
for the company, led by Monreal’s entre-
preneurial vision, technical expertise and
over two decades of industry knowledge.

Plastic Energy’s proprietary TAC™
technology will remain at the core of
the business, with operations and devel-
opment continuing across Europe and at
research labs at Loughborough Univer-
sity in the UK. Proven at industrial scale
for over ten years, the advanced recycling
technology has already processed over
40,000 tonnes of hard-to-recycle plas-
tics to date, underpinned partnerships

e

 ProGrind 4000 Tub Grinder

with leading petrochemical companies
and achieved industry-leading regulatory
certifications.

The wider chemical recycling sector
has faced a challenging investment envi-
ronment, shaped by volatile virgin poly-
mer economics and prolonged regulatory
uncertainty. Plastic Energy sees this as a
decisive moment for the industry in which
the core technology has matured, and
industrial capacity has been proven.

Policymakers must now match the
commitment made by the private sector
by providing clear, stable and invest-
ment-friendly regulation in support and
recognition of companies who have
invested early to close the loop on the
circular economy of plastics.

Bill infroduced to standardize
recycled plastic claims

U.S. Senators Cory Booker (D-NJ)
and Adam Schiff (D-CA) introduced the
Tracking Plastic Act, which would imple-
ment a standardized process for tracking
recycled materials to address mislabeling
and fraud by companies, reduce errors
and verify the origins of recycled plastic
content, helping Americans better under-
stand the environmental impact of the
products they are buying. The legislation
would crack down on misleading recy-
cled plastic claims by establishing the first
standardized federal system to track and
verify recycled plastic content throughout
the supply chain. It would protect consum-
ers from deceptive environmental claims,
hold companies accountable for the accu-
racy of their labeling, and strengthen
confidence in America’s recycling system.

Companies currently use inconsis-
tent methods to measure and report recy-
cled plastic content, making it difficult
to verify claims and leaving consumers
vulnerable to misleading or inaccurate
labeling. The Tracking Plastic Act would
create a transparent, science-based frame-
work for tracing recycled plastic content,
improving accountability, reducing fraud
and giving Americans confidence that
products marketed as environmentally
responsible are backed by credible data.

“Every time Americans pick up a prod-
uct at the store, they should be able to trust
what they see on the label and not have to
wonder whether the products they buy are

Precision Husky Corporation leads the forest products industry,
building the most rugged equipment available.

Our grinders are the most powerful, easiest to use grinders
in the industry. They are designed with innovative features and
advanced technologies to give you the power and production

you need to tackle the most demanding grinding operations.
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and we’ve earned our position in the industry by building the
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truly helping to reduce plastic waste,” said
Senator Booker. “This legislation will give
consumers the honest information they
need, strengthen our recycling systems,
and ensure companies are accountable for
addressing the plastic pollution crisis.”

The Tracking Plastic Act would estab-
lish a federal working group on recycled
plastic content traceability with represen-
tatives from the Environmental Protec-
tion Agency, the Federal Trade Commis-
sion, the Department of Agriculture,
the National Oceanic and Atmospheric
Administration, the Department of State,
the National Institute of Standards and
Technology, the National Laboratory of the
Rockies, institutions of higher education
and the National Academy of Sciences.

The working group would:

* Develop recommendations to improve
the measurement, traceability, and
reporting of recycled plastic content
across applicable sectors of the econ-
omy; and

* Develop recommendations to increase
the use of post-consumer resin.

In addition to Booker and Schiff, the
legislation is cosponsored by U.S. Sena-
tors Jeff Merkley (D-OR) and Ron Wyden
(D-OR).

The Tracking Plastic Act is endorsed by
the Association of Plastic Recyclers, Recy-
cling Partnership, World Wildlife Fund,
Ocean Conservancy and Monterey Bay
Aquarium.
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Casella Waste and Waga
Energy bring RNG facility
online at McKean Landfill

Casella Waste Systems, Inc., a
regional solid waste, recycling and
resource management services company
in the Eastern United States, and Waga
Energy, a global expert in the production
of Renewable Natural Gas (RNG) from
landfills, announced the start of opera-
tions of the RNG production facility at
the McKean Landfill in Mount Jewett,
Pennsylvania.

The McKean facility is the third to
come online this year, following the
successful commissioning of facilities
at the Chemung County Landfill and the
Hyland Landfill. Together, the three proj-
ects complete the partnership agreement
signed in 2023.

“Bringing this facility online at our
McKean landfill is another important
step in our efforts to recover more value
from the materials we manage,” said Ned
Coletta, president and chief executive
officer of Casella. “Our partnership with
Waga Energy has always been focused
on collaborating to leverage each other’s
strengths, and it’s extremely gratifying

to see the third facility come online and
producing as anticipated.”

The facility uses Waga Energy’s
patented WAGABOX® technology to
upgrade landfill gas into pipeline-qual-
ity RNG. With 2,000 SCFM of installed
processing capacity, McKean can gener-
ate up to 407,000 MMBtu (120 GWh) of
renewable gas annually. Production will
ramp up progressively as landfill gas
volumes increase at the site.

The RNG produced on-site is injected
directly into the National Fuel Gas
network, supplying the region with a
renewable alternative to fossil natural gas.
The project is expected to avoid 31,000
tons of CO:-equivalent emissions each
year, according to U.S. Environmental
Protection Agency standards.

Under the terms of the agreement,
Waga Energy fully funded the construc-
tion of each facility and will own and
operate each of them for 20 years, while
Casella and Waga Energy share the reve-
nue generated from RNG sales.
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SWANA report highlights
waste-to-energy benefits

The Solid Waste Association of North
America (SWANA) has released a new
report from its Applied Research Foun-
dation (ARF), Clarifying the Benefits of
WTE Facilities for County and Provincial
Elected Officials. The report is designed to
help local elected officials, policymakers
and solid waste leaders better understand
the role waste-to-energy (WTE) facili-
ties can play in an integrated solid waste
management system.

County and provincial elected offi-
cials are often responsible for making
long term decisions about waste disposal
capacity, infrastructure investment, recy-
cling programs and public communication
around solid waste systems. SWANA’s
new ARF report provides a clear, acces-
sible resource to support those decisions
and help communities evaluate WTE facil-
ities based on documented performance,
operational experience, and public policy
considerations.

Developed with input from the
SWANA ARF Waste Conversion and
Energy Recovery (WCER) Research
Group, the report reflects input from facil-
ity owners and subject matter experts.
It focuses on the need to move public
conversations about WTE toward a more
complete understanding of the benefits.

“County and provincial elected offi-
cials are being asked to make complex,
decisions about how their communities
manage residual waste,” said Carolyn F.

Muller, acting chief executive officer of
SWANA. “This report gives them a prac-
tical, research-based resource to better
understand waste-to-energy facilities,
ask informed questions and communicate
clearly with residents. SWANA’s Applied
Research Foundation continues to provide
timely, useful research that helps public
officials and solid waste professionals
make decisions that protect public health,
support responsible resource management
and strengthen local infrastructure.”

The report identifies several key bene-
fits of WTE facilities for local govern-
ments and communities, including its
ability to provide an option for local
management of waste and long-term
disposal capacity. The report includes
case studies and examples from commu-
nities that have implemented WTE facil-
ities, which illustrate how WTE facilities
can reduce landfill dependence, extend
landfill capacity, support local responsi-
bility for waste management and provide
reliable energy recovery services.

The report also addresses common
objections to WTE facilities, including
concerns related to siting, public oppo-
sition, initial costs and environmental
impacts. SWANA developed the report
to help elected officials respond to these
concerns with clear, fact-based informa-
tion and to support more informed public
dialogue about the role of WTE in manag-
ing residual solid waste.
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DSNY appoints Joseph
Antonelli as first
deputy commissioner

B DSNY Commissioner Gregory Ander-
son appointed Joseph Antonelli as the
department’s first deputy commissioner, a
position that oversees the agency’s admin-
istrative, financial and support func-
tions and the approximately 2,000 civil-
ian staff who provide critical support for
the Department’s uniformed operations.
Antonelli previously served as DSNY’s
deputy commissioner of management and
budget and chief financial officer.

Reporting directly to the Commis-
sioner, The First Deputy Commissioner
is the top ranking civilian employee and
serves as the lead executive responsible
for the department’s bureaus of solid waste
management, support services, human
capital, management and budget, strategic
initiatives, and information technology.
Along with the commissioner and chief
of department, the first deputy commis-
sioner serves as a member of the depart-
ment’s core leadership team, ensuring the
effective management and implementation
of the agency’s strategic priorities.

In his role as deputy commissioner,
Antonelli directed all financial and
procurement operations and oversaw
management analysis for the agency,
ensuring appropriate resource allocation
to support efficient public service deliv-
ery. He evaluated agency-wide efficiency
and implemented strategies to reduce
and mitigate the use of overtime for both
uniform and civilian staff.

Prior to joining DSNY, Antonelli
served as deputy commissioner for
management & budget for the NYC Office
of Technology and Innovation.

Volvo Construction
Equipment expands
U.S. footprint

M Volvo Construction Equipment (Volvo
CE) is significantly expanding its U.S.
footprint, resulting in more than 50
percent of its North American machine
supply being produced at its Shippens-
burg, Pennsylvania facility. Less than a
year after announcing plans to localize
more machine assembly, the company is
delivering its first American-built excava-
tors and larger wheel loaders to custom-
ers. A total of 11 additional models will
be produced in Shippensburg, shorten-
ing customer lead times by more than six
weeks.

The expansion brings Volvo CE’s
North American production portfolio
to 30 machine models, including exca-
vators, wheel loaders and compactors.
With the most recent investment of $40
million, Volvo CE has invested over $1.4
billion since 2007 to triple its annual
output capacity and build workforce
skills to support growth and increased
digitalization.

Volvo CE acquired the site and its
road development division from Ingersoll
Rand in 2007 and established its North
American headquarters there in 2012.
Currently, over 750 people are employed
at the location.
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wet separation system, high-throughput,
industrial wet separator designed for ad-
vanced nonferrous metal and e-waste re-
cycling plants. Delivers superior material
purity and separation precision. Ready for
export from Europe. For technical specifi-
cations and official quotes, please contact
us directly: andreas@metal-marketing.hr

HARRIS AMERICAN COMPANY stands
at the forefront of the recycling equipment
industry, with unparalleled resources for
designing, manufacturing, and support-
ing best-in-class machinery. Our product
line: two-ram balers, horizontal balers,
baler/loggers, shears, shredders, spe-
cialty units. All machinery is engineered
with precision and reliability, so clients
can streamline their operations effective-
ly. www.harrisamericanco.com
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for higher production with integrated ma-
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Deltax wire stripper, magnetic REM can
conveyor, self dumping hoppers, material
handlers: 2 Komatsu PC220 LC 6, 1 PC
200 LC6 with Genesis 400, other equip-
ment items associated with scrap recycling
on site. Contact Mark, 612-721-6244.
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Rising auto repair costs drive salvage growth

by MAURA KELLER

mkeller@americanrecycler.com

The economics of collision repair are
changing the path a damaged vehicle
takes after an accident. As repair costs
rise, vehicles that might once have been
repaired are increasingly being declared
total losses, creating more inventory
opportunities for auto recyclers while
introducing new challenges around acqui-
sition costs, vehicle technology, parts test-
ing and data.

For auto recyclers, the issue extends
beyond the number of vehicles arriv-
ing at salvage auctions. The increasing
complexity of modern vehicles is chang-
ing which components have value, how
those parts must be evaluated and what
information recyclers need to provide to
repairers and consumers.

“Modern vehicles contain far more
complex components than older vehicles,
such as cameras and radar sensors,” said
Luke Oswald, automotive specialist at
Wheels Away. “Due to these additional
complexities, it takes a mechanic more
time to diagnose an issue with a modern
vehicle, which increases the cost of repair.”

Greg Bunch, chief executive officer of
Aspen Auto Clinic, who owns six Colo-
rado locations and is an ASE-certified
Master Technician and automotive busi-
ness coach, sees the same dynamic from
the repair side. Parts prices and labor rates
remain important, but advanced vehicle
technology has become a significant cost
multiplier. A repair that once involved
replacing a component may now require
diagnostic scanning, programming,
aiming or calibration.

“The visible damage may not look
dramatically worse than it did several
years ago, but safely restoring the entire
vehicle is substantially more complex,”
Bunch said.

In the CCC Intelligence Solutions
report, “CCC Intelligent Solutions | Crash
Course 2026: Complexity Compounds,”’
it was reported that the preliminary aver-
age total cost of a repairable claim reached
$4,818 in 2025, a 1.7 percent increase from
2024. At the same time, 28.3 percent of
repairable estimates included a calibration
in 2025, representing roughly a 30 percent
increase in the share of estimates involv-
ing that operation.

car crusher?”

Connecting Buyers with Sélle_r_s

For the recycling industry, those trends
matter because the higher the cost of
returning a damaged vehicle to the road,
the more likely the economic calculation
will favor a total loss.

The economics of a total loss

A vehicle does not have to be physi-
cally impossible to repair to be declared a
total loss. Insurers weigh estimated repair
costs against the vehicle’s actual cash
value and other expenses associated with
returning it to service.

Bunch points to supplements, rent-
al-car costs, cycle time and anticipated
salvage value as additional considerations.
As repair costs increase, the economic
margin for repairing an older vehicle can
disappear quickly.

“A vehicle can be physically repair-
able and still be an economic total loss,”
Bunch said.

That distinction is particularly import-
ant for older vehicles, where relatively
modest collision damage can represent
a substantial percentage of the vehicle’s
pre-loss value. Oswald noted that most
vehicles on American roads are more than
12 years old, making the repair-versus-to-
tal-loss calculation especially significant
when an older vehicle has relatively little
market value.

More than half of vehicles now feature
advanced driver assistance systems
(ADAS), according to Oswald, including
cameras, radar sensors, ultrasonic sensors
and GPS. Even minor damage to a bumper
containing ADAS equipment can result in
diagnostic testing, calibration and poten-
tial hidden-damage costs.

Oswald said that more than 20 percent
of claims currently result in a vehicle
being totaled, as the additional expense
associated with increasingly sophisti-
cated systems pushes repair estimates
higher.

CCC reported that total-loss frequency
reached a record 23.1 percent of claims in
2025, according to Bunch. For recyclers,
that represents a potentially significant
increase in vehicles entering the salvage
stream.

State regulations add another layer
to the equation. Total-loss rules vary
by jurisdiction, with some states using
percentage-based thresholds and others
applying formulas incorporating repair

how those parts must be evaluated and what information recyclers need to provide to
repairers and consumers.

costs and salvage values. Insurers also
have their own estimating practices.
More salvage doesn’t equal more profit

Atfirst glance, an increase in total-loss
vehicles appears to benefit auto recyclers.
More vehicles entering the salvage stream
can mean more engines, transmissions,
body panels, lamps, wheels, electronics
and other components available for resale.

“There’s lots of ways an increase in
total-loss vehicles impacts the receiving
salvage or recycling companies,” Oswald
said. “The biggest difference is that it’ll
mean there is more inventory for reusable
parts for auto recyclers.”

That can expand the variety of compo-
nents available, including electronics that
can be resold or repurposed. But increased
volume does not automatically translate
into increased profitability.

“More total losses mean more potential
inventory for recycled original equipment
parts, rebuilders and material recovery,”
Bunch said. “That can expand the supply
of quality assemblies and help lower the
cost of other repairs.”

The challenge is what happens between
acquisition and sale. Recyclers must
purchase vehicles at prices that leave room
for a return, then transport, title, inspect
and dismantle them, identify usable
components, document their condition,
store them and connect them with buyers.

Auction demand can also increase acqui-
sition costs.

“As the vehicle becomes more elec-
tronic, the recycler’s competitive advan-
tage increasingly comes from data qual-
ity, testing, traceability, inventory systems
and fulfillment rather than simply the
number of vehicles in the yard,” Bunch
said.

A different kind of parts inventory

The changing composition of vehicles
is also affecting what recyclers recover.
Traditional mechanical and body compo-
nents remain important, but modern vehi-
cles contain an expanding collection of
cameras, radar units, sensors, displays,
electronic control modules, infotainment
systems, lamps and power electronics.

Those parts can carry substantial value,
but they also require greater scrutiny.

“It’s definitely getting more valuable,
but it’s also more complex,” Oswald said.
“With so much technology in each car,
radar sensors and infotainment systems,
for example, can hold high resale value.”

An ADAS component, however,
cannot necessarily be treated like a
conventional replacement part. Its appli-
cation, collision history, mounting condi-
tion, software compatibility and ability
to meet calibration requirements can all
affect whether it can be safely reused.

See AUTO RECYCLING, Page B2
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m Continued from Page B1

“An ADAS sensor is not simply a used
part with the correct connector,” Bunch
said.

Testing is becoming increasingly
important. Oswald said that many newer
components require specialized testing
and handling before they can be safely
reused and resold, while failing to recover
parts cleanly or allowing contamination
can diminish their value.

OEM policies can further restrict
reuse. Bunch points to Nissan and Infiniti,
which prohibit salvaged or other second-
ary-market radar, camera and related
ADAS components. Such restrictions
directly affect what recyclers can sell and
how they evaluate incoming vehicles.

Electric and hybrid vehicles present
another opportunity — and another set of
requirements. High-voltage batteries can
represent valuable inventory, but recyclers
need appropriate procedures for assessing
condition, isolating batteries, handling
and transporting them safely and deter-
mining whether a component has a viable
second-life or recycling pathway.

“EVs, for example, require special-
ized handling and safe battery recovery,”
Oswald said.

The emerging opportunity, therefore,
is not simply to sell a part but to sell a
part accompanied by reliable information
about its condition and application.

“The future belongs to recyclers who
can sell verified information along with
the component,” Bunch said.

Recycled parts and the total-loss
equation

The relationship between collision
repair and auto recycling also works in
the other direction. Greater use of recycled
OEM parts can potentially help control
repair costs and keep some vehicles below
the total-loss threshold.

A recycled OEM component can offer
original-equipment fit and construction
at a lower price than a new OEM part.
When the right component is available,
the savings can make a meaningful differ-
ence in an estimate.

“The overall repair estimate can be
kept lower because genuine used recon-
ditioned OEM parts can be a lot cheaper
than buying it new,” Oswald said. “In
many cases this can be the deciding factor
between repairing a car and writing it off.”

Bunch similarly sees recycled parts as
one tool for controlling repair costs and
avoiding unnecessary total losses.

“On the right repair, that cost differ-
ence can help keep the estimate below
the total loss point while also returning
a usable component to service instead
of consuming the resources required to
manufacture a new one,” he said.

However, not every component is an
appropriate candidate for reuse. Struc-
tural components, restraints, one-time-
use parts and certain ADAS components
may be restricted by OEM procedures or
lack sufficient evidence of condition and
history.

Other barriers include matching parts
to the exact vehicle, identifying hidden
damage, grading components consistently,
managing shipping and returns, providing
interchange information, meeting insurer
requirements and addressing warranty
concerns. Oswald also points to repairer

and insurer policies that may require new
genuine parts in certain circumstances,
along with safety concerns surrounding
critical components.

Better photographs, testing infor-
mation, provenance, grading systems,
predictable warranties and consistent
interchange data can make recycled parts
easier for repairers and insurers to specify.
The consumer supply problem

The total loss trend also has implica-
tions beyond collision repair and recy-
cling. When a vehicle is totaled, its owner
needs another vehicle, and replacement
options are not always easy to find.

Bunch pointed to CCC data showing
that there were approximately 12 million
fewer vehicles 6 years old or newer in
operation as of the third quarter of 2025
than in 2020.

Oswald also pointed to another indi-
cation of the changing market — vehicles
selling for less than $20,000 accounted
for 55 percent of all vehicle sales in 2019,
but only 31 percent in 2026. As afford-
able inventory becomes harder to find,
consumers whose vehicles are totaled
may discover that an insurance settle-
ment based on pre-accident value does
not provide enough money to purchase a
comparable replacement.

Consumers may have to purchase a
newer vehicle at a higher price or move
into an older, higher mileage vehicle to
stay within budget.

A higher total loss rate can therefore
put additional pressure on an already
constrained used-vehicle supply. The
totaled vehicle may leave the consumer
transportation pool, but its usable compo-
nents can return to the market through
automotive recycling, potentially helping
repair other vehicles and reducing replace-
ment-part costs.

Watching repairability

For recyclers, the future of the total
loss market will depend on more than
collision frequency. Bunch expects repair
costs and total-loss frequency to remain
structurally elevated, although several
factors will influence the trajectory,
including the spread of ADAS, the grow-
ing number of hybrid and electric vehicles,
OEM restrictions on reused components,
technician availability, calibration capac-
ity, parts availability, used-vehicle values
and salvage auction prices.

For auto recyclers, that uncertainty
reinforces the importance of being
prepared for both more volume and more
complexity. The vehicles entering salvage
may offer significant parts opportunities,
but extracting that value requires sophis-
ticated inventory management, accu-
rate data, effective testing and a deeper
understanding of increasingly electronic
vehicles.

“The industry should focus on the
complete economics of a safe repair rather
than treating the lowest initial estimate as
the goal,” Bunch said. “Better decisions
made earlier can reduce supplements,
cycle time, rental expense and unnec-
essary total losses while protecting the
consumer.”

Today’s vehicles growing
more reliant on plastics

Plastics are increasingly essential to
making vehicles safer, lighter and more
technologically advanced, and their role
will continue to grow with the expan-
sion of self-driving and electrified vehi-
cles, according to a new report, Plastics
and Chemistry in Automobiles, from the
American Chemistry Council (ACC).

The report finds that the average North
American vehicle contained 428 pounds of
plastics and polymer composites in 2025,
up 18 percent from just a decade ago.
These materials account for more than
half of a vehicle’s volume but less than 10
percent of its weight. Plastics make vehi-
cles lighter, improving fuel efficiency and
reducing fuel costs at the pump, while also
enhancing safety. The role of plastics in
the components that prevent accidents and
protect occupants in an accident cannot
be overstated: seat belts, airbags, sensors,
cameras and radars enabling automated
collision avoidance and driver assistance
and structural components able to absorb
greater crash energy than metals are all
made with plastic, saving lives every day.

“Open the door to a modern vehicle
and plastics help shape nearly every part
of the experience, from the soft-touch
dashboard, cushioned seats, touchscreen
displays, lighted trim, steering wheel
controls, rearview mirror and speakers,
that make every drive more comfortable
and connected,” said Gina Oliver, senior

director of durable markets at ACC. “Plas-
tics are woven into the safety, style and
everyday comforts drivers and passengers
are accustomed to.”

The growing use of plastics highlights
the need to recover and recycle more auto-
motive plastics at the end of a vehicle’s
life. Greater investments in the infra-
structure to dismantle, sort and recycle
automotive plastics are needed in the U.S.
With advanced recycling technologies
now capable of processing many of the
specialized automotive plastics mechani-
cal recycling can’t easily process, such as
foam seat cushions, bumpers and battery
housings, there is tremendous potential to
greatly increase the amount of material
recovered from a vehicle to recycle into
new auto components.

Expanding automotive plastics recy-
cling will require collaboration across
automakers, parts suppliers, dismantlers,
recyclers and plastic producers. Federal
policy that provides regulatory certainty
for advanced recycling facilities, clear
standards for recycled-content claims, and
helps align stakeholders across the auto
recycling chain can accelerate this transi-
tion. Pilot projects at Oak Ridge National
Laboratory and the Global Impact Coali-
tion demonstrate the feasibility of recov-
ering plastics from automobiles and
the potential for broader commercial
deployment.

Covestro partners to promote
recyclable automotive lighting

Demonstrating “The Material Effect”
in action, Covestro announced its partic-
ipation in the KOLLEKT research proj-
ect — a publicly funded, interdisciplin-
ary consortium dedicated to developing
recyclable product concepts for automo-
tive lighting, mechatronic and electronic
components. The three-year project,
funded by the German Federal Minis-
try for Research, Technology and Space
(BMFTR) under the CircularGlowUp
funding framework and supervised by the
Karlsruhe Project Management Agency
(PTKA), addresses one of the automotive
industry’s most pressing challenges: how
to keep materials in use longer, reduce
resource consumption, and build genu-
inely circular value chains.

KOLLEKT brings together FORVIA
HELLA as coordinator alongside partners
BMW, Covestro, Geba, Fraunhofer IEM,
Fraunhofer UMSICHT, the University of
Paderborn, Hamm-Lippstadt University
of Applied Sciences, the Helmholtz-Zen-
trum Dresden-Rossendorf (HZDR), and
SW Maschinenservice. The project runs
from June 2026 to May 2029, with a total
BMFTR funding volume of €4.371 million
(approximately $5.1 million U.S.) includ-
ing project lump sums.

From headlamp to tomorrow’s resource

The automotive industry faces grow-
ing pressure from resource scarcity, supply
security concerns, and tightening regula-
tory requirements — most notably the EU
End-of-Life Vehicles (ELV) Regulation.

Technological hurdles, cost pressure, and
insufficient product recyclability have so
far prevented efficient plastics cycles from
becoming established at scale. KOLLEKT
directly addresses this gap by placing
“Design for Circularity” at its core — prod-
uct design optimized for recyclability from
the very beginning, complemented by four
R-strategies: Repair, Re-Use, Remanufac-
ture, And Recycle. KOLLEKT researches
how future lighting components can be
made repairable, reusable and recycla-
ble — and what production and logistics
processes this requires.
Covestro’s role: materials that enable
circularity

As a key materials partner in
KOLLEKT, Covestro contributes its deep
expertise in high-performance polymers
and sustainable material solutions — work-
ing across the full circular value chain,
from supporting circular product design
and material concepts through to the eval-
uation of recycling pathways for polycar-
bonate. Covestro's Makrolon®, Bayblend®
and Apec® materials are among the most
widely used plastics in automotive light-
ing applications, and bringing these mate-
rials back into high-quality use cycles is
central to the project’s ambition. Coves-
tro’s involvement ensures that material
properties, recyclate quality and end-of-
life behavior are fully considered from the
design stage onward — a prerequisite for
true circularity.
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A CLOSER LOOK

SPOTLIGHTING THE PEOPLE, COMPANIES AND INNOVATIONS SHAPING OUR INDUSTRY

by MATT JONES

news@americanrecycler.com

U-Plek-ii..

Harry Hansen was driving a tow truck
when the seeds for the business known
today as U-Pick-It were planted. He was
looking for something part time and got
in the habit of hauling junk cars.

“I did that on the side and then I quit
the tow truck driving job and just hauled
cars,” explains Hansen. “I would haul
cars for different people and some of them
were in salvage yard businesses and they
seemed to do well. I found a yard that was
for sale and I bought it.”

In 1979, Hansen’s Truck Salvage
opened in Nebraska. In 1986 Hansen
launched a new endeavor known as U-
Pull-It. The business focused on the same
business model as U-Pick-It does today —
a site where customers can come, trawl
through the yard and pick out the parts
they wanted on their own. Hansen admits
this was not the way he had originally
intended to pursue the business.

“Absolutely not,” he said emphatically.
“I sold parts. Actually, I sold the parts
yard to my son about 15 years ago. The U-
Pull-It/U-Pick-It thing was just a different
concept on part charge, but I was selling
parts. The problem with the ‘you pull it/
you pick it” concept is most of the money
is derived from scrap. So that’s how I got
into scrap.”

Today, the business operates in five
locations, across three states — U-Pull-It
in Lincoln and Omaha, Nebraska, as well
as Des Moines, Iowa and U-Pick-It in
Prescott and Flagstaft, Arizona. There is
little difference between U-Pick-It and U-
Pull-It — the U-Pull-It name was simply
unavailable for use in Arizona. Each site
is open seven days a week and has a staff
that ranges between 15 and 30, depend-
ing on the site and the number of truck
drivers.

Asked about what the experience at
U-Pick-It is like for a customer, Hansen
explains that they pay an admission fee
and are able to explore the yard for what-
ever part they need. If someone needs
door glass, for example, all door glass
runs the same price, regardless of what
kind of vehicle it came from. The vehicles
themselves are brought in from as many
different sources as possible — includ-
ing private customers, salvage pools and
others. “That’s our business, we buy old
cars,” added Hansen.

Upon entering the yard, visitors are
encouraged to consult with staff about
available vehicles — the business keeps an
inventory of which vehicles are present
in the yard, but not for individual parts.
Wheelbarrows, carts and engine hoists

are provided to assist in hauling parts
at no additional charge. Basic tools such
as wrenches, screwdrivers and pliers are
available for loan, but bringing your own
tools to remove parts is recommended.
Visitors are also encouraged to bring a
lubricant such as WD-40 to help coax any
stuck parts, as well as a flashlight to be
able to see parts in more recessed areas
of the vehicle.

U-Pick-It uses Ford brand rollbacks
and wreckers to pick up cars, for a specific
reason — they’re the only manufacturer
that builds gas powered vehicles in that
class. That serves a very effective purpose
for the business because they can actually
salvage much of their gas from the cars
that they buy. Hansen says that they used
to have to pay to have the disused gas
taken away, to the tune of four dollars per
gallon. But since 1992, they have utilized
gas powered vehicles.

“It gets rid of the gas problem and
it’s also free fuel. It’s not as clean as fuel
you’d buy from a gas station, but it works
out well.”

On the topic of what kind of infra-
structure is required for this sort of busi-
ness, Hansen cited a good drain system
as crucial when dealing with junked old
cars. Draining gas and oil out of vehicles
ensures that those fluids don’t leak into
the yard.

Another essential need for the busi-
ness is an understanding of the local rules
and regulations that govern the industry.
As abusiness entity that operates in three
different states, U-Pick-It must be famil-
iar with three different sets of regulations.
That being said, Hansen indicates that at a
high level they are fairly similar.

“I never say ‘this is the rule, you have
to do this or you have to do that,” because
every state is different. But it’s basi-
cally the same thing. You have to clean
the vehicles out so you don’t pollute the
ground. Each state, though, has its own
requirements for how they want you to do
it. There’s no hard and fast rule because
every state’s different. The federal
government changes laws too. We pay
attention to what the laws are and make
sure we follow them.”

On how the auto salvage and parts
industry has changed during his career,
Hansen acknowledged frankly that they
used to sell more parts from older cars.
Now they don’t sell nearly as much per
car. In the American Recycler Septem-
ber “A Closer Look” column, Tom Szaky
of TerraCycle indicated that a significant
challenge in the general recycling indus-
try is the fact that products are made as
cheap as possible, leaving less value to be
recycled. Hansen observes a somewhat
different phenomenon in the auto salvage
sector.

“A fuel injection part or something

Harry Hansen with U-Pick-1t/U-Pull-It

like that is probably worth way more
than what a carburetor was back in the
day,” explained Hansen. “But parts
are less interchangeable and more
vehicle-specific.”

Asked about the biggest challenge for
U-Pick-It in 2026, Hansen cited govern-
ment regulations and access to an effec-
tive labor force. But also just obtaining
the cars has become more challenging
as well, due to increased competition.
Hansen said they do a pretty good job on
getting cars overall, but it’s not quite as
lucrative as it used to be.

In terms of new venues for the busi-
ness, they have added shredders to one
site each, in Arizona and in Nebraska.
Going forward, Hansen indicated that he
will keep an eye open for other opportu-
nities to expand the business into other
areas.

When asked what advice he might
have for anyone looking to get into this
industry, he spoke bluntly but with a
laugh about the need for having love for it.

“Don’t go into this business unless it
gets in your blood and you genuinely like
it,” says Hansen. “I like it. A lot of the
people that I know that are in this busi-
ness feel the same way — once you’re in,

you’re in. But it’s not for everyone. Some
people make good money doing it, but
they’d rather be doing something else.
They don’t want to leave because it’s
a good living, even if it’s not what they
really enjoy. For me, though, it’s just a
good business.

The people who excel in the business
are those who have a passion for it, stay
on top of industry developments and keep
pace with changes in regulations and
technology.”

“We’ve always tried to stay current
with what’s happening in the industry
and adopt new things because everything
is changing,” Hansen said. “If you don’t
like change, you might want to do some-
thing else. There’s hardly anything you
can guarantee in this world, but one thing
I can guarantee is that this business will
change.”

Hansen has two sons involved in
the industry. His oldest son works with
United Auto Recyclers (formerly known
as Hansen Truck Salvage Inc.) while his
youngest son works with U-Pick-It.

So watch this space to see a profile
about the next generation of Hansens in
the auto salvage industry.
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Fluid Removal

by MARY M. THORNTON
maryt@americanrecycler.com

The salvage auto fluid recovery market
encompasses a variety of global sectors.
As an example, the global transmission
fluid recovery market alone is expected to
exceed $19 billion by 2029, according to
MarketsandMarkets. Asia Pacific is the
largest and fastest growing region and
the most notable market changes are due
to transmission fluid developments that
have improved thermal stability, better
friction control and improved oxida-
tion resistance. The following compa-
nies provide extraction products for an
array of auto fluids, as fluid recovery is a
very common component in optimal auto
recycling practices.

Crow Environmental offers single bay
systems with a scissor lift, or machines
that are designed to work between lifts
or with racks. Mason Smith, vice presi-
dent, U.S. sales, explained, “Safety, effi-
ciency and environmental compliance are
all important factors when choosing fluid
extraction equipment. Our Midi System,
designed to work between lifts or racks,
can service two lifts or racks. Our split
system is great for a side load rack config-
uration. The process to remove all fluids
takes about 13 to 15 minutes. We can also
customize a system to meet your needs.”

All Crow systems extract fluids from a
vehicle and then pumps directly into large
storage tanks. This eliminates double
handling the fluids or the need to pump
out smaller tanks every day. Each system
is designed to optimize work space acces-
sibility for the operator, which increases
overall efficiency and safety. Accord-
ing to Smith, regulations regarding fluid

handling are always evolving and staying
ahead of these regulations is very import-
ant. Crow Environmental offers complete
turn-key solutions for extraction equip-
ment, tank farms and even installation if
needed. Crow systems employ UL-142
double wall storage tanks along with
UL-2085 Fireguard tanks for gasoline.

Iron Ax Manufacturing has manu-
factured the Enviro Rack ELV Fluid
Removal System for more than 20 years,
with over 1,000 units placed into service
throughout the U.S. “We manufacture a
wide range of equipment used in scrap
metal recycling and vehicle dismantling
operations,” said John Kitchens, pres-
ident of Iron Ax. “We originally devel-
oped the Enviro Rack for use in our own
salvage operations. After refining the
system and proving its effectiveness, we
introduced it to the marketplace.”

Designed specifically for processing
end-of-life vehicles, the Enviro Rack
allows operators to recover gasoline,
antifreeze, engine oil, transmission fluid
and other vehicle fluids in one organized
work area. The system is completely
air-powered, eliminating the need for
electrical pumps around potentially flam-
mable liquids.

The Enviro Rack is a fully self-con-
tained system with built-in secondary
containment and can be operated by one
or two people. Its elevated work plat-
form provides convenient access to the
underside of the vehicle while helping
keep operators safer, cleaner and more
productive. The system includes sepa-
rate storage for usable and contaminated
gasoline, allowing operators to keep pure
fuel from being mixed with waste fuel. It

Crow Environmental

also provides separate storage for differ-
ent types of antifreeze. All-steel holding
tanks, sight gauges and an onboard air
manifold are standard features.

“The Enviro Rack is designed to help
automotive recyclers establish a consis-
tent and professional fluid-removal
process,” Kitchens stated. “Because
the system uses air pressure rather than
fluid-transfer pumps, there are no electric
or diaphragm transfer pumps to contin-
ually replace. Depending on the vehicle
and the operator’s procedure, many vehi-
cles can be processed in approximately
five minutes.”

The Enviro Rack arrives substan-
tially assembled and can typically be
placed into operation within approxi-
mately 15 minutes after unloading and

Iron Ax/Recycling Equipment Sales, Inc.

connecting the compressed-air supply.
Kitchens noted that preventing soil and
groundwater contamination remains an
important responsibility for salvage-yard
owners and operators. “Improper ELV
fluid removal can create serious environ-
mental and workplace problems,” Kitch-
ens said. “Many yards still rely on home-
made equipment. A homemade system
may remove the fluids, but that does not
necessarily mean it provides adequate
containment or supports a consistent
compliance program.”

Environmental requirements and
enforcement practices vary by location,
but recyclers are responsible for properly
managing vehicle fluids and preventing
spills and releases. “Yard owners should

See Fluid Removal, Page B5
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be proactive rather than delaying proper
extraction practices until a spill then
occurs or an inspector identifies a prob-
lem,” Kitchens added. “The Enviro Rack
gives recyclers a purpose-built system for
safely and efficiently recovering vehicle
fluids while supporting their environmen-
tal compliance efforts.”

Nigel Dove, chief executive officer of
Vortex De-Pollution, noted that “Vortex
offers solutions that are not only tough,
but remarkably user-friendly as well.
Unlike traditional fluid recovery meth-
ods that use collection pans under their
systems — which can be a fire hazard —
our equipment utilizes advanced sealing
technologies that tightly adhere to vehi-
cles, significantly minimizing drips and
leaks. Fluids are efficiently pumped away
from the drain area into secure storage
tanks, ensuring controlled and safe fluid
transfer at all times. Our product line
includes comprehensive vehicle process-
ing equipment. Beyond the fluid recovery
range, our cutting-edge, Raptor vehicle
processor excels in dismantling vehicles,
extracting engines, separating aluminum
using our specialized engine cracker and
processing components such as catalytic
converters, radiators and wire harnesses.
We even offer capabilities to bale or log

MANUFACTURERS

B ENHANCED LISTING

AutoDrain

Adrian Pierce

44 113 205 9332
www.autodrain.net

Crow Environmental

Mason Smith

540-255-4909
www.crowenvironmental.co.uk

Gensco Equipment
Mark Zelunka
800-268-6797
www.genscoequip.com

Green Car Depollution Ltd.
Olivia Hutchins

44 1684 298 084
www.greencardepollution

Iron Ax/Recycling
Equipment Sales, Inc.
John Kitchens
478-252-0022
www.ironax.com

H Seda Environmental LLC
Bruce Henderson
770-681-0474
www.seda-international.com

H Vortex De-pollution LLC
Nigel Dove

303-900-4040
www.vortexdepollution.com

WEN Industries LLC

Jim Hyde

800-326-0469
www.wenindustries.com

= SEDA

SEDA ENVIRONMENTAL LLC
135 Walter Way

Fayetteville, GA 30214
770-681-0474
www.seda-usa.com
bruce@seda-usa.com

SEDA Environmental, has developed
and manufactured advanced auto
recycling equipment since 1983. Their
solutions include drainage systems,
ELV and EV recycling tools, sepo-
ration equipment, and custom-de-
signed technologies that protect the
environment. Known for their safe-
ty, efficiency and innovation, SEDA
sets industry standards in fluid re-
moval and electric vehicle recycling
equipment.

o AT Rl

VORTEX DE-POLLUTION &

RECYCLING EQUIPMENT
12445 E. 39th Avenue, Ste. 510
Denver, CO 80239
303-900-4040
www.vortexdepollution.com
nigel@vortexdepollution.com

Vortex is a manufacturer of Vehicle De-
pollution drain systems and processing
equipment for scrap vehicles, such as
the Raptor vehicle dismantler, engine
crackers and catalytic converter
processing. Vortex is also a distributor
of metal recycling equipment such as
Mcintyre Alligator shears and Balers,
MG Copper chopping lines, Forrec
Shredding systems, Hitachi analyzers,
Roter balers and Aymas inclined shears
and shear balers. Vortex provides
equipment to process vehicles, ferrous
and nonferrous scrap metal for the
metal recycling industry.

vehicle shells, maximizing the recovery of
valuable materials.

“Catering to a diverse clientele, from
service auto parts companies to metal
recycling facilities, Vortex remains at the
forefront in offering a dedicated range of
products designed to meet the specific
needs of those markets. Our commit-
ment to innovation, efficiency and safety

continues to drive us forward, ensuring
that our customers receive nothing less
than the best in vehicle processing solu-
tions,” Dove concluded. Since their start
in 2003, Vortex has met the rigorous stan-
dards of the UK ELV regulations and has
continued to innovate and manufacture a
robust range of equipment to meet those
same high standards.
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Trump Administration
imposes 50 percent tariffs
on Canadian plastics

The Plastics Industry Association
(PLASTICS) chief economist, Dr. Perc
Pineda, has released a new economic anal-
ysis examining the Trump Administration’s
decision to impose tariffs on certain Cana-
dian plastics and plastic products.

On July 20, 2026, president Trump
issued a proclamation under Section 338
of the Tariff Act of 1930, imposing an
additional 50 percent ad valorem duty on
a wide range of Canadian products. This
includes approximately 20 HTS codes
covering plastic materials and plastic
products. The action responds to Canada’s
tariffs on U.S. motor vehicles, which the
president determined impose an unrea-
sonable burden on U.S. commerce while
favoring imports from other countries.

Section 338 authorizes the president to
impose duties of up to 50 percent when a
foreign country discriminates against or
places an unreasonable burden on U.S.
commerce. The new tariffs took effect
on August 19, 2026, and are intended
to encourage Canada to remove these
measures against American vehicles and
auto parts.

Scope of the tariff action

While the proclamation identifies
products by 8-digit HTS codes in its
annexes, the product descriptions serve
informational purposes only and do
not limit the scope of the Section 338
action. In other words, any listed 6-digit
or 8-digit HTS code encompasses all
10-digit HTS codes that fall under it. The
complete lists of affected products appear
in Annex | and Annex 11.

Trade data tells the story

U.S. imports of plastics subject to
the new 50 percent tariffs from Canada
totaled approximately $2.99 billion in
2023, $3.09 billion in 2024, and $3.10
billion in 2025, based on Customs values.

Industry observers may worry that
the cumulative effect of tariffs — the new
50 percent tariffs on Canadian imports,
Section 301 tariffs targeting imports from
certain countries to address forced labor,
and Section 232 tariffs — would increase
manufacturing costs. The extent of any
price effects, however, will depend on
manufacturers’ ability to adjust their
sourcing strategies, absorb higher input
costs, and secure alternative sources of
supply. While higher tariffs have cost
implications, the United States is a major
producer of these plastics, as reflected in
its strong export performance.

In 2025, U.S. exports of the same
plastics to Canada reached $4.65 billion
on a Free Alongside Ship (FAS) value
basis, generating a $1.55 billion trade
surplus. Exports totaled $4.74 billion in
2024 and $4.75 billion in 2023. Globally,
U.S. exports of these plastics reached
$16.3 billion in 2025 (FAS value). Taken
together, these figures indicate substan-
tial domestic production capacity, supple-
mented by imports from other trading
partners.

Enhancing the USMCA for North
American Plastics Trade
Despite the U.S.-Mexico-Canada

Agreement (USMCA), the bilateral plas-
tics trade relationship between the United
States and Canada has room for improve-
ment. The United States continues to
import more plastics from Canada than
it exports, highlighting opportunities
to strengthen trade under a modernized
USMCA. The plastics industries in all
three countries have benefited substan-
tially from the agreement’s tightly inte-
grated manufacturing supply chains,
which depend heavily on plastics for capi-
tal goods and intermediate inputs. Main-
taining strong market access across these
supply chains remains essential.

That said, the agreement is now under
review and can be strengthened. Poten-
tial enhancements include updating
rules of origin to better protect benefits
for USMCA partners from non-mem-
ber countries and expanding coverage to
Canadian agriculture, which relies exten-
sively on plastic packaging and related
products.

Plastics trade reflects different North
American dynamics

Data from the past three years show
that trade outcomes with the United
States’ North American partners under the
USMCA framework have differed, reflect-
ing the distinct characteristics of the U.S.
plastics industry supply chain. Imports
of plastics machinery complement U.S.
domestic production by providing manu-
facturers with access to specialized equip-
ment to maintain competitiveness. U.S.
moldmakers have the capacity to support
greater domestic production of molds.

The United States has maintained
a trade surplus with Mexico in plas-
tics while recording a trade deficit with
Canada, reflecting differences in indus-
trial capabilities, production structures,
and market demand across the two trad-
ing partners.

Key takeaway

The new Section 338 tariffs represent
a targeted response to Canada’s automo-
tive trade measures. Because the United
States maintains strong domestic produc-
tion and a trade surplus with Canada in
the affected plastics categories, the risk of
broad supply disruptions appears limited.
At the same time, the ongoing USMCA
review presents an opportunity to address
remaining trade imbalances and reinforce
the competitiveness of North America’s
integrated plastics supply chains.

Hydro to supply high
recycled content
aluminum to GM

Hydro Aluminum, Shape Corp. and
GM are combining local craftsmanship
with circular materials for the next era
of electric mobility, keeping American
scrap in the U.S. value chain, remaking
it into high quality aluminum in Michi-
gan, and putting it back on the road in a
Cadillac EV.

This collaboration marks one of the
first U.S. implementations of Hydro
CIRCAL in a structural, safety-critical
automotive application.

“Michigan built the automotive age.
Now it’s building what comes next. This
is circularity in action, and we’re doing
it with materials we already have in the
United States. By sourcing recycled
aluminum locally and making it in Mich-
igan, GM strengthens U.S. production and
supply chain resilience, reduces reliance
on foreign materials, and advances practi-
cal circularity — ensuring old aluminum is
reborn as safety-critical structures for the
next generation of vehicles,” said Duncan
Pitchford, vice president recycling, Hydro
Aluminum Metal.

Recycled and made in Michigan

Hydro will supply Hydro CIRCAL
from its U.S. recycling facility in Cassop-
olis, Michigan. Shape Corp. will engineer
and assemble the front bumper system to

GM specifications, with integration into
the Cadillac OPTIQ platform.

Hydro CIRCAL uses aluminum recov-
ered from end-of-life products such as old
vehicles, windows, doors and electrical
cables which is then remelted at Hydro’s
U.S. recycling operations.

Hydro CIRCAL is externally verified
by DNV and ensures at least 75 percent
post-consumer scrap in each batch,
providing traceability in support of OEM
sustainability reporting.

The product offers a market-lead-
ing carbon footprint of just 1.5 kg CO.e/
kg aluminum, or less, while meeting
demanding automotive specifications for
strength, energy absorption, corrosion
resistance, and formability.

The low carbon footprint means Hydro
CIRCAL delivers an estimated 70 percent
reduction in CO2 emissions compared to
the North American average for primary
aluminum production.

How the component is used

The front bumper beam is a crash-man-
agement part located at the front of the
vehicle, behind the visible bumper cover.
It absorbs and distributes impact energy
in collisions to help protect passengers,
pedestrians and EV systems, an applica-
tion where material choice is essential.

ARA issues statement on GM
position regarding recycled
OEM ADAS components

The Automotive Recyclers Associ-
ation (ARA) is disappointed in GM’s
updated collision position statement,
Use of Genuine GM Original Equip-
ment Parts, which strictly prohibits the
use of recycled original equipment motor
vehicle parts. Recycled original equip-
ment parts give vehicle owners access
to affordable repair parts at a time when
repair costs continue to climb. With
the average vehicle on U.S. roads now
approaching 13 years old, automotive
recyclers are increasingly becoming the
only source for OEM parts as a vehicle
ages.

ARA’s executive director, Vince
Edivan noted that, “The ability for vehi-
cle owners to choose recycled parts is
becoming more important every year.
Without that option, vehicle owners
may be unable to afford to keep their
car on the road. We believe GM’s posi-
tion creates an important contradic-
tion. If ADAS components can remain
in service after a collision when they
pass OEM inspection, diagnostic, and
calibration procedures, then an undam-
aged OEM component from another

vehicle should be evaluated under those
same standards. If prior collision expo-
sure alone makes an ADAS component
unsafe, then all ADAS components
should be replaced after every collision
repair, regardless of condition or calibra-
tion results. If inspection and calibration
are sufficient to validate a component
already on a collision-damaged vehicle,
those same principles should apply to
properly inspected and validated recy-
cled OEM components. We support
repair decisions based on safety, test-
ing, and objective evidence, not blanket
assumptions about the source of a part.”

ARA is closely monitoring whether
GM’s updated position will affect vehi-
cle owners’ ability to repair their vehi-
cles with recycled parts. ARA has
historically, and successfully, opposed
state legislation that would mandate
the exclusive use of new OEM parts in
vehicle repairs. GM’s updated position
statement highlights the importance of
ARA’s advocacy and its role in protect-
ing consumer access to a competitive
replacement parts market.
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BMW Group completes
$1.7 billion U.S. investment

The BMW Group has completed a
$1.7 billion investment in its South Caro-
lina operations. The company celebrated
the milestone at the “Home of X event at
BMW Group Plant Spartanburg, reaffirm-
ing its longstanding commitment in the
United States through continued invest-
ment and innovation leadership. With this
milestone, BMW Group has completed the
expansion of Plant Spartanburg and the
construction of Plant Woodruff, establish-
ing the foundation for the assembly of fully
electric BMW vehicles in South Carolina.
The United States remains one of BMW
Group’s most important markets and busi-
ness ecosystems worldwide.

“When we announced our investment
plans for South Carolina in 2022, we made
a clear commitment to the future of the
BMW Group in the United States,” said
Milan Nedeljkovi¢, chairman of the board
of management, BMW AG. “The comple-
tion of our investments in Plant Spartan-
burg and Plant Woodruff demonstrates our
confidence in the United States and rein-
forces South Carolina’s role at the center of
BMW Group’s global operations.”

Together, Plant Spartanburg and
Plant Woodruff form a highly integrated
network supporting the future of BMW X

~ Photo courtesy of BMW Group

model assembly and electrification in the
United States.

South Carolina is the home of BMW
Group’s largest plant worldwide. For more
than 50 years, BMW has maintained a
strong commitment in the United States,
growing its presence to nearly 30 locations
across 12 states. Today, BMW Group’s
business activities in the U.S. support more
than 120,000 jobs nationwide and contrib-
ute more than $43.3 billion annually to the
U.S. economy.

Established more than three decades
ago, BMW Group Plant Spartanburg is the
global center of competence for BMW X
models. Since 1994, more than 7.3 million
BMW vehicles have been assembled in
South Carolina for customers in the United
States and around the world. In 2025,
412,799 BMW X models were assem-
bled at Plant Spartanburg — this marked
the seventh time the plant has exceeded
400,000 units.

Approximately half of the plant’s
current production is exported to nearly
120 countries, helping to make BMW the
leading automotive exporter in the United
States by value. To date, nearly 3 million
BMWs have been exported from the
United States, valued at over $113 billion.

Recyclers join together to support
vehicle battery labeling

As California’s electric vehicle market
continues to grow, the Automotive Recy-
clers Association (ARA), California Auto
Dismantlers & Recyclers Association
(CADRA), and the State of California
Auto Dismantlers Association (SCADA),
have all submitted letters of support for
Senate Bill 615 (SB 615). SB 615 seeks to
establish a labeling standard for vehicle
traction batteries. In ARA’s letter to Sena-
tor Ben Allen, Emil Nusbaum, ARA’s
vice president of strategy, government,
and regulatory affairs, stated that SB 615
is “a productive first step” towards reduc-
ing safety risks and economic uncer-
tainty for automotive recyclers work-
ing with large-format batteries. SB 615
requires automotive manufacturers to
place the following information on vehi-
cle traction batteries: (1) the name of the
battery supplier; (2) date of manufacture;
(3) chemistry identification that includes
cathode and anode type; (4) rated capac-
ity; (5) hazardous substances contained
within the battery; (6) product safety and
recall information; and (7) safe disposal
information. These labeling requirements
mirror the labeling requirements included
in Colorado’s recently enacted battery
lifecycle law that came as the result of
inter-industry collaboration over many
months.

CADRA, which represents automo-
tive dismantling facilities across South-
ern California, reaffirmed the need for
consistent labeling in its own letter.
James Gaye representing CADRA stated
that, “managing end-of-life high-volt-
age batteries safely and sustainably
has become a pressing priority for our

industry. CADRA fully supports SB
615 as a key initiative to protect facility
workers, strengthen California’s recycling
infrastructure, and advance a sustainable
circular economy.” James also expressed
his appreciation for ARA’s collaborative
efforts and said, “CADRA would like to
extend our sincere thanks to ARA and
Emil Nusbaum for their ongoing support
and collaboration. Working with Emil
has consistently been a highlight for our
organization.”

SCADA also added its voice to
the effort as well. In its letter to Sena-
tor Allen, Gavin McHugh of McHugh
Koepke Padron supported SB 615 and
wrote that the bill “will give auto disman-
tlers better access to the information they
need to safely identify and handle batter-
ies without imposing duplicative registra-
tion, reporting, recordkeeping, and other
regulatory mandates.”

Together, the letters from ARA,
CADRA, and SCADA reflect a unified
industry voice behind SB 615 as a foun-
dational step toward a safer, more trans-
parent end-of-life vehicle recycling infra-
structure in California.
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ABOUT US

Over 40 years specializing in the salvage,
recycling and waste industries. As experts in
the industry we know your equipment!

OUR SERVICES

* Financing new and used equipment
* Refinancing used equipment
* Working capital loans
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in your yard might
be exactly what
someone else Is

Our Team Helps Make Those Connections.

A National Marketplace
The right buyer isn't always your neighbor

Daily Conversations
Our team talks with customers every day to find the
right buyer for your equipment.

We Understand Potential
That machine you've out-grown may be the
perfect fit for someone else.

The DADE Difference.

For over 40 years, we've specialized in the used
recycling equipment market.
Every day, our team helps

turn market insight into new

opportunities for our clients.
844.333.3030
Let's talk www.DADEAuctions.com
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